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Buying a new home while selling the old one Why it Makes Sense:
doesn't have to feel like a juggling act.

with a Bridge Loan from Mortgage Center, your

clients get the breathing room they need and you « Less stress foreveryone:

I} i

get a cleaner, faster path to closing. Your clients can secure their T r
next home without waiting for

Our Bridge Loan is a short-term, interest-only their sale to close. :
home equity loan that lets your clients tap into « Fast access to equity: No | - l ! ¥
the equity of their current hame while it's still on need to pause momentum or . - b — -
the market. delay offers.

* Flexible funds: A practical way l
It's often used to cover: to handlie down payments, fees,

and the unexpected.
The down payment on their new home

Closing costs

Other upfront expenses that pop up

along the way

Branch Manager / Mortgage Loan Officer ” :/\

P (734) 775 9488 ORTGAGE

F (844) 898-0995 M

dsyck@meortgagecenter.com C E N T E R

HMLS #1704638

SECURE YOUR DATE.




CONDO LOANS

MSGCU can help your clients purchase their perfect condo, whether the first or the last unit, with a
fixed- or adjustable-rate loan.

Flexible options for new builds or established properties

- Non-warrantable condo loans available - Local Mortgage Consultants offer step-by-

- Adjustable or fixed-rate financing options step guidance and free consultations

available at competitive rates - No prepayment penalties

- Refinancing options available - Portfolio products available

Michigan Schools and Government Credit Union offers true preapprovals with quick qualification so
your client’s offer stands out in a competitive market. Clients can also count on MSGCU’s great service
for the life of the loan.

We’re open to all Michiganders and proud to be the financial champion of dream chasers.

Jesse Batayeh

Mortgage Consultant

NMLS #533763

Michigan Schools and

Government Credit Union

20595 Farmington Rd.

{ Livonia, Ml 48152

| P: (586) 263-8800, ext. 853
C: (313) 580-7148

MICHIGAN

Schools & Government

CREDIT UNION

m@ Insured by NCUA

Come Hail or High Water Protect
Your Transactions with ACS Roofing's

EXPERT EXTERIOR

Residential Roofing
Commercial Roofs

Flat Roofs

Roof Repairs

Gutters

Windows and Siding

NS

ROOFING INC.

Get a Quote Today!
586.325.4001 | ACSRoofers.com

Mention Real Producers
and Receive $500 Off!

4 . April 2026
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Residential home inspeciions

rod

N - S

Home Inspections
Sewer Camera with video ® Mold / Air Testing ® Radon Testing

KEVIN SCHAAF

734-341-8163 (call or text) e kevin@ksinspections.com

EMBASSY TITLE AGENCY, INC.
Our Customers are Our Foundation

Embassy Title Agency, Inc. is proud to be celebrating our
20th Anniversary in business! We go above and beyond to
service all of our clients. Our dedicated approach ensures
all of our client's needs come first!

Customer service is our middle name.

Kate McCarty Suzy Crossley
President/Owner Account Executive
734.293.2000 Cell: 248.207.0536

EmbassyTitle.com

15704 Farmington Rd, Livonia, MI 48154

Scrossley @embassytitle.com

You win
the listing.
We protect
the closing.

Jeremiah Mullinax
Agency Owner

=y

100 Maple Street, Suite 205, Wyandotte, MI
(734) 272-4700

gonsehead'

INSURANCE
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.

These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses, and thank them for supporting the real estate community!

BLINDS/DRAPERY

Impact Home Staging Experts
(248) 591-4290
www.impacthomestaging
experts.com

BUSINESS TECHNOLOGY
MANAGEMENT
Connextion

(248) 720-6560
yourconnextion.com

CLEANING
Cleaning with Rola
(313) 330-7770

DRAIN CLEANING
Caleb’s Drain Cameras
(810) 841-0596
cdcinspections223.com

ESTATE PLANNING ATTORNEY
Corriveau Law

(248) 380-6800
www.corriveaulaw.com

ESTATE SALES

Aaron’s Estate Sales

(248) 915-8888
www.aaronsestatesales.com

EVENT ENTERTAINMENT
The Todd Everett Experience
248-808-1902
www.thetoddeexp.com

HOLIDAY LIGHTING
Glass Guru Window &
Gutter Cleaning

(906) 203-6538
glass-guru.com

HOME INSPECTION
KS Inspections
(734) 341-8163
ksinspections.com

6 - April 2026

HOME STAGING

Impact Home Staging Experts
(248) 591-4290
www.impacthomestaging
experts.com

INSURANCE
Goosehead Insurance
The Mullinax Agency
Jeremiah Mullinax
(313) 820-3853

State Farm

Joe Vitale

(734) 775-9228
www.jjvitaleinsurance.com

INTERIOR DESIGN

Impact Home Staging Experts
(248) 591-4290
www.impacthomestaging
experts.com

JUNK REMOVAL &
MOVING SERVICES
Junkforlife: Always
On The Move
313-595-8366
taylorjunkremoval.com

LANDSCAPER
J & B Lawnscape
(734) 558-5232

MORTGAGE
APfinity Mortgage
(904) 524-5842
apfinity.com

Capital Mortgage Funding
Becky Alley

248-833-5197
www.capitalmortgagefunding.com

Choice Home Loans
Mo Fahs

(313) 516-2500
yourchoiceloans.com

DFCU Financial
313-207-3439
www.dfcufinancial.com

Michigan Schools &
Government Credit Union
586-871-0266

msgcu.org

Mortgage Center
(800) 353-4449
mortgagecenter.com

Sonic Loans
Charlie Shami
(313) 488-4888
sonicloans.com

MOVING & STORAGE
Morse Moving & Storage
(734) 484-1717
www.morsemoving.com

NEW CONSTRUCTION
MORTGAGE

DFCU Financial
313-207-3439
www.dfcufinancial.com

PHOTOGRAPHY/BRANDING

Starloft Photography
734-335-0213
www.starloft.com

PHOTOGRAPHY/
VIDEOGRAPHY/DRONES
Metro Shores Media

Ron & Tracie Seeley
734-308-1388
metroshoresmedia.com

ROOFING & ROOF REPAIR
ACS Roofing

(586) 325-4001
acsroofers.com

ROOFING - REPLACEMENT
& REPAIR

The Roof Resource

(586) 232-1012
theroofresource.com

SOCIAL MEDIA MANAGEMENT
Real Leverage Solutions
810-710-9095
realleveragesolutions.com

TITLE COMPANY
Alliance Title of Michigan
Kelly Anderson

(313) 447-0058
www.alliancetitleofmi.com

Embassy Title Agency
(734) 293-2000
www.embassytitle.com

Estates Title
248-647-3600
www.estatestitle.com

Sonic Title Agency
Dee Shami
313-251-5145
sonictitle.com

Title Solutions
(734) 259-7130
titlesolutionslic.com

TRANSACTION COORDINATOR
Elite Leverage Inc.

Liz Rehner

(734) 751-9143
eliteleverageinc.com

WINDOW AND
GUTTER CLEANING
Glass Guru Window &
Gutter Cleaning

(906) 203-6538
glass-guru.com

WAYNE COUNTY

REAL PRODUCERS.

CONNECTING.

Recommend a vendor at
www.waynecountyrealproducers.com

ELEVATING.

RELATIONSHIPS MATTER MORE THAN TRANSACTIONS

MANY PROFESSIONALS OPERATE TRANSACTION TO TRANSACTION. | DON'T.

P bkl my mostg
Thal appro allo

delivering ot

N partners who rust ma.
ant, high-la SBIViCE,

clear communication, and rellable results every time. When my busingss Is driven by reis

rathar than constant .‘:{!lf-r.ll'l.'!ll'l'lﬂlli':l'l_ you b nalit from my full artentlion and long-term commitmant,

What Can 1 Do Far You?

More access (o more IU-:II'I }1nu|u|:|.~'-

Competitive rates and fast closings

Effective communication [rom contract to close

Local expertise

One-on-one service

Referrals Are Priceless

st il consumers worldwide sav they vrase recommendations from people they bnow mare chan any

ather farm of adverrising.
CONTACT ME TODAY:
BECKY ALLEY

SCNIOR LOAN QFFICEN

F. TEAMALLEY
o, FL. G&,

INSPIRING

WHO DO
YOU TRUST

We want to know which local
vendors you'd recommend to
other agents in Wayne County.

Send your list of most trusted
partners to terra.csotty@n2co.com.

ANDYES, I'M
NEVER TOO
BUSY FOR
YOUR
REFERRALS.

Be Featured in
Real Producers

Apply for you or someone you know to be

featured in an upcoming article.
WHO WE FEATURE:
= RISING STARS: + CONTRIBUTORS:

High-prerionming agents whe'e
been o oreal estato for less than
fyears.

« DHFFERENCE MAKERS:
Thase wiho rmake a difference in the
community throwgh charitable or
philanthropic work

= PARTHERS:

Kreradedgealle industry
professionals wha prowide 500

« TOPAGENTS:

Agents who perform in the top
300-500 n the mstoet and have
an interesting or nspirational story
Lo el

Highily recommended and strongly @t
endorsed rel estabe and home el m
®EH

LEriCE providers.
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14 Jamal Kabbani

IN THIS ISSUE

6 Preferred Partners
10 Meet the Team
12 Event Announcement: Breakfast of Champions

14 Agent on the Rise: Jamal Kabbani 3 22 s y i IR

. iy . » o *
18 Agent on the Rise: Sean Walker TOP.PRODUGER [< aim
22 Top Producer: Ryan Kain i :

26 Event Recap: Toast to the Top

If you are interested in nominating people for certain
stories, please email us at: terra.csotty@n2co.com

Seal the Dedl,
Simplify the Estate

Estate Sales * Auctions * Clean-Outs

Aaron’s

Estate Sales
248-915-8888

aaronsestatesales.com

8 - April 2026

"YOUR TITLE CONCIERGE" | IN-HOUSE ATTORNEY ON STAFF | PROFESSIONAL & PRECISE

EST. 2001/ LIC'D IN MI, OH, IN & FL

QN 14 S
le Solutions zeam
P2 Ag@my? LLC |expEriENCE

LET'S THRIVE TOGETHER

734-259-7130 | titlesolutionslic.com
41486 Wilcox Road, Suite 2, Plymouth, Michigan 48170

Owner/President
248-563-1443 e/ /

STARLOFT

PHOTOGRAPHY

lite
everage
Ine.
T - :: :. -

C O‘)

A

headshots « personal brand « portraits
vww.starloft.com » 734-335-0213

Wayne County Real Producers - 9



Meet

The
Team

Terra Csotty Ashley Streight Elena Filimon Holly Garrish
Content Coordinator/
Ad Strategist

Owner/Publisher Relationship Manager Relationship Manager

L]
I 1
" s I
l I
Luana Nascimento Lexi Markison Amanda Matkowski Ron & Tracie Seeley
Event Coordinator Account Executive Editor/Writer Metro Shores Media
Photographer

ﬂ : . m
Follow us on social

media and check out
our new website:

www.waynecounty
realproducers.com.

Jennifer Arnett Todd Everett Real Leverage Solutions
Starloft Photography The Todd Everett Experience Social Media
Photographer Event Vibe Curator

remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

a DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but

== Choice

Home Loans

You Always Have Choices.

\
MAKE IT CHOICE HOME LOANS \

‘ e "Mo is truly at the top of his industry,

his knowledge, expertise, and
willingness to go above and beyond
for his clients is why | recommend
everyone his way. Make the right
choice and work with someone who

Mo Fahs

NMLS 1248791
313-516-2500

mfahs@yourchoiceloans.com
YourChoiceLoans.com

will always put you first." = Al j

10 - April 2026

GALED 9 URAIN GAMERAD
DRAIN CGLEANING EXPEBTS
WITH/A PARTNER

@IEDIB“MOOT MASACHO

CULTIVATE CURB
APPE ELL WITH

Edging .
Mowing

; Trimming
Plant Removal

Mulch Installation

And more... 734.558.5232 ©

Fo %

[7 N1 ORI Ty
METRO SHORES for All Your

BN 4| Real Estate Needs

Real Estate Photos

Virtual Walk Throughs
Sting Video

Drone Photos and Video:s

Headshots n & Off

11107

Ron and Tracie Seeley Metro Shores Media
966 Ford Ave. | Wyandotte, MI | 734.308.1388

Wayne County Real Producers - 11



EVENT ANNOUNCEMENT

ain valuable insights
from a distinguished

panel of agents as they

share strategies for

growing your business,

and enjoy a delicious breakfast
courtesy of our host. You’ll also have

the opportunity to connect and network

with fellow agents and our preferred
partners at this unique event!

Date: Thursday, May 7
Time: 9:30 a.m. - 12:30 p.m.

Location:

Redefine Real Estate
770 Davis St.
Plymouth, MI 48170

Hosted by:
Redefine Real Estate

Register Now:
Reserve your spot at
www.rpwayneevents.com

To sponsor this event, reach out to Terra.
Csotty@n2co.com or rpevents@n2co.com.

START SAVING IT

50 REAL Connextions from
people already searching for
your Business services!

SCAN HERE

12 - April 2026

PRO SOUND. DJ. PHOTOGRAPHY. PHOTO BOOTH. VIBES.

TutnYour Next Event

& ays & Pect

thetoddeexp.com
@thetoddeexp

C(/zx;z)e-?i(’/z(’c

BUYING, SELLING, REFINANCING?
You have a choice!

ESTATES TITLE

AN Y
%émvmgod- W&%M%W%ﬁwmf

1700 W. Big Beaver Rd, Suite 340, Troy, Ml 48084
248-647-3600 (Office) | 248-647-3700 (Fax)

Call Estates Title Agency for all of your Real Estate selling,

purchasing and refinancing Title needs!

" . | #2 | CORRIVEAU
i "'h_- | i ml_‘;; ;&.m- L

dMorse Moving & Storage
Official Partner Agent for Alied Van m"'““
for Moving Services

Mention Real Producers « Expen Fleet Allocation for Real Estate’
for up to 2 Months of » Saamiess Client Transitions &
FREE Storage Personalized Sanvice
+ Acive involvemen! in Real Estale

Industry Events

= Trusted by Top Agents for 65+ Years

'r . -
Partrer with Morse Moving & Storage ¢ Wills

o Trusts

o Deeds
» Powers of Attorney
' o Asset Protection

Contact us Today
for a Free Quote!

ye Corrivea
734-484-1717 Joe Corriveau

USDOT 278486 | PUCO HHG ES09450-HG 'E ' joe@@corriveaulaw.com
| iy el ™ www.corriveaulaw.com
WINNE "b[s;' = (248) 380-6800
) ghe, ]

THE CORRIVEAU LAW FI 324 E. MAIN 5T NORTHYILLE, M1 48167
(Downtown Morthville, next to Starbucks)

Wayne County Real Producers - 13



AGENT ON THE RISE

LANMAL
CABBAN.

TH E G RI N D Now an agent at Keller Williams Legacy, Jamal

has built a business that is rooted in service
TH E and growth. “As cliché as it sounds, I love
helping people be successful in their real estate

GROWTH endeavors,” he said. “Ilive to serve the people

around me, and 'm phenomenal at it.”

As a young father, Jamal Kabbani had to
forge his own path to success — starting
with late nights as a restaurant waiter and
manager to eventually finding his passion
for real estate. “I got licensed in 2017

According to Jamal, his favorite part of real estate
is getting the chance to meet new people and build
genuine connections. “Everything you want in

life is obtainable through other people. The more
relationships you build, the more doors you open

while working as a waiter,” he explained. — personally and professionally,” he explained.
“In 2019, | finally transitioned into a full-

time agent. It took time and sacrifice, but | Jamal believes his greatest strength is his ability
knew | was meant for something more.” to listen deeply. “Listening is an underrated

PHOTOS BY
JENNIFER
ARNETT WITH
STARLOFT
PHOTOGRAPHY

PHOTOS
TAKEN AT THE
LOMBARDO
HOMES MODEL
AT KINSLEY IN
ANN ARBOR

14 - April 2026
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skill,” he said. “When you listen well and ask
thoughtful questions, you create real trust.”

For Jamal, his career path was deeply shaped by
personal milestones that gave him clarity and
drive. “Becoming a father at 19 gave me a huge
responsibility,” he said. “While others my age
were out living freely, I forced myself to grow up.
My amazing family supported me through every
challenge, and I thank God for them daily.”

Jamal credits much of his ambition to his older
brother, who is also in real estate. “He completely
transformed his life through this industry, and
that inspired me to do the same,” Jamal shared.

One of the ways Jamal channels his ambition
is by investing in self-development to master
his business from every angle. “I'm passionate
about developing better skills so I can show up
as the strong, confident agent my community
deserves,” he said. “I study the art of the deal
so I can bring buyers and sellers together and
create a win-win for everyone involved.”

Jamal’s perseverance has paid off, leading

to a career sales volume of $25 million and
several industry accolades. He’s ranked among
the top 20% of producers at Keller Williams
Legacy for five consecutive years, and his
brokerage has recognized him with honors such
as the Rising Star Award in 2019 and Top 10
Individual in Units Sold from 2021 to 2024.

Despite his successes, Jamal will admit that his
biggest challenge in the industry was overcoming his
fear of rejection. “Once I embraced it and accepted

66

Early in my career, | struggled with
mindset and self-belief. Once | got
out of my own way and began
speaking positively to myself about
myself, everything changed. I'm
still becoming the best version of
me — and I'm just getting started.

it as part of the business, everything changed,”
he said. “Discipline, time management, and daily
consistency became the foundation of my work.”

At the center of Jamal’s world are his three children:
Noah, Sophia, and Dean. “I love spending time

with them and asking them what their thoughts

are on different topics. Their answers are often
hilarious, and I cherish those moments,” he said.

“In the summer, we’re outdoors — swimming,
fishing, golfing, going to parks, watching Noah’s
baseball games, or taking family trips.”

“I have two amazing parents and six siblings,
and we’re all really close,” Jamal added.

“Our get-togethers are filled with jokes,
laughter, and love. Four of my siblings have
children, and our kids are best friends —
we’re all so blessed to have each other!”

When he’s not on the job or with his family,
Jamal is often staying fit, golfing, and giving
back. “I lift weights, run, walk, and spend time
out in the wilderness,” he shared. “I make it a
point to donate as often as possible — especially
to children and families in need. Giving is not
just natural for me; it’s a pillar of my faith.”

Ultimately, Jamal wants to be remembered not
just for his work ethic, but for his heart. “I want
people to say I gave every last ounce of myself
to my family, my loved ones, and my clients,”
he said. “That I was an example of what’s
possible when you go all in on your dreams.”

To new agents, Jamal reminds them to never
quit. “There’s endless opportunity out here.
Keep a positive attitude, come to work every
day, and watch the magic happen,” he said.

“Early in my career, I struggled with mindset and
self-belief,” Jamal recalled. “Once I got out of my own
way and began speaking positively to myself about
myself, everything changed. I'm still becoming the
best version of me — and I'm just getting started.”

P o
£ °

APfinity
Mortgage
_~Mortgage Financing
With Infinitely Higher

Sta ndards=

NMLS #2755496__'*%1553;_-,_&__ 312.919.6490 - apfinity.com k

Holiday
Lighting

from Start
to Finish.

- Residential Windows,
Chandeliers and
Gutter Cleaning

- Pressure Washing
& Soft Washing

- Holiday Light Installation CALL OR TEXT TODAY!

T B

906.203.6538 | Glass-Guru.com

Real Leverage
SOLUTIONS

Your Listings Deserve
More Than Likes
They Deserve Leads

Custom Reels : Captions - Carousels and Strategy Done for You
Hyper-Local Content that Turns Browsers into Buyers

LET'S TALKABOUT LEVELING UP YOUR SOCIAL

810.844.1835
realleveragesolutions.com
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AGENT ON THE RISE

WALKER

Keeping Clients Calm & Confident

PHOTOS BY
JENNIFER
ARNETT WITH
STARLOFT
PHOTOGRAPHY

PHOTOS
TAKEN AT THE
LOMBARDO
HOMES MODEL
AT KINSLEY IN
ANN ARBOR

18 - April 2026

fter spending nearly

a decade immersed in

mortgages, Sean Walker
found herself at a crossroads.
Inspired by friends who made
the leap into real estate — and
guided by a hunger to connect
more personally with people —
she began envisioning a new way
to serve her clients. When Katie
and Cyrus Wheeler launched
Match Realty, Sean was energized
by their vision and excited to be
part of what they were building
as a full-time real estate agent.

Born in Illinois, Sean lived abroad
while she was a teenager, which
widened her global perspective.
“Moving overseas at age 15 and
living in China for three years
showed me, taught me, and

shaped me,” she said. “It exposed
me to different cultures, ways of
life, and what a big city really is.”

Before launching her real estate
career, Sean built a strong

foundation in both mortgage and f
real estate through her roles at m H“[“ mmmﬂﬂwmﬂmuw{ﬁrm\ o
; ‘W”n'.m

Rocket Companies. She began as a

banker at Rocket Mortgage, where r:w 3 - _— 13 SN
iscipli gl 4_;1-\.;”54““; e oyl ¥ .

she developed discipline and Uy e loh- e : . h‘ ; .‘ L W S

resilience early on. “Starting at » !

I ’ # ) o . JE
Rocket so young really molded the c :: > II ‘ﬁ A L e L::h .‘ .
way I do things in life,” she said. !.#.; ﬂ_‘ W o i & ia L i g,
“Get hung up on? Move on to the b e A i B B ' . ey bl e S L N
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next call. Client doesn’t qualify?
Find the next one that does.

Life is sometimes like running
one big play.” A year later, Sean
transitioned into real estate-
focused roles at Rocket Homes

— first as an agent coordinator,
then as an account director
managing broker-to-broker
relationships — giving her hands-
on industry experience well
before becoming an agent herself.

Now a licensed agent for three
years, Sean has closed $19.6
million in career volume — $6
million of which was obtained

in 2024. She credits much of her
success to a disciplined routine
that includes early mornings at
the gym and a strategic approach
to real estate that she calls the
“six-hour agent play.” “Two hours
of prospecting, two hours of social
media, two hours of showings.
Sometimes those numbers double,
but the system works,” she said.

Another pillar of Sean’s business
is teamwork. At Match Realty,
they have a powerful blend

of mortgage-savvy agents,
seasoned pros, and hungry
talent — many of whom share a
Rocket Mortgage background as
well. “We are always willing to
step in for showing assists and
inspections — whatever help may
be needed,” Sean said. “It’s great
to have people to bounce ideas
off of and work on strategizing.”

For Sean, the most rewarding
part of real estate is being able
to witness moments. “When you
get to a final walkthrough and
the kids are fighting over which

Being knowledgeable,
friendly, & interested
in my clients’ lives —

bedroom they’ll get and the
parents are feeling that relief — I
love to be part of that feeling
and that memory,” she said.

No matter how fiercely
competitive the market is, Sean
keeps clients calm and confident.
“I make sure to educate people
from the first phone call to the
check-in calls, tours, and offers,”
she said. “I also love to loop in the
loan officer on three-way calls so
that the team is working as one.”

Outside of work, Sean recently
married her husband, Ryon —
whom she met in a yoga class in
2021 while Ryon was serving in
the Navy — in July of 2025. “We
developed a friendship that led us
here,” Sean said. She also stepped
into the role of stepmom to Ryon’s
5-year-old daughter and dotes

on her three nieces — Cassidy,
Winnie, and Charlotte. “They
light up my life,” she added.

In her downtime, Sean can
often be found having gym
sessions, walking along the
Detroit Riverwalk, and taking

unapologetic naps. She’s also a
Real Housewives aficionado and
concert enthusiast, with a love
for everything from R&B and
Neo soul to oldies and country.

For Sean, real estate is ultimately
about people, not just property.
“Being knowledgeable, friendly,
and interested in my clients’ lives
— that’s what matters,” she said.

For new agents in the industry,
Sean recommends that they
build daily habits that work.
“Find your farm and farm it,” she
explained. “The best way to eat
an elephant is one bite at a time,
so make sure you eat every day.”

Above all, Sean wants to be
remembered as someone who
went above and beyond — not
simply to close deals, but to help
people achieve something they
thought was out of reach. “I'm
just a fun-loving person who
finds it exciting to help humans
accomplish something that a lot
of times they thought they never
would,” she said. “I try to make
sure all my clients know that.”

Customer satisfaction is my top priority. I'm dependable, punctual, and
provide stress-free service from start to finish. | work efficiently while
handling every item with care. | believe in clear communication,
honest work, and fair pricing.

Affordable Moving and Haul Services

@ Stress-Free and Reliable

#1 Customer Satisfaction

e 313-595-8366

Contact Us!

junkforlife391@gmail.com

Wayne County’s Real Estate

MOVES FAST

Follow Wayne County Real Producers
on social media to keep up.

@WayneCountyRealProducers WA o LY

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

n @WayneCountyRealProducers
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PHOTOS BY DONTAE ROCKYMORE

Ithough Ryan Kain

and his many

tattoos stand
out in an industry filled
with polished suits, his
unconventional style has
propelled him to the top
of Michigan’s real estate
scene. At RE/MAX Leading
Edge, that authenticity
has translated into loyal
clients and real results.

Before entering the world

of real estate, Ryan sold
satellite TV and worked on
oil rigs. In 2017, he decided
to become a real estate agent
to support himself through
law school. “I needed a

way to make money during
law school, and I liked the

aspect of being completely
in control of how much I
make,” Ryan explained.

In just eight years, Ryan

has built a career marked
by standout performance
and consistent results. He’s
ranked among the top 10
RE/MAX agents in Michigan
for both transactions and
commissions, and has
earned national recognition
from RealTrends as one of
the top 20 solo agents in the
state and among the top 300
in the country. He’s also an
Hour Detroit Real Estate
All-Star and a Crexi Platinum
Broker award winner, and
recently appeared on an
episode of HGTV’s “House

THE MOLD

Hunters.” He graduated from
Wayne State University Law
School with a ].D. in 2021,
but he does not practice

law because, as he puts it, “I
enjoy being happy, so why
should I be an attorney?”

For Ryan, being himself is
non-negotiable as an agent.
“I don’t dress up, I'm heavily
tattooed, I speak bluntly to
my clients, and I often use
swear words to communicate
my thoughts and opinions,”
he said. “Being authentically
me while also being an
expert in real estate

ensures that I only attract
clients who appreciate

my candor and other
qualities.” His professional

brand, “BADRLTR,” also
encapsulates his ethos
and signals to others
that he’s not a typical
agent or REALTOR®.

Besides his authenticity,
Ryan’s market knowledge
has set him apartin a
competitive industry. He
emphasizes the importance
of subject matter expertise

in areas such as lending, title
issues, property construction,
and legal considerations.
“Always put your clients’ best
interest above your own,” he
shared. “Go to every one of
your home inspections and
learn all the nuts and bolts
that make up a property.”

Like many other agents,
Ryan will admit that
balancing a flourishing
career with his personal
life can be a challenge.
Over time, he has found
equilibrium by expanding
his network of partners and
hiring an assistant. These
changes have allowed him
to focus on what he does
best — serving his clients
and growing his business.

When he’s not working,
Ryan enjoys traveling
internationally to gain new
perspectives. He’s also a
regular at techno and house
music events in Detroit,
and continues to find ways
to diversify his financial
portfolio beyond real estate
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— mainly through stocks
and cryptocurrency. His
charitable efforts focus on
animal welfare, particularly
helping stray cats in Detroit,
and he always carries a bag
of dry food and cans of wet
food to feed the strays.

Ryan’s path in life has also
been shaped by personal
loss, including the tragic
death of his best friend
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when he was 17 and losing
the love of his life in March
of 2020. These experiences
have instilled in him a deep
appreciation for the present
moment and a positive
outlook on life. “Life is
short, and you have to make
the most of it,” he said.

When it comes to real
estate, Ryan sees himself in
it for the long haul. While

he may scale back from
selling over 100 properties
annually as he currently
does, he aims to focus more
on personal investments
and property flipping.

For aspiring agents,

Ryan reminds them to be
themselves and “don’t be who
you think your clients want
you to be.” “Learn how to

fire a bad client,” he added.

| DON’T DRESS UP, I’'M HEAVILY
TATTOOED, | SPEAK BLUNTLY TO
MY CLIENTS, AND | OFTEN USE
SWEAR WORDS TO COMMUNICATE
MY THOUGHTS AND OPINIONS.

ENSURES THAT | ONLY ATTRACT
CLIENTS WHO APPRECIATE MY
CANDOR AND OTHER QUALITIES.

“Never compromise your
ethics, morals, or integrity.”

In an industry that is often
criticized for its lack of
transparency, Ryan has
embraced his individuality
and carved out a niche
that is entirely his own.
His success proves that
being true to oneself can
be the most powerful
business strategy of all.



BY THE
NUMBERS

HERE’S WHAT THE TOP
AGENTS IN WAYNE COUNTY
SOLD IN 2025

4N 2
TAKINGTHE LEAD IN
LOCALTITLE SERVICE.

Experienced. Innovative.
100% Committed to Helping Agents Win

CONTACT ME TODAY

AllianceTitleM|.com
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$3,993,816,868

SALES VOLUME

11,104
TOTAL TRANSACTIONS

37

AVERAGE TRANSACTIONS
PER AGENT

$13,312,723

AVERAGE SALES VOLUME
PER AGENT

THE FASTEST, MOST THANSPAHENT

ROOF REPLACEMENT SOLUTION
FOR YOUR CLIENTS!

‘Pﬂ- 4"“11

PROPOSAL UPTO INSTALLED
IN 45 50% LESS IN 7-10
MINUTES THAN RETAIL DAYS

PN

SkyeVantage

. | FLAT-FEE PRICING
=2

NO MEETINGS, SAVE YOUR CLIENT
NO SALES CALLS THOUSANDS

EVE}T RECAP

hank you for being part of
our Toast to the Top event in
March! It was a memorable
afternoon filled with laughter,
meaningful connections, and fantastic
food. We were proud to honor last year’s
accomplishments and bring together our
talented agents and trusted preferred
partners to celebrate our shared success.

Be sure to watch for our upcoming issue,
where we’ll feature event highlights and
photos from the night. And of course,
sincere thanks to our incredible sponsors:

Od

t to the

i:IIDRTGAGE
CENTER
[
v BERKSHIRE
HATHAWAY
HOMESERVICES
KEE REALTY
Hosted by: 100 Proof by
Detroit City Distillery /‘E SRR
VIP Sponsors: Mortgage Center o | Flite
and Morse Moving & Storage ‘]--‘\ erage
Line,
Support Sponsor: Embassy Title, P
Berkshire Hathaway HomeServices - —
Kee Realty and Elite Leverage Inc. METHD-_?-,;‘FHEE
Photos by: Metro Shores Media -
~f
Social Media: Real Leverage Solutions
Vibe Curator: The Todd Everett Experience E
Podcast: Real Push Podcast B i
éz_xpﬁ:rfm&r
b

TOP ¥ 300

REAL PRODUCERS

To sponsor a future event, reach out to Terra.Csotty@n2co.com or rpevents@n2co.com.
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% NEED A TITLE TEAM

‘BUILT FOR

TITLE® = .
313-251-5145 : \

ORDERS@SONICTITLE.COM WWW.SONICTITLE.COM
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Make it easier for a local hero to become a homeowner with a
Gratitude Mortgage from DFCU Financial.

Mike Kompoltowicz

Loan Officer

NMLS License 984659
mike.kompoltowicz@dfcufinancial.com
C: 734.751.6069

Michelle Schwartz

Loan Officer

NMLS License 476769

michelle.schwartz@dfcufinancial.com df

C: 734.507.0916 Ccu The Cash Back

||| FINANCIAL



