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FEBRUARY’S HERE,
IT'S DARK AND IT'S COLD

Resolutions keep getting worked into the fold
Cabin fever is nigh after a month of no beer
When every “dry January??” head tilt feels like a sneer

Is Chica go = A A ' . But gameplans are set and well underway
rd((( Appointments, appointments, it's time to make hay
You rush and you push and your deal gets done

WEST TOWN

This cultural melting pot is known I.""'

for its eclectic, artsy vibe. It's one of |

It's one of a hundred ... make that, a hundred and one!

We're with you in spirit and grinding our teeth
Knocking snow off our boots, warming up our cold feet

\ f
the city’s up-and-coming hot spots, | IAVEN

taprooms, unigue museums,

: : Just one tiny part in all that goes down
old-school vintage shaps., % " This strong shouldered city, this toddlin’ town

Michelin-star restaurants, and tons
of cool art — both in the galleries
and on the streets.

We hope your February is off to the races, but don't you forget ...

BUILDING
INSPECTIONS

Before you write that check, CHICAGO
=]

dial 312-INSPECT

N Also performing radon testing 312-INSPECT
e via Chicago Radon Testing, Inc., infu@inspecting-::hicagu.curn

www.havenhomestager.com | 312.380.1276 | info@havenhomestager.com * a CBI Company inspectingchicago.com




B F

EXPERTS IN REAL ESTATE
TAXES & ACCOUNTING

ppy Clients

a

T uEa

Aaron Wise knows what matters to
agents—clear updates, responsive service,
and dependable closings. That's why
Chicago-area realtors trust him to guide
their clients through financing with less
stress and more success.

'@F‘ THE AARON WISE TEAM

NI CROSSCOUNTRY MORTGAGE

Let’s make your next
transaction the easiest one yet.

Connect with Aaron today.

630-531-1833
CCM.com/Aaron-Wise
Aaron.Wise@ccm.com

Aaron Wise, VP of Mortgage Lending | NMLS #789866 @

4 . February 2026

With over 20 years specializing in
real estate accounting and tax
strategies, our team of experts can
guide you in achieving maximum
return and growth for your
business. From commercial and
residential developers to agents
and investors, we understand the
complexities of your business.

Hechtman Group

Exceptional UPA services for
small businesses with hig plans

= 847.256.3100

@ info@thehechtmangroup.com  www.thehechtmangroup.com &

Ty

=£

MAZEK

LAW GROUP

Going Beyond the Transaction to Protect
All of Your Clients' Assets

I

ENTITY FORMATION - ESTATE PLANNING - ASSET PROTECTION

Michael Mazek

Founder & Attorney

Michael@MazekLaw.com
mazeklaw.com
773-800-0141 (Call/Text)
3805 M. Lincoln Ave,
Chicago, IL 60613

] Our producis are perfect for: -
e Current & Future (Iosmgs ® Going Back to Past Clients ® Referral Gifts ® Thank You Gift after a Listing Presentation
® Staying Top of Mind @ Show Appreciation ® Raffle Prizes ® Donations ® Giveaways ® Silent Auctions

All of the above is tax deductible since it is engraved with your contact information*

Have you used our gifting strategy for something that is not listed? Share it with us and we will send you a free piece of Cutco!
*Consult your CPA

YOUR CHICAGOLAND CLIENT RETENTION SYSTEM Ei%a:

[=] o]

i
CutAboveGifts@gmail.com

CutAboveGifts.com

| CUTCO

CLOSING GIFTS

Ameri ince 1949 &=
merican made since ==
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Katy Anastos with
Glam House
Home Staging

IN THIS ISSUE

Meet The Team

Preferred Partners

Publisher’s Note

On The Rise: Maggie Yandel
Cover Story: Michael Maier
Agent Feature: Connie Engel
Partner Spotlight: Katy Anastos
with Glam House Home Staging
Agent Feature: Greg Viti
Winter Event: Adalina ltalian
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If you are interested in contributing or nominating REALTORS® for certain stories, please email us at andy.burton@n2co.com
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Let us handle the legal side
so you can focus on the sale.

CONTACT

ISiil
CDUJS’JL.N\A Strane

(312) 262-3636 * Justin@FrontDoorlegal.com © FrontDoorlegal.com

2502 N. Clark St., Ste. 236, Chicago, IL 60614
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Pest-Free Peace of Mind

Your clients are making one of the biggest investments
of their lives. We help protect it. Whether it's
termites threatening a foundation,

mice or rats getting too close
O r I I for comfort, or unexpected ﬁ

! pest issues surfacing : :

photography before closing, we %r
' %

provide proven,
family-safe solutions.

Schedule your | A SR .
;CQ;;Z% ﬂ e ) A « Termite Protection - Chemical-free,
/ =N o 1 N preventive solutions for Chicagoland homes.
. : B - e vy « Rodent Control & Prevention - Humane and safe for

homes with families and pets.
: - Investor & Property Management Expertise -
(847) 732-0507 | sonyamartin.com . - Trusted by real estate professionals.
e ) « 165+ Years of Integrity & Excellence -
We're still family-owned, unlike the competition.

SONYAMARTINPHOTOGRAPHY

€3 SONYA MARTIN PHOTOGRAPHY We are a local resource for your team IE
2 @SMARTINPHOTO and clients. Book a free Lunch & Learn!

We'll equip you with essential pest knowledge
to protect deals and add value to your service.

ORocket Mortgage Z o :
e 800-GoT-PESTS? ) () G

mjﬂ;h% Proud to be UnGel -.-—»  RosePestControl.com prer o
Jill Daniels LLC y°ur Hgo toﬂ‘ »
local lender. =

Residential Real Estate, -
Tax Appeals, Estate Planning With more than 20 years of mortgage i @ Manning Silverman

experience, you can trust that | will find o, .

and Probate the right loan for you. & Company

CERTIFIED PUBLIC ALCOUNTANTS

i WE’RE A CPA FIRM HELPING REAL
Ryan Pierce ESTATE AGENTS AND INVESTORS
Executive Luan Gfﬁcar ] UNDERSTAND AND MINIMIZE THEIR TAX
LIABILITY. WE EMPOWER AND EDUCATE
(773) 255-2793 OUR CLIENTS ON THE BEST TAX STRATEGY
ryanpierce@rocketmortgage.com TO IMPLEMENT THROUGH TAX
rkt.me/RyanPierce SEMINARS, BOTH LOCALLY

www JillDanielsLaw.com
NMLS #1041686 AND NATIONALLY.

JillEdilDanislsLaw.com

28 5. Brainard Ave.
La Grange, llinois 60525 ::‘ul:::d;:ﬁﬁ.ﬁFL IL, 1M, ML, ADRIAN SCURTU, PARTNER
(NG, OH.TH, TX. Wik and W1 224-352-2645

ke ] . [ A0

T 830.270.3353 Rocket Mortgage, LLC: NMLS #3030 ASCURTU@MANNINGSILVERMAN . COM
175 OLDE HALF DAY ROAD
SuITE 290
LINCOLNSHIRE, |IL 60069
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ACCOUNTING - CPA

Manning Silverman & Co.

(847) 459-8850
ManningSilverman.com

The Hechtman

Group Ltd

(847) 853-2599
TheHechtmanGroup.com

APPRAISAL SERVICES
Appraisal Solutions
Group

(773) 236-8020

ATTORNEY
Cervantes Chatt
& Prince P.C.
(312) 606-9529
CCPChicago.com

Forde and O’Meara LLP
Lisa J. Saul, Esq.

(847) 910-2317
fordellp.com

Front Door Legal
Justin Strane

(312) 638-0871
FrontDoorLegal.com

Jill Daniels LLC
(630) 269-9203
JillDanielsLaw.com

JMC Law Group
Jason M. Chmielewski
(312) 332-5020
jmclawgroup.com

LoftusLaw, LLC
(773) 632-8330
Loftus-Law.com

McMaster

“Where Vision Becomes Reality

Painting & Decorating

»

}:EThe Right Color,Makes
S All The Difference

Kevin McVicker, Owner
GET A QUOTE ‘. 773-268-2050

info@mcmasterpainting.com

www.mcmasterpainting.com
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Mazek Law Group, LLC
(773) 800-0141
MazekLaw.com

Ranjha Law Group
(630) 277-9368
RanjhaLaw.com

Shane E. Mowery,
Attorney at Law
(773) 279-9900
MoweryLaw.com

Susan Kim LLC
(224) 404-3131
www.sjkimlaw.com

The David Frank
Law Group

(773) 255-6499
TheDavidFrank
LawGroup.com

BATH & KITCHEN
SHOWROOM
Studio41

(773) 235-2500
Studio41.com

CLEANING
CLEAN’D

(312) 209-9786
cleand.us

CLOSING GIFTS
Cutco Closing Gifts
Cut Above Gifts
(312) 899-6085
CutAboveGifts.com

CUSTOM CLOTHING
KERCHER

(517) 303-0034
JoshKercher.com

FINANCIAL ADVISOR
LR Windsor

(312) 368-3717
LRWindsor.com

Northwestern Mutual
Jon Dickinson

(847) 969-2585
Jonathan-Dickinson.com

HANDYMAN

Handy Geeks

(773) 242-9358
HomelnspectionGeeks.
com/handy-geeks

HOME INSPECTION
Chicago Building
Inspections

(312) INSPECT
InspectingChicago.com

A MATCH MADE

FOR SEAMLESS CLOSINGS

Savannah Hooker

VP of Mortgage Lending
savannah@anmig.com
309.533.2775
AMNmtg.com

Keeshin Inspection
Services

(773) 871-2356
Keeshinlnspection.com

Pillar to Post
(773) 999-5548
nateadams.pillar
topost.com

The BrickKicker
(630) 420-9900
Brickkicker.com/
Chicagoland

The HomeBuyers Hour
(312) 544-9180
TheHomelnspectors.com

HOME WARRANTY
Achosa Home Warranty
Kim Bisaillon

(847) 975-6706
AchosaHW.com

HWA Home Warranty
of America

(888) 492-7359
HWAHomeWarranty.com

HVAC

Preferred Comfort
(773) 458-5883
PCHeatingAnd
Cooling.com

INSURANCE
Goosehead Insurance
Kristine Pokrandt
(708) 858-1246
Goosehead.com

LANDSCAPING

Division 32 Landscape
Architecture

(708) 408-6769
Division32Landscapes.com

MEN’S CUSTOM
CLOTHING
Bespoke Below
(847) 980-8829
bespokebelow.com/

MORTGAGE / LENDER

A & N Mortgage Services
(773) 305-7037
ANmtg.com

Butler Group
Neighborhood Loans
(773) 741-1094
ButlerGroupLoans.com

Chase

Andrew Tisler

(773) 469-8174
homeloan.chase.com/
andrew.d tisler

CrossCountry Mortgage
Aaron Wise
(630) 531-1833

CrossCountry Mortgage
Alex Margulis

(312) 651-5352
AlexMargulis.com

Guaranteed Rate
Joel Schaub

(773) 654-2049
rate.com/JoelSchaub

Huntington

National Bank

Rob Jones

(847) 651-6871
www.huntington.com/

Rate

Devontae Brooks
(773) 599-1332
www.rate.com/
loan-officers/devontae-
brooks-1531190

Rocket Mortgage
Ryan Pierce
(773) 255-2793

The Bobart Team

at CrossCountry
Mortgage

Michelle Bobart

(312) 953-7365
crosscountrymortgage.
com/michelle-bobart/

Wintrust

Jeff Schneller
(708) 268-5346
MortgageWith
Schneller.com

MOVING & STORAGE
MOOvers Chicago Inc.
(773) 832-7350
mooverschicago.com/

MOVING COMPANY
H2H Movers

(773) 236-8797
H2HMovers.com

REALJESTATEJIMAGES]

WWW.PRESTIGELISTINGPHOTOS.COM

PAINTER

Fresh Coat Painters
(773) 923-2365
FreshCoatPainters.com

McMaster Painting

& Decorating, Inc.
(773) 268-2050
McMasterPainting.com

PEST SOLUTIONS
Rose Pest Solutions
1(800) GOT-PESTS?
RosePestControl.com

PHOTOGRAPHY
Sonya Martin
Photography
(847) 732-0507
SonyaMartin.com

PICTURE FRAMING
Prints Unlimited Gallery
(773) 871-9900
Prints-Unlimited.com

PROPERTY
MANAGEMENT
Elevated Property
Management LLC
(773) 951-9153
ElevatedPMG.com

Westward 360
(773) 572-0879
westward360.com/

REAL ESTATE
PHOTOGRAPHY/
VIDEO/MATTERPORT
Prestige Real Estate
Images Inc.

(773) 209-3714
PrestigeListingPhotos.com

REMODELER
Renovation Sells
(773) 301-9125
RenovationSells.com

STAGING

Glam House Staging
(630) 430-5418
www.glamhouse
staging.com/

HAVEN Home Staging
& Redesign, Inc.

(312) 380-1276
HavenHomeStager.com

Paul Kepner Staging
(773) 744-7285

TITLE INSURANCE
Chicago Title

(312) 223-2270
ctic.com

VIDEOGRAPHER
Visual FilmWorks
Travis Heberling
(872) 356-8135
VisualFilmWorks.com

WINDOW TREATMENTS
All About Blinds

(630) 539-9100
aablinds.com

62

LISTING PHOTOGRAPHY, LISTING VIDEO & REELS, MATTERPORT AND FLOOR PLANS
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FTELLIGENCE INS2026:

A
S
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I|__f/ /
Proudly serving ALL communities within
Cook, Lake, McHenry, DuPage, Will, Grundy,
DeKalb, Kendall, Kane, LaSalle, Kankakee
Counties with independant, professional Call or TEXT us at
and unbiased inspections.

BOOK ONLINE

INSPECTION SERVICES New Online Booking 800-821-1820
COMMERCIAL  RESIDENTIAL « ENVIRONMENTAL

Fix. List. Sell.. :
7~ SN\

Before listing; atter inspection, or before
closing—Handy Geeks is your trusted WENIE 0 vNnil UrEnDer

partner for quick, high-quality repairs. L JU UL
i COVERAGE THAT GIVES YOUR CLIENT
We handle everything from REALLIFE ASSURANCE

minor fixes to larger projects,
ensuring your listings are in top shape.

f (M/ pwo(uﬁa»&
Account Executive
Multi-Million Dollar Producer
847-271-7968
Tia.D@hwahomewarranty.com

Qiaine Jucket(™ 7
Account executive
Multi-Million Dollar Producer
708-205-5193
lluckett@HWAhomewarranty.com

1713-912-09017
HandyGeeksChicagoland.com

12 - February 2026

FORDE & O'MEARA
COMMERCIAL LITIGATION | REAL ESTATE LITIGATION | REAL ESTATE TRANSACTIONS, | ZONING & LAND USE

TN

:'..;l-!._'llllll =

When it comes to
REAL ESTATE, always go
with Experienced Lawyers

. 1 T
Lisa J. Saul, Esa.
191 N. Wacker Drive, 31st Floor
Chicago, IL 60606 Teating
847-910-2317 Lawvyers
Isaul@fordellp.com K
www.fordellp.com

FEER SELECTED 20125
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PUBLISHER’S NOTE

Conversations with Choi, Carrie McCormick,
REALTORS® across Nancy Tassone, Grigory
Chicagoland this year Pekarsky, and Matt Laricy
have been refreshingly as they navigate the current
consistent. There’s a sense market and reconnect with
of focus and intention the people who make this
that feels different from community successful.
recent years. Agents aren’t

waiting on the market to When: Wednesday,

change. You all are adapting, February 18th at 10 am
refining your approach, and Where: Adalina Italian

executing at a high level. (912 North State Street, We Want
Chicago, IL 60610)

With buyers and sellers ‘yow’ Story .’

entering 2026 more Full event details and
. o . o inf . We showcase real estate agents
1 mformed.anfl reahs'gc, registration information can who've built their business by
> opportunity is showing up be found on page 42 or scan being client advocates. We want

for those who are prepared. the QR code below to RSVP. to hear your process, your story,
That is why we are looking and what makes you one of the

Your clients deserve the best! forward to bringing e : best i the busiess

everyone together at our

W O r k W l -t h t h e winter event this month.

: . . : This is the perfect chance to i =i WCPT AM 820 at 6 am on Saturday Mornings
#1 Mortgage Loan Officer in Chicago* hear directly from Tommy sioion ks
THE We hope to see you there. YOUR HOSTS & CO-HOSTS
Rate | JoeL scHauB | Andy Burton ~ -
TEAM ! " Publisher . ii \. -
: andy.burton@n2co.com ) ‘ e o p
773.654.2049 | Joel@rate.com| @JustCallloel .-ﬂh.
EQUAL HOUSING -loe! Schouky, NMLS #224512; NMLS License 82611 @ChicagoRealProducers Nl.o:gﬁatlzje:ls Pat;ifct:llxslizfmtlus
Fo cing Information. 2o to waw nmisconsymerscoess. or 394C F RAVENSWOOD CHICAGO. IL 60613 eighborhood Loans
3 NS e po ' T i MOH.TH ik ﬁ.HCD } lF X .D 2 j.rJ__C & facebook.com/ NMLS# 1330694 - 630-235-2405 773-632-8330

F th lomn process. Contact Rute for mar iforEIRCE. HTTPS ./ CHICAGOAGENTMAGAZINE COM 224/ /DA SAN-DFFICER-OF-THEVEAR- JDEL -SCHALE-RAT S “ ChicagoRealProducers
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ON THE RISE

Taking Her Shot

BY LAUREN YOUNG

PHOTOS BY SONYA
MARTIN

For Maggie Yandel, real estate has always
been about people, preparation, and showing
up with purpose.

Maggie, who grew up in the southwest suburbs,
was raised in a tight-knit community where

her parents modeled the importance of hard
work and strong relationships. Those values
carried into every stage of her life. In college,

she played basketball, learning firsthand how
teamwork, discipline, and perseverance translate
into success. Balancing athletics with academics
reinforced her ability to stay focused, collaborate,
and push through challenges—skills that continue
to define her approach to real estate today.

She was introduced to Busby Group founder
Julie Busby through a family friend, a
connection that helped set the foundation for
her career. She joined Busby Group in its early
days—she was as one of their first hires—and
was soon gaining firsthand experience in how
to build a high-performing real estate business
from the ground up.

From day one, Maggie was immersed in a
culture centered on exceptional client service,
thoughtful strategy, and data-driven decision-
making. Through close collaboration and day-
to-day involvement in the fast-paced market,
she developed a strong command of pricing,
negotiation, and client communication. The
experience became the cornerstone of her
professional growth.

Like many young agents, Maggie initially

faced the challenge of earning clients’ trust.
Refusing to let that slow her down, she leaned
into preparation, clarity, and consistency. Sure
enough, over time, her confidence grew, her
systems sharpened, and her client relationships
deepened. Today, much of her business comes
from repeat clients and referrals.

“The most rewarding part of my business is that
most of my clients come back to work with me
again,” says Maggie. “Getting to help them buy new
homes and watching them grow through different
stages of life has been incredibly fulfilling.”

Her advice to others entering the industry
reflects the values she was raised with: say yes to

opportunities, build strong relationships, and invest
your time early in your career.

In 2025, Maggie reached a major milestone: she
closed over $13 M in sales, delivering a banner year
in her career and solidifying her role in helping to
set the stage for the team’s next chapter.

That next chapter is the launch of Busby Group |
Southwest Suburb Collective. “It’s an expansion
rooted in authenticity and meaningful connection.
With our deep ties to the southwest suburbs across
the team and shared history in the communities we
serve, the decision to expand the brand felt both
strategic and natural,” says Maggie.

For Maggie, knowing the southwest suburbs so well
from her days growing up there, as well as having

a large portion of her client base located there
made the choice to lead the new Southwest Suburb
Collective a clear and easy one. She will spearhead
the initiative with full support from Busby Group’s
established infrastructure, which includes an
operations director, their marketing team, and their
in-house concierge services.

“I'm passionate about introducing fresh ideas and
a high standard of service to a new market through




Busby Group | Southwest Suburb Collective,” she says.
“It’s exciting to help clients navigate with confidence
by elevating the overall experience of buying and
selling homes.”

Outside of work, Maggie’s family helps her stay
balanced. Her parents and siblings remain a central
part of her life. Summer weekends often mean getting
together around the unofficial gathering spot for family
and friends: the bonfire in her parents’ backyard.

She also supports organizations like Special Olympics
Chicago and Special Children’s Charities. Maggie enjoys
traveling; spending time near the lake with her dog,
Mimi; and exploring Chicago’s food scene too.

“To me, success is enjoying the day-to-day work,
valuing the people you get to share it with, and finding

fulfillment in both the journey and the results,” she says.

Looking ahead, Maggie is focused on growing the
Southwest Suburb Collective into a powerful extension
of Busby Group while continuing to serve her city
clients with the same care and professionalism she has
always delivered. Backed by her strong roots, proven
results, and a clear vision, Maggie Yandel is building
something that will last.

18 - February 2026
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“IT'S AN EXPANSION ROOTED IN AUTHENTICITY
AND MEANINGFUL CONNECTION. WITH OUR DEEP ~
TIES TO THE SOUTHWEST SUBURBS ACROSS THE L EV A T E D)
TEAM AND SHARED HISTORY IN THE COMMUNITIES )

WE SERVE, THE DECISION TO EXPAND THE BRAND ! [i8ery ANGEN E’}f’
FELT BOTH STRATEGIC AND NATURAL.”

Maggie with her significant other, Taylor, in Dubai.

WE MAXIMIZE YOUR ey o
PORTFOL!O!S POTENTIAL. multi-unit properties of all sizes.

Learn More
773.951.9153
hicelevatedpmg.com

Rent Collection » Monthly Transfer of Rental Income « Monthly
and Annual Reporting « 24/7/365 Emergency Maintenance »
In-House Maintenance and Repairs « Unit Inspections « Rules

www.elevatedpmg.com
Enforcement and Fine Collection » In-House Construction and

Construction Management Team

EI

% Discover why more and more
investors trust Elevated to

We partner with REALTORSE. Your clients remain your clients. manage thair investmants,

We take care of the property management.

!a . = PROUD TO BE

aelevatedpmg == VETERAN-OWMNED




THE CURRENCY
OF CALM:

WHY CERTAINTY
OUTPERFORMS HUSTLE

Words: Josh Kercher
Photography: Jason Peterson

This is the third chapter in a series |
began here in Chicago Real Producers. In
my last article, "Why You're Still Tired
{Even When You're Winning)” | pulled
back the curtain on the truth most high
achievers don't want to admit: that
success bullt on borrowed goals and
unsustainable energy doesn't feel like
success at all. [t feels like survival in

expensive clothes:

If you missed it go back. That piece lays
the groundwork — why exhaustion
haunts even the top producers. and what
happens when your cuter polish
outpaces your inner clarity, This gne
builds on that foundation. Because once
you know why you're tired, the guestion

becomes: what actually restores you?

The answer isn't more hustle. It's calm.

THE CURRENCY OF CALM CONT'D

Why Calm Wins

Hustle Is a short-term currency. It spends fast. It
burns bright. But it never lasts.

The producers you admire most aren't necessarily
the loudest or the busiest. They aren't the ones
frantically juggling three phones or sprinting from
deal to deal. Theyre the calm center everyone else
orbits.

Calm wins because:

- Clients don't hire chaos. They buy certainty. In
the middle of a storm, your composure is the real
product

- Teams don't follow speed. They follow stability.
Leaders who project calm tum pressure into
confidence.

- Markets reward signal. Hustle is noise. Calm is
clarity.

What Calm Really Is

Calm isn't about slowing down your ambition. It's
about strengthening the bones underneath your
success so you don't fracture when the market
accelerates.

You've seen it — high performers who dominate fora

few seasons and then disappear. Not because they
weren't talented, but because they built on

adrenaline instead of alignment

Rea| calm is forged frorm foundations most people
ignore:

» The sleep you've been sacrificing.

« The recovery you've been skipping.

« The boundaries you've blurred until you're always
on’

- The goals you've borrowed that never belonged to

you | the first place,

The Rare Ones Checklist: Turning Calm Inte Currency

1. Audit your baseline. Before you chase growth. check
your foundations. Energy leaks aren't fixed by working
harder.

2. Recover like it's a skill. Sleep: stillness. reflection —
treat them with the same rigor you treat strategy.

3, Signal certainty. Clients don't need to see how frantic
you are. They need to feel how clear you are.

4. Simplify your pace. Subtraction creates gravity,
Busyness doesn't impress anyone: presence does.

5. Train calm under pressure. Don't wait for crises. Bujld
daily practices — breathwork, reflection, stillness —that
anchor you when the market shakes.

A Closing Note

Calm is not passive, It's active mastery, It's what separates
the hustlers from the builders, the ones who burn bright
and fade from thie ones who build legacies. Hustle may

close a deal, Calm builds anempira.

fn on industry addicted to hustie, certginty'is the rarest
signol ofall. Protect it. Bulld it. Let people feel it every
tirme you walk in the room, Hustle fades Calm
compounds And if you want to dress the part of a man
wha carifes thot presence? You know where ta find me.

— KERCHER

want more?
www.joshkercher.com
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“l get genuine joy from taking
something that needs a little work
and turning it into something
beautiful and more complete,”

says REALTOR® Michael Maier.
“Real estate allows me to combine
all my passions: helping clients,
elevating homes, and guiding
people through one of the most
meaningful decisions of their lives.”

That desire to improve whatever
stands in front of him has followed
Michael throughout his life. It started
to evolve when he was a child,
growing up in Indiana. Going to open
houses with his parents sparked

not only an early fascination with
homes and design, but also with the
possibilities within every property.

“I've always looked up to people who
lead by example and show the value

of hard work and integrity,” he says.
“My parents were a huge influence:
they exemplified and instilled a

strong work ethic in me and the
understanding that success doesn’t
come without dedication and sacrifice.”

Those lessons carried him through

his school years, college at Indiana
University, and the start of his career
path. For years, Michael worked as

a professional buyer, first for a boat
manufacturer, supplying components
for boat-making; and then for a drapery
and bedspread company, sourcing
fabrics for the hotel and RV industries.
The role sharpened both his attention to
detail and negotiation skills that would
later elevate his sales career.

Michael entered real estate in 1992,
beginning in new-construction sales
for a local Indiana homebuilder.
“From a two-story model home with
a sales office in the garage, I sold both
homes and lots for a small developer,
guiding buyers through the full
process—everything from selecting
their homesites to choosing finishes
for their new construction,” he says.

Over the next two decades Michael took
on sales jobs in larger development

groups, starting with Coldwell Banker
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in Lincoln Park, then for high-

rise developments in River North,
and finally for major riverfront
developments. By 2007, Michael had
risen to the position of vice president
of sales and marketing for MCL
Companies. He oversaw multi-state
projects, including developments in

Chicago, New York City, and Charlotte,
North Carolina. In 2010, he accepted
another high-level leadership role,
this time at 401 N. Wabash, where

he helped sell the more than 200 through complex transactions. He
remaining units in the Trump is known for being hands on, detail-
International Hotel and Tower Chicago, focused, and fully present from the first
completing the sellout in 2014. conversation to the final walkthrough.

strong relationships “with both original
buyers and longtime sellers.” His
clients rely on his decades of market
understanding and his calm guidance

Unlock Special Deals and Free 4
HUAC Services for Your cllents

HVAC issues are among the top proble

24 .
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OF HARD WORK
AND INTEGRITY.”

“Chicago has been a tough
market for sellers

- “I’VE ALWAYS
. I LOOKED UP TO downtown, with the Prcram to Feon transactiouayas traCK ’
e PEOPLE WHO LEAD changing desires of i
buyers, especially since the . Bl |
BY EXAMPLE AND pandemic, and I feel bad Fast, honest HVAC aSsessments n
SHOW THE VALUE when they lose money,” he . PI’IOI’Ity scheduling fOI‘ buyers an se||ers N

says. “Nearly all my business
is downtown high-rises, and
they can be more difficult

“What has been especially rewarding

to me is the ability to build long-term
success through dedication, consistency,
and genuine relationships,” he says.
That clarity ultimately shifted his focus
and direction: after so many years at the
helm of large development companies,
he wanted something more personal.

“After years in large-scale
development, I realized I wanted
to work more closely and directly
with buyers and sellers, building
long-term relationships with them.
And I wanted to run my own
business,” he explains. So in June
2014, Michael joined Berkshire
Hathaway HomeServices, where
he has built a thriving brokerage.
“I truly enjoy helping clients buy
and sell real estate while delivering
exceptional service and expertise
built over decades in the industry.”

Today, Michael is a trusted expert in
Chicago’s high-rise market, especially
in Streeterville where he has cultivated

to navigate sometimes.”
Michael’s empathy and
honesty stand out in a

sector where complexity is a
constant and stakes are high.

Outside of work Michael
finds balance with his
partner, Sid. They enjoy
quiet moments tackling
home projects, gardening,
biking, or boating along
Indiana’s lakefront. They
relax by hosting friends and traveling,
keeping life rich and full. Michael
says their shared routines keep him
grounded in a business that moves
fast. Michael also stays engaged with
philanthropic work that reflects

his values, such as supporting the
Sunshine Kids Foundation through
Berkshire Hathaway HomeServices.

Looking forward, he envisions a long
future in the industry. “Real estate is
more than just a job,” he says. “As long
as you stay physically able and can
continue providing professional, high-
quality service, you can keep enjoying
the work and growing your success over
time. Every client brings a unique story,
and helping them navigate an important
life decision is truly fulfilling.”

“I've had to make sacrifices along

the way to build my success,” adds
Michael. “I thank my parents for my
strong work ethic because nothing was
handed to me. I’'ve had to work hard for
everything I’'ve achieved.”

flagged in pre-closing inspections, ofte
derailing sales and leading to price Q
negotiations. Explore our dedicated; Realt
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PREFERREn cuMF[IRT

THE PREFERRED CHOICE IN COMFORT SOLUTIoNSg

Scan to learn more
about our Realtor

Program and access
exclusive offers.

/

The perfect home deserves
the perfect loan.

With home loans for all of your clients'
home-buying needs, there has never been a
better time to check out CrossCountry Mortgage!

» Portfolio Loan Options » Down payment

» Special Doctor

Equal Housing Opportunity. All loans subject to underwriting
approval. Certain restrictions apply. Call for details. NMLS3029
Licensee. 2936 West Belmont Ave. | Chicago, IL 60618
NMLS1806505 NMLS192878.

assistance programs

» 5+ Unit Multifamily
Programs Financing

@[ ALEXMARGULIS

VP of Mortgage Lending
312.651.5352

A FRESH LOOK SELLS FASTER

Our high-quality painting, fast quotes, and reliable
timelines make us the perfect partner

for realtors. =] ;E.gﬁ,&[ﬂ

, Owner/President

nmls: #192878

872-278-1992
FreshCoatPainters.com/Metro-Chicago
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P aVelan=te A LAW FIRM FOCUSED ON

Choll & ALL THINGS REAL ESTATE.

F’ | f ]L_ ,l—j F (_7,,_ Offices in downtown Chicago and Burr Ridge serving all of
Northern lllinois and Southern Wisconsin

Transactional: Residential « Commercial « Closing « Zoning « Development 312-606-9529

Litigation: Association & HOA - Litigation « Municipal Violations « Collection ¢ Eviction ccpchicago.com
contact@ccpchicago.com

Keeping It Simple,
From Application
to Closing

Let me show you how fast
and easy the mortgage
process can be.

Please contact me today.

Rob Jones

Mortgage Sales Leader
NMLS# 616600

e: rob.jones@huntington.com

Iigh Huntington Bank

The Huntington National Bank is an Equal Housing
Lender and Member FDIC.
Loans subject to credit application and approval.

EQUAL
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EXPERIENCE THE
DIFFERENCE

The financial decizions you make today can impact you in the
future, Let's talk ebout how | can offer a customized
approach to your financial goals and neads

v Al Morgan Lougee

A v 312-368-3717
micugeas@financialguide.com

A £ Westpoint Financial Group
1 N Franklin 5t, Suite 2470,
Chicage, |L 60604

CA Insurance License # OMBTT13

WESTPOINT

a MossMutual firm
Be treated the way you
treat your clients.

Affordable, Custom, & Always Personal

Expert Framing Since 1977

For over 40 years, Prints Unlimited Gallery has been the trusted destination for
custom framing and expert design. We've helped thousands of clients—from

homeowners to businesses—transform their spaces with frames that are as unique as

their artwork. Let us help you find the perfect frame for your piece!

Visit us today or call to schedule a
free design consultation!

(773) 871-9900
Prints-Unlimited.com

840 N Milwaukee Ave
Chicago, IL 60642
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Connie with her associate, Sara Brondyke.

BY LAUREN YOUNG
BY PHOTOS BY CALEB PICKMAN

“I began selling real estate almost
twenty-five years ago, and it was

on a whim,” says Connie Engel,
REALTOR® with @properties |
Christie’s International Real Estate.

“I was in between careers and the
REALTOR® I was working with to
find a home said she thought I would
be great and asked me to come work
with her. I did, and the rest is history.”

Growing up in a military household
where moving often was the norm,
Connie learned to adapt quickly to
find her footing in new environments.
Being the only child of a senior

US Army officer, whom Connie
describes as “a force,” was not

always easy, but she found her way.

“My dad was the judge advocate and a
major general in the Army, and I was
an only child, which was tough.” says
Connie. “Over the years and many
moves, I learned how to develop deep,
meaningful relationships outside of
the family unit to find my tribe.”

After earning her degree in political
science at Stetson University, Connie
attended Florida State University
College of Law, where she served as
the articles and notes editor for the
Journal of Land Use & Environmental
Law. Unfortunately, on her very first
day as a practicing attorney at a large
law firm in Florida, she realized law
was not the right career path for her.
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“I knew I'd made the wrong decision
about 30 minutes into my first day,”

she says. “It was a very sad realization
indeed, especially with ten years
remaining on my student loans!” But
Connie gave it her best effort, staying

in law for seven years. Near the end of
her legal career, she decided to relocate
to Chicago after falling in love with

the city while visiting a friend here.

“It was January 1995, I didn’t have a
winter coat or gloves, and I was on
aluminum crutches from an injury—I
was completely unprepared for a Chicago
winter but I fell in love anyway,” she says.

After a few years of exploring new
opportunities, she stumbled into real
estate through her REALTOR® and found
her true calling. The combination of
client advocacy, negotiation, and guiding
people through emotional decisions
aligned perfectly with her personality
and professional background.

30 - February 2026

Early on, Connie faced the challenge
of starting over in a new city and a
new industry. The adaptability she
learned as a child became her greatest
asset, and her legal training proved
invaluable. She has always approached
each transaction as a fiduciary,
educating her clients and helping
them make informed decisions. “So
much information out there about
real estate is gobbledygook,” says
Connie. “I am passionate about
helping my clients understand the
market so they can make educated
decisions they feel good about.”

Connie’s career has been defined

by honesty and integrity, traits she
appreciates in both her father and
Thad Wong, co-founder of
@properties. “My father taught me
to stand on my own two feet, believe
in myself, and live by the Golden
Rule,” she says. “Thad brings that

Golden Rule into the business arena
and understands that everything we do
comes back to relationships.”

For Connie, the most rewarding part of
her career has always been the people.
“The most rewarding part of my business
is when my clients become my friends
and honestly, that’s what so often
happens,” Connie says. “I am so incredibly
blessed and grateful for the opportunities
this career affords me in terms of
meeting wonderful people. It’s a joy

when they become a part of my circle.”

But family is Connie’s anchor. She

and her husband, Davor, have been
married for twenty-three years. Together
they have two sons: Alexander (21), a
mechanical engineering major at the
University of Illinois; and Max (20), a
business student at Xavier University.

Connie is also deeply committed to her
community. She serves on the board of
@gives back, which supports local causes
in Chicagoland and the surrounding areas.
She also supports the Chicago Humanities
Festival and the Richard H. Driehaus
Museum, both of which she credits with
expanding her perspective. “They provide
great opportunities for residents to
experience new arts and ideas, some of
which can be outside of my comfort zone.
They make me grow,” she says.

Looking ahead, Connie plans to
continue building her business while
embracing better work-life balance. She
says real estate has been key to giving
her that chance.

“The profession affords me the ability
to manage my business with the
assistance of an extremely competent
associate,” Connie says. “I am learning
how to delegate so that I can take more
personal time.”

For Connie, success means living a life
rooted in integrity, relationships, and
service. “Success is having a well-balanced
life where I am proud of what I do and
the decisions I make, both in my personal
and professional lives. Financial security
is part of it, of course,” she adds. “But

I am more driven by my clients being
happy and feeling well-represented.”

My father
taught me to
stand on my

and live by
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CUSTOM CLOTHING COMPANY
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New year,
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exp erience
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The Nate Adams Team at Pillar To Post
is offering Real Producer Agents

EMIUM
ECTION
We know that by trying us just once, you will see
the value and difference that a Pillar To Post
inspection makes. We are that confident!
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P v B CAT

HOME INSPEC

Deoplelare Talking about the

“| trust Kristine to help my clients with
the same level of care and dedication |
would. | can stake my reputation on her
service. Working with Kristine is more
like having a business partner with a
stake in your success than a
service provider.”

-Adele Lang

Two Door Group at Compass

Smarer Insurance. By Design

Give your clients the "Goosehead Difference”!

Kristine Pokrandt | Agency Owner | Kristine.Pokrandt@Goosehead.com | 708-858-1246

20thFloor
Chicago, IL 60603

Gooseheadlnsurance.com/Agents/Kristine-Pokrandt/
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This is how we stand out in the industry:
» Homeowners choose their own contractor.
* Contractors are paid anticipated retail rates.

» Achosa pays contractor over the phone with a CC.
» Achosa’s average claim is open for less than 3 days!
» 30 seconds or less hold times
* 9.4 out of 10 customer rating

Call Kim for a*50
Discount of ALL Plans! e
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Direct: 847.906.3166
Office: 224.403.3131
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Senior Sales Executive | 13 Yearé in the Business
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WITH GLAM HOUSE HOME STAGING

G R I T BY LAUREN
YOUNG
PHOTOS BY
AN D PRESTIGE

REAL ESTATE

GLAM IMAGES INC.

“Success doesn’t solely derive from

the product you deliver,” says Katy
Anastos, owner of Glam House Home
Staging. “It also depends greatly on how
you communicate information to your
clients and problem-solve effectively.”

34 . February 2026

That wisdom has guided every step of
Katy’s journey. From the ballfields of her
youth to the luxury listings of Chicago,
she has built a life and business defined
by integrity, artistry, and hard work.

Katy, who grew up in Chicago’s
western suburbs, seemed to be always
in motion, either through her own
creativity or through sport. Specifically,
she spent fourteen years playing

travel softball—a sport and experience
that taught her strength, teamwork,
and a deep work ethic that would
carry into every area of her life.

“I played travel softball for most of my
early years,” she says, “I think that’s
what has helped me be physically strong
enough to move furniture every day.”

Her strength and discipline would
become essential to her once she
entered the home staging industry—a
field that demands both creative vision
and professional resilience. After
college, Katy began her career working
in the hospitality industry where she
developed her sharp communication
skills and ability to read people quickly.

“I bartended in Chicago for five years
in my twenties,” she says. “Working in
the hospitality industry is a great way
to acquire customer service and people
skills. It’s where I learned how to work
with a broad range of people.”

Throughout her life, Katy’s creative
journey developed organically. She
always had an eye for design as well

as a natural sense of how spaces affect
emotion. When she and her husband,
Lyle, began investing in and renovating
homes, she soon discovered that staging
was not only her true gift, but also her
true calling.

“I have always had a passion for
interior design,” she says. “I started

out staging our own personal
investment properties and then
decided to make a business out of it.”

In 2016 Katy turned her passion into

a full-fledged business: Glam House
Home Staging. Her husband joined her
in the endeavor, and her best friend,
the late and much missed Catherine
Holbrook, helped her connect with
REALTORS® across Chicago. Together,
Katy and Lyle built a company that has
now staged more than 2,500 homes.

At its core, Glam House Home
Staging is a boutique operation with
a simple mission: to help every home
reach its full potential. Whether
transforming a downtown condo or
a family home in the suburbs, Katy
approaches each project as both a
skilled artist and a strategist.

“We are a small business. Our main
focus is targeting the issues in each
property to maximize the potential of
the space and the aesthetic appeal for
buyers,” Katy says. “What sets us apart
is our attention to the design details as
well as our communication with the
clients and REALTORS® we work with.
I do my best to make myself available to
respond to clients at all times.”

Selling a home is often an emotional
process, and Katy understands that she’s
not only preparing a property for the
market, but also helping clients transition
to the next stage of their lives.

“A home sale is an emotional process
for both the seller and the buyer,” she
notes. “It’s important to have a human
approach because that is the business
we are in.”

Katy’s reputation as a trusted partner
to REALTORS® stems from her
consistency and reliability. She brings
style and structure to every project,

....... ea—
PARTNER SPOTLIGHT
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‘ WE ARE
A SMALL
BUSINESS. OUR

MAIN FOCUS IS
TARGETING THE
ISSUES IN EACH
PROPERTY TO
MAXIMIZE THE
POTENTIAL OF
THE SPACE AND
THE AESTHETIC
APPEAL FOR

4

To reach Katy and learn more about the services Glam House Home Staging provides their clients, email
her at glamhousestaging@gmail.com, call 630-430-5418, or visit their website Glamhousestaging.com.

BUYERS.”

ensuring the meeting of tight timelines,
transparent communication, and
seamless collaboration.

“We are driven to provide excellent,
effective, timeline-oriented service to all of
our clients,” she says.

Her REALTOR® partners know they can
count on her to make their listings shine
and their clients feel supported from
start to finish. That dependability has
made Glam House a name synonymous
with quality. From small bungalows to
large estates, Katy’s team knows how to
elevate a space without overwhelming it.

“Staging has become more and more
necessary for preparing homes for sale,”
says Katy, who has seen the staging
industry evolve from a luxury to a
necessity. “With buyers having access

to Pinterest, HGTV, and other design
platforms, they expect homes to be
presented a certain way.”

At home, Katy and Lyle’s life centers
around their two children, Jackson (13)
and Camryn (11). The family shares a
love of travel, sports, and quiet weekends
away in Michigan. When she does get
some rare downtime, Katy gravitates
toward simple pleasures like having
dinner with friends, playing a round

of golf, or decorating her own home.

“Being a business owner, there are no
days off,” she says. “You have to stay
the course every day to gain success.”

Today, a decade into her business, Katy
remains as passionate as ever about
creating spaces that inspire buyers and
empower sellers. She’s also deeply grateful
for the REALTORS® who trust her process
and vision. Looking ahead, Katy plans

to grow Glam House and develop new
partners while maintaining the expertise
and personal touch that defines it.

“Success is not just about the finished

product,” she says. “It’s about how we
treat people along the way.”
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Client Care First

BY LAUREN YOUNG

PHOTOS BY PRESTIGE REAL
ESTATE IMAGES INC.

“If you take care of your clients,
you will be taken care of,” is the
philosophy Greg Viti, REALTOR®

at Keller Williams, has followed
over his nearly four decades in real
estate. In fact, that belief has carried
him from his days as a young
athlete and journalist to today as
arespected voice in Chicago real
estate and mentor for professionals
across the industry.

While growing up in Highwood
and Highland Park, basketball
dominated Greg’s childhood and
helped form the discipline he
embodies today. In high school, he
found his voice in sports writing
and announcing, calling the
school’s soccer and football games
while influential English teachers
nurtured his early interest in
writing and helped him see a future
in journalism.

“I wanted to be a sports journalist
or announcer,” Greg says. “But
an education course in college
convinced me that I should take
some time off school and get into
the workforce to discover what I
really wanted to do.”

“That time off allowed me to travel a
great deal and do an apprenticeship
in woodworking,” he continues.
“Getting into construction taught

me how to see a project from start to
finish. Little did I realize how well that
education would help me in my real
estate career.”

Yet even when he thought he might
pursue a different path, real estate

had always been part of Greg’s world;
he’s a third-generation broker. Greg’s
grandfather, Guy Viti, immigrated to the
United States from Italy and founded
his own real estate firm in 1937. Greg’s
father, Blase, followed Guy into real
estate. But Greg decided to go his own
way, at least for a while.

After leaving college, working
construction, and hitchhiking over 5,000
miles across the country (all before he
was twenty-two), Greg found himself
working part-time as a waiter. Finally, his
family’s penchant was too strong to deny.
He worked only one season part-time
before becoming a full-time REALTOR®.

“I wanted a worthy profession where

I could build a nice future for myself
while helping others in their pursuit of
financial independence and a wonderful
place to live,” he says.

Like many new agents, Greg faced
personal and professional challenges
early on. He recognized his own
tendency to put off projects and fought
hard to overcome it.

“I overcompensate for my potential to
procrastinate,” he says with a laugh.
“During those early days I found out
what’s important for success: Use
proven systems. Be consistent. Have
written goals and follow them. Believe
in yourself. Always follow up and do
what you said you would. Think of
others’ interests first.”

Today, decades later, Greg’s business
continues to thrive because of the same
qualities that shaped him as a young
athlete and builder, as well as his first
real estate lessons. He has combined
that foundation with his gift for helping
clients navigate stressful moments with
clarity and calm.

Greg is enthused
that his oldest
daughter, Hannah,
has joined the
VitiGrou n
adminis
position
getting




“I really enjoy helping others with incredibly talented and driven. We look everyday business and the strategies

the process and taking ‘the scary’ out forward to having a fourth-generation they use for success.
of transactions,” he says. Ground- Viti REALTOR® on board,” Greg says. P LAN FU R T(] M [] HRUW,
up construction work remains a “Life experiences sparked my curiosity
rewarding part of Greg’s business, Outside of his brokerage work, Greg about what makes people successful,” |_I VE F(] R T[] D AY.
and he loves seeing clients reach life has built a passionate following says Greg. “I'd join my father at his office
milestones on closing day. through his podcast, Real Estate on Saturdays and listen to his day-to-day
Legends, which attracts REALTORS®, real estate stories. Working for several
Greg is enthused that his oldest investors, and others connected to brokerage firms exposed me to many
daughter, Hannah, has joined the Viti the industry. Inspired by childhood great REALTORS® and people in related
Group in an administrative position chats with his dad, the podcast shares industries who rose to the top of their
while getting her license. “Hannah is how the best agents approach their field. I crave to understand what makes
them achieve their goals. That’s how the
podcast was born.” Real Estate Valuation & Consulting _
. . . . Vista Wealth Management Group
Greg and his wife, Susan, share a vibrant With SpeC|ﬂc EmphaS|S on Renovation & Jonathan Dickinson
and active life. They support and play New Construction Analysis 847-969-2585
sports while prioritizing family time jonathan.dickinson@nm.com

with their two adult daughters: Hannah
is also a DJ and a sound engineer

Schaumburg, IL 60173
wwwyistawealthmanagementgroup.com

for professional podcasts, while Ava Appraisal s°|utions Group
is pursuing fashion and art while q =
attending community college. =4 Chicago | Lake Forest | Waukegan
= = i i Y/
Greg has raised significant funds for 312-800-1025 Main Office C% 7 Northwestern Mutual’
children’s hospitals, ser\{ed on the board Michael S. Leigh, orders@appraisalsoIutionsgrp.com - N » . .
of a developmental services center, and Owner 072000 ©07-2024 The Northwestern Mutual L Insurance Company (N, Milwaukee, Wi

supported multiple theater companies.
“I really want to give back and help my
local charities any way I can,” he says.
“I especially love the arts and want to
support them.”

1@!““1 AGO TITLE
Even after forty years in real estate,
Greg continues to find fresh ways to
grow his business while nurturing
deeper relationships with clients and
colleagues.
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Renovations Simplified
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TOP 250 STANDINGS

Teams and individuals from January 1, 2025 to December 31, 2025

# First Name Last Name List # List$ Sell # Sell $ Total # Total $ # First Name Last Name List # List$ Sell # Sell $ Total # Total $
1 Emily Sachs Wong 12.5 $209,630,559 78 $128,743,656 190.5 $338,374,216 35 Sam Shaffer 14.5 $9,917,550 49 $36,371,500 63.5 $46,289,050
2 Carrie McCormick 96 $180,476,158 545 $120,119,975 150.5 $300,596,133 36 Hayley Westhoff 29 $18,861,116 305 $26,937,306 595 $45,798,421
3 Matt Laricy 202.5 $104,452,136 306.5 $168,985,510 509 $273,437,646 37 Joanne Nemerovski 17 $19,935,000 20 $25,035,000 37 $44,970,000
4 Grigory Pekarsky 51 $24,202,949 420.5 $212,542,284 471.5 $236,745,233 38 Daniel Glick 29 $28,526,500 17 $16,441,500 46 $44,968,000
5 Jeffrey Lowe 76 $131,834,950 50.5 $84,993,700 126.5 $216,828,650 39 Karen Schwartz 36 $28,466,100 21 $16,323,900 57 $44,790,000
6 Alexandre Stoykov 53 $32,476,800 158.5 $108,300,556 21.5 $140,777,356 40 Lance Kirshner 235 $15,978,250 29 $28,748,500 52.5 $44,726,750
7 Benyamin Lalez 39 $23,348,737 210 $112,363,131 249 $135,711,868 41 Leila Zammatta 18.5 $44,652,588 0] $0 18.5 $44,652,588
8 Dawn McKenna 49 $46,969,191 67 $64,664,730 16 $111,633,921 42 Kevin Hinton 19 $10,671,000 60 $33,811,601 79 $44,482,601
9 Nancy Tassone 30 $83,154,087 4 $11,282,500 34 $94,436,587 43 Melanie Giglio 15.5 $9,685,649 60 $34,398,900 75.5 $44,084,549
10 Sophia Klopas 38.5 $35,455,730 475 $45,624,514 86 $81,080,244 44 Nicholaos Voutsinas 35 $22,531,750 3 $21,117,000 66 $43,648,750
1 Leigh Marcus 57 $47,443,463 3 $31,418,325 88 $78,861,788 45 Jill Silverstein 14 $10,090,750 325 $32,952,450 46.5 $43,043,200
12 Timothy Salm 24 $58,036,036 8.5 $19,068,000 325 $77104,036 46 Lauren Mitrick Wood 25 $14,800,500 39 $27,885,437 64 $42,685,937
13 Karen Biazar 54.5 $34,269,373 73 $36,834,283 127.5 $71103,656 47 Cory Tanzer 36.5 $16,942,480 57.5 $25,051,669 94 $41,994,148
14 Brad Lippitz 325 $27,503,075 40 $40,773,864 72.5 $68,276,939 48 Sarah Jaffe 6 $3,959,750 54 $37,678,150 60 $41,637,900
15 Chezi Rafaeli 33 $35,737,500 28 $32,315,000 61 $68,052,500 49 Rafay Qamar &L $21435709 50 $19,469,826 o1 $40,905,535
16 Jennifer Ames 305 $45.948.250 14 $20,012,506 445 $65.960.756 50 Millie Rosenbloom 19.5 $25,359,272 14 $15,305,859 335 $40,665,131
17 Jason O'Beirne 51 $50,888,533 21 $12,145,700 72 $63,034,233
Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.
18 Darrell Scott 28 $17,842,308 56 $44,614,024 84 $62,456,332 The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
) Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
19 Timothy Sheahan 31 $36,032,566 275 $25,128,050 58.5 $61160,616 proper only and may not match the agent’s exact year-to-date volume.
20 Michael Rosenblum 24 $35,534,747 16 $25,101,500 40 $60,636,247
21 Susan Miner 10 $34,993,500 9.5 $24,416,000 19.5 $59,409,500
22 Hadley Rue 54 $46,824,500 13 $12,563,000 67 $59,387,500
23 Mario Greco 51 $36,203,075 22 $20,229,750 73 $56,432,825
. westward (3s0

24 Katharine Waddell 40 $32,081,355 315 $24163,352 715 $56,244,707 YO u r ‘ I I e nts . YO u r
25 Sam Jenkins 28 $45131,699 10 $10,976,000 38 $56,107,699 Re I at i 0 n S h i S 0 u r
26 Konrad Dabrowski 27 $30,670,820 22 $24,788,893 49 $55,459,714 p . di d

W N A0's Referrals360 Program makes it easy for bro ACC redite
27 Ryan Preuett 28 $33,804,910 14 $20,506,800 42 $54,311,710 : - i ) = . i = it i

connect their clie fith best-in-class property management R .
28 Julie Busby 315 $24,805,341 265 $28,213,250 58 $53,018,591 without compromising trust or communication. esponsive
29 Danielle Dowell 315 $25,367124 36.5 $27,239,405 68 $52,606,528 L I

Refer an association, board, or investment owner to the email below ocCa
30 Bradley Brondyke 43 $52126,224 0 $0 43 $52126,224 _ e - o _

and receive one month's management fee L
31 Eugene Fu 12 $13,516,000 50 $35,994,290 62 $49,510,290 manage ment dEregme nt. L~ B “i,l ;
32 Melanie Everett 21 $13145,767 53 $34,767,998 74 $47,913,765 : -

Chicago » Woodstock e Tinley Park » Naperville « Elmwood Park e Deerfield
33 Margaret Baczkowski 225 $25,204,889 " $22,203,574 33.5 $47,408,463
34 Debra Dobbs 23.5 $26,633,000 21 $20,636,000 445 $47,269,000
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' ."The movers were courteous and i
unrushed. | really enjoyed the )
process. | would never imagine X
packing my own things again...
H2H Movers was a great
experience, I'm really happy we
used them.

- John Grafft
Award-Winning Realtor
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TOP 250 STANDINGS

Teams and individuals from January 1, 2025 to December 31, 2025

# First Name Last Name List # List § Sell # Sell $ Total# Total $ # First Name Last Name List # List § Sell # Sell $ Total# Total $

51 Kelly Parker 13.5 $8,566,350 455 $31,936,126 59 $40,502,476 85 Susan O'Connor 12 $17,028,000 12 $10,796,500 24 $27,824,500
52 Barbara O'Connor 28.5 $25,183,978 21 $14,258,875 495 $39,442,853 86 Bari Levine 215 $16,276,812 14.5 $11,202,500 36 $27,479,312
53 Patrick Shino 24 $11,583,600 40 $27,473,498 64 $39,057,098 87 Rubina Bokhari n $12,226,000 12 $14,972,900 23 $27198,900
54 Elias Masud 21 $14,188,504 385 $23,981,500 59.5 $38,170,004 88 Robert Grilli 15 $3,658,000 23 $23,369,500 38 $27,027,500
55 Nicholas Colagiovanni 30 $21,122,181 16 $16,522,000 46 $37,644,181 89 Suzanne Gignilliat 9.5 $13,901,102 6 $13,077,500 15.5 $26,978,602
56 Daniel Close 18 $10,430,375 42 $26,995,700 60 $37,426,075 90 Gail Spreen 38 $17,911,000 10 $8,920,000 48 $26,831,000
57 Ivona Kutermankiewicz 19.5 $22,034,150 n $15,115,300 305 $37149,450 91 Michael Maier 445 $21,432,525 10.5 $5,042,775 55 $26,475,300
58 Philip Skowron 14 $22,487,000 6.5 $14,480,000 205 $36,967,000 92 Vincent Anzalone 9 $6,325,990 20 $20,072,800 29 $26,398,790
59 Tommy Choi 215 $16,069,064 21 $20,843,850 425 $36,912,914 93 Nadine Ferrata 24.5 $17,667,500 14 $8,524,850 385 $26,192,350
60 Linda Levin 255 $22,321,316 8 $14,385,300 335 $36,706,616 94 Brad Zibung 205 $9102,275 295 $16,938,416 50 $26,040,691
61 Keith Brand 28 $18,963,150 26 $16,706,500 54 $35,669,650 95 Todd Szwajkowski 215 $9,675,400 36.5 $16,346,900 58 $26,022,300
62 Camille Canales 20 $12,453,900 355 $23,075,100 55.5 $35,529,000 96 Cynthia Sodolski 20 $14,322,000 12 $11,686,900 32 $26,008,900
63 Megan Tirpak 14 $15,040,500 N $20,371,872 25 $35,412,372 97 Dan Nelson 75 $5,054,000 36 $20,271,275 435 $25,325,275
64 Vikas Wadhwa 16.5 $14,621,500 17 $20,624,000 335 $35,245,500 98 Cadey O'Leary 6.5 $10,737,500 9 $14,579,071 15.5 $25,316,571
65 Amanda McMillan 23 $15,892,000 26.5 $18,954,550 495 $34,846,550 99 Roman Patzner 14 $13,758,500 14 $10,983,950 28 $24,742,450
66 Kathleen Malone 15 $13,646,500 13 $19,791,959 28 $33,438,459 100 James Streff 15.5 $8,074,050 27 $16,662,432 425 $24,736,482
67 Melissa Siegal 25 $15,658,500 21 $17,431,500 46 $33,090,000

68 James DiAstice 15.5 $8.916,.225 375 $24,025,600 53 $32.941,825 Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.

The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
69 Marc Zale 17 $23,920,000 7 $8,583,500 24 $32,503,500 Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
proper only and may not match the agent’s exact year-to-date volume.

70 Natasha Motev 9.5 $15,948,575 10 $16,460,500 19.5 $32,409,075
71 Juliana Yeager 12.5 $15,611,435 15 $16,100,000 275 $31,711,435
72 Rachel Krueger 12 $20,819,000 4 $10,585,000 16 $31,404,000
73 Lawrence Dunning 35 $21,581,750 15 $9,606,500 50 $31,188,250
74 Layching Quek 17 $9,188,623 23 $21,806,425 40 $30,995,048
75 P Corwin Robertson 275 $30,811,681 0 $0 275 $30,811,681 CHTECTL
76 Brady Miller 25 $10,445,250 375 $19,569,500 62.5 $30,014,750

Luxury Landscape Staging & Clean-Up
77 Staci Slattery 45 $29,944,848 0 $0 45 $29,944,848
78 Molly Sundby 225 $29,697750 ) $0 225 $29,697750 Exclusive Buyer Consulration Services
79 Alex Wolking 23 $15,619,900 21 $13,993,510 44 $29,613,410 ;

ce Landscape Arcltitecture

80 Alishja Ballard 16.5 $11,933,000 26 $17,667,995 425 $29,600,995 sign, Installation & Care
81 Scott Curcio 29.5 $15,427,406 245 $14,062,100 54 $29,489,506
82 Eudice Fogel 9.5 $7,002,562 19 $21,679,025 285 $28,681,588
83 Stefanie Lavelle 34 $17,427100 13.5 $10,780,400 475 $28,207,500
84 Lucas Blahnik 17 $16,396,312 17 $11,607,312 34 $28,003,624
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BOBART TEAM

CROSSCOUNTRY MORTGAGE"®

S\/A

EVERY DEAL.

We offer:

Jumbo & Expanded Options - Support high-earning clients with complex financials
who need flexible, fast-moving financing.

Investor Solutions - Build lifelong relationships by helping clients expand their real
estate portfolios year after year.

Bridge Loans - Help clients buy before they sell so they never miss the next perfect
home — or the next market window.

Creative Income Solutions - Say “yes” to freelancers, entrepreneurs, and 1099 earners
ready to make 2026 their best year yet.

Nationwide Lending - Keep your pipeline strong with financing options that span all
50 states — and every season.

*All'loans subject to underwriting approval. Certain restrictions apply. Call for details. All borrowers must meet minimum credit score, loan-to-value, debt-to-income, and other requirements to qualify for any mortgage
program. CrossCountry Mortgage, LLC NMLS3029 (www.nmlsconsumeraccess.org). See https://crosscountrymortgage.com/licensing-and-disclosures/state-disclosures/ for a complete list of state licenses.

Terms and Conditions: Borrower must be approved through FastTrack Credit Approval. CrossCountry Mortgage, LLC cannot guarantee that an applicant will be approved or that a closing can occur within a specific
timeframe. Al closing timeframes may vary based on all involved parties' level of participation at any stage of the loan pracess. Available for first-lien conventional mortgage purchase loans only. Cash offer is
contingent on a clean home inspection. Borrower is required to place a minimum of 10% of the purchase price into escrow as earnest money. This offer is not a commitment to lend. All loans remain subject to
underwriting and credit approval. Other restrictions may apply. Contact your CrossCountry loan officer for more details.

Michelle Bobart delivers

momentum for the year ahead.
We’ll get your clients home.

EQUAL HOUSING
LENDER

Michelle Bobart

SVP of Mortgage Lending/
Producing Branch Manager

(312) 953-7365

Licensed in all 50 states!

Equal Housing Lender Michelle Bobart VP NMLS 137164 | CCM NMLS 3029




Forecast Fewer Delays
is Closing Season

Find out if an FHA mortgage is right for you

See how a fixed-rate Federal Housing Administration (FHA)' Contact me to find a mortgage that
mortgage can make buying a home more affordable: meets your needs.
) ) SN + Low down payment options that can be entirel
Choose an experienced real estate g W ¢ from eift fUF?’]dySZ P y - /:‘dam cenior Home Lending Adv
attorney you and your clients can trust. . & Cf]sva' e“',?,r do,me enl Ng AGVISOT
« Competitive rates on single-family homes ase certified in FHA loans
. o . ) o ] Chase certified in VA loans
office 312.332.5020 | fax 312 * Noincome limits and flexible credit guidelines T (847) 256-1903
. 1 o ’ ) adam.i.nesva@chase.com
’ We also offer: homeloan.chase.com/adam.i.nesva

+ The Chase Homebuyer Grant $¥,* where you could NMLS 1D: 427091

get $2,500 or $5,000 toward buying a home. To qualify,
the home has to be your primary residence and
located in one of select areas across the country. E3E

+ Guaranteed on-time closing or you'll get $5,000, C HAS E O .
I OE =k

if you qualify.

|'( T | - &
e
HOME STAGING Scan to visit
Transform any listing into a buyer's FHAIoan§ require aln up-front mortgage insur.ance premium (UFMIP), which may befinapced, or paid at closing, and anFHA annual rtwortgage insural?ce prerjium (MIP) paid monthly will aI;o apply.}
. . FHArequires flood insurance through the National Flood Insurance Program (NFIP) or Private Flood Insurance policies that meet FHA's requirements if a loan is secured by property located in a Special Flood Hazard Area (SFHA).
dream with Glam House Home Staging. o ) o i ) o ) : i i
Our customized staging creates Eligibility for gift fund contributions may vary based on loan product type and donor. Examples of permitted donors mayinclude, but are notlimited to, family members, domestic partners, employers and close friends with a clearly
e ging defined and documented relationship with the borrower. The donor cannot be, nor have any affiliation with, the builder, the developer, the real estate agent or any other interested party to the transaction. Other restrictions apply.
inviting spaces that help buyers 2Please contact a Home Lending Advisor for more details.
connect and envision their future. The Chase Homebuyer Grant is available on primary residence purchases only. You may be eligible for either $2,500 or $5,000 in savings when applying for a DreaMaker", Standard Agency, FHA and VA home purchase mortgage

loan product and where applicable census tract requirements are met. Income limits and homebuyer education may apply on a DreaMaker mortgage.
*The Chase Homebuyer Grant funds will be applied at purchase loan closing first to points on the loan, if any, then to Chase fees, then to non-Chase fees or down payment. Grant funds may not be used for the down payment on an
FHA purchase loan. Speak with a Chase Home Lending Advisor for more information on the savings, including the location eligibility.
Let’s Make Your Listings Stand Oul The Chase Homebuyer Grant may be considered miscellaneous income and may be reportable on Form 1099-MISC (Miscellaneous Information) or Form 1042-5 (Foreign Person’s U.S. Source Income Subject to Withholding) to you
Partner with us today! and the IRS, for the year in which they are awarded. We encourage you to consult with a personal tax advisor for questions about the impact to personal income tax returns.
y: *Not all customers or products are eligible for the guarantee. Certain delays, loan type, property type, and other factors may impactyour eligibility. Visit chase.com/cg for eligibility, timing and documentation requirements. The Chase
630-430-5418 (losing Guarantee may be considered miscellaneous income and may be reportable for tax purposes to you and the IRS. Consult your personal tax advisor for questions about the impact to personal income tax returns. This offer

GlamH Stagi is subject to change at any time without prior notice.
RIS eotaging.com Allhome lending products are subject to credit and property approval. Rates, program terms and conditions are subject to change without notice. Not all products are available in all states or for all amounts. Other

wmmae  Testrictions and limitations apply. Home lending products provided by JPMorgan Chase Bank, N.A. Member FDIC ©2025 JPMorgan Chase &Co. BO825-6193600 1098700 | 27350241

uuuuuuuuuuu

Serving the greater Chicagoland area.
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TOP 250 STANDINGS

Teams and individuals from January 1, 2025 to December 31, 2025

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $

101 Michael Shenfeld 9.5 $6,343,600 24 $18,330,500 335 $24,674,100 135 Neringa Northcutt 9 $6,428,500 13 $14,410,500 22 $20,839,000
102 lan Schwartz 17 $14,204,000 9 $10,335,000 26 $24,539,000 136 Steve Dombar 5.5 $2,005,950 32 $18,694,750 375 $20,700,700
103 Leopoldo Gutierrez 125 $7,257,000 33 $17,250,900 45.5 $24,507,900 137 Owen Duffy 21 $17,479,000 5 $3,164,999 26 $20,643,999
104 Brian Moon 15 $10,933,504 18.5 $13,544,650 335 $24,478,154 138 Justin Lucas 16 $13,290,000 12 $7,273,900 28 $20,563,900
105 loannis Floros 5 $1,475,638 48 $22,993,880 53 $24,469,518 139 Elizabeth Lothamer 5.5 $4,542,300 23 $16,017,250 28.5 $20,559,550
106 Joel Halperin 10 $9,255,750 26.5 $14,952,001 36.5 $24,207,751 140 Sara McCarthy 13 $9,179,605 19 $11,298,399 32 $20,478,004
107 Brian Pistorius 14 $12,067,250 20 $11,776,602 34 $23,843,852 14 D Waveland Kendt 15 $8,039,900 13 $12,346,500 28 $20,386,400
108 Qiankun Chen 19 $8,737,300 34 $14,749,900 53 $23,487,200 142 Marlene Rubenstein 1 $9,760,768 15 $10,625,400 225 $20,386,168

109 Sherri Hoke 10 $16,029,999 5 $7,270,000 15 $23,299,999 143 Jason Stratton 19 $20,366,566 0 $0 19 $20,366,566
10 Colin Hebson 13 $15,657,925 55 $7,475,000 18.5 $23132,925 144 Zachary Redden 5 $2,993,000 21 $17,054,000 26 $20,047,000
m Jeffrey Herbert 10 $4,783,000 25 $18,142,500 35 $22,925,500 145 Mark Zipperer 345 $12,545,748 18 $7,463,334 525 $20,009,082
12 Daniel Spitz 19 $13,389,979 14 $9,524,900 33 $22,914,879 146 Victoria Singleton 425 $19,974,750 0 $0 42.5 $19,974,750

13 John Lyons 16 $9,864,830 7 $12,830,000 23 $22,694,830 147 Mark Icuss 8 $16,271,500 5 $3,685,000 13 $19,956,500
14 Ryan Huyler 15 $12,544,550 7 $10,112,000 22 $22,656,550 148 James Sheehan 10 $14,105,750 5 $5,825,000 15 $19,930,750

15 Jacob Reiner 16 $7,256,000 30 $15,363,900 46 $22,619,900 149 Tyler Stallings 13.5 $9,301,000 15 $10,533,000 28.5 $19,834,000

16 Patrick Teets 14 $17,463,000 5 $4,887,000 19 $22,350,000 150 Benjamin Lissner 16 $6,066,750 335 $13,673,800 495 $19,740,550

17 Lisa Kalous 6 $5,468,898 19 $16,748,500 25 $22,217,398

118 Stacey Dombar 23 $12.204.867 12 $9,873101 35 $22167.968 Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.

The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
119 Kimber Galvin 75 $7.025750 14 $15,039,000 215 $22.064750 Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
proper only and may not match the agent’s exact year-to-date volume.

120 Kevin Bigoness 10 $15,344,000 6 $6,658,000 16 $22,002,000
121 Melanie Carlson 15.5 $14,618,250 1 $7,359,000 26.5 $21,977,250
122 Ryan Cherney 63 $21,896,000 0 $0 63 $21,896,000
123 Jonathan Chvala 1 $4,072,000 26 $17748,000 37 $21,820,000
124 Quentin Green lii 9 $4,359,128 275 $17,380,500 36.5 $21739,628
125 Susan Kanter 14.5 $8,455,001 16 $13172,000 30.5 $21,627,001
126 Ken Jungwirth 215 $13,867,000 15 $7.750,500 36.5 $21,617,500
127 Elena Theodoros 22 $15,820,500 5.5 $5,328,500 275 $21149,000

I E |
128 Camie Cirrincione 1.5 $5,651,500 295 $15,443,600 41 $21,095,100 C AN

CLEAN. RELAX. REPEAT.

129 Jennifer Mills 1.5 $16,663,650 5 $4,408,750 16.5 $21,072,400
Your Listings Deserve to Shine. From
130 Meg Daday 17 $8,580,500 18 $12,459,750 35 $21,040,250 pre-listing deep cleans to post-move
) refreshes, Clean’d delivers meticulous,
131 Edward Grochowiak 10 $4,968,300 21 $16,034,575 31 $21,002,875 reliable results that help homes show
132 Andrew Thurston 15 $15,835,750 5 $5,065,000 165 $20,900,750 (and sell) better. Residential,
commercial, or post-construction, Tee & Genta
133 Robert Sullivan 13 $10,021,750 9 $10,867,500 22 $20,889,250 our team gets it spotless. Gift Cards Available Owners
134 Michael Hall 17 $13,976,575 6 $6,912,000 23 $20,888,575 312-209-9786 | Cleand.us | @O @CleandGroup | Info@Cleand.us
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PREMIUM VIDEO &
PHOTOGRAPHY SERVICES

Plan for the year ahead -
scan the QR for our Spring
Seller Checklist.

David Frank, Esq.

Available nights and weekends
773.255.6499
david@frankesq.com

It may be cold now,
but soon the spring market
will be heating up!

We’ll help you close sales. VISUAL FII.MWORI(S

Contact us for net sheets, and information Brand Films - Testimonials - Social Media Content -
g X : Photography - & More. Contact us to find out how you can
about tax exemptions & savings for your clients. take your business to the next level.
info@visualfilmworks.com Hear what our clients
www.visualfilmworks.com have to say

The David Frank Law Group

REAL ESTATE = ESTATE PLANNING = TRAFFIC LAW

thedavidfranklawgroup.com



TOP 250 STANDINGS

Teams and individuals from January 1, 2025 to December 31, 2025

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $

151 John Grafft 17 $14,577,500 6 $5,150,000 23 $19,727,500 185 Robin Phelps 10 $9,882,000 10.5 $7,049,999 20.5 $16,931,999
152 Matthew Shrake 13 $8,756,400 9 $10,795,000 22 $19,551,400 186 Vilgert Vincenzo Kostaqi 10 $6,260,500 1 $10,663,500 21 $16,924,000
153 Kristin Gonnella 12 $7199,450 16.5 $12,220,029 285 $19,419,479 187 Adele Lang 8.5 $4,860,750 21 $12,022,544 295 $16,883,294
154 Nicole Hajdu 23 $12,360,600 16 $7,053,750 39 $19,414,350 188 Tony Mattar 5.5 $2,365,750 20.5 $14,495,000 26 $16,860,750
155 Pasquale Recchia 13 $8,643,000 14 $10,658,500 27 $19,301,500 189 Brooke Vanderbok 13.5 $10,469,107 6.5 $6,388,900 20 $16,858,007
156 Dennis Huyck 13 $9,960,000 9.5 $9,215,900 225 $19,175,900 190 Niko Apostal 10 $9,250,000 12 $7,579,625 22 $16,829,625
157 Stephanie Cutter 14 $8,635,000 17 $10,487,500 31 $19,122,500 191 Rizwan Gilani 8 $4,697,500 16.5 $12,078,600 245 $16,776,100
158 Sarah Maxwell 13 $8,546,500 13 $10,107,400 26 $18,653,900 192 James Buczynski 6.5 $5,083,500 8 $11,681,500 14.5 $16,765,000
159 Chris Gomes 10 $5,936,950 16 $12,599,495 26 $18,536,445 193 Cara Buffa 10 $10,961,600 5 $5,546,770 15 $16,508,370
160 Christopher Mundy 9 $8,670,250 9 $9,762,500 18 $18,432,750 194 Sari Levy 3 $6,585,000 8 $9,915,000 1 $16,500,000
161 Jennifer Romolo 5 $2,730,500 24 $15,685,125 29 $18,415,625 195 Mark Keppy 235 $14,189,175 6 $2,298,450 295 $16,487,625
162 Michael Greco 12 $7,270,500 14 $11,136,500 26 $18,407,000 196 Brant Booker 5 $8,131,000 2 $8,350,000 7 $16,481,000
163 Kacia Snyder 20 $16,514,500 2 $1,640,000 22 $18,154,500 197 Scott Berg 4 $15,747,200 2 $732,000 43 $16,479,200
164 Shay Hata 13.5 $7,475,840 14 $10,600,100 275 $18,075,940 198 Nicole Flores 13.5 $8,036,250 10.5 $8,104,850 24 $16,141,100
165 Matthew Liss 1.5 $10,698,200 7 $7,369,250 18.5 $18,067,450 199 Anthony Flora 16.5 $16,118,812 0 $0 16.5 $16,118,812
166 Stephanie Maloney 13.5 $10,841,500 9 $7,111,000 225 $17,952,500 200 Frank Montro 46.5 $13,374,728 16.5 $2,653,251 63 $16,027,980
167 Santiago Valdez 13.5 $4,738,075 22 $13,041,957 355 $17,780,032

168 Katrina De Los Reyes 6 $3.697.500 s $14.036,.000 175 $17733.500 Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.

The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
169 Eugene Abbott 9 $6.625,500 16 $11,089,000 25 $17714.500 Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
proper only and may not match the agent’s exact year-to-date volume.

170 Deborah Hess 1 $5,650,450 235 $11,920,100 345 $17,570,550
171 Ryan Smith 84 $17,508,100 0 $0 84 $17,508,100
172 James Ziltz 13 $6,809,900 16 $10,665,000 29 $17,474,900
173 Danny Lewis 5 $2,833,500 24 $14,521,500 29 $17,355,000 W N R -
174 Landon Heck 5 $2,559,750 205 $14.765,300 255 $17,325,050 HELP YOUR CLIENTS MI(J RT(; HSIT
175 Michael Scanlon 23 $9,399,668 16 $7,921,500 39 $17,321168 Partner with » local lender you can trust—
176 Mariah Dell 9 $5,175,900 10 $12,068,950 19 $17,244,850 so your clients can love where they live.
177 Shane Wulbert 135 $8,036,500 12 $9197,000 255 $17,233,500 :;:n;::::mr:F,hmm T dpph?:;:jmr JEFF SCHNELLER
178 Keith Goad 12 $11,993,500 6 $5,117,000 18 $17110,500 s simple and secure, with local lending :-'”“rtf- like me to guide z"iffs"‘:a;';‘f;;
179 Michael Saladino 25 $9,103704 18 $8,001,221 43 $17104,925 I e 708-268-5346

r and financial 2 e
180 Nancy McAdam 15 $6,701,975 10 $10,366,250 25 $17,068,225 R e f‘&‘;—“ﬁ[lﬁi:t[i;r:l
181 K.C. Lau 1 $8,416,550 9 $8,646,000 20 $17.062,550 e construction loans Chicago, IL 60643
182 Deborah Ballis Hirt 10 $5,623114 1 $11,404,500 21 $17027614 :::u":::;@n‘;’;’e”;mm::ﬂ‘"
183 Stephanie Loverde 17 $8,999,961 15 $7,952,241 32 $16,952,202 Raach ot fodey v:_“_‘-u ff-‘.:l.'f;f;.{.a.;:'.-(\-:- g,r. ;'.[I.l: oty B 2 Winin.t
184 Salvador Gonzalez 25 $8152,700 30 $8,793,200 55 $16,945,900 %0 Yearm moret 11 ey e e Lo,

LEWMHA  ciererviing on program et
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With thousands of materials, colorSyantstyles to"
choose from, we help your clients find window
treatments that fit their home, their needs, and
their budget — including today’s most popular
automated shade solutions for a cleanimodern:
L — aesthetic and everyday convenience:

- f..‘;: il

L ¢

Our team offers:
Hands-on product guidance
Measurement & installation by trained professionals
Solutions for privacy, light control, energy efficiency & style
Honest recommendations with no pressure

Manual and motorized window treatments with remote
and app control

uuuuuu

Proudly woman- & minority-owned small business.

Realtors trust us because we make the process

S“J[wm easy — for you and your clients.

HOME DESTEN SHOWROOM Schedule an in-home consultation today!
WELLNESS AT STUDIOA1 - STEAM - SAUNAS - COLD PLUNGES - SPA TUBS 630-539-9100 | AABlinds.com




TOP 250 STANDINGS

Teams and individuals from January 1, 2025 to December 31, 2025

# First Name Last Name List # List $ Sell # Sell $ Total # Total $
201 Daniel Fowler 1 $8,614,800 7 $7,385,500 18 $16,000,300
202 Mike Larson 4 $3,921,000 4 $12,060,000 8 $15,981,000
203 Steven Powers 14.5 $13,174,400 4 $2,739,000 18.5 $15,913,400
204 Ali Bakir 5 $2,551,000 20 $13,358,900 25 $15,909,900
205 Elizabeth Licata 7.5 $5,466,050 10 $10,435,000 175 $15,901,050
206 Kelsey Mayher 9.5 $8,790,550 6 $7,105,000 15.5 $15,895,550
207 Sharon O'Hara 6.5 $13,055,000 2 $2,820,000 8.5 $15,875,000
208 James Demarco 13 $9,758,000 7 $6,090,000 20 $15,848,000
209 Arthur Rothschild 9.5 $3,865,450 155 $11,939,900 25 $15,805,350
210 Jacqueline Alter 215 $9,034,317 14 $6,627,000 355 $15,661,317
21 Joseph Kotoch 7 $9,949,900 4 $5,690,000 1 $15,639,900
212 Jason Rowland 12 $11,317,000 7 $4,150,000 19 $15,467,000
213 Azin Amiran 1 $11,490,000 5 $3,931,900 16 $15,421,900
214 Richard Kasper 13 $8,420,050 n $6,999,500 24 $15,419,550
215 Jeremiah Fisher 16 $7,659,000 15 $7,756,400 3 $15,415,400
216 Ryan Gossett 5 $5,006,000 12 $10,279,750 17 $15,285,750
217 Lisa Blume 10.5 $6,564,025 16 $8,689,231 26.5 $15,253,256
218 James Kinney 10.5 $8,665,000 75 $6,577,500 18 $15,242,500
219 Davia Lipscher 15 $6,621,500 12 $8,556,000 27 $15,177,500
220 Paul Mancini 13 $9,918,000 5 $5,016,500 18 $14,934,500
221 Kathryn Schrage 16 $10,002,500 10 $4,787,400 26 $14,789,900
222 Kathleen Ullo 3 $14,744,948 0 $0 3 $14,744,948
223 Sheila Dantzler 14 $8,063,535 9 $6,646,433 23 $14,709,968
224 India Whiteside 8 $7,803,000 7 $6,746,185 15 $14,549,185
225 Xiaojing Frost 85 $3,112,500 14 $11,435,300 225 $14,547,800
226 Olin Eargle 15 $6,974,745 155 $7,555,170 305 $14,529,915
227 Qizhong Guan 16.5 $6,583,750 18.5 $7,874,388 35 $14,458,138
228 Marzena Frausto 9 $5,891,751 14 $8,558,000 23 $14,449,751
229 Annika Valdiserri 7 $9,437,500 6 $4,975,000 13 $14,412,500
230 Thomas Moran 7.5 $9,120,000 3 $5,278,750 10.5 $14,398,750
231 Scott Stavish 55 $6,145,000 10 $8,230,400 15.5 $14,375,400
232 Benjamin Yeager 10 $14,183,435 0 $0 10 $14,183,435
233 Thomas Campone 17 $7,278,000 13 $6,883,500 30 $14,161,500
234 Patrick Dodd 8.5 $8,236,250 8 $5,897,500 16.5 $14,133,750

64 - February 2026

# First Name Last Name List # List $ Sell # Sell $ Total # Total $
235 Rafael Murillo 1 $8,540,500 8 $5,588,000 19 $14,128,500
236 Pablo Galarza 25 $8,242,650 34.5 $5,884,875 59.5 $14,127,525
237 Susan Nice 10 $6,210,400 12 $7,830,500 22 $14,040,900
238 Kevin Wood 2 $9,227,956 3 $4,637,500 5 $13,865,456
239 Jacqueline Lotzof 8.5 $6,000,250 75 $7,864,000 16 $13,864,250
240 Amy Duong 1 $6,063,500 13 $7,772,800 24 $13,836,300
241 Morgan Sage 9 $3,486,028 14 $10,282,327 23 $13,768,356
242 Nicholas Farnsworth 24 $9,691,000 8 $4,048,500 32 $13,739,500
243 Wanda Austin-Wingood 13 $5,595,125 21 $8,109,650 34 $13,704,775
244 Keith Wilkey 6 $8,843,243 3 $4,859,500 9 $13,702,743
245 Mario Barrios 35 $2,803,750 16 $10,898,500 19.5 $13,702,250
246 Caroline Moellering i $6,072,500 10 $7,619,000 21 $13,691,500
247 Kathryn Barry 1 $5,640,000 1.5 $8,050,900 225 $13,690,900
248 Jessica Dekruiff 125 $13,606,000 0 $0 125 $13,606,000
249 Darby Zwagerman 9.5 $5,566,500 9 $8,030,987 18.5 $13,597,487
250 Craig Fallico 17 $8,020,740 12 $5,523,500 29 $13,544,240

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.
The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
proper only and may not match the agent’s exact year-to-date volume.
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Unloch the Doo 0,
Homeownershu

WITH YOUR PERFECT LENDING MATCH!

€

RANJHA

qﬂﬂég@t/& LAW GROUP
72?3 @zté? c@ffﬁﬂgﬁ | We never let a good deal

FLOAT AWAY.

Alex was pleasure to work with! He was
prompt, professional, and made himself
available to both me and my agent
when needed. This was our first
home-buying experience and | couldn’t
have had better representation.

o

Emma Qutler
Sr. VB of Mortgage Lending
773.741.1094

teambutler@neighborhoodloans.com

-YAMEN A.

www.ButlerGroupLoans.com
NMLS# 223759
2027 N Damen Ave Chicago, IL 60647

CLOSE YOUR NEXT DEAL WITH US!

With over 75 years of combined experience, our seasoned staff are more than ready to take
your client on a stress-free journey to the closing table!

Let us be your EXECUTIVE LEGAL TEAM at your service (312) 890-2885

Bl an 1 1 : .-.-.. Real Estate | Estate Planning | Entity Formations £ ranjha@ranjhalaw.com @ www.ranjhalaw.com
LENDER = i1, '




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

AU STAGING
EPNE

INTERIORS

Where First Impressions Become SOLD

Staging design helps homes sell quicker and for
more. Paul Kepner Staging works hand-in-hand with
realtors to transform listings into showstoppers that
buyers can’t resist.
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