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FOUNDATION

SERVICES

Working Together

Our vision at Cadence Bank is to help people, companies and communities prosper. Together, our local team of mortgage loan

officers works to bring that vision to life by providing customers with quality products and superior service.

Prevention is the

BEST SOLUTIO

Superior.MS 601.941.2125
Post Tension Water Crawl Space
Cables Management Encapsulation Retaining Walls Helical Pier Foundation Repair

Lisa Jenkins

100 Primos Road
Flowood, MS 39232
(601) 613-3340
NMLS# 484956

Brad Benton

525 E Capitol Street
Jackson, MS 39201
(601) 502-6987
NMLS# 484954

Ternisha Bass Johnson
407 Hwy 80 E

Clinton, MS 39056
(601) 201-7201

NMLS# 76009

Dianna Bullock
2174 Main Street
Madison, MS 39110
(601) 951-0401
NMLS# 484946

Janice Shumaker
120 Service Drive
Brandon, MS 39042
(601) 832-8227
NMLS #484957

Connie Stacy

407 Hwy 80 E
Clinton, MS 39056
(601) 260-7047
NMLS #484955

Michael Williams

1451 Canton Mart Road
Jackson, MS 39211
(601) 594-5731

NMLS #54479

Morgan Nelson
525 E Capital Street
Jackson, MS 39201

(601) 927-8181
NMLS# 2084241

CONTACT YOUR LOCAL MISSISSIPPI MORTGAGE TEAM MEMBER TO GET PREQUALIFIED

Beth Jones

820 South Street
Vicksburg, MS 39180
(601) t15-4145
NMLS# 464585

Shanika Battle
1005 Ellis Avenue
Jackson, MS 39209
(601) 573-8376
NMLS# 1830704

Jacob Keith

2600 N State Street
Jackson, MS 39216
(601) 942-9024
NMLS# 922113

Patrick Davis

120 Colony Crossing
Madison, MS 39110
(601) 559-5990
NMLS# 76770

o CBZAIDENCE

= . . Visit us online at CadenceBank.com/Mortgage
E . superior.ms/schedule-an-estimate/

-hf Connect With Us
Certain condition ply. This is no tment to lend or rate guarantee. ﬂ m ﬂ g

© 2025 Cadence Bank. All Rights R Member FDIC. NMLS# 410279,

Schedule an Estimate
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Residential & Commercial Roofing - Roof Replacement & Repair - Siding Services

«YOUR ONE-STOP-SHOP.FOR HOME RESTORATION
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CAPTURE
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601.209.4446
jhookphotos@gmail.com
(©) @jhookphotos € John Hooker
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Preferred Partners

This section has been created to give you easier access when searching for a trusted
neighborhood vendor to use. Take a minute to familiarize yourself with the businesses sponsoring
the publication. These local businesses are proud to partner with you and make this magazine
possible. Please support these businesses and thank them for supporting the publication!

ADVERTISING / MARKETING
WLBT

(601) 941-1629

WLBT.com

CLOSING - TITLE & ESCROW
Luckett Land Title
(601) 622-8191

Renfroe and Perilloux
(601) 932-1011

COUNTERTOPS & FLOORING
Mississippi Pro Design

Center, LLC

(601) 870-9881
Www.mississippiprodesign.com

DESIGN AND STAGING
G Design LLC
(601) 408-5651

DRYWALL, PLASTER,
TEXTURE & PAINTING
Jingram Plastering and
Construction Co.

(601) 951-6001

FOUNDATION REPAIR

AND ENGINEERING

Superior Foundation Services
(601) 941-2125
Https://superior.ms

GUTTERS

Dun - Rite Gutters, Inc.
(601) 942-6964
Www.dunrite-gutters.com

HOME INSPECTION
Mississippi’s Best
Home Inspections
(601) 953-4897

O

%/C Dun-Rite Gutters, Inc.
Have it Done Right by Dun-Rite

We specialize in 6" half round Aluminum & Copper

e Top Quality Gutter Installation, Repair & Cleaning Services
e Competitive Prices from Copper Gutters to Leaf Guards
¢ Free Estimates & Professional Consultation

e 2 Year Warranty on Installations

Mark Dungan, Owner
601-605-0000
Madison, MS

www.DunRite-Gutters.com

6 - February 2026

Smith Home Inspections
(601) 310-3199

HOME MAINTENANCE
Steady Home Maintenance
(601) 500-5040
steadyhomemaintenance.com

HOME WARRANTY
First American Home Warranty
(601) 212-4441

INSURANCE

Insurance Protection Specialists
Tyler Wiltshire

(662) 466-6589

Jeff Zachary - State
Farm Insurance
(601) 362-4100

INSURANCE & FINANCIAL
SERVICES

Matt Pitts State Farm

(601) 500-7631
Www.sfontherez.com

INSURANCE SERVICES
Riverside Insurance Agency, Inc
(601) 371-8355

LANDSCAPING
MGC Landscapes
(601) 906-2593

MORTGAGE LENDER
Cadence Bank

(228) 897-3399
Www.cadencebank.com/
mortgage

Citizens National Bank
(601) 607-3708
Www.yourcnb.com

Community Bank
(769) 777-6092
Communitybank.net

Cross Country Mortgage
Adam Black
(601) 540-0302

Mississippi Mortgage
(601) 316-7326
www.mississippimortgage.com

Union Home Mortgage
(601) 862-8006
Www.uhm.com

MOVERS/RELOCATION
The Armstrong Company
(601) 856-8504

Two Men and a Truck
(601) 853-9644

PHOTOGRAPHY
Abe Draper Photography
(662) 219-5707

J Hook Photos
(601) 209-4446

REP Pro
(601) 383-2446
Www.reppro.org

PROPERTY MANAGEMENT
Lucroy Residential

(601) 822-2275
Www.lucroyresidential.com

RESTORATION SERVICES
Paul Davis Restoration
(601) 398-0260
Www.pauldavisflowood

ROOFING AND
CONSTRUCTION

Halo Roofing & Restoration
(601) 717-0236

RCC Roofing & Construction
(601) 540-7754
Themississippiroofer.com

Watkins Construction & Roofing
(601) 966-8233
www.watkinsconstructioninc.com

TERMITE & PEST CONTROL
Family Termite and
Environmental Inc.

(601) 933-1014

COMMITTED

TO YOU.

SANDRA

CAGLE
NMLS# 70244

ANDRE
BENNETT

MNMLS# 27109

JANET
SYLVESTER

MMLS# 85845

CONTACT US TODAY

COMMUNITYBANK.NET | £ X

TAMMYE
DICKERSON

MNMLSH 102099




Meet
The

Team

Jeff White Abe Draper Carolyn Foley Susan Marquez
Owner/Publisher Photographer Ad Strategist Writer

Kayland Partee Cindy Raborn Gingerlyn Wallace

Videographer/Photographer Assistant Publisher/Event Creative Marketing Director
Coordinator
0 Follow us on our social channels for the latest info on exclusive events, newsmakers and more.
O Website: CentralMSRealPoducers.com « Facebook: CentralMsRealProducers

Instagram: centralmsrealproducers « YouTube: www.youtube.com/@CentralMSRealProducers

but remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers
or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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—) TWO MEN AND A TRUCK.

‘Movers Who Care.”
‘Each franchise is independently owned and operated.

601-853-9644

Full Packing Services * Boxes and Supplies ® Moving (Local/Long Distance) ¢ Junk Removal ¢ Crate Shipping

A TRUST

Partner with Greg to move deals forward with confidence.
Local decisions, clear communication and a dedicated team that
treats your clients like neighbors. That's The ' f L¢

1 Banking Contre 114 Gra

Orchard Banking Centre 744 South Pear Orchard Road, Ridgeland, MS

601.607.3708 | (c) 601.573.9262 |

Greg Shows

Citizens
National Bank

"OT LD

-

YourCNB.com
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Capture the essence.
Elevate the space.

First Time Realtors Receive
Their First Shoot 100% FREE*

*Premium Package | $390 value
Promo Code REPPROI00

REP PRO

MREAL ESTATE PHOTOGRAPHY

Colossians 3:23
WWW.reppro.org

PublisherN O T E

hat if the true measure of success in real estate
wasn’t just what we built individually, but what we
built together?

Real estate has always been a people-first business. Yes, it’s
about transactions, timelines, and negotiations—but at its core,
it’s about trust, relationships, and shared goals. As we look
ahead to 2026, one word will guide the vision and direction of
Central Mississippi Real Producers: community.

Community is not accidental. It’s created intentionally—
through collaboration, encouragement, and a willingness

to see one another not as competitors, but as partners in a
larger mission. In an industry that often celebrates individual
achievement, there is something powerful about choosing
connection instead.

When realtors collaborate with other realtors, the entire
industry rises. Knowledge is shared. Best practices are refined.
Standards are elevated. When agents support one another—
across brokerages, markets, and career stages—it fosters a
culture where growth is collective and success is multiplied.
Collaboration doesn’t diminish individual excellence; it
strengthens it.

Equally important is the relationship between realtors and
vendor partners. The most impactful partnerships go far
beyond sponsorships or single transactions. They are built on
trust, consistency, and shared values. When vendor partners

10 - February 2026

understand the heart of the real estate professional—and when
realtors view vendors as strategic allies rather than service
providers—true partnership begins. Together, they create
better experiences for clients and stronger foundations for
long-term success.

In 2026, our focus will be on creating opportunities for

these relationships to deepen. Spaces where conversations
matter. Environments where collaboration feels natural.
Platforms where both realtors and partners are empowered
to contribute, innovate, and grow together. Community isn’t
built through transactions alone—it’s built through presence,
authenticity, and shared purpose.

Central Mississippi Real Producers exists to elevate the
culture of real estate in our city. That culture thrives when
professionals feel connected, supported, and valued—not
just for their production, but for their contribution to the
community around them.

As we step into the year ahead, our invitation is simple: lean
in. Build relationships. Choose
collaboration. Because when
community leads the way, success
doesn’t just follow—it’s shared.

Jeff White
Owner/Publisher

Local expertise. |
National strength. \ - 4

I'm your neighborhood loan officer, backed by the
resources of America's #1 Retail Mortgage lender.

Let's team up to get your clients home!

Adam Black

Qriginating Branch Manager | NMLS131584
M B01.540,0302

E ablackifdcormoom

W com.comyvAdanm-M-Black CROSSCOUNTRY

NG Livingaton Cherch Rosd, Sufie B, Flors, M5 3307

Erpnl Haiisgg Cpponusity, A% lsae ubiecl 1o unssrwileg sspiowal Cesimn restrictian mpply, Call for detnh. CraniCauntey Worigage, IE

NEL5302S NELSTHET56T hwwwrmicensusieacoeii.ongl. Misssion! Licensed Morigage Company, I5L0SBbGN Ky

Your Local Resource

Why Do Homeowners Mary Allen Bennett

LOVE Our Warranties?

601-212-4441
Hame systems and appliances don't last forever. mbennett@firstam.com
When they break, we step in with a budget-
friendly repair/replacement solution that helps,__ 3
homeowners save time, money, and stress. | I
i r *
Contact me for details. = .
/TN
" .
il
-
firstamrealestate.com w | First American "Your Clients are
Phone Orders: 800-444-9030 STRHE Wy My Clients”
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Central Mississippi $2 ,636 ,743 ,256 AVERAGE
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Q9 o
el Sof
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$2,636,743,256  $8,789,144

Get The Insurance You Need At A Price You Can Afford

Helping you find the best value on auto insurance, home insurance, business insurance,
and more from several of Mississippi’s most trusted carriers.

254-B Katherine Dr. Flowood, MS 39232
RIVERSIDE 601-371-8355 | 769-251-0115

INSURANCE AGENCY

WWW.RIVERSIDE1ST.COM

UNION HOME MORTGAGE

THE MARKET’S
HEATING UP —
AND SO ARE WE|

With every contract you write, we're here to help
bring it home with smooth, on-time closings.

Leslie Key Kasey Finklea
Branch Manager | NMLS 1441982 Loan Officer | NMLS 69607
O: (601) 812.6299 ©: (601) 608.7746
C: (601) 862.8006 C: (601) 502.6444

=
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“CFAMILYTERMITE &
ENVIRONMENTAL

601-933-1014

www.family-termite.com « office@family-termite.com

Inspections You Can Trust!
Prompt and Reliable

Buyer Inspections | Seller’s Inspections | New Construction Inspections
Investment Property Inspections | Commercial Inspections

\Ih‘wl*ﬁl]ﬁp! 5 l g

&35 ST,

Dave Riegel, Owner

Serving Central Mississippi |
12023 »
(601) 953-4897 | Jackson, Mississippi

mississippisbesthomeinspections.com
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PARTNER SPOTLIGHT

ABLE DRAPER

PHOTOGRAPHY

WRITTEN BY JEFF WHITE ¢ PHOTOS BY JOHN HOOKER, JHOOK PHOTOS

does, he’ll probably tell you he’s a

photographer. But spend a little time
around him, and it becomes clear that
what he really does is help people. For
more than 12 years, Abe has worked
alongside Realtors across Central
Mississippi, using his camera as a tool to
support their goals, their clients, and the
work they care deeply about.

]: fyou ask Abe Draper what he

Through Abe Draper Photography, Abe
has become a trusted partner in the
real estate community—not because
he’s the loudest voice in the room, but
because he’s consistent, thoughtful, and
deeply invested in doing things the right
way. He understands that real estate
photography isn’t just about capturing
a space; it’s about honoring the effort
behind it and helping someone take
their next step forward.

Abe is intentional about the way he
works. From the moment he arrives

at a property, he slows things down
just enough to get it right. He spends
extra time walking through the home,
adjusting details, and making sure
everything feels ready before the first
photo is taken. That same care carries
through to the editing process, where
each image is refined before delivery.
“I spend a little more time than average
making sure things are right in the
home before the shoot, and spend extra
time during the editing phase to make
sure each image is absolutely perfect
before being sent out,” Abe says.

That attention to detail is one of the
things Realtors appreciate most about
working with him. In an industry
built on timelines and trust, knowing
14 - February 2026

someone will treat a listing with care
makes all the difference. Abe’s goal has
always been to cater to individuals and
their specific needs—not to offer a one-
size-fits-all solution, but a thoughtful
experience that reflects the work his
clients are doing.

Photography has been part of Abe’s life
for as long as he can remember. Drawn
early to both photography and design,
he began taking the craft seriously in
college, eventually earning a degree in
Photography with a minor in Graphic
Design from Delta State University. What
pulled him in then still drives him today:
the ability to share perspective and
create something meaningful for others.

“Photography has always been a very
special way to share your perspective
with others,” Abe explains.

That mindset made commercial and
real estate photography a natural fit.
Abe saw a clear connection between
his role and the work Realtors do
every day—both centered on service,
vision, and helping people move
forward. He enjoys being part of a
team, even if his role happens behind
the scenes.

“Just like what realtors do, I love helping
my clients accomplish their goals,” he
says. “It’s the shared desire to serve that
makes it such a natural fit.”

Over the years, Abe has grown
especially fond of the Central Mississippi
real estate community. He describes

it as a group of hardworking, creative
people who are genuinely enjoyable to
work with. After spending time in other
industries, real estate stands out to him
as uniquely faith and family oriented.
Many of the people he’s worked with
over the years have become friends—
relationships built not just on business,
but mutual respect and shared values.

Outside of work, Abe’s life revolves
around his family. He and his wife
Jenni have been married for 19 years
and are raising two kids—Charlie,
16, and Briggs, 10—alongside their
black labradoodle, Joplin. Life is

full with school events, sports, and
extracurricular activities, leaving

l

PHOTOGRAPHY

has always been a very
special way to share your
perspective with others.”
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JUST LIKE WHAT
REALTORS DO,
Ilove helpi

little room for downtime. When things
do slow down, Abe treasures time
outdoors with his family, whether
that means trips to the beach, Smith
Lake, or the mountains to hike and
kayak together.

The Draper family is also deeply
involved in their community. They

stay engaged in their children’s schools
and extracurriculars and regularly
support the Gabby Strong Foundation,
helping raise money and awareness for
childhood cancer. Serving others isn’t
something Abe turns on and off—it’s
woven into his life at every level.

Most days, Abe spends long hours
editing and delivering media—often
six to eight hours at a time—with
podcasts playing in the background.
He gravitates toward comedians

and history podcasts, enjoying the
company while he works. When

it’s time to truly unplug, he and his
family love going to the movie theater,
appreciating a couple of uninterrupted
hours with no distractions.

After thousands of shoots, Abe has
plenty of stories. He’s encountered
haunted houses, unexpected décor
choices, wild collections, and more than
a few backyard surprises left behind

by pets. One of the most memorable
moments happened while shooting a
hunting property, when a drone clipped
a tree branch and crashed 50 feet down
a steep bluff. Determined not to lose the
footage, the Realtor on site hooked Abe
to a winch cable and carefully lowered
him down the ravine to retrieve the
memory card.

“1/10 don’t recommend,” Abe says.

Looking back, Abe is grateful for what
real estate photography has given him—
consistency, connection, and meaningful
relationships. For him, the people have
always been the best part of the work.

“Real Estate Photography has

given me so much consistency and
connection that is often missed in other
photography fields,” he says. “The
people are the very best part.”

After 12 years, Abe Draper continues

to show up the same way he always
has—with care, humility, and a genuine
desire to help. And in an industry built
on trust, that steady presence is exactly
what makes him such a valued partner.

Commercial
Advertising
Editorial
Real Estate
Event
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Family and Relationships
are Important to Lina Derden

ina Derden’s story is deeply

rooted in Mississippi,

but it began far from
here. At just seven years old,
she moved with her parents and
siblings from Brazil to Clinton.
Her father, Dr. Elias Medeiros,
served as a professor and
Missions Department Chairman
at Reformed Theological
Seminary in Jackson. Having
grown up bilingual, Lina is
fluent in Portuguese — a skill
that has proven invaluable in
her real estate career, allowing
her to connect more deeply
with Brazilian and Portuguese-
speaking clients and build trust
across cultures.

Lina attended Covenant

High School (Mt Salus). After
graduating, she pursued nursing
at Calvin College in Grand Rapids,
Michigan, spending six years
there before moving to Utah. “I
couldn’t seem to escape the cold
weather,” she laughs. After twelve
years away, Lina returned to
Clinton to be closer to family.

“In Brazilian culture, family is
everything,” Lina shares. After
welcoming her first son, Canon,
the demands of twelve-hour shifts
made it difficult to balance work
and motherhood. When Canon
was ten months old, she stepped
away from the medical field and
helped with her brother’s coffee
business, Cafezinho Coffee.

Then COVID hit. With a second
child, Ryder “Bro,”— who faced
lung complications—Lina knew
she couldn’t risk exposure. During
this season, she also continued
supporting her husband, Spruce,
areal estate photographer

and owner of Home Tours MS.
She handled his scheduling,
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communicated with agents, and
slowly began to see herself in the
world of real estate. “I told my
husband I thought I'd really love
it — and he encouraged me every
step of the way.”

When “Bro” turned one, Lina
started working toward her
real estate license, planning to

The flexibility

1S SO sweet.
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truly dive in once the kids were
in school. She joined NextHome
Realty Experience, easing into the
business — learning, observing,
and gradually gaining confidence.
After a couple of years, she had a
breakout summer. “I realized the
things I was doing were

actually working.”

Once “Bro” began full-time 4K,
Lina committed fully. “I went to

the office every day, met people,
scheduled coffee meetings —

and the effort paid off. It's been
amazing to watch the Lord grow
this business over the past three
years in ways I never imagined. 'm
excited to see what comes next.”

For Lina, real estate is about
flexibility — and people. “The
flexibility is so sweet. I can show
up for my kids without asking for
time off, and that has been

such a gift.”

She also treasures the
relationships. “Ilove meeting
people and building connections
that last. Many clients become
friends — we still get coffee, and
now they’re referring me to others
or calling me for their next home.
The ripple effect has begun.”

Outside of work, Lina’s favorite
place to be is with her family. “I
love that my parents, brother,
and sister are all here, allowing
us to enjoy time together after so
many years apart.” She also loves
traveling and frequently visits
Brazil, where much of her

family still lives.

Tie Your Closings With the Best!

 Residential & Commercial e« After-hours Closings
Real Estate Closings * Mobile, STATE-WIDE
Title Confirmation Closings
James E Ren froe Title Searches Certificates of Title

. « Title Litigation Business Formations

Renfroe & Perilloux, PLLC Wills and Estates Bankruptcy
648 Lakeland East Drive, Suite A
Flowood, MS 39232

601.932.1011 « www.MSLawfirm.biz

PAUDAVIS

, j
o

FIRE WATER MOLD CONTENTS EBIOHAZARD

THE DIFFEBENGE MAKEHS"‘

Central Mis:

398-0260

WE TURN THE LIST
INTO THE LIST!

= Inspection Punch
Lists

| went to the office every
day, met people, scheduled
coffee meetings — and

Honey Do Lists
+ Small Handyman
Projects

CONTACT US @ £01.500.5040 [www.steadyhomemaintenance.com

STEADY

[T
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TOP PRODUCER

|

M GOODSON

KIM GOODSON HELPS HER
CLIENTS BREATHE EASY

WRITTEN BY SUSAN MARQUEZ e PHOTOS BY ABE DRAPER PHOTOGRAPHY

im Goodson stepped into her role in
real estate as a second career. After
marrying her high school sweetheart
at the age of twenty, Kim earned a
degree in respiratory therapy.

“I grew up in Pearl and graduated from Pearl High
School,” she says. “I kind of got the best of both
worlds by attending Meadow Grove Baptist Church
in Brandon, but it was hard to go to church when
Brandon beat Pearl in football!”

While she started college at the University of
Southern Mississippi, Kim ended up finishing her
degree in respiratory therapy at Hinds. “I got into that
field because my son was born prematurely, and he
had lung issues. We spent so much time with doctors
that one of his doctors told me I should have an
honorary degree.” That pushed her towards earning
one. She worked for many years as a respiratory
therapist at Baptist Medical Center.

“When my third child was born, I wanted to stay
home, and my husband worked hard to afford me

("8 & _ﬁwﬁf‘\*’%‘
RVICHS

that luxury.” As her children got older, Kim was ready
to reenter the workforce. She knew she didn’t want to
go back to a job where she had to spend twelve hours
in one building. Her friend, Donna Moak, was a real
estate broker, and Donna’s husband, Michael, built
custom homes. “Donna talked to me about selling real
estate — she believed I'd be good at it. I thought about
what I liked about my former career, and it was
taking care of people. I realized that real estate was a
way to help others.”

Kim attended classes and learned as much as she
could, earning her license in 2006. She hit the ground
running, showing houses Michael had built in Rankin
and Madison Counties. “Donna was a great mentor.
She taught me how to work my sphere of influence.
Donna had worked under Rita McIntosh, and she
knew so much that she shared with me.”

When the financial crisis hit in 2008, Kim says she
had “gotten comfortable” in her business. But while
going to open houses in the area, she began to get
hints that the industry was changing. She was ready
to make the leap from a family-owned business to
something bigger. “I wanted to know how to utilize
available technology in my business, and I needed
education to do that. I wanted a hierarchy of people
who could funnel information into me so that I could
better serve my clients.”

Kim met Vicki Freeze at an open house, who began
telling Kim about Crye-Leike. “Pam Barr was the
managing broker at the Madison office. I made

the move to Crye-Leike in 2010, and Pam was a
wonderful mentor. She had the most gentle spirit and
taught me so much.” Kim was motivated to get her
broker’s license in 2011. “It was a natural progression
for me. I really wanted that increased knowledge to
better help my clients.”

Central Mississippi Real Producers - 25



[ REALIZED
THAT REAL
ESTATE WAS A

»

Today, Kim’s broker is Lynette Praytor. “She is an
invaluable educator and broker, and she helps me
in so many ways every day. And Harold Crye, the
company’s CEO, is fabulous. He knows every one of
us on a first-name basis. He wants to make sure we
have everything we need to be successful.” Kim says
that in 2021, Harold Crye started a wealth-building
retirement program that is a game-changing program
that is the first of its kind in the real estate industry.

As areal estate agent, Kim’s job is to facilitate
transactions and to advocate for her clients. “One
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FOR SALE

Crye-Leike, Realtors
601.853.3995

Kim Goodson

601.213.6595.._ [eie
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IT’S A JOY TO
GET TO KNOW
MY CLIENTS AND
TAKE THE TIME
TO UNDERSTAND
THEIR GOALS,
PRIORITIES, AND
WHAT MATTERS
MOST TO THEM.”




Fixing Your Problems
Since 2013
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Water Damage Repairs - Drywall,
Facia and Soffit, Painting,
Stucco/Plaster, Flooring, Siding,
Framing Mold Remediation

Bathroom and Kitchen Remodeling
Roofing, Flashing, Waterproofing

Home Inspections and Consulting

H== 00
-D .. (601) 951-6001

J. Ingram Plastering jingramplastering84@gmail.com
And Construction

Your local agent for home & auto

of the many rewarding aspects of my work is the Call me for a quote today
dynamic nature of the profession. I love that no two
days are the same in the business, and each day

brings new challenges and experiences that help me &@ Sta te F arm-

to grow personally and professionally.”

Matt Pitts, Agent
In the end, it’s her clients that bring Kim the most 1139 Old Fannin Road Suite G
joy. “Helping people is something I love to do. It’s a Brandon, MS 39047-9258
joy to get to know my clients and take the time to 601-500-7631
understand their goals, priorities, and what matters www.sfontherez.com
most to them. I cherish each client, many of whom matt@sfontherez.com
become friends.”

State Farm Mutual Automobile Insurance Company, State Farm Indemnity Company, State Farm Fire and Casualty Company,
State Farm General Insurance Company, Bloomington, IL

Kim has been a certified relocation agent for over a
decade. “I work with several relocation companies
and individual relocation clients. This experience

has helped me to be a better organizer, planner, and
problem solver, benefits that I bring to every client
and transaction. I am often the first person people
moving to the state meet, and I love sharing what our
great state and communities have to offer. And of
course, the Crye-Leike relocation department is just
stellar. I used to get so nervous meeting clients for the
first time, but now it’s so exciting.”

State Farm County Mutual Insurance Company of Texas, State Farm Lloyds, Richardson, TX

State Farm Florida Insurance Company, Winter Haven, FL

& Armstrong

Home Services
Local, long-distance & international moving
Full or partial pack/unpack
Loading/unloading & transporting

Short & long-term storage

Organizing, decluttering & staging
Property protection

Kim lives in Rankin County with her husband,
Schaun. They have three grown children: Evan, who
is an assistant manager and bartender at Outback
Steakhouse locally; Connor, who is a superintendent
with a construction company in Richmond, Virginia;
and Amanda, an E.R. administrator in nursing school
who is married to Winn Kent and lives in Oxford.
“They have our first grandbaby, Austin, but everyone
calls him ‘A.].”

e S S e |
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Jenny Price, Rising Star June 2021
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Jenny Price was featured as our Rising Star
in June 2021. We recently reconnected with
her to learn how her life and career have
evolved over the past flve years.

What Changes Have
Occurred In Your Career Since

real estate brokerage in that

we do a little bit of everything:
commercial real estate and
investing, residential real estate
and investing and property
management. We have a small
group of agents that work in all
areas, and we pride ourselves
in our professionalism and our
ability to advise our clients in
whatever their real estate needs
may be! Heading into 2026, we

will be making some other big
shifts within our brokerage but
You Were Featured? more on that further down!
When you guys featured me last
time, I was working as an agent
with The NeighborHouse. Since
then, I have gotten my broker’s
license and joined my husband in
starting Pricepoint - We opened
an office on the third floor of
Banner Hall about 4 years ago!
Pricepoint has been a full-service

What Changes Have Occurred
In Your Personal Life Since You
Were Featured?

In the last feature, my husband
and I had just welcomed our little
Covid caboose, Payson. At that
time, he was around 6 months
old and we had started talking

about needing more space and
not wanting to pay for private
school for three kids, so that fall
we left our beloved city of Jackson
and moved out to the suburbs of
Madison! We found an awesome
house on four acres on a small
lake. It was built in 1996 so it
needed a little updating but that
is something we aren’t scared of
considering what we do day to
day! We made the house our own.
And after living in 12 houses for
over seven years, I plan to die in
this house! All three of our boys
are in Madison schools now and
love it there!

What Do You Think Has
Changed The Most In The
Industry In The Past 5 Years?
Where to begin?! ... Everything
has been turned on its head
within the last five years.

It began back in ’22 when buyers’
ability to get financing became
much more difficult. Lenders are
requiring more from buyers to
qualify for a loan and even then
they can’t afford to buy as much
house as they would like because
interest rates knock them out of
the price brackets they would
like to be in. And if the stars align
and we can get financing and

it’s the perfect house, appraisers
have started requiring more
conditions be met before giving
their approval on value - even on
the conventional loans! Getting
things across the finish line has
become increasingly difficult
and it feels like you are fighting a
battle every day!

In addition to financing
difficulties, consumer
expectations have not changed
much even though the market has
changed: sellers want top dollar
and don’t want to make repairs
and buyers want a perfect house
at a reduced rate. Neither are
wanting to compromise leaving
us all in a gridlock and making
transactions nearly impossible.

Finally, with over 50% of current
primary mortgages at sub 5%,
sellers who might sell are frozen
for the foreseeable future leaving
the market with decreased good
inventory. Buyers are not willing
to settle so they often opt to not
purchase at all.

Simply put, there are so many
more obstacles than before -
making it increasingly important
to have a Realtor®!

What Are Your Real Estate
Goals For The Future?

After several years of doing it all
and being spread a little too thin,
Doug and I have decided to really
focus on the things we do really

WHERE ARE THEY NOW?

well. So, we are going to cut the
fat and restructure a few things!

Currently we are in the process
of merging our residential arm

of real estate into a national
brokerage called Realty of
America which will open a lot
more doors and opportunities for
us and our residential agents on a
national scale.

We would love to grow our ROA
business in 2026 by welcoming
more agents under our brokerage
and helping them grown their
own independent businesses -
while also continuing to serve our
own clients well. We are in the
business of serving people well -

Central Mississippi Real Producers -
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‘ ‘ Never stop learning and growing -
change is the only constant thing in life!”

that part hasn’t changed since you
guys spotlighted me last time!

What Would You Say Is

Your Secret In Your

Continued Success?

I would say that we have been
able to survive the market these
last few years because we have
the ability to think strategically
about what’s ahead and make
pivots in our business. Part of

that strategic thinking involves

a constant desire to learn and
improve. We are constantly
reading the New York Times and
the Wall Street Journal to see
where the nation is trending.
Mississippi is often a little later to
see those trends so it’s a good way
to predict what might happen

in the future. In addition to that,
we like to read a lot of books and
listen to various podcasts about

business and real estate. This not
only helps us to stay on top of
running the brokerage but gives
us the ability to serve our clients
better in making these huge
financial decisions.

What Advice Would You Give To
New Or Aspiring Realtors®?
Never stop learning and growing
- change is the only constant thing
in life! The way to be successful
in real estate has completely
changed since I started 10

years ago and is continuing to
change at lightning speed with
all the advances in technology -
especially with AI! The moment
you get comfortable with your
business, things change up on
you and it’s time to think and do
things differently!

What Do You Like Best

About The Real Estate Industry
And Why?

Ireally love what I do! It gives me
the opportunity to do so many
different things and work with

so many different people! I can’t
think of another profession in
which I am able to work with
people from all walks of life doing
all kinds of different things and
get to know them intimately and
work to help them accomplish
their goals - whether it’s their
business location or where they
live! That is such a gift!

Beyond the traditional buying
and selling of real estate within
our brokerage, we get to help
make our community better by
breathing new life into blighted
properties by working with
investors, local lenders, and local
contractors! So not only are we
working to beautify our city, but
support others in their business by
partnering with them in the work!

We just get to do and be
involved in so many cool things!
It’s hard to know when and
where to stop because it’s too
much - got to rest sometime!

What Do You Like Least About
The Real Estate Industry Today
And Why?

Right now it seems that people
are so quick to anger and so
distrusting of each other. When I
first got into real estate 10 years
ago, I feel like people mostly
trusted others to be honest and
do the right thing (and most of
the time people did just that)!
Now everyone goes into the
situation with their guard up and
are very quick to point the finger
and create a narrative that isn’t
always true. I hate that common
decency doesn’t seem to be the
standard anymore and that we all
must approach everything with a
level of distrust because you just
don’t know what you can expect
from other people anymore.

How Do You Achieve A Work/
Life Balance?

I set expectations early on with
my clients about how real estate
transactions typically go and
how I approach them. Often,
agents feel like they need to be
responsive to their clients the
moment they get any kind of
communication from them -
even if it is in the middle of the
night! I used to be this way! This
is the only profession I know of
where that is the expectation!
Most of my clients are more than
understanding about me setting

boundaries around work! I assure

them that if it is an emergency

situation, it will be dealt with
accordingly but if it can wait, I
will let it wait until the next day!

Most importantly - PUT DOWN
YOUR PHONE! When those clients
do text you, it is too tempting to
want to handle things right then
and there! Instead, be present
where you are! Your stress levels
will go down, and you will enjoy
your life a whole lot more!

If You Were Not In The Real
Estate Industry, What Would Be
Your Chosen Career And Why?
This is really a hard one to
answer! At this point, it is hard
for me to imagine doing anything
else! I used to teach high school
English and I really loved that.
I'love being around kids and
watching them develop and grow
in the way they see the world. I
would probably go back to that.

I always thought it would be fun
to be a librarian also! I love to
read, so just put me in a room full
of books and I would be in my

happy place!

Do You Have Any New Hobbies?
My kids are my hobby right now!
My oldest son, Welby, plays for
International Futbol Club (IFC) in
Flowood, and that has us traveling

a good bit right now to places like
Dallas, TX, Phoenix, AZ and Provo,
UT this summer! They are ranked
pretty high nationally, so it has
been fun to watch them excel at
what they love! He also runs XC
and Track at Madison Middle, so
he keeps us busy all by himself!

My middle son, Charlie, is a
competitive swimmer with Makos
Swim Team. He has practice
nearly every night of the week
and meets several weekends of
the year, so if we are not playing
soccer, we are swimming!

In addition, Payson, at five years
old, keeps us all running in
circles with all his energy and
big personality!

It’s a busy time with them right
now, but it is a lot of fun. When

I am not being mom, I am

getting into more hiking and
being outdoors! I completed

my first 13,000 FT hike this past
September with a group of friends
and that was a lot of fun!

What Is The Best Vacation

You Have Been On In The Past

5 Years?

We took our two oldest boys to
Costa Rica back in the summer of
2022. We rented a small house
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right on the beach, learned to
surf, explored the cloud forest,
and watched little howler
monkeys in our backyard! We
had the best time adventuring as
a family!

If You Could Help Any Celebrity
Buy A Home, Who Would It Be
And Why?

I think I would like to help
Morgan Freeman! To begin with,
Ijust love listening to him talk!
Beyond that, he’s a home-grown
Mississippi boy who still has roots
here. I would love to brainstorm
with him how to continue to make
our state and communities better!
He’s seen so much of the world; I
bet he has some good ideas!

Tell Us More About Realty Of
America (ROA).

Doug and I are so excited
about merging with Realty
of America (ROA) in 2026!

I never thought we would
join in with a national
brokerage considering I've
always worked with home-
grown brokerages in the
past. However, after hearing
them out over multiple
conversations, it became
clearer that this was what
best for the overall good of us
and our agents.

ROA is the fastest growing
national brokerage in the US
right now! Part of the reason
for that is that they are offering
some of the lowest agent

splits and cap rates around!

In addition to that, agents are
eligible for revenue shares

within the company and the
ability to make additional
money on any agents that

come on to ROA as part of their
downline. So, beyond simply
selling homes, agents have the
opportunity to make money in a
few different ways!

Additionally, as part of our
connection to ROA, we now have
exclusive relationships with
several institutional buyers that
are spending millions of dollars

a year purchasing real estate as
investments. These institutions
have partnered with ROA to use
ROA agents exclusively across
the US. On top of having access

to these institutional buyers with
millions of dollars in spending
power, our agents will also have a
national referral network where
ROA agents in California will

be seeking to refer any of their
clients looking to buy in our area.

Doug and I will have licenses

for the state of Mississippi and
Alabama, so our agents will have
buying and selling power in both
states as long as they are licensed!

I can’t wait to see what new doors
open for our agents in 2026 and
the coming years.

o
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DESIGN CENTER

MOHAWK | HENRY TILE | MSI SURFACES
SHAW FLOOR | LEGENDARY | RICKERT
HAPPY FEET | CRESCENT | BEAU FLOR

Aud G Wlach Were!

@ 1138 Weems St, Pearl (601-790-1030) | mississippiprodesign.com
FLOORS, COUNTERTOPS, BACKSPLASH, CABINETS, WINDOWS & DOORS
- A |

BUYER INSPECTIONS ¢ SELLER INSPECTIONS « MOLD TESTING

Smlth Hom(; '
Inspectlons, LLC ‘

With Smith Home Inspections, you will get a lot more
than just an inspection. The best part is it’s Free!

90 Day Warranty | MoldSafe | SewerGard | RecallCheck [ P
a Full Concierge Service and More! _ et

To lean more, or schedule an inspection online,
visit www.SmithHomInspectionsLLC.com

©ALNRY MoSare sewer 04 B @ [, @

Joshua Smith
Certified Home Inspections
MHIB #0681
601-310-3199

: LUCROY

l_ IDENTIAL

YOUR PROPERTY,
OUR PRIORITY

PROFESSIONAL MANAGEMENT
SERVICES IN JACKSON, MS

Efficient Property Management
Compliant Lease Creation
Advanced Tenant Management
Property Advertising
Comprehensive Tenant Screening

Charlie Lucroy
CEO/Owner

1065 River Oaks Dr. Ste B TTITT
Flowood, MS

lucroyresidential.com
(601) 620-2300

Central Mississippi Real Producers - 35



CENTRAL MISSISSIPPI REALTORS®

"*r 48
il g R .,.‘
. ‘-"J-.

SRt

INTRODUCING CMR’S
INAUGURAL LEADERSHIP ACADEMY

CLASS OF 2026

Every strong association reaches a point
where it stops waiting for leaders to emerge
and commits to building them.

For Central Mississippi REALTORS®, that
moment is now.

Enter the CMR Leadership Academy, a new
initiative designed to develop confident,
informed, and forward-thinking leaders from
within our membership.

As the first cohort, the Class of 2026 will set
the tone for CMR’s Leadership Academy

for years to come. Their willingness to step
forward, learn, and lead reflects the strength

36 - February 2026

of our membership and the future of real
estate in central Mississippi.

Throughout the year, participants will

engage in sessions focused on leadership
development, strategic thinking, and personal
growth, paired with hands-on experiences
such as REALTOR® Day at the Capitol and
community service initiatives. We’re excited
to kick off the inaugural year!

To learn more, please visit cmr.realtor.

CentralMississippi
REALTORS' @

PLEASE JOIN US IN
WELCOMING THE
CLASS OF 2026:

Millennium Realty Inc

EXIT Realty Legacy Group

Jamie Hanry Realty

NextHome Realty

B. Hayes Realty Group

FOKUS Realty

Front Gate Realty

Realty ONE Group Prime

Mosley Realty

Aspire Real Estate

Pursuit Properties

Tom Smith Land & Homes

W Real Estate LLC

Weichert Realtors®

Berkshire Hathaway

Keller Williams

Scan the Cod to
learn more about
luxury living homes
on Studio 3.

STUDIO. & WLBTJ

ON YOUR SIDE
-

i

O

——
]

---¢==;m:Ask us aﬁ)uf advertising %‘ |
your listing in live sports!® *

L

For more, visi’gz
wlbt.com/studto3

MGC Landscapes
" : Trey Deloach

o o myclandscapes.comi
LBEFORE’. 2oy 4
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FEBRUARY LOVE STORIES

THE

THAT
CHANGED

February arrives
wrapped in heart-
shaped boxes and
handwritten notes,

but the true spirit of
the month of love
runs far deeper than
flowers and fleeting
gestures. It’s about
the relationships
that ground us,
inspire us, and
quietly shape who
we become—both
personally and
professionally. In

an industry built on
trust, connection,
and long-term
commitment, our
top-producing
realtors know better
than most that great
partnerships matter.
This month, we’re
celebrating love in
its most meaningful
form by sharing
how some of our
standout agents
met the partners
who support them
behind the scenes.

e

Kimberlee & Keith Haralson

“We met through

a mutual friend
and our first date
was at Brady’s in
Ridgeland (before
it closed!). Started
officially dating in
late 2013 and have
been married since
October 2017
-KIMBERLEE
HARALSON

Joe & Danielle David

“I met my husband, Joe, in the spring

of 2010- | was finishing up my senior
year in high school and he was a
sophomore at Ole Miss and a member
of the golf team. | was in Oxford for

the weekend visiting the school and a
mutual friend introduced us. The night
we met we ended up hanging out at
the Ole Miss golf house with a lot of

our friends playing ping pong. Joe and

| were doubles partners all night and
completely dominated everyone who
played against us. We began dating that
fall during my freshman year.”
-DANIELLE DAVID

Chelsey & Brad McMillen

“I saw my now-husband doing pull-ups at a crossfit
competition and | was instantly in love! Haha! Little
did I know he was the guy a mutual friend tried to
set me up with, months prior. We connected and the
rest is history! We will celebrate our 10 year wedding
anniversary this fall!”

-CHELSEY MCMILLEN

Cindy & Garrett McMullin

“We met at Mississippi State University in 2012!
Go Dawgs!”
-CINDY MCMULLIN

Delayne & Jackie McGowan

“We met in high school and started dating at ages 15
and 17, now married 40 years!!”
-DELAYNE MCGOWAN

Ronnie & Ella

Manns

“We metin
Barranquilla, Colombia,
where | am from. |

truly believe that God
helped us find each
other. At the time, | was
working in another

city during the same week my husband was visiting
Colombia (he is from Mississippi). A friend called to
introduce us, and we scheduled a lunch together.

The next day, he had plans to go out with another
friend he liked, but she received a call from work
and had to cancel. My friend called me to ask if |
was available. | had planned to leave the city the
day before, but | did not feel right about going, so |
canceled my trip. Because of that, | was available,
and we had the opportunity to know spend more
time together. After that, he visited me about five
times. We continued to see each other for 11/2
years until he proposed. | said yes! He applied for
the fiancé visa, and six months later, | traveled to
Mississippi. Three months after that, we got married.”
-ELLA MANNS
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BEGIN HERE

Pl Py Oyl
601-414-41141 | www.LandClosings.com

o HALO ROOFING & RESTORATION
YOUR NEIGHBOR IN CENTRAL MISSISSIPPI

We're specialists in residential and commercial roofing services. Whether you’re dealing with
storm damage, hail damage, or a roof that’s just seen better days, we're here to help with
honest work and high-quality materials! Trust our experts to deliver the most accurate
information to ensure your clients receive the attention they deserve.

rates for any budget.

Roofing Services ¢ Roof Replacement ¢ Copper Roofing

Roof Repair ¢ Roof Insurance Claims

;’(*;fi 'i“gﬂﬂ'-* Agent Surprisingly great rates await when you have options like bundling
u aKe Lourt

Jackson, MS 39232 your home and auto insurance. Call me for a quote today.
Bus: Fim 362-4100

Like a good neighbor, State Farm is there.”

Individual premiums and budgets will vary by customer. All applicants subject to State Farm®
underwriting requirements. Availability and amount of discounts and savings vary by state.

oo StateFarm
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

WATKINS

CONSTRUCTION & ROOFING

TRUST,

The Beginning of What We Build.

@ SPECIALTIES

Roof Repair Commercial Roofing
Roof Replacement Custom Copper Flashing
Roof Wash Siding

Metal Roofs Gutters

Roof Coatings Windows

@ FINANCING AVAILABLE

Payments as low as $129/ma!

SCAN ME

SCHEDULE YOUR NO-COST
ROOF ASSESSMENT TODAY!

M s01-202-9753
NoMoreRoofl.eak.com




