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SECURITY

TITLE COMPANY

GROUNDED IN MONTANA
ROOTED IN COMMUNITY
SINCE 1982

Security Title Company is Southwest
Montana’s locally owned title insurance
and escrow company. It's our honor to
provide peace of mind to our friends
and neighbors by eliminating risk during
real estate transactions.

Rooted in Montana, we're bullish about
making real estate transactions simple
and secure for REALTORSE, lenders,
buyers, sellers and developers in
Gallatin, Madison and Park counties.

For over 40 years, Security Title
Company have proudly been serving the
people of Southwest Montana, instilling
confidence when real estate changes
hands.

When you head to the closing table, you
trust that the property you are buying
has a clean title, that all of the right
boxes have been checked and that every
little detail has been seen to. That's
what we do.

We meticulously research the history of
the property, underwrite title insurance
policies and serve as a neutral third
party to handle all of the details when a
property changes hands.

We look forward to helping you. If you
are currently working with us, find your
team using the details below or get
location information for our offices in
Bozeman and Big Sky.

1160 S. 25th Avenue, Bozeman MT 59718
33 Lone Peak Drive, Suite 205, Big Sky MT 59716

406.522.5500 | info@sectitle.com

TITLE SEARCH TITLE INSURANCE

CLOSING SERVICES (ESCROW)

DEVELOPMENT AS5ISTANCE



HELPING YOUR CLIENTS FEEL
AT HOME FROM DAY ONE.
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TOP AGENT

TO THE TOP 1L

A CURATED CELEBRATION HONMORING MONTAMNA'S TOP 500 REAL ESTATE PROFESSIONALS FOR 2026

Kate Shelton Jess Wellar Arnica Rae Bess Bird
Writer Writer _ Photographer Photographer
Arnica Spring Photography Bess Bird Photography

BOZEMAN FLATHEAD VALLEY MISSOULA
ARMORY HOTEL HOLLMAN MILLER GALLERY FLORABELLA
WEDNESDAY | WEDNESDAY THURSDAY
APRIL 22 2-4 PM APRIL 29 2-4 PM APRIL 30 2-4 PM

Amber Siderius Corey Dostal Mason Messner John Weaver
Photographer Photographer Photographer/Videographer Videographer
Amber Siderius Photography KILN Media Messner Media Omnivista Productions

ARMORY HOTEL  (JFLORABELLA  HOLLMAN MILLER GALLFRY

remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

BLINDS

OF BOZEMAN

Blinds
Shades
Shutters

Draperies
Motorized Shades

With over 11 years experience, bring life into your - a—— | CONTACT US TODAY FOR YOUR FREE,

S | IA D E D home with Shaded Window Coverings. ’ . : T > NO-OBLIGATION CONSULTATION!
in- [ ' ' " 23 i i
Schedule your free in-home consultation today to get the expert advice | - . : 406,580 7033

Window Coverings

you need when it comes to your window treatments! \ ,E BLINDSOFBOZEMAN .COM

406-360-8272 | www.shadedwc.com | sales@shadedwc.com
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

1031 EXCHANGE
IPX1031

Russell Marsan
(530) 755-8355
ipx1031.com/marsan

ARCHITECT

Stillwater Architecture
Robert Gilbert &

Michael Donohue

(312) 655-0940
stillwaterarchitecture.com

Studio Architects (BZN/Big Sky)
Leah Shute & Van Bryan

(406) 586-4777
studioarchitects.net

ATTORNEY - REAL ESTATE
KLH Advisors PLLC

Kelley Lewis

(303) 829-6536
klhadvisors.com

AUDIO/VIDEO, SMART
HOME, SECURITY & MORE
Eyehear Luxury Home
Technology (Whitefish)
Matt Grant

(406) 752-3536

eyehear.us

BANKING & MORTGAGE
LENDING

Whitefish Credit Union
(406) 758-0493
whitefishcu.com

BLINDS/ SHADES/ SHUTTERS
Blinds of Bozeman

Chase Syverson

(406) 580-7033
blindsofbozeman.com

Bridger Blinds (BZN/Big Sky)
Michelle Douglas

(586) 260-1206
bridgerblinds.com

Shaded Window
Coverings (Missoula)
Ryan Gilberts

(406) 360-8272
shadedwc.com
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CIVIL ENGINEERING AND
LAND SURVEYING
Gaston Engineering &
Surveying (BZN/ Big Sky)
Julie Verellen

(406) 586-0588
gastonengineering.com

CLEANING & CONCIERGE
Morphos Homes
(Kalispell & Missoula)
Ashli Fry

(406) 223-9160
morphoshomes.com

COUNTERTOPS

— GRANITE/QUARTZ
Integrity Granite (Missoula)
Mindy Scharff

(406) 523-1907
missoulagranite.com

CUSTOM CLOSETS/GARAGES
House in Order (BZN/Big Sky)
Andy & Kendyl Escobar

(406) 582-0929
houseinorderclosets.com

ELECTRICIAN

Sacry Electric (BZN/Big Sky)
Camden Sacry

(406) 490-2782
sacryelectric.com

ESTATE CONCIERGE
Back Nine Properties
(BZN/Big Sky)

Chris Rigg

(303) 818-2272

House of Wild
Caleb Vance

(480) 271-9998
houseofwildmt.com

EXCAVATION, SEPTIC
DESIGN & INSTALLATION
Terrain (Bozeman/Big Sky)
Dave Morrison

(406) 570-9960
Terrainmt.com

FINANCIAL COACHING
Bridge to Wealth Team
- WestPac Wealth
Michael Hixson

(406) 306-7877
bridgetowealthteam.com

FINANCIAL PLANNER
Ascend Financial Group
Kyler Harder

(406) 551-0814
ascendfinancialguide.com

FLOORING/INSTALLATION
The Flooring Spot (Kalispell)
Brooke Otto

(406) 755-1136

GARAGE ORGANIZATION
Levrack

Ryan Stauffer

(402) 641-0850
levrack.com

GUTTERS/ROOFS/
WINDOWS/SIDING

Mighty Dog Roofing (Missoula)
Nick Whitehead

(406) 647-0564
mightydogroofing.com/
western-montana

HANDYMAN SERVICES
Heritage Handyman
(BZN/Big Sky)

Peter Wipf

(406) 836-0311
heritagehandymanmt.com

HIGH END CUSTOM BUILDER
Authentic Inc (BZN/Big Sky)
Jeff St. Cyr

(406) 581-5489
authenticincmt.com

Edgell Building (Missoula)
Mark Edgell

(406) 721-1826
edgellbuilding.com

Gooden Construction
(Missoula/ Flathead)
Wade Gooden

(406) 880-4409
goodenconstruction.com

Lohss Construction
Chris Lohss

(406) 581-7554
lohssconstruction.com

Porlier Custom Homes
(BZN/Big Sky)

Steve Porlier

(406) 624-8115
porliercustomhomes.com

Teton Heritage Builders
(BZN/Big Sky)

Robert Donaghey

(406) 539-0084
tetonheritagebuilders.com

Triple Peak Construction
(Bozeman)

Andrew Clark

(406) 595-3064
triplepeak.construction

HOME REPAIR / HANDYMAN
Witts End (Kalispell)

Frank Witts

(406) 890-8579

HOT TUBS, SWIM SPAS,
COLD TUBS & SAUNAS
Mountain Hot Tub
Shayna Blaser

(406) 586-5850
mountainhottub.com

HVAC SERVICES

Monarch Heating &

Cooling (BZN/Big Sky)

Joe Miller

(406) 924-6066
www.monarchheatingandac.com

INSPECTIONS
Inspect Montana
Tim Netzley
(406) 241-9464
inspectmt.com

Maschino Property
Inspections (BZN/Big Sky)
Sam Maschino

(406) 451-3529
maschinoproperty
inspections.com

INSURANCE

Jeff Weedin State Farm
(BZN/Big Sky)

(406) 586-4900
jeffweedin.com

Jon Shaw State Farm: (Kalispell)
(406) 314-6505
agentjonshaw.com

Tamara Majszak Agency
Farmers Insurance

(BZN/Big Sky)

(406) 577-2190
agent.farmers.com/mt/bozeman/
tamara-majszak

INTERIOR DESIGN/
HOME STAGING
Creekside Interiors
(BZN/Big Sky)

Kristen Johnson

(406) 788-1585
creeksideinteriorsmt.com

JUNK REMOVAL &

MOVING SERVICES

Junk in the Trunk (BZN/Big Sky)
Lisa Gambrel

406-579-8229
junkinthetrunkmt.com

JUNK REMOVAL SERVICES
Missoula Junk Removal
Megan Bowman

(406) 240-2450
missoulajunkremoval.com

LANDSCAPING / LAWN

Top Dog Landscaping & Snow
Removal (BZN/Big Sky)
Charlie Kesner

(406) 437-8599

topdoglsr.com

LUXURY INTERIOR

DESIGN SERVICES

Collective Design (BZN/Big Sky)
Adrienne Rynes

(413) 281-6628
thecollectivedesign.com

Domaine Interiors
Rachael Celinski
(406) 599-4274
domaineinteriors.com

MORTGAGE LENDING
Brett Evertz- Evergreen
Brett Evertz

(406) 629-0132
evergreenhomeloans.com/
brettevertz

First Security Bank
(BZN/Big Sky)

(406) 585-3800
ourbank.com

US Bank

Gina Marshall
(406) 600-8699
ginamarshall.com

Mountain Lake Mortgage
Dave Christensen

(406) 751-2350
mountainlakemortgage.com

PrimeLending

Steve Cooney

(406) 214-2550
lo.primelending.com/missoula/

Union Home Mortgage
Amanda Torgerson
(406) 539-1251

MOVING / STORAGE
MESA Moving and Storage
Troy Clark

(406) 324-7133
mesamoving.com

MOVING COMPANY
Yellowstone Designer Moving
& Storage (BZN/Big Sky)
Wyatt McGregor

(406) 581-4635
yellowstonemoving.com

NEW HOME BUILDERS
Westcraft Homes (Kalispell)
Andrea Cameron

(406) 257-8249
westcrafthomes.com

ORGANIZING AND
MOVING ASSISTANCE
Gather & Go (BZN/Big Sky)
Rebecca Oberly

(406) 539-5036
gatherandgomt.com

PAINTER

Russo Painting (BZN/Big Sky)
John Russo

(406) 581-0270

PHOTOGRAPHY - PORTRAIT
PHOTOGRAPHY

Amber Siderius
Photography (Kalispell)

(406) 261-0223

PLUMBING/HEATING

Dutton Plumbing &

Heating (Missoula)

Garrett Dutton

(406) 561-3115
duttonplumbingandheating.com

RADON TESTING
AND MITIGATION
Bozeman Radon
Jeff Squire

(406) 404-6835
bozemanradon.com

REAL ESTATE PHOTOGRAPHY/
VIDEO/MATTERPORT

Austin Michael Seback
Photography

(303) 862-0835
seback.photography

Kiln Media (Missoula)
Corey Dostal

(406) 241-0458
kilnmediahub.com

Messner Media (BZN/Big Sky)
Mason Messner

(406) 600-8108
messnermedia.co

RESTORATION & CLEANING
Hawthorne Restoration
(Missoula/ Flathead)

Sage Augare

(406) 207-2516
Hawthornehomerestoration.com

Xtreme Restoration &

Carpet Cleaning

Kalispell

(406) 471-1143

Bozeman

(406) 451-5246
www.xtremecarpetcleaning.biz

RESTORATION - WATER,
FIRE & MOLD

Paul Davis Restoration
(BZN/Big Sky)

Andy Krawczel

(406) 898-4696
pdswmontana.com

ROOFING CONTRACTOR
Top Edge Roofing:
(BZN/Big Sky)

Elijah Haugen

(406) 570-0832
topedgeroofing.com

SPECIALTY GIFTS
Trovare (Whitefish)
Mallory Hickethier
(406) 868-7961
trovaremt.com

TITLE COMPANY
Chicago Title of Montana
(406) 300-6110
montana.ctic.com

Fidelity National Title
of Montana

(406) 300-6110
fntmontana.com

Flying S Title & Escrow
of Montana

(406) 570-2882
fste.com

Insured Titles
(406) 570-2882
insuredtitles.com

Security Title (BZN/Big Sky)
(406) 580-7169
sectitle.com

TitleOne
(714) 907-6430
titleonecorp.com

VACATION RENTAL
MANAGEMENT
Unwritten Stays
Caleb Vance

(480) 271-9998
unwrittenstays.com

Montana Real Producers -
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When things go wrong,
we do what's right.

12 - April 2026

PAUDAVIS

Property Restoration Experts

WATER # FIRE » MOLD » STORM

Since 1966, Paul Davis has helped families
and businesses recover from the worst—
fires, floods, and major disasters. With
decades of experience and 24/7 emergency
response, we bring clarity to chaos and
stand with you every step of the way.

Veteran-owned and rooted in Montana, we
proudly serve Bozeman, Big Sky, Livingston,
Butte, Helena, and beyond. Trusted by
Montana's top Realtors, we're the team you
want by your side when it matters most.

A LISTING ISN'T MARKET-READY
UNTIL THE PROPERTY IS HANDLED.

C SIDERIT

If you've ever had a listing that needed immediate cleanup, irfgation
repair, or snow removal, you know how important it is to get it
handied quickly and done right. When you call us, we promise:

= 48-hour new listing turnaround
= Clear communication

«One team, one point of contact
«Proy ional execution

Cluiet, all-electric service

= Cingoing listing support

MESA

LOGISTICS-STORAGE-MOVING

>

Whether moving across town or just around the corner, Mesa's experienced crews are ready to help.
As a trusted local company we provide reliable, tailored solutions that take the stress out of moving.

— -

LOCAL'MOVES | LONG DISTANCE MOVES s« ST E SOLUTIONS .
Packing/Unpacking | Custom Packing | Speciality.Items | Virtual Estimates '

locations in Helena & Bozeman | 86 6.784.1550 | mesamoving.com

Housewares | Gourmet Food | Cooking Classes

317 Central Avenue £102 Whitefish, MT 59937
406.730.8515 | www.trovaremt.com

(@)

LE CREUSET ')

FRAMCE « 1525
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THE FARMHOUSE
AT COOLWATER

4,450 SF | 4 Beds | 3.5 Baths
Ofice/Bedroom | 3-Car Garage

2.5 Acres | Mountain Views
AVAILABLE SPRING 2026

CONTACT Us TO SCHEDULE
A PRIVATE TOUR.

BOZEMAN, MT
406-595-3046

www. TriplePeak.Construction

57

B
=
=
=
=i

TRIPLEPEAK

TRIPLE PEAK CONSTRUCTION

CUSTOM HOME BUILDER
DESIGNED WITH INTENTION. BUILT WITH INTEGRITY.

MASCHINO

PROPERTY INSPECTIONS

i | MONTANA’S PREMIER PROPERTY INSPECTORS
’ j | I“ L. I | We are the premier property inspectors in the greater Bozeman,

| ol Montana area. State Licensed, Internachi Master Inspector, CCPIA
| =g 5"" =18 Certified, and highly experienced. We are your best choice!

COMMERCIAL//RESIDENTIAL

406.451.3529 - mpibozeman@gmail.com
maschinopropertyinspections.com

| |l I I! u i STER B OVER 500 5 STAR REVIEWS
e g i3 ~ : e Fry 18
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Building in the
Flathead since 2004.

Whether your clients are across the country
or across the street, you can register them
for any Westcraft Homes subdivision or
semi-custom build in the Flathead Valley —
no in-person visit needed. We'll honor your
registration just as if you walked through
the model home door together.

Your clients, our commitment.

Let’s build something great together!
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THE 2026 BOZEMAN
REAL PRODUCERS
ROUNDTABLE

he 2026 Bozeman Real Producers Roundtable, hosted at The Baxter,
I was an incredible gathering of insight and collaboration. Martha and
Charlie Johnson represented the Big Sky market, while Mitch Hanson
and Wallis Bryan shared grounded, real-time perspective on Bozeman across
the Big Sky MLS. Thank you to our panelists for leading such a thoughtful
conversation, to the agents and partners who contributed from their tables,
and to our generous sponsors, Monarch Heating & Cooling and Gina Marshall,
Loan Officer powered by US Bank, for supporting the room.

18 - April 2026 Montana Real Producers - 19
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Don’t
oul grow
growth

i As your business continues to
/ expand to meet the needs of your

— clients, Ascend Financial Group is
Liz Zink here to grow alongside you —
- - delivering customized financial
Title Officer solutions, tax-efficient approaches,
and responsive service designed

to support business partners of

Tracy Dunn Roz Johnson Jess Stephens
Escrow Officer Escrow Officer Title Officer

every size.
L]
TitleOne ASCEND
a title & escrow co. FINANCIAL GROUP
. P. 406.551,0814
Sara Young Jessica Lemmon E. KHarder@FinancialGuide.com

4204 Ravalli 5t., Suite 102, Bozeman, MT 59718

Escrow Assistant  Market Leader AscandFi et carm

— —w’ﬂj‘

¥

3991 Valley Commons Drive | TitleOneCorp.com | 406.602.5347

E—
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A Lending Partner
You Can Trust

We value partnerships with Montana’s leading real estate professionals.
Our flexible lending solutions, responsive support, and secure, stream-
lined online application help ensure efficient transactions—with the ability
to close anywhere in Montana.

Why Agents Choose Us

= |oans are never sold, kept “in-house”

= Flexible local underwriting

= Not subject to strict secondary market guidelines
= No origination fees or PMI

Real Estate Lending Options

= Residential

= Condos

»  |nvestment Properties
= Commercial Buildings

=  Construction &

Whitefish
= |land =3¢ >CREDIT UNION
= Home Equity

Partner with Whitefish Credit Union
whitefishcu.com|(406) 862-3525

Equal Housing Opportunity.

MOVES THAT MAKE SENSE

Your moving
organization solution in
Southwest Montana

Moving Downsizing Home
concierge support organization

We turn the chaos of
moving into a calm,
systemized, and enjoyable
experience.

Rebecca Oberly
406-539-5036 « rebecca@gatherandgomt.com

Care that transforms homes
and the lives inside them:

Residential and vacation rental cleaning
Home Services Management

Concierge support

Travel Covering the Missoula & Kalispell area

MORPHOS

HOMES

TRAMNSFORMING SPACES

Montana Real Producers - 25




Primelending m AR

Trusted Experts. Proven Results.

Montana’s Best by Your Side

\ { b
: _ | aaie
s i
v ) 2

Steve Cooney

Froduction Manager | NMLS 487376 Praduction Manager | NMLS 1545221

(406) 214-2550 (406) 529-1537

Visit lo.primelending.com/missoula to learn more

Top-Tler Communication Personalized Solutions

265 West Front 51 | Missoula, MT 59802

Home Loans Made Simple.

@ oL HouSiig pencor PrTILARAING 15 wholly Swned SuBSIary of Stati-charberad bane and Isan axempt temass 11 MT. V010818, M O IVI E N I U M B d '
ISN'I SEASONAL
Inspection Issues? Punch List Problems? Closing Day Curveballs? | =L
We handle it. Quickly. Professionally. : - .

And with clear communication that makes YOU look like the hero.

Top agents trust us because we: A '. Where mOSt agentS See

Show up fast « Communicate clearly

Respect your clients and your reputation b 0 bSta C I ESI yo u See a dva nta ge 5

Handle EVERYTHING on the punch list

= ——.-_.

L

Work with a
partner who

CHICAGO TITLE shares your

®m RESIDENTIAL & COMMERCIAL SERVICES | MONTANA a p proa(‘;h 2

Punch list &
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INDUSTRY EXPERTS

Blending intentional

design with exceptional
craftsmanship, the home
embodies warmth, refined
luxury, and a deep connection
to its natural surroundings.

In this Q&A, the team shares
how their partnership came
together, what meaningful
collaboration looks like

on a project of this scale,

and the standout details that
make The Hygge

Mg House unforgettable.

% ‘Hﬁﬁ i

Q: How did your working
relationship begin on this
project, and what made it a
great fit from the start?
Porlier: Rachael and PCH

B Ll l [t w l l-l/l j —— . . 5 x ' = have worked together for the
by y ! ; y past six years, collaborating
’ rl t 6 rl t l O rl l T g Sl : L - primarily on projects in Big

of Thoughtful o
COLLABORATION

has consistently challenged
our growth while helping us
execute her vision.

Domaine: Originally, there
was a different contractor
on the project, but it wasn’t
the right fit. When the clients
asked for recommendations,
we provided several names,
including Steve Porlier. He
was upfront, honest, and
immediately ready to step
in. His leadership made the
transition seamless for me,
the clients, and the architect.

~ = e’ | B

=5 s =l wiby ¢ - -
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Q: Give me the home’s
design narrative. What story
does that home tell?
e Porlier: Domaine’s design
narrative tells a story of
thoughtful, cohesive design—
where every detail feels
connected and purposeful.

I truly appreciate the way

omaine Interior

and Porlier Custom

Homes recently
collaborated to bring a truly
special vision to life: The
Hygge House. Set against

— =
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the breathtaking backdrop
of Big Sky, this thoughtfully
designed retreat is the result
of seamless teamwork
between two Montana Real

Producers Preferred Partners.

28 . April 2026

Rachael carries that vision
through each project. We
always walk away with a
deeper appreciation for
the design and how it all
comes together.

Montana Real Producers - 29
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Domaine Welcome to

The Hygge House in Big
Sky, Montana — a serene
retreat where warmth and
comfort meet the rugged
beauty of nature. This
thoughtfully designed
home embraces the prin-

protecting the design intent
and the overall vision.

Domaine: Clear expectations
around everyone’s roles

are essential. Integrity,

trust, and competency are
the foundation of strong

teamwork really showed up.
Domaine and Rachael truly
understand construction
and what it takes to get a
project across the finish line.
Rachael’s awareness of how
difficult that last five percent
can be is honestly a Godsend

I
m
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ciples of hygge, blending
organic textures, soft

collaboration. Every member for a builder.
of the team must work from

LT
T

neutral tones, and natural,
intentional elements
to create a peaceful,

the surrounding Spanish
Peaks mountain range and
lush treescapes serve as the
perfect backdrop, offering a
constant connection to the
outdoors. Whether enjoying
the cozy warmth of the

coordinated drawings with
focus and intentionality.
Allowances must be

the end, when the home
was being revealed to the
owners, that the magic of

Domaine: Toward the end
of the project, when all the
hard work, due diligence,

™ . inviting atmosphere. realistic, current, and clearly and attention to detail truly
‘Il [ communicated so there are come together, it’s incredibly
EBx H § i ’ Every corner invites you to no surprises. rewarding—for both me and
3= 3 y relax and unwind, from the the clients—to see the vision
e ) gy rich wood accents and stone Q: Was there a moment fully realized.
B finishes to the abundance during the project where
of natural light pouring you really felt the magic of Q: Which space in the
through large windows. teamwork come together? home are you most proud
The breathtaking views of Porlier: I'd say it was toward of and why?

Porlier: The space I'm most
proud of is the main living
area. Creating a room with

mostly glass and soaring
ceilings that still feels warm
and inviting was a huge
achievement. From the

Q: Anything else you really
think should be known
about this project?

Porlier: One thing I'm really

materials and lighting to the proud of is the overall

interior or stepping outside
to take in the crisp mountain
air, The Hygge House

is a tranquil haven that
harmonizes with the natural
beauty of Big Sky.

architectural dividers that
define the space, the living
area truly feels cozy and craftsmanship—while still
serves as the heart of the staying within a disciplined
home. budget. Our goal is to break
into the Big Sky market

by delivering a truly high-
end build experience and
exceptional quality at a
competitive price point,
and this project is a great
example of that.

quality of this home—
from the materials to the

= 4 |
I
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Another standout feature
is the hidden pantry, along
with the glass floor detail
that gives a view down into
the wine room.

—
[

Q: What does “good
collaboration” look like

to you in a build like

this? How did you keep
communication flowing?
Porlier: Good collaboration
on a build like this means
everyone stays aligned
from the start—clear
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Domaine: I truly love
every space in the home,
but the wine room is my

Domaine: This project,
although large in size, feels

iy

‘Att-ﬁ!e!!!

expectations, quick decision-
making, and a shared
commitment to quality. We
kept communication flowing
through regular check-ins,
consistent updates, and
staying proactive anytime
questions came up. The goal
was always to keep things
moving smoothly while

favorite. With its glass
ceiling, climate control, and
custom white oak racks
with integrated lighting, it’s
both highly functional and
visually striking. It’s not just
a practical feature—it’s a
work of art, softly glowing
and connecting both levels
of the home.

completely the contrary.

It is intimate, warm,
inviting, comfortable, and
truly embodies refined
luxury. The intentionality
in materials, textures,
comfort, practicality,
durability, and tactile
quality all came together to
form a beautiful home.
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TANNER AASHEIM
NMLS# B92056

ROS551 BENNER
NMLSH 1231612

PETER MORGAN
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Wade Gooden - Owner E T e ' solutions and superior support. Together, we can
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Bozeman’s Original Custom Closet &
Garage Storage Company

A

HOUSE OF WILD

DME & CONCIERGE

WHITE-GLOVE HOME CARE
CONCIERGE FOR LUXURY HOMES

House of Wild Home & Concierge is a

luxury home concierge and care service

for discerning homeowners who expect -
more than basic oversight. We manage IR
the details that elevate both your home -
and your lifestyle—from personalized

arrival preparation and trusted local

arrangements to discreet care when

e _you’'’re away—so every return feels Caleb Vance, Owner
seamless and effortles's.. 480-271-9998

Elevating Life in the Wild.

houseofwildmt.com By Referral & Inquiry

We're nol | justianother lender.

We’re your neighbors—powered by a national team that helps us deliver
On Time and

BOZEMAN " d HELENA & . BILLINGS
OFFICE { GREAT FALLS | OFFICE
i R OFFICE
Ei5E Wl  EnE
o s r'gr‘l!y._
B - IR
. ) .
Brett Evertz hP~e Crystal Eckerson i Kelly Duray

H O U S E IN O R D E R AVP of Production | NMLS 523473 Branch Manager | NMLS 400351 Branch Manager |NMLS 716674

STORAGE SOLUTIONS 406.624.5965 406.324.7222 406.831.9335

406-582-0929 , 0
houseinorderclosets.com YOU’'RE HOME. @ evergfc?ﬁ%ﬂ

©2025 Evergreen Moneysource Mortgage Company® dba Evergreen Home Loans NMLS ID 3182. 15405 SE 37th Street, Suite 200 Bellevue, WA 98006 Equal Housing Lender.
Trade/service marks are the property of Evergreen Home Loans. All rights reserved. AZ Mortgage Banker License #0910074; CA Licensed by the DFPI under the CRMLA #4130291;
Georgia Residential Mortgage Licensee; NV Mortgage Company License 4837. Evergreen Home Loans does not represent HUD or FHA and the information provided here was not

CIO S etS ) Gal’age S ) MUdI‘OOmS ) Laundl‘y ROOIIIS ) Pantrie S ’ FleX Sp aces authored, approved, or endorsed by HUD or FHA. For individual and company license information visit www.nmlsconsumeraccess.org.
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LAOTON ENGINEERING

sz @ SURVEYING P.C. o

HERITAGE
HANDYMAN

Eanning clients [on lije
¢) Heritage Handyman
@heritagehandymanmt

heritagehandymanmt.com
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b 'surpnses 'aﬁ-er"closmg ‘We also'h elp them imagine the

potential in the property they want to buy.

Property Boundary Surveys
Topographic Surveys

Land Planning and Subdivisions
On-site evaluations for water/sewer systems
Percolation Tests

Driveway Design

Grading and Drainage Plans

Concrete and Compaction Testing

Soils Testing

Construction Survey Stakeout

Phase | Environmental Assessments
Floodplain Surveys and Determinations

SOLD AND DONE.
Our maintenance
program keeps your
clients calling

us - not you.

Now offering quarterly &
monthly maintenance plans
that service and protect
your client's home and
builds lasting trust in you.

Because you're not just
selling homes—you're
earning clients for life. Your
clients will remember who
had their back—long after
the keys are handed over.

CALL US TODAY!
406-570-3739

N

BRIDGER BLINDS

BOZEMAN, MT

GALLATIN VALLEY'S

PREMIER SOURCE FOR
WINDOW COVERINGS

Bridger Blinds serves Bozeman and surrounding areas

with the highest quality window coverings guaranteed
to fit any style, in any room, for any occasion.

INTEGRITY
"AG ranite

406-523-1907 // missoulagranite.com // Integrity TileandGranite@gmail.com // Missoula Montana
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PARTNER SPOTLIGHT

Senior Vice
President,
Investment
Property
Exchange

Services, Inc.

(IPX1031)

BY KATE SHELTON
PHOTOS BY BESS BIRD
PHOTOGRAPHY

ROAN

“I absolutely love what I

do. I pride myself on being

a powerful resource that

is easily accessible to my
agents. 'm always just a
phone call away, no matter
the time of day, and that’s
because... I LOVE what I

do! My job is to make sure
the client goes into the
transaction completely
stress-free by understanding
how the exchange works
and all their options. My
second job is to make my
agents look good (which I'm
really good at). I don’t just
tell my agents the rules of the
1031 Exchange, I show them
how to unlock more listings
with it. When you call me,
I'll give you the answers
you need. The results will

speak for themselves,” said
Russell Marsan, a Senior
Vice President at Investment
Property Exchange Services,
Inc. (IPX1031).

Investment Property
Exchange Services, Inc. —
better known as IPX1031
— is the nation’s largest
qualified intermediary
for 1031 tax-deferred
exchanges, helping people
defer capital gains taxes
when selling and buying
investment real estate. As

the nationwide leader in

the 1031 exchange industry,
IPX1031 can handle any type
of tax-deferred transaction,
and Russell is your personal
resource to help change
your clients’ lives.

As the largest and one of the
longest-standing providers
in the industry with decades
of experience, IPX1031
specializes in all types of tax-
deferred property exchanges.
They are backed by the
financial giant, Fidelity
National Financial, a Fortune
300 Company, ensuring safe,
stable exchanges. With a
client-centric approach and
deep technical expertise,
Russell helps real estate
agents grow their business
while guiding their clients
through life-changing moves.

Russell grew up hunting and
fishing in a small farming
town in Northern California.
He jokes that instead of
growing up playing cowboys
and Indians, he played real
estate tax nerd instead.
Russell served his country
as a US Army Ranger before
entering the real estate
industry more than 35 years
ago, and ended up in the
world of 1031s by chance.
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I get to be the
knowledgeable,
funny goofball
that teaches
agents how to do
more business
with the 1031.

I change lives.
This is what I was
meant to do.”

“When I got out of the
service, I was working

in construction with my
stepfather. A buddy from
high school talked me into
going to night school to
become a REALTOR®. I
didn’t have anything to lose,
so I thought, what the heck?
I went for it,” Russell said.
“It didn’t take long to figure
out that my days of playing
real estate tax nerd weren’t
far off.”

After a couple of years
selling real estate, Russell
was approached by a title
company to be their sales
manager. During those
years, he deepened his
knowledge of the business
and became fascinated

by the opportunities 1031
exchanges offer.

Russell joined IPX1031

30 years ago and has

loved every minute of

it. “Ilove humorous and
motivational speaking. I
love teaching. Those are
my passions. I get to do that
every single day. I get to be

the knowledgeable, funny
goofball that teaches agents
how to do more business
with the 1031. I change
lives. This is what I was
meant to do,” Russell said.

In addition to being a
personal sounding board
for real estate agents, he
also teaches CE courses
across the country. His
classes focus on the value
of tax-deferred exchanges,
presenting the material in
a fun and relatable way. In
his decades in the business,
he’s become a 1031 guru.
He offers team training,
individual agent coaching,
and even client appreciation
nights, all focused on how
to build wealth through a
1031 exchange.

For agents, Russell is a
resource that should not be
overlooked. “I teach agents
how to do more business
with 1031s, and that’s huge,”
Russell said. “So many
people in Montana own the
wrong type of investment
real estate and don’t know




ROOFING - GU'ITERS ° SIDING WINDDWS
[ make the agents : o
look good to their tars 7
clients. If a client

has a question, I'm Dan

here to answer right

away so the agent

looks like the hero.”

it. For instance, a retired
couple might own multiple
single-family investment
rentals. That couple has a
financial advisor helping
them with their other assets,
but no one advises them on
their real estate holdings, so
they buy and hold the same
real estate their entire life
even though their financial
objectives have changed. If a
retired couple owns single-
family rentals, they are in
the wrong asset class. Period.
Agents are missing a huge
opportunity by not acting as
a real estate financial advisor
for these clients. That’s what
I help agents learn.”

For real estate investors,
Russell is a guide through

a complex but rewarding
process. “I make the agents
look good to their clients,”
Russell said. “I'm a student of
the business, and I'm always
learning. If a client has a
question, I'm here to answer

Dance -
Sff:lrs

right away so the agent looks
like the hero.”

Russell is easy to talk to and
even easier to learn from. “I
am a people person to the
nth degree. I love connecting
with people. I love making
people laugh and helping
them learn,” he said. “I've
been like that my entire life.
My whole job is teaching
agents how to be more
successful and clients how
to build wealth through real
estate. There is nothing else
I'd rather be doing.”

Russell loves what he does
and doesn’t see himself
slowing down any time
soon. While work takes

up a large part of his

time, Russell is an avid
outdoorsman. He loves
hiking, skiing, and foraging
for wild mushrooms. He’s
a wonderful chef and is
always experimenting
with new ways to cook

S

the mushrooms he finds.
He loves to dance and is
an award-winning public
speaker, both in humorous
and motivational speaking.
He and his wife, Tina, have
four adult children.

For agents looking to grow
their business, having the
right expert within reach
can make all the difference.
Russell combines impressive
exchange expertise with
something increasingly rare
in today’s fast-paced market:

true accessibility/knowledge.

One call and clear answers
make all the difference for
agents and clients alike.

Star,

Dance
fars 4
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If you’re interested in unlocking more listings this year, connect with Russell
at (530) 755-8355 or by email at russell.marsan@ipx1031.com.

Independently owned and operated. Services may not be available in all areas.
©2024 Mighty Dog Roofing®. All rights reserved.

Your Clients Deserve the
Best—And So Do You!

Tailored Coverage:
Policies customized to fit
their unique needs.

Responsive Service:
Fast quotes and seamless
onboarding to keep their
home purchase moving.

Trusted Support: A name
you can rely on, just like
your clients rely on you.

Let’s Partner to Protect
Their Dream Home.

Jon Shaw, Agent

406-314-6505
www.agentjonshaw.com @%} StatEFarm

MIGHTY DOG
ROOFING

g

from contract to closing we're your behind the
scenes partner for all roof related hurdles

Get the Facts
DEFER THE TAX
1031 EXCHANGES

Mationally Renowned 1031
Training for Your Team

Certified Exchange Speclalist (CES®)
with over 30 years experience

THE MISSING LINK
TO MORE LISTINGS!

Russell Marsan
Senior Vice President
russell.marsan@ipx1031.com
www.ipx1031.com/marsal

Mobile 530.755.8355 a

IPX

Irvestment Property Exchange Senvices, Inc
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SavV | Eyehear
A New Era of Integrated Luxury Homes in Montana

As luxury homes become more architecturally ambitious while preserving the local relationships and hands-on b i'? F i
with expansive glass walls, advanced materials, and rising collaboration that have defined Eyehear's reputation in the | ~j !_ 14 "'___! }H‘j
expectations for performance, the systems behind the walls Flathead Valley. 2 4
must keep pace. Integration is no longer an accessory to ; = )!
design. It is foundational to how a home functions and feels. With this alignment, SAV|Eyehear is positioned to support - =
increasingly sophisticated projects across markets from

For more than two decades, Eyehear has been a trusted it R el

J I P EY F Whitefish to Bozeman, Big Sky and beyond, delivering e

name in custom home technology across northwestern
Maontana, integrating lighting control, motorized shading,
high-performance networks, and immersive audio into some
of the region’s most refined residences.

continuity, coordination, and confidence at every phase of
construction.

Far architects and builders, it means consistent execution
aCross regions, For hDTﬂl"."D'..'n.fﬂF_"!'S, it means assurance
knowing their investment is backed by a unified organization
with both local roots and enduring strength.

Today, that legacy enters its next chapter.

Eyehear is now part of SAV Digital Environments, an elite
Bozeman-based technology integration firm recognized
throughout the Mountain West for its engineering depth and
designforward execution. Together, the companies move
forward under a unified identity: SAV|Eyehear.

The philosophy, however, remains unchanged.
- Technolegy should be elegant.

« It should be intuitive,

« It should disappear into the architecture.

The new name reflects alignment, shared standards,

broader expertise, and strengthened infrastructure The true measure of integration is nu::a!. how advanced a v Dowt Rob Lowe

supporting projects across Montana. system appears, but how seamlessly it supports daily life. ALES BILLINGS

This evolution brings advanced lighting design resources, With a refined identity and greater depth behind it, . ! ! "0 [ VERS g ¢ JULIE.MA
specialized shading teams, enhanced engineering SAV|Eyehear is helping shape the next era of luxury & . i=s @FST
capabilities, and a deeper technical bench to every project, residential living in Montana.

VISIT OUR SHOWROOM

22 Lupfer Avenue | Whitefish, MT | www.savinc.net | www.eyehear.us

AHO | MONTANS YOMING
{;—} E ﬂ E?] b & IDAHO | MONTANA | WYOMING

FSTE.COM

TITLE & ESCROW

LIGHTING CONTROL MOTORIZED SHADING HOME ENTERTAINMENT HOME AUTOMATION Wi-FlL NETWORKING SECURITY & SURVEILLANCE




i I COLLECTIVE DESIGN

If You Know, You know.
Welcorne Flowe

THECOLLECT|VEDESIGN.COM
970-716-6301

Y.

‘ 4 /
RESIDENTIAL | COMMERCIAL | TESTING.| CODE CONSULTATION

[ S - -

Inspect
Montana

406-241-9464 | scheduling@inspectmt.com | inspectmt.com

Your local agent
for home & auto

Call me for a quote today

You’re Winning in Real Estate.
Now Let’s Make Sure Your
Money Is Too

Top agents don't guess—they operate on systems. &State Famr

Gain control, build momentum, and turn
income into wealth. Jeff Weedin
» Optimize Cash Flow: Build a repeatable income system Agent
. St—:\:p “Winging It."'. Get a real-time ﬂnantla! dast.ahﬂard 1351 Stoneridge Dr Ste A
* Build Wealth: Align your money with your ambition Bozeman, MT 59718-7079

Bus: 406-586-4900
jeff.weedin.gswp@statefarm.com
jeffweedin.com
Hixson

Financial Coach

e F I MUTN kU ToTonde mReranse Company S1a0e FwTE ey Commasy ST P Fre snd TaausTy Comseny
Shate Fm Generalirmarasce Comoany. Bserngren. A

Eiae Farm Courty ot iessrance Company of Jews State Fars Liowic Renarmess TO

Ebaa Faarrn Flisngia Inprpnd @ Corapssny, Bimier Haven FL
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STAR ON THE RISE

MVAVUNCIVAY

BY KATE SHELTON
PHOTOS BY AMBER SIDERIUS PHOTOGRAPHY
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NATIONAL PARKS
REALTY - BIGFORK

“Every day is different. Every client is unique. | love the
challenge of real estate. What | do for one client might
not work for another. | have to think outside the box, be
creative, and never settle. | have learned to dig deep for
people. That's what’s helped me succeed. That's how I've
made my mark,” said Jessica Altemus, a standout agent
at National Parks Realty in Bigfork.

Though still early in her real estate
career, Jess has already made a decisive
mark in the Flathead Valley, forged
with hard work, grit, and the quiet
determination to succeed. At first, some
underestimated her — mistaking youth
for inexperience and overlooking the
depth of her sales background.

Rather than letting that slow her down,
Jessica (Jess) has let her results speak
for themselves. Drawing on years of
relationship- driven sales experience
and an unwavering commitment

to her clients, she outworked
expectations and outperformed
assumptions. Today, her growing
success in the Flathead stands as proof
that credibility isn’t granted by age or
tenure-it’s earned through consistency,
integrity, and relentless effort.

Jess grew up in Northern California
and studied business marketing in
Long Beach. She started her career

in interior design before moving into
sales. Long before she was closing real
estate transactions in the Flathead, Jess
cut her teeth in an equally emotional
arena: the wedding industry. She
eventually began working in the high-
end bridal industry with designer
Kenneth Winston. For years, she
traveled across the western U.S. selling
luxury gowns to exclusive, elite stores,
allowing her to master relationship-
building, design, and high-value sales.

That experience sharpened her instincts.
She learned how to listen closely,
negotiate thoughtfully, and deliver
exactly what clients want most. Today,
those same skills fuel her thriving real
estate business in Bigfork and beyond,
where Jess has seamlessly traded brides
for buyers and gowns for ground.

“I traveled all over the Rocky Mountain
states working with high-end stores,”
she said. “Montana was one of the
states I traveled to frequently, and this
place just stuck with me. I fell in love
with the area. I never wanted to leave.”
She followed her heart and moved to
Bozeman in 2017, then she relocated to
Bigfork in 2020.
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When the COVID-19 pandemic hit,
Jess wasn’t able to travel as much, and
traditional weddings ground to a halt.
Jess saw it as a turning point. “I was
already thinking about change,” she
said. “I wanted to travel less and build
something different.”

By 2022, she made the leap into real
estate- “I've always loved properties. I
love imagining how a space becomes a
home,” she said. “Real estate combined
everything I'm good at—marketing,
problem-solving, relationships. It felt
right. It was challenging at first, but I
love it. I love the rush from real estate.
This is what I'm meant to do,” she said.

In 2024, Jess decided to commit to real
estate full-time. “I just got to the point
that it made sense for me to put all my
time and energy into real estate. It’s my
passion, and it’s what I'm good at.”

After taking the leap into the industry,
Jess has built a business to be proud

of. She has created a niche for herself
with horse, waterfront, golf course,

and acreage properties, but she serves
buyers and sellers across a variety of
price points and locations in the NW
Montana region. Last year, she managed
eight closings. In 2026, she’s on track to
have an even bigger year.

Jess is proud to be on the National Parks
Realty team and a member of Forbes
Global Properties. She notes that the
marketing team- Rikki Moffet and Sarah
Martin- have been instrumental in
helping her develop a brand and serve
her clients well.

“They’re incredibly supportive,” Jess
said. “They help me refine my brand
and get listings out in a big way. It’s

-

not just about selling homes, it’s
about representing them well. The
backing we have from Forbes Global
Properties is huge.”

“I also really like the team behind us.
I've learned so much from all of them.
It’s a mental game to be in this industry.
Our office has strengthened me and
helped me become stronger. It’s tough
being the younger person in the office,
but it’s made me better.”

Despite being one of the youngest
agents in her office, Jess has quickly
distinguished herself through
performance, not perception. Instead of
listening to the negatives, Jess focused
on mastering her craft — studying

the market, showing up for clients,
and putting in the extra work when
no one was watching. Her drive,
professionalism, and results have
earned her respect among colleagues
and clients alike, transforming early
skepticism into recognition.

“I think people underestimated me,” she
said. “I've had to work hard to prove
myself, but this is my passion. My degree
is in marketing, and my background

is in sales. 'm marketing-driven more
than anything. This helps me get
properties sold. I think people are taking
note. I'm here to stay.”

She lives by the words, ‘The harder I
work, the luckier I get.’ In Jess’ case, this
sentiment rings true. “I'm low pressure
with my clients, but straightforward
and honest to a fault. I think this helps
build trust because they see my work
ethic and integrity. I have built solid
relationships by networking organically
in the community. I've built bonds, and
those relationships have referred me so

L4




I have built solid relationships
by networking organically

in the community. I’ve built
bonds, and those relationships
have referred me so much
business. This has catapulted
my business forward.”

much business. This has catapulted
my business forward.”

Outside of real estate, Jess
embraces Montana life. She and
her dog, Timber, ski in Whitefish,
cross-country ski in Bigfork,

hike, and paddleboard when

the weather allows. Her parents
recently moved to Montana, and
she enjoys having them nearby. She
is a big foodie and specializes in
cooking Mediterranean food.

“I think one of the most exciting
parts of the business is connecting
with other agents,” she said.
“Getting to meet them face-to-

face makes such a big difference.
I'm looking forward to getting to
know more agents in our area and
working with them in the future.”

New to the market but seasoned in
sales and service, Jessica Altemus is
proving that impact isn’t measured
in years—it’s measured in results.
In a competitive Flathead Valley
market, she’s built a reputation for
sharp insight, tireless advocacy,
and a genuine connection to the
community she serves. Jessica

is just getting started, but she’s
already made her mark.

Connect with her by email at
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stillwaterarchitecture.com

jessica.altemus@gmail.com or by
phone at (406) 885-4190.
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Sacry Electric’s service department is built for the pace of real
: AUSE estate — fast scheduling, clear reporting, and solutions that keep
your inspections and transactions on track

THE STORAGE SOLUTION YOU'VE BEEN LOOK]
MADE IN AMERICA. PROVEN EVERYWHERE.
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BUILT FROM THE GROUND UP
LARGE EXCAVATION - MID-SIZE PROJECTS * LANDSCAPING

From large-scale excavation to refined landscape installation, Terrain
prepares Montana properties for what's next.

terrainmt.com | 406.536.1706 | info@terrainmt.com
GALLATIN VALLEY & SURROUNDING AREAS
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PROPERTIES
BOZEMAN - MONTANA

Your Property. Our Priority. Always.

—

Dutton Plumbing

and Heating
Make Your Listing .
STAND Out . 6 Residential new construction

Q Water heater repair and installation
ﬁ Plumbing design services

@ Hudronic heating

& Remodels

SERVICES

with Seback Photography & ww

Approved to fly at

Whitefish Mountain Resort -
FAA-certified and fully authorized to fly
on and around the Resort

Experienced with luxury listings and staging —
specialized in showcasing high-end

properties with professional presentation

and attention to detail

ﬁ Commercial and Residential service plumbing

|l

£

. www.duttonplumbingandheating.cam

(2, sarrett@duttonplumbingandheating.com
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PARTNER SPOTLIGHT

GINA oo,
MARSHALL

LOAN OFFICER
powered by U.S. Bank

BY JESS WELLAR
PHOTOS BY
ARNICA SPRINGS
PHOTOGRAPHY
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“My ‘business’ operates seven days
a week,” Gina Marshall begins. “I
understand that real estate doesn’t
sell Monday to Friday from 8 to 5. I
work with buyers and Realtors on
their schedules.”

That flexibility goes a long way in
explaining how Gina continues to thrive
as a Mortgage Loan Officer and Sales
Supervisor of 23 years at U.S. Bank.

She has built a reputation as a steady,
experienced partner who shows up
when it matters most, whether that’s
during business hours or after hours.

Dream Team

Gina’s lending practice doesn’t operate
out of a traditional branch, and that’s by
design. Based in Gallatin Gateway, she
works remotely, handling the majority
of her business by phone and computer
while remaining available to meet
clients in person whenever needed.
Her setup allows her to be nimble and
deeply attuned to the realities of today’s
real estate market.

Behind the scenes, Gina is supported

by her assistant, Alana Jackson from
Billings, who plays a vital role in keeping
everything running smoothly.

“Alana is the sweetest person to

work side by side with, she is smart

and understands the importance of
meeting deadlines.” Gina acknowledges
gratefully. “She is a great partner and an
asset to my business.”

Together, they create an experience that
feels personal yet efficient, qualities they
know Realtors value when timelines are
tight and expectations are high.

Experience Does The Talking

Gina’s path into mortgage lending began
with a strong foundation in business
management and finance, which she
worked in for more than a decade.

Gina grew up near Idaho Falls, but her
profession took shape in North Idaho,
where an unexpected opportunity
opened the door to what would become
a lifelong career.

“A close friend was a District Manager
for U.S. Bank and reached out to me
about an opportunity to manage a busy
branch in her territory,” she recalls. “I
ultimately accepted the position and
learned the many aspects of branch
management and lending.”

It didn’t take long for Gina to discover
where her true passion lived though.

“I quickly realized that my favorite
part of the job was lending,” she
reflects. At a time when mortgage loan
officers were trained very differently,
Gina leaned in, studying from large
binders, completing tests, and stepping
into commissioned sales long before
online training existed.

“Over two decades later, I only wish
I had started my mortgage career
earlier!” she grins.
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If I can play a role

in helping someone
achieve their dream
of homeownership,
then I have succeeded
in helping make life a
lictle better.”

Despite opportunities to move
elsewhere, Gina has remained with U.S.
Bank for one simple reason: trust.

“U.S. Bank is a strong, ethical company
and we’ve grown in what we offer for
our mortgage clients,” she explains. “The
products and services we offer have
really expanded, especially over the past
10 years.”

Gina often describes her business as
“Gina Marshall, Loan Officer — powered
by U.S. Bank.” It’s a phrase that perfectly
captures her approach: personal service
backed by institutional strength.

“Working for a large federally chartered
bank gives me access to a large selection
of agency and portfolio products,” she
points out. “I have the tools and the
support team to deliver the service that
my customers and Realtors expect.”

That access translates into versatility
as well.

“I pride myself on excellent
communication,” Gina emphasizes.
“I want to be your first call whether
it’s a luxury home buyer or a first-
time homebuyer.”

Her consistency hasn’t gone unnoticed
either. Gina has been recognized as a
top producer nationally by Scotsman
Guide and is also a top producer within
U.S. Bank across its 50-state footprint.

Why Home Matters

Gina’s commitment to helping others
achieve homeownership is deeply
personal. Growing up, her family lost
their home — a life event that shaped
her understanding of stability and what
a home truly represents.

“Having a place I can call home is where
I find strength, joy and peace,” she

-

shares. “It gives me a perspective that
most people haven’t experienced.”

Today, she brings that perspective

into every transaction. “As a loan
officer, I get to use that nerdy side

of my personality to solve a puzzle

and provide a solution,” Gina shares.
“If I can play a role in helping

someone achieve their dream of
homeownership, then I have succeeded
in helping make life a little better.”

Beyond the Lending Desk

Outside of work, Gina’s life is just as
full. A proud Marine mom to Chace, she
recently traveled to Japan to be present
for the birth of her grandchild.

“Seeing the pride of being a father in my
son’s eyes was an extremely incredible
experience,” she beams.

At home in Montana, she and her
husband Robert spend time with their
blended family and their two energetic
dogs, Jeff and Hyla.

When she’s not working, Gina can often
be found gardening in her greenhouse,
cooking — often trying new recipes — or
planning her next adventure. Next on
her travel list?

“I think I'll be going back to Japan
sometime this year to see that baby
again!” she winks.

Looking Ahead

After more than two decades in
lending, Gina has seen the industry
evolve dramatically. While technology
continues to reshape the process,

she believes the human element
remains irreplaceable.

“Technology will keep pushing
your buyers to online lenders,”
she says, “but the best service, best

1
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[ pride myself on excellent communication. [ want
to be your first call whether it’s a luxury home
buyer ora ﬁrst—time homebuyer. “

communication and results will be
with your local lender.”

As for her own business, the outlook
is strong with her volume up year
over year, and she doesn’t take that
for granted.

“I am very fortunate that my
business has continued to grow
even in a challenging interest rate
environment.” she concludes.

“I think we’re all going to see a
continued increase in business as
rates continue to improve and
housing prices have become
more normalized since 2020-
2021. Buyers are getting more
comfortable.”

HELPING YOUR CLIENTS MAKE IT HOME

Local support backed by the strength of a national lender.

To connect with Gina Marshall
today, visit www.ginamarshall. '
com or call 406.600.8699. B neighborhood. We're here to provide the

Work with a mortgage lending team in your

F : : : _ personalized mortgage service and step-by-step
guidance your clients deserve, backed by the
strength and solutions U.5. Bank offers. , cell: 406-600-8699

gina.marshall@usbank.com
Benefits of working with U.S. Bank: NMLS # 489

— .S, Bank lending available in all 50 states
) Jeffrey Olech
A s : AL - Loan options for your needs to buy, build or borrow Mortgage Loan Officer
office: 406-232-0813
cell: 406-579-6356
- Jumbo loans with incr T jeff.olech@usbank.com
NMLS # 400400

Conventional fixed- and adjustable-rate mo

Ar

- FHA and VA mortga vailable

Alana Jackson

Mortgage Loan Assistant
office: 406-652-3321
alana.jackson@usbank.com

NMLS # 650625
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At Mountain Lake Mortgage, our mission is to use our wealth of experlence
and resourcefulness to serve our clients, to put theirbest interest ahead

of our own in every situation-and to live by 'the law of abundance. We

thrive on building trust based relationships with everyone we serve.

37 Years as a Mortgage Loan Officer

| HAVE THE EXPERIENCE AND RESOURCEFULNESS
TO GET YOUR DEAL TO CLOSING.
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MOLD | WATER | FIRE
ASBESTOS | METH CLEANUP | REBUILD

Mold | Water | Asbestos | Fire | Meth Clean up | Trauma
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\ 406-207-2516 & hawthornehomerestoration.com




From Design to Done
All Under One Local Roof.

For your clients who value craftsmanship and
care — we're your flooring team. Locally
owned, fully involved, and committed to
delivering a finished product you'll be proud
to recommend again and again.
Because when your clients feel taken care of,
everyone wins.

IHE
FLOORING
SPOT

@tfskalispell 2472 US Hwy 93 S Kalispell, MT 59901 e 406-755-1136

M ISSOULA JUNK
REMOVAL, LLC

Your local agent
for home & auto

Call me for a quote today

SlateFarm ' Our Services:
Jeff Weedin L Our team handles
Agent % 3 the demanding ¥ Property Clean Out
351 Staneridee Dr Ste A ' tasks of hauling, ¢ Appliance Removal

oneriage Dr ote / .
Bozerman. MT §9718-7079 .‘ sorting, donating ¥ Furniture Removal
Bus: 406-586-4900 . and discarding, ¥ Remodel Debris
J:eff.weed'in.qswp@statefarm.com saving you v Garage Clean Out
Seedneen valuable time and ¢ Storage Units

effort! ¢ Yard Debris
¢ Hot Tub & Piano
Removal

e F I MUTN kU ToTonde mReranse Company S1a0e FwTE ey Commasy ST P Fre snd TaausTy Comseny
T i

WY 406-240-2450 (© @

Contact
R MissoulaJunkRemoval.com
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Legal clarity.
Thoughtful strategy.

Proudly serving clients across
Montana, we are trusted
partners with experience
navigating the legal landscape
that shapes this state.

From easements to water law,
our firm can help clients move
transactions forward with
clarity, confidence, and
experienced legal guidance.

AREAS OF EXPERTISE:

Real Estate Law

Construction Law

Water Law

Land Use, Zoning, and Development
Business and Corporate Law

KA H

ADVISORS PLLC

406-577-2119

www.klhadvisors.com




MAN ON THE MOVE

People Over
Property

BY KATE SHELTON
PHOTOS BY BESS BIRD PHOTOGRAPHY

EXIT Realty Missoula

“Client care is what drives me. I watched my dad care
for his customers growing up, and now Kevin Bailey
has driven that message home. We put people first.
We do the right thing by our clients, and everything
else follows. I want to be people’s go-to hero. That’s
what drives me,” said James (Jim) Adair, a top
producer at EXIT Realty in Missoula.

In an industry where listings and sales often define
success, Jim is rewriting the rules of business. Jim
is known for putting relationships before results,
working hard for his clients, and staying true to his
roots. He has built his career from listening first,
advocating fiercely, and guiding clients with care at
every step. His work ethic and commitment to his
people have made Jim a top producer in Missoula,
but it’s his people-over-property philosophy that
has earned him lasting trust, repeat clients, and a
reputation for doing real estate the honest way.

Jim was raised right in the Bitterroot Valley. He grew
up helping his dad at the family’s iconic business,
Adair Jewelers, located in the heart of Missoula.

Jim credits his dad with laying the foundation for
his client-first approach. “My dad was the ultimate
customer service provider,” Jim said. “He always
treated his clients right, and it paid off. He ran

a successful business for over 40 years. That’s
something to be proud of.”

After high school, Jim enlisted in the US Marine
Corps, where he served our country for nearly

a decade. He first worked as a data network
administrator and then as a recruiter in New York
City for several years. “Recruiting is one of the
toughest sales jobs ever,” he said with a laugh. “I

had to help mothers understand that their babies
were going to have a great opportunity to learn and
grow, but it wasn’t easy. I figured if I could do that job
successfully, I could do anything.”

After traveling the world and living in vastly different
environments, Jim decided to move back home. “I've
been across the world, and there’s simply no place
more beautiful than here,” he said. Jim picked right
back up at the jewelry store, helping his dad operate
locations in Big Sky and in the Missoula mall.

“When COVID hit, I knew it was time for something
else,” Jim said. “I'd become friends with Kevin
Bailey, and he finally talked me into being a
REALTOR® and joining his brokerage.” Kevin is

the Owner and Supervising Broker at EXIT Realty.
Jim was licensed in 2020 and joined Kevin. Jim has
never once looked back.
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“Kevin is just an absolute stud when it comes to real
estate and client care,” Jim detailed. “He’s all about
improving lives through real estate. I admire that. His
leadership keeps me at EXIT. I've learned so much
about how to care for our clients from him.”

Jim’s career background and deep roots in the region
have made the transition into real estate nearly
seamless. “I watched my dad in the jewelry store,
always caring for customers. And with the Marines,
I'had to learn professional sales skills, how to
articulate the benefits of joining up, and how to help
people shape their futures. With Kevin’s guidance, I
feel like this is exactly where I was meant to be.”

With more than five years under his belt, Jim has
built a business to be proud of. He serves all of
Montana; he’s been consistently ranked as a top
producer on the EXIT team. In many ways, he’s just
getting started.

A big part of Jim’s success has been his consistent

attention to prospecting. “If recruiting taught me o 5

anything, it’s how to smile and dial,” he said with “When we WOI‘k through the lmPOSSlble together =N

his big laugh. “I spend a good chunk of every day g i

contacting new prospects, researching for current Somethlng they never thought they Could dO 1t’s hap py
RN (it my sphere, and following up. times. I love the challenge of real estate, and I love seeing

That’s been key for my business.” N .
someone get their impossible done.”
These days, his business is fairly evenly split between
buyers and sellers. Much of his business comes on

a referral basis. He carries around six listings and
works with an average of 10 buyers a month, keeping
him plenty busy.

For Jim, the numbers matter much less than the
satisfaction of his clients. “I love seeing smiles on my
clients’ faces. When we work through the impossible
together — something they never thought they could
do - it’s happy times. I love the challenge of real estate,
and I love seeing someone get their impis_sible done.”




“My business and my style are directly
influenced by the two biggest men
in my life - my dad, and Kevin. They
shaped me. And they made me into the
REALTOR®I am today.”

Another thing that gives him a leg up in the business
is his commitment to his craft. Jim is a self-described
real estate nerd and loves to learn as much as he can
about the business. “I don’t have another job; I don’t
have a partner or kids. I don’t have anything else to
focus on. I have the time to learn. My business and
my clients are my only priority,” he said.

If you've run into Jim around town, chances are

good you’ve met his best friend — a Chesapeake Bay
Retriever named Cami. Jim and Cami love to play
fetch, hunt ducks and pheasants, and also fly fish. Jim
is an avid skier and prefers to be outdoors.

“My business and my style are directly influenced
by the two biggest men in my life — my dad, and
Kevin. They shaped me. And they made me into the
REALTOR® I am today.”

Jim’s success isn’t defined by volume, but by values.
As one of the region’s top agents, he’s proven that
putting people over properties isn’t just good ethics -
it’s good business. By prioritizing trust, transparency,
and genuine care, Jim has built a career that will last.
His relationships extend far beyond the closing table,
and his clients’ trust in him remains as true as the
Montana mountains. In a competitive market, Jim’s
people-over-properties approach is what truly sets
him apart.

Connect with Jim at jim.adair@exitrealtymsla.com.

dependable.
Your clients deserve

When every transaction matters, you need a title partner who has your back.
Insured Titles delivers accuracy, clear communication, and closings
that make you look good every single time.

HEIDI HEITMANN DORINDA GRAY PATTI NELSON DYLAN FRECHETTE KIONA STENERSON

VICE PRESIDENT & VICE PRESIDENT & BUSINESS DEVELOPMENT BUSINESS DEVELOPMENT BLISINESS DEVELOPMENT

COUNTY MANAGER COUNTY MANAGER PROFESSIONAL PROFESSIONAL PROFESSIOMAL
MISSOULA FLATHEAD FLATHEAD FLATHEAD MISSOULA

M
INSURED TITLES

KALISPELL WHITEFISH BIGFORK MISSOULA
44 4™ STREET WEST 710 E. 13™ STREET, STE. A 435 GRAMND DRIVE 1724 FAIRVIEW AVEMNUE, STE. C
406.755.5028 406.862.1761 406.837.5144 406.728.7900

INSUREDTITLES.COM



/N TETON HERITAGE™
+— B UILDIERS +

\ ESTABLISHED 1996

INSPIRED BY THE DYNAMIC LANDSCAPE OF THE ROCKY MOUNTAIN WEST. WE BRING THE VISIONS OF OWMNERS,
ARCHITECTS AND CRAFTSMEN TOGETHER TO CREATE EXCEPTIONAL HANDCRAFTED CUSTOM HOMES. TETON

-]

HERITAGE BUILDERS INTEGRATES THE QUINTESSENTIAL ELEMENTS OF THE REGIOMNAL PALETTE — STONE,
TIMBER, LOG, GLASS AND STEEL — TO CRAFT HIGH-QUALITY HOMES THAT REFLECT THE CHARACTER OF THEIR
DISTINCTIVE SURROUNDINGS, AT THE INTERSECTION OF RUGGED WILDERNESS, RUSTIC AESTHETICS AND
TIMELESS ELEGANCE, BUILDING UNIQUE HOMES WITH A DEEP CONNECTION TO PLACE 1S OUR PASSION.

BIG SKY | JACKSON
VISIT TETONHERITAGEBUILDERS.COM TO START BUILDING YOUR DREAM.
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FULLY INSURED, READY TO HELP

OUR SERVICES

RESIDENTIAL AND COMMERCIAL
LOCAL MOVING

i il i o 4
-1 LONG DISTANCE MOVING
| YE]LLGWSTGN E FULL SERVICE PACKING
DESIONER MOVING & STORADE N UNPACKING SERVICES

INTERIOR DESIGN INSTALLS
HOME STAGING

10425812890 NRELIOWSTONEMOVINGIEE

“Absolutely a 5-star rating! They
are the best movers we've ever SERVING BOZEMAN

used. “- Doreen H. AND BIG SKY

FREE CONSULTATIONS
Call or Text!

4£06-581-8908

studioarchitects.net 406.586.4777 bozeman, mt

master planning - residential . . commercial . resort = renovation - property evaluation

‘Guak;m"tefid YELLOWSTON E

DESIGNER MOVING & STORAGE
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YOUR HOME TEAM

Windermere Great Divide-Bozeman

DINA.7

DARING TO DREAM

BY JESS WELLAR e PHOTOS BY ARNICA SPRINGS PHOTOGRAPHY

“| keep in touch and go the extra mile for my clients
because | want them to feel special,” Dina Emmert begins.
“Giving back to the community, one sale at a time, is

what keeps me motivated year after year.”
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That philosophy has certainly guided
Dina successfully in real estate, shaping
a business rooted in education and
genuine connection. Now entering her
20th year in the industry, Dina is a top-
producing Realtor, the founder of Your
HOME Team, designated broker, and
partner at Windermere Great Divide—
Bozeman, known as much for her
genuine care as for the way she shows
up long after the closing table is cleared.

Teacher and Entrepreneur at Heart
A Montana native originally from Miles
City, Dina has called Bozeman home
since 1998 and earned her degree in
elementary education from MSU-
Billings. Long before real estate entered
the picture, Dina was a teacher by trade,
and that foundation still defines how she
works today.

“I have always loved to learn and share
what I know with others,” she explains.
“My lifelong devotion to teaching still

shines in my passion for educating
buyers and sellers.

That instinct carried through early
ventures that included opening a
preschool, working in customer service
roles, and owning a coffee and smoothie
shop. No matter the industry, one theme
followed her everywhere: helping people
while building something of her own.

In 2006, Dina made the pivot to real
estate after running a small business
that demanded long hours without
much reward. A friend working on a
small real estate project suggested the
industry might be a better fit, and Dina
trusted her instincts. She signed up for
classes in Billings, earned her license,
and quickly discovered the business
aligned with both her personality and
her skill set.

“I am very much about relationships
and I'm pretty social,” she shares. “And
at that point I'd been in Bozeman for 10
years so I had a network.”

Property management soon followed,
and for the next dozen years Dina
worked as both a Realtor and
property manager, an experience that
proved invaluable.

“The property management side set
me up for meeting a lot of investors
and future buyers and that helped me

yusiness off being
and genuine and
ep in mind how |
nt to be treated.”



66

| have always loved to
learn and share what |
know with others. My
lifelong devotion to
teaching still shines in
my passion for educating
buyers and sellers.”

—_—

develop my business,” she reflects. That
exposure still informs her business today,
but Dina’s specialty and heart belongs to
putting buyers in their first home.

“That is what keeps me going and there
is no better feeling than handing the
keys over to them,” she elaborates.

Dina’s career has spanned multiple
market cycles, each one sharpening her
perspective. Early on, she credits mentor
Tom Rapp for taking her under his

wing and teaching her how to navigate
foreclosures when the market crashed
shortly after she obtained her license.

“I remember knocking on doors, giving
cash for keys, doing anything for a

sale,” she recalls. “Going through a lot of
market shifts adjusts your thinking and
your approach to problem-solving.”

That adaptability and hustle continue to
show up today: “My most frequent client
feedback I receive is ‘She truly cares and
communicates very well,” Dina grins. “I
run my business off being trustworthy
and genuine and always keep in mind
how I want to be treated.”

The Power of Staying Connected
Today, Dina is the designated broker
and manages over 35 agents, along with
the support of her husband JD who now
works with her full time after wanting a
career change from civil engineering.

As her business has grown, Dina has
leaned even harder into connection.
Hosting events has become a
cornerstone of her client experience,
a way to say thank you while keeping
relationships strong.

“Ifeel I am pretty good at staying in
touch,” she notes, acknowledging that
it gets harder as volume increases

— but never less important. From
private movie screenings to Dueling
Pianos, pizza nights at Papa John’s, and
Santa visits at local nonprofits with
her husband JD in full costume, her
approach is always fun and thoughtful.

Equally important to Dina is giving back.
On every sale or purchase, Dina donates
$250 to a nonprofit chosen by the buyer
or seller — a requirement of being

on Your Home Team. Since moving to
Windermere in 2018, that commitment
has totaled nearly $200,000 returned to
the community through donations.

Family and Future Horizons

Away from work life, Dina and her
husband, JD, have been married for 14
years and share a big, blended family
of five kids — Colton (31), Danyelle (27),
Grace (18), Olivia (18), and Taya (12) —
which means there’s always something
worth showing up for.

From football games to softball
tournaments, the couple make it a
priority to be on the sidelines whenever
possible. JD coaches football and their
daughter’s softball team, and also serves
on the softball board, keeping the family
closely tied to local youth sports and the
community that supports them.

As Dina points out, “Real estate may

not offer total freedom, but it does

offer flexibility,” and she has learned to
make the most of it. “I am no stranger to
drafting a contract at the softball field!”

When they’re not cheering from the
stands, Dina and JD enjoy traveling,
golfing, camping, playing pickleball,
and sharing a good bottle of wine. They
recently returned from trips to Aruba
and Spain, have Cabo on the calendar
next, and are planning to explore St.
Vincent and Grenadines in October.

Closer to home, they love catching

a concert and unwinding at local
favorites like Tanglewood and Feast,
both terrific places that Dina notes
“always treat us well.”

Community involvement also extends
beyond her team’s impressive donations.
Dina serves on the MLS Board and the
Prospera Loan Committee and regularly
attends charity events throughout the
Bozeman area.
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Looking ahead, Dina says she will continue to find
her greatest joy in helping other agents grow.

“We hold our business planning meetings each
January and nothing is more rewarding than
watching agents hit those goals and celebrate at
the end of the year,” she affirms with a smile.

As for her parting advice after two decades in an
ever-evolving industry?

“Don’t give up on a dream,” she concludes. “I
didn’t grow up with much, but hard
work pays off if you set your
mind to something. Yes,
you will have bumps
in the road, but you
have to keep trying!”
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406- 624-8815

steve(@porliercustomhomes.com

SERVING BOZEMAN
& BIG SKY

RELIABLE
BUILDS

TRANSPARENT
PRICING

SEAMLESS
PARTNERSHIPS




RUSSO INTERIOR AND EXTERIOR

HOME PAINTING

I OFFERING HOME STACING, INTERIOR

i C DESIGN, COLOR CONSULTATIONS

1. & INTERIOR FURNISHING SERVICES
Mg, TO THE CALLATIN WALLEY.

i "STACING CREATES FEELINCS THAT
TRULY ELEVATE THE BUYERS EXPERIENCE

OF A HOUSE, SO THEY FEEL THE REAL

i EMOTIONS OF IT BEINC THEIR HOME!"
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-BARB SCHWARZ
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CREEKSIDEINTERIORSMT@GMAILCOM | 406.599.0367
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D BOZEMAN -
I RADON

Protect your clients with reliable radon services

406-404-6835 | www.bozemanradon.com

Free Radon Tests & Mitigation Estimates

JUNHINITHETRUNK

BOZENMAN!S UK

- Property & Estate
Clean Outs

+ Furniture &
Applicance Removal

- Moving &
Delivery Service

- Storage & Garage
Clean Outs

. General Junk Removal

- Furniture Delivery
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Serving Gallatin County

406-579-8229

Junkinthetrunkmt.com

Roof Fll.epl.;':l;me;t of Asphalt, A ROO F YO U

You take care of the clients—
we’ll take care of the roof.
WEfVE G_OTYOUR BACK THIS WINTER:

Fishbone Bozeman

“Your dream space actualized”
SN Demo - Renovation - Tile Installation

406-788-9010
www.fishbonebozeman.com
Tanner@fishbonebozeman.com
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FISHBONE
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Metal, and Custom Roofing CAN TR U ST -..__,

New Construction

Roof Repairs ROOF THE RIGHT WAY WITH
Snow & Ice Removal TOP EDGE ROOFING LLC

1T TOP EDGE 406-570-0832
= _|ROOFING..c

y .e
FARMERS

INSURANCE
Tamara Majszak Agency

Insurance
for Montana

406-577-2190

agents.farmers.com/mt/bozeman/tamara-majszak/
610 Boardwalk Ave Suite 103, Bozeman MT 59715
Libby Hinshaw, Medicare Specialist License #3000442831

Kimberly Tong, Personal Insurance Specialist License #730738
Tami Majszak, Owner-Agent License #738897

Underwritten by Farmers, Truck, or Fire Insurance Exchanges, or affiliate. Insurer license & location
info: farmers.com/companies/state/. Insurers not authorized in all states. Each insurer is solely financially responsible.
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| UNION HOME MORTGAGE

STANDOUT LISTINGS (
START HERE.

Amanda Torgerson
Branch Manager | NMLS 1083564

0: (406) 613.7045
C: (406) 539.1251

atorgerson@uhm.com

.:I
E by
Contact me, Amanda, for personalized mortgage solutions backed by /

Union Home Mortgage's innovative products and technology. I'm here
to support you and your clients every step of the way!

LET'S WORK TOGETHER TO HELP YOUR CLIENTS ACHIEVE

|

orean] Scanto  406-600-8108 | messnermedia.co THEIR HOMEOWNERSHIP DREAMS!
; ﬁ' download ) @messnermedia &
Sf=4fq our app 2 o

Messner Media delivers
professional listing photos,
aerials, video, 3D tours and

more - all crafted for the top
agents who demand only the best




MMOUNTAN HOT TUB

SOak More #1HOT TUB DEALER
& Worry Less! .. 6 Locations

Bozeman Showroom Butte Showroom NEW Missoula Showroom
8488 Huffine Lane 1315 N. Montana 3275 N. Reserve Street
406-586-5850 406-723-6513 406-550-5482
Big Sky Showroom Helena Showroom NEW Whitefish Showroom
47520 Gallatin Road 2300 N. Montana 1830 Baker Ave
406-993-8300 406-442-5551 406-609-4308

EST. 1979 - LOCALLY OWNED AND OPERATED TODAYI
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LOHSS

CONSTRUCTION

406.763.9081

www.lohssconstruction.com



A PRODUCT OF

THE N2 COMPANY

9151 Currenc y St.
Irving, TX 75063

- |ESSENTIALICARRETICUEANING ANDISANITIZING]EXRERTSISERVING]BOZEMAN/BIGISKY/G KALISPELL

Truck-Mount Steam Cleaning | RX-20 Rotary Available
Wall to Wall Carpet Cleaning
Pet Treatments | Upholstery Cleaning
Oriental Rug Pick Up/ Drop Off

SAME DAY SERVICE AVAILABLE

. Bozeman: 406-580-4558 Kalispell: 406-571-1143
xtremecarpetcleaning.biz cleaningkalispellcarpet.com

WHEN DISASTER STRIKES, WE ARE HERE TO HELP!
THERE IS NOTHING WE CANTHANDLE, ~ ~ veroemoe

r ” @ ¢ Mold Mitigation
- A
|\

Ice Dam Removal

Construction & Remodels

L0 Ol s

Bozeman: 406-451-5246 | Kalispell: 406-471-1143
xtremerestorationmt.com




