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REALTORS® Win with Alliant Credit Union!

30+ Years of Mortgage Experience
$4B+ in Funded Residential Loans

Call Today to Learn More!
Sandi Frith
Mortgage Loan O�cer
NMLS #: 564023
586-871-8002
sfrith@alliantcreditunion.com

Backed by Alliant Credit Union’s
Competitive Rates & Trusted Reputation

Come Hail or High Water Protect
Your Transactions with ACS Roofing's
EXPERT EXTERIOR 
RENOVATIONS
SOLUTIONS!

Residential Roofing
Commercial Roofs

Flat Roofs
Roof Repairs

Gutters
Windows and Siding

Get a Quote Today!
586.325.4001  |  ACSRoofers.com

Mention Real Producers
and Receive $500 Off!

Official Partner
for Moving Services

Contact us Today
for a Free Quote!

734-484-1717

Mention Real Producers 
for up to 2 Months of 

FREE Storage 

& PHOTOGRAPHY

Aerial Videos  •  Aerial Photos
Zillow 3D Home Tours

Listing Photos
 cinematic

interior videos
Floor Plans

Property
Websites

Free Marketing
Virtual Staging

ONE STOP SHOP

www.greatlakesaerialvideoservices.com

586.246.4203
Contact@GLAerial.com
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CONDO LOANS
MSGCU can help your clients purchase their perfect condo, 
whether the first or the last unit, with a fixed- or adjustable-rate loan.

We’re open to all Michiganders and proud to be the
financial champion of dream chasers.

Jeff Miller
Mortgage Consultant
NMLS #718451
Michigan Schools and
Government Credit Union
4555 Investment Drive
Troy, MI 48098
P: (586) 263-8800, ext. 764
C: (248) 515-0198 

Sam Jovanovski
Mortgage Consultant
NMLS #1171796
Michigan Schools and
Government Credit Union
16224 26 Mile Rd
Macomb, MI 48042
P: (586) 263-8800, ext. 540 
C: (586) 604-6072

Flexible options for new builds or established properties

• Non-warrantable condo loans available

• Adjustable or fixed-rate financing
   options available at competitive rates

• Refinancing options available

• Local Mortgage Consultants o­er step-by
  step guidance and free consultations

• No prepayment penalties

• Portfolio products available

Michigan Schools and Government Credit Union o­ers true preapprovals with 
quick qualification so your client’s o­er stands out in a competitive market. 
Clients can also count on MSGCU’s great service for the life of the loan.

Jamyre Anderson | Owner

(313) 920-6708
jamyreanderson726@gmail.com

Customer Satisfaction is our 
NUMBER ONE goal and to 

always leave you confident in 
the services we provide for 

you and your clients.

over 200+ 5 star reviews on Thumbtack

Dedicated to Plumbing Excellence
and Customer Satisfaction!
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the real estate community!

Preferred Partners

ALARM/SMART 
HOME SYSTEMS
Safeguard Security Solutions
(248) 724-6136
safeguardsecuritypros.com

BLINDS/DRAPERY
Impact Home Staging Experts
(248) 591-4290
www.impacthomestaging 
experts.com

BUSINESS TECHNOLOGY 
MANAGEMENT
Connextion
(248) 720-6560
yourconnextion.com

CLEANING
Dawn To Dusk Cleaning
(586) 933-3996
dawntoduskcleaning.com

CUSTOM HOME BUILDERS
Cranbrook Custom Homes
(586) 781-2316
www.cranbrookcustomhomes.com

DRYWALL & PAINTING
Briteway
(586) 709-1829

ESTATE SALES
Aaron’s Estate Sales
(248) 915-8888
www.aaronsestatesales.com

EVENT ENTERTAINMENT
The Todd Everett Experience
248-808-1902
www.thetoddeexp.com

EVENT VENUE
Insta Snap Studios
(586) 788-9700
instasnapstudios.com

FINANCIAL CONSULTING
Summit Financial 
Consulting LLC
(586) 226-2100
summitfc.net

FINISHED CARPENTRY
Briteway
(586) 709-1829

HANDYMAN
Home Fixology
586-690-6211
www.homefixology.net

HEALTH INSURANCE
Summit Health Services
Anthony Landino
(586) 226-2100
summitfc.net/services/ 
insurance/health

HEATING & COOLING
Controlled Weather HVAC
(586) 625-2121
www.weathercontrolhvac.com

HOME BUILDER
Lombardo Homes
586-781-2316
lombardohomes.com

HOME IMPROVEMENT/
MAINTENANCE/REPAIR
MI Home Repairs
David Iannucci
(586) 315-6565
mihomerepairs.com

HOME INSPECTION
en-Vision Property Inspections
(586) 453-8755
www.en-visionproperty 
inspections.com

HomeTeam Inspection Service
(586) 783-9957
www.hometeam.com

WIN Home Inspections
(954) 651-1885
newbaltimore.wini.com

HOME PREPARATION SERVICES
HOMEstretch - North 
Metro Detroit
(248) 453-1200
www.home-stretch.com/
locations/mi/nmetro-detroit

HOME REMODELING
CCR Renovations
(800) 988-1710
ccrrenovationsllc.com

HOME STAGING
Impact Home Staging Experts
(248) 591-4290
www.impacthomestaging 
experts.com

INSURANCE
McDowell Insurance Group
Lauren McDowell
(586) 933-7616
lmcdowellagency.com

State Farm Agency Aaron Seitz
(586) 453-9693
aaronseitzinsurance.com

INTERIOR DESIGN
Impact Home Staging Experts
(248) 591-4290
www.impacthomestaging 
experts.com

KITCHEN & BATH
CCR Renovations
(800) 988-1710
ccrrenovationsllc.com

MORTGAGE
Alliant Credit Union
Sandi Frith
(586) 871-8002
www.alliantcreditunion.org/
mortgages/loan-officers/
sandi-frith

John Adams Mortgage
Stephen Anderson
(586) 909-0994
johnadamsmortgage.com

John Adams Mortgage
Chris DeRosier
(313) 220-1073
johnadamsmortgage.com

Lake Michigan Credit Union
Brent Green
(586) 697-0199
www.lmcu.org/brentgreen

Michigan Mortgage Pro
Joseph Murray
(248) 228-4843
michiganmortgagepro.com

Michigan Schools & 
Government Credit Union
(248) 260-8906
msgcu.org

MOVING & STORAGE
Morse Moving & Storage
(734) 484-1717
www.morsemoving.com

Preferred Moving & Storage
(586) 405-9753
www.preferredmoving.net

NEW CONSTRUCTION 
MORTGAGE
Alliant Credit Union
Sandi Frith
(586) 871-8002
www.alliantcreditunion.org/
mortgages/loan-officers/
sandi-frith

Lake Michigan Credit Union
Brent Green
(586) 697-0199
www.lmcu.org/brentgreen

PAINTING
Briteway
(586) 709-1829

PHOTOGRAPHY/BRANDING
Gina Dinverno Photography
586-260-9658
ginadinvernophotography.com

PHOTOGRAPHY/
VIDEOGRAPHY/DRONES
Great Lakes Aerial Video 
Services & Photography
(586) 992-9230
www.greatlakesaerial 
videoservices.com

PLUMBING/SEWER
J.A. Inspections Plumbing 
& Sewer Services
Jamyre Anderson
(313) 920-6708

RENOVATIONS/REMODELING
Renovation Sells Northeast 
Metro Detroit
Andrew Wehrli
(586) 301-6063
renovationsells.com

ROOFING
ACS Roofing
(586) 325-4001
acsroofers.com

Mills Siding & Roofing
(248) 453-1112
millssidingandroofing.com

SOCIAL MEDIA MANAGEMENT
Real Leverage Solutions
810-710-9095
realleveragesolutions.com

TAX SERVICES
Summit Tax
Heemer Klein & 
Michelle Chmelko
(586) 751-6060
summitfc.net/services/
tax-planning

TITLE COMPANY
Alliance Title of Michigan
Kelly Anderson
(313) 447-0058
www.alliancetitleofmi.com

VIRTUAL STAGING
Great Lakes Aerial Video 
Services & Photography
(586) 992-9230
www.greatlakesaerial 
videoservices.com
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Working With A Team of Fiduciaries Under 
One Roof Can Help Make Your Life Easier and 

Potentially Improve Your Financial Plan
Investment Management & Retirement Planning
We can provide advice and management on a variety of investment accounts 
including liquid investments that can be accessed at any time, existing retirement 
plans, or helping to establish a new employer plan.

Tax Planning through Summit Tax Services, LLC
Should you go with a sole proprietorship, S corporation, partnership, or LLC? 
We’ll crunch the numbers and see what benefits you the most!

Health Insurance through Summit Health Services, LLC
Health Insurance costs exactly the same whether you have an agent help you 
or not, so give us a call to see if we can help you save money.

Auto and Homeowners Insurance through
Summit Insurance Services, LLC
It is important to ensure you have adequate coverage, 
but also important to ensure you are not overpaying
for the coverage. 

Estate Planning through GM&H, P.C.
Should you have a Will or Trust?  Who will get the kids? A lot of people 
need an Estate Plan but haven’t created one yet.

Ken
Wink

Anthony
Landino

Zach
Bachner

James
Baldwin(586) 226-2100  www.SummitFC.net

Investment advisory services are o�ered through Summit Financial Consulting LLC, an SEC registered investment advisory �rm. Health/Life/Annuity Insurance products and 
services o�ered by the individual insurance agent. Group Health insurance and ancillary bene�ts are o�ered through Summit Health Services, LLC. Property/Casualty (P&C) 

Insurance is o�ered through Summit Insurance Services, LLC and our local P&C agency partners. Summit Financial Consulting LLC and its representatives do not render tax, legal, 
or accounting advice. Representatives of Summit Financial Consulting LLC o�er tax preparation services through Summit Tax Services. Summit Tax Services is a DBA of Heemer 

Klein & Company and they are owned and operated independently. Past performance cannot predict future performance.

We are Fiduciaries. With all of these professionals under one roof brainstorming to help you,
we believe you’ll feel better knowing you have a comprehensive plan in place for the future.

Seal the Deal,
Simplify the Estate

Estate Sales • Auctions • Clean-Outs

248-915-8888
aaronsestatesales.com

If you are interested in nominating people for certain 
stories, please email us at: Terra.Csotty@n2co.com
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Meet
The

Team

Amanda Matkowski
Editor/Writer

Elena Filimon
Relationship Manager

Ashley Streight
Content Coordinator/ 

Ad Strategist

Holly Garrish
Relationship Manager

Terra Csotty
Owner/Publisher

Jay Dunbar
Great Lakes Aerial  

Video Services
Photographer

Lexi Markison
Account Executive

Luana Nascimento
Event Coordinator

Follow us on our social 
channels for the latest 
info on exclusive events, 
newsmakers and more!

Gina Dinverno
Gina Dinverno Photography

Photographer

Todd Everett
The Todd Everett Experience

Event Vibe Curator

Real Leverage Solutions
Social Media

DISCLAIMER: Any articles included in this publication and/
or opinions expressed therein do not necessarily reflect the 
views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements 
contained within the Real Producers magazine are not 
endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business 
practices of these companies.
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MOVES FAST
Macomb County’s Real Estate

Follow Macomb County Real Producers
on social media to keep up.

M A C O M B  C O U N T Y@realproducersofmacombcounty

@realproducersofmacombcounty

@realproducersofmacombcounty

Breakfast of 
Champions!

EVENT ANNOUNCEMENT

To sponsor this event, reach out to Terra.
Csotty@n2co.com or rpevents@n2co.com.

J oin us for an engaging 
conversation with a 
respected panel of agents as 
they discuss proven ways to 
elevate your business. Enjoy 

a complimentary breakfast and take 
advantage of the opportunity to connect 
with fellow agents and our preferred 
partners at this exclusive event!

Date: Wednesday, May 20

Time: 9:30 a.m. - 12:30 p.m.

Location: 
Insta Snap Studios
51410 Milano Drive, Unit 110
Macomb, MI 48042

Hosted by: 
Insta Snap Studios

Register Now: 
Reserve your spot at  
www.realproducersparty.com
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PARTNER SPOTLIGHT

PHOTOS BY JAY 

DUNBAR OF 

GREAT LAKES 

AERIAL VIDEO 

SERVICES

C H R I S
D E R O S I E R
WITH JOHN ADAMS MORTGAGE

From an early age, Chris was immersed in real 
estate. His mother was a real estate agent while 
he was growing up — which gave him a unique 
perspective on the industry — but he chose to 
follow his own path. Instead, Chris’ passion for 
helping others navigate the complexities of home 
financing has been a driving force throughout his 
career. “The joy of getting to help guide, educate, 
and advise clients through what can be a tough and 
scary process has always excited me,” he said.

Chris began his mortgage career at a large 
national lender but soon realized he wanted to 
offer clients a more personalized experience. He 
found that opportunity at John Adams Mortgage, 
where he has spent the past nine years refining 
a holistic process for mortgages. His goal is to 
make sure that every client feels supported 
and informed at each step of their journey.

According to Chris, the mortgage process is all 
about building relationships and trust. “I want 
to be their mortgage guy,” he explained. “When 
they think or hear ‘mortgage’ for themselves 
or others, I want them to think of me.” 

As a sales manager and loan officer at 
John Adams Mortgage, Chris DeRosier is 

known for the dedication he brings to every 
client relationship. With his deep industry 
knowledge, he has built a career on trust, 
communication, and a passion for guiding 

others through the mortgage process. 

Guiding Clients Through  
the Mortgage Maze
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Your Listings Deserve
More Than Likes
They Deserve Leads

Custom Reels · Captions · Carousels and Strategy Done for You
Hyper-Local Content that Turns Browsers into Buyers

LET'S TALK ABOUT LEVELING UP YOUR SOCIAL

810.844.1835
realleveragesolutions.com

Real Leverage
S O L U T I O N S

The new golden rule in real estate is “communication, 
communication, communication,” and Chris 
firmly practices this open-door transparency. 
“Nothing clarifies like clarity,” he said. Chris also 
encourages clients to ask questions, believing that 
“the only bad question is the one you don’t ask.” 

Referrals are a true sign of a client’s appreciation 
for high-level service, and Chris feels honored 
that clients would continue to think of him after 
their deals have closed. “It means they felt taken 
care of in a way that they want their friends 
and family to be taken care of,” he shared.

Over the years, Chris has witnessed significant 
changes in the mortgage industry, particularly 
in the realm of technology. “This used to be a 
belly-to-belly and paper-driven business,” he 
said. “Technology has moved us from a physically 
present and digitally enhanced business to being 
digitally present and physically enhanced.” Chris 
embraces the technological changes, integrating 
it into his workflow while maintaining personal 
availability for his partners and clients. This 
balance of digital efficiency and personal touch 
has become a cornerstone of his success.

Outside of work, Chris is a devoted family man. 
He has been married to his wife for 15 years 
and is a proud “girl dad” to two daughters, 
ages 10 and 7. The family, including their 
French bulldog Enzo, calls Grosse Pointe Park 
home. In his free time, Chris enjoys golfing, 
cooking, and attending community events.

When asked about his definition of success, Chris 
mentioned his clients and partners — because they 
make up the heart of his business. “I want to be a 
true partner to my referral partners,” he explained. 
“We will grow and invest in our business together.”

In the days to come, Chris hopes to leave a legacy 
of positive impact. His goal is to be a source of 
encouragement and support, both in his professional 
life and in the broader community. “There isn’t 
enough positivity put out there these days — too 
much focus on the divisions and negatives,” he said.

Chris’ desire to lead with purpose extends to others 
in the mortgage industry as well. In recent years, he 
has made it a priority to mentor newer professionals 
and help them thrive in their careers. “This industry 
has given so much to me and my family,” he shared. 
“I find joy in being a steward for it and helping shape 
its future so I can leave it better than I found it.”

At John Adams Mortgage, Chris offers a unique 
blend of industry knowledge and personal 
dedication. “We have the tools, technology 
and products that clients need with the extra 
benefit of me,” he explained. Chris’ expertise 
and authenticity makes him a standout choice 
for anyone navigating the mortgage process.

To learn more about Chris and John Adams Mortgage, 

visit yourmortgageguychris.com or call 313-220-1073.

I want to be a TRUE 
PARTNER to my 
referral partners. We 
will grow and invest in 
our business together.
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PHOTOS BY GINA DINVERNO PHOTOGRAPHY

PHOTOS TAKEN AT LOMBARDO 

HOMES MODEL AT PRESTON CORNERS 

VILLAS IN SHELBY TOWNSHIP

FIRAS
A LIFE BUILT 
ON INTEGRITY, 
VISION & THE 
ART OF HOME

In the elegant realm of luxury 
real estate, where emotion and 
investment intertwine, Firas 
“Ferris” Goryoka has shaped 
a reputation defined by grace, 
trust, and vision. With more 
than a decade of experience 
and over $50 million in closed 
sales, he represents the union 
of expertise and empathy. 

For Ferris, real estate is a vocation 
rather than a mere profession. “Real 
estate was never just a career: It was a 
calling,” he said. He approaches each 
client with the conviction that a home 
shapes a person’s identity, their family, 
and their future. The path that led Ferris 
into the industry was rooted in service 
to others and in the belief that clear 
guidance can transform one of the most 
important transitions in life. “I have 
always been passionate about helping 
others,” he added. “The housing market 
gave me a way to make a real difference 
during life’s most pivotal transitions.”

Born in Baghdad, Iraq, Ferris carries 
a perspective informed by resilience 
and gratitude. Early mentors in 
the field instilled in him a code of 
character that still guides his decisions. 
“They taught me that real success 
comes from character. It is about 
doing the right thing, even when 
no one is watching,” he shared. 

Integrity, transparent communication, 
and a client-first mindset became 
the hallmarks of Ferris’ brand. 
“Running my own businesses taught 
me discipline, adaptability, and the 
value of relationships,” he explained. 
“Those lessons became the cornerstone 
of my approach to real estate.”

Today, Ferris leads the Firas Goryoka 
Real Estate Team with Golden Key 
Group, uniting real estate and lending 

under one roof. His dual expertise 
as a luxury home agent and a direct 
mortgage lender enables a seamless 
process that brings clarity and 
confidence to buyers and sellers. “My 
clients value peace of mind,” he said. 
“When one professional can handle both 
sides of the process, everything becomes 
smoother and more transparent.” 
Recently, Ferris’ wife, Christine, joined 
the team as a licensed real estate agent, 
further strengthening the family’s 
shared commitment to client service. 

Consistent recognition, such as 
Agent of the Month and membership 
in the Million Dollar and Multi-
Million Dollar Clubs, reflect Ferris’ 
sustained excellence; however, he 
sees lasting relationships as the 
truest measure of success. “Awards 
represent performance, but loyalty 
represents legacy,” he said.

According to Ferris, true luxury 
is defined by understanding. He 
demystifies each step for first-time 
buyers and seasoned investors 
alike, so that informed decisions 
replace uncertainty. “My mission is 
to simplify complexity. When clients 
understand the process, fear fades and 
empowerment begins,” he explained. 

In a market that can change quickly, 
Ferris remains composed and adaptive, 
emphasizing honest communication 
and solution-oriented strategy. “The 
industry moves fast, but honesty never 
goes out of style,” he said. “When you 
focus on solutions and relationships, 
obstacles become opportunities.”

AGENT SPOTLIGHT

G O R Y O K A
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preferredmoving.net
586-463-4230

SCAN TO BOOK

From Listed to Sold
We Handle the Move

Behind Ferris’ professional discipline 
stands a husband, father, and son 
whose family is the anchor of his 
life. His wife Christine, their sons 
Sameem and Sharbel, and his parents 
provide the balance that sustains his 
work. “Christine’s support and my 
parents’ encouragement have been 
my foundation from the beginning,” 
Ferris said. “My boys remind me 
every day what I am working for.”

Ferris’ family cherishes simple rituals 
such as exploring local parks and 
discovering new restaurants. “Those 
moments of togetherness keep me 
grounded,” Ferris shared. “They renew 
my energy and give me the joy I need 
to serve my clients at my best.”

Ferris is also deeply engaged in 
his Catholic community and views 
prosperity as most meaningful when 
it uplifts others. “Faith gives me 
perspective. It reminds me that real 
estate is not about properties, but about 
serving people and creating spaces 
where life can flourish,” he explained. 
Charitable involvement and mentorship 
are part of his professional identity as 
well. Beyond the office, Ferris seeks 
balance through fitness, volleyball, ping 
pong, and a thoughtful game of pool 
that combines patience with focus.

Ferris encourages new agents to value 
authenticity, to build relationships 
before transactions, and to protect their 
integrity without compromise. “Integrity 
is your greatest asset,” he added.

Looking ahead, Ferris hopes to be 
known as a trusted advisor who helps 
people reach their dreams. “I want to 

be remembered as someone who truly 
cared,” he said. “Someone who led with 
honesty, served with excellence, and 
helped others achieve their dreams.”

For Ferris, real estate is a practice 
grounded in trust and empathy. 
Each home he helps create stands 
as quiet evidence of his character.

Christine, wife of Firas 
Photo courtesy of Firas Goryoka
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TOP PRODUCER

Mike
BUILDING A BUSINESS CLIENTS CHOOSE AND TRUST

A fter years of 
professional 
experience outside 

of the industry, Mike Nafsou 
entered real estate with 
clarity and purpose. When 
he decided to make the 
transition, he did so with 
the intention of building a 
business he could truly call 
his own, which continues 
to guide the way he 
serves his clients today.

Mike grew up learning about 
real estate through necessity 
rather than choice. His 
father passed away at age 
45, making Mike’s mother 
a 43-year-old widow with 
four children ranging from 
9 to 16 years old. Despite 
barely speaking English, she 
purchased rental properties 
and became a landlord, 
teaching her children how to 
manage tenants, leases, and 
the complexities of property 
ownership. “We made errors, 
but we learned quickly,” 
Mike recalled. Those early 
lessons, learned while 
working jobs to support 
one another, planted seeds 
that would bloom decades 
later. Mike also witnessed 

NAFSOU
PHOTOS BY RENAE 

FRANCES PHOTOGRAPHY
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and learned the value and 
blessings of family and 
friends during that time.

After spending 18 years 
in the cell phone industry, 
Mike obtained his real 
estate license in 2018 and 
transitioned into full-time 
real estate in January of 
2019 with Keller Williams 
Domain/Lakeside. His 
decision to leave retail 
behind was driven by a 
simple realization — he 
wanted to stop managing 
people and start building a 
business powered by his own 
work ethic and relationships.

Since entering the field over 
seven years ago, Mike has 
sold and leased more than 
200 units, totaling roughly 
$55 million in sales. In 2025, 
he closed 47 transactions 
worth $17 million. He has 
also earned Rookie of the 
Year awards and has hit 
his cap every year as an 
agent. Beyond his sales 
achievements, Mike and his 
siblings own and manage 
multiple rental properties 
and one commercial 

They have 
multiple options 
of agents to choose 
from, so when 
I am chosen, 
I  TAKE A LOT OF 
PRIDE IN  THAT 
AND DO MY BEST 
TO RECIPROCATE 
THE RESPECT 
AND TRUST THEY 
HAVE SHARED 
WITH ME.”

building, demonstrating 
the investment acumen his 
mother instilled in him.

While Mike works mostly 
independently with 
occasional support from 
a showing assistant and a 
transaction coordinator, he 
credits the culture at Keller 
Williams Domain/Lakeside 
and his mentor and friend, 
Sean Yousif, for providing 
an extended family 

atmosphere that enables 
success at the highest level. 

As a mentor to up-and-
coming agents, Mike tailors 
his coaching to match each 
person’s preferred path. 
He understands that some 
agents thrive on teams, 
others work better solo, and 
some focus on investing 
and flipping properties. 
“There are multiple angles 

to be successful in this 
business,” he explained.

Whether clients are selling, 
purchasing, investing, or 
simply seeking knowledge 
and resources, Mike makes 
himself available for all their 
needs. “They have multiple 
options of agents to choose 
from, so when I am chosen, I 
take a lot of pride in that and 
do my best to reciprocate 

the respect and trust they 
have shared with me,” he 
said. As a result, Mike’s 
business operates primarily 
through referrals, evidence 
of the trust and loyalty 
that clients place in him.

Like many other agents, 
Mike will admit that the 
demanding nature of real 
estate can make it difficult 
to have a proper work-life 
balance, particularly during 
the busy months. When 
he’s not working, he’s often 
spending time with his 
wife and two daughters, 
playing golf with friends, 
and coaching football. He 
credits much of his success 
to his faith in God, his wife’s 
support and patience, and 
the support of his family, 
friends, and clients who have 
been a blessing to him in 
many ways. He is also deeply 
involved in his community, 
supporting local Catholic 
churches — such as St. Mary 
and St. George — St. Jude 
Children’s Research Hospital, 
and animal shelters. He 
takes pride in operating 
his life and business with 
faith, love, and gratitude, 
so he can lead by example 
for his precious daughters.

Mike loves every aspect of 
real estate and envisions 
continuing for at least 
another decade before 
potentially scaling back. 
He also plans to expand his 
investment portfolio and 
grow his real estate holdings. 

Mike takes pride in guiding 
clients and supporting agents 
in ways that feel meaningful, 
not transactional. For him, 
real estate is less about the 
numbers and more about 
building a career rooted 
in relationships, care, 
consistency, and connection.
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• Installation, Repair &
 Maintenance
• Emergency HVAC Services
• Residential & Commercial

Call Now for Fast &
Reliable Cooling Service!
586.625.2121

FURNACE
INSPECTIONS

FOR $59 

HEAT YOU CAN COUNT ON
COMFORT BUYERS FEEL.

To sponsor a future event, reach out to Terra.Csotty@n2co.com or rpevents@n2co.com.

EVENT RECAP

Toast
Top!

to the

We truly appreciate you joining us for our Toast 
to the Top celebration in March! The afternoon 
was full of great conversations, amazing 
company, and incredible food. It was such a 
pleasure to recognize last year’s achievements 
and spend time connecting with our fellow 
agents and valued preferred partners.

Keep an eye out for our next issue, where we’ll 
be sharing highlights and photos from the event!

A special thank-you to our generous sponsors:

Hosted by: One Eyed Jacks

Premier Sponsor: Summit 
Financial Consulting

Support Sponsor: Berkshire Hathaway 
HomeServices - Kee Realty

Photos by: Jay Dunbar with Great 
Lakes Aerial Video Services

Social Media: Real Leverage Solutions

Vibe Curator: The Todd Everett Experience

Podcast: Real Push Podcast
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BY THE 
NUMBERS

2025

HERE’S WHAT THE TOP 

AGENTS IN MACOMB 

COUNTY SOLD IN 2025

$2,391,281,345
SALES VOLUME

7,856
TOTAL TRANSACTIONS

26
AVERAGE TRANSACTIONS 

PER AGENT

$7,970,938
AVERAGE SALES VOLUME  

PER AGENT
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Into an Experience

Available
7 Days a Week

������������
���������������
������������

Renovations Simplified
Design. Construction. Financing.

Chat with Andrew
(586) 301-6063
Andrew@renovationsells.com

EXCLUSIVE OFFER: 
Enjoy $50 off Your First Cleaning as a New Client!

BRITEWAY
Painted Curb Appeal

That Closes Deals

Transform Your Listings Today!
586.709.1829

Britewayllc@gmail.com

Drywall 
Painting

Carpentry
Insurance Restoration



Macomb County Real Producers • 3130 • April 2026

Transform Your
Home with

Contact Us to Start Your
Home Transformation

FROM CONCEPT TO COMPLETION,
WE HANDLE IT ALL

Restoring the American Dream
One Home at a Time

1.800.988.1710
CCRRenovationsLLC.com



9151 Currency St.
Irving, TX 75063

AUTO | HOME | LIFE

Lauren McDowell, Agent
24416 Crocker Blvd

Clinton Twp MI 48036
P: 586.846.2230

Insurance underwritten by Auto Club Group Insurance Company, Auto Club Insurance 
Association, Member Select Insurance Company, and AAA Life Insurance Company.


