N O VA APRIL 2026

REAL PRODUCERS

Agent S tllght [ -

| KERRI LSTO
e A.m A

E T




Style and service for every budget.

Our motorized window treatments give you precise
control over light, temperature, and privacy—indoors
and out. Built for durability and energy efficiency, they

morning light to blocking afternoon heat. With expert
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SOIL & STRUCTURE
CONSULTING,INC.

STRUCTURAL - GEOTECHNICAL - CIVIL

Foundation Cracks
Damaged Wood Framing
Load-Bearing Walls
Basement Waterproofing E| '|i'|=|;-i'E|
Wet Yards
Soil Erosion
Sloping Floors i)
Stream Stabilization Scan to

Schedule

adjust seamlessly to your schedule, from welcoming

local installation and s mr::rt home integration, comfort Your

ind style are always within reach. o .

;“ N Help Protect Your Client | Call Today! RIS
LT I Cehedule Your FREE Conesultation Todav! Now!

'“':,;}zﬂ nirsdls i S (703) 391-8911 | SoilAndStructure.com

info@soilandstructure.com | Licensed Engineers in VA, DC, MD & WV
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Your support can help us
make an IMPACT in our
community and for our clients
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

Al

Ink’d

(571) 470-9261
Inkd.ai

BLINDS

Budget Blinds

(540) 729-9846
Budgetblinds.com/ashburn

BOOKKEEPING/ACCOUNTING
Agent CFO

(240) 468-7426

AgentCFO.co

CHIMNEY SERVICE/REPAIR
Winston’s Chimney Service
(703) 283-2764
WinstonsServices.com

CLEANING SERVICES
Spain’s Cleaning Services
(703) 798-9140
SpainsCleaning.com

Vilma’s Cleaning Services
(240) 760-9188
vilmah79.my@gmail.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

ENGINEERING -
STRUCTURAL & SOIL

Soil & Structure Consulting, Inc.

Ken Fraine, PE / Andy
Fulambarkar, PE
(703) 391-8911
SoilandStructure.com

ESTATE SALES
Four Sales, Ltd.
(703) 256-8300
FourSales.com

FLOORING
Rachels Floors
(571) 316-1218
RachelsFloors.com
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HOME IMPROVEMENT
HOMEstretch
(703) 576-7243

Home-Stretch.com/Locations/VA/

Fairfax-Tysons

HOME INSPECTION
ProTec Inspection Services
(301) 972-8531
ProTec-Inspections.com

Rn HomeTech
(301) 221-0357
RnHomeTech.com

HOME ORGANIZING &
MOVE MANAGEMENT
The Organizing Mentors
(703) 434-9585
TheOrganizingMentors.com

HOME WARRANTY

Old Republic Home Protection
(540) 498-5632
My.ORHP.com/PerryBocson

INSURANCE

Goosehead Insurance
(571) 384-2049
Goosehead.com/agents/va/
burke/Seth-Mcguire/

State Farm
(571) 723-4208
GirlDadAgent.com

JUNK REMOVAL
123JUNK

(703) 956-1415
123JUNK.com

It’s Haul Good
(703) 646-9194
ltsHaulGood.com

Peace Junk Removal
(703) 721-7758
PeaceJunk.com

MARKETING SOLUTIONS
My Marketing Matters
(301) 590-9700
MyMarketingMatters.com

MOLD REMEDIATION
Green Home Solutions
(703) 447-6085
GreenHomeSolutions.com/
Sterling-VA/

MORTGAGE

CMG Home Loans

Eric Mullis

(703) 856-4019
CMGHomeLoans.com/mysite/
eric-mullis

CrossCountry Mortgage
Sylvia Bae

(571) 251-9854
BaeTeam.com

Embrace Home Loans
Shawn Barsness
(703) 783-2322
TheMortgageAce.com

Movement Mortgage
Bo Lee

(703) 967-9792
CallBoLee.com

The Money Store

Jody Alston

(703) 627-9706
TheMoneyStore.com/lo/
Jody-Alston/

MOVING / STORAGE
Barry’s Best Movers
(703) 622-3061
BarrysBestMovers.com

Interstate Moving & Storage
(703) 226-3279
Moveinterstate.com

Metro Delivery Group, LLC
(202) 438-4100
MetroDeliveryGroup.com

MG Moving Services
(571) 288-3840
MyGuysMoving.com

My Pro Movers & Storage
(703) 763-4285
MyProMoversDC.com

Town & Country Movers
(202) 997-3324
TownAndCountryMovers.com

PHOTOGRAPHY

Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

PHOTOGRAPHY &
VIDEOGRAPHY

Amazing Listing Photos
(703) 340-3880
AmazingListingPhotos.com

Hiiper Studio
(703) 656-9704
HiiperStudio.com

Lucent Real Estate Media, LLC
(240) 693-5408

Book.LucentRealEstateMedia.com

PORTABLE STORAGE
Units NOVA
(540) 907-5454

UnitsStorage.com/Manassas-VA/

PRINTING / PROMOTIONAL
Silverado Printing, LLC
(703) 407-0268
SilveradoPrinting.com

PROJECT MANAGEMENT
Stone Residential Project
Management

703-585-0189
Keri@StoneResidentialllc.com

PROPERTY MANAGEMENT
Circle Property Management
(703) 851-2849

CirclePM.com

RENOVATIONS
Dwell Build

(202) 240-8666
DwellBuild.com

RESTORATION SERVICES
Lightspeed Restoration of
Alexandria and Fairfax
(571) 288-8050
LightSpeedRestoration.com/
Fairax-VA

ROOFING

DryHome Roofing & Siding, Inc.

(703) 230-7663
DryHome.com

SENIOR MOVE MANAGEMENT
Town & Country Move
Management

(202) 997-3324
TownandCountryMovers.com/
Move-Management

STAGING

Elevated Staging and Design
(571) 888-9725
ElevatedStagingandDesign.com

Inspired Home Design, Inc.
(703) 775-8777
InspiredHomeDesign.com

N

Town & Country Staging
(202) 997-3324
TownAndCountryMovers.com/
Staging

TITLE SERVICES
Potomac Title Group
(571) 432-9382
ClosewithPotomac.com

Pruitt Title
(703) 462-9931
DCTitleGuy.com

TRANSACTION COORDINATOR
Scalable RES

(703) 639-4166
ScalableRES.com

VIDEO SERVICES
Studio R Designs
(202) 413-9645
studiordesigns.com

VIRTUAL ASSISTANT
Cyberbackers Virginia
(703) 851-2849
Cyberbacker.com

ED A DC TITLE GUY?

Wade is your guy!

ork with new Realtors and Lenders, all the way up to
the top-producing individuals and teams. My goal is to
provide you with the tools and knowledge to do more
transactions and expand your business!

Need to set up an appointment to discuss

your real estate business?

. WADE VANDER MOLEN

203-6452 | Wade@Pruitt-Title.com
litleGuy.com
Old Courthouse Rd. #101, Vienna

es in Northern VA, DC, and Maryland.

settlements also available.

Scan the code!
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Meet

The
Team

Kristin Brindley James Persons Wendy Ross Lexy Broussard
Publisher Brand Ambassador Operations Manager Sales Manager Publisher

Follow Us Online!

MEET THE REST OF
THE KB TEAM!

o

NOVA Real Producers NOVA Real Producers
@realproducersnova @realproducersnorthernva

Ryan Corvello
Photographer

remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

WE BUILD ELEVATED REAL ESTATE BRANDS
THROUGH CINEMATIC VIDEO; REFINED
PHOTOGRAPHY. & STRATEGIC MARKETING,
CRAFTED TO TELL COMPELLING STORIES

THAT SEL.L.
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SCALABLE

Your one-stop shop
R for real estate support

Scalable Real Estate Solutions was
founded with one mission: to simplify
real estate operations and help agents
thrive. Built on flexibility, family, and
integrity, we’ve redefined what support
looks like—creating smart, scalable
systems that empower agents to grow

with confidence.

:@ Together,
S 2 We Simplify.

=

]

Transaction Listing Marketing Bespoke o
Coordination Support Services Solutions Innovate. Thrive.
703-639-4166 www.scalableres.com info@scalableres.com

“The Organizing Mentors helped
my seller declutter and prepare
her home for listing, and the
entire journey turned out to be
truly life-changing. They didn’t
7 just organize my client’s space;
they helped reduce stress and
brought clarlty during what could have been an
over ming time. I’'m so grateful for their
guidance and professionalism. | always
recommend Lisa and The Organizing Mentors to 4
anyole preparmg to sell or s:mply looking to

DF?(JANIZIN(J MENYOR‘S

WECLAIM YOAIN S2ACT MM TALLY AND PHTRICALLY

er, RE/MAX Hall of Fame,

e Achievement,

Lisa Geraci Rigoni, Owner & Chief De-clutter Officer
« Certified with The National Association of Senior & Specialty Move Managers.

 Professional organizing since 2008.

« #1 Best Selling Author of 17 Spatulas and the Man Who Fried an Egg
» Serving DMV and beyond!

TheOrganizingMentors.com « 703-434-9585 « Lisa@TheOrganizingMentors.com

NOVA Real Producers - 9



PUBLISHER’S NOTE

A Time for

Renewal!

April brings with it a fresh energy — a season of growth,
movement, and new momentum. It’s a reminder that
progress comes from staying active, staying connected, and
staying open to opportunity. As the days grow longer and the
pace picks up, we’re inspired to lean into the season with
enthusiasm and purpose.

Within our Real Producers community, renewal looks like
collaboration, conversation, and showing up for one another.
It’s in the shared insights, the partnerships formed, and the
relationships that continue to strengthen year after year.

We’re excited to bring that energy to our upcoming Pickleball
Classic on May 7th. It’s going to be a fun, competitive, and
connection-filled event — the perfect way to bring our
community together this spring. Whether you’re playing or
cheering from the sidelines, it’s sure to be a great time.

We’re also thrilled to welcome four new preferred partners
to the Real Producers family: Stone Residential Project
Management, State Farm, The Money Story, and
HOMEstretch. We’re excited to have them join our network
and look forward to the value and collaboration they’ll bring.

“When we refresh our goals, we renew our purpose.”

Here’s to movement, momentum, and making this spring one
to remember.

Owner/Publisher

NOVA Real Producers
313-971-8312
Kristin@kristinbrindley.com
www.novarealproducers.com

PROVIDING MOVINGSERVICESTO NORTHERN VA & DC SINCE 2009

o RESIDENTIAL & COMMERCIAL MOVES e INTERIOR MOVING SERVICES e JUNK REMOVAL & DISPOSAL
o BOAT & RV HAULING e GOVERNMENT MOVERS & DELIVERY
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Chris Barry

Owner & Founder

s

BARRY'S BEST MOVERS

YOUR MOVE SHOULD BE THE BARRY BEST!

“We’renot just one guy
with onetruck anymore."
i Chris now has a team of experienced
N e movers, all with a minimum of several

\ \ years of moving experience. They are

. honest, punctual, and hard-working. For

the security of our customers, all
employees are fully bonded.

Text Today!
(703) 622-3061

Learn More!
BarrysBestMovers.com

10 - April 2026
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SAVE THE DATE!

Join vs lar tha Real Produceors Picklaball
Classic: Barie &t the Poddies = whare
teiendly competition meets seriovs fon!

[

Older homes
usually come DRY
with windows g ¢
that need to
be replaced.

iding, Inc.

REFER YOUR BUYER TO US
FOR A FREE INSPECTION!

ROOFING - WINDOWS -« SIDING ¢ GUTTERS

When it comes to the exteriors, trust the experts!

703-230-ROOF (7663) - DryHome.com

Fairfax County, Loudoun County, Arlington County and Prince William County
45921 Maries Rd, Suite 100 - Sterling, VA | ﬁ @DryHome

NOVA Real Producers - 11



The DMV’s Premier Moving
Professionals Since 1967 AA

METRO
DELIVERY

E{ Offering High-End Residential Moves through our White Glove Service

E( Solution-Based Company Driven by Efficiency

E( Full-Service Residential / Commercial Moves
E( Courier and Same-Day Delivery Services in the DMV

E( Long and Short-Term Warehousing / Storage Facilities

_ ei Call Jeff to request a quote!
ﬂ\ % (202) 438-4100 | MetroDeliveryGroup.com

“"No moving company in the world would do what I'm doing right now.” - Jeff Wingrove, Owner

o

¢ OLD REPUBLIC HOME PROTECTION

o

COME FLY

WITH US

Scan the QR code to get
started on a home and auto

Why The McGuire Agency? quote today!

« PERSONALIZED SOLUTIONS: With over 30 home
insurance carriers in the brokerage, | cater to your
client's situation and present policies that get them
the coverage they need at the price they want.

« POSITIVE CLIENT EXPERIENCE: | am responsive and
thrive on providing great value while ensuring your
client's insurance needs are met well before closing.

« CONTINUED CARE: We never let our clients go

Just ke Sphng |_‘;ri|'|gg new beg fll'lif':'ﬂ_S. a hame '.".'::':";:'l"t'_.' underinsured and don't forget about them after
closing. We're available to review and re-shop
coverage at renewal to ensure your client maintains
the coverage they need at the price they want.

Spring into a o
Stronger Closing

helps create & smoother transition into homeownership.

Offer your clients the coverage they need to help shield

them from costly home system and appliance repairs. 1. :
- @ goosehead
T NSURANCE
Conlact me today —
for details! Perry Bocson
Senior Account Executbive -

THE MCGUIRE AGENCY
Seth McGuire, Agency Owner

571-384-2049
seth.mcguire@goosehead.com
Licensed in VA, MD, DC, WV, WI, MN

T. 980,308 6499
C: 540.498.5632
PearmyB{Eorhp.com ;‘
my.orhp comiperrybocson )

Ths 3 8 pad ageesement

12 - April 2026

II—||:|

INSPIRED HOME DESIGN r

(703) 775-8777 |

h-...__‘____

_.a I_.

ome s’;ragmg o special 90-day -
period with your first staging job!

INFO@INSPIREDHOMEDESIGN.COM | INSPIREDHOMEDESIGN.COM
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TOWN & COUNTRY
MOVERS, INC.

LINDSAY ROTHSCHILD CAMPANELLA,
RYAN, JASON, & JORDAN BASS

e e
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{ DELIVERING
PEACE OF MIND

_ 'BY GEORGE PAUL THOMAS * * -
OS BY RYAN CORVE

ome businesses
are built through
strategy. Others are

built through service, heart,
and generations of shared
purpose. For Town & Country
Movers, Inc, the story begins
with family and continues
through decades of helping
people navigate one of life’s
most emotional transitions
with care, calm, and trust.

As a family-owned and
operated company based

in Gaithersburg, Maryland,
Town & Country has become
a trusted name across

the DMV. But behind the
brand are the people who
live the mission every day;,
including Lindsay Rothschild
Campanella, Jason Bass,
Jordan Bass, and Ryan Bass,
who serves as Vice President.
Each brings a unique path,
personality, and role to

the company, yet they are
united by a shared belief that
moving is about far more
than boxes and trucks.

Jason Bass

TOWN & CO!
MOVERS, IN:

A Calling Discovered
Through Care

For Lindsay Campanella, the
move management side of
the business became a calling
through an unexpected
spark. Encouraged by her
mother to explore the
creative side of senior move
management, Lindsay

took on her first project,

Ryan Bass

Jordan Bass

not knowing how deeply it
would impact her.

“On my first project, I
transformed an empty

and sterile assisted living
apartment into a warm, cozy,
and familiar home,” she
shares. “The big reveal left
my clients in happy tears. It
felt like magic.”

That moment changed
everything. What began

as a part-time role quickly
evolved into a full-time
career, and in 2023,

when Town & Country
officially launched its move
management division,
Lindsay naturally stepped
into a leadership role. Today,
she affectionately refers to
herself as the company’s
“chaos coordinator,”
providing calm, organized
support during what is often
one of the most stressful
moments in a person’s life.

“Providing calm, organized
support during a major
transition is the most
rewarding part of what I
do,” Lindsay says. “Every
project is treated as if we
were taking care of our own
family, filled with heart,
honesty, and efficiency.”

NTRY

A Business Built on
Generations

For Jason Bass, Town &
Country is more than a
career. It is home. Having
grown up in the business, his
summers during college were
spent packing, moving, and
learning the ins and outs of
the industry from the ground
up. Though he briefly stepped
away to teach English in Viet-
nam, the pull of the family
business brought him back
full-time in 2017.

“I'was born into this indus-
try,” Jason says. “And the
most rewarding aspect by far
is waking up and getting to
work with my family.”

Now serving as Senior Reloca-
tion Manager, Jason focuses
on estimating jobs, consulting
directly with clients, and
building strong relation-

ships with Realtors across
Montgomery and Frederick
Counties. Friendly, outgoing,
and deeply relationship-driv-
en, he prides himself on being
accessible and dependable.

“I don’t believe in egos,”
he explains. “I enjoy being
a resource for Realtors and
always looking for ways
to help.”
NOVA Real Producers - 15



Jordan Bass followed a simi-
lar path, working as a packer
and mover during college
before officially joining the
move management division
two years ago. With a back-
ground in advertising sales
at Xfinity, Jordan now over-
sees finance, HR, and the
client specialist team. His
growth required stepping
outside his comfort zone, a
challenge he embraced fully.

“Getting out of my comfort
zone and pushing boundar-
ies has helped me grow both
professionally and personal-
ly,” Jordan shares.

Ryan Bass also followed the
pull of family. A Potomac,
Maryland native, Ryan has
been with Town & Coun-

try for 17 years and now
serves as Vice President,
overseeing sales, marketing,
and management. Friendly
and easygoing by nature,

he stepped into leadership
during one of the company’s
most defining seasons: the
transition from first-gen-
eration ownership to the
second generation.

“The transition of responsi-
bility from first-generation
family to second-generation
was our biggest challenge,”
Ryan reflects. “But it’s also
what shaped us.”

For Ryan, the most reward-
ing aspect of the business

is simple yet powerful:
customer appreciation. He
finds deep fulfillment in the
relationships built through
each move, and he values
the people within the indus-
try as much as the clients
themselves.

“The people in this industry
as a whole are what make it
special,” he says. “Whether
it’s Realtors, other vendors,

16 - April 2026

or the clients, it’s generally a
rewarding experience work-
ing with everyone.”

Outside of work, Ryan
enjoys craft beer, sports, and
spending time with Korra,
his Bernedoodle, who keeps
life entertaining at home.

What Sets Town &
Country Apart

At the core of Town & Coun-
try’s success is a simple but
powerful philosophy: treat
every client like family. As a
fully independent company,
they maintain complete con-
trol over quality and service.
They never subcontract jobs,
and when challenges arise,
they address them directly.

“If a problem ever comes up,
we fix it ourselves and al-
ways speak directly with our
clients,” Jason explains. “Our
movers and packers treat
customers like family.”

That level of care extends
to their Realtor partners

as well. Jason notes that
top-producing agents value
the peace of mind that
comes from knowing their
clients will be supported
from start to finish.

“The level of service and
care your clients receive is
everything,” he says. “We
stand by our referral part-
ners and make sure homes
are left clean and spotless.”

Jordan adds that their move
management division has
become one of the strongest
in the country, supported by
decades of experience and a
loyal team, many of whom
have been with the company
for over ten years.

“No two moves are the
same,” he says. “Our crews
make sure every customer

is happy before leaving their
new home.”

Looking Ahead With
Purpose

Looking toward the future,
Lindsay hopes to continue
building a workplace where
employees feel valued and
supported. “I want every
employee to enjoy coming to
work and feel like they are
part of the family,” she says.

Jason keeps his goals
open-ended, believing growth
should never be capped.

“I don’t believe in setting a
finite goal,” he explains. “The
sky is my limit here at Town
& Country.”

Ryan remains focused on
strengthening the company’s
foundation while continuing to
grow its relationships within
the real estate community.
With nearly two decades of
experience under his belt, he
sees the future as an opportu-
nity to build upon what gener-
ations before him established,
while continuing to modernize
and evolve the business.

Together, the team remains
grounded by shared values
and a deep understanding of
change. As Lindsay puts it,
“The only constant in life is
change,” a quote that reflects
both resilience and purpose
in an industry built around
transition.

For Realtors and clients alike,
Town & Country Movers, Inc
offers more than moving
services. They offer peace of
mind, partnership, and a team
that truly cares.

“If you think move manage-
ment is only for seniors or
only during the move, come
talk to me,” Lindsay says. “Any-
thing you need, we can help
make it happen.”

“The level of
service and care
your clients receive
is everything. We
stand by our referral
partners and make
sure homes are left
clean and spotless.”

To connect with the team, reach out
directly to Jason Bass at 240-907-7126
or jpass@townandcountrymovers.com,
or contact Town & Country Movers, Inc.
to learn how their family can help yours.
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THE STANDARD SHE SETS

BY AMELIA ROSEWOOD
PHOTOS BY RYAN CORVELLO
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Some Realtors talk about going above and

beyond. Kerri Ralston simply does it, quietly,

consistently, and without keeping score. For

her, real estate is not about stats, accolades,

or appearances. It is about showing up fully

for the people who trust her with one of the

most important decisions of their lives.

A Northern Virginia native, Kerri was
born in Arlington and raised on a small
farm in Springfield, long before the area
experienced its current growth. That
early connection to land, home, and
community never left her. Today, based
in Gainesville and working with Samson
Properties, she serves clients across the
region with a depth of understanding
that only comes from living, working,
and raising a family here for decades.

A Life Built Around People

Long before real estate entered the
picture, Kerri built her career around
service. After graduating from East
Carolina University with a degree

in Elementary Education and Child
Development, she spent years working
with Fairfax County’s Office for
Children. Her work centered on families,
caregiving, and helping others navigate
complex systems with confidence.

When she stepped away to raise her
children, she transitioned into her love
of fitness and the well-being of others.
For more than 30 years, teaching fitness
has remained part of her life, reinforcing
the discipline, consistency, and work
ethic that now define her business. Every
career chapter shared one common
thread: people always came first.

Stepping Into Real Estate

Kerri officially entered real estate in
2018, though the inspiration had been

i

there much longer. Her mother-in-law
was a career Realtor, and hearing her sto-
ries left a lasting impression. For years,
Kerri was encouraged to join the indus-
try, but timing mattered. With young
children at home, real estate’s evenings
and weekends did not fit her priorities.

Once the timing was right, Kerri jumped
into real estate with both feet. Supported
by her husband and mentored by a close
friend in the business, she immersed
herself in learning every aspect of the
craft. By the end of her first year, she felt
confident and grounded in her role—
deeply grateful for the support around
her and clear that putting her clients
first, always, was the only thing that
truly mattered.

Doing the Work Others Won’t

Ask Kerri what sets her apart, and she
won’t talk about tactics or trends—
she’ll talk about effort. She’s the one
painting clients’ kitchens, staging every
home herself with her own furniture,
pulling weeds, hauling donation runs,
and preparing properties in ways most
agents never think to offer. There are no
added fees for staging or hands-on help,
and no details passed off to someone
else. Kerri manages every transaction
personally because she believes care
and follow-through make a difference.

NOVA Real Producers - 19




“Clients want a real agent—someone
who’s present through the highs

and lows and truly invested in their
outcome,” she says. “I'm all in. If it
benefits my clients, I'll go the extra
mile—every single time.

That mindset has built a business driven
almost entirely by referrals—where
dedication is noticed long before a sign
goes in the yard. Sellers trust her, buyers
rely on her, and relationships continue
well beyond the closing table into
lifelong friendships.

Success Without Obsession

Kerri is quick to admit she is not
motivated by stats. Still, her work speaks
for itself. She has earned top-tier status
with Samson Properties, achieved
Diamond Club recognition, closing

more than 30 transactions and over

$20 million in volume in 2025, and was
named Top Recruiter among thousands
of agents.

Yet for her, success is measured
differently. “My greatest achievement is
happy clients who feel supported and
cared for,” she shares. “That kind of care
is what people need most in real estate.”
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“My greatest achievement

is happy clients who feel

supported and cared for. That

kind of care is what people

need most in real estate.”

Life Beyond Real Estate

Family and friends are the foundation of
Kerri Ralston’s life. She and her husband
have been married for 30 years and still
share the routines that first brought
them together, including a strong
commitment to fitness and staying
active side by side.

Having both of her children close by

is something Kerri holds dear to her
heart. Her daughter Hailey, her husband
Michael, and their sweet young son
Luka are a daily source of laughter, love,
and grounding joy. Her son Hunter, a
Fairfax County police officer, inspires
her with his selfless commitment to
protecting others—filling her with

great pride and an unwavering sense of
gratitude every single day.

Outside of work, Kerri continues
teaching fitness at OneLife in
Gainesville, a passion she has
maintained for more than three
decades. She also enjoys hiking with her
rescue dogs, Finley and Piper, spending
time outdoors, and tackling hands-on
home projects. “I love working with

my hands and being outside,” she says.
“That’s where I feel most like myself.”

Whether she is gardening, painting, or
hosting family gatherings, Kerri values
staying active, connected, and fully
present with the people she loves.

Looking Ahead

Kerri plans to remain in real estate
through retirement, continuing to serve
families with the same care, integrity,
and tireless effort that define her work
today. One of her greatest passions is
helping clients downsize—walking
beside them through both the logistics
and the emotions of closing one chapter
and stepping confidently into the next.

Her advice to aspiring agents is rooted
in what has guided her from the
beginning: put people first, work hard
on every single transaction, and never
lose yourself in the process. When trust
is the foundation and heart leads the
way, success isn’t something you chase—
it’s something that naturally follows.

Your Project Manager and Go-To Human

Before You List or Close

LET US HANDLE:
- HOA VIOLATIONS - CURB APPEAL
- RENOVATIONS - MAINTENANCE ITEMS
- INSPECTION ISSUES - LISTING PREP

We have licensed contractors in HVAC, plumbing, electrical,
landscape, foundation repair, painting, drywall, and millwork.

Call or text me anytime!
703-585-0189
keri@stoneresidentialllc.com

Keri Stone

Project Manager

RYAN CORVELLO PHOTOGRAPHY

StateFarm-

PROVIDING INSURANCE
@FlNANcIAL SERVICES

“*Relationships Grow
at the Speed of Trust

Neil McKinnon
(571) 723-4208

Neil@GirlDadAgent.com Ceaeno

www.GirlDadAgent.com

10195 Main Street,
Suite J, Fairfax, VA 22031

HOME e AUTO e BUSINESS e LIFE  HEALTH

Real Estate & Lifestyle Photographer
in Maryland, D.C., and Virginia

Fusion Photography
2D and 3D Floor Plans
Agent and Team Porfraits

corvellophotography.com ¢ ryancorvello@gmail.com ¢ 757-685-2077
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General Contractor & Pre-Sale Renovation Expert

@ Pre-Sale Renovations @ Single-Family uevelopmen' @ Commercial Interiors

SPRING INTO A
GREAT PARTNERSHIP

with the largest, most innovative professional estate sales
and personal property sales firm in the Mid-Atlantic!

Estate & Moving Sales, ‘” &

Auctions & Appraisals

Questwns’ Call our office today! /k***

(703) 256-8300 - (301) 580-9542 |_OURSALES.
© foursales.com « questions@foursales.com FREE

o Servicing MD, DC ¢ VA Consultations!
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Inspection Sewic_gis

5-5tar Rated By: T Primrose

I love working with ProTec. I've had the
pleasure of working with them several times i
and each time the customer service is
excellent and the inspection thorough! Give
them a try you won't regret itl

-One Calll Dess it AlB-

Schedule an Inspection Today!

(301) 972-8531

Zoey Hoover g i

J MOVES
YOU IN 2026

NOVA REAL Producers
Preferred Partner

Movmg
)| Services

Residential & Commercial Moving & Storage
Local, Regional & National Capabilities

Experience Affordable, Award-Winning Relocation
And Call MG Moving Services Today!

(703) 406-9605 | MGMoving.com
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Long before he became “The Property
Pilot,” Ron Lenz spent his days guiding
aircraft through crowded skies and his
nights dreaming about what life might
look like when the headset came off. Two
decades, twelve moves, and countless
flights later, he’s still guiding people—
only now, the journeys end with keys in
hand and smiles across the closing table.

From Flightplans to Floorplans

Ron’s story begins in a small farm town
in southern Iowa, where honesty, family,
and hard work grounded his early
years. With an adventurous spirit and

a fascination for flight, he joined the
United States Air Force at 17, and during
his 20-year career, earned a bachelor’s
in Professional Aeronautics and three
associate degrees

As an air traffic controller turned 1 of 96
Enlisted Pilots under a groundbreaking
Congressional program, Ron learned to
handle pressure with precision. “I had
jobs that demanded the best version

of you,” he says. The same skills that
helped him keep planes safely in the
air—communication, multitasking, and
thinking through problems before they
arise—now help him keep transactions
running smoothly on the ground.

While still serving at the Pentagon,
Ron got his first taste of real estate in
2021. The spark came from a difficult

experience with a landlord that turned
into a legal battle. Watching Ron
navigate the process, his own Realtor
made a simple observation: You’d be
great at this.

That encouragement stuck. “I love
people and education,” Ron says. “Real
estate was a natural fit.” What began as
a part-time side project soon evolved
into a full-time passion and a brand that
would blend his aviation background
with his love of helping others.

Having moved 12 times in 20 years,

Ron knows firsthand how stressful
relocation can be. “My daughter went

to 11 schools by 7th grade,” he shares.
“We know what it means to move, and
my job is to make my clients as smart

in the process as I am. I want them

to anticipate friction points, manage
emotions, and feel like they flew first
class.”Knowing what it is like to move
all the time, Ron removed some of the
financial burden for his clients last year
by rewarding his military, medical, Fire/
EMS, and educator clients $135,000 from
his commission.

Today, Ron operates out of CENTURY21
Redwood in Fairfax, Virginia, where he
brings the precision of a pilot and the
empathy of a teacher to every client. His
approach—something he calls Ground
Speed Zero—is all about preparation.

“I do everything before we get the
airplane airborne,” he explains. “That
means walking my clients through every
step and making sure we anticipate
stressors before they happen.”

It’s a system that works. Last year alone,
Ron closed over $20.6 million across 30
transactions, ranking as one of the top
producers in his office and among the
leading buyer’s agents in his company.
In 2025, Ron was the number 14 C21
agent in Virginia and the number 1
agent in his office.

Success for Ron isn’t just about
numbers—it’s about impact. With

his background in leadership and
education, he’s made it his mission to
pour into others. He regularly teaches
new agents the systems and processes
that have shaped his business and offers
his Ground Speed Zero

Although Ron operates as a solo
agent, he works closely with his wife,
who is both licensed and a mortgage
loan officer. Together, they’ve built a
partnership that provides a true one-
stop shop for buyers and sellers alike.

Family: His Lifelong Crew

After more than 23 years together, Ron
and his wife have weathered every
move and mission side by side. Their
daughter, Madilyn, is a nationally
recognized artist and soon-to-be VCU
student, while their son, Kohen, is an
eighth-grader with a sharp mind and
serious gaming skills.

“They’re a resilient group,” Ron says
proudly. “They’ve handled more difficult
things as teenagers than most people do
in their entire lives.”
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Vision for the Future

Looking ahead, Ron’s goals are all about
freedom, growth, and legacy. “I want to
build a business structure I can replicate
and eventually hand off,” he says. “That
will let me scale and enjoy life at the
same time.”

His favorite quote sums up his
philosophy: “Saying yes comes at a cost—
no is always free.” It’s a reminder to stay
intentional in both business and life.

And for anyone following in his
footsteps, he offers timeless advice:
“Find your niche, lean into it, and don’t
be afraid to put yourself out there. It
takes seven nos to get to yes.”

“Find your niche;=
lean into it, cnd

= don 't be afraid to
e e e S Fi‘utyoursel:ﬂout b’
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o “*_&“Qi-é*%*%v NOS TO. -
g e “M—~h“:“\.Q$Q YES UL §

The Lenz family loves movie nights,
sporting events, EDM festivals, and
glamping in their 45-foot motorhome.
Their Goldendoodle, Emerson,
completes the crew—equal parts
companion, clown, and champion
ball-fetcher.

Ron is also known for his humor and
energy. His high school even created
“The Ronnie Lenz Spirit Award,” still
given annually to the senior who
brings the most fun to the band. He
loves running, hosting gatherings, and
exploring new hobbies. “I'm at that age
where my next one might be learning
Civil War history or BBQ,” he jokes.

26 - April 2026

; Over 1,100
5-Star Reviews!

"We just had an

excellent experience with

123JUNK. Our real estate agent
highly recommended them. The
crew was super nice and respectful.
We would use them again and
recommend them to others."

- Steve B, Google Review

WM. 723 JUNK..COM =

Call Collin directly.
Junk Removal « Furniture Removal SERVING VA, MD & DC 703-956-1415
Appliance Removal « Cleanout Services

A Local DMV Small Business cwheeler@123junk.com

Protect The Sale.
Trusted Chimney Inspections & Repairs
for Northern Virginia Homes

\ i e I : ﬁﬁ‘ ‘R [ Goodle
" o BBB X - : .
o ‘: i L = -- 1,300+ 5-Star Reviews

= , For Real Estate Professionals
;—, r ol .W ' - @ Pre-sale chimney inspections

@ Clear written reports for buyers & sellers

© Fast scheduling to keep closings on track

Exclusive Offer
for Real Producers
up to

$200 OFF =]

© Repairs completed by the same team -
no handoffs

CALL FOR FAST INSPECTION SCHEDULING

i CHUCK HALL
Trey Tatro E PreSIdent-
Owner & Photographer E ¢, 703-283-2764
A azingLiStingPhOtOS-Com »x< charles@winstonsservices.com

& www.winstonsservices.com

NOVA Real Producers - 27



Sam Richardson
Chief Junker
571-749-9023

TOP AGENTS DON'T TOUCH JUNK...
THEY

% Scan to save my
contact info or

Rj say hello!

MA

SIWERADO
TIM

PRINTING
MCCARTHY

A Full-Service Print Marketing Company PRESIDENT
If you can imagine it,
‘ 703.407.0268

we can print your brand on it.

SilveradoPrinting.com Tim@SilveradoPrinting.com

"The confidence
and clarity we
have now around
our finances is
invaluable, to say
the least."

Emily, The CAZA Companies

Looking for a finance partner E E

that can keep up with your
team's growth? Get started with

a free financial systems audit: E_
agentcfo.co

The Financial Operating System For

AGENT CFO e woricrs Best peai Estate Teams

BOOKKEEPING | ADVISORY | DASHEOARDS | PAYROLL
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CALL OR TEXT TO GET STARTED!
571-462-2660

elevatedstaginganddesigns.com

@) elevatedstaginganddesigns
O Elevated Staging and Designs
® @elevatedstaging

ELEV,J \TED!

STAGING & DESIGNS
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As the market gains momentum, confidence comes from knowing every detail is covered.

DOMINATE YOUR
NEIGHBORHOOD

Reach your neighbors. Grow your listings. Own your market.

* Eye-catching postcards, newsletters, and
brochures that get noticed

e Customized to your brand and tailored to
your neighborhood

* Hyper-local content that positions you as the
go-to expert

* Meighborhood market reports that keep
homeowners informed

* |ead-generating GR codes delivering instant
leads straight to you

SCAN TO BOOK
YOUR FREE DEMO

SEE HOW YOU CAN TAKE

CONTROL OF YOUR MARKETING

FROM LISTING TO LEAVING
We've Got the

Cleaning Covered! |/«

Home Cleaning ¢ Deep Cleans

Carpet Cleaning ¢ Eco-Friendly Cleaning

e
my marketing
matters
mymarketingmatters.com
301.590.9700

Hiiper Studio)

Spring Photo, Floor Plan,
Video Package just for you!

Find out more at

oy
E 'E Real Producers get $150 OFF!

703-656-9704 (text or call)
office@HiiperStudio.com
HiiperStudio.com

"I look forward to meeting you in person at the next event."
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Experience. Preparation.
Partnership. The essentials
behind every smooth closing.

Seamless transactions are engineered long before closing
day—through proactive title work, rapid pre-listing searches
and trusted legal support that extends nationwide.

Independent. Woman-owned. Realtor-focused.
Because your clients deserve precision—and a little polish.

Seamless closings are built—with
the right partner. Let's talk.

Kara Macdonald
YOUR FAVORITE TITLE LADY

0l1-432-3382 (call/text)
103-574-1200 (office)
kara@closewithpotomac.com

poOLo77zac

TITLE GROUP

CloseWithPotomac.com



BY AMELIA ROSEWOOD
PHOTOS BY RYAN CORVELLO

For Andrea Woodhouse, real estate is about more than contracts and commissions; it is about

connection. With a master’s dcgrcc in mathematics and a natural giﬁ for organization and ]cadcrship,
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“When I started in real estate, I thought
it was all about numbers, sales prices,
comps, and price per square foot,”
Andrea says. “I quickly realized that
while the numbers are important, what
really matters are the clients and their
goals. Helping others find their sense of
home is what keeps me passionate about
this work.”

A Journey of Purpose and Growth
Andrea’s path to real estate began in
2009 when she decided to get her license
simply to sell her own home and pur-
chase another. What started as a practi-
cal decision became a lifelong calling.

Before real estate, she spent years as

a high school math teacher, a role that
sharpened her communication skills
and her ability to break down complex
ideas into simple, understandable steps.
Those same skills now benefit her clients
every day.

Originally from
Logan, Utah,
Andrea grew

up moving
frequently, which
shaped her deep
appreciation

for stability

and belonging.
“Because we
moved a lot when
I was younger,
home never felt
permanent,” she
recalls. “When I
became a mom, I
wanted to create a long-term home and
community for my kids. That desire to
build roots is what I now strive to help
my clients achieve.”

Leading with Integrity at Compass
Andrea found her professional
home at Compass, where innovation,

collaboration, and client service align
perfectly with her philosophy. As a

team leader of Maple Ave Living, she
leads with warmth, strategy, and heart.
“Compass gives us the tools and freedom
to serve clients at the highest level,” she
explains. “Our team has built a culture
of trust and care, where every member
goes the extra mile.”
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Find what works

for you and stay

consistent. Success
looks different

for everyone, and
that’s what makes
this business so

rewarding.”

Since founding the Maple Ave Living
Team in 2019, Andrea has built an
impressive record of success. In 2024,
she closed 13 transactions totaling
$12.6 million. By the fall of 2025, she
had already personally closed 20
transactions worth $26 million, while
her team reached 39 transactions and
$44 million in total volume. This year
also brought a standout moment, closing
on the second most expensive condo in
Washington, D.C., a $6 million sale at
Amaris at The Wharf.

But Andrea’s definition of success is
rooted not in numbers but in relation-

ships. “There is nothing more rewarding
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than seeing a client happy and excited at
closing,” she says. “We treat every client
like family and advise them as if we were
making the decision ourselves.”

A Team Built on Trust and Heart
Maple Ave Living has grown into one
of Northern Virginia’s most respected
real estate teams. Together with

her co-founder, Rebecca Rushforth,
Andrea has cultivated a group defined
by professionalism and balance. The
team includes Rebecca, Stephanie
Hougaard, Eva Swersey, and Christy
Lucia, each bringing unique talents and
personalities to the table. Collectively,
they have 17 children, five married
children, and one thing in common: a
shared commitment to client care and
community connection.

Andrea describes her teammates as
hardworking, kind, and dedicated. “We
are more than just colleagues; we are a
family,” she notes. “We celebrate each
other’s wins and step in to support one
another whenever needed.”

One of Andrea’s favorite team traditions
is their annual “Word of the Year”

event, a January gathering for clients
and friends. Guests choose a guiding
word for the year and create vision
boards together in a warm, creative
atmosphere. “It’s one of my favorite
events,” she says. “It is uplifting

and reflective, and it has become a
wonderful tradition for our community.”

Rooted in Family and Community
Outside of real estate, Andrea’s life is
filled with love and purpose. She and
her husband, Scott, have been married
for 32 years. They met on her very
first day of college and have built a life
grounded in faith, family, and shared
dreams. Together, they have four
children, Mitch, Rebecca, Garrett, and
Bradford, two of whom are married. The
couple welcomed their first grandchild
in July, marking a joyful new chapter.

Her family has long been part of her real
estate world. “My kids have helped with
everything from mowing lawns at listings

to packing up staging furniture,” she says
with a laugh. “We all joke that we are al-
most professional movers now, and we’d
probably win any Tetris tournament.”

When she is not working with clients,
Andrea enjoys traveling, hiking, and
spending time outdoors. She also loves
reading, cooking, and baking, especially
when it comes to making homemade
bread from wheat she grinds herself. A
true morning person, she often begins
her days with a 5:45 a.m. workout at the
Vienna F45 studio.

Her community involvement runs

deep as well. Andrea volunteers with
CHO (Committee for Helping Others) in
Vienna, providing clothing and food to
local families in need. She also sponsors
BRAWS (Bringing Resources to Aid
Women’s Shelters) each year and has
served in leadership roles in multiple
school PTAs.

Looking Ahead

After more than 17 years in real estate,
Andrea continues to grow her business
with energy and enthusiasm. Recently,
she purchased her first renovation
property with two teammates and
plans to expand her personal real estate
portfolio. Her professional goal is to
maintain balance while serving clients
at the highest level.

“Being a business owner allows me the
flexibility to travel, spend time with
my family, and help others reach their
goals,” she says. “It’s a privilege to be
part of someone’s story when they are
buying or selling a home.”

h—
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Andrea’s advice for others in the
industry is simple but powerful. “Be
authentic”. “Find what works for you
and stay consistent. Success looks
different for everyone, and that’s what
makes this business so rewarding.”

For Andrea Woodhouse, real estate is

both art and science, a blend of analysis,

empathy, and trust. Through Compass

and her Maple Ave Living Team, she con-

tinues to set the standard for excellence

while keeping her heart exactly where it
g belongs: with the people she serves.
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Home Preparation Services

HOMEstretch provides value-added services to help homeowners and real estate professionals prepare homes to sell.
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"Peace Junk Removal consistently exceeds expectations with their reliability,
good communication, positive attitude, and their competitive pricing sets them
apart, making them a top choice in the industry. | wholeheartedly recommend

have this business in our community."
- Niki R., Alexandria, VA

PeaceJunkRemoval@gmail.com | PeaceJunk.com
6435 Richmond Hwy, Suite 101, Alexandria, VA
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Peace Junk Removal to anyone in need of exceptional service. It is a blessing to :

G

MOVING SOLUTIONS

Stage. Sell.
Move.

selling season is here - and timing is everything. Our
white-glove move management, staging, and moving services help you
close faster and
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Call (800) 683-6683 or Visit TownAndCountryMovers.com For Your Free Estimate! e
Serving the Real Estate Community For Over 45 Years e e 1




or Karan Saini,

building Ink’d was

never about chasing
titles or disrupting an
industry for the sake of
disruption. It started with
curiosity, frustration, and a
quiet confidence that there
had to be a better way. At
just 21 years old, the Founder
and CEO of Ink’d is bringing
a calm, thoughtful presence
to real estate technology,
creating tools designed not
to overwhelm agents but to
give them back their time.

“I've always been described
as cool, calm, and collected,”
Karan says. “But I also have a
very creative eye, especially
when it comes to tech.”

Grounded by Family,
Motivated by Gratitude
Born and raised in Northern
Virginia to a family originally

from Punjab, India, Karan
grew up watching hard

work modeled every day. As
the youngest child and only
son, he was surrounded by
strong family bonds and deep
respect for sacrifice. Today, he
still lives with his parents and
remains closely connected to
his two older sisters.

“My parents are the hardest-
working people I've ever
met,” he shares. “They
sacrificed so much for me,
and I am forever grateful
and indebted to them.”

That gratitude is not just
personal, it is foundational.
Karan’s long-term vision has
always extended beyond
professional success. “My
goal has always been to
retire my parents and
reward them for all their
hard work,” he says.

“Nobody in my family has
ever started their own
business, so being able to
break that barrier has been
extremely rewarding.”

A Detour That Clarified
the Path

Karan’s early career explored
real estate from multiple
angles. He interned at a
commercial real estate firm
and later became a licensed
real estate agent himself.
While the experience gave
him valuable insight into

the industry, it also revealed
something equally important.

“I'was a real estate agent but
quickly realized it wasn’t
the best fit for me,” he says
candidly. “I didn’t have the
personality profile for it,

but I always had a passion
for technology. I love real
estate, though, and thought

I'd bridge the gap between
Real Estate and the latest,
innovative technology.”

That realization became a
turning point. During his
internship when he was 19
years old, Karan built an
internal insurance software
system that ultimately saved
the firm over six figures in
premiums. Shortly afterward,
he was laid off. Instead of dis-
couraging him, the moment
sharpened his clarity.

“That’s when I knew I
never wanted to go back to
corporate,” he says.

Rather than stepping away
from real estate entirely,
Karan began thinking differ-
ently about how he could con-
tribute. He saw inefficiencies
everywhere, especially in the
time-consuming contract and
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transaction process. What if
technology could shoulder
more of that burden, allowing
agents to focus on relation-
ships instead of paperwork?

The Birth of Ink’d

Ink’d was built to answer
that question. Based in
Ashburn, Virginia, the
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startup allows agents to
generate offers within
minutes simply by having
a conversation with the
platform. Contracts are
written instantly, sent

for signature, and soon
managed from contract to
close through Al-powered
transaction coordination.

“We are a significant time
and money-saving tool,”
Karan explains. “This is
not just technology that
writes contracts through
voice. It will soon be
your own Al-powered
transaction coordinator.”

The roadmap does not

stop there. Ink’d is actively
developing Al-driven comps
for the listing side and

an integrated insurance
quoting system, creating a
more seamless experience
across the transaction
lifecycle. For Karan, the goal
is not flashy innovation, but
meaningful improvement.

Despite the technology focus,
Karan is quick to credit
people as Ink’d’s greatest
differentiator. The company
currently operates with

a 14-person team across
leadership, marketing, and
engineering, and continues
to scale into new markets.

“Our unique factor is our
team,” he says. “I've built
a group of entrepreneurs
who not only understand
business at a high level,
but also the psychology

of high performance.
Being surrounded by such
creative and business-
savvy individuals allows
me to continually learn and

grow. [ treat every meeting,
conversation, and interaction
as a learning opportunity

— and I'm truly grateful to
be living in the moment,
soaking up all the knowledge
and wisdom around me.”

As CEO, Karan remains
deeply involved in every
layer of the business. From
fundraising and demos

to strategy and technical
development, he embraces
the hands-on nature of
startup life.

“Ilove the chaos,” he admits.
“The uncertainty, the ups and
downs, and watching what
was once an idea blossom
into something real.”

Life Beyond the Platform
Outside of Ink’d, Karan
prioritizes movement,
connection, and balance.
Fitness has long been part
of his routine, with years of
weightlifting and running
providing both structure
and release. He is also an
avid football fan, spending
weekends watching
Commanders games, and
enjoys road trips with friends.

Family time, though often
limited by busy schedules,
remains deeply meaningful.
He’s very close to his
sisters, who are among his

biggest supporters, and he’s
extremely grateful for their
constant encouragement.
Sharing meals together has
become a favorite ritual.

At home, he’s joined by
Stella, his two-year-old black
domestic longhair cat with
striking green eyes.

“She’s my favorite,” he says
with a smile. “The sweetest,
cutest cat ever.”

be to build homes for the
less fortunate and tackle
global homelessness.”

myself on building great
relationships and focusing
on how I can add value not
just to their careers, but their
The quote that grounds lives as well.”
him comes from his former
business coach and now
COO: “Unhinged in the
potential of tomorrow,
grounded in the capacity of
today.” It reflects both his
ambition and his discipline.

Ink’d is only the beginning.
Karan and his team plan

to build a larger ecosystem
of real estate technology
products designed to
transform the industry from
the inside out. The company’s
When working with Realtors, waitlist is currently open,
Karan keeps his focus clear. with active onboarding
“Finding a way to add across Virginia, and plans to
value to realtors’ lives is so expand into DC, Maryland,
crucial,” he says. “I pride and six additional states.

Looking Ahead

Karan’s long-term vision
reaches far beyond software.
In the next five to ten years,
he hopes to retire his parents 9
and gradually transition
into philanthropy, using
real estate as a vehicle for
broader impact.

Whether you’re curious about streamlining your con-
tract process, exploring Al-powered transaction coor-
dination, or simply want to see how Ink’d fits into your
business, a one-on-one demo offers a firsthand look at
how the platform is transforming the way real estate
works. For more information, visit inkd.ai to learn more
about Ink’d and book a demo directly with Karan.

“I believe real estate should
be accessible to everybody,”
he says. “My mission will



EVENTS RECAP

NOVA REAL

PRODUCERS’

FEBRUARY

February 11, 2026

PHOTOS BY RYAN CORVELLO

A Celebration of Stories: NOVA Real
Producers Magazine Party

The NOVA Real Producers Magazine
Party was a meaningful celebration

of achievement, connection, and
community—an afternoon dedicated to

honoring the people behind the success.

Hosted at The Heming Building in
McLean, the event welcomed featured
agents, future features, and valued
partners into an intimate setting
designed for genuine connection.
Printed articles were shared with pride,
conversations flowed naturally, and the
sense of community was unmistakable
throughout the space.

o
MY PRO

MOVERS & STORAGE
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These magazine parties are intentionally
personal, and this gathering exemplified
that vision. It wasn’t just about
recognition — it was about celebrating
the journeys, relationships, and shared
commitment that continue to elevate the
NOVA real estate community.

We extend our sincere gratitude to our

event sponsors, Units NOVA and My Pro
Movers & Storage, whose generous sup-
port helped bring this celebration to life.

Capturing the energy and emotion of
the day, Ryan Corvello’s photography
preserved each memorable moment,
while Studio R’s video coverage

UNITS

MOVING AND PORTABLE STORAGE

brought the celebration to life in a way
that allows the community to relive it
again and again.

Thank you to everyone who attended
and contributed to the success of

this event. Your presence is what
transforms gatherings like this into
lasting memories. We look forward to
many more opportunities to celebrate,
connect, and grow together.

FOR MORE INFORMATION ON ALL
NOVA REAL PRODUCERS EVENTS,
PLEASE EMAIL US AT INFO@
NOVAREALPRODUCERS.COM.

e Py
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REATLOR e FRe
PROGRAM

LET THE PROS
HANDLE IT!

Complimentary Packing
Supplies & Bins

» 90 Days of Free Climate-
Controlled Storage

B Urgent Move Support

Dedicated Moving
Coordinator

= Full & Partial Packing
BECOME OUR
AFFILIATE TODAY! N

QP 703-310-7333
& mypromoversdc.com

UNITS is the Smart Choice for Real Estate Professionals &3

UNITS B X

MOVING AND PORTABLE STORAGE
C &

Staging - Becluttering - Moving - Storage

540-907-5454 » www.UNITSstorage.com Jl_i

TOP 250 STANDINGS - BY VOLUME -

Individual Closed Data as reported by MLS from Jan. 1to Feb. 28, 2026

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ $

Disclaimer: Information based on MLS closed data as of March 5, 2026, for residential sales from January 1, 2026, to February 25, 2026, in Virginia, Maryland
and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax County, Falls Church
City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report each agent individually.
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TOP 250 STANDINGS - BY VOLUME

Individual Closed Data as reported by MLS from Jan. 1to Feb. 28, 2026

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL

RANK NAME OFFICE
# $ # $ $

SELLING  SELLING BUYING BUYING SALES TOTAL
# $ # $ $

Disclaimer: Information based on MLS closed data as of March 5, 2026, for residential sales from January 1, 2026, to February 25, 2026, in Virginia, Maryland
and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax County, Falls Church

City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report each agent individually.

We offer flexible loan options
for BRRRR (Buy, Rehab,

Rent, Refinance, Repeat).

= Noincome documentation required
= 100% of the reno budget

= No prepayment

Fiu-and-Fip finanaing proveded by Anchor Loans

Call me today!

Shawn Barsness
Progucmg Sohes Manager. NMHLS #5728

c: 703.783.2322
ph: B00.333.3004 x3830

ombrace

Flip without a flop

i VI

* Bl e Howres Liocae, ire, NMLS RE1EA; 0 Bt i
= Coresr, Mckdetosn B CEBAE pli BD0LEEE 3004

TN TR O RO TR TR O O
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TOP 250 STANDINGS - BY VOLUME

as reported by MLS from Jan. 1to Feb. 28, 2026

Got ink'd?

Voice to contract. Automate your contracts
in minutes with Al.

E : E
L]

Disclaimer: Information based on MLS closed data as of March 5, 2026, for residential sales from January 1, 2026, to February 25, 2026, in Virginia, Maryland
and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax County, Falls Church
City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not

responsible for submitting this data. Some teams may report each agent individually.
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TOP 250 STANDINGS - BY VOLUME

Individual Closed Data as reported by MLS from Jan. 1to Feb. 28, 2026

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL

# $ # $ $

# $ # $ $

Disclaimer: Information based on MLS closed data as of March 5, 2026, for residential sales from January 1, 2026, to February 25, 2026, in Virginia, Maryland
and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax County, Falls Church
City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report each agent individually.

=

One Lender — 34 years of Experience - All your clients mortgage needs handled with one phone call — 703-856-4019

WG Mortgage, inc. dt CMG Home Loant des CMG Findncial, NuLS D4 1520 fwaun s oM B ostLong | 5 0 squal houteng incer. Beendid by the Department of Firancal Probeotion a5 Innowstion
[DFP urdar fhe Californis Resideniial Morgige Lending Act Mo 2150025, AT #0501 1T, Regulated by the Divition of Real Eotate; Gaorgss Reskisntal Mortgags Liceniss 875438 Livsraes by the N
Depariment of Banking and ntarance; Licermed Mongage Banker-NyS Deparmment of Financial Sendces; Licencad by e Vinginia Srits Corparsion Commession SWMC-5501, Livensad by e bew Hamgshire
Barking Depuromet, O Morigags Sroker At Wortgage Backer Ensmpsion SMBMBRSCI0R 000, Regitiemed Margage Banksr wit™ the Tacit Departant of Snings and Morigape Larding To weily cur
complene fr of siace kranses, pladte WA wwwcomgfi romitorporatieicenting Omio Momgage Droker A Mongags Banker Ensmption SMBEMEESII0L000, Tennetsse Mongage Licanse § 105401, Licensad by
e Virginks State Corporasion Commttion FMC-S571, heawnsitiosriuren kst ol Georpi Retdesiol Worgage Licentes #5200
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TOP 250 STANDINGS - BY VOLUME

Individual Closed Data as reported by MLS from Jan. 1to Feb. 28, 2026

SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL

RANK NAME OFFICE SELLING SELLING BUYING BUYING
$ # $ # $ $

# $ # $

Disclaimer: Information based on MLS closed data as of March 5, 2026, for residential sales from January 1, 2026, to February 25, 2026, in Virginia, Maryland
and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax County, Falls Church
City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report each agent individually.

© INTERSTATE RSl Because There’s More to Your Move
Than Just Getting There
Interstate Moving & Storage

{powered by northAmerican Van Lines) is committed to safely,
simply, and efficiently, relocating your home.

We are here for you whether moving around
the corner or around the world.

American

Lad Y S PATE

= I

. - Call Sherry Skinner to learn about preferred
Metro area locatio pricing and special programs for your clients.

Landover, Springfield, and Sterling.
e e 703.226.3282

NOVA Real Producers - 53

52 - April 2026



TOP 250 STANDINGS - BY VOLUME

Individual Closed Data as reported by MLS from Jan. 1to Feb. 28, 2026

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ $

Disclaimer: Information based on MLS closed data as of March 5, 2026, for residential sales from January 1, 2026, to February 25, 2026, in Virginia, Maryland
and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax County, Falls Church
City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report each agent individually.

NOVA Real Estate

MOVES FAST

Follow NOVA Real Producers on social media to keep up.

NOVA

@realproducersnorthernva REAL PRODUCERS

@realproducersnova
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WE’'VE HEARD YOU:

Introducing Team Standings!

everynook

We’re thrilled to announce a significant
improvement to our Monthly Standings!

We’ve listened to your feedback and have
partnered with Everynook to create a more
accurate and comprehensive ranking system.

HERE’S WHAT’S NEW:

> Your Rankings, Your Way
Simply SCAN the QR code, sign up for FREE on Everynook,
and set your preferences. You can now set your location
and even decide how your transactions are tallied for
complete accuracy and transparency.

> Team Performance Tracking
Collaborate with your team members to achieve
exceptional results. Showcase your collective achievements
and compete for top rankings among the best real estate
teams in the industry.

> Get recognition for Off-Market Deals
No more missing out on recognition for your off-market
transactions. Your submitted data will undergo a verification
process to ensure accuracy before being published.

SCAN TO SIGN UP

For questions and more information reach
out to info@novarealproducers.com

Spring Forward

with a Home 2y
Inspection'by. 23
Rn HomeTec

Rely on our team to
make sure your buyer's
home is perfect!

Tony Fernandez
Founder and
Lead Home Inspector

Fluent in English & Spanish HOME INSPECTION SERVICE
Speaks ltalian and French

301-221-0357 | tfs@rnhometech.com | www.rnhometech.com
21214 Delevan Way | Germantown, MD 20876
Serving MD, VA and DC Metro area
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THE MONEY STORE® ~ TOP 100 STANDINGS - BY UNITS

Individual Closed Data as reported by MLS from Jan. 1to Feb. 28, 2026

YOU R TR USTE D | | { - '. . RANK NAME OFFICE SELLING # SELLING $ BUYING # BUYING $ SALES TOTALS
MORTGAGE EXPERT |

Jody Alston
NMLS ID # 271664 | Branch Manager

O: 703-563-4015 jalston@themoneystore.com
M: 703-732-3905 themoneystore.com/lo/jody-alston

44715 Brimfield Drive Suite 240, Ashburn, VA 20147

About Jody Our Products & Services

If you're looking for a mortgage loan - Wide range of flexible home financing options
officer who truly puts your client first,
Jody Alston is your go-to expert. With
years of experience and a track record of
helping thousands of clients, Jody is

- Solutions to buy, build, renovate, refinance, or
cash-out

- Conventional, jumbo, FHA, VA, and USDA loans

dedicated to finding the right loan for - Competitive rates and low down-payment
their unique situation. Jody offers honest minimums
guidance clear communication, and a . Homebuyer assistance programs Disclaimer: Information based on MLS closed data as of March 5, 2026, for residential sales from January 1, 2026, to February 28, 2026, in Virginia, Maryland
. ’ . . ' . and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax County, Falls Church

commitment to your client's happlness . Prima ry, Second, and investment home City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not
every step Of the Way. financing responsible for submitting this data. Some teams may report each agent individually.

- Short-term and long-term rate lock options
About The M Oney Sto re - Quick and transparent in-house loan

processing

The Money Store has been a trusted .

- Free quotes, consultations, and preapprovals ; -

mortgage brand since 1972. We are a
family-owned, privately held lender that
serves homebuyers and homeowners
from coast to coast. Our mission is to help
people achieve their homeownership
goals while saving them time, money, and
stress. We specialize in providing
first-class customer service and

RANKED BY UNITS

wE ‘

You asked, and we delivered. In addition to standings by volume, Real Producers now also

showcases Rankings by Units. N

personalized mortgage solutions. This update offers a new perspective — highlighting steady transactions, balanced #
production, and the many ways agents achieve success. It’s about shining a light on all
i sides of the data and making sure every win counts.
Mortgage programs are subject to approval based on program guidelines, borrower’s credit and underwriting approval, acceptable appraisal, and clear title. Rates, terms, and o
conditions may apply. Programs are subject to change at any time. This is not a commitment to lend. Contact your MLD Mortgage, Inc. dba The Money Store mortgage loan i
originator for full program details and requirements. " "/-
@ EQUAL HOUSING OPPORTUNITY J 1 F
MLD Mortgage, Inc. dba The Money Store, NMLS ID # 1019 (www.nmlsconsumeraccess.org). Located at: 30B Vreeland Rd, Ste 200, Florham Park, NJ 07932. Phone: 973-805-2000.
Licensed by the New Jersey Department of Banking and Insurance, license # 99117842. View our licensing at: www.themoneystore.com/statelicensing. View our privacy policy at: 4 ]
www.themoneystore.com/privacy. © 2025 MLD Mortgage, Inc. dba The Money Store. All Rights Reserved. 00083-02. 3/2025. i
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TOP 100 STANDINGS - BY UNITS

Individual Closed Data as reported by MLS from Jan. 1to Feb. 28, 2026

RANK NAME OFFICE SELLING # SELLING $ BUYING # BUYINGS  SALES TOTALS RANK NAME OFFICE SELLING # SELLING $ BUYING # BUYINGS SALES TOTALS
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Disclaimer: Information based on MLS closed data as of March 5, 2026, for residential sales from January 1, 2026, to February 28, 2026, in Virginia, Maryland
and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax County, Falls Church
City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report each agent individually.

NOVA

REAL PRODUCERS

WHO DO YOU TRUST

Know of a business that should connect with the top real estate agents in NOVA?

+ Accounting/CPA + Landscaping + Painting + Asbestos Abatement
+ Heating & Cooling + Interior Design « Plumbing and Sewer - Real Estate Technology

We take recommendations from YOU - our top agents — on who should be named a preferred partner with
Real Producers. Refer your favorite vendor to us at info@novarealproducers.com. SCAN ME
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TOP 100 STANDINGS - BY UNITS _
Individual Closed Data as reported by MLS from Jan. 1to Feb. 28, 2026

RANK NAME OFFICE SELLING # SELLING $ BUYING # BUYING $ SALES TOTAL $

Disclaimer: Information based on MLS closed data as of March 5, 2026, for residential sales from January 1, 2026, to February 28, 2026, in Virginia, Maryland
and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax County, Falls Church
City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report each agent individually.
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| £
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pain’s 1

CLEANING SERVICES

.
ﬁl:_._
//

Cleaning Services for a
Positive Buver Response

Our experienced team ensures every space is spotless,
giving you peace of mind and more time to focus on
what matters most.

DEEP CLEANS « ROUTINE CLEANING « OFFICE CLEANING * MOVE IN/MOVE OUT « COMMERCIAL CLEANING

F@EE E@?DM&?E@Q CALL TODAY —> (703) 798-9140

LEARN MORE — SpainsCleaning.com
Schedule your first cleaning and receive ; ]
UESTIONS? — spainscslic@gmail.com 1 1
15% OFF your second clean! g patl @gmal Herlinda Benito

RBACKER |l

Management Partners
Watch your To Help You:

business

BLOOM
when you

rely on our
'« administrative

w 1,ervices!

#  Pschedule a FREE
business evaluation!

View All Of Our Services! j

-

« Vacancy Marketing ning « Rent Collection
« Property Maintenance - Financial Reporting

Contact Patrick Page! mﬁ o
703.592.6802 YU Circle

circlepm.com Property Management

Amina Basic
(571) 410-0661
va @cyberbacker.com
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LIGHVAPEED

Build wealth RESTORATION
with down :f////

WHEN DISASTER
STRIKES, KNOW WHO
T0 CALL!

- This time of year is notorious for
Lo Setoms § . Gl J— cooler temps that bring burst
. water pipes. If your listings
undergo water damage,

CALL OR TEXT OUR
ETERAN-OWNED, FAMILY-RUN
OCAL BUSINESS!

Real estate investments are an incredible way to create
long-term sources of income and wealth. Whether you're
purchasing your first or fifteenth property, we can help
you finance your investrment with a new short-term
benefit: down payments as low as 15%.

® -4 unit investment properties

® |oanamounts up to 3 million

® Nornortgage insurance

Fixed rate and ARM programs available

FREE INSPECTIONS
24/7 EMERGENCY SERVICES
WATER DAMAGE RESTORATION

Contact to fi INTERIOR MOLD REMEDIATION/TESTING
on me to inance ATTIC & CRAWLSPACE MOLD

your investment. REEY ':' s MOLD IN AIR DUCTS
' ) POST REMEDIATION REPAIRS
ODOR MITIGATION

Sylvia Bae

WP, Criginating Branch Manager

MMLS 1657524

O ST1520.1586

M: 5712519854

F:STS200586

sylvia bae@ccmcom

baeteam.com

1921 Freedom Drive, Suite 550 Office 559

Reston, VA 20150 DAN DERBES
LEARN MORE Ir.alexandria-fairfax@lightspeedrestoration.com

571.288.8050

CALL / TEXT

Equial Housing Coportunity. Al loans subject to undenariting spproval, Centain restrictions apply. Call for details. All bomowers musst mest ménimum
m mu cradit scose, [oan-toaalue, debt-to-income, and other requirermants to qualify for any mortgage program; CressCountry Mortgage, LLC NMLS3029
CROSSCOUNTRY MORTGAGE:  [wwwinmiscontumoraccessorgl See hutpsliorosscountrymarngage comflioensing-and-disclosunesfstate-disclosures/ for a complete list of state
licenses. JSE81H Bobaejord

LightspeedRestoration.com 24/7 Emergency Phone: 571-365-7837



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Rachel's

ll Floors

Our heart goes into
every floor, every relationship, every home.

When looking for new floors, rely on our woman-owned company,
which has been serving the Northern VA area since 2019.

Carpet - Hardwood * Laminate « Sand & Refinish and More!

Helping single parents with one-time,
large ticket items so they can focus on

III leading successful families.

START WITH ONE STEP www.startwithonestep.org

Request your FREE estimate!
®571-316-1218 RachelsFloors.com @ rachel@rachelsfloors.com

We offer financing and settle at closing options! Rachel Loback, Owner




