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Print Me More!

Were you, your broker, or
the team featured in an
BERGEN COUNTY

issue of Real Producers? REAL PRODUCERS.

WOU|d you Iike a Copy CONNECTING. ELEVATING. INSPIRING

of your article or the full
magazine with your feature?

REPRINTS!

What the heck is a reprint? A reprint is a
four- or eight-page bound, printed piece
on magazine-grade paper with your full
article and you on the cover.

WHY DO | NEED THOSE?

These reprints are a professional

marketing tool that can help brand

you, your team and/or your business.

* Use on listing appointments

* Send out to friends and family

* Send to clients with your
holiday Greetings

* Brokers, use as recruiting tools
for capturing new talent

* Use when farming your
favorite neighborhood

WHAT IF | CHANGED COMPANIES
OR NEED SOMETHING

CORRECTED ON MY ARTICLE?

No worries! We can make any changes
needed. We send you a proof, you
approve, and then they are sent to you
via FedEx.

WHO CAN BUY THESE?

The REALTOR® that was featured, the
broker, our partner, or family. Anyone
who wants to promote you.

HOW DO | ORDER?
Email becrealproducers@gmail.com.

10 - February 2026
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»> cover story

‘We Deliver on Em::a E_',i]:'uf:ia_;_
Decades of Trust - Generations of Care

+/ Storage for Staging

v Moving Realtors & D

o Premium Delivery & Assembly

+ Designer Inventory Management

Festive Boards That Help Close Deals
From elegant open house spreads to thoughtful client
appreciation gifts, our holiday charcuterie brings warmth,
flavor, and cheer to every gathering.

Helping You Sell Homes—One Bite (and Jingle) at a Time.

We deliver to North, Central Jersey and the Metro Area
Contact Owner Jane Alzate at

201-468-0023 STORE 201-948-2740 CELL
for all of your catering and entertaining needs.
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Here to raise the standard in title work.

Smart.
Quick.
Closed.

Fortuna Title is your single
point of contact for all Title and
Closing related services. We'rg]

committed to our clients,
moving through every step

of the process with detail

and efficiency. We

deliver timely and

accurate real estate

information to save

you time while giving

you the peace of mind

you deserve.

100 Challenger Road Suite 810  fortunatitle.com
Ridgefield Park, NJ 07660
201.720.7003 orders@fortunatitle.com
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HOME MATTERS

C o L o R S O F T H E Y E A R 2 o 2 6 Dutch Boy Paints — Melodious Ivory (313-2DB) * A deep, moody plum / cherry-berry — bold but

sophisticated, leaning moody and dramatic.
A YEAR OF MOOD, CALM & PERSONALITY sissw

* Ideal for intimate spaces: think a moody bedroom,
a cozy study, or a dramatic dining room. Works beautifully
with warm metallics, wood, and softer neutrals to balance
its intensity.
In 2026, paint brands seem less interested in loud trends and Behr — Hidden Gem (N430-6A)
more interested in mood, comfort, and timeless style. Some
go soft and calming, others lean into rich, earthy depth, and a
few bring jewel-like drama.

Y
(fer=
/i
i
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Key 2026 Colors of the Year

-

Pantone — Cloud Dancer (PANTONE 11-4201)
For the first time, Pantone chose white as the Color of the Year.
* A soft, airy off-white/white neutral

* A soft creamy beige / warm neutral — a timeless choice
that works across many design styles.

» Think of it as the “calm blank canvas” for homes: great for
walls, trim, or whole rooms if you want a neutral base that

* (Cloud Dancer is described as “a breath of calm,” ideal for won’t date or fight with furniture and art. How to incorporate the new colors
creating light, airy spaces. Great for living rooms, homes * Layer neutrals + bold mood tones: Use a neutral like Cloud
with minimalist or Scandinavian-adjacent style, or as a Graham & Brown — Divine Damson Dancer or Melodious Ivory on most walls, then highlight

one wall or an accent piece with Hidden Gem or Divine
Damson for depth and personality.

* Nature meets softness: Warm Eucalyptus is amazing with
woven textiles, wood furniture, plants, and soft lighting —
perfect for a relaxing, back-to-nature vibe.

» Sophisticated and cozy: Silhouette AF-655 turns a room
into something that feels elegant and grounded — ideal for
a study, living room, or anywhere you want
“grown-up comfort.”

* Don’t shy away from drama: Deep jewel/plum tones like
Divine Damson make small rooms feel luxurious — pair
with toned-down neutrals so the room stays balanced.

backdrop where you want art, furniture or textiles to pop.

Benjamin Moore — Silhouette AF-655

2026 feels less about loud trends and
more about creating spaces that feel
good — quiet, calm, grounded, and
intentional. Whether you love soft
natural light and serenity, or depth,
mood, and cozy sophistication, this
year’s palette gives plenty of options.

* A smoky blue-green, leaning jewel-toned but grounded —
calm, cozy, a little moody.

» Perfect for bathrooms, home offices, kitchen islands, or
built-ins. On cabinetry or accent walls, it brings calm
sophistication. Pair with brass, wood, or cream accents for a
grounded but baroque-touch vibe.

Valspar — Warm Eucalyptus (8004-28F)

» Arich espresso-brown with subtle charcoal undertones — * A muted sage-green with gray/blue undertones, earthy Happy New Year,
kind of like a perfectly tailored suit in paint form. and relaxing. Xoxo
* Sophisticated and versatile: use it as a moody neutral  This shade brings nature inside — perfect for bedroom:s, Sami

in a living room, office, or bedroom — especially paired
with warm woods, metal accents, or soft lighting to bring
warmth and depth.

12 - February 2026

reading nooks, or cozy living spaces. It pairs beautifully
with warm woods, natural textures, and vintage or retro-
inspired décor.

Sami Dussin is trained in Architecture, Urban Design and Interior Design.
Home is where our stories are written. Let's be creative!

Bergen County Real Producers - 13



A M S MORTGAGE
SERVICES
Your Trusted Mortgage Partner
Always Just a Call Away.

Fluent in your client’s needs — Spanish, self-
employed, or first-time buyer.

973-277-0746

One Broker. ﬂn&”iss}qg
confidence.

Heiping you close wi
’ Ray Carrera - Mortgage Specialist NMLS 63823
/ AMS Mortgage Services - 1000 Clifton Ave Suite 100 Clifton, NJ 07013 NMLS 1921111

SEE HOW SEAMLESS
YOUR CLIENT'S MOVE
CAN BE, WHEN YOU REFER EXCLUSIVE PERKS ONE STOP

THE HIGHEST RATED & PROMOS YOUR SHOP FOR YOUR

MOVER IN THE STATE. CLIENTS WILL LOVE MOVING NEEDS
WHEN YOU REFER L

FREE IN-HOME & THEM TO US FOR
VIRTUAL CONSULTATIONS THEIR MOVE

ING

14 - February 2026

New Jersey Phva te\}
Well Testing
(NJPWTA]

For any Sale of Home Renta
or New wells and your family'safety P

WHY CHOOSE US (
» Knowledgeable Staff N

¢ One Price Guarantee
(Competitive Price)

¢ Scheduled Appointments
(No Waiting)

» Tests for Raw and Treated Water
In-House, Next-Day Testing

¢ Fastest Results (Six to Eight Business
Days) Full-Service Laboratory County
Parameters

A ENVIRONMENTAL / 866-323-WELL
S WELL TESTING // NJPWTA Cert: 07116

"ﬁ -A i
Capturing Homes, g2 _ % SRS, Be Featured in

Near You.
| Real Producers

Apply for you or someone you know to be
featured in an upcoming article.

+ Zillow Showcase Listings WHO WE FEATURE

* Drone photos
* Walkthrough Video
+ 3d Tours
* Matterport
% * Drone Video Floor plan

//:;. ;?-ﬁ-:-” E_f"::ijj * Virtual Staging

856.426.4930

jordanellis.photography
jordan@jordanellis.photography

REAL PRODUCERS

—

JORDAN HAS WORKED WITH MANY SERHANT. AGENTS
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LUXURY LIVING

=

Stunning Brick Mano

Blends Timeless and Modern
2 Alford Drive, Saddle River -

This exquisite brick manor, situated on the most
prestigious street in Saddle River, offers a grand
lifestyle distinct by timeless architecture and modern
sophistication. A sweeping circular drive leads to a
breathtaking two-story marble foyer, where a dramatic
curved staircase and elegant balcony overlook a
cavernous great room. The gourmet kitchen serves as a
culinary masterpiece with its massive quartz waterfall
island and professional-grade Hestan appliances, while
the formal living and dining salons are adorned with
intricate custom moldings and artisanal built-ins. The
first floor is completed by a private guest suite and
high-capacity laundry center. Upstairs, the extravagant
primary retreat features a peaceful sitting room, dual
boutique-style walk-in closets, and a spa-inspired
en-suite bath, complemented by four additional
bedrooms, each with its own private en-suite. The
newly finished lower level provides an unrivaled
entertainment experience, boasting a professional

golf simulation range, a high-performance home

gym, and a spacious media den. Outside, the estate
transforms into an alfresco sanctuary with expansive
stone patios, a resort-style heated gunite pool and
integrated spa, and a fully-equipped summer kitchen,
all protected by a state-of-the-art security system.

Catherine Mulvey
Broker Associate

Terrie O’Connor Realtors
75 E. Allendale Road,
Saddle River, NJ 07458
201.934.4900
(0):201-232-2931(C)
cmulvey@tocr.com
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CURB APPEAL CUISINE

o O O
2 4 M INCN L)

(Italian Breadsticks) with Three Toppings

Ingredients

3 cups all-purpose flour,
spooned and leveled, plus
more for work surface

2 tsp. instant yeast

2 tsp. sugar

1 1/2 tsp. kosher salt

1 1/4 cups warm water

4 Thsp. olive oil, divided
Three-Way Toppings: 1/4
cup sesame seeds; 2
tablespoons chopped fresh
rosemary with 1 teaspoon
red pepper flakes; or 1 ounce
Parmesan, grated (about 1/3
cup) with 1 teaspoon freshly
ground black pepper

Directions

1. Whisk together flour, yeast,
sugar, and salt in a bowl.
Add water and 2 tablespoons
oil. Stir until a dough forms.
Cover and let rise at room
temperature 20 minutes.

2. Line a rimmed baking sheet
with parchment paper.
Divide dough in half. On a
lightly floured work surface,
roll each half to a 9- by 13-
inch rectangle. Brush with
remaining oil and sprinkle
with desired toppings,
dividing evenly. Cut into 3/8-
inch strips. Twist strips and
transfer to prepared baking
sheets. Cover with a kitchen
towel and let rise at room
temperature 1 hour.

3. Preheat oven to 425°F.
Bake, in batches, until
golden brown, 12 to 14
minutes. Transfer to a wire
rack and cool completely.

20 - February 2026

K KHAN LAW
TRUST AND

EXPERIENCE

Our clients receive unparalleled wholesale real estate closing services.
We concentrate on seamlessly and efficiently addressing your closing needs.

Fawad ). Khan, Esq.

Over 20 years experience
201.500.7522 . fkhan@khanlawllp.com « khanlawllp.com
100 Challenger Road, 8th floor, Ridgefield Park, NJ 07660

-

ACCEPTED DFFEE?
CONGRATULATIONS!

Let Consurmer Direct Title
Agency give you peace of mind
that your dream home will close
smoothly!

What We Do After Your Offer is
Accepted:

» Zoom Call with Buyer to explain
the next steps

« Full Review of Title Insurance
Costs

» Title Ordered for o seamless
closing process

s Peronclized, Direct Experience
with our team

and much more...

CHRISTINA SANCHEZ

(™ (786) 252-4285
Cichristina@consumerdirecttitle.com

CONSUMER DIRECT TITLE AGENCY

Guiding you to your successful closing. CLEAHL]NE SEWER

A I KEEP YOUR DAY
X = — AND YOUR PIPES —
- | RUNNING SMOOTHLY

347.983.6165
clearlinesewer.com
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Bergen County Real Estate 1n 2026

What Buyers, Sellers & Investors Should Expect

As we step into 2026, Bergen County’s housing market
continues to draw attention from local residents, New York
City-area commuters, investors, and suburban home seekers
alike. After several years of elevated home prices and tight
inventory, the market is shifting — but the fundamentals that
make Bergen County desirable remain strong.

Prices Will Likely Rise, But at a More Sustainable Pace
The era of double-digit annual price increases seen earlier in
the decade is giving way to more modest home value growth.
Analysts and local market projections point toward moderate
appreciation in 2026 — generally in the low single digits
(often cited between ~2-4%), rather than dramatic jumps. This
reflects a market that’s still fundamentally strong, but less
overheated than in prior years.

Key price points from late 2025 help frame the backdrop:

* Median home values in Bergen County were up year-over-
year, with figures around the mid-$700,000s to $800,000+
range depending on the source.

22 . February 2026

Inventory Is Rising — Buyers Have More Choices

(But Still Limited)

One of the most notable trends heading into 2026 is a gradual
increase in active listings after years of constrained supply.
More homes are hitting the market — especially mid-range
single-family homes — giving buyers additional options and
easing some of the pressure from earlier bidding frenzies.

However, inventory is not flooding the market:

* Many existing homeowners remain locked into historically
low mortgage rates and choose not to sell, reducing
turnover.

* New construction is limited by geography and zoning,
especially in established suburban communities.

What this means: buyers will likely find more opportunities
than in the peak pandemic years, but supply still won’t fully
satisfy demand, especially in highly sought-after towns.

Days on Market Will Drift Higher (More
Balance Between Buyers & Sellers)

Homes in Bergen County historically moved
extremely quickly — sometimes under contract in
just days — but 2025 data showed an increase in
days on market compared with previous years.

In 2026:

* Buyers should expect to see homes stay active
slightly longer, giving them more time to
evaluate and compete.

* Sellers may need to price more strategically and
market homes effectively to stand out.

This trend reflects a small shift toward a more
balanced market, where neither side holds
overwhelming leverage.

Mortgage Rates & Affordability Will
Influence Demand

National and local forecasts suggest that
mortgage rates may stabilize or modestly
decline in 2026 — potentially moving from high-
to-mid 6% territory.

Lower rates, if realized, could rekindle demand
from sidelined buyers (especially first-time
homeowners).

Conversely, if rates remain elevated near 7%,
some buyers may stay cautious, reserving cash or
postponing purchases.

Affordability remains a challenge: many
purchasers feel priced out, and high property
taxes add another layer of cost pressure for
prospective homeowners. (Local discourse
underscores this sentiment among residents
navigating affordability concerns.)

Buyer Motivations & Migration Patterns Still
Favor Bergen County

A notable driver of demand in recent years —
migration from New York City — continues to
provide tailwinds for Bergen County real estate.
Relocation from NYC and other urban centers
into commuter-friendly suburbs remains a factor
influencing buyer interest and pricing dynamics.
Additionally, towns with top-rated schools,
commuter access to Manhattan, and strong
community amenities will continue to attract
disproportionate interest, keeping those sub-
markets active and competitive.

Luxury & High-End Market Activity Growing
The luxury segment in Bergen County —
particularly homes priced $3M and above — has
demonstrated robust performance and increased
concentration among top broker teams.

In 2026:

» Ultra-luxury homes will likely remain a niche
but dynamic segment, with seasoned buyers
and affluent relocators participating actively.

* These high-end properties may not mirror
broader market trends precisely, as they often
function on different demand curves.

Strategies for Buyers, Sellers & Investors

in 2026

Buyers:

» Expect more inventory than in past years, but
continue to move decisively on well-priced
listings.

* Emphasize financing planning and be ready for
negotiation in some segments.

Sellers:

* Price homes competitively and invest in staging/
upgrades to attract serious buyers.

* Understand micro-market conditions — small
differences in condition, location, and features
can materially affect outcomes.

Investors:

* Opportunities exist in rental properties given
rising rents and steady demand, as well as in
select value-add homes.

* Keep an eye on longer-term fundamentals like
job growth and commuter trends.

Final Takeaway: A Market Evolving,

Not Cooling

Overall, Bergen County in 2026 isn’t expected

to plummet or explode — it’s maturing. Home
prices are projected to continue upward at a
healthier pace, inventory is creeping higher, and
the market is becoming more balanced between
buyers and sellers — yet demand driven by
location, lifestyle, and proximity to New York City
remains strong.

For anyone engaged in the 2026 Bergen County real
estate scene — whether buying, selling, or investing
— the key will be staying informed, working with
experienced local professionals, and being ready to
act when the right opportunity arises.
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From Part-Time Dream

w[ RUSTED
ADVISOR

Dalia Yomtobian - Terrie O’'Connor Realtors

PHOTOS BY ANDREW FEIN

Dalia Yomtobian - Terrie O’Connor
Realtors - Ridgewood, NJ

In an industry defined by constant
change, fierce competition, and high-
stakes decisions, Dalia Yomtobian stands
out for her integrity and empathy.

For the past decade, Dalia has built

a reputation throughout Ridgewood

and Bergen County not just as a
knowledgeable real estate professional
but as someone who has an unwavering
commitment to her clients.

“I don’t just want to sell a house,” she
says. “I want to help my clients find their
home — the place that truly fits their
needs, their lifestyle, and their vision.”
That philosophy has guided her career
since she first became licensed in

2015. What began as a simple idea has
grown into a thriving, full-time business
grounded in trust, integrity, and a deep
understanding of the local market.

A Life Rooted in Family

and Community

Dalia has been married to Amir
Yomtobian for 30 years and is the
proud mother of four grown children.
“Alan and Ariella are lawyers,”

she shares. “Aviel is on the path to
becoming a pharmacist, and the
youngest, Leor, recently graduated

Bergen County Real Producers - 25




from Stevens Institute with a master in
Artificial Intelligence.”

Her family has always been her
foundation, and when her children
were grown, she found herself

at a crossroads. I was a full-time
housewife,” she recalls. “I felt ready to
be more engaged and I asked myself,
‘What should I do next? Get my real
estate license?”

That simple question changed
everything.

Finding Her Home at

Terrie O’Connor

From the start, Dalia chose to build her
career with Terrie O’Connor Realtors —
and she has never looked back.

“They’re a great company and they
offer so much support,” she says. “I felt
comfortable and at home right away,
so I didn’t even interview with any
other firm.”

What began as a part-time experiment
quickly became a calling.

“I started just for fun,” she explains.
“But here we go — ten years later, 'm
still here. 'm happy, and the company
truly does a lot to support its agents.”

Learning from the Best

Like many successful agents, Dalia
credits strong mentorship as a key
factor in her early growth. “I had great
mentors,” she says. “Shane Walters and
Janis Fuhrman were both incredibly
influential early on.”

Dalia immersed herself in open houses,
shadowing experienced agents, learning
from every interaction, and slowly
building confidence.

“I hosted as many of Janis’s open houses
as I could,” she says. “That hands on
experience helped me learn quickly,
and I even began selling homes directly
from those open houses.”

Today, she operates as a solo agent,

fully in control of her business and
her brand.

26 - February 2026

“I DON’T JUST WANT TO
SELL A HOUSE, | WANT TO
HELP MY CLIENTS FIND
THEIR HOME — THE PLACE
THAT TRULY FITS THEIR
NEEDS, THEIR LIFESTYLE,
AND THEIR VISION.”

What Makes Dalia Different
Ask Dalia what sets her apart, and her
answer is immediate.

“I'm very focused on what my

clients truly want,” she says. “I'm
honest, transparent, and I work hard
to build trust. I stay on top of the
market, understand the surrounding
areas, and guide my clients on how to
make strong offers and move forward
with confidence.”

Her approach is both analytical and
emotional — she understands the
numbers but never forgets that behind
every transaction is a family, a dream,
and a future.

Design, Staging, and Vision

One of Dalia’s unique strengths is her
eye for design. She works closely with
builders and brings a creative edge to

every property.

“I currently work with two builders,”
she says. “I help guide the design
process — from layout to finishes — so
the homes include the features today’s
buyers are really looking for.” She also
handles staging herself. “I recently
staged a home myself for one of my
sellers,” she explains. “It saved the seller
money, and I was able to achieve the
same polished result you’d expect from
a professional stager.”

For buyers, this design mindset is
equally valuable.

“Ilove touring homes with buyers and
helping them see which one can truly
become their home,” she says. “I also
offer design ideas and suggestions to
help them visualize how a space can be
transformed.”

The Joy of the Work
For Dalia, real estate is not about sales —
it’s about people.

“The best part of being a realtor is
meeting people, learning their stories,
and exploring homes together,” she says.
“Ilove it.”

She believes strongly in guiding clients
through every step.
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“It’s about being there for them every
step of the way,” she explains. “Guiding
them on what to do, what to say, and
how to navigate the process.”

Every day brings something new.

“Every day comes with surprises,” she
says. “Sometimes a buyer walks into

the very first house and makes an offer
— it feels like a miracle. Other times,
you tour dozens of homes, and nothing
clicks.” This is the life of the REALTOR®.

The Challenges
While the work is rewarding, it is not
without obstacles.

“The hardest part is following up with
buyers after investing so much time
showing them options,” Dalia admits.
“Sometimes they give up, or choose
another agent, and communication
just stops.”

Stories That Stay with You

After ten years in the business, Dalia has

seen it all.

One showing, in particular, still makes
her laugh.

“I went to show a house with a client,”
she recalls. “As soon as I opened the
door, a dog immediately ran toward me
barking,” she recalls. “I was so startled
that I started screaming.”

Another time, the dog actually bit her.

“At the time it wasn’t funny,” she laughs,
“but looking back now, I can definitely
laugh about it.”

She has also toured some truly
unforgettable homes. “I once saw a
house where the walls were lined with
birdhouses — with live birds inside the
home,” she says. “It was unbelievable.”

Recognition and Growth

Dalia’s dedication has earned her
multiple Circle of Excellence Awards,
including 2017 and consecutively from
2019 through 2024 — a testament to her
consistent performance and client loyalty.

28 - February 2026

She serves Ridgewood and the
surrounding Bergen County communities,
occasionally extending just beyond the
borders when clients need her.

Her business even grows in the most
unexpected ways.

“I once bought a rug from someone

and mentioned that I was a real estate
agent,” she recalls. “They said, ‘Oh, my
dad wants to sell his house.” That’s how I
got my first listing.”

A Career of Purpose

Dalia’s career is built on sincerity,
persistence, and a genuine desire to
help others.

“I don’t just want to sell a house,” she
says. “I want to help people find their
home.”

In Bergen County’s competitive
market, that commitment makes all
the difference.

And for Dalia Yomtobian, the journey
is still just beginning.

Dalia Yomtobian
Terrie O’Connor Realtors
201-926-6616
dyomtobian.tocr.com
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* Residential real estate
closings and commercial real
estate closings (including
arrangements for title review)

* Residential leases and
commercial leases (drafting,
review, and formalization)

* Real estate litigation, including
lawsuits for brokers' commissions

* Buy-sell breach of contract actions

* Lien releases * Foreclosures

TO SCHEDULE A FREE PRIVATE
CONSULTATION:

201-568-5510 | 100 South Van Brunt
Street, Suite 5, Englewood, NJ 07631

fax: 201-568-5518 | jzlawfirm.com

| T F H I | HOME INSPECTIONS WITH
RADON TESTING AND TERMITE

INSPECTION ALL INGCLUSIVE

WE INSPECT WITH INTEGRITY 50 YOU CAN INVEST WITH CONFIDENGE

FULL SERVICE EVENT PRODUCTION
CONCIERGE & CUSTOM

EVENT CREATION & MANAGEMENT
RSVP & VENDOR COORDINATION

0l Tank Sweeps
Sewer Scopes
Radon Testing

Mold Testing

Termite Inspection

Drone Inspection

SPECIALIZING IN
REALTOR OPEN HOUSES
NETWORKING EVENTS
CORPORATE EVENTS
BROKER'S OPENS

908-463-3423
TFHOMEINSPECTION.COM

'\ NJ Home Inspector Lic. #246100185100
Radon Measurement Lic. #MET14063

AKPRODUCTIONS@GMAIL.COM
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

EFFECTIVE
SOLUTIONS

Pest control for a kid & .
pet-friendly environment Welcome to the famlly

KEEP OUT DISCOUNT OFFER

N el MENTION THIS AD
peseenammm— AND GET 10% OFF

- Animal exclusion New York & New Jersey [m]

« Wildlife management B O O K A F RE E www.danapestcontrol.com

= Commercial bio-sanitation info@danapestcontrol.com

= Attic/Crawl space remediation INSPECTION TO DA\/‘ (877) 966-2847 E

R.Dana

pest control




