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(T's TIME
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(T's TIME
FOP A PLACE
LIKE KINSTON

Featuring the Petal Collection by Lennar
Classic details meet contemporary design in open, energy efficiency
plans ranging from 3 to 5 bedrooms and 1,672 to 2,544 square feet.
And check out the Next Gen® series, made for multigenerational living

with a separate suite featuring a bath, kitchenette and private entrance.
Maodel home open daily.

>
NEW HOMES IN LOVELAND

FROM THE $5005 T0 $ 1M+ KINSTOn KINSTONCENTERRA.COM

EXPLORE KINSTON

Proven Experience.

Trusted by Realtors for timely inspections,
expert service, and stress-free closings.
_— EXPERIENCE IN

=

Bestiof s NORTHERN
‘ SEEHJS ) K % 7 COLORADO

FINALIST

Renovation
'\ Sells ®

Some Listings Need
More Than a Bow

Outdated listing in your 2027 pipeline?

We handle the renovation from design through
construction, so your sellers can hit the market looking
their best.

DESIGN, CONSTRUCTION, FINANCING

Chat with Steve & Thalyta

renovationsells.com
(970) 818-5667 | steve@renovationsells.com
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

BAKERY/CATERING
Boozee Treats
Debra Mills

(970) 889-26M
boozeetreats.com

CATERING
Graze Craze
Therese Cinotto
(970) 5411412
grazecraze.com

CLEANING & CONCIERGE
A Better Day Cleaning

& Concierge

Desireé Landt

(970) 821-8868
thebetterdayway.com

COLORA

4 . December 2026

DIGITAL MARKETING
SOLUTIONS

1QR

Guy Tuell

(303) 476-0238
1gr.com

EVENTS / WEDDINGS

Bradford Weddings & Events
Debra Bradford

(972) 940-2912
bradfordweddingsandevents.com

FINANCIAL ADVISOR
Country Financial

Jason Percha

(970) 669-1263
advisors.countryfinancial.com/
usa/co/loveland/jason-percha

FITNESS TRAINING

Body20

Cassidy Odell

(970) 305-5609
body20.com/location/fort-collins

FLOORING & DESIGN
Northern Colorado Carpets
Derek Krasuski

(970) 226-6800
northerncoloradocarpets.com

FLOORING, TILE/
STONE,WINDOW TREATMENTS
Loveland Design Carpet

One Floor & Home

Christy Gettman

(970) 682-3989
lovelanddesign.com

HOME BUILDERS

David Weekley Homes
(407) 902-1838
davidweekleyhomes.com/
new-homes/co

HOME WARRANTY

First American Home Warranty
Kyle Arenson

(970) 404-5099
firstamrealestate.com

HVAC SERVICES

Metal Mechanics Inc.
Michelle Culp

(970) 203-9954
metalmechanicshvac.com

Sandbox Solar
Alyssa Johansen
(970) 673-7733 ext. 1
sandboxsolar.com

INSURANCE BROKER
Country Financial

Jason Percha

(970) 669-1263
advisors.countryfinancial.com/
usa/co/loveland/jason-percha

Summit Insurance

BJ Hill

(970) 667-9133
mysummitinsuranceagency.com

MASTER PLANNED
COMMUNITY
Kinston at Centerra
Pam Avirett

(970) 613-4571
centerra.com/kinston

MED SPA: AESTHETICS/
HORMONES/WEIGHT LOSS
Xanadu Med Spa

Mark Koepsell
xanadumedspa.com

MORTGAGE / BANKING
Mountain Valley Bank
— David Salmon

(970) 416-3353
bankmvb.com

PNC Bank
Matt Offutt
(970) 282-3931
pnc.com

MORTGAGES

Altitude Home Mortgage
Ken Schmidt

(970) 576-8473
altitudehomemortgage.com

CrossCountry Mortgage
Sarah Dick

(970) 549-6223
crosscountrymortgage.com/
ryan-lendrum

First Western Trust Bank
Justin Crowley

(970) 407-3100
myfw.com/mortgage-services

Guild Mortgage

Ryan Abrahamson

(970) 530-0470
branches.guildmortgage.com/co/
fortcollins

MOVING COMPANY
Choice Moving Company
— Joe Pucci

(970) 658-7627
choicemovingcompany.com

ODOR REMOVAL
1-800 WATER DAMAGE
of Northern Colorado
(970) 461-0027
1800waterdamage.com/
northern-colorado

PAINTER

That 1 Painter Fort Collins
(970) 230-3924
thatlpainter.com/fort-collins

PERMANENT LED LIGHTING
Trimlight NoCo

Ryan Benson

(970) 800-8088
trimlightnoco.com

PHOTO BOOTH RENTAL
Bumblebee The Photobooth
Stephanie Woodard

(970) 215-2676
bumblebeepb.com

PHOTOGRAPHY / PORTRAIT
PHOTOGRAPHY

Blue Photography

Audrey Roybal

(970) 290-3975
blue-photography.com

REAL ESTATE & PORTRAIT
PHOTOGRAPHY

Erin Waynick Photography
Erin Waynick

(970) 217-9010
erinwaynickphoto.com

REAL ESTATE MEDIA
Helios Real Estate

Media — Jake Guerin
(970) 682-5533
heliosrealestatemedia.com

REMODELER
Renovation Sells
Northern Colorado
Steve Swanson
(970) 818-5667
renovationsells.com/
northern-colorado

ROOFING
NOCO Roofing
Troy Jennings
(970) 223-7663
nocoroofing.com

Roof Source LLC
Brendan O’Keefe

(970) 691-0845
coloradoroofsource.com

RURAL MORTGAGES
Rural 1st

Kaleb Barton

(970) 896-6323
rurallst.com

Wishing You a Holiday
Season Filled with Joy.

We are grateful for the

trust you place in us.

We-are Colorado’s leader in title insurance

Land TitleGuaramntee Con
345 E.271h Street, Love

2705

772 Whalers Way #10
970-21

t Gollins, GO BO525
649

4517 W. 20ih Streat #8, Greeley, CO B0G34
970-339-9522

Visit us at ltgc.com

SOLAR COMPANY
Sandbox Solar
Alyssa Johansen
(970) 673-7733 ext. 1
sandboxsolar.com

SOLAR INSPECTION
Solar Service of Colorado
(303) 551-6358
solarserviceofco.com

STAGING

Sell It Staged
Jena Tack
(303) 710-6635
sellitstaged.com

TITLE COMPANY
Chicago Title of Colorado
- Northern Colorado
Ryan Martin

(970) 666-7300
colorado.ctic.co

First American Title
Debra Myers

(970) 658-4685
firstamcolorado.com

Land Title Guarantee Company
Adrien Ruckle

(970) 420-3156

ltgc.com

TRANSACTION MANAGEMENT
Signature Agent Services
Savanna Campbell

(970) 889-3629
signatureagentservices.com

WATER DAMAGE
RESTORATION

1-800 WATER DAMAGE
of Northern Colorado
(970) 461-0027
1800waterdamage.com/
northern-colorado

SCAN THE QR CODE FOR
YOUR CHANCE TO WIN!

h If your to-do list is

SIGNATURE

AGENT SERVICES

Follow us on f

START 2027 WITH

ﬁettlnq

Your Time Back

running your
business, you're
not growing it.

We handle the details so
you have more time for
what moves your
business forward.

4

r weekly tips!

Let's finish the year strong, together.
970-889-3629 | savanna@signatureagentservices.com
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The loan to match your
life’s biggest moves.

If you're ready to make the move to a home

in the Fort Collins area, now's the time. | can help

you find the mortgage options that fit your finances and
open the door. And with a PNC Bank pre-approval,
you'll be able to shop and negotiate with confidence.

\ 4
Call me today at Matt Offutt
970'282-3931 Mortgage Loan Officer

NMLS# 1593105

*Additional restrictions may apply.

Brilliantly Boring since 1865 is a service mark of The PNC Financial Services Group, Inc.

PNC is a registered mark of The PNC Financial Services Group, Inc. (“PNC”). All loans are provided by PNC Bank,
National Association, a subsidiary of PNC, and are subject to credit approval and property appraisal.

=

ievoe ©2026 The PNC Financial Services Group, Inc. All rights reserved.
PNC Bank, National Association. Member FDIC.

MORT PDF 0225-035-2620703

6 - December 2026

email us at: mary.burrell@n2co.com

p

Celebrating 50 Years in Busine

www.nhortherncoloradocarpets.com

S22 970-226-6800

Seniors - Couples - In-Home - Newborn - Lifestyle - Maternity - Branding

Photographs that
feel real, refined,
and a little
unexpected.

Your story deserves more than staged
smiles. | create authentic, emotive images
that highlight connection and
personality—capturing the beauty in both

the big moments and the quiet in-between:s.

Portrait
Photographer blue-photography.com

Audrey Roybal audrey_bluephotography

NoCo Real Producers - 7



Meet || SNl L _
The | 10 'O
Team | T 2M &

S

¥

Mary Burrell Alyssa Benson Jacki Donaldson Candace Braden
Owner/Publisher Assistant Publisher, Managing Editor Event Coordinator
970-732-0469 Videographer, and Social Writer

Media Coordinator

- 1'|._ !
“Adi

Audrey Roybal

Erin Waynick
Photographer

Kate Shelton
Photographer Writer

the views of The N2 Company d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and
are not endorsed or recommended by N2. N2 is not responsible for the statements, opinions, or business practices of any authors,
contributors, or advertisers featured herein. Portions of this publication may include content created with the assistance of artificial
intelligence (Al) tools by authors or contributors and may not be independently verified by N2.

W DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect

Elevate Your Listing + Brand Photos

Polished visuals that capture attention + convert interest into business.

Headshots + team photos
Homes + rentals
360° virtual tours
Floor plans
Day + twilight photos
Aerial stills + video
Walk-through videos
Online ordering available

Erin Waynick Photography

Real Estate + Commercial * Portrait
erinwaynick@gmail.com | 917-217-9010

www.erinwaynickphoto.com

8 - December 2026

A Better Day

CLEANING

Resi

Owner and Founder

& 970.699.3806

A Better Day Is
Just a (lear Away.

Recurring Service
Move-In Ready
Show Ready

dential, Commercial,

& Office

@ thebetterdayway.com

< welcome@thebetterdayway.com

Proud to partner

with CLEANING
FOR A REASON,
providing free home cleaning
to patients battling cancer.

SELLITSTAGED

THE LISTING ADVANTAGE -

BUYERS CAN FEEL.

Thoughtful staging helps

buyers see how a home lives,

connect emotionally, and
recognize its value.

F 303-710-6635 / SELLITSTAGED.COM

HELP YOUR
CLIENTS CLOSE
WITH
CONFIDENCE

REAL ESTATE HVAC & SOLAR CERTIFICATIONS
Sandbone+ HVAC performs @ comprehensive
Fumace & &/C Certification 1o verity systerns
are. sale, efficient, and cperating to

manufacturer standards, providing clear
documentation for buvers, sollers,

and agents. N2 Producers Group Exlusive

5149 offer (a $260 value),

*WE SUPPORT ORPHAMED SYSTEMS

WE HELP
HOMEOWNERS
UNDERSTAND THIER
SOLAR + HVAC
SYSTEMS BEFORE
THEY BECOME A
PROELEM

'WE OFFER:

=AC B HEAT PUMP TUME-UPS
=30LAR SYSTEM HEALTH CHECKS
=S0LAR SYSTEM APPRAISALS

Ny il sanpBOXSOLAR COM
= &
i R, STOBTATII
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PARTNER SPOTLIGHT

Pictured left to right:

Seated: Donna Hartley,

Chris Flores, Liz Fast

Standing: Kevin Weiderhold,
Angie Nichllos, Amanda Jewell,
David Ray, Lacey Wolfe

New Home Advisors Amanda
Jewell and Liz Fast are the
primary points of contact for
agents who call in.

Phone: 303-872-5030

David Weekley Homes

BUILT ON CHOICE, BACKED BY SERVICE

hen your clients are
ready to find their next
home, the right builder

can make all the difference. David
Weekley Homes is proud to be a trusted
home building partner for Denver-
area real estate professionals, offering
thoughtfully designed homes, flexible
choices, and a homebuying experience
centered on exceptional service.

Founded in 1976, David Weekley Homes
has grown from a small Houston

10 - December 2026

PHOTOS BY MERNE HUDSON

builder into one of the nation’s largest
privately held homebuilders. With

50 years of experience, more than
130,000 homes closed, and over 1,600
awards for product design, quality,
and customer service, the builder
brings a proven reputation to the
Denver-area communities it serves.

That reputation matters. Clients are
making one of the biggest decisions of
their lives, and they need confidence
in the builder they choose. The David

Weekley Homes Denver team helps
make the homebuying journey easier
with knowledgeable guidance, helpful
community insight, and a service-
focused experience designed to
support buyers from start to finish.

The experience is built around

design, choice, and service. Through
LifeDesign®, the company’s approach
to home design, floor plans are created
with attention to sight lines, room
placement, windows and light, and

NoCo Real Producers - 11




THE DAVID WEEKLEY
HOMES DENVER
TEAM HELPS MAKE
THE HOMEBUYING
JOURNEY

EASIER WITH
KNOWLEDGEABLE
GUIDANCE, HELPFUL
COMMUNITY
INSIGHT, AND A
SERVICE-FOCUSED
EXPERIENCE
DESIGNED TO
SUPPORT BUYERS
FROM START

TO FINISH.

traffic patterns. These principles help
shape homes that feel open, functional,
and comfortable for the way today’s

homebuyers move, gather, and unwind.

Choice is just as important. Every
buyer has different needs, preferences,
and priorities, and David Weekley
Homes offers a variety of home styles,
floor plans, and design selections

to help clients find the right fit for
their lifestyle. Whether your clients
are looking for a single-family home,
cottage, paired home, or townhome,
the goal is to help them find the perfect
space for the way they want to live.

Service brings the experience

together. Homebuyers are supported
by a dedicated Home Team, which
includes a Sales Consultant, Personal
Builder®", Design Consultant, and
Warranty Representative. This team
helps guide buyers from the first
conversation through closing and
beyond, giving real estate professionals

confidence that their clients are
supported every step of the way.

In the Denver area, David Weekley
Homes offers opportunities for buyers
across The Aurora Highlands, Baseline,
Painted Prairie, and Sterling Ranch.
These communities provide options
across location, lifestyle, and home
type for clients at different stages of
life. From low-maintenance townhome
living to spacious single-family homes,
these choices give clients more ways

to find a place that feels right.

Beyond home building, David Weekley
Homes is guided by its purpose of
Building Dreams, Enhancing Lives.
Through the company’s CARE program,
the Denver team joins team members,
homeowners, homebuyers, and
community partners to support local
nonprofit organizations and make a
positive impact in the communities it
serves. In 2025, the team completed
improvements and repairs at Rocky
Mountain Village Camp, donated $20,000

through the Dovetail Impact Foundation
(formerly the David Weekley Family
Foundation), collected school supplies
for 500 children through Kenzi’s Causes,
and supported Parker Task Force with
donations through the annual Giving
Thanks, Giving Back Thanksgiving Drive.

David Weekley Homes is proud to work
alongside real estate professionals

who help buyers make one of life’s
biggest decisions. With a range of home
choices and a guided homebuying
experience, the company is committed
to helping clients move forward with
confidence and find the right fit for

the next chapter of their lives.

To learn more about David Weekley Homes
in Denver, visit our Denver Division Office
at 8480 E. Orchard Road, Suite 3300,
Greenwood Village, CO 80111, call 303-872-
5030, or email DENIA@dwhomes.com.

David Weekley
Homes

DESIGNING HOMES WITH YOUR CLIENTS IN MIND

And the way you sell.

When it comes to selling homes, your name matters. That’s why we stake our reputation
on helping you enhance yours. Selling a new David Weekley home to your Clients means
more than simply giving a family a place to live. It means providing a rewarding home
building journey and creating an inspiring space where their dreams can come true.
That’s how reputations are built - one exceptional experience at a time - and it’s why we
make our Team a seamless extension of yours. That’s The Weekley Way.

David Weekley Homes
P

New homes from the high $300s
in the Denver area

720-973-4914

See a David Weekley Homes Sales Consultant for details. Prices, plans, dimensions, features, specifications, materials, and availability of homes or communities are subject to change without notice
or obligation. lllustrations are artist’s depictions only and may differ from completed improvements. Copyright © 2026 David Weekley Homes - All Rights Reserved. Denver, CO (DEN-26-000778)
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2 =g 1 MVEE: -~ Codorado born and raised, lustine enjoys gardening, traveling and time with her boyfriend, 3 daughters and 2 dogs.
Loveland OfTice Fun Fact: She has hetarochromia, a rare condition that gives her bwo differant colored ayeas

| ESCROW ASSISTANT

Jo moved to Northern Colorada from Adington, Texas at a young age and proudly calls Fort Colling home, She's a
C5U Chitd Development graduate and devoted dog lover whnd enjoys making memaosias with family and friends.
Fun Fact: Jo followed her love of the beach and moved to Santa Barbara before returning to NoCa.

With six years in title, Brittany Loves making life's biggest moments smooth and less stressful. Off the clock, it's
haar family, Great Dane and true crime documentarios.
Fun Fact: Belose title, Brittany was a grave dsgoer

CHICAGO TITLE

Happy Home
Warranty Holidays!

Here's to cozy celebrations, treasured
moments, and the peace of mind that comes
with home warranty coverage. Thank you f
the opportunity to work together, and b
wishes for a happy 2027!

Seasons Greetings!

myfahw.com
Phone Orders: 800-444-9030

©2026 First American Home Warranty Corporation. All rights reserved. FA_AD_MRP_KARENSON_12_26

Your Local Resource

970-404-5099
karenson@firstam.com

o

e
: "}f Ix =5 J
== b L I .
First American “Protecting Client Relationships,
Home Warranty™ Budget and Time”

NOT JUST
PHOTOS.

Elevated renl estate photography
and cinematic storytelling for
properties that deserve maore
than ordinary marketing

HELIOS

Photography ¢ Cinematic Films ¢ Drone
Floor Plans ¢ Social Reels

A POINT OF VIEW.

14 - December 2026

FIND A NEED, FILL A NEED.

TODAY'S HOMEBUYERS NEED OPTIONS - IF YOU HAVE A
CLIENT HOLDING OFF ON THEIR DREAM HOME DUE TO
A CONTINGENT SALE, LET US HELP THEM GET OFF THE
FENCE AND TURN THEIR SEARCH TO SOLD WITH OUR

IN HOUSE BRIDGE LOAN!

E,}E Visit us online or call us
at: 720-990-3687

ol

Originating Branch Manager
720-990-3687

NMLS1458088
ryan.lendrum@ccm.com

® LENDRUM TEAM

CROSSCOUNTRY MORTGAGE™




FEATURED AGENT

I anya THE HUB AT EXP REALTY

STORY BY JACKI DONALDSON
PHOTOS BY AUDREY ROYBAL,
BLUE PHOTOGRAPHY

or 20 years, a family had been
F saving for a home of their

own. They had built a life,
raised their family, and dreamed of
the day they could finally buy. When
they approached a real estate agent,

they were told they couldn’t afford
it. Then they met Tanya Kensley.

Conflicting information from lenders
and unexpected financing setbacks
threatened the purchase, but Tanya
kept searching for solutions. With help
from a local lender, the family finally
reached the closing table. “I've never
felt so happy in my life,” Tanya shares.

Tanya still keeps in touch with
the family and thinks of them
often, reflecting her approach to
real estate and her tagline, Your
REALTOR®, Your Friend.

Long before Tanya began helping
people find homes, she spent 22
years helping them regain their
health and independence.

Born and raised in northern New
Hampshire, she studied physical
therapy at the University of Vermont.
During a clinical rotation in

Denver, she experienced something
unfamiliar to a New England

girl: sunshine in the winter.

After graduation, she accepted a job in
Denver, then began traveling for three-
month physical therapy assignments.
Her work took her to Cape Cod and
eventually Florida, where she spent 10
years. But Colorado remained on her
mind. “I wanted seasons, and the people
in Colorado really jived with me,” she
says. “I knew I wanted to end up here.”

16 - December 2026




| love seeing young people thrive. The more
we teach good real estate, the more good
REALTORS® we get to interact with.”

,ﬁ“ﬂﬂ'\ﬁ

In Florida, she met Andrew, a fellow
physical therapist, while waiting in
line for the bathroom at a bar. They
discovered their shared profession,
and although Tanya didn’t give him
her number, her roommate did.

The next day, Andrew called. When
their relationship became serious,
Tanya told him she intended to move
to Colorado. He agreed to come along.
They married, welcomed daughter
Ella, and moved to Fort Collins when
she was 10 months old. Twenty-two
years later, they’re still there.

Tanya spent more than two decades
as a physical therapist, including 10 at
Poudre Valley Hospital, specializing
in neurological rehabilitation. She
loved helping patients, but the physical
demands eventually took a toll. She
transitioned into medical device

sales, helping a friend’s startup with
everything from clinical support to
marketing. When COVID-19 restricted
hospital access and slowed business,

Tanya began considering her next move.

Her sister Jennifer, a REALTOR®
with eXp Realty in South Carolina,
invited her to an eXp event in Cabo
San Lucas in 2021. Tanya attended
without any intention of entering
real estate. But after learning about
the brokerage’s collaborative model
and financial opportunities, she
reconsidered. “I remember thinking,
‘Oh my gosh, I think I need to do
this for my family,” she recalls.

Jennifer encouraged her. The day after
they returned home, she called and
told Tanya to check her email. Waiting
was a real estate licensing course
Jennifer had purchased for her. Tanya
completed the course, passed her exam
on the first try, and launched her career
in 2022. Her first year brought four
sales. The next year, eight. Then 16.

Despite her growing success, Tanya
missed having colleagues around
her. When a founder of The Hub,
powered by eXp, invited her to visit,
she immediately connected with
the atmosphere. “I walked in, and it
just felt like home,” she says. “It was
collaborative, kind, and uplifting.”

Tanya joined The Hub and soon
attended a class taught by Kim
Tomlinson, who was launching a
coaching program. Tanya became Kim’s
first client and credits the experience
with accelerating her business. Through
coaching, she embraced motivational
interviewing, focusing on clients’
underlying reasons for buying or
selling. “Yes, we’re in sales, but we

are really getting to know people

and their stories and understanding
what’s underneath their desire to

buy or sell a house,” she explains.

Tanya has consistently ranked among
her office’s top producers throughout
2026, claiming the No. 1 spot in both
July and August and ranking No.

2 for the year overall. “Everything
has just come together,” she says.

Tanya’s enthusiasm extends to
mentoring new agents. She speaks to
university real estate students, teaches
first-time homebuyer classes, and
encourages young professionals to

build relationships and communicate
personally. One student contacted
her after a presentation, became

her intern, and is now a REALTOR®
working alongside her. “Ilove seeing
young people thrive,” Tanya shares.
“The more we teach good real

estate, the more good REALTORS®
we get to interact with.”

Outside work, Tanya and Andrew
enjoy time with their daughters, Ella,
23, who is pursuing physician assistant
studies, and Sophia, 20, a University of
Tampa student studying international
business. An avid reader and traveler,
Tanya loves exploring local cultures,
exercising, dining out, and catching
up with friends on long walks.

Tanya has found her sweet spot:

a career that fuels her passion for
helping others, a community she loves,
and plenty of adventures still ahead. ¥

CONNECT WITH TANYA AT
TANYA.KENSLEY@GMAIL.COM.

For the Record

Years in real estate:
5 and counting!

Signature color: Blue, always!
Favorite food: Sushi, please!

Favorite season:
Summer sunshine

Early bird or night owl?
Early bird, for sure!

Life’s theme song: “You’ve Got
a Friend” by James Taylor

Always in her fridge: Salad,
yogurt, eggs, and white wine

Dream seatmate on a long
flight: Oprah Winfrey

Bucket-list adventure:
Sailing the Caribbean or
Croatia on a private boat

Office or home? Three to four
days in the office for the energy
and camaraderie, with work-
from-home days mixed in.



Give your clients

puts buyer
estimates, seller net sheets, and
everyday real estate calculators
at your fingertips, so you can
keep conversations moving
through the holidays..

or contact Services are provided by PalmAgent, a third party not
us for a demo. affiliated with First American Title. Fees may apply.

Debby Myers Randy Hill Lily Archer

Business Development Manager Business Development Business Development
970-308-3146 . 970-617-4431 h 970-218-1479
DMyers@firstam.com randyhill@firstam.com lily@firstam.com

~ - ) ~ ~
(©) Centerra (@) FortCollins (©) Greeley (@) Loveland
1635 Foxtrail Drive, #226 N 2950 E Harmony Rd, Ste 399 7251 W 20" Ste, Bldg A2 200 E 7" St, Ste 120
Loveland, CO 80538 Fort Collins, CO 80528 Creeley, CO 80634 Loveland, CO 80537

©2026 First American Financial Corporation and/or its affiliates. All rights reserved. | NYSE: FAF | DEC 2026

HELPING TAKE THE

gréeat Gif

YOUR TRANSACTIONS

- Planned Service

- Preventative Maintenance

- Indoor Air Quality

- Humidifiers

- Ductwork

- New Construction

- Retrofit

- AC & Heat Pump Install & Repair

RESTORING WHAT
MATTERS MOST"™

Your Full-Service Water Damage
Restoration & Emergency
Services Experts

A BELFOR @ COMPANY

- Furnace Install & Repair
- Basement Finishes

- Boilers

- Mini Splits

- In-floor Heating
(T

0

24/7 Emergency Services

* Water Damage Restoration + Mold Remediation
* Fire & Smoke Restoration » Sewage Cleanup
+ Sanitizing & Disinfecting « Cigarette Odor Removal

Of=:40

Contact us today for a FREE consultation ? Eg

970-461-0027 . .
; E 970-203-9954 - www.metalmechanicshvac.com
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More Buying Power.

More Closings.

ﬁ'{] The buyer receives a conventional
mortgage for the home value only.

Thay own the house and lease the land,
@ with a single monthly payment that
Includes both the mortgage and the land lease.

E:t Buiyers can purchase the land, sell the housa
or refinance at any time.*

More Opportunities.

Casay Kiser Ryarn Abrahamson Stacy Fridal
Loan Officer Branch Manager Loan Officer

MMLS #720436 NMLE #295176 NLS #289677 estatel
J08704 8406 WAOIITI0T4 R0 TN0

Guild Mortgage Company; NMLS #3274; Equal Housing Opportunity; www.nmlsconsumeraccess.org. All information, loan programs & interest rates are subject to change without notice. All loans subject to underwriter approval, terms and conditions apply. Borrower remains responsible
for the monthly mortgage payment and full property taxes on the home and land. Estately Land Trust administers the land lease. Rates, terms, availability, and eligibility are subject to change depending on buyer qualification, the property, and applicable loan program guidelines. Estately
Land Lease provides a 50-year land lease unless the borrower sells the property, buys the land or defaults on the lease. The annual lease rate increases every 12 months based on the (sum of Price Index (CPI) and, will not decrease if CPI is 0% or negative. For CPI info, visit www.bls.gov/cpi.
At lease end, the borrower must either purchase the land from Estately or sell the home. There is no lease renewal option. The land purchase price is the original land value plus CPI inflation, regardless of the lease payments or appreciation.

This program is limited to single-family homes in select Colorado markets. For use by Real Estate Professionals only. Not intended for public use or distribution. Guild Mortgage is not affiliated with Real Producers Magazine.

Torrie Barr
Loan Officar
NMLS #401213
01270

| Finance the home, lease the land... estately.

o ﬁ Guid '~
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FORT COLLINS. CO 20528

Alcohol-infused ice cream, cupcakes,
cheesecakes, cookies, coffee, + more

281 E. 29th St. | Unit C | Loveland

Debra Mills, Owner + Curator
(970) 889-2611
debra@boozeetreats.com
www.boozeetreats.com

—

Choice

Moving

Company
From Our Family fo Yours

The Right Choice
for Your Clients

Professional moving care that
reflects well on your referral.

750+ Five-Star Gocgle Reviews
0 rwting st both incators

Scan to
Book or Refer

970.658.7627
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EVENT RECAP

HATS & HAPPY HOUR 4 HEROES

PHOTOS BY ERIN WAYNICK, ERIN
WAYNICK PHOTOGRAPHY, AND
BUMBLEBEE THE PHOTOBOOTH

Thank you to everyone who joined
us at The Drake Centre for our Hats
& Happy Hour 4 Heroes, raising
money for Health 4 Heroes. We’re
so grateful to every one of you who
showed up, mingled, and enjoyed a
fall evening. See you at our next one!

LTI

AEEEN IR AN
T R
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WELCOME
TO

NOCO RP
HATS FOR

SPONSOR SHOUTOUT

THANK YOU TO OUR
HATS & HAPPY HOUR 4 HEROES SPONSORS!

COUNTRY

Qs> = RURALL

SOLAR SERVICE

OF COASRLED

We extend our heartfelt thanks to the generous sponsors who
made our Hats & Happy Hour 4 Heroes event a success!

Special thanks to our Premier Sponsor, Jason and Sarah
Percha with COUNTRY Financial, and to our Drink Sponsor,
Kaleb Barton and Austin Griffith with Rural 1st, for your
continued outstanding commitment to our community.

Thank you to our Event Sponsors, Ken Schmidt with Altitude
Home Mortgage, Adrien Ruckle and her team at Land

m=fE  gphwblBEE  grazeDcraze

Title, Steve and Thalyta Swanson with Renovation Sells,
and Kate Collardson with Solar Service of Colorado.

And a huge thanks to Therese Cinotto and Emily Luth with
Graze Craze for the beautiful charcuterie spread, Debra Mills
with Boozee Treats for the yummmy desserts, and Stephanie
Woodard with Bumblebee The Photobooth for the fun pics.

Thank you all for believing in our mission and for helping us
bring this event to life. We couldn’t have done it without you!
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STOP OVERLOOKING YOUR
STRONGEST BUYERS

“VA-OFFERSARE-WEAK:"

.5aid no one who's worked with us.

MYTH: VA appraisers are picky.

FACT: If the home is safe, sound &
sanitary, it's rarely an issue. We flag
anything before it becomes a problem.

MYTH: No down payment means a risky
buyer.

FACT: VA loans have one of the lowest
foreclosure rates.

MYTH: VA buyers aren't competitive.
FACT: 30 down & no PMI make them
strong, ready buyers.

Who it's for: eligible veterans, active-duty
service members, and gualifying spouses,

THE VA ADVANTAGE:

v $0 down for eligible veterans
v Na monthly PMI
v Flexible credit guidelines

v Assumable loans

Why it matters right now: In a
multiple-offer situation, that's leverage,
not a liability.

Make your next VA offer the one sellers say
yes to.

Scan the QR code to schedule a quick
meeting. Our treat!

KEN SCHMIDT

MODEARN LOAM ADVISOR / OWMER

TEAMEEHSALTTTUDELDAMN . COM
@ QFIC 574 BAT]
REMTHELODAMPILOT.COM
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SOLARPANELS”, ™ .
'SHOULD BE SAVING ==~
R CLIENTS MONEY. <8

ARETHEY? /L)

M
Solarinstallation Inspection,ﬁg* .

System Performance Check ™,
Accurate Valuation
Lease Transfer Support™

Ask About Our
for Your Office.

SCHEDULE YOUR TODAY!

(303) 835-9235
solarserviceofcolorado.com

SOLAR SERVICE

OF COLORADO

Elevated event planning for all the special moments in life.
Contact us to get started on your unforgettable celebration.

(972) 940-2912
bradfordweddingsandevents.com
Bradfordweddingsandevents@gmail.com

7 N an
TRIMLIGHT

Loally hved, Conwonity T

The ORIGINAL in permanent programabile LED lighting solutions

LIFETIME

PRI i
WARRANTY!

4T

[t g, -

—

RequestiYours -*-::?"’?ree Quote TODAY |

Rermanent;, Programmable LED Lighting

Install must be on 130 LF or more to receive 30% discount

RequestiYour/EREE MODAY/

NoCoRP

= (970) 800-8088
‘ / www.trimlightnoco.com
f [@ o©trimlightnoco

BUZZ IN EARLY
FOR 2027!

For bookings, Scan the QR Code
or go to bumblebeepb.com

O® burbleBE

HELPING &
YOUR

CLIENTS

COVER THE

ok

PREMIER
AGENCY

@

Allstate

970.667.9133 | 283 E. 29th Street | Loveland, CO 80538

BJ Hill | Summit Insurance | Agency President
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ONE LIFE TO LIVE

Oftentimes, the most
profound losses become
defining turning points.
For The Group Real
Estate agent Allison Baca,
losing her stepfather to
pancreatic cancer was a
powerful reminder that
we only have one life

to live, and today, she’s
making the most of hers.

Allison grew up in Rancho
Cucamonga, just east of

Los Angeles, and earned

a business management
degree from California State
University, Long Beach.

A career move took her

to San Diego, where she
met her husband, Shawn.
The pair called California
home for several years
before Shawn, a Fort Collins
native, introduced Allison
to the beauty of Colorado.
Today, the Bacas happily
call Loveland home.

Allison spent the first part
of her career as a district
sales manager and trainer
for large retail companies
in the San Diego and
Denver areas. Her sales

and customer service
background continues to
shape her approach to real
estate. She genuinely enjoys
meeting people, creating
positive experiences, solving
problems, and giving

back to her community.

While working in corporate
roles, Allison always had
real estate in the back of
her mind. “I love looking at

-3

houses, and I have always
been fascinated by the
process,” she shares. “I
thought real estate would be
a good way to combine my
customer service skills and
love of homes, but honestly,
I was too afraid to make

the leap for a long time.”

Her stepfather’s cancer
diagnosis was heartbreaking

for the family, but it also
prompted Allison to
reconsider her future.
“Seeing my stepdad go
through an awful battle with
cancer was the motivation
Ineeded,” she details with
tears in her eyes. “He was
diagnosed with cancer in
February 2021 and fought a
hard battle. I realized that
we only have one life to

live, and I needed to make
a change. I didn’t want to
be at the end of my life and
not love the life I built.”

Leaving behind the security
of a corporate career was no
small decision, but Allison
knew she was ready for
something different. In her
30s, she found the courage to
pursue her longtime dream
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of working in real estate.

“I had always wanted to

do real estate, but I didn’t
know how,” she notes. “But
my stepdad is the reason
why I decided to go for it.”

Allison earned her real
estate license in June 2022.
The transition required
determination, trust, and
a willingness to embrace
the unknown. For her,

the chance to build a
career on her terms and
create a fulfilling future
was worth the risk.

She joined The Group and
quickly found a sense of
belonging. “I just love The
Group,” she says. “I love the
culture, and I'm so energized
by the entrepreneurial
spirit. It’s been a great

place to learn and grow.”

In her first year, Allison
was named the Loveland-
Berthoud Association of
REALTORS® Rookie of
the Year. Her business
has grown steadily ever
since, and she’s on track
for her strongest year yet.

One of her greatest sources
of pride is the increasing
number of repeat and
referral clients who trust
her with their real estate
needs. “Helping people is

«[ JUST LOVE THE GROUP.

I love the culture, and
I'm so energized by
the entrepreneurial
spirit. It’s been a
great place to learn

my favorite part of this
business,” she emphasizes.
“Ilove when I can guide
someone through the
sometimes tough real estate
waters, and we figure

out how to get through it
together. I'm also super
proud that I'm starting

to get a lot of referrals,
which means I've done a
good enough job that my
clients want to tell their
friends and family about
me. That means so much.”

Allison attributes much
of her success to the
powerhouse women in
the industry who have
encouraged and guided
her. Before entering real
estate, she sought advice
from longtime friend Roni
Froelich, who has since

become an important
mentor. Tracie Milton, who
attended high school with
Shawn, also took Allison
under her wing and became
another trusted source of
support. Today, she works
closely with Debbie Hanson,
a seasoned real estate
professional with 26 years

of experience. Inspired by
Debbie’s integrity and core
values, Allison hopes to build
a similarly rewarding career.

Her mom, Heidi, also
encouraged her to pursue
a new direction. “She’s my
best friend,” Allison shares.
“She really advocated

for me to do this.”

Outside of real estate,
Allison treasures time
with Shawn and their two

Bernedoodles, Dodger and
Odie. The couple enjoys
golfing, boating, camping,
traveling, and settling in for
a good movie. Allison credits
her grandparents with
inspiring her love of travel.
This passion has taken her
and Shawn around the world
and sparked a particular
affection for Europe,
especially Italy and the
beauty of Tuscany. An avid
reader, she enjoys everything
from murder mysteries and
thrillers to fantasy novels.

Giving back is another
important part of Allison’s
life. She hosts an annual
food drive for the Food
Bank for Larimer County,
serves on the board of

the Loveland-Berthoud
Association of REALTORS®,

and supports organizations
such as Respite Care, Women
Give, and United Way.

For Allison, pursuing

real estate meant taking

a chance on herself and
choosing a path that felt
meaningful. Inspired by her
stepfather’s courage and

the perspective his illness
brought, she stepped away
from the familiar to follow

a dream she had carried

for years. That decision

has allowed her to build
lasting relationships, make

a difference in others’ lives,
and create a career and a life
that feel authentically hers. #

Connect with Allison at
abaca@thegroupinc.com.

]
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(970) 541-1412

CHARCUTERIE BOARDS & BOXES

Perfect for
every palate

LOVELAND

(@
CARPET

ONE

FLOOR&HOME

HERE TO
FLOOR
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FORT COLLINS

WE GO WHERE OTHERS WON'T!

(970) 230-3924

FROM ESTES PARK TO STERLING

All of NoCo, including Loveland, Greeley,
Fort Collins, & surrounding areas.

MAKE READY SERVICES AVAILABLE

RESIDENTIAL - COMMERCIAL - INTERIOR -
EXTERIOR PAINTING & HOME REPAIR

THE LENDER YOURCLIENTS
NEED N COLORADO.

EaRURALrt'

Closer to What Matters
Construction Loans < Lot Loans = Land Leans+ Home Loans...

When your client’s goal is to get Closer to What Matters®, we're ready to help them get started.

Austin Griffith

Rural 1** Loan Officer

NMLS 2536225 | 720.241 2302
Austin.Griffith@Rurallst.com

Kaleb Barton

Rural 1* Loan Officer

NMLS 2190484 | 970.896.6323
Kaleb.Barton@Rurallst.com

Loans subject to credit approval. Rural 1 is a tradename and Rural 1%, the RallingHills Window ican, Rural

indow ican, Rural Logic, and Clozer to Whal Matlers a @
exclusive trademarks of Farm Credit Mid America, NMLS 407249, Rural 1* products are available to consumers within the territories of participating Reeell
Farm Credit System Associations. Equal Housing Lender. 2

EROER

Is Your 12'R

Most agents market
because they have to.
Real Producers market because
they can prove it works.

Marketing an

Expensemcw

a Revenue

Accelerator?

Guy Tue QR.com/RealProducers
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WARM UP TO
HOMEOWNERSHIP

LOCAL LENDERS. LOCAL DECISIONS. LOCAL SERVICE.

David Salmon . M%/\}ﬁn Nick Mendez

NMLS #297607 NMLS #1396856
970416 3353 ol W 9705067119
dsalmon@bankmvb.com MeefDIc  NMendez@bankmvb.com

Because Yyour
;.; 248 peace of nind
THE PERCHA AGENCY 1S our priority.

NORTHERN CQLORADO

WORLDS BIST

LIEE INSERANCE

When it comes to insurance, you deserve coverage “-:'1'"'_!?1"”“‘

from a team you can trust. Let us help you find the right
protection for your future. Honored to be recognized on

Forbes’ 2024 list of the World’s

Best Life Insurance Companies!

CELEBRATING 20 YEARS

of Trusted Service in Northern Colorado!

LIFE | AUTO | HOME | BUSINESS

CountryFinancial.com/Jason. Percha =
970-669-1263 | jason.percha@countryfinancial.com

Individuals with the title “Financial Advisor” are Financial Advisors of COUNTRY Trust Bank’. Registered Representatives of COUNTRY® Capital Management Company and Insurance Agents of COUNTRY
Mutual Insurance Company” and COUNTRY Life Insurance Company*® and their subsidiaries. Investment management, retirement, trust and planr vices provided by COUNTRY Trust Bank®.
Please see our Terms and Conditions for more information about COUNTRY Trust Bank® and its affiliates. NOT FDIC-INSURED | May lose v: \lue | No bl nk guarantee Registered
Broker/Dealer offering securities products and services: COUNTRY" Capital Management Company, 1711 General Electric Rd, P.O. Box 2222, Bloomington, IL. Member FINRA and SIPC.
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ed Electro Muscle Stimulation
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itness studio that pairs a all group fraining.

BODY20 is a cutting” -edgef glized 1-on-1and s
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i+ activates 907%
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y

. ; , our
Injust 20 minutes trength, tone

BODY20

FORT COLLINS

to book your free
consultation + body scan

(970) 305-5609 | 3519 E HARMONY RD #150 | www.body20.com/location/fort-collins



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

When is the “best” time to refinance?

And when should. you wall?

With 30-year interest rates remaining stubbornly in the 6s for
most of the last four years, many homeowners are running
out of patience. And with many of those loans in the high 6Bs,
low 7s, and/or with temporary buydowns that are set to
expire, the question of “when to refinance” is an
all-too-common one.

For most, the answer can be found in a simple two-part test,
which can be taken after a quick conversation with any
competent lender: (1) Can you reduce your rate enough to
save a meaningful amount of money per month? and(2)Can
you do so with no or minimal closing costs? For example, if a
homeowner with a $600,000 loan balance can save just .25%
on his rate, with 100% of the fees covered by his lender, then
he could save over $120/mo in interest at no actual cost,
aside from his time. Conversely, if a homeowner with a
$200,000 loan balance can save a full 1% on her rate for
$5,000, then she would need 2.5 years to break even, and she
may want to wait.

A simple analysis like this makes the decision easy: If both
answers are “yes,” then now is the time. If either answer is
“no,” then you might take a little more thought, or maybe a bit
more time, before pulling the trigger.

And sometimes, a homeowner will be in a position where
they can lower their rate, but they decide to wait, in

W FIRSTWeEstern

TRUST MORTGAGE

anticipation for even lower rates. This is a classic trap of
believing that "past performance is indicative of future
results,” just as a gambler will believe that a winning streak
somehow increases his odds, and he'll almost always play
until he loses. But with mortgage debt, the odds actually get
worse. After all, if the balance is already owed, then delaying
arefinance will continue to cost more, the longer the wait: If
a lower rate is already available, then rates don't just have to
go lower to save more money - They have to keep getting
lower, just to save back the missed savings from not
refinancing sooner. It's alosing game.

So in short, while everyone has their own “rule of thumb,” |
feel it's worth every homeowner’s time to take this quick and
simple two-part test. After all, they've already been waiting
... But they may not need to be.

Justin Crowley

Sr. Loan Originator

970.691.2214 | justin.crowley@myfw.com

200 S. College Ave Ste 10, Fort Collins, CO 80524
NMLS ID 378544

8800+ Transactions & $2.75+ Billion
Personally Originated Since 2001

mortgage.myfw.com

@ Member
NMLS # 477166 FDIC

Cenin



