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Here's what the top agents in NC Coast sold in 2025...

All transactions were within the following counties:
Beaufort, Bertie, Camden, Carteret, Chowan, Craven, Currituck, Dare, Gates, Hertford, Hyde, Jones, Onslow, Pamlico, Pasquotank, Perquimans,
Tyrrell, Washington
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Blinds » Shades « Shutters « Drapes « Home Automation

B BUDGET"
B BLINDS

Style and service for every budget.

When your clients expect a seamless closing

experience, partner with the team that delivers.

Budget Blinds provides professional
measuring, custom design, and expert
installation—handled with clear
communication and white-glove service from
start to finish. Make us your Preferred Window
Treatment Partner and give your buyers one
less thing to worry about.

Mention this ad to receive preferred partner
pricing!

i

©2026 Budget Blinds, LLC. All Rights Reserved. Budget Blinds is a trademark of Budget

Blinds, LLC and a Home Franchise Concepts Brand. Each franchise independently owned and operated.

Scan or call for a free consultation
JACKSONVILLE AREA: 910-219-3910
OUTER BANKS AREA: 252-562-0262
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If you are interested in nominating people for certain stories, please email us at: lauren.schuster@n2co.com
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GARAGE FLOORS

RESIDENTIAL & COMMERCIAL COATINGS

Residential and Commercial
Concrete Coating Systems
Interior and Exterior

Storage Solutions

Frmrhd|

Serving all of Eastern North Carolina

[=] 252-368-6843

THE LAW. OFFICE OF
DEBRA WHALEY

Debra Whaley | Attorney at Law

301 Commerce Ave, Morehead City, NC 28557
252-222-4555 | dwhaleylaw@hotmail.com
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Welcome our

Preferred Partners
of North Carolina Coast Real Producers

When you see them out and about or at our events, please say hello!
We look forward to bringing their excellence to our platform!

Who are your favorite, trusted vendors? Send yours to lauren.schuster@realproducersmag.com
to see if they’re a good fit for NCCRP to partner with!
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Real Estate Agents!

Do you know of any businesses who would want
to hear about partnering with Real Producers?

9 Send recommendations to
KN OW . lauren.schuster@realproducersmag.com
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DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect
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Give your buyers a trusted lending partner
who can help tumn the house they love into
the castle they call home.
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Your Local Partner
FOR EMERALD ISLE RENTALS

Spérmakers Reach Realty
Custom revenue projections, ready when you need them
Hands-on care for your client that reflects highly on you

Your go-to resource for vacation rental investment guidance

| RIZZCY
Business Development Executive
(252) 424-46510 | jill@spinnakersreach.com
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A WINNING TEAM FOR YOUR CLIENT'S
MORTGAGE. WE REDEFINE THE
REALTOR-LENDER RELATIONSHIP TO
ENSURE A SUCCESSFUL PARTNERSHIP!

Preferred Pariners

This section is designed to make it easier for you to find trusted real estate affiliates. Take
a moment to get to know the businesses that sponsor your magazine. These local partners

CROSSCOUNTRY

are proud to support both you and the publication, helping make it possible. Please consider
supporting them in return and thank them for their commitment to the real estate community!

ARTIFICIAL INTELLIGENCE
Vates Domus Al

(281) 797-8720
vatesdomusai.com

BLINDS/SHADES/SHUTTERS/DRAPES
Budget Blinds of Elizabeth

City/The Outer Banks

(252) 562-0262
www.budgetblinds.com/
elizabeth-city-the-outer-banks-nc/

Tidemark Home Inspections
Jonathan Morgan
(910) 358-3345

www.tidemarkhomeinspections.com

HOME WARRANTY

Old Republic Home Protection
Stephanie Midgett

(910) 382-8048

www.orhp.com

MORTGAGE

Carolina Family Mortgage

Sara Hoopes Ingram

(910) 478-8014
www.carolinafamilymortgage.com

Castle Mortgage Group

Bill Horell

(910) 352-1512
www.castlemortgagenc.com

INSURANCE CrossCountry Mortgage
Budget Blinds of Jacksonville NC April Jones Insurance (919) 632-8647
(910) 219-3910 April Jones www.crosscountrymortgage.com

www.budgetblinds.com/jacksonvillenc/

BUILDER

JC Jackson Homes, LLC
(252) 838-1590
www.jcjackson.com

Wavecrest Builders
(252) 354-7610
www.wavecrestbuilders.com

CARPET CLEANING
Nautical Wave Carpet Solutions
(910) 899-8409

CLEANING

Rochelle Cleaning & Maintenance
(910) 899-8543

www.brand.site/
rochelle-cleaning-maintenance

GARAGE FLOORING

Granite Garage Floors

(252) 646-9221
www.granitegaragefloors.com/location/
coastal-carolina

HOME INSPECTION
Brad Inspects

(910) 934-8833
www.bradinspectsnc.com

MAD Home Inspections
Brandon Boggs
(757) 770-8413

(910) 660-0215
april@apriljonesinsurance.com

Flatlands Insurance Group
(252) 638-9000
www.flatlandsjessup.com

Goosehead Insurance

Heather Sargent

(252) 773-4090
www.goosehead.com/agents/nc/
morehead-city/heather-sargent/

Lamberth Insurance Services
Tammy Lamberth

(910) 389-5428
www.lamberthins.com

North Carolina Farm Bureau
Insurance Group

Bradley Carroll

(910) 346-9812
www.ncfbins.com/bradley.carroll

Wavecrest Insurance
(252) 354-1414
www.wavecrestinsurance.com

LAW FIRM
Law Office of Debra Whaley
(252) 222-4555

EMM Loans, LLC
Drew Blakely
(269) 569-6818

www.emmloans.com/gardencitymortgageteam

Movement Mortgage
(910) 232-4112
www.movement.com

Southeast Mortgage

Marc Carter

(240) 779-5345
www.southeastmortgage.com

PROPERTY MANAGEMENT
Spinnaker’s Reach Realty
(252) 354-5555
www.spinnakersreach.com

Village Realty
(252) 616-1808
www.villagerealtyobx.com

REAL ESTATE PHOTOGRAPHY
Lighthouse Visuals

(252) 302-4773
www.lighthousevisuals.com

ROOFING

Maven Roofing
(910) 294-9817
www.mavenroof.com

Patriot Roofing Company LLC

ROOFING

MORTGAGE

SIDING . WINDOWS

DOORS

5 gooschead |

Protect what matters

most with the best
coverage

The Goosehead Insurance difference:

Candid Advice Unrivaled Choice

We offer We find and compare
straightforward, coverage and cost for
unbiased advice.  over 65 top insurance

Concierge Service
We work for you and
are your go-to-source
for customized

madinspections.com Stephanie Bolton 'ﬁ companies. coverage.
(910) 218-0600 -l-..________‘_
patriotroofer.com/
pn I RIO I Heather Sargent
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OFING & EXTERIORS

{9]!‘.’!]2]3 0800 | PATRIOTROOFER.COM

heather.sargent@goosehead.com
goosehead.com/heathersargent
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COVER STORY

mily

WRITTEN

BY LAUREN
SCHUSTER
PHOTOGRAPHY
BY JOSH

FREEMAN

[ had a baby on my
hip, another little one
next to me and a full
real estate business,
and somehow [ just

kept going.”

| Balancing Big Dreams and thtle Moments

wnlir T T

Emily Albertson did
not grow up planning to sell
homes. But looking back, the
path makes more sense than
she ever expected.

She grew up in a military
family, calling Jacksonville
home for most of her life
while her father served on
active duty. After graduating
from Jacksonville High
School, she headed west to
Appalachian State University
in Boone. Even Emily laughs
now at the fact that she chose
the mountains, especially
since she has always
considered herself more of
“a water girl.” But looking
back, Appalachian State
became the place where

she found important pieces
of her story, including her
husband, Dalton.

Emily studied athletic
training at App State and

eventually worked with the
football program during her
senior year. For a while, she
thought that might be her
future. She applied for NFL
internships and imagined
herself on the sidelines of a
professional team. But when
none of those opportunities
worked out, she found herself
back home in Emerald Isle,
newly certified as an athletic
trainer and unsure of what
would come next.

That is when her dad
suggested real estate.

Her dad had always seen
something in her that she had
not fully seen in herself yet.
He would tell her that real
estate made sense for her, not
only because she loved homes
and design, but because she
loved people, serving others
and helping them through
important life moments.

| Bl

.

Right to left: Dalton, Linden, Mack, Emily
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[ want my kids to

look back and know

that their mom was

The idea made sense. Emily
remembered being a little
girl in Stafford, Virginia,
riding bikes with friends to
model homes, baby dolls

in tow, just to play house

in the staged spaces. She
loved homes before she
understood that love could
become a career.

With the support of her
parents, Emily enrolled in
real estate classes at Carteret
Community College. At first,
the material felt completely
foreign. She had spent
years studying muscles,
bones and the human body.
Suddenly, she was learning
about equity, contracts and
business terms she had
never used before.

“I remember coming home
and telling my mom, ‘I feel
completely overwhelmed.
I don’t know if this is ever

12 - August 2026

there for everything.”

going to click,” Emily said.
“Everything was so foreign
to me.”

But she kept going. In 2017,
on her twenty second
birthday, Emily passed her
real estate exam. Soon after,
she joined the Castro Real
Estate Team at Coldwell
Banker Sea Coast Advantage,
where Diane, a well known
top producer in the area,
gave her an opportunity
Emily still credits as one of
the biggest reasons she was
able to start strong.

“She really poured into me
and gave me a database full
of leads, and I just ran with
it,” Emily said.

She got her first contract
within her first two weeks.
She sat in her parents’ house,
dialing and dialing until
something happened. Slowly,

she built experience, trust
and a name for herself.

Now entering her ninth
year in real estate, Emily
has grown into a career
that fits her personality and
her heart. She loves people,
houses and serving her
clients well. But the part of
her story she is most proud
of is not just production. It is
how she has built a business
while raising her family.

Emily and Dalton welcomed
their son, Mack, in June

of 2020. Dalton had been
deployed for most of her
pregnancy and made it home
only about twenty four hours
before Mack was born. One
year later, on MacKk’s first
birthday, Emily found out
she was pregnant with their
daughter, Linden.

Both children grew up, quite
literally, inside the world of
real estate.

“I do not know what
maternity leave is,” Emily
said. “I remember showing
houses with him in a carrier,
probably two weeks old.”

In 2022, with a one year old
and a newborn, Emily sold
74 homes, the most she had
ever sold in one year.

“Ilook back at that time of
my life and I am still amazed
by it,” Emily said. “I had a
baby on my hip, another
little one next to me and a
full real estate business, and
somehow I just kept going.”

As proud as she is of that
year, Emily’s goals have
shifted as her children
have grown. Mack, now
six, is playing baseball and

made the all star team.
Linden, now four, is in
dance and gymnastics.
Their schedule is fuller,
their needs are different
and Emily is intentional
about being present.

“I want my kids to look back
and know that their mom
was there for everything,”
Emily said. “Mom’s job never
got in the way.”

That desire is rooted in her
own childhood. As a military
kid, Emily understood
that her dad missed things

because service required
it. Her mom, however,
was always there. Now,
Emily wants to offer that
same consistency to her
own children while still
continuing to dream big in
real estate.

“My kids come first,”
Emily said. “I still want
to do big things in the
real estate world, but I
want to be available.”

Today, real estate is part
of the Albertson family
rhythm. Dalton, now out

of the military, works as a
land development project
manager for D.R. Horton in
Wilmington. Their children
see both sides of the industry,
from the neighborhoods
their dad helps build to the
houses their mom helps
clients buy and sell.

For Emily, that full circle
feeling is special. The little
girl who once played house
in model homes is now
raising two children who
know lockboxes, showings,
neighborhoods and the pace
of the business by heart.

Emily Albertson is a
producer, a wife, a mom

and a woman determined to
build a life where ambition
and presence can exist
together. She is proud of the
homes she has sold, but even
more proud of the family she
is building along the way. ¥
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A Home Lea
Should Feel
Personal, Noi
Overwhelmig§

Caro|inaFami|yMortgage.co’m‘

When things get busy, details matter.

We ensure you and your client receive a smooth
and transparent process with zero origination,
processing, or application fees.

CARCLINA FAMILY

MORTGAGE
Office (910) 346-1146

So you can refer with confidence!

Sara Hoopes Ingram  Shelly Rankin

Mortgage Loan Officer Senior Loan Processor 2832 Henderson Dr,
(910) 478-8014 (910) 545-3688 Jacksonville, NC 28540
NMLS #928764 NMLS #2213127 NMLS #86691 @

REAL ESTATE MEDIA SOLUTIONS

YISUALS

SAVE 5154 FIRST TIME CLIENT SPECIAL INCLUDES:
« Zillow Virtual Tour = Floor Plan
« HDR Ph = 2 Virtual Twilight Images
* Drone P 5

VIEW ALL
(252) 508-0868 | info@lighthousevisual.com SERVICES
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TEACHER AND FIRST
JEaAS RESPONDER

;RAD DISCOUNTS.

NSPECTS .
TEAM bradinspects.com

ASK ABOUT MILITARY,

Scan to Schedule
Your Consultation

OFye0

Scan to 1213 CULBRETH DRIVE

Get Your S
Wilmington, NC 28405
Client's Quote il

Started & We
Will Take It 51 S. END CT

From There! Hampstead, NC 28443

APRILJONES

INSURANCE
Local & Independently Owned

As your local independent insurance team, we
represent many leading insurance companies. We are
able to offer your clients choices and provide the
protection that is right for them.

910.660.0215 OO

apriljonesinsurance.com | info@apriljonesinsurance.com
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SPECIAL FEATURE

WRITTEN BY LAUREN SCHUSTER ¢ PHOTOGRAPHY BY MIKE LEECH

When Willo Kelly talks about the Outer Banks, she does not speak from a distance. She speaks

like someone who has sat in the meetings, read the filings, listened to the worries, waiched the

coastline change and carried those conversations with her long affer the workday ended.

As Chief Executive Officer of the
Outer Banks Association of Realtors,
Willo leads with warmth, urgency
and conviction. Her passion is not
performative. It comes from years of
showing up for people, learning the
issues that shape a community and
believing deeply that knowledge only
matters when it is shared.

“I feel very passionate about
empowering people,” Willo said.
“Knowledge is power, and not only

is knowledge power, but with the
knowledge you become empowered.”

Real estate was not the career path Willo
originally imagined. Originally from

Maryland, she began her professional
life as a systems administrator for a
company that handled employee benefit
plans. Later, after moving to Currituck
County with her family, she became
involved in the community through
volunteering. With no family nearby,
those connections helped her build roots
in a new place.

That involvement eventually

led her to become the first hired
executive of the Currituck Chamber
of Commerce. For seven years, she
helped represent the voice of business
in Currituck County while also
working in tourism, events, member
services and community outreach.

Those years taught her how closely
business, government and community
are connected. She worked with local
elected officials, served on boards, made
trips to Raleigh and began to understand
how decisions made in meeting rooms
could affect families, businesses and
property owners along the coast.

After moving to Nags Head, Willo
became the joint Government

Affairs Director for both the home
builders and the Realtors. She held
that position for 13 years, traveling
across eastern North Carolina

and becoming deeply involved in
stormwater rules, sea level rise, coastal
regulations and property insurance.

“Whatever you put info

it is what you are going

fo get out of it.”




“We are here to be the

voice of the industry,

first and foremost.” r

Insurance advocacy became one of the
defining pieces of her career. Willo read
through a rate filing that was nearly
2,000 pages, determined to understand
what was behind rising premiums and
how it affected people living and buying
property on the coast.

“I guess I don’t want to say I have seen
too much,” Willo said. “But wanting

to help people, and seeing where
homeowners would call me and I would
look at their policies, I would think,
where is your advocate?”

That desire to be an advocate has
stayed with her. In 2018, Willo stepped
into the CEO role at the Outer Banks
Association of Realtors. The position
brought together everything she

had learned through chamber work,
government affairs, advocacy and
community engagement.

Today, her role is both operational and
deeply mission driven. She manages
staff, works with the Board of Directors,
helps guide the strategic plan, oversees
committees, supports professional
development, works closely on
government affairs and helps ensure
that the association remains a strong
voice for real estate in the Outer Banks.

“We are here to be the voice of the
industry, first and foremost,” Willo said.
“We are here to serve our members. We
are here to help you be successful. We
are here to help you save money. We are
here to help you make money.”

For Willo, serving Realtors means far
more than sending reminders or hosting
meetings. It means helping members
understand the larger forces shaping
their market. In the Outer Banks,

real estate is tied to insurance, beach
nourishment, erosion, local ordinances,
tourism, property management,
economic development and the long
term cost of coastal homeownership.

“All real estate is local,” Willo said. “Only
we know what is happening here on the
local level. We know best how to solve
our own problems.”

That belief drives what she wants

to build within the Outer Banks real
estate community now. Willo wants
members to be informed, engaged and
connected. She encourages Realtors to
read the association’s communications,
attend events, participate in
committees and understand the issues
that could affect their clients before
those issues become problem:s.

“What I tell everyone is, as with many
things in life, whatever you put into it
is what you are going to get out of it,”
Willo said.

Under Willo’s leadership, the association
continues to focus on education,
advocacy, professional standards,
charitable events and tools that help
members better serve the public.
Through OBAR University, government
affairs briefings, The Mile Post
newsletter, networking opportunities
and community conversations, she
wants Realtors to have access to the
information they need to lead well.

Outside of work, Willo is a mother,
grandmother, caregiver and music
lover. Her four grandchildren bring
her tremendous joy, and her 50 minute
drive to and from work often becomes
time for podcasts, audiobooks or music.
Those personal pieces matter because
they reflect the same quality people see
in her work: she cares deeply.

Willo Kelly is not simply managing

an association. She is helping shape

a professional community rooted in
knowledge, responsibility and local
pride. Her leadership is built on years of
listening, learning and advocating, and
her vision for the Outer Banks realty
community is clear.

Be informed. Be engaged. Be willing to
help. And remember the phrase that has
stayed with her through every chapter
of her career.

“Ifit is to be, it is up to me.” ®

“If it is fo be, it is up to me.”
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RP reaches the top 300-500 real Your Closing Starts Here.

0 OVER 20 YEARS OF COMBINED EXPERIENCE

estate agenl's in 100+ maior markets @ LICENSED AND CERTIFIED
across the country (like this one). @ SAME-DAY SERVICE AVAILABLE

Q QUICK, FREE OVER-THE-PHONE ESTIMATES
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Your business can reach those agents too. @ VETERAN-OWNED M.A.LL
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From registration to closing, a partnership with us
will unlock endless possibilities for your clients
and make their homeownership dreams a reality.

(910) 330-3699

Bradley Carroll
FSCP
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Partner with one or multiple Real Producers magazines to reach this coveted i o Conpry s s v o, o Register Your Clients Today! 252-838-1590
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PARTNER SPOTLIGHT

QUALITY YOU CAN SEE,

WRITTEN

BY LAUREN
SCHUSTER
PHOTOGRAPHY
BY JUSTIN WHITT
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hen Michael Diehl moved back to

Eastern North Carolina, he was looking

for more than a business. He wanted
to build something of his own, stay rooted in the
community he called home and create a lifestyle
that made sense for his growing family.

Before Granite Garage Floors Coastal Carolina,
Michael served in the United States Navy and later
lived and worked overseas as a defense contractor.
The work took him around the world, but when he
returned to the coast and started a family, he knew
it was time to build something closer to home.

“I wanted something I could grow here,” Michael
said. “Once we started our family, being rooted in
Eastern North Carolina mattered more than ever.”

Originally from Beaufort and raised in Jacksonville,
Michael settled in Swansboro, where his wife is
from. Entrepreneurship had always been part of his
world. His family owned restaurants, and through
those experiences, he saw the importance of good
systems, strong service and people who cared about
the details.

That background, paired with his military
experience, helped shape the foundation of Granite
Garage Floors Coastal Carolina.

“The Navy taught me attention to detail, and this
business rewards that,” Michael said. “The final
product is only as good as the preparation that
happens before anyone sees it.”

That focus on preparation is what drew him to
the Granite Garage Floors model. The company

Garage
Floors

specializes in industrial grade coating systems

for residential and commercial spaces, using
products such as epoxy, polyaspartic, polyurea and
urethanes. The Coastal Carolina website highlights
concrete preparation, designer finishes, a two day
installation system and a Lifetime Satisfaction
Warranty, all centered around floors that are
designed to look and last like granite.

For Michael, the business was never just about
coating concrete. It was about creating a process
customers could trust and building a team that
could carry that standard into every project.

That team includes Taylor Miller, Marshall Judon
and Wayne Sharpe. Together, the Granite Garage
Floors Coastal Carolina team brings more than
40 years of combined experience across service,
operations, trades and customer focused work.

Taylor grew up in Swansboro and spent years
working on boats before joining the company. After
living in Orlando and Charleston, he moved back
home, bought a house in downtown Swansboro
and ended up becoming Michael’s neighbor. Their
friendship grew through their shared connection
to the water and their shared interest in building
something meaningful.

“I wanted to help build something from the
ground up,” Taylor said. “It was exciting to be
part of something new and to help create what it
could become.”

Taylor and Marshall were Michael’s first two
employees, starting on the floors while Michael
handled sales, customer interaction and business

K

Right to left: Marshall
Judon, Taylor Miller,
Wayne Sharpe,
Michael Diehl
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operations. As the company grew, so did their roles.
Marshall became a lead supervisor, while Taylor
moved into operations management and sales.
Wayne has also become part of the team helping
bring the company’s standard of quality and service
to clients across the coast.

Michael is intentional about growing from within.
He wants every team member to understand not
only the technical side of the work, but also the
importance of how they show up in someone’s
home or business.

“THE

IS

ONLY AS GOOD AS THE

THAT HAPPENS

-MICHAEL DIEHL

24 . August 2026

“We are not just teaching people how to install
floors,” Michael said. “We are teaching a standard.
How you communicate, how you treat the
property, how you clean up and how you carry
yourself all matter.”

While garages remain the core of the business,
Granite Garage Floors Coastal Carolina also
works on outdoor spaces, interiors, commercial

properties, industrial areas and warehouse spaces.
The company has also expanded into garage storage
solutions, including cabinetry, giving homeowners
a more complete way to transform one of the most
used spaces in the home.

In the coastal market, that need continues to grow.
Some clients call after moving into a new home.
Others are building new construction or finally
getting to the garage after completing other projects
around the house.

“A garage is often the next space people are ready to
reclaim,” Michael said. “Once they clean it out, they
start to see what it could become.”

That is where Granite Garage Floors Coastal
Carolina comes in. The finished product may be
beautiful, but Michael believes what happens
before the final reveal is what truly matters. The
grinding, preparation, product knowledge and
attention to detail are what allow the team to stand
behind its work.

The company has already built relationships with
local builders and professionals, and Michael sees
more growth ahead. While much of the work has
been focused east of Jacksonville, the company
plans to expand further into Wilmington, New
Hanover County and Brunswick County.

For Michael, growth only works if the standard
stays the same.

“1 WANTED TO HELP

FROM THE
" -TAYLOR MILLER

Whether the team is transforming a garage,
upgrading a commercial space or helping a
homeowner create a cleaner, more durable and
polished space, Granite Garage Floors Coastal
Carolina is building its name on preparation, pride
and people.

“This is something customers may not need, but
they want it because it changes the way they use
their space,” Michael said. “Our job is to make
sure they love the result and feel good about the
entire experience.” ¥
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Build your dream home with Wavecrest Builders and protect it with Wavecrest Insurance
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WAVECREST  WAVECREST

INSURANCE BUILDERS .'a "

www.wavecrestinsurance.com www.wavecrestbi;iiIders.c"om —

252-354-1414 252-354-7610 el
201 Mangrove Drive Emerald Isle, NC 28594

TIDEMARK

HOME INSPECTIONS

Setting the mark for home inspections in
North Carolina’s Tidewater Region.

CONFIDENCE'L

SEAMILESS FINANGING SOLUTIONS,
NOW ALONG THECOAST

HOME | SEPTIC | RADON
MOLD | WATER TESTING

Veteran-Owned & Operated I
45+ 5-Star Google Reviews Marc Carter

1(240)779-5345 g‘
Marc.Carter@SoutheastMortgage.€ofi,

Southeast Mortgage is expanding to the North Carolina coast,
bringing the same trusted service that buyers across the
Southeast have relied on for years.

Our coastal team delivers tailored lending solutions to
help builders, buyers, and investors grow with confidence,
making every transaction seamless!

Jonathan Morgan SOUTHEAST
910-358-3345 & 7% M//fj:’”? e

NMLS #2251623

Jonathan@tidemarkhomeinspections.com

GA Branch: 3575 Koger Blvd. NC Branch: 5710 Oleander Drive,
www.tidemarkhomeinspections.com

Suite 400 [ Duluth, GA 30096 Suite 104 | Wilmington, NC 28403
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LET US HANDLE THE DIRT AND GRIME,
SO YOU CAN FOCUS ON WHAT MATTERS MOST.

ROCHELLE CLEANING & ,
MM TEN AN SrRvinre LOCAL & FAMILY-OWNED NAUT{.CAL WAVE

OO BRSO LU T KN N

910-899-8543 - rochellecleaning1908@gmail.com 910-899-8409 - Dustin_Rochelle@nauticalwavecarpetsolutions.com
€ @Nautical Wave Carpet Solutions

/\ The Realtors Al Assistant
9

Nationwide MLS
Map Search

\//—\T E S D O MU S /A MLS Chat

MLSGPT

€ @Rochelle Cleaning & Maintenance Services

Al Generated CMA
with

* Property Tax data
= Avg Martgage rates
» Market Position
« Comip Price Analysis
« Comp Comparison
« Trends and Timing
* Location Analysis
* Recommendations
» Risk Factors

esdomus.com
797 8T20
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The market is complicated. We're not.

Attract new business, generate referrals, and create
a smoother experience from listing to closing and
beyond with Old Republic Home Warranty.

Stephanie Midgett

Senior Account Executive

T: {3B0) 308-6510 | C: (910) 382-8048
StephanieME@orhomewarmanty.com
my.orhp.com/stephaniemidgett

1“_.

Contact me
today for details! [E]4Adna
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EVENT

North Carolina Coast Real Producers
partnered with JC Jackson Homes for an
engaging lunch and learn that gave local
Realtors practical knowledge they can
immediately use when working with
buyers interested in building on their
own land.

Hosted at the JC Jackson Homes Design
Studio, the event brought agents
together for an afternoon of networking,
lunch, and valuable education
centered around the On Your Land
building process. From understanding
land evaluations and financing
considerations to navigating permitting
and construction timelines, attendees
gained a clearer picture of what it takes
to guide clients from an empty lot to a
completed home.

28 - August 2026

Real Producers

The JC Jackson Homes team shared
common challenges buyers face
throughout the process and explained
how Realtors can confidently position
themselves as trusted resources while

partnering with an experienced builder.

To make the afternoon even more
memorable, JC Jackson Homes
celebrated its 20th anniversary by
raffling off a Yeti cooler filled with JC
Jackson Homes swag, valued at more
than $500. Congratulations to Susan
Goines of the Beach Life Properties
Team with Coldwell Banker Sea Coast
Advantage, who took home the prize!

A special thank you to the entire JC
Jackson Homes team for hosting us and
sharing their expertise while providing

ICAGKION 3

DESIGN STUDID

a welcoming atmosphere with lunch
and refreshments. Events like these are
exactly what Real Producers is all about:
bringing top real estate professionals
together to build relationships,
strengthen industry knowledge,
and ultimately better serve clients
throughout our coastal communities. g
.
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WIN A JWelcare/about

g you your family,

M%Wm%

We operate with the highest
levels of integrity, expertise,

. __, transparency, personalized
B . \ solutions, and heartfelt advice.
® Col

Our commitment is to build
lasting relationships, and link

0 L . arms with every client who
K\ Scan the QR code to enter now! - dreams of home ownership.

b WelightTe fond away

Pt i o | i | L COEAAL L

Tﬁ
Take our quick survey (it's just 1 minute) and you'll be 269.569.6818 | 5725 Oleander Drive Suite A4, Wilmington, NC 28403

Lo entered for a chance to win a $250 gift card.

Flatlands #%-

Every month,

AN Flotlands lessup
one lucky winner will be chosen. 4 Village Youclosethedeal
 REAlY e - North Carolina’s Trusted
o o e maxKe |l ay o1
Will it be YOU? g g Insurance Partner since 1963

Booked calendars and maximized revenue for

CWNers
Referral fees and lead generation for ogents

Live and supported within days of closing 5-star ruting on both

Sherri Yanev

& REAL PRODUCERS.

NO PURCHASE NECESSARY. Open fo legal residents of the U.S. (excluding Arizona, Florida, New York, and Rhode Island), age 18 or older. Void where prohibited. Entry period begins 9/1/25 and ends 12/31/26 at 11:59 PM ET. Limit
one entry per person. One (1) winner will be randomly selected each month (on or about the first of each month) to receive a $250 gift card. Odds of winning depend on the fotal number of entries received each month. Winners will be
notified via email. The N2 Company, d/b/a REAL PRODUCERS (collectively, "N2"), reserves the right to cancel, suspend, or modify the promotion if technical or other issues prevent it from running as planned. By entering, parficipants
agree to release and hold N2 harmless from any claims arising out of participation. N2 is not responsible for technical errors or issues beyond its control. These rules are governed by the laws of Texas.

Washington | New Bern | Greenville
Email us today!

Soan to learn more
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063
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