
S A C R A M E N T O AUGUST 2026

Partner Spotlight
ROSEVILLE 

FLOORS & MORE

Agent Profile
RONNIE KALDANI

Agent Profile
PRANEY NAND

Agent Profile
PARIS EGHTERAFI

Vendor Spotlight
EDI HSU ART

Diana 
Shakirova

COVER PHOTO BY 

OLHA MELOKHINA 

PHOTOGRAPHY



Sacramento Real Producers • 32 • August 2026

ANH PHOONG

Get Help
Now!

(866) GOT- PAIN
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Let's Connect!

Offering Tailored 
Mortgage Solutions 
to Meet Your Clients' 
Unique Needs

916-601-7162
traci@deltalending.com

2014 Capitol Ave #200
Sacramento, CA 95811

Your Clients Deserve the Best

Valerie
Dreher
Loan Officer

NMLS 252974

Traci
Ghilardi
Branch Manager

NMLS: 1570347

www.nmlsconsumeraccess.org

Delta Lending Group is powered by Alameda Mortgage Corporation NMLS #271603. Licensed by the 
Department of Financial Protection and Innovation under the California Residential Mortgage Lending Act. 

If you are interested in nominating people for certain stories, please 
email us at: katie.macdiarmid@realproducersmag.com
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 
local businesses are proud to partner with you and make this magazine possible. Please support these 
businesses and thank them for supporting the Sacramento Real Producers REALTOR® community!

Preferred Partners

NHD
Property ID
(800) 626-0106
propertyid.com

PAINTING SERVICES
Certa Pro Painting
(916) 361-1023

POOL CONTRACTOR
Sac Pool Pros
(530) 312-2614
www.sacpoolpros.com

PROFESSIONAL 
ORGANIZING
Home Method Co.
Kim Salisbury
(916) 533-3315
homemethodco.com

PROPERTY 
MANAGEMENT
M&M Property 
Management
Larry Brown
(916) 922-1525

REAL ESTATE MEDIA
Daniel Oni Media 
Company LLC
(832) 315-1164
domediacompany.com

REAL ESTATE 
TRANSACTION 
COORDINATOR
ClipDocs Transaction 
Coordination
(818) 262-3225
clipdocs.net

REAL ESTATE VIDEO 
& PHOTOGRAPHY
Douglas Barrett 
Photography
(530) 665-3105
www.dbphotography 
916.com

RETIREMENT 
STRATEGIES
Legacy 72
(916) 287-7042
www.LegacySeventy 
Two.com

REVERSE MORTGAGE
American Pacific Reverse 
Mortgage Group
Liz Andersen
(916) 223-8869

ROOFING
Titan Roofing
(916) 975-3811
TitanRoofingCA.com

STAGING
Premiere Home Staging
Nicole Runkle
(916) 300-0402

Revive Design Co.
(916) 208-4490
revivedesigncollective.com

TITLE COMPANY
Chicago Title
(916) 508-4061

Fidelity National Title
Jen Vicari
(916) 616-6755
norcalrealestate.com

First American Title
Erin Barton
(916) 798-4115

Placer Title
Matt Hargon 
(530) 721-0094

Nathan Blatnick
(916) 802-3300
Bridgette Holmes
(916) 500-9605
PlacerTitle.com

TREE SERVICES 
- ARBORIST
TreeMax Inc
(916) 580-7932
www.mytreemax.com

WINDOW COVERINGS
The Blind Guy
Mark Drennan
(916) 952-9421
blindguy.net

WINDOW SERVICES
Window Screen 
Solutions
Rich Downing
(916) 906-2033
windowscreen 
solutions.com

1031 EXCHANGE
Asset Preservation Inc
Donalee Ham
(916) 621-9880

IPX 1031
(530) 755-8355
ipx1031.com

1031 EXCHANGE / DST’S
Legacy Investments 
& Real Estate
(916) 908-1031
legacyire.com

55+ ACTIVE ADULT 
COMMUNITY
Trilogy Bickford Ranch
(916) 823-8654

AC/HEATING/
DUCT WORK/HOT 
WATER TANK
HOTCO The Hot 
Water Heater Co.
(916) 905-4468
www.hotwaterco.com

ATTORNEY/LAW FIRM
Phoong Law
(916) 475-6466

CLEANING SERVICES
Meticulosity Cleaning
Jennifer Prado
(916) 410-4740

CONSTRUCTION 
& REMODELING
Good Life Construction
(916) 833-1379

CONSTRUCTION/
REMODELING
RiseCon North America
(650) 274-4484
www.risecon.com

CUSTOM CLOSETS, 
OFFICES & GARAGES
California Closets
californiaclosets.com

ELECTRICAL 
CONTRACTOR
Hunts Electrical
(209) 366-4791
huntselectrical.com 
valleywashsystems.com

ENTERTAINMENT /  
PARTIES
Top Tier Entertainment 
Experiences Group
(916) 932-3275
toptierfoamparties.com

EVENT DESIGNS
Petite Events
(916) 716-9417
www.petiteeventsco.com

EVENT SERVICES
Coram Deo
(980) 777-3011
www.crmdeo.com

Edi Hsu Art
(408) 482-3806
www.edihsu.com

The Dancer’s Pantry
(916) 541-0619
www.thedancerspantry.com

FOUNDATION REPAIR 
AND ENGINEERING
Pinnacle Home Services
(916) 820-6712
www.foundationfixed.com

HANDYMAN SERVICES
Paul Mesa  
Handyman Services
(916) 305-3922

HOME & TERMITE 
INSPECTION
Finley Home Services
(916) 347-7000

Nighthawk Inspections
(916) 587-4295
nighthawkinspections.com

Trifecta Home 
Services Corp.
(800) 610-3457
trifectahomeservices.com

Twin Termite
(916) 402-3966
www.twintermite.com

HOME BUILDER
Meritage Homes
(925) 360-0985
meritagehomes.com

Taylor Morrison
(916) 804-8658
www.taylormorrison.com/ 
ca/sacramento

HOME FIX & FLIP, 
INVESTING & 
CONSULTING
NorCal Homes & 
Development
(916) 817-9501
norcalhomesllc.com

HOME STAGING
Welcome Home Staging
(916) 773-4400
www.welcome 
homesac.com

HOME WARRANTY
First American 
Home Warranty
(609) 471-8822
firstamrealestate.com

HWA Home Warranty
(619) 241-5881
www.hwahom 
ewarranty.com

INSURANCE
Justin Turner -  
Goosehead Insurance
(951) 965-4651
www.goosehead.com/
agents/ca/grass-valley/
justin-turner/

T.D. McNeil  
Insurance Services
Michael Colenzo
(916) 983-2561
TDMINS.com

JUNK REMOVAL
Junk King
Larry Alarcon
(916) 367-8477
junk-king.com/ 
locations/sacramento

JUNK REMOVAL 
& HAULING
All American Hauling
(916) 500-4060
allamericanjrd.com

MORTGAGE / LENDER
AFC Mortgage
(916) 440-6989
www.afc360.com

CrossCountry Mortgage
(707) 672-3732
www.taraanayagroup.com

Delta Lending Group
(916) 601-7162
deltalending.com

Fairway Mortgage - 
Lucia Lending Team
(916) 730-6339

Fordy Realty + Lending
(510) 846-6415
fordyrealty.com

JJ Mack Team - 
American Pacific 
Mortgage
(916) 390-2463
www.JJMackTeam.com 

Mason-McDuffie 
Mortgage
(484) 680-4852
www.jmloans.com 

OneTrust Home Loans
Cailey Murschel
(530) 370-2421
onetrusthomeloans.com

Point Equity 
Residential Lending

Street Home Lending
Nick Street
(916) 705-8282
StreetHomeLending.com

The Harris Team
(916) 765-4783
www.harristeam.co

MORTGAGE LENDER
Element Mortgage
(843) 813-6745
ElementMortgage.com

MORTGAGE LENDING
Big Valley Mortgage
(916) 246-1491
bigvalleymortgage.com

Catalyst Mortgage
(916) 287-7777

Direct Realty Mortgage
(916) 833-7266
www.benkarimi.com

Empire Home Loans
Heather Hunter-Jackson 
& Leo Whitton
(916) 952-1686
Empirehomeloans.com

Golden Bear Mortgage
(916) 761-2327
www.gbmc.com

Integrity Mortgage
(916) 987-0899
www.myintegrity 
mortgage.com

Kevin Oto - Green 
Haven Capital Inc.
(714) 457-2087
greenhavencap.com

Nathan Sibbet - 
Loan Depot
(916) 320-3952

RAC Home Loans
(510) 303-5464
www.rachomeloans.com

US Bank
(408) 398-2267
mortgage.USBank.com/
EddieGarcia

MOVING COMPANY
Auburn Moving 
and Storage
(916) 786-8683
auburnmoving.com

Fuller Moving Services
(916) 349-1119
fullermoving.com

House to Home 
Moving Inc.
(916) 484-1144
HouseToHomeMoving.com

EMPOWER YOUR CLIENTS
WITH BETTER, FASTER, CHEAPER MORTGAGE SOLUTIONS

81% of Kevin’s 2024 Purchase Transactions
Cleared for Closing within 10 Days of Application

916.440.6999 • kevin.afc360.com • teamkev@afc360.com • 1424 21st Street 
NMLS #1981703

Kevin Miller-Coe
Senior Mortgage Advisor

New Construction Director

A S S E T  F I N A N C I A L  C E N T E R
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Golden Bear Mortgage 
Golden Bear Mortgage Corporation is a California mortgage brokerage, founded by 
Carson McMurtrey and Christopher Long. As brokers rather than a bank, we shop 
30+ wholesale lenders to find the right rate and loan product for each client’s specific 
situation — including conventional, FHA, VA, jumbo, DSCR, and bank statement loans. 
We’re known for same-day pre-approvals, direct communication, and staying with 
clients from application through closing as a single point of contact. Whether it’s a 
first-time buyer, moving up, refinancing, or investing in real estate, our goal is to 
make the loan process simple, fast, and genuinely in the client’s best interest.

W E L C O M E  NEW PARTNER!
WELCOME MAT

www.premierehomestagingllc.com  |  916.300.0402
Preparing your home to standout in the Real Estate Market

Sacramento’s Premiere Home Staging Company
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TURNING 

Setbacks  
INTO Purpose

PHOTOS BY ASHLEY MAXWELL PHOTOGRAPHY

WRITTEN BY CHRISTINA KITCHEN

AGENT PROFILE

HOW Paris Eghterafi BUILT  
A BUSINESS ROOTED IN CARE

F or Paris Eghterafi, real 
estate has never been 
just about homes. It 

is about people. It is about 
stability. And for many of 
her clients, it is about a 
fresh start. Paris Eghtera 
knows what it feels like to 
lose a home. In 2008, in the 
middle of the financial crash 
that broke a generation of 
American homeowners, her 
own home slipped out of 
her hands. It was the kind of 
chapter most people would 
walk away from. She walked 
toward real estate instead. 
“Every time a client finds 
a home, it feels personal 
to me. Like I’m helping 
them step into something 
that really matters.” A year 
after the crash, Paris found 
herself helping a small 
team /ip houses across 
the Sacramento region. 
The work was practical 
— fixing, listing, selling — 
but watching the process 
unfold sparked something 
larger. “I didn’t just want 
to sell homes. I wanted to 
help people understand the 
process and make the right 
decision for their future.” 
By 2011, she was a licensed 
Realtor. She planned to start 
part-time. Within a few 
years, the impact she was 
having on clients made that 
impossible — and by every 
measure since, she has not 
slowed down. Fifteen years 
later, the same purpose still 
drives the business. 

BUILT ON NUMBERS. 
DEFINED BY  
SOMETHING ELSE.
Today, Paris serves buyers 
and sellers across the Greater 
Sacramento area with Direct 
Realty & Mortgage. In the 
past year alone, she closed 
37 homes totaling more 
than $19 million in volume, 
including new construction 

— work that recently earned 
her recognition as a Top 
100 Agent in the Greater 
Sacramento Associa/on 
of REALTORS®. But ask 
her what defines success, 
and the numbers come 
second. “Success is living in 
alignment with my values, 
building strong relationships, 
and making a positive impact 
on others.” That mindset 
shows up in how she runs 
every client relationship — 
and it is the reason most of 
her business comes from 
referrals and repeat clients. 
For Paris, closing day is the 
start, not the finish. “My 
clients are never just a one-
time transaction. I check in, 
I help them plan ahead, and 
I stay part of their journey.” 
It is not a marketing line. It is 
how she actually works. A 

FINANCIAL MIND IN A 
WARM VOICE
What sets Paris apart even 
further is what she carries 
underneath the warmth: a 
degree in business finance 
and years of experience as 
a licensed loan officer. “I 
help my clients understand 
not just the home, but the 
long-term investment behind 
it.” Where many agents stop 
at the property, Paris walks 
clients through financing, 
long-term cost, equity 
strategy, and the practical 
decisions that determine 
whether a purchase actually 
serves their future. To her, 
a home is rarely just a 
place to live. It is security. 
Opportunity. A foundation. 

RESILIENCE, LEARNED 
THE HARD WAY
That understanding is 
deeply personal. Originally 
from Iran, Paris moved to 
the United States at twenty. 
She worked in retail and 
banking while earning her 
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degree at Sacramento State, 
building her life one step at 
a time. Nothing was handed 
to her. “My past taught me 
resilience. It taught me to 
work hard, adapt, and never 
take anything for granted.”

That perspective shapes how 
she treats people today. She 
understands how much a 
home can mean to a family 
working — sometimes 
against the odds — to build 
stability and a better future. 
A defining moment came 
when she chose to leave a 
stable corporate banking 
job. She was comfortable. 
She was not fulfilled. “I took 
a leap of faith, went back 
to school, and stepped into 
real estate. It wasn’t easy, 
but it changed everything.” 
The lesson stayed with her. 
“Growth happens when  
you step outside your 
comfort zone, even when 
you’re unsure.” 

LIFE BEYOND THE 
CLOSINGS
Outside of work, Paris stays 
close to the things that keep 
her grounded. She and her 
husband love to travel and 
experience new cultures. 
She makes time for friends, 
exploring new restaurants, 
staying active with Pilates, 
and quiet evenings at home 
with her dogs and cat. Those 
moments are not separate 

from the work. They are part 
of how she shows up for it. 

WHAT SHE WANTS YOU 
TO KNOW
If there is one thing Paris 
wants clients to take away 
about her business, it is the 
lens she works through. “I 
lead with empathy and a 
deep sense of care. I don’t 
just see transactions. I see 
people, dreams, and the next 
chapter of their lives.” That 
philosophy is rooted in a 
belief she lives by every day: 
“Be the change you want to 
see in the world.” It shows 
up in everything — how 
she communicates, how she 
advocates for her clients, 
how she builds relationships 
that outlast the transaction. 
When asked what she is 
most proud of, her answer is 
short. “I’ve built a business 
that’s aligned with my 
values. I love what I do, and I 
get to make a real impact on 
people’s lives.” 

WHAT’S NEXT
Paris is planning the next 
chapter the same way she 
has approached every other 
one — intentionally. More 
clients. Wider reach. Deeper 
service. The numbers will 
grow. The mission will not. 
“I want to be remembered 
as someone who truly 
cared. Someone who 
showed up, worked hard, 

and put my clients first.” 
In a fast-moving industry, 
that kind of consistency is 
rare. Paris Eghtera is not 
just helping people buy and 
sell homes across Roseville, 
Lincoln, Citrus Heights, 

North Highlands, El Dorado 
Hills, Folsom and the rest of 
Greater Sacramento. She is 
helping them move forward 
— with confidence. And that 
is something that never goes 
out of style. 

I LEAD WITH 

empathy AND A 

DEEP SENSE OF care.”
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HAND YOUR CLIENT 
THE KEYS TO 
LIFE.BUILT.BETTER.

Over the past 35+ years, Meritage Homes has defined what quality homebuilding means and how 
that translates to a better home for your clients. Every Meritage home comes standard with 

unparalleled energy-efficiency built in, smart home technology and designer-curated interior finishes. 
With ample inventory of quick move-ins, your clients can buy a new home with the features they 

want on a timeline that works for them.

**Important terms and conditions apply.**.  Broker will receive a 3% bonus in connection with purchase agreements for select, quick move-in homes (commencement of construction and selection of options, if applicable, must have already occurred) in Meritage 
Homes’ Northern California area that are  entered into by buyer and accepted by Meritage Homes starting on January 1, 2024 and will close on or before December 31, 2024. Promotion void and will not be honored if the home closing does not occur on or prior to 
December 31, 2024. Must be a licensed real estate agent/broker in the State of California to receive bonus and any other commission and must accompany buyer(s) on first sales office visit. Agents Rock Rewards Program and any details associated therewith 
can be found at http://www.meritagehomes.com/agent. Promotion must be mentioned at time of contract and is not valid on contract re-writes, transfers, or for buyers who have had a previous contract with Meritage Homes entity canceled for any reason. 
Promotion is applicable solely upon closing and buyer’s compliance with all terms and conditions of qualifying contract. Promotion subject to any applicable governmental and lender restrictions, and will be reduced or withdrawn to the extent required by any 
such restrictions. Promotion void where prohibited by law and shall be limited in all events to the specific terms set forth in the binding contract for the specific home. Meritage Homes reserves the right to cancel or change this promotion at any time, without 
prior notice or obligation. Promotion cannot be combined with any other promotion or incentive. Visit www.meritagehomes.com/featuredescriptions for information and disclaimers about energy-efficient features and associated claims. Not an offer or solicitation 
to sell real property. Offers to sell real property may only be made and accepted at the sales center for individual Meritage Homes communities. Meritage Homes®, Setting the standard for energy-efficient homes® and Life. Built. Better.® are registered 
trademarks of Meritage Homes Corporation. ©2024 Meritage Homes Corporation. All rights reserved.

WE RECOGNIZE YOUR EXPERTISE & ACCOLADES | WE RESPECT YOUR CONNECTIONS & INFLUENCE 

As a valued partner, you can receive 3% commission
when your clients purchase any Northern California home.

SACRAMENTO
Scan the code to view 
available quick move-in homes

BAY AREA
Scan the code to view 
available quick move-in homes

for more information visit meritagehomes.com/agents

BEN KARIMI | Loan Officer

(916) 833-7266 | NMLS# 2377865

YOUR CLIENT FOUND THE HOUSE.
NOW LET’S GET THEM TO THE CLOSING TABLE.

Top-Rated Mortgage Broker by Clients with
100+ five-star Google reviews.
Bilingual: English & Farsi.
Offering non-traditional loan programs,
No Tax returns or W2 is needed. 
Experienced in helping a wide range of borrowers
with personalized mortgage solutions.

Nominated as one of the Top 100 Loan Officers in the
Nation for 2024-2025 by Rocket Mortgage.

NMLS #1141

Closings on time, every time.
A Sacramento County resident supporting buyers, homeowners, 

deals moving forward.

NMLS# 138061

     (484) 680-4852  |      john@masonmac.com
     12647 Alcosta Blvd, Suite 300 | San Ramon, CA. 94583

JOHN MEUSSNER
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MEET 
RONNIE 
KALDANI, 
CHAPMAN 
REAL ESTATE 
GROUP

BUILT FROM 
NOTHING. 

DRIVEN BY 
EVERYTHING. PHOTOS BY SARAH NELSON 

PHOTOGRAPHY

WRITTEN BY CHRISTINA KITCHEN

AGENT PROFILE

For Ronnie Kaldani, 
real estate isn’t just 
about transactions. It’s 
about transformation.

It’s about taking someone 
from a place of uncertainty 
to stability. From renting to 
owning. From dreaming to 
doing. And for Ronnie, that 
mission is deeply personal.

Born in Iran in 1987, Ronnie’s 
story began long before 
he ever stepped into real 
estate. His family fled the 
country in 1990, spending 
two years as refugees before 
arriving in the United States 
in October 1992. They settled 
in the Sacramento area, 
where Ronnie grew up in the 
Arden-Arcade neighborhood.

That experience  
shaped everything.

“I had to grow up very fast,” 
Ronnie says. “Coming to 
America with nothing and 
yearning for everything 
inspired every aspect of  
my life.”

That hunger, that drive, 
and that perspective would 
eventually become the 
foundation of his business.

From Hospitality to Homes 
Before real estate, Ronnie 
spent nearly two decades 
in the hospitality industry, 
working his way up from 
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One hundred 
percent of 
my business 
comes from 
referrals.” 
— RONNIE KALDANI

bartender to manager to 
general manager in some 
of Sacramento’s busiest 
restaurants and nightclubs.

While it may seem like a 
different world, Ronnie sees 
a direct connection.

“The skills I built in 
hospitality transfer 
exceptionally well,” he 
explains. “You learn how 
to read people, anticipate 
needs, communicate clearly, 
and deliver under pressure.”

Even more importantly, he 
built something many agents 
spend years trying to create: 
a network.

By the time Ronnie entered 
real estate in 2021, he already 
had deep roots across the 
Sacramento community.

But his decision to make 
the leap wasn’t just about 
opportunity. It was  
about purpose.

“I wanted to pursue work 
that would make my mother 
and father proud,” he says.

A Business Built on 
Relationships 
In just a few short years, 
Ronnie has built an impressive 
business, closing 21 
transactions and $19.3 million 
in volume last year alone.

But ask him what he’s  
most proud of, and it’s  
not the numbers.

“One hundred percent of 
my business comes from 
referrals,” Ronnie says. 
“That’s everything to me.”

To him, that statistic isn’t just 
a metric. It’s proof.

Proof that his clients trust him.

Proof that they come back. 

Proof that they send their 
friends and family.

Because Ronnie doesn’t treat 
relationships like transactions.

“The most important 
outcome is that my clients 
become like friends and 
family,” he says. “I’m there 
for them beyond real estate. 
I want to support their lives, 
not just their transactions.”

That mindset is what sets him 
apart in a crowded industry.

Creating Freedom 
Through Real Estate 

Family is everything to him. 
He is an only child, and after 
the loss of his father and 
grandmother, his mother 
remains at the center of his 
world. Along the way, he 
has also built a close circle 
of friends who have become 
like family.

And today, one of the biggest 
sources of strength in his life 
is his fiancée, Anya.

Ronnie describes Anya 
as his whole world and 
his biggest supporter. In 
an industry that can be 
mentally and emotionally 
demanding, she has been 
the steady presence beside 
him through both the 
highs and the lows. She has 
seen the difficult moments 
behind the scenes and 
continues to encourage him 
through all of it.

“The love and support she 
shows me has completely 
shifted my mentality,” Ronnie 
says. “She is one of the primary 
reasons for my success.”

The couple got engaged in 
Alaska last August and are 
planning to be married  
this November.

That same loyalty, gratitude, 
and connection Ronnie 
values in his personal life 
naturally carry into the way 
he does business.

At the core of Ronnie’s work 
is something bigger than 
buying and selling homes.

It’s impact.

“What I find most fulfilling 
is helping people achieve 
goals and dreams they never 
thought possible,” he says. 
“And creating financial 
freedom through real estate.”

That perspective comes 
directly from his own journey.

Starting over in a new country, 
watching his family rebuild 
from scratch, and learning early  
what stability really means has 
given Ronnie a unique lens  
on homeownership.

To him, a home isn’t just  
a place.

It’s security.
It’s pride.
It’s possibility.

Grounded, Focused,  
and Driven 
Outside of work, Ronnie keeps 
life simple and intentional.

He enjoys going to the gym, 
playing golf, and traveling. So 
far, he’s visited 19 countries, 
continuing to expand his 
worldview and perspective.

But more than anything, 
Ronnie values the people 
closest to him.

And when it comes to 
mindset, Ronnie keeps it real.

His favorite quote?

“Everyone has a plan until 
they get punched in the 
mouth.” — Mike Tyson

Why does it resonate?

Because real estate, like life, 
doesn’t always go according 
to plan.

Deals fall apart. Markets 
shift. Challenges show up.

But for Ronnie, it’s about 
how you respond.

Defining Success on  
His Terms 
Ask Ronnie how he defines 
success, and his answer is 
straightforward:

“Meeting and exceeding your 
personal goals.”

It’s not about comparing. It’s 
not about chasing someone 
else’s version of success.

It’s about setting a standard 
and showing up every day to 
exceed it.

That philosophy has already 
taken him far, and he’s just 
getting started.

Professionally, his goal is to 
retire at 55.

Personally, he wants to see 
all seven continents.

And along the way, he’s 
already checking off 
milestones, including a 
recent engagement in Alaska 
and an upcoming wedding 
this November.

A Legacy of Service 
At the end of the day, Ronnie 
wants to be remembered for 
something simple but powerful:

“Being someone my loved 
ones can turn to.”

That says everything.

Because whether it’s family, 
friends, or clients, Ronnie 
shows up the same way. 
Reliable. Present. Committed.

“If there’s one thing 
I want people to 
understand,” he says, 
“it’s that everything 
about my business 
is about serving my 
clients. Not just in  
real estate, but  
in life also.”

And that’s exactly why his 
business continues to grow.

Not because he’s  
chasing deals.

But because he’s building 
relationships that last long 
after the closing table. 
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LET'S RIDE TOGETHER
NICHOLAS M. LUCIA

Certified Mortgage Planner
NMLS# 489401

 3400 Douglas Blvd., Suite 260,
Roseville, CA 95661

916-730-6339
nick@lucialendingteam.com
www.lucialendingteam.com 

Grind Your Way to More Closings
Let's Plan Your Mortgage Ride!
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Built on Craftsmanship, 
Family, and Trust

PHOTOS BY OLHA MELOKHINA PHOTOGRAPHY

WRITTEN BY CHRISTINA KITCHEN

PARTNER SPOTLIGHT

For Ennis Dzapo, 
flooring is about far 

more than materials, 
measurements, 
and installation 

timelines. It’s about 
transformation. 

It’s about creating 
spaces that feel 

warm, welcoming, 
and alive again. 

Most importantly, it’s 
about doing things 
the right way, even 

when that means 
taking more time, 

putting in extra 
effort, and refusing 

to cut corners. 

As the owner of Roseville 
Floors & More, Ennis has 
built a reputation rooted 
in craftsmanship, honesty, 
and relationships. In an 
industry where speed and 
volume often take priority, 
he has intentionally gone 
in the opposite direction. 
His business is built on 
meticulous preparation, 
transparent communication, 
and quality work designed to 
last for decades. 

That mindset comes  
from experience.

But Ennis’s story starts long 
before Roseville Floors & More.

Born in Bosnia, Eastern 
Europe, Ennis immigrated 
to the United States with his 
family in 1996 as a young 
child. His family arrived with 
very little and had to rebuild 
their lives from scratch in 

Meet 

Ennis 
Dzapo 
of Roseville 

Floors & More

From the preparation 
underneath the flooring to 
the final finishing touches, 
he believes the unseen work 
matters just as much as the 
visible result.

That attention to detail has 
become a defining part of 
his business.

Ennis learned the flooring 
trade at just 20 years old and 
spent years subcontracting 
for large corporate chains. 
While the work helped him 
sharpen his skills, it also 
opened his eyes to what was 
missing in the industry.

“True quality is often 
sacrificed for speed in 
high-volume, impersonal 
work,” he shared in his 
questionnaire. 

Over time, he realized 
he wanted more control 
over the final product and 
the customer experience. 
He didn’t want to simply 
contribute to someone else’s 
vision. He wanted to build a 
company that reflected his 
own standards and values.

That decision led to the 
creation of Roseville  
Floors & More.

For Ennis, every project 
matters because every home 
matters. He understands 
that flooring can completely 
change the feeling of a 
space, and he genuinely 
enjoys watching that 
transformation happen in 
real time.

“I love walking into a space 
that feels outdated, drab, 
or worn out, and leaving 
behind something that 
completely changes the 
energy of the home,” he 
explained. “When a client 
sees their new flooring for 
the first time, their reaction 
is the best part.” 

That emotional connection is 
what continues to drive him.

He doesn’t see himself as 
someone simply installing 
floors. He sees himself as 
helping elevate the everyday 
lives of the people he serves. 
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THE PRICE OF 
ANYTHING IS THE 
AMOUNT OF LIFE YOU 
EXCHANGE FOR IT.”  
— HENRY DAVID THOREAU

an unfamiliar country. 
Watching his parents 
work tirelessly to create 
opportunities for their 
family left a permanent 
impact on him. 

“Witnessing their tenacity 
taught me early on that 
nothing is impossible,” he 
shared. “It shaped who I 
am today.” 

That upbringing instilled 
 a mindset centered 
around hard work, 
humility, resilience, and 
gratitude. Ennis often 
reflects on how fortunate 
he feels to have the 
opportunities  
his family fought for, 
and he approaches both 
business and life with a 
deep appreciation for  
that sacrifice.

“As a Bosnian-born 
immigrant, I grew up with 
the understanding that 
every opportunity is a 
gift,” he said. “My family’s 
journey from a war-torn 
country to rebuilding 
in America was a 
masterclass in resilience.” 

That perspective also shapes 
how he defines success.

For some entrepreneurs, 
success is measured in 
numbers or accolades.  
For Ennis, success looks 
much simpler and much 
more meaningful.

“To me, success is having 
a flexible schedule, 
slow mornings, and the 
freedom to show up for 
your family,” he shared. 

Family plays a central role 
in his life. He and his wife 
stay busy raising their two 
children, ages 15 and 12, 

both of whom are heavily 
involved in competitive 
soccer. Weekends 
are often filled with 
tournaments, travel, and 
the chaos that naturally 
comes with active kids 
and a busy household. 

And honestly, he wouldn’t 
have it any other way.

One of the things Ennis 
values most about 
entrepreneurship is the 
flexibility it provides. 
Owning his business 
allows him to be present 
for the moments that 
matter most, whether 
that means attending 
games, traveling with his 
family, or simply slowing 
down enough to enjoy 
life together.

When he’s not working, 
travel is one of his greatest 
passions. Every summer, 
Ennis and his family spend 
six weeks in Europe, 
reconnecting with loved 
ones and making memories 
together in Croatia. 

Those experiences 
reinforce one of his favorite 
philosophies in life: 
“The price of anything 
is the amount of life you 
exchange for it.” — Henry 
David Thoreau. 

For Ennis, that quote serves 
as a reminder to prioritize 
time, relationships, and 
experiences over  
material things.

That same people-first 
mentality is also the 
foundation of his business.

Flooring projects can 
feel overwhelming for 
homeowners. There’s 
disruption, expense, 

uncertainty, and stress. Ennis 
understands that, which is 
why he focuses heavily on 
communication, honesty, 
and making the process 
as seamless as possible for 
every client. 

“I love taking that stress away,” 
he said. “When I can make 
the process seamless, answer 
questions honestly, and leave 
clients with a beautiful space 
and peace of mind, I know I’ve 
done my job.” 

That commitment has helped 
him build more than just a 
customer base. It has helped 
him build trust.

At the end of the day, 
that’s what matters 
most to him. Not being 
a one-time service 
provider, but becoming 
someone clients can 
confidently call again 
and again.

Through expert 
craftsmanship, 
dependable service, and 
genuine relationships, 
Ennis Dzapo continues 
to prove that success 
is not just about what 
you build. It’s about 
how you build it, and 
the people you impact 
along the way. 



Sacramento Real Producers • 3938 • August 2026



Sacramento Real Producers • 4140 • August 2026

Time is Money. We’ll Save You Both.

Justin does the policy 
searching that fits your 
budget and needs from 
Auto to Life Insurance 
and everything in between.

America’s Highest-Rated Insurance Provider

951.965.4651
justin.turner@goosehead.com
1035 Sutton Way | Suite B | Grass Valley GET YOUR QUOTE TODAY!

916.773.4400
info@welcomehomesac.com

We specialize in 
vacant and occupied 
home staging.

The Key to S��g Su��

W�dy Em�t 
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B U I L D I N G  M O R E  T H A N  A  C A R E E R : 

T H E  R E L E N T L E S S  R I S E  O F

PHOTOS BY ASHLEY MAXWELL PHOTOGRAPHY  ••  WRITTEN BY CHRISTINA KITCHEN

AGENT PROFILE

PRANEY NAND“ M R  C L A S S Y ”

Known by many as “Mr 
Classy,” Praney has built a 
reputation as “Your Calm 
and Collected Realtor/
Mortgage Loan Officer,” a 
phrase that perfectly reflects 
both his personality and 
the way he approaches 
business. Whether clients are 
buying, selling, or navigating 
financing, they know they 
can count on him to stay 
steady, solution-focused, and 
dependable through every 
step of the process.

Praney’s story starts well 
before his first real estate deal. 
In November 2015, he moved 
to the United States from Fiji 
at just 19 years old. Like many 
who arrive with big dreams 
and limited resources, he did 
not take the easy route.

Early on, he worked multiple 
jobs at once to build a 
foundation. At one point, he 
held two full-time positions. 
He worked days at Folsom 
Lake Toyota and nights at 

an Apple warehouse. On 
weekends, he picked up 
landscaping work. It was 
a season defined by long 
hours, very little sleep, and a 
strong drive to get ahead.

That work ethic has never 
left him.

By 2017, while attending Los 
Rios Community College, 
Praney earned his real estate 
license. Around that same 
time, he began working 
with a small handyman, 
property management, and 
house flipping company. 
This is where things started 
to click. He gained hands-on 
experience with everything 
from escrow files to hard 
money loans to the day-to-
day work behind a property. 

“It opened my eyes to what 
was possible,” he says. “I 
began to understand the 
process from start to finish.”

The progress was not instant. 
Over the next few years, 
Praney continued balancing 
school, work, and side hustles. 
He drove for Uber and Lyft, 
delivered parts, and kept 
doing landscaping, all while 
slowly building his real estate 
business in the background.

In 2020, he stepped into a 
role with Dignity Health 

When you meet 
Praney Nand, one 

thing stands out 
right away. His 

success is not luck. 
It is the result of 

discipline, sacrifice, 
and a steady 

commitment to 
doing things the 

right way.
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while attending Sacramento 
State. He went on to earn 
his bachelor’s degree in 
Accounting. Around the same 
time, his real estate career 
started gaining traction.

A major turning point came 
when he connected with 
broker Lynel Ford, who 
helped open new doors 
for him professionally 
and introduced him to the 

lending side of the business. 
That mentorship inspired 
Praney to expand his 
knowledge and pursue his 
Mortgage Loan Originator 
license in 2021.

Today, Praney works as both 
a Realtor and Loan Officer 
with Lynel Ford Realty. 
He also maintains a full-
time career in accounting, 
which gives him a unique 
perspective and skill set that 
benefits his clients. 

But what really sets Praney 
apart is not just what he 
does. It is why he does it.

Having built his life from the 
ground up, he understands 
what it takes to save money, 
build credit, and qualify for 
a home. That experience 
shapes how he works with 
every client.

“I saw how many people 
did not fully understand the 
home buying process,” he 

explains. “And sometimes 
that led to bad decisions or 
situations that could have 
been avoided.”

Because of that, Praney takes 
an education-first approach.

He walks clients through 
every step so they feel 
confident and informed. 
Even if it does not lead 
to a deal right away, he 
is focused on building 
relationships that last.

That approach has paid off in 
a big way.

Today, referrals drive much 
of Praney’s business. There 
is no greater compliment 
than when a past client 
trusts him enough to 
recommend him to family 
or friends. Running into 
those clients around town 
and hearing about the 
people they’ve sent his 
way is a reminder that the 
relationships he builds 

extend well beyond the 
closing table.

“It reminds me that this 
business is built on trust,” 
he says.

There is also a major 
advantage clients get when 
working with Praney. He 
offers both real estate and 
lending services in one place.

That means buyers can get 
help with financing and 

pre-approvals, and sellers 
benefit from his ability to 
evaluate how strong an 
offer really is. He is not 
just looking at price. He is 
looking at the full picture 
behind the buyer.

On top of that, he connects 
clients with trusted vendors 
and stays accessible 
throughout the entire 
process. It is why many 
people describe him as calm, 

steady, and someone who 
always finds a solution. 

One of the most defining 
moments in Praney’s life 
came during his early 
working years.

At the time, he was juggling 
multiple jobs and barely 
sleeping. One day, while 
driving his parents, he fell 
asleep at the wheel. His mom 
had to yell to wake him up.

That moment  
changed everything.

“I realized I could not keep 
living that way,” he says. “I 
needed to make a change.”

That decision led him to 
focus on school and find a 
path that would give him 
stability and purpose. It also 
eventually led him deeper 
into real estate.

The journey was not easy. In 
his first two years, he did not 
close a single deal. He was 
young, new to the country, 
and did not have a network. 
But he stayed consistent, built 
relationships, and kept going.

Today, that persistence has 
paid off.

He has built a successful 
career, achieved financial 
stability, and recently 
purchased a two-acre 
property where his parents 
can enjoy their retirement. 
For him, that milestone 
means everything.

Family is at the center of 
his life. As the youngest of 
four siblings, he values time 
with both his family here 
in the United States and his 
relatives in Fiji. He is also 
engaged and enjoys spending 
time with his fiancé and 

I saw how  
many people 

DID NOT 
FULLY 

UNDERSTAND 
the home 

buying process.

It reminds 
me that this 
business is 
BUILT ON 
TRUST.

parents doing simple things 
like cooking, traveling, and 
trying new restaurants.

When he is not working, you 
can usually find him on a 
golf course, exploring local 
spots, or working on projects 
around his property.

Looking ahead, Praney 
has a clear vision for the 
future. He plans to become 
a licensed broker and grow 
his brand, Classy Realty 
Inc, into a trusted name 
throughout Sacramento. 
He also wants to invest 
in and flip distressed 
properties, helping improve 
neighborhoods while 
creating opportunities  
for others.

At the end of the day, his 
definition of success is simple.

It is about having a strong 
reputation built on trust and 
integrity. It is about creating 
financial stability while 
also having a happy and 
grounded home life.

And the advice that has stuck 
with him along the way is 
just as simple.

Be patient. Be honest. What is 
meant for you will find its way.

For Praney Nand, that is not 
just something he believes. It 
is something he has lived. 
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HOME STAGING & STYLING

We refine what’s already remarkable — preserving your home’s 
essence while enhancing its beauty with effortless sophistication.

Contact Lauren Williams
(916) 208.4490  |  Lauren@revivedesigncollective.com

Every Space Has The
Opportunity to Shine!

NMLS#1030702

6085 Douglas Blvd. Granite Bay, CA 95746
510.303.5464 • rachomeloans.com

Robert
Carrillo

At RAC Home Loans,
we don’t just finance homes,
we protect your reputation.

We partner closely with our agents to ensure their clients feel
confident, informed, and taken care of from pre-approval to keys.
That means fewer surprises, stronger offers, and smoother
escrows, especially when deals get complex.

What our agent partners get:
• Fully vetted, strategy-driven pre-approvals

• Direct lender access with broker-level flexibility

• Clear communication and proactive updates

• Calm, confident guidance for your clients

• Solutions for first-time buyers, veterans, luxury clients, and investors

When your client feels supported,
you look like the hero and referrals follow.

Alyshea
HensonNEED SCREENS OR REPAIRS?

Call Rich Downing For A WOW 
Experience Today! 

916.906.2033. | windowscreensolutions.com

Re-Screen/New Screens 

Sliding Screen Doors 

80-90% SunScreens

Pet Tu� Screens

Sliding Glass Door Repair
 
Window Washing
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Auto • Home • Commercial • Boat • Classic Car • Condo
Events • Flood • Life • Motor Home • Renters • RV • Umbrella

Now, You Can Close Deals with Peace of Mind

Mike Colenzo

916-833-6990
michael@tdmins.com

CA License #0H05099

Call today to ensure the
best rate for your clients!

 EVAN MILLER | Division President | NMLS 101705
O: 916.787.9977 | C: 916.801.5669 | Evan.Miller@ElementMortgage.com

1741 E Roseville Pkwy, Suite 300, Roseville, CA 95661

Most borrowers waste months chasing lenders who won't commit. We eliminate the guesswork. 
One call. One team. Nationwide capital delivered with speed, certainty, and zero runaround – so 

you can close deals while your competition is still waiting on approvals.

If it has
four walls
+ a roof

we fund it. 
Period.

• RESIDENTIAL 
• COMMERCIAL 
• HARD MONEY

THE ONLY 
LENDER 
YOU'LL 
EVER NEED

Making moving day feel like a
breeze.
Your Realtor-Friendly

Moving Partner This Summer

Your clients count on you for trusted recommendations—
and we’re here to deliver. Professional movers dedicated to 

making every transition smooth, easy, and worry-free.

AuburnMoving.com
8845 Washington Blvd #160 Roseville, CA 95678

CAL-T# 190985

Call today:
(916) 786-8683
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PHOTOS PROVIDED BY EDI HSU

VENDOR SPOTLIGHT

A  C O N V E R S AT I O N  W I T H  

Edi Hsu,  
O W N E R  O F  E D I  H S U  A R T

There are vendors who provide a service, and then 
there are those who create an experience. Edi Hsu 

falls firmly into the latter category. We recently sat 
down with Edi, the artist behind Edi Hsu Art, to 

learn how his unique approach to live event painting 
transforms fleeting moments into lasting works of art. 

From live fashion portraits to storytelling paintings 
that capture the atmosphere of an entire event, Edi’s 

work is rooted in helping people feel seen, celebrated, 
and remembered long after the evening ends. 

Tell us about your business. What do you do? 
I create live art for events and weddings, specializing in 
fashion portraiture painted in real time so guests leave with 
a personalized piece of artwork. I also create live event 
storytelling paintings that capture the atmosphere, emotion, 
and memorable moments of an event and weddings as they 
unfold, including custom painted storybooks. 

My goal is to create artwork that people genuinely treasure—
not just while they’re watching me paint, but for years 
afterward.

What event services do you offer? 
My primary service is live-painted portraits of guests and 
couples. I offer both traditional ink-and-watercolor originals 
and digital paintings that can be printed immediately.

I also create storytelling paintings that document an entire 
event through multiple scenes and moments. One of the 
most popular forms of this is a custom live-painted storybook 
of a couple’s wedding day where I paint special moments 
and traditions throughout the wedding, such as the first 
look, exchanging vows, cutting the cake, dances, and so on - 
whichever moments are the most important to the couple. 

For larger events, digital artwork can be displayed on large 
screens so guests can watch the creative process unfold in 
real time. Everything can be customized with branding, and 
for high-volume events, I bring a team to ensure every guest 
enjoys a seamless experience.

What did you do before starting your business? 
My background combines both technical and creative disciplines. 
I earned an engineering degree from Cornell University before 
completing my Master of Fine Arts in San Francisco.

Along the way, I worked in graphic design, children’s 
illustration, book design, experimental art, and the tech 

industry in UI and UX. Looking back, every step helped 
prepare me for the business I have today.

What inspired you to pursue this path? 
Travel played a huge role in shaping my career. Wherever 
I went, I found myself fascinated by people—their 
personalities, clothing, movement, and expression. I realized 
I wanted to create artwork that celebrated those unique 
qualities.

Eventually, I discovered that painting people live created 
an immediate emotional connection unlike anything I’d 
experienced before. Watching someone see themselves 
through my artwork for the first time confirmed that this 
was exactly what I wanted to dedicate my life to. 

What do you find most fulfilling about your work? 
Seeing someone’s reaction when they first look at their 
portrait is incredibly rewarding. In that moment, they 
often feel seen in a new way, and I love being able to help 
someone feel beautiful and appreciated.

It’s equally meaningful knowing that my artwork continues 
to live with people after the event. When a painting hangs in 
someone’s home and reminds them of a special memory, it 
becomes much more than entertainment—it becomes part 
of their story.

What makes your business different? 
Three things stand out.

First, I focus on capturing the individual—not simply what 
they’re wearing, but who they are.

CREATING ART  
That Lives Beyond  
THE EVENT
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been more important to me 
than anything extravagant.

Is there a quote that 
inspires you? 
“To be yourself in a world that 
is constantly trying to make 
you something else is the 
greatest accomplishment.” 

That quote resonates deeply because choosing an artistic 
path wasn’t always the safest or most conventional option. 
Remaining true to myself has ultimately made both my work 
and my life far more meaningful. 

How do you define success? 
Success means building a life that feels authentic.

It’s creating work that genuinely impacts people while giving 
me the freedom to continue choosing a path that aligns with 
who I am. Financial success matters, but lasting relationships, 
meaningful experiences, and creating something of real value 
matter even more.

What’s the best advice you’ve ever received? 
I’ve learned that beauty alone isn’t enough. Great art should 
make people feel something.

That philosophy guides every event I work. 
My hope is that each painting doesn’t simply 
document a moment—it helps people relive it. 

What has been your greatest achievement? 
Building a sustainable career around  
meaningful artwork.

It took years of persistence, experimentation, 
and growth, but knowing that my work brings 

Second, the painting process itself becomes entertainment. 
Guests don’t simply wait for finished artwork—they get to 
watch it come to life.

Third, I’m able to paint a large number 
of guests during an event without 
sacrificing quality. That means more 
people leave with something meaningful 
while maintaining a polished, elevated 
experience for everyone involved. 

Tell us about yourself. 
I’m originally from the California Bay 
Area and have also lived in Ithaca, San 
Francisco, Dallas, and Brooklyn. Each 
city influenced me differently, but 
New York especially challenged and 
sharpened me as an artist.

My background in engineering taught 
me structure and problem-solving, while 
my artistic education helped me develop 
a deeper appreciation for beauty, 
storytelling, and human connection. 
Together, those experiences shaped the way I approach both 
life and my business.

Was there one defining moment that changed everything? 
Absolutely.

When I was 24, I was traveling alone in Kobe, Japan. I finally 
worked up the courage to ask complete strangers if I could paint 
them. Despite the language barrier, we connected through art.

When they saw the finished paintings, I realized something 
profound: this form of art could create genuine human 
connection almost instantly across cultural, racial, language, 
social divisions, and more.

How has that experience influenced your work today? 
It gave me confidence to trust my instincts and pursue work 
that feels authentic.

It also reinforced my belief that the best 
artwork isn’t simply beautiful—it captures 
something truthful about the person and 
the moment. Live painting allows me to 
preserve both.

Outside of work, what do you enjoy? 
I’m naturally curious, so I love traveling, 
exploring cities, spending time in nature, 
people-watching, reading, and watching films.

I also enjoy cooking for family and friends. 
Sharing meaningful experiences has always 

I believe HANDMADE 
ART WILL BECOME 

EVEN MORE VALUABLE 
because of the authentic 

human 
connection  

it creates.”

joy to others and preserves important memories makes every 
challenge worthwhile.

What do you hope people remember about you? 
I hope people remember that I brought more beauty into the 
world and helped them recognize the beauty within themselves.

More than anything, I hope they remember that I treated 
people with kindness, kept my word, and created artwork that 
truly mattered. 

What’s next for Edi Hsu Art? 
I want to continue creating meaningful artwork for people around 
the world while exploring new forms of artistic expression.

As technology continues to evolve, I believe handmade art 
will become even more valuable because of the authentic 
human connection it creates. My goal is to continue helping 

people celebrate life’s most 
meaningful moments—
one painting at a time. 

Edi Hsu 

Edi Hsu Art 

Website: https://edihsu.com

Email: edihsu.art@gmail.com

Phone: (408) 482-3806

CONTACT

US!
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Call Darren 916-500-8188 | d.babby@mmproperties.com
DRE# 01100901

• We manage over 2,000 “doors”, including single
family, duplexes, and quadplexes. We must be doing 
something right!

• Our property managers are the Single Point of Contact 
for our owners and tenants, eliminating the need to 
speak to di­erent sta­ members for di­erent situations! 
This means accountability!

• All our property managers are licensed and experts
on current California laws and regulations in the
rental marketplace. This means we guide and protect 
our owners!

• We pay $500 for an owner referral who becomes a M&M 
property management client.

TOP RANKED
Residential Property Management
Company in the Sacramento Region
Your one-stop shop for all your property management needs.

KEVIN OTO
President/ Broker
NMLS#: 62641
(800) 618-9508 ext. 1001
koto@greenhavencap.com
greenhavencap.com

Expert Mortgage Advice
for Homebuyers

Begin your home loan process today!
Our mortgage advisors are standing by.

Request a free personalized
rate quote.

“Kevin Oto is an outstanding 
professional and an exceptional 

person. I honestly cannot say 
enough about his integrity, his 
in-depth understanding of the 

entire loan process, and his 
willingness to work for the best 

possible outcome. Kevin is 
quick to respond to all issues 
and continuously works as a 

strong advocate for his clients 
needs. He provides honest and 

transparent answers. Thank 
you so much to Kevin and his 

great team! We highly 
recommend Green Haven 

Capital.” -Angela C.
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F R O M  T I R A S P O L  T O  T O P  P R O D U C E R

DIANAShakirova
Diana entered the real estate 
industry in 2019 and quickly 
began making her mark. Last 
year alone, she closed 67 
transactions totaling more than 
$35.9 million in production, a 
level of performance that reflects 
not only her skill but the trust she 
has earned from her clients.

Her impact has also extended 
far beyond production. She was 
honored to be named Person 
of the Year 2024 in the Slavic-
speaking community across 
Sacramento, Placer, and El 
Dorado counties, a recognition 
that reflects both her professional 
success and the meaningful 
relationships she has built within 
her community.

But numbers alone do not tell the 
real story behind Diana’s success.

To understand the foundation of 
her career, you have to go back to 
the beginning.

A New Life in a New Country 
Diana moved to the United 
States when she was just 
eighteen years old. She arrived 
without speaking English and 
faced the same challenges many 
immigrants encounter when 
starting over in a completely 
unfamiliar place.

Her first job was working as a 
janitor at a fitness club, cleaning 
bathrooms and doing whatever 
was necessary to survive. At the 
same time, she enrolled in college, 
determined to build a future 
through hard work and education.

Those early years were not easy. 
Balancing school, work, and the 
challenge of adapting to a new 
culture demanded discipline and 
persistence. But that experience 
shaped the mindset she carries 
into her business today.

Nothing was given. Everything 
had to be earned.

That lesson became one of the 
most powerful influences on 
her career.

Discovering Her Calling 
Before entering real estate, 
Diana studied at American 
River College and worked 
as a referral coordinator at 
Elica Health Center. While 
she valued the experience, 
she always felt a pull 
toward something more 
entrepreneurial.

Her first exposure to real 
estate came through investing. 
She became fascinated with 
the process of analyzing 
opportunities, understanding 
market trends, and building long 
term wealth through property.

Over time she realized that 
what excited her most was not 
simply investing for herself, but 
helping others make the same 
kind of smart decisions.

Encouragement from her son in 
law, who was already working 
in real estate, gave her the 
confidence to take the leap into 
the industry.

Success stories rarely begin at the top. For Diana Shakirova, the 
path to becoming a high-producing real estate professional started 

thousands of miles away in a small Eastern European city and 
was built through resilience, faith, and relentless determination.
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WHEN I NEGOTIATE, I THINK ABOUT HOW 
I WOULD HANDLE THE SITUATION IF I WERE 
BUYING OR SELLING MY OWN PROPERTY.  

THAT LEVEL OF 
RESPONSIBILITY   CHANGES

Once she started, the direction of 
her career became clear.

“I knew immediately that this 
was where I was meant to be,” 
she says.

A Personal Approach  
to Business 
What sets Diana apart is the way 
she approaches every transaction. 
For her, real estate is never just 
another deal.

She treats each client’s decision with 
the same seriousness she would 
bring to her own investment.

“When I negotiate, I think about 
how I would handle the situation 
if I were buying or selling my  
own property,” she explains. 
“That level of responsibility 
changes everything.”

Empathy also plays a major role 
in how she serves her clients. 
When helping buyers evaluate 
a home, she often asks herself a 
simple but powerful question.

“Would I live here?” 

If the answer is not a confident 
yes, she encourages her clients 
to keep looking until they find 
the right fit.

Diana also stays deeply invested 
in every step of the process. She 
refuses to treat transactions as 
routine. Every client matters, and 
every deal deserves full attention 
from start to finish.

Early Lessons in Responsibility 
Long before she entered the 
world of real estate, Diana 
learned the value of responsibility 
growing up in Tiraspol as the 
oldest of five sisters.

Her father often worked away 
from home to support the family, 
while her mother was deeply 
involved in church ministry. 
Because she was the oldest, 
Diana naturally took on many 
daily responsibilities.

Each morning she walked her 
younger sisters to school and 
kindergarten before rushing to 
her own classes. After school, she 
stopped at the store for groceries, 
picked them up, and helped bring 
everyone home.

At one point she even started 
cleaning the staircases in her 
apartment building to earn a little 
spending money.

Looking back, she sees those 
experiences as formative.

“They taught me discipline, 
leadership, and resilience,” 
Diana says. “Those lessons built 
the foundation for everything I 
do today.”

Success Through Impact 
Despite her professional 
achievements and recognition 
within her company, Diana 
defines success in a much 
deeper way.

For her, success means making 
a meaningful difference in 
people’s lives.

Helping families navigate major 
financial decisions, negotiate 
strong opportunities, and build 
long-term stability through real 
estate is what motivates her 
every day.

She also believes that gratitude 
and generosity are essential 
parts of success. Before taking 
her real estate licensing exam, 
Diana made a promise that if 
she succeeded, she would give 
ten percent of her income to 
charitable causes.

That commitment continues  
to guide her life and her 
business today.

Recharging and Looking Ahead 
Real estate is a demanding 
career, and Diana admits that her 
family often jokes she is always 
on call. When she truly needs to 
reset, she turns to a place that 
brings her clarity.

The ocean.

There is one beach she visits 
whenever she needs perspective. 
Sitting quietly and watching the 
sunset allows her to recharge 
and return to work with 
renewed focus.

Her family also plays a vital role 
in keeping her grounded and 
motivated. They are her biggest 

everything.

supporters and the driving force 
behind her determination.

Looking toward the future,  
Diana sees enormous  
opportunity ahead.

Professionally, she hopes to build 
something much bigger than a 
successful individual career. Her 
vision is to create a strong team, 
expand her influence, and open 
doors for others who want to 
succeed in real estate.

Personally, she believes growth 
should never stop.

For Diana, the future is about scale, 
leadership, and legacy.

And if there is one thing she hopes 
her story will demonstrate, it is this.
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Where you begin does not 
determine where you can go.

With resilience, faith, and 
relentless work, the possibilities 
are limitless. 

THEY TAUGHT ME 
DISCIPLINE,    LEADERSHIP, & resilience.



9151 Currency St.
Irving, TX 75063

ATTN: REALTORS
GOT A HOME WITH

“Character”
ON YOUR HANDS?
Your Fixer-Upper Resource is Here.

Helping Realtors turn challenging listings into future opportunities. 
We purchase as-is properties, distressed homes, and vacant land 
that may be difficult to sell traditionally—eliminating the stress of 

repairs, cleanup, or lengthy negotiations for both agents and 
sellers. After transforming the property through renovation, 

flipping, or new construction, we partner with you again to relist 
and sell the finished project. One difficult listing can become two 

successful transactions.

We buy difficult properties as-is — no repairs,
cleanup, or stress — while helping

revitalize the communities we serve.

916.817.9501
josh@norcalhomesllc.com


