








ASK THE EXPERT

Andrew Lee

FOUNDER Q: Who exactly is Grace Alon Builders?
A: We’re a custom home builder and remodeler based
& OWNER in Roanoke, Virginia, and we specialize in high-end,
OF GRACE architecturally inspired homes. Whether a new build,
ALON 2 luxury renovation, or a major addition, we work
throughout Roanoke County, Smith Mountain Lake,
BUILDERS  rrankiin County, Bedford County, and the Lynchburg
area. We design our homes for real life—think
barbecues, birthdays, lake weekends with friends,
Thanksgiving and football with family, and cozy
winter evenings. We build with clarity, craftsmanship,
and care.

Q: What kind of services do you offer?

A: We offer a full design-build experience, which
means we’re with your client from the beginning—
helping with site evaluation, budgeting, design
collaboration, and interior selections —all the way
through construction. Whether a custom home, a
whole-home renovation, or a major addition, we tailor
everything to fit clients’ lifestyle and investment goals.

Q: What makes you different from other builders,
especially in terms of working with REALTORS®?

A: First, we offer a 2% referral fee to any REALTOR®
who refers a client to us. Many builders don’t offer
referral fees because they don’t understand the

value REALTORS® bring to the table. We see things
differently. We also believe in honoring the trust
REALTORS® place in us when they refer a client. That
trust is everything, and we work hard to earn it every
day. Plus, it’s not a one-way street. If a client comes to
us first and still needs land, we send them to trusted
REALTORS® who we know will take great care of them.

Q: And what about clients—what sets you apart

for them?

A: Our process is structured, collaborative, and
transparent. We offer fixed-price agreements with no
surprises. Clients get real-time updates through our
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operating program, BuilderTrend, and we guide them
every step of the way, from concept to completion.
Our goal is to build homes that reflect their lifestyle,
vision, and investment goals.

Q: Tell us more about your referral program

for REALTORS®.

A: Our referral program for REALTORS® is super
simple: When a REALTOR® introduces a client to us
before the client contacts us directly and that client
signs a construction agreement, the REALTOR®
earns a 2% referral fee based on the original contract
amount. For new builds, the fee is paid when the
footers are poured; for renovations or additions,
payment is made when demolition begins. To qualify,
the REALTOR® just needs to refer the client by
phone or email before the client reaches out to us
independently. If the client proceeds with a signed
construction agreement, the referral fee is paid,

and no further involvement is required from the
REALTORS® unless they choose to stay engaged.

Q: Do you have any restrictions on referrals?
A: Just one—the referral has to happen before the
client contacts us directly.

Q: What kinds of projects are best for referrals?

A: We typically work on projects starting around
$400,000 and up, which includes custom homes,
whole-home renovations, and major additions. If
your client is looking for a personalized, high-quality

building experience focused on “Life By Design,” we’d
love to talk.

Q: What’s your design-build process like?

A: Here’s how it works:

1. Discovery Call: We chat about goals, lifestyle,
and budget.

2. Design Agreement: We collaborate with
professional designers and architects to create the
design and, ultimately, the construction drawings.

3. Material & Color Selections: Our interior
decorators guide clients through every choice, and
we can even provide 3D renderings.

4. Fixed-Price Proposal: We aim to eliminate
“allowances” so clients know exactly what’s
included with no surprises later.

5. Construction: We manage everything with
precision and clarity. Clients get daily updates,
photos, daily logs, and more through BuilderTrend.

Q: Can we contact you if the client doesn’t have land
or house plans yet?

A: Absolutely! We’re happy to walk the land with
you and your client, discuss potential layouts, and
help with everything from design to final selections.
We’ve got a great team of architects and designers
ready to help.

Connect with
Andrew Lee
GRACE ALON VIR
BUILDERS alee@gracealon.
com
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THAT TRUST IS
EVERYTHING,
AND WE WORK
HARD TO EARN
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TURNING PROPERTIES
INTO PROFITS

TRUSTED MANAGEMENT,
YEAR AFTER YEAR.

Trusted since 2013 as Lynchburg’s #1
place for property management,
community association management
and construction services. Our
unmatched service commitment
combined with cutting-edge technology
and a passion for excellence, have
produced successful results for our
clients. Priority One is the fastest
growing management company in
Central and Southwest Virginia.

PRIO

SCAN THIS CODE OR
VISIT OUR WEBSITE FOR
\ MORE INFORMATION OR

| TO SCHEDULE A
- CONSULTATION!

=4 & 434-237-7800
Coowncic il G WWW.PRIORITY1P.COM

ﬁoshua Allen'& Keith.JJohnson
o S N

ks You Focus on Clients.
= We Handle Finances!

Expert Accounting for REALTORS® & Brokerages
Ask about our REALTOR® CE Courses.

Samantha Simmons
Owner/Bookkeeping Specialist
(434) 299-3920
www.sscustombookkeeping.com
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REAL ESTATE MARKETING

RAPID
IMAG=RY

RAFPIDIMNAGERY.COM

| the craw lspace guy

. _ e .‘
p eCt'°“s | Transparent pricing | Fast, Pr°ff§?f

Safeguarding crawlspaces with encapsulation,
insulation, drainage, and dehumidifiers—creating
dry, energy-efficient spaces that protect
foundations and boost buyer confidence.

infocrawlspaceguy@gmail.com | TeamWithCrawlspaceGuy.com

ona\ Sew‘??

Title

Real Estate Settlement Agency

117 East Court Street « Rocky Mount, VA 24151

(540) 483-8696 EXT. 3

pafurrow@courtsttitle.com

ML A VALUATION
& ADVISORY

Trusted Insight. Regional Reach.

Navigating Tough
Conversations )
Backed By 4k
Defensible

Market Data.

Do you have a seller who has lofty expectations? We'll help you establish
market-based list prices and prepare your clients for a successful spring market.

Reliable, market-based appraisal
reports. Consistent turn times. Coverage
in your neighborhood. Your clients
deserve clarity, and we deliver it.

Jared L. Schweitzer, MAI, SRA
540-345-3233
office@mlavaluation.com
www.mlavaluation.com
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AYERS
Sold Sisters: eXp Realty

The idea for Sold Sisters didn’t
begin in a boardroom or business
plan. It started with two sisters
who kept finding themselves side by
side, no matter what job they were
working or what season of life they
were in. Kclly Ayers and Corrie
Hall learned that they worked and
moved faster together and trusted
each other in ways that made
taking risks feel manageable.

By the time real estate entered

the picture, the partncrship was

already second nature.

Born and raised in Lynchburg, Kelly and
Corrie, just 18 months apart, grew up
sharing everything from cheerleading
practices to part-time jobs as cashiers

at Kroger. They worked together in
restaurants, ran resale businesses, and
figured out how to make money long before
they ever talked about careers. The specifics
of the work changed, but the pattern stayed
the same. They showed up, worked hard,
and relied on each other without question.

For a time, their paths took different shapes.
Corrie married at 20 and spent 13 years
as a professional baseball player’s wife,

COVER STORY

HALL

STORY BY JACKI DONALDSON
PHOTOS BY AMBER PERDUE, AMBER PERDUE PHOTOGRAPHY

adjusting constantly as her husband, Josh Hall,
pitched for the Cincinnati Reds and spent time
with the Colorado Rockies, Seattle Mariners,
and Washington Nationals. That life required
flexibility, discipline, and a thick skin—traits
that followed her home when that chapter
ended. Today, Corrie lives in Forest, Virginia,
with Josh and their three children.

Kelly paved her journey with grit and
experience. After a short stint in college,
she went straight to work, spending nearly
two decades in the restaurant industry,
bartending, managing, and owning
businesses. Kelly, married for almost 15

Blue Ridge Real Producers - 31



years to John Ayers, who owns a
commercial grading company;, is a
stepmom to three boys and lives
in Goode, Virginia.

Real estate found the sisters
in 2017. Kelly was approached
about becoming a buyer’s
1 agent. She was interested, and
so was Corrie. Once the sisters
understood the role, they decided
they could do it on their own. They
earned their licenses together and
formed a team, knowing that a shared
business would eliminate divided
loyalties for friends and family. One
team meant clarity, trust, and
balance.

They launched their careers
at Keller Williams, spent time
at a boutique brokerage, and
eventually found their stride at
eXp Realty. That move marked a
turning point. The collaborative
structure matched how they
already worked, communication
flowed more easily, and the business
scaled quickly. “We just flourished when we
came here,” Corrie explains. “It was a game-
changer.”

The sisters’ first full year in real estate
brought 18 home sales. The next year, they
doubled that number. They credit consistency
and work ethic rather than luck. They were
local, well-connected, and willing to outwork
most people around them.

In the early days, their hustle was hands-on
and relentless. They handed out business
cards daily, started conversations everywhere
pu—— "'i" 23 they went, drove neighl?orhoods just to meet
people, and created their own flyers when
Sn DS \ S polished mailers were out of reach. They
¥ Sl B ¥ sponsored cheer teams, walked in Christmas
€2 LAND ROVER ROANOKE B parades, and consistently talked about real
estate because visibility matters.

As their business grew, they knew they
needed someone to dive in and help them
expand. That’s when Nikki Burrington joined
the team. When they made the switch to

eXp Realty, Nikki was the “magic sauce”
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that brought everyone together.
Her selflessness and dedication to
shaping the brand into what it is
today have become the backbone of
their success. Kelly and Corrie agree
without hesitation: The business
wouldn’t be the same without Nikki.

Today, the Sold Sisters are known
across Central Virginia for their
recognizable brand and efficient
service. Their in-car videos—
Rambling In the Rovee—are
unmistakably them, their marketing
stands out, and they enthusiastically
weave their personalities into how
they do business.

Behind the energy is a disciplined
operation. They answer calls quickly.
They never leave clients waiting. They
don’t take shortcuts. Other agents
trust them because they deliver
straightforward answers and fair
solutions. “We have fun, but we also
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know what we’re doing,” the sisters
assert. “We don’t do shady business.
No chance, no way, no how.”

Their level-headed approach led
them into investing, where they now
own and self-manage 11 furnished
short-term rentals. They purchase
renovated properties, furnish

them themselves, push through a
demanding few months, and then
regroup before doing it again. The
process is challenging, fast-paced,
and exactly their style.

Outside of real estate, their lives are
deeply local. They spend their time
at ballfields and cheer competitions,
on Smith Mountain Lake when the
weather allows, and at a cabin in
West Virginia when it doesn’t. Corrie
hosts exchange students and rarely
misses her son’s college baseball
games. Kelly enjoys time with her
grown children and two precious

i

“Real estate

is the best.”
— v

grandchildren and spending time outdoors.
Giving back happens naturally through
schools, sports teams, and community causes
they care about.

When they reflect on all the jobs they’ve done
together, Kelly and Corrie agree, “Real estate
is the best.” It demands everything they have,
every day, and gives nothing back unless they
earn it. That challenge is precisely what keeps
them sharp and hungry. Real estate rewards
effort, honesty, and resilience, the same
qualities that have defined their partnership
from the beginning.

u\ Clear Spaces, Hagpy 7aces

SCHEDULE YOUR SHINE TODAY!

TJs SUPERIOR
CLEANING

v Commercial & Residential
v Move-In & Move-Out
v/ Mold & Fire
v Painting
v/ Restoration
+ Much More

&
L <

540-815-9555

latonyajones83@gmail.com



A PRODUCT OF

THE N2 COMPANY

9151 Currenc y St.
Irving, TX 75063

I'M LOOKING FOR TROUBLE.

So your clients don't have to.

/R

INSPECTIONS LLC

NEIL WILSON Schedﬁle Online At

MASTER HOME INSPECTOR LynchburgHomelnspector.com
LIC#3380000586 NRS | NRPP#107575 434-609-6789 J




