Karen

Adcock

KELLER WILLIAMS
REALTY TOWN CENTER

CONNECTING

. ELEVATING. INSPIRING.



Carol Rasberry Millis
Certified Mortgage

Advisor
NMLS #111994

757-348-7120
cmillis@arborhl.com

Loan Options:

e FHA, VA, USDA, Conventional, Jumbo
e Down Payment Assistance

e 1x and 2x Construction

e 2nd Mortgages

e Bank Statement Loans

e Reverse Mortgages

e Fix & Flip Loans

e DSCR Loans

e Grant Down Payment Loans

e HELOCS

e Renovation & Construction Loans

HELP YOUR CLIENTS’ HOME PLANS
BLOOM THIS SPRING

Spring is prime time—partner with a lending team

that keeps pace. We deliver fast pre-approvals,
clear communication, and smooth closings so your
deals move forward without delays. This season,
grow your pipeline with loan officers who help
you close with confidence.

Partner With a Proven Loan Team
Send your next buyer our way.

Mortgage LLC, dba Arbor Home Loans is an Equal Housing Lender NMLS #46375; Corporate phone (888) 488-3807. 3838 Camino del Rio N Suite 305, San Diego, CA
92108. For more licensing information visit: https://arborhl.com/licensinginformation/. All products are not available in all states. All options are not available on all

@ Licensed by the Department of Financial Protection and Innovation under California Residential Mortgage Lending Act, Branch License # 4131248; CalCon Mutual
EQUACHOLSING programs. All programs are subject to borrower and property qualifications. This is an Advertisement.

Excellence in Customer Service
Since 2001

35+ Years of Residential &
Commercial Title & Closing

Experience

Online Agent Tools:

+ Closing Cost Calculator

« Seller Net Sheef

« Earnest Money Deposit (EMD)
acceptance

\fD.‘HPl’EII'IE‘HSIV&' JC;'.".'T'IHIEI rUEIIIS

titlequest &3 TitleToolbox

Licensed in Virginia & Mot th
Caraling with nationwide

servicing capabilities

Litle

Yes, it matters where you close.”

el

Representing The Largest National

Title Insurance Underwriters

e Fidelity National Title

- | First Amerscan Title™
J%@. ir merican Title

at ¥y

Ul.i? REFUBLIC TITLE

Closing Agent Alliance with
Pender & Coward, P.C. -
Multi-practice law firm
specializing in VA and NC real
estale law

PENDERG

COWARD

FinCEN's Residential Real
Estate Reporting Portal &
Resources
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If you are interested in nominating people for certain
stories, please email us at: joni@realproducersmag.com.

Your Local Resource

2 Jennifer McCormick

Step Into Spring! e,
. _

Dig into our Real Estate
Marketing Center for a lush
bouquet of personalized
marketing tools that can help
your springtime sales blossom.

.
i-. e

Let's connect.

757-390-8785
jmccormick@fahw.com

firstamrealestate.com et Arerataem

Phone Orders: 800.444.9030

©2026 First American Home Warranty Corporation. All rights reserved. FA_AD_JMCCORMICK_MRP_4_26
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Home Warranty™

“I'm your home warranty
expert, so you don't
have to be”

A A\

UNITED ATLANTIC

MORTGAGE CORP OF VIRGINIA”

www.uamva.com

When Your Lender Feels Like Family

Meet the Leadership Behind United Atlantic Mortgage
Competitive rates. Community values. Family-level care.

James Joseph Griffin Il
VP of Business Development
(757) 340-6022

james@uamva.com

James drives UAM's
growth by building

high-trust relationships

with top-producing agents

throughout Hampton Roads.

He oversees recruiting, strategic partnerships,
and the development of programs like MVP
and UP that help agents scale their business
through stronger lending support. James
brings a direct, results-focused approach
shaped by years of working on both the real
estate and mortgage sides of the industry. His
role centers on making UAM the go-to lending
partner for agents who expect speed,
accuracy, and creativity on every file.

Gloria Griffin Odom
VP of Operations &
Corporate Loan Officer
(757) 563-4640
gloria@uamva.com

Gloria is the

operational backbone

of UAM. With more than a

decade of experience

in lending, she ensures every file moves

with the precision, compliance, and
communication that agents rely on. She leads
UAM'’s loan operations, manages underwriting
coordination, and personally works with
borrowers as the company’s primary
Corporate Loan Officer. Gloria’s reputation in

Hampton Roads is rooted in transparency,
reliability, and a consistent ability to get
difficult deals across the finish line.

Together, James and Gloria form the leadership team that keeps UAM family-strong, locally focused, and
performance-driven. Their combined experience shapes the culture that Real Producers agents experience:
personal service, fast execution, and mortgage expertise that strengthens your business.




Preferred Partners

ONLINE PARTNER
DIRECTORY

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ADVERTISING
Real Producers
(757) 348-7809

APPRAISAL SERVICES
CMP Appraisals
Brittany Perry

(757) 689-0607
vabeachappraisals.com

ASSOCIATION OF REALTORS®

Hampton Roads
REALTOR® Association
(302) 359-8356

BLINDS/SHADES/
SHUTTERS/DRAPES

Budget Blinds of

Hampton Roads

(757) 681-3493
budgetblinds.com/chesapeake

BRANDING | VIDEOGRAPHY
| PHOTOGRAPHY

Hawkins Co.

(757) 470-1751
www.hawkinscoagency.com

BUILDER

Chesapeake Homes
Nicole Maggio-Deaton
(757) 334-0203
ChesHomes.com

CATERING
Catherine’s Catering
Catherine Gettier
(757) 650-3771
catherinescatering.com

FENCING WOOD/METAL/
COUNTRY FENCING
Hercules Fence Company
Gardys Reyes

(757) 321-6728
herculesfence.com

FINANCIAL ADVISOR/
FINANCIAL PROFESSIONAL
Peacelink Financial
Planning, LLC

Leland Gross

(757) 504-2765
peacelinkfp.com

GIFTS

Delightful Deliveries
Hannah Johnson
(757) 276-1267
Www.dd-757.com

HOME INSPECTION

Beacon Property Inspections
John Burke

(757) 822-4839
www.beaconproperty
inspections.com

WHEN THE
COMPS ARE

2509 George Mason Drive #6658, Virginia Beach, VA
(757) 689-0607 - vabeachappraisals.com
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Lind’s Property Inspections
Curt Lind

(757) 575-5932
Lindspropertyinspections.com

MAD Home Inspections
Brandon Boggs

(757) 770-8413
madinspecctions.com

Safe House Property Inspections

Austin McCrory
(601) 780-0002
SafeHouseProperty
Inspections.com

HOME STAGING

Impressive Home Staging
Kim Dombrowski

(757) 803-3877
ImpressiveHomeStaging.com

HOME WARRANTY

ACHOSA Home Warranty, LLC
Tina Carneal

(757) 291-4398

achosahw.com

Choice Home Warranty
Sydney Balmer

(757) 752-0298
chwpro.com

First American

Home Warranty

Jennifer McCormick

(757) 390-8785
www.firstamrealestate.com

HOUSE CLEANING SERVICES
K.F. All Clean Services
Kimberly Huezo Figueroa
(757) 748-5392
kfservicesallclean.com

HOUSE CLEANING/MAIDS
Gleam House Cleaning
Jasmine Johnson

(757) 535-9679
gleamhouse.cleaning.com

INSURANCE SERVICES
Thomas & Howard Agency
- Goosehead Insurance
(757) 390-7918

MORTGAGE

Alvin Lapitan & Greg
Bell — The Broker
(757) 619-4494
thebrokerva.com

Cara Erickson — Atlantic
Bay Mortgage

(757) 348-2262
www.atlanticbay.com/
caraerickson/

Carrie Williams —
Revolution Mortgage
(757) 870-4614
www.revolutionmortgage.
com/loan-officer/448070

Christie Woytowitz

— loanDepot

(757) 619-5279
loanDepot.com/cwoytowitz

Cynthia Lewis — New
Dominion Mortgage

(757) 822-0330
NewDominionMortgage.com

David Burchett —
Arbor Home Loans
(757) 773-8545
Arborhl.com

Gloria Griffin Odom

— United Atlantic Mortgage
(757) 340-LOAN
uamva.com/who-is-uam

Justin Miller — Veterans
United Home Loans
(619) 818-5976
VUJustinMiller.com

Liz Copeland —
CrossCountry Mortgage
(434) 466-3289
lizcopelandteam.com

Movement Mortgage

— Kirk Team

(757) 802-2578
movement.com/lo/matthew-kirk

MOVING SERVICES
Marathon Moving Services
Milton Whitaker

(757) 348-5124
marathonmovingservices.com

Tidal Town Moving

Roger Wright

(757) 705-0205
tidaltownmoving.com/movers/
virginia-beach-va

PHOTOGRAPHY &
VIDEOGRAPHY

Level Up Visual Media
Darren Myers

(757) 304-0144
darrenmyersimagery.com

Lighthouse Visuals
(757) 637-1743
LightHouseVisuals.com

Murawski Photography, LLC
Mason Murawski

(757) 504-6461
www.murawskiphoto.com/

Pierre Studio
Sony Pierre
(757) 280-1530

PHOTOGRAPHY/ BRANDING
Leah Ariel Photography

(757) 202-7666
LeahArielPhotography.com

PRINTING / PROMOTIONAL
Innovative Twist

Josh Alvelo

(757) 553-1111
innovativetwist.com

SOCIAL MEDIA MARKETING/
MANAGEMENT

A Digital Marketing
Consultant

Mary Kromer

(732) 606-5236
ADigitalMarketing
Consultant.com

If referrals matter...
Why are you leaving
them to chance?

Qualified Referrals
A room full of professionals trained
o recognize your ideal client.

Structured Growth System
Proven meetings, accountability,
and measurable results.

COASTAL
VIRGINIA

Grow With Intent
Strategic connections. Real
relationships. Real revenue.

bnicova.com

TITLE & ESCROW
Title Concepts
Shannon Blatt
(757) 705-1575
TitleConcepts.biz

TitleQuest
(757) 802-1296
titlequest.net

True North Title
(757) 963-5223
TrueNorthTitle.com

TITLE ATTORNEY
Hanger Law

(757) 737-5223
www.hangerlaw.com

TRANSACTION COORDINATOR
The Agent Concierge

Eileen Merchant

(757) 642-6530
theagentconciergeco.com

VIDEO PRODUCTION/
MARKETING/PHOTOGRAPHY
D.R. One Projects

Mark Small

(757) 3771638
dr-oneprojects.com

Leah Wallace A

Executive Director

Learn More

T57-202-T66E
leahi@bnicova.com
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HAMPFTON

Townes at Coliseum Central River Club
HAMPTON, VA SUFFOLK, VA
Get ready to call Hampton, Virginia home with Welcome to the heart of Suffolk, where you
these beautiful three-story townhomes. The can call the community River Club home.
perfect location for anyone who wants to While located close to various city centers,
NORFOHLE have their own oasis away from the hustle
PORTSMOUTH

the community itself offers lots of
and bustle of everyday lfe. entertainment with its many proposed

community amenities.

VIRGINIA BEACH

SUFFOLE

o

CHESAPEAKE

Creekside Reserve Edgewater
SUFFOLK, VA SUFFOLK, VA
Join our VIP list today and stay up to date

Join our VIP list today and stay up to date
on the latest about our newest community in on the latest about our newest community
in Suffolk, VA —an exciting new community
Southern charm, and everyday where comfort, connection, and
convenience come together. natural beauty meet.

Suffolk, VA. It's where scenic landscapes,

ENDTTS IS
MOYOCK

CURRITUCK

Ashville Park Walker Grove
VIRGINIA BEACH, VA CHESAPEAKE, VA
Discover the gem of Virginia Beach-

Join our VIP list today and stay up to date on
Ashville Park! This master-planned the latest about our newest community in
community is thrilled to welcome Chesapeake, VA. Rooted in charm and
alllooking for a home that allows you surrounded by everything you love, your next
to enjoy life in style.

chapter begins in Western Branch.
ELIZABETH CITY

Waterleigh Albemarle Plantation
MOYOCK, NC HERTFORD, NC
SOSREE Beautiful homes in picturesque Moyock, Welcome to Albemarle Plantation, our single
North Carolina. Whether you want to spend family master planned community in
the weekend in the Outer Banks kayaking or Hertford, NC! We have some quick move-in
n an evening out in Virginia Beach enjoying the
&

opportunities remaining in this established
boardwalk, it is all within easy reach.
& i | :
5 GO </ o
Experience the Cog & Minovation

community that is chock full of things to do!

a

ATLANTIC COAST

MORTGAGE

Go to cheshomes.com for current information on each community or call 757-448-3742.



Meet

The
Team

Joni Giordano- Dave Bowling Jacki Donaldson Misty Prewitt
Bowling Co-Publisher Managing Editor Photographer
Publisher dave.bowling@n2co.com Jjacki.donaldson@n2co.com misty@mistysavestheday.com

joni@realproducersmag.com 757-450-2899 352-332-5171 757-620-0082

757-348-7809

Mary Kromer Iran Parker Maddie Podish Dan Clark
Social Media Manager Event Coordinator Writer Writer
mary@adigital iran@asharpevents.com msparks7382@gmail.com 757-206-4144

marketingconsultant.com 757-450-1936 757-634-8998 dan@danclark.realtor

732-606-5236

LEAH WALLACE Andrew E. Woods Mason Murawski Darren Myers
Photographer Photographer Photographer Photographer
info@leahariel andrewewoods@gmail.com murawski.photography@gmail.com 757-304-0144
photography.com 617-444-9887 757-504-6461 hello@levelupvisualmedia

757-202-7666

Cover photo by
Darren Myers,
Level Up Visual Media

Sony Pierre Will Hawkins
Photographer Photographer
757-280-1503 757-470-1751

sonypierrestudio@gmail.com will@hawkinscoagency.com

but remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2
Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

W DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers
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REAL ESTATE MEDIA SOLUTIONS
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SAVE $154

(757) 637-1743 | info@lighthousevisual.com

? I\
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Al

VIEW ALL
SERVICES

.. [

WHEN YOU WANT Zel
TO RECOMMEND *
THE BEST

* Covers All Your Major Systems

* Award-Winning Coverage

& Low 875 Service Call Feg

is here

| * Discounts on Molti-Year
Pricing
= 24/7 Cloims Service

i "‘“I.?rd.‘:":.f‘.? :’:;f’-;‘ﬁ..ll’m, 1

Accouni Exeulive

“Security in Every Job" & 4
Since 1955 .
" = = = ¥
B — -
757.321.6700 HERCULESFENCE.COM - - ! al % 3
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1 As your local and trusted lender, you can count on:

e Problem-Solving Lending - Creative strategies that turn
challenges into successful closings.

e True Upfront Underwriting - No surprises later in the
‘ process, just clarity and confidence.

e Availability That Works for You - When you need me,
I’m here to help.

e ATailored Loan Experience - Every client is unique, and
their financing should be too.

- N NNEEEE 2T

Cara Hunt Erickson, CDLP A
Sr. Mortgage Banker, NMLS #834056 : F"
Licensed in NC & VA a T

Direct: 757-348-2262

caraerickson@atlanticbay.com A AthIntIC qu
www.CloseWithCara.com / N Mortgage Group

Availability of TBD upfront underwriting is dependent on individual client scenario. Information deemed reliable but not guaranteed. All loans subject to income verification, credit
approval and property appraisal. Not a commitment to lend. This communication is intended for real estate and/or financial professionals only and not intended for distribution to the
general public. Atlantic Bay Mortgage Group, L.L.C. NMLS #72043 (nmlsconsumeraccess.org) is an Equal Opportunity Lender. Located at 600 Lynnhaven Parkway Suite 100 Virginia Beach,
VA 23452.

YOUR ONE CHANCE

Real Estate Photography
Listing Video Walkthrough
3D Virtual Tour

info@dr-oneprojects.com © dr-oneprojects.com

12 - April 2026

Your Closing Starts Here.

& OVER 20 YEARS OF COMBINED EXPERIENCE
@ LICENSED AND CERTIFIED

& SAME-DAY SERVICE AVAILABLE

& QUICK, FREE OVER-THE-PHONE ESTIMATES
& LOCALLY AND FAMILY-OWNED

& VETERAN-OWNED

2.
¥ BRANDON BOGGS
& OWNER / INSPECTOR

1l 1l
N.A.L.

HOME INSPECTIONS

757-770-8413 | madinspections@gmail.com | www.madinspections.com

AHY)-

DELIGHTFUL DELIVERIES

Pop By’s + Custom Gifts

Pop Bys on Autopilot

Call today to automate
your touch points!

Tell us who you want to take care of.

Our team begins crafting glfts and remarkable
experiences for them on your behalf.

A delightful moment arrives from you.

Sit back and enjoy the appreciationand ' °© SERVICES
o

passionate referrals.

Hannah Johnson,
Owner + Pop-By Fairy

#o.o.o4>o-o-o4>

- Deep Cleaning - Move-In/Out Cleaning - Recurring Cleaning
- Airbnb/Rental Cleaning - Office Cleaning
- Post- Construction Cleaning & More

Call or text

WE LOVE WHAT WE DO, AND IT
' SHOWS IN EVERY ROOM.

i@}iﬂ

757,276.1267 757-748-5392 « 757-851-0431
Hannah@delightfuldeliveries757.com allcleanservicess@gmail.com ] .
delightfuldeliveries757.com w.kiservicesallclean.com Kimberly Huezo Flggsvfgg;

Licensed - Insured - Locally Trusted - Serving Hampton Roads area

Hampton Roads Real Producers - 13



STORY BY MADDIE PODISH
PHOTOS BY DARREN MYERS,
LEVEL UP VISUAL MEDIA

-
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When you meet Karen Adcock, you don’t expect her real
estate story to begin in grief. Her warmth and humor
come easily, yet she entered the business at a time when
she was learning to laugh again, rebuilding stability and
purpose during one of the darkest seasons of her life.
“We had lost our third son at 10 days old from a heart
defect,” Karen recalls quietly. “Then my father died
unexpectedly that same week while visiting to help.

I went through a very, very dark period in my life.”

At the time, Karen was a stay-
at-home mom who had stepped
away from a career in restaurant
management, and her husband’s
company had recently been sold.
With two young sons at home and
her husband deciding to start his
own engineering company, stability
mattered, and returning to work
had to support her family rather
than pull her away from it. “I did
not want to have to relocate and
be away from family in Virginia,”
she explains. “I am the youngest of
eight children, and family ties are
important to me. I wanted my kids
to have a strong relationship with
their grandparents and cousins
because I never had that chance.”

Encouraged by a neighbor who had
just opened a brokerage, Karen
entered real estate through new
construction. The structure gave her
predictability while her children
were young, but the balance still
felt overwhelming. “I had a hard
time being a good mom and a
career woman,” she admits. “I
remember thinking I'd rather be a
good mom than a good REALTOR®.”
Her broker refused to let her walk
away. “She told me real estate was
something I was born to do,” Karen
says. “She helped me restructure
things so I didn’t have to choose.”

That support changed everything.
Karen earned Rookie of the Year
and spent the next 14 years as a
top-performing new-homes agent.
During those years, she mastered
systems, numbers, and setting

expectations, but more importantly,
she learned how to listen. “I learned
to really hear what people wanted
and what motivated them,” she
comments. “Sometimes I knew

we weren’t the right fit, and I told
them that.” That honesty became

a defining part of her approach.

When the market crashed, Karen
faced another turning point. New
construction stalled, her sons were
in college, and the financial pressure
mounted. “It was a heartbreaking
decision,” she acknowledges, “but

I moved into resale, and I’ve never
looked back.” That transition
reshaped how she served clients.
“With builders, everything centers
on business,” Karen notes. “Resale is
more personal. You're dealing with
someone’s home and their life.”

Today, Karen operates with relentless
intention. She attends inspections,
meets appraisers, documents
systems, and prepares for issues
before they arise. “No one likes
surprises,” she states. “No one likes
miscommunication. I focus on
being proactive instead of reactive.
I don’t leave anything to chance.

If there’s a condition issue, I want
to understand it fully so I can
communicate clearly and solve it
before it becomes a deal-breaker.”

Much of Karen’s business now
centers around an over-55
community she helped sell from

its earliest days. Over time, those
homeowners returned because of the
way she protected and advocated for

Hampton Roads Real Producers - 15



“I don’t care what price range I’'m working in. This is a serious

business. We’re not buying a loaf of bread—we’re buying

- homes, which deserve expert care and thoughtful guidance.”

them. “That profile often gets taken point. “I don’t care what price range Karen’s approach builds loyalty.
advantage of,” she shares. “I act as I'm working in,” Karen emphasizes. Nearly all of her business comes
their champion and their guardian. “This is a serious business. We’re from referrals and repeat clients,
“Karen is a very dedicated agent who always listens and achieves her clients’ goals.” I make 51'1re they’re takeg care of.” not puying aloaf qf bread—we’re not because she asks for them, but
She applies that same mindset to buying homes, which deserve expert because she earns them. “I wear my
—Donald Roebuck, Principal Broker, Keller Williams Town Center every client, regardless of price care and thoughtful guidance.” heart on my sleeve,” she remarks.

16 - April 2026 Hampton Roads Real Producers - 17



“Im transparent. When I take care a smile. “There was a time I was so grief- you come from a place of service, the

of people, they stay loyal.” stricken I thought I'd never laugh again. money will follow. If you only chase
But with God’s grace, I did.” That moment money, there will never be enough.”
Joy also plays a central role in Karen’s reshaped how she moved forward. After 32 years in real estate, her B E G I N N I N G To E N D c A R E E R
life and leadership. Laughter carried “Never stop laughing,” Karen adds. “If philosophy remains unchanged. “No
her through grief and continues to you lose that ability, you lose everything.” one starts as a top producer,” Karen
anchor her perspective today. “I've says. “Everyone begins somewhere. s U P Po RT — H R RA I s T H E R E A L D E A L
always believed in the power of When newer agents ask for advice, What matters is how you show up. [
happiness and laughter,” she says with Karen keeps it simple, sharing, “If People know when you care.”

Mimi Stephan-Kopassis

2026 HRRA BOARD MEMBER

Being a REALTOR® means leading the real estate
profession—it means standing out. REALTORS®
gain access to powerful advocacy, trusted industry
resources, exclusive tools, and a respected Code of
Ethics that builds consumer confidence.
Membership strengthens your voice, your network,
and your business. Don't practice real estate alone.
You've built it—now protect it. Elevate your
influence and stay ahead in a changing industry. If
you're serious about your business and your
reputation, it's time to join the organization today
that sets you apart— HRRA REALTORS®.

REALTORS®
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BY THE NUMBERS

HERE’'S WHAT HAMPTON ROADS TOP 500 REAL ESTATE AGENTS SOLD

$7.1 BILLION TOTAL UNITS

)

TOTAL VOLUME

olnel

15,248

AVERAGE AVERAGE
VOLUME 1—‘" UNITS PER
o PER AGENT {VX AGENT

$14.3 MILLION 30
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REAL ESTATE PHOTOGRAAPHY & VIDEOGRAPHY
PFIRCASET PRODOCTIONS CONTENT CHER TN

®  757-280-1503

@ sonypierrestudio@gmail.com

B N

< ADRIL SHOWLR‘%E.

g B TRRING - ==
o “® MAY FLOWERS o'

’mﬂ' alittle extra compliance drrﬁn i

{ oo, hm e to rain on your closing. 8

- ———

Don't let FinCEN compliance 4% -9 >
rain on your closings. hons T
We have the umbrella to Lu.p things dry

.- and w:m Li'uwmﬁ Fn’ummm?
T hdagorld= ,.n’aﬂ_.

L{)ur FmChN Support lncludes L

4 Easy Client Explanations »" Compliance Checklists
. Realtor Talking Points  +" Quick Reference Guides
# v File-by-File Support v Zero Drama at Closing

Let Tille

help your clns:ngs b {mm

4

Edufare to Elevate.

Your Trusted Title Company.

VIRGINIA BEACH'S PREMIER HOME INSPECTORS

N

Doing what we do to take care
of our clients!

(757) 270-1817

Lindspropertyinspections.com
Lindspropertyinspections@gmail.com

Hampton Roads Real Producers - 21



‘ 1 r P l - - J - PARTNER SPOTLIGHT
Kim Domorowsii

IMPRESSIVE HOME STAGING

PHOTOS BY DYAN WITT PHOTOGRAPHY

For 16 years, Impressive Home
Staging has been transforming
listings into showstoppers.
Their seamless process and
eye for design help real estate
agents sell faster—and with
confidence. We sat down

with the team to learn what
drives their success and

how they continue to elevate
every space they touch.

What truly sets us apart is the heart
and experience behind our work.
Together, our team brings over 55
years of staging expertise, and we’ve
seen firsthand how the right design
can completely transform a space—
and a sale. Our extensive inventory
lets us create the perfect look for any
property, from cozy condos to luxury
estates. But what our clients love most
is how simple we make the process.
We handle every detail so they can
focus on what matters most—selling
their home with confidence and ease.

g
'||J]1
AR

T ez '

L

Our dream client is someone who
truly values the power of staging as a
marketing tool and trusts our process
from start to finish. They reach out
early to get on our schedule but also
understand that staging is the final
touch—after the property is vacant, any
updates are complete, and everything
is clean and ready for its moment to
shine. That kind of partnership makes
the entire experience smooth and
successful for everyone involved. We
keep those clients coming back by

22 - April 2026 Hampton Roads Real Producers - 23



CONTACT

consistently delivering beautiful,
high-quality staging that helps their
listings sell quickly and for top
dollar. Once they see the results—
and how effortless we make the
process—they know they can count
On us every time.

Throughout her career, Kim has been
fortunate to have several mentors
who’ve shaped her approach to
business and design. But one of the

us!

most impactful influences has come
from being part of professional home
staging associations like The Staging
Collective, HSRA, and RESA. Enrolling
our team in these communities has
been invaluable—they’ve opened
doors to education, collaboration, and
weekly conversations with talented
stagers across the country who share
ideas and support one another.

One of the biggest takeaways

from these experiences has been
learning about the psychology of
neuroaesthetics—how design affects
emotion and behavior. As our lead

Contact the Impressive Home Staging team at 757-803-3877 or hello@
impressivehomestaging.com and visit online at impressivehomestaging.com.
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designer, Stacey, puts it, “I always
knew staging was more than just
decorating, but learning about
neuroaesthetics gave language and
purpose to the design principles I
use every day to enhance listings.”
That understanding has deepened
not only our craft, but also the
results we deliver for our clients.

Our core value has always been
simple: We live up to our name—
Impressive—everything we do
flows from that promise. When an
agent tells their client that staging
will make all the difference, we
want to help them deliver on that
promise—and make them look
like rockstars in the process. That
means creating an experience that’s
as seamless as it is stunning: The
agent is impressed by how easy it
is to work with us, the homeowner
is impressed by how beautiful
their space looks, and potential
buyers walk in and instantly feel
like they’ve found “home.”

But being impressive isn’t just about
beautiful rooms—it’s about integrity
and teamwork, too. We do what’s
right, even when no one’s watching.
We tell the truth, even when it’s
hard, because honest conversations
build stronger partnerships. And
we have each other’s backs, both
within our team and with our
clients. Those values show up in
every phone call, every design
decision, and every install—because
we believe that truly impressive
results come from a foundation

of trust, respect, and heart.

IMPRESSIVE

HOME STAGING

ELEVATING

THE LENDING

PROCESS

EMPOWERING OUR CLIENTS
ON THEIR JOURNEY
TO HOMEOWNERSHIP

CROSSCOUNTRY
MORTGAGE'

Personalized Service:

With a background in Wealth Management, |
understand the importance of building strong
relationships with clients, | take time to under-
stand their entire financial picture and provide
customized solutions.

24/7 Availability Sets Me Apart:
Life doesn't always run on a 9-to-5,
Monday-through-Friday schedule!

| am available day or night, 365 days
a year, to offer guidance and
support and help get those

quick offers in.

Expert Advice:

As a local lender, | understand our
market, and with years of experience
I can provide valuable insights and
recommendations to our clients,
guiding them through the entire
lending journey.

*This is an advertisement and not a commitment
to lend. Cross Country Mortgage LLC is an
Equal Housing Lender

Liz ¢
Copeland

Sr. Loan Officer & Sales Manager
Virginia Beach, VA

Licensed in VA, NC, MD, and FL
434.466.3289
lizcopelandteam.com

@lifeoflizcope
@ Liz Copeland

Personal NMLS1342399
Branch NMLS1909529
Company NMLS3029

Photo by Kelly Freel, Kelly Freel Photography
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o True North Title gives you one more reason
We Offer a 10% to celebrate—every closing stays secure

REALTOR"® Referral with Closinglock.

Discount . Secure docs & wire-fraud protection
- Fast commission wiring
- Mobile & e-closings

@ RGSIdentlaI Movmg - Trusted in-house notaries

@ Commercial Moving - Responsive communication
. - Expert, integrity-driven closings
@ Local Moving . $2.5M wire insurance per wire ue%>

& Furniture Assembly Safe closings.
& Item Loading Clear direction.

757-981-0500

Julie Whitehorne | Business Relationship Manager & Closer

757.963.5223 | julie@truenorthtitle.com | TrueNorthTitle.com

& ] = N
24 =N/ HOTOGRAPH Now
\ﬁ \ HELPING YOUR CLIENTS THRIVE “
‘% Y 1. oo PAY AT CLOSING!!
. 2y Insurance Partner RATES START AT 0%

Plus, we are so confident you’ll love
the results, we are offering your first
real estate listing photo services
FREE to new clients. We are your
complete real estate media solution.

/) Over 50 Carriers,
Competitive Quotes

Ensuring your clients get the best
coverage at the best rates.

Superior Service, Every Time
Think of me as an extension of your
team—responsive, knowledgeable,
and always ready to help.

v

Proactive & Client-Focused
I'll only recommend what your

CheCk out our Clien;s truly nge(;j to protect their I J
fresh meal prep menu! Jeomqnaie .

Lets make your transactions seamless.
© 757-390-7918
@ shae.thomas@goosehead.com
Shae Thomas

Your Go-To Insurance Partner
Thomas & Howard Agency \

EASY HOME DELIVERY MEALS
EVENT CATERING - CORPORATE CATERING

(757) 304-0144

B % Powered by (& gooschead , j e S — i iy e
757.650.3771 (i) www.catherinescatering.com SN[V i b/ 4 B : " T =3 4 - o .
(& @ 2 \ IR w2 N e y s levelupvisualmedia.com
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CONNECT WITH THE PEOPLE AND PARTNERSHIPS SHAPING OUR MARKET.

Visit Our Website

Bookmark our website and follow us on social media to stay close
to everything Real Producers. From exclusive content and trusted

preferred partners to event recaps, photo galleries, and more—
it’s all waiting for you. Scan the QR code on this page (or visit
hrrealproducers.com) and follow along for the latest updates.

Turn Your Real Producers Story Into a Powerful
Marketing Tool

Take your Real Producers feature story a step further with

a custom 4- or 8-page printout. These high-quality, branded
pieces are perfect for open houses, listing appointments, and
direct mail—helping you highlight your expertise and leave
a lasting impression. Email joni@realproducersmag.com to
explore options and pricing.

Nominate Agents Making an Impact

Know agents who are raising the bar or making a meaningful
impact in the community? We’d love to celebrate them. Submit
your nominations on our website.
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Support the Partners Who Support This Community
Our preferred partners help make this magazine
possible through advertising, event participation, and
ongoing support of our community. Because of them,
this publication is free to agents. Please support these
trusted businesses whenever you can.

Recommend a Trusted Local Business

Know a standout local business that goes above and
beyond for real estate professionals? Help us grow our
trusted network by recommending them on our website.

Stay in Touch

We’re always looking for ways to
better serve this incredible real
estate community and create
opportunities to collaborate,
elevate, and inspire. Have ideas or
feedback? Reach out anytime at
joni@realproducersmag.com.

April Showers, Bring May W("Z?d,
1

Spring market is here and April is where the real movement begins.

Buyers are active. Listings are popping up. Offers are flying. The
difference between a smooth closing and a stressful one? Preparation.

Carrie Williams and her team at Revolution Mortgage are helping
Realtors step into this busy season with confident buyers, clear
timelines, and zero financing guesswork. This April, let’s position your
clients to win before they ever write an offer!

22 Why Realtors Are Partnering with Carrie This Spring:

@ Preapprovals with Intention: Carefully @ Client-Centered Approach: Education,

reviewed and structured so you can transparency, and tailored options that
write offers with confidence. reflect well on you.

# Aligned Communication: You're never # Reliable Execution: Timelines honored.
left wondering where things stand - Details managed. Closings handled
clear updates from contract to close. with care.

@ Strategic Collaboration: A lending # Local Expertise: Serving VA, NC, and FL
partner who works with you, not just with insight into what's happening
alongside you. right now.

Let’s Make April Productive and May Profitable.

If your goal this spring is smoother contracts, stronger buyers, and reliable
lending support, Carrie Williams is ready to be your go-to partner.

Spring is busy. Your lender shouldn’t slow you down.

Carrie Williams

BRANCH PRODUCTION SALES MANAGER .
NMLS# 448070 ’Pe

757.870.4614 VO OT]
crwilliams@revolutionmortgage.com P
www.carriewilliams.net

=] COMPANY NMLS#1686046  Advertised in: FL, NC, VA

ADVERTISEMENT | T2 Financial, LLC. D.B.A. Revolution Mortgage is an Equal Housing Opportunity Lender NMLS #1686046 (Nationwide Multistate
Licensing System - www.nmlsconsumeraccess.org) Terms, conditions, and restrictions may apply. All information contained herein is for informational
purposes only and, while every effort is made to ensure accuracy, no guarantee is expressed or implied. Not a commitment to extend credit.

Branch Address: 780 Lynnhaven Parkway, Suite 180, Virginia Beach, VA 23452 - Branch NMLS# 2562948 - Branch Phone: 757-734-4930

FINAMCIAL PLANNING

HFII] |L-%l-l' =1ANNING

o gr ALTC *@5
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Client: Will Hawkins Photography
Size: 1/2

Location: Standard

HELPING YOUR CLIENTS CROSS THE

Hampton Rbads
top-rated full-service
moving company

- Residential & . : , b 4 st
Commercial ] ] P l aCl ng 1

- Moves A % § in customer satisfaction

.Packing & o

‘Delivery Serwces 3

- Military & Semor
Discounts [0 fn

-

Moving Services

marathonmovingservices.com - booking@marathonmovingservices.com
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$49 IIII Termite & Molsture Inspection When Scheduled With a Home Inspection

SEWER CAMERA INSPECTIONS - TEBMITE/MOISTliRE INSPECTIONS
MUI-D SAMPI-INE il POUI- INSPECTIUNS - PRUPERTY SANITATIUN REAL ESTATE/WDI INSPECTIONS * TERMITE INSPECTIONS & TREATMENT
MUI.TIPI.E TEAMS UF INSPECTUHS - QUIEK REPURTS SEASONAL PEST CONTROL * MOSQUITO & VECTOR CONTROL

RODENT CONTROL & EXTERMINATION « REPAIR SERVICES

(757) 418-0944 - SafeHousePropertylnspections.com (757) 367-8342 - PestHeroes.com

Building America Together

As a top-five retail mortgage lender in America' and the top
non-builder-owned lender to new homebuyers in the U.S.,2loanDepot’s
digial loan experience and vast product spectrum allow us to deliver the
right loan and improve chances of a more certain and timely closing.

loanDepot offers:
- Fully digital loan experience?® powered by best-in-class technology*

- Lender Paid Mortgage Insurance options up to 95%?2
» Long-term lock options and buydowns

- Builder processes to enhance customer experience

Christie Woytowitz  (757) 619-5279 .
Senior Loan Consultant cwoytowitz@loanDepot.com ’oanerot

NMLS #743042 www.loanDepot.com/cwoytowitz ML 74457

1) Source: www.scotsmanguide.com/rankings/top-mortgage-lenders/2023-top-retail-lenders/ 2) Source: www.wsj.com/buyside/personal-
finance/best-mortgage-lenders-d0ea859d 3) Results may vary. Conditions apply. 4) Source: www.housingwire.com/articles/announcing-
the-2024-tech100-mortgage-winners/ 5) LMPI availability is subject to qualifications. | 192 Ballard Ct., Suite 100, Virginia Beach,

causwouswa VA 23462 | loanDepot.com, LLC NMLS ID 174457 (www.nmlsconsumeraccess.org). Licensed by the VA Bureau of Financial Institutions
MC-5431. (040224 131872-2014b)
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aren Powell carries herself
with a calm authority

that earns attention. She
listens carefully, chooses her words
deliberately, and brings a steady
presence that makes people feel both
supported and grounded. She describes
herself as an introvert with a quiet
intensity beneath her composure.

Before real estate, Karen spent more
than two decades in banking, leading
national teams in high-pressure
environments where precision,
accountability, and execution were
nonnegotiable. She later transitioned
into higher education, serving as a
director at the University of

Phoenix and teaching

business courses.
The expectations
were exacting in
banking, and the
consequences
were real. Those
years shaped
how she leads
today. “If you
didn’t do what
you were
accountable

for, you failed,”
she recalls.

Real estate existed
alongside her professional
life long before it became her
career. Karen and her husband built
and renovated homes themselves. “It
was our love language,” she shares.

“We’ve built things together.” Even with

that real estate connection, leaving
the security of a steady paycheck
required courage. That moment

arrived when the campus Karen helped

build was acquired and scheduled to
close. Given a year’s notice to wind
things down, she chose preparation
over panic and clarity over comfort.
“I purposed in my heart that I was
going to figure it out,” she explains.
“I never wanted to work for someone
else again unless I absolutely had to.”

That year became her runway
into real estate.

If the team is
successful, then I'm
successful. If they’re
not, then | have
more work to do.”

Karen entered the industry seven years
ago just as the market shifted into one of
the most competitive periods in history.
Multiple offers, compressed timelines,
and heightened emotions became the
norm. The pressure felt familiar. She
approached real estate the same way
she approached every role she had held.
“A real estate transaction is a business
decision,” she emphasizes. “You have

to rely on data, communicate clearly,
and solve problems proactively.”

Her work often begins at the kitchen
table. Karen takes time to walk clients
through the numbers, the process,
and the realities of ownership before
emotions take over. She
is especially candid

with young buyers, making sure they
understand what happens after the
closing table. Maintenance, repairs,
and long-term budgeting all become
part of the conversation. “This isn’t
just about getting you into a house,”
she advises them. “It’s about making
sure you’re prepared to stay there.”

Building relationships did not come
naturally at first. Karen is introspective
by nature and admits that staying
behind a screen was often easier

than picking up the phone. Buffini
coaching helped her learn how to build
relationships and ask for business in

a way that aligned with service rather
than pressure. Today, her business
operates entirely by referrals.
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“Karen leads her
business and team
with a level of integrity
and professionalism
that comes from an
unwavering dedication
to helping others. Being
referral-based, she has
a talent for consistently
maintaining relationships
beyond the closing table.
Real estate is more than
just a transaction, and
Karen shows up with
empathy and passion
every single day. She
fosters collaboration
among our community
of agents and is looked
up to as an example of
strong work ethic.”

— Kerrie Obbink,
Managing Broker, Iron
Valley Real Estate-HR

For years, Karen resisted building a
team. After decades of leading people
in high-pressure environments, she
felt she had earned independence. But
encouragement kept coming, especially
34 . April 2026

from her son, who

of experience and
reminded her how
valuable it could be
to others. She finally
and confidently said
yes. She no longer
defines success by

but by how well she
supports others.

“If the team is
successful, then

I’'m successful,” she
states. “If they’re
not, then I have
more work to do.”

Outside of real
estate, Karen and
her husband plan
extended international trips to fully
immerse themselves in the culture and
community of the places they visit.
They seek out local food, history, and
conversation, believing that proximity

recognized her depth

personal production,

builds understanding. “When you
travel like that,” she observes,
“you come home with more
empathy and a more open heart.”

That perspective shapes how Karen
sees the world and how she shows up
for others. She speaks thoughtfully
about how her childhood experiences
guided her resilience. Reflection, for
her, is not about staying in the past.

It is about choosing what to carry
forward and what to leave behind.

When asked to name her life’s title,
Karen answers without hesitation:
What I Carried With Me: What I
Chose to Keep. Her story is about

a woman who understands that
strength and softness can exist
together to serve others. Karen
deeply believes that the people
around us shape us, and she chooses
her circle with care and intentionally
shapes those she leads with honesty,
clarity, and compassion.

- —————

Justin Krows
Veterans.

Dedicated to serving those

who served, Justin makes the

VA loan process simple.
i

L]
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Veterans United.

Home Loans of Hampton Roads

Justin Miller

RETIRED US NAVY SEAL, Senior Loon Officer, NMLS £2102284

Cell: (619) 818-5976
Justin.Miller@éwvu.com | VUJustinMiller.com

“At every step, Justin went above and
beyond. Every question | had was
answered quickly, professionally, and
succinctly.”

- Nathan 6.

“Justin was professional, quick, and an
overall amazing help with making this
journey easy. Happy to have him on my
side walking me through things."

- Glenn 6.

“Best loan officer ever! He guided me all
the way and was very professional.
Everything went smoothly. Thanks, Justin!”

- Alex 0.
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72026 LEGISLATIVE WINS

WHY ADVOCACY MATTERS TO YOUR BUSINESS IN HAMPTON ROADS

DRAFTED WITH Al ASSISTANCE

In a coastal market like Hampton
Roads, where flood risk, insurance
availability, and affordability
pressures shape everyday
transactions, federal policy isn’t
background noise. It’s a key input
to whether a buyer can close, a
seller can move, and a deal can
survive underwriting. Once again,
the time and money of REALTORS®
continue to protect the industry.

A fiscal year 2026 spending package
that fully funds critical U.S. Department
of Housing and Urban Development
(HUD) programs and reauthorizes the
National Flood Insurance Program
(NFIP) through September 30 was
signed into law. For practitioners,

the implications are concrete: NFIP’s
extension restores consumers’ ability
to purchase and renew flood insurance
policies, a foundational requirement for
many financed transactions, especially
in tidewater communities where flood
coverage can be the difference between
“clear to close” and a dead file.

Equally important, the package
delivers full funding for programs
administered by HUD, including
Housing Choice Vouchers, fair housing
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programs, housing counseling, and the
HOME Investment Partnerships and
Community Development Block Grant
(CDBG) programs. These programs

serve a social mission and also support
transaction flow and neighborhood
stability. HOME and CDBG dollars can
catalyze rehabilitation and locally driven
development, creating more attainable
inventory and stronger communities.

The House advanced broader housing-
supply momentum by passing the
Housing for the 21st Century Act with a
strong bipartisan vote. This act focuses
on addressing the housing shortage by
cutting red tape, modernizing HUD, and
unlocking financing to boost supply.

So, what made these wins possible?
Persistent, targeted advocacy, and the
influence of 1.4 million REALTORS®.
Beginning June 13, 2026, through June
18, 2026, the National Association

of REALTORS® (NAR) will hold its
legislative meetings in Washington,
D.C., and HRRA REALTORS® will be
there, meeting one-on-one with our
federal representatives and senators,
sitting in their offices, having real
conversations and sharing real stories
about their experiences out in the

field. We won’t be alone; Virginia
Peninsula REALTORS® will be there,
and Williamsburg REALTORS® and
Eastern Shore REALTORS® will be
there. REALTORS® working together,
sharing the same message with the
government officials who shape our
market and industry norms, is the true
power center of REALTOR® influence.

How do we influence legislation
beyond the NAR legislative week? We
send letters, meet with lawmakers,

and engage the major parties and
independents to emphasize the
economic importance of property
ownership. The American Dream

isn’t some idealized fantasy; it is

the economic driver of our country,
representing 18% of the nation’s GDP,
and REALTORS® keep the dream within
reach. REALTOR® membership is not a
logo—it’s leverage. When you join, you
help fuel the advocacy infrastructure
that protects property rights,
transaction certainty, and consumer
access to homeownership. If you are not
working within a REALTOR® firm, this
is your invitation: Align with the trade
organization that consistently shows up
where decisions get made and brings
results back to the street level.

NewDominion

— MORTGAGE —

Realtors Deserve Better. Welcome to New Dominion Mortgage.
You Want a Partner — Not Just a Lender.
Why Realtors Choose Us:

Zero Score Damage

Your buyer can check their purchasing power
without hurting their credit. No pushback. Just
peace of mind.

No Radio Silence, Ever

You and your buyer stay in the loop — from
application to closing — with real-time updates and
proactive communication.

Agent Portal Access

Need an updated letter for an offer at 9PM? Done.
Our tools empower you to act fast — and win.

(¥ Trusted by Buyers. Preferred by Realtors.
Partner with New Dominion Mortgage — where
we close with confidence, not crossed fingers.

b Cynthia Lewis 5
NMLS # 369731 | MLO-7920VA

Mew Dominion Mortgage - 1044 Vabvo Plowy, Suite 2, Chesapeake, Va 21320, Equal Housing
Cpportunity, NMLS ID: 2443600 (hMtpfewwnmisconsumeraccessom], Thistsnot 8
s commitrnent to lend: all loans subject to credit approval and other criteria
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Sewer Scans, Mold Testing, Lead Paint Testing, Asbestos Testing & Pool Inspections
SERVING ALL OF HAMPTON ROADS AND NORTHEAST NORTH CAROLINA SINCE 2006. PROPERTY INSPECTIONS

Shining a LIGHT on the home buying process

757.822.4839 | www.beaconpropertyinspections.com
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HOUSE CLEANING

Queen of Clean
Jasmine Johnson

757-610-7505

gleamhouse.cleaning Licensed, Insured & Bonded © 6 @
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As a Top Producer, youve put i the work 1o
prepare your listings for the competitive Spring
markel. Our staging ampliies that effor—
showeasing each home's sirengths  elevating
presentation, and helping buvers see- the Tull
potertial

it's the final layer that brings evenything together,
becausewhen ; rgsmrhefrw
work you've done il shows.

k
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MOVEMENT

.,
MORTGAGE WE ARE

IMPACT LENDERS

At Movement, we are Impact Lenders. We
give 40%-50% of our profits to making an
impact in our communities. For us, purpose
and people have always come before profit.

Your home, their hope. Every loan
makes a difference. Contact us today.

IMPACT LENDER -~ IMPACT AGENT

MATTHEW KIRK

BRANCH LEADER | NMLS #947887

Cell: (757) 802-2578
www.movement.com/matthew-kirk

‘ 1}6;/‘{%‘“ e VN/M&\VM%WW\K

575 Lynnhaven Parkway Suites 100, 101, & 160, Virginia Beach, VA, 23452 | AL-947887, FL-L083729, GA-947887, LA-Temporary Authority, MD-947887, NC-1-183489, SC-BFI-ML0-947887, TN-947887, VA-MLO-
12248VA | Movement Mortgage LLC. All rights reserved. NMLS ID #39179 (For licensing information, go to: www.nmlsconsumeraccess.org). Additional information available at movement.com/legal. Interest rates@
and products are subject to change without notice and may or may not be available at the time of loan commitment or lock-in. Borrowers must qualify at closing for all benefits. s e

Optimized systems that save you time and strengthen your brand

» Elevated client experiences that build trust, loyalty, and referrals

Reliable local field coverage when you can't be in two places at once

Dependable support through your busiest seasons
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WELCOME TO REAL PRODUCERS!

Here, we answer the most frequently asked questions
about our program, and we are always open to
discussing anything regarding this community—this
publication is 100% designed to be your voice.

Q: WHO RECEIVES THIS MAGAZINE?

* South Hampton Roads Real Producers: This
magazine reaches the Top 500 agents in South
Hampton Roads, covering areas from Smithfield to
Sandbridge and into the North Carolina border. We
pulled the REIN-MLS numbers (by volume) from
January 1 through December 31 of the previous
year. We cut the list off at #500 to determine
distribution. The list resets at the end of each year.

* Peninsula Real Producers: This magazine follows
the same criteria but focuses on the Peninsula/
Williamsburg agents, cutting the list off at the Top 300.

We identify REALTORS®/agents based on their broker’s
location in the MLS. Please get in touch with us if you
find yourself in any of the following unique scenarios:
* Your broker address in the MLS is outside
the South Hampton Roads region, but you
primarily work as a commission agent in South
Hampton Roads or the Peninsula area.

* Your broker address in the MLS is on the Peninsula,
but you would prefer to be associated with
Southside instead.

* Your broker address is Southside, but you prefer to
be part of the Peninsula Real Producers magazine.

Q: WHAT IS THE PROCESS FOR BEING
FEATURED IN THIS MAGAZINE?

A: Anyone on the Top 300 list can nominate other
real estate agents, businesses, brokers, owners, or
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themselves. Office leaders may also submit
nominations. We consider everyone in the Top
500 who comes to our attention because we don’t
know everyone’s story, and we rely on your help
to learn about them. While we can’t guarantee a
feature, we encourage you to meet with a team
member, support Real Producers, and attend

our private events to increase your chances.

Q: WHAT IS THE COST TO FEATURE A
REALTOR®, AGENT, OR TEAM?

A: Features are completely free—we are not

a pay-to-play publication. We share real

stories of top producers based on achievements
and nominations.

Q: WHO ARE THE PREFERRED PARTNERS?
A: Preferred partners are the businesses on the
index at the front of the magazine who actively
support this community. They appear in every
issue, attend our quarterly events, and participate
in our online community. We do not randomly
select these businesses, nor do we work with
every company that approaches us. One or more
agents in this community have recommended
every preferred partner you see. In fact, we won’t
meet with a business that you or your peers have
not vetted and approved. Our goal is to create a
powerhouse network of REALTORS®, agents, and
trusted affiliates so we can grow stronger together.

Q: HOW CAN | RECOMMEND A

PREFERRED PARTNER?

A: If you’d like to recommend a local business that
works with top real estate agents, please reach out
anytime at joni@realproducersmag.com.

A Strong Season Starts
With Stronger Legal Support

As the spring market accelerates across the Southside,
strong buyer demand, investment acti and fast-moving
listings create a need for thoughtful legal oversight. Hanger

: g 8 g
Law delivers attorney-led closings and real estate legal
guidance designed to keep every transaction moving
smoothly and securely.

From contract to closing and well beyond, we’re here to
support agents and protect their clients every step of the way.

Attorney-Led Closings - Real Estate Law - Client Protection

Mark L. Stevenson
il |
— .

M| HANGER AW

e . Lindsay M. Barton
CEO - \ N Partner

. Alm 8 ‘E

Haley Van Syckle Morgan |
Relationship Manager

|

757.351.1510 @ 757.737.5223

hmorgan@hangerlaw.com

ee

CUST
OMER

Tina Carneal Maddie Podish
Senior Soles Executive Senior Sales Executive
Diamond Elite Producer Diomond Producer

C: 757-191-4398 C: 757-634-8998

E: ina-moddie 8 achosahw.com

I’'m Mary Kromer, owner of a digital
marketing agency built to help REALTORS®

like you dominate your market.

Custom Websites - Social Media Management
SEO - Targeted Social Ads - Email Marketing
QuickBooks Bookkeeping & Reconciliations

Ready to see where your digital presence could be stronger?
I'm offering a FREE Website Audit—no strings attached.

/A

//;_r,%f;i,_,; et’s get you the attention
I Lo our pusiness adeserves
SAa ,;;!':‘;.-5;/

A :

M EMLE L E
/ 732-606-5236

adigitalmarketingconsultant.com
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: ' WHY REALTORS
Are you Working with a PARTNER WITH US

MORTGAGE

ADVANTAGE MAKING
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rf' I lenders and loan Questions get answered
f{f options—so dealsdon't here, not foerwarded to a
_a.'/" dia because of oneset corporate office.
A. . of guidelines.
A

CLEAR, CONSISTENT

; RELIABLE
If f‘loi.:, your clients may be THE BROKE e COMMUNICATION
missing better options. IC DIRMWA Claan e, Honest fou get dpdates bore

sUrprises.

S LOCALLY OWNED. A mortgage broker works for
w et RELATIONSHIP DRIVEN. the client—not the lender. i
P e BUILT FOR M I . '
S PARTNERSHIPS. ore loan options
21N e Competitive pricing LET,S PARTNER
Ny WATNS L e No call centers. Personalized strategies
& ‘ * No big-bank Solutions for complex files FOR SUCCESS
5B | B | bottlenecks. Whether you're helping first-time buyers,
\ : * Just a local team that BETTER OPTIONS LEAD move-up clients, investors, or veterans,
.,-"'_ gets deals to the c]gging we're here to support your deals with
- ; table. lﬂ SLI?':‘&%I:EERR C?JFEFEI-F[?S clarity, speed, and confidence.
At The Broker, we work side-by- 4 | When your clients win,
side with real estate : -
professionals to deliver flexible yOU WI n.
lending solutions, competitive

options, and a seamless client
experience from contract to
closing.

Let's start the conversation about how
we can better serve your veteran
clients — and make the process
smoother for everyone involved.

The Broker-Mortgage Experts, NMLS 1D
#2450802. For licensing information, visit
WWW.HN'SCOHSUI"I"IETGCCESS.DTQ.




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

HI!...,

1[“.11':“ 2
1

“Same style___&B’erwce. .

We are having a Grand Opening Celebration! 1761 Jamestown Rd,
Thursday, May 7" | Ribbon Cutting 4PM Williamsburg 23185
Come tour our brand new showroom, enjoy local bites Request a Free Consultation
and libations, and meet our award-winning team. 757-356-9996

From design to professional installation, we deliver a BudgetBlinds.com
full-service experience that helps homes show better, (Ask about our exclusive
sell faster, and impress buyers. preferred partner pricing!)

©2026 Budget Blinds, LLC. All Rights Reserved. Budget Blinds is a trademark of Budget Blinds, LLC and a Home Franchise Concepts Brand. Each franchise independently owned and operated.



