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In fact, real estate is 
Tiffany’s third major 
successful career.

“I’m still trying to figure 
out what I want to be when 
I grow up,” she said with  
a laugh.

Born in Texas, Tiffany spent 
many years living in Portland, 
Oregon, where she built a 
thriving career as a fashion 
designer and entrepreneur. 
She owned two clothing 
boutiques: one on Portland’s 
artistic, eclectic east side and 
another on the more polished 
west side of the city.

“The east and west 
sides of Portland are 
completely different,” 
Tiffany recalled. “I had two 
very different boutiques 
catering to my clients.”

For about a decade, Tiffany 
designed and sold her own 
clothing line alongside other 
designers’ collections. Her 
days were spent sketching 
designs, creating patterns, 
solving mathematical 
challenges behind garment 
construction, and bringing 
creative visions to life.

“It was fun and hard 
and wonderful,” she 
remembered.

For Tiffany Bean, reinvention has never 
been something to fear; it’s been a way 
of life. Today, Tiffany is a top-producing 
Houston REALTOR® with more than 400 
successful transactions to her name, known 
for her calm demeanor, strategic expertise, 
and unwavering commitment to her clients. 
But before helping families navigate one of 
the most significant decisions of their lives, 
she was building a successful career in a 
completely different creative field.

One of the most memorable 
moments of her fashion 
career came when former 
First Lady Michelle Obama 
purchased one of Tiffany’s 
dresses and later wore 
it during a meeting with 
the Pope. Though few 
photographs captured the 
occasion, Tiffany received a 
personal note from Obama 
expressing how much she 
loved the dress.

“That was definitely a 
highlight,” Tiffany said.

Although Portland 
provided years of 
opportunity and success, 
Tiffany eventually felt the 
pull of her Texas roots.

“Once I hit 40, I was tired 
of the rain and cold,” 

she explained. “I wanted 
sunshine again.”

Her decision was also 
driven by family. Growing 
up, Tiffany moved 
frequently after sixth 
grade, changing schools 
and communities nearly 
every year. The experience 
left a lasting impression.

“I knew I didn’t want 
that for my children,” she 
shared. “I wanted them to 
have lifelong friendships.”

Today, Tiffany is raising 
her two children, 
15-year-old Tyler and 
11-year-old Samantha, 
in the Houston area.

“They are the light of my 
life,” she said. “It’s just the 

three of us, and we have so 
much fun together.”

When Tiffany entered 
real estate, she did so with 
no prior experience in 
the industry. Rather than 
venturing out on her own, 
she joined a large Keller 
Williams team as a buyer’s 
agent, a decision she credits 
as one of the smartest moves 
of her career.

“It was an incredible place to 
learn,” she remembered.

Tiffany often worked 12- to 
18-hour days, helping buyers 
throughout the Houston 
region. On some days, she 
would drive from Willis to 
Galveston and then return 
home to Spring before the 
day was over.
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“I went through two cars in 
three years,” she laughed. 
“The dealership told me 
they’d never seen someone 
put that many miles on a 
vehicle that quickly.”

However, her hard work paid 
off. Tiffany became one of 
the team’s highest-producing 
buyer’s agents, gaining 
invaluable experience and 
building a substantial client 
base. After five years, though, 
she felt called to create 
something different.

“I wanted to slow down 
and focus on providing a 
higher level of service,” 
she explained.

It was then that Tiffany 
launched her own 
team, bringing several 
colleagues with her. 
Rather than focusing 
solely on volume, the team 
prioritized relationships, 
communication, and 
personalized care. The 
foundation she built during 
those early years continues to 
support her business today.

“I left with a base of about 
300 clients who trusted me 
and referred their friends 
and family,” she shared. 
“What can take many 
REALTORS® decades to 
build, I was fortunate to 
develop early in my career, 
and I’m incredibly grateful 
for that.”

One lesson Tiffany has 
learned over the years is that 
no two transactions are ever 
the same.

“I’ve had an air conditioner 
fall through two floors of a 
house the day before closing. 
I’ve had clients pass away in 
the middle of transactions. I 
even had a cat that seemed 
to be haunting one of my 
listings. My assistant kept 

getting reports that there 
was a cat in the house, but it 
was vacant,” she recalled.

Those experiences have 
reinforced her belief that 
success in real estate 
requires flexibility, patience, 
and a willingness to learn at 
any stage.

“I’ve done over 400 
transactions, and I still run 
into surprises every day,” 
she said.

That’s why Tiffany offers 
straightforward advice 
to anyone entering 
the profession:

“Don’t start real estate by 
yourself. Join a team. Learn 
from experienced agents. 
Soak up everything you can. 
Never take your broker, sales 
manager, or mentors for 
granted. Somebody always 
knows something you don’t.”

For Tiffany, the most 
rewarding part of real 
estate is not the transactions 
themselves but rather the 
opportunity to help people. 
Over time, she has become 
increasingly focused on 
serving others.

“I’m a little older and a little 
wiser now,” she explained. 
“What matters to me is 
helping people and spreading 
kindness. The beautiful thing 
is that I get to do that all day 
in this profession.”

That philosophy extends far 
beyond her business. A small 
note sits near her computer, 
serving as a daily reminder: 
Focus on what matters. What 
matters is sharing kindness 
and being with my girls. 

Perhaps nothing captures 
Tiffany’s values more clearly 
than a simple family tradition 
that has transformed life 

in her household. Every 
evening, Tiffany and her 
children gather around the 
dinner table and answer 
three questions:

1.	 What are you grateful  
for today?

2.	 What did you do today 
that was kind?

3.	 What happened today that 
was embarrassing?

The ritual encourages 
gratitude, empathy, and 
resilience. She recalled 
a recent story involving 
Samantha, who fell in front 
of her school crush.

“Instead of being devastated, 
she immediately thought, 
‘My mom is going to love 
this story at dinner tonight,’” 
Tiffany laughed. “It helps us 
be okay with being imperfect 
and reminds us to look for 
gratitude and kindness every 

day. It really sums up who 
we are as a family.”

Whether she was 
designing clothing, 
building businesses, or 
helping families find their 
next home, Tiffany has 
always been motivated 
by connection, creativity, 
and service. Today, she 
measures success not by 
transactions or accolades, 
but by the impact she 
makes on the people around 
her, especially her children.

“I feel very proud of where 
my girls are,” she shared.

For Tiffany Bean, success 
has been about continually 
growing into the person she 
was always meant to be: 
someone who leads with 
kindness, embraces change, 
and helps others feel at 
home wherever they are. 
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What Matters Most Like many mothers, Sarah 
searched for a career that 
would allow her to balance 
her professional ambitions 
with raising children. She 
initially entered the real estate 
industry but quickly realized 
that juggling showings, listings, 
and the demands of young 
children was challenging. She 
pivoted into the appraisal 
industry, where her analytical 
background proved invaluable.

Over the years, Sarah built and 
operated a successful appraisal 
company, earning her Texas Real 
Estate Appraiser Certification 
in 2007 and her Real Estate 
Broker’s License in 2011. Her 
understanding of property 
valuation, market trends, and 
data analysis set her apart, but 
there was something missing.

“The thing is, nobody ever hugs 
your neck and says thanks for 
being such a great appraiser,” 
Sarah laughed. “In sales, you 
truly get to guide people. I really 
wanted to be part of my clients’ 
lives and help secure their assets.”

When her youngest child entered 
first grade, Sarah made the 
decision to close her appraisal 
company and return to real estate 
full-time.  It was a turning point. 
Today, she credits that leap of 
faith as one of the best decisions 
of her career.

Sarah is intentional about keeping 
her team small and highly 
specialized, ensuring every client 
receives hands-on attention.

Elizabeth Boatwright, the 
team’s Buyer’s Agent of nearly a 
decade, is known for her vibrant 
personality and formidable 
negotiation skills, which make her 
a true asset to all the clients.

Sarah’s husband, Cameron, serves 
as Vice President of Operations, 
Buyers & Commercial Division. 
With a background in corporate 
leadership and small business 
ownership, he oversees contracts, 
listings, and strategic growth 
initiatives. With a keen eye on 
property trends and future 
growth, Cameron is an essential 
part of the team.

Tonia, Buyer and Staging 
Specialist, plays an essential 
operational role. With extensive 
field experience, strong 
communication skills, and 
relentless drive, she ensures 
listings are impeccably prepared, 
and negotiations are skillfully 
managed. Her perspective 
and follow-through are key 
components of the team’s success.

“We’re proud of keeping our 
team small,” Sarah explained. 
“At one point, we had five or six 
people, and I felt removed from 
the transaction. Quality is more 
important than scale. In this 
industry, if you’re not growing, 
you’re shrinking, but growth has 
to be intentional.”

Both Sarah and Cameron are 
native Houstonians who wanted 
proximity to family without the 
pace of big-city living. Twenty-
two years ago, they moved 
to Bentwater, embracing the 
natural beauty of the area. 
Throughout her appraisal career, 
Sarah worked extensively 
across Montgomery County, 

After graduating in 2002 from Texas 
A&M University with a Bachelor 
of Science in Biomedical Science, 

Sarah Conway didn’t know that her 
professional journey would ultimately 

lead her to become a compassionate 
and accomplished real estate agent, 

combining analytical precision with a 
passion for helping families navigate 

life’s biggest investments.
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In sales, you truly 
get to guide people. 
I really wanted to be 
part of my clients’ 
lives and help secure 
their assets.”

Sarah
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gaining familiarity with its 
neighborhoods, pricing nuances, 
and growth patterns.

With Lake Conroe literally 
in her backyard, Sarah has 
become a recognized waterfront 
specialist. She understands that 

At one point, we had five or six people, 
and I felt removed from the transaction. 
Quality is more important than scale. In 
this industry, if you’re not growing, you’re 
shrinking, but growth has to be intentional.”
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selling a lakefront property 
requires different expertise 
than marketing a golf course 
or interior home; waterfront 
transactions demand specialized 
knowledge. This expertise has 
positioned Sarah at the top of 
the luxury market. In fact, she is 
currently ranked as #1 in Lake 
Conroe Sales Volume for the last 
6 years.

In 2025, the team surpassed 
their expectations, closing 
the year at $75 million in 
sales volume. Sarah’s dual 
background as both a broker 
and certified appraiser gives 
her a distinct advantage. She 
studies and analyzes market 
data daily, allowing her to price 
listings with precision. Sarah 
especially enjoys introducing 
clients to the Lake Conroe 
and The Woodlands markets, 
where each neighborhood 
offers its own character, 
amenities, and ambiance.

At home, Sarah and her husband, 
Cameron, have two children. 
Their oldest, Caitlin, is a junior 
at Sam Houston State University 
and plans to become a high school 
English teacher. Their youngest, 
CJ (Cameron Jr.), is a junior in 
high school.

When she’s not negotiating 
contracts or analyzing market 
trends, Sarah enjoys reading, 
traveling, camping, and spending 
time with her dogs. Recently, she 
has taken up hiking alongside her 
mother and daughter. The trio 
set a goal of hiking six miles by 
March 2026 and climbs the trails 
at least once a month.

Sarah Conway continues to 
elevate the real estate experience 
in Montgomery County. Her 
philosophy is simple yet powerful: 
growth matters, but service, 
integrity, and lasting relationships 
matter more. 
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Cover 
Release 

Party
Thank you to all those who attended 

our last Cover Release Party and 
helped to make it such a success.

And thank you to Blurred Vines for 
making the event extra special! 
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