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REALTOR REFERRAL PROGRAM

Earn 2% commission for referred clients
who build with Middlefork Luxury

middleforkluxury.com . info@middleforkluxury.com . 312.214.0400 www.mdesign.house/ - mj.murnane@mdesign.house - 847.922.6775
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Keeping It Simple,
From Application
to Closing
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Monthly Payment Bring te_{lluse rg e;,sturte dwith d

= K

$68,528

Let me show you how fast
and easy the mortgage
process can be.

Please contact me today.

Rob Jones

Mortgage Sales Leader
NMLS# 616600

e: rob.jones@huntington.com

Choose peace of mind and partner with us
to take advantage of our award-winning

.\ home warranty coverage.
a L s |
. |k
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Lori Amato
SENIOR ACCOUNT EXECUTIVE E

Lamato@Chwpro.com

2 Huntington Bank

The Huntington National Bank is an Equal Housing
Lender and Member FDIC.
Loans subject to credit application and approval.
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847-533-0181 ¢« Chwpro.com
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ACCOUNTING - CPA
The Hechtman Group Ltd
847-341-2026
TheHechtmanGroup.com

ARCHITECT
YR Studio
(312) 823-0569
yr-studio.com

ATTORNEY

Chang Legal, LLC
David Chang

(847) 907-4971 x202
ChanglLegal.com

Floss Law, LLC
Bob Floss
(224) 326-2903
FlossLaw.com

Howeth Law LLC
(847) 769-4542
HowethLawlLLC.com

Law Office of
Mayra Prado-Pagan
(847) 707-3236
MPPLawyer.com

Law Office of Steven M. Shaykin

(224) 595-1216
shaykin.com/sms-law-firm.html

Susan J Kim LLC
(224) 404-3131
sjkimlaw.com

Vitu Law Offices
(847) 400-4691
vitulawoffices.com

BATH & KITCHEN SHOWROOM
Studio41

(773) 235-2500

Studio41.com

BUILDER

A Perry Homes
(847) 549-0668
APerryHomes.com

Middlefork, LLC
Andrew Bowyer

(312) 560-3969
MiddleForkLuxury.com

6 - April 2026

CLOSING GIFTS
Cutco Closing Gifts
Cut Above Gifts
312-899-6085
CutAboveGifts.com

DESIGN BUILD

ABLAZE Design Group
George Markoutsas
(847) 579-1600
ABLAZEdesigngroup.com

FLOORING

Iskalis Flooring Group
John Iskalis

(847) 456-2426

HOME INSPECTION
Dunsing Inspections
Jamie Dunsing

(847) 367-0782
Dunsing.com

Home Advantage Inspections
(312) 401-0299
HaiPro.com

Legacy Inspection Group
(773) 818-2544
legacyinspect.com

The BrickKicker
(630) 420-9900
Brickkicker.com/Chicagoland

HOME WARRANTY
Achosa Home Warranty
(847) 975-6706
AchosaHW.com

Choice Home Warranty
Lori Amato

(847) 533-0181
www.chwpro.com

INSURANCE
Goosehead Insurance
Boggs Agency

Kevin Boggs

(630) 365-7246
Goosehead.com

Riordan Insurance Group
(630) 957-7012
riordaninsurance.com

State Farm

The Matt Mitchell Agency
(773) 454-4037
InsureWithMatt.com

MOLD AND ODOR
REMEDIATION
Pur360

(708) 732-0430
Pur360solutions.com

MORTGAGE / LENDER

A & N Mortgage Services
773-305-7037
ANmtg.com

CrossCountry Mortgage
John Noyes

(773) 213-1339
CrossCountryMortgage.com/
John-Noyes

Forum Mortgage Bancorp
Katherine Bukowski
(847) 456-4416

Guaranteed Rate Affinity
Jon Goldman

(815) 307-1814
GRArate.com/jgoldman

Huntington National Bank
Rob Jones

(847) 651-6871
www.huntington.com/

Mutual of Omaha Mortgage
Brent Kenyon

(773) 410-0696
MutualMortgage.com

New American Funding
Martin Lorenzen
(773) 556-9283

OriginPoint
The Alex Filin Team
(847) 732-8913

Wintrust Mortgage
Brian Jessen

(847) 712-0830
wintrustmortgage.com/
Brian-Jessen

PEST SOLUTIONS
Rose Pest Solutions
1(800)-GOT-PESTS?
RosePestControl.com

PHOTOGRAPHY

Elliot Powell Photography
414-375-9559
PhotoEP.com

Joe Castello Photography
(773) 842-3145
JoeCastelloPhotography.com

PICTURE FRAMING

Princeton Frame & Art Gallery
(847) 432-1930
Princeton-Frame.com

REAL ESTATE PHOTOGRAPHY/
VIDEO/MATTERPORT

Prestige Real Estate Images Inc.

(773) 209-3714
PrestigeListingPhotos.com

ROOFING

Etruscan Gutters & Roofing
Shaun Payne

(847) 849-9839
EtruscanRoofing.com

STAGING

M Design, LLC
Andrew Bowyer
(312) 560-3969
MDesign.house

TITLE COMPANY
Chicago Title
Mike Nolan

(312) 465-6554
CTIC.com

VIDEOGRAPHER
Visual FilmWorks
Travis Heberling
872-356-8135
VisualFilmWorks.com

WINDOW CLEANING
Smiling Windows
(773) 641-2849
SmilingWindows.com

DonitBeAnyAprilkooliGoWithiHomelAdvantagellnspections

OME ADVANTAGE
INSPECTIONS

We Back All Home Inspections with a FREE 90 Day Warranty!

312-401-0299 ¢ HAIPRO.COM

Buy your dream home now.
Sell the old later.

Our Departing Residence Program allows you to qualify

on a new home purchase and we can exclude all mortgage
payments on the departing residence...even if no contract
to sell is in place.

If you're looking to move into your new home without selling your old one, this is for you.
Don’t wait to find your perfect home because you haven't sold your current home.

Contact me to learn more.

Alex Filin- NMLS: 1433047

VP of Mortgage Lending
Alex@originpoint.com

C: 847.732.8913

1800 W Larchmont Ave, Ste 305
Chicago, IL 60613

LS #2185699; 1800 W Larchmont Ave Suite 305, Chicago, IL 60613; T73-897-6581, For licensing information visit nmisconsumeraccess org. Equal Housing Lender. Conditions may
Califoria as OriginPoint Mortgage LLC in few of the legal name OriginPoint LLC.

ki WA
Boost Your Curb App
Windows Shine! Call/Text 773-641-2849

FROM SPOTLESS WINDOWS TO PRISTINE GUTTERS,
WE HELP LISTINGS LOOK THEIR BEST.

 LOCAL & PROFESSIONAL

= ALWAYS ON TIME
 REALTOR-TRUSTED SERVICE

CALL TODAY!
773-641-2849 « SmilingWindows.com
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Our in-depth Sprk reports provide clear energy and
solar data, streamlining the buying process and
helping you close transactions faster.

Buyers want details. Give them the energy and
solar insights they need with Sprk
reports—comprehensive, easy-to-understand
evaluations that help you close deals faster.

Highlight solar homes’ Provide in-depth solar Showcase their full
unique value. system evaluations. potential to buyers.

Mention this Ad to Receive
10% Off Solar Inspection
Services

Call, TEXT or email us to learn
more!

800-821-1820
Request@BrickKicker.com

powered by

ﬁl Sprk

INSPECTION SERVICES
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Meet

The
Team

Andy Burton Emily Burton Melissa Lopez Antonio Delao
Publisher Director of Partner Success Operations and Account Executive of
and Editorial Content Content Specialist Relationships

Alysha Garner Christine Thom Chris Menezes Richard Camacho
Ad Specialist Managing Editor Writer Photographer

Joseph Castello Elliot Powell Travis Heberling
Photographer Photographer Videographer

remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the

a DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but

publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Mavra Prado-Pagan
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EXPERTS IN REAL ESTATE 7 With over 20 years specializing in
| real estate accounting and tax
strategies, our team of experts can
guide you in achieving maximum
return and growth for your

business. From commercial and
residential developers to agents
and investors, we understand the
complexities of your business.

Hechtman Group — e outsidle of @ lhowse

small husinesses with hig [I|:lII!v.

- swys @ lotdboutt @ lnome |

@ info@thehechtmangroup.com  www.thehechtmangroup.com &

——

'ETRUSCAN

GUTTERS & ROOFING

By referring us to your client, we can help improve their
home appearance and functionality for a faster sale.

Thorough Guidance.
Efficient Communication.
Honest Counsel.

Savvy businesses know it's all

about who many you reach — not how many.

Our niche publications, exclusive events, and
targeted digital marketing get your brand in
front of ideal clients affordably.

WWW. HOWETHLAWLLC.COM

Let's talk! Roofing and Gutter Services in the North Shore from

Reach out to the publisher

Matthew F. Howeth, Attorney at Law

[:J REAL PRODUCERS * S8 » Howeth Law LLC (847) 915-6135
1580 S. Milwaukee Ave., Suite 302
Libertyville, IL 60048

Evanston to Lake Bluff, IL
Call us today at 847-926-0085 ¢ etruscanroofing.com

of this magazine today.
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2026 Plans & Pricing

Let's make this easy!
Core $500, Prime $675, Prime Plus $850

**Highir tha plan the Righer the limits ane for the majer systams and applances. Simpls as Sll™

Now Included in All Plans:
® Septic System M Ejector Pump M Well Pump
8 Jetted Bathtub ™ Water Softener ¥ Rental Properties

Achosa is a true choosa your own contractor home warranty company.
We pay contraclors their anticipated retall rates, up to the covérage limits,
over the phone with a credit card. GAME CHANGER]

Whether your clients are looking for a lithe extra protection and peace of
mind or the most coverage possible, we have a plan for them!

Call Kim for a *100
Discount of ALL Plans!

Kim Bisaillon
Senior Sales Executive
13 Years in the Business
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Direct: 847.906.3166
Office: 224.403.3131

Thorough Inspections,
Trusted Results

We keep real estate deals moving smoothly with
thorough, efficient home inspections and on-site
report delivery—so you and your clients get the
answers you heed, fast.

© Home Inspections FAMILY OWNED

© Chimney Scoping & OPERATED
© Radon Testl.ng Serving the
O Sewer Scoping Chicagoland
© Mold Testing area since

LEG ACY 1995

Call today!

847-217-5958 - Legacylnspect.com

WHERE DO REAL
PRODUCERS BELONG"

There is something different about people who truly love what
they do. You can feel it in how they show up, continue to raise
the bar for the industry, and how they serve their clients.

That is this community, and it was highlighted at the recent
winter event. A huge shout-out to our moderator, Sohail
Salahuddin, and panelists, Ann Lyon, Sammy Lubeck, Anam
Hargey, and Daniel Close. Check out the photos from the panel
and social on page 24.

We released the 2026 Real Producers badge at our winter
event. If you have not downloaded yours yet, it is not too
late. Being recognized as a 2026 Top 500
REALTOR® in the North Shore is not just a
number—in a market this competitive, it
says something about the business you have
built and the level at which you operate.
Scan the QR code to request your badge.

Be sure to share it on socials, add it to your

email signature, and feature it on your website and in listing
presentations. Let it reinforce your credibility before you even
walk into the room.

You earned this recognition, make sure the market sees it!
Andy Burton

Publisher
andy.burton@n2co.com

facebook.com/
NorthShoreRealProducers

@nsrealproducers

PUBLISHER’S I\'TE

this town.

Thanks, North Shore.

I love being here to help in a community where
people are making a difference every day.
Thank you for all you do.

Mitchell Insurance Agcy Inc
Matt Mitchell, President
www.insurewithmatt.com
matt@mattmitchellagency.com
Bus: 847-967-0300

oo StateFarm’

2007005 State Farm, Bloomington, IL
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‘ H Family-Based
Real Estate

BY CHRIS MENEZES | BY JOE CASTELLO

or Domenica Koch, real estate

has always been about family. It’s

simply who she is. The houses
and the transactions matter of course,

P, e -  um " = - — m— T, T T - e
but it’s the families she serves—the f N
relationships behind and formed within P = 4 = = o
the homes—that are most important and b N

e pm— —— — ‘\-..\__ ——_—— e —— — e
are at the center of her work.
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“As a wife and proud mother of three et i) B LR L B R e e et LI s

adult children, family and home have
always been at the center of my life, and
that perspective shapes how I serve my
clients,” she says.

For Domenica, the connection between
family and real estate was established
early through her father’s example.
When she was young, he bought his
first three-flat in Portage Park. Years
later, he sold it and purchased a six-flat
in Schiller Park. He didn’t invest in
stocks or bonds. Real estate was his
retirement plan.

“I always admired his courage in taking
risks,” she says. “He’ll tell you today, at
age ninety-two, that the only place he
made any money was in real estate.”

Risk and courage were also part of
Domenica’s story long before she earned
her license. She was born in Switzerland
while her parents were working there.
Soon after, the family moved back to
their hometown of Ciminna, Italy, near
Palermo. In 1971, when she was just
three years old, they immigrated to the
United States, settling on the North Side
of Chicago near Portage Park.

“I've always admired my parents’
courage to move to a different country
[the US] with nothing to have a better

North Shore Real Producers - 15




life here,” she says. “They always taught
me to work hard to get ahead in life.”

She began to demonstrate that work
ethic early. Domenica trained in
Shotokan Karate for ten years and
earned her black belt at age nineteen.
The discipline and competitive drive she
developed there still serves her today,
especially in negotiations.

After graduating from the former Notre
Dame High School for Girls, she earned
her associates degree at Triton College
in River Grove. She went on to work at
American Hotel Register in the imports
department, sourcing and importing
items for the hotel supply industry.

In 1995, she obtained her real estate
license and began selling part-time
while continuing her full-time corporate
role. After getting married and
becoming a mother of three, Domenica
knew she wanted more flexibility so she
could raise her children and still build a
career. She was ready to become a full-
time REALTOR® and in 2001, she did
just that. Happily and strategically, she
had already set things up for herself for
this very transition.

While she indeed gained real flexibility
in her schedule, finding work-life
balance became her greatest challenge.
Weekends often meant attending
showings, negotiations, and closings.
There were times she couldn’t attend
every school event too, and the guilt
was real. But she and her husband, Bill,
approached and handled everything as
the strong partners they are.

“We were a team—one of us was always
there for our kids,” Domenica says. “Bill
has always been my biggest supporter
and my rock.”

Now married for thirty-three years,
Domenica and Bill are watching their
three children—Nicholas, Matthew, and
Samantha, now in their twenties—build
lives of their own. “I love trying a new
restaurant with them and spending a
night together in the city,” she says.

16 - April 2026

Domenica with her family

Summer weekends look different
but carry the same spirit. Domenica
and Bill take their pontoon boat out
on the Chain O’ Lakes, dock next to
friends, and spend long afternoons
on the water. She also loves to
travel, especially to Europe. Visiting
Switzerland, her birthplace, remains
high on her bucket list.

When Domenica reflects on

success, it comes back to the same
foundational values that shaped her
from the beginning: “Success to me is
having peace in your life and being
surrounded by the people you love.”

Now, nearly three decades into her
career, Domenica continues to adapt
and utilize new technology. She’s
currently exploring how Al can support
her business, something she describes
as “a work in progress.” Growth, both
personally and professionally, remains
important to her.

She also believes in giving back. She
supports St. Jude Children’s Research
Hospital and the Ann and Robert H.
Lurie Children’s Hospital of Chicago,
and with every sale, she donates to
@givesback to support local Chicago
charities.

Looking back over hundreds of
homes bought and sold, what she
remembers most are the people.
Because for Domenica, it’s always
been about families making decisions
that shape their future, just as her
parents once did, and just as she has
for her own children.

“Every home holds the memories
of yesterday and the dreams of
tomorrow,” she says.

It’s the perspective that not only helped
her build her thriving business, but

is also one of the reasons behind the
continued trust her clients place in her.

North Shore Real Producers - 17



COVER STORY

“DISCIPLINE,
LEADERSHIP,
AND CLARITY OF
PURPOSE ALLOW
YOU TO NOT
JUST WITHSTAND
VOLATILITY, BUT
TO ALSO GROW

THROUGH IT.”

- Ben

BY CHRIS MENEZES | PHOTOS BY ELLIOT POWELL

When Ben Lissner and Michael Hoover reflect on
their quick rise and success in real estate, one word
comes to mind: partnership. It’s the foundation

of their relationship and business, and it’s the
philosophy that shapes the HL2R Group, the growing
Chicagoland team they lead today.

“Having each other to lean on and learn from has been the
biggest benefit,” Ben says. “From the beginning, we could
discuss best practices, practice our talking points, and provide
honest feedback.”

That partnership dates back to 2016—the year the two
got married, but also earned their residential real estate
licenses. At the time, Ben already had a foundation in the

industry. Raised in Highland Park, he studied psychology at
the University of Kansas before returning home to work in
commercial real estate with his father.

Ben recalls his first day on the job in 2003, fresh out of college.
His father handed him a bucket and told him to pick up
cigarette butts around the office building. “That grounded me
immediately,” Ben says. “It taught me that no task is beneath
you and that leadership starts with humility.”

Meanwhile, Michael’s path into real estate came from a very
different direction. Originally from North Carolina, he moved
to Chicago in 2008 and quickly fell in love with the city. A
classically trained musician, he earned a master’s degree in

North Shore Real Producers - 19



classical music performance and spent years teaching and
performing while building a life in Chicago.

It was Ben who first suggested that Michael get his real

estate license. Michael had been looking into ways to earn
supplemental income between gigs and teaching lessons when
he and Ben bought and sold a condo together. “I thought it
might be a good side gig for Michael,” Ben explains. “But once
he started studying for it,  wanted to get my license as well.”

Since entering residential real estate in 2016, the two have
built a business while navigating one of the most unpredictable
periods the housing market has ever seen—from the pandemic
to dramatic interest rate swings, inventory shortages, and
industry-wide changes in how agents work with buyers. All
of that unfolded while they
balanced the pressures of a
demanding career with growing
responsibilities at home.

How did they maintain

their momentum? “The
common thread through all

of these challenges has been
adaptability, structure, and
perspective,” Ben explains.
“Markets will shift. Laws will
change. Technology will evolve.
But discipline, leadership, and
clarity of purpose allow you to
not just withstand volatility, but
to also grow through it.”

That mindset led to the eventual
formation and success of the
HL2R Group. The team initially
came together in 2018 when
Ben and Michael joined Compass alongside Ben’s sister, Dina
Lissner, and her husband, Tim Ratty. When the group later
moved to Baird & Warner in 2021, it created the opportunity to
build something more structured and collaborative.

Today, the HL2R Group includes ten producing agents serving
clients across Chicago and the surrounding suburbs. For Ben,
building that team has become one of the most meaningful
parts of his career. In addition to the founding members, the
team’s agents include Nathalie Lacasa, Jay Maglioacchetti, Aida
Beganovic, Chris MacFarland, Jordan Stupell, and Rory Threatt.

Building a deeply connected, tight-knit team around a culture
of cooperation, mutual respect, support, and professionalism
has been a priority as Ben and Michael expand the team.
“We’ve built our team as a true partnership where everyone
feels invested—we provide resources, support, coaching,
marketing, and more, and our team members give just as much
back. This was never clearer than when they stepped up while
our youngest son was in the hospital for much of this past
year,” Michael says.

20 - April 2026

The HL2R Group | Photo credit: Alina Tsvor

The team’s growth is also in thanks to Ben

and Michael’s continuous focus on strong lead
generation. In fact, one of their early priorities was
creating an exceptional buyer experience. “We
were developing buyer guides that rivaled most
agents’ listing presentations [at a time] when most
agents weren’t giving any sort of materials to their
buyers,” Ben says.

Michael played a major role in shaping those
materials. He has spearheaded much of the
group’s marketing and training infrastructure and
products—f{rom buyer guides and listing presentations to the
HL2R website itself. Michael also works closely with agents on
training and development while serving as the team’s in-house
lending partner through Key Mortgage.

Outside of real estate, Ben and Michael’s lives revolve around
family and raising their two sons, Jaron and Jason—something
Ben describes as “beautiful chaos.” “One minute you’re
drawing pictures, the next you’re having a dance party in the
kitchen, and the next you’re playing superheroes on scooters in
the living room,” he says.

While free time is hard to come by these days, Ben and
Michael are huge Disney World fans and love taking family
trips together when they can. They also enjoy the occasional
staycation in Chicago, exploring their favorite restaurants,
museums, and shows.

At the end of the day, Ben and Michael see success as true
happiness—the kind that comes from family, friends, health,
love, and a thriving business built on true partnership.

WINTRUST

MORTGAGE

Spring is peak homebuying season — and the right preparation makes all the difference.
If purchasing a home is part of your plan this year, now is the ideal time to secure a pre-approval and review your

financing options.

Let’s put a strategic plan in place before the market gets more competitive.

BRIAN R. JESSEN
SVP of Mortgage Lending
NMLS #205801

CALL ME TODAY!
CELL 847.712.0830 One |ender. Oﬂe baﬂk.

BJessen@Wintrust.com 50 States .

WintrustMortgage.com/Brian-Jessen
727 N Bank LN, Lake Forest, IL 60045

Restrictions apply depending on program selected. Programs rates, terms, and conditions are subject to change at any time and without notice. All approvals are subject to underwriting guidelines. Wintrust
rumnosne  Mortgage is a division of Barrington Bank & Trust company, N.A., a Wintrust Community Bank NMLS #449042. @ 2026 Wintrust Mortgage.
LENDER
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Play Big.
Give Bigger.

Join us alongside Andy Burton, Owner of Chicago,
DuPage, and North Shore Real Producers, on

April 16, 2026, at Galleria Marchetti for

Camp One Step's Charity Poker Championship!

Raise the stakes for kids with cancer while enjoying
great food, drinks, and thrilling prizes—including a
coveted seat at the World Series of Poker Main Event in
Las Vegas.

cospoker.givesmart.com

U Camp One Step

BY CHILODREN' S ONCOLOGY BERVICES

OIjR PRODUCTS ARE PERFECT FOR:

* Current & Future Closings * Going Back to Past Clients ¢ Referral Gifts
e Thank You Gift after a Listing Presentation ¢ Staying Top of Mind
e Show Appreciation ¢ Raffle Prizes * Donations ¢ Giveaways ¢ Silent Auctions

FLOORING
EEER™S
TWO &

4
. All of the above is tax deductible since it is engraved with your contact information*
Have you used our gifting strategy for something that is not listed? Share it with us and we will send you a free piece of Cutco!

*Consult your CPA

¥
1;
Y

2321 YOUR CHICAGOLAND CLIENT RETENTION SYSTEM E#:

Smooth transactions. Clear communication. Zero guesswork.

' .-::'.: o e
r. .\.' A ll -
. - . '
Knowledgeable. Accessible. y @W DOVE ‘>>
Always in your corner. - Gﬂftsmm
Steven M. Shaykin, Attorney at Law \ﬁ} OlrBsautiful Expanded Showrooms

CutAboveGlfts@gmail.com ‘ ' CLOSING GIFTS
L, 0: (847) 749-3663 | C: (224) 595-1216 Evanston: eentralrigandfioors.com 847-4754190

- 1 AW OVEFELCES ) ' '
! FFICE 4 Steve@Shaykin.com Gumea: iskalisamericanfloorshow.com 84745627900 b .f
STEVEN M. SHAYKINs< 500 701wy, Ste 265, Roling Meadows, I CU |' A — G| tS.com
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ON THE RISE

BY CHRIS MENEZES
PHOTOS BY ELLIOT POWELL

-
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ome careers start with a plan.

Megan Parr’s started with a feeling:

the pull toward service, connection,
and doing work that meant something
to her. Real estate wasn’t on her radar
when she first arrived in Chicago as a
young flight attendant, or later when
she built two Gold Coast salons from
the ground up. But looking back, every
chapter pointed her toward the career
where she finally feels at home.

Megan, who grew up in the Pacific
Northwest, was raised by parents who
lived by the principles they taught: cre-
ate trust, deliver on your promises, and
don’t fear hard work. Both were self-em-
ployed, and she absorbed the rhythm

of entrepreneurship early. “I always ad-
mired their ability to build relationships
and follow through,” she says.

It was her work as a flight attendant
that brought Megan to Chicago in 1998.
After one year, she knew it wasn’t the

right job for her, but she had fallen in
love with the city and decided to stay.
She not only met and married her now
husband, but also built and owned two
successful salons in Gold Coast. But
after becoming a mom to Irish twins,
she found she no longer had the time
to run both businesses. So in 2010,

she sold both salons, stepped into the
corporate world, and focused on raising
her children.

I
thought, ‘I want to do
that. [ want to help
people like this.””

Another turning point came in 2017
when she and her husband bought
their first home. The process opened
Megan’s eyes to a career she had never

GUIDED BY FAITH,
DRIVEN BY SERVICE

considered. Watching her REALTOR®
work—the detail, the care, the
commitment—Ilit something inside her.
“I was inspired,” Megan says. “I thought,
‘T want to do that. I want to help people
like this.”

So Megan threw herself into the journey
of becoming a REALTOR®. Carving

out hours late at night and early in the
morning, she completed her real estate
coursework online while working full-
time. After obtaining her license, she
interviewed at several brokerages but
knew she’d found the right fit when

she interviewed with RE/MAX Top
Performers in Lake Bluff. Megan felt
inspired as they talked, and she was
eager to learn while at the office, absorb
everything she could, and build her
foundation the right way.

She joined that brokerage in 2019 and
has been there ever since, mentored

directly by respected REALTOR®
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Jane Lee—it’s a mentorship that has
helped Megan shape her standards
for exceptional service with integrity,
discipline, and consistency.

“I pride myself on exceptional service—
on reaching far above and beyond the
average transaction,” she says. “There is
nothing on earth I'd rather do than real
estate. I love the people I meet, and I
love my peers.”
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Megan has faced her share of
challenges along her career path and

says her faith has carried her through.

“My faith in God has allowed me to
persevere,” she says.

At the heart of Megan’s business is
relationships. The most rewarding
moments, she says, are the ones that
happen after closings: seeing families
settle into their new homes and

“If we can do
anything outside
of ourselves to
support others,

watching clients begin new chapters,
knowing she had a meaningful part in
the process. “There’s nothing better,”
she says.

Looking ahead, Megan sees real estate
as her long-term career. “This is my
final frontier,” she asserts. “Jane Lee has
achieved great success, and that is my
goal for myself too.” For Megan, success
means pursuing her dreams alongside
raising her children.

Outside of the office, she has focused
on raising her two sons and family life.
Her deep commitment to serving others
continues in her work for Stepping
Stones Inc., where she serves on the
Board. The organization supports
women who have escaped trafficking,
helping them rebuild their lives. “If we
can do anything outside of ourselves to
support others, that’s the true way to
give back,” Megan says.

The more you learn about Megan, the
clearer it becomes that service isn’t
something she does, it’s who she is. It’s
evident in every follow-up call, every
promise kept, every relationship built,
and in the advice she offers to the
next generation of REALTORS®: “Be
consistent. Stay connected. Make sure
people know they’re a priority.”

Megan marries her passion for
exceptional, high-integrity service with
an understanding that she’d go back and
tell her younger self if she could: “You
don’t need to settle. Success is having the
ability to be accountable while pursuing
your dreams.

Our Job Doesn't End
At The Closing Table. &

Planning For Your Future Starts Today.
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FLOSS LAW,LLc

Call us today to get started on your estate plan.
Residential/Commercial Closings, Evictions, Partnerships

1200 Shermer Road, Suite 206 | Northbrook, IL 60062
flosslaw.com | Bob@flosslaw.com | 224-326-2903

Bob Floss |l

Real Estate Attorney

Residential Real Estate Committee * Member of Illinois State Bar Association Real Estate Law Section Council
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d better. if your attorney does not

promptly respond, keep you informed and regularly

work eveni

ngs and weekends to close contingencies

and help you shine, I’d love to work with you.

L]

goosehead
B Apeney

Goosehead agents work directly
with lenders and realtors to help
transactions close smoothly.

KEVIN BOGGS

Agency Owner
License #:3000134505

630-365-7248 | kevin.boggs@goosehead.com

True 24/7, responsive and professional
representation

Offices on the North Shore and in Chicago

25+ years experience in residential and
commercial transactions

VITU LAW OFFICES

celt 847.400.4691
emait VituLlawOffice@yahoo.com
wee VituLawOffices.com

Aand N martgage

HATCH MORE CLOSINGS
THIS SPRING

Pinelopi Georgakopoulos
SR. Mortgage Consultant
pinelopi@anmtg.com

847.204.9027
ANmtg.com

181 S Bloomingdale Rd Suite 104 | Bloomingdale, IL 60108 €

agents.gooseheadinsurance.com/il/bloomingdale/125-e-lake-st
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scan to see what we can create together.

Why Video Will Define Real
Estate Marketing in 2026

In 2026, the most successful real estate
brands won't be the loudest—they'll be the
most impactful.

Today's buyers and sellers don't just want to see
properties. They want to feel the lifestyle,
understand the story, and connect with the people
behind the brand. High-impact video content
transforms listings into experiences, agents into
brands; and transactions into narratjves,

One of the biggest shifts in 2026 is the move from
generic listing videos to intentional storytelling.
Cinematic visuals, authentic testimonials, and
behind-the-scenes moments are outperforming
traditional marketing because they create emotional
resonance—not just awareness.

Impact also means longevity. A single well-crafted
brand film can influence perception for years, while
short-form reels drive daily engagement across
social platforms. Together, they create a layered
strategy that amplifies wvisibility, credibility, and
conversion,

in a world where everyone can create content,
impact is no longer about having more video—it's
about having the right video.

For real estate professionals looking ahead, theé
future is clear:

Don't just market homes. Create impact.



North Shore Real Producers

Winter Event

Sponsored by Steven Shaykin with Law Offices of Steven M. Shaykin

PHOTOS BY ELLIOT POWELL

It was incredible to gather at Rosebud
Steakhouse in Wheeling for the 2026
North Shore Real Producers Winter
Panel & Social.

With a new setting and the same
powerful energy, this year’s panel
delivered thoughtful insights, real
conversations, and practical takeaways
from some of the North Shore’s top
producers. Our panelists generously
shared what’s working in today’s
market, what’s shifting, and how they
continue to raise the bar. We appreciate
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Sohail Salahuddin for leading such

a dynamic and engaging discussion
with Ann Lyon, Anam Hargey, Sammy
Lubeck, and Dan Close.

A special thank you to Steven Shaykin J—
with Shaykin Law for helping bring this by

event to life. STEVEN M. SHAYKIN =
We are grateful to everyone who joined

us, provided raffle prizes, and helped

make it an unforgettable event. We look

forward to seeing you again in the spring

for the next event. Enjoy the photos!

AP ikl i -

=
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Winter Event Raffle Winners

Our Preferred Partners never fail to deliver great raffle prizes! Check out the winners.

l'{g BEAL v’ R;j - T ”."\.nl"

Robin Chessick won a Bartesian Professional Alyssa Pimentel won a Kodak dock plus instant Debbie Miller Cohen won a Nuwave Hot Brew
Cocktail Maker from Steven Shaykin with photo printer bundle from Patrick Riordan with Temperature Control Mug bundle from Rob
Shaykin Law. Riordan Insurance Group. Jones with Huntington National Bank.
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BUCERS

Rp REAL

Pest-Free Peace - Mind

ANTS, TERMITES, RODENTS, MOSQUITOES...PESTS SHOW UP WHEN YOU LEAST EXPECT THEM.
WE HELP PROTECT HOMES, CLIENTS, AND CLOSINGS WITH TRUSTED, FAMILY-SAFE SOLUTIONS.

We are a local resource for
your team and clients.
Book a free Lunch &
Learn!
We'll equip you with
* essential pest knowledge
to protect deals and add
value to your service.

¥

Y

Termite Protection « Rodent Control & Prevention
Investor & Property Management Expertise « 165+ Years of Integrity & Excellence

800-GOT-PESTS? 0 s E
RosePestControl.com

PEST SOLUTIONS

;

WWW.PRESTIGELISTINGPHOTOS.COM
LISTING PHOTOGRAPHY, LISTING VIDEO & REELS, MATTERPORT AND FLOOR PLANS
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A. PERRY HOMES

ARCHITECTS = BUILDERS

Treat Your
Clients Like
Rock Stars!

Partner with John Noyes today!

‘John is my go-to lender, period! Whether it's a first-time homebuyer or someone jumping back
into the mix, John ensures the process is smooth, seamless and stress-free. He always puts my
clients in the best position to secure their dream home."

- Benjamin Geerts, Real Estate Consultant | @properties Christie's International Real Estate

John Noyes

SVP of Mortgage Lending

NMLS# 214555

O: 872-250-3623 | C: 773-213-1339
John.Noyes@myccmortgage.com
CrossCountryMortgage.com/John-Noyes

CROSSCOUNTRY
MORTGAGE"™

CrossCountry Mortgage | 909 Davis Street, Suite 500, Office 110, Evanston, IL 60201

Equal Housing Opportunity. All loans subject to underwriting approval. Certain restrictions apply. Call for details. Illinois Residential Mortgage Licensee.
CrossCountry Mortgage, LLC. NMLS# 3029 NMLS# 1949573 (www.nmlsconsumeraccess.org).
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RIORDAN

INSURANCEGROUP

High-value homes can be challenging for vour

clients to insure — but Pat's team makes it easy!
We offer exceptional coverage options at the most
competitive rates. Partner with us and see why
we have insurance down Pat!

Auto | Home | Business | Life Call Pat’s team for a quote today!

773.631.3388

6035 N. Northwest Hwy, Suite 207
Chicago, IL 60631

Licensed in the states of: linois, Alaska, X .
riordaninsurance.com

Arizona, Colorado, Florida, Georgia, Hawaii,
Indiana, lowa, Michigan, Minnesota, Missouri,
Mevada, North Carolina, Texas and Wisconsin.

'-

Y

“We have insurance down Pat”

\PERRYMOMES. COM 847,549 06068 GHOME BUILDER
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TOP 200 STANDINGS

Teams and individuals from January 1, 2026 to February 28, 2026

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List$ Sell # Sell $ Total # Total $
1 Jena Radnay 5 $16,066,900 3 $12,800,000 8 $28,866,900 35 Mary Summerville 3 $1,901,225 35 $2,992,500 6.5 $4,893,725
2 Jane Lee 17 $12,743,034 13 $10,159,658 30 $22,902,692 36 Paige Dooley 2 $3,405,000 1 $1,475,000 3 $4,880,000
3 John Morrison 1.5 $11,618,312 9.5 $9,147,500 21 $20,765,812 37 Debbie Glickman 0.5 $402,500 3 $4,424,000 35 $4,826,500
4 Bill Flemming 38 $16,166,049 8 $3,586,040 46 $19,752,089 38 Mary Grant 1 $2,400,000 1 $2,395,000 2 $4,795,000
5 Daynae Gaudio 35 $14,626,725 0 $0 35 $14,626,725 39 Deborah Hepburn 0.5 $280,000 3 $4,474,000 35 $4,754,000
6 Cory Green 2 $2,688,000 9 $9,235,000 1 $11,923,000 40 Cory Albiani 0 $0 5 $4,660,000 5 $4,660,000
7 haris Al 0s $245.000 6 $11.262,000 65 $11,507.000 41 Beth Wexler 3 $3,172,500 15 $1451162 45 $4,623,662
8 Pam MacPherson 5 $7644,500 3 $2,485,000 9 $10129,500 42 Matthew Messel 25 $1,332,500 6 $3,194,875 8.5 $4,527,375
9 Andra ONeil 4 $5.280.750 3 $3760,000 ; $6.050750 43 Kim Alden 45 $2,567,500 5 $1,904,990 95 $4,472,490
10 Wayne Caplan 1 $9,000,000 0 $0 1 $9,000,000 44 Craig Fallico 3 $1,367,500 4 $3,087,000 7 $4,454,500
N Connie Dornan n $7165,500 2 $1,635,500 13 $8,801,000 45 Debra Baker 2 $2:300,000 2 $2120,000 4 $4,420,000
12 Jacqueline Lotzof 35 $4,843,500 5 $3,526,500 85 $8,370,000 46 Andrea Lee Sullivan 10 $3,967,900 1 $399,900 n $4,367,800
B sally Mabadi s $7.967500 o $0 s $7.967500 47 Benjamin Fisher 1 $725,000 1 $3,575,000 2 $4,300,000
14 Margie Brooks 1 $2,255,000 2 $5,575,000 3 $7,830,000 48 Kathleen Bauer 0 $0 L $4,255,000 L $4,255,000
15 Deborah Richwine 3 $7,595,000 0 $0 3 $7,595,000 49 Lauren Marquardt 1 $827,500 2 $3,427,000 3 $4,254,500
16 Leslie McDonnell 10 $5,364,000 4 $2,050,970 14 $7414,970 50 Carrie McCormick L $585,000 L $3,575,000 2 $4160,000
17 Andrea Miller 2 $3,000,000 1 $3,850,000 3 $6,850,000
18 Holly Connors 5 $2,744,000 6 $4,088,869 " $6,832,869 Disclaimer: Information is pulled directly from the MLS. New construction, commercial transactions, or numbers not reported to the MLS within the date

. range listed are not included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take
9 Elias Masud 05 $885,000 3 $5765,579 35 $6,650,579 credit for the entire team. Data is filtered through the North Shore-Barrington Association of REALTORS® (NSBAR) and may not match the agent’s exact
20 Anne Dubray 5 $3154,000 3 $3,380,000 8 $6.534,000 year-to-date volume. North Shore Real Producers and NSBAR do not alter or compile this data nor claim responsibility for the stats reported to/by the MLS.
21 Ann Lyon 2 $3,675,000 2 $2,774,500 4 $6,449,500
22 Steve Mcewen 2 $3,125,000 2 $3,125,000 4 $6,250,000 )
-, o 2 semsow 4 sweeo o soosnooo Your Reliable Partner
24 Aaron Share 2 $4,971,000 1 $1100,000 3 $6,071,000 For AI I Your Mo rtg a g eN eed S
25 Nicholas Solano 9 $5,726,152 0 $0 9 $5,726,152 B
26 Lori Neuschel 1 $5,600,000 0 $0 1 $5,600,000
27 Sarah Leonard 75 $3,280,300 4.5 $2,208,995 12 $5,489,295 newq m e r u w nm'l
28 Melissa Siegal 1.5 $1,700,000 3 $3,749,000 45 $5,449,000 I
29 Jamie Hering " $3,864,900 3 $1,331,500 14 $5,196,400 F U N D I N G
30 Jim Starwalt 4 $1,047,000 13 $4,090,990 17 $5,137,990 o
31 Brady Andersen 2 $4,149,000 1 $985,000 3 $5,134,000 M q rt I n Lo re n ze n | B ranc h M ana g €I s 20022

32 Elizabeth Smith 1 $3,350,000 2 $1,782,000 3 $5,132,000 (815)—934—9395 “Marty and his team were very transparent regarding the

- expectations as well as upcoming tasks throughout the entire
Marty.Lorenzen@nafinc.com | nof.com/MortyLorenzen o = < <

33 Lisa Wolf 7 $4,250,500 2.5 $869,950 95 $5,120,450 ) process. He was always available to take my calls and explained
20529 La Grange Rd, Unit M, Frankfort, IL 60423 the process thoroughly to me in an understandable way.”
34 Dean Tubekis 35 $4,279,500 3 $798,100 6.5 $5,077,600 Equal Housing Opportunity. This is not a loan commitment or guarantee of any kind. Terms and itions apply. S 0 borrower and property qualifications. Not all s will qualify. Rates and terms are subject to char hout notice. All mortgage loan products

are subject to credit and property approv: y American Funding, LLC. NMLS #6606. nmisconsumeraccess.org. Corporate office 14511 Myford Rd., Ste 100, Tustin, CA 92780. Phone: (800) 450-2010. ht newamericanfunding.com/
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HOME DESIGN SHOWROOM

KITCHEN - BATH - DECORATIVE HARDWARE - CHICAGO NORTH SHORE & SUBURBS - STUDIO41.COM

$1.77

STEAK
& EGGS?

LET'S
GO!

RESTAURANT
Clmericair

OPEN DAILY

4011 Fountain Square Place,

AMERICAN PLACE Waukegan, IL 60085

CASINDO (773) 477-9515

americanplace.com

Visit the AP Rewards Club for more details. Must be 21 years of age or older. Not valid for any participant of the lllinois Gaming Board Statewide Voluntary Self-Exclusion Program.
If you or someone you know has a gambling problem, crisis counseling and referral services are available by calling 1-800-GAMBLER (1-800-426-2537).

Your Relationships. Their Employees.
Real Revenue Growth.

Let us help you grow your business using the connections you already have with our

Employee Mortgage & Real Estate Benefits Program

READY TO GET STARTED?

Jon Goldman

SVP of Montgage Lending
MMLS FOOL07T

Matt Kennedy

VP of Mortgage Lending
NMLS 218030

(773) 771-5970 (312) 414-9045
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TOP 200 STANDINGS

Teams and individuals from January 1, 2026 to February 28, 2026

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List$ Sell # Sell $ Total # Total $
51 Katharine Hackett 1 $4,100,000 0 $0 1 $4,100,000 85 Carleigh Mia Goldsberry 0 $0 25 $3,234,500 25 $3,234,500
52 Scott Ottenheimer 3 $3,215,000 1 $837,500 4 $4,052,500 86 Elizabeth Bryant 2 $3,205,000 0 $0 2 $3,205,000
53 Susan Maman 1.5 $3,500,000 1 $540,000 25 $4,040,000 87 Ted Pickus 25 $2,342,850 1 $800,000 35 $3,142,850
54 Nancy Gibson 4 $4,028,000 0 $0 4 $4,028,000 88 John Barry 1 $1,564,555 1 $1,564,555 2 $3129110
55 Joanne Hudson 1 $1,995,000 2 $1,955,000 3 $3,950,000 89 Laura Fitzpatrick 1 $2,350,000 1 $750,000 2 $3,100,000
56 Marlene Rubenstein 0.5 $110,000 2 $3,795,000 25 $3,905,000 90 Lauren Weiss 0 $0 3 $3,048,500 3 $3,048,500
57 Katie Twyman 1 $1,530,000 1 $2,350,000 2 $3,880,000 91 Courtney Elko 2 $1,552,500 3 $1,452,500 5 $3,005,000
58 Grigory Pekarsky 1 $559,500 6 $3,275,000 7 $3,834,500 92 Joey Gault 25 $2,975,500 0 $0 25 $2,975,500
59 Amy Diamond 5 $2,552,000 3 $1,238,433 8 $3,790,433 93 Cristina Panagopoulos 3.5 $2,417,500 1 $531,000 45 $2,948,500
60 Lynn Romanek-Holstein 1 $799,000 1 $2,895,000 2 $3,694,000 94 Dan Bergman 0 $0 3 $2,947,250 3 $2,947,250
61 Rafay Qamar 2 $777,200 5 $2,895,000 7 $3,672,200 95 Diane Tanke 5 $2,022,000 3 $923,000 8 $2,945,000
62 Derick Creasy 2 $1,372,900 4 $2,285,000 6 $3,657,900 96 Johnson Maliekkal 2 $1,353,000 3 $1,575,000 5 $2,928,000
63 Jeff Ohm 2 $2,125,758 1 $1,515,758 3 $3,641,516 97 Susan Teper 3 $2,585,000 1 $335,000 4 $2,920,000
64 John Oertel 1 $222,000 1 $3,400,000 2 $3,622,000 98 Kevin Herbon 1 $227,000 7 $2,653,000 8 $2,880,000
65 Gloria Matlin 1 $862,500 1 $2,750,000 2 $3,612,500 99 Brandy Isaac 2 $1,615,000 1 $1,255,000 3 $2,870,000
66 Vittoria Logli 2 $3,249,950 0.5 $360,000 25 $3,609,950 100 Scott Stavish 1 $1,450,000 1 $1,411,000 2 $2,861,000
67 Honore Frumentino 25 $1,645,500 2 $1,935,000 45 $3,580,500
68 Lukas Pluta 1 $3,575,000 0 $0 1 $3,575,000 Disclaimer: Information is pulled directly from the MLS. New construction, commercial transactions, or numbers not reported to the MLS within the date
range listed are not included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take

69 Grace Kaage 0.5 $699,500 2 $2,870,000 25 $3,569,500 credit for the entire team. Data is filtered through the North Shore-Barrington Association of REALTORS® (NSBAR) and may not match the agent’s exact year-
70 Mimi Noyes 25 $3120312 05 $442.500 3 $3.562.812 to-date volume. North Shore Real Producers and NSBAR do not alter or compile this data nor claim responsibility for the stats reported to/by the MLS.
71 Sue Hall 3 $2,088,400 2 $1,465,000 5 $3,553,400
72 Winfield Cohen 1 $851,369 4 $2,689,000 5 $3,540,369 77
73 Alexander Landowski 2 $1,049,997 5 $2,490,000 7 $3,539,997 A~
74 Mimi Maman 1.5 $3,500,000 0 $0 1.5 $3,500,000 on traCk to CIose FAST‘ ~——— J Al
75 Richard Murawski 0 $0 1 $3,499,900 1 $3,499,900 ‘ W §«\ :
76 Grace Flatt 2 $3,450,000 0 $0 2 $3,450,000 PUt a pro on you r team ) ContaCt Brent to
77 Bonnie Tripton 0 $0 1 $3,367,000 1 $3,367,000 N
78 Brad Lippitz 0 $0 1 $3,350,000 1 $3,350,000 )) M“T“ al-goma “ﬂ
79 Jodi Cing-Mars 5.5 $1,957,450 4 $1,377,000 95 $3,334,450 MORTGAGE
80 Gina Shad 3 $1,889,900 3 $1,440,000 6 $3,329,900 Bre nt Ke n 0 n

| — y -~
81 Cynthia Poulakidas Tobin 1 $1,925,000 2 $1,385,000 3 $3,310,000 Vice President Of Mortgage Lending
82 Richard Richker 0 $0 2 $3,305,000 2 $3,305,000 (773) 410-0696 * Office: (847) 327-1716 -« MutuaIMo G
83  Maria DelBoccio 2 $1,755,500 1 $1,510,000 3 $3,265,500 NMLS # 789861 e NM'
84 sheryl Graff L $648,500 2 $2600000 3 $3,248,500 200 N. FAIRWAY DRIVE SUITE 212 VERNON HILLS, IL 60061 NMLS # 789865
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NOW OFFERING A 1 HOUR DESIGNER COLOR
CONSULTATION FOR ALL PAINTING JOBS.
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TABLISHED 1974

| FAMILY OWNED & OPERATED

DESIGN - BUILD - SHOP

NEW REALTOR REFERRAL PROGRAM PAINTING | REMODELING | CABINETRY

Servicing North Shore & Chicagoland
. . . . ! )
Now Offermg 2% commission for all sold jObS' 847-579-1600 | AblazeDesignGroup.com | 259 Waukegan Ave, Highwood, IL
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TOP 200 STANDINGS

Teams and individuals from January 1, 2026 to February 28, 2026

# First Name Last Name List # List S Sell # Sell $ Total # Total$
101 David Greene 1.5 $2,405,290 1 $450,000 2.5 $2,855,290
102  Andrew Shevelev 0 $0 4 $2,818,300 4 $2,818,300
103 Stewart Ramirez 0.5 $1,525,000 2 $1,225,250 2.5 $2,750,250
104 Michael Crawford 0.5 $1,525,000 2 $1,225,250 25 $2,750,250
105  Nicole Hajdu 1 $2,750,000 0 $0 1 $2,750,000
106 Yuriy Nydza 0 $0 6 $2,735,895 6 $2,735,895
107  Katrina De Los Reyes 1 $777,500 1 $1,950,000 2 $2,727,500
108  Debra Buckner 0.5 $337,500 4 $2,364,500 45 $2,702,000
109  Dawn McKenna 1 $2,700,000 0 $0 1 $2,700,000
1o Jill Scott 0 $0 1 $2,700,000 1 $2,700,000
m Vincent Romano 4 $1,799,300 2 $895,000 6 $2,694,300
12 Matt Steiger 1 $1,050,000 1 $1,600,000 2 $2,650,000
13 Mila Friedman 0 $0 2 $2,613,000 2 $2,613,000
114 Cherie Smith Zurek 2.5 $988,500 3 $1,615,000 5.5 $2,603,500
15 Diana Matichyn 4.5 $1,779,000 2 $796,000 6.5 $2,575,000
16 Alice Berger 0 $0 1 $2,562,500 1 $2,562,500
n7 Kathleen Whalen 1 $2,562,500 0 $0 1 $2,562,500
18 Chris Mcgary 0 $0 1 $2,550,000 1 $2,550,000
19 Carly Jones 2 $2,550,000 0 $0 2 $2,550,000
120 Robert Baum 1 $1,350,000 2 $1199,600 3 $2,549,600
121 Edward Watts 1 $1,073,200 1 $1,450,000 2 $2,523,200
122 Jodi Taub 0.5 $462,500 2 $2,050,000 2.5 $2,512,500
123 David Pickard 3 $1,425,000 2 $1,087,000 5 $2,512,000
124 Lauren Mitrick Wood 0 $0 25 $2,508,255 25 $2,508,255
125  Heidi Ziomek 0 $0 2 $2,507,500 2 $2,507,500
126 Connie Barhorst 2 $782,000 3 $1,714,000 5 $2,496,000
127 Tyler Lewke 3.5 $1,446,300 25 $1,007,500 6 $2,453,800
128  Michelle Rushing 3 $1,701,650 1 $750,000 4 $2,451,650
129  Terrance Muse 5 $1,359,700 5 $1,073,900 10 $2,433,600
130 Christopher Paul 45 $2,404,500 0 $0 45 $2,404,500
131 Mary Sagan 3.5 $2,402,500 0 $0 3.5 $2,402,500
132 William Goldberg 0 $0 1 $2,400,000 1 $2,400,000
133 Anthony Mehrabian 1 $2,395,000 0 $0 1 $2,395,000
134 Sohail Salahuddin 3 $2,388,130 0 $0 3 $2,388,130
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# First Name Last Name List # List$ Sell # Sell $ Total # Total $
135 I1zabela Dianovsky 1 $2,377,500 0 $0 1 $2,377,500
136 Aaron Masliansky 0 $0 1 $2,377,500 1 $2,377,500
137 Benyamin Lalez 1 $440,000 5 $1,935,000 6 $2,375,000
138 Lauer Baby 0 $0 1 $2,350,000 1 $2,350,000
139 Ryan Cherney 4 $2,340,018 0 $0 4 $2,340,018
140 Laura Henderson 2 $2,294,000 0 $0 2 $2,294,000
141 Allison Silver 1 $2,267790 0 $0 1 $2,267790
142 Jennifer Baustad 1 $1,411,000 2 $850,000 3 $2,261,000
143 Karen Skurie 1 $2,255,000 0 $0 1 $2,255,000
144 Kelly Baysinger 1 $675,000 3 $1,546,390 4 $2,221,390
145  James Demarco o] $0 2 $2,220,000 2 $2,220,000
146 Jackie Mack 3.5 $1,144,500 1.5 $1,074,500 5 $2,219,000
147 Holly Cooper-Belconis 3 $1,743,500 1 $464,900 4 $2,208,400
148 Rob Lohens 2 $2,206,000 0 $0 2 $2,206,000
149 Judie Fiandaca 0.5 $1,447,500 1 $755,000 1.5 $2,202,500
150 Noah Levy 0 $0 3 $2184,018 3 $2184,018

Disclaimer: Information is pulled directly from the MLS. New construction, commercial transactions, or numbers not reported to the MLS within the date
range listed are not included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take
credit for the entire team. Data is filtered through the North Shore-Barrington Association of REALTORS® (NSBAR) and may not match the agent’s exact year-
to-date volume. North Shore Real Producers and NSBAR do not alter or compile this data nor claim responsibility for the stats reported to/by the MLS.
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CHANG LEGALLLC ¢
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847.907.4971 » ChangLegal.com * David@ChangLegal.com
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Refer your clients to us for a
with Real Estate Matters smooth real estate lransaction

David Cllallg, 15+ Years of Experience
Attorney at Law in Chicagoland. from contract to close.
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TOP 200 STANDINGS

Teams and individuals from January 1, 2026 to February 28, 2026

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
151 Asif Mohammed 2 $582,900 1 $1,600,000 3 $2,182,900 185 Ellen Hayes 0 $0 1 $1,905,000 1 $1,905,000
152 Nancy Adelman 0 $0 1 $2,175,000 1 $2,175,000 186 Melissa Newman 0 $0 1 $1,899,950 1 $1,899,950
153 Tracy Mcbreen 1 $271,000 2 $1,898,500 3 $2,169,500 187 Chris Smith 1 $900,000 1 $987,000 2 $1,887,000
154 Ashlee Fox 3 $2,151,000 0 $0 3 $2,151,000 188 Tom Glusic 1 $930,000 1 $930,000 2 $1,860,000
155 Volodymyr Yakubiv 4 $1,815,000 1 $335,000 5 $2,150,000 189 William Tveit 1 $515,000 2 $1,330,000 3 $1,845,000
156 Gretchen Gullo 2 $2,145,000 0 $0 2 $2,145,000 190 Darragh Landry 0 $0 2 $1,837,500 2 $1,837,500
157 David Schwartz 1 $623,000 3 $1,492,990 4 $2,115,990 191 Domenic Aiossa 0 $0 1 $1,825,000 1 $1,825,000
158 Linda Little 35 $2,113,448 0 $0 35 $2,113,448 192 Jeffrey Taylor 3 $1,408,750 1 $396,250 4 $1,805,000
159 Cheryl Bonk 35 $2,113,448 0 $0 35 $2,113,448 193 Karen Frisella 3 $1,408,750 1 $396,250 4 $1,805,000
160 Gina Lepore 3 $1,373,000 1 $715,000 4 $2,088,000 194 Lisa Rome 1 $1,800,000 0 $0 1 $1,800,000
161 Janet Borden 1 $632,500 1.5 $1,447,450 25 $2,079,950 195 Shane Vetter 1 $313,000 3 $1,485,000 4 $1,798,000
162 Kimberly Shortsle 0 $0 1.5 $2,074,500 1.5 $2,074,500 196 Frank Jendo 1 $360,000 2 $1,435,000 3 $1,795,000
163 Ivan Santos 7 $2,073,400 0 $0 7 $2,073,400 197 Suzanne Serra 2 $1,788,500 0 $0 2 $1,788,500
164 Lori Christensen 5 $2,062,410 0 $0 5 $2,062,410 198 Abhijit Leekha 2 $714,900 3 $1,065,600 5 $1,780,500
165 Todd Szwajkowski 0 $0 2 $2,050,000 2 $2,050,000 199 Lisa Long-Brown 0 $0 1 $1,775,000 1 $1,775,000
166 Cindy Lee 1 $1,775,000 1 $266,000 2 $2,041,000 200 Patricia Carollo 1 $750,000 1 $1,025,000 2 $1,775,000
167  Ben Henrikson 3 $2,038,000 0 $0 3 $2,038,000
168 Ethan Nagar 2 $860,000 2 $1,175,000 4 $2,035,000 Disclaimer: Information is pulled directly from the MLS. New construction, commercial transactions, or numbers not reported to the MLS within the date

range listed are not included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take
169  James Streff 0.5 $180,000 3 $1,850,000 35 $2,030,000 credit for the entire team. Data is filtered through the North Shore-Barrington Association of REALTORS® (NSBAR) and may not match the agent’s exact year-
170 Jerry Doetsch 15 $1627.500 1 $399.999 25 $2,027.499 to-date volume. North Shore Real Producers and NSBAR do not alter or compile this data nor claim responsibility for the stats reported to/by the MLS.
7 Helen Oliveri 2 $1,165,000 1 $860,000 3 $2,025,000
172 Max Chopovsky 1 $2,021,000 0 $0 1 $2,021,000
173  Renee Clark 1.5 $670,750 1 $1,330,000 25 $2,000,750 « Mold Inspections
174 Jane Goldman 1 $2,000,000 0 $0 1 $2,000,000 * Mold Testing

* Mold Remediation

175  Maxine Goldberg 0 $0 1 $2,000,000 1 $2,000,000
176 Margaret Goss 1 $1,995,000 0 $0 1 $1,995,000 * Odor Removal Service

o Cigarette Smoke

177 Courtney Cook 0 $0 1 $1,990,000 1 $1,990,000 9 o Pet Odor
178  Sadie Winter 15 $1,080,000 2 $902,000 35 $1,982,000 o Musty Odor
( J

179 Christopher Lobrillo 5.5 $1,969,678 0 $0 5.5 $1,969,678 « 100% Guaranteed
180  Bernice Decristofaro 0 $0 2 $1,959,900 2 $1,959,900 * Transferable Warranty
181 Elliot Jaffe 1 $901,000 1 $1,025,000 2 $1,926,000

. i s
182 Sonia Madden 0 $0 1 $1,925,000 1 $1,925,000 224-427-3706 Join our o {?;'H"

pEAd Sl
183 Haley Levine 0 $0 1 $1,925,000 1 $1,925,000 ) Preferred Realtor E Tf;ﬁ
Pur360Solutions.com Program! EmEC

184  Oskar Wiatr 1 $1,627,500 2 $293,000 3 $1,920,500 [=]*=4
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Chimney Scanning

At Princeton Frame, we offer more than just custom framing. We provide a full

suite of services including custom printing, mirror framing, and expert delivery
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Full design build service from start to move-in. Fa 4 LN AL NN (@ e T o) e e (B N
N &= ONT FAO =Ty

Stop by our gallery or call us today 0%
lo speak with a framing expert!

Studio PRINCETON

FRAME & ART GALLERY
an Arimil Groop Company

312-823-0569 | yael@yr-studio.com | YR-Studio.com

(847) 432-1930 - Princeton-Frame.com * 1844 1ST STREET « HIGHLAND PARK, IL 60035
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