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Let Us Do the

72763 - _CLEANING

Whether you're buying or improving, NOLA Lending FOR YOU '
Group has the experience and expertise to guide o
home buyers through the financing process. With

Loan Production offices in Baton Rouge and all over
the South, our lending specialists can assist your

clients in determining which type of loan is the most
appropriate and affordable.

* Real Estate Clean-Ups &
Clean-Outs

e Post-Construction Clean-Ups

o Luxury Residential Cleaning

« Commercial Office Cleaning

i%’

& Janitorial
: « Bonded & Insured Toni Poppins
* Friendly & Professional Cleaning Experts
* On Time, Every time Let the magic and sparkle happen in your place

Shannon Babin Katie Meiners
NMLS #419401 NMLS #1125723

Sharon Williams Susanne Wampold
NMLS #118322 NMLS #1553575

WE ARE...
HE FOR B ON ROUG NLENDING GROUP 11824 Market Place Ave « Baton Rouge, Louisiana
o7 toni@tonipoppins.com « (225) 333-8283

Mot & commitment fo tend, Al loans ame suljoct to credit, incone,
peroparty, Bnd unteraTiling appraval. Raled and (erms may clangs and

wary by credit profile wod Joan features. Kot sfl applicants qualify, Sume  LENGER ° °
NOLALending.com ot www.tonipoppins.com

Lendir | MMLS #408902



TITLE

| )SOLUTIONS

OIL & GAS RESIDENTIAL CLOSINGS
FAMILY LAW COMMERCIAL CLOSINGS
PROPERTY LITIGATION WILLS & SUCCESSIONS

a8 ?
A
‘ Il"I
CHARLES G. BLAIZE JR BRETT BAJON CONNIE EASTERLY DARBY MANN
PARTNER CLOSING ATTORNEY CLOSING COORDINATOR MARKETING DIRECTOR
MANAGING ATTORNEY

The attorneys of Fondren Blaize and Louisiana Family Law Firm come together to
deliver the best in legal representation for the citizens of Louisiana. Our combined
practices include business law, real estate law, mineral law and family law. As a
team, we are uniquely prepared to handle cases both individually and in cases

where different types of legal matters overlap.

We close the BIG DEALS |

el WWW.FONDRENBLAIZELAW.COM

T Baton Rouge: 10101 Siegen Lane, Ste 4A | 225. 810.4998
Houma: 1499 St. Charles St | 985.223.4725

Proud Partner of Baton Rouge Real Producers since 2020

in[£10

_0_
2 REDSTICK e

—— FINANCIAL —

BATON ROUCE, LA

Stated Income Programs  Bank Statement Programs
One Time Close New Construction « Mobile Homes
FHA, VA, Conv, Jumbo * DSCR

NO CREDIT SCORE PROGRAMS AVAILABLE

v

A5
/ \

Ryan Mott Sheridan Fay Darrell “Randy” Tubbs Jadyn Brown Kimberly Albritton
Owner/President Broker/Owner Loan Originator Loan Originator Loan Originator
NMLS #876641 NMLS # 1967817 NMLS #178782 NMLS #2701163 NMLS #1877647

i e Growing |

™ ?i',:l' ™ RedstickFinancial.com

;.1.:-_1;;'3.: © @redstickfinancial
N

Licensed in Louisiana,
Mississippi, Texas,
Alabama & Florida

- b 11918 Bricksome Ave, Suite F
mL: 2 Baton Rouge, LA 70816

225-407-9250 2y
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LANDSCAPE KING OLIVER

AQUATICS

From luxury pools to elegant hardscapes and expert drainage solutions, GW Oliver
transforms outdoor spaces with precision and care. With over 20 years of experience,
we handle every detail-design, construction, permits, and even HOA approvals.
Your vision, built to last.

* Landscaping Installation « Consultation & Planning

* Landscape Lighting * Free Quotes Available

 Pavers « Experienced Team
* Sod « Licensed & Insured
* Irrigation « Landscape Specialists

» Drainage « Excellence in Customer Service

2, €. e

info@landscapekingla.com " e T S e
I RIS PO, G iy e 20, N

g | 2 ' JosephKing | 2 s TN S it : o
- @ Llandscape King (© landscapeking_la. Owner = =y THE 15601.. BEYOND E
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A MORTGAGE
ADVISOR,
NOT JUST A

MORTGAGE LENDER

Advisory lending, because a mortgage is a wealth decision

280+ LENDERS - 1,000+ LOAN PRODUCTS

NEXA

Lending

Trace David

Mortgage Loan Originator - NMLS #2571377

Call or text: 225-301-7951 - tdavid@nexalending.com
www.TraceDavidMortgage.com

5841 S. Sherwood Forest Blvd., Baton Rouge, LA 70816
@) tracedavidmortgage @tracedavidmortgage

Meet
The

Team

Gina Miller Holly Griffin Laken Foisie Breanna Pizzolato
Publisher Assistant Publisher Staff Writer Staff Writer

DISCLAIMER: The articles and opinions expressed in this
publication are those of the respective authors and do not
necessarily reflect the views of The N2 Company d/b/a
Real Producers (“N2”). Advertisements appearing in this
publication are paid placements and are not endorsed

or recommended by N2. N2 is not responsible for the
statements, opinions, or business practices of any authors,
contributors, or advertisers featured herein. Portions of this
publication may include content created with the assistance
of artificial intelligence (Al) tools by authors or contributors
and may not be independently verified by N2.

Stevie LeJeune Wesley Sun Chee Fore Liz Trahan
Photographer Photographer Videographer

Follow us on our Social Media

OO

@BATONROUGEREALPRODUCERS
For More Information on how you can get involved email Gina @ gina.miller@realproducersmag.com

Indulge in Your Best Look Yet

DESIGNED FOR CLIENTS WHO EXPECT MORE
225.765.1201 | 12602 Coursey Blvd., Baton Rouge, LA

Baton Rouge Real Producers - 9



Preferred Pariners

This section has been created to give you easier access when searching for a trusted
vendor. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible.
Please support these businesses and thank them for supporting the REALTOR® community!

AESTHETICS

Louisiana Aesthetics & Skincare
(225) 636-2603
www.louisianaaesthetics.com

CAR WASH

Benny’s Car Wash & Oil Change
(225) 927-7181
www.bennyscarwash.com

CARPET & FLOORING

Carpet World

(225) 341-1269
www.carpetworldoflouisiana.com

CARPET/UPHOLSTERY
CLEANING

NelsonB Refreshing

(225) 888-3974
www.nelsonbrefreshing.com

CERTIFIED PUBLIC
ACCOUNTANTS

Greg A. Kennedy, CPA, APAC
and Ashton Kennedy, CPA
(225) 292-5112
www.gakcpafirm.com

CLEANING, MAID &
JANITORIAL SERVICES

Toni Poppins Cleaning Experts
(225) 333-8283
www.tonipoppins.com

CONSTRUCTION/RENOVATION
Anchor Renovations and
Construction, LLC

(225) 831-6467
www.anchorremodels.com

CUSTOM BUILDER

Krewe Construction

(337) 806-9589
www.kreweconstruction.com

CUSTOM POOLS

GW Oliver Construction
(225) 757-5577
gwoliver.com

ELECTRICIAN

Circuit Breaker Electric LLC
Michael Webster

(225) 572-7963

10 - August 2026

Steadfast Electric
(225) 364-9218
www.steadfastelectric.com

FENCING

Scott Fence USA

(225) 752-7772
www.scottfenceusa.com

FLOORING

Hubbard Flooring Studio

(225) 924-1582
www.hubbardflooringstudio.com

HAIR SALON

Salon Raybon

(225) 756-1201
www.salonraybon.com

HEALTH INSURANCE
AGHealth Insurance LLC
(334) 354-7681
www.aghealthinsurance.com

HOME AUDIO / VIDEO
AVSS

(225) 439-7920
www.avssla.com

HOME WARRANTY SERVICES
American Home Shield

(225) 247-6620

pro.ahs.com

HVAC SERVICES
Cajun Cooler LLC
Branden Brighac
(225) 456-1335

INSPECTIONS

Paragon Inspections

Scott Guidry

(985) 519-4343
www.paragoninspectionslic.com

INSURANCE
Goosehead Insurance
Stacey Keller

(225) 379-51M
www.kelleragency
goosehead.com

Safesource Insurance
Aundrea Allen

(225) 300-4500
www.safesourceins.com

INTERIOR DESIGN
Embark Interiors

(225) 354-9245
www.embark-interiors.com

JUNK REMOVAL & HAULING
Tenfold Dumpster Solutions
(225) 615-8563
www.tenfolddumpsters.la

LANDSCAPING

Ground Source Landscaping
(225) 431-8442
www.groundsource
landscaping.com

Landscape King
(225) 304-2499
www.landscapekingla.com

Lions Landscaping
(225) 221-1590
www.lionslandscapingbr.com

MORTGAGE LENDER

NEXA Lending

(225) 301-7951
www.tracedavidmortgage.com

NOLA Lending Group, A
Division of Fidelity Bank
NOLALending.com

Redstick Financial
(225) 407-9250 x102
www.redstickfinancial.com

Synergy One Lending
Doug Bickley
(225) 490-6657

MOVING COMPANY
Relocation Solutions of LA.
(225) 355-6683
www.relocationsolutions-la.com

PAINTER

Rouge Painters

(225) 573-1736
www.rougepainters.com

PHOTOGRAPHER
SNL Photography
(225) 776-7784

PLUMBING

Express Plumbing Repair
and Drain Cleaning

(225) 788-2513
www.expressplumbrepair.com

ROOFING

Cypress Roofing

(225) 450-5507
www.cypressroofingla.com

Top Team Roofing &
Construction

(225) 571-1740
www.thelatopteam.com

SEPTIC SERVICES
Little Rooster Septic Service
(225) 622-3752

TITLE ATTORNEY

FB Title Solutions

(225) 810-4998
www.fondrenblaizelaw.com

TITLE COMPANY

Absolute Title Company

(225) 960-4326
www.absolutetitiecompany.com

Gulf Coast Title
(225) 456-4222
www.gctitle.com

TREE SERVICES
Big Bass Tree Service LLC
(225) 892-8382

VIDEOGRAPHY
Numa Films

(337) 371-9498
www.numafilms.com

Speed
Ease
Expertise

The difference
you can SEE

APPLY NOW

BICKLEY TEAM

DOUG BICKLEY | SEKIDR LOAN OFFICER | KMLS #96576

Synergy One Lending o

SYNERGY ONE LENDING, INC. NML5 #1907235

225-936-5243

s1l.com/loanofficer/doug-bickley
bickleyteam@s1l.com

Synergy One Lending, Inc. | NMLS 1907235 | For licensing information, go to: www.nmlsconsumeraccess.org | 610 W. Ash Street, Suite
1505, San Diego, CA 92101 | (888) 995-1256 | Doug Bickley NMLS#96576, Alisa Eaton NMLS# 500377, Caden Turner NMLS##2299117,
Lainey Guy NMLS#1161484, Clayton Wood NMLS#1644450. State required licensing information: LA, GA, FL, SC, TN, TX, AL. Not
affiliated with any government agency. All Loans are subject to underwriting approval. Terms and Conditions apply. Subject to
change without notice.



PUBLISHER’S NOTE

You’ve Gotta Ask

I’ve done a big thing.
I asked for help.

I've handed over the reins of agent
appointments and gathering content for
the publication to my assistant publisher
and good friend, Holly Griffin. Holly

also works with Drake Abshire, owner
of Acadiana Real Producers. Holly is

so good at what she does and she’s
changing my life. 'm not exaggerating.
I've been managing my publication and
flying solo for almost 7 years. I tend to
gravitate toward structure and certainty,
and I'm continually learning when to
hold on and when to trust the process. I
knew if I didn’t hire someone I was going
to fold like I did in 2013 when I closed
the doors of Rabbit Martinis Juice Bar.

Holly will be calling Realtors and
working on the content side of
production. My role will be sales. And I
say “sales”, lightly because I don’t sale
anything. I search. I said that exact thing
to our newest partner, Trace David with
NEXA Lending and he paused me to say,
“I like that...you don’t sale, you search.”
I'd said it a million times before and
meant it, but he caused me to stop and
appreciate my own words.

I offer advertising space in a magazine,
and that comes with a price, but that’s
just the ticket to the dance. And the
dance is the connections you make

once you become a BRRP Preferred
Partner. An ad is not going to get anyone
business. It is simply an advertising

tool that lets the public know you are
still IN business. Because we know
businesses go OUT of business everyday.
And anyone OUT of business is not
advertising their business! Anyone IN
business better be. It’s your open sign. It
says come on in. How can we help you?

12 - August 2026

I rely on the top producing agents to
share with me the names of businesses
that they appreciate and I filter my
search through their lens. They know
and rely on the best, and have built
their business by entrusting their clients
with the best. Our core industries are
lenders, title, inspectors and insurance.
However, we not only solicit the service
of core real estate related industries,
but also any business that wants to be
thought of first by our readers, and
recommended to others by them. Real
estate agents are often the first one a
friend or family member will call for

a business recommendation and they
are a fantastic resource for anyone
relocating to the area.

We are continually growing our network
of partnerships to include all things
house and home, as well as any local
business that would value the referrals
of a top producer to their friends, family
and clients. And now that I can focus

all of my energy on finding the best

When a business invests in a
Real Producers partnership,
what does that communicate to you?

5% They are supportive of the real
estate community

partnerships in the business, I wanted
to prepare by educating myself. I began
with polling our readers. I wanted to
know how they view a business that
supports Baton Rouge Real Producers
and the industry’s top producing agents.

So I went to our private BRRP TOP 300
Facebook page and asked.

Do you see that? Seventy percent see
advertisement in Real Producers as
confidence. You are confident and letting
them know you are open for business,
you trust you are able to help them, and
you WANT to work with them.

Ilook forward to seeing a wonderful
mix of successful Realtors and our

confident advertising businesses at our
Summer Social on Thursday, July 30th.

Getin
the room,

Gina

10% They are committed to long term growth
and lasting relationships

15% They want to earn your trust before
expecting your business

70% They are confident in their service and value
offerings and want to work with the best

in the industry

Helping You Make Your Clients’' Real Estate Transactions A Done Deal

Integrity.

Experience.

Excellence.

COMPANY

absolutetitlecompany.com | (225) 960-4326 TAJH MATHEWS
2321 Drusilla Lane | Suite C | Baton Rouge, LA Owner/Attorney

MICHAEL JONES
Owner/Attorney

TOP PRODUCERS
CHOOSE TOP TEAM

E ‘ ‘ I couldn’t be happier with their

service and professionalism!”

- Caitlyn Guice
RP Top 100 Realtor

TOP
£ TERM £/,

ROOFING & CONSTRUCTION ; :
check out our Google reviews! Jessica Singletary, Owner
‘ ]

www.the!=topteam.com |
225.51111408 f’

CHOOSE THE ROOFER TO
UP WITH AND GET YOUR
DEALS CLOSED !

Audio Video Security Solutions

High-Quality Services From
Certified Professionals

avssla.com
225-439-7920

SECURITY NETWORKING

Baton Rouge Real Producers - 13



BUSINESS SPOTLIGHT

WOR

THE LEGACY CONTINUES

For Diana and Estuardo Orantes, flooring
is more than a business. It is a family
legacy built on trust, craftsmanship, and
relationships that span generations.

At Carpet World on Florida Boulevard in Baton Rouge, the
husband-and-wife team has created a reputation for helping
homeowners, Realtors, builders, and commercial clients
navigate one of the most important visual and functional
elements of a property. Alongside their daughter Daniela, they
are continuing a family tradition that began more than six
decades ago. “My grandfather, Ralph Duncan, founded Carpet
World in 1962,” Estuardo said. “The business has continued to
grow through generations.”

14 - August 2026
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“We don’t just f ‘? Wi‘f”l
sell floorlng o

customers
through the
entire process.”

Carpet World specializes in flooring solutions for residential,
commercial, and hospitality projects, offering everything

from carpet and luxury vinyl plank to hardwood, waterproof
flooring, and other durable surface options. But according to
Diana and Estuardo, what truly sets the company apart is not
simply the product selection. It is the guidance and care clients
receive throughout the process.

“We don’t just sell flooring,” Estuardo said. “We guide

our customers through the entire process.” That process
includes free estimates, on-site consultations, professional
recommendations, and warranty-backed installation services
designed to give clients confidence from start to finish.
Whether working with a homeowner updating a single room
or a commercial client managing a large-scale project, the
Carpet World team approaches every project with the same
level of attention and communication. “Communication is
one of the most important parts of our business,” Estuardo
said. “From the first estimate to the final installation, we keep

16 - August 2026
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our customers informed so there are no surprises.” Listening,
he added, is so important because every client has different
priorities, budgets, and goals.

That mindset has made Carpet World a trusted resource for
many Realtors throughout the Baton Rouge area. As longtime
supporters of Baton Rouge Real Producers, Diana and Estuardo
understand the fast-paced nature of the real estate industry
and the importance of helping homes make a strong first
impression. “We work with Realtors all the time to help prepare
homes for the market,” Estuardo said. From pre-listing flooring
estimates to repairs and strategic recommendations, the Carpet
World team helps agents identify updates that can improve
presentation and perceived value without requiring major
renovations. Estuardo believes flooring and paint remain two
of the most impactful changes a seller can make before listing
a property. “Updating old carpet or worn flooring instantly
revives a house,” he said. “It makes it feel cleaner and more
modern, and helps buyers picture themselves living there.”

‘H‘hh-\-. L
e e "I-L.-'* h-_'h-}.-,'ll- "5

Y LA PRE

The team also helps clients balance current trends with long-
term value. While flooring styles continue to evolve, they
encourage homeowners and agents to think beyond what is
currently popular and focus on selections that will stand the
test of time. Right now, the company is seeing strong demand
for waterproof flooring, lighter wood tones, luxury vinyl
planks, and durable, low-maintenance materials that combine
functionality with design appeal. Still, timeless choices remain
important. “Trends can help make a home feel fresh and
modern,” Estuardo said, “but quality and durability are what
truly stand the test of time.”

Diana and Estuardo said they are proud to watch each of their
daughters pursue unique paths while carrying forward the
family values of education, discipline, and integrity.

Their oldest daughter, Daniela, now works alongside them
and oversees commercial operations for the Baton Rouge
location. A 2024 graduate of LSU with a degree in construction

management, Daniela has quickly become an integral part of
the business. In just the past year, she has worked on projects
that include libraries, dental offices, and a Warby Parker
location, while also contributing to a Carlos and Charles
bookstore project. “We are very proud of everything she has
accomplished,” Estuardo said. Their daughter Alexandra is
studying global business in Monterrey, Mexico, while Isabel is
studying child psychology in Spain.

When they are not working, Diana and Estuardo enjoy
spending time together exploring Baton Rouge. They can often
be found biking through Mid City and downtown, enjoying
local restaurants, and supporting the community they proudly
call home. That sense of connection is part of what continues to
drive Carpet World forward.

The family proudly operates stores in both Louisiana and
Guatemala, blending decades of flooring expertise with a deeply
personal approach to customer service. While Carpet World

has served the Baton Rouge market for more than 10 years,

the roots of the company stretch much further; grounded in

the values of hard work,

honesty, and long-term ALOUISIANS,
relationships. Those values —p

are evident the moment BAR_;I? E I wpﬂ I-IJ
clients walk through the s e
doors of the showroom. ¥ *
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American
Home Shield

Don’t Worry. Be Warranty.

Mackie Cathey
Market Manager

225-247-6620
mackie.cathey@ahs.com

Ask me how your
buyerscangetfree,  eeseesse
unlimited accessto  S°°°°°°°°°

live repair experts ~ *°°°°°°°°°,
7daysaweek!  eeeecccccce

C CALL 225-341-1269
@ 8350 Florida Bivd. Baton Rouge, LA 70806

\_OUISI

ARPrﬂkfum

S ‘}’l.oorm.q Center

R CarpetWorldLouisiana.com
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Efficient, Affordable, Hassle-free!!

SCAN HERE FOR MORE
INFORMATION AND MENTION
REAL PRODUCERS
TO GET 10% OFF
DUMPSTER RENTALS

/;]n\ -,TNFDLD Don't STRESS the MESS - call us today

OUMPSTER SOLUTIONS LLC 225-615-8563
tenfolddumpsters.la

S A R e
allty Lawn E«?;Lan_a

Serving The Greater Baton Rouge Area
GroundsourcelLandscaping.com

225-431-8442

& LANDSCAPING 4o S8 sl

Landscaping | Lawn Care | Irrigation | Drainage | Maintenance | Design & Install | Hardscapes
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srage
shop smart for health coverag

PLUMBING

DON’T STRESS, CALL EXPRESS! 225-788-2513

o Dental Insurance
@ Medical Insurance

Vision Insurance
<2

LMP 7834 | LMNGF 8825

Alicia Graham Allen
Licensed Health Advisor 13702 Coursey Blvd Q
Licensed in 28+ states Ste 2A

[ £Yin] Alicia@aghealth.hush.com =

HUBBARD
FLOORING HSTUDTO

Spring into Style

i —e

SAVE up to $500

On select Anderson Tuftex*, COREtec*
and Shaw Floors* products.

PLUS SPECIAL FINANCING*

*Subject to credit approval.
April 3 - May 18
S [l CORE e ANDERSON

SeRES

We partner with agents to help
TUFTEX buyers understand their options

(225) 924-1582 Servicing These Areas in Louisiana

11880 Boylan Ave | Baton Rouge, LA _
hubbardflooringstudio.com J
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161

Ascension, East Baton Rouge, West Baton Rouge, Livingston & Surrounding Parishes

INDUSTRY EXPERT

THE KELLER AGENCY

AN INSURANCE-REALTOR PARTNER IN A CHALLENGING MARKET

In today’s real estate environment, getting a transaction to

the closing table takes more than finding the right home.
Buyers are navigating rising insurance costs, changing carrier
appetites, flood concerns, and underwriting challenges that can
derail a deal at the last minute. That’s why Realtors throughout
the Baton Rouge and Ascension Parish areas are increasingly
turning to The Keller Agency for guidance.

Founded by Stacey Keller, The Keller Agency has built its
reputation on one simple principle: give clients options.

As an independent Goosehead Insurance agency, the team
shops multiple highly rated insurance carriers rather than
representing a single company. This approach allows clients to
compare coverage, pricing, and deductibles to find the best fit
for their specific needs.

What truly sets The Keller Agency apart is its commitment

to education. Rather than simply quoting policies, Keller and
her team take the time to explain coverages, identify potential
gaps, and help clients understand how insurance impacts one
of their largest investments—their home. Realtors appreciate
having a trusted resource who can confidently answer
questions and provide clarity during what can often be a
stressful process.

The Louisiana insurance market has experienced significant
disruption in recent years, with carrier exits, rate increases,
and stricter underwriting requirements creating uncertainty
for homeowners. Through these challenges, The Keller Agency

has remained focused on helping clients secure appropriate
coverage while navigating the evolving marketplace. Their
ability to adapt and find solutions has become a valuable asset
for both homebuyers and the real estate professionals who
serve them.

Located in Prairieville and licensed throughout Louisiana,
Mississippi, and Texas, The Keller Agency combines local
expertise with access to national insurance resources. Stacey
Keller’s background in business and client service has helped
create a culture centered on responsiveness, professionalism,
and long-term relationships. The agency’s strong client
reviews reflect that commitment, with customers frequently
highlighting personalized service, clear communication, and
competitive pricing.

For Realtors, having the right insurance partner can mean

the difference between a delayed closing and a smooth
transaction. The Keller Agency understands that timing
matters, communication matters, and relationships matter. By
providing fast turnaround times, comprehensive insurance
solutions, and a genuine commitment to client success, they
have become more than an insurance agency—they have
become a trusted extension of the Realtor’s professional team.

When Realtors need an insurance partner who puts service
first and understands the local market, The Keller Agency
continues to stand out as a name they can trust.

& wm ©

HOME FLOOD AUTO
MOTORCYCLE BOAT UMBRELLA
-— gooschead THE KELLER AGENCY
S INSURANCE

All your coverage covered.

kelleragencygoosehead.com

(1)225.319.5413

GET A QUOTE

Stacey Keller
Agency Owner
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Befre the Heat Hits, It's
Time To Tune Up Comfort

Mg
CAJUN COOLERS

HEATING & AIR

Gl KeEmite

Heating & Cooling Products

225-456-1335 | BRANDEN BRIGNAC

CAJUNCOOLERS@CAJUNCOOLS.COM
CAJUNCOOLS.COM
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Keep
Success
Weird

“You’re weird”... my
favorite compliment.

For as long as I can
remember, people have
referred to me as weird, or
a lot. Even back in high school, I was different. My sister was

a cheerleader, on the homecoming court, and had straight A’s.
She was the popular kid, and by all traditional standards, I was
not. My friends would ask me to create what we called “happy
pages”, decorative sheets filled with colorful doodles and
phrases like I Love Josh’, or inside jokes about whatever. But
when I made a happy page for myself, they would say “I AM
AWESOME!”. I was in the 9th grade taping these happy pages
all over my bedroom walls; and this was the nineties, so long
before self-love and affirmations became mainstream. Even
then, I genuinely liked who I was and that was enough for me.
Even if that made me weird.

What fulfills one person may not fulfill another, and helping
people discover what success means for THEM has become one
of my greatest passions. That is why I love coaching, teaching,
and encouraging others. There is something incredibly
meaningful about helping someone believe in themselves or
give themselves permission to define life on their own terms
instead of living according to the world’s expectations.

In my ten years in the real estate industry, I've learned how
easy it is to compare yourself to everyone around you. There is
constant pressure to appear polished, perfect, successful, and
put together. I post content because Gary Vaynerchuk says we
are supposed to, and I trust him. My content is messy and NOT
always picture-perfect, mostly because I want people to know
they do not have to perform to be worthy.

Authenticity matters more than perfection. I believe the
world needs more failing forward, more raw, and more
people willing to be themselves unapologetically even when it
feels uncomfortable.

I am kind, deeply empathetic, and genuinely interested in
knowing people. Surface-level relationships have never
fulfilled me. I want to know what drives people, what they fear,
what success means to them, and what kind of life truly makes
them happy. Because to me, success is personal.

Keller Williams Red Stick Partners
Realtor/Growth Partner

Corinne Schwartzberg Jene’ Grand

Attorney at Law Marketing Director

safesource

TR W

Get a custom flood
insurance flyer specific
for your listings and
open houses. Simply
email me and I'll take
care of the rest!

AundreajAllen
Independent]insurance Agent

www.safesourceins.com ¢ aundrea@safesourceins.com

0: (225)-300-4500 * M: (225) 333-6220

Gulf Coast Title

With over 40 years of experience, our team
provides real estate title and closing services
throughout the state of Louisiana including
Residential and Commercial closings.

Judgements, Lien Searches, Escrow Services
and much more.
We provide the highest standard of
- experience, convenience, and customer
service with offices in Baton Rouge and
Prairieville Louisiana.

@

F COAST)
TITLE: —
225-295-8222

4473 Bluebonnet Blvd., Suite A 15615 Airline Hwy, Suite B
Baton Rouge, LA 70809 Prairieville, LA 70769

@ (©) gctitle.com

PARAGO

INSPECTIONS

EXCELLENT SERVICE AND
STRONG COMMUNICATION

Making your job easy and your clients happy

B Flexible Scheduling Scott Guidry, LHI#10905
B SAME DAY Electronic Report 985-519-4343

M 10 Years Corrective Construction Experience scott@paragoninspectionsllc.com

B Competitive Pricing www.paragoninspectionsllc.com

Proudly serving Baton Rouge and Surrounding Areas
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-New Sod Installation

- New Flower Beds

. Landscape Cleanup

- Irrigation

. Landscape Lighting

- Gutter Cleaning

. Stump Removal

. Trash/Debris Removal

. Lawn Maintenance

. Landscaping Maintenance
- Flower Bed Design

- Wood Fence Installation

- Hardscape Construction

- Tree Trimming & Removal
- Weedeater and Blowing
- Weed Killer Application

. Pressure Washing

Ivana Acosta

Account Manager:

225=126-1703
ivana@lionslandscapingbr.com
www.lionslandscapingbr.com
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CLEAN FLOORS.
STRONGER SHOWINGS.

Stop Stressing,
Just Call NelsonB Refreshing - .

CARPET CLEANING
UPHOLSTERY CLEANING
HARD SURFACE CLEANING
VEHICLE DETAILING
PRESSURE WASHING

nelsonbrefreshing.com

SERMICRTANKS DRAINILEINE
RUMPIOUIT CLEANING
INSTALLATION REFARRS

SR PUNMIER &5 AERAIOIR SALES

@ CluckCluckPooPooTruck

225.622.3752

WIN A

GIFT CARD!

Scan the QR code to enter now!

Take our quick survey (it’s just 1 minute) and you'll be

entered for a chance to win a $250 gift card.

Every month,
one lucky winner will be chosen.

Will it be you?

s

= ke L REAL PRODUCERS

NO PURCHASE NECESSARY. Open to legal residents of the U.S. (excluding Arizona, Florida, New York, and Rhode Island), age 18 or older. Void where prohibited. Entry period begins 9/1/25 and ends 12/31/26 at 11:59 PM ET. Limit
one entry per person. One (1) winner will be randomly selected each month (on or about the first of each month) to receive a $250 gift card. Odds of winning depend on the total number of entries received each month. Winners will be
notified via email. The N2 Company, d/b/a REAL PRODUCERS (collectively, "N2"), reserves the right to cancel, suspend, or modify the promotion if technical or other issues prevent it from running as planned. By entering, parficipants
agree to release and hold N2 harmless from any claims arising out of participation. N2 is not responsible for technical errors or issues beyond its control. These rules are governed by the laws of Texas.




STRONGER

TOGETHER:

What NOLA Lending Group’s Next Chapter
Means for Baton Rouge REALTORS®
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Relationships matter in real estate. Whether helping
first-time buyers purchase a home in Baton Rouge,
guiding families relocating to the Capital Region, or
supporting longtime homeowners through their next
move, REALTORS® depend on lending partners who
can provide expertise, responsiveness and confidence
throughout the financing process.

Earlier this year, NOLA Lending Group began a new
chapter with the support of First Federal Bank. Today,
that relationship is already creating meaningful
benefits for homebuyers, homeowners and real
estate professionals across Louisiana and the
Southeast - including the REALTORS®, builders and
referral partners who help power the Baton Rouge
housing market.

By combining NOLA Lending Group’s local mortgage
expertise with the strength and resources of First
Federal Bank, the organization has expanded its
ability to support customers and business partners
while preserving the personalized service that has
defined the NOLA Lending experience for decades.
For REALTORS®, that means access to a lending
partner backed by greater resources, enhanced
technology and expanded operational support, while
continuing to work with the same local mortgage
professionals they know and trust.

In today’s market, where affordability challenges,
inventory shifts, and changing interest rates require
both flexibility and expertise, having a financially
strong lending partner is more important than ever.
As a division of First Federal Bank, NOLA Lending
is supported by an institution with more than $4.3
billion in assets and 26 branches throughout the
Southeast. As a customer-owned mutual bank, First
Federal operates with a long-term focus on serving

customers and communities rather than shareholder
demands - an approach that aligns naturally with
NOLA Lending’s relationship-driven culture.

The scale of the organization also provides meaningful
advantages. In 2025, First Federal originated $1.8
billion in home loans and helped fund 4,684 homes.
That level of lending activity reflects not only financial
strength but also a commitment to supporting
homeownership and the local housing markets that
communities like Baton Rouge depend upon.

While expanded resources and enhanced technology
are important, the foundation of NOLA Lending
remains people. The experienced NOLA Lending
team continues to provide the local market
knowledge, responsiveness and personalized
attention that REALTORS® and referral partners
have come to expect.

As NOLA Lending Group and First Federal Bank
celebrate this exciting chapter, the focus remains
firmly on the future. Together, the organizations are
committed to strengthening relationships, supporting
communities and helping more families achieve
homeownership throughout Louisiana and beyond.

For Baton Rouge REALTORS®, that means a trusted
lending partner that remains locally focused,
relationship driven and now backed by even greater
strength and resources. Stronger together, the

team is well positioned to help customers - and the
professionals who serve them - feel right at home.

Learn more at nolalending.com

NOLA Lending Group, a division of First Federal Bank
| Equal Housing Lender | NMLS #408902

' Greg A.Kennedy,

A PROFESSIONAL ACCOUNTING CORPOR /A

- Income Tax Planning
& Preparation

- Accounting/Bookkeeping
- Consulting
- Payroll Services

. Financial & Retirement
Planning

- Investments

Ashton A. Kennedy
CPA

«» 225.292.5112 <
www.gakcpafirm.com

Contact us today to see how we can put our
35 years of experience to work for you!

{TERDFASTELECTRIC

POWER THROUGH ANY OUTAGE WITH CONFIDENCE

* Generator Sales, Installation, Repairs & Maintenance

¢ EV Chargers

FREE AUTOMATIC
TRANSFER SWITCH

($1,000 savings)

e Electrical Inspections

® Service & Panel Upgrades

e Surge Protection

¢ LED Lighting

® Solar Panels

¢ Radon Testing

* Free Estimates

e Highly Experienced & Certified
¢ Fast & Flexible Scheduling

C 225.364.9218
steadfastelectriccom @

BRIAN FOLSE
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BUSINESS SPOTLIGHT

Relocation
Solutions

’ _g

BY LAKEN FOISIE
PHOTOS BY STEVIE LEJEUNE

For most people, moving ranks among
one of life’s most stressful events.
Whether it is a family settling into a new
home, a business relocating or a retiree
beginning a new chapter, the process
often comes with uncertainty, emotion
and countless details to manage.

For Shannon Christian, those moments
represent an opportunity to serve.

As owner of Relocation Solutions of La,
Shannon has spent the past eight years
helping families and businesses navigate
major transitions with confidence.

His approach is rooted in a deep
understanding of the trust clients place
in a moving company.

Before launching his company, Shannon
spent 15 years with Armstrong
Relocation, an agent for United Van
Lines. During his final six years

there, he served as president of the
company’s commercial moving division,
overseeing large-scale relocations and
gaining valuable insight into every
aspect of the industry.

That experience ultimately inspired
him to create a company focused on
delivering a higher level of service. “Our
commitment to a high level of quality
service sets us apart,” Shannon said.
“We do not just hire anyone to work
with us and most of our crew leaders
have over 30 years of experience in

the moving business.” He added, “The
amount of pride and care we take in
accepting the responsibility of moving

a family or business is something I wish
everyone knew,” Shannon said. “We do
not take this responsibility lightly.”

That emphasis reflects Shannon’s belief
that moving is about much more than
transporting furniture and boxes. It is
about safeguarding the possessions,
memories and livelihoods that matter
most to people. According to Shannon,
customers are often entrusting

movers with nearly everything they
own. Recognizing the weight of that
responsibility shapes the company’s
culture and customer experience. “We
understand the apprehension a person
has in giving someone they just met, in
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most cases, everything they own in life,”
Shannon said. “We take that seriously.”

That commitment to service has not
gone unnoticed.

One of the company’s proudest recent
achievements came when Relocation
Solutions of La was named Best of
Baton Rouge for Moving Companies

in 2026. Shannon also considers it

an honor to represent Baton Rouge
Real Producers as a trusted moving-
services partner. Gina Miller, owner
and publisher of the Baton Rouge Real
Producers franchise, had all but given
up on finding a moving company she
was willing to refer to her network.
“When I heard about Shannon I knew
we had to connect.” She continued,
“Moving day is the cherry on the
sundae for real estate transactions and
I wanted to join with a company that
I'd be proud to refer to our agents, and
happy to use myself.”

30 - August 2026

High-quality service, integrity and hard
work are the Relocation Solutions of
La core principles earning the trust

of homeowners, business owners and
real estate professionals across the

region. They provide residential and
commercial moving services throughout
the state, assisting clients with virtually
every aspect of the relocation process.
Whether moving a household across
town or relocating an entire business,
Shannon and his team strive to make
the experience as seamless as possible.

And while Shannon is passionate about
his work, family remains at the center
of his life.

Away from the office, he can often be
found spending time with his family
and friends, particularly his wife
Kathy and their seven grandchildren.
Whether attending baseball and
softball games, dance recitals, concerts
or school plays, Shannon enjoys
supporting the next generation and
staying involved in their lives.

“I'have a large and close-knit family that
tries to get together as often as possible,”
he said.

He also enjoys cooking for others,
especially during LSU football season.
Friends and patrons at Spanky’s
Daiquiris have become familiar with
Shannon’s barbecue and crawfish boils,
where good food and community come
together in true Louisiana fashion.

His commitment to service extends well
beyond his business. Shannon serves as

?
l

vice president of the board of directors
for the Greater Baton Rouge State Fair,
an all-volunteer organization dedicated
to supporting families throughout the
region. The fair’s impact reaches far
beyond its annual 11-day event. Through
scholarships, sponsorships and wor-
thy-cause grants, proceeds are reinvested
into communities across a seven-parish
area surrounding Baton Rouge. Recently,
the organization celebrated a significant
milestone, surpassing $5 million in dona-
tions returned to the local community.

For Shannon, giving back reflects the
same values that define his business:
responsibility, service and genuine care
for others.

In an industry where trust is everything,
Relocation Solutions of La continues

to stand apart by treating every move

as more than a transaction. Under
Shannon’s leadership, the company
approaches each relocation with a
commitment to helping clients begin
their next chapter with confidence. ®
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Relocation Solutions
of LA

Voted Best Moving Services

e ENCIBRARY
o

RELOCATION
SOLUTIONS

of LOUISIAMNA

LOCAL & COMMERCIAL MOVING

WHERE RELIABILITY MEETS AFFORDABILITY
RELOCATIONSOLUTIONS-LA.COM » 225-355-6683 @
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Thank you Louisiana,

for 70 years of service!

BATON ROUGE'S
PREMIER FENCE
COMPANY

ScottFenceUSA.com | 225.752.7772
contactus@scottfenceusa.com (0)€)
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Landon Bass

Owner/Operator
Bigbhasstrees@gmail.com

() Big Bass Tree Service LLC

Licensed & Insured | LA License #2687

Tree Trimming | Tree Removal
Pruning | Land Clearing
Stump Grinding | Trailer Rental

Call us today for
a FREE estimate!

Minor Repairs or an
Emergency Fix,

We Will Take Care Of It

Circuit Breaker
Electric L1.c.

Michael Webster

OWNER/ELECTRICIAN

OPEN MONDAY - FRIDAY
SATURDAY & SUNDAY BY APPOINTMENT ONLY

circuitbreakerelec@gmail.com

OFFICE - 225.658.2903 | MOBILE - 225.572.7963

License No. 65239

N N2 COMPANY

The N2 Company was named to Inc.’s
Best in Business list for Social Good —
the authoritative list of companies that

make a meaningful impact beyond profit.

Here's the part we're most proud of:
The magazine you're reading is part
of that impact.

Read how THIS magazine is part of something bigger.

: ) 225-573-1736

L ""‘ ] .
%&t@ ofllli!Elgé(v(l)El\lrIS' www.Rougepainters.com
. letsroll@rougepainters.com

i{!‘:}u. 3
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LOCAL, LICENSED & INSURED

Exterior & Interior Paint | Drywall & Trim Repairs | Cabinet Refinishing
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COVER STORY

SLEY
ORE

When

she first entered
the industry 36
years ago, she was
simply rebuilding
her life after

a divorce and
searching for a
new direction.

She began volunteering with
nonprofit organizations, an
experience that expanded her
network and introduced her

to people from all walks of life.
During that season, an unexpected
pattern emerged. “One day,
someone told me they thought

I would be great at selling real
estate,” Barbara Anne recalled.
“From that moment on, everyone
I ran into would say, ‘It just
occurred to me that you would be
great at selling real estate.”

Eventually, she stopped dismissing
the message and got licensed. That
decision launched a career that
has spanned nearly four decades
and weathered every type of
market cycle imaginable.

Barbara Anne is known not only
for her longevity and professional
accomplishments, but also for the
servant-minded approach that
has guided her throughout her
career. She views real estate not
simply as a profession, but as a
calling. “I consider my business as
my ministry,” Barbara Anne said.
That philosophy has shaped every
aspect of her career; from the way
she serves clients to the countless
volunteer and leadership roles
she has embraced throughout the
Baton Rouge community.

Over the years, Barbara Anne

has remained committed to
working as an individual agent
despite the growing popularity of
team structures throughout the
industry. Her decision stems from
a deep personal belief about client
service. Having witnessed every
side of the business over the
years, she believes meaningful
relationships require direct
involvement. “The lead of one of
the largest teams in Atlanta once
told me that when it is all said
and done, he made more money
as an individual agent,” Barbara
Anne said. More importantly, she

believes clients deserve personal
attention. “I am a hands-on
agent,” she explained. “I have
found it is impossible to give
clients the attention they need
with a team; however, I do find

it important to join a company
whose beliefs, core character,
and personality are those of a
family.” Barbara Anne laughed
when sharing that over the last
36 years she has been with more
offices than Elizabeth Taylor had
husbands. “I have been extremely
blessed to have been with
Coldwell Banker ONE for the past
16 years.” She added, “We have an
accountability group that meets
every Monday to learn, review,
and encourage.” She notes that a
supportive office is the greatest
team one can have.

Barbara Anne has an industry
reputation built on consistency,
professionalism and trust. “After
this many years in the trenches, I
certainly have industry knowledge
and the scars to prove it,” she said
with a smile. While market condi-
tions, technology and consumer
expectations have changed dra-
matically throughout her career,
one principle has remained con-
stant. “Without a good reputation,
an agent will never last in the long
term,” she said.

Her commitment to excellence

is reflected in an impressive list

of professional achievements

and credentials. Barbara Anne

is a recipient of the Baton Rouge
Speech & Hearing Foundation’s
Volunteer Activist Award and the
Greater Baton Rouge Association
of Realtors Humanitarian of the
Year Award; both received in 2013.

In 2002, she was the recipient

of a Phoenix Award, an honor
awarded by the Atlanta Board of
Realtors to agents who achieve
annual sales exceeding $1



million for 10 consecutive
years. Additionally, she holds
numerous professional
designations, including
Certified Residential Specialist
(CRS), Graduate Realtor
Institute (GRI), Seniors Real
Estate Specialist (SRES), Seller
Representative Specialist
(SRS), Accredited Buyer’s
Representative (ABR) and
Pricing Strategy Advisor
(PSA). She is also recognized
as a Coldwell Banker Global
Luxury Specialist.

Despite the accolades, Barbara
Anne remains focused on what
she finds most rewarding about
the profession: the people.
“Every morning when I awake, I
have no idea who will be a part
of my life by the end of the day,”
she said. That unpredictability
continues to energize her after
all these years.

Real estate transactions can be
stressful, but Barbara Anne has
developed a methodical approach
to problem-solving. “When faced
with challenges, I try to stay calm,
which is no easy feat, break the
problem down into bite-sized
elements, then start working from
there,” she said. She also follows a
simple philosophy that has served
her well throughout her career:
“Stay in the Day.”

Outside of real estate, Barbara
Anne’s dedication to service is
evident through an extraordinary
record of community involvement.

Over the years, she has served

on the boards of numerous
organizations, including Habitat
for Humanity of Greater

Baton Rouge, Health Centers

in Schools of Our Lady of the
Lake Children’s Hospital, LSU’s
Museum of Art, the Greater Baton

Rouge Association of Realtors,
O’Brien House, the Louisiana
Trust for Historic Preservation,
the Louisiana Old State Capital
Associates and the Foundation
for Historical Louisiana. She
currently serves on the board of
Attic Trash and Treasures and has
also held leadership roles with
organizations such as the Junior
League, Rotary Club of Baton
Rouge and the Baton Rouge Area
Chamber’s Leadership Program.
Her commitment to philanthropy
earned her the 2009 Capital Area
United Way Donor Development
Campaign Top Fundraiser Award.

Barbara Anne offers
straightforward advice rooted

in discipline and consistency to
anyone considering a career in
this field. “Treat this as a real job,”
she said. She encourages agents to
establish routines, maintain office

n faced with
challenges, I try
to stay calm,
which is no easy
feat, break the
problem down
into bite-sized
elements, then
start working
from there.”




hours and develop structured
plans for success. “Be in the
office by 9:00 a.m. and work
the whole day,” she said. “Plan
your work and work your plan.
Consistency is the key.” Each
Sunday evening, she recommends
creating a detailed schedule for
the week ahead, including time
for prospecting, exercise and
personal reflection.

Barbara Anne is also a strong
advocate for continuing
education. She encourages
agents to pursue professional
designations and seek out
opportunities to learn from
experienced industry leaders.
“The classes one must take for
the designations are typically
excellent,” she said.

Among the resources she
recommends most highly is

Gary Keller’s “The Millionaire
Real Estate Agent,” which she
describes as one of the best guides
for building and maintaining a
successful business.

Yet through every lesson learned
and every milestone achieved,
Barbara Anne credits something
greater than herself for her
success. “I have found that as long
as I know that God is the reason
for my success, and not myself,
things seem to go along fairly
well,” she said.

For Barbara Anne Eaton, real
estate has never been solely
about contracts, commissions or
closings. It has been about people,
service and purpose. Through
decades of market shifts, industry
changes and personal growth,
she has remained steadfast in her
commitment to integrity, faith
and helping others. And for the
countless clients, colleagues and
community members whose lives
she has touched along the way,
that may be her most enduring
legacy of all. ®

‘I‘Je found that as long as I know

that God is the reason for my success,
and not myself, things seem to go

along fairly well.”
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EMBARK |

INTERIORS

L
—

YOUR DESIGN PARTNER FROM

FOUNDATION TO FINISH

Builders trust me to keep projects moving.

Homeowners trust me to bring their vision to life.

Working alongside builders, contractors, and trades, | bridge the
gap between construction and exceptional design—creating
homes that are as functional as they are beautiful.

Specializing In:

- New Construction + Whole-Home Renovations * Kitchen & Bath Design
- Space Planning - Construction Selections & Specifications

- Builder & Homeowner Collaboration

(225) 354-9245 | jennifer@embark-interiors.com
embark-interiors.com

Jennifer Liffmann
Principal Designer



AGENT TO WATCH

Kristen Paulina measures her immediate transaction, Kristen keeps her She added, “The most fulfilling part of

own success through her clients’ attention on the bigger picture, helping real estate for me is watching dreams

achievements and helping them reach buyers and sellers make decisions that turn into reality, helping families find

home ownership goals they once support their long-term goals. stability, investors grow wealth, and

thought were out of reach. witnessing people take the next step
Kristen said she was drawn to real toward their goals.”

This month’s Agent to Watch, and Realtor estate because it offered the opportunity

with Century 21 Bessette Flavin, Kristen to guide families through significant Those moments reinforce why she chose

approaches every transaction with a transitions while also creating financial the profession in the first place.

clear sense of purpose. She believes freedom and building a lasting

buying or selling a home represents legacy for her own family. “I look for Like every successful Realtor, Kristen

far more than a business deal. It marks opportunities to make a meaningful understands that real estate comes

one of life’s defining moments, and she impact while building something that with challenges. Markets fluctuate,

considers it a privilege to help clients would benefit both my clients and my negotiations become complicated

navigate that journey. own family for years to come,” she and unexpected obstacles can arise
stated. Those personal motivations without warning. Rather than becoming

“I've always been passionate about continue to fuel her work nearly a discouraged, she relies on perspective

helping people reach major life decade after entering the profession. and preparation to move forward.

milestones,” Kristen said. “Buying or “Iremind myself that obstacles are

selling a home isn’t just a transaction. Kristen wants to provide the hands- temporary while my purpose remains

It’s a life-changing decision.” on attention she believes every client constant.” Kristen maintains a positive
deserves. She shared, “I enjoy building mindset, while staying organized

That perspective shapes the manner personal relationships and remaining and treating every experience as an

in which she serves every client. directly involved throughout each step opportunity to learn. This method allows

While many agents focus solely on the of the buying and selling process.” her to navigate challenges ~ CONTINUED >
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with confidence and professionalism.
And her clients benefit from that steady
approach, especially during what

can often be stressful or emotional
transactions. “What really sets me

apart is heart, hustle and investment
knowledge,” Kristen said. She believes
real estate has the potential to become

a powerful wealth-building tool. “I help
my clients buy smart, sell strategically
and build long-term wealth through real
estate because it’s not just about a home,”
Kristen said. “It’s about your future.”

As someone who continues to build
her own business, Kristen also enjoys
encouraging newer agents entering the
profession. She believes consistency is
often the greatest difference between
those who succeed and those who
struggle. “My best advice for other
agents is to stay consistent and
relationship-focused,” Kristen said.
“This business rewards those who show
up every day, even when things are
slow.” She encourages agents to focus
on authentic relationships rather than
chasing transactions. According to
Kristen, trust is built through genuine
communication, providing value and
maintaining connections long after

the closing table. She also believes
professional growth should never stop.
But most importantly, she encourages
agents to remember the deeper purpose
behind their careers.

Kristen said staying connected to that
purpose provides the motivation needed
to overcome difficult seasons and
continue moving forward. She believes
the profession can create tremendous
opportunities for people who are willing
to commit themselves fully. At the same
time, she cautions that success rarely
happens overnight.

“Take the leap if you’re hungry, driven
and ready to grow,” Kristen said. “Real
estate can change your life.” She added,
“It’s one of the hardest careers to start,
but also one of the most rewarding when
you stay committed to your purpose.”

knowledge”

What really

sets me apart
is heart, hustle
and investment
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LOWISIAMNA AESTHETICS
A SKIMNCARE

This Year,
Shine Brighter.

Roofing | Restoration | Renovation
Interior Remodeling | Exterior Remodeling
Handyman Services

(225) 831-6467 | Anchorremodels.com
David@anchorremodels.com

Advanced treatments & skin care
services to make your aesthetic
goals a reality.

0, (225)776-7764
&0 s/ fsniphotngraptey 24 hootproctcom)

¢ BOTOX&FILLER

¢ LASERHAIR REMOVAL

¢ MICRONEEDLING

¢ CHEMICAL PEELS

¢ HYDRAFACIALS

9 BBL / MOXI / HALO

Scan QR code to get
social, contact us or learn
more about our services!

PRAIRIEVILLE, LA
(225) 636-2603

EMSCULPT

- g » » ;
BOTOX — hydrafacial Nneo
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BECOME A
Benny's

MEMBER TODAY!
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MONTHLY PRICE. UNLIMITED SAVINGS.

PLANS >@”
START AT

Shop at www.bennyscarwash.com
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

JOIN THE KREWE

337.806.9589
information@kreweconstruction.com
www.kreweconstruction.com




