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Roofing & Siding, Inc.

 

Older homes 
usually come 
with windows 
that need to 
be replaced. 

ROOFING � WINDOWS � SIDING � GUTTERS

REFER YOUR BUYER  TO US
FOR A FREE INSPECTION!

703-230-ROOF (7663) · DryHome.com
Fairfax County, Loudoun County, Arlington County and Prince William County
45921 Maries Rd, Suite 100 · Sterling, VA   |         @DryHome

When it comes to the exteriors, trust the experts!

VilmasCleanService.com | (240) 760-9188

FROM LISTING TO LEAVING
We’ve Got the
Cleaning Covered!

Home Cleaning • Deep Cleans
Carpet Cleaning • Eco-Friendly Cleaning

Book Online or
Receive a FREE Quote!
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

Lucent Real Estate Media, LLC
(240) 693-5408
Book.LucentRealEstateMedia.
com

PORTABLE STORAGE
Units NOVA
(540) 907-5454
UnitsStorage.com/Manassas-VA/

PRINTING / PROMOTIONAL
Silverado Printing, LLC
(703) 407-0268
SilveradoPrinting.com

PROJECT MANAGEMENT
Stone Residential Project 
Management
(703) 585-0189
Keri@StoneResidentialllc.com

PROPERTY MANAGEMENT
Circle Property Management
(703) 851-2849
CirclePM.com

REAL ESTATE SOCIAL 
MEDIA PLATFORM
CPV Media
(571) 317-2198
CarmichaelPhotoVideo.com

RENOVATIONS
Dwell Build
(202) 240-8666
DwellBuild.com

RESTORATION SERVICES
Lightspeed Restoration of 
Alexandria and Fairfax
(571) 288-8050
LightSpeedRestoration.com/
Fairax-VA

ROOFING
DryHome Roofing & Siding, Inc.
(703) 230-7663
DryHome.com

SENIOR MOVE MANAGEMENT
Town & Country Move 
Management
(202) 997-3324
TownandCountryMovers.com/
Move-Management

STAGING
Elevated Staging and Design
(571) 888-9725
ElevatedStagingandDesign.com

Town & Country Staging
(202) 997-3324
TownAndCountryMovers.com/
Staging

TITLE SERVICES
Pruitt Title
(703) 462-9931
DCTitleGuy.com

TRANSACTION COORDINATOR
Scalable RES
(703) 639-4166
ScalableRES.com

VIDEO SERVICES
Axcess Studios, LLC
(703) 585-7746
AxcessStudios.com/

VIRTUAL ASSISTANT
Cyberbackers Virginia
(703) 851-2849
Cyberbacker.com

BLINDS/WINDOW 
TREATMENTS
Budget Blinds
(540) 729-9846
Budgetblinds.com/ashburn

BOOKKEEPING/ACCOUNTING
Agent CFO
(240) 468-7426
AgentCFO.co

CHIMNEY SERVICE/REPAIR
Winston’s Chimney Service
(703) 283-2764
WinstonsServices.com

CLEANING SERVICES
Spain’s Cleaning Services
(703) 798-9140
SpainsCleaning.com

Vilma’s Cleaning Services
(240) 760-9188
vilmah79.my@gmail.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

ENGINEERING - 
STRUCTURAL & SOIL
Soil & Structure Consulting, Inc.
Ken Fraine, PE / Andy 
Fulambarkar, PE
(703) 391-8911
SoilandStructure.com

ESTATE SALES
Four Sales, Ltd.
(703) 256-8300
FourSales.com

EXTERIOR CLEANING
Window Genie of Loudoun 
- North Fairfax
(571) 554-3643
Windowgenie.com/Loudoun/

FLOORING
Rachel’s Floors
(571) 316-1218
RachelsFloors.com

GARAGE STORAGE
GarageExperts of Prince William
(540) 940-1994
GarageExperts.com/
Prince-William/

HEATING & COOLING
Aire Serv of NOVA
(571) 378-4188
AireServ.com/nova-mclean

HOME IMPROVEMENT
HOMEstretch
(703) 576-7243
Home-Stretch.com/Locations/VA/
Fairfax-Tysons

HOME INSPECTION
ProTec Inspection Services
(301) 972-8531
ProTec-Inspections.com

HOME ORGANIZING & 
MOVE MANAGEMENT
The Organizing Mentors
(703) 434-9585
TheOrganizingMentors.com

HOME WARRANTY
Old Republic Home Protection
(540) 498-5632
My.ORHP.com/PerryBocson

INSURANCE
Goosehead Insurance
(571) 384-2049
Goosehead.com/agents/va/
burke/Seth-Mcguire/

State Farm
(571) 723-4208
GirlDadAgent.com

IT SUPPORT & 
CYBERSECURITY SERVICES
Principal IT Consultants LLC
(540) 596-5957
Principalitc.com

JUNK REMOVAL
It’s Haul Good
(703) 646-9194
ItsHaulGood.com

Junk Thief
(703) 608-7221
TheJunkThief.com

MARKETING SOLUTIONS
My Marketing Matters
(301) 590-9700
MyMarketingMatters.com

MOLD REMEDIATION
Green Home Solutions
(703) 447-6085
GreenHomeSolutions.com/
Sterling-VA/

MORTGAGE
AnnieMac Home Mortgage
Sylvia Bae
(571) 251-9854
Annie-Mac.com/lo/SylviaBae/

CMG Home Loans
Eric Mullis
(703) 856-4019
CMGHomeLoans.com/mysite/
eric-mullis

Embrace Home Loans
Shawn Barsness
(703) 783-2322
TheMortgageAce.com

Movement Mortgage
Bo Lee
(703) 967-9792
CallBoLee.com

The Money Store
Jody Alston
(703) 627-9706
TheMoneyStore.com/lo/
Jody-Alston/

MOVING / STORAGE
Around Town Movers 
and Storage
(703) 682-5922
AroundTownMovers.com

Hilldrup
(704) 231-5582
Lisa.Rhead@hilldrup.com

Interstate Moving & Storage
(703) 226-3279
Moveinterstate.com

My Pro Movers & Storage
(703) 763-4285
MyProMoversDC.com

Town & Country Movers
(202) 997-3324
TownAndCountryMovers.com

PAINTING SERVICE
All American Painting Plus
(703) 810-3970
AllAmericanPaintingPlus.com

WOW 1 Day Painting
(888) 969-1329
WOW1day.com

PHOTOGRAPHY
Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

PHOTOGRAPHY & 
VIDEOGRAPHY
Amazing Listing Photos
(703) 340-3880
AmazingListingPhotos.com

Hiiper Studio
(703) 656-9704
HiiperStudio.com

Protect Your 
Clients. 
Protect The Sale.
Trusted Chimney Inspections & Repairs 
for Northern Virginia Homes

CALL TODAY TO SCHEDULE

CHUCK HALL President

1,400+ 5-Star Reviews

703-283-2764
charles@winstonsservices.com
www.winstonsservices.com

Pre-sale chimney inspections
Clear written reports for 
buyers & sellers
Fast scheduling to keep 
closings on track

For Real Estate Professionals
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Wendy Ross 
Operations Manager

Meet
The

Team
Kristin Brindley 

Publisher
James Persons 

Brand Ambassador
Ryan Corvello 
Photographer

MEET THE REST OF 
THE KB TEAM!

Follow Us Online!

NOVA Real Producers 
@realproducersnova

NOVA Real Producers 
@realproducersnorthernva

DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company 
d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the 
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the 
assistance of artificial intelligence (AI) tools by authors or contributors and may not be independently verified by N2.

Seth McGuire, Agency Owner
571-384-2049
seth.mcguire@goosehead.com
Licensed in VA, MD, DC, WV, WI, MN

Why The McGuire Agency?
• PERSONALIZED SOLUTIONS: With over 30 home

insurance carriers in the brokerage, I cater to your
client's situation and present policies that get them
the coverage they need at the price they want.

• POSITIVE CLIENT EXPERIENCE: I am responsive and
thrive on providing great value while ensuring your
client's insurance needs are met well before closing.

• CONTINUED CARE: We never let our clients go
underinsured and don't forget about them after
closing. We're available to review and re-shop
coverage at renewal to ensure your client maintains
the coverage they need at the price they want.

Scan the QR code to get 
started on a home and auto 

quote today!

COME FLY 
WITH US

Lisa Geraci  Rigoni,  Owner & Chief  De-clutter  Officer  
• Certified with The National Association of Senior & Specialty Move Managers.
• Professional organizing since 2008.
• #1 Best Sell ing Author of 17 Spatulas and the Man Who Fried an Egg
• Serving DMV and beyond!

TheOrganizingMentors.com • 703-434-9585 • Lisa@TheOrganizingMentors.com

Help your clients declare
independence from their stuff

and their 'old' house!
Let freedom ring for

you and your cl ients!
Book a FREE

consultation with Lisa!
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The DC-areas largest and most 
innovative professional estate 
sale, auction, and personal 
property firm since 1972.

Estate & Moving Sales,
Auctions & Appraisals
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August is that sweet spot of summer — a season of momentum, 
creativity, and gratitude. It’s where the year’s efforts begin to 
take shape, and where we see the results of our collective hard 
work come to life.

At Real Producers, we’re inspired by the hustle and heart 
that define our community. Every story we feature and every 
partnership we form is proof that success means more when 
it’s built on connection. This month, we celebrate the drive 
and dedication that fuel our agents, partners, and friends who 
make this community so special.

We’re especially excited for our upcoming Walk of Fame 
event this September, where we’ll come together to celebrate 
a remarkable milestone — our 100th issue in print. Reaching 
100 issues is a testament to the incredible agents, partners, 
and relationships that have made this publication what it is 
today. We look forward to honoring the journey, celebrating 
the stories, and recognizing the community that continues to 
inspire us year after year.

We’re also thrilled to welcome our newest preferred partner, 
WOW 1 Day Painting and Garage Experts of Prince William, 
to the Real Producers network. We’re excited to have them 
as part of the community and look forward to the value and 
collaboration they’ll bring.

Let’s carry this reminder through the final days of summer:

“Hard work pays off, but heart makes it meaningful.” 

Here’s to celebrating milestones, building meaningful 
connections, and finishing the summer strong.

Hello August, 
Hustle & Heart!

PUBLISHER’S NOTE

I work with new Realtors and Lenders, all the way up to 
the top-producing individuals and teams. My goal is to 
provide you with the tools and knowledge to do more 

transactions and expand your business!

NEED A DC TITLE GUY?
Wade is your guy!

NEED A DC TITLE GUY?
Wade is your guy!

Need to set up an appointment to discuss 
your real estate business?

Scan the code!
WADE VANDER MOLEN
480-203-6452 | Wade@Pruitt-Title.com
DCTitleGuy.com
1900 Gallows Rd. #230, Vienna, VA 22307
Offices in Northern VA, DC, and Maryland.
Mobile settlements also available.

Kristin Brindley 
Owner/Publisher 
NOVA Real Producers 
313-971-8312
Kristin@kristinbrindley.com
www.novarealproducers.com
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WHERE 
THE 
NUMBERS 
TELL THE 
STORY

AGENT CFO

BY GEORGE 

PAUL THOMAS

PHOTOS 

BY RYAN 

CORVELLO

PARTNER SPOTLIGHT 

MICHAEL KILNER

For Michael Kilner, understanding 
that foundation has become both a 
profession and a passion. As the founder 
of Agent CFO, Michael has carved out a 
unique niche serving high-performing 
real estate teams across the country, 
helping them gain clarity around their 
numbers so they can make smarter 
decisions, grow sustainably, and lead 
with confidence.

His work centers on accounting, 
bookkeeping, and financial strategy, but 
at its core, it is really about something 
much bigger: helping business owners 
understand where they are today so 
they can intentionally build where they 
want to go tomorrow.

An Unexpected Beginning 
Michael’s path into the industry wasn’t 
one that was carefully planned years in 
advance. Growing up in Silver Spring, 
Maryland, he attended The Heights 
School in Potomac before staying in 
Washington, D.C., for college. Before he 
even graduated, an unexpected opportu-
nity changed the trajectory of his career.

His older brother, Pat, offered him a 
position as Director of Operations for his 
real estate team.

Michael had always admired his brother, 
both personally and professionally. The 
opportunity to work alongside someone 
he respected so deeply felt significant, 
and he immediately immersed himself 
in learning everything he could about 
the business.

Rather than focusing solely on sales, 
Michael became fascinated by what was 
happening behind the scenes. He studied 
the systems, structures, and models 
that powered successful real estate 
organizations. He wanted to understand 
why some teams flourished while others 
struggled, and he became obsessed with 
identifying the operational and financial 
differences between the two.

That curiosity eventually led him toward 
the area that would define his career.

Finding the Story Behind 
the Numbers 
While many people view accounting as 
a collection of reports and spreadsheets, 
Michael saw something different.

He saw a story.

As he began handling bookkeeping 
for his brother’s team, he discovered 
that financial reporting offered a 
window into every aspect of a business. 
The numbers revealed strengths, 
weaknesses, opportunities, and blind 
spots. They provided clarity where 
uncertainty often existed.

After about a year of managing the 
books, his brother offered advice that 
would ultimately plant the seed for 
Agent CFO.

“You should be so good at accounting 
for real estate teams that other people 
would pay you to work with them.”

Michael took that challenge seriously.

He began reaching out to other teams 
he knew, offering bookkeeping services 
despite having little formal experience 
at the time. Looking back, he laughs at 
how much trust those early clients placed 
in him. What he lacked in experience, 
however, he made up for with 
determination and a willingness to learn.

For several years, Agent CFO remained 
a side business while Michael continued 
helping his brother build and grow his 
real estate company. But as referrals 
increased and client demand grew, so 
did the opportunity.

Today, Agent CFO serves top-producing 
teams from brokerages including 

Most successful 
real estate 
businesses are built 
on relationships, 
leadership, and 
execution. What 
often goes unseen 
is the financial 
foundation holding 
everything together.

“You should be so 
good at accounting 
for real estate teams 
that other people 
would pay you to 
work with them.”
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To learn more about 

Agent CFO or schedule a 

complimentary consultation, 

visit the Agent CFO Booking 

Page at https://www.agentcfo.

co/book-now. Whether you’re 

looking to build stronger 

financial systems, clean up 

years of bookkeeping, or gain 

strategic financial guidance, 

Michael and his team are 

ready to help point you in the 

right direction. 

CONTACT

US!

Compass, Keller Williams, eXp Realty, 
Real, and independent firms throughout 
the country.

Great Accounting for Great Real 
Estate Teams

Michael’s company tagline is simple: 
“Great accounting for great real  
estate teams.”

It’s a statement that reflects both the 
firm’s focus and its philosophy.

Agent CFO intentionally specializes in 
one industry and one industry only. 
Rather than offering generic accounting 
services to every type of business, 
Michael and his team focus exclusively 
on real estate.

That specialization allows them to  
go deeper.

Because they understand team 
structures, commission models, staffing 
decisions, lead generation investments, 
and profitability benchmarks, they can 
offer guidance that extends far beyond 
bookkeeping. Their services range from 
foundational accounting and payroll 
management to financial advisory and 
fractional CFO support.

“We think of each client as the captain 
of their own ship,” Michael says. “We’re 

just the compass pointing them in the 
right direction.”

That perspective resonates with the 
type of clients Agent CFO attracts. The 
company works best with growth-
minded leaders who want more than 
clean books. They want clarity. They 
want confidence. They want a trusted 
financial partner who understands 
the realities of running a modern real 
estate business.

Built on Empathy 
One of Michael’s greatest strengths 
comes from the fact that he understands 
the pressures his clients face.

Having spent years inside real estate 
organizations, he knows the demands 
placed on team leaders and agents. 
He understands the long hours, the 
constant decision-making, and the 
responsibility that comes with leading a 
growing business.

That perspective shapes every  
client relationship.

“Our job is to take things off their plate, 
not add to their worries,” he explains.

Even as technology and AI continue 
changing accounting workflows, 
Michael believes the most valuable part 
of his business remains unchanged: 
trust. While software can improve 
efficiency, it cannot replace experience, 
judgment, or the confidence that  
comes from working with someone 
who understands your industry inside 
and out.

Family, Growth, and What 
Matters Most 
Away from work, Michael’s life revolves 
around family.

He and his wife live in Kensington, 
Maryland, with their five children, 
whose ages range from eleven years old 
to just eight months. Life is busy, loud, 
and wonderfully full.

Many of their closest friends are raising 
children of similar ages, creating a 
strong sense of community and shared 
experience. Between church, school 
activities, family commitments, and 
the everyday demands of parenting, 
Michael admits that most days end with 
a healthy level of exhaustion.

The kind that comes from spending your 
energy on things that matter.

Looking ahead, Agent CFO is focused 
on thoughtful growth. Michael believes 
the systems and structure are in place 
to serve many more clients, and he 

embraces the challenges that come 
with expansion.

For him, growth isn’t simply about get-
ting bigger. It’s about increasing impact.

That philosophy mirrors the 
professionals he admires most: people 
who excel in business while remaining 
deeply committed to their families, 
communities, and relationships.

It’s a balance he continues to  
pursue himself.

And much like the clients he serves, 
Michael understands that the best 
decisions are made when you have a 
clear picture of where you stand today 
and where you’re headed next. 

“We think of 
each client as 
the captain 
of their own 
ship. We’re just 
the compass 
pointing them 
in the right 
direction.”
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Call or text me anytime!
703-585-0189
keri@stoneresidentialllc.com

Project Manager

Your Project Manager and Go-To Human 
Before You List or Close

Keri Stone

LET US HANDLE:
• CURB APPEAL
• MAINTENANCE ITEMS
• LISTING PREP

• HOA VIOLATIONS
• RENOVATIONS
• INSPECTION ISSUES

We have licensed contractors in HVAC, plumbing, electrical, 
landscape, foundation repair, painting, drywall, and millwork.
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Balancing 
Expertise 

With 
Genuine 

Care

BY AMELIA ROSEWOOD

PHOTOS BY RYAN CORVELLO

AGENT SPOTLIGHT

ANDREA Hayes

S ome professionals 
are defined by their 
work. Others are 

defined by the way they 
make people feel. An-
drea Hayes is the latter. 
Welcoming, helpful, and 
genuinely approachable, 
she brings a rare com-
bination of hospitality 
training, deep commu-
nity involvement, and a 
service mindset that has 
shaped every chapter of 
her career. After eighteen 
years in real estate, her 
commitment to excellence 
continues to set her apart 
in Northern Virginia.

From Hospitality  
to Homes 
Andrea grew up in Sterling, 
Virginia, surrounded by 
the close-knit communities 
of Loudoun County. She 
attended Loudoun County 
Public Schools and later 
earned her associate 
degree from Northern 
Virginia Community 
College. With a talent for 

anticipating needs and 
creating memorable 
experiences, she found 
her professional footing 
in hospitality. She worked 
in the executive offices of 
prestigious brands such 
as The Ritz-Carlton, Hilton 
Hotel Corporation, and 
Benchmark Hospitality 
Management Company at 
Lansdowne Resort.

Those early years had a 
profound impact on her. 
“Hospitality teaches you 
how to treat people, how 
to anticipate needs, and 
how to set a standard 
for service,” she shares. 
Andrea built a reputation 
for excellence quickly, 
advancing in her career 
while choosing a different 
path from many of her 
peers. By age twenty-
one, she owned her first 
condo and was earning 
more than most recent 
graduates. It was the road 
less traveled, and it made 
her stronger.

Even as she excelled, she 
knew she wanted a future 
where she could be more 
present for her family. Real 
estate became that bridge. 
With a background rooted in 
service, sales, and client care, 
the transition felt natural.

A Career of Mastery  
and Meaning 
Andrea stepped into real 
estate in 2008, joining a 
top-producing team at Keller 
Williams. She spent over two 
years learning the industry 
at a high level before launch-
ing into her own business. 
Today, she is an Associate 
Broker with Samson Proper-
ties and the owner of Schatz 
Hayes Homes, where she 
handles every listing and 
purchase personally.

In her business, Andrea 
specializes in working 
by referral, a choice that 
reflects her relationship-
focused philosophy. She 
enjoys solving problems, 
finding creative solutions, 

and ensuring a positive 
experience for both clients 
and cooperating agents. 
“Helping someone achieve 
a dream they never thought 
possible is one of the most 
fulfilling parts of this career,” 
she says.

Her dedication has earned 
her recognition throughout 
her career, including 
Rookie of the Year at Keller 
Williams in 2008 and Realtor 
of the Year in the Reston 
office. “Those early awards 
meant the world to me. They 
were reminders that hard 
work and integrity matter,” 
she reflects.

Today, Andrea averages more 
than twenty transactions a 
year, closing over seventeen 
million in volume in 2023. 
This year, she is already over 
$16 million and is projected 
to finish around $20 million.

A Family Powered Team 
Even though she personally 
leads every transaction, 
Andrea is far from alone in 
her business. Her team is 
built on family, trust, and 
shared commitment.

Her mother is a cornerstone 
of Schatz Hayes Homes, 
supporting events, public 
relations, and the overall 
client experience. “She is 
definitely the nicer one,” 
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Andrea jokes. “People love 
being around her.” Her 
natural sales drive comes 
from her father, Rick, who 
occasionally gets dragged 
around the community on 
errands and appointments. 

Her husband, also an 
Associate Broker, balances 
another company the family 
owns, but offers steady 
insight and occasional 
collaboration. “He keeps me 
grounded. He is truly my best 
friend,” she says.

Her transaction coordinator 
isn’t a blood relative by trade 
but is an amazing asset to 
her team and part of her 
family for sure. Krissy with 
Real Advantage Transaction 
Management is her right 
hand, allowing her to give 
the attention where it is 
necessary and giving her the 

Real Estate & Lifestyle Photographer
in Maryland, D.C., and Virginia

Fusion Photography
2D and 3D Floor Plans

Agent and Team Portraits

corvellophotography.com  •  ryancorvello@gmail.com  •  757-685-2077

RYAN CORVELLO PHOTOGRAPHY
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time back to work out, go 
horseback riding, and enjoy 
quality time with her family.

Together, they form a 
business structure rooted in 
professionalism and genuine 
care. Even her two kids, 
Aiden and Amelia, help out 
in the business!

Life Beyond Real Estate 
For Andrea, home is where 
her heart truly shines. Her 
son, Aiden, is fourteen and 
a passionate football player 
who inspires her with his 
discipline and drive. Her 
twelve-year-old daughter is a 
competitive equestrian with 
Cedar Creek Farm. Andrea 
deeply admires Amelia’s 
strength and determination. 
“I feel like I hit the children’s 
lottery,” she says with a 
smile.

“Real estate has allowed me 
to be present for my kids, 
attend their events, volunteer 
at their schools, and stay con-
nected to our community,” 
Andrea explains.

The family also includes be-
loved pets. Ruby, their gold-
en retriever, is nine years 
old, and Ace, their Golden-
doodle, is two. Rocky, their 
Morgan Quarter Horse cross, 
is twenty years old and a 
treasured part of their barn 
family. Sam, a sixteen-year-

old chestnut warmblood, 
is the horse her daughter 
competes with and is the 
newest Hayes. 

Andrea loves attending 
sporting events, watching 
her children pursue their 
passions, and enjoying 
simple family time 
together. She is almost 
a year into a strength 
and cardio program at 
Mase Training, which 
has helped her feel 
healthier and stronger. 
“It is completely outside 
my comfort zone, but 
I’m proud of what I have 
accomplished thus far 
and can’t wait to see 
where the journey leads 
me,” she shares.

A Legacy in the Making 
Andrea’s long-term goals 
blend growth with presence. 
She wants her business to 
continue thriving by referral, 
maintain financial stability 
for her family, and eventual-
ly become a legacy her chil-
dren may choose to continue. 
Personally, she hopes to slow 
down just enough to savor 
life more intentionally.

Her message to the industry 
is simple. “Never stop 
learning. Understand things 
more deeply than the 
next person. Be hands-on 
and consistently involved 
in every part of the 
transaction.” For Andrea 
Hayes, excellence is not an 
act. It is a way of life. 

“NEVER STOP LEARNING. 
Understand things more deeply 
than the next person. Be hands-
on and consistently involved in 
every part of the transaction.”
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REAL ESTATE MEDIA

      @lucentmedia.re

JONATHAN, 
Owner

PROFESSIONAL 
PHOTOS

ENGAGING 
VIDEO

STUNNING 
AERIALS

Book Your 
Shoot!

Home • Auto • Business • Life • Health

Neil McKinnon
(571) 723-4208
Neil@GirlDadAgent.com  |  GirlDadAgent.com
10195 Main Street, Suite J, Fairfax, VA 22031

A+ PROTECTION FOR 
EVERY CLOSING

As families prepare 
for a new school 
year, they're also 
making one of 
life's biggest 
transitions—a 
new home.
From home 
insurance to auto 
coverage, we're 
here to help make 
every move a 
little easier.

TOP AGENTS DON'T TOUCH JUNK...

Sam Richardson
Chief Junker
571-749-9023

Scan to save my 
contact info or 

say hello!

THEY 
CALL ME.

CALL OR TEXT TO GET STARTED!
571-462-2660

elevatedstaginganddesigns.com

    elevatedstaginganddesigns
    Elevated Staging and Designs

    @elevatedstaging
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HELPING PEOPLE 
FIND THEIR PLACE

RIEMER

BY AMELIA ROSEWOOD

PHOTOS BY RYAN CORVELLO

RISING STAR

A Foundation Built on Experience 
Although Amy became licensed in  
2020, her journey into real estate began 
years earlier.

After graduating from the University 
of Virginia, she briefly explored the 
recruiting industry before realizing it 
was not the right fit. That realization 
led her into the real estate world, where 
she worked for a title company, investor 
groups, and a renovation company. Each 
role gave her a different perspective on 
the business and helped shape the agent 
she would eventually become.

Working with distressed properties 
and renovation projects exposed Amy 
to the transformational side of real 
estate. She gained firsthand experience 
seeing potential where others saw 
problems and learned how strategic 
improvements could completely change 
a property’s value and appeal.

By the time she earned her license, she 
had already spent more than four years 
immersed in the industry.

That experience proved invaluable 
during the highly competitive early 
COVID market.

“I felt like I had enough experience to 
lead people through the selling and 
buying process myself,” Amy recalls. 
“Helping people get from point A to 
point B while achieving their real 
estate and investment goals felt like the 
natural next step.”

The Perfect Mix of Art and Science 
Today, Amy brings a unique blend 
of analytical expertise and personal 
connection to every transaction.

She describes her approach as “the 
perfect mix of art and science,” 
combining market knowledge, 
negotiation skills, and data-driven 
strategy with genuine empathy and 
advocacy for her clients.

That balance has helped fuel impressive 
growth. Last year, Amy closed 18 
transactions totaling more than $11.4 
million in sales volume. This year, she 

is on pace to reach approximately $15 
million. Her annual sales increased 
by an impressive 142 percent year 
over year, earning her brokerage’s 
Momentum Award. She was also 
selected as one of just 12 participants 
in the Northern Virginia Association of 
Realtors® Leadership Institute.

Yet numbers alone do not define success 
for Amy.

What excites her most is helping people 
find a place where they truly belong.

“Our sense of place and community 
is so fundamental to well-being,” she 
explains. “Where you live impacts that. 
I love helping my clients find that sense 
of place.”

Whether she is guiding a first-time 
buyer, helping a family move into a 
new chapter, or assisting someone 
through the emotional process of 
selling a longtime home, Amy strives 
to make every transaction feel less 
overwhelming and more empowering.

Community at the Center 
If there is one thread that runs 
consistently through Amy’s life, it is her 
passion for building community.

Born in Bangkok, Thailand, and raised in 
Loudoun County, Virginia, Amy has al-
ways valued meaningful connections and 
shared experiences. Those values extend 
far beyond her real estate business.

A proud University of Virginia alumna, 
she has become heavily involved 
with the UVA Club of Washington, 
DC, helping create opportunities for 
local alumni to connect. Over the past 
year, she has focused on launching an 
Alexandria chapter, organizing social 
gatherings, networking events, volunteer 
opportunities, and community programs.

Amy is also deeply involved with 
Chamber Dance Project, a local nonprofit 
that supports professional ballet dancers 
during periods when many performers 
are furloughed. Earlier this year, she 
served as co-chair of the organization’s 
Red & Black Spring Gala, helping raise 

Amy
Some people find real estate—for 
Amy Riemer, it feels like something 
she was always meant to do.

Energetic yet grounded, ambitious 
yet deeply people-focused, Amy has 
built her business around a simple 
philosophy: when you genuinely 
care about people, success naturally 
follows. As a solo agent with 
RLAH @properties, she has quickly 
established herself as a rising force 
in the Northern Virginia market, 
earning recognition as a top 1.5% 
Realtor® in the nation and a 2026 
Washingtonian Best Top Agent while 
continuing to grow her business 
through relationships, service, and 
community involvement.
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IT That's Simple, Secure & Stable
The IT Partner Your Business Has Been Missing

(540) 596-5957 | info@principalitc.com | principalitc.com
Proudly Serving Northern VA Realtors & Businesses

Book a FREE IT 
Assessment with 

Shaun Cobbs

Slow computers? Emails going to spam? 
Can't be found online?

“Well, those ARE problems.”
We help fix all three!

Managed IT • Protect Clients • Marketing

Your clients trust you with 
their biggest transaction. 
Make sure your technology 
is worthy of that trust.

When Junk Piles Up,
Life Feels Cluttered

E m e r g e n c y  S e r v i c e s  A v a i l a b l e
(703) 608-7221  |  TheJunkThiefDMV@gmail.com

Start a Free Clean-Out Estimate Now!
TheJunkThief.com

Junk Removal • Demolition • Local Moving

more than $100,000 to support upcoming 
performances and programming.

For Amy, giving back is not a separate 
part of life. It is simply part of who she is.

Life Beyond Real Estate 
Away from work, Amy’s world  
revolves around family, adventure, 
and making memories.

She and her husband, Troy, are raising 
their two young children, Margot and 
Marty, while also sharing their home 
with two cats, Nalin and Taki.

She enjoys skiing, swimming, yoga, 
strength training, and traveling 
whenever possible. In fact, her love 
of travel runs so deep that if she were 
not in real estate, she imagines she 
might have pursued a career similar to 
Anthony Bourdain’s.

His curiosity about people, cultures, and 
food continues to inspire her today.

That same curiosity fuels some of 
Amy’s favorite pastimes, whether she is 
enjoying high tea with friends, sharing 
a bowl of pho with family, or exploring 

new destinations around the world. A 
recent month-long family adventure 
through Europe only strengthened 
her passion for experiencing different 
cultures and creating meaningful 
connections wherever she goes.

Looking Ahead 
As Amy looks toward the future, her goals 
remain centered on both professional 
excellence and personal fulfillment.

Professionally, she hopes to continue es-
tablishing herself as one of Alexandria’s 
go-to real estate experts while growing 
her knowledge, leadership, and impact 
within the industry. Personally, she wants 
to continue building a life filled with 

family, travel, friendships, community in-
volvement, and memorable experiences.

Most importantly, she wants every client 
relationship to extend far beyond a 
single transaction.

“I aim to be a lifelong resource, advisor, 
and advocate, as opposed to just a 
moment in time,” she shares.

For Amy, success is not built through 
one big moment. It is created through 
countless small acts of service, 
consistency, and care. Those ordinary 
moments, repeated over time, are 
exactly what continue to make her a 
Rising Star. 

“I aim to be 
a lifelong 
resource, 
advisor, and 
advocate, as 
opposed to 
just a moment 
in time.”
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In an industry increasingly driven by automation and 
shortcuts, David Cabo built his real estate career the old-
fashioned way: one door at a time. One conversation at a time. 
One relationship at a time.

After more than a decade in the business and over $32 million 
in annual sales volume, David has proven that fundamentals 
still win. Consistency. Presence. Work ethic. Genuine care for 
the person on the other side of the door.

A solo agent with Keller Williams McLean, David believes 
real estate remains - at its core - a relationship business. And 
relationships are built face-to-face.

Shaped by Curiosity and Connection 
David spent his early years in New York and on the South 
Jersey Shore. From a young age, he was genuinely interested 
in people - their stories, their backgrounds, their perspectives. 
That curiosity became a defining trait and continues to shape 
how he approaches both life and business.

He earned his undergraduate degree in theology from 
Franciscan University, an experience that shaped his 
perspective on purpose, service, and values. Along the way, 
he studied abroad in Austria, spent a summer in Russia, 
and returned to Rome, Italy, twice for grad school.  These 
experiences broadened his worldview and deepened his 
appreciation for culture, language, and history - three of the 
ways he most naturally connects with clients and friends alike.

Before real estate, David lived in New York City for more than 
a decade, where he worked as an A-list promoter and later 
owned exclusive clubs in Manhattan and the Hamptons. In 
environments where discretion, service, and relationship capital 
with high-profile clientele determined success, he refined the art 
of white-glove service and high-touch client experience.

DAVID 
CABOBY AMELIA ROSEWOOD

PHOTO COURTESY OF ELLE YEON 

PHOTOGRAPHY, LLC

COVER STORY

OPPORTUNITY 
KNOCKS
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“I have always been happiest meeting new people,” David says.

That natural ease, combined with an instinct for hospitality, 
would later become a defining advantage in real estate.

An Old-School Entry Into Real Estate 
David began his real estate career nearly 12 years ago, inspired 
by a mentor he met during college. A close friend’s father became 
like a second father to him - someone whose career trajectory left 
a lasting impression. After starting as a door-knocker, the man 
went on to own roughly twenty Brokerage offices in Chicago 
before selling them back to the company and building substantial 
wealth through strategic real estate investments.

“Whenever I thought about becoming a Realtor, I imagined 
myself succeeding by door-knocking,” David says.

He committed fully to that vision.

David knocked on more than 15,000 doors, repeatedly working 
the same Northern Virginia neighborhoods until he built 
measurable geographic market share. Over time, conversations 
turned into trust. Trust turned into referrals. And referrals 
built a thriving, referral-driven business.

When you show up consistently, people notice. Eventually, they 
don’t just see effort - they assume expertise.

David has been recognized as the number-one individual 
agent at Keller Williams McLean five times, and is part of the 
top-producing brokerage in Arlington and Fairfax counties 
by sales volume. He has also been featured as a top agent in 
Washingtonian Magazine and Arlington Magazine.

Still, accolades are not how he defines success.

“I have an acute sense of my fiduciary responsibility,” he explains. 
“If I believe more time or more effort on my part can create 
additional value for my clients, I’m willing to do the work.”

Looking Ahead With Intention 
Over the next five to ten years, David plans to scale both his 
real estate business and investment portfolio with discipline 
and strategy. His goal is not simply to “work less,” but to build 
a model that creates both impact and freedom - allowing him 
to serve at a high level while intentionally protecting time for 
family and community involvement.

When offering advice to aspiring top producers, he keeps it 
straightforward: “Do something you genuinely enjoy,” he says. 
“If you love what you are doing, then you won’t mind putting 
in the extra hours necessary to succeed at the highest level. “

For David, door-knocking is still his favorite part of 
the business.

“It’s old school. It works, and it doesn’t feel like work to me.”

In a market obsessed with shortcuts, David Cabo remains 
committed to the fundamentals: effort, consistency, and 
relationships built face-to-face. And for him, opportunity still 
knocks... one door at a time.

That advocacy - rooted in discipline, honesty, and presence - 
remains the backbone of his business.

Real estate also supports a long-term strategy. David 
has intentionally built a portfolio of rental properties, 
understanding firsthand how combining brokerage income 
with investment ownership creates leverage, flexibility, and 
long-term stability.

“The sky’s the limit,” he says. “And I genuinely enjoy building a 
legacy for my family, which compounds.”

Life Beyond the Listings 
At home, David’s life is full in the best possible way. His 
wife, Rosina, a physician assistant specializing in nutrition 
and integrative medicine, now focuses much of her time on 
raising their growing family. Together, they are parents to five 
children: Marianna (10), Sebastian (9), Veronica (7), Anthony 
(4), and Xavier (1).

He considers being the best spouse and father possible the 
most important and most rewarding work he will ever do.

One principle guides both his life and his business: “God first, 
family second, business third.” It is a philosophy he lives 
intentionally and one that aligns closely with the culture he 
values at Keller Williams.

The Cabos are actively involved in their church, which 
serves as their primary avenue for community outreach and 
philanthropy. Family time often includes simple day trips to Old 
Town or Middleburg, opportunities to unplug and reconnect. 
At home, they are known for lively family dance parties and 
hosting extra festive parties whenever the season allows.

David was once a member of his high school surfing team 
and still misses the ocean. That love for energy, motion, and 
momentum continues to show up in how he builds his life 
and business.
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Check out our 1,000+ 

Reviews

(703) 682-5922
AROUNDTOWNMOVERS.COM
Licensed & Insured Professional Movers

Service-Disabled
Veteran-Owned Small Business

Ryan Murphy
President

• Pack & Unpack • Climate Controlled Warehouse • Move Management • Downsize & Cleanout

• FREE Home Protection • FREE Mattress Bags • FREE Use of Wardrobe Boxes

• Residential & Commercial Moves • Local & Long Distance

ASK ABOUT OUR DECLUTTER SPECIAL 
FOR REAL ESTATE AGENTS!

It's Too Good To Pass Up.

EVERY MOVEMatters
CELEBRATING OUR 20th 

ANNIVERSARY THIS YEAR! 

TIM MCCARTHY P R E S I D E N T

703.407.0268 // Tim@SilveradoPrinting.com
SilveradoPrinting.com

HAPPY 250,
AMERICA!!

Let us capture those vibrant 
Summer Colors like no one else
...and don't forget to add video!

Let us capture those vibrant 
Summer Colors like no one else
...and don't forget to add video!

50% OFF OUR AMAZING
PHOTO AND HIGH-DETAIL
FLOOR PLAN PACKAGE!

703-656-9704 (text or call)
office@HiiperStudio.com

HiiperStudio.com

Book Today at:

HiiperWOWpromo.com

For I know the plans I have for you, 
declares the Lord, plans to prosper you...

Jeremiah 29:11

Herlinda Benito

Cleaning Services for a
Positive Buyer Response

DEEP CLEANS • ROUTINE CLEANING • OFFICE CLEANING • MOVE IN/MOVE OUT • COMMERCIAL CLEANING

Our experienced team ensures every space is spotless, 
giving you peace of mind and more time to focus on 
what matters most.

FREE  ESTIMATES! CALL TODAY
LEARN MORE
QUESTIONS?

(703) 798-9140
SpainsCleaning.com
spainscsllc@gmail.comSchedule your first cleaning and receive

15% OFF your second clean!
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A Celebration of Stories

The NOVA Real Producers Magazine Party was a special 
afternoon centered around connection, celebration, and the 
people who continue to make an impact within the Northern 
Virginia real estate community.

Hosted at The Money Store in Ashburn, the event brought 
together featured agents, future features, and valued 
partners in an intimate atmosphere that encouraged 
authentic conversations and meaningful connections. Guests 
proudly shared printed articles, celebrated one another’s 
accomplishments, and enjoyed an afternoon that reflected the 
heart of the NOVA Real Producers community.

Designed to be personal and relationship-focused, these 
magazine parties go beyond recognition alone. They serve 
as an opportunity to celebrate the stories, dedication, and 
partnerships that continue to strengthen and elevate the local 
real estate industry.

We extend our sincere appreciation to our event sponsors 
— Winston’s Chimney Service, The Money Store, My Pro 
Movers & Storage, and Units NOVA — whose generous 
support made this celebration possible.

A special thank-you also goes to the talented creative partners 
who captured the spirit of the event so beautifully. Ryan 
Corvello’s photography preserved the memorable moments 
of the afternoon, while Axcess Studios’s videography 
brought the energy and emotion of the celebration to life in a 
lasting way.

Thank you to everyone who attended and helped make the 
event such a success. Your presence and support are what turn 
gatherings like these into meaningful experiences and lasting 
memories. We look forward to continuing to celebrate, connect, 
and grow together at future NOVA Real Producers events.

For more information on all NOVA Real Producers events, please 
email us at  info@novarealproducers.com. 

June 23, 2026
JUNE MAGAZINE PARTY

PHOTOS BY RYAN CORVELLO

EVENTS RECAP

NOVA Real Producers’
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MARKETING 
FOR THE 

MODERN AGENT

PHOTOS • VIDEOS • 3D TOURS
TWILIGHTS • DRONE SHOTS

SOCIAL MEDIA REELS

BRONSON
CARMICHAEL
OWNER

Sell listings faster and
stand out from the competition!

(571) 317-2198
CarmichaelPhotoVideo.com

hello@CarmichaelPhotoVideo.com
      Carmichael Photo & Video     CPV_Media
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TOP 250 STANDINGS - BY VOLUME
Individual Closed Data as reported to MLS from Jan. 1 to Jun. 30, 2026

Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of July 6, 2026, for residential sales from January 
1, 2026, to June 30, 2026,  in Virginia, Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, 
Arlington, Fairfax City, Fairfax County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the 
information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

RANK NAME OFFICE SELLING 
#

SELLING 
$

BUYING 
#

BUYING 
$

SALES TOTAL
$

Team standings rely on 
accurate submissions.

Make sure your team’s 
production is fully reflected in 
Everynook.

• Verify team members
• Confirm transactions
• Submit missing data

Scan to create or update your 
accountOr visit Everynook.
com/Ranking

TEAM DATA = TEAM RANKING
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RANK NAME OFFICE SELLING 
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SELLING 
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BUYING 
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BUYING 
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Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of July 6, 2026, for residential sales from January 
1, 2026, to June 30, 2026,  in Virginia, Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, 
Arlington, Fairfax City, Fairfax County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the 
information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.
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$

SALES TOTAL
$

TOP 250 STANDINGS - BY VOLUME
Individual Closed Data as reported to MLS from Jan. 1 to Jun. 30, 2026
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TOP 250 STANDINGS - BY VOLUME
Individual Closed Data as reported to MLS from Jan. 1 to Jun. 30, 2026
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Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of July 6, 2026, for residential sales from January 
1, 2026, to June 30, 2026,  in Virginia, Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, 
Arlington, Fairfax City, Fairfax County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the 
information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.
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SELLING 
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BUYING 
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$

Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of July 6, 2026, for residential sales from January 
1, 2026, to June 30, 2026,  in Virginia, Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, 
Arlington, Fairfax City, Fairfax County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the 
information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

TOP 250 STANDINGS - BY VOLUME
Individual Closed Data as reported to MLS from Jan. 1 to Jun. 30, 2026

127
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Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of July 6, 2026, for residential sales from January 
1, 2026, to June 30, 2026,  in Virginia, Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, 
Arlington, Fairfax City, Fairfax County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the 
information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

RANK NAME OFFICE SELLING 
#

SELLING 
$

BUYING 
#

BUYING 
$

SALES TOTAL
$

TOP 250 STANDINGS - BY VOLUME
Individual Closed Data as reported to MLS from Jan. 1 to Jun. 30, 2026
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RANK NAME OFFICE SELLING 
#

SELLING 
$

BUYING 
#

BUYING 
$

SALES TOTAL
$

Disclaimer: Information based on closed MLS data and supplemental data provided by Everynook, as of July 6, 2026, for residential sales from January 
1, 2026, to June 30, 2026,  in Virginia, Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, 
Arlington, Fairfax City, Fairfax County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the 
information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

TOP 250 STANDINGS - BY VOLUME
Individual Closed Data as reported to MLS from Jan. 1 to Jun. 30, 2026

@realproducersnorthernva

N O V A

Follow NOVA Real Producers on social media to keep up.

MOVES FAST
NOVA Real Estate

@realproducersnova

@realproducersnorthernva

PREMIER VIDEOGRAPHERS
for Realtors, Personal 
Brands, and High-End 
Estate Tours

AxcessStudios.com

Brand Messaging
Video Production

Live Streaming
Digital Marketing
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Individual Closed Data as reported by MLS from Jan. 1 to Jun. 30, 2026

TOP 100 STANDINGS - BY UNITS

Disclaimer:  Information based on closed MLS data and supplemental data provided by Everynook, as of July 5, 2026, for residential sales from January 
1, 2026, to June 30, 2026,  in Virginia, Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, 
Arlington, Fairfax City, Fairfax County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the 
information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

RANK NAME OFFICE SELLING # SELLING $ BUYING # BUYING $ SALES TOTAL $
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Individual Closed Data as reported by MLS from Jan. 1 to Jun. 30, 2026

TOP 100 STANDINGS - BY UNITS

Disclaimer:  Information based on closed MLS data and supplemental data provided by Everynook, as of July 5, 2026, for residential sales from January 
1, 2026, to June 30, 2026,  in Virginia, Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, 
Arlington, Fairfax City, Fairfax County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the 
information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

RANK NAME OFFICE SELLING # SELLING $ BUYING # BUYING $ SALES TOTAL $ RANK NAME OFFICE SELLING # SELLING $ BUYING # BUYING $ SALES TOTAL $
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FREE INSPECTIONS

24/7 EMERGENCY SERVICES

WATER DAMAGE RESTORATION

INTERIOR MOLD REMEDIATION/TESTING

ATTIC & CRAWLSPACE MOLD

MOLD IN AIR DUCTS

POST REMEDIATION REPAIRS

ODOR MITIGATION

571.288.8050

Call or text our veteran-owned, 
family-run, local business!

LIGHTSPEED 
RESTORATION IS NOT!
LIGHTSPEED 
RESTORATION IS NOT!
Call our team to remediate 
stormwater emergencies 
and damage.

WEATHER IS 
UNPREDICTABLE...

LEARN MORE
LightspeedRestoration.com

lr.alexandria-fairfax@lightspeedrestoration.com

DAN DERBES24/7 Emergency Phone:

(571) 512-5852

• Vacancy Marketing • Tenant Screening • Rent Collection
• Property Maintenance • Financial Reporting

Contact Patrick Page!
703.592.6802
circlepm.com

Your Property
Management Partner
To Help You:

Dream
OF THE NEXT
ADVENTURE

Grow
YOUR BUSINESS 

JEn oy
LIFE

Scalable Real Estate Solutions was 
founded with one mission: to simplify 

real estate operations and help agents 
thrive. Built on flexibility, family, and 

integrity, we’ve redefined what support 
looks like—creating smart, scalable 

systems that empower agents to grow 
with confidence.

Your one-stop shop
for real estate support

703-639-4166 www.scalableres.com info@scalableres.com

Together,
We Simplify.

Innovate. Thrive.
Transaction
Coordination

Listing
Support

Marketing
Services

Bespoke
Solutions

Amina Basic
(571) 410-0661
va@cyberbacker.com
cyberbacker.com

@cyberbackervirginia

Watch your
business
BLOOM

when you
rely on our

administrative
services!

View All Of Our Services!

Schedule a FREE
business evaluation!



9151 Currency St.
Irving, TX 75063

Helping single parents with one-time, 
large ticket items so they can focus on 

leading successful families.

www.startwithonestep.org 

Our heart goes into
every floor, every relationship, every home.

571-316-1218 RachelsFloors.com rachel@rachelsfloors.com

When looking for new floors, rely on our woman-owned company, 
which has been serving the Northern VA area since 2019.

When looking for new floors, rely on our woman-owned company, 
which has been serving the Northern VA area since 2019.

Request your FREE estimate!

Rachel Loback, OwnerWe offer f inancing and settle at closing options!

Carpet • Hardwood • Laminate • Sand & Refinish and More!


