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Bonded & Insured

REALTOR OPTIONS: 

3 Days
     Emptied

     Cleaned

     Ready for you to Show 

Under 7 Day
Turnarounds
     Prep & Sell

     Empty & Clean 

     Ready for you to Show

Client Moving to 
Assisted Care
     Local Move 

     White Glove service

     Flat fee

     New space all set up

Owned by brothers
Tony & Jerry McBrayer 

everythingcoolestatesales.com
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RELOCATION

CONSTRUCTION

PURCHASE

RENOVATION

ETN Realtors Good Neighbor of the Year 
KMBA Lender Member of the Year
ETN Realtors Affiliate of the Year

ETN Realtors Womens Council
Affiliate of the Year

Mortgage Loan Officer

Janette.Burgin@Regions.com

FEEL MORE

at home
WITH REGIONS
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Dream it. Plan it. Do it.

5307 Washington Pike, Knoxville, TN 37918

865-522-3619
www.flooringamericaknoxvilletn.com

Carpet • LVP • Hardwood • Tile • Cabinets

Proudly Celebrating
30 YEARS

of Meeting Customer
Expectations on Over

20,000 Projects!

Visit Our Newly Renovated Showroom

Preferred Partners
These vetted preferred partners proudly support YOU - top producers - to make it possible to receive this publication  
and enjoy private events for FREE. Please THANK them!

APPLIANCES
Friedman’s Appliances
Christina & Alex
(865) 693-4344
www.friedmansappliances.com/

BOOKKEEPING
Summer Dove Bookkeeping
Kelly Wigington
(423) 330-1841
summerdovebookkeeping.com/

BUILDER/CUSTOM HOMES
AR Homes
(865) 325-2553
arhomes.com/builder/
ernst-group-llc/

The Barndo Co.
(865) 343-0208
thebarndominiumco.com/

CLOSING GIFTS
CutCo - 360 Business Growth
Brandon Phillips
(423) 503-4418

ESTATE SALES
Everything Cool Estate Sales
Tony McBrayer
(865) 591-8741
everythingcoolestatesales.com

FLOORING
Flooring America
Dale Titlow
(865) 566-7437
www.flooringamerica.com

FOUNDATION REPAIR
American Foundation 
& Waterproofing
Darle & Jackie Canova
(865) 982-0250
americanfw.com

HANDYMAN SERVICES
Harker Home Solutions LLC
(423) 557-5491
yourhomessolutions.com

HOME WARRANTY
Choice Home Warranty
Maryann Azambuja
(865) 248-9921

First American Warranty
Caroline Cross
(865) 202-7780
firstamerican.com

INSPECTIONS
Bentley Home Inspection
Donnie & Susan Bentley
(865) 986-2516
bentleyhomeinspection.com

HomeTeam Inspection Service
Peter Howes
(585) 794-0160

HouseMaster 
Melissa Boggs
(865) 622-3811
westknoxville.housemaster.com

LENDING
Rural 1st
Kathryn Hall Bennett
(765) 561-7194
www.rural1st.com/

MORTGAGE LENDER
Clarkmore Lending
Holly Bennett Clark
(865) 518-9539
www.clarkmorelending.com

First Financial Bank
Wes Clenney 
(865) 247-1985
www.first-online.bank

Highlands Mortgage, 
Robert Carter
(865) 247-3800

Regions Mortgage
Janette Burgin
(865) 607-1218
JanetteBurgin.com

MOVING SERVICES
Moving Time LLC
John Moulden
(865) 801-0021
movingtimetn.com

PHOTOGRAPHY
Amy Sullivan Photography
(865) 274-9140
amysullivanphotography.
mypixieset.com

PHOTOGRAPHY - REAL ESTATE
CricketPix Real Estate 
Photography
Cricket Pratt
(865) 696-8909

PROPERTY MANAGEMENT
Keyrenter Property Mgt
Dan McKee
(865) 999-4539
keyrenterknoxville.com

RADON MITIGATION
Bentley Radon 
Zach Weatherford
(865) 271-7178
bentleyradon.com

STRUCTURAL ENGINEERING
Corum Engineering 
Design & Inspections
(865) 686-2163
corumengineering.com/

TITLE AGENCY
Crown Title 
Robb White
(865) 539-4910
crowntitleknox.com

WINDOW TREATMENTS
Blinds and More of TN
Jamie Kidd 
(865) 386-6574
blindsnmoretn.com/
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Meet
The

Team

Follow us for all the latest info: 
FB: Big Orange Country Real Producers 
BOC Real Producers Connections 
Top 300 REALTORS: BOC-RP exclusive group
IG: boc.realproducers
​LI: Rebecca Ramsey McDonald

Rebecca Ramsey 
Owner and Publisher

Amy Sullivan
Photographer

Sarah Cosentino
Ad Manager

DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect 
the views of The N2 Company d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and 
are not endorsed or recommended by N2. N2 is not responsible for the statements, opinions, or business practices of any authors, 
contributors, or advertisers featured herein. Portions of this publication may include content created with the assistance of artificial 
intelligence (AI) tools by authors or contributors and may not be independently verified by N2.

Phylicia Bova
Writer

Beth Warren 
Business Coordinator

865.986.2516
bentleyhomeinspection.com

Covering all of East Tennessee

Educating Home 
Buyers Since 1997

Schedule with confidence in a trusted partner

BEHIND EVERY INSPECTION STANDS A TEAM THAT PUTS PEOPLE FIRSTBEHIND EVERY INSPECTION STANDS A TEAM THAT PUTS PEOPLE FIRST

• More than a century of combined experience dedicated to 
serving your clients

• Local, Family, & Veteran Owned & Operated

• Full service office team to guide your clients through the 
inspection process

• Over 3600 5 star reviews

• 17 Home Inspectors (7 are military veterans)    

• 6 Certified Master Inspectors

• Commercial Inspections (7 CCPIA Certified Inspectors)  

Home inspections for residential, commercial and new construction. Recognized as a Strategic Partner of the Year in all associations we serve.

Publisher's 
Note

There is a lot of healing and heartache that comes in 
a complete overhaul of a home and well life.   And 
since 2020 there has been both.   When I launched this 
publication over five years ago in May 2021 I had no 
idea how much I would see the best side of others and 
the worst – and in myself.  It’s just the ups and downs of 
life we are all on. The grace I’m given from others and 
above, I do my best to extend.  

I’m humbled to know so many in real estate trust me 
to share their journeys and a snapshot of their lives.  
Month after month, I personally interview real estate 
agents and business owners in the industry and hear 
their highs, lows, pain, loss, success and celebration.  
We laugh, we cry and the best reward is when the 
article comes to life in the hard copy magazine and 
the feature reaches out to me and says, “You captured 
me beautifully at the essence of my core.”  That is my 
true joy! Because at my core, I have a love for sharing 
other’s stories, journeys and where life has taken them.  

Today is the first day of school for my new middle 
schooler and this momma heart is proud of where we 
have come and where we are going.  Just last week 
that kid spoke prophetic words over our family.  I 
sat there amazed and overjoyed. Over the last five 
years, there has been a new relationship, a marriage, 
loss of a parent, 3 broken arms, navigating parenting 
and mentoring of biological, step and foster children, 
buying and selling of homes, and a full gut renovation 
on a forever home going on nearly a year all the while 
both running independent businesses.   

From, Rebecca
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Contact Us Directly
865-325-2553

EVERYTHING YOU WANT TO KNOW...AND MORE!

FAQS

Hey RP community, so school is 
back in session! Let’s review some 
frequently asked questions about 
this platform since it launched in Big 
Orange Country over 5 years ago.  

Q: WHO RECEIVES THE MAGAZINE? 

A: This magazine is sent monthly 
FREE of charge to the top 300 agents 
in the East TN/Knoxville area based 
on MLS volume. This is an elite 
group, and you are each remarkable 
in your own right. To be in this 
group is truly a badge of honor!

Q: WHAT IS THE PROCESS FOR BEING 

FEATURED IN THIS MAGAZINE? 

A: The process is simple. Every feature 
you see has first been nominated. 
You can nominate REALTORS®, 
agents, affiliates, brokers, owners, 
or even yourself. Office leaders can 
also nominate real estate agents. 
We will consider anyone you bring 
to our attention because we don’t 
know everyone’s story, and we 
need your help to learn more.

A nomination currently looks like this: 
Email us at bocrealproducers@gmail.
com with the subject line “Nomination: 

(Name of Nominee)” and explain why 
you are nominating the individual. 
Maybe the person has an amazing 
story, overcame extreme obstacles, is 
a rising star, is an exceptional leader, 
has the best customer service, or 
gives back to the community in a big 
way. The next step is an interview 
with us to ensure a good fit, and 
then we put the wheels in motion 
for a photo session and interview.           

Q: WHAT IS THE COST TO FEATURE 

A REALTOR®, AGENT, OR TEAM? 

A: Zero, zilch, zippo, nada, nil. The 
feature costs nothing, my friends, 
so nominate away! We are not 
a pay-to-play model. We share 
real stories of Real Producers.

Q: WHAT DOES THE 

PROCESS LOOK LIKE?  

A: After someone is nominated we reach 
out to meet them and walk-through 
the process - from the photo session 
to the final article.  Before any work 
to create a feature story is started it is 
understood you are not in full control of 
it.  For their photo session each feature 
chooses their hairstyle, make-up and 
clothing independently with some 

guidelines (which is at your discretion to 
follow or not). Each feature is involved 
in the photo session.  Best photos are 
selected and edited by the design 
team and can be touched by multiple 
people to get the best look for the 
magazine layout.  Photos are only given 
minor edits as we do NOT photoshop 
images, create fake backgrounds, or 
otherwise make major alterations to 
the images.  They are the REAL you!  

Q: WHO ARE THE  

PREFERRED PARTNERS? 

A: Anyone listed as a preferred partner 
in the front of the magazine is a part 
of this community and will have an ad 
in every issue of the magazine, attend 
our quarterly events, and be a part of 
our online community. We don’t just 
find these businesses off the street, nor 
do we work with all businesses that 
approach us. One or many of you have 
recommended every preferred partner 
you see in this publication. We vet and 
get a stamp of approval before allowing 
businesses to join. Our goal is to create 
a powerhouse network for the top 
REALTORS® and best affiliates in the 
area so we can grow stronger together.

4-1-1 
the

on RP 
At an RP Mastermind event L to R: Nicole Workman, Holly Bennett Clark, Beth Pyne and publisher - Rebecca Ramsey.
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Jacquie 
GRACE 
UNDER 

PRESSURE

BY PHYLICIA BOVA AND PHOTOGRAPHY BY BETH WARREN 

TOP 500 PRODUCER

For Jacquie Litton, real estate has always 
been about more than buying and 
selling homes. It’s about relationships. 
It’s about earning trust. And it’s about 
walking alongside people through 
some of life’s biggest moments.

Those beliefs have guided her through 
more than three decades in the real 
estate and mortgage industries, and 
despite how much the business has 
changed, they’re the same principles 
that continue to define her career today.

Jacquie didn’t begin her professional 
journey with a lifelong dream of 
becoming a REALTOR. After graduating 
from the University of Tennessee, 
she simply knew she wanted to build 
a career in business. Growing up 
surrounded by strong women, including 
her mother, grandmother, and aunt, 
she developed a work ethic that would 
shape every chapter of her life.

Her first introduction to real estate 
came while working alongside her aunt, 
Gloria Gregory, one of Knoxville’s top-
producing agents. She helped manage 
the office, worked with buyers, and 
learned the business from the ground 

up. It didn’t take long for her to realize 
she genuinely loved homes, design, 
and helping people navigate one of 
the biggest decisions of their lives.

That passion eventually led her into 
the mortgage industry, where she 
spent nearly two decades helping 
families secure financing. The 
analytical side of lending appealed 
to her just as much as the personal 
side, giving her a unique perspective 
that still benefits her clients today.

When her daughter became involved in 
competitive horseback riding, Jacquie 
stepped away from mortgages and 
sold her business. Family became the 
priority, allowing them to spend years 
traveling to horse shows together. 
During that time, she found another 
entrepreneurial outlet by helping to 
grow her family’s bakery business, 

Litton’s, through e-commerce. Long 
before online ordering became 
commonplace, Jacquie researched 
successful businesses around the 
country and helped develop an online 
shipping division that expanded the 
bakery’s reach far beyond Knoxville.

Even then, slowing down was never 
an option. “I’ve always had to be doing 
something,” she says with a smile.

As her daughter prepared to leave 
for college, Jacquie knew it was 
time for another new chapter. She 
reactivated her real estate license 
and returned to the profession 
that had always felt like home.

Today, as an agent with Real Broker, she 
brings decades of experience from both 
the real estate and mortgage worlds to 
every client she serves. That background 
allows her to anticipate challenges, 
communicate clearly, and guide 
buyers and sellers with confidence.

Many of the clients she worked with 
years ago are still clients today. Some 
have purchased multiple homes, 
while others have become investors. 
Watching their lives grow alongside 
her career has become one of the most 
rewarding parts of what she does.

That long-term perspective also 
shapes the way she views the industry 
itself. While technology has changed 

Location: private Savage 
Garden in Fountain City

LITTONR E A L  B R O K E R

“It’s about earning 
trust. When you 
GENUINELY 

TAKE CARE OF 
PEOPLE, they’ll 

remember you long 
after the closing.”



Big Orange Country Real Producers • 1312 • August 2026

nearly every aspect of real 
estate, Jacquie believes one 
thing should never change: the 
importance of communication.

She believes every successful 
transaction depends on agents 
working together rather than 
against one another. At the end 
of the day, everyone shares the 
same goal of helping clients 
reach the closing table.

Honesty, transparency, and mutual 
respect remain at the center of 
every relationship she builds, 
whether it’s with clients, fellow 
agents, or industry partners. She 
has also learned the importance 
of setting healthy boundaries, 
understanding that taking care 
of herself ultimately allows 
her to better serve others.

Outside of real estate, family 
remains the center of Jacquie’s 
world.  Recently, Jacquie embraced 
one of her favorite roles yet: 
grandmother. She and her 
husband, Barry, have been married 
for more than 23 years and share 
deep roots in Knoxville through 
the Litton’s restaurant legacy. 
Together, they’ve built their lives 
around hard work, generosity, and 
quietly serving their community 
without seeking recognition.

While she says nothing compares to 
holding her granddaughter, one of 
the greatest joys has been watching 
her own daughter become an 
incredible mother. It has given 
her an even greater appreciation 
for the generations of strong 
women who shaped her own life.

When she’s not working, Jacquie 
enjoys spending time at home, 
tending to her yard, decorating, 
visiting the family farm, working 
out, and spending time with her 
beloved dogs. She also makes time 

Litton’s in central Fountain City
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865.539.4910
CrownTitleKnox.com

9700 Kingston Pike, Ste. 6
Franklin Square

Royalty.
Close Like

for podcasts, books, and daily Bible 
study, believing that personal growth is 
just as important as professional growth.

Looking back, Jacquie’s career has 
never followed a straight line. From real 
estate to mortgages, entrepreneurship 
to family business, each chapter has 
prepared her for the next. Through it 
all, one lesson has remained constant: 
relationships always come first. 

Technology has 
changed real 

estate, but honesty, 
communication, 

and TREATING 
PEOPLE THE 

RIGHT WAY never 
go out of style.”

(865) 685-8464
blindsnmoretn.com

DETAILS THAT
HELP HOMES SELL

Trust is the most important
part of the design process.
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PARTNER SPOTLIGHT

“IF I 
WOULDN’T 
FEEL SAFE 
WITH MY 
DAUGHTER 
LIVING THERE, 
I  WON’T 
MANAGE IT.”

F R O M  O N E  D O O R 

T O  A  T H O U S A N D

McKeeDAN

KEYRENTER KNOXVILLE PROPERTY MANAGEMENT
BY PHYLICIA BOVA AND PHOTOGRAPHY BY AMY SULLIVAN 

Growth is easy to talk about. Scaling it 
well is something entirely different.

For Dan McKee, building Keyrenter 
Knoxville Property Management has 
never been about doing everything. 
It has been about doing the right 
things, with the right people, 
and doing them consistently.

Now in its fourth year, the business 
has already surpassed 200 properties 
under management, with a clear focus 
that sets it apart in a crowded space. 
Dan is not trying to be everything 
to everyone. In fact, he has been 
intentional about narrowing in.

“We specialize in A and B class, 
long-term rentals,” he explains. That 
clarity came from a moment that 
had nothing to do with analytics or 
spreadsheets. It came from something 
much simpler. “If I don’t feel safe with 
my daughter living in a home alone, 
I’m not going to manage it,” he says.

That standard has become a defining 
filter for the business. It is not just 
about property type. It is about quality, 
responsibility, and long-term value 
for both owners and tenants. Dan’s 
background in sales and marketing gave 
him a natural advantage in building 

and growing a business. But as he 
quickly learned, growth alone is not the 
challenge. Building something that can 
sustain it is where the real work begins.

Looking back, there is one thing he 
would have done differently.  “I would 
have spent more time early on building 
out processes and systems that scale,” 
he says.  Instead of forcing himself to 
master everything, Dan made a decision 
that many business owners struggle with. 
He hired for his weaknesses.  “I’m not 
the best at it, so I brought in someone 
who is phenomenal at it,” he says.

That shift allowed the business to 
move forward with structure, not 
just momentum. Today, he is building 
a team not for where the company 
is, but for where it is going.  “I’m 
hiring for the future,” he says.

That forward-thinking approach is 
already shaping the next phase of 
growth. His goal is to reach 1,000 
properties under management while 
continuing to build his own investment 
portfolio and develop opportunities 
for his team to do the same.   That 
mindset speaks to something deeper 
than business. It is about creating 
opportunity, not just for himself, 
but for the people around him.

It is also a reflection of the influences 
that shaped him long before 
Keyrenter existed. Dan credits much 
of his foundation to his father, whose 
work ethic and values still guide 
his decisions today.  “There’s not a 
day that goes by that I don’t think, 
‘What would my dad do?’”, he says.

That grounding is evident how he 
leads. It shows up in how he treats 
clients, team members, and partners.  
At the same time, he is not afraid to 
learn from what did not work. Some 
of his most important lessons came 
from seeing poor leadership firsthand 
and choosing a different path.  “I’ve 
learned just as much from bad leaders 
as I have from good ones,” he says.
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SCHEDULE YOUR CLIENT'S
INSPECTION NOW!

Family Owned & Veteran Operated

8 6 5 . 2 7 1 . 7 1 7 8  •  o � c e @ b e n t l e y r a d o n . c o m

Our Radon
Mitigation
Makes a
Happy,
Healthy,
Home.
Radon is
Invisible ,
Protection
Isn't .

That perspective has 
helped him build a culture 
centered on accountability, 
communication, and ownership.

One of the biggest challenges 
he sees in the industry today is 
the misconception that property 
management is simple or 
something that can be handled 
casually. Through experience, 
he has seen how quickly that 
mindset can create problems.   
His role is not just to manage 
properties. It is to guide clients 
through changing market 
conditions and help them make 
smarter long-term decisions.

From investors who purchased 
during low-interest rate periods 
to homeowners who are now 
holding onto properties instead 
of selling, Dan has positioned 
his company to meet people 
where they are and help them 
adapt. “Our goal is to make 
it as easy as possible and 

create a great experience,” he says.

That focus on experience extends to the 
relationships he builds with agents as 
well. Rather than competing for business, 
Dan has structured his model to support 
it. By referring sales back to agents 
and maintaining clear boundaries, he 
has created a system built on trust.

“I want agents to know their clients are 
in good hands,” he says.  For Dan, success 
is not just measured in doors managed 
or numbers on a spreadsheet. It is 
reflected in the team he is building and 
the responsibility that comes with it.

“I’m responsible for other people’s 
income now,” he says. “That’s 
something I don’t take lightly.”

That level of ownership drives how 
he shows up every day. The vision is 
clear. The foundation is in place. And 
the growth is already happening.  From 
one door to hundreds, and soon, to 
a thousand, Dan McKee is building 
something designed to last. 

“I’M NOT 
BUILDING 
FOR WHERE 
WE ARE. I ’M 
BUILDING 
FOR WHERE 
WE’RE 
GOING.”
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You have questions, we have answers.

865-686-1663  |  corumengineering.com

30+ years of experience covering TN, GA, KY, FL, NC, SC

865.801.0021 • Movingtimetn.com • Locally owned and operated

The Hottest Moves Start
with the Right Team!

Professional Branding/Headshots | Family Portraits | Weddings/Engagements | & More

What Does Yours Say?

P H O T O G R A P H Y
Amy SullivanHeadshots Drive

First Impressions.
(865) 274-9140

Book Now
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TOP 300 PRODUCER

even years ago, 
Natalie Saunders was 
just beginning to build her 
career in real estate. A former 

elementary school teacher with no built-
in client base, she entered real estate 
with determination and a genuine passion 
for helping people. Today, the Weichert 
Realtors Advantage Plus agent has built 
one of Knoxville’s most respected real 
estate businesses, earning a place among 
the area’s top 300 through consistency, 
relationships, and an unwavering 

commitment to her clients.

Weichert, 
Realtors 
Advantage PlusNatalie

S AU N D E R S
client, one client became 
one referral, and before 
long the business she had 
worked so hard to build 
began working for her.

Today, referrals, repeat 
clients, and word of mouth 
are the driving force 
behind her success.

“It used to feel like I was 
constantly hunting for 
business,” she says. “Now 
it comes to me because 
people trust me and they’ve 
shared their experience 
with others. That’s one 
of the most rewarding 
parts of this career.”

Her background in education 
remains one of her greatest 
strengths. Natalie takes time 
to educate buyers and sellers 
through every step of the 
process, creating confident 
clients and the trusted 
reputation she enjoys today.

One of the most defining 
seasons of Natalie’s career 
unfolded while her wife, 
Kim, was battling breast 
cancer. Even during 
chemotherapy appointments, 

Natalie remained committed 
to both her family and her 
clients.  “I sat beside Kim 
during treatments with 
my laptop on my knees,” 
she recalls. “I was writing 
contracts, scheduling 
showings, negotiating 
repairs, whatever 
needed to be done.”

For Natalie, there was never 
really an option to pause 
life. Real estate continues 
moving whether you’re 
ready or not, and she learned 
firsthand what balancing 
personal hardship with 
professional responsibility 
truly looks like.  “It taught 
me that you take what life 
gives you and you make the 
best of it,” she says. “You 
don’t always get to choose 
the timing of difficult things.”

Thankfully, Kim has now 
reached an incredible 
milestone, passing the one-
year mark after completing 
chemotherapy. It is a chapter 
Natalie speaks about 
with gratitude and hope, 
reminding her daily that 
business accomplishments 
only matter when the people 

FINDING JOY IN THE JOURNEY

BY PHYLICIA BOVA AND 

PHOTOGRAPHY BY AMY SULLIVAN 

Looking back, Natalie 
smiles when she thinks 
about those early days.  “I 
was trying to do everything 
exactly right,” she says. “I 
was writing handwritten 
cards, setting up coffee 
meetings, introducing myself 
to people, and just showing 
up everywhere I could.”

Coming from education, 
real estate was a leap into 
unfamiliar territory. There 
were no guaranteed leads, 
no established pipeline, and 
no family business waiting 

for her to step into. Every 
client had to be earned. 
Every relationship had to be 
built.  “I really built this from 
nothing,” she says. “I didn’t 
come into the business with 
connections or a database. 
Everything has been built 
one relationship at a time.”

Those first few years 
required patience. Natalie 
spent countless hours 
networking, writing 
personal notes, and 
building relationships. One 
conversation became one 
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you love are healthy enough 
to celebrate them with you.

That perspective extends 
well beyond real estate.  
Travel has become one 
of Natalie’s greatest 
joys. Whether exploring 
Europe, Hawaii, or taking 
weekend trips throughout 
the Southeast, she and 
Kim prioritize experiences 
over possessions.

“We’re definitely more 
about making memories 

than buying things,” Natalie 
says. “Our goal is to see 
the world together.”

Family remains at the center 
of her life. She treasures time 
with her three stepchildren, 
two nephews, and the 
traditions she continues 
to honor after losing her 
parents and several loved 
ones at a young age. Every 
Fourth of July, she returns 
to Maine, a place that holds 
special memories of both 
her mother and father.Sales and Claims 888-275-2980 | CHWPro.com

MARYANN AZAMBUJA
Senior Account Executive
865-248-9921
maryann@CHWPro.com 

VOTED BEST
CLAIMS SERVICE

BY US NEWS
& WORLD REPORT!

It's Not
Rocket
Science...
Give Your Clients 

the Power
to Choose!

I built this 
business from 

nothing. Every client, 
every referral, and 

every opportunity has 
been earned one 
relationship at 

a time.”
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If you had asked 
me five years ago 

what success looked 
like, it would have been 

exactly where I am today. 
I’m learning to celebrate 
how far I’ve come instead 

of always asking, 
‘What’s next?’”
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Those experiences have 
reinforced one of the biggest 
lessons she’s learned.  “Life 
is incredibly short,” she says. 
“You have to appreciate 
the people around you 
while you have them.”

Professionally, Natalie 
admits she has another 
lesson she’s still learning.  
For years, every milestone 
immediately became 
another starting line. Each 

achievement was followed 
by a new goal, leaving little 
time to celebrate how far 
she had already come.  Now, 
she’s intentionally working 
to change that mindset.

“If you asked me five years 
ago what success looked 
like, it would be exactly 
where I am today,” she 
says. “I need to honor 
that instead of always 
asking, ‘What’s next?’” 
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9151 Currency St.
Irving, TX 75063

BUILDING MORE
THAN HOMES.
BUILDING LEGACIES.

Custom homes.
Timeless design. 
Enduring relationships. 

PROUD TO BE KNOXVILLE'S TRUSTED
CUSTOM HOME BUILDER

(865) 325-2553Let’s build something

exceptional—together. 


