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843-280-7632
Mon-Sat 9am -6 pm

& Sun 1-5pm

w | shopseasidefurniture.com

4y 5%

Main Showroom Coastal Home Decor,
& Mattress Gallery Gifts & More Store
10356 SC Hwy 90 527 Hwy 17 N.
Little River North Myrtle Beach

Your Grand Strand Furniture Store

Mattress Gallery Top Brands
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

APPRAISAL SERVICES

For What It’s Worth

Michael Sichitano

(843) 808-1533

1136 44th Avenue North Suite 101,
Myrtle Beach, SC 29577
www.fwiwappraisal.com/

ATTORNEY

Joye, Nappier, Risher,
& Hardin, LLC

Wendy Hardin

(843) 357-6454
www.inletlaw.com

BOATING

Freedom Boat Club

Chris Speckman

(843) 732-3777
www.freedomboatclub.com

BUILDER

Chesapeake Homes
Nicole Maggio-Deaton
(757) 448-3742
ChesHomes.com

CRM

Bonzo

(614) 357-2367
getbonzo.com

FURNITURE

Sea Side Furniture
Gallery & Accents

Julie Almeida

(843) 280-7632
shopseasidefurniture.com
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HANDYMAN SERVICES

Ace Handyman Services

Grand Strand

(843) 380-8663
www.acehandymanservices.com/
offices/grand-strand

HOME BUILDER
D.R. Horton

(843) 655-0347
www.drhorton.com

HOME INSPECTION

Island Inspections, LLC

Matt Smoak

(843) 817-8810
www.islandinspectionslic.com

Rivertown Property Inspections
Justin Ferraro

(843) 360-4354

1203 48th Ave N

Suite 111

Myrtle Beach, SC 29577
www.rivertowninspects.com

Sloan Home Inspections
(843) 209-4792
sloanhomeinspections.com/

Top to Bottom Home Inspection
John Pate

(843) 231-8532
www.homeinspection
toptobottom.com

HOME WARRANTY

Old Republic Home Protections
Stephanie Midgett

(910) 382-8048

INSURANCE

Coastal Insurance Group
Sarah Sichitano

(843) 808-0291

1136 44th Ave N. Suite 1,
Myrtle Beach, SC 29577
www.coastalinsurancellc.com/

IRRIGATION

Conserva Irrigation

(843) 979-7070
www.conservairrigation.com

MORTGAGE / LENDER
Element Funding

PJ Crescenzo

(843) 813-6745

Nation One
(843) 813-6745

Southern Trust
(757) 518-0700
www.southerntrust.com/

The Mortgage Nerd Group

— Benchmark Mortgage

Sarah Ellis

(843) 839-4992
www.SarahEllisHomeLoans.com

MOVERS & DELIVERY
RESIDENTIAL/COMMERCIAL
LaBarbera Movers, LLC

(843) 214-2569
labarberamovers.com/

Miracle Movers Myrtle Beach
John Vaccaro

(843) 447-9525
www.miraclemoversusa.com

MOVING & LIQUIDATION
Caring Transitions
Charlene Blanton

(843) 997-5088
www.caringtransitions
myrtlebeach.com

PEST CONTROL SERVICES
Beach Pest Service

(843) 945-2806
www.beachpestservice.com

PHOTOGRAPHY

High Tide Content, LLC
Jeremy Kierez

(843) 885-3088
www.hightidecontent.com

Weston Media
(843) 396-3609
www.weston-media.com

ROOFING

Klaus Roofing

(843) 491-9933
www.klausroofingsystems.com/

Monarch Roofing
(843) 396-2802
monarchroofing.biz/

SIGNS, BANNERS & PRINTING
Design the Sign

Olga Kazakova

(843) 808-9301
www.facebook.com/
designthesign/

VILYXS®AM[J MOVERS

Your Property Is Our Priority

What sets us apart as
a trusted leader in
moving companies?

Our family based company, filled
with passionate vetted employees!

v/ Local & Long Distance Moves
v/ Commercial Moves

v/ Junk Removal

v/ Professional Packing Services
v/ Furniture Placement

v/ Box Delivery

V' Licensed & Insured

Empower your clients to take control of their
next move with confidence, courtesy of
Miracle Movers of Myrtle Beach & Charleston!

RATED #1 IN MYRTLE BEACH FOR OVER 6 YEARS

Cell: 843-270-7227 Office: 843-447-9525
Valerie@miraclemoversusa.com (£)
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Bill Poulin Anita Jones Dave Danielson Anna Price
Publisher/Owner Publisher/Owner Writer Ad Strategist

Follow us on Facebook and
Instagram
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Jeremy Kierez Tyler Graham
Photographer Photographer

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.

WITH A PROPERTY INSPECTION FROM TOP TO BOTTOM, THE ONLY THING
YOUR CLIENT HAS TO WORRY ABOUT IS SETTLING INTO THEIR NEW HOME.

As a member of the Coastal Carolina - New construction preclose inspections
Association of REALTORS®, we've worked

closely with Myrtle Beach Area Realtors for - 1 month inspection for new construction
over 10 years! - Listing inspections

John Pate, Certified Roof Inspector E..‘T—;E]

TOP @ BOTTOM ‘ No Roof Too Hight 843-231-8532

Roof Inspections Book your Home Inspection online at
www.homeinspectiontoptobottom.com
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DON'T MISS THIS
EXCLUSIVE OFFER!

1 Double Sided,
18x24 Metal Sign

e 1 Metal Frame

SIGN + FRAME
COMBO!

1788 Highway 501
Myrtle Beach, SC 29577

843-808-9301 DesignTheSignMB@gmail.com



One Call Does It All

Transforming the way seniors and their
families transition through life's stages.

Our senior transitions specialists
take care of it all

Senior Relocation
Packing

Move Management
Resettling
Downsizing

Estate Sales

Online Auctions
Home Clean-Outs
and MORE

Caring Transitions of Myrtle Beach

."\ Tra nSitionS® CaringTransitionsMyrtleBeach.com | (843) 650-0885

- Senior Relocation - Downsizing - Estate Sales - cblanton@caringtransitions.net

2024 Caring Transitions, All rights reserved.Each office is independently owned and operated.Services & prices may vary.

'-PEDPEETT INSPECTIONS
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*
Scan to
learn more and
worry less!

MAKE MONEY.
SAVE MONEY.
SAVE TIME.
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Convert —

 (3)BoNzZO!

GetBonzo.com

Client: Mark C. Speckman - Grand Strand Boat Club

Size: Full
Location:; Standard




RP REALTOR RAVES: BEST BITES IN TOWN

RESTAURANTS

IN THE STRAND

Our Real Producers Brag on
Their Favorite Restaurants

At Big Chill Istand House, celebrations happen daily during our
Sunset Celebration—perfect for toasting to milestone moments.

1d RE E‘
: } SE;H & BRIl T

With over 20 years of experience cooking

in the finest restqy g sour chEIng o 1, Protecting the rights and interests of our clients

owner is excited to present his vision to iy .
you anchal gL I ‘;f;;'”f;:ﬂ : _ o through every step of real estate transactions
fantastic experience with us. - 3 - }

Our staff are second to none in providing ' i O Personal Injury ¢ Criminal Defense ¢ Real Estate Law ¢ Business Law
our guests with an exceptional fine

dining experience. Civil Litigation » Mediation ¢ Collection & Foreclosure

(843) 945-9310 | 41ndstreetbarandgrill.com _ Joye Nappier Risher & Hardin LLC

4109 North Rings Nighway, Myrtle Beach, Kt i
South Caroling 19511, United States 2R whardin@inletlaw.com | inletlaw.com | 843-357-6454
3575 Highway 17 Business Murrells Inlet, SC

10 - February 2026



RISING STAR

WRITTEN BY ANITA JONES
PHOTOGRAPHY BY WESTON MEDIA
- TYLER GRAHAM

ome careers develop through
years of planning; others begin
in one unexpected moment. For
Dana Keip, that moment came in 2019
while she was 772 months pregnant,
listening to her husband and longtime
friend Pete Sollecito talk through
what it would take to sell their Market
Common home after the baby arrived.
Two days later, the couple went to look
at a spec home “just to look,” and found
themselves writing an offer. In 2020,
with a newborn in her arms, Pete asked
the question that changed everything:

92

“Have you ever thought about
going into real estate?”

Dana started real estate school at the
end of 2020 and got her license in
January 2021. Nearly five years later,
Dana has become one of the most
respected young agents at Coldwell
Banker Sea Coast Advantage — a rising
star known for her service, her work
ethic, and her steady, heartfelt approach
to one of life’s biggest moments.

Roots & Resilience

Dana moved frequently while growing
up; from Northern Virginia to New
Jersey, and finally to the Grand Strand
during her senior year of high school.
Even with the transitions, Myrtle Beach
always felt like home. Her grandparents
bought a Surfside condo after Hurricane
Hugo, much of her extended family
lived here, and summer trips to the
coast were a constant in her childhood.

12 - February 2026
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The move to South Carolina during
her senior year was challenging, but
it offered a fresh start. After high
school, she attended Coastal Carolina
University, earning a degree in
Exercise Science and Sports Medicine.
She worked briefly in inpatient rehab
and pediatrics, but advancement in
the field would require a master’s

or doctorate, and she wasn’t certain
that was her long-term path.

Like many locals, she stepped into
the service industry, planning for it
to be temporary. Instead, it became

a 12-year career. She spent years at
Gordon Biersch, ultimately becoming
the bar manager, and loved the pace
and the people. But marriage — and
the birth of her first daughter —

s@ﬁ}Tﬂﬂﬂlll!!fﬂmﬂrmm,, %

prompted her to reevaluate what
she wanted her future to look like.

Baptism by Fire: Starting

in the Wildest Market

Entering real estate in early 2021
meant stepping straight into one of the
fastest, most unpredictable markets

in history. Homes were receiving
multiple offers within hours, often with
no contingencies. For a brand-new
agent, the learning curve was steep.

“Speed and knowledge were
everything,” Dana says. “It was
overwhelming at first.”

To thrive, she did what she has always
done: surrounded herself with strong,
supportive people and absorbed every

bit of information she could. Joining
the Sollecito Advantage Group, now a
thriving team of 14, was a turning point.

“I realized quickly I was among some
of the strongest agents in the area,” she
says. “Their support motivated me to
grow into the best version of myself.”
Now, approaching her fifth year,

she has become a steady resource

for newer agents — someone they
naturally lean on for guidance,

clarity, or encouragement.

Service at the Heart of Everything
For Dana, real estate is more than
contracts and closings. “Buying

and selling homes is HARD,” she

says. “If I can make the process
easier, even a little, that’s a win.”

Her passion is delivering exceptional
service — on both the listing and
buyer side — and making sure her
clients feel informed, cared for,

and supported through each step.
She defines success in two ways:

Professionally:
“Reaching the finish line with all parties
and being the best co-agent, I can be.”

Personally:
“Showing my daughters that hard
work and kindness matter.”

Her mother, her greatest role model,
taught her early on to be strong,
independent, and grounded in faith.
Those lessons shaped the woman,
and the professional Dana is today.

A Heart for Giving Back

Faith and service play a major role
in Dana’s life. Through Belin United
Methodist Church, she participates
in both local and international
mission work. She has traveled

to Central America, helping build
five homes for families in need

— experiences she describes as life-
changing and deeply humbling.

“You think you’re going there to give,”
she says, “but what you receive in return
is beyond anything you expect.” She
looks forward to taking her daughters

Carolina Coast Real Producers - 13
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on mission trips when they’re older,
so they can see the importance of
gratitude, compassion, and perspective.

A Family That Keeps Her Grounded
Dana and her husband, Joe, share

two daughters: Addison, 6, and
Kennedy, 2. Life is busy and full

but always centered around family.
Travel is one of their greatest joys. Both
girls had passports before their first
birthdays, and while travel looks a bit
different now, Dana loves sharing new
experiences with them. She jokes that
when the real estate market slows,

all she has to do is plan a vacation

— and suddenly buyers appear.

The Keips spend their time hosting
family and friends, gathering around

good food, and enjoying the coast. When

14 - February 2026

Dana needs to recharge, she heads to

the beach. The sound of the waves has
always been therapeutic, which is why
she and Joe chose to get married there.

Advice to New Agents
When newer agents ask for
guidance, Dana always shares
three simple principles:

1. Answer your phone.
Communication matters.

2. Treat others how you want

to be treated. “We all succeed
when we work together.”

3. Don’t be afraid to ask questions.
“We were all new once.”

What She Wants to Be
Remembered For

More than anything, Dana hopes
people remember her for her
integrity and her heart.

“Yes, we all work to make a living,”
she says. “But money should

never define you. This business

is about relationships.”

Many clients have become friends
— something she considers one of
the greatest rewards of her career.

66

| realized quickly | was
among some of the
strongest agents in the
area. Their support
motivated me to grow into

- THE BEST VERSION

\_ COASTAL INSURANCE GROUP

843-808-0291 | 1045 London Street, Ste 201, Myrtle Beach SC 29577 | info@coastalinsureit.com | Coastalinsurancellc.com
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CONWAY

SellinginLongs
If you're looking for a community central to
many conveniences and a vacation-esque
lifestyle featuring a swimming pool, pickleball
and bocce courts, then you've found your future
home! Located off Hwy 9 for easy access to
Loris, Cherry Grove, and North Myrtle Beach.

Sellingin Loris
The Willows will offer new
beautiful single-family homes with
community amenities and many
features and options that new homebuyers
have come to appreciate fromus!

llows

LoRIS, sC

LONGS

®

n v

ELITTLE RIVER

MORTH MYRTLE BEACH

Sellingin Little River
Move into a new lifestyle! Bridgewater
residents enjoy an active lifestyle with the
help of the onsite Lifestyle Director including
get togethers, events, socializing, clubs and
lots more in a coastal-inspired community
and only minutes from the beach!

/w(f (wa/ e

Selling in Myrtle Beach
Welcome to our new community,
Traditions at Carolina Forest in Myrtle Beach,
featuring high-quality homes built by
Chesapeake Homes. Schedule a VIP Tour
with your clientele to view this new
community and models.

=l

Selling in Myrtle Beach
New homes in the award-winning community
of Waterbridge located in the coveted
Carolina Forest area, in the heart of Myrtle
Beach! Voted best residential pool and best

nature preserve - with our exceptional homes,

it's a win-win for those who want to live here!

Selling in Calabash
Come live your best in this Chesapeake
Homes' master-planned community filled
with beautiful homes and life-enhancing
amenities! Located on the South
Carolina/North Carolina border, you'l live
close to everything you need!

OF THE CAROLINAS

Be sure to go to cheshomes.com for the most current information on each community or call 843-806-1121. &

@ g

HOLDEN BEACH

Selling In Bolivia
Another fine community with quality
homes built by Chesapeake Homes in Bolivia,
NC. Brunswick County is perfect for buyers
looking for a serene atmosphere that is
also a quick trip away to nearby beaches
like Holden or Ocean Isle Beach.

GOOSE
MARSH

BOLIVIA, NC

Seven New
Luxury Home
Communities To
Choose From!

CHESAPEAKE
HOMES

O]




Building LATITUDE REALTY Through
Experience, Integrity, & Trust

WRITTEN BY ANITA JONES ¢ PHOTOGRAPHY BY WESTON MEDIA - TYLER GRAHAM
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athan Cook did
not enter real
estate by accident.

His path was shaped by
timing, adversity, and a
deep understanding of how
homes, finances, and people
intersect. After more than a
decade in the industry, and
after officially launching

his own brokerage, Latitude
Realty, in January this year,
Nathan’s story is one of
intention, independence,
and showing up fully for the
people who trust him most.

“I've always believed real
estate is about helping people
accomplish their goals,”
Nathan says. “If you stay
focused on that, everything
else works itself out.”

A Myrtle Beach local since
1986, Nathan grew up in
Socastee, just a few miles
inland. His parents relocated
from the upstate of South
Carolina, and it was through
them, especially his father,
that Nathan first saw the
power of real estate as an
investment. Watching his
parents place their savings
into rental properties

left a lasting impression

and planted a seed that
would shape his future.
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came to an abrupt halt with
the financial collapse of 2008.

“That moment changed
everything,” Nathan

says. “It showed me how
important it is to take an
active role in your future,
not just rely on someone
else to provide stability.”

That shift led him into
property insurance, first
with State Farm and later
with a local agency, where
he gained invaluable insight
into risk, protection, and
the realities homeowners
face when things go
wrong. At the same time,
Nathan purchased his first
home, an older property
in a great location, and
renovated it himself.

“Buying that house opened
my eyes,” he says. “I
realized how much equity
you could create with

the right improvements
and the right plan.” That
realization led to his first
real estate investment,
building a spec home using
equity he had created
himself. He continued
building spec homes on
the side, buying lots and
constructing houses he
believed in, never building
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' Nathan went on to earn a anything he would not live
-—_-'f : 3 # finance degree from the in himself. His experience
--: L —~ s University of South Carolina, also extended into
= -— ) - initially setting his sights commercial construction,
- ﬁ - ﬁ on the financial district where he worked closely
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66

If you go all in
on WINNING
FOR YOUR
CLIENTS, you
will win too.
That’s the
secret sauce.
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Winter is just around the cornar, which means it's time to get your

system ready for freezing temps!

During your winterization appointment, we will:
* Shut down water supply & controller * Manually open each valve o

¢ Drain backlow

20 - February 2026
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Emperatures and
T system today

$250 NICE ‘N EASY PACKAGE \

PACKAGES INCLUIDES:
& Winkarizaoion

s Hock Flow in:,'.m_:l
* 0% aff Repoirs & Upgrodes

* Summerizofion = Priarity Schaduling

depressurize the system

Call today to learn more __.:_-.
about our pockcgs&.&-! ':: O S
(O 843-279-3497 .‘-_".:-C nservd

*qrrigation

0 conservairrigation.com
F

By 2014, the pieces had
come together. Mortgage
knowledge, insurance
expertise, construction
experience, and personal
investing gave Nathan a rare,
well-rounded perspective.
Friends and family were
already calling him for
advice. “I was already
playing the role of a trusted
advisor,” he says. “I just
needed to make it official.”

Nathan entered real estate
knowing it would not be
easy. The early years were
financially challenging,
requiring evenings
working in restaurants to
make ends meet. It took
six solid months before
momentum truly began to
build, even with a lifetime
of local connections.

“That surprised me,”
he admits. “Trust still
has to be earned.”

Over time, his business
grew, fueled by referrals
and relationships. Nathan
joined BRG (now Innovate

Real Estate) in 2016, marking
his first step into true
independence, and spent
years refining his approach,
reconnecting with his sphere,
and focusing on client
outcomes above all else.

Real estate, he says, is an
emotional business, with
highs that are exhilarating
and lows that are deeply
personal. “When things
fall apart, it’s not just your
loss,” Nathan explains. “It’s
your client’s loss too, and
you feel that with them.”

That personal investment
is also what sets him apart.
His philosophy is simple,
but unwavering. Client
success comes first, always.

“If you go all in on winning
for your clients, you will
win too,” he says. “That’s
the secret sauce.”

That mindset ultimately led
Nathan to open Latitude
Realty, created in July and
launched this January,

with the goal of building

a small, intentional

agency rooted in service,
integrity, and experience.

Today, he lives in Old
Pine Lakes with his wife
Stephanie, their son Jack,
age seven, and daughter
Adaline, fifteen months.
Family is at the center

of everything he does.

“Success for me is being
present,” Nathan says.
“For my family, my
friends, and my clients.”

Outside of work, the Cook
family takes full advantage
of coastal life, boating on
the river and inlets, surfing,
fishing, and enjoying
everything Myrtle Beach
has to offer. Nathan also
supports several local
charities, including A
Father’s Place in Conway
and Market Life Ministries,
organizations that align with
his belief in strong families,
faith, and accountability.

In the spirit of Real
Producers, there is one fun
fact most people would never
guess. Nathan and his wife
are both highly competitive
ping pong players, with a
table permanently set up

in Stephanie’s she shed.

When asked what he wants
to be remembered for,
Nathan does not hesitate.
“I want people to say I was
reliable,” he says. “That I
showed up, every day.”

His favorite quote sums up
his outlook best, “Life is 10
percent of what happens
to you and 90 percent how
you react to it.” For Nathan
Cook, that philosophy has
shaped a career built on
resilience, responsibility,
and results, and now, a
brokerage designed to

do the same for others.

Carolina Coast Real Producers - 21
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Strealii the Appraisal Process : ; Pre-Sales
with AccusERil . S )=tsis  Happening Now:
e s LoCk In Your
Price & Floorplan

Available homes from
Georgetown, SC
to Ocean Isie, NG!

= | B offering Up To A 3%
Appracials il _ ' 1 . | Buyer Agent

(843) 808-1533 | FWIWA.com | Info@fwiwa.com

1045 LONDON ST. UNIT 202, MYRTLE BEACH, SC 29577 ' ! II..’ . comnensalion
PROFESSIONAL MOVERS at an Affordable Rate . D-RHORIO

Voted Best Movers on the Beach for 2023 and 2024! il ' WMF

Attention Realtors- Free Packing Totes for Your Clients!
We offer 50 eco-friendly packing totes free of charge to your clients. Delivered up to

14 days before their move and picked up up to 7 days after—all at no cost.

tommunilizs Communilis#

Let us make it easy for you

rart=l I ' i G _ | to find the perfect home.
(843) 214-2569 : - - & T SRS , N, Lo 843.417.9575 « drhorton.com
LabarberaMovers.com 2 : . = 5y : )

3 8 5 F renc h C (o} I I i ns R d . 3 - - - == - = R My M 2025 DR, Harton 4 an equal Housing opportunsty budlder, Hame and community infarmation,
C ohwa y, s C 2 9 5 2 6 _} P '_-_ - = = ; 3 --!:_-"- " = 1 ¥ ".ﬁ_ ;l'-:.= d 3 incluiing pricin g . included features, torms, avallability and amonities are sul blect to change or priar

sale at any time without notics or obligation,
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ROOFING SYSTEMS

Your roof isn’t just another part of your
home, it’s your family’s protection,
your property’s structural backbone,
and one of the biggest contributors

to your home’s long-term value

and comfort. When it’s time for a
replacement, homeowners often find
themselves stressed or uncertain

24 . February 2026
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RAISING
THE
STANDARD
FOR
ROOFING
ON THE
GRAND
STRAND

WRITTEN BY JEFF KLAUS
PHOTOGRAPHY BY WESTON
MEDIA - TYLER GRAHAM
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about where to begin. That’s where
Klaus Roofing Systems by Carolina
Energy Conservation steps in—
bringing craftsmanship, education,
and care to every project they touch.

For Owner, Jeff Thompson, roofing is
more than shingles and installation;

it’s service with heart, integrity, and an
obsession for doing things the right way.
“We are ladies and gentlemen serving
ladies and gentlemen,” Jeff says. “We
take a huge amount of pride in the
customer experience from start to finish.
Our company provides Roofing and
Insulation services all under one roof.
We specialize in making homes more
comfortable, safe and energy efficient.”

Roof Replacement Often Saves
Money in the Long Run

While quick repairs may temporarily
solve small issues, they rarely address
the underlying causes such as aging
materials, compromised decking, worn-
out flashing, or improper ventilation.
Over time, these recurring repairs can
cost more than a full roof replacement.

A new roof with a professionally
engineered system:
* Eliminates ongoing leaks
and patchwork fixes
* Enhances energy efficiency
* Protects against storm damage
* Increases home value
* Provides long-term peace of mind

A replacement is not just a
solution—it’s an investment.

A Local Company with Deep

Roots in the Community

Carolina Energy Conservation has been
serving South Carolina homeowners
since 2008. Klaus Roofing Systems by
Carolina Energy Conservation grew
from a recognized need: a locally
owned roofing contractor that puts
community before convenience and
craftsmanship before shortcuts.

Through the Klaus Roofing Systems
and Attic Systems dealer networks,
the company brings nationally
backed products and training to local
families—combining large-scale
expertise with small-town service.

Jeff’s passion for the business comes
from his upbringing: “ I grew up in a
family business, and we had to work
very hard to set ourselves apart. That
still holds true today with this company.”

[ 1843-748-029

More Than Roofing: Comfort, Safety
& Efficiency Under One Roof

One thing that sets this company apart
is their dual specialty: roofing and
insulation. Very few roofing contractors
understand how ventilation, insulation,
and roofing systems interact—yet these
elements are directly connected to:

* Indoor comfort

* HVAC efficiency

* Roof lifespan

* Moisture and mold prevention

Klaus Roofing Systems by Carolina
Energy Conservation provides a
whole-home approach, ensuring every
home they work on is safer, more
durable, and more energy efficient.

Residential Services

Throughout Horry, Georgetown

& Marion Counties

Homeowners across the Grand Strand
can expect top-tier service in:

* Roof Replacement — Beautiful,
durable roofs designed to
withstand coastal weather.

=@ Ud
& " CONSERUATION

| GREW UP IN A
FAMILY BUSINESS,
AND WE HAD
TO WORK VERY
HARD TO SET

OURSELVES APART.

THAT STILL HOLDS
TRUE TODAY WITH
THIS COMPANY.”

Roof Repair — Leak mitigation, storm
damage repair, and structural fixes.
* Roof Ventilation - Essential
systems that prevent moisture
and extend roof life.
* Gutter Installation & Maintenance
- Protecting foundations with
smart water management.
* Skylight Installation -
Bringing natural light and
warmth into the home.
+ Attic Insulation - Reducing
energy bills and improving
year-round comfort.

Whether the issue is a leak, poor
insulation, storm damage, or an aging
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roof, the Klaus Roofing team works
with homeowners to identify the best
solutions—never the quickest, but
always the right ones. Jeff shares, “The
products we provide are not the best
because we provide them. We provide
them because they’re the best.”

Is It Time to Replace Your Roof?
Common signs a roof may
need replacement include:

» Cracked, curled, or missing shingles
* Water stains or interior leaks

* Mold or rot in the attic

* Deteriorating flashing

* Aroof over 20 years old

If you're seeing these symptoms,
the pros at Klaus Roofing Systems
will walk you through your options
with transparency and care.

A Company Built on Family,
Community & Happiness

For Jeff, success isn’t measured in
numbers; it’s measured in joy, family,
and impact. “Success is being happy.
I'm very happy with my beautiful
wife and kids. Our company helps
homeowners in our community daily,
and I take a lot of pride in that.”

The Grand Strand feels like home to

him for many reasons—its diversity,
its people, and that unique closeness
that makes a big place feel small.

Away from the jobsite, Jeff and his
family can often be found at Disney
World, camping, or making s’mores
around a crackling fire. It’s that family-
first spirit that informs how he leads
his team and serves the community.

Experience the Klaus Difference
Homeowners throughout Myrtle
Beach, Georgetown County, and

the surrounding communities

trust Klaus Roofing Systems by
Carolina Energy Conservation for
one reason: they genuinely care.

From customer education to world-
class craftsmanship, from property
protection protocols to exceptional
cleanup, the entire process is designed
with the homeowner in mind.

If you're ready for a safer, stronger,
more efficient home, Jeff and

his team are ready to help.

Experience roofing the way it should
be—honest, professional, and built
to last. Schedule Your FREE, no-
obligation roofing estimate today.
843-748-0295

Photo

Video | Drone | 3D Zillow Tours | Matterport Tours | 2D Floor plans

Twilight Sessions | Agent Branding | + MORE!
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Call/Text: 843-396-32609
Email; hello@weston-media.com
Website: www.weston-media.com

[@ Instagram: @Weston.Media
0 Facebook: @Weston Media

CONTACT US!
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At Klaus Roofing,
we are dedicated to
protecting your
home with expert
craftsmanship,
superior materials,
and exceptional
service. We strive
to deliver lasting
solutions that
ENsuUre your peace
of mind, one roof
at a time.

7 (843) 748-0295
KLAUS ROOFING KlausRoofingbyCarolinaec.com

SYSTEMS 9516 Hwy 707, Myrtle Beach, SC
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OLD REPUBLIC HOME PROTECTION

e

SLOAN HOME INSPECTIONS

The Only Real Choice for Your
Real Estate Inspection Needs.

Your clients deserve a house filled with love, not
unexpected repair bills.

Show how much you care by offering a home
warranty from Old Republic Home Protection with

every transaction. MHOW SERVING
HORTH CAROLINA
Stephanie Midgett COASTAL CAROLIMA REGION

PEE DEE REGIOHM

BRUMSWICK COUMTY

T. 980.308.6510 ROBERTSOMN COUNTY
C: 910.352.8048 1 BLADEM COUHTY

StephanielMi{@orhp.com : COLUMBUS COUMTY

my.orhp comistephaniemidgett : : YOUR GRAND STRAND REAL ESTATE MEDIA TEAM
(843) 2094792 Sinxiiorl e o s Com EST 2018 | Licensed & Insured | Photo | Video | Drone | 3D | Creative
A small team of five that cares! Text/Call Us at 843.885.3088 or book online www.hightidecontent.com

Senior Account Executive
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A CAREER BUILT ON GRIT, HEART, & PUTTING PEOPLE FIRST

icki Harvey’s real estate

career is the result of

a lifetime of resilience,
reinvention, and a genuine
desire to help others find a
place they can truly call home.

“I've never been afraid of hard
work or starting over,” Vicki
says. “Every chapter of my life
taught me something I still use
today.” Raised in Wisconsin, Vicki
developed a strong Midwest
work ethic early on - one rooted
in honesty, accountability, and
doing the right thing even

when no one is watching.

Before real estate ever entered
the picture, Vicki built her
foundation in sales, working for
food distributors, Nugget, and
later for Sysco Foods. “Those jobs
shaped me,” she explains. “My
days started before sunrise and
didn’t end until evening, but I
learned discipline, consistency,
and how to take care of people.”
Her days routinely began at 4:00
a.m. and stretched well into the
evening, but she never shied
away from hard work. Those
demanding years instilled in her
a discipline and commitment
that continue to define how

she serves her clients today.

At just 26 years old, Vicki made a
bold move that would shape the
rest of her career; relocating to
Key Largo, Florida. “I was young,
adventurous, and ready for

something different,” she says. “I
had no idea how much that move
would change my life.” Without
speaking Spanish, she was unable
to continue her role with Sysco

in Miami, but that obstacle
quickly turned into opportunity.

While living on a private island
within the exclusive Ocean Reef
Club, Vicki recognized a need
among members for dependable
transportation for visiting family
and guests. Never one to wait

for opportunity to come to her,
she launched her own airport
transportation business. “I

saw a need and thought, ‘Why
not me?” Vicki recalls. “That’s
always been my mindset.”
What began as a single idea
soon expanded into a thriving

operation with three additional
drivers serving the community.

In 2001, while still running

her business, Vicki earned her
appraisal license, which gave her
invaluable insight into property
values and market trends.
“Understanding value from the
inside out changed the way I look
at real estate,” she says. “It gave
me a level of confidence I still
rely on today.” Real estate had
always been calling, and with

a lifelong love for decorating,
design, and helping people, she
obtained her real estate license in
2002. For years, Vicki successfully
balanced three demanding

roles: transportation business
owner, licensed appraiser, and
REALTOR®, serving clients within




“I’ve never believed

there’s only one way to
succeed. Every role 've
had made me better at
serving my clients.”
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one of the most prestigious
private clubs in the country.

“Iloved Florida, but I was ready
for seasons and something that
felt more grounded,” she shares.
In 2011, she made another

bold move and relocated to the
Myrtle Beach area, where she
immediately fell in love with
the coastal lifestyle, the people,
and the beauty of having four
true seasons. “The moment I
arrived, I knew this was home.”

Throughout her career, Vicki
has worn many hats. “I've never
believed there’s only one way

to succeed,” she says. “Every
role I've had made me better
at serving my clients.” She has
worked at several brokerages
from Pawleys Island to North
Myrtle Beach in her nearly 20
years here. She understands
that real estate isn’t just about
selling properties; it’s about
selling a lifestyle and guiding
buyers to the place that best
fits how they want to live.

Vicki is especially passionate
about working with buyers and
takes great pride in educating her
clients, ensuring they understand
every option available to them.

“Buying a home is emotional,”
she explains. “My job is to make
sure my clients feel confident,
informed, and supported every
step of the way.” During COVID,
she worked tirelessly to help
clients navigate uncertain times,
particularly those hoping to

use military benefits to secure

a better future. Whether she’s
assisting a first-time buyer

with a one-bedroom condo or
advising on a multi-million-
dollar property, Vicki approaches
every transaction with the same
level of care and dedication.

For Vicki, success is not measured
by sales volume, but by the
number of lives she has the
privilege to impact. “At the

end of the day, it’s not about
numbers,” she says. “It’s about
knowing I helped someone
start a new chapter.” She is
known for her honesty and
integrity; she has talked clients
out of purchasing homes priced
well over two million dollars
when she knew they wouldn’t
truly be happy. That kind of
transparency speaks volumes
about who she is and why her
clients trust her so deeply.

“I always answer my phone,”
Vicki says with a laugh. “If my
clients need me, I'm there - no
matter where I am in the world.”
No matter where she is, traveling
abroad, under a waterfall in
Iceland, or on an African safari,
she answers her phone. Her
clients never feel alone, and
they always know they have
someone firmly in their corner.

Giving back is also a core

part of Vicki’s life. “I've been
blessed in my life, and I believe
in paying that forward,” she
shares. “Supporting people

who truly need it, matters to
me.” While some give time,

she prefers to support causes
through financial contributions.
Her favorite charities include
Shepherds of the Sea in Garden
City Beach, a Methodist church
in Hudson, Florida that operates
a food pantry, the Ronald
McDonald House is close to

her heart after supporting her
sister and nephew, and St. Jude
Children’s Research Hospital.

Outside of real estate, Vicki

and her husband Bill enjoy
traveling and spending time
with their three grown children,
one grandchild, and their three

beloved mini Goldendoodles.
After a long day, there is nothing
more rewarding to Vicki than
being greeted at home by happy
dogs and unconditional love.

For Vicki Harvey, real estate is
far more than a profession, it is
a calling built on service, trust,
and heart. “I thank God every
night for the people I get to work
with,” she says. “Caring for my
clients will always come first
and that will never change.” This
is exactly why they continue to
choose her, year after year.
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FROM OUR HOME TO YOUR HOME PEST CONTROL.

BEACH
PEST
SERVICE

CL100 ° Pest Inspection Reports
Residential Pest Control

Termite Control - Rodent Control
Commercial Pest Control

415 79th Ave N
Myrtle Beach SC 29572
BeachPestService.com

LOCALLY OWNED
& OPERATED

ACE
HANDYMAN

SERVICES—™

It's time to tackle that growing list of home projects.
The Multi-Skilled Handymen at Ace Handyman Services
have the expertise you can trust with the helpful
approach you'll LOVE.

B % % T

SCHEDULE A HANDYMAN
843.507.2540 5

AceHandymanServices.com [

©2025 Ace Handyman Services, Inc. All rights reserved. Locally owned and independently operated Franchise.
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ELEMENT 28
MORTGAGE °:

Myrtle Beach, SC| (843) 997-4306

ElementMortgage.com | Rob.Ferraro@elementmortgage.com

MonarchRoofing.biz

Residential - Roof Repairs * Gutters - Temporary Tarping " Free Inspections
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Your clients will love the pro

You'll love the results.

% 4 MEET OUR TEAM

SOUTHERN TRUST SouthernTrust.com/Charleston

MORTGAGE

James Burton
Branch Manager | NMLS# 2121317

843-240-2686

Ashley Bartol

Loan Officer | NMLS# 733519

843-685-2960

Al Vegas

Loan Officer | NMLS# 2663311

267-992-6181

HMLSF 2921 | nmisconsumeraccess.ong | This ks not a commitment to lend | @ Bqoal Houslng Opportundty

We Inspect Homes Like We're
BUYING THEM OURSELVES

:_Comes with a FREE Home Warranty |

______ T ——
Indoor Air Quality

Pool/ Hot tub
Inspections

Thermal Imaging

Wind Mitigation
Inspections

Irrigation Inspection

Mold Inspection

Only Company with Residential, Commercial, and General Contractor's License.

843-817-8810 - islandinspectionslic@gmail.com « Islandinspectionslic.com

E1 © (3 so1s® Pinterest

36 - February 2026

Savvy businesses know it's all

about who many you reach — not how many.
Our niche publications, exclusive events, and
targeted digital marketing get your brand in
front of ideal clients affordably.

Let's talk!

Reach out to the publisher

of this magazine today. m REAL PRODUCERS

FONEHUNDRED DOLEARS')

PRE-APPROVALS FROM TEAM C ARE WORTH

$1,000's of dollars

Find Out Why...

JTEAM k.

i MATICN QN MORTGAGE

LENDING WITHOUT
OVERLAYS

843-277-0395 | TeamCSales@NationOne.com | NTMortgages.com

Nation One Mortgage Corporation, NMLS 1564450. For licensing information, go to

s (WWW.NMIsconsumeraccess.org). Applicant subject to credit and underwriting approval. Equal Housing Lender.

LENDER




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063




