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WHY CALL JEREMY POPE OF
PARAMOUNT RESIDENTIAL MORTGAGE GROUP TODAY?

• As little as 3% down payment on Conventional loans with NO MORTGAGE INSURANCE
• Conventional loans down to 620 credit
• FHA  loans down to 500 credit score
• 0%  Down Payment Assistance loans available
• 0%  Down payment VA and USDA loans
• In-house Credit Coaching
• Hands-on approach to helping to educate buyers and guide them throughout the mortgage process
• OUR SPECIAL $10,000 SELLER GUARANTEE

JEREMY POPE, PRMG Loveland Team Branch Manager | NMLS # 874577

513.432.6971  |  jpope@prmg.net
2022 PARAMOUNT RESIDENTIAL MORTGAGE GROUP CORPORATION, INC. IS AN EQUAL HOUSING OPPORTUNITY LENDER NMLS ID #75243. THIS IS NOT A COMMITMENT 

OF ANY KIND. LOAN APPROVAL, INTEREST RATE AND FEES ARE DEPENDENT ON APPLICANT’S CREDIT, COLLATERAL, FINANCIAL HISTORY AND PROGRAM AVAILABILITY. 
ALL LOANS SUBJECT TO UNDERWRITER APPROVAL. PRICING, TERMS AND CONDITIONS APPLY, SUBJECT TO CHANGE WITHOUT NOTICE – ALL RIGHTS RESERVED

IN AMERICA 

ALL WE DO IS WIN!

Jeremy and his team keep a pulse on the mortgage industry and cater to clients with a special 
pre-approval process to help their offers stand out from other homebuyers. By conducting soft credit 
pulls that do not affect the client’s credit score, along with gathering basic documents such as pay 
stubs and bank statements, they can send the application to underwriting without an address. If the 
underwriter approves the client’s income, credit, and assets, Jeremy and his team provide a $10,000 
guarantee! This guarantee attests to the client’s credibility and commitment to purchase a home. If the 
deal does not close due to income, credit, or assets, Jeremy and his team offers $10,000 to the sellers!

If you are interested in nominating people for certain 
stories, please email us at: patrick.braddick@n2co.com

PROFILES

IN THIS ISSUE

6	 Preferred Partners

8	 Meet The Team

10	 Cover Story: Hannah Wang 
16	 REALTOR® To Watch: Ethan Bishop
24	 Sponsor Spotlight: Achosa Home Warranty
31	 Top 150 Standings

10
COVER STORY

Hannah 
Wang

Contents

Achosa Home  
Warranty24Ethan Bishop16

Whose story should 
we tell next?
Nominate a REALTOR®, agent, or broker to be 

featured in an upcoming issue. Email the publisher 

of this magazine to let us know why your nominee 

deserves to be featured.

Real Producers tells the stories of the 
top real estate agents in this market. 
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

CATERING
Jersey Mike’s
Wyatt Moore
(513) 510-4282
www.jerseymikes.com

HOME AUDIO / VIDEO
Hanson Audio Video
(513) 563-0444

HOME BUILDER
Home Builders Association 
of Greater Cincinnati
(513) 851-6300

HOME INSPECTION
AA Home Inspections
(513) 319-7770
aahomeinspection.com

Pillar to Post Home Inspectors- 
The Capuano Team
(513) 771-6689
cincinnati.pillartopost.com/

Safe Start Home Inspections
Nathan Wessel
(513) 968-4311
www.safestarthi.com

HOME STAGING & DESIGN
Intertwine Design
(513) 886-7653
www.intertwinedesignco.com

HOME WARRANTY
Achosa Home Warranty
Kristen Moore
(859) 547-6024

INSURANCE
Firehouse Insurance
(513) 526-9853
Firehouseins.com

Kyler-Moore Insurance Agency
(513) 315-7845
www.kyler-mooreinsuranceblueash.com/

MORTGAGE LENDER
100 Doors Lending Team
Max Snyder
(937) 409-9364

3rd Street Financial
Robert Mahaffey
(513) 769-4111

A-Z Lending
Dante Zompetti
(937) 522-5419
a-zlending.com

CrossCountry Mortgage
(513) 476-4575

GVC Mortgage
Cody Coomer
(513) 479-4630

JPMorgan Chase Bank NA
(614) 422-4638

Paramount Residential Mortgage Group
Jeremy Pope
(513) 432-6971

Rate
Ron Erdmann Jr
(513) 609-4484
www.rate.com/ronerdmann

Ruoff Home Mortgage
Dave Scully
(513) 633-8476
www.ruoff.com/davescully

Ruoff Mortgage
Megan King
(513) 795-7592

Rural 1st
Roger Hauke
(513) 322-2786

True North Home Loans
Bo Kearney
(513) 404-6948
truenorthhomeloans.com

MOVING / PACKING
Big Blue Moving
(859) 608-2583

MOVING / STORAGE
Black Tie Moving
(614) 347-9007

REAL ESTATE LAW
Yonas and Phillabaum LLC
(513) 427-6100
www.cincinnatiattorney.com

TITLE COMPANY
American Homeland Title Agency
(513) 863-9100
www.americanhomelandtitle.com

Bluegrass Land Title
(859) 488-7304 x1604
www.bluegrasslandtitle.com

TRANSACTION COORDINATOR
Agents Plus 1
Maria Carmosino
(513) 482-0465
agentsplus1.com/

VIDEOGRAPHY/PHOTOGRAPHY
Next Door Photos
Daniel Ziegler
(513) 297-3328

YARD SIGN INSTALLATION
Pink Posts Installation
(859) 395-8188
pinkposts.com/

WHICH WOULD YOU CHOOSE?

CALL US TO FIND OUT WHAT
FREEDOM OF CHOICE CAN DO!

10979 Reed Hartman Hwy, 209 • Blue Ash
513-745-0250

Kyler-MooreInsurance.com

HOME INSPECTIONS, LLC

Office: 513-968-4311 | Mobile: 937-321-7479
nwessel@safestarthi.com | SafeStarthi.com

SAFE START HOME
INSPECTIONS OFFERS:

We understand not everyone is in need of a full home 
inspection and can customize to fit your needs. Whether 
it is to just look in a crawlspace or inspect the plumbing 

we can customize an inspection to fit your needs.

Full residential and commercial inspections
State licensed Wood Destroying Insect Inspections
State licensed Radon testing
Sewer Scope Inspections
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Have an Idea? 

Want to pitch, 

nominate or 

share a really cool 

story with our 

readers? Scan the 

QR code below  

to share with  

our Publisher.

Meet
The

Team
Patrick Braddick

Publisher

Krista Silz
Photographer

Beth McCabe
Senior Writer

Kristen McDowell
Ad Strategist

Brenna Smith
Photographer

DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company 
d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the 
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the 
assistance of artificial intelligence (AI) tools by authors or contributors and may not be independently verified by N2.

We’re your

LOCAL 
LENDER
For more than 41 years, Ruoff Mortgage has helped make the dream of 
homeownership  a reality. Whether you are looking to move or refinance, 
we will help you every step of the way with confidence.

With an average clear to close of just 15 days, we make the homebuying process quick 
and stress-free, so you can focus on the things that matter most—spending quality time with 
your friends, family and community. Contact us today to get started.

restrictions may apply. Ruoff Mortgage NMLS #141868. Equal Housing Lender. Ruoff Mortgage Company, Inc. d/b/a Ruoff Mortgage is an Indiana corporation. For complete licensing information visit: http://www.nmlsconsumeraccess.org/EntityDetails.aspx/COMPANY/141868 1142025

Megan King
VP, Branch Manager
NMLS: 273628
OH: MLO-OH.273628
KY: MC840736
513.443.5186 
megan.king@ruoff.com

AJ Hodge
Senior Loan Officer
NMLS: 1045145
OH: MLO.042794.000
513.907.2374
aj.hodge@ruoff.com

Sheri Watkins
Senior Loan Officer
NMLS: 279665
OH: MLO.025193.002
KY: MC72811
513.265.8666
sheri.watkins@ruoff.com

Interior Design

Design Concierge

Home Staging

Historic Renovations

Home Refresh

Accessible Space Design

Short Term Rentals

PASSION FOR CREATING SPACES
THAT YOU WILL NEVER WANT
TO LEAVE!

B o o k  yo u r  F R E E  1 - h o u r
c o n s u ltat i o n  h e r e :
intertwinedesignco.com
intertwinedesigners@gmail.com

(513) 886-7653
      @Intertwine_Design

TRANSFORM
YOUR SPACES
NOW!

Offering Residential and Commercial quality packing and moving services 
to Ohio and Kentucky.

Local and Long Distance Moving • Locally Owned and Operated. 

859.608.BLUE (2583)  |  BIGBLUEMOVINGKY.COM

CINCINNATI'S #1
MOVING COMPANY

ASK ABOUT OUR SISTER SERVICES: 
BIG BLUE PACKING • BIG BLUE PRESSURE WASHING • BIG BLUE STORAGE 

BIG BLUE CLEANING CREW • BIG BLUE HOLIDAY DECOR
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COVER STORY

Four years ago, Hannah Wang 
(then Hannah Downs) graced 
these pages as a “Rising Star”  
in the Cincinnati real estate 
scene. She was energetic, 
ambitious, and successfully 
navigating the bizarre, mask-
wearing, social-distanced market 
of the early 2020s.

Today, she has firmly established 
herself as a leader in real estate.

Now celebrating her sixth year  
in business, a total brand 
evolution, and a seat at the 
highest award level Sibcy Cline 
offers, Hannah is stepping onto 
the cover with a mature mindset, 
a thriving book of business, and 
a brand-new last name. A lot has 
happened in the past four years, 
including purchasing a couple of 
properties and starting her own 
real estate portfolio.

“After years of coaching and 
guiding my clients on making 
smart investments and moves, 
I decided it was time to take my 
own advice and take the jump 
into the game of real estate 
investing,” she says. “That itself 
has been another journey I am so 
proud of!”

Rooted in the Square 
If you take a stroll through 
Hyde Park Square on any given 
afternoon, there is a very high 
probability you will run into 
Hannah. Her office is located right 
on Hyde Park Square, and she 
lives locally.

“I love this local community; there 
is always so much to do here,” she 

says. “My favorites are supporting 
local right on the square, 
whether it’s shopping at the 
local boutiques, grabbing a latte 
at one of the local coffee shops 
(Hyde Perk is my fav), grabbing 
lunch at E+O, or walking around 
the square to simply admire the 
beautiful homes in the area.”

Her office desk window perfectly 
overlooks Parkside and the 

vibrant square. “I feel so rooted 
in my community here. Just today 
before this call, I was walking to 
the neighborhood coffee shop and 
ran into a few people I knew. It 
just feels like home.”

She adds, “I love nothing more 
than my office being located 
right in the heart of it all. I work 
with an incredible office, and 
I’m honored to be surrounded 

“What works for you may 
not work for someone 
else. You have to find 
your niche, find your 
voice, and be authentic.”    
- Hannah Wang

Hannah
Is Moving On Up!

She Met Her 
Match & Her 
Momentum 

on the Square

Wang

WRITTEN BY ELIZABETH MCCABE

PHOTO CREDIT: KRISTA SILZ OF 

CINCY PHOTO
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by top-producing agents and 
support, right here at Sibcy Cline 
Hyde Park. The momentum here 
is inspiring!”

Historical homes hold a special 
place in Hannah’s heart. As 
she says, “I have a huge love 
for history and architecture, 
something Hyde Park still holds 
on to, which makes my job 
even more fun.” As the owner 
of a historic Queen Anne home 
and someone who has built a 
portfolio of older properties, 
Hannah says, “You learn a 
lot owning a piece of history 
yourself.” She coaches her 
clients using her own experience 
and knowledge, specializing 
in historic, character-rich 
properties that define the Hyde 
Park and Oakley neighborhoods.  

From “First-Time” to “Time  
to Upgrade” 
When Hannah started her 
career at the tail end of 2020, the 
pandemic forced her to build her 
business entirely in the digital 
sphere. Armed with a college 
degree in marketing, she threw 
herself full force into social media. 
While critics at the time told her 
she was “posting too much” and 
would look “too busy online to get 
new clients,” Hannah put her head 
down and remained consistent.

Now, that digital foundation has 
blossomed into a beautifully 
predictable cycle of repeat and 
referral business. In 2024, Hannah 
hit a deeply rewarding milestone 
in any agent’s career: her original 
first-time homebuyers started 
calling her back.

“They’ve gotten married, they’re 
growing their families, they’re 
getting promotions,” she says 
with a smile. “They’ve outgrown 
their first houses. It is the coolest 
feeling to go back into a house I 
helped them buy years ago, seeing 
how their lives have changed. 
Now it’s double the fun because 

I get to help them on both the 
buying and selling side.”

Embracing a New Identity 
The last four years brought an 
even bigger milestone outside of 
real estate: Hannah got married 
at the beginning of 2025 to her 
husband, Gee-Hao Wang.

For an agent whose entire 
business was built on the highly 
recognizable handle “Home with 
Hannah Downs,” a name change 
was no small stressor. Yet, Han-
nah viewed it as the perfect op-
portunity to intentionally rebrand 
to “Home with Hannah Wang.”

To understand Hannah’s drive, 
you have to look at the powerful 
partnership she shares with 
Gee-Hao, an electrical engineer 
for Duke Energy. The pair met at 
the University of Cincinnati when 
their respective best friends and 
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guy,” while Hannah brings the 
high-energy, creative vision. 
Together, they are driven by a 
deep personal “why.” Hannah, 
the oldest of five from a broken 
home, spent much of her youth 
stepping into heavy caregiving 
roles, including helping care 
for her brother with Down 
Syndrome. Gee-Hao is a first-
generation American whose 
parents immigrated from Taiwan 
to build a better life.

“We’ve both lived very different, 
hard lives growing up,” Hannah 
says. “Real estate has completely 
changed my life. It has given us 
the financial freedom to build 
a legacy for our new family, to 
break old barriers, and to explore 
the world together.”

The Athlete’s Mindset 
So, what is the secret to a business 
that skyrockets while maintaining 
a personal life? Hannah points 
directly to her roots as a 
competitive, USA Team gymnast.

“I grew up always training 
for the next level. That ‘go, 
go, go mentality’ is physically 
implanted in my body and 
brain,” she explains. But she 
emphasizes that sustaining that 
momentum requires knowing 
when to pause and ask for help. 
“To be a firm, steady guide for 
clients navigating emotional 
transactions, you have to pour 
into your own cup first.”

For Hannah, that means early 
morning workouts at local fitness 
studios, walking her dogs, and 
taking intentional, uninterrupted 
travel time with her husband, like 
a recent perspective-shifting trip 
to the Caribbean.

It also means staying fiercely pro-
tective of her brand’s authenticity. 
In an era dominated by automat-
ed copy-and-paste algorithms, 
Hannah refuses to use generic 
templates for her marketing.

“I’m just me,” she says simply. 
“You can get eaten alive in this 
industry if you compare yourself 
to others. I don’t need to do what 
everyone else is doing. Figure 
out what works for you, and be 
persistent with exactly that.”

What’s Next? 
Having just turned 30 and hit 
the peak award level at her 
brokerage, Hannah finds herself 

at an exciting crossroads. “There 
are only so many hours in the day, 
and I only have two hands,” she 
laughs, hinting at the potential 
of expanding her business and 
building something even bigger.

Whatever the next chapter holds, 
Hannah’s focus remains exactly 
where it belongs: grounded, 
authentic, and beautifully rooted 
right on the square. 

roommates were dating, but it 
wasn’t until they crossed paths 
again in 2020—realizing they 
lived in the same neighborhood, 
went to the same gym, and 
attended the same church—that 
the stars aligned.

“He’s been here since the very 
beginning,” Hannah reminisces. 
“Some of my favorite memories 
are from the COVID lockdown, 
studying for my real estate exams 
while he worked from home 
beside me. Shortly after I got 
licensed, I spent countless hours 
cold calling For Sale By Owners, 
hearing ‘no’ after ‘no’ after ‘no.’ 
He listened to every ‘no’ and 
encouraged me through it all. 
Six years later, he’s still right by 
my side. He’s the one helping 
put out my signs, driving me to 
weekend showings, and keeping 
things running smoothly at home 
when I’m still answering calls and 
emails at 9:00 PM. None of this 
journey would have been possible 
without his support.”

The two balance each other 
perfectly: Gee-Hao is the steady, 
mathematical “Excel-sheet 

I don’t need to do 
what everyone else 
is doing. Figure out 
what works for you, 

and be persistent 
with exactly that.”
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Most two-year-olds are still 
figuring out how to run 
without falling. Ethan Bishop 

was learning how to skate.

Raised in a hockey family, Ethan was 
practically born into the sport. His 
father played collegiate hockey at Penn 
State, and some of Ethan’s earliest 
memories involve ice rinks, hockey gear, 
and chasing a puck across the ice.

“I literally have a picture of myself on 
skates at two years old,” he laughs.

Back then, he had no way of knowing 
that hockey would teach him lessons 
that would shape the rest of his life. 
He learned lessons about discipline 
and accountability. And most 
importantly, about getting knocked 
down and getting back up again. Why 

wait for opportunities when you can 
courageously try new things?

That mindset would carry him through 
one of the toughest periods of his life and 
eventually help him build one of Cincin-
nati’s fastest-growing real estate careers. 
At 19 years old, Ethan found himself star-
ing at a crossroads. His college lacrosse 
scholarship was gone. His grades had 
slipped. The direction he thought his life 
was headed suddenly disappeared.

“I was being stupid,” Ethan admits. 
“Partying. Not taking things seriously.”

Then came a wake-up call. His parents 
made it clear that if he wanted a 
different future, he would have to create 
it himself. So Ethan packed his bags, left 
Northeast Ohio behind, and moved to 
Cincinnati knowing exactly three people.

Looking back, it was one of the best 
decisions he ever made.

Originally planning to attend the 
University of Cincinnati for hospitality 
management, Ethan arrived just as the 
program was being moved to Cincinnati 
State. Since he had already signed a 
lease and committed to the move, he 
adjusted and kept going. That’s become a 
recurring theme in his life.

While attending school, he worked 
a variety of jobs before eventually 
becoming the general manager of Mr. 
Sushi in Clifton at just 22 years old. The 
hours were relentless.

“We were working 70 to 80 hours a 
week,” he says.

But those years helped him build 
something even more valuable than 

From the 
Hockey Rink 
to the Top of 
The Chabris 

Group

BISHOP

WRITTEN BY ELIZABETH MCCABE

PHOTO CREDIT: BRENNA SMITH

REALTOR® TO WATCH

ETHAN
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management experience: Relationships. 
In fact, he even met his wife at Mr. Sushi 
and became her boss for a short season. 
Day after day, customer after customer, 
Ethan built a network throughout 
Cincinnati without even realizing it.

Years later, many of those relationships 
would become clients, referrals,  
and friends.

“That’s really where I developed a lot of 
relationships here in Cincinnati,”  
he says.

After leaving the restaurant industry, 
Ethan moved into commission sales 
with Verizon, where he quickly became 
one of the top performers among 
more than 400 sales representatives in 
the region. At the same time, he was 
becoming increasingly fascinated with 
real estate with a steady diet of podcasts, 
books, videos, and market updates. The 
more he learned, the more he believed 
he could succeed.

So in 2019, he earned his real estate 
license. At first, it was a side hustle. Then 
COVID happened. While many people 
pulled back, Ethan accelerated.

“If I don’t take the risk now, when am 
I ever going to do it?” he remembers 
thinking. There it was again. The same 
mentality that had followed him since 
childhood. Just do it.

He joined The Chabris Group when the 
team had roughly seven or eight agents. 
Today, it has grown to approximately 45 
agents, and Ethan currently leads the 
team in production.

Last year alone, he closed more 
than $17.5 million in sales across 52 
transactions. This year, he’s on pace to 
exceed $23 million.

What’s even more impressive is how 
he’s built the business. Most of it  
comes from referrals, repeat clients, 
and relationships.

“I take a lot of pride in that,” he says. 
Ask Ethan what separates great agents 
from average ones, and his answer is 
surprisingly simple. Actually care.

“A lot of people think this business is 
about transactions,” he says. “But you’re 

“A lot of people think this business is 
about transactions. But you’re helping 

people through one of the biggest financial 
decisions of their lives.”
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Specializing In Customizing Mortgage Solutions
For Both Purchase And Refinance Transactions.

TOP 1% MORTGAGE ORIGINATOR

President • NMLS 26082  

•24/7 Preapproval Service

•Zero Loans Declined 
Once Submitted

•Loans Down To 580 Credit Score

(513) 806-2635  •  www.robert.mortgage
6964 Tylersville Rd., Ste. B  •  West Chester, OH 45069

NMLS 304138Mortgage Experience Specialist

TRENDY VIDEOS

TRENDY VIDEOS
Build your brand with bold, scroll-stopping captions, enhanced editing, 
and AI "magic" effects - all designed to help you stand out on social media.

BOOK YOUR NEXT LISTING 
PHOTO SHOOT TODAY!
order.nextdoorphotos.com

Scan The QR Code 
To See An Example

TAKE YOUR MARKETING TO THE

NEXT LEVEL!
TRENDY VIDEO

Offering 
Includes:

Drone Footage
Agent on Camerahelping people through one of the 

biggest financial decisions of their lives.”

That combination of compassion and 
confidence has fueled his rise. If he 
doesn’t know an answer, he’ll find it. 
If there’s a challenge, he’ll solve it. If 
there’s an opportunity, he’ll chase it. 
Much like a goalie.

Ethan spent years playing goalie in  
both hockey and lacrosse. While it’s  
one of the most pressure-filled positions 
in sports, he believes it mirrors real 
estate perfectly.

“You still have to make the save,” he 
says. The team matters. The coaching 
matters. The support system matters. But 
ultimately, responsibility rests with you.

Family + Fun 
Today, Ethan and his wife, Jennifer 
Goldthwait-Bishop, live in Anderson 
Township with their husky, Storm. 
Jennifer serves as a Senior Clinical 
Research Nurse in the department of 
Neurosurgery at UC, a career Ethan 
proudly jokes is far more impressive 
than his own.

When they’re not working, you’ll likely 
find them traveling, playing hockey, 
walking Storm, or working on their 
newest adventure: building a beach 
house in Gulf Shores, Alabama.

Some people spend years waiting for the 
perfect time, the perfect opportunity, 
the perfect circumstances. Ethan has 
learned something different.

Whether it’s moving to a new city, 
changing careers, buying investment 
property, or building a real estate 
business from scratch, success often 
belongs to the people willing to take the 
first step. The people willing to bet on 
themselves. The people willing to stop 
overthinking and simply... Just do it. 
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TOP PRODUCERS, CHOOSE A 1% MORTGAGE ORIGINATOR!
O�ering your clients a home loan to fit their needs.

STEVE ELLIS
Senior Mortgage Banker, NMLS: 55174

C: (513) 903-7043
O: (513) 747-8357
Steve.Ellis@TrueNorthHomeLoans.com

BO KEARNEY
Originating Branch Manager, NMLS: 296745

(513) 404-6948
Bo.Kearney@TrueNorthHomeLoans.com

FHA • VA • Conventional • Jumbo • USDA • Down Payment Assistance • Reverse Mortgages • Renovation Loans

4000 Executive Park Drive, Suite 225, Cincinnati, OH 45241

S A V E  T I M E ,
S A V E  T R I P S ,
SELL MORE WITH PINK POSTS INSTALLATION

We store your signs, 
riders, lockboxes, and 
brochure boxes.  When 
you have a new listing, you 
simply place the order and 
we take care of the rest!

Realtor Owned Company
pinkposts.com
859-395-8188

N E X T  D A Y  I N S T A L L !
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THAN A HOME WARRANTY

WRITTEN BY ELIZABETH MCCABE

PHOTO CREDIT: BRENNA SMITH 

SPONSOR SPOTLIGHT

Trust is a fragile thing. It takes years 
to build, moments to lose, and an 
extraordinary amount of effort to earn 
back. Few people understand that better 
than Kristen Moore.

After spending 13 years with one of 
the nation’s largest home warranty 
providers, Kristen built her career 
on relationships, honesty, and always 
putting her clients first. But as the 
industry evolved, so did homeowners’ 
expectations. Unfortunately, the 
traditional home warranty model didn’t 
always evolve with them. Rather than 
accepting the status quo, Kristen made 
one of the biggest decisions of her career.

She joined Achosa Home Warranty.

For Kristen, it wasn’t simply changing 
companies. It was aligning herself with 
a business model that reflected the 
personal brand she had spent nearly 
two decades building.

“REALTORS® work incredibly hard  
to build their personal brand,”  
Kristen says. “When I found Achosa, 
I knew I had found a company that 
represented mine.”

That philosophy has become the driving 
force behind her mission: restoring 
confidence in an industry that too many 
REALTORS® and homeowners have 
grown skeptical of.

Today’s consumers live in what Kristen 
jokingly calls an “Amazon world.” We 
expect answers immediately, deliveries 
tomorrow, and service now—not next 
week. When a water heater fails on a 

MOORE
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Saturday morning or an air conditioner 
quits during a 90-degree heat wave, 
homeowners don’t want to hear they’ll 
have to wait several days for someone 
to call.

Achosa was built differently.

While the home warranty industry 
has sometimes earned a reputation 
for complicated claims and frustrating 
delays, Achosa focuses on making 
the claims experience as seamless 
as possible. Instead of assigning 
homeowners to a contractor network 
filled with unknowns, Achosa allows 
homeowners to choose their own 
trusted contractor. From the very 
beginning of the process, homeowners 
know exactly what to expect because of 
the transparent communication. Repairs 
can be completed quickly, homeowners 
work with professionals they already 
know and trust, and Achosa pays 
contractors their retail rates the very 
same day.

These are just some of the reasons why 
REALTORS® across the country have 
begun to regain confidence in home 
warranties. That commitment to a 
better claims experience has fueled 
Achosa’s rapid growth, with the 
company now serving homeowners 
in 30 states. Alaska became its newest 
market on June 1. 

Everyone wins.

“It’s about respecting everyone’s time,” 
Kristen explains. “The homeowner gets 
faster service, the contractor is paid 
quickly and fairly, and the REALTOR® 
gains confidence in an industry where 
trust has been lost.”

Kristen spends much of her time 
helping REALTORS® understand 
exactly what a home warranty does, 
how it protects their clients, and 
perhaps most importantly, how it 
protects the agents themselves.

“The real estate market changes,” 
she says, “but the amount of risk 
a REALTOR® assumes in every 
transaction really doesn’t.”

Still, many homeowners hesitate to pur-
chase a home warranty because they’ve 
heard horror stories or assume they’re 
not worth the investment. Kristen enjoys 
changing that perception with facts. 
Every conversation is an opportunity to 
replace skepticism with confidence.

While protecting homes is her 
profession, protecting children has 
become her family’s passion.

Four years ago, her husband, Eric 
Moore, walked away from a 20-year 

career at Duke Energy to pursue a 
calling that would ultimately save lives.

And with that, Swim Life of Northern 
Kentucky (NKY) was born.

What began with lessons in their 
backyard pool quickly grew into 
something much larger. Today, Swim 
Life of NKY operates out of its own fully 
renovated indoor facility in Florence, 
Kentucky, where four instructors teach 
water survival skills to approximately 85 
to 90 children every day.

Their mission extends far beyond swim-
ming—it’s about drowning prevention.

Recognizing that children with autism 
face a significantly higher risk of 
drowning, Kristen and Eric created the 
Joshua Al-Ateef Jr. Scholarship Program 
to provide life-saving swim lessons 
for children with autism and other 
nonverbal diagnoses.

What started as a quarterly scholarship 
donated by Swim Life of NKY has grown 
into an incredible community effort. 
Thanks to additional funds donated by 
various businesses and others in the 
community, eight scholarships were 
awarded in 2025. So far in 2026, Swim 
Life of NKY has already awarded 13 
scholarships, with five more about to be 

funded through a generous $3,000 grant 
from the Northern Kentucky Water 
Rescue Association.

“Watching our community rally around 
these families has been incredible,” 
Kristen says. “We’re especially grateful 
to Joshua’s mom, Jonisa, for trusting us 
to continue honoring his legacy through 
this scholarship program.”

Swim Life of NKY has also expanded its 
offerings. In addition to its nationally 
recognized water survival curriculum, 
the organization has launched a new 
stroke development program for 
children who are ready to build upon 

“The homeowner 
gets faster 
service, the 
contractor is 
paid quickly and 
fairly, and the 
REALTOR® gains 
confidence in an 
industry where 
trust has been 
lost.”
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Criminal Defense    Estate Planning    Family Law
Probate Law    Real Estate Law

513.427.6100  |  YPAttorneys.com

JASON PHILLABAUM,
Managing Member Attorney 

JOHN YONAS,
Member Attorney and Owner

Y O U R  K E Y  T O  L O C A L  R E A L  E S T A T E  S U C C E S S

their water survival skills and develop 
stronger stroke techniques. While 
survival remains the highest priority, 
the new program provides families with 
a natural next step after children have 
mastered those life-saving fundamentals.

Whether she’s educating REALTORS® 
about home warranties or working 
behind the scenes at Swim Life of  
NKY, Kristen’s purpose remains 
remarkably consistent.

“It’s never just about selling a  
product,” she says. “It’s about helping 
people feel protected.”

That commitment—to service, 
education, transparency, and 
community—is what defines both 

Kristen Moore and Achosa  
Home Warranty.

Every homeowner deserves confidence.

Every REALTOR® deserves a  
trusted partner.

And every child deserves the 
opportunity to stay safe around water.

For Kristen, those aren’t just goals.

They’re the legacy she’s building every 
single day. 

For more information about 

Achosa Home Warranty, visit 

achosahw.com. Kristen would 

be delighted to help you with all 

of your home warranty needs. 

Be sure to follow Swim  

Life of Northern Kentucky  

on Facebook:

https://www.facebook.com/

SwimLifeNKY/ 

Follow Kristen Moore  

on Facebook:

https://www.facebook.com/

kristenmoore1976/ 

CONTACT

US!
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Teams and Individuals | By Volume Jan 1- June 30 as of July 7th, 2026 at 1:34PM

TOP 150 STANDINGS
Rank Name Office Total Volume

1 Scott A. Oyler Coldwell Banker Realty 182 $119,711,009

2 Julie K. Back* Sibcy Cline 62 $97,398,818

3 Peter D. Chabris Keller Williams Seven Hills Re 244 $83,787,352

4 Brittney Frietch BF Realty 98 $55,157,076

5 Eleanor D. Kowalchik Keller Williams Pinnacle Group 100 $45,392,978

6 Amy Hackett Roe Coldwell Banker Realty 48 $43,458,500

7 Rick J. Finn Coldwell Banker Realty 89 $42,791,776

8 Daniel Baron Keller Williams Advisors 101 $39,326,210

9 Shelley Miller Reed Coldwell Banker Realty 41 $37,311,900

10 Andrea DeStefano Sibcy Cline 47 $36,897,515

11 Heather McColaugh BF Realty 61 $35,497,786

12 Heather R. Herr Private Real Estate Collection 68 $35,249,486

13 Ragan R. McKinney Ragan McKinney Real Estate 109 $34,514,440

14 Rakesh Ram Coldwell Banker Realty 76 $33,843,274

15 Bob Dorger Comey & Shepherd 39 $30,070,655

16 Heather M. Stallmeyer Coldwell Banker Realty 39 $29,778,656

17 Walter B. Gibler Coldwell Banker Realty 60 $28,078,641

18 Julia Packer P. Wesselkamper Coldwell Banker Realty 40 $27,929,050

19 Andrew Gaydosh eXp Realty 77 $27,735,229

20 Kevin E. Hildebrand eXp Realty 62 $25,027,290

21 Linda T. Destefano Sibcy Cline 26 $24,317,820

22 Eric Surkamp Comey & Shepherd 28 $24,312,253

23 Heather S. Kopf Kopf Hunter Haas 26 $22,829,738

24 Robbie Dorger Comey & Shepherd 28 $22,368,655

25 Tom Deutsch Jr. Coldwell Banker Realty 63 $21,145,700

26 Austin R. Castro Coldwell Banker Heritage 31 $20,780,100

27 Ronald A. Bisher Coldwell Banker Realty 58 $20,732,800

28 Michael C. Hinckley Coldwell Banker Realty 34 $20,556,770

29 Adam G. Marit Real Link 52 $20,350,355

30 Holly Finn Coldwell Banker Realty 49 $20,319,218

31 Jon A. DeCurtins ERA Real Solutions Real Estate 31 $20,149,150

32 Alexander Schafers Re/Max United Associates 45 $19,507,075

33 Tyler R. Minges Huff Realty 47 $19,076,611

34 Jon L. Bowling Re/Max Preferred Group 44 $18,936,400

Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual 
date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected 
by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® 
through the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information. * Denotes Solo Agent
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Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual 
date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected 
by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® 
through the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information. * Denotes Solo Agent

Rank Name Office Total Volume

35 Allison Thornton Sibcy Cline 18 $18,840,300

36 Gina A. Dubell-Smith eXp Realty 31 $18,742,400

37 Evan Johnson Cutler Real Estate 41 $18,652,536

38 Kelly Pear Comey & Shepherd 19 $18,179,407

39 Drew Frietch BF Realty 36 $18,169,373

40 Denise L. Gifford Keller Williams Advisors 40 $18,036,400

41 Jack C. Hinckley Coldwell Banker Realty 30 $17,977,270

42 Laura Wogen Coldwell Banker Realty 24 $17,752,900

43 Monika Deroussel eXp Realty 35 $17,309,688

44 Sue S. Lewis Sibcy Cline 28 $17,152,250

45 Keith T. Taylor Comey & Shepherd 48 $16,798,092

46 Luke R. Luther Coldwell Banker Realty 14 $16,597,500

47 Helena F. Cameron Sibcy Cline 40 $16,564,400

48 Richard Davey Comey & Shepherd 47 $16,548,092

49 Donald M. Johnson Cutler Real Estate 35 $16,133,036

50 Megan S. Stacey Coldwell Banker Realty 32 $16,118,400

51 Michael L. Murtland Comey & Shepherd 32 $15,989,142

52 Heather Alley Keller Williams Advisors 32 $15,753,150

53 Micha Gleisinger Comey & Shepherd 28 $15,216,200

54 Rebecca A. Messenger Comey & Shepherd 18 $15,129,407

Teams and Individuals | By Volume Jan 1- June 30 as of July 7th, 2026 at 1:34PM

TOP 150 STANDINGS

Rank Name Office Total Volume

55 Lesli D. Norris Coldwell Banker Realty 36 $15,046,300

56 Oscar Asesyan Coldwell Banker Realty 31 $15,006,376

57 Michelle E. Hudepohl Coldwell Banker Realty 21 $14,872,250

58 Sarah Robben Coldwell Banker Realty 25 $14,813,400

59 David D. Browning Coldwell Banker Realty 39 $14,762,876

60 Molly E. Blenk Comey & Shepherd 28 $14,739,500

61 Janelle A. Sprandel Comey & Shepherd 38 $14,698,804

62 Sue A. Wahl Comey & Shepherd 40 $14,647,100

63 Kyle Mahoney Sibcy Cline 15 $14,549,461

64 James Hurtubise Keller Williams Advisors 42 $14,507,400

65 Andrew H. Homan Coldwell Banker Realty 21 $14,406,636

66 Kimberly K. Mansfield Keller Williams Advisors 46 $14,374,358

67 Jessica Bauer Crichton Comey & Shepherd 35 $14,356,000

68 Michael P. Hines Coldwell Banker Realty 9 $13,929,065

69 Gordon G. Green eXp Realty 37 $13,922,850

70 Tami Holmes Tami Holmes Realty 40 $13,911,598

71 Cindy J. Shetterly Keller Williams Destinctive Re 43 $13,893,821

72 Ingrid K. Likes Coldwell Banker Realty 20 $13,876,687

73 Tyler McConnell Comey & Shepherd 27 $13,808,642

74 Trent S. Ferrell Keller Williams Advisors 45 $13,686,827

75 Michael W. Jordan Jordan, Inc 24 $13,451,808

76 Mike Hildebrand eXp Realty 31 $13,261,700

77 Sue M. Miller Comey & Shepherd 35 $13,222,600

78 Tom Hambly Relocation Planners 29 $13,094,200

79 Tiffany B. Allen-Zeuch Sibcy Cline 21 $13,089,500

80 Nikki M. Hayden Private Real Estate Collection 24 $13,074,646

81 Ethan R. Bishop Keller Williams Seven Hills Re 32 $13,041,108

82 Jeanne M. Rieder Hoeting, Realtors 39 $13,023,800

83 James E. Pitzer III Coldwell Banker Realty 33 $12,758,500

84 Kathryn M. Cousino Sibcy Cline 12 $12,686,300

85 Tina A. Burton Sibcy Cline 33 $12,683,555

86 Pete Kopf Kopf Hunter Haas 23 $12,665,130

87 Kelly Little Plum Tree Realty 33 $12,657,799

88 Allen D. Ernst II Coldwell Banker Realty 38 $12,475,075

89 Beth Silber Coldwell Banker Realty 29 $12,436,000

90 Zach Singler Re/Max Local Experts 19 $12,401,000
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Teams and Individuals | By Volume Jan 1- June 30 as of July 7th, 2026 at 1:34PM

TOP 150 STANDINGS

Rank Name Office Total Volume

91 Mary Clare Baden eXp Realty 27 $12,118,000

92 Regina M. Hamilton Sibcy Cline 28 $12,103,850

93 Barbie Woehrmyer Coldwell Banker Realty 32 $12,095,230

94 Sandra L. Peters Comey & Shepherd 14 $12,082,140

95 Jason A. Sheppard Coldwell Banker Realty 28 $12,038,800

96 Michele R. Mamo eXp Realty 36 $11,967,350

97 Avery R. Lindner Coldwell Banker Realty 19 $11,864,400

98 May Xuemei Wu Comey & Shepherd 20 $11,798,400

99 Maura K. Cagney-Tipton Coldwell Banker Realty 31 $11,716,242

100 Kimberly Louis Re/Max Preferred Group 23 $11,662,550

101 Lisa McCarthy Coldwell Banker Realty 33 $11,634,963

102 Keli S. Williams Sibcy Cline 26 $11,630,088

103 Christopher J. Secaur Sibcy Cline 79 $11,385,728

104 Anna S. Bisher Coldwell Banker Realty 31 $11,359,500

105 Patrick J. Cagney Coldwell Banker Realty 34 $11,328,142

106 Leah Slicer Coldwell Banker Realty 36 $11,316,800

107 Mike Franz Coldwell Banker Realty 6 $11,223,000

108 Robert Hines Coldwell Banker Realty 9 $11,195,418

109 Kristie Morris Sibcy Cline 15 $11,137,950

110 Chris R. Waits Sibcy Cline 33 $10,933,700

111 Robert J. Mahoney Sibcy Cline 14 $10,881,900

112 Erin P. Fay Coldwell Banker Realty 25 $10,875,300

Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual 
date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected 
by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® 
through the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information. * Denotes Solo Agent

Rank Name Office Total Volume

113 Patrick Lach Sibcy Cline 15 $10,851,400

114 Rachel M. Silvey Sibcy Cline 25 $10,839,088

115 Cheryl A. Ferry Keller Williams Advisors 29 $10,757,690

116 Jeri O'Brien-Lofgren Sibcy Cline 14 $10,710,750

117 Kurt J. Lamping Sibcy Cline 37 $10,557,500

118 Lee G. Robinson Robinson Sotheby's Internat'l 12 $10,510,000

119 Brittney Lovdal Keller Williams Advisors 29 $10,417,930

120 Mitchell Ram Coldwell Banker Realty 20 $10,345,800

121 Abigail L. Nichols Wilson Realtors, West Union 33 $10,301,350

122 Hillary Justice Coldwell Banker Realty 22 $10,287,599

123 Eric Sztanyo Keller Williams Advisors 21 $10,286,300

124 Hannah K. Wang Sibcy Cline 21 $10,272,937

125 Jason J. Bowman Re/Max Alliance Realty 26 $10,160,450

126 Larry L. Thinnes Sibcy Cline 24 $10,133,400

127 Carol A. Grubb Comey & Shepherd 15 $10,111,570

128 Courtne' C. Brass Coldwell Banker Realty 26 $10,025,300

129 Kathy J. Kramer Sibcy Cline 16 $9,969,900

130 Molly B. Zuckerberg Sibcy Cline 12 $9,948,700

131 Austin Long Keller Williams Advisors 22 $9,912,300

��������������
������������

����������������������������
�����������������������
������������

��������������
�����������
�������	��

�����������������
��������������
������������������������

�������������������
��������
�	�
��������������

������������������������
������������
�����������
��	
������

& AD DESIGNIN MAGAZINE

But don’t just take our 
word for it. Take theirs.

n2co.com
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Teams and Individuals | By Volume Jan 1- June 30 as of July 7th, 2026 at 1:34PM

TOP 150 STANDINGS
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Rank Name Office Total Volume

132 Candace K. Tolliver Re/Max Time 27 $9,903,236

133 Logan Gittinger Re/Max Alliance Realty 30 $9,788,700

134 TJ Gausman eXp Realty 25 $9,762,100

135 Olivia K. Hines Keller Williams Advisors 28 $9,744,400

136 Robert F. Stephens Comey & Shepherd 18 $9,736,400

137 Amy L. Vilardo Coldwell Banker Realty 25 $9,720,280

138 Elizabeth R. Mahoney Sibcy Cline 12 $9,714,400

139 Angela M. Sexton Coldwell Banker Realty 19 $9,688,900

140 Nickolas G. Welage Plum Tree Realty 19 $9,653,000

141 Tyler A. Smith Re/Max United Associates 28 $9,645,900

142 Nicole L. Kibler eXp Realty 26 $9,514,228

143 Flor D. McNally Keller Williams Advisors 33 $9,511,500

144 Peter J. Duffy Comey & Shepherd 19 $9,446,548

145 Amanda Fite Wilson Realtors, West Union 45 $9,443,700

146 Alex J. Wagner Coldwell Banker Realty 30 $9,422,615

147 Vinni G. Brown eXp Realty 7 $9,263,000

148 Gregory R. Unthank Plum Tree Realty 32 $9,155,563

149 Myles Greely Keller Williams Community Part 29 $9,145,300

150 Holly S. Maloney eXp Realty 30 $9,143,800

T U R N  E V E RY  S H OW I N G

Visit one of our experience centers for the latest in Smart 
Home Lighting, Blinds, TV's, Hi-Fi  Audio, Golf Simulators, 

Outdoor Entertainment, Home Theaters, and more.

Cincinnati 
10800 Montgomery Rd.

513-563-0444

Dayton
5749 Far Hills Ave.

937-293-6200

HansonAV.com

Michael Patton, Owner
Scheduling: 513.319.7770 // 877.813.7587 

Personal Cell for Agents: 859.750.5654
aahomeinspection.com

Schedule your home inspection today!

Detailed reports
Clear explanations
No scare tactics, no fluff

We’re here to advocate for YOU

Would You Buy a 
Used Car Without 
Looking Under 
the Hood?
Then why buy a home 
without a professional 
inspection?
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9151 Currency St.
Irving, TX 75063


