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Stop by our gallery or call
to speak with a framing expert.

They have hundreds of frames and matting possibilities. 
Every attention to detail. I used to live in Highland Park, 
now I live 50 miles west. I wouldn't go anywhere else!!!
    - Annette K.

1844 1st St, 
Highland Park, IL 60035Princeton-Frame.com(847) 432-1930

  The Art of
FRAMING
COMPLETE FRAMING, 
PRINTING & INSTALLATION 
SERVICES

At Princeton Frame, we offer 
complete framing, custom 
printing, mirror framing, and 
expert delivery and installation.

With over 40 years of experience, 
we ensure every piece is framed 
and displayed beautifully from 
start to finish.

If you are interested in contributing or nominating REALTORS® 
for certain stories, please email us at andy.burton@n2co.com
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners
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Every
Closing

ACCOUNTING - CPA
The Hechtman Group Ltd
(847) 853-2599
TheHechtmanGroup.com

ARCHITECT
YR Studio
(312) 823-0569
yr-studio.com

ATTORNEY
Chang Legal, LLC
David Chang
(847) 907-4971 x202
ChangLegal.com 

Floss Law, LLC
Bob Floss
(224) 326-2903
FlossLaw.com

Howeth Law LLC
(847) 566-6882
HowethLawLLC.com

Law Office of  
Mayra Prado-Pagan
(847) 707-3236
MPPLawyer.com

Law Office of  
Steven M. Shaykin
(847) 749-3663
shaykin.com/sms-law-firm.html

Susan J Kim LLC
(224) 404-3131
sjkimlaw.com

Vitu Law Offices
(847) 400-4691
vitulawoffices.com

BATH & KITCHEN SHOWROOM
Studio41
(773) 235-2500
Studio41.com

BUILDER
A Perry Homes
(847) 549-0668
APerryHomes.com

Middlefork, LLC
Andrew Bowyer
(312) 560-3969
MiddleForkLuxury.com

CLOSING GIFTS
Cutco Closing Gifts 
Cut Above Gifts
(312) 899-6085
CutAboveGifts.com

DESIGN BUILD
ABLAZE Design Group
George Markoutsas
(847) 579-1600
ABLAZEdesigngroup.com

FLOORING
Iskalis Flooring Group
John Iskalis
(847) 456-2426

HOME INSPECTION
Dunsing Inspections
Jamie Dunsing
(847) 367-0782
Dunsing.com

Legacy Inspection Group
(773) 818-2544
legacyinspect.com

The BrickKicker 
(630) 420-9900
Brickkicker.com/Chicagoland

HOME WARRANTY
Achosa Home Warranty
(847) 975-6706
AchosaHW.com

Choice Home Warranty
Lori Amato
(847) 533-0181
www.chwpro.com

INSURANCE
Riordan Insurance Group
(773) 631-3388
riordaninsurance.com

MOLD AND ODOR 
REMEDIATION
Pur360
(888) 478-7360
Pur360solutions.com

MORTGAGE / LENDER
A & N Mortgage Services
(773) 305-7037
ANmtg.com

CrossCountry Mortgage 
John Noyes
(773) 213-1339
CrossCountryMortgage.com/
John-Noyes

CrossCountry Mortgage
The Kriticos Group
(847) 942-1497
crosscountrymortgage.com/
chicago-il-3967/adam-kriticos/

Guaranteed Rate Affinity 
Jon Goldman
(815) 307-1814
GRArate.com/jgoldman

Huntington National Bank
Rob Jones
(847) 651-6871
www.huntington.com/

Mutual of Omaha Mortgage 
Brent Kenyon
(773) 410-0696
MutualMortgage.com

New American Funding
Martin Lorenzen
(815) 934-9395

OriginPoint  
The Alex Filin Team
(847) 732-8913

Wintrust Mortgage
Brian Jessen
(847) 712-0830
wintrustmortgage.com/
Brian-Jessen

PEST SOLUTIONS
Rose Pest Solutions
(800) GOT-PESTS?
RosePestControl.com

PHOTOGRAPHY
Elliot Powell Photography
(414) 375-9559
PhotoEP.com

PICTURE FRAMING
Princeton Frame & Art Gallery
(847) 432-1930
Princeton-Frame.com

REAL ESTATE PHOTOGRAPHY/
VIDEO/MATTERPORT
Prestige Real Estate Images Inc.
(773) 209-3714
PrestigeListingPhotos.com

ROOFING
Etruscan Gutters & Roofing
Shaun Payne
(847) 926-0085
EtruscanRoofing.com 

STAGING
M Design, LLC
Andrew Bowyer
(312) 560-3969
MDesign.house

TITLE COMPANY
Chicago Title  
Mike Nolan
(312) 465-6554
CTIC.com

VIDEOGRAPHER
Visual FilmWorks
Travis Heberling
(872) 356-8135
VisualFilmWorks.com
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Meet
The

Team
Andy Burton

Publisher

Richard Camacho
Photographer

Melissa Lopez 
Operations and 

Content Specialist

Antonio Delao 
Account Executive of 

Relationships

Emily Burton 
Director of Partner Success 

and Editorial Content

Christine Thom
Managing Editor

Chris Menezes
Writer

Alysha Garner 
Ad Specialist

Elliot Powell
Photographer

Travis Heberling 
Videographer

Joseph Castello
Photographer

DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company 
d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the 
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the 
assistance of artificial intelligence (AI) tools by authors or contributors and may not be independently verified by N2.

Call us today at 847-926-0085  •  etruscanroofing.com

Roofing and Gutter Services in the North Shore from 
Evanston to Lake Bluff, IL

The outside of a house
says a lot about a home
The outside of a house
says a lot about a home

By referring us to your client, we can help improve their 
home appearance and functionality for a faster sale.
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Pest-Free Peace of Mind
 

 
 
 
 
 

   

   

ANTS, TERMITES, RODENTS, MOSQUITOES...PESTS SHOW UP WHEN YOU LEAST EXPECT THEM.
WE HELP PROTECT HOMES, CLIENTS, AND CLOSINGS WITH TRUSTED, FAMILY-SAFE SOLUTIONS.

800-GOT-PESTS?
RosePestControl.com

We are a local resource for 
your team and clients. 

Book a free Lunch & 
Learn! 

We’ll equip you with 
essential pest knowledge 

to protect deals and add 
value to your service.

Termite Protection  • Rodent Control & Prevention
Investor & Property Management Expertise • 165+ Years of Integrity & Excellence

A T T O R N E Y S  A T  L A W

15+ Years of Experience 
with Real Estate Matters 
in Chicagoland.

David Chang,
Attorney at Law

Make the Closing Process
Simple

Refer your clients to us for a 
smooth real estate transaction 

from contract to close.

847.907.4971 • ChangLegal.com • David@ChangLegal.com

Rob Jones

Keeping It Simple,
From Application 
to Closing

Let me show you how fast 
and easy the mortgage 
process can be.

Please contact me today.

Mortgage Sales Leader
NMLS# 616600

e: rob.jones@huntington.com

The Huntington National Bank is an Equal Housing 
Lender and Member FDIC.

Loans subject to credit application and approval.

P R O T E C T  A G A I N S T  

Choose peace of mind and partner with us 
to take advantage of our award-winning 

home warranty coverage.

Surprise Expenses

Lori Amato
SENIOR ACCOUNT EXECUTIVE

Lamato@Chwpro.com 
847-533-0181  •  Chwpro.com
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Thorough Inspections, 
Trusted Results

We keep real estate deals moving smoothly with 
thorough, efficient home inspections and on-site 
report delivery—so you and your clients get the 

answers you need, fast.

Home Inspections
Chimney Scoping
Radon Testing
Sewer Scoping
Mold Testing

Call today! 
847-217-5958 ∙ LegacyInspect.com

FAMILY OWNED
& OPERATED

Serving the 
Chicagoland 

area since 
1995

PUBLISHER’S NOTE

facebook.com/
NorthShoreRealProducers@nsrealproducers

One of the things I’ve enjoyed most about publishing North 
Shore Real Producers is having a front-row seat to what makes 
the best in our market different. It isn’t just production. It’s 
the willingness to share ideas, celebrate one another’s success, 
and genuinely want to see this industry improve. That kind 
of mindset spreads. One conversation leads to a better client 
experience. One relationship turns into a referral. One fresh 
perspective changes the way someone runs their business. 
That is why communities like this matter.

North Shore Real Producers is built on the belief that when 
you bring the right people together, everyone benefits. Every 
feature, event, and introduction is another opportunity to 
learn, connect, and continue raising the standard for real 

estate across Chicagoland. 
Because when one person 
gets better, the industry gets 
better. And that’s something 
worth being part of.

Andy Burton

Publisher 
andy.burton@n2co.com

PUBLISHER’S NOTE

The Standard 
Is Contagious
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Courtney S. Caraway
BY CHRIS MENEZES  ••  

PHOTOS BY JOE CASTELLO

AGENT FEATURE

Courtney S. Caraway  
learned early that  
opportunity was something you 
could create. Before she became 
the owner and managing broker 
of Gallery Realty Inc., before the 
awards, client referrals, and Who’s 
Who in America  recognition, 
Courtney was the kid with a 
lemonade stand, a paper route, a 
babysitting job, and a lawn-care 
idea. She was not afraid to knock 
on doors, introduce herself, and 
put herself out there. 

“I’ve always had an entrepreneurial 
spirit,” Courtney says. “I learned 
early on that if I wanted something, 
I could create a plan, put in the 
work, and make it happen.”

She has held that mindset through 
her over twenty-year career in real 
estate that has included mortgage 
servicing and sales leadership roles. For 
Courtney, success has never been about 
building an image. It’s been about 
showing up as herself, in every room, 
with the values that shaped her long 
before real estate became her career.

Courtney grew up in Elgin surrounded 
by family members who taught 
her to see possibility as something 
that belonged to her, too. Her great-
grandparents were well-known business 
owners, and there were many firsts in 
her family: her great-aunt was the first 
Black cheerleader at her high school, 
her great-uncles were among the first 
Black high school athletes, and her 
aunt was the first ballerina to perform 
at the Hemmens Cultural Center.

“There were a lot of ‘greats’ in my 
family,” Courtney says. “My elders laid 
the foundation for me to know that 
I could be and achieve anything.”

Courtney’s path into real estate started 
with an early interest that never 
wavered paired with a competitive 
streak. She grew up playing Monopoly 
with her family, and her aunt, who 
had studied for her real estate 
license and often spoke about how 
difficult the exam was, worked as 
an administrator for Century 21.

“The mere fact that the exam was 
challenging was enough to pique my 
interest,” Courtney recalls. “I am a very 
competitive individual, and I saw this as 
something I knew I could achieve.”

Courtney, who holds a bachelor’s in 
marketing and a master’s in human 
resource management, officially began 
her real estate career on January 
28, 2003, after working in customer 
service and telecommunications. By 
then, she had already experienced the 
power of homeownership personally. 
She’d purchased her first home at only 
eighteen and saw how ownership could 
create security, build wealth, and change 
the direction of a family’s future.

That understanding became central 
to the way she serves her clients. 
Whether helping a first-time buyer, 
a growing family, or an investor, 
Courtney has always seen real estate 
as a way to create stability and open 
doors that people may not have 
thought were available to them.

Her career also came with detours. 
After having her second child in 
2008, Courtney navigated the market 
downturn and foreclosure crisis by 
returning to corporate America while 
continuing real estate part-time. She also 
carries lessons from a life that required 
strength and conviction. Courtney 
experienced instability and broken 
promises in childhood as she watched 
her father endure a serious workplace 
injury and later overcome addiction. 
She eventually lost him during her 
early adulthood. Professionally, she has 
faced discrimination and bias in the 

What You See Is What You Get
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“All these experiences  
molded me into the person I am. 
They instilled the confidence 
in me to know my success is 
reliant on my efforts, attitude, 
perseverance, and contributions.”

workplace. Courtney does not lead with 
these hardships, but she understands 
how much they have shaped her.

“All these experiences molded me into 
the person I am,” she says. “They instilled 
the confidence in me to know my 
success is reliant on my efforts, attitude, 
perseverance, and contributions.”

In 2018, Courtney opened Gallery 
Realty Inc., giving herself the freedom, 
control, and ownership she’d spent 
years working toward. This owner 
and managing broker is focused on 
growing her company as a boutique 
brokerage that’s known for service, 

local expertise, and relationships that 
last beyond the closing table.

Away from real estate, Courtney’s 
foundation is her family. She is 
proud of the paths her children are 
building for themselves: Christopher 
(30) is an independent hip-hop 
artist and producer known as Kris 
Leshaun; Assata (20) is studying for 
her real estate license while also 
pursuing medicine; and Malik (17) 
plans to pursue both real estate and 
firefighting. Her partner, Dant’e 
Cottingham, works in criminal justice 
education and reentry support, helping 
individuals transition successfully 
after incarceration, at the University of 
Wisconsin–Madison Law School.

The family enjoys traveling, movies, 
and board games. When Courtney 
needs quiet, she finds it sitting by Lake 
Michigan or in her backyard by the 
firepit with music, a glass of wine, and 

space to reflect. Also, she supports Feed 
My Starving Children, an organization 
that provides meals to children in need 
around the world.

For Courtney, it all comes back to 
authenticity. The girl who once ran 
lemonade stands and knocked on doors 
for opportunity is the woman who 
built Gallery Realty Inc., and the person 
her clients, family, and community get 
every day. What you see is what you 
get, and for Courtney, that has always 
been enough to open the next door. 

Residential Real Estate
Commercial Real Estate
Corporate & Estate Planning

��������������
21660 W. Field Parkway, 
Suite 118
Deer Park, IL 60010
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1 South Dearborn, 
20th Floor
Chicago, IL 60603
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susan@sjkimlaw.com
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F i n d i n g  H o m e  i n  J o y

COVER STORY

For Joe Tyler Gerber, real estate is about 
what a home gives people: a place where a 
family can feel safe and live their lives, even 
when everything else feels uncertain.

Joe learned that early. Raised in Deerfield by a single 
mother who sacrificed much for her children, Joe felt 
how much a stable home meant. His mother made 
sure they always had a safe place to live and food 
on the table, and that her children had all the love 

they needed. His grandfather, Papa Jerry, a union 
plumber for more than forty years, helped keep 
the family grounded after Joe’s parents divorced.

“The greatest lesson my grandfather taught me is 
that we have a responsibility to spend every day 
working to create a kinder, safer, more inclusive 
world than the one we were given,” Joe says.

Joe’s appreciation and understanding of the necessity 
of having a safe, stable home only deepened with 
time. By his teenage years, he’d faced significant 
mental health challenges including diagnoses 
of Asperger’s syndrome, bipolar disorder, and 
anxiety, and survived a suicide attempt at age 
twelve. He later attended Yellowstone Boys and 
Girls Ranch in Billings, Montana, a residential 
treatment center for young people with mental 
health issues. Those experiences shaped the 
way he sees people, hardship, and hope.

“For me, life is always ‘glass half full’ 
because I understand how it feels to exist in 
a prison of despair and hopelessness,” Joe 
says. Inspired by his grandfather’s example, 
Joe also turned those experiences into a 
lifelong mission to help those in need. 

He received a bachelor’s in communication and 
media studies, public policy, and human resource 
development from Northeastern Illinois University, 
then worked as a special education teaching assistant 
for young people with profound disabilities. He 
also volunteered with Planned Parenthood and 
taught for the National Alliance on Mental Illness.

All along the way, he had also been working 
in the real estate industry. His father was the 

G e r b e r
Joe Tyler

BY CHRIS MENEZES

PHOTOS BY ELLIOT POWELL
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Joy is an 
action and 
a feeling.
I f  you  haven ’ t  f ound 
you r  j oy,  i t ’s  neve r  t oo 
l a t e  t o  go  f i nd  i t . ”

managing broker of Prudential Preferred Properties 
in downtown Highland Park when Joe was in 
elementary school. At fifteen, Joe took his first 
formal real estate job working for a top broker in 
Highland Park then worked the front desk at that 
city’s Coldwell Banker until college. After that, he 
worked in leasing for a boutique developer, and 
built back-end systems as an unlicensed sales and 
marketing assistant for top teams and agents in 
Chicago and the suburbs for almost ten years.

So by the time he became a licensed broker in 
2018, Joe had spent years studying the business. 
Still, the beginning was difficult. In 2019, he closed 
$1.5 M in sales and felt defeated. The North Shore 
market was so competitive as to seem cutthroat, 
and that was just not Joe. He almost quit,

but then a managing broker gave him the 
support he needed: “You owe yourself one 
more spring market here, where I can remind 
you every day how capable you are.”

Joe stayed and in 2020, launched the Gerber Group. 
Since 2018, he and his team have closed nearly 
400 transactions and almost $200 M in sales.

“Building relationships with mentors and fellow 
brokers and being around people who lift you up can 
be the defining factors in your success,” Joe says.

Today, the Gerber Group proudly affiliates with 
Baird & Warner—a local brokerage that prides 
itself on global reach but local commitment and on 
giving back to the community—the team includes 
Tova Goldberg, director of operations and rental 
coordinator, who supports day-to-day operations, 
social media, and client outreach; Lana Shapiro, 
broker and new construction specialist, who is 
also a builder/developer/designer; Michael Sidor, 
licensed in Illinois and Arizona, is helping to 
expand the team’s presence in AZ; and Matthew 
Howard, commercial real estate specialist.

Joe’s work remains rooted in the same 
belief that first pulled him toward the 
industry: housing can change a life.

“Because of my upbringing, I understand firsthand 
the importance of having a stable, loving home 
base, especially for families that are struggling, 
and how much that can affect people's lives and 
trajectory to success,” Joe says. “To me, real estate 

and real estate-centered advocacy are the way to 
make a greater impact on our local communities.”  

For Joe that gets done through creating and 
maintaining good relationships, getting back to 
the basics, and staying humble and grounded, as 
well as meeting people who are in the midst of 
transition with patience, perspective, and care.

His purpose was exemplified in one of the 
most meaningful transactions of his career: An 
elderly client knew she was dying and entrusted 
Joe to protect her home, her legacy for her 
family, from foreclosure. Joe made good on his 
promise closing the short sale in November 
2019, just three months before she died. 

“I feel honored that I got to play a part 
in the final chapter of her life,” Joe says. 

“Safety, security, compassion, and 
love are at the core of everything I do 
inside and outside of real estate.”

Outside of work, Joe loves to write, take road 
trips, try new restaurants, and watch movies, 
but most of all, spend time with his family: 
his partner, Isaiah; his mother, Tracee; his 
siblings; his father, Gary; his grandmother, 
Nani Suzy; his uncle, Kevin; and his dogs, 
Millie and Paxton. When they’re around the 
table, Joe often lovingly recalls Papa Jerry’s 
legacy: everything feels better when a home 
is filled with love, family, laughter, and joy.

“Success is waking up and being excited 
to live your life,” Joe says. “Joy is an action 
and a feeling. If you haven’t found your 
joy, it’s never too late to go find it.”
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MANOSALVAS
Full Contact

BY CHRIS MENEZES   ••  PHOTOS BY JOE CASTELLO

ON THE RISE

DANIEL 
Daniel Manosalvas doesn’t talk 
about real estate like it’s just 
a numbers game. To him, it’s 
something more tangible than that. 
It’s about getting out there and 
getting in front of people.
 
“Real estate is a contact sport,” he says. 
“The more conversations you have  
with people, the more opportunities 
you create.”

It’s a mentality Daniel developed 
on the football field as a kid, long 
before entering real estate. Also while 
growing up, he learned that effort 
isn’t optional. His parents, who are 
originally from Ecuador, raised him 
with a strong work ethic, and the 
people around him sharpened it.

“One of the biggest influences in my 
life was my brother,” Daniel says. “He 
always taught me that the easy life 
is not the good life, and that if you 
want something meaningful you have 
to be willing to work hard for it.”

Daniel’s years playing football 
as a youth reinforced that whole 
outlook. “Playing football taught 
me a lot about grit, discipline, and 
staying focused even when things 
are difficult,” he says. “Those lessons 
translated directly into real estate.”

At nineteen, while attending Olivet 
Nazarene University during the 
COVID-19 pandemic, he found 
himself watching real estate videos 
during study hours. The more he 
learned about the business and the 

opportunities it presented, the more 
he was drawn to it because it spoke 
to one of his long-held interests.

“I’ve been interested in sales since I 
was a kid,” he says. “I remember selling 
things at yard sales and enjoying the 
process of talking to people and  
making deals.”

Daniel even spent about a year  
selling items on eBay when he was in 
high school. When he started learning 
about real estate, it immediately stood 
out to him.

“I saw that real estate combined sales, 
entrepreneurship, and the opportunity 
to help people through important life 
decisions. That ultimately led me to 
pursue real estate as a career,” he says.

Today, Daniel is enjoying the growth 
of his business and its momentum. 
In 2024–2025, he helped over 
eighty-three families and sold 
over $23 M in sales volume. 

But getting started wasn’t a clean or 
comfortable experience. Money was 
tight, and Daniel had no safety net. 
He spent his mornings and nights 
working for DoorDash while building 
his real estate business during the day.

“My schedule was intense,” he 
says. “For about three months I 
was barely making enough to get 
by. It was a challenging time, but it 
taught me discipline, persistence, 
and to do whatever it takes to keep 
moving forward. It reinforced 

something I’ve always believed: 
that I want to earn what I have.”

About two years ago, Daniel faced 
one of the hardest moments of his 
life when his brother passed away. 
He stepped away from the business 
for a time, carrying both the loss and 
the lessons his brother had left him.

“It was one of the hardest times I’ve 
ever gone through,” he shares. “I 
thought a lot about what my brother 
taught me, but especially ‘If you want 
something meaningful, you have 
to work for it.’ When I came back, I 
used that mindset as motivation.”

Today, Daniel’s business is centered 
on listings—prospecting, building 
relationships, and earning trust 
with homeowners through 
consistency and follow-through. 

“I’m focused on building a strong 
presence in specific neighborhoods 
and becoming the go-to agent in those 
communities,” he says. “I enjoy the 
process of prospecting because it allows 
me to create my own opportunities and 
continue to grow my listing business.”

But for Daniel, the most rewarding part 
of his work isn’t production, it’s what 
that production provides for his family: 
his wife, Quetzally, and their six-year-
old son, Maison. True to his intention, 
Daniel’s life reflects the rewards of 
the effort he’s put into his work. 

“I’ve been able to take my family 
on vacations, pay for my wedding 
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1200 Shermer Road, Suite 206 | Northbrook, IL 60062
 flosslaw.com | Bob@flosslaw.com | 224-326-2903

Residential/Commercial Closings, Evictions, Partnerships
Bob Floss II

Real Estate Attorney

Residential Real Estate Committee • Member of Illinois State Bar Association Real Estate Law Section Council

Call us today to get started on your estate plan.

Dealing with pushy
cash buyers?
Work with a skilled real estate attorney
who will protect your best interests.

and a three-week honeymoon, and 
purchase a home,” he says. “Those 
moments mean a lot to me because 
they came from the work and effort 
I’ve put into building my business.”

Looking ahead, Daniel plans to keep 
building—to keep growing his listing 
business and expand into investing, 
which includes goals with flipping 
homes and owning rental properties.

“For me, real estate is not just a career,” 
he says. “It’s a path that allows me 
to build long-term opportunities for 
my family while continuing to grow 
both professionally and personally.”

For Daniel Manosalvas, the approach 
isn’t complicated. It’s the same 
mindset he learned years ago: show up 
consistently, treat people the right way, 
and let the work compound over time. 
He also believes that homeowners value 
honesty and communication above 
everything else, which is why he focuses 
on transparency, responsiveness, 
and setting realistic expectations. 

REAL 
ESTATE 

IS A 
CONTACT 
SPORT.
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Treat Your
Clients Like
Rock Stars!

Partner with John Noyes today!

“John is my go-to lender, period! Whether it's a first-time homebuyer or someone jumping back 
into the mix, John ensures the process is smooth, seamless and stress-free. He always puts my 
clients in the best position to secure their dream home."

- Benjamin Geerts, Real Estate Consultant | @properties Christie's International Real Estate

Call, TEXT or email us
to learn more!
800-821-1820
Request@BrickKicker.com
Scan to Book Instantly

ONE MORE CLOSING
BEFORE SUMMER ENDS?We've Got Your Back.
Fast scheduling.
Thorough inspections.
Trusted by Chicagoland
agents since 1989.

• 7-day scheduling
• Report within 24 hours
• Sewer scope, radon test & pool inspections
• Commercial inspections available
• 37+ years serving Chicagoland

®YOUR CHICAGOLAND CLIENT RETENTION SYSTEM

CutAboveGifts@gmail.com

CutAboveGifts.com American made since 1949

Have you used our gifting strategy for something that is not listed? Share it with us and we will send you a free piece of Cutco!
*Consult your CPA 

All of the above is tax deductible since it is engraved with your contact information*

OUR PRODUCTS ARE PERFECT FOR:
• Current & Future Closings • Going Back to Past Clients • Referral Gifts

• Thank You Gift after a Listing Presentation • Staying Top of Mind
• Show Appreciation  • Raffle Prizes • Donations • Giveaways • Silent Auctions

GIVE YOUR CLIENTS A SHARPER 
START TO THE SCHOOL YEAR
WITH CUTCO
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# First Name Last Name List # List $ Sell # Sell $ Total # Total $

1 Jane Lee 77 $59,697,974 68 $48,131,094 145 $107,829,068 

2 Bill Flemming 164 $74,226,588 34 $15,047,577 198 $89,274,165 

3 Jena Radnay 12 $43,401,900 8 $29,075,000 20 $72,476,900 

4 Daynae Gaudio 165 $69,403,375 0 $0 165 $69,403,375 

5 Connie Dornan 31 $35,203,450 24 $20,680,490 55 $55,883,940 

6 Paige Dooley 13 $32,667,000 12 $22,986,000 25 $55,653,000 

7 John Morrison 32 $32,755,312 23.5 $19,461,000 55.5 $52,216,312 

8 Craig Fallico 33 $26,560,200 29 $24,500,426 62 $51,060,626 

9 Dawn McKenna 13 $18,440,038 14 $31,719,250 27 $50,159,288 

10 Holly Connors 41 $28,000,000 32 $20,906,344 73 $48,906,344 

11 Cory Green 5 $7,347,000 32 $38,207,000 37 $45,554,000 

12 Leslie McDonnell 44 $27,044,317 24 $13,068,970 68 $40,113,287 

13 Mona Hellinga 7 $17,370,000 4 $22,045,000 11 $39,415,000 

14 Andra O'Neill 19.5 $32,533,475 5 $5,940,000 24.5 $38,473,475 

15 Jacqueline Lotzof 14.5 $14,718,250 21.5 $20,358,420 36 $35,076,670 

16 Maria DelBoccio 22.5 $16,010,825 25 $17,521,399 47.5 $33,532,224 

17 Pam MacPherson 13.5 $18,614,500 11 $14,740,000 24.5 $33,354,500 

18 Kim Alden 16.5 $8,318,824 39.5 $22,205,341 56 $30,524,166 

19 Jim Starwalt 32 $9,745,000 55 $19,913,190 87 $29,658,190 

20 Megan Mawicke Bradley 5.5 $14,903,750 6 $13,683,508 11.5 $28,587,258 

21 Anne Dubray 14 $12,824,741 14 $13,697,000 28 $26,521,741 

22 Mark Ahmad 11 $12,473,186 11 $12,851,036 22 $25,324,222 

23 Margie Brooks 8 $14,533,500 5.5 $10,545,750 13.5 $25,079,250 

24 Matthew Messel 13.5 $7,207,500 26 $17,581,314 39.5 $24,788,814 

25 Sarah Leonard 31.5 $13,615,888 26 $10,612,280 57.5 $24,228,168 

26 Kate Fanselow 13 $11,227,919 13.5 $12,767,500 26.5 $23,995,419 

27 Joanne Hudson 10 $15,644,000 7 $8,349,647 17 $23,993,647 

28 Dean Tubekis 11.5 $10,406,600 15 $13,364,100 26.5 $23,770,700 

29 Mary Grant 5 $10,983,000 5 $10,865,000 10 $21,848,000 

30 Beth Wexler 10.5 $11,793,500 9.5 $10,043,162 20 $21,836,662 

31 Jamie Hering 31.5 $11,364,100 22 $9,697,300 53.5 $21,061,400 

32 Kathryn Mangel 4 $11,928,310 3 $7,939,822 7 $19,868,132 

33 Marina Carney 3.5 $8,500,000 4.5 $11,104,000 8 $19,604,000 

34 Meredith Pierson 8.5 $8,475,400 12.5 $10,287,180 21 $18,762,580 

Teams and individuals from January 1, 2026 to June 30, 2026

TOP 200 STANDINGS

Disclaimer: Information is pulled directly from the MLS. New construction, commercial transactions, or numbers not reported to the MLS within the date 
range listed are not included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take 
credit for the entire team. Data is filtered through the North Shore-Barrington Association of REALTORS® (NSBAR) and may not match the agent’s exact 
year-to-date volume. North Shore Real Producers and NSBAR do not alter or compile this data nor claim responsibility for the stats reported to/by the MLS.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $

35 Marlene Rubenstein 4 $5,272,500 7 $13,455,000 11 $18,727,500 

36 Kathryn Moor 3 $5,800,000 5 $12,833,000 8 $18,633,000 

37 Harris Ali 2 $1,118,500 14 $17,445,000 16 $18,563,500 

38 Nicholas Solano 30 $18,479,356 0 $0 30 $18,479,356 

39 Julie Schultz 8 $7,784,333 13 $10,390,000 21 $18,174,333 

40 Vittoria Logli 8.5 $10,338,450 6 $7,810,584 14.5 $18,149,034 

41 Ann Lyon 5 $6,655,000 10 $11,368,500 15 $18,023,500 

42 Nathan Freeborn 9 $9,077,500 8 $8,642,900 17 $17,720,400 

43 Lisa Wolf 22 $13,340,900 11 $4,234,950 33 $17,575,850 

44 Janet Borden 9 $9,932,500 9 $7,350,953 18 $17,283,453 

45 Bonnie Tripton 3 $5,375,000 3 $11,902,000 6 $17,277,000 

46 Grace Flatt 5 $8,623,750 7 $8,609,000 12 $17,232,750 

47 Debbie Glickman 6.5 $6,015,500 11 $11,184,000 17.5 $17,199,500 

48 Susan Amory Weninger 7.5 $12,018,725 3 $5,127,000 10.5 $17,145,725 

49 Kelly Baysinger 11 $7,246,500 15 $9,828,890 26 $17,075,390 

50 Yuriy Nydza 3 $1,104,800 38 $15,884,885 41 $16,989,685 

Your Reliable Partner
For All Your Mortgage Needs

Martin Lorenzen | Branch Manager

Equal Housing Opportunity. This is not a loan commitment or guarantee of any kind. Terms and conditions apply. Subject to borrower and property qualifications. Not all applicants will qualify. Rates and terms are subject to change without notice. All mortgage loan products 
are subject to credit and property approval. © New American Funding, LLC. NMLS #6606. nmlsconsumeraccess.org. Corporate office 14511 Myford Rd., Ste 100, Tustin, CA 92780. Phone: (800) 450-2010. https://www.newamericanfunding.com/

“Marty and his team were very transparent regarding the 
expectations as well as upcoming tasks throughout the entire 

process. He was always available to take my calls and explained 
the process thoroughly to me in an understandable way.”

(815)-934-9395
Marty.Lorenzen@nafinc.com | naf.com/MartyLorenzen
20529 La Grange Rd, Unit M, Frankfort, IL 60423

NMLS# 2010122



North Shore Real Producers • 3332 • August 2026

WWW.HOWETHLAWLLC .COM

Matthew F. Howeth, Attorney at Law

Howeth Law LLC (847) 915-6135

Thorough Guidance.
Efficient Communication. 
Honest Counsel.

1580 S. Milwaukee Ave., Suite 302
Libertyville, IL 60048
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# First Name Last Name List # List $ Sell # Sell $ Total # Total $

51 Elizabeth Wieneke 5 $11,279,822 4 $5,528,000 9 $16,807,822 

52 Judy Greenberg 13 $10,610,527 11 $6,186,250 24 $16,796,777 

53 Carrie McCormick 3.5 $7,216,000 4 $8,981,900 7.5 $16,197,900 

54 Jodi Cinq-Mars 23.5 $8,793,200 23 $7,161,200 46.5 $15,954,400 

55 Susan Carey 0 $0 3 $15,720,000 3 $15,720,000 

56 Sally Mabadi 9.5 $15,432,500 0 $0 9.5 $15,432,500 

57 Jackie Mack 18.5 $10,239,500 7 $5,174,875 25.5 $15,414,375 

58 Ted Pickus 9.5 $10,683,850 5 $4,315,000 14.5 $14,998,850 

59 Deborah Hepburn 4.5 $4,683,000 7 $10,274,000 11.5 $14,957,000 

60 Amy Diamond 17 $9,938,000 10 $4,996,183 27 $14,934,183 

61 Caroline Starr 9 $6,788,500 14 $8,003,500 23 $14,792,000 

62 Tyler Lewke 15 $6,377,875 18.5 $8,069,000 33.5 $14,446,875 

63 Lindy Goss 2 $778,000 6 $13,315,000 8 $14,093,000 

64 Susan Maman 3.5 $6,944,000 4.5 $6,615,000 8 $13,559,000 

65 Gina Shad 9 $7,189,400 10.5 $6,290,375 19.5 $13,479,775 

66 Honore Frumentino 11 $9,514,000 4 $3,927,500 15 $13,441,500 

67 Cory Albiani 10 $6,953,395 8 $6,442,000 18 $13,395,395 

68 Kristen Esplin 5 $9,370,000 4 $3,941,789 9 $13,311,789 

69 Steve McEwen 5 $7,586,300 5 $5,484,000 10 $13,070,300 

70 Karen Skurie 10 $8,087,779 5 $4,946,678 15 $13,034,457 

71 John Mawicke 1.5 $5,263,750 3 $7,655,000 4.5 $12,918,750 

72 Mary Summerville 13.5 $8,584,890 5.5 $4,000,000 19 $12,584,890 

73 Carly Jones 8 $5,908,000 7 $6,628,000 15 $12,536,000 

74 Richard Richker 1.5 $2,722,500 5 $9,760,000 6.5 $12,482,500 

75 Grigory Pekarsky 2 $942,000 23.5 $11,513,000 25.5 $12,455,000 

76 Victoria Stein 5 $6,295,000 7 $6,005,000 12 $12,300,000 

77 Miranda Alt 15 $6,232,000 14 $6,044,980 29 $12,276,980 

78 Allison Silver 7.5 $9,539,790 3 $2,733,500 10.5 $12,273,290 

79 Laura Fitzpatrick 4 $7,859,100 4 $4,384,000 8 $12,243,100 

80 Shaun Raugstad 6 $6,427,000 6 $5,764,000 12 $12,191,000 

81 Robbie Morrison 12 $10,964,055 2 $1,165,000 14 $12,129,055 

82 Connie Antoniou 8.5 $10,857,500 1 $1,100,000 9.5 $11,957,500 

83 Danny McGovern 6 $7,116,000 7 $4,817,500 13 $11,933,500 

84 Kelly Mangel 4 $11,928,310 0 $0 4 $11,928,310 

Teams and individuals from January 1, 2026 to June 30, 2026

TOP 200 STANDINGS

Disclaimer: Information is pulled directly from the MLS. New construction, commercial transactions, or numbers not reported to the MLS within the date 
range listed are not included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take 
credit for the entire team. Data is filtered through the North Shore-Barrington Association of REALTORS® (NSBAR) and may not match the agent’s exact year-
to-date volume. North Shore Real Producers and NSBAR do not alter or compile this data nor claim responsibility for the stats reported to/by the MLS.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $

85 Jody Dickstein 2.5 $6,585,000 2 $5,219,000 4.5 $11,804,000 

86 Tara Kelleher 6.5 $4,478,000 3 $7,315,000 9.5 $11,793,000 

87 Jeff Ohm 7 $8,890,895 2 $2,884,895 9 $11,775,790 

88 Elizabeth Jakaitis 3 $5,283,906 1 $6,350,000 4 $11,633,906 

89 Alexa Hara 1.5 $2,774,500 3 $8,790,000 4.5 $11,564,500 

90 Chris Veech 3 $3,175,000 7 $8,343,000 10 $11,518,000 

91 Diana Matichyn 14.5 $7,555,000 8 $3,936,000 22.5 $11,491,000 

92 Susan Teper 5 $5,410,000 5 $6,005,000 10 $11,415,000 

93 Elias Masud 2.5 $3,215,000 7 $8,137,469 9.5 $11,352,469 

94 Aaron Share 7 $10,248,000 1 $1,100,000 8 $11,348,000 

95 Trish Herakovich 4 $7,215,000 2 $4,050,000 6 $11,265,000 

96 Nancy Adelman 4.5 $4,810,000 4 $6,425,000 8.5 $11,235,000 

97 Samantha Trace 5 $7,209,500 2 $3,960,000 7 $11,169,500 

98 Lindsey Kaplan 5 $3,048,207 12 $7,979,913 17 $11,028,120 

99 Kimberly Shortsle 3.5 $5,178,750 4.5 $5,819,500 8 $10,998,250 

100 Majbrith Brody 3 $4,305,000 6 $6,645,000 9 $10,950,000 

On track to close FAST.
Put a pro on your team. Contact Brent today!

Brent Kenyon
Vice President of  Mortgage Lending

(773) 410-0696  •  Office: (847) 327-1716  •  MutualMortgage.com
NMLS # 789861

200 N. FAIRWAY DRIVE SUITE 212 VERNON HILLS, IL 60061   NMLS # 789865
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# First Name Last Name List # List $ Sell # Sell $ Total # Total $

101 Debra Baker 7 $6,510,000 6 $4,418,000 13 $10,928,000 

102 Winfield Cohen 11 $6,080,369 9 $4,843,900 20 $10,924,269 

103 Michael Thomas 10.5 $6,247,095 6 $4,662,720 16.5 $10,909,815 

104 James Streff 5 $3,712,500 10 $7,125,000 15 $10,837,500 

105 Scott Ottenheimer 4.5 $5,086,000 6 $5,692,300 10.5 $10,778,300 

106 Brandy Isaac 9 $7,831,413 3 $2,922,000 12 $10,753,413 

107 Monica Corbett 2 $8,690,000 1 $1,910,000 3 $10,600,000 

108 Jean Anderson 3.5 $9,690,000 0.5 $851,500 4 $10,541,500 

109 Donna Mancuso 3.5 $9,690,000 0.5 $851,500 4 $10,541,500 

110 John Barry 6 $7,619,155 2 $2,909,455 8 $10,528,610 

111 Ryan Cherney 23 $10,486,730 0 $0 23 $10,486,730 

112 Andrea Miller 2 $3,000,000 4 $7,484,000 6 $10,484,000 

113 Lisa Trace 5 $7,209,500 3 $3,267,500 8 $10,477,000 

114 Lauren Marquardt 3.5 $4,445,000 4 $5,861,000 7.5 $10,306,000 

115 David Schwabe 12 $6,316,850 9.5 $3,890,950 21.5 $10,207,800 

116 Melissa Siegal 3 $2,885,000 7 $7,231,000 10 $10,116,000 

117 Rutul Parekh 7 $2,079,200 15 $8,002,051 22 $10,081,251 

118 Ashlee Fox 7 $5,637,000 5 $4,395,000 12 $10,032,000 

119 Elise Rinaldi 4 $4,146,250 4 $5,824,000 8 $9,970,250 

120 Elizabeth De Wet 6 $8,388,550 1 $1,579,000 7 $9,967,550 

121 Mario Dilorenzo 7 $5,628,000 5 $4,301,000 12 $9,929,000 

122 Kathleen Bauer 0 $0 3 $9,886,332 3 $9,886,332 

123 Renee Clark 6.5 $4,867,934 5.5 $5,009,990 12 $9,877,924 

124 Amy Kite 14.5 $6,171,501 8 $3,643,890 22.5 $9,815,391 

125 Lauren Weiss 2 $1,639,500 7 $8,156,000 9 $9,795,500 

126 Geoff Brown 3.5 $3,020,500 7 $6,735,413 10.5 $9,755,913 

127 Vaseekaran Janarthanam 6 $3,791,000 13 $5,751,900 19 $9,542,900 

128 Deborah Richwine 3 $7,595,000 1 $1,910,000 4 $9,505,000 

129 Connie Barhorst 11 $6,599,000 5 $2,879,000 16 $9,478,000 

130 Daria Andrews 5 $5,160,000 4 $4,291,000 9 $9,451,000 

131 Andrea Lee Sullivan 15 $5,856,900 6 $3,590,900 21 $9,447,800 

132 Mimi Maman 3.5 $6,944,000 1.5 $2,375,000 5 $9,319,000 

133 Gloria Matlin 4.5 $5,147,500 2 $4,150,000 6.5 $9,297,500 

134 Houda Chedid 1 $8,300,000 1 $995,000 2 $9,295,000 

Teams and individuals from January 1, 2026 to June 30, 2026

TOP 200 STANDINGS

Disclaimer: Information is pulled directly from the MLS. New construction, commercial transactions, or numbers not reported to the MLS within the date 
range listed are not included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take 
credit for the entire team. Data is filtered through the North Shore-Barrington Association of REALTORS® (NSBAR) and may not match the agent’s exact year-
to-date volume. North Shore Real Producers and NSBAR do not alter or compile this data nor claim responsibility for the stats reported to/by the MLS.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $

135 Young Lee 3.5 $5,716,000 3 $3,565,000 6.5 $9,281,000 

136 Frank Capitanini 2.5 $3,962,500 6 $5,297,000 8.5 $9,259,500 

137 Maureen O'Grady-Tuohy 7 $7,025,750 3 $2,207,750 10 $9,233,500 

138 Kevin Dombrowski 10 $3,067,000 9 $6,094,500 19 $9,161,500 

139 Sherri Esenberg 8 $3,958,000 8 $5,157,114 16 $9,115,114 

140 Anne Jacobs 6 $4,861,500 6 $4,227,502 12 $9,089,002 

141 Sarah Anderson 5.5 $4,078,000 10 $5,010,500 15.5 $9,088,500 

142 Michael Dickstein 2.5 $6,585,000 2 $2,485,000 4.5 $9,070,000 

143 Sara Sogol 12 $6,443,000 2 $2,596,000 14 $9,039,000 

144 Alissa McNicholas 3.5 $3,972,894 3 $4,960,000 6.5 $8,932,894 

145 Daniel Drake 8 $4,713,000 8 $4,216,750 16 $8,929,750 

146 Joey Gault 6 $8,910,500 0 $0 6 $8,910,500 

147 Corey Barker 11 $6,071,500 6 $2,800,700 17 $8,872,200 

148 Darragh Landry 0 $0 6 $8,869,326 6 $8,869,326 

149 Alan Berlow 7 $5,479,000 5 $3,384,800 12 $8,863,800 

150 Phyllis Bisceglie 2.5 $8,845,000 0 $0 2.5 $8,845,000 

A Beautiful Home
        at Your Fingertips

 312-823-0569  |  yael@yr-studio.com  |  YR-Studio.com

Architecture + Design
Full design build service from start to move-in.
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# First Name Last Name List # List $ Sell # Sell $ Total # Total $

151 Nicole Hajdu 4 $4,603,328 9 $4,234,900 13 $8,838,228 

152 Katrina De Los Reyes 4.5 $3,886,413 5 $4,940,000 9.5 $8,826,413 

153 Jerry Doetsch 10.5 $6,977,913 4 $1,829,999 14.5 $8,807,912 

154 Renata Pieczka 5 $4,317,500 6 $4,390,000 11 $8,707,500 

155 Cherie Smith Zurek 10 $5,092,500 8 $3,601,149 18 $8,693,649 

156 Shaunna Burhop 7.5 $4,578,025 7.5 $4,111,000 15 $8,689,025 

157 Sabina Wunderlich 7 $4,009,900 11 $4,662,000 18 $8,671,900 

158 Stephanie Hofman 1.5 $3,895,000 3.5 $4,732,538 5 $8,627,538 

159 Nicole Fabiano 2 $3,046,406 5 $5,540,000 7 $8,586,406 

160 Howard Meyers 1.5 $3,483,750 3 $5,096,500 4.5 $8,580,250 

161 Esther Zamudio 8 $2,405,250 18 $6,111,940 26 $8,517,190 

162 Andrew Mrowiec 3.5 $8,500,000 0 $0 3.5 $8,500,000 

163 Lisa Finks 3.5 $7,079,000 1 $1,404,000 4.5 $8,483,000 

164 Elizabeth Smith 2 $5,275,000 3 $3,182,000 5 $8,457,000 

165 Matthew Lysien 11.5 $4,958,100 10 $3,482,990 21.5 $8,441,090 

166 John Baylor 3 $4,220,000 2 $4,190,000 5 $8,410,000 

167 Eugene Abbott 6 $5,245,000 6 $3,052,150 12 $8,297,150 

168 Lori Rowe 6 $3,364,000 7 $4,919,000 13 $8,283,000 

169 Jesus Perez 7 $2,225,000 19 $6,048,900 26 $8,273,900 

170 Ryan Pavey 4 $2,146,100 7 $6,110,000 11 $8,256,100 

171 Christine Currey 9 $5,282,908 5.5 $2,701,500 14.5 $7,984,408 

172 Lisa Schulkin 7 $7,958,000 0 $0 7 $7,958,000 

173 Holly Cooper-Belconis 6 $3,556,000 5 $4,249,700 11 $7,805,700 

174 Amy Foote 11.5 $4,289,900 7 $3,495,990 18.5 $7,785,890 

175 C Bryce Fuller 8 $5,093,697 5 $2,661,400 13 $7,755,097 

176 Karen Mason 2 $4,425,000 1 $3,300,000 3 $7,725,000 

177 Michael Cell 5 $4,807,000 2 $2,910,000 7 $7,717,000 

178 Julie Fleetwood 3 $2,790,500 6 $4,915,000 9 $7,705,500 

179 Anne Hardy 4.5 $4,375,000 4 $3,326,500 8.5 $7,701,500 

180 David Chung 0 $0 7 $7,675,000 7 $7,675,000 

181 Matt Laricy 1 $1,649,999 6 $6,012,000 7 $7,661,999 

182 Angela Bjork 9.5 $4,626,236 7 $3,030,575 16.5 $7,656,811 

183 Meredith Schreiber 10 $6,346,000 1 $1,255,000 11 $7,601,000 

184 Craig Tinder 5 $4,573,900 3 $3,017,000 8 $7,590,900 

Teams and individuals from January 1, 2026 to June 30, 2026

TOP 200 STANDINGS

Disclaimer: Information is pulled directly from the MLS. New construction, commercial transactions, or numbers not reported to the MLS within the date 
range listed are not included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take 
credit for the entire team. Data is filtered through the North Shore-Barrington Association of REALTORS® (NSBAR) and may not match the agent’s exact year-
to-date volume. North Shore Real Producers and NSBAR do not alter or compile this data nor claim responsibility for the stats reported to/by the MLS.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $

185 Benyamin Lalez 3 $1,271,500 14 $6,234,600 17 $7,506,100 

186 Marla Fox 5 $5,475,000 2 $2,015,000 7 $7,490,000 

187 Jennifer Rabito 2.5 $2,382,000 5 $5,093,878 7.5 $7,475,878 

188 Jane Herrick Corder 6 $5,865,000 2 $1,599,990 8 $7,464,990 

189 Rafay Qamar 4 $1,181,200 14 $6,268,332 18 $7,449,532 

190 Heidi Seagren 6.5 $5,690,000 3.5 $1,747,500 10 $7,437,500 

191 Cristina Panagopoulos 7.5 $3,839,500 7 $3,592,500 14.5 $7,432,000 

192 Tania Forte 4 $2,732,900 5 $4,689,000 9 $7,421,900 

193 Julie Cassin 2 $3,600,000 2 $3,820,000 4 $7,420,000 

194 Mark Kelner 9 $4,945,633 1 $2,385,000 10 $7,330,633 

195 Izabela Dianovsky 3 $6,207,500 1 $1,100,000 4 $7,307,500 

196 Kelly Janowiak 12 $6,096,280 3 $1,210,000 15 $7,306,280 

197 Aaron Masliansky 3 $914,000 4 $6,346,250 7 $7,260,250 

198 Missy Jerfita 5.5 $6,477,450 1 $769,000 6.5 $7,246,450 

199 Linda Levin 3 $2,537,000 3 $4,690,000 6 $7,227,000 

200 Michael Maggio 2 $1,235,000 4 $5,990,550 6 $7,225,550 

• Mold Inspections
• Mold Testing
• Mold Remediation

• Odor Removal Service
     Cigarette Smoke
     Pet Odor
     Musty Odor

• 100% Guaranteed
• Transferable Warranty

GOT MOLD?
224-427-3706

Pur360Solutions.com

Join our 
Preferred Realtor 

Program!

Protect your deal with Pur360.
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EXPERTS IN REAL ESTATE
TAXES & ACCOUNTING

With over 20 years specializing in 
real estate accounting and tax 
strategies, our team of experts can 
guide you in achieving maximum 
return and growth for your 
business. From commercial and 
residential developers to agents 
and investors, we understand the 
complexities of your business.

www.thehechtmangroup.com
847.256.3100
info@thehechtmangroup.com



9151 Currency St.
Irving, TX 75063


