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- Trusted by Realtors for timely inspections,
expert service, and stress-free closings. YEARS
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y i NORTHERN
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NOCORoofing.com « (970) 223-7663 - 303 W Harmony Rd, Fort Collins
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The Most
Trusted Name
in Renovations
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HEW HﬂHEs IH Lﬂ“ELﬂHn H“DELS ﬂ?EH DA]LY — \Unlock. 15-20% more equity from your home with a hassle-free renovation.
FROM THE $400s TO S1M+ KINSTONCENTERRA.COM .
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ACCOUNTING/BOOKS/
PAYROLL/TAX

Satellite Strategies
Steven Davis

(970) 235-2009
satellite-strategies.com

AUTO SALES

Centennial Leasing & Sales
of Northern Colorado

(970) 342-3267
fortcollins.clscars.com

BAKERY/CATERING
Boozee Treats
Debra Mills

(970) 889-2611
boozeetreats.com

CATERING

Fresh Plate Catering
Tracie Hartman

(970) 461-1134
freshplatecatering.com

CIGARETTE ODOR REMOVAL
1-800 WATER DAMAGE

of Northern Colorado

(970) 461-0027
1800waterdamage.com/
northern-colorado

CUSTOM BUILDER/REMODELER
Native Design Build

Jerod Wilson

(970) 682-8801
nativedesignbuild.com

DIGITAL MARKETING
SOLUTIONS

1QR

Guy Tuell

(303) 476-0238
1gr.com

FINANCIAL ADVISOR
Country Financial

Jason Percha

(970) 669-1263
advisors.countryfinancial.com/
usa/co/loveland/jason-percha

FITNESS TRAINING

Body20

Cassidy Ferguson

(970) 305-5609
body20.com/location/fort-collins

FLOORING & DESIGN
Northern Colorado Carpets
Derek Krasuski

(970) 226-6800
www.northerncolorado
carpets.com

FLOORING, TILE/
STONE,WINDOW TREATMENTS
Loveland Design Carpet

One Floor & Home

Christy Gettman

(970) 682-3989
www.lovelanddesign.com/

HOME INSPECTION
Inspections Over Coffee
Bryan Zenner

(720) 845-5282
InspectionsOverCoffee.com

HOME WARRANTY

Blue Ribbon Home Warranty
Desiree Landt

(970) 773-1370
BlueRibbonHomeWarranty.com

First American Home Warranty
Kyle Arenson

(970) 404-5099
firstamrealestate.com

HVAC SERVICES

Metal Mechanics Inc.
Michelle Culp

(970) 203-9954
metalmechanicshvac.com

Sandbox Solar
(970) 673-7733
sandboxsolar.com

INSURANCE BROKER
Country Financial

Jason Percha

(970) 669-1263
advisors.countryfinancial.com/
usa/co/loveland/jason-percha

Summit Insurance

BJ Hill

(970) 667-9133
mysummitinsuranceagency.com

MASTER PLANNED
COMMUNITY
Kinston at Centerra
Pam Avirett

(303) 309-4810
centerra.com/kinston

MED SPA: AESTHETICS/
HORMONES/WEIGHT LOSS
Xanadu Med Spa

Mark Koepsell

(970) 482-1889
xanadumedspa.com
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NATIVE

Designed for you, built for life.

Residential Design Build
Custom Home Design
Whole Home Remodels & Additions
Custom Home Builder

Jerod Wilson
970-682-8801
jerod@nativedesignbuild.com

@nativedesignbuild

MORTGAGE / BANKING
FirstBank

Matt Offutt

(970) 282-3931
efirstbank.com

Mountain Valley Bank
(970) 472-7900
bankmvb.com

MORTGAGE REVIEW SERVICES
DoubleCheck Mortgage
Review Services

Greg Bentley

(970) 302-1970
mortgagedoublecheck.com

MORTGAGES

Altitude Home Mortgage
Ken Schmidt

(970) 576-8473
AltitudeHomeMortgage.com

CrossCountry Mortgage

Sarah Dick

(970) 549-6223
www.crosscountrymortgage.com/
ryan-lendrum

First Western Trust Bank
Justin Crowley

(970) 407-3100
myfw.com/mortgage-services

Guild Mortgage

Ryan Abrahamson

(970) 530-0470
branches.guildmortgage.com/co/
fortcollins

NEW HOME BUILDERS
David Weekley Homes
(407) 902-1838
davidweekleyhomes.com/
new-homes/co

PAINTER

That 1 Painter Fort Collins
(970) 230-3924
thatlpainter.com/fort-collins

PERMANENT LED LIGHTING
Trimlight NoCo

Ryan Benson

(970) 800-8088
trimlightnoco.com

PHOTO BOOTH RENTAL
Bumblebee Photobooth
Stephanie Woodard
(970) 215-2676
bumblebeepb.com

PHOTOGRAPHY / PORTRAIT
PHOTOGRAPHY

Blue Photography

(970) 290-3975
blue-photography.com

REAL ESTATE &

PORTRAIT PHOTOGRAPHY
Erin Waynick Photography

Erin Waynick
(970) 217-9010
erinwaynickphoto.com

REMODELER
Renovation Sells
Northern Colorado
Steve Swanson
(970) 818-5667
renovationsells.com/
northern-colorado

ROOFING

NOCO Roofing
Troy Jennings
(970) 223-7663
NOCOroofing.com

Roof Source LLC
Brendan O’Keefe

(970) 691-0845
coloradoroofsource.com

RURAL MORTGAGES
Rural 1st

Kaleb Barton

(970) 896.6323
www.rurallst.com/

SOLAR COMPANY
Sandbox Solar
(970) 673-7733
sandboxsolar.com

TITLE COMPANY
Chicago Title of Colorado
- Northern Colorado
Ryan Martin

(970) 666-7300
colorado.ctic.co

First American Title
Debra Myers

(970) 658-4685
firstamcolorado.com

Land Title Guarantee Company
Adrien Ruckle

(970) 420-3156

ltgc.com

TRANSACTION MANAGEMENT
Signature Agent Services
Savanna Campbell

(970) 889-3629
Signatureagentservices.com

TREE & SHRUB SERVICES
Northern Colorado Tree Service
James Gosser

(970) 775-8877
northerncoloradotreeservice.com

WATER DAMAGE
RESTORATION

1-800 WATER DAMAGE
of Northern Colorado
(970) 461-0027
1800waterdamage.com/
northern-colorado
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I” THAT 1 PAINTER

FORT COLLINS

WE GO WHERE OTHERS WON'T!
Bl
E .F i

(970) 230-3924

Clarity.
Confidence.
DoubleChecked.

FROM ESTES PARK TO STERLING

All of NoCo, including Loveland, Greeley,
Fort Collins, & surrounding areas.

DFETHCATELY REALTOR OR'TAL

- bt | B d ANk GENERATY
MAKE READY SERVICES AVAILABLE Y s
RESIDENTIAL - COMMERCIAL - INTERIOR - doublecheck.replit.app

EXTERIOR PAINTING & HOME REPAIR

SViR STORY Kelly Barctunek

If you are interested in nominating people for certain stories,
please email us at: mary.burrell@realproducersmag.com

i

Dig into our Real Estate

bouquet of personalized .i Ad
marketing tools that can help : -i‘
your springtime sales blossom. A

Let’'s connect.

firstamrealestate.com

Phone Orders: 800-444-9030

©2026 First American Home Warranty Corporation. All rights reserved. FA_AD_KARENSON_MRP_4_26
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Marketing Center for a lush "_ (5 =y karenson@firstam.com

Your Local Resource

Kyle Arenson
REGIONAL MANAGER
970-404-5099

www.nhortherncoloradocarpets.com

970-226-6800

Northern Colorado Carpets Family Owned Since 1976 & Veteran Operated

First American

Home Warranty™ “Protecting Client Relationships,

Budget and Time”

NoCo Real Producers - 7



Meet
The

Team

Mary Burrell Jacki Donaldson
Owner/Publisher Managing Editor
970-732-0469 Writer

Candace Braden
Event Coordinator

Alyssa Benson
Director of Operations
Photographer
Social Media Coordinator

;‘1‘ L u); A
Erin Waynick Audrey Roybal Kate Shelton Danny Donaldson
Photographer Photographer Writer Writer

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.

Elevate Your Listing + Brand Photos

Polished visuals that capture attention + convert interest into business.

Headshots + team photos
Homes + rentals
360° virtual tours
Floor plans
Day + twilight photos
Aerial stills + video
Walk-through videos
Online ordering available

Erin Waynick Photography
Real Estate + Commercial * Portrait
erinwaynick@gmail.com | 917-217-9010

¢\ www.erinwaynickphoto.com

8 - April 2026

CENTENNIAL
JRLEASING & SALES

Colorado’s Most Trusted
Auto Broker

SPECIALIZING IN NEW,
PRE-OWNED, COMMERCIAL,
& FLEET VEHICLES

(970) 225-2205
fortcollins.clscars.com

Pioneering since 1967,
preferred ever since,

Land Title

The next
frontier-of
closing

— starts here.

Since 1967, we have been setting the
standard for smooth and reliable
closings. And while others are catching
up, we are already building what's next.

Find out what we are piocneering
today at Itgc.com.

870-576-8473
KEN@ALTITUDELOAN.COM
WWW.KENTHELOANPILOT.COM

SPRING MARKET IS HERE. ARE YOU

GROWING WITH THE RIGHT
PARTNER?

This spring, our Realtor partners get more
than closings.

They get MOMENTUM.
R 3
They get TOOLS. "%

e (o-branded marketing assets
Buyer engagement tools
Video support

Database cleanup

Quarterly masterminds.

We help agents attract, convert, and retain
more clients.

if your lender isn’t helping your business
erow this season™~ then it may be time
for a different copilot.

SCHEDULE YOUR ONE-ON-ONE STRATEGY
SESSION — NO FLUFF, JUST ACTIONABLE IDEAS
TO HELP YOU CLOSE MORE DEALS.

LET'S TAKE AN HOUR TO CHANGE HOW YOU DO
BUSINESS, COFFEE'S ON US.

e e e 1o imm Eavme T (e miets Snsi] bR
Hnomn M g M d B LT Tt | i LT F e,
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Northern
Colorado
Carpets

Started by Doc Krasusk in Northern Colorado Carpets
1976, Northern Colorado is a locally owned flooring
Carpets has helped company that has proudly
generations of residents served the region for 50
create spaces that feel years, building a reputation
like home and outfitted for quality craftsmanship,
businesses with style and trusted service, and strong
functionality. Now with community values. Known
Doc’s son, Derek, at the helm, for its wide selection of
the business has evolved flooring solutions and

to meet modern styles and personalized approach,
provide the latest in flooring the company has helped
technology. Despite their shape countless homes
growth and success, the team and businesses throughout
has remained steadfast in Northern Colorado. With a
their commitment to the commitment to excellence
highest levels of customer and building relationships,
satisfaction and quality Northern Colorado Carpets
work, proving that when continues to stand as

a business is built on

trust and service, it truly

stands the test of time.

“Making it 50 years is

a big deal,” says Derek,
current owner of Northern
Colorado Carpets. “We’re
really proud of that and
excited for this milestone.
Small businesses don’t often
make it this long, especially
when the second generation
takes over, but Northern

to last. That’s because my
dad set it up to do business
right—customer service
first, the rest following. His
foundation has allowed us
to be so successful. We’re
ready for the next 50.”

— L
A
Colorado Carpets was built =t

STORY BY KATE SHELTON

PARTNER SPOTLIGHT

PHOTOS BY JULES KENNEDY PHOTOGRAPHY

For half a century, Northern Colorado
Carpets has been more than just

a flooring company—it’s a trusted
cornerstone of homes and businesses
across the region. This year marks their
50th year of excellent customer service,
a journey defined by craftsmanship,
integrity, and deep community roots.

a reliable, hometown

name in the flooring
industry. “There’s so much
competition in the flooring
industry in Northern
Colorado,” Derek states.
“For us to stand out against
them and last as long as

we have, that’s something.
We’ve stayed the course,
and we know what we do
well. We’ve stuck to the same
values we’ve always had. I
think that’s what’s helped us
last. People have trusted us
for years and continue to.”

Floors are in the Krasuski
blood. Doc’s dad owned a

e | L W IIIi!'E|ii|5_ —

flooring store in Loveland;
Doc grew up working there
and ripping out carpets

in the summer. Doc went

to college and started his
career at Lockheed Martin.
“It didn’t take me long to
realize I wasn’t made for an
office job,” Doc shares with
a big laugh. “I came back

to Northern Colorado and
decided to get back to what
I knew: floors.” Doc saw

an open space for rent in a
home store in Fort Collins. He
jumped at the opportunity
and founded Northern
Colorado Carpets in 1976.
The company grew quickly,




supported by the community.
By 1983, the business was
ready for so much more.

Doc built an impressive
showroom, creating a

space for customers to see
their options and design
spaces in person. The
company occupies the

same building to this day.

Like his dad, Derek joined
the U.S. Army after high
school and served for the
next eight years as a Ranger.
When he was ready to retire,
he returned to his roots.

12 - April 2026

“Making it 50 years
is a big deal. We’re

really proud of that o
and excited for this oy
milestone.” —DEREK =

“I'm so proud of everything
Derek has done with the
business,” Doc remarks.
“He’s really taken it and
grown the thing, while still
maintaining the service
and quality work we’re
known for. I can’t think of
anything else I'd want. He
loves it, and I love watching
him continue the legacy.”

These days, Doc is largely
retired. He lives in the
Ptarmigan neighborhood
and loves it. He spends his
days golfing and enjoying

watching his hard work pay
off. Derek runs the business
and the team, calling on

his dad for an experienced
perspective when he needs it.

“The Northern Colorado area
is so special,” Derek stresses.
“The community is full of so
many great things, but it’s
mainly the people. We have
so many loyal customers,
including homeowners,
businesses, real estate
agents, and contractors. So
many people trust us over
and over again. We take that

seriously. We are committed
to always providing them
with the highest level of
service. We're a family-
owned business, and we’re
still locally operated. That’s
not going to change. I'm
going to continue building
what my dad started.

I’'m going to continue
serving the community.”

Experience what 50
years of customer service
experience means.

northerncoloradocarpets.com.

FIND A NEED, FILL A NEED.

TODAY'S HOMEBUYERS NEED OPTIONS - IF YOU HAVE A
CLIENT HOLDING OFF ON THEIR DREAM HOME DUE TO
A CONTINGENT SALE, LET US HELP THEM GET OFF THE
FENCE AND TURN THEIR SEARCH TO SOLD WITH OUR

IN HOUSE BRIDGE LOAN!

E,}E Visit us online or call us
at: 720-990-3687

ol

Originating Branch Manager
720-990-3687

NMLS1458088
ryan.lendrum@ccm.com

® LENDRUM TEAM

CROSSCOUNTRY MORTGAGE™




Your local expert!

Torrie Barr
Loan Officer
NMLS #401213
970.412.1170

No matter the market weather, your clients stay protected.

Guild

mortgage
Casey Kiser Stacy Fridal Ryan Abrahamson L .
Loan Officer Loan Officer Branch Manager 1595,: V¥(')|g”"9t°" Drive,
NMLS #729436 NMLS #289577 NMLS #295176 S ui teC 2, eosas
708.704.9416 970.219.1710 970.222.9024 ort Collins,

Guild Mortgage Company; Equal Housing Opportunity, Company NMLS #3274. (www.nmlsconsumeraccess.org/). For use by Real Estate Professionals only.
Not intended for public use or distribution. Guild Mortgage is not affiliated with Real Producers Magazine

Spring Clean Your Finances for
Long-Term Growth

Monthly strategy sessions keep your goals on track and your
business strong all year long.

| 'v' SATELLITE

STRATEGIES

Steven Davis, A. Drew Strother,
Managing Partner Managing Partner

6402 I.Irliun [:reek [H'ive. Lmlanﬂ
(370) 461-1134| freshplatecatering.com 7= Bookkeeping « Accounting - Payroll - Consulting
& BY Fof S FLATE
racie@treshplatecatering com f Call or text (970) 235-2009 | contact@satellite-strategies.com
[ |
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Because your
peace of mnd
1S our priortty.

THE PERCHA AGENCY
NORTHERN COLORADO

COLINTRY |

__ FIHANGIEL.__. Illln“l':l “.I"- I:If I"ll
LIFE IYSURANCE
COMPYMES

When it comes to insurance, you deserve coverage
from a team you can trust. Let us help you find the right
protection for your future. Honored to be recognized on
Forbes’ 2024 list of the World’s
Best Life Insurance Companies!

CELEBRATING 20 YEARS

of Trusted Service in Northern Colorado!

LIFE | AUTO | HOME | BUSINESS

CountryFinancial.com/Jason.Percha
970-669-1263 | jason.percha@countryfinancial. com —

Individuals with the title “Financial Advisor” are Financial Advisors of COUNTRY Trust Bank”®. Reglstered Representatives of COUNTRY® Capital Management Company and Insurance Agents of COUNTRY
Mutual Insurance Company® and COUNTRY Life Insurance Company® and their subsidiaries. Investment retirement, trust and planning services provided by COUNTRY Trust Bank®.
Please see our Terms and Conditions for more information about COUNTRY Trust Bank® and its affiliates. NOT FDIC-INSURED | May lose value | No bank guarantee Registered
Broker/Dealer offering securities products and services: COUNTRY® Capital Management Company, 1711 General Electric Rd, P.O. Box 2222, Bloomington, IL. Member FINRA and SIPC.

Alcohol-infused ice cream, cupcakes, FREE PRINTS
cheesecakes, cookies, coffee, + more THIS SPRINGI

. Eook Bumblebee the Photobooth
- and enjoy free Instaprints!

This sweet bonus is for events
happening in April and May.

Book your date at bumblebeepb.com.

let's make your celebrations buzz!

Ir/"_'“\\(
p:

R,

281 E. 29th St. | Unit C | Loveland

Debra Mills, Owner + Curator

(970) §89-2611
debra@boozeetreats.com
www.boozeetreats.com
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RISING STAR

The way I've set myself

apart from other agents is

by helping people relocate
to Northern Colorado and experience
the magic of living here for themselves—
I'm not just helping people find the
right house; I'm helping them find the
right community,” says Kelly Huelsing, a
rising agent at C3 Real Estate Solutions.

As a Northern Colorado native, Kelly

is more than a real estate advisor;

she’s a trusted ambassador for those
relocating to the region. With a lifelong
understanding of the area’s unique
communities and evolving market, Kelly
guides buyers beyond the transaction
and into a true sense of place. Helping
her clients plug into their new home

has fueled a business built on trust,
referrals, and long-term relationships.
As a result, she has become a go-to
resource for those looking to call the
region home. I love people, I love
building relationships, and I love
Northern Colorado,” Kelly shares. “All of
that aligns for me working in real estate.

The NoCo Ambassador

STORY BY KATE SHELTON ¢ PHOTOS BY AUDREY ROYBAL, BLUE PHOTOGRAPHY

I get to put my marketing and business
background to good use while helping
people. There is no better job for me.”

Kelly grew up in Berthoud and is proud
to call it home today. She attended
Colorado State University, where

she studied business management

and journalism. Kelly spent the first
half of her career in marketing,
developing skills she now applies

to her real estate business.

After a short stint in Texas, Kelly and

her husband, Ben, returned to Colorado,

living in Westminster, Downtown
Denver, and Highlands Ranch before
eventually settling in Castle Rock for
several years. While they loved many
aspects of life in the Denver metro area,
they always knew they wanted to raise
their family in Northern Colorado and
be part of a close-knit community.

After many years in Denver and
with a growing family, Kelly and Ben
decided to return to Berthoud to raise

their children. “I love Berthoud,”
Kelly remarks. “I'm the biggest
cheerleader for our little community,
and I think it’s a great place to raise
a family. 'm proud to help other
families experience life here, too.”

When she returned to her roots,
Kelly knew she wanted to help others
develop roots of their own. “I've
always been fascinated by homes and
interior design,” she reflects. “Ben
and I have bought and sold several
homes over the years, and we’ve
seen firsthand how much it can help
a family financially. I knew I wanted
to do the same.” Kelly was licensed
in 2023 and jumped headlong into
real estate, leveraging her marketing
and entrepreneurial background to
build strong momentum quickly.

She hangs her hat at C3 Real Estate
Solutions and is proud to be on

the team. “I really love that C3 is
focused on family,” she explains.
“As a mom of three, my professional




and mom life is a balancing act. I
love that C3 is supportive of both.”

Kelly notes that the entire C3 team
has been instrumental in her growth.
Ryan Magnus has been a mentor, and
she’s grateful for his support. “Ryan is
a huge advocate for me,” she stresses.
“He’s a supporter and a teacher. He’s
come alongside me to help me gain
momentum. 'm so grateful for him.”

While Kelly has tapped her local
network to build her business, she’s
found a more successful avenue: social
media prospecting. Kelly focuses on
creating high-level, authentic content
highlighting the beauty, opportunity, and
promise of Northern Colorado. Many
of her reels have gone semi-viral, and
her free Moving to Northern Colorado
guide has proven to be a successful
hook. The resource covers helpful local
insight, community comparisons, and
everything prospective clients need

to feel confident about their move.

“Iinvest a lot of energy into my
clients,” Kelly notes. “I go above and
beyond to help them really understand
communities and neighborhoods.

And once they’ve chosen a place, I'm
still here to help them get connected,
whether with schools, clubs, churches,
or anything else they need. It’s those
things that make a place feel like
home, not the four walls they buy.

I take the time to truly get to know
people and understand what they want
out of life in Northern Colorado.”

This strategy has paid off. Dozens of
people download Kelly’s guide each
week, and many reach out via private

Iinvest a lot of energy into my
clients. I go above and beyond

to help them really understand
communities and neighborhoods.

18 - April 2026

messages to connect with her. With
several new client consults a week, her
business is gaining serious momentum,
and she’s just getting started.

Kelly’s relocation services account for
much of her business, but the selling
side is growing rapidly based on
referrals, repeat business, and solid
marketing. She provides high-level
design and digital marketing assets
to all her clients. She also creates all
of her own email marketing, website
content, and social media graphics.

While supporting her clients is a
priority, Kelly’s family remains squarely
at the top of her list. She intentionally
maintains a healthy work-life balance,
building a schedule that works for
both her clients and her children. Kelly
and Ben’s kids—Landon (10), Rylie (7),
and Jack (5)—are big into hockey, and
the family spends plenty of time at

the rink. In the summer months, Kelly
and her mom co-own and operate a
micro flower farm, Berthoud Bloom:s.

Outside of real estate, Kelly enjoys
reading, gardening, and traveling,
and she’s deeply involved in the
Berthoud community, including
serving on her children’s school PTA
board. Ben owns and operates his
own production company, LARYJA
Creative, and Kelly loves collaborating
with him on her listing media.

At the heart of Kelly’s success is her
genuine love for the region and

her role in welcoming others to it.
Like a true ambassador, she doesn’t
just sell homes—she opens doors to
communities, lifestyles, and lasting
connections. Kelly’s authenticity sets
her apart, ensuring her business stays
busy with clients who value local
insight. She has built trust through
her expert guidance and helped
people find homes and communities
where they can grow and thrive.

Connect with Kelly at www.
kellyhuelsinghomes.com, email her at
khuelsing@c3-re.com, or follow her on
Instagram @HomeSweetHuelsing.
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Starting March 2026, new federal reporting requirements

will apply to certain real estate transactions.

First American has integrated these safeguards into
our title and settlement process, so you can

-

(') Fort Collins
/2950 E Harmony Rd, Ste 399
Fort Collins, CO 80528

() Loveland
“/ 200 E 7™ St, Ste 120
Loveland, CO 80537

() Greeley
/' 7251 W 20" Ste, Bldg A2
Greeley, CO 80634

Scan for
FinCEN Resources

Debby Myers Randy Hill ‘ ] Lindsay Gilliland
Business Development Manager - Business Development 6 ] Business Development
' &) 970-308-3146 \- 970-617-4431 ¥ 970-227-7167

First Amerivan Tithe™

©2026 First American Financial Corporation and/or its affiliates.

All rights reserved. | NYSE: FAF

RESTORING WHAT
MATTERS MOST"™

Your Full-Service Water Damage
Restoration & Emergency
Services Experts

A BELFOR @ COMPANY

Delivering
Residential & Commercial
24/7 Emergency Services

« Water Damage Restoration + Mold Remediation
* Fire & Smoke Restoration » Sewage Cleanup

+ Sanitizing & Disinfecting « Cigarette Odor Removal AL Em Nc
(=] o [] '

Heating & Cooling
S oot e cviallot - ity i Thal?”

Contact us today for a FREE consultation ? E‘E

N

for you and your clients.

e Planned Service

« Preventative Maintenance

e Indoor Air Quality e Humidifiers

e Ductwork e« New Construction

o Retrofit ¢ Furnace Install & Repair
o AC & Heat Pump Install & Repair
e Basement Finishes e Boilers

e Mini Splits e In-floor Heating

970 o .

E 970-203-9954 ¢« www.metalmechanicshvac.com
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not just about adding years to your life,
adding life to your years.

gevity Treatments at Xanadu:
se before it starts

gns of cellular decline

s and metabolic function
ntal sharpness, and physical strength
an-not just your lifespan

YOUR CLIENTS WILL

THEIR HOME!

The Loveland Design Team
looks forward to being a part
of your clients’ new remodel
or new construction project.

We have a beautiful selection
of hardwood, carpet, area
rugs, tile, & window
coverings.

Free Estimates

(/2
LOVELAND DESIGN

CARPET ONE

FLOOR & HOME

360 S. Lincoln Ave,, Loveland
970.667.3590
LovelandDesign.com

/m\ (970) 691-0845

COLORADO ROOFING ASSOCIATION
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REALTOR® SPOTLIGHT

STORY BY KATE SHELTON
PHOTOS BY AUDREY ROYBAL,
BLUE PHOTOGRAPHY

BERKSHIRE HATHAWAY HOMESERVICES
Helping People Home

I started my career as an

occupational therapist,

helping people get back
home—get back to life—after a surgery
or a stroke,” says Todd Maltzahn,
a successful Berkshire Hathaway
HomeServices agent. “Real estate is no
different. I help people find home, just
in a bigger capacity now. I love helping

people. I always have. I feel so lucky
that I get to help people on an even
bigger scale now,”

Todd’s journey to becoming a top-
performing real estate advisor

is anything but typical. Before
selling homes, he spent years as an
occupational therapist (OT), guiding

people through some of their most
vulnerable, challenging moments and
helping them reclaim independence in
their lives. That same deep-rooted desire
to give others a happy, productive life

is what drives his real estate business
today. Todd brings the empathy,
patience, and problem-solving skills

he learned early in his career to every




transaction, proving that from rehab to
real estate, anything is possible.

Todd grew up in Grand Island,
Nebraska. He moved to Fort Collins to
pursue an education in occupational
therapy at Colorado State University.
During college, he worked as a river
rafting guide, delivered pizza, and
eventually took a CNA role at a skilled
nursing home. When his brother, a top
mortgage lender in the area, offered
him a job cold-calling, Todd took it. In
this role, Todd learned to connect with
people, sight unseen.

Todd and his brother, Scott Maltzahn,
went on to start Horsetooth Financial
together. While they found success,
Todd wasn’t ready to settle down yet. He
moved to Washington State and worked
as an OT in a rehabilitation center. “I
loved the area, but after several years,
I'was ready for something else,” he
shares. “I got it in my brain that I wanted
to learn Spanish. I moved to Colombia in
2009 and immediately fell in love.”

While in Colombia, Todd met his
goal of becoming fluent in Spanish.
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While there, he taught himself digital
marketing and website design. He
freelanced in marketing and did travel
OT work to support his life abroad.
While living in Medellin, Todd met the
love of his life, Veronica.

In 2015, Todd and Veronica decided to
move back to Northern Colorado to get
married and start a family. “I knew I
needed to do something to support my
wife and kids,” Todd states. “I was ready
to move on from OT, and I knew I didn’t
want to get back into the mortgage
business with my brother. Real estate
just made sense.”

Todd earned his real estate license

in December 2015. “Scott connected
me with Marcus Valdez at Berkshire,”
he reflects. “We connected and hit it
off right away. Marcus is an excellent
mentor; he’s a big part of what has got
me going in this business.”

One of Todd’s strengths is his knack for
easily talking to people. “Even back in
the days when I was doing cold calls, I
could make conversation,” he explains.
“People trust me. They want to talk to

me. I listen. That’s still a big part of my
business to this day. I call people for the
first couple of hours every day, and it’s
paid off.”

Todd works throughout Northern
Colorado, but he focuses on Windsor.
He specializes in homes that were
previously listed but didn’t sell and for-
sale-by-owner properties. “As I see it,
my primary job is marketing,” he notes.
“Ilook at the property and reverse
engineer a marketing plan that will
target those exact people. Putting a for-
sale sign out front is no longer enough.
I run targeted ads, do a lot of search-
engine optimization, and leverage

Al to find buyers. I've embraced Al

and digital marketing. It makes a real
difference. Even in this tougher market,
I sell most of my listings for above
asking. I've helped people who thought
they could either sell alone or that their
property wouldn’t move. I've shown
them just what good marketing can do.”

Todd is also leaning heavily into social
media. He creates unique videos for
each of his properties and has recently
launched a new YouTube/Instagram/

Facebook and TikTok channel entitled
Inside Windsor. The channel covers local
activities, businesses, schools, and, of
course, real estate opportunities.

Todd averages upwards of 25 closings a
year and has completed more than 160,
with more to come. With the systems
and training he’s invested in, Todd sees
that number growing quickly. With the
help of two virtual assistants focusing
on social media and transaction
coordination, plus a sales associate,
Todd and his team can offer clients
explosive marketing and excellent
customer service.

Thanks to his laser focus on efficiency,
Todd has mastered the art of a work-

oy

life balance. He and Veronica have two
kids—Sammy (5) and Tommy (4). They
enjoy traveling and spending time at the
park and with their church community,
Foundations Church in Windsor. Todd is
a proud recovering alcoholic with more
than three years sober. He regularly
attends AA meetings and is honored to
give back to others making similar life
changes. Todd also loves CrossFit, hiking,
and road and mountain biking.

Looking back, Todd reflects, “I wish I
had gone straight into real estate at a
much younger age, but I think all my
life experiences have given me a well-
rounded background to serve so many
more people. I love helping people
and making a difference in their lives.
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I'm proud to say I've been able to help
people home in so many ways. For me,
it’s all about giving the gift of life.”

Where he once guided patients through
rehab, Todd now guides families

and clients through one of the most
emotional transitions of their lives—
finding home. The work may have
changed, but Todd’s mission hasn’t:
helping people move forward, one
meaningful step at a time.

Connect with Todd
at todds-team.com.
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REALTOR® Q&A

) Ask

BY SEAN

DOUGHERTY Who knows a good agent in XYZ area?

RE/MAX ALLIANCE

I hear this question often from agents.
And the question is easy to answer,
just not the way the asker expects.

I'm all about referrals for just about
anything in life. What better way to
know that you're going to get good
service or products than to hear from
someone you trust? But when you
want to refer your client to someone
out of your area, why wouldn’t you
want to create a new relationship
that could produce future income?

If “Joe” shares “Fran’s” contact
information in, let’s say, San Francisco,
wouldn’t you assume that Joe has an
ongoing business relationship with
Fran? And if so, do you think they may
have done business together before? If
Fran needs a real estate professional in
Northern Colorado, who do you think
she’ll call? You, the new person who
just reached out once, or Joe, the one
she has done business with before?

Here’s a better idea: Why not find

an agent in that area yourself? If
you are with a national or franchise
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company, ask your broker how to use
your company’s referral network.
This approach is a great way to

find a professional in the region or
city where your client is buying or
selling. You’ll also be able to select
specific designations or sales levels
for that agent so you can whittle
down the numbers and find someone
specialized in what your client needs.

If you’re a single proprietor, you can use
Google to find great agents or use one of
the many dedicated real estate websites
to find someone whose experience and

specializations will work for your client.

And a third option would be to reach
out to Mary Burrell, your local NoCo
Real Producers publisher, to ask for
recommendations. Real Producers
magazines are in 150 markets around
the United States, and publishers

are already working with real

estate professionals just like you,

who are at the top of their game.

But wait, I've got one more important
step: Call the agents you've found

SA YOUR REAL ESTATE QUESTIONS ANSWERED

and interview them. Ask them

how they like to do business, what
their hobbies are, and so on. This
information will help you decide
whether they’ll be the best fit for your
client’s real estate needs, and it will
begin the relationship that, hopefully,
will bear fruit for years to come.

Remember, taking the extra step for
your clients is worth your time and

is a simple way to exceed their needs
while also earning a few bucks, all from
a short web search and phone call.

Please note that I am not an attorney,
nor have I ever been one. This
information should not be considered
legal advice. If you have a specific
situation, you should call your broker
or an attorney immediately.

Do YOU have a burning
question you’d like
answered? Please scan the
QR code to send us your
question, and we’ll consider
it for an upcoming issue.

Set Your Buyers Up for a
Smssthes, it HYear.

Trusted by REALTORS®, backed by experience,

and committed to protecting what matters most.

Delivering priceless peace
of mind since 1985.
Honest & affordable protection for
Colorado homeowners!

BlueRibbhonHomeWarranty.com
'/QWW/ (oAl g70-773-1370 | NoCo@brhw.com

BLUE RIBBON
HOME WARRANTY

970.673.7733

Free Quote

SOLAR HVAC

Call us today!

service@sandboxsolar.com

PowérPack+
PV + HVAC Maintenance Plan

«Annual soldr system inspection & basic cleaning
«24/7 active manitoring with real-time alerts

«Faster service with less system downtime
«Annual heating tune-up & cleaning

«Annual cooling tune-up & cleaning

«Up to 4 filter changes peryear

*Member-only pricing, discounted call-out fees

Meed just heating & cooling coverage? We offer a la carte service plans for solar & HVAC.

CHICAGO TITLE

- OF COLORADO

DEEP ROOTS FOR

A STRONG FUTURE

GREELEY
5202 W 20" St. #200
970-324-2470

LOVELAND
2725 Rocky Mountain Ave #100
970-699-7360

FORT COLLINS
4645 Ziegler Rd #220
970-666-7300
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Seniors - Couples - In-Home - Newborn - Lifestyle - Maternity - Branding

Photographs that feel
real, refined, and a
little unexpected.

Your story deserves more than staged smiles. | create
authentic, emotive images that highlight connection and
personality—capturing the beauty in both the big moments
and the quiet in-betweens.

BP

Portrait

Photographer blue-photography.com
Audrey Roybal audrey_bluephotography
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efirstbank.com/mortgage
1 (866) 964-2040 Eeaual

HOUSING

Member FDIC Lenoer

A dream home deserves
a dream mortgage.

Mortgages made easy.

Contact one of our officers today
or visit one of our locations. | R

Matt Offutt

Vice President
Matt.Offutt@efirstbank.com
(970) 282-3931

NMLS ID # 1593105

Subject to approval. See any FirstBank location for details. banking for gOOd
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DESIGNING HOMES WITH YOUR CLIENTS IN MIND

7hats f/
T M 7%
And the way you sell.

When it comes to selling homes, your name matters. That’s why we stake our reputation

on helping you enhance yours. Selling a new David Weekley home to your Clients means
more than simply giving a family a place to live. It means providing a rewarding home
building journey and creating an inspiring space where their dreams can come true.

That’s how reputations are built - one exceptional experience at a time - and it’s why we
make our Team a seamless extension of yours. That’s The Weekley Way.

New homes from the high $300s
in the Denver area

David Weekley Homes
1 Y 720-973-4914

210000

See a David Weekley Homes Sales Consultant for details. Prices, plans, dimensions, features, specifications, materials, and availability of homes or communities are subject to change without notice
or obligation. lllustrations are artist’s depictions only and may differ from completed improvements. Copyright © 2026 David Weekley Homes - All Rights Reserved. Denver, CO (DEN-26-000778)
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Twinning +
Winning

STORY BY JACKI DONALDSON
PHOTOS BY ERIN WAYNICK,
ERIN WAYNICK PHOTOGRAPHY

hen Kelly Bartunek and April
Allen started talking about
building a business together,
the name almost chose itself.
They’re identical twins who grew up in Estes
Park, and the mountain named Twin Sisters
has always been part of their backdrop. Locals
know the place well, and Kelly and April
have climbed this mountain multiple times
themselves. Calling their business The Twin
Sisters’ Team just made sense. The title reflects
who they’ve always been and how they work
best—side by side.

Growing up, Kelly and April had a knack

for entrepreneurial ventures. Long before
real estate, they were the kids setting up
neighborhood stands, cleaning houses for
neighbors, and selling whatever they could
get their hands on. “We were always devising
ways to make money or grow something
together,” April shares.

After high school, life took them in different
directions. Kelly married her high school
sweetheart at 19, and they started working
jobs in Estes Park. In 2010, Kelly’s husband
joined the U.S. Air Force, and the next four
years brought big changes, including a move
to New Mexico and the birth of their two
daughters. During that season, Kelly began
seriously considering real estate. She liked
the idea of a career that could flex around
military life and, later, law enforcement.

When the Air Force chapter ended, the family
returned to Colorado and settled on the Western
Slope near Rifle, where Kelly’s husband became
a police officer. With a sense of stability finally
in place, Kelly earned her real estate license
online while her girls were just toddlers. She
jumped in on her own, building her business

in the Aspen/Glenwood MLS from 2016 to 2022.
She grew a strong, thriving business, eventually
becoming a top agent in her market before
stepping away to start the next chapter.

April’s story unfolded along a similar path.
She married her high school sweetheart and
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stepped into motherhood at a young age. For
several years, she devoted herself fully to
raising their two children, a chapter she looks
back on with deep gratitude. Throughout

it all—school schedules, bedtime routines,
and being present for all the small, fleeting
moments—her husband, Matt, stood firmly
by her side, her biggest cheerleader and
unwavering supporter, encouraging her role
at home and every entrepreneurial dream
stirring in her heart. Even in those full,
beautiful years of motherhood, that inner
drive to build and create never faded.

Kelly earned her license first, and April
watched closely. Within a year, she followed
suit, launching her own real estate career

in Estes Park and quickly finding her stride.
The twins often talked—sometimes seriously,
sometimes jokingly—about working together
one day, even when Kelly was on the Western
Slope and April was on the other side of the
mountains. The idea felt like a long shot.

Then COVID reshuffled everything. April’s
family moved to Loveland and transitioned
from homeschooling to private school. Not
long after, Kelly and her family made the same
move, wanting their kids to attend the same
school. Suddenly, the pieces were lining up.

One holiday, the twins sat down with a
whiteboard and made their case. They laid
out the vision, the numbers, and the plan and
mapped it out for their logical, detail-oriented
husbands. At the time, no one knew for sure it
would actually happen, but they had planted
the seed.

In 2022, Kelly and April officially teamed up at
C3 Real Estate Solutions in Northern Colorado.
They weren’t starting from scratch—both
came in with experience, established
relationships, and a deep understanding of
their markets. What they needed was time to
blend two businesses into one.

The first year and a half were all about
building. Listings came in gradually as they
worked through branding, marketing, logos,
and defining how they wanted to show up
publicly. Then something clicked. Referrals
started coming in—then more of them. “That’s
our superpower,” Kelly explains. “We’re not
lead-gen people. We’re relationship people.”
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Their business is almost entirely
referral-based, built through
connections in church, schools, family
life, past clients, and community
involvement. With kids at different
ages, their circles naturally expand in
different directions, allowing them to
divide and conquer while still presenting
a unified front. From 2024 to 2025, their
business nearly doubled. “We don’t take
that lightly,” Kelly says. “We give credit
where it’s due. God has led us, and He’s
blessed it.”

Much of their success comes from
working as true partners. Each brings
different strengths to the table, making
the business stronger than either could
run alone. Transaction coordinator
Rose Lawrence supports them, as does
C3, which helped them open a satellite
office in Estes Park and provided
infrastructure, marketing support, and
compliance to help them grow.

April and Kelly don’t hesitate to name
their secret sauce. “We just go for it,” April
stresses. “We leave no stone unturned.”
The sisters invest heavily in professional

34 - April 2026

design, signage, photography, video, and
strong listing presentations. They’re not
afraid to put themselves out there, and
that effort has paid off, especially in Estes
Park, where they’ve secured a large share
of the market, including work with a local

builder in the area’s only new subdivision.

Giving back is also a big part of who
they are. Every Christmas, Kelly and
April host a benefit for Crossroads
Assistance Ministry, a local Estes Park
ministry that helps families with food,
rent, and other urgent needs. Past
events have included live reindeer at
their office and drive-through “donuts
and donations,” which they promote
through local papers and are open to
the community. Their service extends
beyond events into year-round church
involvement and volunteer work.

Outside of work and service, Kelly and
April are rarely far apart. They hike
together, chase summits, go to church,
watch football, and squeeze in nail
appointments when they can. And if
they’re not together, they’re usually on
the phone.

For both sisters, the best part of real
estate is the meaning behind it. “We

are helping people through some of the
biggest transitions of their lives,” Kelly
stresses. April agrees, stating, “We get
so focused on helping people land in
the right place that the paycheck almost
becomes secondary.”

From childhood side hustles to top-
producing real estate agents, Kelly
Bartunek and April Allen have been
building, growing, and showing up for
people in meaningful ways. From their
office, the Twin Sisters mountain rises in
the distance, grounding their work in the
place where it all began.

Ecclesiastes 4:9 Two are better than
one, for they have a good return for
their labor.

Connect with The Twin Sisters Team
Kelly Bartunek: 970-227-1338
kbartunek@c3-re.com

April Allen: 970-219-0907
aallen@c3-re.com
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TIME TO MAKE YOUR GLIENT'S
DREAM HOME A'REALITY."

2025 I ALANEHTE

HERE'S WHAT NOCQO’S TOP 300 REALTORS® SOLD IN 2025
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Closer to What Matters
Scan to
)
°] When your client’s goal is to get Closer to What Matters®, we're ready to help them get started.

= DE Construction Loans * Lot Loans * Land Loans = Home Loans ik Tk
TOTAL SALES VOLUME 6,808

Kaleb Barton
Rural 1* Loan Officer

Austin Griffith
Rural 1** Loan Officer

NMLS 2536225 | 720.241.2302 MNMLS 2190484 | 970.896.6323
Austin Griffith@Rurallst.com Kaleb.Barton@Rurallst.com
AVE RAGE Loans subjée! to credit approval. Rural 1°7 is a tradenamie and Rural 1%, the Rolling Hills Window icon, Rural Logic, and Closer o/ What Matlers are @
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“ AGENT SERVICES

WE DON'T JUST SUPPORT LISTINGS.

Joo Stoweose Thern

WE HANDLE:

« Social media graphics - Pre-listing marketing « Listing ads & digital promos
« Yard signs, banners & print materials « Brand-aligned, done-for-you visuals

MEET MICHELLE WISE.

Michelle has been in real estate for over 10
years. Previously, she spent 18 years—and
much of her life—working in management at
UPS, an experience that played a crucial role
in shaping her leadership, work ethic, and
commitment to service. Outside of work,
Michelle enjoys spending time with her
husband, adult daughters, and grandsons.
She can often be found cheering on the Ghio
State Buckeyes, gardening, playing card
games, golfing, or fishing.

Call Now to Schedule Your Spring
Fertilizer & Plant Health Care Treatments

NORTHERN COLORADO

bbb
" TREE'SERVICE
970.775.8877.

I = 4
l‘q northerncoloradotreeservice.com
|

PREMIER
AGENCY

&
Alistate

Plant Health Care e Expert Pruning e Tree Removal e St;imp Grmdihg

Locally owned. Licensed and insured.

Follow us on @ for weekly tips!
970-889-3629 | savanna@signatureagentservices.com

—

BJ Hill | Summit Insurance | Agency President
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IS Your

Marketing an

EXxpense... or
d Revenue

Accelerator?

REFINAN(
AND REFRE

Refresh your your fmances thls spring!
Refinance your home loan with
Mountain Valley Bank. Talk to our
Mortgage Lender and see

how you can lower your

monthly payments!

‘it

Fort Collins | Greeley
4645 Ziegler Road 4601 W 20th Street
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Most agents market
because they have to.
Real Producers market because
they can prove it works.
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What brought you What do you love
m to this field? m about your work?
| served in the Army for over What | enjoy most about being
12 years. After my service, | a home inspector is the
spent several years searching opportunity to help people.
for a career that | truly loved I’ve always loved serving and
and felt excited about. After assisting others. | also enjoy
trying a few office jobs, | being out in the field,
realized | needed something exploring both new and old
different. Being a home homes, and interacting with
inspector had been on my clients.
mind for several years, so |
finally decided to jump in and

make it a reality.
720-845-JAVA (5282)
Frontrangecinspectionsovercoffee.com

InspectionsOverCoffee.com

What do you like to
m do outside work?
Outside of work, | love
spending time with my wife of
17 years and our 10-year-old
twin girls. We have two cats—
Millie and Murphy—and a
goldendoodle named Ruby. |
coach my girls’ volleyball team
and am usually busy with
endless DIY projects around
the house. | also enjoy
woodworking and have built
many pieces of furniture. |
grew up in Wisconsin and am
a big Packers fan. I’'m also into
hockey—GO AVS GO!



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Maximize Buying Power With These 4 Simple Credit Tips:

Mow more than ever, a homebuyer's FICO can either help
or hinder his or her ability to receive the best loan terms
available. In some cases, it can prevent them from buying
at all. Here are some tricks and facts to help homebuyers
rmaximize their FICOs and avoid costly, unintended
mis-steps:

* Have your credit report pulled and analyzed by your
lender as early as possible. Checking a consumer site
or looking at a credit card statement will show an
inaccurate “promotional” score that can be up to 50+
points off from the "true” scores.

* Don't open new accounts or close existing accounts,
unless absolutely necessary. Paying off loans,
consolidating debt, or transferring credit card
balances to 0% cards can have a negative impact on
one's score,

* Don't rush to pay off collections. While counter-
intuitive, paying off an old collection can actually lower
FICOs. Additionally, many collection agencies will
negotiate to delete accounts in exchange for payment.
This leverage may be lost once a balance is paid.

W FIRSTWEStern

/4 TRUST MORTGAGE

* Make multiple credit card payments per month.
Credit card companies only report once per
month, when the statement is issued. If you can
sneak in extra payments before that date, the
bureaus will see a lower balance, generally
leading to higher credit scores.

Every report is unique, so other “tricks of the trade”
may be usable to boost a buyer’s score and improve
lending options. Either way, it's important to check
and review a buyer’s credit report early to ensure
they're in the best position possible,

Justin Crowley

Sr. Loan Originator

970.691.2214 | justin.crowley@myfw.com

200 5. College Awve Ste 10, Fort Collins, CO 80524
MMLS ID 378544

% P

8300+ Transactions & $2.55+ Billion
Personally Originated Since 2001

mortgage.myfw.com

Member
NMLS & 477166 @ FDIC




