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Get Homes Market-Ready

Life transitions are hard, we make it easy.
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Get in touch.

Mark & Carrie Snyder

Owners, Fort Wayne
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A sweet new concept is coming soon to Fort Wayne
with the launch of 3 Daughters Cookies & Ice Cream,
opening early Spring 2026.

Founded with family at its heart, the name reflects the owner’s three daughters — Kylie Marie
Smith, Taylor Marie Smith, and Morgan Rae Shank. The vision behind the shop was created to
grow their bond even stronger while building something fun, meaningful, and delicious together.

COMING EARLY SPRING 2026

Specializing in freshly baked cookies and premium ice cream, 3 Daughters Cookies & Ice
Cream is set to become a new favorite destination for families and dessert lovers alike.

More details and grand opening announcements coming soon.

.

FYA7

PROPERTY GROUP

Drew _\’ David
Buffenbarger " Keating
15+ years of experience in property management
and real estate in Northeast Indiana.

See How We Can Help | fortwaynepropertygroup.com | 260.237.0303
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KITCHENWORKS

CUSTOM CABINETRY & FINE APPLIANCES

6 - April 2026

COVER STORY:

If you are interested in contributing or nominating Real Estate Agents for
certain stories, please email us at jon.good@realproducersmag.com.

Celebrating Over 36 Years of Award-Winning
Kitchen Design and Fine Appliances

DEALER FOR OVER 30 LUXURY BRANDS

including...

DutchMade (WOLF]

& [SUBeZERal

D=COR (cove)

SCAN TO BE INSPIRED:

VISIT OUR SHOWROOM n D

127 W WAYNE STREET, SUITE 100
FORT WAYNE, IN 46802

TEL: 260.657.3331
THEKITCHENWORKS.COM n

INTRODUCING MAKARIOS PLACE .
Northeast Indiana's premler luxury communlty development I_l_l I

in'Leo, Indiana. With beautiful scenery on approximately 22

acres of land, Makarios Place is convenlentiy situated along the MAKARI O S
St Joe River and provides exceptional river views and wildlife I.D EVELOPMENT GROUP
‘activity. The location and views here cannot be replicated. '

/ What are you waiting'-f_or? Reserve your spot today!

NATURAL WIL‘DL]FE e PICKLEBALL COUIRT e ACTIVE COMMUNITY
BEAUTIFUL SCENERY ¢ ST JOE RIVER VIEWS e 5’ SIDEWALKS e 37 LOTS
6 MILES TO PARKVIEW N MEDICAL CAMPUS ¢« WATER ACTIVITIES NEARBY

15500 STATE ROUTE 1 - LEO, INDIANA

FOR MORE INFORMATION, PLEASE CALL (574) 457-8200
WE PAY TOP DOLLAR FOR BUYER REFERRALS. CALL US TODAY TO DISCUSS!



Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate affiliate. Each business
on this list has been personally vetted, and referred to us by another top producing real estate agent. Please take a minute
to familiarize yourself with the businesses partnering with our platform. These local businesses are proud to partner with
you and make this RP community possible. Please support and thank them for supporting the real estate community!

AIR DUCT CLEANING/MOLD REMOVAL
DustOff Disaster Recovery

(260) 600-7610

dustoffduct.com

BUILDER
D.R. Horton
(260) 490-4131

Kiracofe Homes LLC
(260) 705-6700
kiracofehomes.com

Lancia Homes
(260) 739-7020
lanciahomes.com

Prime Homes
(260) 760-5650
primehomes-fw.com

Quality Crafted Homes
(260) 493-1655

Star Homes Inc by Delagrange and Richhart
(260) 755-5999
www.starhomesinc.com

Windsor Homes
(260) 466-3994
mywindsorhome.com

CARPET & AIR DUCT CLEANING
Carpet Masters

(260) 637-8781
carpetmastersfw.com

CLEANING & CONCIERGE
Errand Angels

(260) 414-2543
errandangelsfw.com

CLIENT APPRECIATION/ CLOSING GIFTS
One Hope

(260) 445-6299
onehopewine.com/myshop/judy-filler

CONCRETE CONTRACTOR
Crystal Creek Concrete
(260) 450-5332
crystalcreekconcrete.com

CUSTOM CABINETRY
Madison Cabinets
(260) 639-3915
madisoncabinets.com

8 - April 2026

CUSTOM KITCHENS & CABINETS
The Kitchenworks of Fort Wayne
(260) 657-3311
thekitchenworks.com

CUSTOM REMODELING

Rivers Edge Construction & Remodeling LTD.
(260) 415-3799

riversedgeltd.com

DECKS & FENCES

Five Star Decks and Fencing
(260) 444-7678
fivestardecksandfencing.com

DENTISTRY

Middleton Family Dentistry
(260) 484-3136

1234 East Dupont

Fort Wayne, IN 46825
middletondentistry.com

DJ/ENTERTAINMENT SERVICES
Get Up to Get Down

(260) 715-2858
www.getuptogetdown.com

EMERGENCY PLANNING
Safehouse Mapping
(260) 245-3933
safehousemapping.com

ENTERTAINMENT / EVENTS
The Fairfield

(530) 513-4261
www.thefairfieldfw.com/

FINANCIAL & INVESTMENT PLANNING
Edward Jones - Daniel Friend

(260) 436-5682
www.edwardjones.com/daniel-friend

FINANCIAL ADVISOR
Northwestern Mutual

(260) 413-0386
www.northwesternmutual.com

FLOORING / CARPET
3 Kings Flooring
(260) 489-4839
3kingsflooring.com

GARAGE - FLOORING/ORGANIZATION
GarageExperts of Fort Wayne

(317) 910-7361

garageexperts.com

GRAPHIC DESIGN: LOGOS
& VEHICLE WRAPS
INKWORKS

(260) 615-5988
INKWORKSFW.com

HOME DECOR/DESIGN/GIFTS
Wayne Home & Design Co.
(260) 445-5484

HOME INSPECTION
Aardvark Home Inspectors, Inc
(800) 662-2080

Gold Key Inspection Services
(260) 463-6558

National Property Inspections
Blake & Kelly Evans

(260) 705-9835
npiweb.com/fortwayne

Peak to Pillar Home Inspections
(260) 435-9278

HOME SERVICE SPECIALIST/HANDYMAN
HOMEstretch - Fort Wayne

(260) 442-7429

home-stretch.com

HOME WARRANTY
Home Warranty Inc.
(260) 433-4027
homewarrantyinc.com

HVAC SERVICES

Elite Heating & Cooling
(260) 489-4777
www.elitehvacfw.com

INSURANCE

Family Insurance Services
(260) 490-7200
www.familyinsurancefw.com

Goosehead Insurance
(260) 494-4030
260insurance.com

Insurance by Hand
(260) 515-5592
www.insurancebyhand.com/index.html

Kapocius Family Insurance - Alistate
(260) 305-6035
app.usecanopy.com/c/
kapocius-family-insurance

LENDING

Farm Credit Mid-America FLCA dba Rural 1st
(502) 977-6167

www.rurallst.com/

LUXURY HOME BUILDER / REMODEL
Maison Forme, Design+Build
(260) 306-5552

MEDIA
Aligned Living Media
(317) 914-8604

MEDICAL SPA & IV THERAPY
iCRYO

(330) 353-2936
icryo-fortwayne-in.com

MORTGAGE LENDER
3Rivers Federal Credit Union
(260) 399-8249
3riversfcu.org/mortgages

Bailey and Wood Financial
(317) 535-4804

Diamond Residential Mortgage
(260) 240-8669

Everwise Credit Union
www.everwisecu.com/

First Financial Bank
(260) 414-5799
www first-online.bank/personal/home-loans

Go Home Loans
Greg Thomas
(260) 705-4000

Hallmark Home Mortgage - Candace Smith
(260) 444-8804
candaceyourmortgageadvisor.com

HMA Mortgage

Michelle Miller

(574) 797-0301
Mortgagesbymichelle.org

Midwest America Federal Credit Union
(260) 423-8211
www.mwafcu.org

Nexa Mortgage
(260) 446-2224
nexamortgage.com

Ruoff Mortgage - Nick Staker
(260) 760-7467
www.nickstaker.com

Team Venture - Bailey & Wood
(260) 602-0940
Ldavis@bawfg.com

MOVING & JUNK HAULING
Two Men and a Truck

(260) 471-6683
twomenandatruck.com

MOVING / STORAGE
Hoover The Mover
(260) 459-6926
hoovermover.com

PERSONAL DEVELOPMENT & COACHING
Abundance Life Coaching
(260) 344-8571

PLUMBING SERVICES

Best Contracting Plumbing Services
(260) 387-9664
bestcontractingplumbingservices.com

PROFESSIONAL JUNK
REMOVAL & HAULING
3:16 Removal

(260) 466-5219
www.316removalfw.com

Flying Dutchmen Inc.
(260) 254-4885
www.flyingdutchmeninc.com/

REAL ESTATE AND PROPERTY
MANAGEMENT

Fort Wayne Property Group

(260) 452-5960
www.fortwaynepropertygroup.com

REAL ESTATE DEVELOPMENT
Makarios Development Group
(419) 487-1971
makariosplaceleo.com

REAL ESTATE PHOTOGRAPHY

/ VIDEOGRAPHY
Art Home Photo
(260) 241-6631

RESTORATION/RE
Davis Renewal
(260) 442-1885
davisrenewal.com

ROOFING

260 Roofing
(260) 433-1677
260roofing.com

MODEL

SIGNS & GRAPHICS

GraphX Direct, Inc
(260) 478-8697
graphxdirect.com

SPEAKEASY RESTAURANT

The 19th Hole Spe
(260) 445-3292
www.the19th.info/

TITLE & ESCROW
Home Title Group
(260) 416-5179

akeasy

www.hometitlegroup.com/

Meridian Title
(260) 490-1100
MeridianTitle.com

Near North Title
(260) 451-0112

Trademark Title
(260) 490-9500

TOTE/MOVING RE
Totes on Loan
(574) 703-6593
totesonloan.com

NTALS

WATER TREATMENT
Gordon Water Treatment

(419) 506-0680
www.gwtohio.com

Ft Wayne Real Producers - 9



MADISON

RURALSEES
E Closer toWhat Matters ﬂ I“‘ CAB I N ETS

Construction Loans » Lot Loans « Land Loans = Home Loans.. . .

Scan to
learn more

-

Grant Prible A Ashlee Smith

Rural 1** Loan Officer = Rural 1* Loan Officer
260.285.9661 | NMLS 2169207 260.995.1224 | NMLS 1245592
Grant.Prible@Rurallst.com Ashlee. Smith@Rurallst.com

GET UP TO GET DOWN

ELITE ENTERTAINMENT

mEDDINGS * SCHOOL EVENTS « CORPORATE EVENTS © SPECIAL EVENTS

STRONG FIRST IMPRESSIONS START
WITH STRONG CONCRETE

Durable, high-quality concrete work that helps
properties look their best from the very first glance.

CUSTOM COUNTERTOPS | CUSTOM CABINETS | CABINET REPAIRS & ADD-ONS

< B\ W HEATH GUENIN

» Patios
» Stamped Concrete 260-639-3915
» Residential/C ial i
2 BN 14727 Bruick Dr. Hoagland, IN 46745

heath@madisoncabinets.com

(260) 715-2858 EIH""‘"" crystalcreekconcrete.com | 260-241-4936 www.facebook.com/madisoncabinet | (G) @madisoncabinets

10 - April 2026



Meet

The
Team

TOUR COMFETITIVE ‘EDGE

Want to pitch,
nominate or

INCUSTOM "HOMEBUILDING

Jon Good Amy Deck Dustin McKibben

. . . ; share with our
Owner/Publisher Director of Operations Photography/Video X
jon.good@realproducersmag.com amy.deck@n2co.com arthomephoto@gmail.com Publisher.

574-538-9089

Marissa Good Kristen Callahan Lydia Riggers
Content Director Client Care | N2 Services Social Media Coordinator
ftwayne.ads@n2co.com
(214) 856-1386 (call or text)

remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Whether crafting a custom residence or reimagining a current space, we are
committed to delivering refined, functional, and personal environments.

HELP US,
I I E L P I I i E M Stand out by partnering with the
Y only design-build firm offering:

\/Zero Builder Change Order Guarantee

We are a realtor and lender-focused insurance agency, N
trusted with over 250 insurance companies nationwide. What we price is what we build—no surprise

upcharges, ever.

: \/Bid Beat Guarantee. We beat any qualified bid by
We recognize that TIME IS MONEY, and WE HELP OUR CLIENTS SAVE BOTH. $500—or your client gets a luxury dinner on us.

\/Shop ‘Til You Drop Guarantee. Clients can
experience and customize finishes by walking
completed Maison Forme homes.

\/Referral Commission on Every Project. Earn while
y ; ant £ delivering white-glove service. We handle the DESIGN+BUILD
build—you get paid.
(260) 204-8432 ~d h d (260) 250-4131
110 E WAYNE ST, FLOOR 12 goose ea 110 E WAYNE ST. FLOOR 12
FORT WAYNE, IN 46802 INSURANCE FORT WAYNE, IN 46802 ‘MAISON TORME: Where precision design meets client-first construction. Let's elevate your listings—and your margins.
insuredindiana.com 260insurance.com B —¢ I
adam.springer@goosehead.com joe.guardiola@goosehead.com 260'306'5552 Flnd us on FaCEbOOk and |nStagl‘am. ﬁ

12 - April 2026



Lets Give Buck To
Our Moms

Join the Movers for Moms® Mission O (260) 471-6683

We're partnering with local businesses and community members to collect essential

items for mothers in need. Become a donation drop-off location or contribute @ twomen.com

supplies to help us deliver comfert and care o a local shelter this Mother's Day. Ench Eratchio Ko AnSag acsberil oo Wil o s, LRI 1004267

Sﬂw’ % QWM &\Il
3 Wi'zl:HOUT THE MESS

Reusable moving totes make packing faster,
cleaner, and more organized—so you can focus on
settling into your new beginning.

MOVE SMARTER THIS SPRING

RESERVE YOUR TOTES

Instant Response: (260) 264-8122 | Strong, stackable totes
Book Online: totesonloan.com | for stress-free moving.

Home maintenance is the best thing you can do to maintain your
property value and avoid surprises. Spring is the perfect time of
year to get your house in shape. Take advantage of warmer
temperatures and cross off your to-do list before summer
comes, especially if there is damage from winter storms.

" » INSPECT THE A/C UNIT + PERFORM ROUTINE HOME SAFETY CHECKS
| “ R H 0 M E * REPAIR AND RESEAL WOODWORK - INSPECT THE BASEMENT AND ATTIC

« GIVE THE DECK SOME ATTENTION - INSPECT DOORS AND WINDOWS
TENAN cE « CHECK OUTSIDE FAUCETS . SPRUCE UP LANDSCAPING

+ GLEAN OUT THE GUTTERS « GLEAN THE FURNACE
* RUN THE SPRINKLERS + OPEN THE WINDOWS
+ GHECK THE ROOF + CONSIDER UPGRADES

RARDVARKINSPECT.COM/SPRING-MAINTENANCE-CHECKLIST

(800) 662-2080

14 - April 2026
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We have the key to YOUR new home.
See if you pre-qualify today!

} |7

DavidOyer  CherylRichey  Grant Sinn Renee Blessing Alyssu Hatfield Madi Cook
(260) 437-5713 (260) 341-0301 (260) 494-9939 (260) 580-3176 (574) 253-1665 (260) 444-7509
NMLS# 368087 NMLS# 493681 NMLS# 1973382  NMLS# 310651 NMLS# 2125080 NMLS# 2230059

Call one of our Loan Officers at (260) 240-8669

P i

DIAMOND

N AL MORTGAGE CORPORATION

V;EBDE

diamondresidential.com/fortwayne




Crystal Creek

ONCRETE

Where Reputation| Is Set in Stone

In real estate, details matter. A cracked driveway. A sinking
sidewalk. A patio that’s seen better days. Small exterior issues
can quickly become negotiation points — or worse, deal
breakers. That’s where Crystal Creek Concrete steps in.

Founded in 2018, Crystal Creek Concrete has quickly become
a trusted name among Fort Wayne’s top real estate agents,
builders, and investors. Under the leadership of owner Loren
Schmucker, the company has built its reputation the same way
it builds concrete — with preparation, precision, and long-term
durability in mind. “We’re not a ‘pour and go’ company,” Loren
explains. “Our focus is simple — build it right the first time. In
Indiana’s freeze-thaw climate, shortcuts don’t last. Proper base
prep, reinforcement, grading, and the right PSI strength make
all the difference.”

Crystal Creek Concrete is a full-service residential and
commercial concrete contractor serving Fort Wayne and the
surrounding area. From driveways, patios, and sidewalks to
foundations, parking lots, and decorative concrete, their team
handles projects that directly impact curb appeal, inspections,
and property value.

For real estate agents, that partnership becomes especially
valuable. They regularly help agents replace or install
new driveways before listing, repair trip hazards to pass
inspections, install patios to increase value and buyer
appeal, provide fast estimates during negotiation periods,
complete slab and foundation work for flippers and

16 - April 2026

investors, and improve exterior presentation prior to
photography and showings.

“We understand real estate timelines,” Loren says. “When a
deal is on the line, communication matters just as much as the
concrete itself. Real estate agents always know where their
project stands with us.” That clarity is no accident. Crystal
Creek operates with detailed proposals, defined processes,
and consistent follow-up — systems designed specifically to
eliminate the common breakdowns in construction: poor
preparation, rushed timelines, and lack of communication.

Loren’s path into the industry started early. Following
Amish tradition, he went directly into the workforce after
eighth grade and entered the concrete trade — learning the
craft hands-on long before launching his own company.
“Concrete has always been rewarding because you can see

the transformation,” he shares. “A cracked driveway
replaced. A backyard turned into an entertainment
space. A builder trusting us with another
development. You're building something permanent.”

Those early experiences shaped the systems-driven
mindset he brings to Crystal Creek today.

“In this industry, problems usually come from poor
prep, rushed timelines, or miscommunication,” Loren
says. “We built our company around solving those
before they happen.”

Crystal Creek’s growth from residential work into
larger commercial and development projects hasn’t
happened by chance. Their strongest accomplishment
isn’t an award — it’s repeat business. “Our greatest
recognition is the referrals we receive from real
estate agents, builders, and homeowners who trust
us enough to call us again,” Loren says. “Most of

our business comes from relationships. That only
happens when you deliver consistently.”

Construction in Indiana brings real challenges —
unpredictable weather, labor shortages, material
fluctuations, and tight real estate deadlines.

But Crystal Creek has learned to navigate those
realities with proactive scheduling and steady
communication.

“We treat every project like it reflects our name —
because it does,” Loren emphasizes.

For Loren, success isn’t measured solely in numbers.
“Success is a strong team culture. Repeat clients.

Ft Wayne Real Producers - 17



Referrals without asking. Long-term financial
stability. Building something that lasts.”

Family remains central to everything he does. The
long hours and demands of construction require a
strong support system, and the company’s growth
is about more than projects — it’s about creating
opportunities for the next generation. Outside

of work, Loren invests in entrepreneurship, real
estate, leadership development, and continuous
improvement.

“There’s always a better way to do things,” he says.
“Personally and professionally.”

If Loren could change one thing in the industry,

it would be education. “Concrete isn’t just about

price,” he explains. “It’s about preparation, thickness,

reinforcement, and durability. When homeowners

and real estate agents understand what creates long-

term value, it elevates the entire industry.”

That mindset aligns perfectly with professionals
who care deeply about their reputation and the
experience their clients receive. “We’re grateful
to be part of the Fort Wayne community,” Loren

18 - April 2026

shares. “Our goal is to be the concrete company you

can confidently recommend — knowing it reflects
positively on you. If we can serve you or your clients,
we’re ready.”

For real estate agents who want a reliable,
communicative, and systems-driven concrete partner
— one built on integrity and durability — Crystal
Creek Concrete is ready to build it right the first time.

F r

Al Al A,
= IE_E b M e, Crystal Creek Concrete
(260) 450-5332

crystalcreekconcrete.com

Ft Wayne Real Producers - 19



Built for G D) o vomone:
Busy Markets.

GO Home Mortgage delivers

fast responses, clear updates,

and consistent support — keeping
agents informed and deals progressing
smoothly from start to close.

TRADEMARK TITLE

This is not a commitment to lend. Qualifications apply. See representative for details.

Reliability that scales.

For industry use only.

Stockton Mortgage NMLS 8259 Greg Thomas Ben Kelly

Equal Holusing Lender Branch Manager Mortgage Loan Originator

www.nmisconsumeraccess.org

201 W Main St Suite 101 Fort Wayne, IN 46802 NMLS 158839 NMLS 218782
260.705.4000 260.503.4154

go homeloans.com gt@gohomeloans.com ben.kelly@gohomeloans.com

HooOVER #« MOVER

RELOCATIONS.. . ANYWHERE

"l felt the move went

" S 3 d o great. Couldn't be
P rin g Inners. happier. The crew you

M M sent looked like they had
Patio nights. ¥ Y

been working together

Brunch with friends. forever - very smooth

and all very polite!”

The right bottle Michael with Juvare
doesn’t just pair
with the food,

it sets the tone. |- o
one ope  Let mehelp you choose wines ¥ Y arxtremely fortunate to work with so many
) that make the moment. zing people within the Real Estate Industry!
- or trusting us with all of your client's moving needs.
" '7 ; We are the lucky ones!
: : = .

ONEHOPE gives back 10% of your
total purchase to ANY nonprofit

g« Every bottle funds $25 in school supplies j R y : - r0J-09 " 260-415-6866 ¢ AIMEE@QTRADEMARKTITLEINC.COM ¢ TRADEMARKTITLEINC.COM
for The Kids in Need Foundation \ m

Judy Filler Founding Partner P o i L

260-445-6299 (Call or text) e ' Starting is easy. Contact us for 9
onehopewine.com/?ref=judy-filler o . a FREE ESTIMATE!

20 - April 2026




RISING STAR

HOW MANY YEARS HAVE YOU BEEN A REAL ESTATE AGENT? 1 YEAR
WHAT IS YOUR CAREER VOLUME AS AN AGENT? $3.1 MILLION
WHAT WAS YOUR TOTAL VOLUME LAST YEAR? $2.4 MILLION

WHAT AWARDS HAVE YOU ACHIEVED? ROOKIE OF THE YEAR

A

Photo Cred: Dustin McKibben



“I knew trust had to
be built through

When did you start your career in real estate?
I officially began my real estate career in February
2025. From the start, I approached the business
with a mindset of service, education, and long-term
growth, knowing that real estate is built on

trust and relationships.

What did you do before you became

a real estate agent?

Before entering real estate, I worked as a teacher and
did Carpentry at J&M Custom Woodwork. Teaching
helped me develop strong communication and
education skills, while woodworking taught me the
value of cabinets, mud rooms, or anything wood
related as well as hard work!

24 - April 2026

What are you passionate about right now

in your business?

Right now, 'm most passionate about helping people
navigate one of the biggest decisions of their lives
with confidence. I believe educated clients make
better decisions, and I take pride in guiding people
through the process in a way that feels clear, honest,
and supportive. I'm not there to just sell a house, I'm
there to help them find their Home.

What has been the most rewarding

part of your business?

Handing my clients the key to a new chapter of their
life. A home is one of the biggest decisions someone
can make in life, and I am blessed enough to help
people do that.

What was your biggest challenge as a real
estate agent?

The biggest challenge I faced was earning trust
early in my career. In an industry that can feel
transactional, I knew trust had to be built through
consistency, transparency, and dedication. Like
many new agents, gaining confidence before having
transactions under my belt was a learning curve, but
once I closed my first few deals, everything clicked.
That experience allowed me to step into the exact
role my clients deserve.



4

-
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| “Most imortantly, |
gever be afraic
k for help.”

How does real estate fit into your dreams
and goals?

Real estate has shown me that this career is far
more rewarding than most people realize. It offers
unlimited potential for growth if you’re willing to
put in the work, stay disciplined, and continuously
improve. The sky truly is the limit, and that excites
me every day.

What’s your favorite part of being an agent?

My favorite part of being a realtor is the flexibility to
design my schedule while helping people and earning
a living doing something meaningful. No two days are
the same, and every client brings a new challenge and
opportunity to learn. Plus, I get to see stunning homes!

Define success.

To me, success means doing what you love and being
genuinely happy both personally and professionally.
If you can wake up motivated, serve others well, and
still enjoy your life, that’s real success.

Tell us about your family.

I come from a family of immigrants, and my close
relationship with my family means the world to me.
Their sacrifices, work ethic, and support have shaped
who I am both personally and professionally. Family
keeps me grounded and reminds me why hard work
and integrity matter. 'm also incredibly fortunate to
have my fiancé, Ty, who isn’t just my partner but my
best friend. We’ve been together for eight years, and
her constant support has played a huge role in my
growth and success

Favorite books?
The Amazing Adventures of Captain Underpants &
The Cat in the Hat

Are there any charities or organizations

you support?

I support Turnstone, Coats for Kids, and I also
volunteer by teaching English as a Second Language
to Spanish-speaking adults. Giving back through
education is especially meaningful to me and aligns
closely with my background and values.

What are your hobbies and interests

outside of business?

Outside of real estate, I enjoy gaming, playing poker,
listening to podcasts, fishing, playing board games or
any type of game with Ty... especially wordle. These
outlets help me recharge and stay balanced.

Any advice for the up-and-coming top producer?
My advice would be to get educated on the

home buying and selling process, focus on being
relationship-based rather than transactional, and
always do your due diligence.

Surround yourself with a brokerage that offers a
strong support system and agents who are willing to
help. Most importantly, never be afraid to ask for help.

In closing my message to Ft. Wayne Real Producers is
-- To be successful in real estate, you have to be able
to see the big picture, handle challenges, and solve
problems under pressure. If you love helping people,
can multitask, and don’t take things personally, this
career can be incredibly rewarding. With the right
mindset and work ethic, you can be as successful as
you choose to be.
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At Art Home Photo, we focus on
capturing the unique essence of
homes throughout Indiana, with
a central base in Northeast
Indiana. Our mission is to
showcase properties with
creativity and style, ensuring
that every home receives the
attention it truly deserves.

CONTACT US:

® (260)254-7070
Q @arthomephoto
www.arthomephoto.com
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EVENT RECAP

BY JON GOOD
PHOTO CRED:
ART HOME
PHOTO

2026 has started with a bang!

Our first Mastermind of the year
back in February was a jammed
packed one with some of the best
leaders in NE Indiana Real Estate.
Each person gave a 15 minute
Ted Talk style message that either
encouraged, inspired, or informed
the audience of 200 on topics
relevant to real estate heading
into 2026.

Huge thanks to all of our speakers
who made that day special and

of course a huge shoutout to our
sponsors of the event! We could
not hold the number and caliber
of events that we do if it wasn’t

for their support along with the
rest of our Preferred Partners at
Fort Wayne Real Producers.

Take a look at the next few pages
of photos from our February
Mastermind to relive some of our
favorite moments! See if you can
find yourself:)

We hope to see you at our April
Mastermind for another great
learning and networking session
at The Fairfield!

g

¥ MASTER 1o rawks’ n'P
B T VIINID) N REALESTATE §
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Meaningful Money
Conversations

From first-time homebuyers to seasoned investors, |
provide financial planning that simplifies decisions and
strengthens long-term security. My focus is helping
clients understand their options, maximize their
resources, and move forward with confidence,

Quality

~ CRAFTED HOMES

since 1985 ———

| believe financial planning isn't just about numbers; it is
about empowering people to make choices that support
the life they want to build. Taking a relational approach
to advising sets me apart, making complex concepts
simple and helping clients feel understood.

Trusted Relationships, Clear Guidance. Real Solutions,
A friend who is invested in your success,

mMaddison Knafel q‘P
Financial Advisor

(260) 280-5890 "\\__f
Maddisonknafel@nm.com S—

Nombwestern Mubual S i marketng name far The Nombwestern Mutual Life iInsuranoe
Compannsy (NM) and hs subsidiaries in Milwaukes, W1, To view the demded dedosune
regarthrg Maddzon Knalel vew ther infonmution at hitpomacdisonknalel mucom/

INNER CLARITY MEETS OUTER IMPACT

At Abundance Life Coaching, we guide high-achieving
professionals through powerful mindset shifts using Mental &
Emotional Release, NLP, and hypnotherapy to unlock clarity,
confidence, and internal freedom.

Give your clients
a wellness boost

during one of life’s
most stressful events

PROVIDING A PERSONAL CUSTOMER
o . Red Light Therapy EXPERIENCE & THE HIGHEST QUALITY IN EACH
l RY PinfiEreeiSatns AND EVERY BUILD FOR 3 GENERATIONS

IV Drip Infusion
[8] sl

¢ Body Sculpting

Jimmy LaRowe  //\\,
Founder & Life Strategist Coach _J/ f AN\ \ 260.486.5788 | WWW.QUALITYCRAFTEDHOMES.COM

260-582-9821 A S\ \ icryo.com/location/fort-wayne-in

jimmylarowe@gmail.com y . . k 260.715.4907
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In the fast-paced world of real estate, top agents are
constantly moving—from listing appointments and showings
to negotiations, closings, and networking events. While the
excitement of the business keeps many energized, the pace
can also take a toll physically and mentally. That’s why more
professionals are intentionally investing in wellness and
recovery, and in Fort Wayne, iCRYO has become a destination
for those looking to recharge, rejuvenate, and perform at

their best. Owned by John Karas and managed by Xander
Conrad, iCRYO Fort Wayne was created with a simple mission:
to help people feel better, recover faster, and optimize their
overall health through advanced wellness services. For busy
professionals like real estate agents, that mission resonates
deeply. Long days on your feet, late nights preparing contracts,
and the emotional investment of serving clients can all add
up. iCRYO provides a space where agents can step away from
the pace of business and give their bodies the recovery and
support they need to stay energized and focused.

At the heart of iCRYO’s offerings is whole-body cryotherapy, one
of the center’s signature services. During a cryotherapy session,
guests step into a specialized chamber for approximately three
minutes while the temperature drops dramatically. The intense
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cold triggers the body’s natural recovery response, helping reduce
inflammation, ease muscle soreness, and stimulate circulation.
Many guests experience improved energy, faster recovery,

and even better sleep after incorporating cryotherapy into

their wellness routine. For real estate professionals who spend
long days walking properties, hosting open houses, or sitting
through extended negotiations, the quick, three-minute session
offers an efficient way to support recovery and maintain peak
performance. But cryotherapy is just one piece of the broader
wellness experience offered at iCRYO Fort Wayne.

The center also offers infrared sauna therapy, a popular
option for guests looking to detoxify, improve circulation, and
promote relaxation. Unlike traditional saunas that heat the air
around you, infrared saunas use light waves that penetrate the
body more deeply, helping stimulate sweating, relieve muscle
tension, and support cardiovascular health. For agents who
spend much of their day under stress, the sauna can provide

a much-needed opportunity to unwind while also supporting
physical recovery. Another widely used service is red light
therapy, which uses specific wavelengths of light to support
cellular regeneration and healing. Red light therapy has been
shown to help improve skin health, reduce inflammation, and

Your Peak

support muscle recovery. It has become particularly popular
among individuals looking to enhance recovery after workouts,
improve skin appearance, and boost overall vitality.

iCRYO Fort Wayne also offers compression therapy, a
treatment designed to improve circulation and reduce muscle
fatigue. During a compression session, guests wear specialized
sleeves that rhythmically inflate and deflate, helping push
blood and lymphatic fluid through the body more efficiently.
This therapy is commonly used by athletes, but it has quickly
gained popularity among professionals who spend long hours
on their feet or sitting throughout the day. For real estate
agents who may be driving across town for showings, standing
during open houses, or walking large properties, compression
therapy can provide noticeable relief and recovery.

In addition to these recovery services, iCRYO provides IV
infusion therapy, one of the most talked-about wellness
treatments available today. IV therapy delivers fluids, vitamins,
and nutrients directly into the bloodstream, allowing the
body to absorb them quickly and efficiently. These infusions
can support hydration, increase energy levels, strengthen the
immune system, and help the body recover from stress or
fatigue. Many guests choose IV therapy when they are feeling
run down, fighting off illness, or simply looking for an extra
boost of energy and clarity during demanding work weeks.
iCRYO also offers specialized infusions such as NAD+ therapy,
which supports cellular health and metabolism, and vitamin
intramuscular shots designed to provide quick boosts of
essential nutrients like B-vitamins for energy or immune-
supporting compounds.
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Another advanced offering
available at the Fort Wayne
location is hyperbaric oxygen
therapy, a treatment that allows
guests to breathe concentrated
oxygen in a pressurized
environment. This process helps
increase oxygen levels in the
bloodstream, which can support
healing, reduce inflammation,
and promote overall recovery.
Hyperbaric therapy is commonly
used to accelerate recovery from
injuries, but it is also increasingly
utilized by individuals looking

to optimize overall wellness,
improve cognitive clarity, and
boost physical performance.
Complementing these treatments
is iCRYO’s body composition
analysis, which provides a
detailed breakdown of muscle
mass, body fat, hydration levels,
and metabolic health. This insight
allows guests to track progress and
better understand how lifestyle
changes and wellness treatments
are impacting their overall health.

Building on that commitment to
total-body wellness, iCRYO Fort
Wayne now offers T-Shape2,

one of the newest and most
advanced non-invasive body
sculpting technologies available
today. This innovative treatment
combines multiple cutting-edge
modalities—including low-level
laser therapy, radiofrequency
energy, vacuum-assisted massage,
and lymphatic drainage—to
enhance muscle tone, improve
circulation, and refine overall
body contour. The result is a
comprehensive approach that
not only targets stubborn areas
of fat and cellulite, but also
supports skin tightening and
collagen production for a more
toned, energized appearance.
Unlike surgical options, T-Shape2
is completely non-invasive and
requires no downtime, making it
an ideal fit for busy professionals
who want results without
disrupting their schedule. Many
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clients describe the experience as a warm,
massage-like treatment that leaves them
feeling both relaxed and revitalized, while
also supporting long-term aesthetic and
wellness goals. Whether used as part of

a recovery routine or to enhance overall
confidence, T-Shape2 represents the next
level of innovation in iCRYO’s growing
suite of services.

Through these services, iCRYO Fort Wayne
has created an environment where
recovery and performance go hand in
hand. Under John & Xander’s leadership,
the team focuses on education and
personalized wellness. Their goal is not
simply to provide treatments, but to help
guests understand how different therapies
work together to support long-term

health. Whether someone is visiting
for the first time out of curiosity or
incorporating multiple services into

a regular wellness routine, the team
works to ensure each guest feels
comfortable and informed throughout
the process.

For members of the Fort Wayne Real
Producers community, the benefits are
clear. Real estate professionals operate
in a high-energy, relationship-driven
industry where maintaining focus,
stamina, and positivity can make a
meaningful difference in both personal
well-being and professional success.
Taking time to invest in recovery can
help agents stay energized during

long days, maintain clarity during
negotiations, and show up fully for the
clients they serve. At iCRYO Fort Wayne,
that philosophy is simple: when you
take care of your body and mind, you
give yourself the ability to perform

at your highest level. For agents who
spend their days helping others achieve
their dreams of homeownership,
having a place to recharge and reset
may be one of the most valuable
investments they can make.

iCryo

icryo.com/location/fort-wayne-in
(260) 715-4907

ICRYO

Etovate Vour Lifestyte
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often comes in waves, Eli Hogan
has built something far more
enduring: consistency. Licensed
in Indiana since 2021 and already
Managing Broker Eligible, Eli
brings nearly two decades of
experience in commercial sales,
dating back to 2006 in Florida
with PMT Property Group and
KaKu International. Today, with a
career volume of $247 million—
including extensive commercial
transactions—and $8,449,449 in
volume last year alone, his track
record speaks clearly. But numbers,
while impressive, only tell
part of the story.

I n an industry where recognition

-.’.

{

At Hosler Realty, Inc., founded in
1938, Eli earned Top Closer honors
in both 2024 and 2025. He was also
recognized as the 2024 Reader’s
Choice Top Commercial Real Estate
Agent in Noble and LaGrange
counties and the 2025 Reader’s
Choice Top Residential Real Estate
;Agent, along with six Best of the
Best awards during his time with
Village Green. Yet when asked
about recognition, his answer
reveals what truly drives him.

“Beyond being featured in

Top Producer Magazine, the
recognition that means the most
to me has been consistent top-

EL¥

e

producer performance year over
year,” Eli explains. “Awards come
and go. What lasts is a reputation
for accuracy, follow-through, and
results under pressure.”

That focus on reputation over
recognition has been a defining
theme throughout his career.
Eli’s educational background is
both extensive and strategic. He
earned a Master of Science in
Business from Full Sail University,
along with a Bachelor’s and
Associate degree, and completed
additional coursework at
institutions including the
University of Central Florida,

» A ® 1/ 2
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THE DISCIPLINE, RESILIENCE, & MENTAL TOUGHNESS

DEVELOPED
THROUGH
MARTIAL

ARTS STILL
GUIDE HOW
I OPERATE
TODAY.”

Florida State University,

Rollins College, and Valencia
College. His academic journey
combined business acumen with
professional media training—an
uncommon pairing that gives him
a competitive edge.

“I don’t just understand
numbers, negotiation, and
strategy,” he says. “I understand
how to position a product, tell

a compelling story, and create
visibility that actually converts.”

Living in apartment communities
for nearly a decade while
attending college gave him
firsthand insight into how
people make housing decisions.
That experience later proved
invaluable when selling
communities and multi-unit
properties. During his time with
Village Green, he played a key
role in building, managing, and
ultimately selling Canal Flats
Apartments in southwest Fort

Wayne—a 204-unit, 21-building
community on 11.5 acres that sold
for $17 million.

He understands both the resident
mindset and the investor lens.
That dual perspective allows him
to position properties in ways that
resonate deeply and strategically.

Eli’s drive didn’t begin in real

estate. It began in martial arts.
Holding four black belts—
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including 4th-degree black

belts in Karate and Taekwondo,
as well as black belts in Judo
and Jiu-Jitsu—he competed
nationally for over a decade,
earning seven National Grand
Championships. From Northeast
Indiana to national competitions
between 2005 and 2012, martial
arts shaped the framework
through which he approaches
life and business.

“The discipline, resilience, and
mental toughness developed
through martial arts still guide
how I operate today,” he shares.

That discipline was reinforced

at home. His father, Robert

“Bob” Hogan, a military man,
instilled a no-excuse mentality
and unwavering integrity. “He
taught me that nothing replaces
hard work, that honesty matters
even when it’s inconvenient, and
that integrity isn’t situational,” Eli
says. Influences like martial arts
leader Phil Porter and his sister
Jennifer Streich further shaped
his standards—standards rooted
in accountability, consistency, and
ethical leadership.

Those principles show up in how
he navigates shifting markets,
complex negotiations, and high-
pressure transactions. “Real
estate isn’t luck,” Eli says. “It’s
preparation, timing, negotiation,
and execution.”

HOW YOU SHOW UP HOW YOU

TREAT PEOPLE THE LEGACY YOU BUILD
AT W T
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Above all else, Eli identifies first

as a father. He is dad to Brian (7),
Jonathan (9), and Hannah (11), and
he makes it clear that everything
he builds professionally is
ultimately for them.

“Everything I do is for them. They
are my purpose, my motivation,
and the reason I hold myself to a
high standard every day,” he says.

Fatherhood has refined his
leadership style—teaching
patience, perspective, and
presence. It has also sharpened
his focus on efficiency and
intentionality in business. Real
estate doesn’t shut off, but Eli
has learned to refine systems
and protect time so that success
doesn’t come at the expense of
what matters most.

Outside of work, he channels his
competitive and mechanical roots
into restoring vehicles and flipping
homes. Last year alone, he flipped
nine properties—a
full-circle moment

that traces back to

his childhood, when
his adoptive parents
purchased and
renovated a home in
Kendallville. That early
experience sparked

a fascination with
transformation that
still fuels him today.

“I enjoy tearing things
down, fixing what’s
broken, and bringing
something back better
than it was,” he says.
It’s a mindset that
applies just as easily
to properties as it
does to processes and
performance.

Eli defines success
as alignment—doing
meaningful work at a

high level, providing for his family,
and operating with integrity when
no one is watching. For him, real
estate is a profession built on
responsibility, trust, and service.

“Real estate has an incredibly
important role in people’s lives,”
he explains. “The responsibility
we carry is enormous.”

He believes the future of the
industry is bright when agents
commit to continual growth,
education, and professionalism.
“Transparency, preparation, and
clear communication protect
consumers and strengthen the
profession as a whole,” he says.
“When agents operate with integrity
and discipline, everyone wins.”

That philosophy guides how

he runs his business. Every

client engagement begins

with preparation, real data,

and defined expectations. He
prioritizes transparency—

even when conversations are
difficult—because long-term trust
outweighs short-term gain.

“I don’t chase short-term wins

at the expense of long-term trust,”
he says. “Clients know I'll tell
them the truth, even when

it’s uncomfortable.”

In an ever-evolving market,
adaptability is essential. But for Eli,
adaptability never compromises
standards. His foundation remains
discipline, education, preparation,
and integrity.

“Success isn’t about titles or
recognition,” he reflects. “It’s
about how you show up, how you
treat people, and the legacy you
build through consistent action.”

For Eli Hogan, the accolades are
milestones—but the mission is
impact. And impact, built the
right way, lasts.
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By Delagrange & Richhart, Inc.
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For over 60 years, Star Homes has committed to
delivering the highest level of design,
craftsmanship, and quality to Fort Wayne and
surrounding areas in Indiana and Ohio. Whether it
is a custom home, lake cottage, or renovation, we
take pride in combining your vision with our
dedication to building you "The Perfect Place to
Call Home".
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THE REAL UPDATE

JON GOOD

Let’s get real. This movement has
caught fire. What movement am I
referring to? The movement that
you all know as Real Producers.
Indianapolis was the starting
point for a program that is now
in over 140 markets across the
country. That’s a lot of traction in
under ten years. As we grew, we
knew that we wanted to brand
ourselves the same across the
board but never lost sight of the
local mission.

This magazine has been successful
because of its ability to connect top-
producing agents with preferred
partners and with each other.
There are many other reasons that
make it successful, but, at its core,
that is what this is all about.

The vision is simple: We want

to be a one-stop shop for top-
producing agents in every
market across the nation. How do

we do that? In my opinion, three
main groups of people stand

to benefit from this monthly
publication: the real estate
agents featured, the partners that
advertise and the publishers who
produce the magazine.

What’s in it for the agents? It is
truly a badge of honor to receive
the magazine. Being in the top
300 out of 1,500-plus agents is
an accomplishment in itself.
There are countless perks to
being featured in the magazine,
but one of my favorites is the
element of humanizing a local
legend in real estate.

What’s in it for our partners?
The struggle is real. How do
we connect with influential,
top-producing agents in our
market? How do we cultivate
relationships with this group?
Our partners get constant

exposure through the monthly
magazine and the quarterly
events. The hard work is done.
Partners just need to show up!

What'’s in it for the publisher? Our
publishers have the unique ability
to connect with a group of people
that is otherwise pretty difficult

to get in front of. We are all busy
building our own businesses. Our
publishers are entrusted with
featuring top agents, connecting
our partners and producing
quality content regularly.

Where do you fit in all this? It’s
simple. Connect us with people.
Who should be on the next

cover? What business is catering
to agents at a high level? Who
should be our next publisher to
launch a Real Producers magazine
in a new market?

Join the movement.

}hetﬂl'an |

DUSTOFF

DISASTER RECOVERY

OUR SERVICES

MOLD REMEDIATION

DUCT & DRYER VENT
CLEANING

INDOOR AIR QUALITY
TESTING

dustoffrecovery.com

® 260-600-7610

TO SCHEDULE TODAY!

Killian Miller B&==
316 Removal
(260) 466 - 5219

RE‘WOVAL www.316removalfw.com

Resident & Commercial Junk Removal, Property Clean-outs, Light Demo, and More!

WAYNE HOMLE + DESIGN CO.

BY RRANDON WAYNF SCHUFLFR

7763 Coldwater Rd. Fort Wayne IN | 260-445-5484
@ Wayne Home & Design Co. ©waynehomedesignco
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1028 W Cook Rd Suite C . . 260 446 2224 TEST TODAY Eim
Fort Wayne In 46825 AZMB#0944059 °
260-387-9664 | Nbestcontractingllc@yahoo.com
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NORTH NATIONAL COVERAGE

TITLE GROUP

Iﬁl NEAR LOCAL EXPERTISE

RESIDENTIAL NEW CONSTRUCTION

CONNECT MOBILE SECURE

9 { ulumhm { m

S e A one time close with local experts.

260-451-0112 260-2 260-240-4388

Meet Debbie Proebstle - Our New Mortgage Loan Officer

CRYSTAL HIGH . ANDREA HENSON LAURA ORMSBY KASIDY BOLLINGER

Sales Execufive Sales Executive 3 Sales Executive Sales Execulive ' : . . : y r
dhighouinio o - ki g LOrmsby@nntg.com Shéfaerininig o We're excited to welcome Debble Proebsﬂg to the MldWes‘F America Iendlﬁg teuTﬂ. With
260-414-0648 o e 260.274.0005 »F  60-213-3088 . 260-242-0307 many years of mortgage experience, Debbie brings extensive knowledge in helping

members navigate the home-buying process with confidence and ease.

nntg.com Debbie specializes in guiding borrowers through a full suite of home loan options - including:

— # Conventional Loans
@ Construction Loans Debbie Proebstle
FVERY FAMILY, DESER
® Zero or Low Down Payment Options NMLS # 229893
A SAFEHUUSE O i 1220 Medical Park Drive, Building 1
& Lot & Land Loans Fﬂnwa}‘ne IH 46825
& Home Improvemeant Loans {250] 373-2721
M AKE EVERY @ Adjustable Rate Mortgoges dproebstle@mwafcu.org
Her possion for member service ond her deep understanding m
of the morigoge industry make har a trusted resource for
anyone looking to buy, build, renovate o home, Debbie is

LISTING LOOK
ITS BEST

Fresh carpets, clean tile, and purified
air help homes show like new!
Giving your clients the confidence
to list at their best,

committed to ansuring our members receive the expert
support and personalized sclutions they deserve.

Apply Todq',r'

Over 90% of homes fail fire codes.
Let us help you protect your family with

freg safety assessments and expert guidance. M idweSt Amer ica

FEDERAL CREDIT UNION

Safehouse Savings & Checking Products | Business Lending | Digital Banking | Consumer & Mortgage Lending

Mapping

IRC

Prntect Wnat Ma“ers MOSI ol :_ Please consult us for terms and daetails. Mot all borrowers gqualify and must maet underwriting guidelines. Subject to NCUA “I- '@_‘

260.483.3913 or 260.637.8781 safenuusemapplngcom E - credit review and approval, This does not constitute a commitmaent to land e

carpetmastersfw.com
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TOP 100 STANDINGS

Year-End Top 100 Standings: From January 1, 2026, to February 28, 2026

# Agent Office Units Volume Average # Agent Office Units Volume Average
1 Barbara Hendrick Coldwell Banker Real Estate Group - NE9 7 $9,794,000 $1,399,142 34 TJ Short CENTURY 21 Bradley Realty, Inc - UPBRAD $2,236,000 $372,666
2 Heather Regan Regan & Ferguson Group - UPREFE 85 $7,002,450 $823,817 35 Jacob McAfee CENTURY 21 Bradley Realty, Inc - UPBRAD $2,225,900 $370,983
3 Leslie Ferguson Regan & Ferguson Group - UPREFE 8.5 $7,002,450 $823,817 36 James Reecer Keller Williams Realty Group - UPKEPR $2,223,800 $444,760
4 Craig A Walker Coldwell Banker Real Estate Group - NE9 3 $6,530,000 $2,176,666 37 Aaron Hoover Keller Williams Realty Group - UPKEPR $2164,800 $360,800
5 Brandon Ferrell Keller Williams Realty Group - UPKEPR 16 $5,832,800 $364,550 38 Teresa Stuckey RE/MAX Results - NE30 $2,156,000 $539,000
6 Chad Metzger Metzger Property Services, LLC - UPMEPS 20 $4,862,500 $243125 39 Candice Everage Weichert Realtors - Hoosier Heartland - NE2458 $2,129,000 $236,555
7 Tyler Secrist CENTURY 21 Bradley Realty, Inc - UPBRAD 10 $4,862,330 $486,233 40 Alyssa Schendel North Eastern Group Realty - UPNOEA $2,114,400 $264,300
8 Alan Scherer North Eastern Group Realty - UPNOEA 7 $4,355,800 $622,257 4 Marcus Christlieb F.C. Tucker Fort Wayne - UPFCTU $2,109,000 $421,800
9 Brandon Stone CENTURY 21 Bradley Realty, Inc - UPBRAD 235 $4136,155 $176,006 42 Wendy France CENTURY 21 Bradley Realty, Inc - UPBRAD $2,081,500 $297,357
10 Erica Jamison Coldwell Banker Real Estate Gr - UPRWGRO9 5 $4,057,425 $811,485 43 Chris Dougal Trueblood Real Estate, LLC. - UPTBRE $2,078,000 $519,500
1 Brecken Kennedy Mossy Oak Properties/Indiana Land and Lifestyle - NE2272 9 $3,956,800 $439,644 44 Katie Brown Mike Thomas Assoc., Inc - UPMTAS $2,057,900 $342,983
12 Emily Ewing North Eastern Group Realty - UPNOEA 10.5 $3,370,900 $321,038 45 Tyler Jackson CENTURY 21 Bradley Realty, Inc - UPBRAD $2,049700 $292,814
13 Kimberly Ward North Eastern Group Realty - UPNOEA 15 $3,359,496 $223,966 46 Richard Fletcher North Eastern Group Realty - UPNOEA $2,008,600 $223177
14 Manish Sharma Coldwell Banker Real Estate Gr - UPRWGRO5 3 $3,013,648 $1,004,549 47 Andy Eckert Ness Bros. Realtors & Auctioneers - UPRLNBO1 $1,954,500 $279,214
15 David Springer Mike Thomas Assoc., Inc - UPMTAS 5 $2,964,935 $592,987 48 Jeffery Holtsclaw CENTURY 21 Bradley Realty, Inc - UPBRAD $1,822,900 $364,580
16 Nathaniel Scalf Shawver Auctioneering & Real Estate - UPSARE 6 $2,937,000 $489,500 49 John Fitzgerald eXp Realty, LLC - UPEXPR $1,807,000 $301,166
17 Dana Botteron CENTURY 21 Bradley Realty, Inc - UPBRAD 9 $2,934,800 $326,088 50 Son Huynh CENTURY 21 Bradley Realty, Inc - UPBRAD $1,801,639 $360,327
18 Ray Smith American Dream Team Real Estate Brokers - UPADTR 10 $2,923,200 $292,320 51 Helen Hunt North Eastern Group Realty - UPNOEA $1,792,400 $358,480
19 Joyce Swartz Coldwell Banker Real Estate Gr - UPRWGR09 8 $2,902,500 $362,812
20 Brock Noye Noll Team Real Estate - UPNTRE 6 $2,807,500 $467,916
Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is not responsible for

21 Mary Sherer ERA Crossroads - UPSHAA 8 $2775146 $346,893 ;t;bh;lnl-ig.ir:)gatgiissia;saé:gr:E;e;g;r:ggr&grzl;:i?:;individually. Ft. Wayne Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/
22 Scott Pressler Keller Williams Realty Group - UPKEPR 9 $2,773,600 $308,177
23 Gabe Cerny RE/MAX Results - NE30 3 $2,650,000 $883,333
24 Michael Patka Grogg Martin Realty - NE2078 6 $2,566,000 $427666
25 Warren Barnes North Eastern Group Realty - UPNOEA 8 $2,455,700 $306,962
26 Monte Stevenson Anthony REALTORS - UPANRE 2 $2,417,500 $1,208,750
27 George Raptis Mike Thomas Assoc., Inc - UPMTAS 6 $2,362,900 $393,816 su ndﬂy, an 3rd
28 Lacey Caffee Ideal REALTORS - UPREID 6 $2,332,500 $388,750 1:00 - 2:00 PM
29 Andrew Morken Morken Real Estate Services, Inc. - UPMRSI 9 $2,306,000 $256,222 Ex Pe rience foc used
30 Lucas Deck Weichert Realtors - Hoosier Heartland - NE2458 7 $2,261,900 $323,128 de nti stry q nd Family Dentistry for All Ages ) (_c':‘ﬁ“"e“‘: 50'”'5'3“3_)
31 Gregory Fahl Orizon Real Estate, Inc. - UPORIZ 8.5 $2,259,700 $265,847 u e St hetic s‘ (D-Entnl T )(_Hir:roneedllng / E{JTGI_) (_Hﬂif ﬁegeneratinn)
32 David Gall Coldwell Banker Real Estate Gr - UPRWGR09 5 $2,257,500 $451,500
33 Raylene Webb eXp Realty, LLC - UPEXPR 14 $2,237,890 $159,849 /(-9\ M | D D |_ ET O N (Ssdulinn Dpunn;) ( Same-Day Ernefgam:ias)

U middletondentistry.com &
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* Access to multiple companies and a wide range of proc

Why choose Family Insurance Services? il B

* Home, Auto, Commercial, and Life policies available

* A personalized approach to your insurance needs

* Generational experience. The Mesaros Family has \
been in the insurance business over 30-years

\A H
S0
~ v/ )

Being an independent agency means we shop and compare
multiple insurance options on your behalf to find the best
combination of cost and coverage. Whether you are looking
for a home, auto, commercial or life policy, we have you
covered. If you're looking for a better insurance experience,
you'll love doing business with us.

PRICE LOCK

LE 'R D

260-490-7200

main@familyinsurancefw.com ' IFrIa su :‘an c e Indiana Farmers 55 ‘
10327 Dawsons Creek Blvd. *&i Insurance Sl
Fort Wayne, IN 46825 Services

YEARS

il

EdwardJones Y O _,i 'ﬁw
Be the boss of your [ avgiii ThL | i- =
financial future. AN uﬁfﬂﬁ‘i‘?ﬁiﬂiﬁ

L et’s have coffee. OECK BUILDING

& FENCING

You can’t put a price on piece of mind on, especially when building a new home.
That’s why Lancia Homes locks in your price the moment you sign a purchase
agreement with us. So even as material cost go up during the build you won’t

pay a penny more. That’s the Lancia Homes Price Lock Promise.
Because we believe building a future should come with piece of mind.

Discover more at LanciaHomes.com

FINANCE
SPECIALS!

Daniel L. Friend
Financial Advisor

5720 Coventry Lane
Fort Wayne, IN 46804

‘ 260-436-5682

edwardjones.com
LI 15050 L0 1 Member SIPC

260-444-7678 OR 419-506-1559
104 Waterplant Drive, Antwerp, OH, 45813
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MICHELLE
Fcl\ MILLER 7.,

HMA MORTGAGE

Consistent Closings.
Fresh Opportunities.

Trusted by agents for clear
communication and dependable closings.

S : 7 — At /]
RESIDENTIAL - COMMERGIAL: - AIRBNB - REAL ESTATE  CLEANING - ORGANIZING* ERRANDS AR DETAILING K/&W n /: (/WWQ/

Same-day & next-day appointments available!
(260) 414-2543 « Fort Wayne & Surrounding Areas A smooth closing starts with steady communication and reliable execution.

When you partner with a lender who delivers consistently, your clients feel
confident from start to finish. That's what | bring to every transaction.

Vsted Platinum Winner for Best Home Cleaning Company in Fart Wayne (2024)

é GORDON WATER Let's make this season one of strong closings and new opportunities.

TREATMENT

YOU WANT JUST PURE
WATER IN YOUR HOME
(not chemical run-off, chlorine,
flouride, or pharmaceuticals)

You can trust Gordon Water Treatment
for all of your residential water needs.

P o |

Specializing in: Residenﬁal Water
Treatment Systems, Sulphur
removal, Iron removal, Softening
Technology, Reverse Osmosis
Systems, Ultra Filtration, &
Constant Pressure Systems

Michelle Miller

BRANCH MANAGER
NMLS# 420723

(574) 549-4609
Msmiller@HMAmMortgage.com
MichelleMillerTeam.com

@ CM;::| Pr*es\i]gm'iht'l‘;?l:m

?""'EE’.EEEE?‘E
2604153799

+ KITCHEN & BATH

—

- . * F
r ! /4 .
. . ADDITIONS

dvisors, LLC | Equal Ho
tgage B

Dalton Gordon, Owner S g |+ EXTERIORS/DECKS
(419) 506-0680 ’ :
dgordonwater@gmail.com * | + WHOLE HOME
8736 Road 192Cecil, Ohio 45821 REMODELS
Find us on Facebook! i

4
= ense and Mortgage
ing information go to

ECRUAL HHFaNG
OFPFORTUNITY
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TOP 100 STANDINGS

Year-End Top 100 Standings: From January 1, 2026, to February 28, 2026

# Agent Office Units Volume Average
52 Matthew Donahue CENTURY 21 Bradley Realty, Inc - UPBRAD 7 $1,774,900 $253,557
53 Jordan Wildman eXp Realty, LLC - UPEXPR 8 $1,750,000 $218,750
54 Andrea Gates Coldwell Banker Real Estate Gr - UPRWGR09 7 $1,743,500 $249,071
55 Evan Riecke Encore Sotheby's International Realty - UPENSO 5 $1,719,800 $343,960
56 Vincent Crump North Eastern Group Realty - UPNOEA 5 $1,718,900 $343,780
57 Leanne Facer The LT Group Real Estate - UPLTFR 4 $1,718,625 $429,656
58 Kevin Ewing Orizon Real Estate, Inc. - UPORIZ 6 $1,710,907 $285,151
59 Sabrina Phyo Uptown Realty Group - UPUTRG 10 $1,709,900 $170,990
60 Tim Haber RE/MAX Results - UPREMXO01 6 $1,706,300 $284,383
61 Trevor Gray Krueckeberg Auction And Realty - UPKRAU 9 $1,691,500 $187,944
62 Shelbi Brown Sterling Realty Advisors - UPSTAS 5 $1,690,400 $338,080
63 Stephen Bartkus CENTURY 21 Bradley Realty, Inc - UPBRAD 1.5 $1,687,500 $1,125,000
64 Tiffany Lyn Stephens Keller Williams Realty Group - UPKEPR 3 $1,650,000 $550,000
65 Vanessa Lauritsen Hoosier Real Estate Group - UPHORG 9 $1,640,000 $182,222
66 Daniel Morken Morken Real Estate Services, Inc. - UPMRSI 7 $1,614,400 $230,628
67 Anthony Isa RE/MAX Results - NE30 6 $1,586,500 $264,416
68 Har Mee Dar JM Realty Associates, Inc. - UPJMRA 8 $1,586,000 $198,250
69 Carl Mygrant Century 21 The Property Shoppe - UPCEPR 7 $1,583,000 $226,142
70 Derek Pearson Perfect Location Realty - UPPELO 8 $1,576,900 $197112
71 Melissa Jagoda Mike Thomas Associates, Inc. - UPMTASO03 6 $1,552,425 $258,737
72 Kimberly Braaten CENTURY 21 Bradley Realty, Inc - UPBRAD 5 $1,543,000 $308,600
73 Billie Shively eXp Realty, LLC - UPEXPR 9 $1,531,900 $170,211
74 Ashley Davidson CENTURY 21 Bradley Realty, Inc - UPBRAD 7 $1,520,465 $217,209
75 Lesley Douglass Coldwell Banker Real Estate Gr - UPRWGRO09 5 $1,474,000 $294,800
76 Carly Edwards Mike Thomas Assoc., Inc - UPMTAS 8 $1,457,400 $182,175
77 Nicole Schnurr Open Door Rentals and Real Estate - UPODRR 5 $1,452,900 $290,580
78 Jim Owen CENTURY 21 Bradley Realty, Inc - UPBRAD 6 $1,444,500 $240,750
79 Shannon Persinger RE/MAX Results - UPREMXO01 4 $1,440,900 $360,225
80 Joelle Ruefer Encore Sotheby's International Realty - UPENSO 4 $1,435,900 $358,975
31 Shellie Friend Coldwell Banker Real Estate Gr - UPRWGR09 4 $1,432,750 $358,187
82 Nanette Minnick RE/MAX Results - UPREMXO01 5 $1,427,000 $285,400
83 Ashley Moore Mike Thomas Assoc., Inc - UPMTAS 5 $1,417,800 $283,560
84 Jessy Sims Keller Williams Realty Group - UPKEPR 6 $1,406,400 $234,400
68 - April 2026

# Agent Office Units Volume Average
85 Brandon Schueler Mike Thomas Assoc., Inc - UPMTAS 2 $1,400,000 $700,000
86 Elius Hogan Hosler Realty Inc - UPHSRT 7 $1,380,400 $197,200
87 Timothy McCulloch Scheerer McCulloch Real Estate - UPSMRE " $1,378,125 $125,284
88 Lilliana Caro Coldwell Banker Real Estate Gr - UPRWGR09 6 $1,366,600 $227766
89 Becky McArdle RE/MAX Results - UPREMXO1 4 $1,359,000 $339,750
90 Jennifer Hinen Keller Williams Realty Group - UPKEPR 3 $1,359,000 $453,000
91 Scott Hope American Dream Team Real Estate Brokers - UPADTR 6 $1,352,000 $225,333
92 Jane Yoder RE/MAX Results - UPREMXO1 4 $1,338,500 $334,625
93 Beth Walker Fairfield Group REALTORS, Inc. - UPFAGR 5 $1,333,200 $266,640
94 Emily Cary Keller Williams Realty Group - UPKEPR 3.5 $1,329,000 $379,714
95 Rick Widmann CENTURY 21 Bradley Realty, Inc - UPBRAD 7 $1,319,800 $188,542
96 Mary Douglass The Douglass Home Team, LLC - UPTDHT 5 $1,311,150 $262,230
97 April West Scheerer McCulloch Real Estate - UPSMRE 6 $1,308,400 $218,066
98 Mary Anne Taylor North Eastern Group Realty - UPNOEA 5 $1,304,500 $260,900
99 Keith Murphy American Dream Team Real Estate Brokers - UPADTR 5 $1,299,400 $259,880
100 Elaine Rolf Mike Thomas Assoc., Inc - UPMTAS 4 $1,296,900 $324,225

Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is not responsible for
submitting this data. Some teams report each agent individually. Ft. Wayne Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/
by MLS. Data is based on UPSTAR and NEI counties.

Where Teamwork
Meets Homeownership

Experience a seamless journey
with our expert team.

Discover the Difference of Teamwork

Nick Staker

Senior Loan Officer
NMLS: 146802
260.494.1111
nick.staker@ruoff.com
www.NickStaker.com
1110 E Dupont Road
Fort Wayne, IN 46825
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local
expertise
you can trust

Bryan Kapocius
260-305-6035
5830 E State Blvd

b, Fort Wayne

bkapocius@allstate.com
Alistate.

You love living in Fort Wayne as much as | do. But, are you doing
everything you can to protect the life you've built here? As your
local Allstate Agent, | can help you make informed decisions to
help ensure that everything you love is well protected. Contact
me to get covered.

Personalized service. Trusted advice.
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Savvy businesses know it's all

about who many you reach — not how many.
Our niche publications, exclusive events, and
targeted digital marketing get your brand in
front of ideal clients affordably.

Let's talk!

Reach out to the publisher

[:] REAL PRODUCERS

of this magazine today.

ake your Dream of
Homeownership a Reality

with a Special Down Payment Program!

EEm——— .

As a member of FHLBank Indianapolis, 3Rivers offers qualifying first-time homebuyers
with down payment and closing cost assistance through the LAUNCH Down Payment
Assistance Program. Those who qualify may receive up to $20,000 in assistance.

To qualify for this grant, you must:

* Be a first-time homebuyer (no ownership in a principal residence during
a three-year period ending on the date of the purchase of the property).

Be at or below the 80% Area Median Income (AMI).

* Be purchasing a single-family home.

Be able to contribute a minimum of $500 towards the purchase of the home.

Complete a required state, HUD, or FHLBank Indianapolis-approved homebuyer counseling course.

Sound like an option that would benefit you? We’d be happy to discuss this program and explore all our lending
options with you to determine the best fit for you and your financial goals. Call or email us today to learn more!

SRIVERS,

3riversfcu.org | 800.825.3641

*NOTE: In order to use the LAUNCH Down Payment Assistance Program, you must
meet the qualifications and work with a participating FHLBank Indianapolis member
institution like 3Rivers. Funds are available on a first-come, first-serve basis and

funding is announced each spring. Program does not allow total housing debt to
exceed 40% of total household gross income. Mortgage amount cannot exceed
the sale price of the property. For more information, visit www.fhlbi.com.

NMLS# 556303



NATIONAL

#2599 SPRING IS

Right Around The Corner ...

National Property Inspections is Fort Wayne’s first
choice for home inspections. Our professionally
trained inspectors have years of experience identifying
the condition of hundreds of your home’s most vital
systems. With fast turnaround, comprehensive,
easy-to-understand reports and friendly service, our

A ‘
PROPERTY

Mention This Ad, and Your Clients team is here to answer all of your questions any time
Receive $50 Off Sewer Scope with in the inspection process.
Their Full Home Inspection In the

Month of April! Contact NPI Fort Wayne to Schedule Your Inspection Today!

=1 Free Spring Home
=4 Maintenance Tips

*

Save the Hﬁ,”ﬂt’ t
Aarranty
Candles for ~> d

Date Nights
Optional generator i*

coverage available
with all buyer plans

ROM e = i FOR FOOD, FUN, AND

REFUND TO g o oo
FRONT DOOR o s B UNFORGETTABLE EXPERIENCES

Initial coverage term ‘GEt cuverEd

TURN YOUR TAX REFUND Choice of Local Contractor Tuda}r!
I B e o BlaZeE o S Celebrate with Us | Inquire about Events & Parties

e oot * Increased HVAC Limits g

' / b a d * \VeteranfActive
CANDACE SMITH y Military Discount
Logn Officer | NMLS 1D 1523022 L7 Lin]

260-444-8804 - Scott
candacesmith@myhhmcom ,

Kellenberger
e o s oo B ane. | 26014353 4027 (260) 203-2316 - THEFAIRFIELDFW.COM - 1510 FAIRFIELD AVE, FORT WAYNE
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? everwise

CREDIT UNION

Everyone deserves
a place to call -
their own.

Brent Clay
NMLS #175685

} 615.5706
belay@everwisecu.com

GELTOE, Subject Lo credit approval and membership requirements.

Sign Pnst Placement Yard Sign Stlck -ins
Hanging Panels - Open House Signs
Directional Signs - Sign Riders and more
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.~ OPEM HOUSE

FOR Sﬁl.é

SMOOTH GLOSINGS

Choose Meridian Title

MTC

MERIDIAN TITLE

Ashley Rﬂh% Nichole Jehl
Commercial/Residential Account Manager Regional Sales Manager
269.841.6896 260.740.4578
arobey(@meridiantitle.com njehl@meridiantitle.com
Katelyn High Chris Alexander
Account Manager Senior Account Manager
260.450.7656 260.246.1687
khigh@meridiantitle.com calexander(@meridiantitle.com

BEE

meridiantitle.com {0 &S




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

D'RHORTON
Americaz Buitater

Move In Ready or Dirt Builds
across Greater Fort Wayne!
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D.R. Horton is an Equal Housing Opportunity Builder. @DR Horton Inc.
Revised 2/09/
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