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A TEAM
YOU CAN

TRUST
Working with Lauren Marvin
means having an insurance
professional who is committed
to finding solutions that truly
fit. With a career spanning
decades, Lauren brings a calm,
knowledgeable approach to
every conversation, helping
clients feel confident and
understood as they navigate
important insurance decisions.
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to finding solutions that truly
fit. With a career spanning
decades, Lauren brings a calm,
knowledgeable approach to
every conversation, helping
clients feel confident and
understood as they navigate
important insurance decisions.

The Kenneth Rhodes & Associates Insurance Agency in Williamston shows the
company's commitment to giving careful and client-centered insurance advice.
The team has strong relationships and is dedicated to helping others. They
work closely with individuals, families, and businesses to guide them in making
insurance choices with confidence.

She works across personal,
commercial, farm, life, health,
and disability coverage,
allowing her to see the full
picture and tailor protection to
each client’s unique needs. She
is known for listening first,
explaining options clearly, and
designing coverage that aligns
with both current priorities and
long-term goals.
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allowing her to see the full
picture and tailor protection to
each client’s unique needs. She
is known for listening first,
explaining options clearly, and
designing coverage that aligns
with both current priorities and
long-term goals.

The Williamston team helps people with different types of insurance, like
personal, business, farm, life, and special coverage. They take time to understand
what each client needs before suggesting the best options. Their method focuses
on being clear, quick to respond, and providing long-term security. This ensures
that the coverage meets both current needs and future goals.

www.kra-ins.com
(864) 847-7188

lmarvin@kra-ins.com

The team at the Williamston office has strong connections to the local
community, which helps them provide valuable insights and show real concern in
every conversation. With the guidance and experience of Kenneth Rhodes &
Associates, the office remains a dependable source for trustworthy coverage and
personalized help.

Clients value Lauren not only
for her experience, but for her
genuine care and dedication. As
Managing Partner of Kenneth
Rhodes & Associates, she leads
with integrity, service, and a
commitment to building lasting
relationships clients can rely
on.
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A Mortgage Experience
CLIENTS WILL LOVE

As a mortgage lender, she 
provides a tailored, 
thoughtful experience 
designed to help clients build 
long-term wealth through 
smart home financing.

Sarah’s own journey as a 
single mom, homeowner, and 
debt-free advocate gives her 
unique insight and empathy 
for the challenges families 
face. She’s passionate about 
creating financial security 
and guiding others toward a 
life they love.

MY PASSION IS HELPING FAMILIES TRIUMPH THROUGH HOMEOWNERSHIP 
BY BUILDING FINANCIAL SECURITY AND PROSPERITY.

Sarah Rohrssen
Senior Mortgage Banker

NMLS #970750, Licensed in SC

Making Every Mortgage a
Step Toward Financial Freedom

864-607-8304
sarahrohrssen@atlanticbay.com

www.SarahRohrssen.com

F U R N I T U R E   |   B E D D I N G   |   R U G S   |   D E C O R   |   O U T D O O R  L I V I N G

The Art of Making a Home

Home Decor
Store

 864.719.2001  |  macandmorgan.com  |  1448 Blue Ridge Blvd, Seneca

Full Service
Interior Design

(864) 643-2213
sales@swamprabbitmoving.com

WE TAKE THE PAIN OUT OF YOUR MOVE!

Residential Moving
Commercial Moving

Packing and Unpacking
Long Distance Moving

Local Moving
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SIMPLIFY YOUR MORTGAGE 
JOURNEY WITH EXPERT 
GUIDANCE YOU CAN TRUST
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WHY WORK WITH US?

Contact Me:
Daniel Horton
Sr. Mortgage Advisor
NMLS 1505206
864.887.4230
daniel@gostonemortgage.com
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The Premier Name
in Power  Washing
The Premier Name
in Power  Washing

Residential & Commercial  •  Houses  •  Decks / Driveways
 Office Buildings  •  Apartment Complexes  •  + More!
RollingSudsPowerWashing.com/greenville-greer-sc

864.777.8822

SCAN TO BOOK A FREE ESTIMATE!
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

AUTOMOTIVE
Carlton Motor Cars Inc
(864) 213-8000
carltonmb.com

FINANCIAL MANAGEMENT
Wagner Wealth Management
(864) 236-4706
wagnerwealthmanagement.com

FURNITURE SALES & 
INTERIOR DESIGN
Mac and Morgan Home
(678) 879-7250
1448 Blue Ridge Blvd.
Seneca, SC 29672
macandmorgan.com

Villa Verona Design
(412) 418-3555
villaveronadesign.com

HOME BUILDER
The Barndo Co.
(864) 909-7767
thebarndominiumco.com

HOME IMPROVEMENT
Blue Ridge Cabinet & Design
(864) 516-5125
blueridgecabinet.com

Sawyer Services LLC
(864) 873-7373
sawyerservice.net

HOME INSPECTION
Advantage Inspection Upstate
(864) 298-0405
advantagegreenville.com

Alliance Pro Inspections
(864) 561-1784
allianceproinspections.com

Birdhouse Home 
Inspections & Services
(864) 916-2627
birdhouseinspections.com

RES Inspections
(864) 553-4460
resinspections.com

HOME RESTORATION & REPAIR
Anderson Metal Roofing 
and Shingles
(864) 934-9012
andersonmetalroofing.com

C J’s Plumbing
(864) 373-8276

Closing Contractor
(864) 608-7031
closingcontractor.com

High Caliber Solutions
(912) 222-4523
highcalibersolutionsllc.com

Lane Roofing
(864) 404-6896

Rhino Roofing
(864) 816-6865
rhinoroofs.us

Rolling Suds
864-800-1961
rollingsudspowerwashing.com/
greenville-greer-sc

INSURANCE
Kenneth Rhodes Insurance
(864) 617-3197
kra-ins.com/locations/williamston

INSURANCE AGENCY
Ed Patterson - State Farm Agent
(864) 322-0031
www.edpatterson.net

MORTGAGE
Element Mortgage
(843) 813-6745
ElementMortgage.com

Jodi Poore- PrimeLending
(864) 844-1032
jodipooremortgage.com

Joel Ridings- Atlantic 
Bay Mortgage Group
(864) 993-2705
joelridings.com

Palmetto State Home Mortgage
(864) 270-2345
palmettostatehome 
mortgage.com

Stone Mortgage Group 
– Daniel Horton
(864) 887-4230
homeside.com

MOVING SERVICES
Swamp Rabbit Moving
864-660-0374
www.swamprabbitmoving.com

PROPERTY MANAGEMENT
Applewood Estates Inc.
(864) 342-7606
applewoodestatessc.com

REAL ESTATE ATTORNEY
Blair Cato Pickren 
Casterline, LLC
864-770-3191
blaircato.com

Edwards Law, LLC
(864) 520-1890
chrisedwardslaw.com

Guest & Brady Attorney at Law
(864) 506-5604
guestbrady.com

Newton Law Firm
(864) 653-0030
Newtonlawclemson.com

Wendell L. Hawkins, PA
(864) 848-9370
wlhawkinslawfirm.com

REAL ESTATE MEDIA
Greenville Real  
Estate Productions
(706) 572-7582
greenvillerealestate 
productions.com

STAGING
Staged Upstate
(864) 437-3547

TREE SERVICE
Fernwood Tree Service
(864) 934-6396

T H E  C L O S I N G  T E A M
You Need!

L O C A L  |  K N O W L E D G E A B L E  |  I N T E N T I O N A L L Y  U N I Q U E

ChrisEdwardsLaw.com |  864.520.1890
667 N. Academy St, Greenville | 306 W. Poinsett St, Greer

Guiding Your Clients from Contract to Closing with Ease

We Climb High
to Exceed Expectations

TREE REMOVAL
TRIMMING & PRUNING

EMERGENCY TREE SERVICES

TREE SERVICE
Your Trees          Deserve the Best • Schedule a Service Now!

864 .934 .6396

Jeff Hubbard
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CONNECT FOR A
FREE INSPECTION TODAY
DANNY BEST, OWNER

Expert 
Commercial and Residential 
Roofing Contractors 

NOW
OFFERING

VIRTUAL
CONSULTATIONS

andersonmetalroofing.com | 864.287.2378

OUR CLIENTS

SAY IT BEST

HighCaliberSolutionsLLC.com    864.594.1668

Partner with us and 
offer next-level support 
that sets you apart. 

Genuinely, some of the best service I’ve had. 
Always completely honest and explain 

exactly what’s wrong and what needs to be 
fixed. They get here quickly, get the job 

done, and do so affordably.

AARON

NATHANSON

“

”

Meet
The

Team
Sierra Smith

Co-Owner & Publisher
sierra.smith@n2co.com  

402-560-4555

Vicki Manley 
Photographer

vicki@carolinahouseshots.com

Amy Porter 
Director of Content
amy.porter@n2co.com

Jordan Wilson 
Director of Client Experience

sc.clientcare@n2co.com

Lucas and Keke
GVL Real Estate Productions

info@greenvillerealestate 
productions.com

864-528-7147

Robert Smith 
Co-Owner & Publisher 

Advertising Sales
robert.smith@realproducersmag.com 

843-560-6278

Tres Dabney 
Photographer

tres.dabney@truenorthprod.com

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.
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Inspections That Work as Hard as You Do

Schedule Your Inspection Today!
VETERAN + FIRST RESPONDER DISCOUNTS

Effortless & Online Scheduling
As members of the local Board of Realtors,

we book through the appointment center

Bundled Inspections 
Digital Reports within 24 Hours

Happy Easter and welcome to the April 2026 issue of 
Upstate Real Producers Magazine. Spring is a season 
of renewal, growth, and gratitude—and it offers the 
perfect opportunity to pause and say thank you. 
We are incredibly grateful for you, our dedicated 
readers, who continue to support this publication 
and the professionals featured within its pages. Your 
engagement allows us to do what we love most: 
celebrate the realtors, partners, and leaders who 
elevate the Upstate real estate industry through hard 
work, integrity, and heart.

This month, we are proud to feature Will 
Sawyer of Keller Williams Greenville Upstate 
as our Cover Feature. Will’s story reflects both 
determination and vision, as he continues to build 
a business rooted in leadership, collaboration, 
and service. His commitment to excellence and 
consistent growth makes him a standout in our 
market, and we are honored to showcase his 
journey on the cover of this issue.

HAPPY EASTER 
UPSTATE!

April 2026

PUBLISHER’S NOTE

Robert and Sierra Smith

Publisher, Upstate Real Producers

Our Top Producer Feature highlights Diane Blackwell 
with Keller Williams Drive, whose results speak 
volumes about her dedication and expertise. Diane’s 
ability to consistently perform at a high level, while 
maintaining strong relationships and an unwavering 
focus on her clients, exemplifies what it means to be a 
true professional. Her success is well-earned, and we 
are excited to recognize her achievements.

We are equally honored to spotlight Rex Stephens 
of Real South Realty in our Heart & Hustle Feature. 
Rex represents the heart behind the hustle—
bringing passion, authenticity, and a people-first 
approach to everything he does. His story is a 
reminder that success in real estate is not only 
measured in transactions, but also in the lives 
impacted along the way.

In our Tips of the Trade feature, Lisa Alexander 
of Del-co Realty Group, Inc. shares valuable 
insight drawn from her experience in the industry. 
Her practical advice and thoughtful perspective 
offer readers tools they can immediately apply to 
strengthen their own businesses, reinforcing the 
importance of continuous learning and shared 
knowledge within our community.

We are also pleased to feature Elijah Proctor in this 
month’s Preferred Partner Spotlight, representing 
Birdhouse Home Inspection Services. Trusted 
partnerships are essential in real estate, and Elijah’s 
dedication to thoroughness, transparency, and client 
education makes him a valuable resource for agents 
and homeowners alike. His commitment to protecting 
buyers and supporting smooth transactions 
strengthens our entire real estate community.

As we celebrate Easter and the season ahead, we 
extend our sincere appreciation to every reader, 
contributor, and partner who makes Upstate Real 
Producers Magazine possible. Thank you for allowing 
us to tell your stories, celebrate your successes, and 
grow alongside you. We wish you a joyful Easter and 
a spring filled with renewed energy, opportunity, and 
continued success.

With gratitude and warmest wishes,
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TOP PRODUCER

In the world of real estate, it’s rare to 
encounter an agent whose passion, 
integrity, and heart are as evident as 
Diane Blackwell’s. Recognized this April 
as a Top Producer in the Upstate Real 
Producers Magazine, Diane has built 
her career on more than transactions 
— she has built a legacy of connection, 
trust, and community impact. Through 
her brand, Love That Greenville, Diane 
doesn’t just help people buy or sell 
homes; she helps them fall in love with 
life in Greenville, South Carolina.

Diane’s journey in real estate spans over 
fifteen years, beginning on the West 
Coast, where she first earned her real 
estate license. Yet her move to Greenville 
nine years ago marked a transformative 
chapter in both her personal and 
professional life. Joining Keller Williams 
Drive as the Director of Agent Services, 
Diane helped launch and nurture the 
office, learning the business from the 
ground up while supporting other 
agents in their growth. This experience 
offered her a deep understanding of 
real estate operations, but it also ignited 
a desire to build something uniquely 
her own — a business that reflected 
her values, vision, and unwavering 
dedication to people. Thus, Love That 
Greenville was born, a brand that 
embodies her philosophy: real estate is 
about people, place, and purpose.

Since becoming a licensed agent in 
Greenville in 2019, Diane has focused 
her expertise on residential sales and 
relocations throughout the Upstate. She 
has guided countless families through life-
changing transitions, ensuring that every 
client feels supported and understood. 
Her career volume surpasses $45 million, 
with $12 million in sales just last year, yet 
Diane measures success not in numbers 
alone, but in the satisfaction and joy of the 
people she serves. “Every client becomes 
part of my story,” Diane explains. “I 
approach each transaction with honesty, 
gratitude, and heart. My goal is to help 
people find a place where they truly 
belong, not just a house to live in.”

Diane’s approach to real estate is 
deeply personal. She takes the time 
to understand each client’s lifestyle, 
goals, and dreams, matching them with 
neighborhoods and homes that resonate 
with their story. One particularly 
memorable experience involved helping 
a family relocate to Greenville from 
across the country. From coordinating 
virtual tours to offering insights about 
local amenities, schools, and community 
culture, Diane ensured that every step 
was seamless. Watching them fall in love 
with their new home and the Greenville 
area reaffirmed why she chose this 
career: to make meaningful differences 
in the lives of others.

B L AC K W E L L
Diane

LOVE THAT 
GREENVILLE

PHOTOS BY: GREENVILLE 

REAL ESTATE 

PRODUCTIONS (GVL REP) 

WRITTEN BY: AMY PORTER
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remain consistent, and always honor 
your client’s journey. “This business is 
built on relationships, not transactions,” 
Diane says. “Show up every day, do 
the right thing even when no one’s 
watching, and never lose sight of 
your ‘why.’” Her philosophy resonates 
not just in her client interactions, 
but in her overall approach to life — 
balancing business success with family, 
community, and personal fulfillment.

For Diane Blackwell, recognition as a 
Top Producer is more than a career 
milestone; it is a reflection of the lives 
she has touched, the trust she has built, 
and the legacy she is creating through 
Love That Greenville. She hopes to be 
remembered as someone who gave 
more than she took, who supported, 
uplifted, and genuinely cared for others. 
In every deal, every interaction, and 
every moment, Diane exemplifies what 
it means to be a Realtor who leads with 
heart — proving that success is measured 
not just in sales, but in the meaningful 
impact one leaves on their community 
and the people around them.

“At the 
of it all, I give thanks to God 
for every blessing in my life — 
my family, my clients, and 
the ability to serve this 
community I love.” 

Her path has not been without 
challenges. Relocating to a new 
city meant starting from scratch 
— rebuilding her network, forging 
relationships, and establishing a 
business in unfamiliar territory. 
There were moments of doubt and 
burnout, like any career in real 
estate, but Diane overcame these 
hurdles with persistence, faith, and a 
steadfast focus on her purpose. Her 
mentors — her coach Kathryn and 
her sister Debra, a veteran agent in 
Oregon — have guided, encouraged, 
and inspired her, reinforcing that 
success is built not just on skills, but 
on heart, resilience, and vision.

Outside of real estate, Diane’s life is 
rich with family, faith, and community 
engagement. She and her husband 
Cleve, along with their children Hailey 
and Witt, and three cats, embrace an 
active lifestyle centered on outdoor 

adventures, cycling, and travel. She 
states that “My husband, Cleve, is truly 
the backbone of my success. He believes 
in me on the days I doubt myself, 
celebrates every win with me, and 
supports the long hours, late-night calls, 
and emotional demands of this business. 
I couldn’t do any of this without him, 
and I’m thankful every single day for 
the love and encouragement he gives 
me.” Her faith is a cornerstone of her 
life, providing guidance, grounding, and 
perspective. “Throughout every high 
and low in my career, my faith has been 
the anchor that carries me. I believe 
that every opportunity, every client, and 
every blessing in my business is God-
given. I try to approach my work with a 
spirit of gratitude and service, knowing 
that everything I have comes from Him.” 
Diane also makes giving back a priority, 
supporting organizations like Meals 
on Wheels and World Bicycle Relief, a 
cause connected to her family’s love for 

cycling and global impact. She aspires 
to extend her philanthropic reach 
locally, creating more opportunities to 
strengthen Greenville’s community.

Diane’s personal history further shapes 
her professional approach. Raised in 
a close-knit Portuguese family, she 
learned early the values of hard work, 
kindness, and connection. Though 
she faced the loss of both parents at a 
young age, the lessons they instilled 
— faith, resilience, and gratitude — 
continue to influence her daily life and 
how she interacts with clients. These 
principles are evident in every aspect 
of her business, where relationships 
take precedence over transactions, and 
where each interaction is infused with 
care, authenticity, and warmth.

Her advice to aspiring real estate 
professionals is as much about mindset 
as it is about strategy: lead with heart, 

heart 

FAVORITE QUOTE 
“She believed she could, so 
she did.” — R.S. GREY 
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DEALS DON’T WAIT
NEITHER
DO WE!

As a locally owned small business, we understand the urgency realtors face. 
Whether it's a quick repair, an inspection, or a full roof replacement, our team is 

ready to move fast—keeping your deals on track and your clients happy.

QUICK TURNAROUNDS  |  RELIABLE SERVICE  |  QUALITY CRAFTSMANSHIP

(864) 526-0295
RHINOROOFS.US

C O N N E C T
T O D A Y

WIN A

$250
GIFT CARD!

Scan the QR code to enter now!

Answering a few questions could be worth $250!

Take our quick survey (it’s just 1 minute) and you’ll be
entered for a chance to win a $250 gift card.

NO PURCHASE NECESSARY. Open to U.S. residents (excluding AZ, FL, NY, and RI), 18+.
One $250 gift card awarded per month. Odds vary. Void where prohibited. One winner a month from

2/1/2026-12/31/2026. 

UPSTATE

Don’t wait. Every month,
one lucky winner will be chosen.

Will it be you?
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Will
COVER STORY

PHOTOS BY: TRES DABNEY (TRUE NORTH PRODUCTIONS)  ••  WRITEN BY: AMY PORTER

Sawyer
B E T T I N G  O N  H I M S E L F  
&  B U I L D I N G  S O M E T H I N G  B I G G E R

There are careers born from careful planning, and 
then there are careers forged through resilience, 
humility, and the courage to pivot when life delivers 

the unexpected. For Will Sawyer of Keller Williams Greenville 
Upstate, real estate was never part of the original plan—but it 
became the vehicle through which he discovered his purpose, 
his confidence, and the leader he was meant to become. 
Licensed in 2018 and now approaching eight years in the 
business, Will’s journey is a powerful reminder that sometimes 
the path forward only becomes clear once you’re willing to let 
go of the one you thought you were destined for.

Will’s professional story begins not in real estate, but in 
medicine. Like many high-achieving students, he spent years 
with his eyes fixed firmly on one goal: becoming a doctor. That 
dream began to unravel during his senior year of college, when 
setbacks in biochemistry and the reality of medical school 
admissions forced a hard reckoning. Faced with uncertainty for 
the first time, Will leaned into trusted guidance—specifically 
from his uncle by marriage, a successful Realtor in Columbia, 
South Carolina, who saw in Will both the work ethic and 
the relational strengths needed to thrive in the industry. 
Encouraged to make a leap of faith, Will chose Greenville, 
earned his license, and stepped into real estate with equal parts 
determination and humility.

Since day one, Keller Williams Greenville Upstate has been the 
only brokerage Will has ever called home. He began his career 

on the Kirby Zane Team, where he spent his formative years 
learning the fundamentals of the business. In 2021, he made 
a defining decision—to step away from the team structure 
and bet on himself as a solo agent. It was a move met with 
skepticism by some, including a moment that still stands out to 
Will today: being told outright that he wouldn’t last on his own.  
Rather than allowing that doubt to derail him, Will used it as 
fuel. With no safety net and no guarantees, he committed to 
outworking expectations, getting creative with lead generation, 
and saying yes to opportunities that stretched him far beyond 
his comfort zone.

That commitment has paid off. With a career volume 
estimated between $160M and $170M and a staggering 
$60M in production last year alone, Will now outperforms 
many teams as an individual producer—an outcome 
that once felt unimaginable. Yet, despite the numbers, 
Will is quick to acknowledge that his greatest obstacle 
has never been the market, competition, or external 
circumstances. It has been himself. Overcoming self-doubt, 
imposter syndrome, and the pressure of rapid growth 
has required intentional focus, self-awareness, and an 
unwavering commitment to personal development. Even 
today, he openly admits there are moments when he feels 
unworthy of how far he’s come—but instead of letting 
that slow him down, he channels his energy into what he 
can control: driving leads, building systems, and putting 
the right people in the right seats as he grows his team.
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When asked to define success, Will doesn’t hesitate. For him, 
success is constant growth—becoming healthier, more peaceful, 
more present, and more connected to the people and work that 
matter most. It’s about reaching more people through business, 
cultivating deeper relationships, and giving maximum effort 
where it counts. Looking ahead, Will sees real estate not just 
as a career, but as the foundation that will fund the life he 
envisions—one built on purpose, integrity, and freedom.

In the spirit of Real Producers, Will offers straightforward 
advice to those striving to grow: this business isn’t complicated. 
Talk to more people about real estate. Whether it’s one-on-
one conversations, social media, videos, open houses, or daily 
outreach, visibility and consistency matter. If your business 
isn’t where you want it to be, chances are you’re not in 
front of enough people yet. Standing out, he insists, doesn’t 
require anything extraordinary—just mastery of the data, 

understanding the story it tells, and the ability to communicate 
that story clearly and authentically.

Ultimately, what Will wants to be remembered for goes beyond 
production. He hopes his legacy reflects honesty, strong morals, 
and a life rooted in faith. 

Will Sawyer’s journey is proof that success isn’t always  
about having the perfect plan. Sometimes, it’s about having 
the courage to pivot, the discipline to outwork doubt, and the 
humility to keep growing—no matter how far you’ve  
already come.

His favorite quote—“People will forget what you said, 

forget what you did, but never forget the way you 

made them feel”—isn’t just something he believes; it’s 

something he lives by, in business and beyond. 

Looking ahead, Will 
sees real estate not just 
as a career, but as the 
foundation that will fund 
the life he envisions—one 
built on purpose, integrity, 
and freedom.”

At the heart of Will’s success is a refreshingly simple 
philosophy. Before ever showing a home, he sits down with 
his clients to understand not just what they want—but why 
they want it. This intentional approach allows buyers, many 
of whom are relocating from out of state, to make confident, 
informed decisions without second-guessing themselves later. 
Rather than chasing transactions, Will focuses on clarity, 
education, and trust—ensuring every client feels supported 
long before an offer is written. It’s a strategy rooted in respect 
for both the process and the people involved.

As his business continues to scale, Will’s passion has shifted 
toward leadership and legacy. He is deeply invested in 
becoming the kind of leader others want to follow—someone 
who creates opportunity, fosters growth, and sets a standard 
through example. When asked what has been most rewarding 

about his career so far, his answer has nothing to do with 
volume or accolades. Instead, it’s the personal transformation. 
The once timid, uncertain college graduate has grown into 
a confident, grounded professional who understands that 
success in real estate is inseparable from personal growth. To 
evolve in this industry, Will believes, you must first be willing 
to evolve as a human being.

Outside of the office, Will’s life is centered around his wife, 
Blaire, and their dog, Waylon. Together, they value time spent 
with family and friends, traveling, skiing, staying active, and 
enjoying the outdoors. Golf remains a meaningful pastime—
perhaps unsurprising given that Will once played Division I 
golf at Wofford College, a lesser-known chapter of his story that 
speaks to his competitive spirit and discipline long before real 
estate entered the picture.
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Don’t Wait
(864) 404-6896Partner with Lane Roofing

to Ensure Your Listings

are Market-Ready

RANDALL NEWTON |  KIMBERLY NEWTON |  NATHAN CLARK |  ANN SULLIVAN

newtonlawclemson.com | 864-654-6042 | closing@Rnewton.com
211 MAIN ST., SENECA, SC 29678  •  104 PINNACLE ST., CLEMSON, SC  29631

Trusted Legal Solutions!
Celebrating 50 Years of

Closing Services | Title Insurance
Estate Planning | Probate
Business Formation

Connect Today to 
Learn About Our
Realtor Referral 

Program 
864.342.7606

Kathleen Wright
applewoodestatessc.com

Expert Property Management to Take Your Real Estate Business to the Next Level

FREE UP YOUR TIME | HAPPY CLIENTS, LOYAL CLIENTS
MAXIMIZE PROFITS, MINIMIZE HASSLE

Expert Property Management to Take Your Real Estate Business to the Next Level

(864) 373-8276

Over 10 Years
of Experience

Licensed
& Insured

Expert plumbing. Exceptional service.
Every home, every time.

We Keep Your Deals
Flowing Smoothly

But don’t just take our 
word for it. Take theirs.

IN MAGAZINE & AD DESIGN

n2co.com
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Inspecting 
Homes & 

Protecting 
Dreams

Elijah ProctorElijah Proctor
PREFERRED PARTNER SPOTLIGHT

Book Now!
Call: (864) 916-2627

Visit: www.birdhouseinspections.com
Email: Elijah@birdhouseinspections.com

or scan the QR code

Peace of mind is just an inspection away.

Inspecting Homes. Protecting Dreams.
From brand-new builds to 

fixer-uppers, we give buyers, sellers, 
and agents the full picture - 
fast, thorough, and reliable. 

What We Offer
• Residential and Investment
   Property Inspections
• Mold/Air Quality Testing
• Radon Testin
• CL100 (Termite Letter)
• Pool Inspection
• Drone
• Supra Access
• Thermal Imagery
• Foundation Certifications
• Same Day Reporting

What are our
customers saying?

"10/10 recommend Birdhouse 
Inspection Company! Elijah was 

very thorough and takes the 
time to explain everything he 
finds and answers any further 

questions you may have."
- Madison

meaningful relationships and develop consistent 
systems that ensure every inspection experience 
exceeds expectations.

“We pride ourselves on being available to address 
any concerns that arise, creating a supportive 
partnership rather than a transactional service. We 
enjoy equipping clients to make informed decisions 
on one of life’s biggest investments, their homes,” 
Proctor explains. That fulfillment drives adaptation 
and continuous improvement. Throughout his time 
in the industry, Proctor has witnessed technology 
transform home inspection processes. Access 
to advanced software platforms and reporting 
tools has vastly improved the speed and detail of 
documentation. Rather than resist these changes, 
Proctor invests countless hours each week mastering 
new skills in various software systems and pursuing 
continuing education. That dedication ensures that 
Birdhouse delivers the most current methods for 
assisting clients and supports REALTOR® partners 
with reliable, detailed information.

A N D  B I R D H O U S E  H O M E 
I N S P E C T I O N  S E R V I C E S

At Birdhouse Home Inspection Services, every crawl 
space explored and every attic examined serves 
a deeper purpose. For owner and operator Elijah 
Proctor, home inspections aren’t simply about 
checking boxes or documenting defects. They’re about 
educating and equipping families to step into the next 
chapter of their lives with confidence. Operating from 
Belton, South Carolina, this certified, family-owned 
business brings more than three years of dedicated 
service to top-producing REALTOR® professionals 
across Anderson and surrounding areas. Their 
motto, “Inspecting Homes & Protecting Dreams,” 
captures a philosophy that resonates through every 
aspect of their work, from comprehensive residential 
inspections to specialized mold, radon, and termite 
detection services. In 2025 alone, Birdhouse helped 
more than 150 individuals find peace of mind in their 
home buying and selling process.

Birdhouse Home Inspection Services offers residential 
home inspections covering interior and exterior 
structures, HVAC systems, electrical and plumbing 

components, roofing, attics, basements, crawl 
spaces, fireplaces, and foundations. Beyond standard 
inspections, the company provides air and surface 
mold testing, radon detection, and annual home testing. 
What distinguishes Birdhouse in a competitive market 
is a commitment to thoroughness paired with rapid 
report delivery. Same-day reporting keeps transactions 
moving efficiently, while Proctor’s accessibility 
for follow-up questions ensures both REALTOR® 
professionals and their clients feel fully informed. 

Originally from Lowndesville, South Carolina, 
Proctor’s journey into home inspection began after 
more than 5 years in home renovation, following 
a 15 year career in the construction industry. He 
pursued formal training and certification through ICA 
and InterNACHI, becoming an InterNACHI Certified 
Professional Inspector. Active membership in the 
Inspector Empire Building mastermind group keeps 
Proctor connected to industry best practices and 
forward-thinking strategies. Staying focused on a 
20-year vision for the company drives him to build 
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Stevin Ozier | Division President | NMLS #367136
stevinozier@avialending.com

M: (562) 221-1004 | O: (972) 292-0535
AVIA Lending | NMLS# 1850 

10900 Los Alamitos Blvd, Suite 216, 
Los Alamitos, CA 90720

Learn More!

Most borrowers waste months 
chasing lenders who won't commit. 
We eliminate the guesswork. One 
call. One team. Nationwide capital 

delivered with speed, certainty, and 
zero runaround—so you can close 

deals while your competition is still 
waiting on approvals.

THE ONLY LENDER YOU'LL EVER NEED
If It Has Four Walls + a Roof—WE FUND IT. PERIOD.  

Looking ahead, Proctor envisions building a 
sustainable operation with continued growth that 
benefits REALTOR® partners and the community. 
Future plans include expanding service offerings, 
refining reporting processes further, and deepening 
relationships with the real estate professionals who 
trust Birdhouse with their clients’ transactions. “For 
us, it isn’t simply about getting your business; it’s 
about creating a lasting relationship with those we 
serve,” Proctor emphasizes. At Birdhouse Home 
Inspection Services, clear communication, realistic 
expectations, and mutual respect create smoother 
transactions and more satisfied clients. 

Proctor’s advice to real estate professionals centers 
on partnership and communication. Understanding 
that inspectors play a critical role in the transaction 
process, he encourages REALTOR® professionals 
to view inspectors as allies rather than obstacles. 
Proctor also highlights the importance of choosing 
inspectors who prioritize education and accessibility, 
qualities that empower clients to make informed 
decisions rather than fearful ones.

Building a family-owned enterprise comes with 
inherent challenges, particularly in an industry 
where consistency and reputation matter deeply. 
Proctor has worked intentionally to create systems 
that guarantee every inspection meets the same high 
standard, regardless of external variables. Market 

shifts and evolving client expectations require agility, 
but staying grounded in core values, being thorough, 
responsive, and genuinely invested in client 
outcomes, provides a stable foundation. The home 
buying process can be nerve-wracking, but Birdhouse 
positions itself as a steady, knowledgeable presence 
that offers reassurance in an uncertain landscape.

At Birdhouse Home Inspection Services, Elijah 
Proctor protects dreams by equipping homebuyers 
and sellers with the information they need to move 
forward confidently. For REALTOR® professionals 
seeking a dependable, responsive, and genuinely 
invested inspection partner, Birdhouse offers the 
thorough expertise and personal touch that builds 
trust and supports successful closings. 

ELIJAH PROCTOR 
WWW.BIRDHOUSEINSPECTIONS.COM 
(864) 916-2627 

For us, it isn’t simply 
about getting your 
business; it’s about 
creating a lasting 
relationship with  
those we serve.”
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REX  
STEPHENS

HEART & HUSTLE

REX STEPHENS’ 
journey into real estate is 
one defined by resilience, 
passion, and a steadfast 
commitment to service—
both to his clients and his 
community. Currently a 
leading Realtor with Real 
South Realty, Rex has built a 
career grounded in listening, 
understanding, and guiding 
clients to their dream homes, 
all while maintaining a 
humility that sets him 
apart in the competitive 
world of real estate. Since 
earning his license in 2014, 
Rex has helped countless 
buyers, from first-time 
homeowners to seasoned 
property investors, with a 
particular focus on serving 
our veterans community as a 
certified Military Relocation 
Specialist. His dedication 
to veterans is more than 
professional—it is personal.

Rex’s path to real estate was 
forged through adversity. 
In 2009, a severe cycling 
accident threatened not 
only his mobility but his 
livelihood. At the time, Rex 
owned a catering company 
and previously a restaurant, 
but the physical demands 
of those businesses became 
impossible after the accident, 
which left him at risk of long 
term medical issues. With 
determination and the grace 
of God, he fully recovered 
and discovered a new calling 
in real estate—a career that 
allows him to serve others 
while still challenging and 
inspiring him every day.

Over the years, Rex has 
cultivated a reputation for 
going above and beyond for 
his clients. He believes that 
truly listening and setting 
realistic expectations are 

the foundations of success 
in real estate. This approach 
has led to memorable 
experiences, including 
helping a client find their 
dream home in an Air Park 
Community in Gilbert, South 
Carolina, complete with a 
private airplane hangar—a 
search that took him well 
beyond his usual territory 
but resulted in lasting 
friendships. His professional 
achievements are equally 
impressive, with a personal 
career high volume of 
$15 million and a proven 
track record in Greenville, 
Spartanburg, Pickens, and 
Anderson counties.

Beyond the office, Rex is 
deeply committed to giving 
back. An avid cyclist, he 
participates each July in the 
“Ride 2 End Alz,” a South 
Carolina fundraiser that 

raised $4.2 million in 2025 
for Alzheimer’s research. He 
is also a Special Olympics 
powerlifting coach, a role 
that began as a way to 
bond with his son, who has 
autism. Through dedication 
and coaching, his son has 
competed in national and 
world championships, 
achieving milestones that 
have brought joy and pride 
to the family. Rex also 
supports the South Carolina 
Special Olympics, showing 
that his heart for service 
extends far beyond his real 
estate career.

Family is central to Rex’s 
life. Married to his wife 
Bobette for 37 years, he is 
a proud father of four and 
grandfather of three. His 
children serve in meaningful 
roles across the country, 
from the U.S. Air Force 

GUIDING VETERANS AND FAMILIES 
HOME WITH HUMILITY AND DEDICATION

PHOTOS BY: GREENVILLE REAL 

ESTATE PRODUCTIONS (GVL REP) 

WRITTEN BY: AMY PORTER
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SC Professional Inspector Lic. #48993
Certified Master Inspector

5,000+ Reviews
Locally Owned
Proven. Trusted. Local.

Partner with us and pick your preferred inspector
plus enjoy flexible scheduling, daily availability,

transparent pricing, and expert support.

New agents who partner with us get a
FREE home inspection for their clients!

*Restrictions apply

Experience the difference, Call Noah Franks!
Call 864-663-3320 • allianceproinspections.com

admin@allianceproinspections.com

BUILT FOR 
TOP-PERFORMING
REALTORS

Flexible Scheduling

Daily Availability

Transparent Pricing

Expert Support Team

INNOVATIVE INSPECTION TECHNOLOGY | THERMAL CAMERAS
DRONE IMAGING | SUPRA EKEY ACCESS

to Special education and 
veterinary work in Colorado, 
and his family enjoys travel, 
especially to Florida and 
Colorado, is a cherished part 
of his life. These personal 
connections, coupled with 
his love for outdoor activities 
like cycling, hiking and snow 
skiing, provide a strong 
foundation for the balance he 
seeks in both work and life.

Rex credits much of his 
professional growth to 
mentorship from Tony 
Therburg with Veterans 
United, whose guidance 
has helped him refine his 

expertise and embrace new 
technologies, including AI 
in real estate. He recently 
returned from Columbia, 
Missouri, where he attended 
#Homebase2025, a national 
event for top agents, 
further cementing his 
commitment to excellence 
and continuous learning.

For Rex, the most rewarding 
part of real estate is 
helping someone achieve 
what they once thought 
impossible—homeownership. 
His philosophy is simple 
yet profound: work hard, 
be humble, and always 
look for ways to serve 
others. Whether through 
his professional efforts or 
charitable endeavors, Rex 
Alan Stephens exemplifies the 
heart and hustle that define 
the best of the Upstate’s real 
estate community.

“True success,” he says, “is 
being in a vocation you enjoy 
that also allows you to live a 
full life.” With unwavering 
dedication, a servant’s heart, 
and the humility of a man 
who knows the value of 
hard work, Rex is leaving an 
indelible mark—not just in 
real estate, but in the lives 
of the clients, families, and 
communities he serves.

FAVORITE AUTHOR 
Pat Conroy: Beach Music 
& The Lords of Discipline 

“TRUE SUCCESS. IS 
BEING IN A VOCATION 
YOU ENJOY THAT 
ALSO ALLOWS YOU 
TO LIVE A FULL LIFE.”

Your Partner in
Flawless Staging
Lara Fransen
864.437.3547
StagedUpstate.com

FIRST
IMPRESSIONS

MATTER

FIRST
IMPRESSIONS

MATTER

EXPERIENCED SINCE 2017
REAL ESTATE BACKGROUND

PUNCTUAL & AFFORDABLE
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BY LISA ALEXANDER  

DEL-CO REALTY GROUP, INC.

TIPS OF THE TRADE

Connect  Today to Elevate Your Cl ients '  Closing Experience

9 Buena Vista Way, Suite B | Greenville, SC 29615
864.848.9370

wlhawkinslawfirm.com      

ACCELERATE YOUR SUCCESSACCELERATE YOUR SUCCESS

Scan for our "Earnest" 
Electronic Earnest 
Money Deposit Portal

Personal Service and REALTOR®

Resource for All Situations

Helping You be the Best
REALTOR® or BIC Out There

One Purpose

One Attorney

One Location

One Staff

A World of Knowledge

In an industry built on relationships, trust 
is the currency that matters most. For 
Lisa Alexander, broker-owner of Del-
co Realty Group, Inc., trust isn’t created 
through flashy promises or sugarcoated 
conversations—it’s built through honesty, 
even when that honesty is uncomfortable.

“One thing I always do to build trust with my clients is give 
advice upfront and be truthful,” Lisa shares. “My job isn’t to tell 
people what they want to hear. It’s to tell them what they need 
to hear so they can make smart decisions.”

Lisa’s perspective comes from decades of experience and a 
career deeply rooted in real estate. After graduating college in 
1994, she began working with Prudential Carolinas, where her 
mother owned the first Prudential franchise in South Carolina. 
From there, Lisa expanded her expertise in new construction 
with Ryan Homes before becoming the New Homes Division 
Sales Manager for Prudential C. Dan Joyner Company in 2000. 
In 2006, she took ownership of the family business, and in 
2010—alongside her tech-savvy husband—revamped the 
company with a modern, systems-driven approach. Today, 
Del-co Realty Group supports more than 20 agents, with Lisa 
placing a strong emphasis on systems that help agents succeed 
at every level.

At the heart of her leadership and client philosophy is early, 
honest communication.

“When I give clients honest feedback upfront—about pricing, 
inspections, timelines, or expectations—it prevents bigger 
problems later,” Lisa explains. “Those conversations can be 
uncomfortable, but they make everything else easier.”

Rather than avoiding difficult topics, Lisa addresses them 
head-on. By establishing clear expectations from the 

beginning, she creates alignment between herself and her 
clients. Everyone starts with the same facts, which reduces 
emotional decision-making and minimizes surprises once the 
transaction is underway.

This approach has had a direct impact on the efficiency and 
success of her business. Deals either move forward with clarity, 
or they pause before frustration sets in. Time is saved, stress is 
reduced, and transactions tend to move more smoothly.

But beyond efficiency, Lisa believes honesty strengthens 
relationships in ways that extend far beyond a single deal.

“Early honesty builds trust,” she says. “Clients know I’m not just 
trying to close a sale. I’m guiding them based on experience 
and facts. When things get stressful—and they often do—they 
trust my advice because I’ve been transparent from day one.”

That trust has become the foundation of her long-term success. 
Many of Lisa’s repeat clients and referrals come from moments 
when she chose honesty over convenience. Even when the 
answer wasn’t what clients hoped to hear, they appreciated the 
transparency—and remembered it.

For newer agents, Lisa sees this tip as a mindset shift that can 
define an entire career. Being truthful may feel risky at first, 
but in reality, it positions an agent as a professional advisor 
rather than a salesperson.

“Short-term discomfort leads to long-term respect,” Lisa 
notes. “Clients may not always like the answer, but they value 
knowing you’re looking out for their best interests.”

In a fast-moving, competitive real estate market, Lisa 
Alexander’s Tip of the Trade is refreshingly simple—and 
profoundly effective: lead with honesty, set expectations early, 
and trust will follow.

Trust 
Truth
IS BUILT ON

Scan for a Complimentary
Consultation and Design

864-671-6333
blueridgecabinet.com

420 WILLIAMS AVE, EASLEY SC
SALES@BLUERIDGECABINET.COM

Stock Kitchen Cabinetry • Custom Cabinetry
Bathroom Vanities • Wet & Dry Bars

Custom Closet Systems • Mudrooms • And More!Let Us Serve You
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Shawn Ezell – Owner/Loan Officer
NMLS #1134408
864-270-2345
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VA, USDA, FHA, Conventional

Low Credit? No Problem

Competitive Rates & Low Costs

Veteran-Owned
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