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JORDAN RIVER
MOVING & STORAGE

NW Roots CONSTRUCTION

FREMIER BUILDER ® LOCALLY | NEBRIRED ® EXCERTIOMAL DETAIL

“Where Quality & Integrity Are Priorities.”

LOCAL| LONG DISTANCE | RESIDENTIAL
COMMERCIAL | MILITARY | INTERNATIONAL

SEATTLE, WA | COLUMBIA, SC | PORTLAND, OR ¥ By
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SECURE STORAGE | FREE VISUAL ESTIMATE \

FREE BOX DELIVERY | PIANO EXPERTS | ANTIQUES & ART

|

24 HOURS A DAY, 7 DAYS A WEEK, NO EXTRA CHARGES!
206-236-0808 425-450-0808 877-611-0808

FULLY LICENSED & INSURED | US DOT 901418 | 391125C | HG11884 | NVOCC 021419N

WWW.JORDANRIVERMOVING.COM



Close in 10 Days. Qualify When Others Can't.

Real solutions for real-life situations—
so your client’s next
move isn’t delayed.

Buy Before You Sell. L

Do your clients need to
buy a new home before
selling their old one?
Ask about my exclusive

Bridge Loan program— Ny =\
ravesyou csarel (G MR NI 5 REFINED CRAFT

estate professional,

the power to make a I. — _7 o I I I
strong offer without e B =1 & : o 5

worrying about your

current home sale. Elevate your space with our curated ¢ i =

cabinetry, countertops, tile, and flooring. From expert sourcing
Need to close fast to - ; | : to professional construction, we handle your project from start to
win a deal? | can e S IR v 3 gt AT finish.

deliver a 10-day closing i b e L ST R T e e R
to make your offer stand

out in competitive Let’'s make a pICIn that fits
situations. your client’s life, not just the
Self~employed, investor, loan gLIidelineS.

or unique income? | offer

Non-QM options for E
buyers who don't fit the . Cor nerStOne ’ ‘ ﬁl LEsteam

standard loan box. HOME LEMNDING

425-505-0402

MORTGAGE ADVISOR

Niles Team at Cornerstone Home Lending
206.949.4326 Direct
TheNilesTeam@Houseloan.com
* NMLS 357455 | CO NMLS: 2258 *

B Equal Housing Lender

RMConstructionDesign.com

661 120th Ave NE, Unit 19B
Bellevue WA 98005

=== CONSTRUCTION & DESIGN

‘l'\’yan, Nilea Admins@RMConstructionDesign.com




MINOR REPAIRS TO MAJOR RENOVATIONS

YOUR NO UPFRONT COST CONTRACTOR FOR EVERY LISTING!

ASISVALUE
SADO OO

REPAIR COST
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SALES FRICE

“My clients have significantly increased the profit on theirsales, with full home
remodels taking only 6-7 weeks. JCC Is my secret weapon on listing presentations”!

STOP SETTLING FOR THESE LIMITATIONS. THERE'S A BETTER WAY.

Sellers expect top dollar but

can't pay for needed upgrades

[ o muness _ Google Rating

= A+ pating ‘};_- LR & 2 & & ¢

L 425-448-1600 < concierge@jccmove.com @ jccconcierge.com

(0}
HELPING HOMEOWNERS TRANSITION
WITH EASE, SPEED & PEACE OF MIND

SELLERS EXPECT MORE. WE HELP YOU DELIVER.

.
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Results Guaranteed Dedicated, Local Pr.uiavr.t Manager More Profit, Faster Sales

s
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Staging & Cleaning Included No Loans & Zero Upfront Cost

No Budget Caps

OTHER CONCIERGE PROGRAMS ONLY GO SO FAR.....
JCC CONCIERGE DELIVERS REAL RESULTS, BACKED BY GUARANTEES NO ONE ELSE OFFERS.

OMN-TIME GUARANTEE

ON-BUDGET GUARANTEE OWHNER PROFIT GUARANTEE

WE'VE GENERATED OVER $7.8 MILLION IN EXTRA PROFIT FOR HOMEOWNERS!

DO YOU HAVE AN UPCOMING LISTING
THAT NEEDS WORK?

SCAN or CALL to get started

( 425-448-1600

AND LEARN HOW INTEGRATING JCC CONCIERGE INTO YOUR MARKETING CAN HELP YOU WIN MORE LISTINGS!

JCC CONCIERGE I5 A LICENSED, BONDED & INSURED GENERAL CONTRACTOR
JCC wteriment Grdup WE DRA JOC Conclerga Contractor # JOTINIE 9006



" 'ROOFING

ROOFERS WITH HEART

USTOMER FOCUSED ROOFING
COMPANY IN THE PACIFIC NORTHWEST

See Amor Guarentee

Promise to listen and address customer concems
Always maintain open and transparent communication
Honor the privilege of serving our community
Be responsible and proactive

% % % kKX

INTEGRITY | SERVICE TRUST

amorroofing.net 4252292138  info@amorroofing.net
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If you are interested in contributing or nominating REALTORS® for
certain stories, please email Shea at Shea.Robinson@N2Co.com.
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THE SUNCADIA PORTFOLIO

NEW 2026 PRICING FROM A+R HOMES

STARTING AT $1,545,000 - Spacious, light-filled homes focused on the lifestyle of
today's Northwest families. Functional indoor/outdoor living, dramatic fireplaces, and on-trend
features in fantastic neighborheoods on both sides of the mountains.

—Visit SundreamCollection.com for Details—

g

@ARHOMESNW - BUILDWITHUS@A-RHOMES.COM - A-RHOMES.COM




Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

CARPET CLEANING

Pure Clean Carpet Cleaning
(425) 998-0455
Carpetcleanerseattle.com

CATERING

Tapped Public House
(206) 225-8040
tappedpublichouse.com

CONTRACTOR / REMODELING
J Hanby lic

(425) 244-4307

jhanbyllc.com

RM Construction
(614) 772-2886
rmconstructiondesign.com/

CUSTOM BUILDER
AR Homes Inc.
(425) 681-2097
a-rhomes.com

NW Roots Construction
(253) 212-5182
nwrootsconstruction.com

FINANCIAL/WEALTH ADVISER
Tyson Clawson CFP

Edward Jones

(425) 210-2058
edwardjones.com/tyson-clawson

FLOORING SERVICES

Floor Coverings International
(425) 541-1550

fcifloors.com

Jay’s Flooring LLC
(360) 691-9768
jaysflooringwa.com

HOME / REAL ESTATE
INSPECTIONS

Highland Home Inspections
and Inspector School

(253) 376-6659
highlandhomeinspect.com

Key Inspection Services, LLC

(800) 748-8766
keyinspectionservices
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HOME BUILDER
Thomas James Homes
(877) 381-4092
tih.com/pacific-northwest/

HOME REMODELING
Emerald City Construction
(425) 502-8174
emeraldcitybuild.com

HOME UPDATES
JCC Concierge
Paid at Closing
(425) 448-1600
jccconcierge.com

INSULATION CONTRACTOR
Stone Insulation Services
(425) 894-6387
stoneinsulation.services

INSURANCE

Goose Head Insurance
(810) 623-5903
quotes.goosehead.com

McGinness Family Insurance
Cameron McGinness

(425) 341-9595
agents.allstate.com/cameron-
mcginness-everett-wa.html

MORTGAGE

Adrian Webb Mortgage Advisors
(206) 795-8411
teamwebbloans.com

Cornerstone Home Lending
Ryan Niles

(206) 949-4326
nilesteam.com

Guild Mortgage
Casey Oiness Team
(206) 817-8979
guildmortgage.com

Tina Mitchell

Highlands Mortgage

(425) 647-0205
highlandsmortgage.com/agents/
tina-mitchell

MORTGAGE / LENDER
The Fraioli Team
Cindy Fraioli

(425) 785-8202
ccm.com/Cindy-Fraioli

Winter Rankin Team at Fairway
(206) 397-1287
winterrankinteam.com

MOVING & STORAGE
Eco Movers

(206) 971-6895
ecomovers.com

Jordan River Moving & Storage
(425) 450-0808
jordanrivermoving.com

OUTDOOR LIGHTING

Outdoor Lighting Perspectives
(425) 278-4101
OutdoorLights.com/North-Sound

PAINTING - INTERIOR/
EXTERIOR

All Covered Painting
(206) 682-7110
allcoveredpainting.com

PAINTING: INTERIOR/EXTERIOR
All Covered Painting

(206) 682-7110
allcoveredpainting.com

PHOTOGRAPHY

Jackie Phairow Photography
(425) 215-3303
jphairowphotography.com

PROPERTY MANAGEMENT
Enclaves

(425) 521-7706

enclaves.us

REAL ESTATE PHOTOGRAPHY
Pics By Pix RE Photography
(206) 859-9659
picsbypixphotography.com/
realestate

REAL ESTATE
PHOTOGRAPHY & MEDIA
FOCUSED Media Collective
(360) 300-5805
focusedmediacollective.com

Freestyle Production
(425) 802-6140
freestyleproduction.com

RESIDENTIAL CONSTRUCTION
Puget Sound ADU Builders
(206) 677-3504
pugetsoundadubuilders.com

RESORT COMMUNITY
Seabrook Cottage Rentals
(360) 268-8002
seabrookwa.com

Suncadia Real Estate Company
suncadiarealestate.com

RESTORATION SPECIALISTS
Pure Dry Restoration

(206) 503-3623

puredry.com

ROOFING
Anderson Roofing
(425) 677-7070
andersonroof.com

ROOFING SERVICES
Amor Roofing

(760) 696-1315
amorroofing.net

SOCIAL MEDIA &
CONTENT CREATION
Rejig.Al

(415) 290-5681

rejig.ai

STAGING

Living Edge

(425) 785-9692
livingedgestyle.com

Taylor Lane Interiors
(208) 869-8643
taylorlaneinteriors.com

BOUTIQUE HOME STAGING AND CONSULTATION

TEAM@TAYLORLANEINTERIORS.COM

Hi, my name is Melinda!
My specialties and services
include:

o Real Estate Photography
 High-quality, Hand-edited
photos
 Drone Photography
© 3D Matterport e Video
 Reels ® Twilights
o Professional Headshots
o Lifestyle and Family Shoots
| take pride in providing outstanding customer service
and would love to help you with your next listing!

Receive a full marketing kit with every order:
 Branded and Unbranded Websites

o Printable Flyers e Teaser Videos

 Social Media Tiles

Visit my website to see new bundles.

206-859-9659
picshypixphotography.com

But don’t just take our
word for it. Take theirs.
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Shea Robinson Lindsay Rucker-Robinson Carl Roe
Owner Owner Publishing Assistant
Shea.Robinson@n2co.com ads_seattlerp@n2co.com

Jenny Hart Danowski Heather Mitts
Writing & Editing Social Media

Rachael Ann Dru Solberg Jackie Phairow
FOCUSED Media Collective FreeStyle Production Photography

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

At Highland Inspection Services, we offer
investigative home inspections followed up
with high-quality inspection reports that are
on time and easy to read—going above and
beyond for our clients so that they can close
on a home with confidence.

Contact us today to request an inspection.

|’

| highly recommend working with the inspectors at Highland Home Inspections! | have referred ‘ INSPECTION SERVICES
many clients to them and have been so impressed with the level of service and industry SEWER SCOPES - THERMAL IMAGING
knowledge they provide. No stone goes unturned during their inspections, their reports give me

and my clients the information needed to have strong negotiations and a clear mind for the home

buying process. | especially appreciate that they have a quick turnaround time for pre-inspections T (253) 376-6659

during this competitive market! -Laura A. n i highlandhomeinspect.com
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Your Attic &
Crawli Space
EXpert

Attic Insulation < Crawl Space Insulation - Air Ducts & Dryer Vents
Mold Remediation - Rodent Exclusion ¢+ Sump Pump & Crawl Drainage

stone@stoneinsulationservice.com
425-894-6387
stoneinsulationservice.com

Licensed, Bonded & Insured



PUBLISHER’S NOTE

Welcome to the April issue

of Seattle Real Producers!

Welcome to the April issue of Seattle Real Producers!

As we wrap up the first quarter of the year, it’s encouraging
to feel the steady momentum building across King and
Snohomish counties. A strengthening market, renewed
buyer activity, and longer spring days all signal what April so
naturally represents—change, growth, and fresh opportunity.
While headlines may shift and market dynamics evolve, one
constant remains: the resilience and professionalism of the
top 500 agents who make up this community. You continue to
adapt, lead, and serve at the highest level.

RPN T MOETGASE CORPORATION

BUY NOW, SELL LATER —
FAIRWAY BRIDGES THE GAP

Lean amounts up to $750,000° give your clients the
flexibility to move when they're ready.
= Stronger offers - no contingencies
» Lessstress - may pay off the current mortgage
and cover down paymeant and closing costs

PIERCE RANKIN

Branch Sales Manager, NMLS 1480352
206-235-8677
Pierce.Rankin@fairwaymc.com

Contact me to find out more!

14 - April 2026
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March was a powerful reflection of that strength. Our
magazine celebration brought together many of our past
feature honorees and valued partners inside a stunning
Thomas James Home.

We were also proud to host an impactful event centered

on navigating new construction. In a shifting landscape,
having the right insights and relationships in place makes
all the difference, and it was inspiring to see so many of you
investing in sharpening your expertise.

As it so happens, one of our panelists at our new construction
event is also our April cover agent, sharing his story of over 30
years of success, relationships and loyalty.

Finally, we want to shout out our preferred partners, thank
you for continuing to pour into this platform and the agents
who make it exceptional. Your support makes these stories,
events, and connections possible. Here’s to carrying this
momentum forward into a strong second quarter.

Warm Regards,
Shea Robinson
Seattle Real Producers

A simple, realtor-tested
system that lets you film
professional-looking videos
anywhere at home, in the
office or on location so you
can stay consistent,
compete with younger
agents, and grow your
business with confidence. All
in one bite sized course

R I

REAL ESTATE MEDIA TO=
MAKEYOUTHE . ||
OBVIOUS CHOICE,
GROW YOUR et
PERSONAL BRAND AND !
ATTRACT MORE LEADS

FOCUS=D

MEDIA COLLECTIVE




HAVE YOU RECEIVED YOUR BADGE?

By this time every agent in our Seattle
Real Producers community should have
gotten their badge via email and/or

text. This is truly a badge of honor as
you have earned it. You did not pay for
this recognition, or have it made out of
thin air. You earned it solely on your
production. Each year a new group of
brokers earns their right to receive the
magazine, their badge and invites to our
collaborative events. We take great pride
in making sure the right people are
being honored and recognized. If you
have not yet added your badge to your
marketing, your email signature, posted
about it on social media. Reach out to
shea.robinson@n2co.com or visit the
Seattle Real Producers Hello Agents page
here to download your badge: https://
seattlerealproducers.com/hello-agents

A: The top 500 agents in King and
Snohomish counties. The list will reset at
the end of every year and will continue
to update annually.

A: It’s really simple — every feature
you see has first been nominated. You

d
Wet 1
rentals. —7and
into v we
revenue make

— - .
< _ it easy.
__'_‘—-—_-r‘l"
L 4255217706
& hello@enclavesds  Tor vocation and

& wwwenclavesus  investmen! properties,
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Full service management

can nominate other agents, affiliates,
brokers, owners or even yourself! Office
leaders can also nominate agents. We
will consider anyone brought to our
attention who is in the top 500 because
we don’t know everyone’s story, so we
need your help to learn about them. It
could be they have an amazing story
that needs to be told — perhaps they
overcame extreme obstacles, they are
an exceptional leader, have the best
customer service, they give back to the
community in a big way, etc. The next
step is an interview with us to ensure it’s

a good fit. If it all works out, then we put
the wheels in motion for our writer to
conduct an interview to write the article
and for our photographers to schedule a
photo shoot.

A: Zero, zilch, zippo, nada, nil. It costs
nothing, my friends, so nominate
away! We are not a pay-to-play

model. We share real stories of Real
Producers. Our goal is to showcase the
best and brightest and to collaborate.
Elevate. Inspire.

Your Land.
Your Legacy.

Build more than a vac: 'reate something that
lasts. At Suncadia Resort, expansive developer homesites
give you the freedom to design a custom retreat shaped
by the Cascades and made for generations to come.

Explore Developer Homesites

Suncadia.com/live | (509) 202-1542 SUNCADIA

CUSTOM HOMES. GENERATIONAL OWNERSHIP. A FOUR-SEAS0ON MOUNTAIN LIFESTYLE.

The features and amanities (-?i rbed and deplcted nNeredn are based upon current development pians, which are subject to change without notice. Actual development may ot
b s currently proposed. All content, including prices and avadlability is for infermation purposes only and |5 sulyect 1o char '"-}i-' il rl'"}\.-f prior nobice. Maps and ilustral
showmn are artists’ concepts -El-l‘{' for ilhastrative purposes only. This material shall not "E"'":-rl ute an offer-or salicitation in states or jurisdictions wihene registration is reguired

but not yet completed. Obtain the property report required by federal law and read It before signing anything, No federal or '31{&':9 agency has judged the merits. (fany, of

this property. Listed with Sencadia Real Estate Sales Company, licensed real estate .lrbhF"V Copyright 2026 Suncadia Resort. LLC o




SEABROOK

stich WASHINGTON e

Reconnect & Relax on the Coast

Discover more than 300 vacation rentals across our walkable beach town—
ranging from forest cabins and park cottages to ocean-view homes perfect for
family gatherings.

Enjoy year-round events, scenic biking trails, surfing, pickleball, a relaxing spa,
and a variety of restaurants that make every stay unforgettable. Whether
you're visiting or ready to build your dream beach home, Seabrook offers the
full package for memories that last a lifetime.

seabrookwa.com | 87777259990

EXPLORE SEABROOK LISTINGS

The Uplift The Daisywood The Bluebell

4 BR|3BA | 202050 FT 2BR|1.58A |1,0085F 1BH115$|415‘S'F

$1,875,000 $779,000 $503,000

Penthouse A Condo B The Bluebell
3BR|358A|28515F 3BR|25BA | 2513 5F 1 BRI} BA | 416°SF
$2.925,000 $1,895.000 $51 7,000

P o o il

T P AR

p;l ir“HL i 1 ;ql"‘ '““"i-
Feibasa i g iy I']: 3
. L

Poppy B Lot /61 The Fern Lily
3 BRI} =28A 1376 SF 4 BR|S5BA|26225F ZBR|15BA | 889 SF

$879,000 $2,275,000 $744,000

SALESGSEABROOKWA COM 360.276.7031 DWINDERMERESEABROOK
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MEETS COMFORT

A THOUGHTFULLY DESIGNED WEST BELLEVUE RETREAT

PRESENTED BY THOMAS JAMES HOMES

Welcome to this beautifully designed
5-bedroom, 4.5-bathroom home by
Thomas James Homes. This home boast
impeccable craftsmanship and modern
finishes, this brand-new home will offer
both style and function for today’s living.
The main floor features a spacious
guest suite as well as private office

with elegant French doors provides the
ideal space for remote work or quiet
study. Upstairs, you’ll find a flexible loft
area that can be customized to your
needs. The luxurious primary suite
offers a peaceful retreat with a spa-

like bathroom and ample closet space.
Located in West Bellevue, this home
offers easy access to top-rated schools,
shopping, and dining.

20 - April 2026
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Burldmg Ynur Dreams into Reaht_v.

EMERALD CITY Spacializing 1 i e AR
CONSTRUCTION 425. 502 8174 | WWW. EmeraldCﬂyBulld com
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FR==STYL=

Inspire. Empower. Create.

BUSINESSES WHO USE
VIDEO GROW REVENUE

49% FASTER

Turn your website & socials into a high
performing strategy that drives buyer and
seller engagement, increasing the number
of transactions and boosting revenue.

‘_"//m

. ! team@freestyleproduction.com

MOVING DONE BETTER

SMARTER MOVES, STRESS-FREE IIESE.@EE
G 8000+ REVIEWS ** k&

Give your clients.a9ss
Full packing, unpack
storage, installs & £

Elevate
Your Space

Experience the difference true craftsmanship makes
with Seattle’s distinguished painting contractor.

CONTACT US NOW:

206-971-6895
ecomovers.com

TRUSTED BY TOP REALTORS.

FF
(2 0 6) 6 82 -711 0 : " 5 Ps'wg,?uje? '..-'agdat $5000

ALLCOVEREDPAINTING.COM or:more. Restrictions apply.

“SCAN HERE Tl.'l EET Il EIurEI
| s
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AGENT SPOTLIGHT

Coulson

Jarrett Coulson doesn’t approach business casually. Whether
negotiating NFL contracts, navigating complex development
deals, or structuring creative real estate solutions, he operates
with intention, strategy, and long-term vision.

Before stepping into real estate, Jarrett built a career as an
NFL sports agent and owned a medical management company.
High-stakes negotiations and client advocacy were part of his
daily rhythm. When he relocated from Austin, Texas to the
Pacific Northwest, real estate wasn’t simply a career pivot, it
was a calculated next chapter. After watching his wife succeed
in the industry and experiencing a challenging home sale

26 - April 2026

firsthand, he saw both the opportunity and the gaps. He knew
he could bring something different to the table.

Today, Jarrett is a key force at Every Door Real Estate,
where he has built a business model that stands out in a
crowded marketplace.

Jarrett’s early days in investing were anything but glamorous.

At one point, he experienced a 92 percent failure rate on
deals. Instead of stepping back, he leaned in. He sought
mentors, immersed himself in feasibility studies, mastered
entitlements, and sharpened his underwriting skills. The

Building
Opportunity
at Every Level

PROFESSIONAL PHOTOS BY
JACKIE PHAIROW PHOTOGRAPHY




setbacks became education. The
education became leverage.

Now, his brokerage model is uniquely
structured to give sellers true flexibility.
Rather than pushing one path, Jarrett
evaluates every property through
multiple lenses. Sometimes that means
listing traditionally. Other times it
means structuring a cash offer with a
short closing timeline. And when the
numbers support it, it means pursuing
a development strategy designed to
maximize value. His philosophy is simple:
understand the seller’s priorities first,
then build the solution around them.

Development has become a major focus,
particularly across Seattle’s Eastside,
including Seattle, Bellevue, Redmond,
and Kirkland. Jarrett and his team
specialize in running detailed feasibility
studies, navigating entitlements, and
managing the roughly nine month
permitting process that comes with
new construction. By leveraging recent
middle housing legislation, he is helping
create higher density projects that
respond to affordability challenges
while still delivering strong returns.

By

HEW CONSTRUCTION

JARRETT COULSOM

CALL [ TEET [254) TI- 704
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What energizes him most is the strategy
behind it all. He studies inventory trends,
builder demand, and neighborhood
dynamics with precision. Sometimes

he structures and assigns projects to
qualified buyers before closing. Other
times, he builds them out himself. The
approach is never one size fits all. It’s
calculated, disciplined, and tailored.

A major turning point came after a
difficult 2022. Instead of retreating,
Jarrett doubled down on relationship-
driven growth in 2023. He shifted from
traditional networking to business-
focused relationship building with
builders. Rather than surface-level
conversations, he dug deep into
understanding what builders actually
needed predictable deal flow, clarity
around timelines, and partners who
truly understood their margins. By
aligning with their goals, he positioned
himself not as another agent, but as a
strategic ally.

That collaborative mindset extends

to other agents as well. Many of his
strongest referral partners are agents
who bring him properties they cannot
list or do not want to develop. Jarrett
provides solutions that expand what’s
possible, helping them serve their
clients at a higher level. In his world,
relationships are assets.

At the core of his drive is something
deeply personal: generational wealth.
Jarrett is intentional about building

a business that creates long-term
stability and opportunity for his family.
Influenced by lessons learned from his
father’s experiences, he approaches
resilience as a skill. Setbacks are not
failures; they are tuition.

He works six days a week, but his
motivation isn’t rooted in hustle for
hustle’s sake. It’s rooted in purpose. Every
feasibility study, every builder meeting,
every structured offer feeds into a larger
vision of sustainability and legacy.

Outside of work, discipline remains a
constant theme. Jarrett is committed to

meditation and trains in Brazilian Jiu
Jitsu, practices that sharpen both focus
and humility. As a father of two, he is
equally committed to being present.
Weekends are reserved for family
whenever possible. Coaching, quality
time, and consistency matter just as
much as closing deals.

What ultimately differentiates Jarrett

is strategic range. Many agents can list

a property. Fewer can underwrite a
legitimate cash offer. Even fewer can
conduct a full development feasibility
analysis and map out a high level exit
strategy. Jarrett moves comfortably in all
three spaces, which allows him to advise
with clarity instead of pressure.

From NFL negotiations to Northwest
development sites, Jarrett Coulson has
built a business defined by resilience,
adaptability, and relationship capital.
In a market that constantly evolves, he
is not simply reacting to change. He is
studying it, structuring around it, and
building within it.

For Jarrett, real estate isn’t about
chasing transactions. It’s about creating
options, building partnerships, and
laying foundations that last well beyond
a single deal.

e

_ HOUR INSTALLATION GUARANTEE

FlooringiLs

DREAM IT. CHOOSE IT. FLOOR IT. -'

Elevate every occasion with tailored catering experiences. From chef-
driven menus and private event spaces to mobile food trucks, trailers,
and our one-of-a-kind beer van—we make hospitality effortless and
extraordinary.

« Weddings * Delivery
« corporate parties « Full Service
» Private gatherings « Event Space rentals

Seattle Real Producers - 29



The capture and design of fine art portraiture for your home.
www.jphairowphotography.com

A Personal Al

Marketing Assistant

for Every Real Estate
Agent, Team and
Brokerage.

P» rejig.ai
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KITCHEN | BATH | REMODELS | REPAIRS

GCENERAL CON

| SCHEDULE YOUR CONSULTATION [] (425)244-4307

LUXURY BATHROOM REMODELS
THAT BUYERS WILL REMEMBER

(hanbyllc.cam

J. HANBY LLC, EASTSIDE GENERAL CONTRACTOR
QUALITY & INTEGRITY, DELIVERED ON TIME

INGURANCE

|A'.$ g(}(]SEhcad THE LINDBEERG AGENCY
&

Protect what matters
most with the best
coverage.

The Goosehead Insurance difference:

Unrivaled Choice

We find and compare coverage
and cost with over 150+
insurance companies.

Candid Advice
We offer straightforward,

unbiased advice.

Chase Pruitt

(425) 533-9905
Chase.pruitt@goosehead.com
goosehead.com/chase-pruitt

13606 Northeast 20th Street, Suite 307
Bellevue, WA 98005
United States

Home
Renters
Landlord
Fix & Fli pPsS
Auto.

Life.
Business.

And more.

Concierge Service

We work for you and are your
go-to-source for customized
coverage.

GET YOUR QUOTE



FEATURED AGENT

Kathie

SALVADALENA

Built on Relationships.
Designed with Purpose.

PHOTOS BY JANET LIN PHOTOGRAPHY
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If you think you know Kathie Salvadalena, think again. Yes,
she’s the trusted Snohomish County real estate professional
with the loyal client base and unmistakable eye for staging. But
she’s also the former registered nurse who built her business
the old-fashioned way: knocking on doors, working For Sale By
Owners, and choosing relationships over shortcuts.

Time with Kathie often starts with a quick catch-up about
Snohomish life before seamlessly shifting into strategy, timing,

and thoughtful real estate planning.
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From Nursing to Negotiations

Before real estate, Kathie was a registered nurse doing
meaningful work, but one that offered little flexibility while
raising four children. Wanting to stay present at home while
building something of her own, she made a bold pivot.

Real estate wasn’t handed to her. She earned it.

“I door-knocked. I chased down FSBOs. I did whatever it took,”
she has shared. While some questioned her career shift, Kathie

o
e .

Fam— |

quietly built momentum. Nearly 19 years
later, she has never looked back.

By focusing on Snohomish County, an area
she knew intimately, she created a business
rooted in hyper-local knowledge. School
schedules, sports practices, and community
events became part of the rhythm of her
work. That proximity became one of her
greatest strengths.

Preparation as a Signature

Over time, her business naturally evolved toward listings
where her strengths in preparation, presentation, and
positioning truly stand out. Long before staging became
standard, Kathie was rearranging furniture, editing spaces, and
preparing homes herself. Today, complimentary staging is a
signature part of her listings. With a refined design eye and a
deep understanding of buyer psychology, she prepares homes
so buyers don’t just see the space, they feel how it lives.

In the early days, she photographed homes herself with a 35mm
camera before partnering with professional photographers. The
commitment to excellence has always been there.

Independent by Design
Delegating for the sake of scale? Growing a large team? That’s
never been her focus.

Kathie thrives on intentional growth. She manages her
workflow carefully and prefers depth over volume, quality over
expansion. Suggestions to “go bigger” don’t tempt her nearly as
much as maintaining connection, consistency, and trust.

She mentors a newly licensed agent and supports collaboration
within the Snohomish broker community, remaining grounded
in what has always worked: real relationships built over time.
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Old-School Tools. Timeless Results.

In an era of automation and complex CRM systems, Kathie
keeps things refreshingly personal calendars, handwritten
notes, direct follow-ups.

.i_’:
"'-.

Many of her transactions come from relationships nurtured for
years, sometimes decades.

Face-to-face conversations matter.

Community involvement matters.

Showing up consistently matters.

It’s a philosophy she wholeheartedly appreciates. In fact,
today’s market favors experienced agents who know how to
navigate nuance and who understand shifting conditions,
complex negotiations, and people just as well as they
understand contracts.

Intentional Goals. Authentic Presence.

When it comes to goal-setting, Kathie doesn’t measure success
by production numbers. She’s intentional about how she wants
her business to feel: sustainable, relationship-driven, and
balanced. That same intention carries into every part of her
work and how she communicates, how she prepares listings,
and how she shows up publicly. Her social media presence,
especially on Instagram, reflects that mindset. Professional but
genuine. Consistent but not curated to perfection. Thoughtful,
without being performative.

She shows up the same way online as she does in person,
grounded, approachable, and unmistakably herself.

A
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A Milestone Year : —=il
2025 marked a significant chapter: 40 closed sales and
recognition as Broker of the Year and recipient of the
Community Impact Award. Achievements she views not as
production milestones, but as reflections of trust built over
time and relationships nurtured with care.

Her move to First and Main Real Estate signaled another
intentional step by aligning with a boutique brokerage
that values collaboration, community reinvestment, and
meaningful growth.

Still Showing Up

Off the clock, you’ll find Kathie gardening, hiking, or investing
in local nonprofits and causes she believes in. For her, business
and community have never been separate, they are deeply
intertwined.

From scrubs to sold signs. From door-knocking to distinguished
recognition. Her journey proves that success doesn’t require
flash. It requires consistency. It requires courage. And above
all, it requires caring about people long before and long after
the transaction closes. Kathie Salvadalena has built her career
on exactly that.
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0:0 FLOOR COVERINGS
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Your Flooring Partner
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Improve your
listings with
new floors!

All types of flooring,
many installed within days

Custom solutions for every
room & budget

0% financing for 1 year

Licensed, insured g )
general contractors I1!"{"’PE'I' PERFECT

CHRIS AND ANDREA HANSEN, OWNERS
FLOOR COVERINGS INTERNATIONAL
HELLO.SEAEAST@FCIFLOORS.COM (425) 229.8529

OLP

OUTDOORLIGHTING

PERSPECTIYES®

Lacally Owned & Operated

=

o

TRANSFORM YOUR'EVENINGS st 5

WlthUTDDUR LIGHTIN - | PERMANENT ROOFLINE

For over 20 years, Outdoor Lighting Perspectives has been transforming
homes with expert design, impeccable installation and thoughtful maintenance.
Add beauty, S.G'Fl?l"," ang security to your home for years to come.

» SCAN HERE TO 5CHEDULE A
@: 1:2;‘;@ “‘ COMPLIMEMTARY DESIGHN COMSULTATIOMN
#“;E' vot| @ 425-406-3383

@® OutdoorlLights.com

Auherired Danler of

The Fraioli Team:
Experience you can trust

For 26 years, I've helped top-producing real estate agents close
more deals with confidence. My team and | are fully licensed and
ready to support your clients with the best loan solutions available.

Expanding possibilities with Mon-QM loans

« Flexible financing for self-employed borrowers

« Bank statement & asset-based loans

« Jumbo & investment property solutions

«  Unigque loan programs tailored to your clients’ needs

Let’s work together to close more deals and grow your business. Contact me today!

Cindy Fraioli

Sales Manager | NMLS363088

'@D' THE FRAIOLI TEAM

" CROSSCOUNTRY MORTGAGE™

olitearmn.com
WCindy-Fraioli

CrossCountry Mortgage, LLC | 1
Eq
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How does a temporary
buydown work?

A temporary 2 year buydown reduces the interest rate
on a home loan for the first two years in exchange for a
cash deposit, paid by the seller, buyer or lender.

Tag us in your posts and
let’s help each other grow!

Temporary buydowns can be added to many standard loan programs such as Conventional,
FHA, USDA and VA loans.

You should follow us on Instagram,
@seattlerealproducers! Then we
can follow you, and everybody
wins! Scan the QR code.

Here’s an example of how a 2-1 buydown works:

Opsit s O

5 O Year 1 Year 2 Year 3

(05 . 9 and going forward

T

= Payment is 2% less Payment is 1% less Payment is
than the note rate than the note rate the note rate

Buydown program illustration is for educational purposes only. Please contact a Guild Loan Officer with any program guestions.

Let’s talk details!

Cam McGinness
(425)486-3456

mcginnessinsurance@allstate.com

5208 S2ND AVE | Everett, WA 98203

Casey Oiness
Branch Manager
MNMLS ID# 265169
150 120th Ave NE
Suite 300

Bellevue, WA 98005

0: 425.250.3170 | M: 206.817.8979

caseyo@guildmortgage.net GUIId
Your role as a leading real estate agent is already L ]J - Apply Online mort gage
challenging. Let me offer my assistance to make it Bocas T WWW.Caseyoiness.com OWN WHAT MATTERS

easier for you. You don't have to worry about your McGinness

clients being my clients; I'm here to support you. o F A M I LY N

Feel free to reach out to me if you need any help.

Scan Me

We genuinely enjoy helping others, even when there's
no direct benefit for us. That's just the way we operate.

INSURANCE
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STRONG

Starts
Before

T hriving neighborhoods don’t
begin with buildings—they begin
with children and families. A
child’s brain develops more rapidly from
birth to age five than at any other stage
of life. These early years shape school
readiness, long-term earning potential,
and lifelong health. Yet for many families
in Seattle — particularly families of color
and low-income households — access to
affordable, high-quality early learning
remains out of reach. When families
cannot secure stable childcare, the

impact extends far beyond the classroom.

Parents are forced to reduce work
hours or leave the workforce altogether.
Housing stability becomes more fragile.
Employers lose reliable workers.
Communities feel the ripple effects.

Since 1978, Denise Louie Education
Center (DLEC) has worked to close
this opportunity gap before children
enter kindergarten. Founded by civil
rights leader Uncle Bob Santos in
Seattle’s International District, DLEC

I P 1'_

KINDERGARTEN

was created to meet the childcare
needs of immigrant restaurant and
garment workers. Nearly five decades
later, we remain rooted in that

same commitment: ensuring every
child—regardless of race, language,
or income—has access to high-quality,
multicultural early learning. Today,
DLEC partners with expectant families
and children ages 0-5 across Seattle
through a continuum of programs
designed to promote school readiness
and long-term stability.

Early Head Start & Home Visiting
(0-3 years)

Our home visitors work directly with
families, providing weekly prenatal
support, parenting education, and child
development guidance. These services
reduce isolation, strengthen parent-child
bonds, and help families build strong
foundations from the very beginning.

Infant, Toddler &

Preschool Education

Across our education centers in
Seattle, children receive culturally
responsive early education that builds
literacy, math, and social-emotional
skills. Our classrooms reflect the
languages, traditions, and lived
experiences of the families we serve—
because children thrive when they see
themselves represented.

Kaleidoscope Play & Learn

Offered in partnership with Seattle
Public Libraries, these free community
sessions bring caregivers and children
together for structured play, early
learning activities, and resource-sharing.
They create critical points of connection
in neighborhoods across the city.

N
-

More than 65% of DLEC families speak
a language other than English at home.
Many are navigating housing instability,
rising living costs, and systemic barriers
to opportunity. By providing accessible
early learning and family support, we
help parents remain in the workforce
and children enter kindergarten ready
to succeed.

High-quality early education is not
just a social good — it is an economic
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investment. Research consistently shows
that early learning yields long-term
returns in workforce participation,
educational attainment, and reduced
social costs. When children succeed,
communities grow stronger.

As professionals shaping the future of
Seattle’s neighborhoods, you understand
the importance of stability, opportunity,
and long-term growth. We invite you to
be part of strengthening the foundation
for the next generation.
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Because strong communities begin with
strong starts.

Join us at our 2026 Dinner & Auction
at the Museum of Flight on Saturday,
May 2nd, 2026, as we celebrate

48 years of impact and honor the

families and community leaders who
continue to shape our city’s future.

Scan the
QR code to
learn more

Seatt[e homeowners are not just building ADUs. They are building flexibility.

With the right design and planning, an ADU can become a separate legal unit through condoization.
That means the option to sell individually, hold as rental income, or create long-term equity strategies.

At PSAB, we specialize in ADU design-build & condoization guidance from day one.
We plan for resale potential before the first permit is filed. Know a homeowner with space to build?

Refer a design-build project and receive $2,500.
Multi-unit ADU referrals may qualify for up to $5,000.

We handle feasibility, design, permits, construction, & condoization strategy.

.B U |.|_ DHE'R 5 wwwpugetsuundadubullders.cum

#PUGETSA764QF




Giving Clients a Competitive Edge

Tina’s personal $10,000 Seller Financing Guarantee.

An insurance policy that protects the seller regarding the
buyers financing. Her guarantee is NOT subject to,
employment, income, credit, liabilities, or assets. Only subject
to property and seller. She 100% backs her pre-approvals and
her buyer’s ability to secure a loan.

$10,000 SELLER FINANCING
GUARANTEE

THIS GUARANTEE 1S TO PROTECT THE SELLER IF FOR ANY REASOMN THE BUYERS
FIMANCING FALLS THROUGH DUE TO MO FAULT OF THE SELLER OR THE PROPERTY.

This guorantee is volid avén if the buyer hos loss of job, incurs new debt, funds
to close come from on unocceptable source, or credit score drops. I the buyer
doaes anything to jeopardize their financing, my guorantee still stands!

The following condifions will void this guorantee:
* If property issues or value prevent financing,
* |} saller cancels the contract.
* |f buyer backs cut of the contract when finaricing is avoilable.

SYer [ s

HIGHLANDS ‘ Tmniuncnm
RESIDENTIAL MORTGAGE TEAM

Tina Mitchell
Highlands Residencial Mortgage

425-647-0205 | TinaMitchellTeam.com

* NMLS 145420 | CO NMLS 134871 * Equal Housing Lender

THOMAS JAMES HOMES

THESMARTEST
TO BUILD A HOM&=

More space. Elevated style. Higher value.
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Still All In After 37 Years

PROFESSIONAL PHOTOS BY FOCUSED MEDIA COLLECTIVE

After 37 years in real estate, some agents
start thinking about slowing down.
Randy Ginn? He sounds like he’s just
getting warmed up.

As the driving force behind the NW
Builders Group at Windermere Real
Estate, Randy has carved out a powerful
niche in new construction and land
development across the Puget Sound.
With $75 million in volume last year
alone, he remains one of the region’s go-
to experts for builders who want more
than just an agent, they want a strategic
partner. And that word partner might
be the most important one in Randy’s
business vocabulary.

Built on grit. Randy’s entrepreneurial
spirit started long before his first listing
in 1989. Prior to real estate, he owned
multiple detail shops across Bellevue,
Redmond, Issaquah, and Kirkland.

He ran them right up until the day he
launched his real estate career in April
of that year.

That hands on business ownership
experience shaped his mindset. He
understands margins. He understands
systems. And most importantly, he
understands what it means to build
something from the ground up.

Today, that foundation fuels his passion
for working with builders. “My why

is simple,” Randy says. “I love this
business. I love my builders. I enjoy
adding value to their business, which in
turn helps my business succeed. This is
definitely a team sport.”

He doesn’t chase awards. He doesn’t
measure success by trophies. Instead,
he measures it by impact and by how

effectively he helps his builder clients
create and sell homes that meet the
evolving needs of the market.

A Market Shift and He’s Ready

Right now, Randy is energized by
change. “We’re managing a challenging
market,” he says, “but my passion lies
in determining the right product and
design for the future needs of our
buyers.”

He sees the shift clearly: smaller homes,
middle housing, and more affordable
product types are rising in demand.

Rather than resist that evolution, he
wants to be at the forefront of it.

That forward thinking mindset keeps
him sharp. After nearly four decades,
he’s not coasting on experience, he’s
studying trends, evaluating design, and
helping shape what comes next in the
Puget Sound housing landscape.

The Fun Never Gets Old

For Randy, one of the most rewarding
parts of his career is surprisingly simple.
“It’s fun to drive around the Eastside
and across Puget Sound with my kids,
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friends, or visiting guests and point out
homes I've been involved in designing,
building, or selling,” he says. “It’s still
fun for me.” That sense of pride hasn’t
faded. In fact, it’s grown.

When you’ve helped shape
neighborhoods for decades, your

work becomes part of the landscape.
For Randy, real estate isn’t just about
transactions, it’s about leaving a lasting
imprint on the communities he loves.

The Next Chapter

Randy’s future in real estate is solid but
evolving. He can’t imagine not being
involved in the industry, though he does
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see himself shifting more toward the
financial and lending side in the coming
years. Brokerage work may gradually
take a back seat as he steps into what he
calls his “Next Chapter.”

That strategic mindset always thinking
ahead is part of what’s sustained him for
37 years.

Family First, Always

If you really want to understand Randy,
you have to understand his family. His
wife, Kelly, and daughters Sydni and
Makenna are his everything. The family
is tight knit, adventurous, and constantly
on the move, whether that’s Hawaii,
Mexico, the Caribbean, or Europe.

Makenna, based in Beverly Hills, is an
actor who has already completed a few
films and numerous vertical shows

in just 18 months, including writing,
co-directing and starring in her own
feature film.

Sydni splits time between Barcelona

and Bellevue with her husband, Gideon.
She’s now a licensed agent in Randy’s
firm and she has just introduced a newly
branded “The Ginn Team,” and the two
recently closed their first deal together.

For Randy, working alongside his
daughter represents more than business
growth, it’s legacy in motion.

Life Below the Surface

Outside of real estate, Randy trades
hard hats and floor plans for fins and
open water. He’s a die hard scuba diver
who has been diving since his early 20s.
Shipwrecks. Cenotes. Cave diving. Big
sharks. If it’s deep and a little dangerous,
he’s in.

For a couple of years, he even kept a
boat in Fort Lauderdale and spent one
week every month diving the Florida
Keys and the Bahamas. “I can’t get
enough of it,” he says.

And in case you’re wondering, yes,
there’s another side to Randy that doesn’t
show up in the MLS. He has a well kept
appreciation for fine Cuban cigars,

often discovered during his travels. Not
everyone knows that, but now you do.

Advice for the Next Generation
For up and coming agents hoping to
reach top-producer status, Randy’s
advice is straightforward:

“Pick a niche you enjoy and get really
good at it. Don’t try to do it all. This
business is dominated by smart,
successful people. Isolate your strengths
and master them.” It’s advice he’s clearly
lived by. New construction and land
became his lane and he’s owned it.

Partner, Not Salesperson

If there’s one thing Randy wants

people to understand, it’s this: he’s not
commission driven. “I'm driven by doing
an incredible job selling houses. The
commissions are simply a byproduct of
working hard and working smart.”

Whether he’s representing a large-scale
builder or one of his own neighbors,
his goal is the same: create a profitable,
successful outcome built on trust and
collaboration.

And 37 years in, he says he’s just as excited
about this industry as he was in year one.

For Randy Ginn, real estate isn’t just

a career. It’s a craft, a partnership, an
adventure and he’s still all in.
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ALL COVERED

CONCRETE COATINGS

ALL GOVERED PAINTING

Interior & Exterior- Commercial & Residential

GARAGES - PATIDS - WALKWAYS

ALLCOVEREDPAINTING.COM * 206.682.7110 ALLCOVEREDCC.COM -

Priority Scheduling and Discounts
for our Real Estate Agent Partners.

W@Wemm sthes cleanesd mt/

pureclczan

CARPET CLEANING

Chemical Free Eco-Friendly Deep Cleanir -
using the purest deionized water. pu R E D RY
Our work is 100% Guaranteed. ; !
RESTORATION
Carpet Cleaning | Tile & Grout Cleaning | Glass Restoration
Pet Odor Removal | Hardwood Floor Care | HVAC Cleaning

Water and Fire Damage
Ask about our HVAC Cleaning Specials! Restoration Experts

Qa!l 206.590.8131 or Call 425.374.0027 or visit puredry.com
visit carpetcleanerseattle.com for more for more information about all of our damage

information about our cleaning services. restoration services, including free inspections.
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Edwa]'dlones > edwardjones.com | Member SIPC

Are you invested properly?
Get a second opinion.

Tyson R Clawson, CFP*
Financial Advisor
101 East Main Str

&MODEL HOMES
LIVING EDG

A smarter way to stage

Living Edge partners with real estate professionals, builders, and developers who
value elevated presentation and exceptional service. We specialize in vacant and
model home staging, helping our clients maximize the functionality, flow, and
perceived value of their property.

16,600+ 1.2 Billion Dollars Worth 20+ Yea rs
Happy Customers of Homes Inspected in Business

Key Inspection Services locally owned and operated is your source for licensed Washington home inspectors and consultants that
provide the best home inspection services in Western Washington area. Our inspectors comply with a Standard Of Practice and the
home inspector Code Of Ethics that ensures guaranteed inspection services at all times. Covering from Bellingham to Tacoma.

At Living Edge, we believe that staging should be rooted in real design thinking,
not just simple styling. We add tangible value for both clients and buyers. With
our proven process that balances strategy and creativity, we strengthen property
presentation and improve buyer perception, helping you attract more
competitive offers, faster.

Need a SAME DAY or RUSH Home Inspection?

Book online, Call or text us directly, and we will do our best to fit you in! 206-290-9498 * keyinspectionservices.com

Home Inspections - Warranty Inspections - New Construction Inspections - Condo/ Townhome Inspections - Sewer Scopes - Maintenance

Inspections - Air Quality Testing - Surface Mold Testing - Limited Thermal Testing - Mobile Home Foundation Certificates

info@livingedgestyle.com | 425.470.3408 | livingedgestyle.com
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063
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