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Your Trusted Legal
Partner in Every Deal

Joseph A. Padula-Zamora
Attorney at Law
17 W. 775 Butterfield Rd., Unit 124 
Oak Brook Terrace, IL 60181

• REAL ESTATE TRANSACTIONS
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WE'VE GOT YOU COVERED.

Liane Luckett

Tia Duderstadt

Account executive
Multi-Million Dollar Producer

708-205-5193
lluckett@HWAhomewarranty.com

Account Executive
Multi-Million Dollar Producer

847-271-7968 
Tia.D@hwahomewarranty.com

COVERAGE THAT GIVES YOUR CLIENT 
REAL-LIFE ASSURANCE

Over 25 Years
combined experience!
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REPORTS 
REALTORS
TRUST
Residential Inspections • Commercial Inspections 

Radon Testing • Sewer Scope Inspections
Termite Inspections • Mold & Air Sampling

New Construction • Condo Inspections
Multi-Unit Inspections • Solar Panel Inspections

Local Knowledge • Fast Scheduling
Detailed, Same-Day Reports

Call/Text: 630-542-0273 • SpotOnHomeInspect.com

Ask us about our 200% Guarantee
& Free 90 Day Warranty

Your next deal deserves a Spot On Inspection.

Scan to
Book Online!

They deserve a mortgage team that educates, 
communicates, and delivers.

We work alongside Realtors to ensure 
every client receives exceptional service 
from application to closing—because your 
reputation matters as much as ours.

One client. One transaction. One lasting 
partnership.

Let’s build something great together.
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Dan Gjeldum, EVP of Mortgage Lending NMLS # 686529
M: 312.543.9692 • O: 630.242.8732
Dan@ccm.com
413 N. Carpenter St., Suite 1W • Chicago, IL 60642

LOAN OFFICERS MOVE TOO!
Dan and his team have moved to CrossCountry 
Mortgage to better serve clients and Realtor partners.

Equal Housing Opportunity. All loans subject to underwriting approval. Certain restrictions apply. Call for details. CrossCountry Mortgage, 
LLC NMLS3029 NMLS1806506 (www.nmlsconsumeraccess.org). Illinois Residential Mortgage Licensee. 
See https://crosscountrymortgage.com/licensing-and-disclosures/state-disclosures/ for a complete list of state licenses.
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

Chase Home Loans
(630) 479-3296
Chase.com

CrossCountry Mortgage 
Chris Hoss
(630) 884-0030
crosscountrymortgage.com/
st-charles-il-3007/chris-hoss/

CrossCountry Mortgage 
Dan Gjeldum
(773) 435-0654
ccm.com/Dan-Gjeldum

CrossCountry Mortgage 
John Noldan
(630) 290-6251

CrossCountry Mortgage
The Kriticos Group
(847) 942-1497
crosscountrymortgage.com/
chicago-il-3967/adam-kriticos/

Neighborhood Loans 
Archie Vetter
(708) 261-5583
AVetterLender.com

Neighborhood Loans 
Jeffery LaRocco
(630) 701-0179
NeighborhoodLoans.com/
Jeff-LaRocco

Preferred Rate
Sergio Giangrande
(847) 489-7742
preferredrate.com/loan-officer/
sergio-giangrande/

The Money Store
Jesse Byrer
byrerteam.com/

Union Home Mortgage
Bill Pendley
(630) 330-5626
uhm.com/loan-officers/
bill-pendley/

MOVING & STORAGE
Advanced Moving & Storage inc
(630) 790-2500
AdvancedMoving.com 

Berger Moving & Storage
Colleen Tubacki
(630) 888-5278
bergerallied.com

Boerman Moving & Storage
(630) 972-1000
boerman.com

PERSONAL BRANDING/
STORYTELLING
Persona Marketing 
Alan Stern
(847) 917-4210
ThisIsAlanStern.com

PEST SOLUTIONS
Rose Pest Solutions
(800) GOT-PESTS?
RosePestControl.com

PHOTOGRAPHY
Styles Media
(708) 212-4206
POHphotography.com

POWER WASHING
Rolling Suds
(630) 230-6885
RollingSudsPowerWashing.com/
Naperville-Elmhurst

RADON MITIGATION
DuPage Radon Contractors
(630) 836-1918
DuPageRadon.com

REAL ESTATE VIDEO 
& PHOTOGRAPHY
KDE Photography Inc.
(630) 244-9959
KDEphotography.com

RESTAURANT
Modern Plate
(630) 361-6304
ModernPlateElmhurst.com

TITLE INSURANCE
Chicago Title Insurance 
Company
(224) 242-6848
ctic.com

Landtrust Title Services
(708) 710-5580
MyLandtrust.com

VIDEOGRAPHER
Visual FilmWorks
Travis Heberling
(872) 356-8135
VisualFilmWorks.com

ATTORNEYS
Anselmo & Wojcicki LP
(630) 359-8560
www.anselmollp.com/

Donna Craft Cain P.C.
(630) 941-8650
DonnaCraftCain.com

Jill Daniels LLC
(630) 269-9203
JillDanielsLaw.com

Law Office of  
James F. White, P.C.
(630) 466-1600
JWhite-Law.com

Niko Law LLC
(708) 966-9388
Niko-Law.com

Ranjha Law Group
(630) 277-9368
RanjhaLaw.com

The Law Office of 
Damon M. Fisch P.C.
(630) 857-9511
Fisch.Law

Zamora Law Office P.C.
(312) 788-7819
ZamoraLawPC.com

CLOSING GIFTS
Cutco Closing Gifts 
Cut Above Gifts
(312) 899-6085
CutAboveGifts.com

CUSTOM COUNTERS 
& STONE WORK
Select Surfaces
(847) 260-5940
SelectSurfaces.net

FLOORING
Great Western Flooring
(630) 357-3331
GreatWesternFlooring.com

FRAMING
If These Walls Could Talk
(331) 212-5962
WallsTalkFraming.com

HEATING & COOLING
ComforTemp
(630) 537-8367
MyComforTemp.com

HOME INSPECTION
Spot On Home Inspection
(630) 542-0273
spotonhomeinspect.com

The BrickKicker
(630) 420-9900
BrickKicker.com/Chicagoland

HOME WARRANTY
Achosa Home Warranty 
Kim Bisaillon
(847) 975-6706
AchosaHW.com

HWA Home Warranty 
of America
(888) 492-7359
HWAHomeWarranty.com

INSURANCE
Champion Insurance Agency
(630) 332-2555
Allstate.com/ChampionAgency

Next Level Insurance Agency
Anthony Campanella
(630) 347-9855
NextLevelinsAgency.com

JUNK REMOVAL & HAULING
JDog Junk Removal & Hauling
(630) 537-0610
JDogElmhurst.com

LIGHTING & HOME 
FURNISHINGS
Hortons Home Lighting
(708) 352-2110
HortonsHome.com

MOLD REMEDIATION
Green Home Solutions
(630) 847-0013
www.greenhomesolutions.com/
chicago-il/

MORTGAGE / LENDER
A & N Mortgage Services
(773) 305-7037
ANmtg.com

903 Commerce Dr., Ste 210
Oak Brook, IL 60523
630-277-9368  •  ranjhalaw.com

FLOAT AWAY
We had a great experience with Isa, Alex, and the rest 

of the Ranjha Group team! We appreciate how 
professional the team is, specifically, the speed and 
clarity of the communication. We highly recommend 

working with them!
-Rolando H
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PUBLISHER’S NOTE

One of the things I’ve enjoyed most about publishing DuPage 
Real Producers is having a front-row seat to what makes the 
best in our market different. It isn’t just production. It’s the 
willingness to share ideas, celebrate one another’s success, 
and genuinely want to see this industry improve. That kind 
of mindset spreads. One conversation leads to a better client 
experience. One relationship turns into a referral. One fresh 
perspective changes the way someone runs their business. 
That is why communities like this matter.

DuPage Real Producers is built on the belief that when you 
bring the right people together, everyone benefits. Every 
feature, event, and introduction is another opportunity to 

learn, connect, and continue 
raising the standard for real 
estate across Chicagoland. 
Because when one person 
gets better, the industry gets 
better. And that’s something 
worth being part of.

Andy Burton

Publisher 
andy.burton@n2co.com

PUBLISHER’S NOTE

The Standard  
Is Contagious

* Real Estate Transactions

* Real Estate Litigation

* HOA Disputes

* Evictions

* Mechanics Lien Litigation

* Eminent Domain Litigation

Experienced Chicagoland 
Attorneys

WE ARE HERE TO HELP
www.fisch.law • 630-857-9511

Facebook.com/ 
DupageRealProducers@DupageRealProducers

New company.
Same great team.

#1DuPage
County
2025

Now at CrossCountry
Mortgage.

Source: Public Record Data. Equal Housing Opportunity. NMLS3029 NMLS193680

John Noldan
EVP of Mortgage Lending
C: 630-290-6251
E: john@ccm.com



DuPage Real Producers • 1312 • August 2026

AGENT FEATURE

APT AT ADAPTING
BY LAUREN YOUNG  ••  PHOTOS BY STYLES MEDIA

RITTER
DebDeb

Deb’s career has been defined by her competitive edge, 
openness, ability to truly listen, adapt quickly, and her  
steady, relationship-driven approach. 
A mindset she developed early on and 
continues to nurture.

“I consider myself to be from Lake 
Geneva though I moved around the 
country a bit as a kid because my dad 
was a navy pilot,” Deb says. “Moving 
around taught me how to adjust quickly 
and connect with all kinds of people.”

Deb learned early how to navigate new 
environments and build relationships 
from scratch—skills that would later 
become essential in her work with clients. 
Attending Grinnell College opened her 
world even more. Surrounded by a very 
diverse student population and exposed 
to wide-ranging viewpoints, Deb learned 
to really listen and engage thoughtfully.

“Grinnell is a very liberal college, and 
it was a wonderful time in my life to be 
challenged, expand my thinking, and 
broaden my knowledge and experiences,” 
she says. “I’ve always been a curious 
person and that experience really 
pushed me to think in new ways.”

Before becoming a REALTOR®, Deb built 
a successful corporate career, serving as 
a vice president at Northern Trust Bank 
and as a project manager at US Cellular. 
Those roles sharpened her leadership and 
organizational skills while her hands-on 
experience in real estate continued to grow 
on account of the real estate investments 
she expanded with her husband, Marv.

“When I met Marv, he had already 
invested in and was managing two 12-
unit apartment buildings in Naperville,” 
she says. “That initial exposure gave 
me a real understanding of real 
estate from the ownership side.”

The couple expanded their portfolio 
in Naperville and Glen Ellyn and 

eventually founded Rite-Way Custom Homes—along with 
their partner, Walt Arway—all while gaining experience 
in business, construction, development, and design. 

“We did all of it while also holding down our corporate roles 
in Chicago. Walt was the principal contact and day-to-day 
field operations person at that point,” Deb says. “Working 
alongside Marv and Walt gave me a deep understanding of 
the business and how all the pieces come together in the 
new construction, design/build/renovation business.”

“I’m a little competitive. I like to find the house 
before my client finds it online,” says DuPage 
REALTOR® Deb Ritter. “I love it when I find the 
house my buyers are looking for on the MLS 
or off-market and they are thrilled with it.”
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B U I L T  F O R  S P E E D

Your Client. Their Home. Your Control.

A better home warranty experience
for property managers.

Choose the contractor you trust

Claims handled in hours, not days

Contractors paid retail on the spot

You stay in control from start to finish

P R O T E C T  Y O U R  C L I E N T S .
P R O T E C T  Y O U R  R E P U T A T I O N .

Call or Text: (847) 975-670
AchosaHW.com

Kimberly Bisaillon
Senior Sales Executive

Call Kim for a $50 
Discount of ALL Plans!

50% of claims completed
in less than 48 hours!

Stop 
Blending In.
Start 
Standing Out.
Today’s buyers and sellers choose more than 

an agent; they choose a brand they trust.
Alan Stern helps real estate pros use AI, social media, and 

simple DIY strategies to build their personal brand and turn 
conversations into opportunities.

S TA R T  T O D AY
Alan Stern | 847-917-4210

PersonaMarketingServices.com

“There are always twists and 
turns, and I want my clients to feel 
supported every step of the way.”

Years of volunteering  
and strong personal connections  
helped her to quickly establish trust  
and build momentum. 

“Thankfully, once it was known  
that I was now a REALTOR®, I got a 
nice [business] lift-off from friends  
and the people who knew me through 
my volunteer activities,” says Deb. 
“Those relationships truly helped  
me get started.”

Today, Deb’s approach centers on 
creating a seamless experience for 
her clients. Her background allows 
her to anticipate challenges and guide 
transactions with clarity, reducing 
stress in what can often be an 
overwhelming process.

“My goal is to make the path as 
straight and smooth as possible 
and to minimize the drama,” she 
says. “There are always twists and 
turns, and I want my clients to feel 
supported every step of the way.”

Outside of work, Deb’s life is centered 
on family and keeping connections. 
She and Marv have been married for 
more than thirty years and enjoy an 
active lifestyle that includes biking, 
paddleboarding, and spending long 
weekends in Door County, Wisconsin.

Her commitment to community 
has never wavered—from years 
of involvement with the Bridge 
Communities organization and her 
local church, to her membership in 
the 100+ Women Who Care in Door 
County and more, Deb remains 
engaged in meaningful ways.

Looking ahead, Deb says, “My 
intention is to continue to build a 

stand-out, client-focused business known for great service, 
trust, and long-term impact,” she says. 

Today, Deb is focused on achieving her intentions, and she’s 
excited that Harding Glen Townhomes in Glen Ellyn, the 23-unit 
luxury townhome development that Rite-Way, doing business as 
Harding Custom Homes is building, is about to enter Phase II.

“I just love providing a service that solves real estate-related 
problems for people,” Deb adds. “When everything comes 
together for them, it’s incredibly fulfilling. 

“With all the knowledge I’d gained in multi-family 
investments and new construction, getting my real estate 
license just seemed like the next logical step. I felt it would 
allow me to bring everything I’d learned into one place,” she 
adds. But then the Great Recession hit and disrupted their 
business. At the same time, Deb had to navigate the loss of 
her parents. Those experiences caused her to reflect on what 
she really wanted, and ultimately clarified her path forward.

“Getting through 2008 and 2009 when you had a thriving 
business and all of a sudden the financial world turns upside 

down ... It forces you to reset, refocus, and figure out how to 
move forward,” she says.

In 2012, Deb officially launched her real estate career and 
leaned into her relationships and community involvement. 
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Designer lighting that adds value, character, and timeless style.

60 SOUTH LA GRANGE ROAD  |  LA GRANGE, IL 60525  |  WWW.HORTONSHOME.COM  |  708.352.2110

A Statement Above the Rest

Pest-Free Peace of Mind
 

 
 
 
 
 

   

   

ANTS, TERMITES, RODENTS, MOSQUITOES...PESTS SHOW UP WHEN YOU LEAST EXPECT THEM.
WE HELP PROTECT HOMES, CLIENTS, AND CLOSINGS WITH TRUSTED, FAMILY-SAFE SOLUTIONS.

800-GOT-PESTS?
RosePestControl.com

We are a local resource for 
your team and clients. 

Book a free Lunch & 
Learn! 

We’ll equip you with 
essential pest knowledge 

to protect deals and add 
value to your service.

Termite Protection  • Rodent Control & Prevention
Investor & Property Management Expertise • 165+ Years of Integrity & Excellence



DuPage Real Producers • 1918 • August 2026

Mike Berg
Ahead of the Game BY LAUREN YOUNG   ••  PHOTOS BY STYLES MEDIA

COVER STORY

“I have a pretty good sense  
of humor and enjoy joking around 
and making people laugh,” says 
REALTOR® Mike Berg of Berg 
Properties in Willowbrook. 
“I’ve always been very good at 
reading people and telling stories. 
Today, I use stories to help clients 
understand what to look for and 
what to look out for.” In fact, 
humor and instinct sit at the core 
of how he approaches both life 
and his business.  
 
Mike, who grew up in the Oak Park 
and River Forest area, developed an 
early appreciation for creativity and 
entrepreneurship. His interest in both 
carried into his college years at Purdue 
University, where he studied business 
and marketing. From the start, he 
was drawn to careers that combined 
strategy with human connection.

“After I graduated from Purdue, my 
first job was in TV advertising for a big 
Chicago firm, working in new business 
development with clients including 
Budweiser and Westin Hotels,” Mike 
says. “After a few years, I realized it 
was a very cut-throat business, so I 
switched to IT sales.”

Those early roles gave him exposure 
to high-level clients and sharpened his 
ability to communicate, sell, adapt his 
pitches, and more. Most importantly, 
Mike enjoyed his work. It was an 
unexpected and life-altering event that 
ultimately led him into real estate:

“I was involved in a bad motorcycle 
accident and spent five weeks in the 
hospital,” Mike says. “I lost my job 
and spent four years in recovery that 

included multiple surgeries. (Mike 
eventually decided to have his badly 
injured foot amputated, a decision that 
relieved him of daily pain and allowed 
him much more freedom thanks to 
prosthetics.) Once while I was in the 
hospital—often awake at 3 am and 
stuck in bed—I began listening to a guy 
named Carleton H. Sheets. He had a 
course on how to buy homes with no 
money down and flip them for profit.”

“When I got out of the hospital I figured I 
would try flipping a house,” he continues. 
“It was ton of work and I didn’t make 
much money, but the REALTOR® who 
listed it walked away with a $10,000 
commission check. I think that’s when I 
started seeing the light.”

“I decided I wanted to learn everything 
about real estate and found out I loved 
it,” he continues. “So I got my appraisers 
license, took classes on insurance and 
construction, and eventually got my 
broker’s license.”

In 2004, Mike partnered with his 
cousin, Scott, to launch Berg Properties 
and started building an independent 
brokerage from the ground up. 
Lacking formal business training 
and a built-in support system, they 
relied on their persistence and a 
willingness to figure things out as they 
went. By staying flexible and open to 
new ideas, they built a business that 
could compete with larger firms.

“We are always trying new things and 
new business ideas,” Mike says. “Being 
adaptable and staying ahead of the 
game is going to become increasingly 
more important as AI continues to 
change everything.”

While the industry evolves, what 
remains constant for Mike are the 

relationships he builds with clients 
and the insights he gains from working 
across communities.

“It has always been rewarding to meet 
people from all walks of life and see how 
they live,” Mike says. “I enjoy helping 
people achieve their goals and getting 
to know different towns throughout the 
western suburbs.”

Mike’s connection to community also 
extends into his charitable work that is 
shaped in part by his own experiences 
navigating the healthcare system. “I 
regularly support St. Jude Children’s 
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“Being 
adaptable 

and staying 
ahead of 
the game 
is going to 

become 
increasingly 

more 
important 

as AI 
continues 
to change 

everything.”

and then using that knowledge to help 
others, whether they are clients, new 
people entering the business world, or 
families and people in need,” he says.

His advice to agents new to the 
profession also reflects his experience 
and perspective: “Your primary focus 
should be on getting leads—without 
leads, you don’t make money or have 

a job. You can’t rely on your managing 
broker or franchise to do this for you,” 
Mike says. “All successful agents are very 
aware of the fact that our business works 
on high self-reliance, and that it takes 
motivation and time to grow a business 
to the point where it’s sustainable.”

Looking ahead, Mike sees real estate 
as something he will continue to be 

part of, even when he eventually slows 
down his pace. 

“I don’t know that I will ever 
completely retire,” he says. “I  
enjoy what I do and I’m curious to  
see how the industry will evolve over 
the next five to ten years.” No doubt, 
we’ll see Mike continue to stay ahead  
of the game. 

Research Hospital and 
Lurie Children’s Hospital,” 
Mike says. “Having spent 
so much time in hospitals 
myself, I know how 
difficult that experience 
can be for families.”

At home, now with both 
their daughter, Ava (21), 
and son, Reece (18) away 
at college, Mike and 
his wife, Michele, are 
adjusting to being empty 
nesters. But when they 
are all together, they 
love going to shows and 
concerts, and spending 
time at the lake in 
Holland, Michigan. In his downtime, 
Mike enjoys swimming, cold plunging, 
hiking, and watching the Bears. He loves 
going mountain biking, even in cold 
weather, and gardening. He especially 
enjoys growing fruits and vegetables.

To Mike, along with finding the ability to 
rely on yourself, success means “Learning 
all you can about your chosen profession 
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Your Partners in Design

630-357-3331
Greatwesternflooring.com

Great Service. Great Products.
Great Western.

Tile • Carpet • Hardwood • Vinyl
Laminate • Countertops • Window Coverings Design & Sales

Consultant - Naperville

Kate MacConnell
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KKramer
Consistency is Key

BY LAUREN YOUNG PHOTOS  ••  BY STYLES MEDIA

AGENT FEATURE

“There’s no secret sauce to success,” says 
REALTOR® Stephanie Kramer of the Wardlow Group 
in Downers Grove. “It simply takes consistency, 
discipline, and the willingness to keep going.” 

“Throughout my career, grit has been one of my defining 
characteristics,” Stephanie adds. “There have been countless 
challenges along the way, but I’ve always believed that 
consistency and mindset are what will carry you through.”

This philosophy has been shaped over time by life experiences, 
responsibilities, and the deep connection she feels to the area she 
has always called home: Riverside. From the time she was small, 
Stephanie’s family not only exposed her to real estate, but also helped 
her develop an appreciation for relationships and the importance of 
showing up for others—lessons that would later define her career.

“I always joke that my mom was dragging me to open houses before 
I even knew what I was looking at,” says Stephanie. “And being 

ST
EPHANIE
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Scan to Book Instantly

Call, TEXT or email us
to learn more!
800-821-1820

Request@BrickKicker.com

Fast scheduling.
Thorough inspections.

Trusted by Chicagoland
agents since 1989.

One More Closing
Before Summer Ends?
WE'VE GOT YOUR BACK.

• 7-day scheduling

• Report within
   24 hours

• Sewer scope, radon
   test & pool
   inspections

• Commercial
   inspections available

• 37+ years serving
   Chicagoland

Photo Credit: 
Thu Heintz

rooted here [in Riverside] has given me a deep understanding 
of community and a genuine love for helping people put down 
roots of their own.”

After high school, Stephanie took a practical approach to 
her education, attending Triton College before continuing at 
DePaul University. During that time, she balanced school, work, 
and family responsibilities, quietly building the discipline that 
would later serve her in business. Upon graduation, Stephanie 
considered a career in real estate but decided against it.

“I took my first real estate classes back in 2005, but decided not 
to move forward with it at that time,” Stephanie says. “I felt 
intimidated and unsure if I was ready.” But in 2014, a hands-
on experience changed everything. Stephanie obtained her 
real estate license to help her family navigate a commercial 
transaction alongside their longtime agent. The experience not 
only renewed her interest in the industry, but also gave her a 
new sense of confidence and clarity about her future.

“Being part of that process showed me how impactful this 
business can be and gave me the confidence to believe I was 
capable of building something meaningful of my own,” she says.

By 2015, Stephanie had stepped fully into residential real 
estate, finding the work both meaningful and purposeful.

“I became a REALTOR® because it combines everything I’m 
naturally drawn to: design, renovation, and helping people 
navigate big decisions. I saw that the role played to my 
strengths and would give me both the opportunity to build 

something of my own and a flexibility 
in my schedule that would allow me 
to be present for my family,” she says. 
“It quickly became clear this was 
exactly where I was meant to be.”

Balancing a growing business 
while raising four children meant 
learning how to manage her time 
and energy. Stephanie quickly 
realized that success in real estate 
was less about perfect conditions 
and more about consistent effort.

“As a mom I wanted to be present 
for my children while still creating 
a career for myself,” she says. “I’ve 
learned to keep showing up, regardless 
of circumstances, with a strong sense 
of purpose and a commitment to the 
people around me. At its core, real 
estate is a relationship business.”

As such, Stephanie’s approach 
looks beyond the transaction. 
She places a strong emphasis on 
giving back, most often in ways 
that have nothing to do with the 
work of real estate itself. These 
opportunities, she says, are what 
bring the most meaning to her work.

“It’s the quiet, ‘behind-the-scenes’ 
moments that mean everything to 
me, like helping a family in need, 
leaving gifts under the tree during the 
holidays, or showing up for someone 
when they need it most,” she says.

At home, Stephanie’s life revolves around her four 
children, each with their own interests and personalities. 
From sports games to everyday routines, her schedule is 
full, but it beautifully reflects the balance she set out to 
create when she chose this career path.

“Family is the foundation of everything I do,” she says.  
“As a mother, I’ve built my life and business with intention 
around being present for my children and creating 
meaningful time together.”

Looking ahead, Stephanie is excited to help her team, 
the Wardlow Group, expand their success. Together with 
CEO Patty Wardlow, Broker Molly Roche, and Business 
Manager Kelly Richardson, they have become one of the 
most respected firms in the area. In 2026, they hope to add 
a buyer’s agent, administrative support, and a showing 
agent to the team. For Stephanie, the opportunity to 
contribute to her team and community is what drives her 
to show up every day.

“Real estate is a big part of the life I’m building, but success 
to me goes beyond the business,” she says. 

Stephanie measures success less by production and  
more by presence: being there for her family, giving back 
to her community, and building relationships that stand 
the test of time. 

“There have been countless 
challenges along the way, 
but I’ve always believed that 
consistency and mindset are 
what will carry you through.”
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Modern Plate and Stage 119 have quickly become a staple for local Elmhurst 
residents and businesses.

Our experienced team will help make your next event—big or 
small—unforgettable. Now’s the perfect time to start planning 
your holiday event—book early to secure your date!

We’re excited to introduce our new weekend breakfast 
menu, served Saturdays and Sundays from 9am–2pm. 
Enjoy both classics and unique dishes to start your day.

Reservations are recommended on OpenTable or by 
phone. Walk-ins are always welcome!

(630) 361-6304 | ModernPlateElmhurst.com | 119 N York St, Elmhurst, IL
PRIVATE EVENTS | CATERING | RESERVATIONS

Where Real Estate Meets Connection Real Connection

LET’S BUILD TOGETHER

Unlock Your Listing
Potential With Us

CALL TODAY TO LEARN ABOUT OUR
technology-driven solutions

Ryan Hovarth
KEY ACCOUNT

MANAGER
224.242.6848

Ryan.Hovarth@CTT.com  

Molly Manzella
AVP EXECUTIVE

ACCOUNT MANAGER
630.464.4779

Molly.Manzella@CTT.com

Nancy Kroll
EXECUTIVE

ACCOUNT MANAGER
630.913.1399
Nancy.Kroll@CTT.com

Expert insurance advice from a member of your local community

Anthony Campanella

Anthony@NLinsagency.com
630-347-9855

Nextlevelinsagency.com

Elevate Your Coverage, Empower Your Future!

1300 Greenbrook Blvd Suite 200 Hanover Park, Il 60133
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Teams and Individuals from January 1, 2026 to June 30, 2026

TOP 150 STANDINGS

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

1 Tim Schiller 53 $55,947,960 33 $26,673,359 86 $82,621,319

2 Dawn McKenna 18 $37,582,000 15 $27,170,000 33 $64,752,000

3 Bryan Bomba 26 $31,503,500 24 $26,860,000 50 $58,363,500

4 Larysa Domino 17 $22,650,500 17 $27,104,057 34 $49,754,557

5 Nicholas Solano 75 $48,537,949 0 $0 75 $48,537,949

6 Kim Preusch 20 $21,259,400 19 $23,828,090 39 $45,087,490

7 Maureen Rooney 23 $21,067,036 23 $21,386,250 46 $42,453,286

8 Kris Berger 11 $15,275,000 10 $17,811,570 21 $33,086,570

9 Daynae Gaudio 64 $30,498,750 0 $0 64 $30,498,750

10 Michael Thornton 16 $9,946,500 26 $20,393,995 42 $30,340,495

11 William White 23 $19,464,500 12 $10,643,400 35 $30,107,900

12 Lance Kammes 34 $19,070,112 23 $10,983,538 57 $30,053,650

13 Kelly Stetler 17 $16,402,900 15 $13,448,500 32 $29,851,400

14 Sabrina Glover 23 $14,763,235 22 $15,010,900 45 $29,774,135

15 Nathan Stillwell 20 $16,530,500 19 $12,216,900 39 $28,747,400

16 Sarah Leonard 20 $9,055,500 38 $18,817,200 58 $27,872,700

17 Lina Shah 10 $13,228,000 10 $13,045,000 20 $26,273,000

18 Megan McCleary 8 $20,474,790 4 $5,380,000 12 $25,854,790

19 Elaine Pagels 19 $13,593,900 14 $9,816,500 33 $23,410,400

20 Natalie Weber 9 $13,181,913 10 $9,526,413 19 $22,708,326

21 Linda Feinstein 14 $18,354,272 4 $4,298,000 18 $22,652,272

22 Lori Johanneson 22 $14,614,900 11 $7,520,500 33 $22,135,400

23 Renee Hughes 11 $9,391,000 10 $12,332,500 21 $21,723,500

24 Chris Pequet 11 $12,566,000 6 $7,073,650 17 $19,639,650

25 Alice Chin 15 $12,260,475 9 $5,978,000 24 $18,238,475

26 Christine Wilczek 22 $13,141,297 6 $3,815,000 28 $16,956,297

27 Lisa Byrne 17 $9,982,607 7 $6,695,000 24 $16,677,607

28 Stacey Harvey 7 $4,800,000 11 $11,233,400 18 $16,033,400

29 Shelley Brzozowski 7 $9,336,000 4 $5,620,500 11 $14,956,500

30 Patty Wardlow 14 $8,268,316 11 $6,391,741 25 $14,660,057

31 Julie Sutton 5 $7,255,000 4 $7,283,000 9 $14,538,000

32 Walter Burrell 8 $10,787,000 3 $3,720,000 11 $14,507,000

33 Mike Berg 21 $9,398,500 7 $4,885,955 28 $14,284,455

34 Virginia Jackson 13 $10,462,000 6 $3,686,000 19 $14,148,000

Disclaimer: Information is pulled directly from MRED, LLC and reflects production within DuPage County. New construction, commercial transactions, 
or numbers not reported to MRED within the date range listed are not included. Some teams may report each agent individually, while others may take 
credit for the entire team. Data is filtered through Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. 
DuPage Real Producers and Mainstreet REALTORS® do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

35 Joseph Champagne 13 $8,438,000 8 $5,368,559 21 $13,806,559

36 Tom Fosnot 23 $11,200,300 6 $2,593,000 29 $13,793,300

37 Ginny Leamy 10 $5,018,500 15 $8,754,900 25 $13,773,400

38 Pat Murray 17 $8,933,000 10 $4,793,000 27 $13,726,000

39 Jeffrey Proctor 5 $6,522,500 7 $6,899,900 12 $13,422,400

40 Courtney Stach 7 $9,242,000 4 $3,942,326 11 $13,184,326

41 Susan Cook 5 $6,093,000 3 $7,049,000 8 $13,142,000

42 Keith McMahon 9 $6,265,000 9 $6,628,000 18 $12,893,000

43 Margaret Smego 4 $4,106,250 6 $8,390,000 10 $12,496,250

44 Kathryn Pinto 7 $4,982,500 6 $7,404,000 13 $12,386,500

45 Brandon Blankenship 10 $5,752,000 12 $6,460,000 22 $12,212,000

46 Cindy Banks 17 $7,737,400 8 $4,082,194 25 $11,819,594

47 Moin Haque 1 $430,000 7 $11,383,193 8 $11,813,193

48 Jan Morel 7 $7,273,294 3 $4,425,000 10 $11,698,294

49 Penny O'Brien 11 $8,864,500 3 $2,592,000 14 $11,456,500

50 Susan Hoerster 7 $6,442,000 9 $5,010,000 16 $11,452,000

Your Team Just 
Got Stronger
Trusted closing support for 
every deal, every client.

Over 30 Years Of Experience In Real Estate

630-466-1600 | jwhite-law.com | 160 S. Municipal Dr. Suite 100, Sugar Grove, IL 60554
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Helping you and 
your clients navigate 
contracts, closings, 
and title issues with 

clarity and confidence.

EXCELLENCE IN EVERY CLOSING

• Residential & 
  Commercial 
  Expertise
• Clear Guidance 
  for Clients
• Support from 
  Offer to Closing

DonnaCraftCain.com • 630.941.8650
3 EAST PARK BOULEVARD • VILLA PARK, IL

Donna@DonnaCraftCain.com

DONNA CRAFT CAIN, P.C.

®YOUR CHICAGOLAND CLIENT RETENTION SYSTEM

CutAboveGifts@gmail.com

CutAboveGifts.com American made since 1949

Have you used our gifting strategy for something that is not listed? Share it with us and we will send you a free piece of Cutco!
*Consult your CPA 

All of the above is tax deductible since it is engraved with your contact information*

OUR PRODUCTS ARE PERFECT FOR:
• Current & Future Closings • Going Back to Past Clients • Referral Gifts

• Thank You Gift after a Listing Presentation • Staying Top of Mind
• Show Appreciation  • Raffle Prizes • Donations • Giveaways • Silent Auctions

GIVE YOUR CLIENTS A SHARPER 
START TO THE SCHOOL YEAR
WITH CUTCO
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# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

51 Daniel Firks 9 $7,486,950 8 $3,924,900 17 $11,411,850

52 Linda Little 20 $11,399,440 0 $0 20 $11,399,440

53 Joe Cirafici 11 $5,037,000 13 $6,360,000 24 $11,397,000

54 Steven Powers 1 $4,000,000 1 $7,150,000 2 $11,150,000

55 Ryan Cherney 23 $10,943,046 0 $0 23 $10,943,046

56 Jackie Angiello 9 $5,019,500 9 $5,776,000 18 $10,795,500

57 Lynda Wehrli 7 $4,968,500 6 $5,745,575 13 $10,714,075

58 Matt Laricy 1 $755,000 10 $9,935,000 11 $10,690,000

59 Sairavi Suribhotla 11 $7,514,500 5 $3,144,996 16 $10,659,496

60 Katie Minott 5 $8,690,000 3 $1,904,000 8 $10,594,000

61 Brandon Loncar 7 $9,353,588 2 $1,222,650 9 $10,576,238

62 Jennifer Newsom 4 $3,188,500 6 $7,266,350 10 $10,454,850

63 Katherine Karvelas 4 $5,385,000 2 $4,965,000 6 $10,350,000

64 Cindy Purdom 11 $6,427,450 8 $3,903,000 19 $10,330,450

65 Julie Schwager 6 $8,300,000 3 $2,030,000 9 $10,330,000

66 Adam Stary 9 $3,851,400 17 $6,440,400 26 $10,291,800

67 Kim Moustis 10 $5,455,199 9 $4,717,000 19 $10,172,199

68 Litsa Lekatsos 5 $5,598,000 8 $4,568,000 13 $10,166,000

69 Grigory Pekarsky 7 $3,050,000 14 $7,109,000 21 $10,159,000

70 Luljeta Bajraktari 4 $6,775,000 3 $3,330,000 7 $10,105,000

71 Melanie Young 8 $4,406,000 9 $5,523,999 17 $9,929,999

72 Sarah Swanson 2 $3,553,000 4 $6,349,000 6 $9,902,000

73 Kevin Layton 5 $3,423,500 4 $6,197,501 9 $9,621,001

74 Jack Brennan 3 $3,325,000 5 $6,106,000 8 $9,431,000

75 Holley Kedzior 6 $3,898,000 12 $5,516,000 18 $9,414,000

76 Misael Chacon 15 $9,402,000 0 $0 15 $9,402,000

77 Laura McGreal 4 $2,821,750 8 $5,929,500 12 $8,751,250

78 Tracy Anderson 6 $7,159,000 3 $1,532,637 9 $8,691,637

79 Kimberly Brown-Lewis 10 $3,726,400 11 $4,735,175 21 $8,461,575

80 Lisa Read 4 $6,575,000 2 $1,749,000 6 $8,324,000

81 Jeanne Jordan 7 $3,810,000 7 $4,499,635 14 $8,309,635

82 Oriana Van Someren 3 $7,100,000 1 $1,160,000 4 $8,260,000

83 Matthew Kombrink 8 $3,777,000 8 $4,300,400 16 $8,077,400

84 Mary Wilson 3 $2,083,000 4 $5,931,000 7 $8,014,000

Teams and Individuals from January 1, 2026 to June 30, 2026

TOP 150 STANDINGS

Disclaimer: Information is pulled directly from MRED, LLC and reflects production within DuPage County. New construction, commercial transactions, 
or numbers not reported to MRED within the date range listed are not included. Some teams may report each agent individually, while others may take 
credit for the entire team. Data is filtered through Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. 
DuPage Real Producers and Mainstreet REALTORS® do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

85 Christopher Grano 4 $2,915,000 8 $5,075,000 12 $7,990,000

86 Jennifer Iaccino 5 $4,719,000 6 $3,241,500 11 $7,960,500

87 Margaret Giffin 10 $6,219,500 3 $1,740,000 13 $7,959,500

88 Kim Scott 5 $3,634,000 5 $4,259,000 10 $7,893,000

89 Hui Li 8 $4,541,000 4 $3,329,990 12 $7,870,990

90 Beth Lindner 9 $5,416,500 5 $2,435,880 14 $7,852,380

91 Cory Tanzer 3 $1,255,425 12 $6,477,990 15 $7,733,415

92 Jeff Salhani 0 $0 7 $7,725,500 7 $7,725,500

93 Melissa Montanye 5 $5,795,385 1 $1,900,000 6 $7,695,385

94 Maureen Flavin 5 $2,215,000 10 $5,420,990 15 $7,635,990

95 Jennifer Whitney 5 $3,613,000 7 $4,013,000 12 $7,626,000

96 Bridget Salela 4 $6,563,200 2 $1,050,000 6 $7,613,200

97 Meredith Lannert 6 $4,406,604 4 $3,176,000 10 $7,582,604

98 Anna Fiascone 1 $4,000,000 1 $3,500,000 2 $7,500,000

99 Catherine Bier 3 $1,771,000 10 $5,700,600 13 $7,471,600

100 Caitlin McLain 7 $3,242,000 9 $4,191,000 16 $7,433,000
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LET'S MAKE YOUR CLIENTS' MOVE
THE EASIEST PART OF THEIR CLOSING.

Call Us: 630-790-2500 // Visit: ChicagoMoving.com

YOUR CLOSINGS
JUST GOT EASIER.

Realtors Love Us Because
Their Clients Do

White-Glove Service for Your Clients
Realtor Partner Perks Available
Moving Discounts for Buyers & Sellers

StylesMediaHomes@gmail.com | 708-212-4206

PHOTOGRAPHY

VIDEOGRAPHY

DRONE

HEAD SHOTS Cris Cunningham

Equal Housing Opportunity. All loans subject to underwriting approval. Certain restrictions apply. Call for details. All borrowers must meet 
minimum credit score, loan-to-value, debt-to-income, and other requirements to qualify for any mortgage program. CrossCountry Mortgage, 
LLC NMLS3029 (www.nmlsconsumeraccess.org). See https://crosscountrymortgage.com/licensing-and-disclosures/state-disclosures/ for a 

complete list of state licenses. 1057386 24P_86b046jr4

Chris Hoss
Originating Branch Manager
Mortgage Loan Officer
(630) 884-0030
Chris.Hoss@ccm.com
myccloan.com
NMLS #933997

As the summer real estate market reaches its peak, 
top-producing agents aren’t just focusing on their 
current closings—they’re proactively building the 
framework for a thriving autumn pipeline. Navigating 
seasonal shifts requires a strategic lending partner 
who maintains high momentum, ensuring today’s 
buyers cross the finish line while tomorrow’s 
opportunities are carefully prepared.

At The Hoss Team, our approach is built on 
preparation, deep experience, and consistent 
follow-through. We handle the financial details 
behind the scenes with absolute precision, protecting 

your active deals and your professional name, so you stay 
completely free to focus on growing your business.

When you partner with the Hoss Team, you can expect:
• Solid, upfront pre-approvals
• Clear, consistent weekly updates
• Experienced guidance through complex scenarios
• A streamlined, efficient loan process
• On-time closings that protect your deals and your name

This August, partner with a forward-thinking lending team 
committed to your long-term success. Stay one step 
ahead with the Hoss Team.

Finish Summer Strong.
Build What's Next.
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# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

101 Joanna Matthies 5 $4,872,000 3 $2,560,000 8 $7,432,000

102 Justin Greenberg 7 $3,402,600 7 $3,999,600 14 $7,402,200

103 Troy Cooper 6 $4,791,113 2 $2,522,613 8 $7,313,726

104 Bridget Carroll 5 $3,023,655 7 $4,275,500 12 $7,299,155

105 Holly Pickens 4 $3,077,500 7 $4,150,000 11 $7,227,500

106 Erik Sachs 5 $4,488,000 2 $2,680,000 7 $7,168,000

107 Kate Newey 2 $1,709,000 7 $5,384,075 9 $7,093,075

108 Charles McCann 8 $4,328,000 4 $2,705,000 12 $7,033,000

109 Marianne Kearney 8 $4,610,000 4 $2,411,900 12 $7,021,900

110 Tom Muisenga 4 $2,120,000 5 $4,844,000 9 $6,964,000

111 Denis Horgan 6 $3,585,000 5 $3,378,000 11 $6,963,000

112 Ivan Santos 23 $6,945,300 0 $0 23 $6,945,300

113 Maureen McCarthy 3 $4,837,000 3 $2,102,000 6 $6,939,000

114 Cathy Balice 2 $2,485,000 4 $4,365,000 6 $6,850,000

115 Carl Cho 4 $2,435,000 10 $4,411,000 14 $6,846,000

116 Tracy Driscoll 8 $5,437,500 3 $1,405,000 11 $6,842,500

117 Patrick Roach 5 $2,469,500 8 $4,369,900 13 $6,839,400

118 Simran Dua 5 $2,636,000 7 $4,174,425 12 $6,810,425

119 Wendy Pawlak 6 $3,471,000 7 $3,323,500 13 $6,794,500

120 Terri Christian 6 $6,221,000 1 $485,000 7 $6,706,000

121 Kimberly Heller 7 $3,266,400 5 $3,417,600 12 $6,684,000

122 Sophia Su 3 $2,487,425 4 $4,195,000 7 $6,682,425

123 Juliet Mills-Holubowicz 3 $4,639,000 2 $2,042,000 5 $6,681,000

124 Maria Verbena 4 $4,803,800 4 $1,865,000 8 $6,668,800

125 John Garry 8 $3,658,000 4 $2,999,990 12 $6,657,990

126 Michael Muisenga 4 $5,286,027 2 $1,356,000 6 $6,642,027

127 Diana Hardek 6 $3,728,013 5 $2,873,000 11 $6,601,013

128 Courtney Monaco 5 $3,441,500 3 $3,090,467 8 $6,531,967

129 Cindy McKay 4 $5,021,500 3 $1,485,500 7 $6,507,000

130 Paul Baker 12 $4,980,500 5 $1,511,500 17 $6,492,000

131 Sharad Choudhary 1 $385,000 16 $6,048,319 17 $6,433,319

132 Rutul Parekh 6 $1,869,000 10 $4,558,429 16 $6,427,429

133 William Finfrock 5 $4,217,500 3 $2,203,000 8 $6,420,500

134 Bernard Cobb 8 $4,653,501 4 $1,685,500 12 $6,339,001

Teams and Individuals from January 1, 2026 to June 30, 2026

TOP 150 STANDINGS

Disclaimer: Information is pulled directly from MRED, LLC and reflects production within DuPage County. New construction, commercial transactions, 
or numbers not reported to MRED within the date range listed are not included. Some teams may report each agent individually, while others may take 
credit for the entire team. Data is filtered through Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. 
DuPage Real Producers and Mainstreet REALTORS® do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

135 Natasha Miller 8 $5,807,500 1 $470,000 9 $6,277,500

136 Craig Doherty 8 $3,908,800 6 $2,322,000 14 $6,230,800

137 Beth Burtt 6 $5,030,000 2 $1,088,500 8 $6,118,500

138 Melissa Walsh 6 $4,791,500 2 $1,325,000 8 $6,116,500

139 Jennifer Drohan 11 $5,775,500 1 $265,000 12 $6,040,500

140 Chase Michels 3 $3,002,000 3 $3,026,000 6 $6,028,000

141 David Gust 6 $3,935,000 4 $2,091,000 10 $6,026,000

142 Daria Smith 10 $5,588,400 1 $434,990 11 $6,023,390

143 Larry Reedy 7 $5,596,000 1 $415,000 8 $6,011,000

144 Eric Andersen 3 $888,500 11 $5,100,900 14 $5,989,400

145 Michael LaFido 5 $3,875,500 2 $2,060,000 7 $5,935,500

146 Lisa Wenzel 7 $3,721,000 4 $2,180,000 11 $5,901,000

147 Lisa McNally 3 $4,574,500 3 $1,309,000 6 $5,883,500

148 Vipin Gulati 5 $2,519,001 5 $3,328,000 10 $5,847,001

149 Sarah Robins 4 $2,796,000 3 $3,037,000 7 $5,833,000

150 Alison Song 1 $475,000 9 $5,298,900 10 $5,773,900

Don’t Sweat The Clutter
We’ll take care of it!

Ray Hill, Owner  •  844-GET-JDOG  •  JDogJunkRemoval.com

American Owned • Veteran Operated

F R E E  E S T I M A T E S   •   E C O - F R I E N D L Y

C O M M U N I T Y  C O N N E C T E D   •   R E S P E C T F U L

O N - T I M E   •   L I C E N S E D  &  I N S U R E D
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847.260.5940
135 E Van Emmon St.  |  Yorkville, IL 60560
9894 Franklin Ave.  |  Franklin Park, IL 60131
 www.selectsurfaces.net  |  support@selectsurfaces.net

CLIENT KITCHEN
MAKEOVER
List your client's home in no time with our Kitchen Makeover Special.

Realtors receive a commission, and your clients receive a discount.
Contact us today for more information!

• Residential
• Commercial
• International

Colleen Tubacki
Relocation Consultant

FROM YOUR LISTINGS
TO THEIR DOORSTEP

W E  M A K E  E V E R Y  M O V E  C O U N T

Scan the QR code to schedule
a meeting today!
630.888.5278 • BergerAllied.com

Berger Transfer & Storage, Inc. US DOT No. 00125665 • Allied Van Lines US DOT No. 076235 • Illinois Certificate No. 64485MC



9151 Currency St.
Irving, TX 75063

A LISTING PREP TOOL YOUR CLIENTS WILL ACTUALLY USE

THE EASIEST WAY TO GET A HOME LISTING-READY
Share this QR code with your clients 
before the listing photos go up. They 
scan it, get a real pressure washing 
estimate instantly — no phone tag, no 
salesperson, no delays on your timeline.

PAY BY THE JOB   NOT THE HOUR

Helping DuPage County agents move listings faster.

GIVE YOUR CLIENTS CURB
APPEAL IN SECONDS

SCAN TO
GET

ESTIMATE

They open their phone's camera

They point it at the code

They get an instant estimate


