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Whether you're buying or improving, NOLA Lending Group has the
experience and expertise to guide home buyers through the financing
process. With Loan Production offices in Baton Rouge and all over the
South, our lending specialists can assist your clients in determining
which type of loan is the most appropriate and affordable.
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The Roofing Partner Baton
Rouge Agents Trust

T

i/ “Roof Gecko stands out as a
-— I A roofing company agents can

FDRTIF'ED | - trust—responsive, professional, and
1 S cOsy to Work with. They know what it

takes to support a smooth closing.”
Upgrqde to a Fortified Roof — Avery Moser, Top Producer | The Couv Group

Today - Pay at Closing

Realtor-Focused Benefits

v/ FREE Pre-Listing Inspections Reports

v Expert Insurance Advice

v/ Professional Communication with Your Clients
v/ Quick Turnaround on Repairs & Replacements
v/Paid at Closing

Save up to 50% on insurance
premiums with a Fortified Roof!
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Stated Income Programs

OLIVER Bank Statement Programs

AQUATICS One Time Close New Construction
, , , Mobile Homes ¢« FHA, VA, Conv, Jumbo * DSCR

From luxury pools to elegant hardscapes and expert drainage solutions, GW Oliver
transforms outdoor spaces with precision and care. With over 20 years of experience, NO CREDIT SCORE PROGRAMS AVAI I.ABI.E

we handle every detail-design, construction, permits, and even HOA approvals.

Your vision, built to last.
GEAUX
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BATON ROUCE, LA
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RedstickFinancial.com |@ © @redstickfinancial
11918 Bricksome Ave, Suite F | Baton Rouge, LA 70816 | 225-407-9250

SCAN ME

Licensed in Louisiana, Mississippi, Texas & Alabama
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted
vendor. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible.
Please support these businesses and thank them for supporting the REALTOR® community!

AESTHETICS

Louisiana Aesthetics & Skincare
(225) 636-2603
www.louisianaaesthetics.com

CERTIFIED PUBLIC
ACCOUNTANTS

Greg A. Kennedy, CPA
Ashton Kennedy, CPA
(225) 292-5112
www.gakcpafirm.com

COMMERCIAL REAL ESTATE
LEASING & SALES

Mid City Tower

(225) 978-9393
midcitytower.com

CUSTOM BUILDER

Krewe Construction

(337) 806-9589
www.kreweconstruction.com

CUSTOM POOLS

GW Oliver Construction
(225) 757-5577
gwoliver.com

ELECTRICIAN

Circuit Breaker Electric LLC
Michael Webster

(225) 572-7963

Steadfast Electric
(225) 364-9218
www.steadfastelectric.com

FENCING

Scott Fence USA

(225) 752-7772
www.scottfenceusa.com

FLOORING

Carpet World

(225) 3411269
www.carpetworldoflouisiana.com

Hubbard Flooring Studio

(225) 924-1582
www.hubbardflooringstudio.com
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HEALTH INSURANCE
AGHealth Insurance LLC
(334) 354-7681
www.aghealthinsurance.com

HOME AUDIO / VIDEO
AVSS

(225) 439-7920
www.avssla.com

HVAC SERVICES
Cajun Cooler LLC
Branden Brignac
(225) 456-1335

INSPECTIONS

Paragon Inspections

Scott Guidry

(985) 519-4343
www.paragoninspectionslic.com

INSURANCE
Goosehead Insurance
Stacey Keller

(225) 379-51M
www.kelleragencygoose
head.com

Safesource Insurance
Aundrea Allen

(225) 300-4500
www.safesourceins.com

JUNK REMOVAL & HAULING
Tenfold Dumpster Solutions
(225) 615-8563
www.tenfolddumpsters.la

LANDSCAPING

Ground Source Landscaping
(225) 431-8442
www.groundsource
landscaping.com

Lions Landscape
(225) 221-1590
www.lionslandscapingbr.com

MORTGAGE LENDER
NEXA Lending

Dacia Briley

(337) 302-3387
www.daciabriley.com

NOLA Lending Group, A
Division of Fidelity Bank
(985) 612-2132
NOLALending.com

Redstick Financial
(225) 407-9250 x102
www.redstickfinancial.com

SWBC Mortgage

Tammy Balentine

(225) 939-5958
www.swbcmortgage.com/
balentine

Synergy One Lending
Doug Bickley
(225) 289-8009

MOVING COMPANY
Relocation Solutions of LA.
(225) 355-6683
www.relocationsolutions-la.com

PAINTER

Rouge Painters

(225) 573-1736
www.rougepainters.com

PHOTOGRAPHER
SNL Photography
(225) 776-7784

PLUMBING

Express Plumbing Repair
and Drain Cleaning

(225) 788-2513
www.expressplumbrepair.com

ROOF & EXTERIOR
SOFTWASHING

Green Tiger Softwash

Alvin Brown

(225) 333-9795
www.greentigersoftwash.com

ROOFING

Cypress Roofing

(225) 450-5507
www.cypressroofingla.com

Roof Gecko
(225) 465-7577
www.callroofgecko.com

Top Team Roofing &
Construction

(225) 571-1740
www.thelatopteam.com

SEPTIC SERVICES
Little Rooster Septic Service
(225) 622-3752

TITLE ATTORNEY

Fondren Blaize

Attorney Charles G. Blaize, Jr.
www.fondrenblaizelaw.com

TITLE COMPANY

Absolute Title Company

(225) 960-4326
www.absolutetitlecompany.com

Gulf Coast Title
(225) 456-4222
www.gctitle.com

Efficient, Affordable, Hassle-free!!

SCAN HERE FOR MORE
INFORMATION AND MENTION
REAL PRODUCERS
TO GET 10% OFF
DUMPSTER RENTALS

.
T=NFOLD

OUMPSTER SOLUTIONS LLC

Don't STRESS the MESS - call us tc

225-615-8563
tenfolddumpsters.la

Helping You Make Your Clients’
Real Estate Transactions A Done Deal

Integrity.
Experience.

A,
Excellence.

225-573-1736

CHECK OUT www.Rougepainters.com
OUR REVIEWS! letsroll@rougepainters.com

f ( LOCAL, LICENSED & INSURED  Olivier Doin, Owner

TAJH MATHEWS
Owner/Attorney

MICHAEL JONES
Owner/Attorney

absolutetitlecompany.com | (225) 960-4326
2321 Drusilla Lane | Suite C | Baton Rouge, LA

Exterior & Interior Paint | Drywall & Trim Repairs | Cabinet Refinishing

Baton Rouge Real Producers - 7



@ GregA.Kennedy,CPA

A PROFESSIONAL ACCOUNTING CORPORATION

PROFILES

- Income Tax Planning
& Preparation

- Accounting/Bookkeeping
- Consulting
- Payroll Services

. Financial & Retirement
Planning

- Investments Ashton A. Kennedy

CPA, CLU, CAPP CPA

Contact us today to see how we can put our  <» 2252925112 <»
35 years of experience to work for you! www.gakcpafirm.com

CAPT

RIN Minor Repairs or an

Emergency Fix,
We Will Take Care Of It

QOur Realtor

Partners
! _ 28 Amanda Allen

IN THIS ISSUE J

6 Preferred Partners =

10 Meet the Team

16 Partner Spotlight: Safesource Insurance '

22 Get to Kneaux: Kristen Lizana ijcuit Breaker
28 Career Mover: Amanda Allen o

32 Cover Story: Ashley Vuci E]@th 1C LLC.
38 Partner Spotlight: FB Title Solutions Michael Webster

OWNER/ELECTRICIAN

OPEN MONDAY - FRIDAY
SATURDAY & SUNDAY BY APPOINTMENT ONLY

Stevie LeJeune

located in Brusly circuitbreakerelec@gmail.com
www.safesourceins.com stevie24.37@gmail.com —
O: (225)-300-4500 ¢ M: (225) 333-6220 If you have worked with an agent that deserves recognition and 9957767784 OFFICE - 225.658.2903 | MOBILE - 225.572.7963
aundrea@safesourceins.com would appreciate being featured, please send your nomination \ (£) SNLphoTos License No. 65239

to our publisher at gina.miller@realproducersmag.com

8 - February 2026 Baton Rouge Real Producers - 9



Meet
The

Team

Gina Miller Carolyn Foley Laken Foisie
Publisher Advertising Manager Staff Writer

L

Breanna Pizzolato Stevie LeJeune Liz Trahan
Staff Writer Photographer Videographer

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.

a DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2

Follow us on our Social Media

ﬁ O| @BATONROUGEREALPRODUCERS

For More Information on how you can get involved email Gina @ gina.miller@realproducersmag.com

avssla.com
225-439-7920

SECURITY

10 - February 2026

Audio Video Security Solutions

High-Quality Services From
Certified Professionals

NETWORKING

PARAG O N

INSPECTIONS

EXCELLENT SERVICE AND
STRONG COMMUNICATION

Making your job easy and your clients happy

B Flexible Scheduling Scott Guidry, LHI#10905
B SAME DAY Electronic Report 985-519-4343
B 10 Years Corrective Construction Experience scott@paragoninspectionsllic.com

B Competitive Pricing www.paragoninspectionsllc.com

Proudly serving Baton Rouge and Surrounding Areas

When the
Temperature
Dips,
WE'VE GOT

Mt
CAJUN COOLERS

HEATING & AIR

Euid KeepRite

Heating & Cooling Products

225-456-1335 | BRANDEN BRIGNAC

CAJUNCOOLERS@CAJUNCOOLS.COM
CAJUNCOOLS.COM

Baton Rouge Real Producers - 11



Want More Copies i
of Your Feature?

Were you, your team, or your business featured in
Baton Rouge Real Producers?
Let's make sure you have stunning promos to share!

What's a Promo?
It's a professionally printed 4- or 8-page booklet featuring your full article, photos,

and your spot on the cover, printed on high-quality magazine-grade paper. These promos are a professional

marketing tool that can help brand
Need to Make Edits First? you, your team and/or your business.
No problem. We can update your article—whether you've changed companies Use them to:

Personalized Lending
Solutions For
Evel‘y Buyer Dacia Briley

MORTGAGE LOAN ORIGINATOR
NMLS#: 2170852

dbriley@nexamortgage.com
337-302-3387
www.daciabriley.com

Lending

@ Corporate Address: 5559 S Sossaman Rd, Bldg 1 Ste 101 Mesa, AZ 85212
FENETR Corporate NMLS# 1660690 | AZMB:0944059

Investment Loans ¢ Self-Employed Buyers *« Mobile Homes « FHA, VA, Conv, Jumbo

or just want a quick tweak. You'll get a proof before we send it to be reprinted.

Who Can Order?
You, your broker, our partners, even your family. If someone wants to celebrate

Impress during listing
appointments

Send to past clients, friends, or
family

and promote your story, we're here for it. Include with holiday cards

Attract top talent (brokers love
Ready to Order? this!)

Reach out to Megan brrpclientcare@gmail.com and we'll get everything rolling! Farm your favorite neighborhoods

Serving The Greater Baton Rouge Area

GROUND SOURCE GroundsourceLandscaping.com
LANDSCAPING 0225-431-8442

Landscaping | Lawn Care | Irrigation | Drainage | Maintenance | Design & Install | Hardscapes

12 - February 2026

STRONG ROOFS. HAPPY HOMES.
BUILT WITH HEART.

CHOOSE THE ROOFER TO ROOFING & CONSTRUCTION
UP WITH AND GET YOUR check out our o reviews! |
DEALS CLOSED 1 www.thel=topteam.com

225.57111140 |

All your coverage covered.

t' ' <4-P GET A QUOTE
]

HOME FLOOD AUTO
=1
kelleragencygoosehead.com
(1)225.319.5413
MOTORCYCLE BOAT UMBRELLA
soosehead Stacey Keller
gi NSURANCE S ot Agency Owner

Baton Rouge Real Producers - 13
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 STRESS-FREE

N® SOLUTIONS " yiERE RELIABILITY MEETS AFFORDABILITY S2,647,074,090 7 ’ 8 5 5

LOCAL & COMMERCIAL MOVING -LA. -355- SALES VOLUME e
ROOF & EXTERIOR o

SOFTWASHING SO

&
-

Thank you Louisiana,
for 70 years of service!

gt gt " BEFORE AFTER

25 $8,275,000

AVERAGE AVERAGE
TRANSACTIONS SALES VOLUME
TN ROUGE'S PER AGENT PER AGENT “

PREMIER FENCE
COMPANY

R 888 134, 4866 | GreenTlgerSoftWash com
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PARTNER SPOTLIGHT

Aundrea entered the industry when
her son was an infant, embracing

both her career and motherhood with
adaptability, resilience and a knack

for making even the most challenging
moments feel manageable. More than a
decade later, these traits are hallmarks
of her leadership.

Her tenure, along with the
remarkable longevity of her team,

~ TEAM WORKS with
SafeSource Insurance Group

BY BREANNA PIZZOLATO e PHOTOS BY STEVIE LEJEUNE

or Aundrea Allen, energy and connection go hand

in hand. Over her fourteen years with SafeSource

Insurance Group, she has cultivated a workplace built
on trust, collaboration and a rhythm that reflects her own
spirited nature. Navigating Louisiana’s uniquely challenging
insurance landscape requires a leader who embraces chaos,
adapts quickly and finds opportunity in constant change.
A reality Aundrea leans into wholeheartedly. “I wouldn’t
want it to be stagnant, that would drive me crazy. Let’s be
honest—I like crazy,” she laughs. “Crazy feeds my soul.”

reflects a level of stability that is
increasingly unusual in Louisiana’s
insurance industry. The agency’s most
tenured team member, Leon, has been
with SafeSource for eleven years. That
steadiness is intentional.

Aundrea builds her team around
personality and purpose rather than
resumes. Each member is self-driven,
compassionate and naturally inclined
to put people first, a combination she

believes best equips her team to help
others navigate complex and often
emotionally charged decisions.

“To be truly successful in this industry,
you have to have an innate desire to do
more and help people. And thankfully,
everybody that we have at SafeSource
has that,” she says.

While the work can be intense,

the culture remains grounded in
connection. SafeSource is a fully
in-office team, a structure Aundrea
considers essential to their success.

By working side by side each day,

team members naturally pop into

one another’s offices to talk through
questions, troubleshoot challenges and
workshop ideas in real time. Those
spontaneous conversations often lead
to more creative, thoughtful solutions
for clients. The result is an environment
where collaboration is constant and the
quality of service reflects the strength
of the team behind it.

Baton Rouge Real Producers - 17



The team’s annual summer weekend

at False River reinforces that sense of
camaraderie that carries into the office.
The result is an environment where
people stay, support one another and
perform at a high level. “We work hard,
but doggone it, we play hard, too,”
Aundrea says. “I love hard, I pray hard, I
play hard. I do everything hard. Because
if we’re not, what are we doing here?”

SafeSource serves clients across
Louisiana, grounding its work in an

66

understanding of the distinct risks
facing communities from Greater

Baton Rouge to Lafayette. With
Aundrea’s sister, Renee Hess, recently
expanding the agency’s footprint in
Lafayette, SafeSource is reinforcing its
commitment to knowledgeable, on-the-
ground representation, an approach
Aundrea envisions extending into North
Louisiana in the near future.

Insurance looks different in each
corner of the state because culture,
geography, economic patterns and the

realities of local weather shape risk
and requirements. “Knowing a market
means knowing what is important to
the folks that live and work and thrive
in that area,” Aundrea says. That depth
of understanding is reinforced by

her seasoned team, whose expertise
has helped position Aundrea as an
influential presence in industry
organizations such as the Greater Baton
Rouge Mortgage Lenders Association
and the Louisiana Mortgage Bankers
Association. Her experience and
perspective have also made her a strong

L in this industry, you have
to have an innate desire to do more and help people. And
thankfully, everybody that we have at

has that.

voice at the Louisiana Capitol, where she
continues to advocate for meaningful
progress in the state’s rapidly evolving
insurance landscape.

In recent years, she has offered
testimony at the Capitol on reforms
aimed at stabilizing Louisiana’s strained
insurance market. While progress

is underway and the new insurance
commissioner has brought cautious
optimism, she notes that meaningful
recovery takes time. “Just like
everything else, there’s no magic wand,
and things can’t turn on a dime,” she
says. “But I am seeing it improve.”

This combination of advocacy,
education, and relationship-oriented
service reflects her belief that all
Louisianans deserve access to strong,
reliable insurance options. In a state

where storms and major losses are
inevitable, SafeSource strives to equip
clients with protection that allows them
to rebuild and recover.

“In all of these different pieces, it helps
me feel like 'm part of something
bigger—a bhigger goal, a bigger push

to make sure people have good
insurance and can rebuild when
something happens,” she says. “I want
to know I've done right by my clients,
my neighbors and myself. I want to
help the industry be able to respond
positively when those situations come,
because they will come.”

For real estate agents and industry
partners, SafeSource offers a
consultative approach rooted in
clear communication and practical
guidance. “We’re a true partner,”

Aundrea says. “Insurance can feel like
a foreign language for a lot of people,
but it doesn’t have to. I may not know
real estate or plumbing—there

are plenty of things I don’t know—but
I know who to call. And that’s

the role we want to fill for our
Realtor partners.”

In an industry full of unknowns,
SafeSource remains the steady,
knowledgeable partner that clients
and colleagues can rely on when it
matters most. As a leader, Aundrea
brings that same commitment
beyond the office, lending her voice
at the Capitol and within industry
associations to advocate for the
people and communities she serves.
Because doing it the hard way isn’t a
burden for Aundrea and her team, it’s
the standard.

Baton Rouge Real Producers - 19



i OIL & GAS RESIDENTIAL CLOSINGS
CYPRESS " ROOFING FAMILY LAW COMMERCIAL CLOSINGS
| PROPERTY LITIGATION WILLS & SUCCESSIONS
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TITLE SOLUTIONS
we close the

Serving The Greater Baton Rouge Area
Commercial and Residential

PROTECTING YOUR
HOME IS OUR

LOVE LANGUAGE

Servicing These Areas in Louisiana

Ascension, East Baton Rouge, West Baton Rouge, Livingston & Surrounding Parishes

-New Sod Installation

L - BT % | 225.450.5507 - cypressroofingla.com ﬁ@.;a-’a @;g

.New Flower Beds = Charles G. Blaize, Jr. Brett Bajon Connie Easterly Darby Baronet Mann

Partner Closing Attorney Closing Coordinator Marketing Director
gy Fom——
; i
. Irrigation e — B [
9 f i o U i
gy [ - o | R

oeheams Lighing » DA NL WWW.FONDRENBLAIZELAW.COM
-Guh‘erCTeaning . foh A | FI..OO RING ..!.S!THJ_) 0 Baton Rouge: 10101 Siegen Lane, Ste 44 | 225. 810.4998

‘1 q Houmia: 1499 51, Charles 5t | 852254725

Tl . Proud Partner of Baton Rouge Real Producers since 2020

. Landscape Cleanup

. Stump Removal

. Trash/Debris Removal

lawn Mainfenance £ ol g CLIENT TESTIMONIAL

. Landscaping Maintenance |

. Flower Bed Design — - 1

. f "Absolutely the best for flooring

- Wood Fence Installation ' in Baton Rouge. Service, price,
and installation are top class.

: qudscape Construction Experienced installers know

- Tree Trimming & Removal . L : i what they are doing. | worked AMERICA'S BEST REAL ESTATE AGENTS
. | 1 for 8 years at a flooring
. Weedeater and Blowing — ] 2 al company in California so | am R E C o G N I z E D

. . _ speaking from experience. Shop : &F U
Weed Killer Application % - locally and you never go wrong. | hadW | S \—/ -' V
. Pressure Washing \ ; Better quality and more than - 4. .
A | | g ¥, Lowe's and Home Depot." s N ‘
/.= < -Stan Martin \ . \

Adriana Martinez

Account Manager
225=335-3322

adriana@li andscapingbr.com
www.lionslandscapingbr.com

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers
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GET TO KNEA

HOW&WHY

With degrees in Sociology and
Psychology, Kristen Lizana’s
foundation was rooted in
understanding people long
before contracts and negotiations
entered the picture.

BY LAKEN FOISIE
PHOTOS BY RANDY CRAWFORD ’

ince earning her real estate
Slicense in June 2017, Kristen

has built a reputation for
tenacity, heart and an unwavering

commitment to her clients at Keller
Williams Realty First Choice.

Before entering the industry,
Lizana spent six years as a
Mentoring Director with the
Big Buddy Program. “My
path to selling real estate was
anything but traditional.”

Kristen has been a multimillion-
dollar producer, a capper and

a Top 20% and Top 100 agent

in Ascension Parish. Her

peers have also taken notice,
honoring her over the years
with accolades including
runner-up for Rookie of the
Year and the Mo Anderson
Award, the Shepherd Award, Best *
Bromance and most recently, a
Top 10 individual agent ranking
and Late Night Negotiator
distinction in 2024. She also served
on the Agent Leadership Council
from 2020 to 2023.

Her brokerage recently highlighted
her 2025 stats, sharing that her
numbers were up in closed units,
closed volume, listings sold and her
GCI was up by 73%. Along with these
impressive numbers they shared:

“From the moment Kristen got
licensed, she came in with
intention. What makes Kristen

i



special goes far beyond the numbers.
She’s all about creating joy, building
relationships, showing up for her clients,
and taking care of business with both
excellence and personality. We’re so
proud of you!”

Present & Available

Even though the list of accolades is
long, Kristen will tell you that her
success is measured less by awards and
more by availability. She prides herself
on being present for her clients at all
hours and in all places. She is known,
she said, as the agent who will stay up
all night finding solutions or take calls
from a soccer field in Houston to keep
a transaction moving. “I always come
from contribution and figure out every
possible solution before presenting
anything to my client,” she said. “If
there’s a will, there’s a way.” Working
closely with trusted vendors allows her
to exhaust every option, reinforcing
her goal of being the person clients

can call before, during and long after
the transaction ends. She summed

it up with a phrase that has become
part of her brand: “I'm THAT Realtor.
Real-estating with Kristen is always an
adventure that ends in family.”

Outside of her business, Kristen
remains deeply involved in service

and leadership. She started and ran

a pitbull rescue, The Pit Stop Rescue,
from 2012-2019, has served on the
board of Safety Place Child Safety

and Injury Prevention Program since
2017, is a member of BNI Ascension
Producers and has been active in her
neighborhood homeowners association
since 2020, serving as president since
2023. She also credits Keller Williams’
training culture for keeping her
energized, pointing

to programs like BOLD, Family Reunion
and Mega Camp as constant sources

of motivation.

Kristen Lizana practices what she
preaches and what she teaches. Since
2018, she has been involved in her
office teaching multiple classes. She
built a class called Crash Course which
encouraged aspiring agents to prepare
with intention for their real estate
exam. Her success rate for this class was
extremely high. She often shares her

24 . February 2026

accomplish, completing school, testing
and passing within the same month. “It
can be done,” she said. “You just need
to want it bad enough.” She added, “Dig
deep and find your Why.”

Her Why

Kristen is quick to tell you her Why is
her son, Liam. “He’s the sweetest, most
adorable 12-year-old I know, my entire
world, and brightens up every room he
walks into.” As attentive as Kristen is
to her business and her clients, she has
intentionally mastered the art of also

own timeline as proof of what focus can

being present for Liam and supporting
him on and off the field. “He plays
soccer for two different teams. If we are
not at the local field, we are on the road
traveling for his Elite games.”

She added, “I love to spoil my baby, but
he’s not the only one spoiled.” Kristen’s
boyfriend, Lucas LeBlanc, has two
daughters, Mila (14) and Minka (10).
“They are the newest addition to my
reason for working so hard.” A fun
fact, Lucas was also her boyfriend in
the 3rd grade. “We have known each
other a very long time and that makes

this relationship even that much more
special,” she said. “He really is my best
friend.” Family and time with them

is everything to Kristen. “We love
vacations and we are no strangers to
the beach and Disney!” She added with
a laugh, “Afterall, the real estate gods
work their best magic when a Realtor is
on vacation.”

Every Sunday, all 5 of them meet
her cousin and her family of six,
along with her aunt, at Healing Place
Church. “Going to church on Sundays

| S |

)
v
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is something we all love to do and I am
absolutely obsessed with how my family
loves the Lord as I do!” She added,
“Watching these kids worship the Lord
is just breathtaking in my opinion.”

The most defining moments of Kristen
Lizana’s life are the ones few people
know about.

She shared that perspective while
speaking at an Empowering Women
event in 2024, when she was given

five minutes to summarize 41 years

of life and thought, with a laugh, how
impossible that task felt. “Most people

see only the smile, the bubbly personality
and the humor I bring into every room,”
she shared. “I prefer it that way.”

Behind her contagious joy and

energy is a resilience forged through
unimaginable loss. In 2023, Kristen

was diagnosed with invasive cervical
cancer and found herself questioning
‘why’ repeatedly. A message she heard
at church shifted her mindset: “Someone
behind you needs YOUR breakthrough.”

Taking those words with her, Kristen
underwent surgery, followed by
unexpected complications that kept

her hospitalized longer than planned.
“During this time, my mom was in town
to take care of her little girl.” The shock
of what happened next greatly added to
the pain of Kristen’s recovery. “Saturday,
she was by my side...Sunday morning,
she had unexpectedly passed away.”
Grieving her mother while battling
cancer felt overwhelming, and Kristen
admits she believed her happiness might
never return.

Joy did return and she enthusiastically
shared how. “Liam...that face! That was
my HOW!”

What emerged from what she considers
the most difficult year of her life was

a truth and testimony she now carries
with her daily. “It is not that God

will never give us more than WE can
handle, but that He will never give us
more than HE can handle, because our
journeys are not our battles. They are
God’s, and peace comes when we give
them back to Him.”

Baton Rouge Real Producers - 25



FALL IN LOVE WITH THE
HOME OF YOUR DREAMS!

Our home loans make it easier to start a new chapter with
€5 you love. With personalized ".Ir_'-:‘_.'_:."n;s'
and guidance tailored to *,-(:-.il needs I turn your

homeownership goals in alit t AT

LUTIons

Contact me today to get started!

="y
‘5% |
it Producing Area Branch Manager
w? NMLS #88255
Cell: 255.939.5958

11925 Wentling Av . Buite A
1 Rouge L ? 1r

/"ﬁ?\\ B
m (.'.If 2 292260
5 iha |_ o fig

swbe.com

JOIN THE KREWE

337.806.9589
information@kreweconstruction.com
www.kreweconstruction.com

=)
T e T

Securlty f: Y A =),
& Control JLE KoK FLIPPING THrbuc.H THESE PAGES

FROM ANYWHERE §

REALTORS -
Ask About Our FREE

Alarm Inspections! SERMICRTANIK DRVAN EINE
- PUIVPAOUITE& CLEEANING
INSTTALEATIION <A REFAIRS

SUIVUER PO & A ERAOR SAHES

DOWNLOAD
~ OUR APP!

REAL PRODUCERS PROUDLY SUPPORTS THESE IMPACT MAKERS

SMARTER SECURITY | VIDEO MONITORING

%? = ALL GOD'S
O CluckCluckPooPooTruck o o
HOME AUTOMATION | COMMERCIAL SERVICES

LOVE . CHILDREN
ITM .

| : hr Fandus Rnad® nZgiveS.Com
225.246.8877 LA-Alarms.com 2 2 5 o 6 2 2 .3 7 5 2

26 - February 2026

Baton Rouge Real Producers - 27



CAREER MO

BY LAKEN

FOISIE thn Amanda

evereve  Allen of Craft

i Realty earned her
REALTOR license in

2015, it Was meant to

be a side credential,

something she would

use occasionally

while working in her

family’s business.

“Real estate was simply an
add-on.” Amanda said. “It was
something to have in my back
pocket.” Intentionally or not,
real estate grew into a full-time
profession that now defines her
daily life and a personal mission
centered on educating and
guiding others.

Dedicated to learning, adapting
and staying rooted in the values
that shape her work, Amanda
shares how her years prior to
real estate were an investment
that aids her career. “I helped
my dad in his construction
business until the 2007-2008
housing market crash. After
that shift, I returned to full-
time work.” She continued, “In
2015, I rejoined the construction
world, but this time in a new
business model that included
both my husband and my father
in a different construction
company, Skilled Contractors.” It
was during this time she began
pursuing real estate.

Built For This

Growing up around construction
and watching her father work

as a frame carpenter, shaped
Amanda’s eye for detail. “My
upbringing built an instinctive

understanding of how homes
come together. I thrive in the new
construction sector,” she said,
noting that she enjoys teaching
buyers what to look for, how the
process flows and how to evaluate
workmanship regardless of the
builder. Her background, she
believes, gives her a perspective
that many agents cannot offer,
and she uses that experience

to empower clients who might
otherwise feel overwhelmed.
Amanda’s passion is most evident
when she works with first-time
buyers. “Helping people enter
homeownership for the first time
is what I find most fulfilling.”
Amanda loves explaining the
pieces of the process that may
feel complicated or intimidating.
“I'walk alongside them and teach
them the ins and outs of the
homeownership world.”

This year, the challenge has

been that buyers are harder

to find. With interest rates and
market conditions reshaping

the landscape, she has shifted
naturally into a listing heavy
mode. Even so, she continues to
keep relationships at the center of
her business and remains focused
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on connecting with those who
need guidance. Recognition has
followed her consistency. Earlier
in her career, she earned awards
at Keller Williams, and recently
she was named Top Producer for
the month of September at Craft
Realty. She describes those honors
with humility, noting them briefly
but turning the conversation back
to the clients who motivate her.

Embrace The Unexpected
What sets her apart, she believes,
is not just her construction
knowledge, but resilience learned
through trial and error. She
encourages new agents to expect
mistakes, embrace them and
understand that success in real
estate rarely comes without a few
stumbles. “Failure is what helped
me learn quickly what to do and
what not to do,” she said. She also
stresses the unpredictable swings
of the industry and the financial
discipline required to endure
them. Real estate, she said, is a
“very bipolar industry” where
agents must be prepared for both
the surges and the slow seasons.
The agents who survive are the
ones who can manage their
income wisely and stay steady

KEEP GOD IN THE CENTER
OF EVERYTHING YOU DO,

and this career will be the best

way to serve others in your life. 4
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during the toughest stretches.
Because of those realities,

she offers strong guidance to
anyone considering a real estate
profession. “Do not quit your full-
time job immediately,” she said.
“Instead, transition gradually and

protect your financial stability
as you learn the business.”

She added that family support

is essential early on since the
career demands long hours

and sacrifices until new agents
build confidence and efficiency.
“Make sure your family is all in
to support you,” she said, adding
that it takes time to “get your sea
legs in the business.”

Centered And Serving

Her philosophy extends beyond
business practices. Amanda
believes strongly in keeping faith
at the center of every decision,
saying that real estate provides

a unique opportunity to serve
others. “Keep God in the center of
everything you do, and this career
will be the best way to serve
others in your life,” she said.

She applies the same intention

to her personal growth, turning
to resources that help her refine
her skills and mindset. She points
to Tom Ferry as an excellent

real estate teacher with a large
following. She also recently read

“Ninja Selling” by Larry Kendall,
a book she enjoyed because, as
she explained, it is “not about
selling at all.” She appreciated
the focus on relationships over
transactions, an approach that
aligns with how she structures
her own business.

HELPING PEOPLE ENTER
HOMEOWNERSHIP for the first
time is what I find most fulfilling.”

| B

-hh

Amanda remains dedicated to
learning, adapting and staying
rooted in the values that shape
her work. Real estate may have
started as something she pursued
on the side, but she now sees it
as a vessel for helping people

| ——
make one of the most important i % ‘
decisions of their lives. L] %
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COVER STORY

ASHLEY

With more than 18 years of experience, Ashley Vuci
has witnessed the industry shift through market

UcCl

BY LAKEN FOISIE
PHOTOS BY STEVIE
LEJEUNE

cycles, changing technology and evolving consumer

expectations. Through it all, she has remained a
consistent top producer by staying grounded in
service, organization and rclationships. “I have a

genuine love for people.”

Ashley entered real estate with a strong foundation in
marketing and media. Before becoming a Realtor, she served
as marketing director for a local medical laboratory and as
an account executive at InRegister Magazine. Those roles
sharpened her communication skills and business instincts, but
it was a familiar influence that ultimately steered her toward
real estate. “My mom, of course,” Ashley said, referencing
Frankie LaBorde, a long-time respected figure in the Baton
Rouge real estate community. That early mentorship not only
introduced her to the profession but also instilled values that
continue to guide her work today.

Speaking Of Values

Gratitude is a recurring theme in her story. She speaks warmly
of her colleagues, affiliates and clients, and credits her mother
as both mentor and inspiration. “I'm so thankful for my mom,”
Ashley said. “She truly is a legend.”

Ashley has elected to work her business as an individual agent;
a structure she says best suits her personality and approach.
Ashley shared that she has explored different models, “I

tried starting a team, but it wasn’t for me.” She shared that

at one point she worked with a licensed assistant and later

partnered with a transaction
coordinator. “I will continue
to refine my systems, and

I know what works best

for me.” She added, “I am
currently looking for a new
assistant.”

Her ability to evolve without
losing focus has helped her earn consistent recognition
throughout her career. Ashley has received top production
awards for many years as C] Brown became Latter & Blum
and is now Compass. Ashley was also recognized as a 40
Under 40 for Baton Rouge Real Producers’ special edition
in 2022. While accolades are meaningful, she says the most
rewarding moments are rooted in client experiences rather
than numbers. “The most fulfilling part about being a Realtor
is witnessing and sharing in the excitement from buyers and
sellers when they successfully purchase their dream home or
complete the sale of a property.” She continued, “I absolutely
love seeing those big smiles and making new friends.”

That emotional connection is often paired with results
that wow her clients. She says it is especially meaningful
when buyers or sellers realize what is possible through
collaboration, strategy and attention to detail. “I think
sometimes clients are surprised to see what we can make
happen together,” she said.

“I believe my success in this field stems from a blend of

precision and creativity,” Ashley said. From the physical
attributes of a property to the nuances of contracts and
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paperwork, Ashley is well known for her attention to detail,
while also bringing a design-forward perspective that helps
clients envision potential. “I love design and helping clients see
how they can transform a space and make a home their own,”
she said. “Ilike to see no stone unturned.”

Good Advice

Her approach balances professionalism with personality,
and she describes herself as creative and fun. “I am someone
who believes hard work and enjoyment are not mutually
exclusive. I think we can have fun while being professional
and making big things happen,” she said. “If you know me,
you know.”

That philosophy extends to how she advises newer agents
entering the business. Organization, she says, is non-negotiable.
“Get very organized from day one and stay organized,” Ashley
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stated with a learned confidence, “Find a system you love, not
just one that someone else likes, and use it.”

She also encourages agents to stay connected to their
brokerage and peers, emphasizing the value of shared
knowledge. “Go into the office a lot and get advice from
those around you,” she said. “Whether they’ve been in the
business a long time or they’re just really techy or a go-
getter, you can learn from everyone.”

Equally important, she says, is maintaining balance. Ashley
is intentional about prioritizing her health and relationships,
viewing self-care as a professional necessity rather than a
luxury. “Stay healthy and schedule time for yourself,” she
said. “I get a monthly massage. I work out three to four times
a week, and I make sure to plan dates with my husband, have
fun with my kids, and spend time with friends.”

The most fulﬁlling

part about being a
Realtor is witnessing
and sharing in the
excitement from
buyers and sellers
when they succcssfully
purchase their dream
home or complete the

sale of a property.”




She further advises agents to protect family time, avoid
chronic overworking and develop strong listening skills.
“Learn to say no and be an amazing listener.”

Beyond Her Business

Ashley has remained deeply involved in the Baton Rouge
community. She is active with St. Aloysius Church and

School and spent many years as a member of the Junior
League of Baton Rouge, where she served on the Hollydays
committee, along with other local non-profit and professional
organizations like SME and BNI.

Her leadership also extends to the Greater Baton Rouge
Association of Realtors, where she chaired the community
funding committee, served on multiple other committees and
completed three terms on the board of directors.

Those experiences, she says, have reinforced the importance
of service and professional engagement. She credits real estate
coaching, professional designations and continuing education
for helping her stay sharp. “I've found that being a CRS and
having other designations has helped me excel in my career
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and stay motivated,” she said. She also encourages agents to
take advantage of local board events and visiting speakers.
“There are so many great opportunities out there,” she said.

She emphasizes the psychological demands of the profession
and the importance of humility. “Be prepared to learn a lot
and always be humble,” she said. “Never think you can stop
learning. The industry is always evolving.”

Despite the challenges Ashley Vuci and many other agents have
faced over the past 18 years, she remains enthusiastic about
this profession. “I love this career. We get to wear so many hats,
and we get to help others. It’s challenging, but if you like to be
challenged like me, it’s fun. Yow’ll never be bored.”

As she looks ahead, Ashley remains focused on what has
sustained her for nearly two decades: serving clients with care,
staying curious and supporting others along the way.

“Life is short,” she said. “I just want to support one another
while still representing our clients the best we can. Balance is
my word for 2026.”

({4
I’'m so thankful

for my mom. She
truly is a legend.”

Ashley and her mother,
Frankie LaBorde were
featured in the May 2022
Mother’s Day issue
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FB Title Solutions

CHARLES BLAIZE, Jr.

or attorney Charles Blaize, Jr.,

solutions have always meant

more than checking a box.
Finding solutions is the thread that ties
together his work as an attorney, his
role as a leader, and his commitment to
his family and community.

After more than twenty-five years
practicing law, beginning with oil, gas
and mineral title work, he has built a
career defined by meticulous expertise
and a steady, solution-minded approach.
Since founding FB Title Solutions in 2017,
he has applied decades of experience

to solving and even litigating complex
commercial and residential title issues.

“We call it Title Solutions because
that’s exactly what we do. Oil and gas
companies tell you where they want
to drill, and our job is to get the title to
a place where the business risks are
acceptable,” Blaize explains. “The same
mindset applies here. We solve the
hard title issues. I've been doing that
work my entire career, and applying
it to commercial and residential real
estate since 2017.”

As the practice grew, Blaize saw that
many clients needed support in areas

that extended beyond property and title.

He acquired the Louisiana Family Law
Firm to bring together Fondren Blaize
and a team whose work aligned with
his own service-minded philosophy.
By combining business, real estate,
mineral, and family law under one
roof, he offers clients a place where
overlapping legal needs are handled
with clarity, coordination and care.

The problem-solving mindset that
defines Blaize’s work also shapes his
approach to responsibility beyond the

office, from family commitments to
community service. When his youngest
daughter, Avery, was diagnosed

with advanced autism, he and his
wife, Marci, began navigating the
complexities of long-term planning,
therapies and government benefits.

He discovered the only way to secure
the full range of support Avery would
need in life was to establish a special
needs trust. Untangling the complex
legal process on her behalf inspired
him to make this work more accessible
to other local families. Today, he
regularly helps create special needs
trusts at a reduced cost and serves as
legal counsel to several autism-related
nonprofit organizations.

His advocacy deepened through the
Bloom program, where Avery received
early therapy and support. There,

he and Marci connected with other
families facing similar challenges

and became involved in the early
development of The Emerge Center.
Charles was among the program’s
initial school board members, helping
shape its mission to prepare children
with autism for successful entry into
the East Baton Rouge Parish school
system. Although Avery aged out before
the program fully developed, he and
Marci have remained committed to
supporting the nonprofit and its work.

Today, his involvement continues to
reflect where Avery is in her journey. “I
follow my daughter. Wherever she is,
that’s where I'm going to be involved,”
he says. Right now, that’s the SWORD
program (Strong, Warriors, Of Resilience
and Determination) at St. Michael’s,
which offers services, resources and
support for individuals with autism,
including therapies, community events,
education and training.

BY BREANNA PIZZOLATO e PHOTOS BY STEVIE LEJEUNE
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My job is to communicate

with a soft hand, temper
expectations, and still fight for
people like a gladiator within
the bounds of ethics.

That same sense of responsibility and
generosity extends throughout the
family. Marci is an Assistant Federal
Public Defender and has volunteered
with CASA, the REACH program, the
Emerge Foundation, and the Junior
League. Together, they have built a
family culture centered on service and
advocacy, a foundation they’ve instilled
in their daughters, Abby and Avery.

Blaize approaches every challenge
with the same steady mindset: listen
first, understand what’s really at stake,
and help people find a way forward.
Whether he’s creating special needs
trusts, supporting autism-focused
nonprofits, or untangling complex title
issues, he sees his role as being a calm,
reliable presence in moments that
often feel overwhelming. “It’s never a
zero-sum game,” he says. “My job is to
communicate with a soft hand, temper
expectations, and still fight for people like
a gladiator within the bounds of ethics.”

That belief in being a resource for
answers and institutional knowledge
shapes how he leads both his practice
and his team. He expects excellence, but
he also expects care. “One ‘aw shucks’
takes away a hundred ‘atta-boys,” he
often says, a reminder of the standard
he sets and the pride he takes in a team
that understands the importance of
getting it right the first time.

For Blaize, problem-solving isn’t just a
professional skill. It’s how he engages
with the world. “Title is either insurable
or itisn’t,” he says. “The work lies in
figuring out how to get it there.” That
same approach—practical, patient and
deeply human—defines his work and
his relationships.

“I want people to feel like they can
always call and ask a question, even if
I'm not handling the closing,” he says.
“My goal is to be an advocate and a
resource when things get complicated.
We see ourselves as true partners to real
estate agents and to the broader Real
Producers community, and that means
helping however we can.”
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