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Protect your water 
supply with certified 

backflow services. 

cjsplumbingandrepair.comcjsplumbingandrepair.com

(337) 234-9769(337) 234-9769

SEWER CLEANING & REPAIR • WATER HEATERS

Licensed Backflow Testing & Repair 

R E S I D E N T I A L •  C O M M E R C I A L

337-459-7897
www.havenhomeinspect.com

Safe Home. Safe Haven. 
Your Trust Is Our Foundation.

FREE TERMITE INSPECTION 
included with all resale 

home inspections.

10% DISCOUNT 
for Veterans, Teachers, 
and First Responders.

Resale Home Inspection
New Construction Inspection

Pre-listing Inspection
Pool Inspection
Mold Sampling

Lead Paint Testing
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• Air conditioning repair, 
installation & replacement

• Furnace and heating services
• Heat pump services
• Air handler installation & repair
• Ductless mini-split systems
• Ductwork and duct services
• Indoor air quality solutions

• Smart thermostat installation
• Preventative HVAC 

maintenance plans
• Commercial HVAC services
• 24/7 emergency HVAC service
• HVAC system sales and 

financing options

8320 Church Point, La 70525  |  337-384-6759 or hnmhvac1@gmail.com  |  HNMHVAC.com

HNM Cooling & HeatingHNM Cooling & HeatingHeatingCooling 
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At 5 Star Plumbing Company, we’re proud to be a family-owned business 
serving families across Acadiana. In a market full of options, trust is earned. 
It’s about showing up when it matters, doing the job right, and treating 
every home with the same care we would our own.

When you call us, you’re not just hiring a company — you’re partnering 
with a team that values integrity, professionalism, and genuine customer 
care. Let our family take care of yours.

We’re honored to partner with Acadiana Real Producers and look forward 
to building strong relationships within this incredible community of real 
estate professionals.

A Truck You Can Trust
Serving Lafayette
& Surrounding Areas
(337) 856-8006
a5starplumber.com

5 Star Protection Plan
Maintenance Done Right

Same Day Service
Transparent Pricing

Licensed & Insured

A Truck You Can Trust. 
Because your closing deserves nothing less.
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Benjamin G. Torian | Attorney
307 La Rue France
Lafayette, LA 70508
337-534-8300
BTorian@Torian-Law.com
Torian-Law.com

CLOSING WITH CONFIDENCE
R E A L E S TAT E  C LO S I N G S

THE TORIAN LAW DIFFERENCE
Torian Law is a trusted Real Estate Closing Firm located in the Heart of Acadiana.
Led by Managing Attorney, Benjamin G. Torian, a Lafayette native with over two 
decades of real estate experience, the Torian Law team works seamlessly with you, 
your Realtor, and your Lender to always deliver a smooth, accurate and efficient 
closing experience. In addition to his extensive work in real estate closings, Ben 
brings a strong background in real estate title litigation, which allows him to 
navigate complex title issues and ensure a smooth closing. Torian Law is committed 
to providing personalized service, deep local expertise, and a seamless experience 
from contract to closing.

Professional Lawncare & Landscaping services you can count on!

 Mason Meyers  |  Owner/CEO
(337)256-6963

meyerslawncarelandscaping@gmail.com

CALL OR TEXT TODAY FOR FREE QUOTE!

Lawn Maintenance
Mulch & Flower Beds

Hedge & Shrub Care
Landscape Design/Installation 

Cleanups & Brush Removal
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

PLUMBING
CJ’s Plumbing & Repair, Inc.
(337) 234-9769
www.cjsplumbingandrepair.com

Mr. Rooter
(337) 945-7668
www.mrrooter.com/lafayette/

POOL MAINTENANCE & REPAIR
Cricket’s Pool & Spa World, Inc.
(337) 984-7626
www.poolandspaworld.net

PROFESSIONAL ORGANIZER
Bee Organized Lafayette, LLC
(337) 341-2025
www.beeorganized.com/lafayette

PROPERTY MANAGEMENT
PMI Integrity Properties
(337) 476-1176
www.pmi-integrity.com

ROOFING
Cloteaux Roofing  
& Construction
(337) 277-9227
www.cloteauxroofing.com

ROOFING CONTRACTOR
Burford Roofing & 
Construction, LLC
(337) 257-3739
www.burfordroofing.com

ROOFING/ RESTORATION
CTL Pro Construction
(337) 534-0040
www.ctlpro.com

SOCIAL MEDIA MARKETING
Coffee & Contracts
(203) 616-0479
www.coffeecontracts.com

TITLE COMPANY
AMO Title
(337) 706-9266
www.amotitle.com

Andrus Boudreaux - 
Complete Title
(337) 984-9480
www.andrus-boudreaux.com

Bradley Moreau Title
(337) 990-4333
www.bradleymoreau.com

Lalande Title
(337) 446-0790
www.lalandetitle.com

Prime Title
(337) 235-0047
www.primetitle.net

Southern Compass Title
(337) 333-7626
www.SoCoTitle.com

Standard Title
(337) 232-8777
www.standardtitle.com

Torian Law
(337) 534-8300
www.torian-law.com

TREE SERVICES
Hollands Tree Care
(337) 412-3057
www.hollandstreecare.com

VIDEO PRODUCTION/
DRONE SERVICES
Numa Films
(337) 371-9498
www.numafilms.com

WINDOWS /  
DOORS / SHUTTERS
Windows, Doors and More
(337) 261-0243
www.Wdandm.com

A/C & HEATING-RESIDENTIAL 
& COMMERCIAL
Chapman’s A/C & Heating
(337) 207-5900
chapmansac.com

CLEANING SERVICE
Cozy Corner Cleaners, LLC
(337) 288-2827
www.cozycornercleaners.com

The Maids, LLC
(337) 839-2000
www.maids.com

CUSTOM BUILDER
Dragonfly Construction, LLC
(337) 652-8654
www.dragonfly 
constructionllc.com

Schoeffler Built Homes, LLC
(337) 739-0034
www.facebook.com/
schoefflerbuilthomes

CUSTOM HOME BUILDERS
Hart Homes, LLC
(337) 252-5707
www.harthomesofacadiana.com

Manuel Builders
(337) 981-5315
www.manuelbuilders.com

DERMATOLOGY/  
MEDICAL AESTHETICS
Dermatology Center 
of Acadiana
(337) 235-6886
www.dermcenterofacadiana.com/

DESIGN & HOME STAGING
JM Designs Staging & Decor

ELECTRICAL  
SERVICE COMPANY
Trahan’s Electrical Service 
and Repair, LLC
(337) 551-3737
www.facebook.com/p/Trahans-
Electrical-Service-and-Repair-
LLC-61551902286209/

ELECTRICIAN
Dev’s Electrical Connection, LLC
(337) 346-0312
www.devs-electrical- 
connection.com

ELECTRICIAN -  
COMMERCIAL/RESIDENTIAL
Freedom Electric, LLC
(337) 344-4551
tbd

Gardner’s Electrical 
Services, LLC
www.gardnerselectrical.com

FOUNDATION REPAIR 
AND ENGINEERING
Atchafalaya Foundation 
Repair, LLC
(337) 581-9588
www.atchafalayafoundation 
repairllc.com

HOME INSPECTION
Haven Home Inspections
(337) 459-7897
www.havenhomeinspect.com

Moncrief Estate Services
(337) 258-9457
moncriefestateservices.com

HOME/MOLD INSPECTION
Dales Quality Home 
Inspections, LLC
(337) 250-3816
www.facebook.com/
share/176d8JvJ1T/ 
?mibextid=wwXIfr

HVAC SERVICES
HMN Cooling & Heating
(337) 384-6759
www.hnmhvac.com

Savoy AC Service, Inc.
(337) 356-2762
www.acsuperman.com

Trahan & Sons HVAC
(337) 319-1614
www.trahanandsons.com

INSURANCE
Core Insurance Solutions
(337) 267-7963
coreinsurancela.com

Goosehead Insurance
Garet Berry
(337) 504-7714
www.goosehead.com/garet-berry

Maven Risk Specialist
(337) 362-2271
www.mavenrisks.com

Riverlands Insurance
(337) 962-1369
www.riverlandsinsurance.com/
team/josh-hidalgo

TWFG Knight Insurance
(337) 716-7074
agentpages.twfg.com/lisaknight/

INSURANCE SERVICES
Shield 365 Insurance
(337) 573-0675
www.shield365insurance.com

INTERIOR DESIGN / 
REMODELING
S. Clare Design
(337) 296-5290
sclare.design

JUNK REMOVAL / DEMOLITION
Acadian Haul-Away & 
Junk Removal, LLC
(337) 366-1795
www.acadianhaulaway.com

LAWNCARE/LANDSCAPING
Meyers Lawncare & 
Landscaping, LLC
(337) 256-6963

MARKETING AGENCY
Procept Creative Agency, LLC
(337) 252-7416
www.proceptmarketing.com

MORTGAGE / LENDER
Castille Mortgage
(337) 354-4415
www.castillemortgage.com

Edge Mortgage
(337) 230-1538
www.edgemortgageloan.com

Edge Mortgage - Jaime Trahan
(337) 362-4050
www.edgemortgageloan.com

GMFS Mortgage
(337) 456-3580
gmfsmortgage.com/stacey.britton

NEXA Mortgage, LLC
(337) 230-5431
www.annauriegas.com

SFMC Home Lending
(337) 278-3834
sfmc.com/loan-officer/lizbreaux/

Southern Elite Mortgage
(337) 942-5180
www.apmortgage.com/dba-lo/
mattie-cortina

Terry McBride of 
Reliant Mortgage
(337) 294-0252
www.reliantacadiana.com

MORTGAGE LENDER
Lending House
(337) 278-0313
www.lendinghouse.com

PAINTING COMPANY
Fresh Coat Painters of Lafayette
(337) 523-9572
www.freshcoatpainters.com/
locations/lafayette

PHOTOGRAPHER
Wesley Sun Chee  
Fore Photography
(337) 412-3879
wesleysuncheefore.com

PHOTOGRAPHER | REAL 
ESTATE MEDIA
Cajun Virtual Tours
(337) 654-0904
www.cajunvirtualtours.com

PLUMBER
A 5 Star Plumbing Company
(337) 254-1275
www.a5starplumber.com

dan@danhartconstruction.net
Harthomesofacadiana.com

337-257-8450
     harthomesofacadiana

• HANDS ON

 • ATTENTION TO DETAIL

 • REPUTABLE

• TRUSTWORTHY

Experience the HART Difference
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Meet
The

Team
Drake Abshire

Publisher
Wesley Sun Chee Fore

Photographer

Jenny Hockett
Scheduling Coordinator

Elizabeth Trahan
Videographer

Jess Wellar
Staff Journalist

Holly Hebert
Advertising Manager

DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company 
d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the 
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the 
assistance of artificial intelligence (AI) tools by authors or contributors and may not be independently verified by N2.

( 3 3 7 )  6 5 2 - 8 6 5 4   |   L a n ce @ d ra g o n fl y m g t . co m

      D ra g o n fl y  Co n s t r u c t i o n

7 Years Trusted Experience in Acadiana

• NEW CONSTRUCTION

• RESIDENTIAL REMODELS

• HOME ADDITIONS

• OUTDOOR OASIS
DRAGONFLY

CONSTRUCTION

num
afilm

s.com
 |  info@

num
afilm

s.com
  |  (337) 371-9498

NUMA FILMS
PROFESSIONAL CONTENT CREATION AND BRANDING



Acadiana Real Producers • 1514 • August 2026

Loan Officer
NMLS #2647475

337-356-3415
chargrave@lendinghouse.com

Quality Service & Individual Attention

Loan Officer
NMLS #2312938

337-278-0310
becky@lendinghouse.com

100 Sabal Palm Row Suite 106 | Youngsville, La. 70592
www.lendinghouse.com

LendingHouse NMLS #2141418
777 Brickell Ave Suite 500 | Miami, Florida 33131

Courtney Hargrave Becky Gogola

(337) 412-3057
hollandstreecare.com

"Rooted in Service,
Growing Together”

Home and Business Organization
Professional Packing/ Unpacking
Maintenance/ Support Services

Heather Borges
337-341-2025 • heather@beeorganized.com

beeorganized.com/lafayette                @beeorganizedlafayette

Booked referrals = $100 Bee 
Organized gift card for you to enjoy!

Zed LaCour, Broker
PMI Integrity Properties

337-476-1176 • support@pmi-integrity.com
www.pmi-integrity.com

L A F A Y E T T E  &  S U R R O U N D I N G  A R E A S

Each office is independently owned and operated
L I C E N S E D  I N  L O U I S I A N A

We make Property Management, manageable!
Partner with us today!

Rent Collection
Maintenance Coordination
Routine & Annual Inspections
Tenant Communication
Turn Services & Make-Readies
Leasing & Tenant Placement
24/7 for Owners & Tenants
Backed by Proven Systems & Local Expertise
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Providing a 
platform to 

celebrate 
and unite 

the top 
real estate 

professionals 
across 

Acadiana!

(337) 366-1795 · www.acadianhaulaway.com
acadianhaulaway@gmail.com

     Acadian Haul-Away & Junk Removal, LLC ·      acadianhaulaway

Need Junk Gone?
We'll Haul It Away - Today! 

Let us take the mess off your hands:
Furniture & Appliance Removal
Garage & Attic Cleanouts
Yard Debris & Storm Cleanup
Estate & Eviction Clear-outs

Light Demolition
(sheds, playsets,hot tubs,etc.)
Hoarder House Cleanouts
Storage Unit Cleanouts

LOCALLY OWNED & OPERATED IN ACADIANA
QUICK TURNAROUND & FLEXIBLE SCHEDULING

FREE ESTIMATES · NO HIDDEN FEES · FRIENDLY, PROFESSIONAL CREW

Coty Bergeaux, Owner
DRAKE ABSHIRE 

Owner/Publisher  
Acadiana Real Producers  

Drake.Abshire@Real 
ProducersMag.com  

(337) 316-0479

As summer is in full swing, many 
families are making their final moves 
before the school year starts. For 
real estate professionals, this season 
often brings a unique mix of urgency 
and opportunity. Buyers are eager to 
settle in before new routines begin, 
sellers are hoping to capitalize on peak 
market activity, and agents are working 
diligently to help clients navigate one of 
life’s biggest decisions.

One thing that never changes in real 
estate is the importance of having the 
right professionals in your corner. 
From lenders and insurance agents to 
inspectors, title companies, contractors, 
and countless others, successful 
transactions are built on strong 
partnerships and trusted expertise.

With that in mind, we’re excited to 
welcome two new Preferred Partners 
to the Real Producers community. 
Southern Elite Mortgage empowers 
homebuyers with confidence, knowledge, 
and expert guidance from the loan 

application through closing. Whether 
purchasing a first home, an investment 
property, or building a dream home, 
their team is committed to helping clients 
understand their options and navigate 
the lending process with ease.

We’re also pleased to welcome TWFG 
Knight Insurance. As an independent 
insurance agency, they work on behalf 
of their clients—not the insurance 
carriers—helping homeowners, 
business owners, and families find 
the right coverage at competitive 
rates from several of Louisiana’s most 
trusted providers.

As always, we encourage you to 
connect with the professionals 
featured in these pages and 
continue building relationships 
that help elevate our industry.

Don’t forget to mark your calendars 
for our upcoming Social Media 
Extravaganza on August 18th. 
Whether you’re looking to sharpen 
your online presence, learn new 
strategies, or connect with fellow top-
producing agents, it’s an event you 
won’t want to miss.

Thank you for being part of this 
community. We appreciate all that you 
do to serve your clients and contribute 
to the continued success of real estate 
across Acadiana.

Until next month,

A NOTE 
FROM THE 

PUBLISHER

BY DRAKE ABSHIRE
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• Purchases & Re�nances

• Primary homes, second homes 
and investment properties

• Licensed in Louisiana, Texas, 
Florida, and Alabama

• Excellent service and knowledge!

Let me help get
you pre-approved

Your local
Mortgage Broker

chris@edgemortgageloan.com
www.Edgemortgageloan.com

(337) 230-1538

Chris Bienvenu
Mortgage planner

nmls# 1181784

Apply Now
christopherbienvenu.floify.com

THANK YOU!!! To all my
amazing realtors and clients
for another great year!!

“Trahan & Sons Heating & Cooling is a third-generation family-owned 
and operated HVAC company proudly serving Lafayette and the 
surrounding areas for over 40 years. Our owners are still involved 
in day-to-day fieldwork, ensuring every customer receives the same 

honest, dependable service our name was built on. We believe in fair, 
straightforward pricing and employ no-commission technicians, so 
our focus is always on repairing your system first—not selling you 

something you don’t need. As a small family business, we value 
long-term relationships and treat every home and business like it belongs to 

our own family. When you call Trahan & Sons, you can expect integrity,
experience, and service you can trust.”

Installation | Repair | Replacement | Preventative Maintenance Contracts
Residential and Light Commercial Service | Financing Options Available

Residential & Light Commercial HVAC Services

337-319-1614
www.trahanandsons.com
trahansonsac.heating@gmail.com

Lafayette, LA &
surrounding areas
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Real Estate Closings • Refinancing
Reverse Mortgage • eClosings
Donations • Notary Closings
Business & Estate Planning

1301 Camellia Blvd. Ste#401 • Lafayette, LA 70508
(337) 984-9480

BY JEREMY CASTILLE OF 

CASTILLE MORTGAGE

ASK THE EXPERT

One of the biggest 
misconceptions in 
real estate is that all 
lenders do the same 
job. They don’t.  

The difference 
between an average loan officer and an 
experienced one can mean the difference 
between a smooth closing and a deal that 
falls apart.  

From my 10 years of experience as a 
loan officer, one of the main issues I 
see is borrowers going under contract 
who either should not be putting offers 
in yet or who have issues in their file 
that should have been addressed before 
going under contract.  

This is not just an isolated issue in our 
area. Nationally, 32% of all loans get 
denied on the first submission. That is 
more than one out of every four loans 
that are started.  

This issue affects sellers, buyers, and 
agents alike.  

Sadly, much of this can be 
attributed to a lack of knowledge 
and experience. Unfortunately,  a 
lot of loan officers in our industry 
are simply salespeople. They make 
everything sound like sunshine and 
rainbows to borrowers and approve 
clients without truly understanding 
the parameters of the loan.  

That is why it is so important for Realtors 
to refer their clients to loan officers who 
are more than just salespeople.  

ways a loan could be approved, 
rather than simply accepting 
the first opinion on a file.  

I have been very blessed to help clients 
who were previously denied by other 
lenders.  There is nothing quite like 
hearing the joy in someone’s voice after 
helping them obtain financing when 
they had lost all hope.  

I have been doing this long enough that 
many Realtors throughout Lafayette 
and the surrounding areas know this to 
be true. After saving one deal, someone 
actually made me a mug that says “The 
Drew Brees of Mortgages”. Definitely 
one of my favorite gifts of all time.  

So, Realtors, my advice is 
simple: be careful when it comes 
to your client’s lender.  

Start learning some of the 
guidelines yourself. Not every 
borrower is the same, and not every 
borrower fits into the same box 
that some lenders only know.  

I tell all of my Realtor partners that even 
if it is not my loan, call me. I will go out 
of my way to help anyone in need.  

We should all be working 
toward the same common goal, 
and that is helping people.  

With all that being said, I wish you all 
great success. If you are ever in need, 
please reach out anytime.  

God bless. 

Loan officers should educate borrowers 
on loan programs and explain why a 
borrower is or is not approved. This is 
often one of the telltale signs of whether 
a loan officer truly knows what he or 
she is talking about.  

Another factor to consider is a loan 
officer’s track record.  

How many files have they closed?  

Are they confident and concise when 
answering questions?  

Are they known for being able to make 
difficult deals work?  

How many contracts actually make it to 
the closing table?  

One of the things I am most proud of in 
my career is what I call my “fall-through 
rate.” I  look at how many files I have 
put under contract versus how many 
failed to close.  

Since starting at Castille Mortgage 
eight years ago, I have averaged over 
100 loan closings per year. Proudly, I 
can say that less than 1% of all my files 
that have gone under contract did not 
close, and those were mainly due to 
misinformation from the borrower.  

I attribute that success to knowledge, 
experience, diligence, and a strong 
understanding of lending guidelines. 

There have been many times when 
I have corrected underwriters 
or educated them on alternative 

Are Your 
Deals Closing?
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C O V E R A G E  T H A T  K E E P S  C L O S I N G S  M O V I N GC O V E R A G E  T H A T  K E E P S  C L O S I N G S  M O V I N G
CALL TODAY AND GIVE US A TRY!

337-267-7963
coreinsurancela.com

Key

Edge Mortgage, LLC
120 Rue Beauregard, Ste 110 
Lafayette, LA 70508 
337-362-4050
NMLS# 2320423

We are licensed in Louisiana,
Texas, Alabama, Florida

WE ARE THE

W e  s p e c i a l i z e  i n  m a n y  d i f f e r e n t  p r o g r a m s :  F H A ,  C o n v e n t i o n a l ,  U S D A ,  V A ,  B a n k  S t a t e m e n t ,
1 0 9 9 ,  D S C R ,  O n e - T i m e  C o n s t r u c t i o n ,  a n d  D o w n  P a y m e n t  A s s i s t a n c e  P r o g r a m s

TO YOUR HOME

Gardner's Electrical Services is a 
family-owned and operated 
business serving the Lafayette 
and Acadiana area. 

Owned by Matthew Gardner, 
we take pride in offering reliable 
electrical services with a 
personal touch.

Gardner's Electrical Services

gardnerselectrical

gardnerselectrical.com(337) 349-9224

matthew@gardnerselectrical.com

101 N. Pat Street Scott, LA 70583
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S AV I N G  Y O U R  S K I N  W I T H  T R U T H F U L N E S S

DR. KRISTY KENNEDY

WRITTEN BY JESS WELLAR

PHOTOGRAPHY BY WESLEY 

SUN CHEE FORE

PARTNER SPOTLIGHT

“Just because something sounds good on social media, doesn’t mean it is good for you,” Dr. 
Kristy Kennedy cautions. “If your dermatology provider has never told you no, they may 
care more about your money than they care about your results. You need a provider that 
will tell you the truth and that you can trust to do the right thing, just like in real estate.”

withDermatology 
Center of Acadiana

That honest, relationship-driven philosophy has helped Dr. 
Kennedy grow Dermatology Center of Acadiana into one of 
Lafayette’s most trusted independent dermatology practices. 
Since relocating to Lafayette in 2012 and officially opening the 
current practice in 2014, Dr. Kennedy and her all-star team 
have continued growing their reputation with a patient-first 
approach that values long-term trust over trends.

Today, DCA provides full-spectrum dermatology services 
ranging from medical treatment for conditions like psoriasis 
and acne to skin cancer surgery, cosmetic injectables, laser 
treatments, and esthetic services, all under one roof.

An Unexpected Calling 
Originally from the North Shore just outside New Orleans, Dr. 
Kennedy attended LSU for both undergraduate studies and 
medical school before completing her dermatology residency 
in Memphis, where she then spent time working in the VA 
hospital’s dermatology department.

Despite ultimately building a career she genuinely loves, 
dermatology was not always part of the original plan.

“I am a very visual person, so when I did my 
dermatology rotation in medical school, I fell in love 
immediately,” Dr. Kennedy recalls. “It took me by 
complete surprise because I really didn’t know much 
about the specialty before that experience.”

What immediately appealed to her was the variety. 
Dermatology allowed her to blend medical, surgical, and 
cosmetic care while treating patients of every age and 
background. More than anything, she loved that no two days 
ever looked exactly the same.

“It’s nearly impossible to get bored in dermatology,” she adds 
with a laugh.

Her move to Lafayette also came together unexpectedly through 
a personal connection. While living in Memphis, Dr. Kennedy 
heard repeatedly about respected local dermatologist Dr. Dupree 
through her mother’s best friend, eventually reaching out directly 
despite knowing he had never previously taken on a partner.

“He was looking at retiring in the next few years and wanted 
to have someone to entrust with the care of his patients,” Dr. 
Kennedy recalls. “Well, we enjoyed practicing together so much, 
he ended up working for 14 more years before retiring at the 
end of last year!”

Where Honesty Trumps Trends 
In an era dominated by social media beauty trends, viral 
procedures, and aggressive cosmetic marketing, Dr. Kennedy 
believes one of the biggest differentiators at Dermatology Center 
of Acadiana is the practice’s willingness to prioritize what is 
actually best for the patient, even if that means turning down 
services someone requests.



Acadiana Real Producers • 2726 • August 2026

To learn more about Dermatology Center of Acadiana or book an appointment, 
visit www.dermcenterofacadiana.com or call 337-235-6886 today!

That honesty has become especially important within 
cosmetic dermatology, where patients often arrive convinced 
that a specific treatment, filler, or procedure they saw online 
is exactly what they need. With 18 years of experience in 
her field under her belt, Dr. Kennedy knows the reality is far 
more individualized.

“Social media and influencers can often give people an idea in 
their head that one particular product or procedure is the best, 
but everyone’s skin needs are 
different,” she says. “People 
come in ready to plop down 
serious money and it might 
not be a good idea for their 
skin type.”

That patient-centered 
mentality extends 
throughout the entire 
practice, which currently 
includes 15 team members, 
three additional medical and 
cosmetic providers, a laser 
specialist, esthetician, and 
what Dr. Kennedy proudly 
describes as “the best admin 
and support staff in town.”

Together, the team has built 
a collaborative environment 
where patients often receive 
care across multiple services 
and providers within the 
same office over many years. 
That continuity and trust over generations, Dr. Kennedy says, 
remains one of the most fulfilling parts of the job.

“It feels like one big family when a patient comes in and we 
have also treated their parents, siblings, and children,” she 
smiles. “We do not take that trust lightly.”

DCA was also voted Best Dermatology Practice in last year’s 
Acadiana Choice Awards, recognition that reflects the 
consistency and care Dr. Kennedy’s team strives to deliver 
every day.

Beyond The Business  
Outside of seeing patients, Dr. Kennedy’s world revolves 
around her four children: David (17), Lilly (16), James (14), 
and Graham (12). Whether it is football, basketball, school 
events, or simply navigating what she jokingly refers to as the 
family’s “daily chaos,” she says motherhood remains her most 
meaningful role. 

She also credits her mother, Ginger, for helping make 
everything possible after relocating to Lafayette alongside 
the family following the passing of Dr. Kennedy’s father: “I 

absolutely could not do it without my mom,” she 
acknowledges gratefully.

When she is not working, travel remains one of 
Dr. Kennedy’s biggest passions. From Costa Rica 
and Iceland to Indonesia and an upcoming trip 
to Patagonia with her brother later this year, 
she loves exploring nature, adventure, and new 
cultures whenever possible.

Giving back locally also remains important to 
both Dr. Kennedy and her team. The Dermatology Center of 
Acadiana regularly hosts various Veteran, food and toy drives, 
as well as seasonal community initiatives throughout the year 
while encouraging others looking to serve Acadiana together to 
reach out. 

“Next up, we will have our annual food drive for Thanksgiving, 
a toy drive in December and then for our patients, they should 
be on the lookout for our big holiday virtual open house for 
great discounts!” she notes. “Follow us on social media to be 
sure you don’t miss them.”

Looking ahead, Dr. Kennedy remains optimistic about both 
the future of the practice and the relationships they continue 
building throughout the community.

“This is the dream that I’ve worked hard for and now I’m living 
it with my team,” Dr. Kennedy concludes. “Being able to care 
for people and treat them like family is no longer a dream, it’s 
our reality.” 

B E I N G  A B L E  T O  C A R E 
F O R  P E O P L E  A N D  T R E AT 
T H E M  L I K E  FA M I LY  I S 
N O  L O N G E R  A  D R E A M ,
IT’S OUR REALITY.”



Acadiana Real Producers • 2928 • August 2026

We are a local mortgage company that 
specializes in USDA, FHA, VA, Conventional loans, 

and manufactured homes.

601 Loire Ave, Suite C, Lafayette, LA 70507

Heather Moody

paige@southerneliteteam.com

337-580-5020 cell

337-942-5180 office

https://www.louisianamortgagelender.com/

Mattielene Cortina

mattie@southerneliteteam.com

337-942-5180 office

337-580-6244 cell

www.apmortgage.com/dba-lo/mattie-cortina

Partner with Burford Roofing & Construction, LLC
151 Southpark Rd. | Lafayette, LA 70508 | (337) 412-7540 | www.burfordroofing.com

The Roofer Realtors Trust.
Helping you protect deals, listings, and clients — without the headaches.

Fast inspections for listings & buyers
Clean, professional crews (your reputation matters)
Storm & insurance claim support
Residential & Commercial

FREE LISTING 
& PRE-CLOSING INSPECTIONS BURFORD ROOFING 

AND CONSTRUCTION, LLC
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PARTNER SPOTLIGHT

MUCH MORE 
THAN A 

HEADSHOT

WESLEY
WRITTEN BY 

JESS WELLAR

PHOTOS BY 

AUSTIN SUN 

CHEE FORE

Whether he’s photographing 
a wedding, capturing a 
Realtor’s brand story, 
shooting for local 
restaurants, or helping 
bring the pages of Acadiana 
Real Producers to life each 
month, Wesley has gained 
an appreciative fan base 
by making people feel 
at ease while delivering 
images that feel authentic, 
polished, and personal. 

From Hobby To Full- 
Time Passion 
A proud Lafayette local, 
Wesley never originally 
intended for photography to 
become a career. Like many 
successful entrepreneurs, 
he simply followed an 
interest that gradually 
evolved into something 
much more profound.

“Photography started off 
simply as a hobby — I just 
wanted to take better photos 
of the places I was traveling 

to,” Wesley remembers. “I 
wanted to more accurately 
share the experiences and 
sights that I had the privilege 
to see.”

At the time, Wesley was 
busy running CrossFit 
Lafayette, the first CrossFit 
gym in Lafayette, which he 
owned and operated from 
2009 through 2017. After 
purchasing his first camera 
in 2013, he began using 
photography to improve 
his gym’s website and 
marketing materials. 

Before long, though, local 
families and restaurant 
owners started asking if 
he would photograph their 
businesses and events as well.

“When I bought that camera, 
I had no idea the path it 
would lead me down,” 
Wesley marvels. “I was 
hooked, and I began diving 
further into photography 

by reading books, watching 
tutorials from respected 
photographers, taking 
online courses, and 
collaborating with other 
local photographers.”

By 2018, Wesley upgraded 
his equipment and started 
pursuing larger projects 
such as weddings. Two years 
later, after steadily building 
a loyal client base alongside 
his sales career, he left his 
sales job and made the leap 
into photography full-time, 
launching Wesley Sun Chee 
Fore Photography. 

“Of course, it was a little 
scary making that decision 
during the beginning of 
the pandemic, but I had 
to pick one career at that 
point since I was getting so 
busy with the photoshoots,” 
he points out. “Thankfully, 
business has continued to 
grow every year through 
tremendous word of mouth.”

Helping Agents Tell  
Their Story 
Today, Wesley operates a 
full-service photography 
and videography 
company serving a 
remarkably diverse 
range of clients. Along 
with wedding and 
engagement photography, 
he photographs local 
restaurants, law firms, 
families, graduates, 
events, real estate listings, 
and magazines. His 
talented brothers, André 
and Austin, assist with 
much of the videography 
work, helping expand the 
company’s capabilities 
while maintaining the 
same creative vision.

For Realtors in  
particular, Wesley 
believes professional 
photography extends well 
beyond simply updating 
a profile picture or 
marketing brochure.

“After being a personal trainer for over a decade, you learn to make people 
feel comfortable in what would normally be an awkward situation,” Wesley Sun 
Chee Fore explains. “That skill has transferred over very well into photography; 
while it’s fun to work with professionally trained models from time to time, the 
majority of my clientele are not used to being in front of the camera.”

with Wesley Sun Chee Fore Photography
SUN CHEE  FORE
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or a family celebrating an 
important milestone. His 
goal is always to create 
images that feel genuine 
while highlighting the 
best version of the person 
standing in front of the lens.

The most rewarding part, 
he says, comes after all the 
planning, shooting, and 
editing are a wrap.

“Seeing the finished product 
after the vision has come 
together and how happy it 
makes the client is the most 
fulfilling part of my work,” 
Wesley smiles.

Behind The Lens 
Outside of shooting, fitness 
continues to play a major 
role in Wesley’s life. He has 

practiced jujutsu for more 
than two decades after 
first starting the ancient 
Japanese martial art at age 
18. The discipline, challenge, 
and constant pursuit of 
improvement continue to 
keep him engaged both 
physically and mentally.

When he’s not training or 
exercising, there is a good 
chance Wesley is either 
cruising on his motorcycle 
through a scenic local area 
around sunset or planning 
his next trip with a camera 
in hand. Travel remains 
one of his favorite ways to 
recharge creatively, and he 
is already looking forward to 
more adventures ahead.

Wesley’s passion for 
photography also 
extends into community 
involvement. As a 
longtime dog lover, Wesley 
volunteers his talents 
to help local animal 
shelters improve adoption 
outcomes by creating 
stronger photographs 
of animals in need.

“We have noticed a much 
higher adoption rate when 
they have better photos, and 
many lives have been saved 
from being euthanized,” he 
adds with a touch of pride.

On The Horizon 
Eyeing the future, Wesley 
has much to look forward 
to. He hopes to earn his 
black belt in jujutsu by the 
end of the year and plans 
to continue scaling the 
business while maintaining 
the exceptional quality that 
clients have come to expect 
from his work.

Wesley recently invested 
in a new camera system 
for both photography and 

“First and foremost, 
everyone needs updated 
headshots and lifestyle 
headshots, and that is 
especially true for Realtors,” 
Wesley emphasizes. “A 
photoshoot really tells people 
who you are.”

In a competitive industry 
where consumers have many 
options, Wesley believes 
authentic branding helps 

Realtors stand apart before a 
conversation ever begins.

“A lot of people are 
selling houses,” he states. 
“It is important to be 
able to sell yourself as 
a professional first.”

That same philosophy 
applies whether Wesley is 
photographing a business 
owner, a bride and groom, 

IT IS IMPORTANT TO BE ABLE 
TO SELL YOURSELF AS A 

PROFESSIONAL FIRST.”

To learn more about Wesley Sun Chee Fore Photography 

or book an appointment, visit www.WesleySunCheeFore.

com or call Wesley at 337-412-3879.

CONTACT

US!

videography projects and 
says growth has remained 
constant thanks to happy 
clients telling friends, 
family, and colleagues, 
and increased visibility 
throughout Acadiana.

Like many creative 
professionals, Wesley has 
also witnessed technology 

dramatically reshape the 
photography industry over 
the past decade. Rather than 
viewing those changes as a 
threat, he sees many of the 
recent advancements as tools 
that help photographers 
spend less time on tedious 
tasks and more time 
focusing on creativity 
and client experience.

“AI has made the editing 
process much easier,” 
Wesley concludes. 
“From simple tasks like 
removing flyaway hairs 
to removing a car that 
happened to zoom into 
the background of the 
perfect shot. Not only 
does it look better, but it’s 
faster to do as well.” 
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Call 337-235-6886 to schedule your appointment!     dermcenterofacadiana.com  |         @dermacadiana

M�t O� Sk� Exp�ts

Now a
ept�g 
new p	�nts! 

At Dermatology Center of Acadiana, 
your skin is in the most trusted hands.

With over 20 years of dermatology experience, 
Meghan combines clinical expertise and precision 
artistry to deliver radiant, healthy skin. Her advanced 
training in laser technology ensures that every 
treatment is performed safely and effectively—with 
beautiful, lasting results.

Blair brings her refined touch and deep 
understanding of skin health to every service she 

provides. Her expertise in customized facials, 
chemical peels, and skin-rejuvenating treatments 

helps patients achieve confidence through 
luminous, balanced skin.

Me��, LPN & Laser Specialist

Bla�, Licensed Esthetician

Together, Meghan and Blair create an exceptional skincare experience that 
blends medical knowledge with aesthetic excellence.
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We treat you like family, it's a better way of doing business

JEREMY CASTILLE
Loan o�cer - Owner

NMLS ID # 1421097

Cell: 337-230-1536
O�ce: 337-534-4415
Jeremy@castillemortgage.com

BRENON WILSON
Loan O�cer

NMLS ID 2244342

Cell: 337-552-8073
O�ce: 337-534-4415
Brenon@castillemortgage.com

castillemortgage.com
Castille Mortgage is licensed in 
Louisiana, Texas and Florida.

Named as "Best Mortgage 
Company" by the times of Acadiana 

in 2020, 2021 and 2022.

Client: Trahan's Electrical
Service and Repair, LLC

Size: 1/4
Location: Standard

Reliable
Electrical Services

Licensed & Insured ∙ Residential & Commercial

Repairs • Installations • Upgrades
Panel Upgrades • Troubleshooting

Generator Installs • Lighting • A/C Connections

Call Today for a Free Quote

337-346-0312
thomasdevan1@gmail.com

Serving St. Mary 
Parish, Iberia Parish, 

St. Martin Parish, 
Lafayette Parish
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JOEL

WRITTEN BY 

JESS WELLAR

PHOTOGRAPHY 

BY WESLEY SUN 

CHEE FORE

COVER STORY

“It’s never lost on me that 
buying or selling a home is a 
life event before it’s a real estate 
transaction,” Joel Bacque begins. 
“All the moments that happen 
inside those walls …. For many of 
the people I get to serve, a home 
becomes a backdrop for an entire 
chapter of their lives, sometimes 
for multiple generations.”

That sentimental observation 
helps explain why Joel has 
become one of Acadiana’s most 
respected Realtors over the past 
14 years. The Lafayette agent with 
Real Broker has built a business 
that continues to thrive almost 
entirely on repeat clients and 
referrals, by understanding that 
real estate has always been about 
people first. 

Close to Home 
A lifelong resident of Acadiana, 
Joel graduated from Our Lady 
of Fatima, St. Thomas More 
High School, and later earned 
his business degree from the 

University of Louisiana at 
Lafayette. After college, he spent 
a year working in medical facility 
management and development 
before launching his own 
entrepreneurial venture as the 
owner of a Subway franchise in 
downtown Lafayette, which he 
successfully operated for more 
than seven years.

For Joel though, real estate has 
never been that farfetched. 
His father, Bill Bacque, joined 
Van Eaton Romero in 1990, and 
Joel spent years watching the 
business from the sidelines. He 
even worked as the company’s 
in-house flyer designer while 
attending college. Despite that 
early exposure, however, real 
estate never seemed like his 
intended path.

But that all changed in 2011. 
At just 29 years old, Joel was 
diagnosed with bladder cancer. 
The diagnosis arrived at a time 
when life appeared to be falling 

perfectly into place. He and 
his wife, Melanie, had recently 
welcomed their first child, and 
his business was humming along. 
Suddenly, his world turned 
upside down.

“After successful surgery and 
treatment, for me, uncertainty 
still lingered, as I didn’t know 
what the future held,” Joel recalls. 
“I made a decision to get into 
real estate because I wanted the 
flexibility to spend more time 
with my family. Little did I know, I 
would fall in love with the job!”

Initially, Joel eased into the 
business while continuing to 
operate his restaurant before 
eventually making the leap full-
time in 2015. 

That transition was made easier 
thanks to a long list of people 
willing to invest in him. While 
Joel is quick to credit his father as 
the most influential figure in his 
life and career, he also gratefully 

BACQUE

GIVING MUCH 
MORE THAN  

HE TAKES
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acknowledges Teresa Hamilton 
for her guidance when he joined 
her team early on, the countless 
agents at Van Eaton&  Romero, as 
well as his Real Broker colleagues, 
leadership, and staff who continue 
to challenge and encourage him 
today, especially his cherished 
“West Wing” office cohorts.

“One of the biggest lessons I’ve 
learned throughout my career 
is that success is rarely a solo 
journey,” Joel offers. “We all 
stand on the shoulders of people 
who are willing to share their 
knowledge, answer our questions, 
challenge us to grow, and help 
us become better than we could 
have become on our own.”

The Steady Hand 
Since entering the business in 
2012,  Joel has built a successful 
career serving buyers, sellers, 
landlords, and investors 
throughout Acadiana, earning 
recognition for his production 
and service while developing a 
reputation for being the steady 
voice clients want in their corner. 
Ask him what separates his 
business, though, and the answer 
always comes back to trust and 
taking his responsibility seriously 
as a Realtor.

Whether helping a first-time 
buyer, assisting a family 
relocating to Acadiana, or guiding 
someone through a major life 
transition, Joel approaches each 
situation with the same objective: 
to remove as much stress as 
possible while helping clients 
make confident decisions.

“I want all my clients to feel 
like they have someone in their 
corner who genuinely cares 
about making the right decision 
for their family,” he says. “Not 
just someone looking to complete 
a transaction.”

Clients consistently describe 
Joel as patient and even-

keeled. Rather than reacting 
emotionally when challenges 
arise, he focuses on finding 
solutions and helping clients 
keep the bigger picture in view.

“There is a solution for every 
problem that we run into in a 
transaction, whether it’s easy or 
difficult,” he affirms. 

“I tell my clients, there is always 
going to be a buyer for your 
property, and there’s always going 
to be a house out there that will fit 
your needs,” he continues. “I will 
take as much time and work with 
a client as long as it takes to help 
them meet those needs.”

Giving It Away 
After more than 14 years in the 
business, Joel has reached a stage 
where success feels less about 
personal achievement and more 
about helping others along. The 
same generosity shown to him by 
mentors throughout his career 
now fuels a growing desire to 
give back to the profession that 
changed his life.

It’s a reciprocal outlook he carries 
into conversations with newer 
agents and colleagues alike. 

“What I’ve learned is that 
there is incredible value in 
surrounding yourself with people 
who know more than you do,” 
he emphasizes. “But just as 
important, don’t gatekeep what 
you learn. Share it. Teach it. Give 
it away.” 

Joel credits much of that 
mindset to advice he received 
from respected industry 
leaders such as the late Hammy 
Davis, whose words continue 
to resonate years later.

“Hammy was always big on 
reciprocity,” Joel acknowledges. 
“‘He liked to say, ‘When times get 
slow, give more business away, 
and it will all come full circle.’”

TO KNOW EVEN ONE L IFE 
HAS BREATHED EASIER 

BECAUSE YOU HAVE L IVED. 

THIS IS TO HAVE 
SUCCEEDED.”
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The Good Stuff 
Outside of helping clients, Joel’s 
priorities are crystal clear. 
Melanie and their three children 
— Grayson James (16), Lily Claire 
(13), and Emma Pearl (7) —remain 
at the center of everything he does. 

“My life experience has rooted 
my perspective that time is truly 
precious,” he points out.

Their household also includes 
Dug, their two-year-old Golden 
Retriever, whose name was 
inspired by the lovable dog from 
the movie “Up.” However, as Joel 
jokes, the name has proven fitting 
for more than one reason if you 
visit his yard. 

Much of the Bacque’s family 
time revolves around travel 
and enjoying the outdoors, 
whether it’s frequent visits to 
Orange Beach, afternoons in the 
swimming pool, or simply taking 
walks with Dug around their Saint 
Streets neighborhood and Moncus 
Park. Joel and Melanie also enjoy 
discovering new restaurants and 
tasting menus whenever they 
get the chance, while a summer 
adventure to Great Wolf Lodge is 
already on the family calendar. 
Looking ahead, the couple is 
planning a trip to Greece next 
year to celebrate their 20th 
wedding anniversary.

When he’s not cheering on the 
Ragin’ Cajuns, Saints, or following 
Formula One racing, Joel can 
often be found building Lego 
sets with his son, experimenting 
with homemade pizza recipes, 
or indulging his lifelong love of 
video games. 

He also remains active in the 
community through organizations 
that are meaningful to him. 
Raising money and awareness in 
the fight against cancer remains a 
personal passion, and from 2022 
through 2025, he volunteered with 
the American Cancer Society’s 
Black & White Gala while also 
being honored as a Spirit of Hope 
Award recipient in 2021. Today, 
he serves as an active board 
member of PASA, continuing his 
commitment to giving back to the 
Acadiana community.

Looking down the road, Joel has 
absolutely zero plans to let off the 
gas and quips he intends to “sell 
real estate forever” while giving 
back to the profession that has 
given so much to him.

These days, Joel often finds himself 
returning to a quote that perfectly 
captures how he defines both 
success and his future legacy: “To 
know even one life has breathed 
easier because you have lived. This 
is to have succeeded,” he recites. 

FUN FACT: 
I F  YOU EVER WANT TO F IND 
JOEL ,  HE ’S  A  D IEHARD 
RAGIN CAJUNS FOOTBALL 
FAN,  ATTENDING MOST 
HOME GAMES AT SPOT 
#402  WITH HIS  TAILGATING 
KREWE,  THE UL  HOTEL .
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Full-Scale Renovations
Quality Craftsmanship and Thoughtful Design
Attainable and Accessible Luxury

Specializing in Custom Home Builds, 
Commercial, & Turn-Key 
Construction

Feel the Quality.
Afford the Luxury.

A Trusted Name in Home Building  |  Locally owned by Bill and Lisa Schoeffler  |  40+ years of Experience

337-739-0034  |       schoefflerbuilt

Welcome to Service First! Preferred Partner 
of the Real Estate Community

Liz Breaux  NMLS# 90305
Service First Home Lending – NMLS# 166487 337-278-3834
LizBro@SFMC.com  |  969 Coolidge St Suite 127  |  Lafayette, LA 70503
sfmc.com/loan-officer/lizbreaux  |       LizBreaux1



Acadiana Real Producers • 4746 • August 2026

Real Estate Journey & Achievements 
What inspired you to take the leap into real estate, and what 

was that first year like for you? 

What inspired me to get into real estate was the chance to 
create a life on my own terms. I wanted a career where 
I could help people, challenge myself, and have the 
opportunity to build long-term wealth. I love meeting 
new people, solving problems, and being involved in 
the community. Real Estate combines all of those things 
while giving me the ability to continuously grow both 
personally and professionally. My first year in real 
estate taught me that success comes from consistency, 
not instant results. There were long days, unanswered 
calls, missed opportunities, and plenty of learning 
curves. But every challenge helped me grow. That first 
year built the habits, resilience, and confidence that I still 
rely on today.

What’s one transaction or client experience that had a lasting 

impact on you? 

One client experience that had a lasting impact on me 
was helping a family move from a difficult living situation 
into a home they never thought they could own. The most 
rewarding part wasn’t the closing; it was seeing how that 
home changed their lives. Their new situation allowed them 
to receive assistance to build a fence for their special needs 
son, giving him a safe place to play and providing the family 
with peace of mind.

If you could go back and give your rookie self one piece of 

advice, what would it be? 

One piece of advice I would give my rookie self is to trust 
the process and stay consistent. Early on, it’s easy to get 
discouraged when results don’t come immediately, but success 
is built through daily habits, persistence, and showing up even 
when things aren’t going your way. Focus on the work, not the 
outcome, and remember that every conversation, follow-up, 
and relationship is planting a seed for future success.

What’s a personal milestone or achievement in your career 

that you’re most proud of? 

One of the achievements I’m most proud of is purchasing 
my first investment property. Real Estate has always been 

PHOTOGRAPHY BY 

WESLEY SUN CHEE FORE

RISING STAR

Noah

about helping others build wealth and create opportunities, so 
reaching that milestone myself was incredibly rewarding.

What’s the best piece of advice a mentor or colleague has 

ever given you? 

One of the best pieces of advice I’ve received is that success 
in real estate isn’t built in a day; it’s built daily. That mindset 
taught me to focus on consistency over perfection and to trust 
that the small actions I take every day will compound into long-
term success.

Challenges & Growth 
How do you handle difficult clients or challenging 

personalities in negotiations? 

I handle difficult clients and negotiations by staying calm, 
listening first, and focusing on solutions instead of emotions. 
Clear communication and keeping everyone’s goals in mind 
help me navigate challenges while working toward the best 
possible outcome.
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How do you stay resilient when deals fall apart or the market 

shifts unexpectedly? 

I stay resilient by focusing on what I can control and 
remembering that every setback is temporary. Not every deal 
works out, but I’ve learned that consistency, a positive mindset, 
and staying focused on serving my clients will always create 
new opportunities.

What’s a challenge you’re still working on overcoming in your 

career today? 

One challenge I’m still working on is balancing growth with 
time. As my business continues to grow, I’m constantly looking 
for ways to be more efficient while still providing every client 
with the level of service and attention they deserve.

How do you manage stress when juggling multiple deals  

at once? 

I manage stress by staying organized, prioritizing 
communication, and focusing on one task at a time. Having 
systems in place helps me keep deals moving forward while 
ensuring my clients always feel informed and supported 
throughout the process.

What’s a misconception people have about being a realtor 

that you wish more people understood? 

I think one misconception about being a realtor is that we’re 
overpaid. The reality is that we often spend months working 
with clients without earning anything upfront. We only get 
paid if a transaction closes, which means we take on a lot 
of risk while investing our time, energy, and expertise into 
helping our clients succeed.

Personal Insight 
What’s a personal or business slogan that keeps you 

motivated every day? 

A saying that keeps me motivated every day is: “The 
life you want is in the work you’re avoiding.” It’s a 
reminder that growth happens when you’re willing 
to do the hard things, have the difficult conversations, 
and stay disciplined even when you don’t feel like 
it. Most of the opportunities we want are on the 
other side of the work we’re tempted to put off.

Where do you see yourself in five years, both personally and 

professionally? 

In five years, I hope to have one or two children with my 
wife and be building a strong family life. Professionally, 
I wanted to be a trusted name in my market, expand my 

investment portfolio, and continue creating opportunities for 
both my clients and my family through real estate.

How do you balance the hustle of real estate with your 

personal life and self-care? 

I prioritize my faith, family and health by making time for the 
gym, setting boundaries when possible, and being intentional 
about spending quality time with the people who matter most. 
When those areas are in balance, I’m able to show up as my 
best both personally and professionally.

What’s one non-negotiable daily habit that helps you stay 

focused and successful? 

One non-negotiable daily habit is starting my day in the gym. 
It sets the tone for everything else, helps me stay disciplined, 
clears my mind and gives me the energy and focus I need to 
perform at a high level throughout the day.

What’s one thing your clients would be surprised to learn 

about you? 

One thing my clients might be surprised to learn about me 
is that I used to be very introverted and uncomfortable with 
putting myself out there. Real Estate pushed me outside my 
comfort zone, and leaning to embrace those challenges has 
played a big role in my personal and professional growth. 

The life you 
want is in the 
work you’re 
avoiding.” 
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WIN A
$250
GIFT CARD

Answering a few questions could be worth $250!

Take our quick survey (it’s just 1 minute) and you’ll
be entered for a chance to win a $250 gift card.

Scan the QR code to enter now!

NO PURCHASE NECESSARY. Open to legal residents of the U.S. (excluding Arizona, Florida, New York, and Rhode Island), age 18 or older. Void where prohibited. Entry period begins 
9/1/25 and ends 12/31/26 at 11:59 PM ET. Limit one entry per person. One (1) winner will be randomly selected each month (on or about the first of each month) to receive a $250 gift 
card. Odds of winning depend on the total number of entries received each month. Winners will be notified via email. The N2 Company, d/b/a REAL PRODUCERS (collectively, "N2"), 
reserves the right to cancel, suspend, or modify the promotion if technical or other issues prevent it from running as planned. By entering, participants agree to release and hold N2 
harmless from any claims arising out of participation. N2 is not responsible for technical errors or issues beyond its control. These rules are governed by the laws of Texas.

P: 337-581-9588
F: 337-334-9816
P: 337-581-9588
F: 337-334-9816

Pier and beam foundation 
specialist

House leveling 

Sill and joist replacement 

Root moisture barriers

Family owned and operated

2753 White Oak Hwy
Rayne, La 70578

2753 White Oak Hwy
Rayne, La 70578
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Travis McGrew
114 Curran Lane
Lafayette, LA 70503
Direct: (337) 573-0675
Cell: (337) 258-7952
tmcgrew@shield365insurance.com
www.shield365insurance.com

CONSISTENT.
EXPERIENCED.
ESTABLISHED.

-New Construction
-Re-Roof and Standing Seam
-Specialty Materials & Installation
-Exceptional Craftsmanship
-Durable, High Quality Results

Trusted Manufacturing Partners

331 Teljean Rd. Lafayette
LA 70503

337-504-3576
gcboflouisiana.com

(337) 356-2762
www.acsuperman.com
       Savoy AC Service Inc.
304 Audubon Blvd. Ste 131, Lafayette
 

(337) 356-2762
www.acsuperman.com
       Savoy AC Service Inc.
304 Audubon Blvd. Ste 131, Lafayette
 

Stay
Cool!!!

Stay
Cool!!!

Financing Available on Approved Credit
Locally Owned and Operated with 

Superior Service & Professionalism

Savoy AC Service Inc.Savoy AC Service Inc.

The N2 Company was named to Inc.’s 
Best in Business list for Social Good — 
the authoritative list of companies that 
make a meaningful impact beyond profit.

Here’s the part we’re most proud of:
The magazine you’re reading is part
of that impact.

Read how THIS magazine is part of something bigger.

INC.
SAYS

Call us for all your insurance needs.
337.362.2271  |  www.mavenrisks.com

100 Asma Blvd Suite 100  |  Lafayette, LA 70508

Wishing All Students a Blessed Year!Wishing All Students a Blessed Year!

Garet Berry  |  Agency Owner
Lafayette Office
(337) 347-7022
garet.berry@goosehead.com

Smarter
Insurance.
By Design.

Call us today for the best coverage 
for your home, car & more.
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24/7 Emergency Service | 337-207-5900 | chapmansac.com
RESIDENTIAL | COMMERCIAL | GENERATORS | REFRIGERATION  | MAINTENANCE PLANS

Inspection day shouldn’t be a deal breaker. Aging HVAC systems, poor 
performance, or backup power concerns can quickly turn excited buyers 
into hesitant ones. We help you stay ahead of the report with pre-listing 
HVAC inspections, fast, reliable repairs, and energy-efficient upgrades that 
add value and confidence.

And when buyers ask about reliability during outages, we’ve got you 
covered there too. Our whole home generator solutions provide peace of 
mind, protect the property, and give your listing a competitive edge, 
especially in the heat of a Southern summer.

Don’t Let HVAC Kill the Deal!Don’t Let HVAC Kill the Deal!

From first showing to final walkthrough, we help ensure comfort, reliability, and zero surprises.

 Looking for a
seamless closing experience?

LET'S WORK TOGETHER!
Lalande Title, LLC  is a full service real estate closing 
company offering title insurance, escrow and closing 

services pertaining to the purchase of residential 
and commercial properties. At Lalande Title, LLC, 

excellence interwoven with trust and engaging 
personable service is more than just a lofty intention, 

it's our way of life.
We offer you closings made simple.

Angela L��de
OWNER/ATTORNEY

angela@lalandetitle.com
337-446-0790

www.lalandetitle.com

Youngsville | Lafayette | Baton Rouge

ROOF REPLACEMENTS & REPAIRS

Free Inspections

CTL is... Committed to 
Local & Certified to Last

(337) 534-0040  |  www.ctlpro.com  |          ctlprola

3 1 1 7  H w y  9 0  E a s t  |  B r o u s s a r d ,  L A  7 0 5 1 8

Trusted Electrical 
Services for 

Acadiana Homes & 
Businesses

Our expert electricians are here to keep your 
clients’ properties safe, functional, and up to code.

OUR SERVICES:
• Real Estate Electrical Inspections
• Panel Upgrades
• Code Compliance Repairs
• Indoor & Outdoor Lighting
• Generator Hookups
• New Construction Wiring
• Emergency Troubleshooting

Need a dependable electrician for your listings
or clients? Call Freedom Electric for fast, professional 

service you can count on.

(337) 344-4551 | Proudly serving the Acadiana area.

Licensed & Insured | Residential & Commercial



9151 Currency St.
Irving, TX 75063

SIGN. SEAL. CELEBRATE!

Info@SoCoTitle.com
www.SoCoTitle.com

251 La Rue France
Lafayette, LA 70508

337-333-SOCO

Alex Hebert, Mitzi Mayeux & Peter Marshall Alex Hebert, Mitzi Mayeux & Peter Marshall 

 Other Locations: 
Lake Charles 
Alexandria
New Iberia

Crowley
Opelousas

and Abbeville


