





Their business is almost entirely design, signage, photography, video, and For both sisters, the best part of real

referral-based, built through strong listing presentations. They're not estate is the meaning behind it. “We
connections in church, schools, family afraid to put themselves out there, and are helping people through some of the
life, past clients, and community YMFY JOTWY MFX UFNI TO JXU blddest@ransitinms ofxhéid hves,” Kelly
NS[TQ[JRJISY <NYM PNIX FY |NR&K whars tey've secured a large share stresses. April agrees, stating, “We get
ages, their circles naturally expand in of the market, including work with a local so focused on helping people land in
INOJWJISY INWIHYNTSX FQQ T bt inthd drBa’srofily new subdivision. the right place that the paycheck almost
divide and conquer while still presenting becomes secondary.”
F ZSNOJI KWTSY +WTR Y T Giving bask ds\alsb a big part of who
business nearly doubled. “We don't take they are. Every Christmas, Kelly and From childhood side hustles to top-
that lightly,” Kelly says. “We give credit &UWNQ MTXY F GJSJOY KTW (@wduxing\edl Estite agents, Kelly
\MJIJWJ NYOX 1ZJ ,TI MFX QJI ZXKssi§t&ke Minstry, a local Estes Park Bartunek and April Allen have been
blessed it.” ministry that helps families with food, building, growing, and showing up for
rent, and other urgent needs. Past people in meaningful ways. From their
Much of their success comes from events have included live reindeer at TOHJ YMJ 9\NS 8NXYJWX RTZSYFNS
working as true partners. Each brings YMINW TOHJ FSI IWN[J YMW Thé distdnic®, Ydihring their work in the
INOJWJISY XYWJISLYMX YT Y M JandriGnatibnsk wRidh $iey promote place where it all began.
the business stronger than either could through local papers and are open to
run alone. Transaction coordinator the community. Their service extends *HHQJIJXNFEXYJX 9I\T FWJ GJYYIW Y
7TXJ 1F\WJSHJ XZUUTWY X Y M b&ond ¥véftd ito year-round church one, for they have a good return for
C3, which helped them open a satellite involvement and volunteer work. their labor. ®
TOHJ NS *XYJX 5FWP FSI UWT[NIJI
infrastructure, marketing support, and Outside of work and service, Kelly and Connect with The Twin Sisters Team N Lo R
compliance to help them grow. April are rarely far apart. They hike Kelly Bartunek: 970-227-1338 E3 ,338 4a3EA - AGECE
together, chase summits, go to church, kbartunek@c3-re.com SRAE"EVE®3® | ,37a Afv® FORT COLLINS
April and Kelly don’t hesitate to name watch football, and squeeze in nail April Allen: 970-219-0907
YMINW XIJHWJIY XFZHJ 06<J OZXdpphointikdnts viien thel can. Al if aallen@c3-re.com
stresses. “We leave no stone unturned.” they're not together, they’re usually on
The sisters invest heavily in professional the phone. aUSl« Olqoquu i quU ( Lgr)f L §mq| i UUU>,3"én|>f3
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TIME TO MAKE YOUR GLIENT'S
DREAM HOME A'REALITY."

2025 I ALANEHTE

HERE'S WHAT NOCQO’S TOP 300 REALTORS® SOLD IN 2025

|
I
$4.5 BILLION TOTAL TRANSACTIONS SURAL T -

Closer to What Matters
Scan to
)
°] When your client’s goal is to get Closer to What Matters®, we're ready to help them get started.

= DE Construction Loans * Lot Loans * Land Loans = Home Loans ik Tk
TOTAL SALES VOLUME 6,808

Kaleb Barton
Rural 1* Loan Officer

Austin Griffith
Rural 1** Loan Officer

NMLS 2536225 | 720.241.2302 MNMLS 2190484 | 970.896.6323
Austin Griffith@Rurallst.com Kaleb.Barton@Rurallst.com
AVE RAGE Loans subjée! to credit approval. Rural 1°7 is a tradenamie and Rural 1%, the Rolling Hills Window icon, Rural Logic, and Closer o/ What Matlers are @
AVE RAGE exclusive trademarks of Farm Credit Mid America, NMLS 407249, Rural 1* products are available to consumers within the territories of participating ke
Farm Credit System Associations. Equal Housing Lender. Cinaim
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/T\ PER AGENT
PER AGENT

INSURANCE _ 4
$14.9 MILLION 23 BUILT FOR P SIGNATURE

“ AGENT SERVICES

WE DON'T JUST SUPPORT LISTINGS.

Joo Stoweose Thern

WE HANDLE:

« Social media graphics - Pre-listing marketing « Listing ads & digital promos
« Yard signs, banners & print materials « Brand-aligned, done-for-you visuals

MEET MICHELLE WISE.

Michelle has been in real estate for over 10
years. Previously, she spent 18 years—and
much of her life—working in management at
UPS, an experience that played a crucial role
in shaping her leadership, work ethic, and
commitment to service. Outside of work,
Michelle enjoys spending time with her
husband, adult daughters, and grandsons.
She can often be found cheering on the Ghio
State Buckeyes, gardening, playing card
games, golfing, or fishing.

Call Now to Schedule Your Spring
Fertilizer & Plant Health Care Treatments

NORTHERN COLORADO

bbb
" TREE'SERVICE
970.775.8877.

I = 4
l‘q northerncoloradotreeservice.com
|

PREMIER
AGENCY

&
Alistate

Plant Health Care e Expert Pruning e Tree Removal e St;imp Grmdihg

Locally owned. Licensed and insured.

Follow us on @ for weekly tips!
970-889-3629 | savanna@signatureagentservices.com

—

BJ Hill | Summit Insurance | Agency President
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IS Your

Marketing an

EXxpense... or
d Revenue

Accelerator?

REFINAN(
AND REFRE

Refresh your your fmances thls spring!
Refinance your home loan with
Mountain Valley Bank. Talk to our
Mortgage Lender and see

how you can lower your

monthly payments!

‘it

Fort Collins | Greeley
4645 Ziegler Road 4601 W 20th Street

ale T -_—_—
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Most agents market
because they have to.
Real Producers market because
they can prove it works.
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Mora on OR codes from Scan or visit
Guy Tuell, CEC of 1O0R 10R.com/RealProducers

. Mountain
Valley Bank
yOU BELONG HERE S Bankmvb Commem

&A

R COFFE

CHARARER W8 CHinD

What brought you What do you love
m to this field? m about your work?
| served in the Army for over What | enjoy most about being
12 years. After my service, | a home inspector is the
spent several years searching opportunity to help people.
for a career that | truly loved I’ve always loved serving and
and felt excited about. After assisting others. | also enjoy
trying a few office jobs, | being out in the field,
realized | needed something exploring both new and old
different. Being a home homes, and interacting with
inspector had been on my clients.
mind for several years, so |
finally decided to jump in and

make it a reality.
720-845-JAVA (5282)
Frontrangecinspectionsovercoffee.com

InspectionsOverCoffee.com

What do you like to
m do outside work?
Outside of work, | love
spending time with my wife of
17 years and our 10-year-old
twin girls. We have two cats—
Millie and Murphy—and a
goldendoodle named Ruby. |
coach my girls’ volleyball team
and am usually busy with
endless DIY projects around
the house. | also enjoy
woodworking and have built
many pieces of furniture. |
grew up in Wisconsin and am
a big Packers fan. I’'m also into
hockey—GO AVS GO!



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Maximize Buying Power With These 4 Simple Credit Tips:

Mow more than ever, a homebuyer's FICO can either help
or hinder his or her ability to receive the best loan terms
available. In some cases, it can prevent them from buying
at all. Here are some tricks and facts to help homebuyers
rmaximize their FICOs and avoid costly, unintended
mis-steps:

* Have your credit report pulled and analyzed by your
lender as early as possible. Checking a consumer site
or looking at a credit card statement will show an
inaccurate “promotional” score that can be up to 50+
points off from the "true” scores.

* Don't open new accounts or close existing accounts,
unless absolutely necessary. Paying off loans,
consolidating debt, or transferring credit card
balances to 0% cards can have a negative impact on
one's score,

* Don't rush to pay off collections. While counter-
intuitive, paying off an old collection can actually lower
FICOs. Additionally, many collection agencies will
negotiate to delete accounts in exchange for payment.
This leverage may be lost once a balance is paid.

W FIRSTWEStern

/4 TRUST MORTGAGE

* Make multiple credit card payments per month.
Credit card companies only report once per
month, when the statement is issued. If you can
sneak in extra payments before that date, the
bureaus will see a lower balance, generally
leading to higher credit scores.

Every report is unique, so other “tricks of the trade”
may be usable to boost a buyer’s score and improve
lending options. Either way, it's important to check
and review a buyer’s credit report early to ensure
they're in the best position possible,

Justin Crowley

Sr. Loan Originator

970.691.2214 | justin.crowley@myfw.com

200 5. College Awve Ste 10, Fort Collins, CO 80524
MMLS ID 378544

% P

8300+ Transactions & $2.55+ Billion
Personally Originated Since 2001

mortgage.myfw.com

Member
NMLS & 477166 @ FDIC




