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We've just been rocking inspections with our fantastic group
This summer's been cranking, just like your a/c
Because us older folks from the heat we do flee!

Porch parties, picnics, the lake and the pool
Doing the things that are fun while trying to stay cool
But deals are still tough and there's not much to buy

So you have to be sharp beating out the other guy

HAVEN
Is Chicago

And when that time comes we'll be by your side
Looking for things, educating, you're along for the ride
Keep perspective in mind and don’t sweat the small stuff
Focus on big ticket items and not the handyman fluff

WEST TOWN

This cultural melting pot is known |
for its eclectic, artsy vibe. It's one of |
the city’s up-and-coming hot spots, " ||\

where you can uncover laidback \ '
taprooms, unigue museums,
old-school vintage shops,

Michelin-star restaurants, and tons
of cool art — both in the galleries
and on the streets.

As school starts to weigh on everyone's mind
Here's one piece of advice we'd like to remind:
You only get one chance to inspect your new home

So do it with us so we can keep writing poems!
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Stay cool everyone,
just like Luke Blahnik ;)

Before you write that check, CHICAGO

BUILDING
call 312-INSPECT INSPECTIONS

Also performing radon testing 312-INSPECT
S@ viaChicago Radon Testing, Inc., info@inspectingchicago.com
CBIC i i i
» - ompany inspectingchicago.com

www. havenhomestager.com | 312.380.1276 | infohavenhomestager.com
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Let us handle the legal side
so you can focus on the sale.

CONTACT

Mﬁmm Strane

(312) 262-3636 © Justin @FrontDoorlegal.com ® FrontDoorLegal.com

2502 N. Clark St., Ste. 236, Chicago, IL 60614

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at andy.burton@n2co.com
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ACCOUNTING - CPA

Manning Silverman & Co.

(847) 459-8850
ManningSilverman.com

The Hechtman

Group Ltd

(847) 853-2599
TheHechtmanGroup.com

APPRAISAL SERVICES
Appraisal Solutions
Group

(773) 236-8020

ATTORNEY
Cervantes Chatt
& Prince P.C.
(312) 606-9529
CCPChicago.com

Forde and O’Meara LLP
Lisa J. Saul, Esq.

(847) 910-2317
fordellp.com

Front Door Legal
Justin Strane

(312) 638-0871
FrontDoorLegal.com

Jill Daniels LLC
(630) 269-9203
JillDanielsLaw.com

JMC Law Group
Jason M. Chmielewski
(312) 332-5020
jmclawgroup.com

Leonard B. Cannata
Attorney and Counselor
(312) 788-7207
Ibcannatalaw.com/

Mazek Law Group, LLC
(773) 800-0141
MazekLaw.com

Pavlovich Law, LLC
(773) 961-7077
PavlovichLaw.com

Ranjha Law Group

(630) 277-9368
RanjhaLaw.com
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Shane E. Mowery,
Attorney at Law
(773) 279-9900
MoweryLaw.com

Susan Kim LLC
(224) 404-3131
www.sjkimlaw.com

BATH & KITCHEN
SHOWROOM
Studio41

(773) 235-2500
Studio41.com

CLEANING
CLEAN’D

(312) 209-9786
cleand.us

CLOSING GIFTS
Cutco Closing Gifts
Cut Above Gifts
(312) 899-6085
CutAboveGifts.com

CUSTOM CLOTHING
KERCHER

(517) 303-0034
JoshKercher.com

FINANCIAL ADVISOR
LR Windsor

(312) 368-3717
LRWindsor.com

Northwestern Mutual
Jon Dickinson

(847) 969-2585
Jonathan-Dickinson.com

FLOOR CARE

Mr. Floor Companies
Aron Rissman

(847) 777-6715
mrfloor.com/

HANDYMAN

Handy Geeks

(773) 242-9358
HomelnspectionGeeks.
com/handy-geeks

HOME INSPECTION
Chicago Building
Inspections

(312) INSPECT
InspectingChicago.com

Keeshin Inspection
Services

(773) 871-2356
Keeshinlnspection.com

Pillar to Post
(773) 999-5548
nateadams.pillar
topost.com

The BrickKicker
(630) 420-9900
Brickkicker.com/
Chicagoland

HOME WARRANTY
Achosa Home Warranty
Kim Bisaillon

(847) 975-6706
AchosaHW.com

HWA Home Warranty
of America

(888) 492-7359
HWAHomeWarranty.com

HVAC

Preferred Comfort
(773) 458-5883
PCHeatingAnd
Cooling.com

INSURANCE
Goosehead Insurance
Kristine Pokrandt
(708) 858-1246
Goosehead.com

LANDSCAPING
Division 32 Landscape
Architecture

(708) 408-6769
Division32
Landscapes.com

MORTGAGE / LENDER

A & N Mortgage Services
(773) 305-7037
ANmtg.com

Butler Group
Neighborhood Loans
(773) 741-1094
ButlerGroupLoans.com

Chase

Andrew Tisler

(773) 469-8174
homeloan.chase.com/
andrew.d tisler

CrossCountry Mortgage
Alex Margulis

(312) 651-5352
AlexMargulis.com

Guaranteed Rate
Joel Schaub

(773) 654-2049
rate.com/JoelSchaub

Guaranteed Rate
Mortgage

Aaron Wise
(630) 531-1833

Huntington Bank
Mauricio Benavente
(773) 474-0974

Huntington

National Bank

Rob Jones

(847) 651-6871
www.huntington.com/

Mutual of Omaha
Mortgage

Courtney Griesenauer
(702) 885-5083
Www.mutualmortgage.
com/loan-officer/
cgriesenauer

Preferred Rate
Elise Elizalde
(630) 320-2985

Prosperity Home
Mortgage
Jeremy Woods
(847) 691-7888
JeremyWoods
Mortgage.com

Rate Devontae Brooks
(773) 599-1332
www.rate.com/
loan-officers/
devontae-brooks-1531190

Rocket Mortgage
Ryan Pierce
(773) 255-2793

The Bobart Team at
CrossCountry Mortgage
Michelle Bobart

(312) 953-7365
crosscountrymortgage.
com/michelle-bobart/

Union Home Mortgage
Derek Malley

(224) 305-4122
www.uhm.com/
loan-officers/
derek-malley

US Bank Jennifer Brown
(773) 412-4250

MOVING COMPANY
H2H Movers

(773) 236-8797
H2HMovers.com

PAINTER

Fresh Coat Painters
(773) 923-2365
FreshCoatPainters.com

McMaster Painting

& Decorating, Inc.
(773) 268-2050
McMasterPainting.com

PEST SOLUTIONS
Rose Pest Solutions
(800) GOT-PESTS?
RosePestControl.com

PHOTOGRAPHY
Sonya Martin
Photography
(847) 732-0507
SonyaMartin.com

PICTURE FRAMING
Prints Unlimited Gallery
(773) 871-9900
Prints-Unlimited.com

PROPERTY
MANAGEMENT
Elevated Property
Management LLC
(773) 951-9153
ElevatedPMG.com

Westward 360
(773) 572-0879
westward360.com/

REAL ESTATE PHOTOGRAPHY/
VIDEO/MATTERPORT

Prestige Real Estate

Images Inc.

(773) 209-3714
PrestigeListingPhotos.com

REMODELER
Renovation Sells
(773) 301-9125
RenovationSells.com

STAGING

Glam House Staging
(630) 430-5418
www.glamhouse

Paul Kepner Staging
(773) 744-7285

TITLE INSURANCE

staging.com/ Chicago Title
(312) 223-2270
HAVEN Home Staging ctic.com

& Redesign, Inc.
(312) 380-1276
HavenHomeStager.com

VIDEOGRAPHER
Visual FilmWorks
Travis Heberling
(872) 356-8135
VisualFilmWorks.com

WINDOW TREATMENTS
All About Blinds

(630) 539-9100
aablinds.com
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buyers can’t resist.

INTERIORS

Where First Impressions Become SOLD

Staging design helps homes sell quicker and for
more. Paul Kepner Staging works hand-in-hand with
realtors to transform listings into showstoppers that

Chicago Real Producers - 7



FORDE & O'MEARA Deliver a
LUXURY RESIDENTIAL & COMMERCIAL REAL ESTATE TRANSACTIONS Better ClOSing

REAL ESTATE FINANCE & DEVELOPMENT < CONDOMINIUM CONVERSIONS

* lExperience

CONFIDENCE BEGINS WITH THE
RIGHT LEGAL PARTNER

@H'Hit AGO TITLE

Open more doors
with our technology
driven solutions.

Aand N mortgage

Contoct us to unlock your listing potential A LEADER IN CDMMUNIT\]{_
BUILDING EVENTS IN CHICAGO

Savannah Hooker
VP of Mortgage Lending

savannah@anmtg.com

AMmtg.com
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Before listing, after inspection, or'before’
closing—Handy Geeks is your trusted G I FT CAR D
partner for quick, high-quality repairs.

We handle everything from

minor fixes to larger projects,
ensuring your listings are in top shape.

"-"F

Lisa J. Saul, Esq.

191 N. WACKER DRIVE, 31ST FLOOR

O~ EiggE
— | O[3

TRy
One call, and

CHICAGO, IL 60606

"%E Scan the QR code to enter
R
we tahe care fu t.l Take our quick survey (it’s just 1 minute) and you'll
q‘ the I'eéll I E Lo -l E be entered for a chance to win a $250 gift card.
Arizona, Florida, New York, and Rhode Island), xa;a 18 or
. One (1)

NO PURCHASE NECESSARY. Open fo legal residents of the U.S. (excludinf]
ibi iod begi 90/25 and ends 12/31/26 ot 11:59 PM ET. Limit one smra per person.
(i ive a $250 giff card. Odds of winmnmrés&esnd

847-910-2317

[ 154 ).

LSAUL@OFORDELLP.COM SAUL

FORDELLP.COM

older. Void where prohibited. Entry period begins
d IE month (on or about the first of each month) to receive a n

z Z 3 -9 1 2 -0 9 0 Z winner will be randomly selected ea
on the total number of entries received each month. Winners will be notified via email. The N2 Company, d/b/a REAL PRO

(collectively, "N2"), reserves the right to cancel, suspend, or mndiar the promotion if technical or other issues prevent it from running as

ing, participants agree fo release and hold N2 harmless from any claims urising out of punicirurion, N2 s not

les are governed by the laws of Texas.

H an dY G ee 1{ S C h i ca gO 1 a nd COIM L] enrennq,e for technical errors or issues beyond its control. These rul

responsibl
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JOEL SCHAUB

Your clients deserve the best!
Work with the
#1 Mortgage Loan Officer in Chicago*

THE
Rate | JoEL scHAuB

TEAM

773.654.2049 | Joel@rate.com| @JustCallloel

ISING
ELquA!LNIHIBDLEIE CE55.07) : ) NORTH RAVENSV )0 CHiI

PUBLISHER’S NOTE

One of the things I've enjoyed most about publishing Chicago
Real Producers is having a front-row seat to what makes the
best in our market different. It isn’t just production. It’s the
willingness to share ideas, celebrate one another’s success,

and genuinely want to see this industry improve. That kind

of mindset spreads. One conversation leads to a better client
experience. One relationship turns into a referral. One fresh
perspective changes the way someone runs their business. That
is why communities like this matter.

Chicago Real Producers is built on the belief that when you
bring the right people together, everyone benefits. Every
feature, event, and introduction is another opportunity to
learn, connect, and continue
raising the standard for real
estate across Chicagoland.
Because when one person
gets better, the industry gets
better. And that’s something
worth being part of.

Publisher
andy.burton@n2co.com

. facebook.com/
@ChicagoRealProducers ChicagoRealProducers

W
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MAZEK

LAW GROUP

Going Beyond the Transaction to Protect
All of Your Clients' Assets

ENTITY FORMATION - ESTATE PLANNING - ASSET PROTECTION

Michael Mazek

Founder & Attorney

Michael@MazekLaw.com
mazeklaw.com
773-800-0141 (Call/Text)
3805 M. Lincoln Ave,
Chicago, IL 60613

Chicago Real Producers - 11



Jumbo mortgage products
We can help
you dream big

KEEP DEALS
MOVING...

Your clients expect
a seamless closing.

Making a property investment can be one of your most important decisions. Let us help you through
the financial process with a jumbo mortgage loan so you can buy the home of your dreams.

So do you. ..} + Loan amounts up to $9.5 million’ * In some instances, financing for
+ No mortgage insurance required 89.99% of a primary home's value
AP - . . . , for loan amounts up to $3 million®
- e « Purchase financing up to 85% of your home's value

A jumbo ARM can be a favorable
+ Second home and investment-property financing option if you plan to be in your

s « Fixed-rate, adjustable-rate® and interest-only loans* home less than 30 years
PAVLOV}CH L AW‘ ILEG Partner with a law firm that's responsive,
PARTMERING FOR SUCE s 5 - experienced, and committed to resolving issues
before they become delays.

To learn more about the jumbo mortgage products we offer — or any of our
other mortgage programs — please contact me.

NTIAL AND

AL REAL ESTATE NEW CONSTRUCTION LLC ORGANIZATION COMMERCIAL LEASING

Andrew Tisler, Senior Home Lending Advisor
National Achiever

Chase certified in VA loans

C: (773) 469-8174

andrew.d.tisler@chase.com
homeloan.chase.com/andrew.d.tisler ( HAS E "
NMLS ID: 927078 -
A C H () S A " Non-Agency loans available up to $9.5 million. Additional restrictions may apply. Please contact a Chase Home Lending Advisor for details.

?Loans up to 85% of a home’s value are available on a purchase or refinance with no cash back, subject to property type, a required minimum credit score and a minimum amount of monthly reserves

(i.e., you must set aside enough money in reserve to make a specified number of monthly mortgage payments [principal, interest, taxes, insurance and assessments] after the loan closes). Product
BUILT FOR SPEED restrictions apply.

SMP@PAVLOVIC AW.COM - )
@FPAVI HLAW.CC Scan to visit my website

85% Example: A 30-year, fixed-rate loan of $1,000,000 with an interest rate of 6.75% / 6.8575% APR will have 360 monthly principal and interest payments of $6,485.98. Payments shown do not
include taxes, homeowners insurance, or mortgage insurance (if applicable). Actual payments will be higher. This is assuming a purchase transaction, 45-day lock, 85% LTV, 700 FICO, single family,
owner-occupied, closest to zero discount points, rates change daily.

A better home warranty experience The APR shown is based on the interest rate and discount points only and does not take into account other loan-specific finance charges you may be required to pay.

for property managers. > For the Adjustable-Rate Mortgage (ARM) product, interest is fixed for a set period of time, and adjusts periodically thereafter. At the end of the fixed-rate period, the interest and payments may

increase according to future index rates. The APR may increase after the loan closes.
@ Choose the contractor you trust . . - . . . . . o
y “Interest-Only Mortgage: Depending upon your credit profile, interest-only loans are available and provide for the payment of interest only for a set period of time, and payments of principal

and interest thereafter for the remainder of the loan term. While making interest-only payments, principal is not reduced. At the end of this period, your monthly payment will increase, possibly
@ Contractors paid retail on the spot substantially, because you will be required to pay down the outstanding principal plus any remaining interest. Always consider paying more than the minimum payment to pay down the principal.

Real Estate Valuation & CODSUHiﬂg @ You stay in control from start to finish Loans are available for up to 80% of a home’s value for both purchase and refinance, excluding certain cash out refinances, and are contingent upon occupancy type. Eligibility for Interest-Only loans

) . . . depends on the property type, a minimum credit score requirement, and a specified amount of monthly reserves. Borrowers must allocate sufficient funds in reserves to cover a designated number
With SpeCIﬂC EmphaS|S on Renovation & of monthly mortgage payments, including principal, interest, taxes, insurance, or assessments, following the loan closure. Product restrictions apply.
New Construction Analysis

@ Claims handled in hours, not days

Non-Agency interest-only loans available up to $9.5 million. Additional restrictions may apply. Please contact a Chase Home Lending Advisor for details.

>89.99% Example: A 30-year, fixed-rate loan of $1,000,000 with an interest rate of 6.75% / 6.8487% APR will have 360 monthly principal and interest payments of $6,485.98. Payments shown do
notinclude taxes, homeowners insurance, or mortgage insurance (if applicable). Actual payments will be higher. This is assuming a purchase transaction, 45-day lock, 89.99% LTV, 740 FICO, single-

Call Kim for a *50 family, owner-occupied, closest to zero discount points, rates change daily.

Discount of ALL Plans!

Appraisal Solutions Group
Chicago | Lake Forest | Waukegan
312-800-1025 Main Office

The APR shown is based on the interest rate and discount points only and does not take into account other loan-specific finance charges
you may be required to pay.

Financing available up to 89.99% of a primary home’s value on a purchase or Chase-to-Chase no cash out refinance subject to enhanced eligibility requirements. Geographic restrictions apply.

All home lending products are subject to credit and property approval. Rates, program terms and conditions are subject to change without notice. Not all products are available in all states or for all
amounts. Other restrictions and limitations apply.

Senior Sales Executive

Call or Text: (847) 975-670
'~ AchosaHW.com

-‘::::’::::’.
ACHOSA @ Home lending products provided by JPMorgan Chase Bank, N.A. Member FDIC
o s ©2025 |PMorgan Chase & Co. P0725-5943400 109870AS | 27961829

Michael S. Leigh, | - orders@appraisalsolutionsgrp.com
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AGENT FEATURE
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~
ROME WASN’T BUILT IN A DAY (\ “Clients can tell when someone is genuine,

BY LAUREN YOUNG honest, and truly has their best interests at
heart,” says REALTOR® Matt Engle of Fulton

Grace Realty. “Build real relationships, treat people with honesty and

respect, and consistently provide value. If you do, success will come.”

PHOTOS BY SONYA MARTIN




Matt with his wife, Verona.

16 - August 2026

For Matt, growing up in the small, rural
town of Chambersburg, Pennsylvania,
childhood meant roaming forests,
building forts, and playing every sport
he could—everything from soccer and
baseball to basketball and swimming.
It was a simple, adventure-driven
upbringing that cultivated a self-
reliance and curiosity that would later
define his professional path. He was
also captivated by ancient Rome and its
heroes, a passion he still holds.

“I was obsessed with ancient Rome,”
Matt says. “I looked up to leaders like
Marcus Aurelius.
He had absolute
power but led
with empathy
and respect,
even toward

his enemies.”

Matt left
Pennsylvania to
attend college
at Sewanee

in Tennessee,

| fell
in love
with the
process
of helping
others
find their
homes
and
becoming
an expert
in the
process.

where he majored in international
relations. It was a small school with no
cell service and seminar-style classes
of only six to eight students. He played
soccer and rughy, studied deeply, and
eventually landed an internship in his
beloved Rome working for Istituto Affari
Internazionali (IAI), a nonprofit think
tank that advises and collaborates with
the European Union, NATO, and the
OSCE. By the time he returned to the
United States, Matt knew he wanted to
live somewhere vibrant to continue his
international relations path.

“After living in Rome I knew I wanted to
move to a city that had a great diversity
of people, food, and cultures,” he says.
He chose Chicago even though there
were no entry level jobs in international
relations at the time.

In Chicago he began his career as a
freight broker at C.H. Robinson but
found the logistics industry unfulfilling.
However, during that time, he found the
podcast BiggerPockets and listened to
every episode. “I got really interested in
investing in real estate,” Matt says.

“I didn’t think I was going to become

a REALTOR®. I just thought I would
invest,” he adds. “[Because] I was also
interested in finance, I figured I would
work in finance and buy real estate on
the side.”

So after leaving C.H. Robinson, Matt brief-
ly explored a career as a financial advi-
sor but soon set his sights on real estate.
Initially, he was drawn to the commercial
side, but after a candid conversation with
a CBRE executive about what life looked
like for a new commercial broker, Matt
realized his strengths and personality
were a much better fit for residential real
estate. In 2015 he joined Fulton Grace
and has never looked back.

“I fell in love with the process of helping
others find their homes and becoming
an expert in the process,” Matt says.

“I really wanted to protect their needs
while providing top-notch service.”

Today, eleven years later, the Matt
Engle Group at Fulton Grace operates
a relationship-driven team built to
serve clients across every stage of their

real estate journey—from first rental to
first purchase to investment portfolio.
From the beginning, Matt knew he

had to surround himself with talented,
passionate people to make it.

“If you want to be successful you have

to put in a lot of hours, especially at the
start,” Matt explains. “There were definite-
ly roadblocks and times when there were
just too many things to do in a day for one
person. That can be overwhelming.”

To start his new team, Matt turned to
his now wife, Verona. She was his very
first hire, joining as his assistant while
the two were still dating. She helped
build the organizational systems and
processes the group still runs on today.

“Verona put her heart and soul into

the business for years,” says Matt. “I
definitely could not have gotten through
those times without her.”

Matt’s team has grown to include agents
Ian Sonsyadek, Tian Shuai, Andrew
Conklin, and Lacey Aralar, and assistants

Anjalesa Fonseca and Kaye Manuel. investment portfolio and gradually
Together, they cover both city and transition toward a leadership and
suburban markets in sales, rentals, teaching role within his team.

and investment work.
“Once I shifted my career to real estate, I
“I really like the structure of my wished I'd started earlier,” Matt reflects.
business right now,” Matt says. “I “Everything just seems to flow now, and
really like the balance of working on the relationships I've gained from this
both sides of the business equally, as career have been amazing.”
well as that all my business is coming
from past clients and referrals.”

Outside of work, Matt and Verona
travel extensively, enjoy good food,
and attend electronic music concerts
and festivals throughout the year.
Matt follows the Pittsburgh Steelers,
plays pickleball, and geeks out on
biohacking, fitness, and ancient
history. He unwinds with competitive
online video games set in fantasy
worlds and fabled ancient times—
something that likely wouldn’t surprise
anyone who knows about his lifelong
obsession with ancient Rome.

Looking ahead, Matt plans to
continue to grow his personal

the perfect loan.

» Special Doctor

) AEXMARGULS

VP of Mortgage Lending

312.651.5352

nmls: #192878

Equal Housing Opportunity. All loans subject to underwriting
approval. Certain restrictions apply. Call for details. NMLS3029
Licensee. 2936 West Belmont Ave. | Chicago, IL 60618

NMLS1806505 NMLS192878.

The perfect home deserves

With home loans for all of your clients'
home-buying needs, there has never been a
better time to check out CrossCountry Mortgage!

» Portfolio Loan Options » Down payment
assistance programs

» 5+ Unit Multifamily
Programs Financing

PLAN FOR TOMORROW,
LIVE FOR TODAY.

Vista Wealth Management Group
Jonathan Dickinson
847-969-2585
jonathan dickinson@nm.com
Schaumburg, IL 60173
wwwistawealthmanagementgroup.com

N7
c’\ifr? Northwestern Mutual

07-2000 ©07-2024 The Northwestern Mutual Life Insurance Company (NM), Milwaukee, W1
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International Man of Realty

August 2021

PHOTOS BY SONYA MARTIN

..“When I was buying properties

to renovate them, I fell in love with

the variety of housing in Chicago,”
explained Niko Voutsinas. “There are
buildings from so many different eras,
and the styles change as you move
through the different areas of the city, so
it always feels like you'’re in a building
that’s entirely unique. Some people like
shopping for shoes or handbags. I like
shopping for buildings.”

‘With a background in business, solid
A %e?chgps, and a love of the subject
tter in place, Niko dove headfirst
',ml'b'-real estate. He joined the team at
Redfin and hit the ground running.
Transitioning from buildings to
brokerage took some getting used to, but
Niko quickly hit his stride.

As Niko has grown his book of business
“ =" and moved beyond his initial area
of specialization, he has developed
a particular interest in some of the
ore niche segments of the market
‘I;kke\lew construction and multi-family
operties, and he has built out a team,
ich he is especially passionate about
right now...

Read Niko’s full story by scanning the
QR code below.

SUMMER ENDS?
WE'VE GOT YOUR BACK

- 7-day scheduling

- Report within 24 hours

- Sewer scope, radon test & pool inspections
- Commercial inspections available

- 37+ years serving Chicagoland

Fast scheduling. Thorough inspections. =Sy
Trusted by Chicagoland agents since 1989.

B

<& [Scan to Book Instantly]

800-821-1820
BOOK ONLINE request@brickkicker.wn_.

N Rocket Mortgage

Proud to be
your “go to”
local lender.

With more than 20 years of mortgage
experience, you can trust that | will find

the right loan for you. o T
Deer Park, IL 6

Ryan Pierce
Executive Loan Officer

(7T73) 255-2793
ryanpierce@rocketmortgage.com
rkt.me/RyanPierce

NMLS #1041686

Licensed in AZ, CA, CO, FL, IL, IN, M1,
MM, MC, OH, TH, TX, WA and Wi
Rocket Mertgage, LLC: NMLS #3030

Maorigage kending products provided by Rockel Morgage. LLE | RKILS F3030: www NKLSConoamer-
Access.ong. Licensed in 50 states. For addiional infermation, plaase wist Rockethortgage.com

20 Floor

Direct: 847.906.3166
Office: 224.403.3131
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N Renovation
# Sells

Renovations
Simplified

How it Works

————t— |

—— =

@ Tell Us About @ Tour © Renovate Today,
Your Home & Estimate FPay Later

© Expert Design, © Project
Streamlined Launch

Chat with \fike {772) 301-2125
Your Chicago michael@renovationsells.com
Renovation Expart renovationsells.com

Consider It Handled.

“ s

No Hand-Offs. No Headaches. LEONARD T catxaTa

COUNSELOR

There's no team behind the curtain.

That means faster answers, fewer mistakes, and a smoother
experience for you and your clients.

Different approach. Same goal: getting it done right.

Leonard B. Cannata

312-788-7207 | LBCannataLaw.com
1 Westbrook Corporate Center, Ste 300, Westchester, IL 60154
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||Bﬁ|| Hl.ll'ltil'lgtﬂl'l Bank A more rewarding approach

to home financing

- Financing up to $3 million

- Fixed-rate and adjustable-rate options
- No private mortgage insurance (PMI)

- Loan to value (LTV) amounts up to 95%

- Relationship-based pricing based
on your deposits and investments

Dedicated guidance, tailored to you
Your mortgage loan officer will work with you to
develop a personalized borrowing strategy and
guide you through every step of the process.
Let’s talk about what we can do for you.

Mauricio Benavente | NMLS#608614 | 773-474-0974 | Maurico.Benavente @ huntington.com

Product is available to borrowers who meet defined income and/or liquid asset eligibility criteria, including a minimum annual income for one applicant of at least $300,000
with at least $100,000 in liquid assets, or combined liquid assets of $500,000 or more for all borrowers. Subject to additional qualifying criteria. Minimum FICO score of 720
required. Loan amounts and loan-to-value (LTV) financing options vary based on occupancy, credit profile, and product guidelines. Loan amounts up to $1,000,000 may be
eligible for financing up to 95% LTV, while loan amounts above $1,000,000 are subject to lower maximum LTV limits. Additional loan amount and LTV combinations may
be available for borrowers with an established Huntington relationship. Maximum loan amount is $3,000,000. Non-warrantable condominiums are limited to a maximum of
89.99% LTV. Product is limited to the purchase or refinance (including limited cash-out and cash-out refinances) of primary and secondary residences. Investment
properties are not eligible. Maximum cash-out for refinances is $250,000. All loans are subject to application and credit approval, satisfactory appraisal, and title
requirements. Terms, conditions and loan programs are subject to change without notice. Other terms, conditions and restrictions may apply. Contact a mortgage loan
officer for more information on income, relationship pricing and liquid asset eligibility requirements.

The Huntington National Bank is an Equal Housing Lender and Member FDIC. Huntington, Huntington Bank, and the Huntington Brandmark are service marks
of Huntington Bancshares Incorporated. ©2026 Huntington Bancshares Incorporated. NMLS ID #402436 3290700 | 06/26

HELP YOUR LISTINGS FIND
THEIR FOREVER HOME FASTER.

A Mr. Floor finish is the ‘closing key' that creates immediate value.

WE'VE GOT YOU COVERED.

COVERAGE THAT GIVES YOUR CLIENT
REAL-LIFE ASSURANCE

hwahomewarranty.com - 888.492.7359

Over 25 Years
combined experience!

o Tl

Account Executive
Multi-Million Dollar Producer
847-271-7968
Tia.D@hwahomewarranty.com

Qiainer Juckelt™ 7
Account executive
Multi-Million Dollar Producer
708-205-5193
lluckett@HWAhomewarranty.com

p

OF QUALITY SETVICE L

847-674-7500 mrfloor.com info@mrfloor.com
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COVER STORY

Be Kind and Respectful

BY LAUREN YOUNG e PHOTOS BY SONYA MARTIN

“I don’t really see myself in sales,” says K.C. Lau of
@properties | Christie’s International Real Estate.

“I'm more of an advisor, and I find that being
a REALTOR® allows me to do exactly that.”

Originally from Guangzhou, China, K.C.
immigrated to the US at age four. His
family settled in Chicago’s Chinatown
community, where his mother’s parents
and siblings were already established.
His parents, who had only a grade school
education, built their lives through the
restaurant industry, working steadily to
send K.C. and his two brothers to college.
The hardworking immigrant mentality
was passed down. While he was growing
up, the family moved from Bridgeport

to Chinatown in Chicago, to Calumet
City, and eventually, to Griffith, Indiana,
which required K.C. to constantly find
his footing in new environments.

“Every time we moved, I had to make
friends quickly, and that has helped
me to make friends easily,” he says. “I
think I straddle between the Chinese
and American culture very well, which
has also helped me relate to the many
diverse cultures in Chicago.”

Being the oldest among his siblings
and cousins shaped him in equal
measure. In Chinese culture, that

role carries weight, as the oldest is
expected to always set a good example.
Responsibility became the quiet engine
running beneath his efforts and much

of what he pursued, and it inspired
his courage. He earned a bachelor’s
degree in civil engineering from
Purdue University, a rigorous
academic path that honored both his
own drive and his parents’ sacrifice.

“My parents are definitely my role
models,” K.C. says. “They came here
with nothing and then achieved the
American dream.”

After graduating, K.C. took a position
as a structural engineer with an
engineering consulting firm in the
Loop. The job was stable but stifling,
dry, and repetitive in ways that felt
increasingly misaligned with his very
social personality. After nearly four
years, K.C. made a decisive change: in
January 2004, he entered real estate,
drawn by the desire to work with
people and inspired by his parents’
investment in property during the
condo boom around that time.

“I wanted to work in a field where
I could be social with people and
do something different in every
way possible [from my previous
jobl,” he says. “I figured everyone
needs to live somewhere.”
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IN THIS
EXTREMELY
TIGHT
AND BUSY
MARKET,
RESPECT
AND
KINDNESS
GO A
LONG
WAY.

Today, more than twenty years later,
K.Cs business runs almost entirely
on referrals and repeat clients—a
reflection of the trust he has built
through his consistent service where
he’s always personally involved. He
has resisted the pull to scale up for its
own sake, choosing instead to remain
hands-on with every transaction.

“My business has grown organically
and has almost always been 100
percent referral-based,” says K.C.
“Seeing consistent referrals and
repeat clients year after year has
been extremely rewarding.”

“I am humbled by this, as I am able to
achieve success only having to spend
a minimal amount on advertising,
and without having to pay for leads
or dance on social media,” he adds.

Over the years, K.C.’s personal
growth has reflected his professional
evolution. The perspective he’s gained




continues to help him connect and el KEY BENEFITS B
serve clients with empathy. -

Priority Concierge Scheduling — same-day
“Ilove being able to help clients or next-day service for your VIP clients.
transition into their stages of life,” P A HTN E Rs H I P
he says. “In the last ten years, I've

gotten married and had two kids. I

value being able to help my clients ﬁr “ x “ r q r 0

keep things in perspective as they e — (T —

grow with me.”

Pre-Listing HVAC Certification — polished
reports with photes and short video to
inchude in marketing packets.

Discreet, On-Site Repairs — quick fixes
that preserve staging and curb appeal.

Position every listing for premium offers and seamless Co-Branded Documentation — elegant.

O00QO0

N closings with concierge HVAC services designed for agent-branded ik raantur
That. same pt?Ople}-lﬁrst instinct xori-dollin properties: Fast Sikctet and prolsesional el appnmlsers.
catries over fnto how K < HVAC assessments, repairs, and certification that protect :
supports his community. At home value and accelerate high-stakes tra dokis. CIIQI Perks — exclusive offers and
in Bucktown, his life is centered ﬂ:ﬂon? :;I::—up for your

around his wife, Li, and their two
active boys, Rui (6) and Kai (4). In
fact, in his downtime, K.C. channels

v z _‘_ 3 ‘_\ A 1"
much of his energy into supporting : s X SCAN TO LEARN MORE =4 ;
Pulaski Elementary, where their ¥ it about our R t PREF[RREH E“MFURT
sons attend. The family enjoys e S and aec roak PREFERAED: CHGICE 1N COMFORT $OLUTIGNS

dining out together, traveling, and
soaking up life in the city. Whenever

he needs to decompress, K.C. reaches © PARTNER WITH US TODAY! | ¢, (773) 456-5883 + PCHeatingAndCooling.com

for a movie or an afternoon walk

along the 606 trail with his family. &, AVOID INSPECTION ; FAST REPAIRS TO
ﬁ BOOST HOME VALUE | DEAL BREAKERS | @ SMOOTH TRANSACTIONS

Looking ahead in his business, K.C.’s
goal is to age alongside his clients
and stay personally involved in
every deal for as long as he is able. @ Equal HousingLender  NILS #1025694

G Muruawr0 |
“Ilove what I do. I can’t see myself u":/‘a()ll-?TGAG[EIm“a E X P E 1_{ I E N

CE KHE
B Y DIFFERENCE
“Helping my clients reach their YOlII' Deals Need a Lender 0,
goals, no matter how lofty they may ‘ -_—
be, is very fulfilling. My goal is to Who Answers the Phone The financial decizions you make today can impact you in the

have this career reward me until I future. Let's talk about how | can offer 6 customized

Mortgage Strategy > Mortgage Rates

approach to your financial goals and neads

can’t do it anymore.”

Al Morgan Lougee
' 312-368-3717
miougee@financialguide.com
Westpoint Financial Group

1 M Franklin 5t, Suite 2470,

Chicage, |L 60604

“I want to be involved as much as
possible because my clients hire
me, not an assistant or transaction
coordinator,” he adds. “I hope to
continue to have a steady level of Builder Partnerships & New
business where I can be personally Constructien Financing
involved with all of my transactions.”

Helping agents and builders keep deals
moving with financing solutions for:

‘W E- S T P D I N T CA Insurance License 8 OMBTT13

Bank Statement Loans

Jumbo Financing it -
a aMutual

His advice to new agents is as eebloans

straightforward as it comes: be a Offer Ready Pre-Approvals Be treated the way you
. Available i

decent human being. b N

treat your clients.
“In this extremely tight and busy p

market, respect and kindness go a Courtney Griesenauer

].Ong Way,” K.C. Says. “Be klnd to your Senior Mortgage Loan Officer
support staff in the office as well as NMLS #2101541

s . Mutual of Omaha Mortgage
to your fellow agents. We’re all in

this together as a team. ¥ Call or Text: (702) 885-5083 werpeiniBsancllgroup comiesociitet/morgan-iouges/
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A WORD TO THE MODERN MAN..

BEFORE YOU EVER
SPEAK..

HIGH PERFORMERS WEAR HERCHER »
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THEY'VE ALREADY
DECIDED..

AT WORK
AT DINNER
AT THE CLOSING
TABLE.

If you're competing at the highest level, details

are no longer optional.

JU

N

EVEN ON YOUR WHAT YOU WEAR
‘OFF" DAYS.. NEVER STOPS
TALKING.

- YOU CAN'T AFFORD NOT TO!

You invest in training. In advisors. In
systems. Why would you neglect the one
asset that enters the room before you do?

A REMARKABLE DISCOVERY IN
THE WORLD OF PROFESSIONAL
DRESS..

For years, ambitious
professionals focused on
strategy, marketing,
negotiation and numbers.

Yet many overlooked a
powerful advantage.

Clothing!
Not fashion.

Not trends.
Neot decoration.

Alignment.
Proportion.

Fabric.
Authority.

In high
performance
environments,
presentation is
not vanity.

It is leverage.

High performers trust KERCHER
with their wardrobe.

Many fine men continue to rely
on The Other Guys™.

We wish them well.

BY APPOINTMENT ONLY
CHICAGO & LOS ANGLES

(=135 [=]
[m] b




AGENT FEATURE

“Beverly is such an untapped gem
here in the city. Its architecture
blows people away,” says
REALTOR® Meg Mulrenin of the
Town Group at Compass. “And

the people who make up this
community are the best. They take
care of each other and support
each other through thick and thin.
You not only know your neighbors,
but people are also generationally
connected in ways that | have
never seen anywhere else.”

Meg was born and raised in Beverly,

a historically rich neighborhood on
Chicago’s South Side that she describes
with the conviction of someone who
has spent a lifetime trying to get others
to pay attention to it. Her father was a
Chicago firefighter who had a side real
estate business in the 1980s and ’90s. As
a young girl, Meg would tag along to his
Prudential office and watch him help
neighbors buy and sell homes while also

BORN TO
SELL BEVERLY

BY LAUREN YOUNG
PHOTOS BY PRESTIGE
REAL ESTATE IMAGES INC.
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serving the city as a first responder—the
impression that left never faded.

“T've loved homes since I was five, and
observing my dad’s passion and success
as a REALTOR® was inspiring. I always
knew real estate was something I
wanted to explore,” she says. “I used to
draw elaborate, detailed houses when
I'was young. I just loved everything
about homes and architecture.”

Meg received a Catholic education from
kindergarten through college, attending
St. Barnabas Elementary School in
Beverly, St. Ignatius College Prep, and
Marquette University in Milwaukee.
After graduating, she worked in wealth
management at Wintrust before
transitioning into mortgage processing
and closing. In 2011, she jumped into
real estate full-time. In 2020, she made
another big leap: in the middle of the
pandemic and only weeks after having
her third child, she opened Town, her

own independent boutique brokerage in
the neighborhood where she grew up.

“That move was chaotic and fun and
challenging all in one,” Meg recalls. “It
taught me that nothing could stop me
from pursuing my dream of owning

my own office in the neighborhood that
raised me. I learned that there is never a
wrong time to pursue your passion.”

What started as a solo operation has
grown into the Town Group, now eight
agents strong. Meg is intentional about
how the group’s growth continues.

“I am not interested in assembling
more bodies just to close deals,” she
says. “If these are the eight agents who
are by my side in this business forever,
that’s enough for me.”

This year, Meg turned forty and
launched a charitable campaign to mark
and match the milestone. Her goal is to
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sell forty homes with $500 from each to make people seem perfect, Meg accountability when you're wrong,”

sale donated to the charity of the client’s is quick to pull back the curtain. Meg says. “Being knowledgeable and
choice, thereby putting $20,000 back professional is expected, but that alone
into the community by the end of the “If you Google or look me up on social won’t bring success.”
year. And she is on pace to hit it. media, I think I might make it look
like the business comes easily for me,” At home in North Beverly, Meg and her
“Right now I am most passionate she says. “The truth is I work much husband, Trevor, are raising their four
about giving back and working directly harder now than I did when I was first kids: Max, Margaret, Michael, and Maren.
in collaboration with my community,” trying to break into the business. I am The eldest is nine and the youngest is
she says. still knocking on doors and sending three. Summers mean time at family
handwritten letters.” homes in Pine Lake, Indiana, and Grand
“Growing up Irish Catholic in Beverly Beach, Michigan, and the South Side Irish
has shaped who I am today. I am so Meg’s definition of success reflects that Parade is the family’s most anticipated day
grateful and proud to have been born same unvarnished honesty and her of the year. Meg’s seven-year-old daughter,
and raised here and to now be raising guiding principles: “Be a good person, Margaret, has already announced that she
my family here,” she adds. “Sharing my stand up for what is right, and take wants to be a REALTOR®, a prospect Meg
business with my neighborhood is the greets with equal parts pride and humor.

most rewarding part of what I do.”

“BE A GOOD PERSON, STAND “Whether my kids enter into this crazy
That community-first instinct UP FOR WHAT IS RIGHT, industry or not, I hope that watching me
extends to how she thinks about her AND TAKE ACCOUNTABILITY build my business shows them that with
reputation in the industry, so when WHEN YOU’RE WRONG.” hard work and determination, anything
it comes to social media’s tendency _l/ is possible,” Meg says. ¥

Affordable, Custom, & Always Personal
Expert Framing Since 1977

For over 40 years, Prints Unlimited Gallery has been the trusted destination for
custom framing and expert design. We've helped thousands of clients—from
homeowners to businesses—transform their spaces with frames that are as unique as
their artwork. Let us help you find the perfect frame for your piece!

HOEAL
INF LUENCE

Visit us today or call to schedule a
free design consultation!

(773) 871-9900

Prints-Unlimited.com
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840 N Milwaukee Ave
Chicago, IL 60642
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goplelare Talking about the
Goosehead Difference...

“| trust Kristine to help my clients with
the same level of care and dedication |
would. | can stake my reputation on her
‘service. Working with Kristine is more
- like having a business partner with a
: stake in your success than a
service provider.”

-Adele Lang

Two Door Group at Compass

¢

goosehead

INSURANCE
Smarer insurance. By Design.

Give your clients the "Goosehead Difference”!
Kristine Pokrandt | Agency Owner | Kristine.Pokrandt@Goosehead.com | 708-858-1246
Gooseheadlnsurance.com/Agents/Kristine-Pokrandt/

1l

Jill Dandels LLC

Residential Real Estate,
Tax Appeals, Estate Planning
and Probate

www JillDanielsLaw.com
JillEJilDaniglsLaw.com
28 5. Brainard Ave.

La Grange, lllingis 60525
T 630.270.3303
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The most successful brands won't be
the loudest — they'll be the most
impactful. | N

Today's buyers and sellers don't just want to see properties. They want to feel the lifestyle, understand the story,
and connect with the people behind the brand. High-impact video transforms listings into experiences, agents

into brands, and transactions into narratives.
HIGHER

LANDIN
Cinematic visuals, authentic testimonials, and behind-the-scenes moments are outperforming traditional MBEDDED

marketing — because they create emotional resonance, not just awareness. A single well-crafted brand film can

influence perception for years.

BRAND FILMS PROPERTY TOURS AGENT PROFILES They did an amazing job with
their creative approach to
filming and photos. I have
already scheduled our next 3
projects — I highly recommend
Visual Filmworks.

TESTIMONIALS SOCIAL REELS

@

Visual Filmworks visualfilmworks.com

info@visualfilmworks.com
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mma LaCosse is in a season

of growth: she’s growing a

business in two states, growing
a personal brand, and she’s raising
a family. Through it all, she’s staying
grounded in the people and purpose
that got her here in the first place.

“My goal has always been bigger than
selling homes,” says Emma. “It’s to
build meaningful connections between
the two places Ilove most, Chicago

and Grand Rapids, and to help people
seamlessly find their place in both.”

Born and raised in Mason,

Michigan, Emma grew up watching
entrepreneurship firsthand. Her

father worked in his family’s over
one-hundred-year-old business in the
fueling industry, and her mother owned
and operated her own salon. Together,
they modeled what it looked like to
work hard, create opportunity for
others, and still show up for family.

“They were able to control most of their
own schedules, which allowed them

to never miss family activities or big
moments,” Emma says.

Emma followed suit early. She sold
lemonade and jewelry as a kid and
knew she wanted to run her own
business someday. She just needed to
find the right one.

That drive followed her into college
at Olivet Nazarene University (ONU),

BY CHRIS MENEZES ¢ PHOTOS BY PRESTIGE REAL ESTATE IMAGES INC.

where she double-majored in marketing
and business, specializing in the
nonprofit sector. She played collegiate
soccer, helped lead her team to an NAIA
national runner-up finish, interned
with Best Buddies International—an
organization that supports people

with intellectual and developmental
disabilities—and served as the president
of the Best Buddies chapter at ONU, and

somehow still found time to serve as
president of the business club while also
working for the admissions department.

After graduating, Emma stayed on staff
at Best Buddies and eventually worked
her way up to director of programs
and operations at Best Buddies in
Mlinois. The mission was personal. Her
younger sister has Down syndrome,
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b 4 1 : ' ' ' . . She and Steven moved when their son,
v I . W Caden, was just six months old. Now,

r with Caden at age three and baby Chloe
¥, _\“ MY GOA at seven months, Emma is balancing
motherhood with the demands of
F | ﬁ HAS ALWAYS",
BEEN BIGGE R

growing business in a new market while
continuing to serve clients in Chicago.

She says one of the biggest challenges of
running her own business was overcom-
ing internal self-doubt. “I've always had
my family and the Qamar Group cheer-
ing me on,” she says. “But I also needed
to find confidence from within to make
the business take off and thrive.”

. THAN SELLING:
HOMES.” '

i

And it has. The most rewarding part,
she says, is looking back and seeing
how far she’s come, the sense of
fulfillment she feels when closing deals
for people she knows and loves, but
especially earning clients’ trust. The
unexpected reward? The friendships
she’s made along the way. “They don’t
tell you about that part when you
begin,” she says. “It’s pretty special.”

Outside of work, Emma and Steven
prioritize being with their kids and
loved ones, their faith, health, and
fitness. They’ve run marathons and
races together over the years and love
staying active.

Some may not know that Emma is
unapologetically competitive. “I am
super competitive,” she admits. “If you've
played board games with me or met me
on the soccer field, you’d know that.”

We manage mdividual condos.
single-family homes, and
nm|ll unit properties of all sizes.

WE MAXIMIZE YOUR

It’s a trait that serves her clients well.
Whether she’s helping buyers win in

and that relationship inspired Emma’s
involvement with Best Buddies from the
beginning. But as much as she loved the
work, she began to feel the pull toward
something else.

Emma and her husband, Steven, who
met through playing college soccer,
knew they wanted to move back to
Michigan someday to be closer to
family. Emma also knew that the career
path she was on didn’t align with the
future she wanted to build. She’d been
exposed to real estate while growing
up and it had always intrigued her.

Her grandparents were agents, other
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family members were in the business,
and she’d always loved homes. When
her best friend in Chicago became a
REALTOR® and relayed how much she
loved the work, it was all the incentive
Emma needed: she got her license in
July 2019 while still working full-time,
and in April 2020, right as COVID shut
everything down, she made the leap into
full-time real estate and began working
with the Qamar Group.

Over the past six years, Emma has built
a thriving business in Chicago and
expanded it to Grand Rapids, Michigan,
after relocating there with her family.

multiple-offer situations or helping
sellers maximize value, Emma’s com-
mitment to excellence shows up every-
where. On the days when motivation is
hard to find, she knows exactly where to
look: “I think of the example I'm setting
for my kids,” she says.

For Emma LaCosse, success isn’t just
about building a bigger business; it’s
about helping people achieve the
American dream of homeownership
and building a life she’s proud of—one
rooted in purpose, presence, and the
people she loves most, in both Grand
Rapids and Chicago. ®

PORTFOLIO’S POTENTIAL.

Rent Collection » Monthly Transfer of Rental Income « Monthly
and Annual Reporting « 24/7/365 Emergency Maintenance »
In-House Maintenance and Repairs « Unit Inspections « Rules
Enforcement and Fine Collection » In-House Construction and
Construction Management Team

We partner with REALTORSE. Your clients remain your clients.
We take care of the property management.

£ 1O

delevatedpmg

Learn More
773.951.9153
hicelevatedpmg.com
www.elevatedpmg.com

' *'ﬁ' e Discover why more and more
: fe 7 investors trust Elevated to
i manage their investments.

PROUD TO BE
VETERAN-OWNED
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Schedule your
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(847) 732-0507 | sonyamartin.com

® SONYAMARTINPHOTOGRAPHY
€3 SONYA MARTIN PHOTOGRAPHY
2 @SMARTINPHOTO

The Nate Adams Team
helps agents and buyers
close faster

_it 2
Save time and book online!

Online Booking

It’s fast, easy, and convenient. DOWNLOAD
MY DIGITAL
BUSINESS

Pillar To Post HomePage CARD HERE

Your personal online Pillar To Post
inspection dashboard. Accessible
anytime, anywhere.

[=];

The Nate Adams Team T
773-999-5548 [w] g
nate.adams@pillartopost.com /\
nateadams.pillartopost.com | I PILLAR POST®
LICENCE #450.011699 Exp 11/30/26 HOME INSPECTORS

Painting & Decorating
“Where Vision Becomes Reality”

._-.'-T!':EThe Right Color:' akes

B T |
- :'.E’I_‘I All The Difference
SERVING CHICAGO & SUBURBS
Kevin McVicker, Owner
GET A QUOTE ‘. 773-268-2050

info@mcmasterpainting.com
www.mcmasterpainting.com

Keeping It Simple,
From Application
to Closing

Let me show you how fast
and easy the mortgage
process can be.

Please contact me today.

Rob Jones

Mortgage Sales Leader
NMLS# 616600

e: rob.jones@huntington.com

Iih Huntington Bank

The Huntington National Bank is an Equal Housing
Lender and Member FDIC.
Loans subject to credit application and approval.

(_EMITTESs

Choll &
Prmce PO

Transactional: Residential - Commercial « Closing « Zoning « Development 312-606-9529

Litigation: Association & HOA - Litigation « Municipal Violations « Collection ¢ Eviction

A LAW FIRM FOCUSED ON
ALL THINGS REAL ESTATE.

Offices in downtown Chicago and Burr Ridge serving all of

Northern lllinois and Southern Wisconsin

ccpchicago.com
contact@ccpchicago.com
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TOP 250 STANDINGS

Teams and individuals from January 1, 2026 to June 30, 2026

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
1 Grigory Pekarsky 36.5 $22,084,400 2945 $154,668,849 331 $176,753,249 35 Kelly Parker 7.5 $5,371,210 26.5 $19,062,190 34 $24,433,400
2 Matt Laricy 151.5 $92,343,686 18 $78,944,395 269.5 $171,288,082 36 Julie Busby 14.5 $12,681,250 15 $11,673,000 29.5 $24,354,250
3 Carrie McCormick 455 $83,706,577 35 $66,849,000 80.5 $150,555,577 37 Brad Lippitz 125 $12,258,000 155 $11,951,000 28 $24,209,000
4 Emily Sachs Wong 385 $76,323,750 35 $61,247,865 73.5 $137,571,615 38 Molly Sundby 21 $24,104,500 0 $0 21 $24,104,500
5 Jeffrey Lowe 42 $70,223,083 33 $42,973,420 75 $113,196,503 39 Jill Silverstein 8 $7,294,000 21.5 $16,727,000 29.5 $24,021,000
6 Benyamin Lalez 16.5 $9,605,495 "3 $65,570,200 129.5 $75,175,695 40 Elias Masud 14.5 $8,299,800 27 $15,613,550 4.5 $23,913,350
7 Alexandre Stoykov 20 $10,975,392 81 $51,268,500 101 $62,243,892 4 James D'Astice 8 $5,897,250 25 $17,987,400 33 $23,884,650
8 Dawn McKenna 26.5 $25,294,750 355 $36,331,075 62 $61,625,825 42 Cory Tanzer 275 $10,882,936 32 $12,941,000 59.5 $23,823,936
9 Leigh Marcus 36 $35,727729 12 $19,621,000 48 $55,348,729 43 Juliana Yeager 7.5 $9,950,000 13 $13,560,900 20.5 $23,510,900
10 Jason O'Beirne 38 $42,379,000 n $11,530,000 49 $53,909,000 44 Eugene Fu 6.5 $6,353,600 22 $16,211,000 285 $22,564,600
1 Katharine Waddell 215 $17,640,125 30 $26,310,650 51.5 $43,950,775 45 Nancy Tassone 8 $19,425,000 25 $2,912,500 10.5 $22,337,500
12 Mario Greco 335 $28,095,650 17 $15,202,200 50.5 $43,297,850 46 Roman Popovych 21 $19,255,498 3 $2,902,500 24 $22,157,998
13 Ryan Preuett 1.5 $21,695,375 14 $21,143,999 255 $42,839,374 47 Staci Slattery 23 $21,792,650 0.5 $319,750 235 $22,112,400
14 Melanie Giglio 19 $19,524,100 33 $22,781,500 52 $42,305,600 48 Lance Kirshner 5.5 $3,533,950 21.5 $18,570,750 27 $22,104,700
15 Karen Biazar 245 $23,001,900 25 $17.465,025 495 $40,466,925 49 Michael Rosenblum 14 $16198,775 3 $5,574,999 7 $21773,774
16 Sophia Kiopas 12 $11.974,229 23 $25,801,900 35 $37776129 50 Nicholas Colagiovanni 22 $17,632,750 4 $3,870,000 26 $21,502,750
17 Chezi Rafaeli 20 $21,615,715 n $14,761,500 3N $36,377,215
Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.
18 Jill Scott 1.5 $8,483,938 275 $27,211,400 39 $35,695,338 The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
19 Bradley Brondyke 36.5 $34,677,200 Y $0 36.5 $34,677,200 proper only and may not match the agent’s exact year-to-date volume.
20 Timothy Sheahan 18 $19,894,000 14 $13,088,000 32 $32,982,000
21 Danielle Dowell 14 $15,570,999 23 $16,691,520 37 $32,262,519
22 Sam Shaffer 15.5 $10,294,292 205 $20,958,500 36 $31,252,792
23 Joanne Nemerovski 16 $15,558,500 1 $14,849,000 27 $30,407,500 .
westward 360
24 Melanie Everett 17.5 $11,951,100 26.5 $18,165,572 44 $30,116,672
¥ Watch now:

25 Timoth Sal 9 22,646,875 4 7,193,000 13 29,839,875 3 1

methy o sa2686, $7193 $298%9 Is Your Association Budget Ready 8 westward360.com/education
26 Sarah Jaffe 75 $4,186,000 33 $24,547,000 40.5 $28,733,000 |

for the Year Ahead?
27 Ivona Kutermankiewicz 15.5 $15,809,499 n $11,432,500 26.5 $27,241,999
1 s &0
28 Karen Schwartz 175 $15,299,850 12 $11,819,400 29.5 $27119,250 Budget season doesn't have to be overwhelming. Check out our new westward |36
video covering Budget Preparation and Best Practices, with tips on:
29 Lauren Mitrick Wood 14 $11193,200 205 $15,672,158 345 $26,865,358 & g€ P P Ed ucatln n
30 Philip Skowron 85 $15,597,501 8 $10,156,751 16.5 $25754,252 = Best practices for budget development.
« |ncorporating updated Fannie and Freddie reserves guidelines into

31 Owen Duffy 25 $18,308,600 4 $7,092,500 29 $25,401,100

your 2027 budget.
32 William Goldberg 10 $19,166,000 7 $5,920,030 17 $25,086,030 « Working with Westward340's Budget Builder program.

« Strategies for forecasting, projections, and pricing estimation.
33 Hayley Westhoff 10 $10,162,118 15 $14,900,346 25 $25,062,464

34 Sam Jenkins 10 $14,973,322 9 $9,708,000 19 $24,681,322
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Make the _—
rlght move 'h2hr§;e)rs.com

A

' ."The movers were courteous and i
unrushed. | really enjoyed the )
process. | would never imagine X
packing my own things again...
H2H Movers was a great
experience, I'm really happy we
used them.

- John Grafft
Award-Winning Realtor
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TOP 250 STANDINGS

Teams and individuals from January 1, 2026 to June 30, 2026

# First Name Last Name List # List $ Sell # Sell $ Total # Total $

51 Alex Wolking 15 $14,079,900 9 $7,292,000 24 $21,371,900
52 Daniel Close 8.5 $7120,400 235 $14,093,300 32 $21,213,700
53 Leopoldo Gutierrez 8 $4,285,500 22 $16,803,500 30 $21,089,000
54 Daniel Glick 13.5 $17,088,764 4 $3,230,000 17.5 $20,318,764
55 Kevin Hinton 5.5 $5,429,112 19.5 $14,372,500 25 $19,801,612
56 Daniel Spitz 14.5 $12,535,000 6 $7,222,500 205 $19,757,500
57 Rubina Bokhari 45 $4,511,375 5 $15,074,000 9.5 $19,585,375
58 Gregory Desmond 75 $9,246,050 N $10,067,500 18.5 $19,313,550
59 Melissa Siegal 10.5 $8,160,000 16 $11,095,000 26.5 $19,255,000
60 Keith Brand 6 $4,071,000 175 $15,152,500 235 $19,223,500
61 Amanda McMillan 15 $10,480,546 9.5 $8,669,200 21 $19,149,746
62 Susan Miner 5 $8,557,500 4 $10,465,000 9 $19,022,500
63 Marc Zale 6 $15,438,000 3 $3,390,000 9 $18,828,000
64 Lawrence Dunning 19 $11,440,500 12 $7,334,000 31 $18,774,500
65 Barbara O'Connor 16.5 $13,718,862 9 $4,949,000 25.5 $18,667,862
66 Sara McCarthy 8.5 $5,633,250 15.5 $12,877,955 24 $18,511,205
67 Jennifer Mills 8.5 $9,163,950 75 $9,274,300 16 $18,438,250
68 Susan O'Connor 1 $11,766,000 75 $6,599,000 18.5 $18,365,000
69 Nadine Ferrata 19 $13,627,000 7 $4,363,000 26 $17,990,000
70 Patrick Shino 15 $9,971,000 n $7,835,000 26 $17,806,000
71 Dennis Huyck 14 $11,511,896 5 $6,261,000 19 $17,772,896
72 Vikas Wadhwa 5.5 $6,277,750 10 $11136,086 15.5 $17,413,836
73 Eudice Fogel 5 $6,872,750 8 $10,517,000 13 $17,389,750
74 Marco Cesario 0 $0 1 $17,300,000 1 $17,300,000
75 Elena Theodoros 13.5 $9,943,550 4 $7,242,500 17.5 $17186,050
76 Pasquale Recchia 14 $11,248,500 5 $5,854,000 19 $17102,500
77 Tommy Choi n $5,880,248 15.5 $11,071,400 26.5 $16,951,648
78 Ryan Cherney M $16,882,540 0 $0 M $16,882,540
79 Rafay Qamar 15 $6,646,375 30 $10,200,250 45 $16,846,625
80 Margaret Baczkowski 9.5 $13,967,910 2 $2,550,000 n5 $16,517,910
81 Hadley Rue 17 $14,312,618 4 $2,197,500 21 $16,510,18
82 Lucas Blahnik 9 $9,999,374 8 $6,400,500 17 $16,399,874
83 Nicholaos Voutsinas 13 $6,751,000 16 $9,426,399 29 $16,177,399
84 Charlie Cohen 5 $3,797,500 20.5 $12,236,500 25.5 $16,034,000

46 - August 2026

# First Name Last Name List # List $ Sell # Sell $ Total # Total $

85 Nick Nastos 1 $412,500 27 $15,554,999 28 $15,967,499
86 Debra Dobbs 5.5 $5,134,250 15.5 $10,820,500 21 $15,954,750
87 Jennifer Ames 5.5 $6,664,500 9 $9,246,500 14.5 $15,911,000
88 Joel Halperin 9.5 $6,522,700 16 $9,280,100 255 $15,802,800
89 James Streff 7 $4,488,500 16 $11,308,500 23 $15,797,000
90 Svitlana Creadon 14 $10,540,900 4 $4,962,000 18 $15,502,900
91 Suzanne Gignilliat 45 $10,375,000 35 $5,056,000 8 $15,431,000
92 Santiago Valdez 12,5 $6,382,310 16 $8,888,000 285 $15,270,310
93 Todd Szwajkowski n5 $6,190,150 13 $8,865,031 24.5 $15,055,181
94 Alishja Ballard 6.5 $5,071,629 10.5 $9,947750 17 $15,019,379
95 Zachary Redden 8 $5,771,500 13 $9,179,000 21 $14,950,500
96 D Waveland Kendt 1 $11,005,000 7 $3,782,000 18 $14,787,000
97 Beata Gaska 9.5 $13,719,300 2 $876,000 15 $14,595,300
98 lan Schwartz 8.5 $7,502,888 6 $7,073,500 14.5 $14,576,388
99 Laura England 5 $5,790,000 8 $8,764,333 13 $14,554,333
100 Jennifer Romolo 5 $2,930,229 16 $11,607,229 21 $14,537,458

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.
The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
proper only and may not match the agent’s exact year-to-date volume.
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BOBART TEAM More Solutions. More Closings.

CROSSCOUNTRY MORTGAGE® More Reasons They’ll Love
Working with You.

Contact Michelle Bobart to turn every
‘ves” into a standout success.
I H E @@\ i
€

Help clients buy before they sell.

Our Buy Now, Sell Later mortgage solutions
deliver value for your clients—and for you.

Win more listings by providing
proactive solutions. Michelle Bobart

Create more opportunities in SVP of Mortgage Lending /

competitive markets. Producing Branch Manager $&
- (312) 953-7365

Help clients move on their timeline
without the pressure of selling first.

Allow clients financial flexibility to
buy the right home while
maximizing their current sale.

Equal Housing Opportunity. All loans subject to underwriting approval. Certain restrictions apply. Call for details. All borrowers must meet minimum credit score,

loan-to-value, debt-to-income, and other requirements to qualify for any mortgage program. Michelle Bobart NMLS 137164 CrossCountry Mortgage, LLC NMLS3029 L | cen sed to serve ¢ | | ents i na | | 50 states.
(www.nmisconsumeraccess.org). See https://crosscountrymortgage.com/licensing-and-disclosures/state-disclosures/ for a complete list of state licenses. Failure to pay

on your Bridge Loan could damage your credit standing and result in the loss of your home through foreclosure.



pu-\ ‘ DEVONTAE

BETTER CALL BROODKE ‘y

BROOKS

SVP OF
MORTGAGE
LENDING

Less Stress.
More Sunshine.

773-599-1332
From contract to closing, el Ll

we've got it covered.

1,000+

FAMILIES HELPED
SINCE 2018

e ——

— e — i

{

]

JASON CHMIELEWSKI —————

——— |

16 YEARS

OF EXPERIENCE
8 UNDERWRITING
8 ORIGINATING

POWERED BY

LAVV GROU P

DEW GMT..J.E BROOKS

Rate

RELAX THIS SUMMER, YOUR JOURNEY TOWARDS
IS IN EXPERIENCED & TRUSTED HANDS.

office 312.332.5020 fax 312.332.5021 jason@jmclawgroup.com jmclawgroup.com

111 West Washington Street, Suite 1500 - Chicago, IL 60602 | 9019 W. 151st Street - Orland Park, IL 60462 @ UAL HOUSING W&Fﬁmﬂﬁ? l;:d York.
airiesod Rate . 2 NMLS £261; For licensing infamalion visit nmisconsumereconss.on

‘\\

= Mamnng Silverman
®, & Company

ZERTIFIED PLBLIC ACCOUNTANTS

CHICAGOLAND'S TRUSTED
Home Inspection Experts.

WE’'RE A CPA FIRM HELPING REAL
ESTATE AGENTS AND INVESTORS
UNDERSTAND AND MINIMIZE THEIR TAX
LIABILITY. WE EMPOWER AND EDUCATE
OUR CLIENTS ON THE BEST TAX STRATEGY
TO IMPLEMENT THROUGH TAX
SEMINARS, BOTH LOCALLY

AND NATIONALLY.

CALL TO PARTNER
WITH US TODAY

ADRIAN SCURTU, PARTNER
224-352-2645
ASCURTU@MANNINGSILVERMAN.COM
175 OLDE HALF DAY ROAD
SuITE 290

LINCOLNSHIRE, |IL 60069

KEESHININSPECTION.COM

-
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TOP 250 STANDINGS

Teams and individuals from January 1, 2026 to June 30, 2026

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
101 Ken Jungwirth 12 $11,326,500 4.5 $3,189,500 16.5 $14,516,000 135 Michael Hall 10 $7,909,000 5 $4,076,900 15 $11,985,900
102 Scott Curcio 75 $2,970,261 n $11,465,400 18.5 $14,435,661 136 Amit Vyas 6 $7,337,000 35 $4,626,500 9.5 $11,963,500
103 Kathleen Malone 5 $8,839,500 6 $5,544,000 1 $14,383,500 137 Camie Cirrincione 6 $3,275,000 15 $8,653,500 21 $11,928,500
104 Millie Rosenbloom 9.5 $7,836,900 6.5 $6,369,000 16 $14,205,900 138 Cadey O'Leary 5 $9,023,300 3 $2,895,000 8 $11,918,300
105 Roman Patzner 7 $5,530,000 6 $8,582,500 13 $14,112,500 139 Stephanie Cutter 10 $5,539,000 8 $6,367,500 18 $11,906,500
106 Meg Daday 13 $8,207,555 10 $5,819,500 23 $14,027,055 140 Adam Zagata 14.5 $6,600,360 10 $5,300,586 24.5 $11,900,946
107 Cynthia Sodolski 45 $2,223,500 12 $11,794,000 16.5 $14,017,500 14 Camille Canales 3 $2,049,000 15.5 $9,826,920 18.5 $11,875,920
108 Konrad Dabrowski 35 $13,232,250 1 $610,000 4.5 $13,842,250 142 Niko Apostal 5.5 $7,679,875 5 $4,175,000 10.5 $11,854,875
109 Megan Tirpak 5 $5,685,000 5 $8,117,000 10 $13,802,000 143 Stefanie Lavelle 12 $7,877,000 8 $3,930,025 20 $11,807,025
10 Steven Powers 75 $6,898,750 6 $6,886,500 13.5 $13,785,250 144 Steven Kehoe 85 $6,530,000 6 $5,184,000 14.5 $11,714,000
m Bari Levine 125 $9,682,655 9 $4,075,000 215 $13,757,655 145 Tere Proctor 4 $8,565,000 3 $3,139,000 7 $11,704,000
12 Craig Wolf 5 $7,737,500 3 $5,885,000 8 $13,622,500 146 Dan Nelson 4 $2,025,500 20 $9,589,993 24 $11,615,493
13 Mark Zipperer 17 $6,336,050 15 $7,163,400 32 $13,499,450 147 John Charmelo 7 $10,005,500 3 $1,581,200 10 $11,586,700
14 Kimber Galvin 5 $3,673,500 12.5 $9,757,500 17.5 $13,431,000 148 James Demarco 7 $6,456,700 6 $5,051,000 13 $11,507,700
15 Benjamin Lissner 75 $4,237,250 22 $9,080,500 295 $13,317,750 149 Olivia Stohle 4 $4,745,000 6 $6,746,000 10 $11,491,000
16 Layching Quek 12 $7,307,500 9 $5,842,000 21 $13,149,500 150 Stephen Hnatow 45 $2,880,750 8 $8,586,500 12.5 $11,467,250
17 Michael Shenfeld 6 $4,294,500 15 $8,810,000 17.5 $13,104,500

118 Laura Meier 35 $2.683.000 9 $10,332,400 12.5 $13.015.400 Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.

The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
19 Olin Eargle s $4.953,000 3 $8.024,000 245 $12,977.000 Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
proper only and may not match the agent’s exact year-to-date volume.

120 Elizabeth Lothamer 25 $2,503,000 10 $10,450,300 12.5 $12,953,300
121 Qiankun Chen 13 $5,541,000 17 $7,391,900 30 $12,932,900
122 Thomas Campone 14 $6,379,000 7 $6,405,000 21 $12,784,000
123 Katherine Malkin 0.5 $647,500 25 $12,125,000 3 $12,772,500 O . GET SPOTLESS RESULTS

- ]
124 Brian Moon 5.5 $3,903,500 11 $8,857,000 16.5 $12,760,500
125 Andrew Thurston 45 $6,331,250 4 $6,425,000 8.5 $12,756,250 Ax -~ - | fis & (/M,

3 d .
126 Matt Mercer 3 $2,162,375 7 $10,552,500 10 $12,714,875 ( LE AN'D - Iy "
CLEAN. RECAXMREPEATI }" ' '
127 Leila Zammatta 7 $12,557,500 0 $0 7 $12,557,500 — 7 : i
R @ Pre-Listin
128 Nicole Hajdu 1 $7,431,250 85 $5,108,000 19.5 $12,539,250 9
129 Edward Jelinek 5.5 $3,759,500 13 $8,775,500 18.5 $12,535,000 © Post-Move
130 Jeremiah Fisher 6.5 $4,756,750 9 $7,688,000 15.5 $12,444,750 | o e | | @ Post-Construction
131 Robert Grill 4 $3,443/125 10.5 $8,938,400 14.5 $12,381,525 i @ Residential
= | : ' \ & Commercial
132 Brian Pistorius 6 $4,639,000 13 $7,647,000 19 $12,286,000 e ¥ ‘ E?émﬂu ‘;
SUBR Owrfers ‘
133 Bridget Sheahan 10.5 $10,171,500 1 $1,950,000 1n.5 $12,121,500 ééf Canls i’
Available

134 Kate Gaffey 3 $2,179,000 13.5 $9,942,000 16.5 $12,121,000 . ® 3712-209-9786 | ® Cleand.us | # © @CleandGroup ‘ = Info@Cleand.us
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GIVE YOUR CLIENTS A SHARPER
@ e o e e START TO THE SCHOOL YEAR

a U.S. Bank Smartly™ Checking account, or with either an existing U.S. Bank Personal

Checking Package or U.S. Bank first mortgage.?
unbark.com/mertgege B . Wl'l'H c U'I'c o
_

I’ve made the move to U.S. Bank.

Jennifer Brown I’'m excited to announce that | recently joined the team at U.S. Bank. The dream of

Mortgage Loan Originator homeownership starts with the financing. | can help you explore loan options that best ou R PRO D“CTS ARE PE RF E CT F OR:

office: 773-564-4345 . iy . .
cell: 773-412-4250 fit y'our. mortgage needs — whether it's purchasing a r?ew property or.access:ng the ¢ Current & Future Closings o Going Back to Past Clients e Referral Gifi's
equity in your current home. As your trusted partner in the homebuying process, | can

jennifer.orown@usbank.com . o 2o o o .

NMLS # 222936 provide step-by-step guidance and personalized service. I'm here to support you and * Thank You Gift after a I-'S"ﬂg Presentation ¢ Staymg TOP of Mind
your financial goals — backed by the strength and solutions U.S. Bank offers: e Show Appreciation ¢ Raffle Prizes * Donations ¢ Giveaways ¢ Silent Auctions

To learn more . . .

’ -U.S. |

visit my mortgage loan U.S. Bank lending available in all 50 states All of the above is tax deductible since it is engraved with your contact information*

officer webpage. - Leadership of a national lender; dedication of a local partner Have you used our gifting strategy for something that is not listed? Share it with us and we will send you a free piece of Cutco!
— Start with a simple, smart and secure online loan application *Consult your CPA

— On-time closing as our top priority

- Loan options for your needs to buy, build or borrow

[Bbank

CENDER . &
1. For purchase or refinance transactions, the maximum credit is $1,000. Certain mortgages may not be eligible for stated credits. Offer may not be combined with any other E
[

mortgage offers and can only be applied once per property within a 12-month period. 2. To receive the U.S. Bank customer credit, a U.S. Bank Smartly™ Checking account
must be established prior to final loan approval, or must have either an existing U.S. Bank Personal Checking Package or first mortgage with U.S. Bank. A minimum of $25 is

required to open a U.S. Bank Smartly™ Checking account. For a comprehensive list of account pricing, terms and policies, see the Consumer Pricing Information disclosure C UtAboveG | H'S@g mail | .com ‘

and Your Deposit Account Agreement. These documents can be obtained by contacting a U.S. Bank branch or calling 800-872-2657. Loan approval is subject to credit

approval and program guidelines. Not all loan programs are available in all states for all loan amounts. Interest rates and program terms are subject to change without .
notice. Visit ushank.com to learn more about U.S. Bank products and services. Mortgage, home equity and credit products are offered by U.S. Bank National Association. C Ab G 'F i i
Deposit products are offered by U.S. Bank National Association. Member FDIC. ©2026 U.S. Bank Ui. Ove I ts .Com Amerlco n mCIde since ] 949




TOP 250 STANDINGS

Teams and individuals from January 1, 2026 to June 30, 2026

# First Name Last Name List # List $ Sell # Sell $ Total # Total $

151 Thomas Gibbons 10 $11,454,600 0 $0 10 $11,454,600
152 Mariah Dell 2 $2,030,750 6 $9,387,500 8 $11,418,250

153 Gwen Stark 7 $4,270,000 12 $7138,900 19 $11,408,900
154 Mark Ahmad 9.5 $7,893,000 4 $3,493,000 13.5 $11,386,000
155 Michael Maier 255 $10,246,500 5 $1,121,500 30.5 $11,368,000
156 Stephanie Turner 55 $4,073,500 4.5 $7,220,000 10 $11,293,500
157 Emily Smart Lemire 1.5 $1,272,500 5 $9,960,000 6.5 $11,232,500
158 Shawn Nam 1 $674,000 18 $10,556,500 19 $11,230,500
159 Michael Greco 5 $3,283,000 9 $7,946,500 14 $11,229,500
160 Nicole Flores 7.5 $5,382,750 12 $5,826,000 19.5 $11,208,750

161 Ned Malley 1 $5,600,000 1 $5,600,000 2 $11,200,000
162 Kevin Wood 3 $9,922,000 1 $1,260,000 4 $11182,000

163 Melinda Jakovich 3 $2,259,500 35 $8,795,000 6.5 $11,054,500
164 Stephanie Loverde 9 $5,744,500 6 $5,281,500 15 $11,026,000
165 Amy Duong 10 $6,619,250 5.5 $4,334,500 15.5 $10,953,750
166 Patrick Teets 6 $4,373,500 4 $6,530,000 10 $10,903,500
167 Deborah Ballis Hirt 4 $2,905,000 75 $7,975,000 1.5 $10,880,000
168 Adam Max 55 $6,585,000 75 $4,234,500 13 $10,819,500
169 Kristin Gonnella 55 $4,863,925 7 $5,833,118 12.5 $10,697,043
170 Alex Entratter 2 $1,452,000 12 $9,200,000 14 $10,652,000
7 Justin Lucas 4 $8,181,250 4.5 $2,358,000 8.5 $10,539,250
172 Michael Samm 10 $6,805,000 6 $3,734,000 16 $10,539,000
173 Michael Scanlon 13 $6,837,970 5.5 $3,692,000 18.5 $10,529,970
174 Scott Berg 23 $10,517,900 0 $0 23 $10,517,900

175 Tony Mattar 7.5 $4,035,250 1.5 $6,463,000 19 $10,498,250
176 Courtney Welsch 8 $5,401,000 8 $5,096,500 16 $10,497,500
177 Linda Shaughnessy 3 $4,062,500 6 $6,355,000 9 $10,417,500

178 Tanner Peterson 5 $7,918,750 25 $2,465,000 7.5 $10,383,750
179 Lilianna Sekula-Lark 6 $5,339,000 5 $4,991,900 1 $10,330,900
180 Andrew Castillon 3 $1,960,500 9 $8,293,900 12 $10,254,400
181 Quentin Green lii 7.5 $4,962,000 7 $5,175,000 14.5 $10,137,000

182 Anne Connolly Rief 2 $4,365,000 4 $5,765,000 6 $10,130,000

183 Salvador Gonzalez 16 $5,174,900 17 $4,908,000 33 $10,082,900
184 Frank Montro 255 $7,855,850 10.5 $2,106,900 36 $9,962,750

56 - August 2026

# First Name Last Name List # List $ Sell # Sell $ Total # Total $
185 Taylor Nirchi 5 $3,674,000 3 $6,273,000 8 $9,947,000
186 Molly Boyd 10 $6,891,500 35 $2,989,500 13.5 $9,881,000
187 Michele Gubser 4.5 $1,974,150 8 $7,796,879 125 $9,771,029
188 Brian Loomis 7 $8,275,000 2 $1,408,000 9 $9,683,000
189 Michael Saladino 10.5 $5,381,500 10.5 $4,293,572 21 $9,675,072
190 Brett Novack 35 $2,560,914 5 $7111,000 8.5 $9,671,914
191 Brady Miller 10 $3,338,910 16 $6,289,000 26 $9,627,910
192 Marika Kakhiani 8 $9,600,000 0 $0 8 $9,600,000
193 Jacob Tasharski 3 $4,644,900 5 $4,927,500 8 $9,572,400
194 Landon Harper 3 $5,772,500 4.5 $3,783,000 7.5 $9,555,500
195 Michelle Schroeder 3 $5,722,500 6 $3,809,900 9 $9,532,400
196 Pablo Galarza 15.5 $5,226,200 20 $4,244,000 355 $9,470,200
197 Stacey Dombar 9.5 $5,951,000 6 $3,517,000 15.5 $9,468,000
198 Anthony Flora 8.5 $9,446,874 0 $0 8.5 $9,446,874
199 Jennifer Liu 7 $9,419,000 0 $0 7 $9,419,000
200 Christopher Pertile 8 $7,200,000 3 $2,160,000 1 $9,360,000

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.
The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
proper only and may not match the agent’s exact year-to-date volume.

Ly e
HOME STAGING
Transform any listing into a buyer’s
dream with Glam House Home Staging.
Our customized staging creates
inviting spaces that help buyers
connect and envision their future.
Serving the greater Chicagoland area.

Let's Make Your Listings Stand Out
Partner with us today!

630-430-5418
GlamHouseStaging.com
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BEAUTIFUL. FUNCTIONAL™
MADE FOR YOU.

THE BOLD LOOK
C'KOHLER.

PRECISE MEASURMENT QUALITY PRODUCTS
& PROFESSIONAL FOR STYLE, PRIVACY
INSTALLATION & EFFICIENCY

MOTORIZED OPTIONS
WITH SMART CONTROL

= .z""'".- 1]

STUDIGH] SCHEDULE an
HOME DESIGN SHOWRDOM Proud/y woman- & IN-HOME CONSULTATION
WELLNESS AT STUDIO41- STEAM - SAUNAS - COLD PLUNGES - SPA TUBS minority-owned. 630-539-9100

CHICAGO, NORTH SHORE & SUBURBS - STUDIO41.COM AABIlinds.com



TOP 250 STANDINGS

Teams and individuals from January 1, 2026 to June 30, 2026

# First Name Last Name List # List $ Sell # Sell $ Total # Total $
201 Ryan Hardy 4 $7,195,000 3 $2,069,000 7 $9,264,000
202 Joel Holland 8 $3,998,000 10.5 $5,257,400 18.5 $9,255,400
203 Mario Barrios 5 $2,652,000 10 $6,593,401 15 $9,245,401
204 Richard Anselmo 5 $5,887,000 1 $3,350,000 6 $9,237,000
205 Ryan Huyler 5 $5,279,000 4 $3,924,000 9 $9,203,000
206 Gail Spreen 13.5 $6,837,500 4 $2,358,000 175 $9,195,500
207 Steven Jurgens 5 $5,693,000 3 $3,485,600 8 $9,178,600
208 Chris Gomes 35 $2,631,000 8 $6,513,900 1.5 $9,144,900
209 Benjamin Yeager 6.5 $9,130,000 0 $0 6.5 $9,130,000
210 Deborah Hess 4.5 $2,899,900 12 $6,218,600 16.5 $9,118,500
21 Shay Hata 6.5 $4,353,750 7 $4,762,550 13.5 $9,116,300
212 Stephanie Maloney 9 $8,500,000 1 $600,000 10 $9,100,000
213 Peter Green 3 $2,087,500 9 $6,991,500 12 $9,079,000
214 Stephany Oliveros 3 $3,315,000 6 $5,750,866 9 $9,065,866
215 Dominic Irpino 55 $2,337,500 9 $6,720,000 14.5 $9,057,500
216 Neringa Northcutt 4 $2,745,000 7 $6,269,250 1 $9,014,250
217 Greg Viti 3 $3,141,500 5 $5,850,000 8 $8,991,500
218 Nancy Huetteman 10 $6,211,000 4 $2,724,400 14 $8,935,400
219 Evan Peng 12 $6,441,000 6 $2,436,800 18 $8,877,800
220 Allon Skidelsky 0 $0 4 $8,850,000 4 $8,850,000
221 Linda Levin 5 $2,907,000 4 $5,825,000 9 $8,732,000
222 Jordan Pomputis 13.5 $8,367,700 1 $325,000 14.5 $8,692,700
223 Jaclyn Manrique 6.5 $2,849,500 6.5 $5,829,900 13 $8,679,400
224 Rose Leversha 6 $5,761,250 4 $2,874,100 10 $8,635,350
225 Derek Disera 4 $5,180,000 2 $3,450,000 6 $8,630,000
226 Nathan Binkley 4.5 $4,746,852 5 $3,862,435 9.5 $8,609,287
227 Jeffrey Proctor 25 $2,232,450 7 $6,342,500 9.5 $8,574,950
228 Robin Phelps 6.5 $5,215,900 3 $3,320,000 9.5 $8,535,900
229 Misael Chacon 20 $8,508,000 0 $0 20 $8,508,000
230 Christopher Norton 4 $4,755,000 4 $3,715,326 8 $8,470,326
231 Josh Reighard 5 $2,633,500 12 $5,805,000 17 $8,438,500
232 Gia Devenyi 5 $3,060,000 5 $5,370,000 10 $8,430,000
233 Morgan Sage 6 $3,751,375 8 $4,676,300 14 $8,427,675
234 Brittany Bussell 6.5 $4,430,000 4 $3,970,000 10.5 $8,400,000

60 - August 2026

# First Name Last Name List # List $ Sell # Sell $ Total # Total $
235 William Lundy 5 $5,570,500 2 $2,795,000 7 $8,365,500
236 Sohail Salahuddin 125 $7,964,450 1 $399,900 13.5 $8,364,350
237 Tom McCarey 1 $905,000 6 $7,457,000 7 $8,362,000
238 Rebecca Sexson 10 $5,266,500 6 $3,061,000 16 $8,327,500
239 Hunter Andre 8 $6,247,400 2 $2,036,125 10 $8,283,525
240 Kevin Green 5.5 $1,913,750 5 $6,330,000 10.5 $8,243,750
241 Liz Jones 45 $3,054,500 7 $5,178,000 1.5 $8,232,500
242 Tyler Stallings 5 $2,665,000 8 $5,556,500 13 $8,221,500
243 Scott Stavish 8 $5,398,537 6 $2,821,000 14 $8,219,537
244 Edward Grochowiak 6.5 $2,977,255 8 $5,171,400 14.5 $8,148,655
245 Vincent Anzalone 5 $4,772,500 4 $3,293,000 9 $8,065,500
246 Peter Fotopoulos 4 $4,901,965 1 $3,150,000 5 $8,051,965
247 Natasha Motev 6.5 $5,172,000 2 $2,862,000 8.5 $8,034,000
248 Jeannette Pawula 3 $1,481,729 10 $6,535,000 13 $8,016,729
249 Heidie Maslo 6 $3,874,000 6 $4,131,000 12 $8,005,000
250 Elizabeth Amidon 4 $2,430,000 5 $5,544,200 9 $7,974,200

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.
The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
proper only and may not match the agent’s exact year-to-date volume.

THERE IS NO TRANSACTION WHERE
SPEED AND ACCESSIBILITY MATTER MORE.

| understand,
and | deliver.

Attorney. Homeowner. Parent.

Bringing together the knowledge and expertise in the three
roles | embrace the most, | impart finesse and proficiency to
a fast-paced and challenging real estate market.

smowery@mowerylaw.com
(773) 279-9900 ‘V‘

MoweryLaw.com SHANE E. MOWERY
ATTORNEY AT LAW
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EXPERTS IN REAL ESTATE 7, With over 20 years specializing in

TAXES & ACCOUNTING real estate accounting and tax

strategies, our team of experts can
guide you in achieving maximum
return and growth for your
business. From commercial and
residential developers to agents
and investors, we understand the
complexities of your business.

Pest-Free Pez f Mind

ANTS, TERMITES, RODENTS, MOSQUITOES...PESTS SHOW UP WHEN YOU LEAST EXPECT THEM.
WE HELP PROTECT HOMES, CLIENTS, AND CLOSINGS WITH TRUSTED, FAMILY-SAFE SOLUTIONS.

.

We are a local resource for

your team and clients.

Book a free Lunch &

Learn!

We'll equip you with

essential pest knowledge

'ﬂ ~ toprotect deals and add
value to your service.

T

o

mgaazam

E

Hechtman Group

Exceptional CPA services for
small businesses with hig plans

-

Termite Protection « Rodent Control & Prevention
Investor & Property Management Expertise « 165+ Years of Integrity & Excellence

800-GOT-PESTS? O s E
RosePestControl.com

PEST SOLUTIONS

5 ey

= 847.256.3100

@ info@thehechtmangroup.com  www.thehechtmangroup.com &

AARON WISE
IS BACK!

THE

WISE | guaranteed Rate

AFFINITY

I'm excited to return to Guaranteed Rate Affinity,
where service, speed, and strong partnerships come
first. 'm here to deliver the trusted guidance and

personalized mortgage solutions you deserve.

Aaron Wise, VP of Mortgage Lending | NMLS #789866 @

Ready to deliver the best
mortgage experience possible

A:aron.Wiseé-)GRArate.com m ESTATE !

O: (773) 435-7578
GRArate.com/AaronWise

C: (630) 531-1833
O

A FRESH LOOK SELLS FASTER

Our high-quality painting, fast quotes, and reliable
timelines make us the perfect partner
for realtors.

ol it Ll Scan to hear why | returned and

follow for tips, updates, and trends.

WWW.PRESTIGELISTINGPHOTOS.COM
LISTING PHOTOGRAPHY, LISTING VIDEO & REELS, MATTERPORT AND FLOOR PLANS

872-278-1992 - e IL - Residential Mortgage Licensee - IDFPR, 122 South Michigan

. " Avenue, Suite 1900, Chicago, lllinois, 60603, 312-793-3000, 3940 N.
FreshCoatPainters.com/Metro-Chicago Ravenswood Ave, Chicago, IL 60613
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BUILDING
RELATIONSHIPS &
CLOSING DEALS wiTH

| Exceptional Communication, No Surprises

Emma Butler of The Butler Group iz a St. VP of Martgage Lending at
Neighborhood Loans. Since joining the industry in 2005, Emma has
become a respected member of the Residential Mortgage Lending
community: Her commitment to ensure the hest interests of her clients
and those who seek her unbiased consultation is her top priority.

Emma prides herself on her creative ability to service various clients
from Self-Employed, First Time Buyers, to those locking for Jumbo,
Multi-Unit financing structures, and Investors looking to grow their Real

Estate Portfolic.

Partner with The Butler Group and let's Grow Our Business Together!

Emma Butler

EMMA
BUTLER
GROUP

LENDER

OUR PASSION

"Positively Impacting Lives®

OUR NICHE

Nimble

borhood loans

€

RANJHA

LAW GROUP

We never let a good deal

FLOAT AWAY.

Alex was pleasure to work with! He was
prompt, professional, and made himself
available to both me and my agent
when needed. This was our first
home-buying experience and | couldn’t
have had better representation.

>

-YAMEN A.

CLOSE YOUR NEXT DEAL WITH US!

With over 75 years of combined experience, our seasoned staff are more than ready to take
your client on a stress-free journey to the closing table!

Let us be your EXECUTIVE LEGAL TEAM at your service (312) 890-2885

Real Estate | Estate Planning | Entity Formations ranjha@ranjhalaw.com @ www.ranjhalaw.com




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Every Deal Deserves a Strong Lending Partner

From first-time buyers to investment properties,
Jeremy Woods, with 20+ years in the mortgage industry, helps your clients
find the right financing while keeping the process smooth and stress-free.

Concierge-Level Service & Prosperit
Closings You Can Count On |2] HOME Mgnm:! %

Jeremy Woods, Mortgage Consultant
847-691-7888 | Jeremy.Woods@PHMLoans.com
NMLSR 112818

: H age, LLC. (87 F75-17ad willlams Drive, Sulbe 800, Fal W E20E]
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