EVENT RECAP

SUMMER
SOCIAL

Brings Together the Best in
Columbia Real Estate
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On June 2, 2026, Columbia Real Producers
welcomed the Top 350 real estate
professionals in the Columbia market,
along with Columbia Real Producers
Alumni and Preferred Partners, for

an unforgettable Summer Social at
Prohibition in Downtown Columbia.

Held in one of the city’s most popular
gathering spots, the event provided
the perfect backdrop for an afternoon
filled with meaningful conversations,
valuable connections, and celebration
of the professionals who continue

to elevate the real estate industry
throughout the Midlands.

From the moment guests arrived,
the atmosphere was energized with

excitement and camaraderie. Attendees
enjoyed complimentary specialty
cocktails and an impressive selection
of heavy hors d’oeuvres provided by
Prohibition while networking with
some of the most accomplished agents
and industry leaders in the region. The
event offered a unique opportunity
for top producers to step away from
their busy schedules, strengthen
existing relationships, and build new
connections within the Columbia Real
Producers community.

One of the hallmarks of Columbia Real
Producers events is the commitment to
creating exclusive experiences for the
area’s leading real estate professionals.
The Summer Social was no exception.

The invite-only gathering brought
together a room full of dedicated agents,
trusted Preferred Partners, and industry
influencers who share a common

goal of supporting one another and
contributing to the continued growth of
the Columbia real estate market.

The afternoon was filled with engaging
conversations, collaboration, and plenty
of laughter as attendees connected with
colleagues and celebrated the successes
of the first half of 2026. Events like

these continue to reinforce the mission
of Columbia Real Producers: fostering
relationships, encouraging collaboration,
and creating opportunities for top
professionals to thrive both personally
and professionally.

CONTINUED »
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A special thank you goes to our event
sponsors, SwampRabbit Moving and
New Level Construction, whose support
helped make this incredible event
possible. We would also like to recognize
our media team, Greenville Real Estate
Productions (GVL REP) and Amy
Porter PP’s Photography, for capturing
the energy, connections, and memorable
moments throughout the afternoon.

As Columbia Real Producers continues

to bring together the best agents and
partners in the market, we look forward
to many more opportunities to connect,
celebrate, and grow together. If the
Summer Social was any indication, the
second half of 2026 is shaping up to be an
exciting season for Columbia real estate.

We look forward to seeing everyone at
our upcoming Columbia Real Producers
events as we continue building
relationships, celebrating success, and
strengthening the community that makes
Columbia Real Producers so special.
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Cola Renovations Made Simple.

EXPERIENCES MADE EXCEPTIONAL.
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RISING STAR

Built
from the
Ground
Up
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Amber Gray’s Story of Resilience and Rise

Amber Gray’s story is not one of overnight success—it is a story
defined by resilience, rebuilding, and a deep commitment

to creating a life rooted in purpose. As a Rising Star with the
Chucktown Homes Team at LPT Realty, Amber has quickly
established herself as a trusted and heartfelt presence in the
real estate industry, but it is the journey behind her success
that truly sets her apart.

In 2022, Amber made the life-changing decision to relocate
from the West Coast to South Carolina with her family, stepping
into a new chapter filled with both excitement and uncertainty.
Just one year later, in 2023, she earned her real estate license—
marking the beginning of a new professional path. But that
same month, her life shifted dramatically as she went through
a separation after 16 years. Suddenly, Amber found herself
starting over completely—without a home, without financial
stability, and navigating life as a single mother of four in a
brand-new state. It was, by her own reflection, one of the most
difficult seasons of her life. But rather than allowing those
circumstances to define her, Amber chose to rise.

With unwavering determination, she committed herself to
rebuilding—both personally and professionally. No matter how
long it took or how hard it became, she would create a new
foundation for herself and her children. For two years, she
worked tirelessly—seven days a week building her real estate
business while also working nights in the service industry just
to make ends meet. The days were long and the weight she
carried was heavy, but her focus never wavered. She showed
up—again and again—not just for her business, but for her
children, determined not only to survive, but to create stability,
a loving home, and opportunity for her family.

That consistency, that grit, and that heart became the
foundation of everything she is today.

Amber is a devoted mother to her four children—Caiden,
Alexis, Parker, and Tinsley—and they remain the heart
behind everything she does. Through every setback and
every long night, it was her children who became her greatest
source of strength and motivation. Balancing the demands of
entrepreneurship with motherhood, she made it a priority to
stay deeply involved in their lives, whether through everyday
routines or shared moments outdoors, by the water, or
exploring new places together. Her journey has become a
living example for her children of resilience, perseverance, and
the power of starting again.

It was this unwavering commitment to her family that fueled
her determination to push forward in her career. As a real
estate agent, Amber specializes in helping first-time homebuyers
and transplants—clients who often find themselves navigating
unfamiliar territory, much like she once did. She approaches
each relationship with empathy, honesty, care, and intention.
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She takes the time to truly LISTEN and understand her clients’
lifestyles, priorities, goals, fears, and what “home” means

to them. Rather than simply sending listings, she becomes a
guide—offering honest insight, steady communication, and
reassurance throughout every step of the process.

One of her most meaningful experiences involved helping a
relocating family who was purchasing a home from a distance
while under significant pressure and uncertainty. With
children to consider and an entirely new area to navigate, the
process felt overwhelming. Amber stepped in as both guide
and advocate, taking time to understand their needs beyond
just the home itself—school systems, neighborhoods, lifestyle
fit, and long-term comfort. Through consistent communication
and steady support, she helped them move through each stage
with confidence. When they finally closed on their home, the
moment was not just about a transaction—it was about relief,
peace, and the feeling of finally being settled. For Amber, those
moments define her purpose. “It’s so much more than real
estate,” she reflects. “It’s about being there for people during
some of the biggest transitions of their lives.”

Now firmly rooted with the Chucktown Homes Team, Amber
has found the alignment she had been searching for—a place
where mentorship, growth, and shared values come together.
That sense of belonging has only fueled her passion further.
Today, she is focused on growing her business with heart, trust,
and intention, helping clients turn what once felt impossible
into reality. She is especially passionate about creating
opportunities for others to achieve homeownership, while
continuing to build a reputation grounded in integrity and
meaningful relationships.

In just over two years in the industry, Amber has produced $8.5
million in volume and continues to build momentum. Yet she
remains grounded in her approach, focused not on numbers,
but on relationships. Her definition of success is rooted in

trust, service, and impact—measured in the families she helps,
the repeat clients she earns, and the referrals that come from
genuine connection.

Outside of real estate, Amber finds joy in life’s simple and
meaningful moments. She loves spending time outdoors

with her children—whether by the water, in the mountains,
or simply enjoying fresh air and sunshine together. She’s a
coffee enthusiast who enjoys discovering local cafés, attending
markets, listening to live music, and embracing spontaneous
adventures whenever possible. These moments not only
recharge her, but keep her grounded in what matters most.

Looking ahead, Amber sees real estate as a long-term path for
both personal and professional growth. Her vision extends
beyond individual success—she hopes to continue building

a reputation rooted in trust, integrity, and meaningful client
relationships, while also expanding her ability to give back in
the future, particularly to women’s shelters supporting those
experiencing domestic violence.
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Favorit
Quote .

| didn’t just survive my

lowest moments; | used
them as the foundation fo
my greatest growth.

For those entering the industry, Amber offers a perspective
shaped by experience rather than theory. She believes success
in real estate is built on consistency, adaptability, and heart.
Markets will shift and challenges will come, but those who
remain committed to showing up with integrity will endure.
She encourages new agents to prioritize relationships over
transactions, stay coachable, and trust their own journey
rather than comparing it to others.

At her core, Amber leads with heart. It is the thread that
weaves through every part of her story—from the challenges
she has overcome to the way she serves her clients today. She
defines success not by closings, but by connection—by the
trust she builds, the relationships she nurtures, and the lives
she touches along the way. For those entering the industry, her
advice is simple yet powerful: stay consistent, stay coachable,
and never lose sight of your why. In a business where
comparison can be overwhelming, Amber remains grounded
in her own journey, knowing that authenticity is what truly
sets an agent apart.

When asked what she hopes to be remembered for, her answer
is as genuine as her approach to business: showing up for people
when they need it most. Not just as a Realtor, but as someone
who listens, cares, and walks alongside them with compassion
and honesty. Because for Amber Gray, this journey has never
been just about selling homes—it’s about helping others find
their way home, even in life’s most uncertain moments.
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From agent to attorney,
Brent knows the moves that
protect your closing.

334 Old Chapin Rd, Lexington
brentmcgeelaw.com ¢ 803.739.0550

SOUTH CAROLINA REAL ESTATE
& HOME SOLUTIONS

Quality Restorations
That Speak for Themselves
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A STANDOUT PROPERTY.

Connect with Us Today!
803.807.0700
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Not a Straight Line: The Story
Behind Devin lhme’s Success
There are careers that follow a
straight line—and then there are
careers like Devin Ihme’s, shaped
by experience, resilience, and a
willingness to evolve. As a Top
Producer and owner of Lakeside
Team at Real Broker, LLC,

Devin’s journey into real estate is
anything but conventional. And
yet, it’s precisely that winding
path that has given him the depth,
perspective, and authenticity that
define both his business and the
way he serves others.

Devin first entered the real
estate world in 2004, inspired
by the success of close friends

i Real Broker, LLC

and driven by the promise of
independence and unlimited
potential. At the time, he was
working at Fox 102.3 radio as

a DJ, a creative and fast-paced
environment that sharpened his
communication skills but offered
limited long-term growth. While
those early years in real estate
laid an important foundation,
life would eventually lead him
in other directions—back into
radio as a Promotions Director,
then into bartending while
pursuing a future in nursing.
Each chapter added a new
layer: marketing savvy, people
skills, grit, and adaptability.

But it wasn’t until 2013, after

a season of personal reflection

and recovery from a back injury,
that Devin made the decision

to return to real estate—this
time with clarity, purpose, and

a vision for something greater.

That decision would prove to be
a turning point. Later returning
and joining ERA Wilder reignited
his career, and from there, his
trajectory continued upward.
He went on to build his business
at RE/MAX, where he achieved
Hall of Fame status, earned his
broker’s license in 2015, and
eventually launched his own
team, Lakeside Team, in 2019. In
2021, Devin made the strategic
move to Real Broker, drawn

to its forward-thinking model,

innovative opportunities, and
alignment with the long-term
vision he had for his career

and his family. Today, with
nearly $75 million in personal
production and over 360 sales,
his consistency and commitment
speak for themselves. But for
Devin, success has never been
defined by numbers alone.

What truly sets Devin apart

is his ability to connect—with
clients, with fellow agents, and
with the purpose behind his
work. He describes himself as
caring, driven, and grounded,
and those qualities are evident
in every aspect of his business.
Whether he’s helping a first-time
homebuyer navigate unfamiliar
territory or guiding a veteran
through the process of finding

a place to call home, Devin
approaches each transaction
with intention and care. He
thrives not just in finding the
right home, but in what comes
after—negotiating, advocating,
and ensuring his clients feel
confident every step of the way.
It’s a philosophy rooted in service,
something he reinforces with a
simple yet powerful principle he’s
carried over from the hospitality
industry: keep the glass full.
Anticipate needs, stay proactive,
and never let the client feel
anything less than supported.

Behind the success, however,

is a story marked by both
triumph and hardship. One of
the most defining challenges
Devin has faced came during

a deeply difficult season in

his personal life, when he lost
both his mother—his last living
parent—and his uncle within

a short period of time. In the
midst of grief, he continued to
lead his team and show up for
his clients, even when there was
little room to pause. It was during
that time that the true meaning
of his work revealed itself. The
trust his clients placed in him,

the relationships he had built,
and the responsibility he carried
became a source of strength. In
many ways, serving others helped
him heal. Supported by his wife,
Rachel, and his team, Devin
pressed forward, embodying

the resilience that has become a
cornerstone of his story.

At home, that same sense of
purpose and gratitude continues.
Devin and Rachel, married for
nearly 13 years, are raising

their two sons, these are three
individuals he describes as smart,
witty, and full of heart. Family

is at the center of everything he
does. Whether it’s hiking trails
together, enjoying a quiet movie
night, or simply spending time
in each other’s presence, those
moments are what ground him.
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It’s also what fuels his vision
for the future: a life where real
estate continues to provide not
just income, but freedom—the
ability to travel, to explore, and
eventually to slow down and
savor the life he has worked so
hard to build.

That perspective extends into

his passion for mentoring other
agents. Devin finds genuine
fulfillment in helping others
discover what’s possible within
this industry—not just in terms
of production, but in building a
life. He believes real estate can
be a vehicle for long-term wealth,
flexibility, and opportunity, but
only if approached with intention
and a willingness to grow. He
encourages new agents to stay
adaptable, to invest wisely, and
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to never lose sight of the bigger
picture. Success, in his eyes, isn’t
just about closing deals—it’s about
creating a life where you’re not
constantly chasing the next one.

Outside of business, Devin
embraces life with the same
sense of curiosity and balance
that defines his career. He has
traveled extensively and once
spent five months living in Sri
Lanka—an experience that
ultimately helped launch his
journey into radio. He finds
peace in nature, often seeking
out hiking trails and time near
the water to reset and recharge.
He enjoys billiards, traveling to
new places, and simply being
present in the moment. It’s this
balance—between ambition and
appreciation—that shapes both
his approach to business and the
life he continues to build.

For Devin, success is less about

a milestone and more about a
feeling: the ability to provide for
his family, to spend meaningful
time with the people he loves, and
to experience the world without
the constant pressure of “what’s
next.” It’s a mindset that shapes
not only how he lives, but how
he leads. He is proof that you can
build a serious business while
still being yourself, that you can
find joy in the process, and that
success doesn’t have to come at
the expense of everything else.
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As he continues to grow his
business and look toward the
future, one thing remains
clear—Devin IThme is not just
building a career. He’s building

a life, one that reflects resilience,
purpose, and a deep commitment
to serving others well. And if
there’s one thing he hopes people
remember, it’s simple: that along
the way, he created a life filled
with meaningful moments,
genuine connections, and plenty
of reasons to smile. ¥
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Favorite Quote:

Devin says cue up “Eye of the
Tiger” by Survivor as he leaves you

with one of his company’s core
values: Work Hard, Be Kind

> i
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Smooth Transactions,
Confident Closings!

Trust Bryan to make every deal hassle-free
while ensuring every detail is handled with care.

Bryan Caskey
ATTORNEY

803.708.3252
CaskeyLawOffice.com Bryan Caskey
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

BLAIR CATO

Because your clients deserve a closing that feels like a celebration — not a chore.
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Spanish Liaison

Fraud Protection

Direct Attorney Access
1,000+ Five-Star Reviews

Elevated Closing Experience
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803.400.8600 | BLAIRCATO.COM
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