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REALTORS® Win with Alliant Credit Union!

30+ Years of Mortgage Experience
$4B+ in Funded Residential Loans

Call Today to Learn More!
Sandi Frith
Mortgage Loan O�cer
NMLS #: 564023
586-871-8002
sfrith@alliantcreditunion.com

Backed by Alliant Credit Union’s
Competitive Rates & Trusted Reputation

Come Hail or High Water Protect
Your Transactions with ACS Roofing's
EXPERT EXTERIOR 
RENOVATIONS
SOLUTIONS!

Residential Roofing
Commercial Roofs

Flat Roofs
Roof Repairs

Gutters
Windows and Siding

Get a Quote Today!
586.325.4001  |  ACSRoofers.com

Mention Real Producers
and Receive $500 Off!

Client: TRACEplus
Photography

Size: 1/4
Location: Standard
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Official Partner
for Moving Services

Contact us Today
for a Free Quote!

734-484-1717

Mention Real Producers 
for up to 2 Months of 

FREE Storage 

This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the real estate community!

Preferred Partners

ALARM/SMART 
HOME SYSTEMS
Safeguard Security Solutions
(800) 631-3550
safeguardsecuritypros.com

BLINDS/DRAPERY
Impact Home Staging Experts
(248) 591-4290
www.impacthomestaging 
experts.com

BUSINESS TECHNOLOGY 
MANAGEMENT
Connextion
(248) 720-6560
yourconnextion.com

CLEANING
Dawn To Dusk Cleaning
(586) 932-4090
dawntoduskcleaning.com

CUSTOM HOME BUILDERS
Cranbrook Custom Homes
(586) 781-2316
www.cranbrookcustomhomes.com

ESTATE SALES & AUCTIONS
Aaron’s Estate Sales
(248) 915-8888
www.aaronsestatesales.com

EVENT VENUE
Insta Snap Studios
(586) 788-9700
instasnapstudios.com

FINANCIAL CONSULTING
Summit Financial 
Consulting LLC
(586) 226-2100
summitfc.net

HANDYMAN
Home Fixology
(586) 690-6211
www.homefixology.net

HEALTH INSURANCE
Summit Health Services
Anthony Landino
(586) 226-2100
summitfc.net/services/ 
insurance/health

HEATING & COOLING
Controlled Weather HVAC
(586) 625-2121
www.weathercontrolhvac.com

HOME BUILDER
Lombardo Homes
(586) 781-2316
lombardohomes.com

HOME IMPROVEMENT/
MAINTENANCE/REPAIR
MI Home Repairs
David Iannucci
(586) 315-6565
mihomerepairs.com

HOME INSPECTION
en-Vision Property Inspections
(586) 453-8755
www.en-visionproperty 
inspections.com

HomeTeam Inspection Service
(586) 783-9957
www.hometeam.com

HOME PREPARATION 
SERVICES
HOMEstretch - North 
Metro Detroit
(248) 453-1200
www.home-stretch.com/
locations/mi/nmetro-detroit

HOME REMODELING
CCR Renovations
(800) 988-1710
ccrrenovationsllc.com

HOME STAGING
Impact Home Staging Experts
(248) 591-4290
www.impacthomestaging 
experts.com

INSURANCE
McDowell Insurance Group
Lauren McDowell
(586) 846-2230
lmcdowellagency.com

State Farm Agency  
Aaron Seitz
(586) 992-1175
aaronseitzinsurance.com

INTERIOR DESIGN
Impact Home Staging Experts
(248) 591-4290
www.impacthomestaging 
experts.com

KITCHEN & BATH
CCR Renovations
(800) 988-1710
ccrrenovationsllc.com

MEDIA/PHOTOGRAPHY/
VIDEOGRAPHY
TRACEplus Photography
(248) 295-1534
traceplusphotography.com

MORTGAGE
Alliant Credit Union
Sandi Frith
(586) 871-8002
www.alliantcreditunion.org/
mortgages/loan-officers/
sandi-frith

John Adams Mortgage
Stephen Anderson
(586) 909-0994
johnadamsmortgage.com

John Adams Mortgage
Chris DeRosier
johnadamsmortgage.com

Lake Michigan Credit Union
Brent Green
(586) 697-0199
www.lmcu.org/brentgreen

Michigan Mortgage Pro
Joseph Murray
(586) 210-3077
michiganmortgagepro.com/

Michigan Schools & 
Government Credit Union
(248) 260-8906
msgcu.org

MORTGAGE BROKER
AFEX Lending
(248) 808-2456
afexlending.com

MOVING & STORAGE
Morse Moving & Storage
(734) 484-1717
www.morsemoving.com

Preferred Moving & Storage
(586) 463-4230
www.preferredmoving.net

NEW CONSTRUCTION 
MORTGAGE
Alliant Credit Union
Sandi Frith
(586) 871-8002
www.alliantcreditunion.org/
mortgages/loan-officers/
sandi-frith

Lake Michigan Credit Union
Brent Green
(586) 697-0199
www.lmcu.org/brentgreen

PHOTOGRAPHY/BRANDING
Gina Dinverno Photography
(586) 260-9658
ginadinvernophotography.com

PHOTOGRAPHY/
VIDEOGRAPHY/DRONES
Great Lakes Aerial Video 
Services & Photography
(586) 246-4203
www.greatlakesaerial 
videoservices.com

PLUMBING, SEWER & DRAIN
J.A. Inspections Plumbing 
& Sewer Services
Jamyre Anderson
(313) 920-6708

RENOVATIONS
Renovations Now
(586) 335-4344
renovationsnow.com

RENOVATIONS/REMODELING
Renovation Sells Northeast 
Metro Detroit
Andrew Wehrli
(586) 301-6063
renovationsells.com

ROOFING
Mills Siding and Roofing
(616) 800-8688
millssidingandroofing.com

Roofana
(414) 404-7663
roofana.com

ROOFING & ROOF REPAIR
ACS Roofing
(586) 325-4001
acsroofers.com

SOCIAL MEDIA & 
CONTENT CREATION
Real Leverage Solutions
(810) 710-9095
realleveragesolutions.com

TAX SERVICES
Summit Tax 
Heemer Klein & 
Michelle Chmelko
(586) 751-6060
summitfc.net/services/
tax-planning

TITLE COMPANY
Alliance Title of Michigan
Kelly Anderson
(313) 447-0058
www.alliancetitleofmi.com

Fieldstone Title
(248) 318-3358

Secured Title of Michigan
(586) 292-8436
titlemi.com

VIRTUAL STAGING
Great Lakes Aerial Video 
Services & Photography
(586) 246-4203
www.greatlakesaerial 
videoservices.com

Macomb
County 
Real
Producers
is Hiring! 
We’re seeking a detail-oriented
Account Executive to support our
growing platform.

part-time / full-time
remote work
no publishing experience is necessary

Please reach out to 
Terra at terra.csotty@n2co.com
for more information.

M A C O M B  C O U N T Y
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Contents Working With A Team of Fiduciaries Under 
One Roof Can Help Make Your Life Easier and 

Potentially Improve Your Financial Plan
Investment Management & Retirement Planning
We can provide advice and management on a variety of investment accounts 
including liquid investments that can be accessed at any time, existing retirement 
plans, or helping to establish a new employer plan.

Tax Planning through Summit Tax Services, LLC
Should you go with a sole proprietorship, S corporation, partnership, or LLC? 
We’ll crunch the numbers and see what benefits you the most!

Health Insurance through Summit Health Services, LLC
Health Insurance costs exactly the same whether you have an agent help you 
or not, so give us a call to see if we can help you save money.

Auto and Homeowners Insurance through
Summit Insurance Services, LLC
It is important to ensure you have adequate coverage, 
but also important to ensure you are not overpaying
for the coverage. 

Estate Planning through GM&H, P.C.
Should you have a Will or Trust?  Who will get the kids? A lot of people 
need an Estate Plan but haven’t created one yet.

Ken
Wink

Anthony
Landino

Zach
Bachner

James
Baldwin(586) 226-2100  www.SummitFC.net

Investment advisory services are o�ered through Summit Financial Consulting LLC, an SEC registered investment advisory �rm. Health/Life/Annuity Insurance products and 
services o�ered by the individual insurance agent. Group Health insurance and ancillary bene�ts are o�ered through Summit Health Services, LLC. Property/Casualty (P&C) 

Insurance is o�ered through Summit Insurance Services, LLC and our local P&C agency partners. Summit Financial Consulting LLC and its representatives do not render tax, legal, 
or accounting advice. Representatives of Summit Financial Consulting LLC o�er tax preparation services through Summit Tax Services. Summit Tax Services is a DBA of Heemer 

Klein & Company and they are owned and operated independently. Past performance cannot predict future performance.

We are Fiduciaries. With all of these professionals under one roof brainstorming to help you,
we believe you’ll feel better knowing you have a comprehensive plan in place for the future.
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Luana Nascimento
Event Coordinator

Meet
The

Team

Amanda Matkowski
Editor/Writer

Joseph Cottle
Account Executive

Ashley Streight
Content Coordinator/ 

Ad Strategist

Lexi Markison
Relationship Manager

Terra Csotty
Owner/Publisher

Jay Dunbar
Great Lakes Aerial  

Video Services
Photographer

Holly Garrish
Relationship Manager

Follow us on our social 
channels for the latest 
info on exclusive events, 
newsmakers and more!

Real Leverage Solutions
Social Media

DISCLAIMER: The articles and opinions expressed in this publication are those of the respective 
authors and do not necessarily reflect the views of The N2 Company d/b/a Real Producers (“N2”). 
Advertisements appearing in this publication are paid placements and are not endorsed or 
recommended by N2. N2 is not responsible for the statements, opinions, or business practices of any 
authors, contributors, or advertisers featured herein. Portions of this publication may include content 
created with the assistance of artificial intelligence (AI) tools by authors or contributors and may not be 
independently verified by N2.
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RISING STARS:
High-performing agents who’ve
been in real estate for less than
5 years.

CONTRIBUTORS:
Knowledgeable industry
professionals who provide 500-
800-word educational articles.

DIFFERENCE MAKERS:
Those who make a difference in the
community through charitable or
philanthropic work.

PARTNERS:
Highly recommended and strongly
endorsed real estate and home
service providers.

TOP AGENTS:
Agents who perform in the top 300-500
in the market and have an interesting or
inspirational story to tell. 

Be Featured in
Real Producers

WHO WE FEATURE:

Submit nominations to terra.csotty@n2co.com or nominate someone at
macombcountyrealproducers.com.

Apply for you or someone you know to be featured in an upcoming article. 

M A C O M B  C O U N T Y
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OPERATION 
GIVE BACKGIVE BACK

THURSDAY, 
SEPTEMBER 17, 2026 

12:00 PM - 2:00 PM 

CANTEEN GOLF & 
BILLIARDS 
41701 Garfield Rd. 
Clinton Township, MI 
48038

To sponsor this event, reach out to Terra.Csotty@n2co.com or 
rpevents@n2co.com.

EVENT ANNOUNCEMENT

Register at:
www.realproducersparty.com

Photos by:  
Great Lakes Aerial 

Video Services 

Social Media:  
Real Leverage Solutions

Hosted by Canteen Golf & Billiards

Connect with industry professionals while enjoying lunch, 
games, raffles, and plenty of opportunities to build new 
relationships in a fun and relaxed atmosphere at  
Canteen Golf & Billiards.

A Charity Event Supporting Our Veterans

Join the top real estate agents and Preferred Partners in Macomb County  
for an afternoon of networking, great food, and giving back at Operation Give Back!

Most importantly, this event is dedicated to supporting our 
local veterans. Every registration helps make a positive impact 
on those who have served our country.

Come network, give back, and be part of an event that  
makes a difference!
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Turning Setbacks Into Comebacks

Monzo

PHOTOS BY MELISSA DOUGLAS CO.

AGENT ON THE RISE

Before she was helping families unlock the 
doors to their new homes, Sarah Monzo was 
trying to unlock her purpose. It took years of 
soul searching, several career pivots, and the 
encouragement of a tight-knit family before 
she found her way into real estate and onto 
one of the top-producing teams in Michigan.

Sarah’s path to real estate wasn’t obvious at first. 
She spent a decade bouncing between college 
courses, the hospitality industry, and various 
administrative roles, never quite finding her place. 

For Sarah, her answer arrived through her husband, 
Regan, and his family. “I married into the Monzo 
family, where they come from generations of 
entrepreneurship, specifically in real estate and 
investing,” she said. Her brother-in-law, Erick 
Monzo — the only licensed agent of his generation 
at the time — became her mentor. “Without this 
exposure, I’m not sure I would have felt compelled 
to consider this as a career path,” Sarah added.

When Sarah and Regan bought their first home 
with Erick as their agent, Sarah began to take real 
estate seriously. “I really enjoyed the process!” 

she said. Sarah loved the deals, the negotiations, 
and the possibilities in every property. She 
even loved watching HGTV. Add in the future 
flexibility she wanted for motherhood, and 
she knew she had found something special.

Sarah earned her license in 2016 and dove into 
the industry as an inside sales agent (ISA) for The 
Monzo Group with Keller Williams Great Lakes. “My 
role was designed to integrate a lead generation 
within our group by farming prospective sellers and 
buyers and cold calling,” she said. Sarah spent her 
days shadowing seasoned agents, attending training 
seminars, and preparing to become a full-time agent. 
“I had developed a passion for the industry and 
had every intention of diving in,” she explained.

When Sarah became pregnant with her first son, 
she shifted her real estate career into more of a 
“hobby.” By 2019, she and her husband welcomed 
identical twin boys. “I had a bit of an identity crisis,” 
she said. “I knew I wouldn’t be able to physically 
and mentally balance three boys under three while 
chasing after a full-time professional career.”

In 2020, with her boys a little older and a 
family support in place, Sarah returned to real 

Sarah
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THEY DESERVE LEADS
Custom Reels · Captions · Carousels and Strategy Done for You
Hyper-Local Content that Turns Browsers into Buyers

LET'S TALK ABOUT LEVELING 
UP YOUR SOCIAL 810.844.1835

realleveragesolutions.com

Real Leverage
S O L U T I O N S

Your Listings Deserve More Than Likes

EXCLUSIVE OFFER: 
Enjoy $50 off Your First Cleaning as a New Client!

estate full-force. “Fast forward to COVID-19 — I 
was itching to launch the career I wanted to 
work toward back in 2016,” she explained. 
“It was the best decision I ever made!”

Today, Sarah is an agent with The Monzo Group, 
a powerhouse team of more than 100 agents. 
Founded nearly two decades ago by Erick, the 
team averages more than 1,000 closed homes each 
year and ranks as the #1 Keller Williams team in 
the country for units sold. For Sarah, who’s now 
10 years into her career, it’s a full-circle moment 
she never imagined back when real estate was 
just something she’d “pressed pause” on.

In the industry, Sarah is known for her authenticity 
and her ability to change the way people perceive 
real estate agents. “My sales approach is professional 
and knowledgeable, yet not high-pressure, which 
resonates well with almost everyone I meet,” she said.

Although Sarah is glad to be back in real estate, she’ll 
admit that balancing work in an industry with no 
traditional work hours is still her greatest challenge. 
However, she has learned to set boundaries, 
embrace discomfort, and remain persistent. 
“Becoming comfortable with being uncomfortable 
is a critical aspect of the job,” she shared.

When she’s not working, Sarah is embracing an 
energetic and loving household in Shelby Township. 
She and Regan have three sons — Hudson, 8, and 
twins Jamison and Greyson, 7. As a family, the 
Monzos enjoy supporting their boys’ passions 
in sports and music, traveling to new places, 
attending concerts and local festivals, spending time 
with friends, and making the most of a summer 
weekend in Caseville. Sarah also volunteers at 
her children’s school, binge-watches true crime, 
and cherishes quiet moments of self-care.

Sarah is equally passionate about community 
outreach — especially The Monzo Group’s annual 
“Miracle on Monzo Street,” which provides 
holiday support for families in need. “It reflects 
our deep commitment to giving back,” she said.

For new agents, Sarah reminds them to not 
fear rejection. “Plant your roots where your 
employer is committed to genuinely investing 
in you and your future,” she explained.

“Replace negative thoughts with positive 
affirmations,” Sarah added. “Embrace 
challenges as opportunities for growth. Every 
setback is a setup for a comeback.”

As she continues building her career, Sarah 
remains committed to serving families with 
authenticity while being a role model for new 
agents finding their footing. Her path into real 
estate may have taken time, but it ultimately 
led her exactly where she was meant to be. 

Photo by Jenn Carter

“Becoming 
comfortable 

with being 
uncomfortable is 

a critical aspect 
of the job."
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LEGEND IN THE BUSINESS

PHOTOS BY GINA DINVERNO PHOTOGRAPHY

PHOTOS TAKEN AT LOMBARDO HOMES MODEL AT PRESTON CORNERS VILLAS IN SHELBY TOWNSHIP

M arie Domanski brings decades 
of experience and integrity to 
her role as an agent at Real 

Estate One. Known for her commitment 
to service, she approaches every 
relationship with the goal of supporting 
people through one of life’s biggest 
decisions. “My motto has never changed: 
‘Your REALTOR® for Life!’” she said.

Before real estate, Marie excelled in 
retail management, earning awards 

such as Manager of the Year. Her  
success also earned her incentive  
trips, including a Caribbean cruise,  
Rio de Janeiro, and New York.  
“A top-producing real estate agent 
inspired me to get my license because 
of my success in retail,” she explained. 

Marie began her real estate career in 
Toronto in 1995, where obtaining a 
license required rigorous training.  
“I completed three levels of 40-hour  
coursework and passed three 

examinations,” she recalled. 
“That strong educational 

foundation shaped the 
way I continue to 

serve my clients 
today.” Marie 

later completed 
additional 
courses in 
mortgage 
financing, real 
estate law, 
and property 
appraisal after 
spending two 
years gaining 

hands-on field 
experience.

In 2018, Marie 
relocated from Ontario, 

Canada, to Michigan and 

earned her U.S. real estate license in 
2019. “I had to rebuild my business like 
a brand-new agent. If I wanted life’s 
comforts, I had to earn them myself,” 
she said. “Those early experiences 
taught me the satisfaction of building 
success through dedication and effort.”

Marie’s dedication has fueled impressive 
career growth. Her accomplishments 
include the Real Estate One Gold Award, 
recognition as a Real Producers Top 500, 
and the Military Relocation Professional 
(MRP) designation from the National 
Association of REALTORS® (NAR). 
“Relocating high-ranking officers — 
including a general, colonel and several 
majors — has been one of the most 
meaningful parts of my work,” she said.

For Marie, one of her most treasured 
moments came when a retiring general 
presented her with a custom coin of 
honor. “He told me the coin is only given 
to individuals of exceptional integrity,” 
Marie said. “Receiving it was a humbling 
reminder that real estate is about trust 
and making a meaningful impact.”

Although Marie works independently, 
she is a mentor in her office, training 
and coaching new agents. “I love 
helping newer agents grow and 
succeed,” she said. Besides supporting 
her colleagues, Marie also feels 

arieMD O M A N S K I
Where 

Experience 
Meets 

Integrity
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honored to guide clients through  
life-changing moves. “Real estate is 
about building trust and creating 
lasting relationships,” she added.

Outside of work, Marie is often with 
her family. She and her husband 
have been married since 2012, 
and they share a blended family 
of eight adult children and 13 
grandchildren. “We love spending 
family time together — swimming, 
biking, celebrating special 
occasions, or simply enjoying 
everyday moments,” Marie said.

For up-and-coming agents, Marie 
reminds them to stay true to 
their values. “Stay determined, 
act with integrity, and never 
stop learning,” she said.

At the core of Marie’s work is a 
career shaped by care, consistency, 
and trust. “Real estate is about 
making a meaningful impact — 
on clients, on colleagues, and on 
the community,” she said. Marie 
carries this philosophy into every 
interaction, ensuring that each 
connection is worthwhile. 

Stay determined, 
act with integrity, 
and never stop 
learning.”
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RISING STAR

Y ears before Shannon 
Savona entered the 
real estate industry, 
she was the unofficial 

go-to person in her social 
circle for home advice. “People 
would ask me to help with 
paint selections or contractor 
referrals, and they often told 
me I’d be a great agent,” she 
explained. “After enough nudges, 
I went and got licensed.” 

Shannon’s business has grown 
consistently each year since 
entering the industry in 2021, 
fueled by referrals, client trust, 
and a passion for helping people 
make confident real estate 
decisions. Even in a market 
challenged by low inventory 
and economic uncertainty, 
2025 became her strongest 
year on record, reflecting 
her resilience, expertise, and 
results-driven approach.

Shannon’s path to real estate 
began with a strong foundation 
in marketing and business, 
which she studied at Eastern 
Michigan University. Outside 
the classroom, she grew up 
figure skating, a discipline that 
required hours of training and 
careful time management. 
“It was a foundation for 
my success,” she said.

Shannon later transitioned 
into education, where she 
implemented robotics and 
automation programs within 
schools across Michigan. “I was 
very passionate about my work 
to provide industrial technologies 
to education programs,” she 
shared. The experience prepared 

her to communicate clearly, 
solve problems creatively, and 
advocate for others — skills her 
clients now depend on during 
real estate transactions.

A lifelong Clinton Township 
resident, Shannon is now 
raising her family in the same 

Shannon
TURNING LOCAL KNOWLEDGE INTO LASTING RELATIONSHIPS
PHOTOS BY 

GINA DINVERNO 

PHOTOGRAPHY

PHOTOS TAKEN 

AT LOMBARDO 

HOMES MODEL 

AT PRESTON 

CORNERS VILLAS 

IN SHELBY 

TOWNSHIP

S A V O N A
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preferredmoving.net
586-463-4230

SCAN TO BOOK

From Listed to Sold
We Handle the Move

community where she grew up. 
“I come from a family of hard 
workers, and that provided a 
great example of ‘work hard, 
play hard,’” she explained. Those 
values are especially helpful as 
the market transitions from a 
long-running seller’s market into 
a more balanced environment. 
“This is very exciting for my 
buyer clients,” Shannon added. 

At Realty Professionals, Shannon 
works with a small team that 

consists of herself and one 
additional team member. “Lauren 
McDowell and I work together 
to better serve each client,” she 
said. Their teamwork is reflected 
in Shannon’s hands-on method, 
especially when inventory 
is tight. “I am creative with 
looking outside of the MLS for 
homes,” she added. To find the 
right fit for her clients, Shannon 
regularly calls on FSBOs and 
taps into her agent network 
for off-market opportunities.

For Shannon, forming 
connections with others is her 
favorite part of being an agent. “I 
truly enjoy building relationships 
with people and helping them 
with their goals,” she said. “I 
love working with my clients 
and getting to know them.”

When asked about her definition 
of success, Shannon mentioned 
that it’s “being able to provide for 
my family and also be present for 
them.” She and her husband, AJ, 
have been married since 2007 and 
have three children — Mya, 15, 
Leah, 13, and Dominic, 9. Mya is 
a competitive figure skater, while 
Leah and Dominic both play 
hockey. “We enjoy all the time 
we spend with the kids and their 
love for the ice,” Shannon said. 

As for Shannon, when she has 
free time, she enjoys golfing, 
bowling, boating, and visiting 
the family cottage. She also 
gravitates toward self-help 
books — her favorite is “The 
Energy Bus” by Jon Gordon.

For new agents in the industry, 
Shannon believes that they should 
learn consistency. “Build your 
CRM, time block your week, and 
focus on your sphere,” she shared. 
“You can build a referral-based 
business earlier than you think if 
you focus in the right areas. When 
your focus is on best serving 
your clients, success will come.”

Whether she’s guiding first-time 
buyers or seasoned homeowners, 
Shannon approaches every 
transaction with care. “Treat 
every client like family, and 
do the right thing,” she said. 
It’s a philosophy that reflects 
her commitment to both her 
clients and the community 
she proudly calls home. 

WHEN YOUR FOCUS IS ON BEST SERVING 
YOUR CLIENTS, SUCCESS WILL COME.”
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TOP PRODUCERS

PHOTOS BY JAY DUNBAR OF GREAT 

LAKES AERIAL VIDEO SERVICES

PHOTOS TAKEN AT LOMBARDO HOMES MODEL AT 

STILLWATER CROSSING IN MACOMB TOWNSHIP

Benny and Alkida Offer 
have spent more than 
a decade building a 
business rooted in faith, 
family, and the kind of 
relationships that outlast 
any single transaction. The 
husband-and-wife duo 
operate The Leone Team 
out of the Keller Williams 
Lakeside office, and with 
a surname like Offer, 
they seemed destined to 
be involved in making 
offers to buy and sell 
homes, but the meaning 
behind their team name 
stretches back long before 
their real estate career.

Benny grew up with deep 
ties to his Italian heritage 
and had a particularly 
close bond with his 
grandfather, Benedetto 
“Ben” Leone. When his 
grandfather passed away 
in 1993, Benny — whose 
middle name is actually 
Benjamin, which was 
given to him in honor of 
his grandfather — made 
a quiet promise to carry 
the name forward, and 
he has kept that promise 
ever since. Benny’s 
entrepreneurial spirit 
led him to drop out of 
college and start his 
own businesses, and 
every business he has 
created has carried the 
Leone name: a lawn 
maintenance company, 
a cleaning company, and 
a property management 
firm. In Italian, “Leone” 
means “lion,” and they 

have kept the same lion 
logo since 1996. When he 
and Alkida came to Keller 
Williams Lakeside, the lion 
logo and the Leone name 
came with them. Their 
second son, Benedetto, 
carries the name as well, 
representing a second 
generation of the tribute.

For Benny, his early 
interest in real estate 
began when he was 

young, first through playing 
Monopoly and later, in his 
20s, by reading “Rich Dad 
Poor Dad” by Robert Kiyosaki 
and other real estate books. 
He then began playing 
Monopoly in real life with his 
rental portfolio, purchasing 
his first investment property 
in 2006 and eventually 
building up to approximately 
17 rentals — more than 
30 units in total, many of 
them duplexes. He was so 

immersed in the investment 
world that he found himself 
constantly pestering his 
real estate agent to get in 
to see houses, so eventually 
it made sense for Alkida to 
get her license in 2013 to 
support the family’s growing 
investment activity. Benny 
followed in 2014. “I was 
giving people so much advice 
about rental properties. I 
said, ‘Why don’t I just get 
my real estate license too 

Benny  
     & Alkida

From Family 
Roots to 
a Thriving 
Business

OFFER
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and make this a full-time 
thing?’” Benny shared.

Benny and Alkida have 
built both their lives and 
their business around their 
faith in Jesus Christ. That 
foundation aligned naturally 
with Keller Williams’ 
values of “God, family, then 
business,” which resonated 
with them from the very 
beginning. Benny has often 
led prayers at awards and 
banquets, and he and Alkida 
launched a Bible study and 
prayer group at the office 
this past February. “We 
wouldn’t have the business 
we’ve had without the Lord’s 
blessings,” Benny said.

The Leone Team has grown, 
contracted, and grown 
again over the years. At its 
peak, Benny ran a team of 
six or seven agents with a 
transaction coordinator, 
surpassing $20 million in 
volume. Today it’s just the 
two of them, husband and 
wife, working together like 

they did in the beginning. 
Benny describes himself as 
an introverted extrovert — 
he loves to read and think 
quietly, but is also the main 
negotiator, always ready 
to attend training sessions. 
He figures he has logged 
over 1,000 hours of real 
estate, personal growth, and 
negotiation training. He also 
loves teaching others about 
real estate and business, and 
leads much of the marketing 
and social media efforts. 
As for Alkida, she handles 
the backend operations, the 
paperwork, the filing, and 
a robust client base of her 
own, particularly within 
the Albanian community, 
where she is well known 
and deeply trusted. She 
grew up in communist 
Albania, immigrated to 
the United States in 1996, 
worked several restaurant 
jobs to pay her way through 
college, earned a business 
degree, became an American 
citizen, and speaks three 
languages. According 

to Benny, “She is the 
hardest working person 
I have ever known.”

Last year, The Leone 
Team’s numbers reflected 
how strong the partnership 
and relationships with 
their clients have become. 
The two of them closed 
with more than $13 million 
in volume and landed in 
the Real Producers Top 
100 in Macomb County, 
coming in at #35 out of 
over 6,000 agents! It also 
marked their first time 
in the top 100. “By God’s 
grace, some timely help 
from family, and amazing 
loyalty from long-standing 
clients, it ended up being 
the best quarter of sales in 
real estate since I’ve been 
in business,” Benny said.

The couple attributes 
their work ethic, positive 
attitudes, and faith to 
the unconditional love, 
support, and old-fashioned 
values modeled by both of 
their parents. As for their 
career success, Benny and 
Alkida attribute it to their 
real estate training and, 
even more importantly, 
their ability to truly 
understand their clients’ 
situations. They put 
themselves in their clients’ 
shoes, seek to understand 
their needs, and lend an 
empathetic ear — often by 
listening more and talking 
less. “We want our clients 
— who often become like 
family after closing — to 
feel important, like they 
are our only client at 
that time,” Benny said.

Another way Benny 
and Alkida value their 
clients is by showing 
appreciation. Years ago, 
the couple started gifting 

pies to all of their past 
clients during the week of 
Thanksgiving. They both 
agree that “preparing the 
week before is the busiest 
week of the year, but the 
two days we hand out 
our pies are definitely the 
most rewarding days of 
the year for us. Getting 
a chance to see all those 
wonderful people we’ve 
had the chance to work 
with after all these years 
is what we love about 
being agents. It’s so great 
to reconnect with them 
and catch up on their lives. 
We get to see our clients in 
all seasons of life, not just 
when they are moving. 
It’s very rewarding.”

The transactions that stand 
out most in the couple’s 
memories are the ones 
that required them to be 
not only agents, but also 
counselors and problem 
solvers, and go the extra 
mile. During the pandemic, 
they helped a young man 
whose Canadian fiancée 
was suddenly unable to 
cross the border due to the 
ever-changing COVID-19 
travel laws while they 
were already looking at 
houses. Benny and Alkida 
kept the group text going 
for months, praying for 
them and lifting their 
spirits. He eventually had 
to buy a home while they 
were still waiting for the 
border to reopen, and 
when it did, she could 
finally walk through the 
front door of their own 
house, a house that she 
had never seen in person 
and was finally hers too. 
Another COVID-era deal 
involved a seller living in 
Italy, a prospective buyer 
from France living in 
Michigan, and a closing 

GOD,  
FAMILY, then 
BUSINESS. 
We wouldn’t 

have the 
business we’ve 

had without the 
Lord’s blessings."

that ultimately had to take 
place at the U.S. Embassy 
in Sweden — the only one 
open at the time. Benny 
and Alkida set alarms for 
the middle of the night to 
accommodate the six-hour 
time difference so they 
could be available if their 
client had any issues signing 
the closing documents at 
an Embassy from another 
continent. “You can’t make 
this stuff up,” he said. 

For Benny and Alkida, 
another blessing of being 
real estate agents is getting 
their children involved 
in the business. Over the 
years, the kids have helped 
check on rental properties, 
stuff envelopes, take part in 
videos, and hand out pies 
at their Thanksgiving client 
appreciation event. One 
year, the whole family even 
participated in the Romeo 
Peach Festival parade, 
walking down Main Street 
wearing their red KW polos 
shirts and handing out candy 
and real estate brochures.

In Benny and Alkida’s lives, 
family and faith fills every 
corner of it. As a family 
of five, they attend St. 
Lawrence Church in Utica, 
where all three children 
attended grade school. Benny 
and his oldest son are lectors 
during Mass, and all three 
children have been altar 
servers. Sports play a big 
part of their lives as well. 
Their older son Tomassino is 
a senior and will be heading 
to college in Illinois this 
fall to play college baseball 
and study business. Their 
younger son Benedetto 
plays high school soccer, 
basketball and baseball, and 
their daughter in middle 
school, Luciana, plays 
volleyball, basketball and 

softball. “At any given time, 
you can find us involved 
in church, real estate or 
sports — or driving to one of 
those places,” Alkida joked.

In the years ahead, Benny 
and Alkida plan to keep 
the business focused and 
deliberate. While real 
estate remains the priority, 
Benny is also exploring 
opportunities to pursue 
his passion for leadership 

and personal development 
speaking, along with 
potential writing projects. 
Alkida — a leader in her 
own right — is developing 
an online bookstore for the 
Albanian community, where 
books in that language 
are notoriously difficult 
to find. She also founded 
a nonprofit organization 
for women entrepreneurs 
that helps them learn about 
marketing and business 

practices. The organization 
hosts several events each 
year where women business 
owners gather as vendors 
to sell their products and 
services and support one 
another. As for real estate, 
a transaction coordinator 
may join the team eventually, 
but for now, the priority 
is growing what they’ve 
built and pouring into their 
children and their clients.
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For anyone thinking 
about entering the real 
estate industry, the couple 
reminds them that they 
must be prepared to be 
an entrepreneur — which 
means treating it like a 
business, investing in 
education, and building 
relationships. “Dive into the 
books and videos, attend the 
classes — everything that has 
to do with entrepreneurship 
— and look at it as a career,” 
Benny said. Alkida added, 
“You have to really put in 
the work when it all relies 
on you. Being a real estate 
agent means you have to be 
self motivated and ready 
to work when your clients 

are available. You have to 
put yourself second and 
your client needs first.”

For Benny and Alkida, real 
estate has always been a 
vehicle for honoring their 
faith and family, for serving 
clients through the hardest 
and happiest moments of 
their lives, and for building 
something that lasts. In 
every family they serve, 
that purpose continues to 
guide the work they do.

As Benny likes to say, 
“For us, when it comes 
to our clients, it’s not 
a one-time thing … It’s 
a lifetime thing.” 

“We want our 
clients — who 
often become 

like family after 
closing — to 

feel important, 
like they are 

our only client 
at that time.” 

WHO DO YOU TRUST
With Your Real Estate Business?

We want to know which local vendors you’d recommend to other agents in Macomb County.

Send your list of most trusted partners to terra.csotty@n2co.com.
www.macombcountyrealproducers.com

Mortgage Lending
Title Company

M A C O M B  C O U N T Y

Builders
Client & Referral Gifts

Home Repairs
Home Warranty

Insurance
Moving Services

Property Management
Inspections

Jamyre Anderson | Owner

(313) 920-6708
jamyreanderson726@gmail.com

Customer Satisfaction is our 
NUMBER ONE goal and to 

always leave you confident in 
the services we provide for 

you and your clients.

over 200+ 5 star reviews on Thumbtack

Dedicated to Plumbing Excellence
and Customer Satisfaction!
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MOVES FAST
Macomb County’s Real Estate

Follow Macomb County Real Producers
on social media to keep up.

M A C O M B  C O U N T Y@realproducersofmacombcounty

@realproducersofmacombcounty

@realproducersofmacombcounty

Renovations Simplified
Design. Construction. Financing.

Chat with Andrew
(586) 301-6063
Andrew@renovationsells.com

 Elias Sesi • Owner/Founder
esesi@fieldstone-title.com • (248) 318-3358    

MORE THAN TITLE.

Built on Integrity.
Driven by Growth.

Focused on You.

A Partner in Growth.

FIGHTING HUMAN TRAFFICKING

WORLDWIDE
n2gives.com

BY THE 
NUMBERS

2025

HERE’S WHAT THE TOP 

AGENTS IN MACOMB 

COUNTY SOLD IN 2025

$2,391,281,345
SALES VOLUME

7,856
TOTAL TRANSACTIONS

26
AVERAGE TRANSACTIONS 

PER AGENT

$7,970,938
AVERAGE SALES VOLUME  

PER AGENT

Residential &
CommercialA/C Checks Installation, 

Repair & 
Maintenance 

Emergency 
HVAC Services

Call Now for Fast & 
Reliable Cooling Service!

586.625.2121
FURNACE INSPECTIONS

FOR $59 

FINANCING 
NOW AVAILABLE
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Transform Your
Home with

Contact Us to Start Your
Home Transformation

FROM CONCEPT TO COMPLETION,
WE HANDLE IT ALL

Restoring the American Dream
One Home at a Time

1.800.988.1710
CCRRenovationsLLC.com

AUTO | HOME | LIFE

Lauren McDowell, Agent
24416 Crocker Blvd

Clinton Twp MI 48036
P: 586.846.2230

Insurance underwritten by Auto Club Group Insurance Company, Auto Club Insurance 
Association, Member Select Insurance Company, and AAA Life Insurance Company.



9151 Currency St.
Irving, TX 75063

NMLS #2273319

MANAGING PARTNER
NMLS ID 2108826

(248) 808-2456
(833) 694-0520

MARCUS
YOUNAN

Start your path to homeownership
with Marcus Younan,

individualized 
mortgage options 
made just for you.


