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ATCHISON

CONSTRUCTION

—— EST. 1978 ——

As a local family owned and operated
business our mission is to provide the
highest quality and value in construction
services available. We strive to be a
model organization for our customers,
our trade partners and others in our
industry, in all that we do.

CUSTOM HOME CONSTRUCTION
HOME REMODELING

SERVING CENTRAL KENTUCKY
FOR OVER 40 YEARS

Lexington, KY
@atchison.construction
859-621-3451

Hubbard

Mechanical
HVAC « BOILERS « PLUMBING « ELECTRICAL
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WINNER /

GOLD - Heat & SILVER - BRONZE -
Air Company Plumber Electrician

859-340-4509

Serving Central Kentucky’s residential
& commercial properties.
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Moving Made Easy. Storage Made Safe. ; SCAN METO
GET STARTED

LEXINGTON’S MOST TRUSTED MOVING COMPANY SINCE 1953 &%
EXPERT MOVERS FOR ANY SIZE MOVE — LOCAL OR LONG-DISTANCE
859.266.2153 | VINCENTFISTER.COM | 2305 PALUMBO DR. LEXINGTON, KY [=]
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Closing & Escrow | Title Insurance & Title Reports | Deed Preparation & Closing Representation
lex-orders@landgrouptitle.com | (859) 554 - 3665 | landgrouptitle.com

PROUD TO BE YOUR LOCAL
@ KENTUCKY LENDER

“PrimelLending lends™

;F inall Eﬂgutes ‘ .

Eemucky homaownership mada
simpla. F'm your ona-stop lending
shap, offering hundreds of loan
options to help you unlock the door
o your next home. Local roots. Local
expartise, Southerm hospitality in
every stepl
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

AUDIO VIDEO / IT
46Solutions
Crystal Newton
(859) 788-4600

BUILDER AND REMODELING
Atchison Construction

David Atchison

(859) 229-5037

ESTATE SALES

Blue Moon Estate Sales
Kelli Helmers

(859) 523-3483

GENERAL CONTRACTOR
Anderson & Rodgers
Construction

Teddy Rodgers

(859) 309-3021

HEATING/COOLING/
PLUMBING/ELECTRICAL
Hubbard Mechanical
Arthur Hubbard

(859) 340-4509

HOME INSPECTION
CHC Home Inspection
Clay Hoskins

(859) 388-0530
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HOME WARRANTY
Achosa Home Warranty
Kristen Moore

(859) 547-6024

Home Warranty of
the Midwest Inc.
Josh Carr

(309) 251-4632

MORTGAGE
Rural 1st
Brandye Smith
(859) 435-0964

MORTGAGE / BANKING
Republic Bank - Patricia
Morgeson

(859) 519-3369

Traditional Bank
(859) 263-2801

MORTGAGE LENDER
Mortgage Investors Group
Scott Mayes

(859) 286-4394

PrimeLending
Lesley Sinks
(859) 588-1680

Republic Bank - Rebecca Elliott
(502) 867-7648

Statewide Mortgage
Marcus Beau Hundley
(859) 321-5437

MOVING COMPANY
From Here To There
Jyre Richardson
(859) 893-2602

Vincent Fister Inc.
Tyler Reliford
(859) 266-2153

Wildcat Moving
Meredith Turk
(859) 948-3553

PAINTING

Five Star Painting of
Lexington KY

Jim Labbe

(859) 212-3539

PHOTOGRAPHY
Dei Gratia Photo
Jaron Johns
(859) 553-8321

PHOTOGRAPHY &
VIDEOGRAPHY
1075 Photography
Gabriel McBride
(606) 510-7628

Next Door Photos
Daniel Ziegler
(513) 297-3328

REAL ESTATE PHOTOGRAPHY
Bluegrass Real Estate Media
Aaron Bradley

(502) 330-4600

TITLE & ESCROW
Bluegrass Land Title
Maggie Cohen Lewis
(502) 321-6924

Land Group Title
Karen Mumme
(859) 554-3665

FIVE STAR
-

a heighberly compe

SERVICES LOCALLY OWHED AND DFERATED
+ Residential and + Deck Staining and

Commercial Painting Fence Painting

* Interior Painting « Exterior Painting

Star Painting® of Le

Indapandontly ovwenad B o
SRV LLC

FiveStarPainting.com

Brittany Patrick

Allison Roberts

Bl Traditional Bank

traditionalbank.com/lenders
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Meet
The

Team
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Sophia Reynolds Stacy Norris
Ad Strategist Associate Publisher

Aaron Hutchison Dan Allsup
Owner and Publisher Publishing Assistant

: P W
Beth McCabe Renée Hensley Brett Rybak Jaron Johns
Writer Photography Writer Photographer

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the

@ DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
publisher may be held liable or responsible for business practices of these companies.

Simple Mortgage. Fewer Fees.
Lower Rates.” =

"Marcus was always willing to help. He was
always communicating every step of the way
and made the home buying process super
easy. He was confident and always helped
with possible offers on houses. Truly an
amazing worker and you guys are so
lucky to have him! We cannot thank
Marcus enough!” - Lauren

Marcus Beau Hundley
Loan Officer | NMLS# 2169498
859-321-5437 | 10140 Linn Station Rd | Louisville, KY

Statewide Mortgage

A Mhundley@statewidemortgage.com More than a loan.
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Stop the Scroll.

Start the Show.

Bring your listings to
life with PhotoMotion
Turn your listing photos into

eye-catching short videos that
stand out in crowded feeds.

@ scroll-Stopping Video
@ Fully Branded

@ Three Formats

@ Next-Day Delivery

@ Only $40

Captivate buyers. Strengthen your brand
Place your order at
nextdoorphotos.com

See PhotoMotion in Action -

502-200-6829 - daniel.ziegler@nextdoorphotos.com

Home Warra nty.

SHOW YOuR
APPLIANCES SOME

LOVE!

14-Month Coverage

iniliaf coverage term
Choice of Local Contractor

* 3 Buyer Plans

* Complimentary Home
Concierge

* [ncreased HVAC Limits

* Optional Generator
Coverage

(309)251-4632
Jeshc@homewarrantyinc.om

GET COVERED!

homewarrantyinc.com/register

Josh Carr

THE TEAM
YOU CAN
TRUST.

CHC

[~ | HOME INSPECTION

e 859-388-0530

CHCHOMEINSPECTION.COM
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THREE YEARS strong,
because of YOU.

PHOTO BY
JARON JOHNS

10 - February 2026

As we close the pages on our third

year in print, I want to pause and
simply say thank you.

Real Producers exists because of
people. Relationships, trust, and
a shared belief that excellence
deserves to be recognized. Over
the past three years, this platform
has grown not because of ads or
pages, but because of the agents
and business partners who chose
to show up, lean in, and build
something meaningful together.

To the agents we feature and
serve, thank you for allowing
us to tell your stories. Your
consistency, discipline, and
commitment to your clients

set the standard for what this
industry should look like. You
represent more than production
numbers. You represent
leadership, reputation, and a
willingness to elevate those
around you. This magazine was
created to honor that, and it has

been a privilege to spotlight your
journeys month after month.

To our business affiliates

and partners, thank you for
understanding that this platform is
relationship first. You did not come
looking for quick wins. You came
to invest in trust, community, and
long term connection. Your support
has helped create rooms where
meaningful conversations happen,
introductions are intentional,

and partnerships are built the
right way. The value you bring to
this community goes far beyond
your service. It shows up in your
presence, your follow through, and

your belief in what we are building.

Three years ago, this publication
began with a simple mission:

to connect, elevate, and inspire.
That mission has not changed,
but its impact has deepened. We
have seen collaborations form
that never would have happened

otherwise. We have watched
agents find trusted resources. We
have hosted conversations that
mattered. We have celebrated
wins, navigated challenges, and
continued to prioritize people
over transactions.

This third year has been
especially meaningful. It is the
year where momentum turned
into consistency. Where familiar
faces became trusted friends.
Where the community truly
began to feel like a community.

As we look ahead to year four,

I am filled with optimism and
excitement. Not because of what
we will print, but because of who
we will continue to serve. The
opportunities in front of us are
bigger, not in scale, but in depth.
Deeper relationships, deeper
conversations, deeper impact.

Year four will be about sharpening

what already works. Creating
more intentional moments for
connection. Continuing to protect
the integrity of the platform.

And staying focused on what

has always mattered most, trust,
alignment, and people who value
relationships over shortcuts.

If you have been part of this
journey, whether from the very
beginning or just recently, please
know how grateful I am for you.
Your belief in this platform is not
taken lightly. Your time, energy,
and participation matter more
than you may realize.

Thank you for three incredible
years. Thank you for the stories,
the support, and the shared
commitment to doing this the
right way.

Here is to what we have built
together and to everything that is
still ahead.

Cheers,
Aaron Hutchison
Publisher

BOOK YOUR SHOOT TODAY!

« Commercial
« Branding
« Individual

DeiGratiaPhotography.com

All that’s important, |

“moved and transported:

oo !

———
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'FROM HERE.TO THERE .

WITH EXQUISITE CARE

The Premier Movers of the Bluegrass

Partner with the only 5-star moving
team in the state!

859.893.2602 ¢ FromHereToThereKY.com

Time to Thrive.™
with
more loan options and
more opportunities for your
clients.

Portfolio Lending Products

Jumbo Loans

Bridge Loans

Contingency Relief Loan

Medical* & Professional Specialty Loans
Remodel & Construction Loans

Home Equity Lines & Home Equity Loans
Conventional Loans - Fannie Mae/Freddie Mac
Government Loans - FHA/VA/USDA/Kentucky
Housing

(RA/LMI Lending Products

Centralized loan operations and serving teams
located in Central Kentucky.

WHILE ANY REPUBLIC BANK
LOAN OFFICER CAN ASSIST
YOUR CLIENTS,
TODAY WE FEATURE:

REBECCA ELLIOTT
Vice President,
Mortgage Sales Manager
NMLS ID #3379
502-542-9425

REPUBLIC
BANK

MORTGAGE

HULS#E 402606 .I..I-H.II;I“I

Offer and rates subject to change. Loan subject to underwriting and
approval. Additional restrictions may apply. Limited time offer. 2025
Republic Bank & Trust. *Some medical l2ans may qualily for a closing
credit. See associate for details
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USING HORSE INDUSTRY BACKGROUND

TO FIND SUCCESS IN
REAL ESTATE BUSINESS

PHOTOS BY JARON JOHNS -+ BY BRETT RYBAK

or Amber Siegelman-Benjamin,
F a lifetime spent working with

and around horses has proven
to be incredibly useful in a career
in real estate. While the two worlds
may seem separate at first glance,
understanding how they translate
requires understanding the path that
led Siegelman to where she is today.

Born and raised in Versailles, Kentucky
— a place she still calls home — Amber
grew up immersed in the horse industry.
As arider, she found early success,
winning the United States Equestrian
Federation (USEF) Pony Finals in 2006.
She also earned the Sportsmanship of
the Year award from the USEF Hunter
Jumper Association, along with the USEF
Leadership Award.

She later worked at Hagyard Equine
Medical Institute, where she expanded
her knowledge of the equine industry as
a vet tech, through hands-on experience
in sport horse, reproduction and
surgical disciplines. While working in
the industry, Siegelman received her
real estate license in 2018.

“I began my career focused more on
horse farms and land,” Siegelman-
Benjamin said. “Since then, I've grown
to love the residential side as well, and
today I enjoy balancing both areas of the
business. I was fortunate to have Mike
Morrison as a mentor, who graciously

took me under his wing, making it fun
and throwing me straight into the fire
working ‘real deals.’ He used to drive

me around back roads, quizzing me

on acreage and properties throughout
central Kentucky. I still drive down those
same roads today and remember those
lessons! Now Mike is a business partner
of mine and I couldn’t be more grateful
for him.”

In those early years, Amber learned

far more than the fundamentals of real
estate. She gained practical knowledge
of property maintenance and land
management, along with a strong
appreciation for being detail-oriented,
grounded, present and intentional. Just
as importantly, she learned how to work
with people and prioritize what matters
most to them.

“Communication is huge for me,”
Siegelman added. “I really try to
overcommunicate so clients always
know what is happening. I work on
being proactive and responsive, staying
ahead of things so nothing slips through
the cracks.”

That focus on communication and
connection has proven beneficial for
both Amber and her clients.

“I have always just loved working with
people,” Siegelman-Benjamin said. “I
enjoy building those relationships. I like



66

COMMUNICATION
IS HUGE FOR ME.”

vV

R

helping clients find solutions to their
problems so piecing everything together
is what I enjoy most about the business.
Relationships and working with buyers
and sellers to ensure everybody arrives
at the closing table happy is what drives
me on a daily basis.”

Amber has also invested in rental
properties since 2018 and currently
owns eight doors, with plans to continue
growing her portfolio.

“As one of six kids — and an owner of
two dogs — I have learned to manage
the chaos,” Siegelman-Benjamin said
with a chuckle. “I manage all of my own
rental properties, in addition to running
a house-cleaning business, so I have
gained a knack for juggling a bunch of
moving pieces under pressure.”

Despite her busy schedule, she makes
time to stay grounded outside of work.




| REALLY TRY TO
OVERCOMMUNICATE SO
CLIENTS ALWAYS KNOW
WHAT IS HAPPENING.

| WORK ON BEING
PROACTIVE AND
RESPONSIVE, STAYING
AHEAD OF THINGS

SO NOTHING SLIPS
THROUGH THE CRACKS.”

“In my free time, I truly am a homebody
by choice,” Siegelman-Benjamin said. “I
love spending time with my friends and
family, cooking for them and hanging
out with my dogs. While I'm managing
multiple businesses and working full-
time, I feel grounded at home and that
bleeds back into my business and what I
can give to my clients.”

With a versatile background, a steady
presence amid a fast-paced lifestyle and
a constant drive to grow, Amber is well
positioned for continued success in the
years ahead.
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Construction Loans = Lot Loans + Land Loans - Home Loans ; learn more

Brandye Smith
Rural 1# Loan Officer
850 435.0064 | NMLS 1955801

Manny Chavarria
Rural 1* Loan Officer
859.629.2756 | NMLS 2045953

Loans subject to credit approval. Rural 1s1* ks a tradename and Rural 151, the RolingHills Windew kcon, Rural Lagic, and Closar to What Matters are exclusive trademarks of Farm
Cradit Mid America, NMLS 407249, Rural Ist products ara available to consumrs within th berritories of participating Farm Credit System Associations. Equal Housing Lender. e

"The biggest differentiator
in home warranties is the
service that both the agents
and clients receive from the
home warranty company.
Kristen Moore defines
best-in-class service for
Realtors and their clients.
We have been partnered
with her for years."

- Peter Chabris

Keller Williams
Seven Hills

ACCREDITED
~ BUSINESS

B-E-B Rating @

ACHOSA %

859.547.6024
kristenm@achosahw.com

achosahw.com
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BY THE

NUMBERS

HERES WHAT THE TOP 300 AGENTS IN
THE BLUEGRASS SOLD IN 2025

$3,670,000,000

SALES VOLUME

9,600

TOTAL TRANSACTIONS

$12,200,000

February 2026

AVERAGE SALES VOLUME PER AGENT

32

AVERAGE TRANSACTIONS PER AGENT

YOU ASK. WE DELIVER.

Trusted Trades are valuable affiliates who know how to serve the needs of REALTORS®.
You may not require their services for every transaction, but when the need arises, you’re
grateful for them. This group of partners is critical to your business. Most importantly, these
Trusted Trades will get the job done and make you look awesome to your clients!

Real Estate Media
Gabriel McBride
/@9 606-510-7628

107 5photography.com
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Staging

TURNING SET THE STAGE.
HOUSES é‘ @LEMHGTQN
INTO HorgE ‘Tvv:J

o Vacant Home Staging f
o Furniture Sales

© Short Term Rental Furnlshm =
ModelISpec Home Stagm A (

859-255-2800 .WWW.WESETTHESTAGE.COM CHASE.BALLINGER@WESETTHESTAGE.COM
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COVER REWIND

PHILIP WOOD

PHOTOS BY JARON JOHNS

orn in Kingsport, Tennessee,
B as the youngest of four boys,

Philip Wood grew up in a
home shaped by faith and purpose.
Though his parents, Sam and Debbie,
were graduates of Virginia Tech with
careers in mechanical engineering
and computer science, both left their
professions to pursue full-time ministry.
They founded Christian Cinemas
and later Family Fortress Ministries,
traveling nationwide to teach on
marriage and parenting. Financial
20 - February 2026

hardship marked Philip’s childhood, but
so did consistent examples of faith.

“There were times it was hard to

buy groceries,” Wood said, recalling
how needs were often met through
unexpected answered prayers. That
foundation deeply influenced his own
faith and values.

The family eventually settled in
Jamestown, Tennessee, where Philip
grew up before attending Asbury

University in 2006. While in college,

he discovered an interest in homes

and construction and briefly explored
real estate through an internship.

After graduation, he worked in a small
Lexington brokerage, then transitioned
into a church administrative role, where
he met his wife, Andrea. They married
in 2014.

Encouraged by mentors at church,
Wood earned his real estate license

in 2015 and joined Keller Williams.
After initially working in property
management, the news of Andrea’s
pregnancy in 2017 pushed him to fully
commit to building his own business.
Drawing on relationships from church,
college, and family, he established a
client-centered approach.

After setbacks—including being let go
from a team in 2020—Wood refined

his systems and doubled down on
relationships. The result was significant
growth in 2021, allowing Andrea to stay
home with their children. Today, with
three kids and a thriving business, Wood
remains focused on growth, gratitude,
and giving generously, crediting both
relationships and faith as the foundation
of his success.

WE'LL SET THE STAGE. PARTNER WITH BLUE MOON FOR MARKET-READY HOMES.

L) LEENTN

Visit BlueMoonEstateSales.com

BLUE MOON OF LEXINGTON
(859) 523-3483

serious aboutclosings ™
BIG ON RELATIONSHIPS ;%

Ak
A ARESed AA{ER 11T
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AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers
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YEAR IN REVIEW

CELEBRATING

“AGENT

WHO DEFINED

202

Raquel Carter

very year, Real Producers is
honored to tell the stories of the
agents who are shaping the future

of real estate in our community. In 2025,
that privilege was especially meaningful.

This year’s Agents on the Rise, Agents on
Fire, and Leaders and Legends represent
more than impressive production. They
reflect growth, consistency, resilience,
and a deep commitment to serving
clients and peers at the highest level.
Together, they tell the story of where
this industry is headed and who is
leading the way forward.

Jonathan Noel
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Jacqueline Townsend! ;-I*J
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Nora Williams
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Our Agents on the Rise are a reminder
that momentum matters. These
professionals are building their
businesses with intention, discipline,
and a long-term mindset. They are
learning quickly, executing consistently,
and earning trust through action.
What sets them apart is not just early
success, but the habits and values they
are establishing along the way. They
are proof that the next generation of
leadership is already here.

The Agents on Fire category celebrates
those operating in a season of
exceptional performance. These agents
are firing on all cylinders, combining
experience with energy and systems
with service. Their results are strong,
but what truly stands out is their ability
to scale while maintaining relationships.
They are leaders within their offices,
trusted advisors to their clients, and
examples of what happens when
preparation meets opportunity.

Our Leaders and Legends represent the
foundation of this community. These
are the agents whose influence extends
far beyond their own businesses. They
have weathered market shifts, built
reputations over decades, and continue
to lead with humility and excellence.
Their impact can be seen in the agents
they mentor, the standards they uphold,
and the culture they help create. They
remind us that longevity in this business

24 . February 2026

is earned through integrity, adaptability,
and service.

Myrna Downing

What connects all of these groups is
not a title or a production threshold.
It is the way they show up. Each of
these agents has chosen to build a
business rooted in trust, relationships,
and professionalism. They elevate

the industry by how they conduct
themselves, how they care for

their clients, and how they support
one another.

At Real Producers, our mission is

to connect, elevate, and inspire.
Highlighting these agents is one of
the most meaningful ways we live
that out. By sharing their stories, we

Alyssa Ryan

Sarah Arvin

Ken DeGrant

Kelly Karls
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celebrate excellence while also creating (In loving ¢ L \ ®le
a platform for learning, collaboration, Memary) I RN o . : ‘) Small
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and community. H::;ilgoq 1

46Solutions

Your technology partner.
To every agent recognized
in 2025, thank you for

allowing us to share your Elizabeth : : - . - J Call TODAY for a FREE consultation
journey. Your work matters. 3 : ;

Your leadership matters. . !.,f (859) 788-4600 | 46Solutions.com
And your example raises ' R o VE, _ a Y ; FOLLOW US ON SOCIAL MEDIA! 0y
the bar for everyone f ; ! e . P Tl i, P‘/j

around you.
As we look ahead, we are
excited to continue telling

=

the stories of agents who = | Tk _ a: & - ..__:' g e Y m—
are building something s : e : y ,.ﬁ » e A (
bigger than themselves. A ¢ 3 e : : = & E"
Stories of growth, service, . _ : ; =l Your Partner for 5 / 4, %’ A

resilience, and legacy.

I W L Home Technology " wedléo do

Agents on the Rise, Agents A= - BTk . ae il Home Theater - Outdoor Entertainment - TVs & Projectors . CommerC’al.’
on Fire, and Leaders and . '- L e i ! y Home Automation - WiFi - Custom Surround Sound - Outdoor Audio [y

Legends. You are shaping i g i

the present and defining

the future of real estate in

our community.

Trusted
e Electrlclans

2GRS SCTENIEERE T oG

Residential - Commercial / Industrial - Healthcare - Voice & Data

Lighting Upgrades Low Voltage, Data, Video Surveillance

Troubleshooting & Fiber Optics Infrastructure

Scott Mayes  Laryssa McConnaughhay Frankie Kao Chris Evans Electrical Repairs Panel Change-outs S
Branch Manager Sales Manager Loan Officer Loan Officer o reatE T Y LED Change-outs
MortgagesByMayes.com LoansWithLaryssa.com LoansByFrank.com ChrisEvansMortgage.com

v SPEEDY CUSTOMER FOLLOW-UPS v FAST PRE-QUALIFICATION v PROVEN TRACK RECORD & REPUTATION

MORTGAGE Partner with the Best | 859-286-4300 | MIGKentucky.com
INVESTORS

Equal Housing Opportunity- MIG NMLS #34391. Scott Mayes NMLS #32564,
G Ro U P Laryssa McConnaughhay NMLS #32545, Frankie Kao NMLS #2635596, Chris Evans: NMLS #9687

24/7 Service Available

ElliotServices.com | (859) 255-5788
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

A Modern Approach

Professional Photography | 4K Videos | Virtual Tours | Floor Plans | Branding

Scan to
follow @

859.710.9004
BLUE G RA S S bluegrassrealestatemedia.com

Real Estate Medis Aaron@BluegrassRealEstateMedia.com




