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Instant Title Joint Venture
Quotes Opportunities

Trusted and
Verified
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REALTITLE

We're Not Your Typical Title Company.
www.ohiorealtitle.com
216.373.9900

iGracias a todos los que asistieron a
nuestra Fiesta para Ver la Copa Mundial
de la FIFA 2026! o~

Fue una noche extraordinaria
llena de nuevas conexiones,
grandes amistades y
mucha emocion. Nos
encanto compartir con
ustedes la emocionante
victoria de México sobre
Sudafrica y celebrar juntos
este gran momento del
fatbol mundial.

iSoy el mejor originador de
préstamos de habla hispana!

¢Tienes un comprador que necesita una preaprobacion?

iEstoy aqui para ayudarte'
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LIBERTY

HOME MORTGAGE

Liberty Home Mortgage « NMLS de la compaiiia # 1114762
www.libertyhomemortgage.org
Licencias: www.nmlsconsumeraccess.org

*Esta no es una oferta de préstamo. Los préstamos y las

] garantias estdn sujetos a aprobacion. Pueden aplicarse
restricciones y condiciones. Los términos, tasas,

F o0& campio sin rovio aisoy pueden
Agente de Préstamos ¢ NMLS# 1809157 Eiiicettite @w.
440.983.0229 ¢ jrazo@libertyhm.com



HOME PREPARATION
SERVICES

Value-added services to prepare homes for sale.

« Home Clear Outs « Landscape Clean Up
» Painting « Move Out Cleans
« Carpet & Flooring » Light Handyman Work

How We’re Different.

Financing options available
Reduce stress for your clients
Quickly get homes market ready
Design & color suggestions

¢ 216-367-7551

440.759.1333

Jeffrey.Richard@ccm.com

THE DOBBERT TEAM

CROSSCOUNTRY MORTGAGE™

2160 SUPERIOR AVENUE | CLEVELAND, OH 44114




Meet
The

Team

Mike Maletich Ben Snowden Mitzie Maletich Kendra Woodward
Owner Publisher Photo Shoot & Promo Editor & Writer
412-908-4676 Coordinator
Ben.Snowden@n2co.com 412-605-9491

Kaycee Hill Janet Miller Adela Dan Nick Johnson Kevin Kerata
Ad Strategist Photographer Photographer Tour D Space VP of Operations
Video

d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the

a DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company
assistance of artificial intelligence (Al) tools by authors or contributors and may not be independently verified by N2.

BUILT ON PASSION,
BALKED BY REPUTATIO
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Painting.

HOME « CONDO « RENTERS « AUTO

PROTECTING CLIENTS.
POWERING CLOSINGS.

I left corporate America to work with people, not
just numbers. Now I partner with REALTORS®
and entrepreneurs to ensure every homebuyer is
protected and every closing runs smoothly.
Honesty, responsiveness, and knowledge — that’s
how I do business and help you grow yours.

goosehead

INSURANCI

AGENCY OWNER
440-413-6001
Goosehead.com/Kevin-Huster
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WHAT'S ON
THESURFACE!

Partner with us & uncover your full G‘ a
business potential as a REALTOR®. | |

Protect Your Clients &
Ensure Peace of Mind Today!

Zach Lewis & Mark King

ELITE SAFETY [Eriiremss
—_— EliteSafetyOhio.com
Property Inspections

Residential.
Commercial.
Industrial.

Increase Listing Value
Stress-Free Process
Tailored Solutions
Quick Turnaround

& More!

Dan Peck,

Owner
440-636-2979 | PaintingSolutionsOhio.com

painting g™
solutons

NOW OFFERING 0% IN-HOUSE FINANCING!

HAS YOUR BUYER BEEN TURNED DOWN?
Let Yana help Save the Deal

We work hard with each borrower to optimize their chances of
qualifying for a loan. We are fluent in Russian, Ukrainian, Arabic,
and Spanish to better serve your clients! If you’'ve been

waiting for the right opportunity, this might be it.

O (216) 326-7278 Yana Solomonik

Branch Manager | NMLS# 81596

ioanQQPOi" * www.loanDepot.com/ysolomonik

ysolomonik@loanDepot.com

6000 Lombardo Center, Ste 120, Seven Hills, OH 44131 | loanDepot.com, LLC NMLS
ID 174457. Intended for real estate and lending professionals only and is not an
advertisement as defined by section 1026.24 of Reguation Z.
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Guaranteed on-time : .
closing or your
buyers get $5,000

PROFILES The Chase Closing Guarantee' will give your
buyers the confidence they need to plan their

move. We promise an on-time closing for
eligible products in as soon as three weeks,
or they get $5,000, if they qualify.

Visit chase.com/cg for more details.

I'm here for your buyers:
Benjamin Peters, Senior Home Lending Advisor
[ ] C: (614)352-7773

= benjamin.peters@chase.com
homeloan.chase.com/benjamin.peters
NMLS ID: 845665

estate and lending professionals only and not for distribution to consumers. This document is notan
nt for consumer credi diin 12 CFR 1026.2(a)(

2 Novus Home Mortgage
- Sharon Moser
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@. Home lending products provided by JPMorgan Chase Bank, N.A. Member FDIC
= 2026 JPMorgan Chase & Co. P 94

Over 800 . .. Reviews , , ,
9 Cuslomiged (losing Gifls SOMICH &
with a mission. m= ASSOCIATES =

Trusted Tax Advisors for

" PERIPETI Real Estate Agents,
IN THIS ISSUE = = HOME Brokers, and Investors

Thoughtful

o Perfect for Homebuyers and Sellers, Corporate gifting,
Event favors, Thank You gifts.

28 Amanda Carter

6 Meet The Team

10 Preferred Partners

14 Cover Feature: Reno Family

22 Meet Our Partner: Novus Home Mortgage -
Sharon Moser

28 Agent Life: Amanda Carter

36 Windows On The River Event Recap

Customizable

o Chose from our products with your own branding.
o Add on curated items from other local vendors.

Impactful
o Every gift you give creates work opportunities for
refugee women in our community.

If you are interested in nominating people for certain stories, Er,f—:jE
]
' )

330-604-0544 call or text 3

Online scheduling is available 24/7
@ northohiopropertyinspection.com

please email us at: mike.maletich@n2co.com i . .
o Kate@peripetihome.com

(216) 294-4672

s
[ELEEN
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

CERTIFIED PUBLIC ACCOUNTANTS
Somich & Associates CPA’s
(216) 250-4533

CLOSING GIFTS
Peripeti Client Gifting
(773) 332-9681

HOME INSPECTION
CLE Home Inspector
(440) 479-7069

Elite Safety Property Inspections
(216) 678-2721

HouseMaster Serving Cleveland
(216) 201-9418

North Ohio Property Inspection
(330) 604-0544

HOME PREPARATION SPECIALIST
HOMEstretch - Cleveland
(216) 367-7551

HOME WARRANTY
AHS/HSA Home Warranty
(724) 312-0491

HOME WATCH / HOME
MANAGEMENT / CONCIERGE
Opulent Home Concierge
(330) 957-0053

INSURANCE

Goosehead Insurance - Kevin Huster
(440) 534-2283
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JKK & Associates Allstate
Insurance Company
(330) 219-7377

JUNK REMOVAL & DUMPSTER RENTAL

Green Earth Dumpsters
(310) 408-1438

MOLD REMEDIATION
Buckeye Advanced Remediation
(440) 658-9658

MORTGAGE
Cross Country Mortgage - Jeff Richard
(440) 759-1333

JPMorgan Chase Bank NA
(614) 323-5080

Liberty Home Mortgage
(216) 780-1103

Loan Depot - Yana Solomonik
(216) 326-7278

NFM Lending
(330) 413-0977

Novus Home Mortgage
(330) 559-7290

Ruoff Mortgage
(440) 701-8075

Synergy One Lending
(216) 526-0998

The Crown Group CrossCountry
Mortgage LLC.
(877) 276-9646

MORTGAGE LENDER
Rural 1st
(502) 276-8712

MOVING & STORAGE
Berger Transfer and Storage Allied Van Lines
(440) 374-5870

Morse Moving & Storage
(216) 587-1160

PAINTER
Painting Solutions
(440) 636-2979

REAL ESTATE MEDIA
Adela Dan Photography
(216) 571-3481

Tour D Space
(216) 543-0844

ROOFING
Royalty Roofing
(330) 401-2788

TITLE COMPANY
Enterprise Title Agency
(440) 942-7352

First Source Title
(216) 986-0970

Ohio Real Title
(216) 373-9900

IT TURNS OUT,

Mortgage Lending Doesn’t Have to Be Complicated.

- &

R,E_j ™
\_:-..' A

KYLE MCCORT

The kind of lender who answers the
phone, solves problems, and keeps
everyone sane through closing.

National lender. Local loan originators.

J NFM Lending’

Sr. Loan Originator & Branch Manager

330-915-2399
nfmlending.com

NMLS #1621621

American Home Shield
is here for you.

We are here to support you and your clients’ every
step of the way. Whether addressing your clients’
home warranty needs or helping you stay connected
with clients, we want to make your job easier.

We offer:

+ Plans that protect parts of systems and
appliances

+ A network of independent Pros

+ And Market Managers like me to help
however | can

Contact me for more information.

Jeri Bryant
Market Manager
440.384.7661
jeri.bryant@ahs.com

American
Home Shield

W e S e B e e e, okl B e el e ka

L M M W] el et N g el

WHEN THE DEAL GETS COMPLICATED, WE STEP IN!

We are your go-to experts
for any home or business
mold remediation service!

BUCKEYE

ADVANCED
REMEDIATION

WHY CHOOSE
BUCKEYE?

» Written Guarantee
* Fair Pricing

* Trustworthy
* Timely &
Professional

Call Brandon
to see how we can better
serve you and your clients!

BRANDON ROBY : CEO
440-658-9658 @
BuckeyeAdvancedRemediationLLC.com

Cleveland Real Producers - 11



LOOKING FOR A LION
TO JOIN YOUR TEAM?

LOYAL, STEADFAST, AND READY TO FIGHT FOR YOUR PRIDE!

Stas Tsiperson, sw

NMLS: 862597

(216) 284-2773
MCMTG.COM

@\ MANE CAPITAL
& MORTGAGE

POWERED BY CORNERSTONE FIRST MORTGAGE

Synergy One Lending, Inc. | NMLS 1907235 | www.nmlsconsumeraccess.org | (888) 995-1256 % 1 1 B E A L I O N

Office locations in Chagrin Falls,
Cleveland Heights, Mentor, and
Now Medina!

Meet Stephanie Stoltz

We're excited to welcome Stephanie to the Mane Capital Mortgage team.
As we continue to grow, we're investing in relationships that drive
successful transactions, giving our clients and referral partners even
more support, expertise, and lending solutions when it matters most.

Stephanie
Stoltz

Sr. Loan Officer
NMLS# 1776393

 (440) 488-8858



RENO REAL  ESTATE GROUP

Where Quality
Service Is A

Family Tradition

WRITTEN BY KENDRA WOODW RD

PHOTOGRAPHY BY ADELA'DAN PHOTOGRAPHY
PHOTOGRAPHED AT THE RENO FAMILY HOME;
ORIGINALLY OWNED BY JEAN AND MIKE, NOW OWNED
AND OCCUPIED BY MEGAN AND HER FAMILY! -

. .‘.‘-II‘-—'.—



Some businesses are
buile through strategy
while others are built
through necessity. Reno
Real Estate Group,
however, was built
through something
much harder to curate...
decades of trust and a
reputation for quality
service.

16 - August 2026

When the decision was made to create a
family team, the goal wasn’t to reinvent
the industry by any means. Instead, as
Lauren Reno Silverman explains, the
family saw an opportunity to preserve
and strengthen a name that had already
become woven into the fabric of
Northeast Ohio real estate. “As a family,
we saw an opportunity to not only
preserve the relationships and reputation
our mom [Jean Reno] had established in
the community, but also to create a long-
term plan for the future of the business.”

Jean’s path into real estate was never
part of some carefully designed career
plan, rather a natural progression of
alegacy her parents had started. And
although she didn’t intend to follow in
her parent’s footsteps, having worked
other jobs since the age of 16, she
eventually found herself facing a full
circle moment when an invitation from
Jean’s younger sister, Pam, changed
everything. What followed was a
continuation of a legacy their parents

had started as the two sisters earned
their real estate licenses side by side in
1986. Looking back, Jean still laughs at
how it all unfolded, admitting, “I did not
choose real estate; it chose me.”

Despite a brief career working in her
husband’s family jewelry business
before stepping away to raise their
growing family, Jean used her
newfound passion for real estate to
build a reputation rooted in consistency,
relationships, and treating every

client with the same level of care...
values passed down from her parents
which stretched far beyond the limits
of real estate. One lesson in particular
continues to stand out for the Reno
family to this day; when Jean’s mother
was asked why she spent so much time
focusing on lower income properties,
she replied, “because that home is going
to be someone’s palace”.

It’s a mindset which became a guiding
principle in Jean’s business, ensuring

every client, at any price point is treated
with care and careful consideration. As
Lauren explains, “My mom certainly
carries that integrity with her regardless
of being in a predominately luxury
market. She has always treated every
client and listing with an equal amount
of attention, respect, and time.”

In 2015, Jean’s husband Mike joined her
after three decades of helping grow his
family’s jewelry company. “Being part
of a family that ran a small business
taught me the value of hard work and
accountability,” Mike says. “Watching
and taking part in our “mom and pop”
store growing into over 50 locations
nationwide over 30 years was truly
gratifying and showed me that hard
work pays off.”

Meanwhile, the next generation of
Renos were already preparing for

its own chapter when sisters, Megan
and Lauren, obtained their real estate
licenses together in 2011...much like
Jean and her sister had done decades

prior. At the time, neither daughter
immediately stepped into the business
full time, but the foundation had been
laid for their future plans.

While Lauren was already dabbling in
the administration side of real estate,
Megan’s decision to give herself to the
industry wholly was a little more difficult
as she had spent a decade working as an
elementary teacher. Ultimately, she ad-
mits she felt called to pursue the opportu-
nity to continue the family legacy when
she realized the correlations real estate
had to her teaching career, explaining,
“Ultimately, real estate allowed me to
combine my passion for helping others
with the opportunity to continue and
grow a business that has been an import-
ant part of my family for decades. It felt
like the right next chapter professionally
and personally, and I am grateful every
day to work alongside my family while
helping clients achieve their goals.”

By 2023, all the pieces had finally
aligned and Jean was excited to face

“We often
' describe
ourselves as

a family
business

within
a family

business.”

a new evolution in real estate with a
more collaborative mindset as Reno Real
Estate Group was born. The transition
would ensure her clients (and the next
generation of homeowners) were taken
care of for decades to come, and not
only brought their family together, it
also combined four licensed agents with
different backgrounds, experiences,

and strengths under one roof to better
serve the clients Jean had so diligently
nurtured throughout her career...much
like when they were younger, all living
under one roof.

Today, those unique strengths allow

the family to approach their client’s
journeys with decades of knowledge
from various industries while staying
true to their “Quality Service is a Family
Tradition” philosophy. It’s a reflection
of how they operate, a phrase that
reflects both who they are as a family
real estate team and the legacy behind
the business as well. “We often describe
ourselves as a family business within

a family business,” Lauren explains of

Cleveland Real Producers - 17



“Real estate is ulcimately about people,
relationships, and community, and we
believe it is important to support the places
and people that have supported us!”

the correlation between their own team
and the values and culture supporting
them at Howard Hanna. “It makes the
partnership and branding feel especially
authentic to who we are as a team.”

Whether helping a first-time buyer,
growing family, or longtime homeowner
preparing for their next chapter, the
team’s philosophy remains steady,
focusing on meeting every client where
they’re at. “Instead of searching for
clients that fit our needs, we focus on
meeting clients where they are and
helping them navigate whatever stage
of life or real estate journey they may be
experiencing,” Lauren explains.

It’s a similar approach they bring
to their community as well, having
remained deeply involved with local

school efforts though PTO, nonprofit
organizations, animal advocacy
efforts, fundraising initiatives, and
community programs over the years.
“We strongly believe in investing back
into the community that has supported
our family and business for so many
years,” Megan says. “Real estate is
ultimately about people, relationships,
and community, and we believe it is
important to support the places and
people that have supported us!”

And as the future continues to pave the
way for technological advancements
and new industry tools, Jean admits the
motivation which once got her going

in the morning has now evolved into
something much greater. She laughs
that a great cup of coffee is still the first
thing she reaches for to get her day

started off right, but the pride she takes
in having her daughters now working
alongside her has become her greatest
motivation of all.

Because that’s what Reno Real Estate
Group was truly created to accomplish.
Not simply the formation of a new team,
rather the continuation of a multi-
generational family passion. A story
built on relationships, strengthened
through trust, and carried forward

by agents who genuinely enjoy
showing homes, educating clients,
solving problems, and helping people
through life’s biggest transitions. And
as the business continues to evolve,
their mission remains remarkably
unchanged: preserve the values that
Jean built, while creating opportunities
for the generations still to come.



Imagine Your

. We're Ready to Exceed
Business Backed Your Expectations!
by the #1 Lead Sharing & Referrals

Lend in All 50 States

Lender i“ Technology to Support

Your Business
the cou ntr | Realtor Consultations &
y. Education Events
Expert Sales Training &
CRM Management

Power in Numbers. 2, S [T N

Partnership for Success.

Adela Dan has built a Northeast Ohio photography business by
focusing on the quiet, overlooked details that tell a story. Whether
shooting real estate, weddings, portraits, or branding imagery, her
philosophy is built on slowing down and capturing authenticity.

As a former model, Adela brings a unique perspective to her work,
understanding firsthand how vulnerable it feels to be in front of the
lens. Instead of forcing stiff, traditional poses, she guides clients
through natural movement to create an environment where they feel
comfortable simply being themselves. The resulting images don't just
look beautiful; they capture how the moment actually felt.

CROSSCOUNTRY
MORTGAGE™

For Adela, luxury photography is defined by intention rather than
expensive equipment. In her real estate work, this means meticulously
managing elements like lighting, symmetry, and composition to
evoke emotion. She applies this same rigorto lifestyle and event
photography, capturing the fleeting, candid moments between
milestones. Ultimately, she views photography as an essential
investment in proof of a life well-lived.

Theresa Owca,

Business Development Manager S :

Text/Call: 216.340.7359 . j BN
CrossCountryMortgage.com/The-Crown-Group Your Success is Our e gy

NMLS 1115620 / Branch NMLS 3029 Success - Let's Connect! REAL ESTATE 00
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There’s a certain kind of comfort you get

when you know you have someone steady in
your corner...an ally who can take a task that
feels overwhelming and quietly turn it into
something manageable, even hopeful. For

those who put their trust in Sharon Moser, they
understand that isn’t a secondary priority in her
world. It’s the foundation of her entire career!

Originally from Boston, but having navigated several moves
along the way, Sharon’s youth carried a bit of adventure as she
laughs explaining that her family could have been considered
gypsies. No matter, after bouncing between a childhood raised
in both Cleveland and Youngstown, she eventually made her
way to North Carolina after college.

While working as a bank teller, an unexpected door opened
for Sharon when the loan officer who had helped her and her
husband purchase their first home, saw something in Sharon
and suggested she explore a career in the mortgage world. “It
was pretty cool that it was our loan officer who suggested that I
get into it,” she smiles of how everything fell into place.

Taking the opportunity, Sharon initially stepped into the
industry in 2004 as a processor, gaining a strong understanding
of what happens behind the scenes during real estate
transactions. But when life shifted and her family began to
grow, Sharon made a choice that many mothers understand
deeply...she stepped away from her career to raise a family.

For years, she poured herself into her children, creating a
home filled with activity, warmth, and the kind of everyday-
chaos that becomes cherished over time. And as her youngest
started heading off to school, the idea of returning to work
began to take shape once more. This time, however, Sharon
wanted something different. Admitting she wanted to try

the sales side of things, while staying invested in mortgages
and lending.

That curiosity led her to Novus Home Mortgage in 2020 where
an experimental idea quickly morphed into something much
more meaningful, and Sharon found her niche working with
first time homebuyers. And the transition wasn’t by accident,
rather by instinct, Sharon admitting, “As a mom, I am able to
provide special care and attention to their needs.”

Offering guidance, reassurance, and a steady voice in what can
often feel like an intimidating process, Sharon’s career was
blossoming in new ways. She even coined the nickname as
“The Mortgage Mom”, which encompasses the care she has for
each and every client.

Just last year she came to the realization that 70% of her

clients are first time buyers, many of whom come in unsure,
overwhelmed, or convinced homeownership is out of reach.
Sharon meets them right where they are, walking them
through each step, breaking down the numbers, and helping
them understand what’s possible. “It’s a lot of educating people,
holding their hand, and showing them it’s not as scary as they
think it is.”

Cleveland Real Producers - 23



Sharon with her husband, Dave, and their kids, Sarah, Katie, David, and George.

She frequently works with down payment assistance programs
and a wide range of loan products thanks to Novus’ broad
product gallery, helping clients from all types of financial
backgrounds to tailor solutions that fit their needs while
finding a path forward. It’s a style of care which means even
after normal business hours have closed, Sharon continues to
be a supporting hand for her clients.

Nights, weekends, in between school events or family
dinners...Sharon shows up. Because for her, this isn’t just
another transaction or means to a paycheck, it’s a relationship
she treasures long after closing. Efficient, thorough, and
knowledgeable, Sharon is someone who treats everyone like
family. She prepares them for what’s ahead, equips them with
understanding, and stays alongside them the entire way. Then,
with a smile, she adds a little humor to the process, joking that
everybody needs a girl on their team...someone to add that
little bit of warmth and care to such a stressful experience.

At home, that busy schedule doesn’t ease as Sharon and her high
school sweetheart, Dave, have built a life centered around their
four kids. So much so, that when she returned to the workforce,
their roles shifted in a way that speaks volumes about their
partnership as Dave stepped away from his teaching career to
homeschool the kids and manage the home. Creating a rhythm
within the family that allows Sharon to thrive in her business
while still staying deeply connected to what matters most. “It’s

a family affair,” she laughs...a “party of six,” constantly moving
between activities, shared hobbies, and time spent together.

24 - August 2026

Beyond family vacations and extracurricular activities, Sharon
finds time for her own hobbies, like the book club she started
three years ago. She also enjoys baking, as she once sold home-
baked goods to local establishments and markets as a stay-at-
home mom, before using that same skill to connect with local
real estate offices as she started lending with Novus Home
Mortgage. It’s a technique she continues to utilize around the
holidays, bringing agents fresh baked goods to remind them
that she’s still here for them.

That same spirit for connection also shows up in her
community efforts as well, having started an annual fundraiser
in 2024 from a playful idea where she and a few girlfriends
went out for dinner and dancing while wearing tutus...on 2/2.
The event sparked so much intrigue from bystanders, that

they decided to use the idea for good and raised $10,000 in the
process. The following year, that number doubled to $20,000,
turning a simple quirky idea into an annual event for good.

Looking at Sharon’s journey, it’s clear that everything she
builds, whether it be her business, her relationships, or her
community impact, comes from a place of care. And in an
industry that can often steamroll the joy in an already stressful
process, she’s created something entirely different - a space
where people feel supported, understood, and confident
enough to take that next step. Because at the end of the day,
Sharon isn’t just helping people get a mortgage...she’s helping
them feel at home, long before they ever get the keys.

It’s a lot of educating people, holding
their hand, and showing them it’s not as
scary as they think it is.”
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TING THE MORTGAGE PROCESS

Z
Experienced in guiding clients through the mortgage
process — now serving the Cleveland area. | love making \\./

every closing a celebration, and I'm excited to partner 7
with REALTORS like you to make it happen!

NNOVUS

Sharon Moser | NMLS #1960524

cell: 330-559-7290
smoser@novushomemortgage.com
€) sharon.moser.77 () sharonloanpro

Member FDIC. Equal Housing Lender. Novus Home @
Mortgage is a division of Ixonia Bank, NMLS #423065 s e

nnnnnn

BEFOR
OURB
CALL US
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WHY REALTORS REFER US:

QUICK TURNAROUNDS - LOCAL, RESPONSIVE AGENT
A Iﬁte AUTO, HOME, CONDO, RENTERS, LIFE, AND FINANCIAL SERVICES

Let’s partner on
your next closing.

Stephanie Bunch - Allstate Insurance

(0) 330-970-3029 (C) 330-219-7377
Sbunch3@allstate.com

wien ~ALLIED

- The Careful Movers

Debbie Walter
Certified Relocation Consultant

FirstSource
Title

WE PUT YOU FIRST, IT'S IN OUR TITLE.

First Source Title offers a
boutique experience, with
white glove service and
constant communication
from contract to keys.

WHY FST?

» Multi-State Joint Venture
Opportunities

- Experienced and Hands-On
Closing Teams

= Technology and Security-Focused

- Sales Team Support After Hours
and Weekends

» Monthly CE and Educational
Resources

» Based in Northeast Ohio with
National Coverage

330.998.4881 = FirstSourceTitle.com = 7717 Victory Lane, Ste. B, North | Ridgeville
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The Moments

& That Define You

There are moments in life that don't just nudge you forward...they rebuild you
entirely. And for Amanda Carter, that moment didn't arrive quietly, it came all at
once. Layered with personal change, professional uncertainty, and a market that
seemed to shift beneath her feet, she found something special...her true purpose.

Born and raised in Akron, Ohio,
Amanda’s foundation in real estate was
built on both education and connection.
After graduating from The Ohio State
University with a degree in Business
and Marketing, she stepped into the
corporate world, working in third party
logistics with C.H. Robinson. It was a fast
paced environment that sharpened her
skills and introduced her to the kind of
discipline that would later define her
career, admitting, “The education and
network I gained there continue to fuel
my real estate career today.”

After seven years in Columbus, Amanda
returned home to Akron to manage

logistics for a startup company selling
workwear out of Denmark. Looking
back, she admits it was that job which
well and truly became a stepping stone
for the career she was destined for.
During that time, she welcomed her first
child into the family and realized she
needed a career that wouldn’t restrict
her to a corporate 9-5 schedule.

So she pivoted, and started transitioning
into her next chapter by picking up a
side gig as a real estate agent in 2017.
She jokes, “With two grandmas, my
mom, aunt, and cousins having past
and current real estate licenses, it was
always in the back of my mind if Plan A

didn’t work out.” However, what began
as a part-time backup plan, quickly
gained momentum fueled by a strong
network of family and friends who
trusted her from the start.

Within just two years, Amanda got the
courage to step into real estate full-time,
and once she made that decision...she
was all in! “I was no stranger to hard
work and the grind required to succeed
in the business.” In fact, it was that
direct connection between effort and
outcome that drew her in even more.

“I think real estate was fascinating to
me because the amount of work I put
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into crafting my technique and serving
my clients would directly correlate to
my earnings and success - nevermind
tenure or corporate politics.” Coupled
with the skills she had already gleaned
in negotiation, finance, accounting, and
branding, everything blended together
seamlessly, becoming the foundation of
her success.

But beyond the strategy, there was
something deeper driving her...her
children. “They are my entire world
and my best little friends.” She laughs,
explaining how Savannah and Marcel
have been part of her journey from the
very beginning...quite literally since
they were in the womb. “I love showing
them first hand how hard work and
integrity can bless your career and your
life,” Amanda prides. “I want to give
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them the best life possible, with plenty
of new and inspiring experiences that
will shape their entire lives.”

Then, 2024 tested everything Amanda
thought she had prepared for. Amidst

a shifting market and divorce, she
found herself facing a level of doubt

she hadn’t experienced before. “My
business dropped more than 50% and

I questioned if I should get another job
or shift careers entirely,” she admits
candidly. It was a season that challenged
not just her business, but her confidence
as well.

The following year, however, swept
through and told a much different
story! With a renewed sense of clarity
and determination, Amanda made
the decision to rebuild...intentionally,

strategically, and on her own terms.
Partnering with The Agency Cleveland
Northcoast, she leaned into a brand
that aligned with her newly evolving
vision. Their philosophy, “Luxury is an
experience, not a price point,” mirrored
her own approach to client service and
presentation, and results soon followed.

That same year, Amanda tripled her
volume, becoming the top producing
agent in her brokerage and earning
The Agency’s Chairman Award, as

a top 5% agent with the company...
globally. The recognition allowed her
to attend the Chairman’s Gala, where
she connected with some of the top
producing agents in the world. “It was
very inspiring. The kind of inspiration
that makes you want to level up your
entire life, be more disciplined, and

s
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feel like you can really do anything
you want to do - if you tap into your
authentic self, work smarter, and lead
with a grateful heart.”

In March of 2026, she took another bold
step when she launched The Amanda
Carter Homes Team. With a clear
vision and refined approach, Amanda
built her brand around one simple

but powerful promise, reflected in her
slogan, “Bold Moves. Smart Strategies.
Seamless Transactions.” From elevated
marketing and their PR-first approach
to their strong online presence and bold
strategies, every listing is positioned
with intention.

It’s not just about selling homes...
it’s about creating an experience that
resonates. “This year has already been

big for me,” Amanda smiles. “I've never
felt so confident in my career and
passion for real estate. And, after a year
of rebuilding, I'm excited to scale my
business and reach new heights.”

As she looks ahead, Amanda’s focus
remains on the most important piece
of the puzzle, balance and giving her
family an amazing life. Scaling her
business while creating more time for
the moments that matter most for her
kids and her two fur-babies, sibling
Bengal cats named Shere Khan and
Bagheera, is her top priority. Whether
the family is enjoying the outdoors,
hiking, playing soccer, visiting the
beach, honing their dance and piano
skills, or learning about Japanese
culture, Amanda’s greatest success
centers around her Kkids.

“I've never felt
so confident in
my career and
passion for real

after a year of
rebuilding, I'm

excited to scale

and reach new

estate. And,

my business

heights.”
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CLEVELAND REAL PRODUCERS SUMMER

KICKOFF AT WINDOWS ON THE RIVER
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THE ORIGIN OF

OPULENT

After years of operating at the
highest level of professional
athletics and business, one

thing became clear—affluent
homeowners needed more

than maintenance.

They needed trusted oversight. .

THANK YOU TO OUR SPONSORS WHO MAKE
THIS EVENT POSSIBLE

PLATINUM SPONSORS

YAaM  feovn

loan>epot

WE HANDLE THE DETAILS.
You enjoy what matters most.

APP-BASED. ALWAYS WITH YOU.
TRUSTED VENDORS

Vetted professionals. Preferred pricing.

PREVENTATIVE MAINTENANCE

Stay ahead with smart reminders & scheduling.

PROPERTY OVERSIGHT

Routine checks & seasonal walkthroughs.

WHITE-GLOVE CONCIERGE

One call. One team. Everything taken care of.

PROJECT MANAGEMENT

From repairs to renovations, we manage it all.

PEACE OF MIND, EVERY DAY

Discreet. Reliable. Proactive.

GOLD SPONSOR

sy RURAL T%

SUPPORTING SPONSORS
H [' M E ' Morse Moving & Storage
Agerf foredan bines

stretch
O-COPULENT
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+ Expert Fleet Allocation for Real Estate

- Seamless Client Transitions & Personalized Service
+ Active Involvement in Real Estate Industry Events

+ Trusted by Top Agents for 65+ Years

216-587-1160 * morsemoving.com
USDOT 274486 | PUCO HHG#509459-HG
23600 Corbin Dr. | Bedford Hts., OH 44128
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IMPROVE YOUR LISTINGS'
PERFORMANCE AT NO
UP-FRONT COST WITH

OUR BILL THROUGH

C: 216.543.0844 « TourllSpacellhln com

¥ Nick

o Real Estate Photography
¢ Drone Photography

e Videography

e HDR Photography

¢ 3D Matterport Tours
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J-

Johnson, ONLY PAY FOR YOUR LISTING MEDIA IF/WHEN THE PROPERTY SELLS

Owner

A BETTER (T2
INSPECTION; {
WAKES FORR
BETTER.

CLOSIHG Wi 'f 4

CHRIS LOGAR
Owner

CLEAR REPORTS.
RELIABLE SERVICE.

REALTOR-FOCUSED SUPPORT.

ot e Licensed to Perform
H GM_E_ INS PEC TOR Radon Testing &

Termite/WDI Inspections

Schedule your inspection today!

clehomeinspector.com - 440.479.7069
€ (© @clehomeinspector
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ireentarthDumpster.com

GREENEARTHDUMPSTERS

= Fast Delivery & Pickup = Eco-Friendly Disposal
= Driveway Protection Provided = Realtor-Preferred Service

Prep your next listing with ease. Call us today!

216-438-DUMP (3867)

GreenEarthDumpster.com
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MORTGAGE

CLEVELAND NATIONAL
AIR SHOW

Experience a day full of FUN the whole family will enjoy! Including dynamic aviation
performances, unique display aircraft, educational exhibits, and more...

Burke Lakefront Airport
1501 North Marginal Road, Cleveland, Ohio 44114

FOOD AND BEVERAGES INCLUDED
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A PRODUCT OF

THE N2 COMPANY

9151 Currenc y St.
Irving, TX 75063

still trusting
your deal to

THIS inspection
—
report?
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call the REAL ESTATE RESPONSE TEAM

</ Pay-at-closing options available / =l Y 4 E- N
(TN AR = =
Able to estimate from your NAE ¥ B I ; ¥ i 1"\
inspection reports o
Financing up to 60 months,
0% interest

Keep your closings on track

Call Abby—+ 330.401.2788



