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Building
on Trust.
Relationships are the foundation of everything we do. 
Thank you for being part of a community built on trust.

WELCOME OUR NEWEST
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To our agents, thank you for introducing us to the businesses 
you trust. And to our Preferred Partners, thank you for helping 
make this community Rhode Island's fastest growing network 

for elite real estate professionals. 

Recommended 
by a Top 300 

Agent

Invitation to 
Connect

Intentional 
Review Process

Limited 
Category 

Availability

Qu��y �� 
Qu�t�y

Several additional referred businesses are currently being reviewed. 

Great communities aren’t built by chance. 
They’re built by trusted introductions. 

INTERESTED IN BEING CONSIDERED? START WITH A RELATIONSHIP.

Every relationship in our community starts with trust. 
Thank you for the introductions that make it all possible.

HOW 
BUSINESSES 
�)�š�U�‡
n�š�õ�Û
n

COMMUNITY

CONNECTING. ELEVATING. INSPIRING.
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COVER FEATURE

When you 
invest 
some time 
with Tyler 

Bernadyn, you’ll engage 
in conversations about 
architecture, Rhode Island 
history, local restaurants, 
hospitality, psychology, 
Block Island, or the latest 
market trends. Real 
estate is certainly part 
of the discussion, but it’s 
rarely the only topic.

That curiosity has become 
one of Tyler’s defining 
characteristics—and one 
of the reasons clients, 
colleagues, and community 
leaders continue to 
gravitate toward him.

His résumé certainly 
commands attention. In 2025, 
Tyler became the #1 REMAX 
agent in Rhode Island 
by sales volume, earned 
recognition as Newport 
Life Magazine’s Best of 
Newport County, joined the 
prestigious REMAX Hall of 
Fame, was named a REMAX 
Torchbearer, recognizing 
the company’s top agents 
under 40 nationwide, and 
now serves as President of 
the Newport County Board of 
REALTORS®. Add more than 
$38 million in annual sales, 

Authenticity, 
hospitality, 
and genuine 
relationships 
have become 
the foundation 
of TYLER 
BERNADYN’S 
remarkable real 
estate career.

AT HOME
M A K I N G  P E O P L E  F E E L 

PHOTOGRAPHY BY JAMIE HARRINGTON

EDITED BY STUART TITUS
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and it’s easy to understand 
why he’s earned his place 
among Rhode Island’s elite.

But accolades have never 
been the destination.

“I don’t think I ever set out to 
become a real estate agent,” 
Tyler says. “I’ve always 
been drawn to people, 
stories, and communities.”

That answer makes 
perfect sense once you 
understand the path that 
brought him here.

Tyler attended Providence 
College, earning a degree 
in history while planning 
for a career in education. 
Throughout college, 
he worked in Newport 
restaurants to pay tuition 
before eventually bartending 

summers in Newport and 
winters in St. John. Looking 
back, he jokes that he 
thought he was Tom Cruise 
in Cocktail, but beneath 
the humor is genuine 
appreciation for what 
those years taught him.

Hospitality shaped the way 
he approaches business.

“You can get a burger and 
a beer in eighty-five places 
in Newport,” he says, “but 
you keep going back to 
the same few because of 
how they make you feel.”

That philosophy carries 
directly into every client 
relationship. Communication 
matters. Anticipating needs 
matters. The small details 
matter. More than anything, 
people remember how they 

were treated long after 
the transaction is over.

Today, Tyler approaches 
every client with the mindset 
of a consultant rather 
than simply a salesperson. 
His responsibility is to 
educate, present honest 
market information, 
and help families make 
informed decisions they’ll 
feel confident about years 
down the road. He often 
reminds clients that he’ll 
never spend their money 
for them, but he’ll make 
sure they have every piece 
of information they need 
before making one of life’s 
biggest financial decisions.

“People don’t need more 
salespeople,” he says. 
“They need advisors.”

That long-term perspective 
has become one of the 
defining characteristics 
of his business. Tyler isn’t 
interested in simply getting 
to the closing table; he wants 
to remain a trusted resource 
long after the moving 
truck has left the driveway. 
It’s why so much of his 
business continues to come 
through referrals and repeat 
relationships built over time.

As he puts it,  
“Relationships compound.”

That philosophy extends 
far beyond his client base. 
Tyler is deeply involved 
throughout Newport County, 
serving not only as President 
of the Newport County Board 
of REALTORS®, but also 
supporting organizations 
including Newport Mental 
Health and What’sUpNewp. 
Rather than building a 
personal brand, he prefers 
to shine a light on the 
communities, businesses, 
and stories that make 
Rhode Island unique.

His love for the Ocean 
State is unmistakable.

As a history major, 
Tyler sees Rhode Island 
differently from most 
people. Every neighborhood 
tells a story. Newport’s 
Point neighborhood, the 
textile mill villages, the 
architecture that has stood 
for centuries, and the 
quiet pace of Block Island 
all represent chapters in 
a history he genuinely 
enjoys sharing. He laughs 
about one day starting 
“Tyler’s Tours,” combining 
history, storytelling, and 
hospitality into the perfect 
retirement job. Considering 
his enthusiasm, it’s easy to 
believe he’d have plenty 
of repeat customers.

Ask Tyler about his success, 
however, and he’ll quickly 
redirect the credit.

He speaks with tremendous 
gratitude about Michelle 
Aguiar, whose partnership 
allows their team to deliver 
exceptional service while 
managing an extensive sales 
and investment portfolio. 
He credits business partners 
Joe Fitzpatrick and Justine 
Tarlton for believing in 
him early, mentoring him, 
and helping to build the 
collaborative culture at 
RE/MAX Results today.

“No one accomplishes 
anything meaningful 
alone,” he says.

Perhaps the biggest change 
in Tyler’s life has happened 
outside the office.

Becoming a husband—and 
more recently, a father 
to Bowen—reshaped his 
definition of success. Like 
many ambitious agents, 
there was a period where 
production goals and 
professional milestones 
occupied much of his 
attention. Today, his 
priorities look different.

Tyler speaks openly about 
the importance of mental 
health, particularly for young 
men navigating careers built 
around constant availability 
and high expectations. 
Having experienced stress 
and burnout himself, he 
has become intentional 
about protecting his energy, 
setting healthier boundaries, 
and creating space for the 
people who matter most.

That shift has made him 
a better husband, father, 
advisor, and, somewhat 
unexpectedly, an even better 
real estate professional. By 

focusing less on chasing 
every opportunity and 
more on working with 
the right clients, he found 
both his business and 
personal life improving.

His definition of success 
today is refreshingly simple: 
meaningful work, lasting 
friendships, time with 
family, and the opportunity 
to enjoy the life he’s 
worked so hard to build.

“A great life,” he says, 
“is far more impressive 
than a great year.”

It’s a fitting philosophy for 
someone whose career has 
always been about people 
first. Awards, leadership 

positions, and production 
numbers may introduce 
you to Tyler Bernadyn, but 
authenticity is what people 
remember. Whether he’s 
helping a client navigate a 
difficult decision, promoting 
a local business, advocating 
for mental health, or 
simply sharing another 
story about the places 
that make Rhode Island 
special, his goal remains 
remarkably consistent.

Treat people well. 
Listen carefully. Be 
genuinely curious. Build 
relationships that last.

The real estate 
simply follows. 

No one accomplishes 
anything MEANINGFUL 
alone. 
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RINALDI BROTHERS
ROOFING  |  SIDING  |  DECKING

��������������������
����������������������������������

�������
��������



9151 Currency St.
Irving, TX 75063


