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M:254.727-5227
0: 888.509.2916

Mystih@AchosaHW.com
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THE POWER TO CHOOSE
HOME WARRANTY COMPANY
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�Powered by choice.

432-296-0086
www.supernovaroo�ng.com

Protect Your Reputation. 
Partner with a roofer who 
values relationships as much 
as results.

Kevin Castonguay

• Complimentary Roof Inspections

• Detailed Roof Reports

• Storm & Hail Damage

• Insurance Claim Assistance

• Commercial & Residential
  Roof Replacements

• Roof Repairs & Maintenance

• Realtor & Property Investor
  Partnerships

Locally Owned & Operated  |  Fully Insured  |  Serving the Odessa, Midland & Surrounding Communities

Helping Permian Basin Agents 
Close More Deals With Con�dence

BUILDING
DISTINGUISHED

CUSTOM
HOMES

ONE-OF-A-KIND HOMES.
BUILT AROUND YOU.

LET'S BUILD YOUR LEGACY

(432) 202-0278
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J BY BETH MCCABE 

PHOTOS BY THE STONES 

PHOTO + FILM

MAN ON THE MOVE

Today, Jesse has a growing 
career, a powerful testimony, 
and a deep conviction that 
God led him exactly where 
he was meant to be. Before 
real estate, Jesse had lived 
many different chapters.

“I’ve done almost everything 
you can think of under the 
sun,” he says.

He started working at just 
14 years old at a car wash. 
From there, his work ethic 
only grew. Over the years, 
Jesse worked as a firefighter 
paramedic, in machine shops, 
in oilfield trucking, in outside 
sales, in fiber optics with 
AT&T in Austin, and as an 
operations supervisor for an 
oilfield chemical company.

For a long time, he wondered 
why he could not seem to 
settle into one profession. 
After a couple of years in one 
job, he would start asking, 
“What’s next?”

His uncle used to tell  
him, “You’ve got to find 
your niche.”

At the time, Jesse did not fully 
understand what that meant.

“I thought, I’m never going to 
find my niche,” he recalls.

The turning point came 
after one of the most 
difficult seasons of his life. 
Jesse was working in a 
stressful corporate oilfield 
position that left him feeling 
overwhelmed. The pressure 
was so intense that some 
mornings he woke up feeling 
physically sick.

At the end of 2021, he 
gave notice without 
knowing exactly what 
would come next.

“I told my boss, ‘I don’t 
know what I’m going to do, 
but I’m going to figure it 
out,’” Jesse says.

Jesse Joe Molinar did not plan to become a real estate 
agent. After years of searching, struggling, praying, and 
surrendering, he discovered the place where all the 
pieces of his life finally made sense.

Molinar
esse Joe
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Without Him, I don’t 
think I could have 
done it by myself.”

I give God 
the credit.

During that same season, 
Jesse was also battling 
alcohol abuse.  In May 2022, 
after a two-day binge, he 
woke up knowing something 
had to change.

“I thought, I’m going to lose 
my life. I’m going to lose my 
family,” he says.

That week, Jesse sat alone on 
the couch and had an honest 
conversation with God.

“I said, ‘God, I give up. I 
need your help. If I don’t 
give my life to you, I’m 
going to end up dead, in 
jail, or something is going to 
happen,’” he recalls. “I told 
Him, ‘I’m going to let You 
control the ship now.’”

Jesse surrendered his life to 
God, was later baptized at 
Crossroads in Odessa, and 
quit drinking cold turkey. Last 
month, he celebrated four 
years of sobriety.

“I give God the credit,” he 
says. “Without Him, I don’t 
think I could have done it 
by myself.”

Not long after, Jesse began 
working in manufactured 
home sales. It was there that 
he started to realize how 
much he enjoyed helping 
people with housing. But he 
also realized he wanted to 
be in a business rooted in 
integrity, not greed.

Around that same time, 
the same Scripture kept 
showing up in his life: Psalm 
37:4, “Delight yourself in the 
Lord, and He will give you 
the desires of your heart.”

His niece shared it with him. 
Then a customer brought 
it up while praying about a 
purchase. Then, on Jesse’s 
second day working for 
Betenbough Homes, the same 
verse was spoken over him 
during a company Bible study.

It was confirmation.

“It was like God was saying, 
‘You’re right where you’re 
supposed to be,’” he says.

At Betenbough Homes, Jesse 
finally began to understand 
what his uncle had meant 

all those years earlier. His 
background in the oilfield, 
emergency services, 
construction, trucking, and 
technology helped him 
connect with people from all 
walks of life.

“I told my uncle, ‘I think I 
found my niche,’” Jesse says.

After more than two years 
with Betenbough, Jesse 
began considering real estate. 
Donovan Earl, who had 
originally hired him and later 
started a real estate team, 
encouraged him to make 
the move. Jesse took the leap 
carefully, saving a financial 
cushion for his family while 
completing his licensing 
courses around a full-time job.

Even the course itself felt 
like a nudge from God. Jesse 
had hesitated because of the 
cost, then won a $300 gift 
card, the exact amount he 
needed to pay for the course.

“I was like, ‘What in the 
world?’” he says with a 
laugh. “God was like, ‘Here 
you go.’”
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Jesse earned his license and 
entered real estate in early 
2025. His first transaction 
was helping his parents 
purchase a small ranch in 
Eden, Texas. From there, 
his first year quickly gained 
momentum, closing more 
than 24 transactions. 

“This job is very fulfilling,” 
Jesse says. “I really feel like 
God has me here where He 
wants me.”

He also lives by simple 
advice he heard from 
local businessman John 
Bushman at a Bass Pro 
Shops groundbreaking: 
keep things simple and treat 
others the way you want 
to be treated. Jesse added 

his own third principle: put 
God first.

“That’s what I try to bring 
into real estate and everyday 
life,” he says. “I’m not 
perfect, but I try.”

Jesse’s wife, Sandy, has been 
by his side through the 
highs and lows. The couple 
has been together 11 years 
and married on January 
16 of this year. They have 
two daughters: Jessandra, 
9, whose name is a blend 
of Jesse and Sandy, and 
Harlee, 5, whose name was 
inspired by Jesse’s Harley-
Davidson days.

When Jesse is not working, 
he is with his family, 

cheering on his daughters 
in soccer, spending time at 
the family ranch, hunting, 
going to the lake, or 
enjoying life outdoors.

Looking back, Jesse no 
longer sees his past as a 
series of wrong turns. It 
was preparation.

The firefighter, the oilfield 
worker, the salesman, the 
father, the husband, the 
man who hit rock bottom 
and found faith, all of it 
shaped the REALTOR® he 
is today.

“I love real estate,” Jesse says. 
“People tell me, ‘Jesse, you’re 
right where you’re supposed 
to be.’ And I believe that.” 

I really feel like God 
has me here where 
He wants me.”

This job is 
very fulfilling.



Permian Basin Real Producers • 2524 • August 2026

BY BETH MCCABE 

PHOTOS BY THE STONES PHOTO + FILM

COVER STORY

Nicole
PoolSIMS & GUESS 

REALTORS

“Real estate is always 
something I loved,” 
says Nicole Pool. 
“Growing up, my 
mom always had 
some kind of project 
going on at the house, 
either redecorating 
or remodeling.”

The people in this 
business make me 

the most passionate. 
Getting to be part 
of their vision and 

their dreams of 
homeownership gives 
me so much energy.”

That early exposure 
left a lasting 
impression. Nicole 
remembers a 
childhood filled 
with prestigious 
design magazines—
Architectural Digest, 
Traditional Home, 
and Veranda—
scattered across 
tables, acting as 
blueprints for 
her mother’s next 
vision. Watching 
her mother constantly 
dream, sketch, and envision 
spaces sparked a lifelong 
fascination with structure 
and design. Originally, Nicole 
assumed that passion would 
lead her down a traditional 
path to architecture school 
or even law school.

Instead, she discovered a 
completely different calling 
during her undergraduate 
years: education.

Nicole went on to earn her 
Master’s Degree in Education 
and spent eight rewarding 
years as an elementary 
school teacher, specializing 
in third and fourth grades. 
While she initially believed 
her future lay in curriculum 
development, life changed 
when she became pregnant 
with her son, Wyatt. Nicole’s 
husband, Dustin, is a 
dedicated pharmacist whose 

strict retail schedule leaves 
no day-to-day flexibility 
to care for a sick child. 
Realizing that the rigid 
structure of a grade-school 
classroom clashed with 
her new responsibilities as 
a mother, Nicole made a 
pivotal choice in her mid-to-
late 30s.

In 2019, she took a leap 
of faith, earned her 
real estate license, and 
never looked back.

An Educator’s Heart 
“I didn’t think about it 
beforehand, but the very first 
time I worked with first-time 
homebuyers—or clients who 
hadn’t purchased a property 
in 15 years—I realized how 
much they forget about the 
little steps involved,” Nicole 
reflects. “I could instantly 
feel my educator heart take 
over. I realized, ‘Oh, I am 

an educator to 
these clients.’ That 
is exactly why I 
landed here, and 
it’s why I love this 
business so much.”

Real estate 
transactions are 
notorious for 
being emotional 
rollercoasters, but 
Nicole’s background 
allows her to 
serve as a calming 

anchor. Depending on the 
day, she steps seamlessly into 
the roles of a coordinator, a 
counselor, a cheerleader, and 
a fierce advocate.

“The people in this 
business make me the most 
passionate,” Nicole says. 
“Getting to be part of their 
vision and their dreams of 
homeownership gives me 
so much energy. Seeing the 
excitement on their faces 
when they realize a house is 
‘the right one’ excites me all 
over again. It never gets old.”

Active Interests 
Nicole’s drive and work ethic 
were modeled early on by 
her goal-oriented parents, 
who taught her the value of 
hard work. However, she 
attributes much of her mental 
toughness under pressure to 
a sport she picked up at five 
years old: tennis.
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years of marriage as 
college sweethearts.

Today, their children are the 
center of their world. Their 
14-year-old daughter, Olivia, 
is already taller than Nicole, 
and they share clothes and 
jewelry. “Even when she was 
a toddler, my husband joked 
she was the smartest person 
in the room,” Nicole laughs. 
Olivia has inherited her 
mother’s athleticism on the 
tennis court and possesses a 
gifted eye for interior design.

Meanwhile, their 10-year-
old son, Wyatt, boasts a 
massive heart, a contagious 
personality, and a natural 
athletic talent for basketball 
and tennis. Currently, the 
family is living in what they 
call “The Year of the Wyatt.” 

After playing competitively 
through high school and 
taking a brief hiatus in her 
twenties, Nicole returned 
to the court after having 
children as a vital source of 
“me time” and stress relief.

She notes that the 
parallels between a 
fierce tennis match and 
a complex real estate 
negotiation are striking.
•	 Consistency under 

Pressure: Tennis requires 
navigating long, grueling 
baseline rallies without 
losing composure. In real 
estate, Nicole brings that 
same unwavering stamina 
to bidding wars and multi-
offer deadlines.

•	 A Forward-Moving 
Mindset: A single tennis 

match can stretch up 
to three intense hours. 
“If you lose a point, you 
have to keep moving 
forward,” Nicole notes. 
“In real estate, you 
have to be tough and 
possess a thick skin.” 
When going up against 
multiple offers, she 
stays positive and keeps 
deals moving forward.

Beyond the court, Nicole 
has spent the last year and 
a half mastering her new 
hobby: Mahjong. It’s a great 
way to relax from the rigors 
of real estate.

Family First 
Nicole and Dustin have 
been together for 24 
years, celebrating 19 
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As a family that loves games 
of all kinds, the Pools have 
been keeping a running tally 
of how many times Wyatt 
has utterly dominated them 
at the Mahjong table.

This summer, the kids are 
even stepping into the family 
business, acting as Nicole’s 
official social media assistants. 
It is a fitting partnership, 
considering that real estate for 
Nicole is not a standard 9-to-5 
job; it’s a lifestyle.

“During the height of 
COVID-19, my daughter was 
with me constantly while I 
worked,” Nicole shares. “I 
asked her, ‘Do you feel like 
my job takes me away from 
you?’ She looked at me and 
said, ‘No, Mom. I love what 
you do. It’s so cool.’ That was 
exactly the encouragement 
and motivation I needed in 
that moment.”

A Bright Future 
As Nicole looks to the 
horizon, her goals remain 
entirely centered around 
client care. Driven by a 
business fueled by repeat 
clients and personal 
referrals, she views every 
recommendation as the 
ultimate compliment.

“Referrals mean the absolute 
world to me because it proves 
that my clients felt deeply 
cared for,” Nicole says.

In the coming years, she 
looks forward to expanding 
her network, building new 
relationships with local 
builders, and continuing 
to do what she loves most: 
educating, advocating for, 
and guiding families home. 

I could instantly feel 
my educator heart 

take over. I realized, 
‘Oh, I am an educator 

to these clients.’ 
That is exactly why 
I landed here, and 
it’s why I love this 
business so much.”
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WIN A

$250
GIFT CARD!

Answering a few questions could be worth $250!

Take our quick survey (it’s just 1 minute) and you’ll be
entered for a chance to win a $250 gift card.

Don’t wait. Every month, 
one lucky winner will be chosen. 

Will it be you?

Scan the QR code to enter now!

NO PURCHASE NECESSARY. Open to legal residents of the U.S. (excluding Arizona, Florida, New York, and Rhode Island), age 18 or older. Void where prohibited. Entry period begins 9/1/25 and ends 12/31/26 at 11:59 PM ET. Limit 
one entry per person. One (1) winner will be randomly selected each month (on or about the first of each month) to receive a $250 gift card. Odds of winning depend on the total number of entries received each month. Winners will be 
notified via email. The N2 Company, d/b/a REAL PRODUCERS (collectively, "N2"), reserves the right to cancel, suspend, or modify the promotion if technical or other issues prevent it from running as planned. By entering, participants 

agree to release and hold N2 harmless from any claims arising out of participation. N2 is not responsible for technical errors or issues beyond its control. These rules are governed by the laws of Texas.

HIGH DEFINITION PHOTOS & WALKTHROUGH VIDEO
AERIAL PHOTOS  |   3D TOURS

SUPRA ACCESS  |   QUICK TURNAROUND

(432) 210-4199  |  thestonesphotofilm.com



9151 Currency St.
Irving, TX 75063


