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A BELFOR @ COMPANY

800.654.1300 | zplumberz.com/new-haven

THE PLUMBING PROFESSIONALS YOU CAN TRUST

Plumbing emergencies always seem to bring your busy
life to a grounding halt at the least convenient moment.

M’ Upfront Pricing M 24/7/365 Dispatching
M Water Heaters M ‘No Dig’ Pipe Repair
M Plumbing, Sewer & Drains [ Same Day Service Available

All Professional. Zero Hassle. A to Z2.™

We specialize in the guidance, tools
and services to protect you and
your family’s future!

FAST, RELIABLE
RESTORATION |

WHEN YOU NEED US MOST!
Iihl e \','J L1CY Phonwer Exvironmantal i your trusted

Local axpert in wator, fire, mald,
FO R ALL YO U R asbestos, and storm damage restoration.
Woaman- and family-owned for over 25

. INSURANCE NEEDS ot Sencly Wl st
reston your home and peace of mind,

Auto
Home
Life

Business Liability

d Fire Damage

@ Water Damage

e
Medicare Fi% Asbestos Remediation
Retirement Planning

e M .
Hach old Testing & Removal

Karen Bellamy,

President & owner  203.288.5290

496 Newhall Street Unit 303 Hamden, CT 06517
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Architects

Discuss your project
with us by calling

(860) 434-7707
or emailing
info@pointonearchitects.com

See more of our work at
pointonearchitects.com

We use a unique discovery approach to identify needs and opportunities, (,_) - 5
aligning the way you live, work, and play to your built environment.

C7P H QSR SieAstald
. meng Analysis . - Medical Design‘ - Concept Design ‘
| Ji Mommrperng - esmrniOstn - Fotps st Deonen Real Estate Photography
- Feasibility Studies - Interior Environments ' 1
- Programming - 3-D Visualization Interior/Exterior
2D and 3D Floor Plans
Video Walk Thru
YOU SHOULD NOT R gl
Click here o see Virtual Staging | - ] 1
RECOMMEND SOLARTO the latestisting L=

technology! 860-434-0005 .-

YOURCLIENTS...

...If you don't want to increase the value of their home

...If you want them to have higher energy bills Savvy businesses know it's all

...If you want them to be reliant on utility companies about any you reach —
...If you don't want them to benefit from tax incentives & rebates not how many.

..If you don't want them to have improved roof longevity Our n'Chedeb“Cat';)r:' eleuswe
; events, and targeted digita

marketing get your brand in front
of ideal clients affordably.

...If you don't want to protect them from rising utility rates

...If you don't want their property to have better appraisal potential

...If you don't want your clients' property to appeal to eco-conscious buyers

;‘.' A

Reach out to the publisher
of this magazine today.

Jeff Amanna, owner
860-574-3344 | info@solchoice.us | solchoice.us
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s"Residential & Commercia

* Daily, eem Bi-weekly, Monthly
&One-TIMeRSEervice

BPoSt=Construction Clean-Up

e Short- erm Rental Cleani

« Move-In / Move Out

. Retm“ Institutions

* Fitness Center, Offices

e Special Event Clean-Up

SOLUTION

860-362-8722 » www.spotlesssolutionct.com

UNWAVERING
SUPPORT

Powserfud Kesalfs

& Real Estate Law
@ Estate Planning

& Business Law
& Probate

T GAMBARDELLA
BARILLARO

Nicole J. Barillaro 475'227'030 1

Agey -~ Partner nicole@gblegalct.com

=it R - I T & ¢
e - UNKLUggers

rm / ‘ T 'l--l'l'll'l.t:
l l{f\ ST . Uk Remgua) The Green ¥4

27? 55

SPECIALTIES

% Furopean Vacalions

Residential & commercial service

Same & next day Appointments

Locally owned & operated

We recycle & rehome as much as possible
Denation receipts

Honest pricing

——————————————————————————————

) ) 1 [
Destination Weddings : .
A i 1
L.rises I o o ’ ' R I
LN R200 N PAriapiting I oney. Lane & DO wilh SINet 1 5 R alalel s

B Last Minute Gelawavs I oflery Apoles to L/ bruck had o move A conditions sk, COUPON CODE 1
: relaways 4 ) :

T Disney : !

ALEX PLANTE

Trawel Adviser

e hyf-477-8352

g alexavoupackweplan.com
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Transform your property with our

SOFT WASHING SERVICES
PROFILES FAST & EFFECTIVE!

CUSTOM
CLOSETS.

- /.
ONSCUSTOMCLOSETS.com
e 4

= s W

i

4

80% Cost Savings RESIDENTIAL
Compared to Traditional Methods

Roof Wash
Siding Wash
Window Wash
COMMERCIAL

Glass Buildings
MNEW ENGLAMND AERIAL CLEANING Solar Panels/Farms

DROHE APPLEED SOFT WASHING
Hotels & Venues

CONTACT (‘8’52‘?@3, ALS B
us NewEnglandAerialCleaning.com [Pemiies & [eme Clitse Seluiens

Seabury-Hill Realtors

WatéroéstingJa WAeIILChIorinaJt;o#nSJ

« Water Softeners

« Iron Filters

o Pumps: Submersible,
Jet, Sewage, Sump,
Grinder & Hand Pumps

« Tanks All Sizes

« Radon Removal

« Bacteria Removal

« Arsenic & Uranium Removal

« Installation of Radon
Air & Water Systems

o Neutralizers

« Hot Water Heaters

( (B Accreoiren Ser Vin,
\ B%‘B BUSINESS ) for OV% ;T

45 YEARs

IN THIS ISSUE

15 Preferred Partners Index
20 Publisher’s Note
24 Partner Insight: Amanda Krueger
and Company
30 Partner Spotlight: Pioneer Environmental
36 Broker Spotlight: Seabury-Hill Realtors
44 Featured Agent: Amanda Popplewell Pena
50 Cover Story: Luke Porto Interior & Exterior House Painting

30 Pioneer 4 Amanda
Environmental Popplewell Pena 60 FAQ

We Offer 7 Day Emergency Services!
rhodespumpservice@gmail.com

203-458-8111 | 203-481-5666
RhodesPump.com

2351 Boston Post Road, Guilford, CT SCAN ME

If you are interested in nominating people for certain stories, please email us at: sam.kantrow@realproducersmag.com

8 - August 2026 New Haven & Middlesex Real Producers - 9



Meet

The
Team

= [ — S
ac—| PROTECT YOUR JPLUMBING)

Sam Kantrow Phylicia Bova George Grotheer Chris Devlin
Publisher Director of Operations Content Writer Photography

PROFESSIONAL TICK
TREATMENTS &
YELLOW JACKET /
WASP CONTROL

RE'II)UCE ELIMINATE PROTECT S 4‘ s I I il},:'.; & * % x & OPERATED
CK [ L wlf . A

Need Professional, Reliable Plumbing Help FAST?

ASCEND
STUE

ACTIVITY NESTS PETS

Ascend Studios Perspectives Real Molly Cobane Jenny Ashpaugh-Hockett

Photography Estate Media Client Relations Specialist Client Outreach Coordinator c a ’ , s teve ' 2 0 3 - 5 0 6 - 4 34 2
Photography — -
Repairs & Installs | Water Heaters | Gas/Wells/Pumps
DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company A L P H A
d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the | PROUDLY SERVING ital
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the . ° MILFORD, CT — See our WebS|te.
assistance of artificial intelligence (Al) tools by authors or contributors and may not be independently verified by N2. WILDLIFE AND &SURROUNDI;is AREAS

PEST MANAGEMENT stevesplumbingorange.com

Experienced, Licensed & Ensured

UNDER OUR SERVICES

. Pressure .
WAS H I N G " Washing . Soft Washing
Exterior
Roof Washing ~ Window
Washing
Solar Panel Gutter
Cleaning “ Cleaning

AN

UNDER PRESSURE
WASHING

CONTACT INFORMATION
860-248-6192

< Brandon@underpressurewashpros.com Perspectives@shootandshift.com
@ www.underpressurewashpros.com SCCVNE;;’,}’E'S” (860) 452-2578
shootandshift.com/home/perspectives

Mike Peterson
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High Quality Home
Inspection

HOME INSPECTIONS | COMMERCIAL INSPECTIONS | PRE-SALE INSPECTIONS
HEALTHY HOME INSPECTIONS | ADDITIONAL SERVICES

\) £7
LEONI ELECTRIC LLC

With over 19 years of experience,
we're knowledgeable in all aspects of
Residential and Commercial projects.

"These guys are the
best! Ron was super
friendly, right on time, and got
the job done without any hassle.

He explained everything in a way
that was easy to understand and made
sure everything was safe before they left.
It's nice knowing | can count on an electrical
company that actually cares about their
customers. Definitely top-notch
service—I'll be calling him again for
sure and recommending him to
friends and neighbors!" -
Samantha D.

(203) 605-7724
ronleonielectric@gmail.com

12 - August 2026

Timothy L.
GGeraghty

LLC | Law Office

CLOSINGS MADE SIMPLE

WITH A PARTNER YOU CAN TRUST

¢, 860.200.8865 (=1 866.624.6693
@ www tlglawoffices.com

landiawyers@gmail.com
Q 28 North Main Street | Suite 201
West Hartford | Connecticut 068107

WE GO FROM QUOTE
TO INSTALL WITHIN 2 WEEKS!

Joe Thomas

475-231-3296
jthomas@weimproveforyou.com
weimproveforyou.com

Scan to See More!



NOJOB IS TOO

OR TOO

IFYOU'REIN A BRAMI

GIVE US A CALL
(844)4-in-a-jam

Local and Long
Distance Moves

Dump Runs

Clean Outs

Residential and
Commercial

Family Owned
and Operated

Moving Specialist

Jamsmovingspecialists @ gmail.com

Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate affiliate. These businesses
have been independently verified to provide the highest quality agents demand in their vendors. Take a minute to familiarize
yourself with the businesses sponsoring your magazine. These local companies are proud to partner with you and make this
magazine possible. Please support these businesses and thank them for supporting the REALTOR® community!

ACCOUNTING
Borruso & Co
(203) 467-1544

ATTORNEY - REAL ESTATE
Law Offices of Russell S. Brinn
(203) 421-6274

brinnlaw.com

BUSINESS SERVICES: LEAD & Al INSTALL
Leadling

(203) 910-1845

leadling.com

CLEANING - RESIDENTIAL
Spotless Solution LLC
(860) 362-8722
Spotlesssolutionct.com

CLEANING SERVICE
M &V Cleaning LLC
(860) 227-7659
mandvcleaning.com

CLOSING ATTORNEY

Law Offices of Timothy L. Geraghty
(860) 200-8865

tlglawoffices.com

MPF Law
(860) 718-4771
mpflawct.com

Parks & Pearson, LLC
(203) 488-8950
parks-pearson.com

CLOSING GIFTS
Bespoke Home
(203) 208-0768
bespokehome.studio

CONTRACTOR / REMODELING
Michael Berube
(203) 530-5086

CUSTOM WOODWORKING/FURNITURE
Planeta Woodworking LLC

(860) 986-1155

planetawoodworking.com

ELECTRICAL
Leoni Electric
(203) 605-7724

ELECTRICAL SERVICES
Sampson Electric LLC
(203) 745-4246
sampsonelectricllc.com

FENCE & GATE SOLUTIONS
Fence World, Inc.

(203) 421-0406
fenceworldinc.com

FLOORING
Cardona Flooring
(203) 667-3294
cardonaflooring.com

GENERAL STORE
Birch & Twine
(203) 483-1289
birchtwine.com

HIGH SPEED SHOWER REMODELING

We Improve For You
(203) 893-1165
weimproveforyou.com

HOME / BUILDING INSPECTIONS
Modern Home Inspections

(860) 263-9499
inspectconnecticut.com

HOME INSPECTION

Deleon Home Inspections
(203) 980-5140
DeleonHomelnspections.com

The Miranda Team: Pillar To
Post Home Inspectors

(203) 490-7855
mirandateam.pillartopost.com

Wolff Home Inspections
(203) 530-4804
wolffhomeinspections.com

HOME PREPARATION SERVICES
HOMEstretch
(203) 909-4840

HVAC/PLUMBING/ELECTRICIANS
F.F. Hitchcock Co.

(475) 255-6883

ffhitchcock.com

INSURANCE

Vigilant Insurance Associates
(860) 263-0659
vigilantinsuranceassoc.com

INSURANCE AGENCY
Connecticut Insurance Exhange
of Southington LLC

(860) 810-8641
CTinsExchange.com

INSURANCE BROKER

Farmers Insurance - Karen Bellamy Agency
(203) 627-2678

agents.farmers.com/
ct/woodbridge/karen-bellamy

INTERIOR DESIGN

Amanda Krueger & Company
(727) 771-3250

akco.design

Steph Herzog Interiors
(203) 515-7624
bespokehome.studio

JUNK REMOVAL
Grab Your Junk LLC
(203) 679-1877
grabyourjunkct.com

Wish Junk Removal
(860) 661-1993

JUNK REMOVAL & DEMOLITION SERVICES
The Junkluggers of New Haven County
(203) 455-6331
junkluggers.com/new-haven-county

LANDSCAPING
Central CT Services, LLC
(860) 250-5229

J&L Property Services
(203) 240-5236

MEXICAN RESTAURANT
Comomango

(203) 421-6963
comomangomadison.com

MORTGAGE

CrossCountry Mortgage
(203) 209-1192
yourhomeloanresource.com

FairWorld Mortgage

(203) 623-7834
fairworldmortgage.com

New Haven & Middlesex Real Producers - 15



Preferred Pariners

CONTINUED

New England Lending
(203) 641-2246
jerrylends.com

New England Lending
scottbeckwith.net

Revolution Mortgage
(203) 530-0109
revolutionmortgage.com/epotter

Total Mortgage- Dominic DeMilo
(203) 676-6926

totalmortgage.com/bankers/dominic-demilo

MOVING & HAULING
Jams Moving Specialists
(844) 446-2526
jamsmoving.com

MOVING COMPANY
Adams Moving Company
(203) 508-5187
adamsmovinglic.com

PAINTING

Double Diamond Painting
(203) 909-0019
doublediamondpainting.com

PEST CONTROL/WILDLIFE REMOVAL
Alpha Wildlife and Pest Management
(860) 999-2796

www.alphawpm.com

PHOTOGRAPHY/VIDEOGRAPHY/
VIRTUAL STAGING

Devlin Photography LLC

(860) 434-0005
devlinphotography.com

PLUMBING

Steve’s Plumbing

(203) 506-4342
stevesplumbingorange.com

PLUMBING/HVAC

Z Plumberz of New Haven
(860) 744-6365
zplumberz.com/new-haven

PRIVATE LENDER
Equity Based Capital
(475) 215-8112
equitybasedcapital.com

16 - August 2026

PROFESSIONAL PHOTOGRAPHY
Perspectives Real Estate Media
(203) 233-2690
shootandshift.com

Ascend Studios
(203) 623-6966
instagram.com/ascendstudiosct

RADON TESTING AND MITIGATION
A & R Environmental

(860) 742-6767
arenvironmental.com

REAL ESTATE APPRAISAL

PC Appraisal

(203) 314-9622
pcappraisal.appraiserxsites.com/

S.A.T. Appraisals LLC
(203) 671-4321
satappraisals.com

REAL ESTATE ATTORNEY
Gambardella & Barillaro PC
(475) 227-0301
gblegalct.com

REAL ESTATE CLOSING
Bernard Law Group
(203) 805-4521
bernardlawgrp.com

REMODELING/CONSTRUCTION
Cityline Construction

(203) 430-2152
citylineconstructionlic.com

RESIDENTIAL ARCHITECTURAL FIRM
Point One Architects

(860) 434-7707
pointonearchitects.com

RESTORATION - WATER, FIRE & MOLD
Pioneer Environmental

(203) 934-7332
pioneerenvironmentalct.com

ROOFING
Brown Roofing
(203) 723-1372
brownroofing.org

J. Hay Remodeling
(203) 215-0835

SENIOR MOVING/ DOWNSIZING/
ORGANIZATION

Caring Transitions of Guilford

(203) 589-6562
caringtransitions.com/locations/mode/guilford

SEPTIC INSPECTIONS & CONSULTING
Northeast EnviroCare

(860) 609-3840

neenvirocare.com

SEPTIC INSTALL, REPAIR & MAINTENANCE
Anderson Sanitation

(203) 421-4080

andersonsanitation.com/

SOFT / POWER WASHING
New England Aerial Cleaning
(855) 237-4255
newenglandaerialcleaning.com

Under Pressure Washing
(860) 248-6192
underpressurewashpros.com

SOLAR ENERGY ADVISOR

Sol Choice Residential Solar Solutions
(860) 574-3344

solchoice.us

TRAVEL CONSULTANT

Alex Plante - You Pack, We Plan
(678) 477-8552
youpackweplan.com/alex-plante

TREE SERVICES - ARBORIST
E C Tree

(203) 272-4485
ectreellcct.com

WATER TREATMENT / SOFTENERS
Advanced Water Systems Inc.
(203) 228-7874

aws-ct.com

WELL, PUMP, AND WATER TREATMENT
Rhodes Pump Service

(203) 481-5666

rhodespump.com

Financing for

Buyers

Bank Statement

Quialify for Financing wsing only their bank statement deposits

1099

Secure a4 hame loan us|ng then 19 incormee forms

Investor Cash Flow

Use rental income 10 finance real estate invesiments.

Asset Qualifier

Qualify for a mortgage solely using their assets.

Full Doc

o bevend traditional auidelines far unigue Ninanclial situations.
by " | g

Foreign National

Finance a vacanon home ar inestment property in the LS. without
liwing In thes LLS

ITIN

Mo Soclal Security number is needead to qualify for home financing.

P&l

A solution Tor Dusiness carers 1o qualify wusing their professionally
prepared PEL staternents

WVOE

Qualifies borrowers using anly a written verification of employment o

S
e
R TR L M BEArTHTIe

SNSRe
Let's discuss what program may be right for your clients. Call today. :\\\K e X\\ e

SRS TR

Cole Fleeher

Criginating Branch Manager
NMLS 1708184

O &57.470.0623

b BE0.24.2,9665

E: coleflecher@ccm.com

100 Center Street, Suite 200
Wallingford, CT 08492

@ THE JAY TOLISANO TEAM C THE COLE FLEEHER TEAM
CROSSCOUNTRY MORTGAGE™ CROSSCOUNTRY MORTGAGE'

Egual Howsing Oppoctunily, &M loarms subject to undenaTiting appooval. Certain restriclions apply. Call for decasts. 4] bodrowers most meel muanirmum credit £
taovalue, debt-to-income, and other requirements to gualify for any mortgage program. CrossCountry Morlgage, LLC MMLS3E fesra nmibsconsumerics
nttpsicrosscountrymongagecomdlicensing-and-disclosuresistate-disclosures’ for a compbete kst of state licenses.

Jay Tolisano

Divisional SVP of Production
MNMLS 109296

O 2036356757

M: 203.913.4832

E: jaytolisano@ccm.com

46 Miller Street, #1

Fairfield, CT 06824

T, ean
= 0rg), Soa




FROM CONTRACT TO CLOSING,

Bérnard Law

wendy@bernardlawgrp.com
203-805-4521
325 Main Street South, Suite 5
Southbury, CT 06488
bernardlawgrp.com

WV INS,
o {"‘/‘J-'i,
N ﬁ‘ / .

- /

LANDSCAPING
& PROPERTY MAINTENANCE

['}':L\"( Q{Ui_?j{, i
ey

Let us take care of your property so

it looks its best all season long.

Your Trusted
Insurance Partner for

Every Stage of Life

i Weekly Lawn Mowing
& Maintenance:

I Spring & Fall Cleanups

We Specialize in:

Home ; I Shrub & Hedge Trimming = % ‘-sgﬁ

Auto T [ Yard Debris Removal  [RENBIRESEERR I O
ERETT i 2 A e,

Umbrella ':";n . @ Property Maintenance  sePRRE iR 5 o,

Boat s U H’Hrdscapig:Ptms. .

Pet T Walkways & Mo

Commercial L

‘ | Reliable. Affordable anaL <
Life Insurance i i =

- LC "D Tex tTDdayfa Fet:E timate!
Call, Email or Visit Us for a Quote Today

860-263-0659 it

Quality Landscapmg From Start to Finish

= rachel@vigilantinsuranceassoc.com
@ www.vigilanteinsuranceassoc.com
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§ Mulching & Bed Edging 1, it St Lt

' ssoezso—szzg

THEANSWER ¢
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PUBLISHER’S NOTE

20 - August 2026

August always seems to arrive with
two competing messages.

One voice says, “Stay focused. Keep pushing. Fall is coming.”

The other voice says, “There is a beach chair with your
name on it, and it looks concerned.”

For many of us, this part of summer brings a strange mix of
momentum and distraction. Business does not stop. Clients
still need guidance. Deals still need attention. Relationships
still matter. At the same time, vacations, family plans, late
sunsets, and the pull of summer make it harder to feel fully
locked in every day.

I think the “summer slump” gets a bad reputation.
Sometimes it is not a lack of drive. Sometimes your mind
and body need a minute to catch up.

In a business built around hustle, responsiveness, and
constant connection, rest almost feels like something you
need to earn. Yet the best agents and business owners I
know understand something important. You do not produce
your best work while running on fumes and iced coffee
alone. You serve people better when you have space to
think, reset, and return with fresh energy.

So this August, keep showing up. Keep nurturing your
relationships. Keep doing the work your clients count on.
But give yourself some grace too. Take the afternoon with
your kids. Go for the walk. Sit by the water. Ignore the inbox
for an hour and trust your career will survive the scandal.

Summer does not last forever in Connecticut. By the time
we find the missing goggles, wash the beach towels, and
swear we are done buying sunscreen, the school buses will
be back on the road.

Enjoy a little of this season while it is here. Your work
matters, and so does your life outside of it.

See you soon,

HERE’S WHAT THE TOP 300 NEW HAVEN & MIDDLESEX AGENTS SOLD

$3,728,174,252

TOTAL SALES VOLUME

[ ?

HAY

REMODELING

ROOFING, SIDING, WINDOWS, DOORS & DECKS

6,790

TOTAL TRANSACTIONS
JAN-DEC 2025

Serving ALL of CT | Licensed & Insured
(203) 215-0835

jhayremodeling@gmail.com

R
$11.6 MILLION

AVERAGE SALES
VOLUME PER AGENT
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MICHAEL BERUBE | ' 55" =tans il

- - TR ' oy
The name you know, the name you trust :

Home Improvement Contractor ¢ Fully Insured ¢ License # 615343

203-530-5086 * 60 Tanner Marsh Rd * Guilford, CT 06437 AT , T
| _Billion in ottt . s

St ST sl S > -
. I Shot Since P A el Z'I BT o T

/
C.o | OUR CAPITAL. :’ =

Working alongside mortgage brokers to help

CAPITAL SOLUTIONS borrowers close now and refinance later. . 3 |
THAT CLOSE DEALS. Win More Deals.
Stand out and win in a compatitive market, R [
Stronger than (@) Close Faster. , e

Chuick access to funds when timing matters most.

:i!i’

traditional cash.

Strengthen Client Relationships.
We provide fast, reliable funding Provice solutions tht buld tnust snd loysity.

el i ) competewithcoh e Vel o - PREMIER REAL ESTATE MEDIA

professionals. Our bank-backed Gl i s e i e

funs 1o cuick  acess, committed R i Bl N Helping you showcase your listings in the best possible light

for closing, and built te help you ; .
and your clients succeed, Bank-backed, committed, and ready for closing.

; We help REALTORS and MORTGAGE BROKERS compete with cash offers, ,

overcome financing obstacles, and close with confidence.

) JE‘HE Villano, managing Partner Donna L. Genovese, Managing F;u-:r;;r CRISTI AN V | N AN

i pela iy 23 Laurel Street - .
ity Casnch-apitatoon @ 475-215-8112 Branford, CT 06405 (203) 623-6966 | info@ascendstudiosct.com
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PARTNER INSIGHT

THE

LUXURY

BUYERS NEVER

NOTICE, BUT ALWAYS

FEEL

Luxury Is Experienced
Before It’s Explained
Luxury real estate has
never been defined
solely by square footage,
waterfront views, or
premium finishes. While

24 . August 2026

those elements certainly
matter, today’s discerning
buyers are increasingly
drawn to homes that feel
thoughtfully considered
from the moment they
arrive. More often

than not, it’s the subtle
design decisions - not

the obvious ones - that
create that impression.

These are the details buyers
rarely notice consciously,
yet instinctively experience.
They influence how a

home functions, how it
photographs, how it feels
during a showing, and
ultimately how memorable
it becomes. Understanding
these nuances can be

a valuable asset when
preparing a property for the
market or advising clients
planning a renovation or
custom home.

Every Exceptional Home
Begins with Intention

Exceptional interiors begin
long before furniture and
décor are introduced.
They start with thoughtful
architectural planning
that considers circulation,
proportion, sightlines,

and natural light as

a cohesive whole.

How does someone naturally
move through the home?
Where does the eye land
when entering a room?

How does natural light
interact with materials

over the course of the day?
Are architectural features
reinforcing the home’s
strongest views?

These decisions establish
the foundation for every

L . e o T S

subsequent design
choice, creating spaces
that feel intentional
rather than incidental.

The Design Decisions
That Quietly Shape
Perception

One of the simplest examples
is flooring. Buyers often
describe a home as having
“good flow” without being
able to explain why. The
orientation of wood planks
or tile can subtly guide
movement through a space,
emphasize architectural
sightlines, and visually
connect adjoining rooms. A
herringbone pattern may
draw attention toward a
focal point, while large-
format stone creates a sense

of calm continuity. When
these details are carefully
coordinated, a home feels
effortless - even if the buyer
can’t explain what they’re
responding to.

Lighting has a similar effect.
Layering architectural
lighting with decorative
fixtures creates depth,
warmth, and visual
hierarchy while highlighting
craftsmanship without
drawing attention to itself.
These decisions shape not
only how buyers experience
a home in person, but also
how spaces are presented
through professional
photography and marketing.

Balance Is Felt Before

It’s Seen

Scale and proportion
deserve equal consideration.
Oversized light fixtures in

a room with modest ceiling
heights or furniture that
overwhelms the architecture
can subtly undermine the
experience of an otherwise
beautiful home. Conversely,
when furnishings, millwork,
ceiling details, and
architectural elements are
thoughtfully scaled to one
another, rooms feel balanced
and inviting. Buyers may not
recognize these relationships
consciously, but they
instinctively perceive when
a space feels comfortable,
harmonious, and
appropriately proportioned.

Why Restraint Creates
Lasting Luxury

The most memorable luxury
homes also demonstrate
restraint. They’re not
exceptional because every
surface is expensive;

they’re exceptional

because every selection
feels purposeful. A floating

vanity that allows the floor
to continue uninterrupted,
integrated millwork

that feels architectural
rather than applied, or
carefully considered
material transitions often
communicate sophistication
more effectively than excess.

Consistency is equally
important. When architectural
details repeat with purpose,
hardware aligns from room
to room, and materials
transition seamlessly
throughout the home,
buyers perceive a higher
level of quality - even if they
never consciously identify
the individual decisions
behind that impression.

Designing Homes That
Leave a Lasting Impression
As luxury buyers become
increasingly design-aware,
thoughtful planning has
become just as valuable as
premium finishes. Homes
that feel cohesive often
create stronger emotional
connections during
showings, photograph
more successfully, and
distinguish themselves in a
competitive market where
buyers have increasingly
high expectations.

At AK&CO, we collaborate
with homeowners,
developers, architects,
builders, and real estate

AMANDA KRUEGER

professionals throughout the
East Coast to create interiors
that are both refined

and highly functional. By
becoming involved early in
the design process, we help
ensure that architectural
and interior design decisions
work together to maximize
both a home’s livability and
its long-term value.

If you're guiding a client
through a custom build,
significant renovation, or
preparing a luxury residence
for market, partnering

with an architectural
interior designer early

in the process can help
transform thoughtful

design into lasting value.

For a closer look

at how seemingly
small design
decisions shape

the experience of a
home, visit @akco.
design on Instagram,
where we regularly
share behind-the-
scenes insights

into the intentional
details that define
exceptional interiors.

AND COMPANY

Website: https://akco.design/

Email: info@akco.design
Phone: (727) 597-5707
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Get Homes Market-Ready

Reduce the stress of juggling multiple vendors
« Consultative approach on home improvements
= Pay-at-close with Notable
= Clear communication

www.home-stretch.com/new-haven A P&

Treat your clients
to a taste of Mexico
In Madison!

(‘ AMAMANCAH

) 52 Wall Street - Madison, CT 06443

comomango@comomangomadison.Com
4 - 203-421-6963
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e p——— ~ comomangomadison.com
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The Ultimate Real Estate
Marketing System

/Leads on\

Demand
ALL FOR
Reger:als Clia(:’at;;e $ 9 9 / M o !

Gather 1 " Automate
Data ' Conversations
ol .

e BOOK A
comre DEMO
Manage and To DAY AT

Close Deal .
°s; = leadling.com

Get More Leads, Close More Deals &
Become the Most Trusted Agent in Town.

At Leadling, we help realtors and mortgage brokers level up with powerful
IDX-powered websites and Al-driven outreach systems. Our platform is built
to generate leads, automate follow-ups, and keep you top-of-mind so you
can spend less time chasing and more time closing.

475-260-6555

@
Lea d I I | l david@leadling.com
NUrturing ¢ ot P e www.leadling.com



PROTECGT YOUR COMMISSION THIS TAX SEASON

Lien issues? Title surprises? We catch them before they cost you.

Smart closings mean no
last-minute disasters.

Kishore I. Kapoor, Esq

Helping agents shine. One closing at a time.

Scan to get

in touch!
E. E Connecticut Real Estate
i 4 Closing Attorneys, LLC

E = W wtr.rtluaingl.‘tn.rrn
=

Your client’s experience is our priority — smooth, clear, professional closings.

2839 Dixwell Ave, Hamden CT 06518
closingct.com ¢ 203-267-9127 (direct) * 203-693-8055 ¢ kishore@closingct.com

Help us serve your client faster — send all new contracts to contracts@closingct.com
Doing so ensures nothing gets missed and helps make the closing process a little smoother for everyone.

FEATURED SERVICES: Residential Inspections « Commercial Inspections « Radon Testing
Sewer Camera Inspections « Foundation Inspections « Septic Inspection « Drone Inspections « Mold Testing

SHERWOOD
INSPECTIONS

SHERWOODINSPECTION.COM
SCHEDULE YOUR INSPECTION WITH US INSPECTIONS@SHERWOODINSPECTION.COM

CONNECTICUT MASSACHUSETTS NEW YORK RHODE ISLAND
860-646-9983 413-686-9383 845-768-1300 401-427-0305

AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

AGAINST
REAL ESTATE
MISTAKES

= Boutique law office that focuses
on real estate transactions

» Personalized representation provided to
clients throughout Connecticut

= Residential and Commercial Real Estate

Law Offices of

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers

Ryan B. Corey, LLC

203.699.9L22
1331 HIGHLAND AVE
CHESHIRE, CT
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. Get Ahead Before -
Locally Crafted Gifts Fall Picks Up ;‘,ﬁ’gﬂégg)e

That Strengthen Client Relationships Long After Closing.

Discover why we’ve been named CT’s
Top Lender for 6 years in a row.

i . s o8
o == N
-

4% FlumNg YE RL

T ! B E CHUTNEY August is a great time to get buyers ready for the next wave of activity. As schedules begin to shift,
l’j o P s B : N e having the right lending partner can help you stay prepared, visible, and ready for what’s next.

Bul-k Goods ’
o Seasonal Workshops
e Locally Made Gifts

Reach out to discuss how we can elevate your business
-I-Wl N E by curating the perfect closing gift or client experience!

REFILLERY

Sharpen Your Buyer Strategy

Strong pre-approvals and smart financing
guidance help your clients understand
their options and feel ready when the right
home hits the market.

Engage Your Pipeline

Staying in touch now helps create
opportunities later. With co-branded flyers
and mortgage resources, we can give you
another reason to reach out to past clients,
active buyers, and future referrals.

Be Ready for the Fall Market

Clear communication, responsive support,
and reliable lending guidance help keep
deals moving so you and your clients can
stay focused on the next step.

hello@birchtwine.com ¢ birchtwine.com

AMANDA KRUEGER

AND COMPANY

Dominic DeMilo
VP, Sr. Mortgage Banker

203.676.6926

ddemilo@totalmortgage.com
MMLS#1970440

AMANDA

3 , ’ g "i
TOMLINSON o - ' ’

Lead Interior Designer

*TERMS AND CONDITIONS APPLY, CONTACT FOR DETAILS, SOURCE: THE WARREN GROUP CT MORTGAGE LENDER RANKINGS BY PURCHASE VOLUME (2020-2025), COPYRIGHT © 2024 TOTAL MORTGAGE
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DES| G N | \ 1764, LICENSING: AZ MORTGAGE BANKER LICENSE, LICENSE WO. 091361, AL AR, CA FINAWCE LENDERS LICENSE, LICENSE NO. 6038205, CA RESIDENTIAL MORTGAGE LEWDING LICEWSE, LICENSE
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PARTNER SPOTLIGHT

When most people think about environmental
remediation, they picture mold, water damage, or asbestos.

ﬂlcy think ilbOLlf thC problcm.

She sees the family trying to get back into their home after a
flood. The homeowner preparing to list their house. The real
estate agent racing against the clock to keep a transaction
together. Behind every remediation project is a person who
simply wants life to get back to normal, and that’s exactly
what Holly and the team at Pioneer Environmental work to
deliver every day.

Pioneer Environmental was born from a simple idea: there had
to be a better way.

Holly’s husband, Sean, had spent more than 25 years in the
environmental remediation industry, working for several
companies along the way. After years of seeing how customers
and employees were treated, he reached a point where he
knew he wanted to build something different.

“He finally said, Tm done. I want to do this on my own,”
Holly recalls.

Without hesitation, she was all in.

At the time, Holly had already

built a successful career as

a Connecticut State Marshal,

but she knew that launching a

business meant becoming fully

invested. Rather than simply

handling the administrative

side of the company, she earned

the same industry certifications

needed to understand the work inside and out.
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[ fele like if T was going

to talk to customers,
I needed to
know exactly
what I was

talking abgu?.”

— HOLLY BRYK

“I felt like if I was going to talk to customers, I needed to know
exactly what I was talking about,” she says.

That commitment to education
has become one of Pioneer
Environmental’s defining
characteristics.

While Holly manages the business
side and Sean leads projects in
the field, clients quickly recognize
they’re working with experienced
professionals who understand
every aspect of the job. As a
woman-owned business, Holly
also brings a unique perspective
that often helps homeowners feel
comfortable during what can be a
stressful process.

“Many times it’s the homeowner who’s meeting us
at the house,” she explains. “Being able to answer
questions and put people at ease before introducing
them to Sean really helps build trust.”

That trust is backed by credentials few companies can match.

34 . August 2026

Sean holds one of Connecticut’s most advanced
mold remediation certifications: American
Council for Accredited Certification-Council
Certified Microbial Remediation Supervisor
(CMRS), a designation earned only after years
of industry experience, extensive education,
and rigorous testing. In fact, Holly estimates
only a handful of professionals in the state hold
the same certification. He is also a licensed
asbestos abatement supervisor with extensive
OSHA training, allowing Pioneer Environmental
to provide specialized services that many
competitors simply cannot offer.

Today, the company provides mold remediation, asbestos
abatement, water and fire damage restoration, odor
removal, and smoke remediation throughout Connecticut.
Whether preparing a home for sale after years of cigarette

smoke, responding to water damage after a pipe burst, or
addressing mold discovered during a home inspection, the
team approaches every project with the same goal: solve the
problem the right way.

That philosophy has made Pioneer Environmental a trusted
resource for real estate professionals across the state.

Transactions often come with unexpected obstacles, and
environmental concerns can quickly derail a closing if they’re
not handled properly. Holly understands the urgency agents
face and believes clear communication is just as important as
technical expertise.

When clients call Pioneer Environmental, they aren’t routed
through a call center or automated system. They speak directly
with Holly or Sean.

“We believe people deserve to talk to a real person,” Holly says.
That personal approach extends to every stage of the process.

One business decision, in particular, reflects the company’s
commitment to providing value while respecting everyone’s
time. Although Pioneer Environmental charges for inspections,
that fee is credited back when the homeowner moves forward
with the remediation work.

The policy wasn’t created to generate
additional revenue. It was created

to ensure inspections were being
requested by homeowners who
genuinely intended to solve the
problem, rather than being used
simply as leverage during negotiations.

“It’s about respecting everyone’s time,” ol
Holly explains. Jﬁ
That straightforward approach

has earned the confidence of both

homeowners and Realtors, who know they’re receiving honest
recommendations rather than unnecessary services.

Outside the office, Holly and Sean enjoy spending time with
their two adult children, relaxing at the beach, playing with
their dogs, and making family a priority whenever they
can. After years of building careers and growing a business
together, they both share the same long-term goal: creating
a future that allows them to enjoy more of the life they’ve
worked so hard to build.

Looking ahead, Holly remains focused on continuing to grow
Pioneer Environmental while maintaining the values that
inspired it from the very beginning. For her, success isn’t
measured simply by the number of projects completed. It’s
measured by the peace of mind each customer feels when they

know their home, their investment,
and their family are in capable hands.

For Holly Bryk and the team at Pioneer Environmental,
restoring a property is only part of the job. Restoring
confidence is what truly sets them apart.

66

Our job isn’t just to remove

mold or asbestos. It’s to help

”

— HOLLY BRYK
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HVAC, PLUMBING, AND ELECTRICAL SERVICES
IN CHESHIRE, CT & SURROUNDING AREAS

Offering 24-Hour Emergency Services -
Here for you and your clients, day and night!

=

HVAC INSTALLATION & REPAIR PLUMBING INSTALLATION & REPAIR
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FUEL ELECTRICAL INSTALLATION & REPAIR
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(203) 350-8525 * ffhitchcock.com |
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BROKER FEATURE

BATUR |-

PLAYING MATCHMAKER SINCE 1926

PHOTOS BY PERSPECTIVE REAL ESTATE MEDIA

Long before
real estate
became a
world of
online listings,
virtual tours,
and digital
signatures,
one woman
saw something
much bigger
than buying
and selling
homes.
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In 1926, Mabel B. Seabury
founded what would become
Seabury-Hill Realtors,
making history as the first
woman to own a real estate
brokerage in Connecticut.
The wife of a Yale physician
and the mother of four,
Mabel didn’t enter real
estate because she had to.
She entered because she
loved architecture, she
loved people, and, perhaps
most importantly, she loved
bringing the two together.

As current Broker/Owner
Jack Hill likes to say, Mabel

wasn’t simply selling homes.

She was a matchmaker.

One hundred years
later, that philosophy
remains the heartbeat of
Seabury-Hill Realtors.

The brokerage’s story has
been shaped by generations
of remarkable leadership.
Mabel’s daughter, Jane
Hendle, carried on her
mother’s vision before
Barbara Hill took the reins
in the 1980s, building upon
the brokerage’s sterling
reputation while leading

with strength and integrity
in an industry still largely
dominated by men.

Associate Broker Laura
Stonoha joined Seabury-

Hill Realtors in 2017 after
beginning her real estate
career at a larger corporate
brokerage. She was drawn to
the firm’s boutique culture,
where agents are encouraged
to build independent

businesses while always
knowing support is close
at hand. Barbara made an
immediate impression.

“Barbara was one of the
strongest female leaders I've
ever encountered,” Laura
says. “Her determination,
resilience, and vision
helped shape Seabury-

Hill into the respected
company it is today.”

Although Barbara passed
away in 2024, her influence
continues to shape the
brokerage. Today, Jack
proudly carries that

legacy forward, not by
changing what made
Seabury-Hill successful,
but by protecting it.

“I have people trying to buy
the company all the time,”
Jack says. “We’ll never do it.”

That commitment to
independence has become
one of Seabury-Hill’s
defining characteristics.

While many locally owned
brokerages have disappeared
into national franchises,
Seabury-Hill has remained
exactly what it has always
been: a boutique brokerage
with deep roots in New
Haven and an unwavering

om

-HILL REA

Froport

commitment to personalized
service. At the same time,

it has continued to evolve,
embracing new technology,
innovative marketing,

and social media without
sacrificing the personal
relationships that have defined
the company for a century.

“We’re a bit of old school
and a lot of new school,”
Jack explains.
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Seabury-Hill
Realtors is
more than just
a real estate
brokerage. It's
a culture built
on authenticity,
relationships,
and always
doing what's
right for our
clients and
each other.”

— LAURA STONOHA,
ASSOCIATE BROKER

b
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The brokerage embraces
everything today’s clients
expect, from professional
photography and drone
footage to virtual tours,
electronic signatures, and an
active social media presence.
Yet Seabury-Hill agents still
believe the most valuable
part of the process happens
face to face.

Rather than placing a
lockbox on a property and
letting buyers tour on their
own, they believe in being
present. Some of the most
important conversations
happen at the front

door, around the kitchen
island, or while walking
through the backyard.

“Our job isn’t to tell someone
how beautiful the kitchen
is,” Jack says. “Our job is to
educate them.”

Rather than acting as
salespeople, Seabury-Hill
agents see themselves as
trusted advisors, helping
clients understand
neighborhoods, home
systems, resale value, and
long-term investment
potential so they can
make informed decisions
they’ll feel confident
about for years to come.

“Seabury-Hill Realtors is
more than just a real estate
brokerage,” Laura says.

“It’s a culture. We pride
ourselves on authenticity
with our clients, our
community, and each other.”

Longtime Realtor Cheryl
Szczarba, who has been
with Seabury-Hill Realtors
for nearly two decades, has
experienced that culture
firsthand after working

in corporate engineering
and beginning her real
estate career at a large
national brokerage.

“After working in
engineering and then at a
large corporate brokerage,
Seabury-Hill was exactly
what I was looking for,”
Cheryl says. “It’s a boutique
company with deep local
roots, supportive leadership,
and a team that truly

cares about its agents and
clients. 've always had the
independence to run my
business while knowing
Barbara, and now Jack,
were there whenever

I needed guidance.”

That supportive culture has
fueled remarkable success.

Today, Seabury-Hill has
been the number one real

estate office for New Haven
sales since 2016 while
continuing to serve Greater
New Haven, Yale, and the
shoreline communities.
Despite its growth, the
brokerage has never lost
sight of its identity as a
neighborhood business.

Located in the heart of
Wooster Square, next door
to the iconic Sally’s Apizza,
Seabury-Hill remains deeply
woven into the community
it serves. Repeat clients,
referrals, and long-standing
relationships continue to
drive much of the business.

Jack’s wife, Jillian Hill,
joined the family business
after years in business
consulting, giving her a
unique perspective on both
corporate organizations and
independent brokerages.

“Being an independent
brokerage allows us to
be flexible and nimble,”
she says. “We have the
best blend of experience,
expertise, and support
without blending in
with all the other

mega companies.”

That philosophy extends far
beyond the office walls.

Jack recently helped a
woman prepare to sell the
home she had lived in for
more than 50 years after
finding herself alone with no
family nearby. From packing
boxes to helping organize
decades of memories, he
was there through every
step of the process.

“Being a Realtor is about
being a real person,” Jack
says. “It’s about helping
someone through one of the
biggest moments of their life.”

That spirit of service has
been part of Seabury-Hill
since the very beginning.

One of Jack’s favorite
stories is that Mabel’s love
of matchmaking extended
beyond real estate. Her
daughter, Jane Hendle,
shared that same passion
for bringing people together
and eventually introduced
Jack’s parents. That
relationship ultimately led
the Hill family to become
part of Seabury-Hill’s story
decades later.

“It’s always been about
people,” Jack says. “The

houses are important, but the
relationships are what last.”

Cheryl believes that balance
is exactly why the company
has endured for a century.

“The Seabury-Hill name
reinforces the trust I've built
with my clients,” she says.
“Its integrity, history, and
commitment to relationships
create an environment
where agents can focus on
doing what’s right for the
people they serve.”

As Seabury-Hill Realtors
celebrates its 100th
anniversary, Jack, Jill,
Laura, Cheryl, and the
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agents aren’t simply

celebrating a milestone.
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sdaoy L' ] WHAT'S A PROMO?

A Promo is a unique promotional piece created
for agents featured in the pages of Real
Producers. A previously printed Real Producers
article is transformed into a four-or eight-page
leave-behind, laid out like the original article.

WHY DO TOP AGENTS LOVE THEM?

A Promo is a one-of-a-kind marketing tool that
highlights your personal brand and legitimizes
you as an agent worth profiling

want to make the most of your story, reach out to

m If you've been featured in Real Producers and

the publisher of this magazine for a Promo.
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nnecticut!

CO””BCticut’S Design/Build | Lawn Maintenance | Mowing

o . Seasonal Clean Up | Mulching | Hedge Trimming
Premier Tree Service Pavers & Patios | Weed Control | Tree Trimming

We Solve All Your Tree Problems Snow Removal | And More!
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Full-Service

CITYLINE CONSTRUCTION

= (203) 272-4485 . . .
! Design-build services ® General contracting ® Project management gy N ECTREELLCCT.COM Residential & Commercial

Custom home building © Kitchen and bathroom remodels © Basement finishing Licensed and Insured

BB Accredited - Certified Arborist

Additions and expansions s HIC 058189 T
Commercial consfruction m E.C. TREE s @ui Luke Liquori | 203-240-5236
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ATURED AGENT

Bringing
Pecople
Together

PHOTOS BY CHRIS DEVLIN
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For nearly three  Z
decades, Amanda
Popplewell Pena has
built a career rooted
in relationships,
community, and
authenticity. But long
before she became
one of the shoreline’s
most trusted Realtors,
she was living
a very different
life. Fresh out of
the University of
Connecticut with a
degree in economics
and finance,
Amanda packed her
bags and headed
west, spending six
years in Llos Angeles
before eventually
realizing that home
and family were
calling her back to
Connecticut.

In 1998, she returned

home with plans to begin

a corporate training career
with Subway Corporation.
But her mother, who had
been in real estate since
Amanda was a teenager, had
another idea.

“Why don’t you come
sell real estate with
me?” she suggested.

At first, Amanda wanted
nothing to do with it.

“I thought, ‘Oh God, no, I'm
not doing that,” she laughs.

Twenty-eight years later,
she’s still here.

Amanda began her career
with H. Pearce and would
spend nearly twenty-four
years there before eventually
making the move to Coldwell
Banker. Like many new
agents, those first years
weren’t glamorous. There
were no smartphones,

no online listings, and no
easy answers. Agents still
relied on books to look up
properties, and Amanda was
balancing two jobs just to
make ends meet.

“I worked full-time in real
estate and waitressed full-
time for probably four years,”
she recalls. “You don’t know
what you don’t know when
you’re a new agent, and
you’re certainly not making a
living your first year.”

But she stuck
with it.

Over time, the
business grew.
So did her
relationships.

Today, nearly

all of Amanda’s

business comes

from referrals

and past clients.

In fact, many of

the people she serves are now
second-generation clients, the
children of buyers and sellers
she helped decades ago.

“I don’t cold call. I don’t buy
Zillow leads,” she says. “It’s
all relationships.”

And relationships have always
been Amanda’s specialty.

An outgoing personality and
genuine love of people have
transformed clients into
lifelong friends. Some of her
closest friendships today

began with a real estate
transaction years ago.

“We are still friends,” she
says with a laugh. “Some of
my best friends are people I
originally sold houses to.”

She’s old-school in the

best sense of the word.
Christmas cards still go

out every year. Calendars
still arrive in mailboxes.
Lunches with clients become
afternoons catching up with
friends. Volunteer work and
community involvement
keep her connected to the
people she serves, and
because she’s constantly
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out and about, she’s always
running into familiar faces.
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alive if you let them.” POPPLEWELL PENA

For Amanda, that’s what real E THEY KNOW |

estate has always been about. E HAVE A LIFE,
- y

But after nearly three = TOO.'M AN

decades in the business, = OPEN BOOK.

she has learned =

something equally = I WANT

important: boundaries. § PEOPLE TO

“I think new agents get E KNOW

run ragged,” she says. E 'M HUMAN.”

“People can eat you = — AMANDA

Years ago, she might

have answered every call
immediately. Today, she’s
learned that transparency
and communication matter
just as much as availability.

Q)

%,
///IIHIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIII

If she’s at her daughter’s Whether she’s at a UConn with sports, graduations, by side. Mike and his wife
soccer game or spending basketball game, cheering and celebrations. Her two are part of the family, and
time with her mother, at a college soccer match, daughters from her first Amanda wouldn’t have it
who has dementia, she’s or attending a concert with marriage and Carlos’s four any other way.
honest with clients. family, Amanda believes children have created
relationships are built when a family dynamic that “Life’s too short,” she says.
“They know I have a life, people see the real person Amanda treasures. “You have to put your own
too,” she says. “I'm an open behind the transaction. feelings aside and focus on
book. I want people to know Even more remarkable is what’s best for your kids.”
I'm human.” And family means everything. the friendship she shares
with her ex-husband, Mike. It’s a philosophy that has
That humanity has become Amanda and her husband, After navigating divorce and shaped both her family and
one of her greatest strengths. Carlos, have built a raising children together, her career.
beautifully blended the two families have
Clients know her children’s family with six children. become incredibly close. Her husband, Carlos, is
names. They know about the Together, they’ve spent Holidays are celebrated licensed as well and helps
dogs. They know where she the last decade raising together. UConn basketball with showings and property After twenty-eight years in the
is on any given weekend. a busy household filled games are watched side evaluations, while Mike business, she still believes success
obtained his real estate comes down to one thing.
“ license after overcoming
a battle with cancer and Relationships.
g | DON'T COLD now assists part-time while
= working at Electric Boat. Not flashy marketing. Not cold
E CALL. IDON’T Together, they have become calls. Not chasing leads.
= an unlikely but close-knit
= BUY ZILLOW support system. Just showing up, staying
E LEADS. IT'S ALL connected, and treating people
= » Through it all, Amanda like family.
= RELATIONSHIPS. has built a career the same
=  — AMANDA way she has built her life: And for Amanda Popplewell
= POPPLEWELL PENA with authenticity, kindness, Pena, that’s never been a
;’//// and an unwavering business strategy.
///’/llm|||||||||||||||||||||||||||||||||||||||||||||||||||||||||||||||| commitment to the people
around her. It’s simply who she is.
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Modern

=oOMme

INSPECTIONS

- Residential & Commercial Inspections
- Well Inspections

. Septic Inspections
- Radon Testing

- Water Testing

- Mold Testing

- WDI

- Crumbling Foundation Evaluations

NIERC/AVE[E

GETS IT ALL

\ NORTHEAST
Vo' ENVIROCARE

Septic Inspections Across ALL of Connecticut!

- Women-Owned Business

. State of the Art Sewer Cameras

- Digital, Same-Day Septic Reports

- Easy, Convenient Scheduling via
Online, Phone, Text or Email

We also offer
Radon Mitigation

PC APPRAISAL SERVICES

PAT CERINO
Certified Residential Appraiser

40 Northeast Industrial Ave
Unit A-2, Suite 3
Branford CT 06405

Tel: 203.483.7474
Fax: 203.481.0071
pcappraisal@rcn.com

EVERY JOB HAS
A HAPPY ENDING!

GHEY

GRAB YOUR JUNK :i.c

First Responder Owned & Operated
Debris Removal

Residential Cleanouts

Yard Clean-up & Brush Removal
Crushed/Broken Concrete

And More!

(203) 679-1877 | grabyourjunkllc@gmail.com

m,_ arTopost TOp Agents Love Top Technology

HOME INSPECTORS

THE MIRANDATEAM

ONE CALL WILL HANDLE IT ALL

« All your Pillar To Post inspection reports in

SaVIng YOLI Tlme one place - eliminate the frustration of

lopking in multiple places

203.526.8183

=
¥

Cliants

We are a RESOURCE
for you!

£ m

- O

Open 7 days a week from 7am-10pm for all

Installations! Questions & Scheduling Needs

860-263-9499

Goo gle

[l\IER 800 5 STAR
GOOGLE REVIEWS!

Check out
our website! E

What Sets Us Apart?

v/ Same Day Reports

v Inspections Within 48 Hours
of Scheduling

v~ Stand Alone Services

v~ Always Non-Alarmist

SCAN HERE TO
LEARN HOW TO USE @-. K "'.;: EI

YOUR PTP HomePage -.-"1 .-'1

DASHBOARD ffé:

r
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PHOTOS BY PERSPECTIVE REAL ESTATE MEDIA

became a top-producing

Realtor and leader of the
Porto Team, he was simply a
Milford kid who eventually found
his way back home.

[ ong before Luke Porto

Born and raised in Milford, Luke
left Connecticut after high school
and spent the next eighteen years
exploring new opportunities.
College brought him to Rhode
Island, summers were spent
working in Manhattan, and after
graduation, he built a career with
Revlon and later Morgan Stanley.
Eventually, a move to Florida
introduced him to the mortgage
industry, where he found success
in secondary lending and enjoyed
life in West Palm Beach.

“It was a great place to live,”
Luke recalls. “But 2008
changed everything.”

When the mortgage market
collapsed, so did much of the
opportunity that had brought
him south. Like many people
navigating the uncertainty of
that time, Luke had to pivot. He
moved back to New York City,
earned his real estate license,
and spent five years building

a business in Manhattan.

Then, a chance encounter at a
wedding changed the course of
his career.

Luke ran into his cousin, Jim,
who had spent more than three
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Z
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continue growing. What started
as a transition period quickly
turned into steady momentum,
and year after year, the business
expanded. In 2024, the Porto
Team made another major
move, transitioning to William
Raveis, where they continue

to serve clients throughout
Milford and the surrounding
shoreline communities.

Today, the seven-person
team has built its reputation
on one simple principle:
consistent service.

1

JUST BECAUSE [INIFORMAITION IS
AVAILABLE DOESNT MEAN [17S RIGHNT

IT'S LIKE DIAGNOSING YOURSELF ON WEBMD. IT'S A TOOL,
BUT IT DOESN'T REPLACE EXPERIENCE.
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— LUKE PORTO
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decades with Coldwell Banker in
Milford. The two began talking
about teaming up, and before
long, Luke and his then-fiancée,
Heidi, made the decision to leave
the city and return to Connecticut.
In 2012, he joined forces with Jim
and his wife, Gennie, beginning
what would become a successful
partnership built on family and
shared values.

“It was definitely an adjustment,”
Luke says. “Not only was it a
different way of doing business,
but I was coming back to Milford
after being gone for so long.”

Fortunately, he wasn’t
doing it alone.

With Jim’s reputation and decades
of experience in the market, the
team was able to build on an
already strong foundation and

J

While many agents focus heavily
on giveaways, client events, and
flashy marketing, Luke believes
relationships are built differently.

“A keychain isn’t going to do the
trick,” he laughs.

Instead, he focuses on delivering
the same level of professionalism
and attention to every client,
whether they’re first-time
homebuyers, seasoned investors,
or developers. For Luke, the
formula is simple. Know the
market, be available, and
consistently exceed expectations.

“It’s a service business,” he
says. “People deserve accurate
information and the same level
of professionalism no matter
where they are in their real
estate journey.”

That commitment extends well
beyond traditional business hours.

Luke believes that’s one of the
biggest differences between top
producers and everyone else.
Success, in his eyes, comes down
to commitment.

“When things are easy, everyone
gets involved,” he explains.
“When markets get more
challenging, that’s when you
really find out who’s committed to
the business.”

After more than a decade in
Connecticut real estate, he’s
also seen how dramatically the
industry has evolved. Technology
and information are more
accessible than ever, but not
always more accurate.

“Just because information is
available doesn’t mean it’s right,”
he says. “It’s like diagnosing
yourself on WebMD. It’s a tool, but
it doesn’t replace experience.”

Through changing regulations,
shifting inventory levels, and
the unprecedented frenzy of
the pandemic market, Luke
has adapted time and time
again. Today, he believes the
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market is finding a healthier
balance and that buyers and
sellers alike are adjusting

to a more normal pace.

Outside of work, life revolves
around family. Luke and Heidi
live in Milford with their children
and stay deeply involved in school
activities and sports. Whether

it’s boating in the summer, skiing
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and snowboarding in the winter,
or escaping to Florida when New
England temperatures dip, their
favorite moments are the simple
ones spent together.

“We really just enjoy being
together as a family,” he says.

After years spent in
Manhattan, Florida, and

roes A

IT'S A SERVICE
BUSINESS.

AND THE
SAME LEVEL OF
PROFESSIONALISM
NO MATTER
VWHERE THEY ARE
IN THERR REAL
ESTATE JOURNEY.
— LUKE PORTO

L 99 4

New York City, life has come
full circle for Luke Porto.

Because while his career may
have taken him far from Milford,
home was waiting all along.

And today, he’s helping others
find theirs.

GIVE YOUR
CLIENTS A PLACE
TO START THE

BUS STOP MORNINGS.
HOMEWORK NIGHTS.
ROOM TO GROW.

HOME is where new
routines begin. Ready to
explore your options?

TI

Evan Potter

Branch Production Sales Manager
NMLS# 691465

C 203.530.0109
MORTCAGE E epotter@revolutionmortgage.com
W revolutionmortgage.com/epotter

SCAN HERE

1=} COMPANY NMLS#1686046

ADVERTISEMENT | T2 Financial, LLC. D.B.A. Revolution Mortgage is an Equal Housing Oppertunity Lender NMLS #1686046 (Nationwide
Multistate Licensing System - www.nmisconsumeraccess.org) Terms, conditions, and restrictions may apply. All information contained herein is
for informational purposes only and, while every effort is made to ensure accuracy, no guarantee is expressed or implied. Mot a commitment to
extend credit. Branch Address: 131 Broad Street, Unit 102, Milford, CT 06460 - Branch NMLS: 2477879 - Branch Phone: (203) 872-2622
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Av I N G D E A L S Trusted Accounting Solutions for Real Estate Professionals
Ateam of 9 Accountants who work year-round...
OTHERS CAN’T R

Home Purchase Loans - Personalized Consultations
Refinancing Options « Loan Program Guidance + DSCR, Bank Statement, & Non-QM Programs

Personal Income Tax » Business Tax
S Corp & C Corp Tax » Rental Properties ¢ Partnerships

BORRUSO & COMPANY PC.

CERTIFIED PUBLIC ACCOUNTANTS

61 High Street East Haven CT 06512
Phone: 203-467-1544 » Fax: 203-469-5518 ¢ taxes@borrusoandco.net

LENDING IN ALL 50 STATES

THEGOLD STANDARD

(LRl [BEiEENL STROL TOMALE
IN MAGAZINE ’g B 3 % % =%l & AD DESIGN
| EEE——

| Vit (e

B [ —

Scott Beckwith 4 New England
Sales Manager AP Lending

NMLS#6551 POWERED BY NOVUS HOME MORTGAGE
sbeckwith@nelend.com NMLS # 423065

203-627-9812

But don’t jUST fake our

Almost 30 Years of Expertise + 3360+ Families Proudly Served
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All About New Haven/
Middlesex Real Producers

The first Real Producers magazine
started in Indianapolis in 2015. Real
Producers is now in over 130 markets
across the nation and is continuing to
grow nationwide.

Q: WHO RECEIVES Real Producers
MAGAZINES?

A: The top 300 real estate agents across
New Haven and Middlesex Counties and
our preferred partners.

Q: WHAT IS THE GOAL OF

THIS MAGAZINE?

A: We believe that we are better together.
When we surround ourselves with

other successful, like-minded people,

we grow to new heights. Real Producers
is a platform that brings together the
most accomplished individuals in the
Connecticut real estate sector.

By curating an exclusive community
comprised of the top 300 real estate
agents and RP-vetted businesses

in each market, we foster a shared
space for sharing stories, celebrating
successes, discussing market trends,
and highlighting upcoming events. Our
monthly publication is dedicated to
connecting, informing, and inspiring,
encompassing anything that contributes
to the enrichment of our community.

Q: DOES Real Producers HAVE EVENTS?
A: Yes! We have specific networking
events throughout the year.

Q: WHAT IS THE PROCESS FOR BEING
FEATURED IN THIS MAGAZINE?

A: The process for getting featured in
our magazine is straightforward. To be
eligible, you need to be on the top 300
list, and we value nominations highly.
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Whether you’re a real estate agent,
business, broker, owner, or someone
who admires the work of others, you
can nominate individuals, including
yourself. Even office leaders have the
opportunity to nominate outstanding real
estate agents. We take every nomination
seriously and consider anyone from

the top 300 list who is brought to our
attention. While we cannot guarantee a
feature, we strongly encourage you to
connect with one of our team members,
show support for Real Producers, and
participate in our private events. These
steps can enhance your chances of being
featured in our publication.

Q: WHAT DOES IT COST

A REAL ESTATE AGENT/

TEAM TO BE FEATURED?

A: Zero, zilch, zippo, nada, nil. It costs
nothing to agents, so nominate away!
We are not a pay-to-play model. We
share REAL stories of Real Producers.

Q: WHO ARE THE RP-

VETTED BUSINESSES?

A: The RP-vetted businesses featured
in our publication represent the
some of best in the business in their

respective categories within the
Connecticut Shoreline. You can easily
locate them in our index. We do not
randomly select businesses, nor do we
collaborate with every business that
approaches us. We prioritize businesses
that have received your stamp of
approval through recommendations
and each business showcased has
been personally recommended by
many of the top agents featured in
our publication. Before featuring

any business, our team conducts
additional vetting to ensure they align
with our community’s values and
bring substantial value. Our aim is to
build a robust network that not only
includes the best real estate agents
but also features top-tier businesses,
fostering collective growth and
strength within our community.

Q: HOW CAN | RECOMMEND

A BUSINESS?

A: If you want to recommend a business
that works with top real estate agents,
please email or message us -

Email: sam.kantrow@
realproducersmag.com

FEN E Professional
installation

WORLD E for over 40

5

—iE OF CONNECTICUT years
- « Vinyl PVC + Post & Rail
¢ Custom Cedar Wood  * Horse Paddock Fence
* Stockade * Athletic Field Fencing
* Chain Link Fence * Arbors

Looking For
An Appraiser?

You can depend on Dana Ajello.

* Pool Enclosures * Tennis/Pickleball Court Fencing
* Ornamental Aluminum ¢ Pergolas

Providing appraisal services throughout Connecticut

Listing Consultations Bankruptcy

Litigation support Tax assessment appeals
Foreclosures Estate planning

FEMA support Dissolution of marriage
Probate Valuation for Trusts

rll'll1I iﬂ-:: e e
d i (e
mn!i:*““ it L

S.A.T. Appraisals LLC
203-671-4321 o deta2367@aol.com

M&V Cleaning LLC

RESIDENTIAL & COMMERCIAL CLEANING
LICENSED & INSURED

Cleaning
Services:
@) commercial
@ Residential
@ Airbnb/Rentals

Visit our website « www.fenceworldinc.com
HIC 0573275

Real Estate &
Construction
Cleaning

WEEKLY | BI-WEEKLY | ONE-TIME | MONTHLY
SERVING THE GREATER CONNECTICUT SHORELINE

Radon Air & Water Mitigation
Water Treatment Systems

CONTACT Us:

% mandvcleaning.com
—

%) 860-227-7659

E @m.vcleaning

] mav cleaningLLC

Established 1995

35 Riverside Dr « Andover, CT
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CLOSE WITH
CONFIDENCE.

RESIDENTIAL - REAL ESTATE - COMMERCIAL

rbrinn@brinnlaw.com
brinnlaw.com | 203.421.6274

Caring

.. = )
ransitions
Senior Relocation * Downsizing * Estate Sales

O

Senior Downsizing  Estate Sales &
Relocation & Decluttering  Online Auctions

AMERICAN-MADE,
HANDCRAFTED EXCELLENCE

CUSTOM HANDCRAFTED FURNITURE

You have a specialty - so do we.
Our experts help families in times of transition and
relocation. Our services help eliminate the clutter

S0 you can do what you do best, sell the home.
Whether it is organizing and packing homes full of HEIRLOOM CUTTING BOARDS & BUTCHER BLOCKS

possessions, managing clutter, clean-outs, CUSTOM HOME DECOR & SIGNAGE

) donations, and liquidating sellable items, let us ]
help remove the barriers and assist in getting the (860)-986-1155 (Text or Call) | @ @planetawoodworking
Karen Warner house SOLD planetawoodworking.com

203-589-6562 kwarner@caringtransitions.com Seiving Alf of New England
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SECURE YOUR

PTIC SYSTEM

WITH OUR TRANSFERABLE

i L

SCAN ME

ANDERSON
BROTHERS

A FLUSH WARRANTY PARTNER

=, O X

PUMPING INSPECTIONS REPAIRS

www.andersonsanitation.com

WHY DO YOU NEED
A SEPTIC PROTECTION PLAN

Protect your clients and your commission with Flush
Warranty. Homeowners insurance typically doesn't cover
septic system failures, which can be a deal-breaker during
pre-sale inspections. Such issues not only risk reducing the
sale price but may even lead to potential buyers walking
away, endangering your hard-earned commission.

Flush Warranty steps in where others step back. We cover
the costly septic system repairs and replacements that your
clients might face, helping to prevent sale delays or price
reductions. By referring your clients to Flush Warranty,
you're not just offering them a solution for septic system
problems; you're enhancing your value as a real estate
agent and safeguarding your commission.

Let us handle the messy septic system issues, So you can
focus on closing the deal seamlessly.

WARRANTY

ENHANCE
YOUR LISTING

Seamlessly transfer the
warranty to the next
homeowner, adding a strong
selling point to your property.
Rest assured, potential issues
discovered during the septic
inspection won't jeopardize the
sale of your home.Simply scan
the QR code to schedule a septic
inspection for your listing.

COVERED
COMPONENTS

‘/SEPHCTANK
‘/LEACHlNG FIELDS

/ DISTRIBUTION BOX

+

ROUTINE SEPTIC TANK
CLEANING

CALL US NOW:

(203) 707 8370

www.flushwarranty.com




) Move Once. Stress Less.
With our Guaranteed Buy the next home before selling the current one. Move directly into the new home and
Backup Contract,

Instant Equity, and
Cash-Offer solutions,

avoid the hassle, cost, and disruption of multiple moves.

Increase Buying Power

i Unlock home equity to strengthen the down payment and expand your client’s budget.
your clients can

stand out in today’s Make a Stronger Offer

competitive market v No home sale contingency +/Present as a cash buyer /Close in as little as 10 days

and move forward
with confidence.

Sell at Full Market Value
After moving, list the previous home on your client’s timeline — no pressure, no rushed
decisions, and no settling for less.

HOME PURCHASE LOANS | PERSONALIZED CONSULTATIONS
LOAN PROGRAM GUIDANCE | REFINANCING OPTIONS

Personalized Service - Extensive Experience - Fast & Efficient Process

JERRY BUONANNO 2

Sales Manager | NMLS #441587 | NMLS #423065 2ﬂ25
203.641.2246 | jpuonanno@nelend.com EM&AM

MNNOVUS | enGLano

POOR) ELEGTRICG

.

WORK GAN BE

SAMPSON

ELECTRIC uc

TRUST SAMPSON ELECTRIC
FOR QUALITY YOU CAN
TRUST, EVERYTIME.

RESIDENTIAL - COMMERCIAL
INDUSTRIAL - WIRELESS/CELL

(203) 745-4246
SAMPSONELECTRICLLC.COM

.
Small Firm Attention,

SIGREIR Y]
HESUINES) - *

& Free Consultations
o Affordable Rates

@ Military, Police and
Firefighter Discounts

MANCINI PROVENZANO  FUTTNER

ATTORNEYS AT LAW

(860) 718-4771

mpflawct.com
Southington, CT

CAROLYN FUTTNER

MATTHEW MANCINI

cfuttnerempflawct.com mmancini@empflawct.com
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Parks & Pearson, LLC

Attorneys at Law

' L —
L '._

| . I & No Outsourcmg— Work Dlrectly
'{ - with Us, Every Time!
y -y

IEI-EI

Phlllp AndiDawn Personally Handle ScantoDiscuss)
Your,Clientis
LAl Aspects Ot Your Real Estatel@losing, oo

203-488-8950 | parks-pearson.com
dawnpearson@parks-pearson.com | philipparks@parks-pearson.com | 765 East Main Street, Branford, CT 06405

"Ralph DeLeon ~ We Find Problems Before
 DeLeon Home They Cost You Thousands.

Inspections LLC

203-980-5140 v"Same Day Reports - Non-Alarmist

ralph@deleonhomeinspections.com First-Time Buyer Friendly
v~ Radon Testing

.~ Termite Inspections

. Septic Inspections
V" Mold & Water Testing 4 #.Ns

INTERNACHI WL
BUY YOUR HOME

KGUARANTEE

sulLL PURCHASE PRICE * ill:llu]'rm-[m'“r"_ L™

% L WE'LLBUY YOUR HOME BACK*_

Call or Text Today to Book Your Inspectzon | 203-980-5140
\©) Ralph the home inspector | ralph@deleoninspections.com
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EXPERT GUIDANCE.
BETTER LOANS. -
LOWER RATES.

At FairWorld Mortgage, we work for our clients— not
the bank. We have hundreds of loan options and a
deep bench of lenders competing foryour business.

Your loan should be as unique as you are. l -

That's why we continually build strongdending ! b \
relationships that allow us to deliver - h -
custom-tailored solutions for your next purchase or : N

refinance-- no matter if it's a primary residence,
vacation home, or investment in place of what's
currently there.

Whether you are a first-time homebuyer or a
seasoned investor seeking creative financing
solutions, we are the mortgage company you can
trust to achieve your goals with confidence and ease.

BAILEY TUTHILL

Broker/Owner

NMLS 1600158
Bailey@FairWorldMortgage.com
203-623-7834 | www.fairworldmortgage.com



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

ELEVATE YOUR

| ® SPACE WITH
st TIMELESS LUXURY
v e

DISCOVER BESPOKE INTERIORS
CRAFTED FOR THE DISCERNING FEW.

For more information:
www.bespokehome.studio
hello@bespokehome.studio

@stephherzoginteriors

sleph herzog




