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Coming Soon - Broad Ripple Seafood North & Bar

231 Park Street in Westfield
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BROAD RIPPLE
SEAFOOD NORTH 7 Bat
"KHOW WHAT YOU'RE EATING”

Epcon Excellence Recognition Program \magine having

FRESH FISH

We Believe Great Relationships Stariird Reglon Sormriission and the coolest Seafood Menu in Indy! Are
[Base price # it pramium = pelected sraciural ﬂp'ildﬂgﬂ H I d : I'ttl S f d M k t "
BUILD GREAT COMMUNITIES you'in Indy, or a little Seafood Market in

Nantucket or Maine??

The Epcon Excellence Recognition Program £ND GLOSIHG_ . ! "

honors and celebrates the professionals SSRGS R SO R Feast on a dozen oysters paired with a
whose collaboration, care and commitment o glass of wine from the Loire Valley in

help create one remarkable experience for el 3IRD CLOSING France.

our homeowners. -} BERRERTS Sanimisslion 5,000 Sovi - Fish Market with a 10-foot fish case

Every referral. every connection. every home Caught Fresh Daily with "Today's Catch” Listed
sold moves us closer to our mission: helping 4TH CLOSING on the Website & Social Media

Standard Cammission + $4,000 Bonus

more homeowners live the Epcon lifestyle. Fish, Crab Cakes, Oysters, Lobster, True Dry

Scallops

EPGOHEKCE“EHGE.CDN ELITE FIVE OR MORE CLOSINGS «  Full Menu, Full Bar, Brunch, Dine In or Take Out

Standard Commission

46321@116l LEVEL | '.-$5,ﬂﬂﬁl Bonus

Scan the QR code to

learn more about our
recognition program.

' » Today's Catch”
£ on Our Website!

ORIGINAL SEAFOOD MARKET AT

R . SeeFreshFishthat jut
' | y 10y 882 Coil Ave, Broad Ripple _ [ |anded the same day
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A Handyman Now gift card offers 2 hours of handyman service. After purchase, you'll receive a
high-quality gift card and envelope to make closing day extra special for your clients.

HOW CAN MY CLIENTS USE THEIR GIFT CARD?

REACH OUT TODAY T0 UP YOUR CLOSING EXPERIENCE!

®©

(317) 459-2558

@& www.handymannow.com/giftcard

& chris@handymannow.com

BENTLEY
BENTLEY INDIANAPOLIS

WHERE JOURNEY MEETS ARRIVAL

This is your chance to own one of the United Kingdom's most celebrated and bespoke automobiles.
With offerings like the Flying Spur, Bentayga, and Continental, we have an inventory to meet your
automotive needs. As a licensed Bentley dealership we're here to meet your service needs as well,
regardless of the make or model our team of certified technicians will take excellent care of your vehicle.

9450 N Aronson Rd, Indianapolis

(317) 688-9444 o X 0o

bentleyindianapolis.com




THE ONLY LENDER YOU'LL EVER NEED Tl sl

v If it has
four walls

WE FUNDIT.
PERIOD.

Most borrowers waste
months chasing lenders
who won't commit. We
eliminate the guesswork.
One call. One team.
Nationwide capital Learn more by contacting 317-644-0909
delivered with speed,
certainty, and zero
runaround - SO you can
close deals while your
competition is still
waiting on approvals.

We're celebrating of building homes in Indianapolis, and we want to

thank you for helping your Clients find their dream David Weekley home!

When you sell four or more David Weekley homes in the Indianapolis area between January 1
and December 31, 2026, you'll receive a for your next adventure.

RESIDENTIAL - COMMERCL * HARD MONEY Est 1976

ELEMENT L) YEARS

David Weekley Hurnes:

MORTGAGE

CELEBRATING 15 YEARS IM INDIAMAPOLIS

210000

Fictured Above: Dabid Weakdey Homed Tasm Mambers with Tina LaBliss and Lowie
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Ik o oo Dhavddd. Woedlay romes i Tha indiasnapolis aia thit close and lund betwean danuary 1, 2026, and Ducemmber 21, 2026, To mecedve the rp, Be- Agotl must meet afl applicable travel terms and condwtions of Galattic
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Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

BANKING

JPMorgan Chase Bank NA
(614) 323-5080
homelendingadvisor.chase.com/
craig.r.dube

BLINDS/WINDOW
TREATMENTS

In Style Blinds
Brooke Sorenson
(765) 414-6472
InStyleBlinds.com

BUILDER
David Weekley Homes
(317) 669-8605

Epcon Communities
Kara Shipman
(317) 258-6560

Lennar
(765) 404-5870
Lennar.com

Silverthorne Homes
(317) 707-4553

Taylor Morrison
(317) 339-1799
TaylorMorrison.com

CHIROPRACTOR
Chiropractor - Jordan Burns
(317) 595-9620

CLOSING GIFTS
Handmade Karma

(765) 215-9339
www.handmade-karma.com

COACHING

Steve Rupp Coaching
(317) 339-7698
steveruppcoaching.com

DEVELOPER

The Marina Il Corporation
Rob Bussell

(317) 845-0270

FINANCIAL SERVICES
Element Mortgage
(843) 813-6745
ElementMortgage.com
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FLOORING

Blakley’s Flooring

Harry Tishler

(317) 339-9096
www.blakleysflooring.com

ICC Floors Plus
(317) 813-0931

HANDYMAN SERVICES
Handyman Now

(317) 459-2558
HandymanNow.com

HOME AUTOMATION

& SMART HOMES

The Premier Group

(317) 289-2150
www.Premier-Group.com

HOME INSPECTION
Aardvark Home Inspectors, Inc
(800) 662-2080

Cornerstone Inspection Services
(317) 815-9497

Home Experts of Indiana
Shane Peterson
(317) 933-1000

Indyspect LLC
(317) 777-4101
Indyspect.com

Security Home Inspection
(317) 848-1744

HOME WARRANTY
Achosa Home Warranty
(888) 509-2916

Armadillo Home Warranty
(317) 417-4999
armadillo.one

HOUSE CLEANING
Becht Pride
(317) 783-2390

INSPECTION SHEET REPAIRS
Crew Home Specialists

(317) 731-1000
CrewHomeSpecialists.com

INSURANCE

Core Insurance Solutions
(317) 358-6780
www.coreinsurancesolns.com

Voldico Insurance
Brent Turner
(317) 363-0752

JUNK REMOVAL SERVICES
Indy Trash Guy

(317) 200-6626
indytrashguy.com

LUXURY AUTO DEALER
Bentley Indianapolis

(317) 688-9444
www.Bentleylndianapolis.com

MORTGAGE LENDER
Bailey and Wood Financial
(317) 535-4804

Everwise Credit Union
www.everwisecu.com/

Farm Credit Mid-America
FLCA dba Rural 1st
765-561-7194
www.rurallst.com/

Guild Mortgage
(317) 522-3554

GVC Mortgage Carmel
(317) 796-3989

MJW Financial
(317) 679-8015

Nest Mortgage Group
(317) 538-9825
BradNiccum.com

Rate Mortgage
(773) 516-6688

Ruoff Home Mortgage
Amy Robbins
(317) 660-4280

True North Home Loans
Bo Kearney

(513) 404-6948
truenorthhomeloans.com

Union Home Mortgage
(317) 694-1733
UHM.com

WJ Financial Group
(949) 265-4440

PAINTING - CUSTOM
Heritage Painting
Jason Humricous
(317) 349-1951
Heritagepainting.info

PHOTOGRAPHY

360 Tour Designs of
Central Indiana

Susie Chamberlin-Dawes
(317) 640-7257

Indy Sky Pics
Ron Smith
(317) 439-2640

Kelly Klemmensen
Photography & Videography
(765) 480-0479
kellyklemmensen.com

Lauren Bigler Photography
(616) 460-9317
LaurenBiglerPhotography.com

RC Fine Pix
(317) 379-5378
www.rcfinepix.com

PLUMBING

Prime Plumbing & Drains
Mimi Donahue

(317) 678-7101

RESTORATION
Becht Pride
(317) 783-2390

Guardian Angel Restoration
(463) 250-8601

ROOFING
Indy Roof Company
(317) 746-9383

TITLE & ESCROW
Meridian Title
(317) 966-2270
MeridianTitle.com

Nations Title
(269) 553-9904
NationsTitle.com

Stewart Title
(616) 406-9760
stewart.com

Guild '~

mortgage

Ready to talk? Let’s get your clients

closer to home.

0O: 317.550.2306

10106 Brooks School Road Suite 200

Fishers, IN 46037

Together,
let’s guide people home.

In neighborhoods and communities everywhere,
Guild Mortgage delivers the promise of home.

Exceptional service | Deep expertise |
Local support | Long-term relationships

A partner you can count on.

Reach out today

HOME PROTECTION

YOU CAN
TRUST

FOR YOUR
__CLIENTS

Vo

ACHOSA

— HOME WARRANTY., L1C —

MARTI BROWN

Senior Sales Executive—North
MartiB@achosahw.com
317-712-6368

qSL:'TF:ANCE

L

JACKSON BLEVINS

Owner & Agent

Home - Auto - Umbrella

317-358-6780 * coreinsurancesolns.com
jblevins@coreinsurancesolns.com

Indy Real Producers - 9



ADVISORY BOARD - 2026

TIME TO MAKE YOUR!
DREAM HOME-A REA

Indy Real Producers
Advisory Board

P RURAL Ty

Closer to What Matters Scan to
Construction Loans » Lot Loans » Land Loans » Home Loans.. .. . w . Qe

Lindsey Smalling Sean Daniels

Dawn Pollard Sophie Sergi Clay Burris

The Advisory Board is brand new to Indy Real Producers these six is that they were eager to serve long before we
in year eleven, and these six leaders will serve for ever talked benefits. They have always been champions
the entire year. The goal is simple. We want a real of the community and supporters of Real Producers.
agent voice helping us grow, shaping both the content
of the magazine and the quality of our events. We could not be more excited to introduce them as the
very first Advisory Board in Indy Real Producers history.
We know we are a trusted voice within the real estate
world, but staying a trusted voice requires staying Clay Burris - Highgarden
connected. Having agents we respect keeping their ear Drew Dial - REAL
to the ground and giving insight into the daily realities Sean Daniels - Daniels Real Estate
of an agent will help us grow in every direction. Lindsey Smalling - F.C. Tucker

Dawn Pollard - EXP Luxury
The Advisory Board is a badge of honor all on its own. Sophie Sergi - Remax
Yes, there are some great perks, but the best part about

10 - April 2026

Morgan Nobbe

Rural 1** Loan Officer
765.561.7194 | NMLS 1538773
Morgan. Nobbe@Rurallst.com

Loans subject to credit approval. Rural 197 is a tradename and Rural 1%, the RollingHills Window icon, Rural Logic, and Claser Lo What Matters
arg gaclusive trademarks of Farm Credit Mid America, NMLS 407249, Rural 1* products are available to consumers within the territories of
participating Farm Credit System Associations. Equal Housing Lender.

Cody Reichart

Rural 1** Loan Officer
765.367.9625 | NMLS 1205885
Cody.Reichart@Rurallst.com

i
g
:
)

The home protects the family -
who protects the home?

The home is your clients most valuable asset, so you
want to make sure they have the right protection.

Brent Turner Agency can help you and your client find the
homeowners insurance policy that will offer the protection
they need at & price they can afford,

NRLNT TURNER ADENCY

VOLDICO

INSURANCE

Brent Turner, Cwner/Agent
P 317.3563.0752 | bturner@voldico.com
www.brantturneragency. com

Dr. Jordan Burns

Indy's Favorite Chiropractor

I will crack you up!

BOOK YOUR APPOINTMENT
WITH DR. JORDAN BURNS!

CHIROPRACTIC | CUPPING | DECOMPRESSION

E u n @DrJordanBurns

#AligningSpinesAndMinds
www.drjordanburns.com

Indy Real Producers - 11



NEW HOMES FROM
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MIDELTON - Indianapolis, IN
COMING SOON

LEARN MORE! =1 El= e A HANNA FARMS - Martinsville, IN =
= : =\ NOW SELLING BIVENS PROPER - Kokomo, IN
SCAN OR = =1 SUTTER PLACE - Columbus, IN ~ €OMING SOON
: - : . = iy NOW SELLING DARLINGTON VILLAS - Jamestown, IN
CALL 317.707.4553 [ — Epiy COMING SOON




Meet
The

Team

Remington Ramsey Kelsey Ramsey
Area Director Senior Editor

Diane Bussell Lauren Bigler AJ Kallas
Client Care Photography Videography

Gabryelle Estampa
Executive Assistant

Kelly Klemmensen Chrissy Ramsey Rick Ramsey
Photography, Videography Photography, Videography Photography, Videography

Nominate!

Scan this code

to nominate
REALTORS® to be
featured in this
magazine!

remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the

publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

u DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but

! WORLDWIDE
RESOURCES,
LOCAL EXPERTISE

When it comes to your real estate transactions, you
deserve a title partner who brings confidence, care and
expertise to every step. As a global leader with a
strong local presence, we combine nationwide
resources with the personal touch you expect from a
trusted neighbor. Our team is here to make your
experience smooth, secure and exceptional, wherever
your journey takes you.

Cianmages

&

sazaEss
eEsgEgEas
T

K

Contact us today to enjoy a better experience
wherever you are.

B g

Stewart Title (616) 406-9760 (c)
A Kyle.Knight@stewart.com
Kyle Knlght stewart.com/Indianapolis

14 - April 2026
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APRIL SHOWINGS BRING MAY CLOSINGS!

Be ready to spring into success! Don't get caught without a pre-approval.
We have you covered!

UNION HOME MORTGAGE

AVON BRANCH
Brandy Garcia

Branch Manager | NMLS FIG0T230
©/F: 317395.7276 | C: 317.737.7908 | brandyjones@uhm.com
7386 Business Center Drive | Suite A | Avon, IN 46123

CARMEL BRANCH
Jae Tolliver

Branch Manager | HMLS 250561 3
O/F: 317.644 3155 | C: 317.694.1733 | jtolliver@uhm.com
10401 M. Meridian Street | Suite 215 | Carmel, IN 46290

A BETTER MORTGAGE CAREER AWAITS.
TALK TO DAVE.

RESIDENTIAL AND COMMERCIAL

PLUMBING SERVIGES

SPRING IS HERE!
Make sure you call the professionals
to dewinterize.

Prime Plumbing & Drains offers:

e Dewinterizing & Fixing Spigots

e |rrigation Systems

e  Water Softeners

e Camera Inspections

e Sewer Excavations and Repairs

e Appliance Repair and Replacement

e Kitchen, Bathroom, Basement,

and Crawl Space Repairs

A GOOD FLUSH BEATS A FULL HOUSE!
PrimePlumbingDrains.com ¢ 317.678.7101

Indy Real Producers - 15



PUBLISHER’S NOTE

A Shocking
. Misstep

REMINGTON RAMSEY

A few weeks ago I was on the church stage playing guitar.
I'was doing the Elvis legs thing I tend to do when I get lost in
the music. Moving around. Sliding a little. Feeling the moment.
Then suddenly a flash and gasps from the band. A loud pop
underneath my feet. Then the smell of smoke.

For a second I just stood there confused, trying to piece together
what had just happened. I thought maybe something had fallen
on stage. A spotlight or a speaker. Maybe the fog machine
exploded. Fog machines, as we all know, are an essential part of
worship services. I am pretty sure it is in the Bible.

Then the band started explaining what they saw. A power cord
had gotten pinched inside one of the trap doors on stage. When
my size twelve foot came down it landed perfectly on the spot
where the cord was trapped. Perfectly. My foot severed the
cord. A misstep.

The second it snapped there was a bright flash that lit up the
entire room. Everyone saw it except me because it happened
directly under my shoe.

No electrical fire. Nothing dramatic after that. Just a quick
burst of fear that settled back into normalcy.

1 did not realize how close the moment was until later.

After the service I sat down and crossed my legs. That is when I
saw the bottom of my shoe.

There was a decent sized burn mark in the leather. Thats the
moment it became a bit more real to me.

Every once in a while things like this happen. A little moment.
A tiny interruption. A bad step. Something that reminds me
how fragile life really is. But at the same time it feels like a
small reminder that God is watching over me. I do not know

when my time
will come. None
of us do.

But when these little reminders show up I try to pay attention
to them instead of letting them pass by like nothing happened.

The first place my mind goes is my schedule.

Is my schedule reflecting what actually matters to me?

Am I working hard when I'm working? Working to provide for
my family and build the life and legacy I want to leave behind?
And when I am with my family am I really with them? Present?
NOT working?

Because ultimately that is the whole reason I work hard in the
first place.

We are all taking steps. Some steps are in the right direction and
some are in the wrong direction. And occasionally when things
are going well, we simply have a misstep and it throws us off.

Moments like that could easily make a person live in fear.
My OCD brain immediately starts suggesting a list of
things to avoid.

Stages.

Guitars.

White tennis shoes.

But I want to see it a different way.
Every moment is a gift from God.
And I would rather live grateful than afraid.

I am not throwing that shoe away anytime soon.

That burn mark is a reminder to mind where I step. Life is
short.

And there are plenty of people out there who have decided to
waste theirs.

I'will not be one of them.

Indy Real Producers - 17



PHOTO + VIDEO

HEADSHOTS | BRANDING | EVENTS

KKP

STEVE ELLIS

SENIOR Hi_JF’Ti ..-'t. # 3 P-—'-NhEF«‘ HHI‘- 55174
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As your clients start their
homebuying journey,
point them to

JRUE NORTH

Home Loans

BO KEARNEY

Jl-fl IH TIN FI'-. AMCH MANAGER, NMLS

vBRING !
] e
_,g,, AS'I

OT'IT ies

We work on your client’s schedule - NOT ours.

2 We Come to Your Client!

We bring the samples and help simplify color and
®* design decisions!

3 Your Client Gets the QUOTE

* They get a Realtor-preferred price quote
on the spot!

Dawn Johnson | Blakley’s Realtor Division Account Manager
GiveUsaCallT odug' (317) SSB-‘I‘IZO

: BIu‘klegsﬁeattarPra@brdeeysﬂburlng‘cam




and affordability are front-of-mind, especially with

Indiana’s older housing stock. The Indiana Energy
Saver Program gives homeowners and real estate agents a
practical way to help clients address those concerns without
major upfront expenses.

R ecord high utility bills are here, and utility costs

When we inspect homes, we are surprised to see old insulation
and appliances and can’t understand why. We assume people
just don’t know how affordable upgrades can be. Simply put,

if you make your home more energy efficient, the high utility
bills will go away AND your home’s value will go up.

Administered by the Indiana Office of Energy Development,
the program provides rebates and upfront discounts that
make energy-efficiency upgrades far more affordable for
homeowners across the state.

Why Energy Efficiency Matters in Real Estate
Energy-efficient homes offer benefits buyers

immediately understand:

* Lower monthly utility bills

* Improved comfort with fewer drafts and temperature swings
» Stronger resale appeal, especially in older homes

» Fewer post-closing surprises

The barrier has always been cost — and this program directly
reduces it.

What the Indiana Energy Saver Program Covers
Homeowners apply once and may qualify for incentives
through two paths:

Home Efficiency Rebates (HOMES)
Supports whole-home upgrades that achieve at least 20%
modeled energy savings, including insulation, air sealing, duct

improvements, and high-efficiency heating and cooling systems.

Depending on income and savings achieved, rebates can cover
50% to 100% of project costs, up to program limits ($18,000).

Home Appliance Rebates (HEAR)

Designed for low- and moderate-income households, this
rebate helps offset the cost of high-efficiency equipment

such as heat pump HVAC systems, heat pump water heaters,
electrical panel upgrades, and ENERGY STAR-rated appliances.
Rebates are often applied as instant discounts. For example,
$8,000 towards an ENERGY STAR® heat pump for space
heating/cooling.

A Real-World Example

Take a 2,000-square-foot Indiana home built in the 1970s

or 1980s:

+ Typical annual energy costs: $2,200-$2,500

* Improvements: air sealing, attic insulation, and a high-
efficiency heat pump

* Modeled energy savings: 30-40%

That’s $700-$1,000 per year in utility savings.

A project that might normally cost $12,000-$15,000 can be
reduced by $6,000-$12,000 upfront through Indiana Energy
Saver rebates, depending on income eligibility. The result is
immediate comfort, lower monthly bills, and long-term savings
buyers can clearly understand.

Why This Matters to Agents

* Buyers see affordable paths to improving older homes

+ Sellers can strengthen listings with efficiency upgrades or
future rebate eligibility

* Agents gain a concrete way to discuss ownership costs—not
just sale price

Bottom Line

The Indiana Energy Saver Program turns energy

efficiency from a “nice-to-have” into a realistic, financially
smart upgrade. Agents who understand and share this
program position themselves as trusted advisors helping
clients make better long-term housing decisions. More details
here: https://indianaenergysaver.com

% % -_‘l. .

EVERY-DETAIL.T- §
TOP T0 BOTTOM.
SECLI RlTY@

HOME INSPECTIONS

317-848-1744
800-878-1744
WWW.SECURITYHOMEINSPECTION.COM

EEE
i
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YOUR BUYER /
WILL /

SMOOTH APPROVAL
WITH BRAD!

FREE appraisals for all first-time homebuyers!
*Valid in March & April only. Mention the ad to Brad.

| - __;———r- ¢

e, = :
= Video
v N

[

Brad will go the extra mile with his local team at Nest Mortgage Group to find I ‘
every possible solution to your home financing needs. Brad’s knowledge and
experience in the industry allows him to close loan applications that other . ®

mortgage companies can’t figure out. Simplifying your smart home technology into

one easy-to-use touch panel.

After a tiring workday, it's time to escape to a place of
calm and relaxation. Let us help you simplify your
evening routine into the touch of a button called your
“Night” scene. Contact us for a private consultation in
our state-of-the-art Ovation Experience Center,
located at 12345 Old Meridian Street in Carmel.

Contact us today!
1 Hour Pre-Approvals 7 Days a Week * Close On Time Guarantee

A “PM THE GUY THAT MAKES YOUR DEAL GO SMOOTH.”

NES BRAD NICCUM

\ __/ ’
E_// OWNER, BANKER >> NMLS# 1642106 D \v a I_ i D n )
PREMIER)))
HDFIVEERMGEQE'-QIEFB'Enker 317-538-9825 EXFPERIENLEE CENTEI] KLURY -
NMLS #139952 Brad@NCLLending.com | www.BradNiccum.com

ENTEATAINMENT | AUTOMATION | SECURITY | NETWORKING
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President Panel

PHOTOS BY RC FINE PORTRAITS

he February Masterclass is always

I one of the best attended classes of

the year. We bring in powerhouse
presidents and CEOs from some of the

biggest brokerages in town to talk about
what happened last year and what they
see coming in the months ahead.

There is no crystal ball, but there is real
excitement around what is ahead as
buyers and sellers begin settling into a
new normal. And through every kind of
market, the top producers continue to
rise. Why? Because they do not wait on
the market to determine their future.

They take control of their own destiny by
working hard and consistently doing the
things that create top performers.

Masterclass takes pride in bringing
together the best vendors and the best
real estate agents in one room. The saying
goes, if you are the smartest person in the
room, you are in the wrong room. This

is the kind of room where everyone can
learn, grow, and leave better than they
came in.

We will see you next month.

UMD



Spring Showers
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HOMEBUYING IS IN

FULL BLOOM

OUREEEANBISIREADYSTO HELP YOUR CLIENTS

YWerrzi Delirlele)z
) \Call When Dlsasfer Strikes

LESS THAN 20 DAYS LESS THAN 7 DAYS AVERAGE 24 HOUR UNDERWRITING 1 DAY PRE-

AVERAGE TO CLOSE RETURN ON APPRAISALS TURN TIMES APPROVALS
g =7 s o

Carla Jansan Celeste Meyer |Veronica Goodspeed , Hollie Woedring

LET THE HOME GCILTE WITH y's
RECURRING CLEANING . &

BECHT PRIDES

WE TAKE PRIDE INEVERYTHING WE [][]!‘

VETERAN OWNED AND OPERATED
24/7 EMERGENCY SERVICE

LU [m] % [m]
H k=
*
$100 OFF . = G
YOUR FIRST DEEP CLEAN s 3. =i R g by
h book ing h leani ices! Wi | A ’ Contact Information. Stay Current With
Y:Au‘:t" m!r?t::m a?iowhezebi:l:i:?\induﬂ?r];gfl ::nlll I3I:1g232e(:v . - -H L L e gwg“dad‘ G U ARD I AN A N G E I- AN gﬁmm'
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Mindy .
& Resturatmn ] l‘.\i"" ! » /
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MAKING YOUR, » °
VIDEOS
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We work with you and the We provide a comprehensive - .
homeowner to make sure you photo report giving both the - _—— s I A N D o U I ?
- .

receive the best possible
outcome.

Give us a call at

(317) 676.2152
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Q’? everwise

Everyone deserves a
place to call their own.
¢ Pick Your Own Contractor
© 47 Stor Gougle Rating g oneiiennicn, QG - LEARN HOW TO MAXIMIZE
. [ Benmen DN MlaxiMmiIzZE MEDIA YOUR VIDEOS AT
1T i i AJKALLAS.COM/INDY

Equal Housing Opporunicy,. NMLS 2686706, Subject o
credit approval and membership requirements,
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McCOMISKEY

A. I started off my college
career with Interior Design,
but thanks to one failed
math class and limiting
beliefs at the age 20 I didn’t
think I had enough style to
do it. I changed to Liberal
Arts and Business because I
knew that path was “easier
to find a job.” Once Pinterest
started I immediately
started pinning homes,
watching all the HGTV
shows, redoing our first
home, designing new ideas,
helping neighbors with ideas
etc. Homes or design just
kept showing up for me and
I was actively ignoring it!
Spring of 2020 I remember
walking with a friend while
I'was still in my 12 year
career with my previous
employer and she asked

me the question “What are
you thinking about all the
time but you’re not acting
on it?” It was real estate and
sales. I have always had the
entrepreneurial spirit but I
was afraid of not having a

paycheck every two weeKks,
I'held the insurance for

the family, the retirement,
and our safe nest egg. Once
I thankfully got laid off
after a quick 5 min Zoom
call in May of 2021 and

12 years being over like
that, I immediately walked
downstairs after my call and
told my husband I am going
to get my Real Estate license
and just go for it!

A. Lots of conversations with
friends, my work family and
my husband. It was a combi-
nation of knowing I had full
support and being okay that
it all may fail. I knew I had
my education, and experi-
ence in sales with a great
career behind me, and if any-
thing I knew how to network.
Worse case scenario, I could
always go back to a corporate
job and we would be just
fine. My biggest concern was

my family, but my husband
Fred was more than willing
to take the leap and trust my
decision to pivot.

A. IUPUI - Liberal Arts and
Undergrad in Anthropology

A. Yes or course! Between
college, an internship at
Colorado University and all
of my past jobs everything
I'have learned has been a
building block to what I do
today. I am so thankful for
my past career experienc-
es and leadership. All of
these skills and many, many
failures along the way have
been building blocks to build
Truss Home Group and real-
ly understanding ownership
of a small company.
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A.It’s all about helping
people! What I was selling
before was B2B sales,
business to business, the win
and success was fun but it’s
nothing compared to helping
someone with their vision

of owning a home, building
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anew home, starting an
investment portfolio etc. This
sale is not transactional, it’s a
trusted relationship between
myself and my clients.

A. Negatives come with
any career. For me the first

two,maybe even three years
you are learning how you
want to run your company
and you are learning how to
navigate the industry. Once
you start to clarify how you
want to run the company,
you can create a true sales
strategy, marketing plan and
still deliver clients one on one
unique care. That becomes
the fun challenge vs your
business running you wild.

A. Without a doubt all of

my past career experiences
helped me be a success. I was
able to learn systems from

a Fortune 100 company that

I use daily in this role as an
Owner. The second thing is

I am always learning about
this industry, and I was able
to find a mentor. Third is
Networking and leverage,
lenders, builders, buyers,
sellers and relationships with
other realtors.

A. Feeling fulfilled with your
daily career allows you to
be present with friends and
family that also leads to
financial stability with the
career you are doing.

A. Family life is always
changing between two
kids, husband’s schedule,
sports etc. We do our best
to be present when we
are together!

A. What you see on Social
Media from us is what you
get in real life. There are
not fancy filers, or perfect
lighting, we genuinely love
what we do and it shows.

Start networking with those
that are doing it!

1 LRI TR
’%’“"*Eﬁ” =
o i -

“Feeling fulfilled with
your daily career
allows you to be

present with friends
and family that also
leads to financial
stability with the career
you are doing.”

:
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Beautiful windows start with a conversation — let’s have one.

In [e B|ind3® @oa& gomvswv, Owner

317.219.6093 - dream-instyle.com - brooke@dream-instyle.com /f

WOMAN OWNED & OPERATED SINCE 2001

SPBING INTO, ZZI

=0\ =

— —
— re——

FREE Termite Inspection with purchase
of a home inspection ($75 value).
*Use code: IndyRealProducer - Valid through 4/30/26.

7kl

P

Cornerstone

TERMITE | RADON TESTING | WELL & SEPTIC
Inspection Services

SEWER SCOPES | MOLD TESTING | REPAIR VERIFICATIONS

Since 1996

Let’s make every transaction your smoothest one yet. Schedule today!

317-815-9497 | CSINSPECTION.COM

34 - April 2026

is44 taylor
maorrison

Taylor Morrison of Indiana values
you: Our Broker Partners

With 16 communities in the greater Indianapolis
area, 7 unique home series and over 50 floor
plans, we have a home to fit your client’s lifestyle.

Experience the diversity of homes across the region: quaint
neighborhoods in growing Fishers and Pittsboro, the bustling energy
of industrial Plainfield, and the charming history of Shelbyville. Taylor
Morrison is the place to be! Find your clients the perfect home for them
from America's Most Trusted® Home Builder for 10 years running.

E
L
|
L -
taylormorrison.com | 317.444.8162
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subject fio prior sale. This i not an olfering in 2ny 2ate whaio prohibited or otherwise restricied by law, Please e a Taylor Momison Communiy Sales Managaer for defails and visil wwer taylormor isnn com for addiSional State and commmnity
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COVER REWIND

MEIGHAN
WISE .

Meighan is often heard saying, “Just
get it done.” In her mind, if it only
takes a few minutes, then just do it. Do
not let tasks accumulate and keep you
from continued success and progress. .
Meighan says that the best agents have s
a growth mindset, and they are always \;J‘
very coachable. They are not afraid }
to hit challenges straight on, and they 4
are always willing to learn. Wise is a |
life-long learner, and she has the ability
to impact others to be the same. She
creates a positive atmosphere wherever
she goes, and those around her are
infectiously motivated to achieve.

As a leader, Meighan wants to teach her
team and others about wealth, health
and a proper mindset. She studies
passive income building and wealth
accumulation, and she adds practical
skills like establishing good boundaries,
achieving a work/life balance and
learning to create calmness around you
in pursuit of winning transactions.

S A CLOSING WITHOUT THE "NICKEL AND DIMING."

ITLE, WE BELIEVE IN TRANSPARENT VALUE.
VE ELIMINATED THE FEES THAT SLOW YOU DOWN
AND FRUSTRATE YOUR CLIENTS.

NCE THE DIFFERENCE A DEDICATED PARTNER MAKES.

THE POWER LIST: EI%LEI

$0 MOBILE CLOSING FEES % v

$0 WIRE FEES E‘.ﬁﬁ

$0 RON CLOSING FEES SCAN FOR QUOTE
$0 PRELIMS

——

KAREN MCGUIRE
3179080677

. KEENA WALLACE APRILL SHELBURNE
317.490.8557 317.670.6603

2020

o AL

15” OFF FOR

150+ 5-Star Reviews
Full Liability Insurance
Professional & Friendly

Same/Next Day Service for Realtors
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TOP NOTCH REAL ESTATE
PHOTOGRAPHY FORTOP AGENTS

DOWNLOAD
OUR APP!

Book Our Services, Access
Your Media & More
— L

Photography - Video - Virtual Tours, Stagings & Twilights - Airbnb & Vacation Rental Photography

b

W = VETERAN

317-643-9747 - info@IndianaSkyPics.com . IndianaSkyPics.com Y=

' &« BUSINESS

PARTNER WITH A
MORTGAGE EXPERT

JOE FAZZINI

Producing Regional Manager

O: (773) 516-6688
C: (317) 507-6679
Joe.Fazzini@rate.com
Rate.com/JoeFazzini
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Deca J. Williams

Account Manager
765.610.0393 :
dwilliams{@meridiantitle.com

Denise Kouril

Senior Account Manager
317.750.4545
dkouril@menidiantitle.com

Jenna Majors

Senior Account Manager
317.417.9170 )
Jmajorsi@meridiantitlc.com

SMOOTH GLOSINGS

Choose Meridian Title

MERIDIAN TITLE

n q | A

meridiantitle.com m n

Jennifer Scoti
Semor Accaum Manager
442 8543
jscott(a meridiantitle.com

Julie Allen
Account Manager
317.281.792
jallen@@meridiantitle.com

Kimberly Jors Riddle
Senior Account Manager

~ 317.523.7827
kjors{@meridiantitle.com

Makayla Moyers

Account Manager
765.803.0533
mmoyers@meridiantitle.com

Melissa Smoot Gerth

Senior Account Manager
3175139595
mgsmoot@meridiantitle.com

Shelly Hartmun

Senior Account Mana
317.201. 0?
shartman(@meridiantitle.com



OMPANY

When people meet
Indiana realtor Diane
Cassidy, they tend to

notice the same few

things right away: her
warmth, her energy, and
the sense that she truly
=), cares. What they may

[y > . ;
"‘é-q.., . not immediately see is
-." 5.8 Nt‘hc remarkable journey,
L& -rj’? famﬂy history, and
‘.ﬂ »

BY KELSEY RAMSEY
PHOTOS BY KELLY KLEMMENSEN



Diane grew up in Windsor, Ontario,
Canada, the second youngest of eight

children in a bustling, loving household.

With five brothers and two sisters,

life was lively and loud, and family
was everything. It was also where she
met the person who would one day
become her husband, at just six years
old. The summer her family moved to
a new neighborhood, Diane wandered
downstairs to find her brother playing
air hockey with an older boy named
Ken. He asked if she was the “little
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sister” and then declared, “She’s
cute.” Diane ran upstairs pale-faced,
prompting her aunt to ask what was
wrong. Diane’s answer: “T think I just
met my husband.”

She even wrote him a love letter in

first grade which he sheepishly threw
on the roof of the school, wishing on
their wedding day he had kept it. Today,
she and Ken have been married 37
years, a life journey taking them from
Canada to San Diego, back to Ontario,

B e b R e e -
i e i O b g A s i S e

I’VE ALWAYS
JUST WANTED

TO HELP
OTHERS.

then to Pennsylvania, and finally to
Indiana, where they’ve built a full
and joyful life. Their daughters, Paige
and Claire, are pursuing remarkable
careers of their own, one in pediatric
hematology/oncology and the other in
child psychology.

The backbone of Diane’s life and
values came from her father, a man
she considers her greatest influence.
He worked three or four jobs at a time
to provide for his eight children and
insisted her mother stay home so the
kids always had a safe place to land.
He was creative, determined, and
endlessly hardworking, making 100
wooden rocking horses one Christmas to
ensure presents under the tree. Losing




him remains one of the darkest days of
Diane’s life, but his legacy continues to
guide her. His work ethic, compassion,
and integrity became the foundation on
which she built her real estate career.

Before becoming a realtor, Diane
immersed herself in the arts. She trained
in piano through the Royal Conservatory
of Music and Western Conservatory

of Music and later taught lessons,
sometimes to more than 140 students
per week. She also spent seven years

in jewelry sales, design, and repair in
both Canada and San Diego. Yet she
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always felt drawn to real estate, home
design, décor, and the stories homes
carry. When her girls were young, she
wrestled with wanting a career while
also desiring to be present as her mother
had been for her.

She earned her real estate license in
2007, as she jokes, “just when the market
started to struggle.” After stepping

away briefly and then returning in

2013, she passed the required broker’s
exam, stepped into the business with
determination, and never looked back.
Starting over was hard, but Diane relied

on what her father taught her: work
hard, care deeply, and keep going. Over
time her business grew almost entirely
through repeat clients and referrals.

Her success is built not on transactions,
but on relationships. “I've always just
wanted to help others,” she says. “It
was never fully about the money.” The
joy of first-time buyers, the late-night
reassuring phone calls, the thoughtful
explanations. Her love of helping

and teaching blend naturally into her
work. That same generosity shows

up in her community involvement.

Known affectionately as “The Queen
of Harmony,” Diane has sold 59 homes
in the Harmony neighborhood and is
adored for her energy, her events, and
her ability to bring people together.

In her early years of rebuilding her
business, she became known for her
creativity (and her costumes). She
dressed up as an elf delivering client
Christmas gifts, started a Cookies with
Santa tradition with her friend “Indy
Santa,” and lit up her neighborhood

by sponsoring an ever-growing Easter
Egg Hunt. What began with 50 children

grew to nearly 350, complete with
4000 eggs, face painting, contests,
and food trucks. Even during COVID,
she delivered eggs from a golf cart
so families could maintain a sense of
magic and normalcy.

Despite her success, Diane
acknowledges her biggest challenge:

REAL ESTATE
IS A BIT LIKE
BEING ON CALL
AS A DOCTOR.

balancing client needs with family time
and learning to set boundaries. “Real
estate is a bit like being on call as a
doctor,” she admits. “You never know
when that call will come.” Eighteen
years into the business, she’s still
working on giving herself permission to
put her own needs first.

Her advice to new or aspiring agents

is rooted in humility and service. Be
there for your clients, she says, even

if it means giving up part of your
commission. “They won’t forget it, and it
leads to future business and referrals.”
She also encourages agents to build a
team early. Her biggest regret was taking
everything on herself.

Today, with Ken being retired and both
daughters thriving in their careers,
Diane’s passions outside real estate
include crafting, gardening, decorating
for the holidays, and creating a warm
nest for her family’s visits. From sterling
silver jewelry to crocheting to holiday
décor, she pours love into everything
she creates.

In the end, Diane hopes to be
remembered much like her father: as an
honest, hardworking person of integrity
who went above and beyond to help
people move into the next phase of their
lives. With every client served, every
community event hosted, and every act
of kindness offered, she continues to
build a legacy rooted in love, service,
and home.
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Guaranteed on-time
closing or your
buyers get $5,000

The Chase Closing Guarantee' will give your

buyers the confidence they need to plan their

maove. We promise an on-time closing for

eligible products in as soon as three weeks,

or they get $5,000, if they qualify.

Visit chase.com/cg for more details.

I'm here for your buyers:
David Balsbaugh rior Home Lending Adwvisor Il CPC
david.balsbau; 2.Com

vid balsbaughjr
NBALS 10 B45865

Why Realtors Love
Handmade Karma:

v Gifts clients keep and
use — keeping you
top-of-mind

Your clients will always remember how you made them feel on closing day.
A thoughtful, personalized gift becomes part of their new home — something they
see, use, and share with guests. It's more than a thank-you... it's a

: ) et v Custom engraving for
lasting reminder of your care and professionalism.

elevated, memorable
closings

V Effortless ordering for
busy agents

v Handcrafted pieces that
spark conversations and
referrals

Ready to elevate your client experience?

\ l ‘ I' A Aol 7 A ,
\\l‘ﬂ]vz@ www.handmade-karma.com
; {%M 765.215.9339 (call/text)

(317) 731-1000 oFFICcE
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PROPERTY IMPROVEMENT SPECIALISTS

Jon't Let an
nspection Report
Rain on Your
Spring Closings

The spring market is blooming. Your
repair list shouldn’t slow it down.

We specialize in fast, professional

inspection sheet repairs that keep your

deals moving and your clients smiling.

* Quick scheduling for real estate
professionals

 Clear communication

* Done right the first time

You focus on selling.
We'll handle the list.

ERIC SCHNELLER

(317) 339-2944 TEXT
ERIC@QCREWHOMESPECIALISTS.COM ¢ CREWHOMESPECIALISTS.COM



TOP 250 STANDINGS

Teams and Individuals January 1, 2026 - February 28, 2026

Rank Agent Name Office Name # Units Sold # Units Sold Total # Tran. Total Tran. Rank Agent Name Office Name # Units Sold # Units Sold Total # Tran. Total Tran.
-1Side - 2 Sides Sides Vol -1Side - 2 Sides Sides Vol

1 Matt McLaughlin F.C. Tucker Company 10 9 19 $17,701,565 34 Andrew Prince CENTURY 21 Scheetz 0 6 6 $4,871,800
2 Justin Steill Berkshire Hathaway Home 15 n 26 $17,333,565 35 Jeffrey Cummings RE/MAX Complete 9 6 15 $4,855,300
3 Allen Williams Berkshire Hathaway Home 14 9 23 $15,261,000 36 Chris Schulhof RE/MAX Realty Services 2 3 5 $4.728,000

37 Kyle Gatesy eXp Realty, LLC 2 6 8 $4,725,900
4 Roman Sawczak HomeSmart Realty Group 36 0 36 $14,208,700
5 Mike Deck Berkshire Hathaway Home 5 1 16 $12,924,000 38 James Smock F.C. Tucker Company 4 3 7 $4.675,500
6 Carrie Holle Compass Indiana, LLC 6 4 10 $11,980,000 39 Jana Caudill eXp Realty, LLC 1 3 14 $4,661765
7 Jennifer Mencias M/I Homes of Indiana, L.P. 28 0 28 $11,359,906 40 Brian Wignall F.C. Tucker Company 3 6 9 $4,572,292

Li i High Real E 1 1 7 10,776,7
8 indsey Smalling ighgarden Real Estate 8 o 3 $10,776,755 M Andrea Kelly Encore Sotheby’s International 2 1 3 $4,564,000
9 Stephen Clark Compass Indiana, LLC 6 5 1" $10,577748 42 Will Lonnemann F.C. Tucker Company 5 7 12 $4,438,390
10 Stephanie Evelo Keller Williams Indy Metro NE 13 10 23 $9,721105 43 Lisa Grady McColly Real Estate 6 1 7 $4,411,400
" Sean Daniels Daniels Real Estate 6 10 16 $8,201,035 44 William Minor Whitetail Properties 0 8 8 $4,395145
12 Kristin Hadley DRH Realty of Indiana 22 0 22 $7.868,280 45 Brandon Smith Whitetail Properties 8 0 8 $4,395,145
13 Bif Ward F.C. Tucker Company 7 4 1 $7742,225 46 Megan Kelly F.C. Tucker Company 1 1 2 $4,325,000
14 Chad Renbarger Mossy Oak Properties 4 5 9 $7705,260 47 Jake Stiles Coldwell Banker Stiles 9 4 13 $4,322,800
15 Christina Harber Blackrock Real Estate Services 2 1 3 $7,702,000 48 Claudia Forrest Century 21 Circle 5 5 10 $4,306,190
16 Robbin Edwards Encore Sotheby's International 1 6 7 $7,434,000 49 Tom McNulty McNulty Real Estate Services, 5 2 7 $4,276,212
17 Lora Reynolds Epique Inc 9 22 31 $6,839,490 50 Michelle Renninger Better Homes and Gardens Real 7 3 10 $4,274,424.20
18 Laura Turner F.C. Tucker Company 9 6 15 $6,789,489
19 Drew Wyant 1 Percent Lists Indiana Real Estate 19 6 25 $6,181,300
20 Jeff Kucic Engel & Volkers 2 0 2 $6,094,959
2 Joshua Carpenter Trueblood Real Estate 4 5 9 $6.048,900 Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not
22 Laura Waters Highgarden Real Estate 5 9 14 $5.915.380 included. MLS is not responsible for submitting this data. Some teams may report each agent individually. Indy Real Producers does not
alter or compile this data, nor claim responsibility for the stats reported to/by MLS. Data is based off of Mibor counties.

23 Steve Lew Steve Lew Real Estate Group, LLC 10 n 21 $5,853,299
24 Raymond Habash MS F.C. Tucker Company 5 n 16 $5,776,900
25 James Embry Keller Williams Indpls Metro N 3 4 7 $5,664,125
26 Brigette Nolting RE/MAX Real Estate Prof 5 5 10 $5,602,400
27 Julie Elisha McColly Real Estate 2 4 6 $5,410,900
28 Curtis Lee Whitesell WKRP Indy Real Estate 2 0 2 $5,300,000
29 Jerry Hanna Highgarden Real Estate 0 1 1 $5,295,000
30 Michelle Chandler Keller Williams Indy Metro S 10 6 16 $5,254,500
31 James Robinson eXp Realty, LLC 1 5 6 $5,254,242
32 Dana Holt Keller Williams Indpls Metro N 2 1 3 $5,070,000 i
33 Patrick Watkins Mike Watkins Real Estate Group 9 6 15 $5,033,799
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TOP 250 STANDINGS

Teams and Individuals January 1, 2026 - February 28, 2026

Rank Agent Name Office Name # Units Sold # Units Sold Total # Tran. Total Tran.
-1Side - 2 Sides Sides Vol

51 Garrett Brooks United Real Estate Indpls 10 [¢] 10 $4,269,000
52 Kristen Yazel CENTURY 21 Scheetz 4 5 9 $4,215,310
53 Trish Meier eXp Realty, LLC 6 8 14 $4,162,300
54 Eric Forney Keller Williams Indy Metro S 8 8 16 $4,144,165
55 Rochelle Perkins Garnet Group 16 0 16 $4,043,200
56 Lori Davis Smith Highgarden Real Estate 3 2 5 $4,029,296
57 Robbi George Listing Leaders 1 2 3 $4,011,999
58 Corina Jones Your Home Team 5 9 14 $3,886,900
59 Kelsey Koomler Kraft Real Estate Auctions, LL 62 0 62 $3,869,744
60 Chelsea Tarquini Noble Berkshire Hathaway Home 6 2 8 $3,868,900
61 Whitney Strange Keller Williams Indy Metro NE 4 4 8 $3,866,000
62 Erin Rothert RE/MAX Professionals 3 3 6 $3,865,000
63 Daniel Walstra Countryside Realty 9 4 13 $3,841,800
64 Patrick Tumbarello F.C. Tucker Company 4 5 9 $3,814,900
65 Carl Vargas F.C. Tucker Company 4 4 8 $3,802,000
66 Traci Garontakos The Agency Indy 1 2 3 $3,798,000
67 Lisa Stokes CENTURY 21 Scheetz 5 3 8 $3,786,700

Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is
not responsible for submitting this data. Some teams may report each agent individually. Indy Real Producers does not alter or compile this data, nor claim
responsibility for the stats reported to/by MLS. Data is based off of Mibor counties.

OUR DESIGNS
EAL ESTATE MEDIA

sl ) " - ’ = = - <
(317) 640-7257 | 360TourDesigns.com/Central-Indiana | susie@360tourdesigns.com BOOKUS!

il
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Rank Agent Name Office Name # Units Sold # Units Sold Total # Tran. Total Tran.
-1Side - 2 Sides Sides Vol
68 Alexis Alvey The Brokerage Company of Indiana 2 1 3 $3,783,096
69 Scott Hackman CENTURY 21 Scheetz 4 2 6 $3,780,000
70 Christopher Braun RE/MAX Real Estate Prof 2 1 3 $3,707,270
7 Lisa Meulbroek Liberty Real Estate, LLC. 6 1 7 $3,706,218
72 Patrick Keller CrestPoint Real Estate 4 8 12 $3,643,000
73 Kathryn Keller eXp Realty, LLC 2 2 4 $3,615,000
74 David Brenton DAVID BRENTON'S TEAM 7 6 13 $3,612,400
75 Judith Serocinski Realty Executives Premier 5 5 10 $3,599,000
76 Scott Chain RE/MAX Advanced Realty 5 4 9 $3,533,819
77 Mark Studebaker Trueblood Real Estate 2 6 8 $3,528,900
78 Luis Coronel Realty of America LLC 2 19 21 $3,455,500
79 Heather Upton Keller Williams Indy Metro NE 6 8 14 $3,453,015
80 Kerolos Sarofem HSI Commercial & Residential Group, Inc 5 5 10 $3,447,000
81 Staci Woods Keller Williams Indy Metro NE 4 4 8 $3,434,240
82 Jada Sparks Green Carpenter, REALTORS® 5 1 6 $3,427,459
83 Steve Likas McColly Real Estate 3 3 6 $3,426,890
84 Denise Fiore CENTURY 21 Scheetz 2 4 6 $3,411,984
85 Jennil Salazar Compass Indiana, LLC 4 1 5 $3,399,500
86 Basim Najeeb Keller Williams Indy Metro S 1 10 1 $3,390,000
87 Erika Frantz Berkshire Hathaway Home 3 4 7 $3,385,639
88 Angela Miller Brees Berkshire Hathaway Home 2 3 5 $3,345,947
89 David Schara Weichert Realtors - Shoreline 7 2 9 $3,327,595
90 Daniel Fisher @properties 0 5 5 $3,312,500
91 Jeff McCormick McCormick Real Estate, Inc. 5 15 20 $3,280,298
92 Marcus Staples Better Homes and Gardens Real 1 4 5 $3,243,900
93 Chris Price Keller Williams Indy Metro S 24 8 32 $3,232,200
94 Sena Taylor Berkshire Hathaway Home 2 3 5 $3,216,999
95 Sarabjit Sikand Legacy Homes International 2 7 9 $3,209,000
96 Rachel Quade F.C. Tucker Company 2 2 4 $3,200,000
97 Peter Stewart Keller Williams Indpls Metro N 1 5 16 $3,192,175
98 Lauren Blake Berkshire Hathaway Home 1 3 4 $3,132,400
99 Mark Linder CENTURY 21 Scheetz 5 2 7 $3,106,700
100 Casey Elkins Kovener & Associates Real Esta 12 3 15 $3,104,700
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CHOOSE YOUR OWN BUILDER
BUILD WHEN YOU'RE READY
LIVE THE LAKE LIFESTYLE

There's a perfect spot calling your name!

« INCREDIBLE SELECTION OF HOME SITES

« STUNNING LAKEFRONT PROPERTY WITH BREATHTAKING LAKE VIEWS
« PICTURESQUE IN-LAND LOTS WITH DOCK ACCESS

s GEIST LAKE - HAMILTON COUNTY
rF 4 s RE
,l- - LAKE CLEARWATER - MADISON COUNTY

For lot availability & pricing contact:

‘(}/ MarinaLimitedLand.com ROB BUSSELL
\/ 317.845.0270 ext. 104 - Rob@RobBussell.com



TOP 250 STANDINGS

Teams and Individuals January 1, 2026 - February 28, 2026

Rank Agent Name Office Name # Units Sold # Units Sold Total # Tran. Total Tran.
-1Side - 2 Sides Sides Vol

101 Amy Blanton Better Homes and Gardens Real 4 4 8 $3,103,014
102 Scott Babb CENTURY 21 Scheetz 5 6 " $3,101,000
103 Jamie Hall Carpenter, REALTORS® 3 1 4 $3,097,800
104 Summer Hudson eXp Realty, LLC 2 9 " $3,097,400
105 Kristian Gaynor F.C. Tucker Company 1 3 4 $3,089,000
106 Trisha Potts RE/MAX Executives 6 5 1 $3,043,800
107 Bethany Rust Real Broker, LLC 6 1 7 $3,041,200
108 Michael Botkin CENTURY 21 Scheetz 5 4 9 $3,041,000
109 Lisa Gaff White Hat Realty Group, LLC 4 3 7 $3,039,995
110 Tina Coons RE/MAX Real Estate Groups 13 6 19 $3,018,500
m Kelly Dather Keller Williams Indy Metro NE 1 4 5 $3,013,425
12 Alexander Nickla Realty Executives Premier 6 2 8 $3,011,455
13 Martin Strother RE/MAX Edge 1 3 4 $3,010,000
14 Randy Wasmuth Highgarden Real Estate 1 5 6 $2,992,000
15 Jodi Gheaja Realty Executives Premier 2 3 5 $2,984,000
16 Shelly Walters-Cifelli F.C. Tucker Company 2 2 4 $2,975,500
17 Jamie Boer Compass Indiana, LLC 4 6 10 $2,956,900

Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is
not responsible for submitting this data. Some teams may report each agent individually. Indy Real Producers does not alter or compile this data, nor claim
responsibility for the stats reported to/by MLS. Data is based off of Mibor counties.

Build a predictable referral system using Premier Connect™ plus 1:1 Coaching, created by a Top 1% Agent.

I finally have clarity, confidence,

and a real structure for growth. ,, RRIVATEIENROCIMENE

Debra Wilson FOR INDY REAL PRODUCERS
25% off Premier Connect™ + Coaching
Steve Rupp Text CONNECT to 317-339-7698

REALTOR® of the Year | $250M+ Producer
25-Year Real Estate Veteran

2020 RP Cover Agent

Creator of Premier Connect™

(317) 339-7698
Steve@SteveRuppCoaching.com

SR STEVE RUPP COACHING

SteveRuppCoaching.com
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Rank Agent Name Office Name # Units Sold # Units Sold Total # Tran. Total Tran.
-1Side - 2 Sides Sides Vol

18 Morris Lucas eXp Realty, LLC 3 9 12 $2,925,000
19 Tim O'Connor Berkshire Hathaway Home 2 4 6 $2,917,500
120 Amy Costidakis CENTURY 21 Scheetz 2 2 4 $2,917,359
121 Jonathan Bell @properties 0 4 4 $2,916,500
122 Christine Benko SCHUPP Real Estate 5 4 9 $2,902,623
123 Patrick Daves BluPrint Real Estate Group 7 6 13 $2,882,299
124 Judy Wothke Epique Inc 1 0 1 $2,865,060
125 Douglas Lee Fleenor Henke Realty Group 0 1 1 $2,865,060
126 Jerry Lamb Coldwell Banker Martin Miller Lamb 2 2 4 $2,865,000
127 Mary Wernke Encore Sotheby's International 3 0 3 $2,850,000
128 Stacy Hall Real Broker, LLC 2 3 5 $2,807,000
129 Terry Young Red Bridge Real Estate 20 0 20 $2,805,500
130 Perla Palma Nunez Keller Williams Indy Metro S 2 12 14 $2,773,700
131 Stefanie Neal BHHS Indiana Realty 5 1 6 $2,772,000
132 Jennifer Marlow Trueblood Real Estate 2 4 6 $2,761,421
133 Darcy Knott Trueblood Real Estate 2 0 2 $2,757738
134 Lindsay Jones The Stewart Home Group 3 4 7 $2,744,500
135 Cheryl Bonin CHERYL Real Estate Services, L 2 3 5 $2,723,900
136 Danielle Robinson F.C. Tucker Company 5 3 8 $2,717,205
137 Mitch Rolsky To Help U Move Inc 1 1 2 $2,700,000
138 Rita Fish F.C. Tucker Company 6 3 9 $2,687,800
139 Mike Scheetz CENTURY 21 Scheetz 2 2 4 $2,685,402
140 Nicole Hanson Advanced Real Estate, LLC 5 1 6 $2,678,408
14 Lindsey Smith Highgarden Real Estate 1 3 4 $2,665,000
142 Renee Peek F.C. Tucker Company 4 3 7 $2,653,000
143 Sarah Wagner F.C. Tucker Company 3 7 10 $2,625,900
144 Amy Spillman Compass Indiana, LLC 4 2 6 $2,621,900
145 Susan Falck-Neal RE/MAX First Integrity 7 3 10 $2,610,200
146 Eric Wolfe Prime Real Estate ERA Powered 7 2 9 $2,608,800
147 Caylie Pruitt Brokerworks Group 4 2 6 $2,584,600
148 Kelly Todd Compass Indiana, LLC 2 2 4 $2,580,000
149 Steven Monsma Weichert Realtors - Shoreline 6 2 8 $2,574,900
150 Jill Johnson CENTURY 21 Scheetz 1 5 6 $2,559,000
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TOP 250 STANDINGS

Teams and Individuals January 1, 2026 - February 28, 2026

Rank Agent Name Office Name # Units Sold # Units Sold Total # Tran. Total Tran.
-1Side - 2 Sides Sides Vol
151 Baljinder Singh Keller Williams Indy Metro NE 0 6 6 $2,557,000
152 Lorie Blythe The Stewart Home Group 3 2 5 $2,553,900
153 Sarah Springman Berkshire Hathaway Home 4 3 7 $2,548,800
154 Alexander Elston United Real Estate Indpls 4 3 7 $2,527,000
155 Eric Vazquez Blue Ridge Realty Group 3 1 4 $2,520,537
156 Brian Sanders CENTURY 21 Scheetz 2 2 4 $2,508,000
157 Gina Ramirez Blu Nest Realty 5 1 6 $2,502,500
158 Megan Porterfield Keller Williams Indpls Metro N 3 2 5 $2,499,378
159 Mark Branch Highgarden Real Estate 4 3 7 $2,495,400
160 Lisa McCoy CENTURY 21 Scheetz 2 3 5 $2,489,900
161 Jared Cowan eXp Realty, LLC 3 3 6 $2,481,000
162 Justin Hanuscin Listing Leaders 7 3 10 $2,481,000
163 Eric Eisenmenger Trusted Realty Partners of Ind 5 5 10 $2,480,325
164 Jennifer Goodspeed Keller Williams Indpls Metro N 3 4 7 $2,470,500
165 Kelli Bastin Compass Indiana, LLC 5 3 8 $2,462,900
166 Manuel Hernandez Simplify Your Move! Realty Inc 3 6 9 $2,462,500
167 Jimmy Karalis JK Pro Realty, LLC 2 4 6 $2,460,000

Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is
not responsible for submitting this data. Some teams may report each agent individually. Indy Real Producers does not alter or compile this data, nor claim
responsibility for the stats reported to/by MLS. Data is based off of Mibor counties.

INTO ACTIC
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lE
CHECKLIS

RKINSPECT.COM/SPRING-MAINTENANCE-CHECKLIST

Home maintenance is the best thing you can do to maintain your
property value and avoid surprises. Spring is the perfect time of
year to get your house in shape. Take advantage of warmer
temperatures and cross off your to-do list before summer
comes, especially if there is damage from winter storms.

« INSPECT THE A/C UNIT + PERFORM ROUTINE HOME SAFETY CHECKS

* REPAIR AND RESEAL WOODWORK ~ « INSPECT THE BASEMENT AND ATTIC
* GIVE THE DECK SOME ATTENTION < INSPECT DOORS AND WINDOWS

+ CHECK OUTSIDE FAUCETS + SPRUCE UP LANDSCAPING
+ CLEAN OUT THE GUTTERS « CLEAN THE FURNACE

* RUN THE SPRINKLERS + OPEN THE WINDOWS

+ CHECK THE ROOF + CONSIDER UPGRADES

(800) 662-2080

Rank Agent Name Office Name # Units Sold # Units Sold Total # Tran. Total Tran.
-1 Side - 2 Sides Sides Vol
168 Deborah Abel Keller Williams Indy Metro S 3 3 6 $2,448,500
169 Amber Greene Greene Realty, LLC 4 5 9 $2,444,000
170 Nancy Warfield F.C. Tucker Company 3 5 8 $2,444,000
17 Kyle Ingle eXp Realty, LLC 2 2 4 $2,441,980
172 Tracy Wright F.C. Tucker Company 4 1 5 $2,441,000
173 Christi Coffey F.C. Tucker Company 2 4 6 $2,437,000
174 John Downey F.C. Tucker West Central 3 6 9 $2,431,000
175 Michele Snyder M Realty Services 1 3 4 $2,428,498
176 Samuel Arce F.C. Tucker Company 3 1 4 $2,419,899
177 Jennifer Turner Carpenter, REALTORS® 4 3 7 $2,418,699
178 Leslie Cooper Pyle Keller Williams-Morrison 6 3 9 $2,396,900
179 Trevar Denney RE/MAX Real Estate Solutions 4 5 9 $2,395,700
180 Robert Salmons Entera Realty 7 2 9 $2,378,900
181 Jeffrey Fryzel McColly Real Estate 4 2 6 $2,376,900
182 Brent Wright McColly Real Estate 5 4 9 $2,376,160
183 Christine Saleeb Trueblood Real Estate 0 4 4 $2,375,000
184 Daniel Hubbard eXp Realty LLC 1 7 8 $2,357,400
185 John Carnell Encore Sotheby's International 1 1 2 $2,354,500
186 Thomas Cummings Keller Williams Preferred Real 3 1 4 $2,348,045
187 Frederick Catron F.C. Tucker Company 1 6 7 $2,342,390
188 Lindsey Salts Dream Home Realty Group, LLC 3 3 6 $2,324,000
189 Ellen Orzeske Compass Indiana, LLC 2 2 4 $2,295,000
190 Chanda Johnson Maywright Property Co. 1 2 3 $2,285,000
191 Melissa Capellari Coldwell Banker Real Estate Gr 4 2 6 $2,278,400
192 Jennifer Podgorny Hoosier Region Realty LLC 4 4 8 $2,277,790
193 Nathan Pfahler Weichert REALTORS® Cooper Group Indy 6 [¢] 6 $2,270,500
194 Caleb Cleek Jeff Boone Realty, LLC 7 3 10 $2,262,825
195 Suzann McLaughlin Binkley Real Estate 3 3 6 $2,262,000
196 Matt Evans RE/MAX Lifestyles 4 4 8 $2,261,666.66
197 Jason Dorshorst Listing Leaders 3 0 3 $2,258,000
198 Diane Brooks F.C. Tucker Company 4 2 6 $2,257,000
199 Megan Sullivan @properties 1 2 3 $2,256,000
200 Kate Tuttle @properties 1 3 4 $2,252,500
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TOP 250 STANDINGS

Teams and Individuals January 1, 2026 - February 28, 2026

Rank Agent Name Office Name # Units Sold # Units Sold Total # Tran. Total Tran.
-1Side - 2 Sides Sides Vol

201 Andrew Larson CENTURY 21 Scheetz 2 3 5 $2,246,000
202 Craig Deboor Real Broker, LLC 4 3 7 $2,245,200
203 Benjamin Jones Compass Indiana, LLC 1 3 4 $2,244140
204 Ryan Orr RE/MAX Real Estate Groups 7 5 12 $2,240,900
205 Chad Hess F.C. Tucker West Central 6 3 9 $2,239,700
206 Octavia Valencia Octavia Valencia, Broker 8 0 8 $2,229,921
207 Michelle Collings RE/MAX Realty Group 8 3 1 $2,229,625
208 Dustin Ford RE/MAX Real Estate Groups 4 2 6 $2,227,500
209 Meighan Wise Keller Williams Indpls Metro N 4 2 6 $2,227,000
210 Chris Johnson F.C. Tucker Company 2 1 3 $2,220,000
21 Beth Lyons Keller Williams Indpls Metro N 1 2 3 $2,219,000
212 Christine Roye Key Realty Indiana, LLC 1 4 5 $2,211,619.50
213 Todd Denkmann Keller Williams Indpls Metro N 3 2 5 $2,210,550
214 Robert Davenport Plum Tree Realty 3 7 10 $2,203,282
215 Shauna Hembroff Listing Leaders Executive RE 4 3 7 $2,201,900
216 Adejumoke Olatuniji Highgarden Real Estate 0 6 6 $2,198,678
217 Arjun Dhital Serving You Realty 3 5 8 $2,198,490

Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is
not responsible for submitting this data. Some teams may report each agent individually. Indy Real Producers does not alter or compile this data, nor claim
responsibility for the stats reported to/by MLS. Data is based off of Mibor counties.
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AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers

Rank Agent Name Office Name # Units Sold # Units Sold Total # Tran. Total Tran.
- 1Side - 2 Sides Sides Vol
218 Tracy Wondaal eXp Realty, LLC 1 2 3 $2,195,000
219 Michelle Wildman The Stewart Home Group 3 3 6 $2,184,502
220 Mark Dudley RE/MAX Realty Group 2 3 5 $2,177,100
221 Nicole Pleasant Listing Leaders 7 0 7 $2,173,109
222 Steve Slavin Coldwell Banker Real Estate Group 6 3 9 $2,168,000
223 Jennifer Deakyne F.C. Tucker Company 1 4 5 $2,162,900
224 Khloe Anderson Land Pro Realty 4 1 5 $2,162,000
225 Laura Brown CENTURY 21 Scheetz 3 4 7 $2153,900
226 Malinda Ennis Keller Williams Indy Metro NE 2 2 4 $2151,874
227 Jon Wolf Realty Executives Premier 3 2 5 $2148,845
228 Rusty Harsin Hoosier, REALTORS® 3 2 5 $2142,400
229 Rosa Molina Casas Investments LLC 2 6 8 $2141,795
230 Kurt Spoerle F.C. Tucker Company 2 3 5 $2,138,900
231 Alessandra Roeback BHHS Executive Realty 3 2 5 $2136,900
232 Jennifer Rodriguez @properties/Christie's Intl RE 3 4 7 $2,135,925
233 Troy Dixon eXp Realty, LLC 1 2 3 $2,135,000
234 Joanne Totten Hoosier, REALTORS® 2 2 4 $2,127,900
235 Michelle Jackson RE/MAX Advanced Realty 0 3 3 $2,119,900
236 Kelly Huff F.C. Tucker Company 4 4 8 $2,110,700
237 Heather Schaller eXp Realty, LLC 3 4 7 $2,106,500
238 Dale Billman F.C. Tucker Company 3 2 5 $2,102,000
239 Aaron Parris Sweetwater Realty LLC 2 2 4 $2,099,800
240 Traci Bringle CENTURY 21 Scheetz 2 5 7 $2,098,995
24 Shelley Hansell Keller Williams Indy Metro NE 3 2 5 $2,098,500
242 Rodney Sneath A & B Homes 8 3 1 $2,094,800
243 Michael Moore Trueblood Real Estate 1 2 3 $2,089,900
244 Brian Black Trueblood Real Estate 1 3 4 $2,085,000
245 Matt King F.C. Tucker Company 1 2 3 $2,083,900
246 Derek Manis F.C. Tucker Company 4 3 7 $2,080,000
247 Donna Baker CENTURY 21 Scheetz 2 1 3 $2,080,000
248 Jenny Laughner CENTURY 21 Scheetz 2 3 5 $2,078,999
249 Julia Berberich RE/MAX Centerstone 2 3 5 $2,074,000
250 Dan O'Brien Trueblood Real Estate 2 5 7 $2,072,900
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PHOTOOGRAP H'Y

SPECIALIZING 1IN
Professional Headshots | Real Estate | Branding | Product | Lifestyle

www.laurenbiglerphotography.com

HOOSIERS
%PROTECTING
S~ HOOSIERS

ONE HOME INSPECTION AT A TIME

Experienced owner,
Sean Eagan, will
bring peace of mind
to your buyer's
investment.

RESIDENTIAL, COMMERCIAL,
NEW CONSTRUCTION INSPECTIONS

SEWER SCOPE, ELECTRICAL,
DRONE INSPECTIONS
INTERNACHIT cerTifiED  LLO INFRARED/THERMAL IMAGING

BOOK AN INSPECTION 11 MONTH WARRANTY INSPECTIONS

(317) 777-4101 | Indyspect.com | S_Eagan@Indyspect.com ) (©

PAY AT CLOSE OPTION
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ICC FLOORS
PLUS

CABINETS « COUNTERTORS » PAINT

HELP BUYERS -
FALLINLOVE -

FROM THEGROUND UP

FLOORING
CABINETS
INDIANAPOLIS COUNTERTOPS

7226 E 87th Street
Indianapolis, IN P AI NT
46256
317.813.0931
Check our website for more information www.iccfloors.com



Q. Who receives this magazine?
A: The top 500 real estate agents
based on last year’s volume. It takes
$10.3 million in sold volume to be in
this select group of REALTORS®.

Q. Do real estate agents have to
pay for magazines or events?

A: NO! The magazine and the events
are FREE to the agents and paid for
by the partners who advertise.

Q. When are the events?

A: We typically have one event per
quarter. These are mostly social
events where we give out food and
prizes and celebrate the success of
those who have been featured.

Q. How do | become a partner

of the magazine?

A: Contact Remington Ramsey or
someone on the Indy Real Producers
Magazine team to discuss becoming
a partner. Partners have access to the
top agents via events, the monthly
magazine, and social media.

Q. How do | advertise?

A: We have options for advertising
in our partnership agreements. All
of our partners are personally vetted
by the Indy Real Producers team.
Email indyteam@realproducersmag.
com to learn more.

Q. Can | nominate someone or be
nominated for a featured article?
A: YES! - Reach out via email

for us to send you a form.

Q. How did this magazine start?

A: Real Producers is a local magazine
currently found in over 130 markets
nationwide. It started in Indianapolis
as a concept to highlight top-producing
agents regardless of brand and
connect them to the best vendors

in town. Follow us on social media

and reach out to find out how you

can become a part of the platform.

MJW MORTGAGE
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NEW STANDARD IN HOME LIVING

s

[(®

RC-FINE-PIX

Your Real Estate Imaging Specialists
rcfinepix.com » 317.379.5378

Wen ﬁm! (mpressions matter!

CONTACT US TODAY
TO LEARN MORE ABOUT QOUR SERVICES!

Clear to
lose

We understand the urgency of your clients’ financial needs, and
we're here tomake the mortgage process as smooth and fast as
possible. That way, we can do more business faster—together.

AVERAGE

15
DAY

Our average time from application to clear to close s just 15 days
{and shrinking!). Say goodbye to the long wait times and experience
the speed and efficiency that you and your clients deserve.

Keystone Crossing

/$ Ruoff 9100 Keystone Crossing,

’

Suite 750, Indianap«

MORTGAGE  317.660.4280
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Lennar Makes Homebuying Simple
Plus Earn a 3% Broker Commission

our client signs a purchase agreement on a select new

polis area between O d 05/31/26 and clos

U= = =>

SELECTION SUPPORT SOLUTIONS SUCCESS
With a varety of homes, Cur Homebuyer Conclerge program Your client benafits from a Eam a-3% commission whila
communities and price points delivers a dedicated service, providing range of programs and options helping your client find their
throughout the area, Lennar youand your client valuable guidance through our affillate Lennar dresam home,
offers something for everyone aach step of the way. Martgage, LLC,

Get more for you and your clients. Qur Everything’s Included’ program provides E] E
upgrades at no extra cost, while our affiliate Lennar Mortgage, LLC helps unlock
your clients’ true purchasing power to make their dream home a reality. E

Find Your Client’s
(317) 799-0927 | Lennar.com Next Home Today!

FOR REAL ESTATE PROFESSIONALS ONLY. Efective 00/01/24. X Roal Estate Agenl Commission stomed sibove will be avallabis on select new homes in the gisater incisnapols snes o & pLIchase agreoment v sgned bebwesn
Cra Oy mnd D631 26 and closes and hully funds on or badane 1130025 Offer good for a Bmifted time only Lentar resenass tha right 1o changs, withdeaw or disconitinue this offer o1 a9y i without notics, Mo oommisslon/bonut will
b ik when ageit/Eroket i scing ok 8 poincipal Mbuyes. Oy valid |1 bupe's wiltiel ieptiScatian and regittrition: of agentbioket octurs aMer hie pullication of this offer Agant Mhecker will recaior the comemistion /o within
2 wabks after Binper closes on the Lennar home To quilify for-sny apolicable commissionBomet, (T Lennas must bé offéring & commigalon in the commanity; (i) By must identfy and regiater Bickes on bires's st inforaction
with i Léreai srnplopes: (I Brolos miskl dccampiny Bigger S Bunper's indlial visil to the coimmianity. whather it plreon, sell-guided. o virtual (Il apslcabls) (V) buyer and Lenoai il snscute & Purchass shd Sale Agiesment for a
haerm within e spplinedie sommEEy within S0 drys of the csts of buyers iienifcation srd regleiracion of Srolar (e may be adendect pomnunnd S0 Brober Partieipation Policy | s othenaus mast iy iiming rcuirsmants note
sk and V) Bicker amd Lsnnar mosl exetute Lanar's dandand Cooperating Broler Adreetment {ivallable upoh reguest). which makes the peymend of 8 commisnion subject 10 cafaln teims §0d conditions, ncheding Lansei
Biroder Particisation Palizy and clasing of e P, Offer valid eely (0 ststes whees peomitted To qualify for amy sppdeabls sommibssionbomu, (] Lsnnae muss beofering & commisglin in the cammunity; () by most danaty
and register Brokes oa buyec's first inderacton with a Lennar employee: (8] Broker must aooomgamy boser on bunssss [nifial visit to the comamunity, whether in person, solf-guilded, on virbual (i applicablie) (iv] buyper and Lisnnar misst
sxacuin & Purchase and Sale Agreamsnt for o home within the applicebis comaunity within 60 dys of the date of Byer's idenfibciman and regiviration of Brokor (aa may be avtended pursusnt jo Lennas's Broker Participation
Potoy) and atherwise meet any timing requinements noted above; and (v] Broker and Lermar must enecute Lennar's standad Coopamting Broker Agreamant (svallable spon request), which makes the paymant of a comméission

sabded 1o crtaln teime and oonditions, ncluding Linne's Beoker Pariicipation Polisy snd cloaing of the homs Offer valid only i stetes wivers permitted. Finandcng i& svallable through sellers sMilise Lacnar Mongsge, LLEC. but
e o Lenmar Morigage, LU & not reguined t0 parchaca 8 Romss {See Affillsted Business drmngement Disolosuns hétps fmodgwmvpoakjtritsgribd-0wn by pulbafmc-corten boom Sweslivarif). Lennar Morigage, LLC - HMLE &8

317-349-9181
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

LUNGH & LEARN
witH THE EXPERTS

JOIN US THIS YEAR!
11:30 -1:00

NORTHSIDE: FORUM HEADQUARTERS
MAR. 25 « MAY 7 + OCT. 28

SOUTHSIDE: BAILEY & WOOD - WHITELAND
APR. 29 = MAY 21 = SEPT. 22

For Detaile!

MW HOSTED BY CINDY ALCORN

~ L2 To Schedule Call:
Home Experts [ 317-933-1000

"Trust your home inspection to the EXPERTS!" homeexpertsofindiana.com




