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A BELFOR @ COMPANY

800.654.1300 | zplumberz.com/north-dallas

THE PLUMBING PROFESSIONALS YOU CAN TRUST

Plumbing emergencies always seem to bring your busy
life to a grounding halt at the least convenient moment.

M’ Upfront Pricing M 24/7/365 Dispatching
M Water Heaters M ‘No Dig’ Pipe Repair
M Plumbing, Sewer & Drains [ Same Day Service Available

All Professional. Zero Hassle. A to Z2.™

We specialize in the guidance, tools
and services Lo protect you and your
family'sfuture! .

SR FAST, RELIABLE
B R 298 RESTORATION |
2 X G f."- f AL \ WHEN YOU NEED US MOST?

Pronger Environmental is your trusted
Local expert in water, fire, mald,
-
h, - v !
' - s 3
""_'_ = - - working directly with insurance to
T — restone your home and peace of mind,

\ b L
= A

d Fire Damage

FOR ALLYOUR INSURANCE NEEDS () Water Damage

o _
¢ Asbestos Remediation

e M .
Hach old Testing & Removal

203.288.5290

264 Amity Road, Suite 103, Woodbridge, CT 06525

Karen Bellamy,

2 - April 2026
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INSPECTING THE
ENTIRE STATE OF CGNNECTICU
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gl. BOOK YOUR

[ INSPECTION IN
30 SECONDS

* Easy 24-Hour Online Scheduling

* Appointments 7 Days a Week

o 5 Star Average Google Rating

oo
|

Visit our Website!

T i

Scan to Schedule -

* Radon Testing ¢ Well Inspections

* State Certified for Crumbling
Foundation Inspections

Jonathan Krompegal

Lead Inspector/President * Drone Inspections » Thermal Imaging

KNOW BEFORE YOU BUY.

860.422.4449 | Info@safeguardct.com | SafeGuardCT.com

Architects

Discuss your project
with us by calling

(860) 434-7707
or emailing

info@pointonearchitects.com

See more of our work at
pointonearchitects.com

We use a unique discovery approach to identify needs and opportunities,
aligning the way you live, work, and play to your built environment.

- Zoning Analysis - Medical Design - Concept Design

- Site + Master Planning - Restaurant Design - Prototype Adaptation/Development
+ Sustainability Consulting = Mixed-Use Design » Brand Environments

«» Feasibility Studies - Interior Environments

- Programming - 3-D Visualization

YOU SHOULD NOT
RECOMMEND SOLARTO
YOURCLIENTS...

..If you don't want to increase the value of their home

..If you want them to have higher energy bills
..If you want them to be reliant on utility companies

..If you don't want them to benefit from tax incentives & rebates
...If you don't want them to have improved roof longevity

...If you don't want to protect them from rising utility rates

...If you don't want their property to have better appraisal potential

...If you don't want your clients' property to appeal to eco-conscious buyers

1'\.
=4

Jeff Amanna, owner |
860-574-3344 | info@solchoice.us | solchoice.us £o F 8 i
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COVER STORY

Karen

AGAINST
REAL ESTATE
MISTAKES

= Boutique law office that focuses
on real estate transactions

» Personalized representation provided to
clients throughout Connecticut

= Residential and Commercial Real Estate

Law Offices of
Ryan B. Corey, LLC

203.699.9L22
1331 HIGHLAND AVE
CHESHIRE, CT

6 - April 2026

PROFILES

48 Parks & Pearson, LLC

IN THIS ISSUE

9 Preferred Partners Index
12 Meet The Team
18 Publisher’s Note
19 2025 By The Numbers
22 Save The Date: Tapped In,
Real Producers at NEBCO
26 Ask the Expert: Kishore Kapoor
32 Agent to Watch: Darren Sweeney
42 Partner Insight: Pillar to Post: The Miranda Team
48 Partner Spotlight: Parks & Pearson, LLC
60 Cover Story: Karen Kline
68 FAQ

If you are interested in nominating people for certain stories,
please email us at: sam.kantrow@realproducersmag.com

Dave brings over 25 years of
experience in home improvement
and facilities management, with a
specialty in older construction and
historic homes. “Helping people feel
confident in their decision to buy a
home is why | became a home
inspector,” he says. Dave enjoys
uncovering what is not working
properly and identifying what
needs to be done to repair or
improve a home.

HOME INSPECTOR SPOTLIGHT

As a home inspector, Dave believes
that understanding how a home is
constructed is essential. This
knowledge allows him to educate
clients throughout the home-buying
process, helping them understand
proper upkeep versus repairs that
may be needed down the road.

Outside of work, Dave is deeply
involved in his community and
enjoys spending time with friends
and family. He stays active through
hiking, biking, snowboarding, and
skateboarding.

Home & Commercial Building Inspections

Since 1982

THE TOP CHOICE FOR
SHERWOOD HOME INSPECTIONS IN
INSPECTION SERVICES, LLC. THE NEW ENGLAND AREA

FEATURED SERVICES: Residential Inspections - Commercial Inspections

Sewer Camera Inspections - Foundation Inspections
Septic Inspection - Radon Testing - Drone Inspections - Mold Testing

CONNECTICUT MASSACHUSETTS NEW YORK RHODE ISLAND
860-646-9983 413-686-9383 845-768-1300 401-427-0305

OUR WEBSITE WWW.SHERWOODINSPECTION.COM
SCHEDULE YOUR INSPECTION WITH US INSPECTIONS@SHERWOODINSPECTION.COM



NOJOB IS TOO

OR TOO

GIVE US A CALL
(844)4-in-a-jam

Local and Long
Distance Moves

Dump Runs

Clean Outs

Residential and
Commercial

Family Owned
and Operated

Moving Specialist

Jamsmovingspecialists @ gmail.com

Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate affiliate. These businesses
have been independently verified to provide the highest quality agents demand in their vendors. Take a minute to familiarize
yourself with the businesses sponsoring your magazine. These local companies are proud to partner with you and make this
magazine possible. Please support these businesses and thank them for supporting the REALTOR® community!

ACCOUNTING
Borruso & Co
(203) 467-1544

ATTORNEY

Sarah Poriss, Attorney at Law, LLC
(860) 233-0336

sarahporiss.com

ATTORNEY - REAL ESTATE
Law Offices of Russell S. Brinn
(203) 421-6274

brinnlaw.com

Law Offices of Ryan B. Corey, LLC
(203) 699-9422
coreylawoffices.com

AUTOMOTIVE DETAILING
E.C. Detailing
347-775-1084
ecdetailing.org

BUSINESS SERVICES: LEAD & Al INSTALL
Leadling

(203) 910-1845

leadling.com

BUSINESS SOLUTIONS
Lucky Penny Management
(860) 395-9826
luckypennymgmt.com

CLEANING - RESIDENTIAL
Spotless Solution LLC
(860) 362-8722
Spotlesssolutionct.com

CLEANING SERVICE
M &V Cleaning LLC
(860) 227-7659
mandvcleaning.com

CLOSING ATTORNEY

Connecticut Real Estate Closing Attorneys
(203) 693-8055
connecticutrealestateclosingattorneys.com

Law Offices of Timothy L. Geraghty
(860) 200-8865
tiglawoffices.com

MPF Law
(860) 718-4771
mpflawct.com

Parks & Pearson, LLC
(203) 488-8950
parks-pearson.com

CLOSING GIFTS

7d Laser Design LLC
(860) 249-6205
7dlaser.com

Bespoke Home
(203) 208-0768
bespokehome.studio

CUSTOM WOODWORKING/FURNITURE
Planeta Woodworking LLC

(860) 986-1155

planetawoodworking.com

ELECTRICAL SERVICES
Leoni Electric
(203) 605-7724

Sampson Electric LLC
(203) 745-4246
sampsonelectricllc.com

FENCE & GATE SOLUTIONS
Fence World, Inc.

(203) 421-0406
fenceworldinc.com

FLOORING
Cardona Flooring
(203) 667-3294
cardonaflooring.com

Custom Wood Floors by Ferrucci
(203) 996-1221
ferrucciflooring.com

GENERAL STORE
Birch & Twine
(860) 227-6210
birchtwine.com

HIGH SPEED SHOWER REMODELING
We Improve For You

(203) 410-8898

weimproveforyou.com

HOME / BUILDING INSPECTIONS
Modern Home Inspections

(860) 609-3840
inspectconnecticut.com

HOME INSPECTION

Deleon Home Inspections
(203) 980-5140
DeleonHomelnspections.com

Sherwood Inspection Services, LLC
(860) 646-9983
sherwoodinspection.com

The Miranda Team: Pillar To
Post Home Inspectors

(203) 490-7855
mirandateam.pillartopost.com

HVAC/PLUMBING
Bonito Mechanical
(203) 671-8281
bonitomechanical.com

HVAC/PLUMBING/ELECTRICIANS
F.F. Hitchcock Co.

(475) 255-6883

ffhitchcock.com

INSURANCE

Vigilant Insurance Associates
(860) 263-0659
vigilantinsuranceassoc.com

INSURANCE AGENCY
Connecticut Insurance Exhange
of Southington LLC

(860) 810-8641
CTinsExchange.com

INSURANCE BROKER

Farmers Insurance - Karen Bellamy Agency
(203) 627-2678

agents.farmers.com/ct/
woodbridge/karen-bellamy

INTERIOR DESIGN

Amanda Krueger & Company
(727) 597-5707

akco.design

Steph Herzog Interiors
(203) 515-7624
bespokehome.studio

JUNK REMOVAL & DEMOLITION SERVICES
The Junkluggers of New Haven County
(203) 455-6331
junkluggers.com/new-haven-county

New Haven & Middlesex Real Producers - 9



Preferred Pariners

CONTINUED

JUNK REMOVAL & DUMPSTER RENTAL
Just Dump It

(860) 989-4902

just-dumpit.com

LANDSCAPING
Central CT Services, LLC
(860) 250-5229

J&L Property Services
(203) 240-5236

LAWN & GARDEN
Madison Earth Care
(203) 410-4520
madisonearthcare.com

MEXICAN RESTAURANT
Comomango

(203) 421-6963
comomangomadison.com

MORTGAGE

CrossCountry Mortgage
(203) 209-1192
yourhomeloanresource.com

Revolution Mortgage
(203) 530-0109
revolutionmortgage.com/epotter

Total Mortgage- Dominic DeMilo
(203) 676-6926

totalmortgage.com/bankers/dominic-demilo

MORTGAGE / LENDER
New England Lending
203-627-9812
scottbeckwith.net

New England Lending
203-641-2246
jerrylends.com

MORTGAGE BROKER
Fairworld Mortgage
203-623-7834
fairworldmortgage.com

MOVING & HAULING
Jams Moving Specialists
(844) 446-2526
jamsmoving.com

PAINTING

Double Diamond Painting
(203) 909-0019
doublediamondpainting.com

PEST CONTROL/WILDLIFE REMOVAL
Alpha Wildlife and Pest Management
(860) 999-2796

www.alphawpm.com

10 - April 2026

PHOTOGRAPHER | REAL ESTATE MEDIA
Photos by Phillip LLC

(203) 464-7491

photosbyphillip.com

PHOTOGRAPHY/VIDEOGRAPHY/
VIRTUAL STAGING

Devlin Photography LLC

(860) 434-0005
devlinphotography.com

PLUMBING/HVAC

Z Plumberz of New Haven
(860) 744-6365
zplumberz.com/new-haven

PROFESSIONAL PHOTOGRAPHER
Ascend Studios

(203) 623-6966
instagram.com/ascendstudiosct

PROFESSIONAL PHOTOGRAPHY
Perspectives Real Estate Media
(203) 233-2690
shootandshift.com

PROPERTY MAINTENANCE
Diamond Image

(203) 710-4366
diamondimagellc.com

RADON TESTING AND MITIGATION
A & R Environmental

(860) 742-6767
arenvironmental.com

REAL ESTATE APPRAISAL
S.AT. Appraisals LLC
(203) 671-4321
satappraisals.com

REAL ESTATE ATTORNEY
Gambardella & Barillaro PC
(475) 227-0301
gblegalct.com

REMODELING/CONSTRUCTION
Cityline Construction

(203) 430-2152
citylineconstructionllc.com

RESIDENTIAL ARCHITECTURAL FIRM
Point One Architects

860-434-7707

pointonearchitects.com

RESTORATION - WATER, FIRE & MOLD
Pioneer Environmental

(203) 934-7332
pioneerenvironmentalct.com

ROOFING
J. Hay Remodeling
(203) 215-0835

ROOFING CONTRACTOR
Brown Roofing

(203) 723-1372
brownroofing.org

ROOFING/SIDING/GUTTERS/DECKS
Nor’East Exteriors Roofing & Siding
(860) 256-8478

noreastexteriors.com

SENIOR MOVING/ DOWNSIZING/
ORGANIZATION

Caring Transitions of Guilford

(203) 589-6562
caringtransitions.com/locations/mode/guilford

SEPTIC INSPECTIONS & CONSULTING
Northeast EnviroCare

(860) 609-3840

neenvirocare.com

SEPTIC INSTALL, REPAIR & MAINTENANCE
Anderson Sanitation

(203) 421-4080

andersonsanitation.com/

SOFT / POWER WASHING
New England Aerial Cleaning
(855) 237-4255
newenglandaerialcleaning.com

SOLAR ENERGY ADVISOR

Sol Choice Residential Solar Solutions
(860) 574-3344

solchoice.us

STAGING

Interiors by Lindsay
(203) 506-7934
interiorsbylindsay.com

TRAVEL CONSULTANT

Alex Plante - You Pack, We Plan
(678) 477-8552
youpackweplan.com/alex-plante

TREE SERVICES - ARBORIST
E C Tree

(203) 272-4485
ectreellcct.com

WATER TREATMENT / SOFTENERS
Advanced Water Systems Inc.
(203) 228-7874

aws-ct.com

Financing for

Buyers

Bank Statement

Qualify for Financing wsing only their bank statement depoasits

1099

Secure a hame loan us|ng thepn 19 incormee forms

Investor Cash Flow

Use rental income 10 finance real estate invesiments.

Asset Qualifier

Qualify for a mortgage solely using their assets.

Full Doc

Go beyond traditional guidelines for unigque financial situations

Foreign National

Finance a vacanon home ar inestment property in the L5 without
liwing Inthe LLS

ITIN

Mo Soclial Security number is needead to qualify for home financing.

P&l

A solution Tor Business cwners 1o quality wusing thoir professionally
prepared PEL staternents

WVOE

Qualifies borrawers using anly a written verification of employment

Let's discuss what program may be right for your clients. Call today. N \
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Jay Tolisano

Divisional SVP of Production
MNMLS 109296

O 2036356757

M: 203.913.4832

E: jaytolisano@ccm.com

46 Miller Street, #1

Fairfield, CT 06824

¢l THE JAY TOLISANO TEAM

\-:‘\\}\_\;\\.\\ "? 1\.\
N
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Cole Fleeher

Criginating Branch Manager
NMLS 1708184

O &57.470.0623

b BE0.24.2,9665

E: coleflecher@ccm.com

100 Center Street, Suite 200
Wallingford, CT 08492

THE COLE FLEEHER TEAM

CROSSCOUNTRY MORTGAGE™ CROSSCOUNTRY MORTGAGE'
Egual Houwsing Oppoctunily, &M loarns subject to undenatiting approval. Certain restriclions apply. Call far decasts, All bodrowers must mest manimum credit soone, loan
towvakue, debt-to-incorme, and other requiroments to gualify for any mortgage program. CrossCountry Mortgage, LLC MMLS3I29 feasvanmisconsuman =0rd), Sna

nttpsicrosscountrymongagecomdlicensing-and-disclosuresistate-disclosures’ for a compbete kst of state licenses.
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Sam Kantrow Phylicia Bova George Grotheer Chris Devlin
Publisher Director of Operations Content Writer Photography

Alyssa Mucha Ascend Studios Perspectives Real Molly Cobane Jillian Vogt
Photography Photography Estate Media Client Relations Specialist Client Outreach Coordinator
Photography

remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

CLOSE WITH
CONFIDENCE.

RESIDENTIAL - REAL ESTATE - COMMERCIAL

rbrinn@brinnlaw.com
brinnlaw.com | 203.421.6274

12 - April 2026

$SAVING DEALS

OTHERS CAN’T

Home Purchase Loans - Personalized Consultations

Refinancing Options « Loan Program Guidance - DSCR, Bank Statement, & Non-QM Programs

=

LENDING IN ALL 50 STATES

Sales Manager N&

NMLS#6551 POWERED BY NOVUS HOME MORTGAGE
sbeckwith@nelend.com NMLS # 423065

203-627-9812

. 7B8< New England
S g
cott Beckwith )%y Lending

Almost 30 Years of Expertise + 3360+ Families Proudly Served
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HVAC, PLUMBING, AND ELECTRICAL SERVICES
IN CHESHIRE, CT & SURROUNDING AREAS

Offering 24-Hour Emergency Services -
Here for you and your clients, day and night!

=

HVAC INSTALLATION & REPAIR PLUMBING INSTALLATION & REPAIR

= .

FUEL ELECTRICAL INSTALLATION & REPAIR

S—

(203) 350-8525 * ffhitchcock.com |

ACCREDITED
BUSINESS

=8 Rating (§




From Flood to Full
coverage, we've

got the best. b | = ..
progra ms:ro Wby
your*clfi.‘e'n i -

-

s"Residential & Commercia !

* Daily, \" Bi-weekly, Monthly
&One-Timegservice

SPost*Constriction Clean-U

e Short-Term Rental Cleani

« Move-In / Move Out

. RetMl Institutions

* Fitness Center, Offices

e Special Event Clean-Up

L . P g et
o AL

! (I?:]o-m““ﬂm Connecticut!

FLOOD - HOME - CONDO - RENTAL UNITS - AUTO - BUSINESS

SOLUTION

CITYLINE

I Design-build services ® General contracting ® Project management

Custom home building © Kitchen and bathroom remodels ¢ Basement finishing

Additions and expansions
Commercial construction

860-362-8722 » www.spotlesssolutionct.com
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PUBLISHER’S NOTE

18 - April 2026

—

Forgetting this?!

In this business, one lesson shows up again and
again. Real estate runs on people. Homes matter, yet
relationships drive the results. The conversations
you have, the trust you build, and the network you
surround yourself with shape the direction of your
career. Everyone agrees networking holds value. Still,
between showings, inspections, contracts, and the
everyday pace of the job, building those relationships
often slips down the list. The agents who continue to
rise stand out for one reason. They invest in people as
much as they invest in transactions.

It often feels like everyone competes for the same
opportunities. The truth looks different. When agents
maintain strong relationships with one another, the
entire community benefits. Referrals move between
trusted colleagues. Co listings take shape. Word
travels about off market opportunities before the
public ever sees them. A strong network also solves
everyday problems. You always knows the contractor
who answers the phone. Those connections make the
work smoother and often lead to the next deal.

Online connections serve a purpose, yet nothing
replaces face to face interaction. That is why
gatherings like our winter event hold real value.
The food and drinks made the night enjoyable, yet
the real impact came from the conversations in the
room. New relationships started. Existing ones grew

stronger. Each handshake added another layer of
trust within the community. Trust remains one of the
most powerful currencies in real estate.

Networking works best when the intention stays
simple. It does not revolve around collecting
business cards or stacking LinkedIn connections.

It starts with a better question. Ask yourself, “Who
can I help today?” Agents who bring value to others
stand out quickly. People remember those moments,
and those connections often turn into long term
business relationships.

As the year moves forward, place real focus on the
relationships around you. A strong network improves
your business and strengthens the entire community.
It also makes the work far more enjoyable. Get out,
connect with people, and build relationships with
intention. Keep an eye out for our next event this
spring. I look forward to seeing many of you there.

See you soon!
Sam Kantrow, Publisher

$3.728.174,252

6,790

TOTAL
TRANSACTIONS
JAN-DEC 2025

TOTAL SALES VOLUME

$11.6 M

AVERAGE
SALES VOLUME
PER AGENT
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ROOFING!

FINANCING

Avanssie ()
Asphalt Roo s - Metal Roofs + Flat Roofs - Guttérs - Gutter Guards '\
v ROOF REPLACEMENT v GUTTER GUARDS .Ni\ Edd‘eSJJLf,L H
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Contact us for a
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n
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SAVE THE DATE

WHAT'S A
PROMO?

X h&.ﬁ‘; *- Py W A Promo is a unique promotional piece created for agents featured in

- T R
" N

the pages of Real Producers. A previously printed Real Producers article

is transformed into a four-or eight-page leave-behind, laid out like the

original article with limited customization.

WHY DO TOP AGENTS

LOVE THEM?

A Promo is a one-of-a-kind marketing tool
that highlights your personal brand and
legitimizes you as an agent worth profiling.

Use them to:

* Impress during listing appointments

e Send fo past clients, friends, or family

¢ Include with holiday cards
* Attract top talent (brokers love this!)

o u c e rs a t N E BC o * Farm your favorite neighborhoods

Wednesday, May 20th

Real

If you've been featured in Real

Producers and want to make

Tap into more than just great beer. Tap into the network that’s Join us at New England Brewing Company (NEBCO) on

redefining real estate across New Haven and Middlesex County. Wednesday, May 20th, for a night of craft brews, great energy, the most of your sto ry, rea ch out

Real Producers is a community built exclusively for the top agents and meaningful connections. Spend the evening with top !

in each market, designed to connect, elevate, and celebrate the agents and trusted partners in a laid-back, high-energy setting to the pu bl isher of this maga zine F 0| d & Tab
professionals who are truly producing at a high level. where conversations flow just as easily as the beer.

for a Promo.

B M
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H20 SYSTEM X"
NEEDS! iw~
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[ HMaMANED

N i 52 Wall Street - Madison, CT 06443

comomango@comomangomadison.com
203-421-6963
comomangomadison.com

CENTRAL CT SERVICES i.c

LLT
LANDSCAPING = PROPERTY MAINTENAMNCE

LANDSCAPING
& PROPERTY MAINTENANCE

Let us take care of your property so.
it looks its best all season lang.

WELL WATER FILTRATION SYSTEMS
WELL WATER PUMPS & TANKS SSstss

Your Trusted

¥ 1 N r
Insurance Partner for e

- o Weeklyi:am Mowing
Every Stage of Life & Maintenance ’ : . " e o e
F Spring & Fall Cleanups .‘ M~ ¥ e
We Specialize in: [ Mulching & Bed Edging  © 1o, iSmi siter o WELL INSPECTIONS & TESTING 4 " -
Home [ Shrub & Hedge Trimming = o o T, /’ﬁ“ '
Auto e fd Yard Debris Removal : i J v : WE INS
Umbrella L Property Maintenance I S PRESSURE SYSTEMS 4 A/
[ » e — =
Boat o i Hardscaping: Patios, L mmwi e B
Pet M 5 Walkways & More y ﬁ = RADU
Commercial R b oliabie. Affordable, Local, = Y ' N
Life Insurance B L L 5 e —ty

€. Call or Text Today for a Free Estimate!

' 860-250-5229 .

Q Serving Central Connecticut

Quality Landscaping From Start to Finish

Call, Email or Visit Us for a Quote Today
860-263-0659

= rachel @vigilantinsuranceassoc.com
@ www.vigilanteinsuranceassoc.com
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Why Should Real Estate Agents Care About
FinCEN’s New Rules for Cash Buyers?

BY KISHORE KAPOOR- OWNER/
ATTORNEY AT CONNECTICUT REAL
ESTATE CLOSING ATTORNEYS

ash buyers have always been the golden ticket in real

. , ‘ estate. No mortgage approvals. Fewer contingencies.
Faster closings.
~d

But beginning March 1, 2026, a new federal rule will change
how some of those transactions work — particularly when a
buyer purchases a property in cash through an LLC or trust.
Before you worry, here’s the important part: real estate agents
are not responsible for filing the report. However, you will
likely be the first person your client calls when the closing
attorney requests additional information.

The rule comes from the U.S. Treasury Department’s Financial
Crimes Enforcement Network (FInCEN) and applies to certain

non-financed residential real estate purchases made by
entities or trusts.

RRE-Requirement-Fact-Sheet

Why the change? Anonymous entities have sometimes been
used to purchase U.S. real estate with illicit funds while hiding
the true owner.

QRG-Customer-Information-Fact-S

In fact, when FinCEN studied similar transactions under
its Geographic Targeting Order program, about 7% of
reported deals involved individuals previously flagged for
suspicious activity.

When the rule applies, the closing professional — typically
the settlement attorney — must submit a Real Estate Report to
FinCEN after closing.

QRG-Customer-Information-Fact-S

This report includes information about the property, the
purchasing entity, its beneficial owners, and how the funds
were paid.

While agents aren’t responsible for reporting, understanding
the rule can help prevent surprises.

Cash Buyer Awareness Checklist
* Is the buyer purchasing without financing?
 Is the property being purchased through an LLC or trust?
* Isthe buyer prepared to provide beneficial
ownership information?

If so, the transaction may fall under the new
reporting requirements.

If you’d like a simple guide explaining
when the rule applies, reach out

to Connecticut Real Estate Closing
Attorneys for our Cash Buyer Red Flag
Checklist: 5 Questions to Ask Before
Accepting an LLC Offer.

We’re always happy to help agents stay ahead of the rules so
your closings stay smooth.

April Loans

Bring May
Homes "

totalQmortgage

SR~
=

Dominic DeMilo

VP, Sr. Mortgage Banker

203.676.6926

ddemilo@totalmortgage.com
NMLS #1970440

Discover why we've been named Connecticut’s
Top Lender for 6 years in a row.

The Spring Market moves fast, and you need a partner who
moves faster. We combine reliability with innovative programs
designed to turn your toughest leads into closed contracts.

Solutions for All

From first-time buyers

to seasoned investors,

we offer a wide variety of
loan programs to fit every
financial scenario.

Speedy Closings Rewards for Renters

Our Greenlight Pre-Approval Our Lease to Keys program

delivers closings in as few as helps renters become

21 days.* homeowners by offering up to
$2,500 toward closing costs.

*TERMS AND CONDITIONS APPLY, CONTACT FOR DETAILS. VISIT WWW.TOTALMORTGAGE.COM/21-DAY-GUARANTEE-TERMS FOR MORE DETAILS. SOURCE: THE WARREN GROUP CT MORTGAGE LENDER
RANKINGS BY PURCHASE VOLUME (2020-2025). COPYRIGHT © 2025 TOTAL MORTGAGE SERVICES, LLC., 185 PLAINS ROAD, 3RD FLOOR, MILFORD, CT 06461. ALL RIGHTS RESERVED. TOTAL MORTGAGE SERVICES
ISAN EQUALHOUSING LENDER. TOTAL MORTGAGE SERVICES, LLC- NMLS# 2764. LICENSING: AZ MORTGAGE BANKER LICENSE, LICENSENO. 0924361, AL, AR, CAFINANCE LENDERS LICENSE, LICENSE NO. 6038205,
CARESIDENTIAL MORTGAGE LENDING LICENSE, LICENSE NO. 4131076, LICENSED BY THE DFPI UNDER THE CA RMLA, CO REGULATED BY THE DIVISION OF REAL ESTATE, CT, DE, D, FL, GA, GU, 1A, IL RESIDENTIAL
MORTGAGELICENSEE, IN, KSLICENSED MORTGAGE COMPANY, LICENSENO.0025126,KY, LA, ME, MD, MAMORTGAGE BROKER LICENSE, LICENSENO.MC2764, MAMORTGAGELENDER LICENSE, LICENSENO. M(2764,

MI, MS, LICENSED BY THE MS DEPARTMENT OF BANKING AND CONSUMER FINANCE, MT, ND, NE, NH LICENSED BY THE NH BANKING DEPARTMENT, NJ, NM, NY LICENSED MORTGAGE BANKER —NYS DEPARTMENT
OF FINANCIAL SERVICES, NC, OH, OR LICENSE NO. ML-5246, PA LICENSE NO. 30567, RI LICENSE NO. 20102698LL, SC, SD, TN, TX, UT, VT, VA, WA, W1, WV, WY, NEVADA MORTGAGE COMPANY LICENSE #5855.
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SECURE YOUR

SEPTIC SYSTEM

WITH OUR TRANSFERABLE

WARRANTY

o

- aa
"a o o8 B D¢

SCAN ME

WHY DO YOU NEED
A SEPTIC PROTECTION PLAN

Protect your clients and your commission with Flush
Warranty. Homeowners insurance typically doesn't cover
septic system failures, which can be a deal-breaker during
pre-sale inspections. Such issues not only risk reducing the
sale price but may even lead to potential buyers walking
away, endangering your hard-earned commission.

ANDERSON
BROTHERS

A FLUSH WARRANTY PARTNER

=, O X

PUMPING INSPECTIONS REPAIRS

Flush Warranty steps in where others step back. We cover
the costly septic system repairs and replacements that your
clients might face, helping to prevent sale delays or price
reductions. By referring your clients to Flush Warranty,
you're not just offering them a solution for septic system
problems; you're enhancing your value as a real estate
agent and safeguarding your commission.

www.andersonsanitation.com Let us handle the messy septic system issues, S0 you can

focus on closing the deal seamlessly.

ENHANCE
YOUR LISTING

Seamlessly transfer the
warranty to the next
homeowner, adding a strong
selling point to your property.
Rest assured, potential issues
discovered during the septic
inspection won't jeopardize the
sale of your home.Simply scan
the QR code to schedule a septic
inspection for your listing.

COVERED
COMPONENTS

/SEPTICTANK
‘/LEACHlNG FIELDS

/ DISTRIBUTION BOX

+

ROUTINE SEPTIC TANK
CLEANING

CALL US NOW:

(203) 707 8370

www.flushwarranty.com

Bl L CaRablP H Y
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Click here to see
the latest listing
technology from
still images!

Interior/Exterior fig P : B
2D and 3D Floor Plans 7 . o == el
Drone Photography 3 N :
Computer Generated Walk Thru
Virtual Staging

] 860-434-0005

CHRIS@DEVLINPHOTOGRAPHY.COM | DEVLINPHOTOGRAPHY.COM

Awareness, trust, and long-term growth through
authentic engagement

Organic Social

Media That B“ilds E::m:‘isten; ('m-brantc? co:tenttziloreddto e?ch plftfo:mlr
dira ng— riwven p()S mg ocuseda on education, storytelling,
Your Brand

and community connection

g Growth through real interactions— no paid ads or
short-term gimmicks

Full-service managementto keep your brand active, visible,

and aligned
Executive Social Media Platform & Software Business Event Business Operational Strategy
Assistance  Management Migrations Planning Development & Process Optimization

CRYSTAL PELLETIER

crystal@luckypmgmt.com e (860) 395-9829
GUEREER RS Lucky Penny Management  wawlucks ponymamt.com

8 ]
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Have a listing that needs a bathroom quick?

WE GO FROM QUOTE We Improve
TO INSTALL WITHIN 2 WEEKS! For You

Providing
meaningful
education to
“\ ourclients!

* Woman-Owned Business
* State-of-the-Art

Sewer Cameras
* Digital, Same-Day

Septic Reports

* Easy, Convenient
Scheduling via Online,
Phone, Text or Email

We Also Offer Radon
Mitigation Installations!

4 Scan to Visit our Website!

L 860-609-3840

Your leadling
floor specialist

Real Wood & Vinyl Composite
Prefinished & Unfinished

Custom Staining | Refinishing

Flooring | Sandinginlays & Bordejji

|

Afte_r

BATHROOMS . SHOWERS . BATH CONVERSIONS

AMERICAN-MADE,
HANDCRAFTED EXCELLENCE

CUSTOM HANDCRAFTED FURNITURE
HEIRLOOM CUTTING BOARDS & BUTCHER BLOCKS
CUSTOM HOME DECOR & SIGNAGE

Commercial Residential

Joe Thomas

475-231-3296 4 (860)-986-1155 (Text or Call) | @) @planetawoodworking

. . lanetawoodworking.com Jamie Ferrucci
thomas@weimproveforyou.com P

J . @ P y Serving All of New England 203-996-1221 | info@ferrucciflooring.com

weimproveforyou.com Scan to See More!
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AGENT TO WATCH

Turning a Trusted

arren Sweeney
has spent most
of his career

communicating clearly

under pressure. For years,

Connecticut viewers knew

him as a familiar face in a

“square box” on television,

delivering forecasts and reporting
with calm, steady confidence. Today,
that same ability to cut through noise,
explain what matters, and keep people
grounded has become a major advantage in his work as a
Realtor with Dan Combs Real Estate, a family-owned brokerage
based in Wallingford.

Darren’s path into real estate was not a sudden pivot. It
was a gradual evolution built on decades of experience in
broadcasting, education, and relationship-building, with a
client-first mindset that mirrors the values he credits for his
success in every career he has pursued.

From Broadcasting to the Classroom

Darren entered the television world in 2000, with a focus on
broadcasting and meteorology. He worked as an on-camera
meteorologist and reporter, building a career that took him
to Florida, Western Massachusetts, and eventually back
home to Connecticut, where he has been on air for many
years. Even after stepping away from full-time broadcasting

IBE

Voice Into

Trusted
Guidance

PHOTOS BY PERSPECTIVES
REAL ESTATE MEDIA

around 2010, he never left

the industry completely.

Instead, he rebalanced his
professional life.

Teaching has always been
a goal. When an opportunity
opened at Central Connecticut
State University to help grow
their broadcast program within the
journalism department, Darren stepped
into academia. He transitioned to teaching
full-time while continuing television work part-time, a rhythm
he maintained for roughly 15 years. He was not someone who
needed constant change, but he was someone who valued
growth. Eventually, the desire to “switch things up” and
challenge himself again led him to real estate.

A New Chapter That Began With A Conversation
Darren’s entry into real estate started the way many
meaningful career moves do: casually. During the purchase

of his own home, he found himself talking with the Realtor
involved in the transaction. She suggested he get his license
and consider working in the industry. At first, Darren hesitated.
With teaching and television already on his plate, real estate
felt like “maybe a deal here or there,” not a full transformation.

But once he began exploring it, the momentum arrived
quickly. People recognized him from TV, which made for
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memorable first interactions. Clients would see him in their

living room and joke about how different it was from watching

him on screen. Still, Darren never assumed recognition

would automatically translate into business. He understood

something important early on: being good at forecasting a h .
snowstorm does not mean you can negotiate a deal, guide a : -
buyer, or protect a seller’s best interests. Real estate would 1 '-,l
require earning trust all over again. L

S
Building Credibility the Right Way f :&J’/
In his first year, Darren leaned into education, reps, and real- d - _/‘
world experience. He focused on learning how the business
truly works and proving himself one transaction at a time. As
he completed his first deals, he began to see that he could do
more than simply participate in the process. He could lead it.

One of his favorite parts of the job is working with first-time
buyers, especially those who believe homeownership might be
out of reach. Darren enjoys helping them find a path forward
and reminding them that the right plan can often make what
feels impossible become achievable. That theme shows up in
how he talks about his work: it is not about chasing the fastest

Bentley during one of his many visits to the set at NBC Connecticut.

Darren Sweeney at the Emmy Awards in Boston after receiving a Student
Emmy for his work with students at Central Connecticut State University
and a Regional Emmy for his work at NBC Connecticut. — May 2025

deal. It is about navigating real situations and guiding people to
their next step.

What Separates the Best From the Rest

When asked what separates top agents from everyone else,
Darren does not focus on ego, flashy branding, or social media.
His answer is simple: do a good job, work hard for clients, and
let referrals build your business the right way.

Darren has worked with agents whose production numbers
are enormous, but he has also found that high volume does
not always equal high professionalism. For him, being ethical,
being real, and going above and beyond are the qualities that
actually sustain a long-term career.

. . J 3 »
B eln g rec Ogn 1Z ed f rom ' T He also brings a unique lens from television: the ability to
. cut through misinformation. In broadcasting, Darren spent
TV mi g h t Op ern t h S do or, \ years corfpet'mg with noise, including viral fumors ancrl)

b U t t ry St / S earne OI ohe exaggerated predictions that spread faster than facts. He sees

the same dynamic in real estate, where social media can make
t ransa Ct / on a t a t / me. ” ’ d someone appear like a “top-tier agent” without the track record,
knowledge, or professionalism to match. Darren’s approach is to
— Dal‘l‘en Sweeney Darren Sweeney and his husband, Dan Urlage, celebrate their stay consistent, tell the truth, and protect his reputation, because Darren Sweeney celebrates with clients after selling their home and
wedding day on the red carpet with their dog, Bentley. in a small state like Connecticut, your name follows you. closing on their new one just two hours later in Newington. — March 2026
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I’d rather serve fewer clients
exceptionally well
than rush through more than
| can truly support.”

— Darren Sweeney

Service Over Transactions

Darren is intentional about how he operates. Because he still
teaches, he does not take on as many clients as possible. He
would rather serve fewer clients exceptionally well than take
on more than he can handle and risk becoming the kind of
agent who stops returning calls and misses important details.

He tells clients the truth, even when it is not what they want
to hear, because he wants to be able to “put his head on a
pillow at night” knowing he did right by them. If a buyer

is overpaying or stepping into a situation that does not feel
sound, Darren believes it is his responsibility to say so. To him,
that is not just good ethics. It is smart business. Reputation is
everything, and trust always comes back around.

Life Beyond Real Estate

Outside of work, Darren’s life is centered on family, community,
and being present. He recently married his partner of 17 years
in a New Year’s Eve celebration with 225 guests, a wedding
chosen with purpose. His mother was born on New Year’s Eve,
and creating a joyful gathering on that date was a way to honor
her memory while celebrating the future.

He and his spouse travel often, especially to their place in
Ogunquit, Maine, and they love being surrounded by friends
36 - April 2026

and family. Darren is also a proud dog owner. His 14-year-old
rescue pup, Bentley, has a following of his own and even made
appearances on television, sometimes earning more attention
than Darren himself.

Darren describes himself as someone who genuinely enjoys
his work. Between teaching, researching, and real estate, his
“hobby” is often the career he has built. But he is also mindful
of balance. After losing both parents within four years, Darren
gained clarity about what matters and what does not. That
perspective has shaped how he approaches stress, health, and
the pace of life.

A Trusted Voice In A New Role

Darren Sweeney’s story is not about leaving one career
behind. It is about applying decades of communication,
credibility, and service into a new arena where trust
matters just as much. Whether he is educating students,
navigating a negotiation, or helping a first-time buyer
step into their first home, Darren shows up with a steady
presence and a clear purpose.

In an industry full of noise, Darren is building something quieter
and stronger: a reputation rooted in honesty, consistency, and
doing the right thing, even when no one is watching.

- Residential & Commercial Inspections
- Well Inspections
- Septic Inspections
- Radon Testing
- Water Testing
+ Mold Testing
- WDI

« Crumbling Foundation Evaluations

Goc gle OvERes0sSIR

GOOGLE REVIEWS! INSPECTIONS

860-263-9499
Ei:E

Check out
our website! E

Connecticut’s

Premier Tree Service

We Solve All Your Tree Problems
r:p Y ":‘i’

E.C. TREE - CHESHIRE
(203) 272-4485
ECTREELLCCT.COM

Licensed and Insured
BB Accredited - Certified Arborist

E I REE CT# HIC 0581892 PRI
° ° ARBORIST # - B -3163 Facebook

T KAl

CUSTOM
CLOSETS.

elcomputeridesign

\/ O eld & Operielted

M
&I-Ilmo
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Trusted Accounting Solutions for Real Estate Professionals

A team of 9 Accountants who work year-round...
we are always available to answer your questions!

|1

nrrl*l]iij,r!" g

Personal Income Tax ¢ Business Tax
S Corp & C Corp Tax » Rental Properties ¢ Partnerships

ver $2 1 _

Bllllon in R e .
‘L:stmgs BN
BORRUSO & COMPANY PC. Shot" S’"“ — S i b g
CERTIFIED PUBLIC ACCOUNTANTS 22 — o e A i gl s
— e . oa?
. _M_-;-_-_ . S For il
. . . | e (\W'\r N et '_., ; _:'_1.,: . --'_{-Ci-;_'l_:: s r
61 High Street East Haven CT 06512 y ey ,_m_m:: e T 2 s e _Tv-:»--ﬂ"
Phone: 203-467-1544  Fax: 203-469-5518 « taxes@borrusoandco.net by N S i R L a2

ASGEND S TUDIOS

PREMIER REAL ESTATE MEDIA

Helping you showcase your listings in the best possible light

(860) 233-0336

sarahporiss.com % . CRISTIAN VINAN

(203) 623-6966 | info@ascendstudiosct.com
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SAMPSON

ELECTRIC .

TRUST SAMPSON ELECTRIC
FOR QUALITY YOU CAN
TRUST, EVERYTIME.

RESIDENTIAL - COMMERCIAL
INDUSTRIAL - WIRELESS/CELL

(203) 745-4246
SAMPSONELECTRICLLC.COM

FENC E Professional
installation
WORLD g for over 40

OF CONNECTICUT iRl

*Vinyl PVC * Post & Rail

¢ Custom Cedar Wood  * Horse Paddock Fence
* Stockade * Athletic Field Fencing
* Chain Link Fence * Arbors

LOO kl I1 g FO I" * Pool Enclosures * Tennis/Pickleball Court Fencing
A n A p p ra i se r" + Ornamental Aluminum  « Pergolas

You can depend on Dana Ajello.

Providing appraisal services throughout Connecticut

Listing Consultations Bankruptcy

Litigation support Tax assessment appeals
Foreclosures Estate planning

FEMA support Dissolution of marriage
Probate Valuation for Trusts

203-421-0406 » Madison, CT

Visit our website * www.fenceworldinc.com

S.A.T. Appraisals LLC
203-671-4321 o deta2367@aol.com HIC 0573275
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. Move Once. Stress Less.
With our Guaranteed Buy the next home before selling the current one. Move directly into the new home and
Backup Contract, avoid the hassle, cost, and disruption of multiple moves.

Instant Equity, and
Cash-Offer solutions,

Increase Buying Power

i Unlock home equity to strengthen the down payment and expand your client’s budget.
your clients can

stand out in today’s Make a Stronger Offer
competitive market v/ No home sale contingency +/Present as a cash buyer /Close in as little as 10 days

and move forward Sell at Full Market Value

with confidence. After moving, list the previous home on your client’s timeline — no pressure, no rushed
decisions, and no settling for less.

HOME PURCHASE LOANS | PERSONALIZED CONSULTATIONS
LOAN PROGRAM GUIDANCE | REFINANCING OPTIONS

Personalized Service - Extensive Experience - Fast & Efficient Process

JERRY BUONANNO

Sales Manager | NMLS #441587 | NMLS #423065 2 25 CENBER
203.641.2246 | jpuonanno@nelend.com l:.l:¥|§r§m

MNNOVUS | enGLano

M&V Cleaning LLC ": h : ‘ “ o~ Environmental

RESIDENTIAL & COMMERCIAL CLEANING ,;;I:
LICENSED & INSURED <
W

Cleaning
Services:

I &
@ Commercial _'E'rl"
@ Residential i
@ Airbnb/Rentals

Real Estate &
Construction
Cleaning

WEEKLY | BI-WEEKLY | ONE-TIME | MONTHLY , —
SERVING THE GREATER CONNECTICUT SHORELINE Radon Air & Water Mitigation
Water Treatment Systems

CONTACT US: MBE ST%'* Established 1995

£ mandveleaning.com 5"’ ONTHE kY

(L) 860-227-7659 - gy -

& em vcleaning L\ 23‘2""5‘ 4 860-742-6767

Ed mav CleaningLLC Rt 35 Riverside Dr - Andover, CT
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PARTNER INSIGHT

SPRING

COMPETITION

BY THE MIRANDA TEAM: PILLAR TO POST

OF
THE

With the spring real estate market upon us, agents are seeing a surge of activity across

Connecticut. There is a long list of tasks sellers need to have completed before putting their

home on the market, such as decluttering, deep cleaning, and repairs. However, are your

clients truly ready for the spring market? A pre-listing inspection, also known as a market-

ready inspection, is a powerful tool that can help sellers maximize their home’s value,

minimize surprises during negotiations, and helps ensure a smoother, more successful

transaction this spring. Having clients complete market-ready inspections before putting

their home on the market will not only give the clients an in-depth view of their home but

will also help set realistic expectations, which will eliminate future headaches.

For real estate agents, recommending

a market-ready inspection is a strategic
move that directly contributes to
maximizing a seller’s home value. By
identifying and addressing potential
issues upfront, sellers can make
necessary repairs or improvements
before listing their home, potentially
increasing their home’s curb appeal and
market price. A market-ready inspection
goes beyond the inspection report; this
proactive approach allows realtors to
confidently market a well-maintained
home, attracting more qualified buyers,
and justifying a higher asking price.
Ultimately, a market-ready inspection
empowers agents to showcase a
property’s true potential and secure a
more profitable sale for their client.

Minimizing surprises during
negotiations is another significant
advantage of market-ready
inspections for realtors. Discovering
hidden problems during the buyer’s
inspection can lead to renegotiations,
price reductions, and even contract

42 - April 2026

cancellations. In July 2025, the
National Association of Realtors (NAR)
published an article titled “Agents
Turn to Pre-Listing Inspections to
Prevent Canceled Contracts,” which
included figures from both Redfin and
the REALTORS Confidence Index that
showed that cancelled contracts were
up by 6-15% nationwide by May 2025
(NAR 2025). The article continues by
stating “(Pre-listing inspections) help
(sellers) avoid surprises like a costly
plumbing problem, a failing roof, or
an outdated electrical panel that could
cause financially stretched buyers

to bolt before closing (NAR 2025). By
conducting a market-ready inspection,
realtors gain a comprehensive
understanding of a property’s
condition, enabling them to anticipate
potential concerns and address them
proactively. This transparency

builds trust with potential buyers

and streamlines the negotiation
process, reducing the likelihood of
unexpected setbacks and keeping the
deal on track.

A market-ready inspection is instrumental
in ensuring a smoother, more successful
transaction for everyone involved.

By providing a clear picture of the
property’s condition from the beginning, it
minimizes potential conflicts and delays.
Realtors can use the inspection report to
proactively address concerns and provide
buyers with the confidence they need to
proceed with the purchase. This proactive
approach fosters a more transparent

and efficient transaction, leading to the
likelihood of a successful closing and
satisfied clients on both sides of the deal.

Sellers conducting market-ready
inspections before their homes go on
the market not only helps them have

a detailed view of their home but also
helps create confidence for themselves
and potential buyers. Along with this,
having a trusted home inspection
company, like The Miranda Team:
Pillar to Post Home Inspectors, ensures
the seller is aware of the condition of
the items in their home, any safety
concerns, and has the most up-to-

date technology available to make the
process as seamless as possible. Don’t
miss out on this incredible opportunity
to have your clients be successful during
the spring market and beyond!

| B PiLLarTOPOST
HOME INSFED RS

THE MIRANDATEAM

OMNE CALL WILL HANDLE IT ALL

PROTECGT YOUR COMMISSION THIS TAX SEASON

Lien issues? Title surprises? We catch them before they cost you.
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Smart closings mean no
last-minute disasters.

Kishore I. Kapoor, Esq

Helping agents shine. One closing at a time.

Scan to get
in touch!

Connecticut Real Estate
Closing Attorneys, LLC

h‘ww.l:ln\irlgl."l.l:\.rl 1]

Your client’s experience is our priority — smooth, clear, professional closings.

2839 Dixwell Ave, Hamden CT 06518
closingct.com * 203-267-9127 (direct) * 203-693-8055 ¢ kishore@closingct.com

Help us serve your client faster — send all new contracts to contracts@closingct.com
Doing so ensures nothing gets missed and helps make the closing process a little smoother for everyone.



/\ “Nor'East Exteriors truly sets the bar high. Their
professionalism, craftsmanship, and creative
approach make them an easy recommendation.”
- Alan Spotlow, One Team at William Raveis Real Estate

EXTERIORS N

ROOFING & SIDING

GUTTERS - WINDOWS « DECKING

YOUR PREFERRED

EXCELLENCE YOUR CLIENTS EXPECT

@hﬁ.%@ Call today for priority scheduling!
p 1 .1. h",: .
t "-E' Team@NorEastExteriors.com

www.noreastexteriors.com 25

"t : .
G, 1% PLAEE:Q}\ £

SCAN ME @) (860) 980-4465 2 conuunt' S

Serving ALL of CT | Licensed & Insured

REMODELING (203) 215-0835

ROOFING, SIDING, WINDOWS, DOORS & DECKS jhayremodeling@gmail.com

WASH Elevate your Events to Unforgettable
~ m Experiences With Our
- SHOREGLINE EVENT PLANNING SERVICES

~ 2 Auto Pros m

SPRING SALE, March 20 - April 30, 2026!

Call or text the number below to book!

Event Consultation

Event Staffing

- Servers

- Bartenders

- Kitchen Assistance
- Day of Coordinators

* FAA Drone Pilot

* 12,000 Homes Shot in 15 Years
¢ Licensed Real Estate Agent

* All Work Done In-House

He Caring
R o

Event Specialized Catering
- Grazing Tables/Charcuterie

A Full-Service Real Estate Photography Company

Now offering a one-time free add-on service of either
Floor Plans or a free Aerial shoot for your new listing, when
you place an order for a photo shoot! Savings of $120.
March 1st - April 30th.

Scan QR code below for promo codes

Senior Downsizing  Estate Sales &
Relocation & Decluttering  Online Auctions

- Hors d'oeurves
- Gourmet Stations

You have a specialty - so do we.
Our experts help families in times of transition and
relocation. Our services help eliminate the clutter

Call (203) 214-1618

s0 you can do what you do best, sell the home. - Certified Ceramic Coating Installer . :

Whether it is organizing and packing homes full of * Open Year Round A 0 @perfec“yplan"edpart!EShyAndrea £ i BY

possessions, managing clutter, clean-outs + Pick up & Drop off Available s b (O) @perfectlyplannedpartiesct = 1 PHILLIP INC
' X ' + Multiple Detailing Packages : = 1 L [ .

donations, and liquidating sellable items, let us
help remove the barriers and assist in getting the
house SOLD.

kwarner@caringtransitions.com

Real Extatn Photagraphey by Pl Rales

All Inclusive Celebrations, Perfectly Planned! 203.464.7491 SCANTO BOOK!

Karen Warner
203-589-6562

-+ Fully Insured > www.perfectlyplannedpartiesct.com

www.shorelineautopro.com
(203)896-9597 | - Madison, CT
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CLIENTS FIRST.
ALWAYS.

THOROUGH INSPECTIONS
for Informed Decisions

HOME INSPECTIONS
_d

* Radon Testing
 Termite Inspections

* Septic Inspections

* Mold & Allergen Testing

» Well Flow &
Water Quality Test

* Asbestos
» Residential

« Commercial

Same-Day Reports!

Mike Peterson

Perspectives@shootandshift.com
(860) 452-2578
shootandshift.com/home/perspectives

Del.eon Home Inspections LL.C
203 980-5140 | ®@ralph.the.home.inspector
Ralph@deleonhomeinspections.com

Design/Build | Lawn Maintenance | Mowing
Seasonal Clean Up | Mulching | Hedge Trimming
Pavers & Patios | Weed Control | Tree Trimming

Snow Removal | And More!

Bonito Y& Now
Mechanical Offering

Financing!

HVAC and Plumbing
Service and Installations

24/7 Emergency Services

ST

Over 34
years of

. Full-Service
experlence

e - : | : A ) ..,,.F_ / _
Residential & Commercial R i : o GIVING &0?&3%,? CE! =

N 960-0as-4902 40/ —_— EVIC TIO
=4 Toml il GUARANTEED
ol o & 8605092796

Your Trusted Family-Owned HVAC & Plumbing Business

C, 475-321-0537 €8 BonitoMechanical.com Luke Liquori | 203-240-5236

www.alphawpm.com
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PARTNER SPOTLIGHT

I : Guiding Transactions from
P R PHOTOS BY CHRIS DEVLIN

LLC

n a real estate market that moves

quickly and rarely slows down, the

value of steady, accessible counsel
cannot be overstated. For the agents and
clients who work with Parks & Pearson,
LLC, that steady presence comes in the
form of two seasoned attorneys: Philip
Parks and Dawn Pearson.

Based in Branford, Connecticut, Parks
& Pearson has built its reputation the
traditional way: through consistency,
responsiveness, and long-standing
relationships. With decades of
combined experience, Phil and Dawn
have seen the cycles of the market,
the shifts in legislation, and the ever-
evolving demands placed on agents
and their clients. Through it all, their
approach has remained the same. Be
hands-on. Be accessible. Stay engaged.

A Foundation Decades

in the Making

Phil began practicing law in 1988.
After several years as an associate
with a firm in New Haven, he made
the decision in the mid-1990s to open
his own office in Branford. What
began as a solo practice steadily
grew into a respected real estate-
focused firm serving clients
throughout Connecticut.

In the early 2000s, Dawn joined the
practice as an associate. Though they
attended the same law school years
apart, their professional paths aligned
at the right time. Over the years, their
working relationship evolved into a
partnership, formally establishing Parks
& Pearson, LLC.
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Today, the firm focuses primarily

on residential real estate, with Phil

also handling some commercial
transactions. Dawn’s practice extends
into landlord-tenant representation,
primarily representing landlords in
eviction matters and lease preparation,
as well as probate work, often assisting
families with decedent estates when real
property is involved.

While their practice areas are clearly
defined, their collaboration is fluid. If
one of them is unavailable, the other
steps in. Clients are always speaking
directly with Phil or Dawn. For agents
and clients alike, that consistency
provides reassurance in a process that
can often feel overwhelming.

Truly Hands-On Representation
In an industry where many law firms
delegate closings to large support

Philip Parks
brings decades
of experience
guiding clients
and agents
through

real estate
transactions in
Connecticut and
Massachusetts.

Dawn Pearson
works closely
with agents

and clients,
helping keep
transactions
organized and on
track from start
to finish.

“Clear
communication
carly in the process makes
every transaction smoother
for agents and clients alike.”

— DAWN PEARSON

teams, Parks & Pearson takes a
different approach. Their work is
handled in-house, and clients interact
directly with either Phil or Dawn
throughout the transaction.

They prefer to become involved as
early as possible, often when a buyer is
just beginning to consider a property.
By engaging at the start of the process,
they are able to anticipate potential
issues, clarify contractual language,
and streamline communication
between all parties.

They stay engaged from the beginning
of the transaction and after the
transaction. For good or bad.

That commitment extends beyond
simply preparing documents and
showing up at closing. It means fielding
questions from agents, responding
quickly to unexpected hurdles, and
ensuring that no one feels blindsided at
the eleventh hour.

A Resource for Agents

One of the qualities that sets Parks &
Pearson apart is their willingness to
support agents, even when they are not
representing the client in a specific deal.

It is not uncommon for an agent to call
Phil or Dawn with a question about a
transaction being handled by another
firm. If an agent needs guidance or
clarification, they are happy to help.

They try to work collaboratively. If an
agent calls and says the other attorney
is not responding, they are willing to
offer ideas and perspective. For agents
who consistently refer business their
way, that level of partnership matters.
It reinforces trust and builds long-term
professional relationships rooted in
collaboration rather than transaction
volume alone.

Staying Ahead of an
Ever-Changing Landscape

Real estate law is anything but static.
From smoke and carbon monoxide
affidavit updates to landlord-tenant
legislative changes and new reporting
requirements, the legal landscape
continues to evolve.

Rather than simply adapting
internally, Parks & Pearson make a
concerted effort to educate the agents
and clients they work with. When new
forms or compliance requirements
emerge, they proactively send
information to their network
explaining what is changing, what
documentation will be required, and
how to prepare clients in advance.

Their goal is simple. Avoid last-minute
confusion and keep transactions
moving smoothly.

It makes the entire process smoother
when everyone is engaged and informed
from the start.
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Grounded in Family and Community

,
OutSlde the Ofﬁce, bOth Phll and Dawn

prioritize family and community. Dawn D D
has been married for nearly 26 years

to her husband, who works in law D

enforcement. Together, they share a love

for travel and for rescuing senior dogs.

{ They currently have three. They also
g =_A spend time in northern Maine, where D
A snowmobiling, ATV riding, boating, and
3 the quiet of lake life offer a welcome
contrast to the pace of closing schedules.

Dawn has also been deeply involved

in community service throughout her @ Free Consultations
career. She has been a member of
the North Branford Rotary Club since ) Affordable Rates

2001, serving as President from 2003 to - .
2004, Secretary from 2006 to 2013, and @ Milita ry, Police and

Foundation Chair from 2013 to 2016. Fi refig hter Discounts
In 2008, she led a Rotary Vocational

Exchange team to Guatemala and
Honduras and currently chairs the
club’s Clothes for Kids project.

Her civic involvement extends to

local government as well. Dawn has
served on the North Branford Board of
Assessment Appeals since 2011 and has
been the Chairperson since 2014.

She is also passionate about charitable
work and has completed the Trailblaze
Challenge, a 26-mile hike to raise money
for Make-A-Wish Connecticut, twice.

Phil has been married for 40 years to
his high school sweetheart. They were
married in Scotland and now enjoy
time with their three grown sons and
young grandson. Philip also maintains a
practice in Massachusetts.

MANCINI PROVENZANO  FUTTNER

A Steady Hand at the Closing Table
In a profession often measured by ATTORNEYS AT LAW
speed, Parks & Pearson measure

success differently. For them, it is about

.f'“O . 13 g le:
ur goa 1S SImp Ce accessibility, preparation, clarity, and

stay engaged, anticipate issues, and 1 relationships that span decades. e ! (860) 718-4771
guide tl’lC de 211 2111 the way to ClOSing;” For agents seeking attorneys who
g answer the phone, anticipate changes m pfl awct ° Co m
—p R K in the law, and treat every transaction

with personal investment, Philip Parks S ') Uth | N g t on CT

and Dawn Pearson offer something

increasingly rare. A steady hand from CAROLYN FUTTNER MATTHEW MANCINI

contract to keys and beyond. .
cfuttnerempflawct.com mmancini@empflawct.com
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AMANDA KRUEGER

AND COMPANY
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akcodesign | 727-597-5707 | info@akco.design | 68 Bridge St #305 | Suffield, CT 06078

AMANDA
TOMLINSON

Lead Interior Designer
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SPECIALTIES

% Furopean Vacations
D Destination Weddings
T Cruises

BT Last Minute Gelaways

T Disney

ALEX PLANTE

Travel Adviser

QO o78-477-8352

9 alex@vonpackweplan.con
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Prepare for spring cleaning Tk -
oy dectuttering your -+ [T CRIEEEIS
space and your mind with

eco-friendly junk removal J‘r"'”'tl?ﬂmuval'lhe ﬂﬁeﬂﬂm

- Residential & commercial service
Same & next day Appointments
+ Locally owned & operated
« We recycle & rehome a2s much as possible
+ Donation receipts
+ Honest pricing

——————————————————————————————

I - 1
™ e
] b | b i R L i LRI ]
. - K] /s truck load or more i
1 *Dffer wabt in participating aneas only. Cannct be sombunid with sther .
I offers Applies to L8 treck loed or move. Terms and condRions aoply, rﬂ“PGN CODE: ]
) Ofer expises.on 331025 & X004 Junkkggers Franchisg SPELLE.  ISDECLUTTER 1
g Mgl rederved Each localion indepeadntly camed aad apedaied 1

Nicole J. Barillaro
Attorney - Partner

Interior & Exterior House Painting

UNWAVERING
SUPPORT

Powerfud Kesalfs

J Real Estate Law
@ Estate Planning
& Business Law
& Probate

—

m GAMBARDELLA
BARILLARO

{

475-227-0301

hicole@gblegalct.com

Connecticut Lawn
& Property Care,

DONE RIGHT

DIAMYND IMAGE

LAWRN & PROPERTY MANAGEMENT

Richard Hogen | Founder

(203)-710-4366
richhogen@diamondimagellc.com
diamondimagellc.com
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Parks & Pearson, LLC

Attorneys at Law
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Transform your property with our

SOFT WASHING SERVICES

FAST & EFFECTIVE!

RESIDENTIAL
Roof Wash
Siding Wash
Window Wash
COMMERCIAL

Glass Buildings
NEW ENGLAND AERIAL CLEANING [T PYR PN ISR

DROHE APPLEED SOFT WASHING
Hotels & Venues

CONTACT NE:ASA-MNTY

us NewEnglandAerialCleaning.com

80% Cost Savings
Compared to Traditional Methods

Phlllp And Dawn PersonallynHandle
WAll Aspects O Your REAlESate Chsing Nesds

203-488-8950 | parks-pearson.com
dawnpearson@parks-pearson.com | philipparks@parks-pearson.com | 765 East Main Street, Branford, CT 06405

No Outsourcing- Work Directly
with Us, Every Time!

.

4 rEl'.

Scan Lt’oiDi_'scus3) -
Your,Client!sg
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Long Established Local Company

Serving all Connecticut for over 45 years

Serving all of New Haven
and Middlesex Counties

We provide water treatment systems to homes and
business throughout the Guilford and shoreline areas

‘ s Full service of Well/Watar Systems
and Sewage Systems

= H20 Filtration [ Pumps/ Tanks
= Water Testing ~
= Wall Chlorination ~
-W&H Drilling =Well Inspections BBB
= Radon air and water removal e

7 DAY EMERGENCY SERVICE!
203-481-5666 » 203-458-8111 » 1-800-543-3578
VISIT US ONLINE: RHODESPUMP.COM

2351 BOSTON POST ROAD, UNIT 502

GUILFORD, CT 06437
LICENSED & INSURED #J1-0290544/P1-02828456

Home Staging Services

203.506.7934

interiorsbylindsay.com
lindsay@interiorsbylindsay.com

Interiors by Lindsay

) N2 Digital

UNLOCK YOUR

DIGITAL

POTENTIAL

How does it work?

Visit our Garden
Center & Gift Shop!

Your One-Stop
Landscaping
Shop That Takes
Care of
Everything, From

Start to Finish

In-House
Landscape
Designers &
Architects

COMPREHENSIVE LANDSCAPING - Design, Build, Maintenance, Masonry
Experience - Education - Expertise

MADISON
EARTH CARE

— Est. 1972 ——

CALL US AT 203-421-4358

MADISONEARTHCARE.COM
1250 A DURHAM RD. MADISON, CT 06443

B
SOCIAL REACH

Affordable organic social
media management

1

EMAIL CONNECT

Targeted email and
SMS campaigns

e

Our team of experts help your business stay "ﬂ
visible, credible, and connected online through expert
social media, email marketing, and website solutions.

WEBSITE ENGAGE

Smart website design
with chatbot integration

VISIT WWW.N2.DIGITAL FOR MORE INFORMATION
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COVER STORY

wilt on Relationships,
Proven by Results

PHOTOS BY ASCEND STUDIOS

aren Kline did not plan on a career in real estate. In fact, she laughs when she says she once
imagined a life where she could stay home, never work, and let her husband’s career carry the
oad. But life shifted quickly after she met and married her husband, who became a Connecticut
State Trooper. With long hours, months away at the academy, and a growing family, Karen learned early
that flexibility, resilience, and grit would be part of her story.

Today, Karen is a respected Realtor
with Coldwell Banker Realty in Orange,
Connecticut, known for her deep
knowledge of new construction, her
steady guidance with downsizers and
active adult clients, and a business
built almost entirely on referrals. After
28 years in real estate, Karen’s story

is one of reinvention, longevity, and
relationships that last.

An Unexpected Startin a

Model Home

Karen’s journey into real estate began
while she and her husband were building
their own home in the mid-1990s, in
Milford. At the time, she was staying
home with her daughters after leaving a
part-time role at Yale University’s financial
aid office. As she spent time in the model
home during the building process, a sales
director noticed her natural ability to
connect with people, listen, and help them
make decisions. Karen was offered a part-
time weekend role.

At first, she did not want it. It meant
work, and Karen will openly admit she
was not excited about that. But the sales
director’s confidence stayed with her, and
Karen decided to give it a try. She began
by answering phones and scheduling
appointments, then moved into helping
buyers choose interior selections. That is




consistent collaboration. Great River became a
major success, and in 2003, Karen’s work earned
her New Homes Salesperson of the Year through
HOBI, the Home Builders Association.

That recognition opened new doors. Karen was
repeatedly sent to sites that needed leadership,
including active adult communities and luxury
developments in lower Fairfield, Litchfield,
Hartford, and New Haven Counties. She became
the person companies called when they needed

momentum, structure, and results.
Karen Kline and her husband in

Aruba celebrating their 34th wedding o . i L
anniversary. — 2025 L A Skillset Built For Transitions

Karen’s early years in new construction shaped
her into a systems-driven professional. She

when she realized she genuinely loved the . understands how a home comes together from
process, the pace, and the people. the ground up, and she knows how to guide
clients through decision-making step by step.
In 1998, Karen earned her real estate That experience also gave her a unique strength:
license, thinking she might sell a few empathy and patience for major life transitions,
homes a year for extra income. She jokes ' especially downsizing.
that her goal was simply “fun money” to
take trips and make life easier. But the " Karen explains that active adult clients
business had other plans for her. In 2004, . often need time. They are leaving decades of
she became a real estate broker. b W - memories, and the process typically includes
adult children who want to be involved. It is
Building a Sales Operation " not just a transaction. It is a life change. Karen’s
From Scratch \ y approach is calm, supportive, and honest, and
A year after becoming licensed, Karen ' she has built a reputation for guiding clients
received a call that changed her - through these moments with care. -
career. A home builder expanding - €
into Connecticut reached out after In 2007, Karen stepped away from
hearing about her through a past client. development sales to return to existing
They were launching a major new home sales closer to home. It was a shift that
development called Great RiverGolf required her to relearn many parts of the
Estates in Milford and Orange, and business. Disclosures, buyer representation,
wanted Karen to run sales. negotiation strategy for resale homes, and
the rhythm of traditional listings were all
It was a true start-from-scratch different. She embraced the challenge and

assignment. When Karen arrived, the
community did not even exist yet. There

were trees, land, and a sales trailer being / In 2017, Karen joined Q
delivered. She was tasked with setting L‘& n Coldwell Banker,
up the office, building the marketing, MLO/ ’ where she found the

rebuilt again from the ground up.

hiring support staff, and creating the office culture and

systems needed to sell a large-scale Sellin g a home iS more professional

neighborhood. Her supervisors were out community she

3 b
of state, and she had to figure out much than a transactlon. It S missed, and she
of it on her own as they depended on her. o 0 09 9 has continued
a major life transition.” ;..
By May 1999, the site was open for every year
business, and Karen quickly became since.
the face of the community. She was

a not only selling homes, but she was
TR = selling a vision. She built strong
Karen Kline and her family celebrating her daughter’s wedding in Newport, Rhode Island. relationships with agents across the

— May 2025

region through broker events and
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comes from referrals, which tells me
I’ve done my job the right way.”

— Karen Kline

Recognition That

Reflects Consistency

Karen does not describe herself as

a pushy salesperson. Her business
philosophy is simple: focus on quality,
and the quantity will follow. Today, she
estimates that about 95% of her business
comes from referrals, including past
clients, friends and family, and trusted
professional partners.

Her accolades reflect both performance
and trust. Karen has been named a Five
Star Realtor by Connecticut Magazine
for 14 consecutive years, an honor
based on client feedback and strict
criteria. She was named as a Top-
ranked RealTrends Verified agent in
2025. She has also consistently reached
Coldwell Banker award levels, earning
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President’s Circle recognition, a level
achieved by only a small percentage

of agents internationally. She holds a
relocation designation and has worked
with relocation clients for over a
decade. She also became a Certified
Negotiation Expert, sharpening the
skills that help her protect clients
through complex deals.

The Heart Behind the Business
Outside of real estate, Karen’s life is full.
She and her husband have been married
since 1991, raised two daughters, and
are entering an exciting season as
grandparents. Their family is growing
quickly, and Karen speaks about it with
genuine joy. They have a 20-month old
grandson, a granddaughter who was just

Karen Kline and her husband with their first
grandchild, Ronan, born August 4, 2024.

Karen Kline, her husband, daughters, and
grandson at Fenway Park for the Yankees—
Red Sox game. The Yankees won 5-3. —
September 2025

born, and another granddaughter on the
way in early July.

She also carries a chapter that shaped
her deeply: for the first 33 years of
their marriage, her parents lived with
her family, she lost her dad in 2013,
and Karen then became the primary
caregiver for her mother through severe
dementia, having lost her in 2024.
Balancing caregiving with a full-time
real estate career demanded resilience,
and it reinforced what Karen already
believed: people need support most
during life’s biggest transitions.

That belief is exactly what she brings

to her clients. Karen’s success is not
built on volume alone. It is built on
trust, relationships, and a reputation
for showing up, staying steady, and
doing what is right. After 28 years, her
story proves that a career can begin by
accident and become a calling when it is
rooted in service.

BUILT FOR

OPENING DAY

& al S § ; f.r‘: -;r? :
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The season is long. Your lending partner shouldn’t fade
after the first inning. | bring steady execution, fast
underwriting, and clear expectations to EVERY DEAL.

MAJOR-LEAGUE LENDING FOR

MAJOR LEAGUE AGCENTS

Evan Potter

Branch Production Sales Manager
NMLS# 621465

C 203.530.0109
E epotter@revolutionmortgage.com
W revolutionmortgage.com/fepotter

Revolufion

MORTGAGE

1= COMPANY NMLS#1686046

ADVERTISEMENT | T2 Financial, LLC. D.B.A. Revolution Mortgage is an Equal Housing Opportunity Lender NMLS #1686046 (Nationwide
Multistate Licensing System - www.nmisconsumeraccess.org) Terms, conditions, and restrictions may apply. All information contained herein is
for informational purposes only and; while every effort is made to ensure accuracy, no guarantee is expressed or implied. Not a commitment to
extend credit. Branch Address: 131 Broad Street, Unit 102, Milford, CT 06460 - Branch NMLS: 2477879 - Branch Phone: [(203) 872-2622



The Ultimate Real Estate
Marketing System

/Leads on\

Demand
ALL FOR

Get Capture

Referrals Leads $ 9 g/M o '

"]
s” s
Gather Automate
Data

Conversations

BOOK A
capture DEMO
Manage and To DAY AT

Close Deals

o leadling.com

N~ .

Get More Leads, Close More Deals &

Become the Most Trusted Agent in Town.
At Leadling, we help realtors and mortgage brokers level up with powerful
IDX-powered websites and Al-driven outreach systems. Our platform is built

to generate leads, automate follow-ups, and keep you top-of-mind so you
can spend less time chasing and more time closing.

ot 475-260-6555
ea I n g david@leadling.com

www.leadling.com

Locally Crafted Gifts

That Strengthen Client Relationships Long A

22 pinning peut E

ta 41;(1,’ -
BIRCH & TWINE

REFILLERY

\\ 27
LEONI ELECTRIC

With over 19 years of experience,
we're knowledgeable in all aspects of
Residential and Commercial projects.

"These guys are the
best! Ron was super
friendly, right on time, and got
the job done without any hassle.
He explained everything in a way
that was easy to understand and made
sure everything was safe before they left.
It's nice knowing | can count on an electrical
company that actually cares about their
customers. Definitely top-notch
service—I'll be calling him again for
sure and recommending him to
friends and neighbors!" -
Samantha D.

(203) 605-7724
ronleonielectric@gmail.com

fter Closing.

Bulk Goods _.
Seasonal Workshops
e Locally Made Gifts

Reach out to discuss how we can elevate your business
by curating the perfect closing gift or client experience!

hello@birchtwine.com ¢ birchtwine.com

Timothy L.
GGeraghty

LLC | Law Office

CLOSINGS MADE SIMPLE

WITH A PARTNER YOU CAN TRUST

¢, 860.200.8865 () 866.624.6693
@ www tlglawoffices.com

landlawyers@gmail.com
Q@ 28 North Main Street | Suite 201
West Hartford | Connecticut 068107
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All About New Haven/
Middlesex Real Producers

The first Real Producers magazine
started in Indianapolis in 2015. Real
Producers is now in over 130 markets
across the nation and is continuing to
grow nationwide.

A: The top 300 real estate agents across
New Haven and Middlesex Counties and
our preferred partners.

A: We believe that we are better together.
When we surround ourselves with

other successful, like-minded people,

we grow to new heights. Real Producers
is a platform that brings together the
most accomplished individuals in the
Connecticut real estate sector.

By curating an exclusive community
comprised of the top 300 real estate
agents and RP-vetted businesses

in each market, we foster a shared
space for sharing stories, celebrating
successes, discussing market trends,
and highlighting upcoming events. Our
monthly publication is dedicated to
connecting, informing, and inspiring,
encompassing anything that contributes
to the enrichment of our community.

A: Yes! We have specific networking
events throughout the year.

A: The process for getting featured in
our magazine is straightforward. To be
eligible, you need to be on the top 300
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list, and we value nominations highly.
Whether you’re a real estate agent,
business, broker, owner, or someone
who admires the work of others, you
can nominate individuals, including
yourself. Even office leaders have the
opportunity to nominate outstanding real
estate agents. We take every nomination
seriously and consider anyone from

the top 300 list who is brought to our
attention. While we cannot guarantee a
feature, we strongly encourage you to
connect with one of our team members,
show support for Real Producers, and
participate in our private events. These
steps can enhance your chances of being
featured in our publication.

A: Zero, zilch, zippo, nada, nil. It costs
nothing to agents, so nominate away!
We are not a pay-to-play model. We
share REAL stories of Real Producers.

A: The RP-vetted businesses featured in
our publication represent the some of

best in the business in their respective
categories within the Connecticut
Shoreline. You can easily locate them

in our index. We do not randomly
select businesses, nor do we collaborate
with every business that approaches

us. We prioritize businesses that have
received your stamp of approval
through recommendations and each
business showcased has been personally
recommended by many of the top
agents featured in our publication.
Before featuring any business, our team
conducts additional vetting to ensure
they align with our community’s values
and bring substantial value. Our aim

is to build a robust network that not
only includes the best real estate agents
but also features top-tier businesses,
fostering collective growth and strength
within our community.

A: If you want to recommend a business
that works with top real estate agents,
please email or message us -

Email: sam.kantrow@
realproducersmag.com

EXPERT GUIDANCE.
BETTER LOANS. <
LOWER RATES.

At FairWorld Mortgage, we work for our clients— not

the bank. We have hundreds of loan options and a )
deep bench of lenders competing foryour business. ~,

B -
Your loan should be as unique as you are. '
That's why we continually build strongdending - N
relationships that allow us to deliver . N N

custom-tailored solutions for your next purchase or
refinance-- no matter if it's a primary residence,
vacation home, or investment in place of what's
currently there.

ywy WY

Whether you are a first-time homebuyer or a
seasoned investor seeking creative financing
solutions, we are the mortgage company you can
trust to achieve your goals with confidence and ease.

BAILEY TUTHILL

Broker/Owner

NMLS 1600158
Bailey@FairWorldMortgage.com
203-623-7834 | www.fairworldmortgage.com



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

ELEVATE YOUR

| ® SPACE WITH
st TIMELESS LUXURY
v e

DISCOVER BESPOKE INTERIORS
CRAFTED FOR THE DISCERNING FEW.

For more information:
www.bespokehome.studio
hello@bespokehome.studio

@stephherzoginteriors

sleph herzog




