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COMMUNITY CHAMPION LOAN
A Mortgage Loan For Those Who
Make A Difference

A special mortgage designed for educators, healthcare
professionals, first responders and military personnel.

=  NoPMIrequired”
+  Flexible treatment of deferred student loans

Doesn't require first time homebuyer status
Bridge Loan cligible*

LENDEN

Branch Manager / Mortaage Loan Officer

P{734) 775 9488
F (344) B9B-0995
dsyck@mortgagecentercom

b T mTRASE

RAISING THE BAR

We've expanded our Lux Collection

to better showcase Southeast

Michigan's most distinguished A
properties, with new furnishings,

elevated decor, and curated I m DG Ci‘

y =R A e e T

, / = |

Home Inspections
Sewer Camera with video ® Mold/ Air Testing ® Radon Testing

\ options for today's luxury listings. HOME STAGING EXPERTS
Kéww KEVIN SCHAAF
Residential home IIH.’:E[)&GHUHS 734-341-8163 (call or text) ® kevin@ksinspections.com “Iterns shown may not be avallable at time of booking k (2&8) -591-4290
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$99 mortgage processing’ through September 30

Michigan Schools & Government Credit Union can help your clients save
more than $600 on closing costs, whether they’re a first time homebuyer,
upgrading, downsizing, or refinancing.

Our local Mortgage Consultants are dedicated to championing
homebuyers at every step of the process. It's one reason why we’ve
earned a 97% satisfaction rating for 20+ years.

Open to all Michiganders. MI?HIG'&N
CREDIT UNION

Jesse Batayeh

Mortgage Consultant
NMLS #533763

N Michigan Schools and Government Credit Union
| 20595 Farmington Rd. | Livonia, Ml 48152
W P:(586)263-8800, ext. 853 | C: (313) 580-7148

*$99 mortgage processing fee offer available for mortgage loans originated and disclosed between 5/1/2026 and 9/30/2026 and
saves $646 on mortgage processing when you obtain a mortgage from MSGCU. Homebuyers are responsible for any third-party
closing costs including but not limited to home appraisal, home inspection, title, tax, and insurance. A loan amount of $200,000
amortized over 30 years at an interest rate of 6.375% has an Annual Percentage Rate (APR) of 6.436% and a payment of $1,247.74
EOUAL HOUSING | . . . . ; : ;

LENDER with O points due at closing. The payment does not include property taxes or insurances, the actual payment will be higher.
Insured by NCUA.

GALLED o9 UhAIN GAMERAY

DRAIN CLEANING EXPERTS

@Iﬁuﬂm MOOTH RANSACTIO WITHAPARTNER RUST'
e .

DRAIN CLEANING SEWER INSPECTIONS 5

SCHEDULE YOUR SEWER INSPECTION TOD!

¥ 586.648.0113 - CDCINSPECTIONS223.COM

Real Leverage
SOLUTIONS

YOUR LISTINGS DESERVE MORE THAN LIKES

THEY DESERVE LEADS

Custom Reels - Captions - Carousels and Strategy Done for You
Hyper-Local Content that Turns Browsers into Buyers

Ohy. %500
"'IIr b
g
LET'S TALK ABOUT LEVELING 'E"'
UP YOUR SOCIAL 810.844.1835 |[BI[r 5
realleveragesolutions.com

- August 2026

BUYING, SELLING, REFINANCING?
You have a choice!

ESTATES VITLE

AN Y
%WWW'W'E*%M%W%M!

1700 W. Big Beaver Rd, Suite 340, Troy, M| 48084
248-647-3600 (Office) | 248-647-3700 (Fax)

Call Estates Title Agency for all of your Real Estate selling,

purchasing and refinancing Title needs!

Wayne County Real Producers - 5



Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses, and thank them for supporting the real estate community!

BLINDS/DRAPERY

Impact Home Staging Experts
(248) 591-4290
www.impacthomestaging
experts.com

BUSINESS TECHNOLOGY
MANAGEMENT
Connextion

(248) 720-6560

yourconnextion.com experts.com Mortgage Center Reduce the stress of juggling multiple vendors
(800) 353-4449 TITLE COMPANY Consultative approach on home improvements

DRAIN CLEANING INSURANCE mortgagecenter.com Alliance Title of Michigan Pay-at-close with Notable

Caleb’s Drain Cameras Goosehead Insurance Kelly Anderson

(586) 648-0113 The Mullinax Agency Sonic Loans (313) 447-0058

cdcinspections223.com Jeremiah Mullinax Charlie Shami www.alliancetitleofmi.com

ESTATE PLANNING ATTORNEY
Corriveau Law

(248) 380-6800
www.corriveaulaw.com

ESTATE SALES & AUCTIONS
Aaron’s Estate Sales

HOME PREPARATION SERVICES
HOMEstretch - Wayne
County/Ann Arbor

(734) 290-3900
www.home-stretch.com

HOME STAGING

Impact Home Staging Experts
(248) 591-4290
www.impacthomestaging

(313) 820-3853

INTERIOR DESIGN

Impact Home Staging Experts
(248) 591-4290
www.impacthomestaging
experts.com

Michigan Schools &
Government Credit Union
(586) 871-0266

msgcu.org

Mortgage 1

Steve Caldwell

(734) 301-9932
mortgageldownriver.com

(313) 488-4888
sonicloans.com

MOVING & STORAGE
Morse Moving & Storage
(734) 4841717
www.morsemoving.com

ROOFING & ROOF REPAIR
ACS Roofing

(586) 325-4001
acsroofers.com

SOCIAL MEDIA &
CONTENT CREATION
Real Leverage Solutions
(810) 710-9095
realleveragesolutions.com

Embassy Title Agency
(734) 293-2000
www.embassytitle.com

Estates Title
(248) 647-3600
www.estatestitle.com

(248) 915-8888 MORTGAGE NEW CONSTRUCTION
www.aaronsestatesales.com Capital Mortgage Funding MORTGAGE Sonic Title Agency
Becky Alley DFCU Financial Dee Shami

HOME INSPECTION
Certified Professional
Home Inspection
(248) 716-3696
cphomeinspect.com

KS Inspections
(734) 341-8163
ksinspections.com

WIN Home Inspection
(734) 768-0484
wini.com/canton

(248) 833-5197
www.capitalmortgagefunding.com

Choice Home Loans
Mo Fahs

(313) 516-2500
yourchoiceloans.com

DFCU Financial
(800) 739-2772
www.dfcufinancial.com

* Home Inspections
* Radon

COMMITTED. EXPERIENCED
~ GERTIFIED.

AVAILABLE
7 DAYS
A WEEK

(800) 739-2772
www.dfcufinancial.com

PHOTOGRAPHY

- FAMILY/PORTRAIT

Kelly Stork Photography

(734) 891-1334
www.kellystorkphotography.com

PHOTOGRAPHY/
VIDEOGRAPHY/DRONES
Metro Shores Media

Ron & Tracie Seeley

(734) 308-1388
metroshoresmedia.com

CONNE ‘TION

THE EDSE TOF AGENT

TOP PRODUCERS
DON'T HUSTLE HARDER.

(313) 251-5145
sonictitle.com

Title Solutions
(734) 259-7130
titlesolutionslic.com

TRANSACTION COORDINATOR
Elite Leverage Inc.

Liz Rehner

(734) 751-9143
eliteleverageinc.com

1

Dennis Davidson, Owner

Your One Stop Shop
for All Your
Real Estate Needs

[TV

|CORR[VEAU
L AW

AdCE) e, ILDER Lty

Is the title company saying thal you
can’l close without a
Certificat

e

fidavit of Trust?

Pursuant to MCE 7007913, 4
Certificate of Trust dated is
generally required within 30 days,

hy unde

iting/title companics

before closing, At Corrivean Law,
we can review the Trust and
prepare a new Certificate quickly

« Mold and alTordahly,
* Allergen & Indoor Air Quality Testing
* Water Quality Testing

* Infrared Thermography

* Pest and Termite Inspections

Real Estate Photos

Virtual Walk Throughs
Sting V1deos

Drone Photos and Videos

tHeadshots

UP T0 80%o RESPONSE RATES

Joe Corriveau

LTy |.'i.||||i.l W.oCom

rriveanlaw.com

(O} BOOK AFREE AUDIT in 3 Of atior

Craig Efrusy | Owner/Certified Master Inspector AN HERE

=
- A

Ron and Tracie Seeley Metro Shores Media
966 Ford Ave. | Wyandotte, MI | 734.308.1388

craig.efrusy@CPHomeinspect.com | CPHomeinspect.com
Cell: 248-798-6557 | Office: 248-716-3696

COREIVEAL
I

yourconnextion.com

6 - August 2026 Wayne County Real Producers - 7



PROFILES

IN THIS ISSUE

6

10
12
13
14
18
22
26

L .
14 Dan Syck with 22
Mortgage Center Harold Silverman

Preferred Partners

Meet the Team

Event Announcement: Swing for a Cause

By the Numbers

Partner Spotlight: Dan Syck with Mortgage Center
Around Town: New Brokerage Spotlight

Rising Star: Harold Silverman

Top Producer: Shannon Bagdonas

26 Shan

TOP PRODUCER Bag

If you are interested in nominating people for certain
stories, please email us at: terra.csotty@n2co.com

{: Choice You Always Have Choices,

Home Loans

Mo Fahs

NMLS 1248791
313-516-2500

mfahs@yourchoiceloans.com
YourChoiceLoans.com

MAKE IT CHOICE HOME LOANS

‘ g "Mo is truly at the top of his industry,

%

his knowledge, expertise, and
willingness to go above and beyond
for his clients is why | recommend
everyone his way. Make the right
choice and work with someone who

will always put you first." = Al /

8 - August 2026

EMBASSY TITLE AGENCY, INC.

Our Customers are Our Foundation

Embassy Title Agency, Inc. is proud to be celebrating our
20th Anniversary in business! We go above and beyond to
service all of our clients. Our dedicated approach ensures
all of our client's needs come first!

Customer service is our middle name.

Kate McCarty Suzy Crossley

President/Owner Account Executive

734.293.2000 Cell: 248.207.0536
EmbassyTitle.com Scrossley @embassytitle.com

15704 Farmington Rd, Livonia, MI 48154

Be Featured in
Real Producers

Apply for you or someone you know to be

featured in an upcoming article.
WHO WE FEATURE:
» RISING STARS * COMTRIBUTORS:
High-perfoerarg agenis who e HKreradedgealsle irnduitry
bpen in real estate for less than profissionals wha proside 500
G years. B -word educational articles
« DIFFERENCE MAKERS: « TOPAGENTS
Thoms wh make a difierence in the Agents wha perfomn in the top
community throwgh charitable or 300-500 n the market and have
philanthrogic waork. an interesting or nspirational story
b el
- PARTHERS: y
Highly recommiended and strongly ?f@
endorsed real estabe and home o]
LEriCE providers. ¢
(ORNE

aMorse Moving & Storage
Official Partner Agent for Alisd Van Lines
for Moving Services

Mention Real Producers = Expert Fleet Allocation lor Real Estate:
for up to 2 Months of = Spamiess Client Transitions &
FREE Storage Perspnalired Service
+ Acive Involvement in Real Estats.

Industry Events

= Trusled by Top Agents for 65+ Years

Portrer with Marse Moving 6 Storage

Contact us Today :
for a Free Quote!

734-484-1717

USDOT 272486 | PUCO HHGRS09455-HG =
Pl 1A

I — E
= o
I

You win
the listing.
We protect
the closing.

Jeremiah Mullinax
Agency Owner

=y

100 Maple Street, Suite 205, Wyandotte, MI
(734) 272-4700

gousehead'

INSURANCLE

Wayne County Real Producers - 9



Meet

The
Team

.- A

Terra Csotty Ashley Streight Joseph Cottle Lexi Markison
Owner/Publisher Content Coordinator/ Account Executive Relationship Manager
Ad Strategist

Holly Garrish Luana Nascimento Amanda Matkowski Ron & Tracie Seeley
Relationship Manager Event Coordinator Editor/Writer Metro Shores Media
Photographer

ﬂ : . m
Follow us on social

media and check out
our new website:

www.waynecounty
realproducers.com.

Kelly Stork Real Leverage Solutions
Kelly Stork Photography Social Media
Photographer

d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the

m DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company
assistance of artificial intelligence (Al) tools by authors or contributors and may not be independently verified by N2.

Come Hail or High Water Protect
Your Transactions with ACS Roofing's

EXPERT EXTERIOR
RENOVATIONS SOLUTIONS!

Residential Roofing
Commercial Roofs
Flat Roofs

Roof Repairs
Gutters

WS Windows and Siding

ROOFING INC.

Get a Quote Today! Mention Real Producers
586.325.4001 | ACSRoofers.com A . and.Receive $500 Off!

10 - August 2026

EST. 2001/ LIC'D IN MI, OH, IN & FL

Agencs, RLC e

LET'S THRIVE TOGETHER

"YOUR TITLE CONCIERGE" | IN-HOUSE ATTORNEY ON STAFF | PROFESSIONAL & PRECISE

734-259-7130 | titlesolutionslic.com
41486 Wilcox Road, Suite 2, Plymouth, Michigan 48170

Owner/President
248-563-1443

Wayne
County
Real
Producers
is Hiring!

Account Executive to support our
growing platform.

« part-time / full-time
« remote work
« no publishing experience is necessary

Please reach out to
Terra at terra.csotty@n2co.com
for more information.

o lite
WAYNE COUNTY " everage
REAL PRODUCERS g Inc.
T ‘ - C: :» -

Wayne County Real Producers - 11



EVENT ANNOUNCEMENT

$3,993,816,868

SALES VOLUME

11,104
TOTAL TRANSACTIONS

(: 37
BY THE T AVERAGE TRANSACTIONS

NUMBERS PER AGENT

HERE’S WHAT THE TOP

AGENTS IN WAYNE COUNTY $13,312,723

SOLD IN 2025 AVERAGE SALES VOLUME
PER AGENT

NETWORK, COMPETE,

WE DN Es DAY, Join the top real estate agents and Preferred Partners in Wayne
SE PTE M BER 9, 2026 County for an afternoon of fun, networking, and friendly

competition at Swing for a Cause!

12.00 p m. — 2.00 p m Whether you’re a seasoned golfer or picking up a club for the
[ ] [ ] [ ] o [ ] ]

first time, this event is all about building relationships, having
fun, and making a positive impact in our community. Guests

F IVE IRON GOLF will enjoy golf simulator challenges, networking opportunities,
. . . lunch, and exciting contests throughout the afternoon.
Located in Cambria Hotel Detroit Downtown

600 W. Lafayette Blvd., Suite 5l Bring your team, bring your competitive spirit, and help us
Detroit, M|l 48226 make a difference — one swing at a time!

To sponsor this event, reach out to Terra.Csotty@n2co.com or
Vote for the charity that will win when rpevents@n2co.com.

As the homebuying landscape evolves, today’s buyers expect a seamless

' ) experience backed by clear communication and trusted guidance. I'm A_I'ﬂuys Available to Get Your
‘you register for this event! focused on delivering more than just a loan—my goal Is to build lasting Clients Approved
_{'*/\\-._ relationships and create an exceptional journey for every client.
I7”—"T| I'm looking to partner with real estate professionals who share that same omber - '” re I'lg.l m ng-
EVE N T s o commitment to excellence. Together, we can deliver a superior customer
METHI:L{? HOREB experience that attracts today’s buyers and turns them into lifelong clients. B E C K Y A L L E Y
AT FIVE IRON ANGA Real Leverage Solutions inar Garopottiius erior oo Offcer
. - Photos by: _ Social Media: ' « Accesstoawide range of Inan products NS D 133975/GAW 43173 | Branch NMLSA 2562040,
Hosted by Five Iron Golf Metro Shores Media Real Leverage Solutions = Competitive rates with efficient closings zp&msm.m.-.g._-.ﬁmgj-_ui ek coen |
Licermsedt CA GO, FL GA I IN, Y, MLBMO, NC. OH 5C, TH. TH
» Clear, proactive communication from contract to close
+ Deep local market expertise 'C'U’IT Fgma |
+ Parsonalized, one-on-one service Iﬂﬂ TG AGEES7711|
s E%'HE ”&E! CMGrome oans
Fgage Banker jid \

B AN PGARE PET R MmO AR P O ERRA DRG], (AN B R B A THE R i BRI AL

OHED SUEEGAEE BEOSEE 821 UORRNALE BAMELE CRUMETGE SUBME BECEPA. SO0, LICTMEID BF (50 N1 DISARTSE ST OF RANSITE S0 4 EEESSCL. BELIET

1 NTHMBD SOEIEECE BAMEEE EITH TS TILAL STSANTSMEET OF LEWINGE 880
moE iR LEMEED LIEEREED BT TR S A AFATE CORPORATEOR COmEFEES SR REE, B TEEIE T GwE CORELL TR L @ RPATE LR TR LLARE R W W AR DS D RR O TR . BEa R FOLEGR A e
WIHCAAN FABME, WA AREFE | BEARCH AMEEE JEE0ES, Jb RRR TIRE

12 - August 2026
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with
MORTGAGE
CENTER

HELPING AGENTS WIN MORE DEALS

As branch manager and mortgage loan
originator at Mortgage Center, Dan
Syck brings two decades of experience
that helps real estate professionals
close more deals with confidence. His
unique hybrid model combines the
flexibility and speed of a traditional
lender with credit union backing,
which gives agents access to specialized
programs and competitive rates that
set their clients up for success.

Dan’s path to mortgage lending wasn’t
traditional, but his willingness to
evolve has shaped the professional he
is today. He began his career driving

a train while attending night school
with plans to pursue medicine, before
transitioning into homebuilding, where
he gained hands-on exposure to the
housing industry. His turning point
came in 2006 when his cousin — a real
estate agent — suggested he put his
strength with numbers to work behind
a desk rather than in the field. Mortgage
lending quickly proved to be a natural
fit, and within months, Dan found
himself not only enjoying the work

but exceeding his own expectations.

Dan is determined to deliver solutions
to help agents win, and at Mortgage

Center, they offer programs many
people won’t find at traditional banks

or lenders — such as a Champion Loan
with as little as 1% down and no PMI,
new construction options with 5% down
and no PMIJ, and bridge loan strategies
that strengthen offers in competitive
markets. The company also operates
with the agility of a lender while
leveraging credit union partnerships to
provide unique benefits, competitive
interest rates, and local servicing.
Communication and execution drive
every transaction, and Dan moves with
urgency to ensure there are no surprises
along the way. When he’s involved,
agents can trust that their clients are in
capable hands and that every effort is
being made to reach the closing table.

Dan recalls a time when he would watch
the clock at his previous jobs, waiting
for the day to end, but now, he looks
forward to the next call, the next client,
and the next opportunity to support an
agent with their deal. “I truly love what
I do, and that’s something I don’t take
for granted,” he said. “I define success
very simply: If you enjoy what you do
every day, you’ve found success.”

For Dan, the most fulfilling aspects of his
job are delivering a high level of service
and helping clients successfully close.
When someone isn’t ready to qualify,
Dan sees it as an opportunity to educate
and guide them toward future success.
To him, every conversation creates
value — whether it’s closing a deal today
or setting someone up for tomorrow.

One of the most significant changes Dan
has seen in the industry is the rapid
shift in interest rates. When rates move
from the 2% range to 6% in a relatively
short period, it creates uncertainty and
hesitation for buyers. That volatility
changes not only affordability but also
consumer confidence and decision-
making. Dan has adapted by focusing
heavily on education and helping clients
understand the bigger picture. He
emphasizes that the market is always
balancing itself — if rates go down,
home prices tend to rise. By having

Wayne County Real Producers - 15



“ I TRULY
LOVE

WHAT I DO,

AND THAT’S
SOMETHING I
DON’T TAKE FOR
GRANTED.”

those honest conversations, he helps
clients make informed decisions based
on their goals rather than trying to
time the market. Dan stays proactive,
communicates clearly, and positions
himself as a trusted advisor, allowing
him to remain relevant and continue
growing regardless of market shifts.

16 - August 2026

Outside the office, Dan focuses on
his family. He and his wife have two
children — an 11-year-old daughter
and an 8-year-old son — and spend
much of their time around activities
such as soccer and cheer, with the
colder months spent indoors as
self-described Netflix enthusiasts.
In the summer, the family is often
in the backyard pool, where Dan
recently built an indoor movie theater
off the pool deck for the kids.

As he plans for the future, Dan

is committed to deepening his
relationships with top-producing agents
while continuing to offer innovative
programs that help them win. His

goal is to remain a reliable extension

of his partners’ businesses, bringing
solutions to the table and making deals
work instead of finding reasons they
won’t. Whether it’s structuring strong
offers, navigating complex scenarios, or

simply keeping everyone informed, Dan
treats every transaction with the same
urgency and care as if it were his own.

For agents considering a lending
partner, Dan believes success isn’t
defined by timing or circumstance,
but by consistency and doing the right
thing. He mentioned that showing up,
treating people well, and delivering

a memorable experience are what
ultimately drive long-term results.

At Mortgage Center, Dan continues to
provide real estate professionals with
the tools, programs, and partnership
they need to close more deals and serve
their clients at the highest level. For
Dan, when agents and clients remember
that he cared and gave it everything

he had, then he has done his job.

To learn more about
Mortgage Center, please
visit mortgagecenter.com.

Delivening Lasting Memonies
Metro-Detroit's premier newborn, child
and family photographer.

HLRL D RAR

AL Q{m"fl{m‘l? g#—&l"-;:.,_{-tg 1A

O (734) 891-1334
KELI'Y keIIysTorkphotogruphy@gmml.com
STORK @ www.kellystorkphotography.com

WAYNE COUNTY

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

WHO DO
YOU TRUST

We want to know which local
vendors you'd recommend to
other agents in Wayne County.

Recommend a vendor at
www.waynecountyrealproducers.com

Send your list of most trusted
partners to terra.csotty@n2co.com.

YOUR LOCAL LENDER

Experienced. Knowledgeable. Quality.
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Voted Downriver's
#1 Mortgage Lender

Steven Caldwell Jr. / Senior Loan Officer

21643 Allen Road 48183
Woodhaven, MI
Cell Phone: 734-301-9932
Email: scaldwell@mortgageone.com
Efax: 734-307-0427

Down/ue

NMLS #1532143 | Company NMLS #129386 @
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AROUND TOWN

e Ul |

Real Estate

NEW BROKERAGE SPOTLIGHT

redefine

REAL ESTATE

four years, we were selling over it did many years ago. Even newer
100 homes per year. Along that online models weren’t truly
In my first full year in real journey, I realized the brokerage helping agents scale with real

estate, I sold 30 homes. Within world looked almost the same as support. We built the brokerage I




wish existed when I was growing
from 30 to 100 homes a year.

It’s a true done-for-you platform.
We handle purchase agreements,
listing management, scheduling,
prep, marketing, and full contract-
to-close support. As I scaled my
own business, this support saved
me more than 150 hours a year.
We built it so our agents could
experience that same leverage.

2. What sets your brokerage
apart from others in the market?
Two things separate us from

the marketplace. First is our
done-for-you support. This is not
a transaction coordinator: It’s

a full backend team that takes
real work off the agent’s plate
and handles the operational

side of the business for you.

OUR MISSION
IS TO TAKE
EVERYTHING
LEARNED ON
THE JOURNEY
FROM O TO

Second is our Buzz Builder
marketing engine. Our goal is

to put every listing in front of
tens of thousands of people, and
we’ve done that consistently for
years. We help our agents turn
listings into more listings by
combining powerful marketing
with true backend support.

3. Who is your ideal agent and
how do you support them?

Our ideal agents are people

who have plateaued or feel like
they built a cage instead of a
career. Many agents hit a ceiling
around 12-15 deals or again
around 25 deals per year. Those
are the agents we serve best.

Agents who join us at that stage
typically increase their income by
40% or more while also getting
valuable time back with their
families. Many productive agents
feel stuck, and while there are
good brokerages out there, very
few truly work for you on the
backend. When you combine

our done-for-you support with
our marketing machine, agents
can break through plateaus or
keep the same production while
gaining more freedom and time.

4. Where is your brokerage
located and what areas

do you serve?

Our brokerage is based

in downtown Plymouth,
Michigan. We serve Southeast
Michigan, typically within
about an hour and a half of
Detroit in all directions.

5. What are your goals

for the next year?

Our goal is to become a Top 100
real estate office in Michigan.
Our long-term vision is to build
the most trusted, giving, and
innovative real estate team

in the state while continuing

to grow our culture, systems,
and community impact.

6. How can agents or potential
clients learn more?

If you're selling at least 10 homes
per year and feel plateaued, or
believe there should be more
support available than what your
current brokerage provides, we
may be the right fit. Our mission
is to take everything learned

on the journey from 0 to 100
homes per year and turn it into
systems, structure, and support
for our agent partners.

Want More Copies
of Your Feature?

Were you, your team, or your business
featured in Wayne County Real
Producers? Let's make sure you have

stunning promos to share!

REAL <] PRODUCERS

REAL PRODUCERS

What's a Promo?

It's a professionally printed 4- or 8-page booklet featuring your full article, photos,
and your spot on the cover, printed on high-quality magazine-grade paper.

Why Do People Love Them?

These promos are a professional marketing tool that can help brand you, your

team and/or your business. Use them to:
« Impress during listing appointments
« Send to past clients, friends, or family
Include with holiday cards
Attract top talent (brokers love this!)

CONTACT: « Farm your favorite neighborhoods

100 HOMES Email: matt@listingmi.com

I ﬁ Website: www.listingmi.com

Instagram & YouTube: Redefine Real Estat

PER YEAR e Podcast Redefine Real Estate.
Facebook: Matthew Talbot Realtor

AND 1 U RN T P?IZie(:);34-2?59-§949a oreae

INTO SYSTEMS,

STRUCTURE,

AND SUPPORT

FOR OUR AGENT

PARTNERS.

Need to Make Edits First?
"ﬁ- .

No problem. We can update your article—whether waLTiMONE" |
you've changed companies or just want a quick tweak. REAL
You'll get a proof before we send it to be reprinted.

Who Can Order?

You, your broker, our partners, even your family. If
someone wants to celebrate and promote your story,
we're here for it.

Ready to Order?
Reach out to Ashley.Streight@n2co.com and we'll get
everything rolling!

Check out www.rpreprints.com.



RISING STAR

SILVERMAN
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ive years ago, Harold

Silverman stepped into

real estate ready to build

something meaningful in a
new season of life. Now an agent at
Moving The Mitten Real Estate Group,
he is known for his adaptability
and commitment to guiding clients
through some of their most important
decisions. What began as a leap of
faith has grown into a purpose-driven
career centered on service, steady
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communication, and doing what is
right for the people he represents.

Harold’s path to real estate began during
an unexpected period of transition. After

24 years of working in sales for an auto
transportation company, Harold found
himself navigating personal changes
and the professional disruptions of
COVID-19. With his daughters grown
and his business affected by the
pandemic, he seized the opportunity

to pursue something he had always
enjoyed. During lockdown, Harold
completed his licensing coursework
and testing, transforming a lifelong
interest in houses into a new career.

Since launching his career in 2021,
Harold has demonstrated impressive
growth, achieving $8.9 million in sales
volume last year — proof of his work
ethic and client-focused approach. He
has also gained hands-on experience
flipping houses with his business
partner Turk Tringovski, a venture
that has deepened his understanding
of renovations, property value,

and a home’s hidden potential.

Beyond the numbers, Harold measures
success by the lives he can impact.
During one listing appointment

with his broker, he learned that the
homeowner was on the verge of losing
her property to unpaid back taxes.
They moved quickly to sell the home,
allowing her to settle the debt and walk
away from closing with money in her
pocket instead of facing eviction.

Whether Harold’s working with first-
time buyers experiencing the thrill of
receiving their keys or empty nesters
looking to downsize, he finds fulfillment
in every transaction. His favorite part
of the work is helping people find
homes they didn’t think they could




afford, using creative problem-solving
to expand possibilities for his clients.

At Moving The Mitten Real Estate
Group, Harold operates as part of a
five-person team of agents supported
by a marketing specialist. The group is
led by their rock star broker, Therese
Antonelli, who Harold credits as both a
strong leader and an important mentor
in his career. The collaborative nature
at Moving the Mitten Real Estate Group
sets them apart — team members step
in to show properties when others

are unavailable, and they regularly
exchange ideas and strategies.

Harold acknowledges that the
biggest challenge in his real estate
career has been mastering the
technology and digital systems that
are required in modern transactions.
With determination and the support
of his team, he overcame these
hurdles, demonstrating that success
in real estate depends as much on
adaptability as it does on sales skills.

For those entering the profession,
Harold reminds them to always
communicate with their clients and
other agents. He emphasizes the
importance of providing consistent
updates, even when there is little news
to share, and maintaining honesty
throughout every transaction. “I will tell
a young agent that it is not as easy as it
looks,” he explained. “With most sales
jobs, you get what you put into it. To
be successful, you have to be available
almost 24/7.” Most importantly, Harold
recommends that agents remember to
be themself, treat others with respect,
and conduct business in a way that
allows them to sleep well at night.

Across every stage of the
homeownership journey, Harold
brings integrity and a client-centered
mindset to his work. His journey
from automotive sales to real estate
reflects the belief that it is never too
late to pursue a long-held passion.
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TOP PRODUCER

Sharll

BAGCDONAS
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From solo standout to
powerhouse leader,
Shannon Bagdonas has
never been one to settle
for “good enough.”

Seven years into her

real estate career, the

CEO of The Carbon

Group, brokered by

LPT Realty, has built a
business defined by trust,
consistency, and grit. With
more than $50 million in
career sales volume and
$26.3 million in personal
production last year alone,
Shannon’s trajectory
reflects intention — not
mere momentumn.

“I've always been willing
to work, but my growth
accelerated when I aligned
myself with LPT Realty and
leaned fully into what the
company offers,” she said.

Since her last Real
Producers feature in June
2024, Shannon has evolved
from a high-producing solo
agent to a respected leader.
Her industry achievements
include Rookie of the

Year honors, recognition
among the Real Producers
Top 100 in Wayne County,
national recognition
through RealTrends,
designation as a 2026 Hour
Detroit Real Estate All-
Star, top rankings within
LPT Realty, and features

in both USA Today and

The Wall Street Journal

as a top nationwide
REALTOR® in May 2026.

For Shannon, recognition
was never the goal —
building something that
endures was. “Since

my last feature, I've
transitioned from being
a high-producing agent
to founder and leader

of The Carbon Group,”
she explained. “T've
strengthened operations,
built repeatable systems,
expanded marketing,
and grown a team rooted
in strong culture.”

The Carbon Group

now includes 14 agents
and four support staff
members — individuals
Shannon considers

chosen family — with
additional agents currently
onboarding as expansion

g%

continues across state

lines. Since November of
2025, Shannon has shared
leadership of the business
with her husband Todd, her
favorite business partner,
blending enterprise and
family with clear intention.
“Building this business
together strengthened our
leadership, reinforced our
foundation, and expanded
our long-term vision,” she
said. “Surrounding yourself
with the right people
changes everything.”

One of Shannon’s proudest
milestones was moving
from renting office space
to purchasing a building
alongside Todd. That
building now serves as the
home of The Carbon Group
| LPT Realty, Great Lakes
Title & Escrow Services,
and Moving in Michigan.

“It represents commitment,
stability and long-term
vision,” Shannon said. “It
gives our team and clients
a true home base and

Trust as the Foundation .



allows us to better serve
them at every stage of the
real estate journey.”

Together, Shannon and
Todd continue to expand
their impact by creating
businesses that support

clients beyond the

transaction — from first-time
homeownership and
probate transitions to luxury
estates and everything

that comes from buying,
selling, owning, and building
wealth in real estate.

“Surrounding yourself
with the right people
changes everything.”
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Professionally, Shannon’s
growth has shifted

from production alone

to production plus
leadership. “I'm still very
much in production,” she
explained. “The difference
now is leadership. I've
built infrastructure around
the business so I can serve
clients at a higher level. To
be a bigger resource for
my clients at every stage.”

Intentional systems

Now support every
transaction — protecting
timelines, strengthening
communication, and
elevating client experience.
“My business has grown in
every way, but the biggest
shift hasn’t been volume:
It has been building

the right foundation,”
Shannon admitted.

Unlike many rapid-
growth models, Shannon’s
production is relationship-
driven and built on

trust. “My numbers

reflect repeat clients and
referrals,” she said. “I've
never relied on paid leads.
This business was earned.”

“You do not have to be
the loudest person in the
room,” Shannon added.
“You have to be the one
people count on.”

Shannon credits much of
her acceleration to LPT
Realty and CEO Robert
Palmer. “His leadership
and vision continue

to push me to dream
bigger,” she said. “That
mindset shift changed
everything for me.”

Within LPT Realty,
Shannon’s mastermind
circles have become

a defining catalyst in

her growth, describing
them as environments
rooted in accountability,
collaboration, and
high-level strategic
thinking. “It’s a level

of leadership I haven’t
seen elsewhere in this
industry,” she explained.

Shannon’s business
currently operates at both
national scale and niche
precision. Through LPT
Realty, she can support
clients across all 50 states
and Canada. Locally, she
specializes in probate
transactions, waterfront
properties, confidential
estates, and historic and
luxury real estate — often
navigating emotionally
complex dynamics.

“Probate and high-end
transactions require
discretion and control,”
Shannon said. “Leadership
is staying calm when

the room isn’t.”

According to Shannon,
challenges are clarifying.
“Character is revealed
under pressure,” she
said. “That’s where trust
is either earned or lost.”

At the heart of Shannon’s
leadership is her love for
helping people. When
asked to describe herself
in one word, she replied:
“Passionate — because

I genuinely care.”

As for Shannon’s team

at The Carbon Group,
they live by the motto:
“The Element of Trust

in Real Estate.” They
embrace Robert Palmer’s
philosophy, “We didn’t
come to climb the
mountain: We came

to be the mountain,”

as a reflection of their
commitment to strength,
stability, and leadership
in the marketplace.

That mindset has become the

foundation of The Carbon

Group’s culture. Built around

its motto “The Element of
Trust,” the team operates
with a commitment to
integrity, accountability, and
disciplined execution. “No

drama and no ego,” Shannon

said. “Everyone knows the

mission: serve at a high level,
do what you say you're going

to do, and create a lasting
impact on the people and
communities we serve.”

Outside of the business,
Shannon is a mother of five,
a grandmother, a Marine
mom, a hockey mom, and

a veteran spouse — roles
she credits with sharpening
her composure under
pressure and reinforcing
the weight of responsibility,
loyalty, and trust.

When Shannon steps away
from work, she finds peace
at the lake — kayaking,
listening to music, and
spending time with family
and friends. “Give me the
water, good company, and
good music,” she said.
“That’s my happy place.”

As she looks ahead, Shannon

is not focused on incremental

growth. Since joining LPT
Realty, her production
has risen from $7 million
to more than $26 million.
The next target is larger.

“I'm thinking of a different
number now,” she said.
“The next number isn’t
small: It’s a billion.”

Shannon is actively growing
The Carbon Group and

seeking agents and team
leaders who align with its
culture of trust, integrity,
accountability, vision, and
continuous improvement.
With her builder’s license
in progress and Moving
in Michigan expanding
into a comprehensive real
estate service platform

— from mortgage, title,

— Rl

and insurance services
to moving assistance,
skilled trades, and new
construction — the
ecosystem she is building
is designed to serve
clients at every phase

of homeownership.

“My success is built on the
trust I've earned in my

community,” Shannon said.
“That trust is my standard.”

Today, Shannon’s focus

is bigger than her own
production: She is

building leaders, creating
opportunities, and helping
others dream bigger while
creating a legacy designed to
outlast any sales number. ¥
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A PRODUCT OF

THE N2 COMPANY
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Irving, TX 75063
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