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FOUNDATION

SERVICES

Prevention is the

BEST SOLUTIO

Superior.MS 601.941.2125

Crawl Space
Encapsulation

Post Tension

Management Retaining Walls Helical Pier Foundation Repair

Schedule an Estimate

superior.ms/schedule-an-estimate/
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Working Together

Our vision at Cadence Bank is to help people, companies and communities prosper. Together, our local team of mortgage loan

Lisa Jenkins

100 Primos Road
Flowood, MS 39232
(601) 613-3340
NMLS# 484956

Brad Benton
525 E Capitol Street
Jackson, MS 39201

(601) 502-6987
NMLS# 484954

Ternisha Bass Johnson
407 Hwy 80 E
Clinton, MS 39056

(601) 201-7201
NMLS# 76009

Dianna Bullock
2174 Main Street
Madison, MS 39110

(601) 951-0401
NMLS# 484946

CADENCE = Huntington

ton, Hu
Huntington Bancshares Incorpt

Janice Shumaker
120 Service Drive
Brandon, MS 39042
(601) 832-8227
NMLS #484957

Connie Stacy

407 Hwy 80 E
Clinton, MS 39056
(601) 260-7047
NMLS #484955

Michael Williams
1451 Canton Mart Road
Jackson, MS 39211

(601) 594-5731
NMLS #54479

Morgan Nelson
525 E Capital Street
Jackson, MS 39201

(601) 927-8181
NMLS# 2084241

officers works to bring that vision to life by providing customers with quality products and superior service.

CONTACT YOUR LOCAL MISSISSIPPI MORTGAGE TEAM MEMBER TO GET PREQUALIFIED

Beth Jones

820 South Street
Vicksburg, MS 39180
(6071) 415-4145
NMLS# 464585

Shanika Battle
1005 Ellis Avenue
Jackson, MS 39209

(601) 573-8376
NMLS# 1830704

Jacob Keith

2600 N State Street
Jackson, MS 39216
(601) 942-9024
NMLS# 922113

Patrick Davis

120 Colony Crossing
Madison, MS 39110
(601) 559-5990
NMLS# 76770

Visit us online at CadenceBank.com/Mortgage

ependent o
rk, and the
ember FDIC. Equal

Connect With Us




_ H/\LO

ROOFING & RESTORATION

12 Darby Bundesmann 20 Mary Hollingsworth

IN THIS ISSUE

8 Meet the Team

i B _4 by e . 3 o e Ly T
o rae i 43 Your Roof
12 Rising Star: Darby Bundesmann = ' S P

18 By The Numbers

e st Siorcup Our Honest Answer
26 Community Outreach: Backpack Project 2026 e - [
30 Cover Story: Tye Densford

38 Event Recap: Takin'tto the Bank Summer Socta! fyou are interested in nominating people for certai stories please Born and raised in Central Mississippi, Garrett Reese built
Halo Roofing on one idea: give people the truth about their

roof and fix it right the first time.
GLDSIHG I)AY STAR j W}III AN 10yr
- @ ormarshp

200+ 5%

Verified
REVIEWE

MS

Locally
Owned

.1

REAL ESTATE CLOSINGS -« TITLE INSURANCE
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Jackson ¢ Brandon ¢ Hattiesburg ¢ Laurel *« Flowood

601-414-4141

www.LandClosings.com

4 . August 2026



Preferred Pariners

This section has been created to give you easier access when searching for a trusted
neighborhood vendor to use. Take a minute to familiarize yourself with the businesses sponsoring
the publication. These local businesses are proud to partner with you and make this magazine
possible. Please support these businesses and thank them for supporting the publication!

AIR CONDITIONING

Grant Air Conditioning

and Heating

(601) 540-0873
www.grantairconditioning.com

CLEANING SERVICE
MS Clean Co, LLC
(601) 665-7838

CLOSING - TITLE & ESCROW
Luckett Land Title
(601) 622-8191

Montgomery McGraw, PLLC
(601) 859-3616

S T

FAMILYTERMITE &
ENVIRONMENTAL

601-933-1014

www.family-termite.com e office@family-termite.com

6 - August 2026

CLOSING ATTORNEY
Renfroe and Perilloux
(601) 932-1011

ELECTRICIAN
Campbell Electric, LLC
(601) 573-2702

FOUNDATION REPAIR

AND ENGINEERING

Superior Foundation Services
(601) 941-2125
Https://superior.ms

GUTTER SPECIALIST
Dun - Rite Gutters, Inc.
(601) 942-6964
Www.dunrite-gutters.com

HARDSCAPES/ LANDSCAPES
Ramsey Land & Drainage
Services, LLC

(601) 506-1107
www.rldsms.com

HOME INSPECTION
Smith Home Inspections
(601) 310-3199

HOME WARRANTY
Choice Home Warranty
(601) 660-1141
chwpro.com

First American Home Warranty
(601) 212-4441

INSURANCE &
FINANCIAL SERVICES
Matt Pitts State Farm
(601) 500-7631
Www.sfontherez.com

INSURANCE SERVICES
Riverside Insurance Agency, Inc
(601) 371-8355

LANDSCAPE
MGC Landscapes
(601) 906-2593

MORTGAGE LENDER
Cadence Bank

(228) 897-3399
Www.cadencebank.com/
mortgage

Citizens National Bank
(601) 607-3708
Www.yourcnb.com

Community Bank
(769) 777-6092
Communitybank.net

Cross Country Mortgage
Adam Black
(601) 540-0302

Mississippi Mortgage
(601) 316-7326
www.mississippimortgage.com

Priority One Bank
(601) 572-9428

Union Home Mortgage
(601) 862-8006
Www.uhm.com

MOVERS/RELOCATION
The Armstrong Company
(601) 856-8504

Two Men and a Truck
(601) 853-9644

PHOTOGRAPHY
Abe Draper Photography
(662) 219-5707

J Hook Photos
(601) 209-4446

REP Pro

Cam Lott

(601) 383-2446
WWWw.reppro.org

ROOFING & CONSTRUCTION
Halo Roofing & Restoration
(601) 717-0236

ROOFING AND
CONSTRUCTION

RCC Roofing & Construction
(601) 540-7754
Themississippiroofer.com

Watkins Construction & Roofing
(601) 966-8233
www.watkinsconstructioninc.com

STAGING & HOME DESIGN
G Design LLC
(601) 408-5651

TERMITE & PEST CONTROL
Cook Termite & Pest Service
(601) 519-9204

Family Termite and
Environmental Inc.
(601) 933-1014

“BEFORE

601-540-0873

grantairconditioning.com

CREATINGSeautiful Spaces,
SPEC|F|CI-\|.|.Y DES|GNED FOR YOU

mdaEﬂmw&cmn
B1.906.2503

FAST SCHEDULING.
CLE' R DOCUMENTATION.
“TRUSTED SERVICE.

FAMILY-OWNED.

o From inspections to

Ioth—minute repairs, Grant Air
.Conditioning & Heating helps
keep your closings smooth

and stress free.

\*GRANT

AIR CONDITIONING AND HEATING LLC

CHWPro.com 888-275-2980
/ e —
\ -~ A

—— ke k*

Momentum is building, and so is f'l |
the real estate market. ‘*‘ |

closing day. With Choice Home Warranty, you can

enhance every transaction with dependable

coverage and a smoother overall experience.
Make August a month of

growth, reforrals and success!

LW § TS WECOVER NO AGE LIMITS
‘SERVICE CALL FEL* W EPA MAKDATES" ON SYSTEMS"
Farrry e ond s Rpcily

Confact Me Ts 1’;-"'.
Ashley Hindman
ACCOUNT EXECUTWE

. 601-660-1141
@ ahindman@chwpro.com

Add Ll

FReal Protection.
Feal Thace of Mind

Central Mississippi Real Producers - 7



Meet
The

Team

Jeff White Ashley Streight Abe Draper Carolyn Foley
Owner/Publisher Assistant Publisher Photographer Ad Strategist

Susan Marquez Kayland Partee Gingerlyn Wallace
Writer Videographer/Photographer Creative Marketing Director
o Follow us on our social channels for the latest info on exclusive events, newsmakers and more.
O Website: CentralMSRealPoducers.com « Facebook: CentralMsRealProducers

Instagram: centralmsrealproducers « YouTube: www.youtube.com/@CentralMSRealProducers

d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the

@ DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company
assistance of artificial intelligence (Al) tools by authors or contributors and may not be independently verified by N2.

MARKETING
MATTERS

HOME TOU RS

;"11'1L
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BUYER INSPECTIONS ¢ SELLER INSPECTIONS « MOLD TESTING

Smith Home
Inspections, LLC

90 Day Warranty | MoldSafe | SewerGard | RecallCheck
a Full Concierge Service and More! =S

TQ .Iean more,.or schedule an. inspection online, Joshua Smith
visit www.SmithHomInspectionsLLC.com Certified Home Inspections
MHIB #0681

O it MOLDSAFE SEWER SO & 601-310-3199

Real Experts.
Local Support.
Faster Results.

Built for better closings — local decisions,
responsive service, reliable funding, backed by
Citizens National Bank. That's the Power of Local.

Greg Shows
Mortgage Lender
601.607.3708(c) | 601.573.9262 | NMLS#746590

CltlZenS Member @
National Bank | YourCNB.com/Greg FDIC ==

“subject to credit approval.

Central Mississippi Real Producers - 9



Every now and then, an
event becomes about
something much bigger
than you originally planned.

Our Takin’ it to the Bank Summer Social
certainly had all the ingredients for a
fun evening—cash flying through the
money machine, Golden Ticket winners,
great food, bourbon tasting, and plenty
of laughter. But as I reflect on the night,
those aren’t the moments that have
stayed with me the most.

The moment I'll remember happened
near the end of the evening.

Throughout the event, we invited
everyone to fill out a “Deposit Slip”
recognizing someone who had made

a meaningful deposit into their life or
business. As we read several of those
aloud, the room grew noticeably quieter.
For a few minutes, the focus shifted from
prizes and entertainment to gratitude.

People recognized mentors who
believed in them before anyone else did.
Friends who encouraged them through
difficult seasons. Business partners who
became family. Colleagues who freely
shared wisdom instead of guarding it. It
was a beautiful reminder that none of us
arrives where we are today on our own.

10 - August 2026
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Success is rarely built by a single person.
It’s built one investment at a time—one
encouraging conversation, one lesson,
one introduction, one opportunity, one
act of generosity. Long before we ever
make a deposit into someone else’s life,
someone has almost certainly made one
into ours.

That moment captured exactly what
Central Mississippi Real Producers exists
to celebrate.

Yes, we love recognizing excellence.
We love hosting events where our
community can connect and have fun
together. But our greater purpose has
always been to elevate the culture of
real estate by helping people know one
another better, appreciate one another
more, and build relationships that last
far beyond a single transaction.

To everyone who joined us, thank you.
Thank you for bringing your energy,
your generosity, and your willingness to
engage with one another. You continue
to prove that Central Mississippi is
filled with professionals who value
relationships as much as results.

A special thank you also goes to
our incredible partners. Your
investment in this community
extends far beyond sponsorships.
You help create opportunities

for meaningful connections, and
because of your support, evenings
like this become possible.

As you enjoy this month’s magazine,

I hope you’ll think about the people

who have made deposits into your

own life and career. Then look for

an opportunity to make a deposit

into someone else’s. A phone call.

A recommendation. A word of
encouragement. A shared opportunity.
Those simple investments often produce
returns that last a lifetime.

Thank you for allowing us to be a small
part of this incredible community. It is a
privilege to celebrate your stories, your
successes, and—most importantly—the
relationships that make them possible.

Here’s to continuing to invest in one
another and to elevating the culture of
real estate across Central Mississippi.

Jeff White
Owner/Publisher

Your Local Resource
Mary Allen Bennett
601-212-4441
mbennett@firstam.com

It's HOT m
Out There!

Help your clients beat the heat withour ~ #
cool home warranty coverage. When

covered home appliances and systems

break, our coverage helps save the day

and keep homes running smoothly.

Let’s connect.

firstamrealestate.com “Nour Clicrits arg

My Clients"

Phone Orders: 800-444-9030

Capture the essence.
Elevate the space.

First Time Realtors Receive
Their First Shoot 100% FREE*

*Premium Package | $425 value
Promo Code REPPROI00

REP PRO

IREAL ESTATE PHOTOGRAPHY
Colossians 3:23

Tie Your Closings With the Best!

WWW.reppro.org
» Residential & Commercial < After-hours Closings

Real Estate Closings * Mobile, STATE-WIDE

Title Confirmation Closings

Title Searches » Certificates of Title

James E‘ Renfroe + Title Litigation * Business Formations

Renfroe & Perilloux, PLLC Wills and Estates  Bankruptcy
648 Lakeland East Drive, Suite A
Flowood, MS 39232
601.932.1011 « www.MSLawfirm.biz

Central Mississippi Real Producers - 11



RISING STAR

BY SUSAN
MARQUEZ
PHOTOS BY

ABE DRAPER

3 BUNDESMANN
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I_Rising Star
Darby
Bundesmann
Began Real
Estate Career
While in
College

She was born and raised
in Rankin County, and
that’s where Darby
Bundesmann still lives
today, with her husband,
Alec. “We live in Brandon,”
she says. “I graduated
from Jackson Prep, then
went to Mississippi State.”
Darby thought she wanted
to be a veterinarian.

“I grew up competing in
show jumping and have
always had a passion for
horses. While attending
MSU, I initially considered
pursuing a career related to
equine care, but I quickly
realized that the medical
side of the industry wasn’t
the right fit for me.” Darby

had to pivot, changing

her major to something
that could help her once
she got out of college. “My
dad is an entrepreneur — a
financial advisor — and a
businessman. He suggested
that I major in business.”

Darby did just that. But

she wasn’t sure what she
wanted to do after college.
“I took a real estate course
my junior year at MSU, and
Ireally liked it. My sister
babysat for a couple who
owned a brokerage, and she
said they were looking for
a summer intern.” Darby
spent the summer before
her senior year in college
as an intern at a brokerage.

“God really opened those
doors for me.”

She observed a lot during
her tenure there, and
realized that, like her dad,
she thought she would
enjoy being her own boss.
“I watched my dad work
hard, build a successful
career, and still be fully
present for our family.
Neither of my parents
missed an important event
when I was growing up,
and I admired that balance.
I thought if I got into real
estate, I'd be able to make
my own schedule,” she
laughs. “I realized after I
got into it that isn’t always
the case.”

Central Mississippi Real Producers - 13
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During her internship, Darby
liked that each day was
different, which is appealing
to her. “I also saw so many
relationships develop with
clients — many becoming true
friendships.” She began to
realize there was so much
more to real estate than

showing houses. She returned
to MSU after graduation to
pursue an MBA. “I studied for
the real estate exam during
my first semester in grad
school,” says Darby. “I'm not
sure how I did it, but Imade
it through and got my license
at22.”

Darby eased into real estate
while working on her MBA.
‘I started in 2023, and it was
a unique time to enter the
industry, she says. “The
market was changing, but it
allowed me to learn, build
relationships, and gain
valuable experience from

L GOD REALLY OPENED

the very beginning.” Darby
remained committed to
growing her business and
developing her skills.

She spent a year and a half
at the brokerage where
she interned. While there,
she received great training

THOSE DOORS

and experience in both
commercial and residential
real estate. But a meeting
with Kim Edwards to get
career advice led to Darby
moving to Southern Homes
Real Estate. “After talking
with Victoria Prowant,

I knew this was where

I needed to be! I am so
happy here. Everyone is
ready to help anytime.
We all want to help each
other be successful.”

Recalling the first transaction
she completed on her own,
Darby says it was helping

/e

her college roommate find
a home. “It was so much
fun to work with a friend.”
Today she enjoys being a
resource for others. “I love
to sit with home buyers

or sellers and talk about
their goals, and what they
expect while working with

Central Mississippi Real Producers - 15



THAT'S WHAT

me; then I work to exceed
those expectations.”

Other aspects of the job she
likes are showing houses and
getting to know her clients
personally. “I have always
been drawn to a career

that allowed me to create
independence, flexibility,
work hard, and serve others,”
says Darby. She understands
that people are motivated

by different things when
buying and selling a home.
“No matter where they are in
life, I want to be there to help
them through it.”

Darby’s dad taught her there
are two kinds of economies:
time/energy and results.
“I'm very results-driven, and
that’s what pushes me.” She
is fortunate that Alec, who

is a project manager with
Brasfield & Gorrie, has a job
that allows Darby to focus
100% on real estate. “He’s
very supportive of what I do.”

When she’s not working,
Darby enjoys anything

16 - August 2026

”I M VERY RESULTS-DRWEN, AND Mi :

V&/M/

outside. “Ilove to travel — we
are going to the Dominican
Republic in a few weeks —
and I love to spend time with
family. I also enjoy running.
Alec does Ironman, and he
wants me to join him. 'm
not so sure about that!”

She says she’d love to be
involved with horses again
in the future. The main thing
is to have a good work-life
balance, and Darby seems to
handle that beautifully.
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Residential & Commercial Roofing - Roof Replacement & Repair - Siding Services
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NE-STOP-SHOP FOR lOlElBl’OMﬂOl

i 1 8 0 6

Serwng Mississippi Homeowners since 2t 2007

CAPTURE
YOUR PROPERTY'S

ﬁ J/faaip/aﬁ..s

601.209.4446
jhookphotos@gmail.com
(©) @jhookphotos € John Hooker

PHOTOS e VIDEOS/REELS e DRONE FLOOR PLANS
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UNION HOME MORTGAGE

Partner with a lender who communicates,
solves challenges, and delivers exceptional client
experiences.

LET'S BUILD SUCCESSFUL
CLOSINGS TOGETHER. .

Helping you find the best value on auto insurance, home insurance, business insurance,
and more from several of Mississippi’s most trusted carriers.

254-B Katherine Dr. Flowood, MS 39232

RIVERSIDE 601-371-8355 | 769-251-0115

INSURANCE AGENCY WWW.RIVERSIDE1ST.COM

Leslie Key Kasey Finklea

Branch Manager | NMLS 1441982 Loan Officer | NMLS 69607

O: (601) 812.6299 | C: (601) 862.8006 O: (601) 608.7746 | C: (601) 502.6444

d, MS 39232 | Leslie Key NMLS 1441982 | AL 85134 | MS 1441982 | TN 1441982 | Kasey Finklea LO NMLS

@ Union Home Mortgage Corp. | NMLS 2229 | nmlsconsumeraccess.or: g | 578 Lakeland East Drive, Suite C, Flowoo
696 7\M5696 7 | FL LO136920 | AL 69607
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AGENT SPOTLIGHT

L

BUILT ON TRUST, GUIDED BY HEART

Mary Hollingsworth had
been thinking about getting
into real estate off and on
before she acted on it.
“When we put our home

on the market, it was our
broker, Suzanne Foster,
who encouraged me. ‘I

had mentioned to her that

I had always thought about
becoming an agent, she told
me I'd be great at it and that
she’d love to mentor me.”
That conversation changed
everything.” Five years later,
Mary is still with Suzanne at
Southern Magnolias Realty.
“I am so grateful for her
encouragement that started
it all,” says Mary.

L = N

Wé\dﬂ rf:?"]‘ﬁ '3‘-{!'

€5 (et
.

Real estate was not something she
considered as a career when she was
growing up. “Our family lived in a lot of
places, including Florida, Pennsylvania,
and Mobile, Alabama, where I graduated
from high school.” She went on to attend
the University of Southern Mississippi,
where she met her husband, Eric, and
earned a degree in marketing. Her

first job after graduation was in the
management training program for
Gayfers department store. She worked
at Turtle Creek Mall in Hattiesburg and
Metro Center in Jackson.

BY SUSAN MARQUEZ
PHOTOS BY ABE DRAPER

Eric and Mary married and spent the
next 18 years raising their two children
J while Mary embraced the role of a stay-
at-home mom. Today, their daughter,
Katie, is 27, and their son, Thomas, is 23.

Central Mississippi Real Producers - 21



IT'S ABOUT
BUILDING
RELATIONSHIPS,
EARNING
TRUST, AND
BEING A
RE

Once Mary decided to pursue real
estate as a career, she attended classes
at the Real Estate Institute in Flowood.
“It was the best two weeks. It was
intense, but I loved it. We had a great
group of people during that session.”
She did that while renovating her home
on Pelahatchie Bay. “We love our home
now, but never want to do that again!”

Before she got into real estate, she
thought it was all about showing
houses. She quickly realized there was
much more to it. “It’s about building
relationships, earning trust, and being a
resource for my clients. I love working
with first-time homebuyers. It’s a great
feeling to help them navigate one of
life’s biggest milestones.”

Mary recalls her first transaction.

“I was working with a close friend,
helping them buy a home during a
very emotional season of life. They
needed to move because a parent

could no longer live independently.”
Finding a home that could comfortably
accommodate everyone was incredibly
important. “I had to learn how to
balance the practical side of the process

with compassion and empathy.” . . & il -
a - g =1 '
. . ' X . o g™ Y J
One of her favorite transactions was for a - - L
young family looking for their first home. _ 2 P ‘ >
cou'rlmfn pie
22 - August 2026 -
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e COMMUNITY BANK
MORTGAGE

OUR TEAM IS COMMITTED TO YOUR CLIENT'S

HOME BUYING

SUCCESS

“Their budget was low even for a starter
home, I know we looked at over twenty
houses.” They finally found the perfect
home, and it was in a multiple-offer
situation. In the end, the seller accepted
their offer. “The sweetest part was that

their entire family came to the closing. ELAINE MELISSA HYNETHIA
There must have been ten people in the

lobby to celebrate. I was so excited for TO N EY : U S n Y GH D BE r\} ' CH A R D
them. We took a group picture, and it is RAREAR AT MiviEo? \ MVLSH 146557
now a very special memory.”

Describing herself as a “typical empty
nester,” Mary says she loves tennis,
mahjong, book club, and boating. “We

live on Pelahatchie Bay and enjoy C O N T A C T U S T O D AY
everything about the RezLife!” she
says. Mary stresses that it’s never too
late to get into real estate. “I didn’t

start until I was 49 years old,” she
says. “I am in my second season of

life, and T couldn’t be happier.” 4 COMMUNITYBANK.NET | f X @ | MEMBERFDIC | {S] EQUAL HOUSING LENDER




COMMUNITY OUTREACH

Backpack Project 2026

Backpacks Filled with Hope

Each year, as a new school year approaches, our Real
Producers partner Leslie Key with Union Home Mortgage
reminds us that some of the most meaningful investments we
can make aren’t in homes—they’re in people.

Through the Union Home Mortgage Foundation’s annual
Backpack Project, Leslie and her team partnered with the Boys
& Girls Clubs of Central Mississippi for the third consecutive
year to help ensure local students begin the school year
equipped for success. This year’s effort provided backpacks
filled with grade-appropriate school supplies for approximately
350 K-12 students across Hinds County.

The Boys & Girls Club serves children through tutoring,
mentorship, meals, and academic support, with approximately
95% of participating students qualifying for financial
assistance. Knowing the backpacks would be placed directly
into the hands of the children who needed them most made
this partnership especially meaningful.

While the project is coordinated locally by Leslie and her
teammate Kasey, it quickly became a community-wide effort.

Referral partners, local businesses, clients, friends, and

26 - August 2026

[ s

neighbors all rallied together by donating backpacks, school
supplies, and financial gifts to help meet the need.

For Leslie, however, the most memorable part wasn’t collecting
supplies—it was distribution day.

Watching children light up as they received their backpacks
served as a powerful reminder that the project is about far more
than paper, pencils, and binders. It’'s about letting every child
know they are seen, valued, and supported by their community.

Although this year’s goal wasn’t fully reached, the generosity
displayed throughout Central Mississippi was inspiring, and
plans are already underway for an even bigger Backpack
Project next year.

At Real Producers, we’re continually inspired by partners who
use their businesses as a platform to serve others. Thank you,
Leslie, Union Home Mortgage, and everyone who contributed
to making a lasting difference in the lives of hundreds of

local students. Together, you’ve helped send more than
children back to school—you’ve sent them with confidence,
encouragement, and hope.

Central Mississippi Real Producers - 27



The Deposits That Built Us
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s client.

At our Takin’ it to the Bank Summer
Social, we asked one simple question:

Who has made a meaningful deposit
into your business or your life?

The responses reminded us that no one
succeeds alone.

“He was such a leader and taught me to
be a REALTOR®”

- Recognizing a mentor

“She has poured into me getting
involved in the community”

- Recognizing a peer in the business

“Believed in my abilities when I was not
so sure I could handle the load”

- Recognizing a mentor
“He has always been welcoming and
inclusive in every way possible, giving

me more confidence.”

28 - August 2026
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- Recognizing a mentor

“Daily from the opening of my eyes to the
closing. I know even in the down times,
He (God) is faithful, provides my needs
and without Him I can do nothing.”

- Recognizing God

“Motivation day in and day out.”

- Recognizing a mentor

“After an eventful year with her health,
she came and joined my team. It gave
me the ability to achieve our goals...”

- Recognizing a fellow agent

“They saw potential in me when I wasn’t
sure of myself.”

- Recognizing a broker

“She inspired me to become a great
agent.”

- Recognizing a best friend, business
partner, and mom

“Investing in me and helping me reach
my full potential.”

- Recognizing a broker

“He always answers his phone and gives
100% to all of his customers & family.
This helps me achieve better service for
my clients with a smooth transaction for
my buyers.”

- Recognizing an affiliate partner

“He gave me the confidence to step out
and do things I never thought I could do.”

- Recognizing a mentor
“She encouraged me to level up my
business and held my feet to the fire.

That has made all the difference.”

- Recognizing a mentor

“ Residential Cléd'ning Services
Move In/Move Out

Brook Burt, Owner Rent-Ready Cleaning

‘

MS CLEAN CO.

Nominated Top 5 Cleaning Companies
2025 for Hometown Magazine

@ (769) 349-4441 « mscleanco1@gmail.com
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Densford

RISK, REWARD AND A WHOLE LOT OF FAITH

TYE DENSFORD couldn’t have planned something
more perfect than the company where he serves as broker/
owner. “I'm working with the best people, and we simply
try to honor God by giving our best in everything we do and
approaching our work with excellence.”

Back in 2020 Tye was selling a lot of real estate and doing just
fine. But the COVID pandemic caused a shift, and that changed
everything. “COVID made us take more risks.” It was a big leap,
and that came with a few fears, but Tye was able to put his
trust in the Lord and move forward, taking his business to the
next level. “We are in a much better place now.”

Tye’s entrepreneurial foundation was built long before
Trifecta. After attending Mississippi State University, he
spent nearly a decade in oil and gas operations, where

he learned to manage people, projects, and high-stakes
decisions. Those years shaped a leadership style that is equal
parts persistence, instinct and accountability. Today, as a
devoted husband to Jennifer and father of five, he measures
success by more than transactions or developments. “I want
my children to see that faith does not mean sitting still and
waiting,” he says. “It means being willing to step forward,
work hard, treat people right and trust God with the outcome,
even though it’s scary at times.”
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One of the biggest turning points in Tye’s career came when The building and development side is going strong, with more
he ended a partnership that had become unhealthy for the than $35 million in planned development projects currently on
business. “Sometimes you can work harder and harder, but the books. Those projects include a mixed-use condominium o

if the foundation is wrong, the business still cannot grow the development in downtown Starkville, residential that thn I glVC them
way it should,” he says. “Once that chapter closed, the right condominiums in Bay St. Louis, residential condominiums in . . .

people stepped in, our Trifecta vision became clearer, and Ocean Springs, and Osprey Pointe at the Reservoir in Brandon. adVICC y 1€ 1S bascd on
the company truly began to take off.” What could have been Osprey Pointe will feature ten waterfront luxury homes,

viewed as a setback became the catalyst for Trifecta’s next two of which are currently under construction, along with What I believe i S ri ht for
season of growth. a mixed-use building containing residential condominiums g

I want pcople to know

and a waterfront restaurant. Tye is also developing a series of
The result is present-day Trifecta, a group of three European-inspired spec homes on large lots near Stull Road them' ..nOt What creates
complementary companies working together across real and Stump Ridge Rd in Brandon, a project he started before the h f h k )
estate, construction and insurance. The Brandon-based Trifecta merger. the rastest payC CCK.

business provides clients with a streamlined, beginning-to-end
experience. “We handle it all,” Tye says.

Trifecta’s growth has been built through partnership. Tye
joined forces with Alex Alexander, Andrew Harwell and

Cody Berry, each bringing a different strength to the table.
Alex brought years of construction and real estate/insurance
brokerage experience; Andrew became a steady force in
development and strategy; Cody brought extensive hands-

on construction knowledge; and Tye focused on operations,
relationships and moving the broader vision forward. “None
of us is trying to be the smartest person in the room,” Tye says.
“We challenge each other, hold each other accountable and
make better decisions because we make them together.”
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The buying and selling division of Trifecta continues to grow,
with 32 agents serving both commercial and residential clients.
“We brought Tena Myers on board a year ago, and that was

an absolute game changer,” says Tye. As Trifecta’s principal
broker and with over 40 years of industry experience, Tena
has become a driving force behind the brokerage’s growth,
culture and agent development. She works closely with agents
through one-on-one mentoring, practical guidance and hands-
on support, helping them strengthen both their confidence and
their businesses. This has allowed more time for Tye and Alex
to focus on development with the Trifecta team while knowing

N
(]
TRIFECTA
REAL ESTATE

afa T e | -
Ou =149 [=JJdJ

34 . August 2026

the agents are in good hands with Tena. “She absolutely cares
about our agents, holds a high standard, and makes everyone
around her better,” Tye says.

Tye remains deeply involved in the brokerage’s day-to-day
work. “I'm still in the trenches,” he says. He is preparing to
broker the Brandon spec homes and Trifecta’s condominiums
in Bay St. Louis, while several of the company’s top producers
are representing the Osprey Pointe spec homes. Trifecta will
also broker the future Starkville condominiums, with Tye
overseeing that effort along with the daily responsibilities of

Our team is excited
to go to work, serve

g our clients well, and

continue building

Y

sométhigg that lasts.

*
=

serving clients, supporting agents and running the brokerage.
“I still answer my phone when it rings, and I still work the
business really hard.”

The company’s culture reflects Tye’s straightforward approach
to business. He does not believe in pressuring people into
transactions simply to make a sale. “Sometimes the best thing
I can do for a client is tell them not to buy the property,” he
says. “I want people to know that when I give them advice,

it is based on what I believe is right for them...not what
creates the fastest paycheck.” That philosophy carries across

Trifecta’s brokerage, construction, development and insurance
operations. The goal is not simply to complete a transaction,
but to remain accountable from the first conversation through
the final result.

“This company has grown in ways I never imagined, and we
give thanks to God daily for that. Our team is excited to go to
work, serve our clients well, and continue building something
that lasts.” His hope is that Trifecta becomes known far beyond
Mississippi...not simply for its growth, but for the way it treats
people, develops communities and conducts business. #
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A NOTE FROM CENTRAL MISSISSIPPI REALTORS®

GREENS FORE DREAMS

RETURNS S
SEPT. 3

Local expertise.
National strength.

I'm your neighborhood loan officer, backed by the
resources of America's #1 Retail Mortgage lender.

Let's team up to get your clients home!

Adam Black
Qriginating Branch Manager | NMLS121384
M GO1SE00302
TEAM BLACK
CROSSCOUNTRY MORTGAGE

Equal Houaing Dpporiurity, All loans sublject 1o underseiing appreval. Caran imsiriciians spply. Call far detody. CinsCouniny Morgage, LLC
NELFINZS NERLI2ET5ET fawmanmiboonsumeractess.orgh Missindipol Loendad Wosdgage Company. 2500_ BBty

Your local agent for home & auto

Call me for a quote today

oo StateFarm’

Matt Pitts, Agent

1139 Old Fannin Road Suite G
Brandon, MS 39047-9258
601-500-7631

Central Mississippi

REALTORS® annual golf
tournament is back at
Lake Caroline Golf Club on
Thursday, Sept. 3.

Every registration and sponsorship
supports the CMR Cares Foundation,

a nonprofit established by Central
Mississippi REALTORS® to provide timely,
meaningful support to individuals and
families facing unexpected hardship
while fostering a culture of service,
generosity, and leadership.

Register your team, explore sponsorship
opportunities and learn more at

cmr.realtor/events.
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www.sfontherez.com
matt@sfontherez.com

State Farm Mutual Automobile Insurance Company, State Farm Indemnity Company, State Farm Fire and Casualty Company,
State Farm General Insurance Company, Bloomington, IL

State Farm County Mutual Insurance Company of Texas, State Farm Lloyds, Richardson, TX

State Farm Florida Insurance Company, Winter Haven, FL

& Armstrong

Home Services

Full or partial pack/unpack

Short & long-term storage

TR S 0

Property protection

A
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Local, long-distance & international moving
Loading/unloading & transporting

Organizing, decluttering & staging
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SUMMER SOCIAL RECAP
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Takin’ it to |
the Bank

Thank you to Citizens
National Bank for hosting
and to all our sponsors
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FAST WDIR REPORTS | REALTOR-FRIENDLY SCHEDULING | TERMITE INSPECTIONS
PREVENTATIVE PROTECTION PLANS | QUICK TURNAROUND TIMES

Termite & Pest

SERVICE

Montgomery McGraw, PLLC
Attorneys at Law

TRUSTED REAL ESTATE

Commercial, Residential, Recreational, & Farm Land Sales
Landlord & Tenant
Deeds, Easements & Deeds of Trust
Real Estate Litigation
Foreclosures

www.trustcook.com
601-924-3701

LEGAL COUNSEL IN MISSISSIPPI

www.montgomerymecgraw.com
(601) 859-3616

151 West Peace Street, Canton, MS
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PriorityOne
Mortgagew =

A Better
Mortgage

Experience
Starts Here

Trent Nelson
Mortgage Loan
Originator

104 Church Rd - Gluckstadt, MS
(601) 572-9428 - homeloanswithtrent.com

NMLS:1089813
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REMOVAL SERVICE

& TWO MEN AND A

B
J7U % JUNK TRUCK.

601.298.8055

twomenandajunktruck.com

Offer only valid at the TWO MEN AND A JUNK TRUCK Ridgeland locatio
Can not be combined with a y rh offer or discount. Not valid on prior
purchases. Each franchise is independently owne: d nd operate d

%/C Dun-Rite Gutters, Inc.
) Have it Done Right by Dun-Rite

We specialize in 6" half round Aluminum & Copper

¢ Top Quality Gutter Installation, Repair & Cleaning Services
e Competitive Prices from Copper Gutters to Leaf Guards
¢ Free Estimates & Professional Consultation

¢ 2 Year Warranty on Installations

Mark Dungan, Owner
601-605-0000
Madison, MS

www.DunRite-Gutters.com

=) TWO MEN
@ AND A TRUCK.

601.853.9644

twomenandatruckjackson.com
Each franchise is independently owned and operated. | U.S. DOT No. 913816

Because Electrical Issues
Shouldn’t Kill Your Deal

P
@ampbell
Electric

Fast,
code-compliant
repairs that
keep closings
on track.

Chase Campbell
Owner

(601) 573-2702
campbellchase18@yahoo.com
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063
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WATKINS

CONSTRUCTION & ROOFING

TRUST

The Beginning of What We Build.

Your Home.
The Watkins Way.

Whether yo .'__ laemg an aging roof, upgrading your siding,
or improving _ 2's com fprt WIth new windows, Watkins
delivers away réf : s p.and service that doesn’t

mstop untlly re i " /atkins Way.

DESIGNED TD PROTECT
WHAT MATTE RS MOST.

QED 1-202-9753
NoMoreRooflLeak.Com
. | st Lurk
ommercial & Residential
Roofing * Siding ¢ Gutters *Windows the
Leak




