








EVENT RECAP

Good people, great conversations, and a
few fresh headshots. At our recent Mingle &
Mimosas event at Madison Beach Hotel, the

Real Producers community gathered to connect,
network, and spend a little time in front of the
camera. A special thank you to Mike Peterson of

Perspectives Real Estate Media for bringing this
fun headshot concept to life.
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Transform your property with our

SOFT WASHING SERVICES

FAST & EFFECTIVE!

RESIDENTIAL
Roof Wash
Siding Wash
Window Wash
COMMERCIAL

Glass Buildings
NEW ENGLAND AERIAL CLEANING [T PYR PN ISR

DROHE APPLEED SOFT WASHING
Hotels & Venues

CONTACT NE:ASA-MNTY

us NewEnglandAerialCleaning.com

80% Cost Savings
Compared to Traditional Methods

Phlllp And Dawn PersonallynHandle
WAll Aspects O Your REAlESate Chsing Nesds

203-488-8950 | parks-pearson.com
dawnpearson@parks-pearson.com | philipparks@parks-pearson.com | 765 East Main Street, Branford, CT 06405

No Outsourcing- Work Directly
with Us, Every Time!
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Long Established Local Company

Serving all Connecticut for over 45 years

Serving all of New Haven
and Middlesex Counties

We provide water treatment systems to homes and
business throughout the Guilford and shoreline areas

‘ s Full service of Well/Watar Systems
and Sewage Systems

= H20 Filtration [ Pumps/ Tanks
= Water Testing ~
= Wall Chlorination ~
-W&H Drilling =Well Inspections BBB
= Radon air and water removal e

7 DAY EMERGENCY SERVICE!
203-481-5666 » 203-458-8111 » 1-800-543-3578
VISIT US ONLINE: RHODESPUMP.COM

2351 BOSTON POST ROAD, UNIT 502

GUILFORD, CT 06437
LICENSED & INSURED #J1-0290544/P1-02828456

Home Staging Services

203.506.7934

interiorsbylindsay.com
lindsay@interiorsbylindsay.com

Interiors by Lindsay

) N2 Digital

UNLOCK YOUR

DIGITAL

POTENTIAL

How does it work?

Visit our Garden
Center & Gift Shop!

Your One-Stop
Landscaping
Shop That Takes
Care of
Everything, From

Start to Finish

In-House
Landscape
Designers &
Architects

COMPREHENSIVE LANDSCAPING - Design, Build, Maintenance, Masonry
Experience - Education - Expertise

MADISON
EARTH CARE

— Est. 1972 ——

CALL US AT 203-421-4358

MADISONEARTHCARE.COM
1250 A DURHAM RD. MADISON, CT 06443

B
SOCIAL REACH

Affordable organic social
media management

1

EMAIL CONNECT

Targeted email and
SMS campaigns

e

Our team of experts help your business stay "ﬂ
visible, credible, and connected online through expert
social media, email marketing, and website solutions.

WEBSITE ENGAGE

Smart website design
with chatbot integration

VISIT WWW.N2.DIGITAL FOR MORE INFORMATION
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COVER STORY

wilt on Relationships,
Proven by Results

PHOTOS BY ASCEND STUDIOS

aren Kline did not plan on a career in real estate. In fact, she laughs when she says she once
imagined a life where she could stay home, never work, and let her husband’s career carry the
oad. But life shifted quickly after she met and married her husband, who became a Connecticut
State Trooper. With long hours, months away at the academy, and a growing family, Karen learned early
that flexibility, resilience, and grit would be part of her story.

Today, Karen is a respected Realtor
with Coldwell Banker Realty in Orange,
Connecticut, known for her deep
knowledge of new construction, her
steady guidance with downsizers and
active adult clients, and a business
built almost entirely on referrals. After
28 years in real estate, Karen’s story

is one of reinvention, longevity, and
relationships that last.

An Unexpected Startin a

Model Home

Karen’s journey into real estate began
while she and her husband were building
their own home in the mid-1990s, in
Milford. At the time, she was staying
home with her daughters after leaving a
part-time role at Yale University’s financial
aid office. As she spent time in the model
home during the building process, a sales
director noticed her natural ability to
connect with people, listen, and help them
make decisions. Karen was offered a part-
time weekend role.

At first, she did not want it. It meant
work, and Karen will openly admit she
was not excited about that. But the sales
director’s confidence stayed with her, and
Karen decided to give it a try. She began
by answering phones and scheduling
appointments, then moved into helping
buyers choose interior selections. That is




consistent collaboration. Great River became a
major success, and in 2003, Karen’s work earned
her New Homes Salesperson of the Year through
HOBI, the Home Builders Association.

That recognition opened new doors. Karen was
repeatedly sent to sites that needed leadership,
including active adult communities and luxury
developments in lower Fairfield, Litchfield,
Hartford, and New Haven Counties. She became
the person companies called when they needed

momentum, structure, and results.
Karen Kline and her husband in

Aruba celebrating their 34th wedding o . i L
anniversary. — 2025 L A Skillset Built For Transitions

Karen’s early years in new construction shaped
her into a systems-driven professional. She

when she realized she genuinely loved the . understands how a home comes together from
process, the pace, and the people. the ground up, and she knows how to guide
clients through decision-making step by step.
In 1998, Karen earned her real estate That experience also gave her a unique strength:
license, thinking she might sell a few empathy and patience for major life transitions,
homes a year for extra income. She jokes ' especially downsizing.
that her goal was simply “fun money” to
take trips and make life easier. But the " Karen explains that active adult clients
business had other plans for her. In 2004, . often need time. They are leaving decades of
she became a real estate broker. b W - memories, and the process typically includes
adult children who want to be involved. It is
Building a Sales Operation " not just a transaction. It is a life change. Karen’s
From Scratch \ y approach is calm, supportive, and honest, and
A year after becoming licensed, Karen ' she has built a reputation for guiding clients
received a call that changed her - through these moments with care. -
career. A home builder expanding - €
into Connecticut reached out after In 2007, Karen stepped away from
hearing about her through a past client. development sales to return to existing
They were launching a major new home sales closer to home. It was a shift that
development called Great RiverGolf required her to relearn many parts of the
Estates in Milford and Orange, and business. Disclosures, buyer representation,
wanted Karen to run sales. negotiation strategy for resale homes, and
the rhythm of traditional listings were all
It was a true start-from-scratch different. She embraced the challenge and

assignment. When Karen arrived, the
community did not even exist yet. There

were trees, land, and a sales trailer being / In 2017, Karen joined Q
delivered. She was tasked with setting L‘& n Coldwell Banker,
up the office, building the marketing, MLO/ ’ where she found the

rebuilt again from the ground up.

hiring support staff, and creating the office culture and

systems needed to sell a large-scale Sellin g a home iS more professional

neighborhood. Her supervisors were out community she

3 b
of state, and she had to figure out much than a transactlon. It S missed, and she
of it on her own as they depended on her. o 0 09 9 has continued
a major life transition.” ;..
By May 1999, the site was open for every year
business, and Karen quickly became since.
the face of the community. She was

a not only selling homes, but she was
TR = selling a vision. She built strong
Karen Kline and her family celebrating her daughter’s wedding in Newport, Rhode Island. relationships with agents across the

— May 2025

region through broker events and
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comes from referrals, which tells me
I’ve done my job the right way.”

— Karen Kline

Recognition That

Reflects Consistency

Karen does not describe herself as

a pushy salesperson. Her business
philosophy is simple: focus on quality,
and the quantity will follow. Today, she
estimates that about 95% of her business
comes from referrals, including past
clients, friends and family, and trusted
professional partners.

Her accolades reflect both performance
and trust. Karen has been named a Five
Star Realtor by Connecticut Magazine
for 14 consecutive years, an honor
based on client feedback and strict
criteria. She was named as a Top-
ranked RealTrends Verified agent in
2025. She has also consistently reached
Coldwell Banker award levels, earning
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President’s Circle recognition, a level
achieved by only a small percentage

of agents internationally. She holds a
relocation designation and has worked
with relocation clients for over a
decade. She also became a Certified
Negotiation Expert, sharpening the
skills that help her protect clients
through complex deals.

The Heart Behind the Business
Outside of real estate, Karen’s life is full.
She and her husband have been married
since 1991, raised two daughters, and
are entering an exciting season as
grandparents. Their family is growing
quickly, and Karen speaks about it with
genuine joy. They have a 20-month old
grandson, a granddaughter who was just

Karen Kline and her husband with their first
grandchild, Ronan, born August 4, 2024.

Karen Kline, her husband, daughters, and
grandson at Fenway Park for the Yankees—
Red Sox game. The Yankees won 5-3. —
September 2025

born, and another granddaughter on the
way in early July.

She also carries a chapter that shaped
her deeply: for the first 33 years of
their marriage, her parents lived with
her family, she lost her dad in 2013,
and Karen then became the primary
caregiver for her mother through severe
dementia, having lost her in 2024.
Balancing caregiving with a full-time
real estate career demanded resilience,
and it reinforced what Karen already
believed: people need support most
during life’s biggest transitions.

That belief is exactly what she brings

to her clients. Karen’s success is not
built on volume alone. It is built on
trust, relationships, and a reputation
for showing up, staying steady, and
doing what is right. After 28 years, her
story proves that a career can begin by
accident and become a calling when it is
rooted in service.

BUILT FOR

OPENING DAY

& al S § ; f.r‘: -;r? :
)1/} oy ining }fff?
(/ {

The season is long. Your lending partner shouldn’t fade
after the first inning. | bring steady execution, fast
underwriting, and clear expectations to EVERY DEAL.

MAJOR-LEAGUE LENDING FOR

MAJOR LEAGUE AGCENTS

Evan Potter

Branch Production Sales Manager
NMLS# 621465

C 203.530.0109
E epotter@revolutionmortgage.com
W revolutionmortgage.com/fepotter

Revolufion

MORTGAGE

1= COMPANY NMLS#1686046

ADVERTISEMENT | T2 Financial, LLC. D.B.A. Revolution Mortgage is an Equal Housing Opportunity Lender NMLS #1686046 (Nationwide
Multistate Licensing System - www.nmisconsumeraccess.org) Terms, conditions, and restrictions may apply. All information contained herein is
for informational purposes only and; while every effort is made to ensure accuracy, no guarantee is expressed or implied. Not a commitment to
extend credit. Branch Address: 131 Broad Street, Unit 102, Milford, CT 06460 - Branch NMLS: 2477879 - Branch Phone: [(203) 872-2622



The Ultimate Real Estate
Marketing System

/Leads on\

Demand
ALL FOR

Get Capture

Referrals Leads $ 9 g/M o '

"]
s” s
Gather Automate
Data

Conversations

BOOK A
capture DEMO
Manage and To DAY AT

Close Deals

o leadling.com

N~ .

Get More Leads, Close More Deals &

Become the Most Trusted Agent in Town.
At Leadling, we help realtors and mortgage brokers level up with powerful
IDX-powered websites and Al-driven outreach systems. Our platform is built

to generate leads, automate follow-ups, and keep you top-of-mind so you
can spend less time chasing and more time closing.

ot 475-260-6555
ea I n g david@leadling.com

www.leadling.com

Locally Crafted Gifts

That Strengthen Client Relationships Long A
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BIRCH & TWINE

REFILLERY

\\ 27
LEONI ELECTRIC

With over 19 years of experience,
we're knowledgeable in all aspects of
Residential and Commercial projects.

"These guys are the
best! Ron was super
friendly, right on time, and got
the job done without any hassle.
He explained everything in a way
that was easy to understand and made
sure everything was safe before they left.
It's nice knowing | can count on an electrical
company that actually cares about their
customers. Definitely top-notch
service—I'll be calling him again for
sure and recommending him to
friends and neighbors!" -
Samantha D.

(203) 605-7724
ronleonielectric@gmail.com

fter Closing.

Bulk Goods _.
Seasonal Workshops
e Locally Made Gifts

Reach out to discuss how we can elevate your business
by curating the perfect closing gift or client experience!

hello@birchtwine.com ¢ birchtwine.com

Timothy L.
GGeraghty

LLC | Law Office

CLOSINGS MADE SIMPLE

WITH A PARTNER YOU CAN TRUST

¢, 860.200.8865 () 866.624.6693
@ www tlglawoffices.com

landlawyers@gmail.com
Q@ 28 North Main Street | Suite 201
West Hartford | Connecticut 068107
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All About New Haven/
Middlesex Real Producers

The first Real Producers magazine
started in Indianapolis in 2015. Real
Producers is now in over 130 markets
across the nation and is continuing to
grow nationwide.

A: The top 300 real estate agents across
New Haven and Middlesex Counties and
our preferred partners.

A: We believe that we are better together.
When we surround ourselves with

other successful, like-minded people,

we grow to new heights. Real Producers
is a platform that brings together the
most accomplished individuals in the
Connecticut real estate sector.

By curating an exclusive community
comprised of the top 300 real estate
agents and RP-vetted businesses

in each market, we foster a shared
space for sharing stories, celebrating
successes, discussing market trends,
and highlighting upcoming events. Our
monthly publication is dedicated to
connecting, informing, and inspiring,
encompassing anything that contributes
to the enrichment of our community.

A: Yes! We have specific networking
events throughout the year.

A: The process for getting featured in
our magazine is straightforward. To be
eligible, you need to be on the top 300
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list, and we value nominations highly.
Whether you’re a real estate agent,
business, broker, owner, or someone
who admires the work of others, you
can nominate individuals, including
yourself. Even office leaders have the
opportunity to nominate outstanding real
estate agents. We take every nomination
seriously and consider anyone from

the top 300 list who is brought to our
attention. While we cannot guarantee a
feature, we strongly encourage you to
connect with one of our team members,
show support for Real Producers, and
participate in our private events. These
steps can enhance your chances of being
featured in our publication.

A: Zero, zilch, zippo, nada, nil. It costs
nothing to agents, so nominate away!
We are not a pay-to-play model. We
share REAL stories of Real Producers.

A: The RP-vetted businesses featured in
our publication represent the some of

best in the business in their respective
categories within the Connecticut
Shoreline. You can easily locate them

in our index. We do not randomly
select businesses, nor do we collaborate
with every business that approaches

us. We prioritize businesses that have
received your stamp of approval
through recommendations and each
business showcased has been personally
recommended by many of the top
agents featured in our publication.
Before featuring any business, our team
conducts additional vetting to ensure
they align with our community’s values
and bring substantial value. Our aim

is to build a robust network that not
only includes the best real estate agents
but also features top-tier businesses,
fostering collective growth and strength
within our community.

A: If you want to recommend a business
that works with top real estate agents,
please email or message us -

Email: sam.kantrow@
realproducersmag.com

EXPERT GUIDANCE.
BETTER LOANS. <
LOWER RATES.

At FairWorld Mortgage, we work for our clients— not

the bank. We have hundreds of loan options and a )
deep bench of lenders competing foryour business. ~,

B -
Your loan should be as unique as you are. '
That's why we continually build strongdending - N
relationships that allow us to deliver . N N

custom-tailored solutions for your next purchase or
refinance-- no matter if it's a primary residence,
vacation home, or investment in place of what's
currently there.

ywy WY

Whether you are a first-time homebuyer or a
seasoned investor seeking creative financing
solutions, we are the mortgage company you can
trust to achieve your goals with confidence and ease.

BAILEY TUTHILL

Broker/Owner

NMLS 1600158
Bailey@FairWorldMortgage.com
203-623-7834 | www.fairworldmortgage.com



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

ELEVATE YOUR

| ® SPACE WITH
st TIMELESS LUXURY
v e

DISCOVER BESPOKE INTERIORS
CRAFTED FOR THE DISCERNING FEW.

For more information:
www.bespokehome.studio
hello@bespokehome.studio

@stephherzoginteriors

sleph herzog




