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WHAT WE DO:
     EV Charger Installation

     Drain Cleaning

     Electrical Panels

     Electrical & Plumbing Home Inspections     

     HVAC Installation and Repair

(704) 709-3549       CallNuBlue.com    Hello@CallNuBlue.com

A full-service, one-stop shop for all your Electric, Plumbing, and HVAC needs.

NuBlue is Redefining Service Excellence
across the Charlotte Metro Region!
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FIREFIGHTER OWNED & OPERATED

DUMPSTER RENTAL
& JUNK REMOVAL

GET A FREE QUOTE! (980) 297-3841
DisposalProServices@gmail.com | DisposalProServices.com

WHERE EVERY
CUSTOMER IS
TREATED LIKE

F   MILY.

• Foundation Repair • Structural Repair
• Vapor Barrier Install • Crawlspace Encapsulation

• Internal/External French Drains • Moisture Control
• Basement Waterproofing • Air Systems

Reach out to us! (704) 650-1910
CharlotteCrawlspaceWaterproofing.com

Michael Messana
Owner/Operator

mm.foundationwaterproofing@gmail.com

The house pictured is a rental property for one of Tiffany’s clients! Tiffany 
is a realtor in the greater Charlotte area who is one of the best we’ve had 
the pleasure of working with. We enjoy working with professionals who 

know their craft and use it to help as many people as possible.
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

ATTORNEY
Galbreath Costner, LLC
(980) 219-7637
GalbreathCostner.com

Lane Law, PLLC
(980) 880-6824
LaneLawClosings.com

Paladin Law
(980) 216-8750
PaladinLawNC.com

Southern Law Group
(704) 247-8325
SouthernLawgrp.com

BUILDER
Mungo Homes
(980) 252-7755
Mungo.com

Epcon Communities - 
Charlotte and Atlanta
Shannon Robinson
(317) 258-6560
Epconcommunities.com/
epcon-charlotte-nc

Rock Spring Builders
(704) 840-0923
BuildRockSpring.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

CONTRACTOR
Brigmon’s Construction 
Services, LLC
(803) 818-1941
Eric.Brigmon@gmail.com

COUNTERTOPS
Universal Stone
(704) 202-4477
UniversalStoneNC.com

DUMPSTER RENTALS
Disposal Pro
(980) 297-3841
DisposalProServices.com

EDUCATION
Superior School Of Real Estate
(704) 944-4260
SuperiorSchoolNC.com

FLOORING
Hughes Floor Covering
(704) 372-7486
HughesFloorCovering.com

REO Flooring Solutions, LLC
(704) 821-1133
REOFlooringSolutions.com

FOUNDATIONS & 
WATERPROOFING
M & M Foundation and 
Waterproofing Co
(704) 650-1910
CharlotteCrawlSpace
Waterproofing.com

HOME INSPECTION
Home Inspection Carolina
(704) 542-6575
HomeInspectionCarolina.com

Mahogany Premium 
Home Inspections, LLC
(704) 883-5053
MPHInspect.com

Queen City Home Inspections
(704) 890-5700
QueencityHomeInspections.com

HOME PREPARATION 
SERVICES
HOMEstretch - Charlotte
(980) 326-4262
www.home-stretch.com/charlotte

HOME WARRANTY
First American Home Warranty
(704) 244-0648
FirstAmRealEstate.com

INSURANCE
Brightway Insurance
Dimitri Apostle
(704) 218-6000
Brightway.com/Agencies/NC/
Charlotte/0140

Community One Insurance
Zach Ligon
(704) 246-6500
CommunityOneInsurance.com

Goosehead Insurance
(704) 649-4092
Goosehead.com/Lyla-Rudder

INTERNET SERVICE PROVIDER
Better Connect 
powered by S.V.G
(704) 574-8813
ISP.BetterConnect.ai/
Preferred-Partner

JUNK REMOVAL
Griffin Hauling and Removal
(704) 315-9687
GriffinHaulingandRemoval@
gmail.com

LUXURY HOME BUILDER: 
DESIGN & BUILD
Paragon Homes of 
Charlotte, Inc.
(704) 207-4685
ARHomes.com/Builder/
Paragon-Homes-of-Charlotte-Inc/

MORTGAGE
CrossCountry Mortgage
Daniel Jacobs
(704) 703-6864
Daniel.Jacobs@ccm.com

Grand Line Lending
Brittney Morris
(814) 853-3325
GrandLineLending.com/
Brittney-Morris/

Motivation Mortgage
Tyler Bullock
(704) 746-0300
MotivationMortgage.com

Primis Bank
Marina Moreno
(704) 352-7356
Mortgage.PrimisBank.com/
find-a-mortgage-banker/
Marina-Moreno/

MOVING / STORAGE
Hilldrup
(704) 231-5582
Hilldrup.com

Moving with Purpose Movers
(980) 331-4353
MWPMovers.com

Reign Moving Solutions
(704) 298-2289
ReignMovingSolutions.com

PAINTING
That 1 Painter North 
Charlotte - Hickory
(704) 312-2825
That1Painter.com/
North-Charlotte-Hickory/

PHOTOGRAPHY
Elrod Portraits
(803) 367-3478
ElrodPortraits.com

PHOTOGRAPHY & 
VIDEOGRAPHY
AC Visuals
(347) 226-1522
ACVisuals.Media

Four Horsemen Media
(704) 832-4498
FourHorsemenMedia.com

HD Bros
(540) 840-1388
Support@hdbros.com

Lighthouse Visuals
(561) 248-5827
LightHouseVisuals.com

Next Door Photos
(704) 727-8178
Charlotte.NextDoorPhotos.com

PLUMBING, HVAC 
& ELECTRICAL
NuBlue
(724) 584-2705
CallNublue.com

ROOFING
Bumble Roofing
(856) 562-5575
BumbleRoofing.com/Charlotte

SIGN INSTALLATION 
& MANAGEMENT
EZ Sign Service - Charlotte
(704) 303-8787
EZSignService.com/Charlotte/

STAGING
Avenues Stage & Design
Mary Beth Francisco
(704) 800-5650
AvenuesStageandDesign.com

OVER 20 YEARS IN BUSINESS.

980.417.9119 704-394-1221 universalstonenc.com
Design Center: 16615 Riverstone Way, Charlotte, NC 28277  |  Slab Warehouse: 4806 Rozzelles Ferry Rd, Charlotte, NC 28216

ADD VALUE TO EVERY LISTING
WITH PREMIUM COUNTERTOPS
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Delia Naicker 
Associate Publisher 

Follow Us Online! 
 

Meet
The

Team
Kristin Brindley 

Publisher 

Lexy Broussard 
Client Relations 

Wendy Ross 
Operations Manager 

MEET THE REST OF 
THE KB TEAM 

Don Elrod 
Photographer 

Charlotte Real 
Producers @

realproducerscharlotte

Charlotte Real 
Producers @

realproducerscharlotte

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but 
remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

(704) 821-1133 • REOFlooringSolutions.comConnect with our flooring professionals!

Love
YOUR

FLOORS!

SCAN ME

C H A R L O T T E

Inside the
Real
Producers
Experience
Dive into the excitement of past Real
Producers events on our Events Page.
From unforgettable moments to vibrant
community connection, it’s all captured in
our highlights, stories, and photo galleries.

We bring together top agents and trusted
partners to celebrate, collaborate, and
elevate the real estate community.

Stay tuned—more incredible moments are
always on the horizon.

Have questions? We’d love to hear from you:
info@charlotterealproducers.com
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Hello February, A Month of Connection! 

February is a month centered on relationships — a time to 
celebrate connection, compassion, and collaboration. In real 
estate and beyond, success is built on trust and the bonds we 
create with others. The Real Producers community continues to 
be a powerful example of that spirit, where agents and partners 
consistently uplift, support, and champion one another.

This month, we’re reflecting on the meaningful relationships 
that have grown through shared experiences, partnerships, 
and the stories featured in these pages. Every conversation, 
introduction, and collaboration strengthens the fabric of our 
community and reminds us that we are better together.

We’re also honored to welcome Mungo Homes and Rock 
Spring Builders into the Real Producers family. Their presence 
brings fresh perspective and exciting opportunities for 
collaboration, and we’re thrilled to have them as part of our 
growing network.

As we move through February, let’s carry this reminder into 
every connection:
“The best relationships are built on trust, care,  
and collaboration.” 

Here’s to a month filled with heart, purpose, and  
meaningful connections.

Your publisher,

For al l  informat ion on al l  Char lot te Real  Producers events ,  emai l  info@charlot terealproducers.com

J o i n  u s  f o r  a  powe r - pa c ked  mo r n i ng  o f  i n s i g h t s  o n  t r a n s f o r m i ng  you r  o n l i n e  p re s en ce  i n t o  r ea l  r e s u l t s .
 Connec t ,  l e a r n ,  a nd  s ha re  e xpe r i e n ce s  w i t h  t op  p rodu ce r s  a nd  i ndu s t r y  l e ade r s .

S AV E  T H E  D AT E !
F E B R U A R Y  2 4 ,  2 0 2 6

Kristin Brindley
Owner/Publisher
Charlotte Real Producers
313-971-8312
Kristin@kristinbrindley.com

Publisher’s Note
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Q: Who receives this magazine? 

A: The top 500 agents in the Charlotte area. We pull the MLS 
numbers each year (by volume) for agents licensed in our 
service area, which includes Greater Charlotte counties 
of Anson, Alexander, Cabarrus, Caldwell, Catawba, 
Chester, Gaston, Haywood, Iredell, Lancaster, Lincoln, 
Mecklenburg, Montgomery, Stanley, Union, and York. We 
cut off the list at number 500, and the next year’s distribution 
is born. We did this again in January, based on the new top 500 
agents in sales volume for 2025.

Q: What is the goal of this magazine? 

A: Real Producers is about building a stronger, more connected 
real estate community. We believe that when we surround 
ourselves with successful, like-minded individuals, we can 
grow to new heights. This magazine is a platform designed to 
bring together the top 500 real estate agents and our trusted 
preferred partners, fostering an exclusive and collaborative 
network. Each month, we share inspiring stories, celebrate 
successes, and promote events that connect, inform, and 
inspire. Our mission is to build relationships and empower 
growth within the real estate industry.

Q: Does Real Producers have events? 

A: Yes! We will have specific networking events throughout  
the year.

Q: What is the process for being featured in this magazine? 

A: Being featured is simple and starts with a nomination. 
Realtors, affiliates, brokers, office leaders, and even self-
nominations are welcome! If you know someone with an 
inspiring story, exceptional leadership, top-tier customer 

Since launching Charlotte Real Producers eight years ago, we’ve often 
heard the same questions. To save time, we’re sharing the answers here. 
Remember, this publication is your voice, and our door is always open to 
discuss anything about our community!

service, or a remarkable commitment to giving back, we’d love 
to hear about them.

To nominate, email Wendy@RealProducersKBTeam.com 
and share why you believe they should be featured. Your 
insights help us uncover stories we may not know about. Once 
a nomination is submitted, we’ll reach out for an interview to 
ensure the feature is a great fit. If selected, our team will take it 
from there, coordinating an article write-up and scheduling a 
professional photo shoot.

Q: What does it cost a Realtor/team to be featured? 

A: Zero, zilch, zippo, nada, nil. It costs nothing, my friends, so 
nominate away! The only small fee you may incur would be for 
professional lifestyle photos for the article.

Q: Who are the Preferred Partners? 

A: Anyone listed as a “preferred partner” in the front of the 
magazine is part of this community. They will have an ad in 
every magazine issue, attend our events, and be part of our 
online community. We don’t just find these businesses on the 
street, nor do we work with every business that approaches 
us. One or many of you have personally referred every single 
preferred partner you see in this publication. Our partners 
hold a special place in this puzzle, as their support helps fund 
our monthly publication. Without them, we wouldn’t be able to 
feature our top agents or host our social events.

Q: How can I refer a Preferred Partner? 

A: If you know and want to recommend a 
local business that works with top Realtors, 
let us know!

C H A R L O T T E JANUARY 2026

Partner Spotlight
JASON JULIAN
REIGN MOVING 
SOLUTIONS

BUILDING A LIFE 
WITHOUT LIMITS

Kaila 
Lindsey

Rising Star
BRE GAITHER

Agent Spotlight
JEFF HANSENFAQFAQ HERE’S WHAT CHARLOTTE’S TOP 500 AGENTS SOLD...

BY THE  
NUMBERS2026

17,309

TOTAL  
TRANSACTIONS

$11.8B
TOTAL SALES VOLUME

7,578

LISTING SIDE 
TRANSACTIONS

9,731

BUYING SIDE 
TRANSACTIONS

$23.6M 35

AVERAGE 
TRANSACTIONS 

PER AGENT

AVERAGE 
SALES 

VOLUME PER 
AGENT

Information based on 2025 residential sales in the Charlotte metropolitan area, by the top 500-producing agents.
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We Build the Homes That
Agents Brag About. 

Built with Heart.
Designed for Real Life. 

Rock Spring Builders crafts
custom homes that live as
beautifully as they look, with
premium partners like
Marvin Windows, built to
impress your clients.

(704) 840-0923
BuildRockSpring.com
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THE HEART 
BENEATH 
THE HOUSE

HOME INSPECTION CAROLINA

BY LARRA ROQUE 

PHOTOS BY DON ELROD

PARTNER SPOTLIGHT

PRESTON 
SANDLIN W hen you talk 

to Preston 
Sandlin, 

there is a certain spark 
in his voice, the kind of 
energy that comes from 
someone who truly loves what 
he does. It is hard not to catch 
it. Whether he is explaining the finer 
points of a crawlspace or telling a story 
that makes you laugh, Preston has a 
way of turning the technical world 
of home inspections into something 
deeply personal.

As the founder and co-owner of Home 
Inspection Carolina with his wife, Meg, 
Preston has built one of North Carolina’s 
most respected inspection companies, 
rooted in trust, humor, and a genuine 
desire to make the home-buying process 
better for everyone. “When someone 
buys a house, it is something they have 
dreamed about,” he says. “It is one of 
the biggest milestones of their life, and 
we get to play a small part in that. That 
never gets old.”

From Teacher 
to Termite 
Tech to 

Trailblazer 
Preston’s path 

to success was 
anything but typical. 

He began as a teacher 
after earning a finance degree 

and a master’s in education from UNC 
Greensboro. “I taught third and fourth 
grade and really loved it,” he recalls. “But 
at some point, I realized that what I was 
doing was being measured by test scores 
instead of impact. I thought, ‘These are 
kids, not portfolios.’ That was my sign to 
move on.”

During the summers off, he worked for a 
termite and pest control company. That 
job sparked an idea that changed his 
life. “I got my home inspection license 
in 1999 and started doing inspections on 
my own,” he says.

What began as one man with a flashlight 
quickly turned into something much 

bigger. “At first, I was doing inspections 
all day and writing reports all night,” 
Preston says. “Eventually, I had to hire 
help. Before I knew it, we had a team.”

Today, Home Inspection Carolina 
performs more than 6,000 inspections 
a year across Charlotte, Raleigh, and 
beyond. The company employs about 25 
inspectors, plus an office and marketing 
team that keeps everything running 
smoothly. “We just want to be the easiest 
company to work with,” Preston says. 
“We focus on the experience for agents, 
clients, and everyone involved.”

Innovation with Heart 
Preston and his team are known for 
their consistency and creativity. Home 
Inspection Carolina’s website is filled 
with free resources, including checklists, 
permit lookup links for every county in 
the Carolinas, and downloadable guides 
for buyers and sellers. Their app allows 
scheduling 24/7, and their repair  
request tool helps agents and clients 
streamline negotiations.
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When your clients are 

ready to make their dream 

home a reality, trust Home 

Inspection Carolina to provide 

the clarity and confidence 

they deserve. Visit www.

homeinspectioncarolina.com or 

call 704-542-6575 to schedule 

your next inspection and 

experience service that truly 

delivers on the dream.

CONTACT

US!

lesson comes from Meditations by 
Marcus Aurelius. “You cannot control 
everything,” he says. “You can only 
control how you respond. That mindset 
changes everything.”

He is also writing a marketing book 
called Be the Elephant in the Room, 
inspired by his colorful style and 
creative approach to business. It is equal 
parts practical and personal, much like 
Preston himself.

Looking ahead, Preston and Meg plan 
to expand further into the Raleigh 
and Greensboro markets, grow their 
rental property portfolio, and continue 
mentoring their inspectors. “I love what 
I do too much to retire anytime soon,” 
he says. “There is always something new 
to learn, and I am not done learning.”

At the heart of everything Preston does 
is a simple principle: solve problems 
and do it with integrity. “We just want to 
make things easier for people,” he says. 
“Whether that is a buyer getting peace 
of mind or an agent knowing they can 
trust us, that is the goal. If we make the 
experience better, we have done our job.”

Ask him what success looks like, and his 
answer is refreshingly human. “It is not 
about how many inspections we do,” he 
says. “It is about the people we help and 
making sure every single one of them 
feels taken care of.”

But behind all that technology is an  
old-fashioned commitment to people. 
“Our inspectors are trained to be 
thorough, not alarmist,” Preston 
explains. “Buying a home can be 
stressful. The last thing anyone needs 
is panic. We tell the truth, but 
we always provide context. 
Almost everything can 
be fixed.”

That calm, solutions-
first mindset is part 
of what has made 
Home Inspection 
Carolina a trusted 
partner for agents 
across the Carolinas. 
Preston and his team hold 
certifications in home inspection, 
pest control, mold testing, radon testing, 
sewer scope inspections, and drone 
operations, all in the name of doing the 
job right.

Family, Community, and His 
Colorful Pants 
If you have met Preston, you have 
probably noticed his pants. The rumor 

is true. He is known for his bright, bold 
“spectrum pants” that have become 
something of a trademark. “I figure life 
is too short for boring khakis,” he laughs. 
“If people remember the pants, maybe 
they will also remember the company.”

That same mix of humor 
and heart extends to how 

he gives back. Through 
Home Inspection 
Carolina, Preston 
and Meg donate 
a portion of the 
proceeds to different 

causes throughout the 
year. The company has 

supported everything 
from the Charlotte Housing 

Board’s tiny homes project to 
breast cancer awareness and mental 
health initiatives.

Preston also donates his artwork, 
a personal passion, to local charity 
auctions. “I have always been creative,” 
he says. “Painting is therapy for me. It 
is another way to give something that 
comes from the heart.”

When he is not under a house or leading 
a meeting, Preston is usually traveling 
with Meg or spending time with their two 
daughters, Sarah Margaret and Meredith. 
Their home is also shared with their 
lovely dogs named Zoe and Ziggy, both 
with one blue eye and one brown. “They 
are like little twins, high maintenance but 
full of love,” he says.

Art and family keep him grounded, but 
it is Preston’s sense of humor that keeps 
life in perspective, especially when 
things literally catch fire. His beloved 
356 Speedster replica, wrapped in Home 
Inspection Carolina branding, once 
went up in flames in a parking lot. “It 
was wild,” he says. “People ran out of 
restaurants with fire extinguishers. We 
got it out, but it needed a new engine 
and wrap. Now it is back, better than 
ever. I call it my phoenix moment.”

Delivering the Dream 
At his core, Preston is both a business 
owner and a lifelong learner. 
He devours books, podcasts, and 
conferences on marketing, leadership, 
and Stoic philosophy. His favorite 
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If there is one thing clients quickly learn about Ryan Massey, 
it is that what you see is what you get. Outgoing, genuine, 
energetic, and refreshingly laid back, Ryan brings a steady 
presence to every transaction, no matter the client or price 
point. Based in Charlotte and working with Keller Williams 
Southpark as part of the Redbud Group, he has built a business 
rooted in consistency and trust. “I show up the same way every 
day and for every person,” Ryan says. “I don’t change who I am 
depending on the situation.”

That authenticity has helped Ryan build strong relationships 
and a reputation for reliability in a fast-paced market. Known 
by most friends simply as Massey or Mass, he brings that same 
familiarity and ease into his professional world. “If I don’t 
respond within an hour, something has gone seriously wrong,” 
he adds.

Learning Connection
Originally from LaGrange, Georgia, Ryan moved to the 
Charlotte area at just four years old, growing up in Concord 
before making the city his long-term home. Communication 
has always been at the center of his life and career. He earned 
his undergraduate degree from Auburn University in 2011 
before completing his graduate studies at Queens University of 
Charlotte in 2017, both in Communication. “I genuinely nerd 
out to communication theories,” he says. “Understanding how 
people connect has always mattered to me.”

Before real estate, Ryan held a wide range of sales and 
leadership roles across multiple industries. From managing 
at Enterprise Rent-A-Car to selling dumpsters and medical 
supplies, and later serving as Director of Sales for Cedar Fair 
amusement parks, he learned how to adapt quickly and lead 

AGENT SPOTLIGHT

RYAN 
MASSEY
The Power of Consistency
BY LAURA REESE 

PHOTOS BY DON ELROD
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High-Quality Media For Events,
Real Estate & Personal Branding

elrodportraits.com
803.367.3478

Don@elroddigital.com

DON ELROD
Owner & Photographer

with intention. “Every role taught me how to generate my own 
opportunities and build trust fast,” Ryan explains.

Unexpected Path
Ryan entered real estate in 2020, initially viewing it as a 
contingency plan when COVID disrupted the tourism and sales 
industries. At the time, he had just started a VP of Sales role at 
Winterplace Ski Resort when uncertainty hit. “When COVID came, 
I saw the writing on the wall,” he says. “Friends and colleagues 
were getting laid off, and I knew my job could be next.”

As the world began reopening and corporate opportunities 
returned, Ryan realized something important. “I couldn’t see 
myself going back to that lifestyle,” he says. “Fully committing 
to real estate turned out to be one of the best decisions I’ve ever 
made.” His experience in outside sales translated seamlessly 
into lead-based real estate, where follow-up, consistency, and 
relationship-building are essential.

Built to Adapt
Today, Ryan focuses solely on serving clients as a valued 
member of the Redbud Group. He closed 33 transactions 
totaling $20.2 million in volume last year and is on pace to 
exceed that in the year ahead. With more than 200 deals 
completed, very few surprises him anymore. “I’ll work with 
just about anyone, drive just about anywhere, and handle 
almost any price point,” Ryan says.

What truly sets him apart is his adaptability and availability. 
“Strong time management allows me to be proactive and avoid 
surprises when possible,” he explains. Ryan approaches each 
transaction analytically while leaning on experience to keep 
deals moving smoothly. “My goal is to keep the process stress-
free and enjoyable for everyone involved,” he adds.

Cookouts, Cleats, and a Full Life Outside Real Estate
Outside of work, Ryan’s world centers on family and 
community. He and his wife, Allie, have been married for ten 
years and are raising two young children, Zoey and Carter. 
Their home is known as the gathering place among friends. 
“We probably host 25 to 30 cookouts a year,” Ryan says. “I love 
being on the grill, and we love having people together.”

Much of their free time is spent at ballfields and gyms, 
supporting or coaching their kids’ teams. Ryan is also an avid 
sports fan, loyal to his Charlotte teams and Auburn Tigers, and 
loves hiking, golfing, and reading. “I’d spend most of my time 
outside if I could,” he says. And for those paying close attention, 
there is one detail they may notice. “I’m a sneakerhead,” Ryan 
admits. “If we’re seeing houses for more than a week, you’ll 
catch the rotation.”

Looking Forward
Looking ahead, Ryan remains focused on balance rather than 
arbitrary milestones. He and Allie have already owned an 
investment property and plan to continue building a portfolio, 
ideally in unique locations that double as family getaways. “I’m 
very intentional about living in the moment,” he says. “I want 

to keep growing while staying present 
and fulfilled.”

The advice that continues to guide 
him comes from a former boss, Lee 
Wallis, whose words have stayed with 
him over the years. That mindset is 
captured in a simple phrase Ryan 
lives by: “The harder you work, the 
luckier you get,” he says. For him, 
success is measured not only in volume, 
but in relationships built and trust 
maintained. “If I can keep serving 
people well and enjoying the work, I’ll 
consider that a win.”
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S

Innovation in Motion: 
The Art of Doing 
Things Differently

BY LARRA ROQUE 

PHOTOS BY DON ELROD

RISING STAR

Some professionals find 
success by following the 
rules; others, like Mackenzie 
Amirfar, build new ones. 
Outgoing, ambitious, and 
endlessly creative, Mackenzie 
has made her mark by 
embracing fresh ideas and 
fearless adaptability. Now 
a Broker with SERHANT, 
she’s proving that innovative 
thinking and genuine client 
care can coexist beautifully 
in modern real estate.

A Creative Beginning 
Born and raised in Bakers-
field, California, Mackenzie 
grew up surrounded by en-
trepreneurship. Her family 
owned businesses in agricul-
ture, teaching her early the 
importance of risk, responsi-
bility, and self-reliance.  
That foundation sparked  
her confidence to forge her 
own path.

While studying business 
and marketing at UNC 
Charlotte, Mackenzie’s 
first experience with real 
estate happened almost by 
accident. Her father owned 
an investment property that 
she lived in during college, 
and when the family decided 
to sell, she found herself 
managing the entire process. 
COVID had just begun, and 
agents were limited in their 
work. Mackenzie stepped 
in, coordinating contractors, 
organizing updates, and 
handling the logistics herself.

“I didn’t plan to go into 
real estate,” she recalls, 
“but I loved every minute 
of it. My mom pointed out 
that I could combine my 
marketing background with 
real estate and be my own 
boss. That clicked.”

She earned her license in 
2020, while still in school, 

and started part-time. 
What began as a practical 
experiment quickly became 
a lifelong career.

Finding Her Voice in  
the Industry 
Starting her career at just 
20 years old, Mackenzie 
entered the industry during 
a uniquely challenging time. 
The market was unpredict-
able, and earning respect as 
a young professional took 
resilience. But those early ex-
periences helped her develop 
the thick skin and focus that 
define her today.

“In the beginning, I took 
everything personally,” 
she says. “If a client said 

something critical, it would 
ruin my day. Over time, I 
learned that feedback isn’t 
failure, it’s just part of the 
growth process. You can’t 
control everything, but you 
can control your response.”

That mindset has served 
her well. Five years later, 
Mackenzie has already built 
an impressive track record, 
closing over $20 million in 
sales in 2025 and setting 
her sights on doubling 
that production this year. 

She’s been 
recognized 
as one of 
Charlotte’s 

30 Under 30 
future leaders 

and currently 
ranks as the top 

agent on her team.

An Approach That Breaks 
the Mold 
Mackenzie’s business philos-
ophy is rooted in creativity 
and client empowerment. She 
believes in offering options, 
not ultimatums.

Her fresh perspective carries 
into her marketing, where she 
blends strategy with artistry. 
Whether she’s crafting content 
or reimagining a listing 
presentation, Mackenzie 
ensures every piece feels 
authentic, modern, and 
memorable.

That combination of 
innovation and structure 
has made her stand out in 
a crowded industry. With 
SERHANT’s forward-thinking 
platform, she’s able to merge 
her creative instincts with 
cutting-edge marketing tools 
and a dynamic network of 
professionals who share her 
vision for growth.

A Life Between Coasts 
Although Mackenzie has 
built her career in Charlotte 
and New Jersey, her heart is 
still deeply connected to her 
California roots. Her parents 
visit often, and she travels 
back several times a year to 
see her family—including 
her young niece, whose first 
Disneyland trip inspired 
Mackenzie to rearrange her 
showings and catch a redeye 
just to be there.

MACKENZIEAmirfar
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“That’s the best part about 
this job,” she smiles. “You 
can make things like that 
happen. You might work 
from the plane, but you get 
to create a life that’s flexible 
and fulfilling.”

Outside of work, Mackenzie 
loves to travel, whether for 
leisure or business. She’s 
recently been to Italy and 
frequently travels to New 
York for meetings and team 
events. When she’s home, 
she enjoys exploring local 
restaurants, cocktail lounges, 
and coffee shops, staying 
active in the community she 
serves. Fitness and wellness 
are also important to her, 
and she’s currently focused 
on learning more about 
nutrition and overall health.

She and her fiancé 
share a passion for 
real estate investment, 
often collaborating on 
new opportunities and 
brainstorming creative ways 
to grow their portfolios. 
“We’re both really driven,” 
she says. “It’s fun to support 
each other’s goals and build 

something together.” And 
with their wedding on the 
horizon, Mackenzie’s added 
one more hobby to the mix 
— planning their big day.

Mackenzie also volunteers 
with Neighbor Help, a 
nonprofit that mentors 
students in underserved 
neighborhoods. “Their motto 
is ‘Empowering Communities 
from Within,’ and that really 
resonates with me,” she says. 
“Everyone, everywhere, 
deserves access to the help 
they deserve.”

Looking Ahead 
For Mackenzie, fulfillment 
in real estate comes from 
clarity and connection. “I 
love helping people who 
feel uncertain about what’s 

next,” she says. “When we sit 
down and figure out a plan 
together—when they realize 
they don’t have to rush or feel 
lost—that’s the best feeling.”

Her professional mantra 
is one she’s adopted from 
SERHANT founder Ryan 
Serhant himself: “Take  
care of the work, and the 
work will take care of you.” 
It’s a reminder that success 
isn’t about shortcuts but 
about consistency, integrity, 
and persistence.

She also hopes to remind 
others that change and 
creativity go hand in hand. 

“So many people resist 
doing things differently,” she 
reflects. “But the moment 
you stop resisting and start 
innovating, that’s when 
growth really happens.”

As she looks toward the 
next chapter, Mackenzie 
plans to expand her 
production, grow her 
investment portfolio, and 
continue building systems 
that support balance and 
freedom. “Right now is my 
season to put in the work,” 
she says. “Later, I want the 
freedom to slow down while 
knowing my business will 
keep moving.”

“So many people resist doing things 
differently. But the moment you stop 
resisting and start innovating, that’s 
when growth really happens.”

COMMUNICATION THROUGHOUT 
THE PROCESS

SouthernLawGrp.com
Send Orders To:

Orders@SouthernLawGrp.com
Closing Homes In North & South Carolina

EXPERT GUIDANCE
EVERY STEP OF THE WAY

828.409.2020
184 East Chestnut Street

Suite 5, Asheville, NC 28801

NO SURPRISES COME 
CLOSING DAY

704.247.8325
7239 Pineville Matthews Road
Unit 100, Charlotte, NC 28226

Love is Complicated, 
Your Cl�ing Doesn’t 

Have To Be
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Every great story starts with a lesson 
that lasts a lifetime. For Andrew Sharpe, 
that lesson began at age seven, standing 
in front of a dusty old lawn mower in 
his father’s garage. When he asked for 
his first dirt bike, his dad didn’t say no. 
Instead, he pointed to the mower and 
told Andrew to start earning it. That 
summer, after cutting lawns around 
his Winston-Salem neighborhood, he 
bought the dirt bike himself — and 
learned that anything worth having 
comes from hard work, initiative, and 
belief in your own effort.

COVER STORY

The Blueprint of Determination
That early spark of entrepreneurship 
has guided Andrew ever since. Today, 
as Broker in Charge and Co-Owner of 
Southeastern Premier Properties, and 
CEO of Rock Spring Builders, Andrew 
leads with that same philosophy: 
purpose, persistence, and people first.

From Sales Floors to Sold Homes
Before real estate, Andrew worked as a 
General Manager at Best Buy. The pay 
was great, the company strong, and the 
pace relentless. “I was working 60-
plus hours a week, and while my bank 

account was full, my internal tank was 
empty,” he recalls. “I didn’t feel like I 
was fulfilling my purpose.”

A conversation with his best friend from 
college changed everything. His friend 
encouraged him to take a leap of faith into 
real estate. It was 2007, the year before 
the market crash, and Andrew admits, “I 
didn’t make a dollar that first year. The 
downturn hit hard, but I held on.”

That perseverance became a defining 
trait. As the market recovered, so did 

ANDREW
SHARPE BY LAURA REESE 

PHOTOS BY DON ELROD
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Andrew’s career. He found not only 
financial success but also personal 
fulfillment in helping families find 
homes where they could build lasting 
memories. “Real estate gave me the 
sense of purpose I had been missing,” 
he says. “There’s nothing better than 
getting a call years later from a client 
who wants your help again. That trust 
means everything.”

Turning Vision into Value
What sets Andrew apart in the 
Charlotte market is his multifaceted 
approach to real estate. His firm offers 
what he calls “end-to-end solutions” 
for clients. Through Southeastern 
Premier Properties and Rock Springs 
Builders, Andrew and his team provide 
expertise across buying, selling, design, 
construction, and investment.

“Our clients can come to us with 
any vision,” he explains. “If they’re 
considering a fixer-upper, we help 
them analyze costs, timelines, and final 
value. If we can’t find the right home, 
our building company can create it. 
And for those who want to invest, we 
have opportunities for them to join 
us in revitalizing Charlotte’s older 
communities.”

This collaborative model has allowed 
Andrew to merge his creative and 

Built to Last
Andrew’s favorite book, Hatchet by Gary 
Paulsen, remains a personal touchstone. 
“It taught me to dig deep, use survival 
skills, and keep going no matter what,” 
he says. That same mindset has carried 
him through market shifts, business 
challenges, and growth seasons alike.

Looking ahead, his goals are simple 
yet powerful: build his businesses, 
strengthen his community, and raise his 
boys to be kind, capable, and grounded. 
“In ten years, I want my wife to look 
back and have no regrets,” he says. 
“That’s the real measure of success.”

Professionally, he plans to continue 
expanding his companies’ reach, 
nurturing new talent, and helping 
clients achieve more than they thought 
possible. His advice to aspiring agents 
reflects the wisdom he’s gained over 
nearly two decades in real estate. “Focus 
on the client, but remember you’re in 
the driver’s seat,” he says. “Lead with 
confidence, be honest, and prioritize 
quality over quantity. That’s how you 
build something that lasts.”

For Andrew Sharpe, success is about 
more than closing deals. It’s about 
building relationships, fulfilling purpose, 
and leaving a legacy of trust — one home, 
one family, and one community at a time.

business-minded sides. He thrives on 
seeing transformation — both in homes 
and in people. “We’re not just building 
houses. We’re helping people build 
futures,” he says.

His long-term goal extends even further. 
“I want to develop self-sustaining 
residential communities one day,” 
Andrew shares. “I picture driving 
through them with my kids and feeling 
proud that we built something lasting 
and beautiful.”

Andrew’s leadership style is grounded in 
empathy, discipline, and faith. He runs 
his business according to the Golden 
Rule — treating every client with the 
same care and honesty he would expect 
himself. “Buying or selling a home can 
be an intense process,” he says. “If you 
focus on doing right by people, you’ll 
never have to chase business. It comes 
back to you naturally.”

He leads a small but dedicated team of 
five agents who share his client-first 
philosophy. “We’re a family here,” 
Andrew says. “We support one another, 
and that teamwork shows up in the way 
we serve our clients.”

Anchored by Family and Faith
Outside of work, Andrew’s world 
revolves around his family. He and 

his wife, Bobbi, who is also a licensed 
agent, are raising two young boys, 
Asher (4) and Avett (3). “Bobbi is my 
biggest supporter,” he says. “She has 
experience in sales management and 
new construction, and she understands 
the demands of this business. We make 
a great team at work and at home.”

The couple’s home is full of life, 
laughter, and the occasional burst of 
energy from their three cats — Ivan, 
Henry, and Sweets. Weekends often 
mean being outdoors, hiking, attending 
sporting events, or heading to the 
beach. “We love being outside, grilling 
with friends, and soaking up family 
time,” Andrew says.

Faith plays an important role in 
Andrew’s life. He believes that purpose, 
family, and giving back go hand in 
hand. Each year, his family supports the 
MS Walk in Charlotte and Charleston 
in honor of his cousin, who lives with 
multiple sclerosis.

When he’s not with clients or his family, 
Andrew can be found at local community 
events or behind the wheel of a sports 
car. “I’ve always loved cars, architecture, 
and design,” he says. “There’s something 
about the craftsmanship of it all that 
speaks to me.”

BUYING OR SELLING 

A HOME CAN BE AN 

INTENSE PROCESS. IF 

YOU FOCUS ON DOING 

RIGHT BY PEOPLE, YOU’LL 

NEVER HAVE TO CHASE 

BUSINESS. IT COMES BACK 

TO YOU NATURALLY.”
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Schedule online or call/text today!
704-890-5700
Robert@QueenCityHomeInspections.com
QueenCityHomeInspections.com

Robert Heginbotham

115+ 5-Star 
Reviews

Residential • Pre-Listing • Pre-Drywall • Drone • Infrared • Pool & Spa
Termite • Radon Testing • Mold Sampling • Air Quality Sampling 

Water Sampling • Irrigation System Inspections

INSPECTED ONCE,
INSPECTED RIGHT!

INSPECTED ONCE,
INSPECTED RIGHT!

MODERN REAL ESTATE

(980) 880-6824 • LaneLawClosings.com
Charlie@LaneLawClosings.com

Lane Law PLLC and Attorney Charlie Lane offer you an experienced and accessible 

attorney to get you and your clients to the closing table smoothly. The firm 

utilizes modern and flexible closing solutions to facilitate closings across North 

and South Carolina for its home buyer, seller, borrower, real estate agent, and 

loan officer partners. 

Let's welcome your client home together.
Consider Lane Law, PLLC for your next real estate client referral!

CLOSING SOLUTIONS

401 EAST BOULEVARD, SUITE 110,  CHARLOTTE
FOLLOW US ON FACEBOOK! •  LANE LAW, PLLC
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final result. They also offer guidance on 
maintenance for long-lasting beauty.

Universal Stone 
strives to keep 
up with the 
latest trends. 
“We’re noticing 
mitered edges, 
waterfall islands, 
wall cladding 
(an outer layer 
applied to walls 
for protection, 
insulation and 
decoration) 
and full-slab 
backsplashes,” 
notes owner 
Hemant Patel. 
“Homeowners 
and designers are 
also using large-
format porcelain slabs for floors and 
walls, creating seamless, modern spaces 
with a clean and timeless aesthetic.” 
A project that particularly stands 
out involved a custom builder in the 
SouthPark area. “The project featured 
extensive use of porcelain countertops, 
detailed mitered edges, wall cladding 
and large-format porcelain slabs 
for flooring,” describes Mr. Patel. “It 
required tight coordination, precision 
fabrication and careful installation, 
showcasing Universal Stone’s technical 
expertise and collaborative approach.”

There are many reasons to choose 
Universal Stone, but what truly sets 
them apart is their ability to control the 
supply chain. The company imports a 
large portion of its materials directly 
and maintains an inventory of more 
than 4,000–5,000 slabs at all times. This 
extensive in-house inventory allows 

S tonework, especially countertops, 
can be a showstopper within 
your home. A beautiful piece 

of quartz or granite or a cool slab of 
marble in a kitchen is both visually 
pleasing and impressive. Whether 
designing a new space or rehabbing 
a well-loved one, you need to visit 
Universal Stone. Doing so ensures 
the best price, the most dependable 
installation and a stunning result.

Universal Stone opened its doors in 
Charlotte in February 2003 with just 
two employees and a 4,000-square-foot 
shop. In just five years, their growth 
necessitated a move to a 35,000-square-
foot facility on Rozzelles Ferry Road. 
And in March 2021, they opened a new 
full-service stone and tile design center 
in Ballantyne, convenient to clients in 
South Charlotte and South Carolina.

Universal Stone serves both residential 
and commercial clients, offering a wide 
range of premium materials including 
granite, marble, quartz, quartzite 
and porcelain slabs. Not only is their 
selection extensive, but their team is 
extremely knowledgeable, working 
closely with clients to help make choices 
based on lifestyle needs, durability, 
maintenance requirements, aesthetic 
preferences and budget.

The process is simple, beginning with 
an initial consultation where the team 
identifies the client’s style, timeline and 
budget and then helps with material 
selection. Once cabinets and fixtures 
have been finalized in the space, a digital 
template appointment is scheduled. 
Clients then review and approve detailed 
layouts before cutting begins. All stone 
is fabricated in-house, and installation is 
completed by experienced professionals 
to ensure a precise fit and a polished 

PARTNER HIGHLIGHT

UNIVERSAL 
STONE
B E A U T I F U L  S U R FA C E S . 
E X P E R T LY  C R A F T E D . 
P E R F E C T LY  I N S TA L L E D .
BY CONTENT ASSISTANT ANDREA POWELL

for faster turnaround times, greater 
material availability and a competitive 
advantage when it comes to scheduling 
and delivery.

Superior customer service also gives 
them an edge. Their emphasis on 
clear communication, reliability and 
responsiveness allows Universal 
Stone to build trust and long-term 
relationships with all customers – 
homeowners, builders, businesses 
and designers. Hands-on ownership, 
excellent teamwork and a commitment 
to innovation all solidify why Universal 
Stone is the best choice for your project. 

When designing or renovating a room, 
Universal Stone recommends starting 
early and finalizing cabinet and 

appliances. Then visit Universal Stone 
to work with the experts who have a 
proven process, open communication 
and unparalleled knowledge. They’ll 
help you find your centerpiece – the 
perfect pieces of stone, both beautiful 
and functional, making the space 
uniquely yours. 

For more information and to see examples 
of their work, visit universalstonenc.com. Or 
visit them at one of their two locations: 16615 
Riverstone Way in Ballantyne and 4806 
Rozzelles Ferry Rd. in Charlotte. 
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YOUR 
STRESS-FREE 
MOVE IS OUR 
TOP PRIORITY

W W W . R E I G N M O V I N G S O L U T I O N S . C O M

9499 Old Bailes Rd, Ste 120, Ft. Mill, SC
(704) 459-1199  |  admin@reignmovingsolutions.com

Start your year off with a bigger team today!
SCAN
THE CODE
FOR MORE 
INFORMATION. SuperiorSchoolNC.com • 877.944.4260

MEET OUR NEW STUDENTS
and tell them why your
brokerage is the best! 
Speak to our classes and
have the opportunity
to add to your team!
We offer in-person
and livestream
options for you
to participate in!

BUILD YOUR TEAM THIS YEAR WITH SUPERIOR!

QUICK & STRESS-FREE
JUNK REMOVAL & DEMOLITION 

"Very responsive. They got the job done in one 
day! I recommend them to my clients and will be 

using them again."
- Austin Hadden, Real Estate Agent,

Jay White Group, Keller Williams Realty

FREE QUOTES!
(704) 315-9687 (call/text)

GriffinHaulingAndRemoval@gmail.com
Griffin Hauling & Removal LLC
@griffin_hauling_and_removal

Mary Beth Francisco, ASPM ® , LHS ™, ISC ™
Deepti K. Nayyar, ASP ® , LHS ™

(704) 661-9397  |  avenuesstageanddesign.com

AWARD-WINNING
AND ACCREDITED HOME STAGERS

Schedule an estimate, or book our services today!
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Rank Name Office List 

Units

List Volume 

(Selling $)

Sold 

Units

Sell Volume 

(Buying $)

Total 

Units

Total $

Disclaimer: Information based on Canopy MLS closed data as of January 7, 2026, for residential sales from January 1, 2025, to December 31, 2025, in the 

Charlotte metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting 

this data. Some teams may report data under an individual agent’s MLS ID.

TOP 200 STANDINGS
Individuals Closed Data as reported to MLS from Jan. 1 to Dec. 31, 2025
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TOP 200 STANDINGS
Individuals Closed Data as reported to MLS from Jan. 1 to Dec. 31, 2025
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TOP 200 STANDINGS
Individuals Closed Data as reported to MLS from Jan. 1 to Dec. 31, 2025
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WHO DO YOU TRUST
With Your Real Estate Business?

Know of a business that should connect with the top real estate agents in Charlotte?

We take recommendations from YOU – our top agents – on who should be named a preferred partner with
Real Producers. Refer your favorite vendor to us at info@charlotterealproducers.com.

Landscaping
Interior Design

C H A R L O T T E

Asbestos Abatement
Real Estate Technology

Painting
Plumbing and Sewer

Accounting/CPA
Heating & Cooling

SCAN ME

(980) 219-7637 • GalbreathCostner.com
Closings@GalbreathCostner.com

Access Instant Title Quotes, Seller Net Sheets, Buyer Estimates & More On Our Website!Access Instant Title Quotes, Seller Net Sheets, Buyer Estimates & More On Our Website!

Give us a call to learn more about how we will provide a 
great closing experience for you and your clients.

Let's Bring Your Client Home
We are pleased to announce that Costner Law O�ce, PLLC has merged 

with Nelson & Galbreath, LLC to form Galbreath Costner, LLC.

The same great resource for your residential real estate
 needs just became even greater!
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Home • Auto • Flood
Commercial • Life

Dimitri.Apostle@Brightway.com
BrightwayInsuranceCharlotte.com
     @BrightwayDimitriApostle

Dimitri J. Apostle, Agency Owner

704-218-6000

With access to more 
companies than other 
independent agents,

I can shop the market
to ensure your most 
valuable possessions

are properly protected.

GIVE ME A CALL TODAY!

WE CAN
INSURE

PEACE OF
MIND!

Your Local Mortgage Team 
Pre-Approval • Home Purchase • Cash-Out Refinance • HELOC

9140 Arrowpoint Blvd Ste 130,  Charlotte,  North Carol ina 28273 

(704) 746-0300 | info@motivationmortgage.com | NMLS#2228345

Realize Your Dream of 
Home  Ownership

We are your Charlotte home loan experts dedicated to making sure 
your home purchase or refinance experience is top-notch.

Let's Get Started! APPLY NOW

www.motivationmortgage.com 

Motivation Mortgage motivationmortgage
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9151 Currency St.
Irving, TX 75063

"Working with Brittney has been an absolute 
game-changer. As a real estate agent, I’ve partnered 
with many lenders over the years, but few bring her 
level of care, communication, and consistency. 

My clients always feel informed and supported 
every step of the way, and that makes my job so 
much easier.

Whether it’s a first-time homebuyer or a seasoned 
investor, Brittney meets every situation with 
patience, professionalism, and solutions. Fast 
responses, creative financing options, and a 
genuine desire to help is what sets her apart.

I’m beyond grateful for the partnership and look 
forward to many more smooth closings together!"

- Davida Hamilton

Brittney Morris
Director of Sales
814-853-3325 | BrittneyMorris.com 
Brittney@TheMMGroup.Loans 
Top 1% Mortgage Broker for Purchases and Refinances NC, SC, VA, FL, TX, IN

The Morris Mortgage Group Powered by
Grand Line Lending NMLS 2289499/2724191

DREAM HOMES START HERE
With the Right Mortgage, Anything Is Possible.


