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INCREASE PROPERTY VALUE WITH A FRESH COAT OF PAINT

NOW SERVING NORTHWEST INDIANA ° [ncrease Property Values
Priority Scheduling & Estimating

21 9 500 8906 » Free Touch-Ups After Move In/Out
( ) - - Favorable Payment Terms
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A RARE STEAKHOUSE WELL DONE

MUNSTER
219-266-0050

WHEELING * SOUTHLAKE < CHICAGO - ST. CHARLES
847-350-9997 B817-634-5050 312-397-1000 CSDQMé “G
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rosebudsteak.com ﬁ;ﬁ%l

WINRDY& CJTY

MUNSTER

219-266-2213
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CROWN POINT
219-265-6768

LIBERTYVILLE
847-773-4234

coppolillos.com [z
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Text ‘FAST' to
317-258-2794
for a 24-hour
quote on your
next listing.

the

Rate | Polarek
Group

Skip the wait with Same Day Mortgage.’
So Easy. So Fast!

Let’s get started!
David Polarek

Branch Manager
NMLS # 195167

(219) 789-7007

* Rate’s Same Day Mortgage promotion offers qualified customers who provide certain required financial information/documentation to Rate within 24 hours of locking a rate on a mortgage loan the opportunity to receive a loan approval
within 1 business day of timely submission of documentation and does not suggest that the borrower will receive funding on the same day as their application submission. For purposes of this offer, documents provided after 1 pm local time
or on a weekend or company holiday will be deemed submitted the next business day. Rate cannot guarantee that a loan will be approved or that a closing will occur within a specific timeframe. Rate reserves the right to revoke this
approval at any time if there is a change in your financial condition or credit history which would impair your ability to repay this obligation. Read and understand your Loan Commitment before waiving any mortgage contingencies.
Borrower documentation and Intent to Proceed must be signed within 24 business hours of receipt. Not eligible for all loan types or residence types. Minimum down payment requirements apply. Not all borrowers will be approved.
Borrower's interest rate will depend upon the specific characteristics of borrower's loan transaction, credit profile and other criteria. Not available in all states. Restrictions apply. Visit rate.cc -day-mortgage for terms and conditions.

HELP YOUR
LISTINGS SELL
FASTER

without lifting a finger.
Even better? Our Pay-at-Close
option means no upfront cost for
your sellers.

Operating as Guaranteed Rate, Inc. in New York.

@!DUM HODUSMG LENDER Applicant subject to credit and underwriting approval. Restrictions apply. Guaranteed Rate, Inc. dba Rate; NMLS #2611; For licensing information visit nmisconsumeraccess.org.

- SMALL TOWN

2 I 9- 3] 5_88 8 6 Over 30 years of educated, high-quality
evaluations for buyers, sellers, and homeowners.
LICENSED « BONDED - INSURED - PC12200025 6) Y =
RESIDENTIAL & COMMERCIAL PLUMBING = O = I
CERTIFIED IN BACKFLOW PREVENTION 7\t : By SR
SERVICE, NEW CONSTRUCTION & REHABS — A ] EEES Sy
e | WELL  WATER - SEPTIC Crown Point _ " [

I Syl e
1 ”I L : WHY INSPECT Because many homes draw
3! B sepricsysTEMS | B
Ay el SR Y SN site where waste (s disposed!

9450 Mississippi Street
Crown Point, IN

46307
Shane L. McBurnett D. "MeB" MeBurniett
Lead Inspe Inspecto =
s W SEAL e T 219.500.6650
Purdue Grad Purdue Grad

-

(219) 407-0733 - abriseno210@smalltownplumbing.info

requests@mchsinspect.com + 574.930.0518

(O)@iccfioorsplus ) @iccfioorsplus
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Head

Down,
Building
Up:

The Story of
Larita Thomas
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Ask Larita Thomas
how she learned her
team had cracked
the top 100 in their
brokerage nationally,
and she'll tell you
the truth: she wasn't
looking. “I kind of
just had my head
down working,” she
says. "I didn't think
it was going to be
possible, honestly.”
No campaign for
the title, just the
quiet astonishment
of looking up and
realizing the work
had built something
extraordinary.
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That approach has defined
Larita’s career. While
industry recognition has
followed, her focus has
remained on serving clients
and building relationships.
Today, she leads a team that
helps more than 130 families
each year throughout
Indiana and Illinois, making
her a trusted resource

for homeowners, buyers,
investors, and referring
agents alike. Recognized

among the top 1.5% of

real estate professionals
nationwide by RealTrends
since 2021, Larita and her
team have also earned

the Altitude Award for
teams closing between $20
million and $50 million in
annual sales volume for two
consecutive years. But ask
Larita what she’s proudest of,
and the sales figures barely
make the list. “Everyone
deserves professional

representation,” she says,
and that conviction is the
reason the team exists.

As her business grew, so
did the number of people
seeking her guidance. What
began as helping friends
and family navigate the
real estate process evolved
into a team serving clients
throughout Indiana, and
Mlinois. Today, Larita is
known not only for her

production, but for her
ability to navigate complex
transactions, build lasting
relationships, and serve

as a trusted resource for
both clients and referring
agents. Whether assisting
a family relocating across
state lines or collaborating
with industry partners

to solve challenges, her
focus remains the same:
helping people move
forward with confidence.
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That instinct to see the

gap, and build the bridge is
what turned Larita from a
maxed-out solo agent into
a team leader. “I was at my
breaking point” she admits.
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“I couldn’t handle all of it
myself.” She wanted people
who shared her mission,

not a roster padded for size.
The agents she brought on
describe a leader who is both

demanding and generous.
“Larita’s leadership style is
a mix of transformational
and democratic,” says team
member Devin Burks, who
joined in November 2024

carrying a production goal
he hadn’t hit in his first two
years in the industry and
who doubled his production
his first year on the team
before hitting the team’s
minimum benchmark by the
second quarter of year two.

That kind of growth doesn’t
happen by accident; it’s

the entire point of how she
runs things. Larita is, by her
own admission, militant
about her calendar, time-
blocking everything from
client calls to her daughter’s
track meets. Team member
Dierdra Shittu puts it simply:
“She doesn’t just focus on
transactions; she focuses

on developing people.”

That focus on people extends
to how she leads, not just
what she expects. She runs
weekly accountability
meetings and has built

an internal system to
understand how each of her
agents learns best.

“What stands out most is her
willingness to help others,
she celebrates wins, provides
guidance, and creates an
environment where people
are motivated to succeed”
says Veronica Hinton.

“Her leadership style

is direct yet relaxed,”

says Lonzetta McKennie
Henderson, another team
member, who points to
something less common
in this industry: Larita’s
willingness to admit when
she’s wrong. She isn’t
interested in appearing
infallible. She’s interested in
the team actually working.

Four agents, four vantage
points, one throughline: a
leader who builds people up
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SHE DOESN'T
TRANSACTION

DEVELOPING PEOPLE "
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LTG team members left to right: Devin Burks, Dierdra Shittu, Larita Thomas, Veronica

Hinton, Lonzetta Mckennie-Henderson

without ever losing sight of
where the team is headed.

Underneath the structure of
the accountability meetings,
the annual team goal for
community events, and the

[ Q)
*n

YOU HAVE TO
HAVE A VALUE
ADD BEYOND
JUST OPENING
DOORS."”
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deliberate study of how
everyone learns, there is a
woman who measures her
own life by a far simpler
metric. “Being able to

not miss an event for my
daughter,” she says when
asked how she defines
success outside the office.
“Being able to show up for
the people around me. I
wasn’t able to do that while
working a regular job.” Her
daughter is an elite sprinter,
and hurdler who helped
her freshman relay squad
make Illinois history by
winning the state title in the

4x200. Larita is there for the
track meets with a laptop
under her arm because the
work travels with her.

That same instinct shows
up in client appreciation
parties that started with
two bowling lanes and now
take over an entire venue.

The focus on client
appreciation is deliberate
because, as Larita
explains, “The people who
supported a transaction
behind the scenes rarely
get thanked publicly.”

It shows up in the estate
planning workshops,
community homebuying
and workshops her team
host annually. And it
showed up most recently
on a high school career
panel, where she offers
summer internships to
students still deciding what’s
possible for their lives.

One told her nobody

in his family had ever
earned six figures, and

he wanted to be first. “I
almost cried,” she says.
“Because I remember being
in that same position.”

That memory of starting
from nothing, of building
something no one handed
her, is the quiet engine
behind the rankings,

the certifications, the
dual-state footprint.

When asked what it actually
takes to survive in this
business long-term, she
doesn’t flinch. “You have to
have a very strong stomach.
You have to be able to have
difficult conversations.
Consistency is critical.

You absolutely have to be
financially disciplined.”
Then, the line that separates
her from agents chasing a
quick close: “You have to
have a value add beyond just
opening doors.”

Larita Thomas has spent
eight years serving her
clients, families seeking
access to homeownership,
and the people she leads.

She is not chasing the
scoreboard. She’s bridging the
gap, one family at a time.
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Home is Where the Dog Is

This national dog month, Proper Title is proud to protect the place your
best friend calls home, because they deserve nothing less.

Our team and their pups are here to help you!

Skyla & KaSh Odin Chance
(Lisa Riffle) (Brittany Herbert) [Jan O'Hara)

Zeus & Yeager
(Karen Craig)

MELINDANICOLEPHOTOGRAPHY 219 GMAIL.COM

SCAN TO WEBSITE

”PEOPLES CHOICE

HOME INSPECTION SERVICES

.

Working together to help
our clients make the ES%ﬂIiI(;%Ide

e

Best Choice -
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Real Estate Law ¢ Evictions ¢ Tax Sales ¢ Solving Title Issues

Guided by Experience,

Your Trusted Partner with
Compassion and Transparency.

BB Kvachkoff
==+ Law, Inc.

K | L 405 N Main Street, Crown Point, IN 46307
Kvachkofflaw@gmail.com | 219-661-9500 £ =

Pest-Free Pe¢

ANTS, TERMITES, RODENTS, MOSQUITOES... PESTS SHOW UP WHEN YOU LEAST EXPECT THEM.
WE HELP PROTECT HOMES, CLIENTS, AND CLOSINGS WITH TRUSTED, FAMILY-SAFE SOLUTIONS.

We are a local resource for

your team and clients.
Book a free Lunch &

We'll equip ye
essential pest kno

| -
% "~ Termite Prntectiun « Rodent Control & Prevention
\ Irwes‘l:ur& Prn-pertp Management Expertise » 95+ Years of Integrity & Excellence

= | @ ~ 800-GOT-PESTS? FRANKL’N

FranklinPestSolutions.com SERT SHLITMER.
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SERVICES AVAILABLE:
Carpet and Upholstery Cleaning

Air Duct Cleaning
Mold Remediation

Tile & Grout

CROWN POINT OFFICE
71 W. 112th Ave.
Crown Point, IN 46307
Phone: (219) 662-7838

MUNSTER OFFICE
131 Ridge Rd. Suite 1N
Munster, IN 46321
Phone: (219) 836-2650
www.constantclean.com

Scan to Book
or Learn More

Water Extraction and Emergency Clean-up

Light Demo, Construction Clean-Up, Debris Removal, and More!

CROWN POINT OFFICE
510 Foote St
Crown Point, IN 46307
Phone: (219) 662-7838
www.mastercleanselect.com

Scan to Book
or Learn More

CONSTANT Clean?

SERVICES AVAILABLE:

maid service

Cleaning your world one room at a time.

+ Residential, Commercial, and Light Industrial Cleaning

-

Janitorial Services (offices, restaurants, businesses)
Regular Maid Service

Deep Cleans

Move-In and Move-Out Clean-Up



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

www.ttsgranite.com
P: (708) 755-5200 | C: (708) 755-8600
Maxn@ttsgranite.com
Jdavis@ttsgranite.com
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