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0U CAN TRUST

Give your clients room to grow

Our jumbo mortgage products offer competitive rates and our Home Lending Advisors offer
personalized help every step of the way.

+ Amortgage of up to $9.5 million’

* Purchase financing up to 85% of a home's value? (higher LTVs available in certain instances)
* Fixed and adjustable rates?

Contact me today — I'm here for your clients:

James Wunderlich, Senior Home Lending Advisor
Chase certified in FHA loans

Chase certified in VA loans

Chase certified in Chase Private Client Lending
T: (630) 918-6964

jim.wunderlich@chase.com
homeloan.chase.com/jim.wunderlich

NMLS ID: 686530 Scan to visit ry CHASE “‘

website

For real estate and lending professionals only and not for distribution to consumers. This document is not an advertisement for consumer credit as defined in 12 CFR 1026.2(a).
"Non-Agency loans available up to $9.5 million. Additional restrictions may apply. Please contact a Chase Home Lending Advisor for details.

2Loans up to 85% of a home's value are available on a purchase or refinance with no cash back, subject to property type, a required minimum credit score and a minimum amount of monthly reserves

(i.e., you must set aside enough money in reserve to make a specified number of monthly mortgage payments [principal, interest, taxes, insurance and assessments] after the loan closes). Product
restrictions apply.

Financing available up to 89.99% of a primary home’s value on a purchase or Chase-to-Chase no cash out refinance subject to enhanced eligibility requirements. Geographic restrictions apply.

, - Real Estate Transactions, Litigating, O
*For the Adjustable-Rate Mortgage (ARM) product, interest is fixed for a set period of time, and adjusts periodically thereafter. At the end of the fixed-rate period, the interest and payments may . . $ ca
increase according to future index rates. The APR may increase after the loan closes. » Crlmlﬂal, aﬂd C].Ul]. CHSES-

Allhome lending products are subject to credit and property approval. Rates, program terms and conditions are subject to change without notice. Not all products are available in all states or for all
amounts. Other restrictions and limitations apply.

@ | | Joseph A. Padula-Zamora 17 W. 775 Butterfield Rd., Unit 124
— g)zrgggejllliﬁug%gparﬁ%ﬁgtsse[g%\g.cied by JPMorgan Chase Bank, N.A. Member FDIC PO725-5943400 109870AT | 27947013 Attﬂrnﬁy at Lﬂw Oak Brﬂ'ﬂk TerraCE, IL 6{]181




YOUR TRUSTED SOURCE FOR INSPECTIONS 8 REASONS v Acents cHoose
NO SURPRISES. NO DELAYS. JUST SPOT ON INSPECTIONS. . JEFF LAROCCO

- - FAN NIE MAE
IN-HOUSE ALTERNATIVE IN-HOUSE FREDDIE s

M ETING MORTCAGE
DEPARTMENT PROGRAaMS —— @%]LE%‘J %;Léy
STERVIIEER

Scan to
Book Online!
OUR LOA PULL THROUGH RATE FAST LANE

FHOUSANDS OF 17 DAYS 14% THan APPROVAL

5% REVIEWS IFIA”S TE R st T-HE AT l::-ri:; ..-'?: + | gl:n"*éfl

e

Residential Inspections « Commercial Inspections « Radon Testing - _' * JEFF LAROCCO I
Sewer Scope Inspections « Termite Inspections « Mold & Air Sampling L | Loan Officer
New Construction « Condo Inspections « Multi-Unit Inspections :

Local Knowledge » Fast Scheduling « Detailed, same-day reports _ wijeff-larocco neigh JiEa

Your next deal deserves a Spot On inspection.
@ J0DAY Call/Text: 630-542-0273 - SpotOnHomelnspect.com

Ask us about our 200% Guarantee & Free 90 Day Warranty

Jeff 1 .E:'IIH_IH_._‘.{;U

Where Real Estate Meets LANDTRUST

TIT-LIE  S.E RV ICEE'S

WE'VE GOT YOU COVERED.
COVERAGE THAT GIVES YOUR CLIENT

REAL-LIFE ASSURANCE
Dependable. Secure. Seamless — from contract to keys.
g3 5 Trusted by Chicagoland's top producers for residential, hwahomewarranty.com « 888.492.7359
e STﬂGE ] commercial, and new construction deals. -
Modern Plate and Stage 119 have quickly become a staple for local EImhurst 119 % ,

residents and businesses. We have a knowledgeable and experienced team to
assist you on your next event no matter the size. We will provide
recommendations and suggestions to assure your event is memorable while
at the same time listen to your vision.

T

;._‘ Hﬁﬂ o
ﬁ Over 25 Years
3 . Ania Pulit i[m] combined experience!

Executive Account Manager —_—
ania. pulit@mylandtrust com f (M/ {QWD(M%M&

630-200-6729

events & entertainment

We are also excited to announce our new weekend
breakfast menu offered Saturdays and Sundays from
g9am - 2pm. We've put together an amazing menu

featuring classic breakfast items as well as unique dishes. &, - F 5 “ M®D ER N

Reservations are always a good idea through OpenTable
or call us direct, and of course, walk ins are welcomed.

PRIVATE EVENTS | CATERING | RESERVATIONS
(630) 361-6304 | ModernPlateElmhurst.com | 119 N York St, ElImhurst, IL

Account Executive
Multi-Million Dollar Producer
847-271-7968
Tia.D@hwahomewarranty. cum

Jisve Jucitt™~ 7

Account executive
Multi-Million Dollar Producer
708-205-5193
lluckett@HWAhomewarranty.com

restaurant & bar

| PLATE

Discover the Landtrust difference

and partner with us today!

mylandtrust.com
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The
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Andy Burton Emily Burton Melissa Lopez Antonio Delao
Publisher Director of Partner Success Operations and Content Account Executive of
and Editorial Content Specialist Relationships

Christine Thom Alysha Garner Katherin Frankovic Cris Cunningham
Managing Editor Ad Strategist Photographer Photographer

Merechth Van Syckle

COVER STORY

Travis Heberling Lauren Young
Videographer Writer

“AbvaNCcED
MOVING & STORAGE minc.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
34 . . remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the
Serglo Glangrande publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
e r o
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7 Meet The Team @k a m 'wjt tﬁt’d dm‘}"g

9 Preferred Partners & 4 i
1 Publisher's Note Whether you're buying your first home or moving into something new, I'll

12 Cover Story: Alex Abramowicz and gu;de you ev:rg; st_ep of the way with clear answers, fast pre-approvals,
Meredith Van Syckle and a smooth closing process.

)
16 On The Rise: Shawanna Scott ﬁ‘
20 Agent Feature: Kristi Gorski

Archie E. Vetter

Realtors Love Us Because VETTER VP &l Mostgage Lending | NMLS# 20351

Their Clients Do 26 Winter Event.Photos . ' SCEI".I now to LENDER 1:13,3,?,Et,£g:1.1;§.15 ﬁf
v/ White-Glove Service for Your Clients 34 Partner SPOt"ght: Serglo Glangrande Iﬂﬂ'l mam’ neighbo;hood wivw avetterlender.cam
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LET S MAKE YOUR CLIENTS' MOVE
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Tat Moo ouol Lo

If you are interested in nominating people for certain stories,
please email us at: Andy.Burton@n2co.com

Call Us: 630-790-2500 // Visit: ChicagoMoving.com
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PHOTOGRAPHY
VIDEOGRAPHY
DRONE

HEAD SHOTS

Cris Cunningham

Jill Daniels LLC

Residential Real Estate, / _|_,
Tax Appeals, Estate Planning
and Probate

Mold Testing/Inspection
Plant-Based Mold Remediation
Disinfection Services

Odor Mitigation ”

Water Disaster

www.JillDaniglsLaw.com
JillE@JilDanislslaw.com
28 5. Brainard Ave.

La Grange, llinois 0525
T 630.270.3393

Green Home Solutions Chicago West Suburbs

Board Certified Mold Expert & Water Disaster Ell&ﬁg
() 630.847.0013 e
) : [E]5
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ATTORNEYS

Anselmo & Wojcicki LP
(630) 359-8560
www.anselmollp.com/

Donna Craft Cain P.C.
(630) 327-7751
DonnaCraftCain.com

Jill Daniels LLC
(630) 269-9203
JillDanielsLaw.com

Law Office of
James F. White, P.C.
(630) 466-9972
JWhite-Law.com

Niko Law LLC
(708) 769-1575
Niko-Law.com

Ranjha Law Group
(312) 282-9676
RanjhaLaw.com

The Kelly Law Firm, P.C.

(630) 660-4963
Kelly-LawFirm.com

The Law Office of
Damon M. Fisch P.C.
(630) 639-7029
Fisch.Law

Zamora Law Office P.C.
(773) 554-4909
ZamoraLawPC.com

CLOSING GIFTS
Cutco Closing Gifts
Cut Above Gifts
(312) 899-6085
CutAboveGifts.com

CUSTOM COUNTERS
& STONE WORK
Select Surfaces

(847) 260-5940
SelectSurfaces.net

FLOORING

Great Western Flooring
(630) 445-0619
GreatWestern
Flooring.com

FRAMING

If These Walls Could Talk
(331) 212-5962
WallsTalkFraming.com

HEATING & COOLING
ComforTemp

(630) 853-4448
MyComforTemp.com

HOME INSPECTION
Spot On Home
Inspection

(630) 542-0273
spotonhomeinspect.com

The BrickKicker
(608) 469-0514
BrickKicker.com/
Chicagoland

HOME WARRANTY
Achosa Home Warranty
Kim Bisaillon

(847) 975-6706
AchosaHW.com

HWA

Home Warranty

of America

(847) 271-7968
HWAHomeWarranty.com

INSURANCE
Champion Insurance
Agency

(815) 826-0701
Allstate.com/
ChampionAgency

Next Level Insurance
Agency

Anthony Campanella
(630) 347-9855
NextLevelinsAgency.com

JUNK REMOVAL

& HAULING

JDog Junk Removal
& Hauling

(630) 732-1218
JDogEImhurst.com

LIGHTING & HOME
FURNISHINGS
Hortons Home Lighting
(708) 352-2110
HortonsHome.com

MOLD REMEDIATION
Green Home Solutions
(630) 847-0013
www.greenhome
solutions.com/chicago-il/

MORTGAGE / LENDER

A & N Mortgage Services
(773) 305-7037
ANmtg.com

Chase Home Loans
(630) 479-3296
Chase.com

CrossCountry
Mortgage Chris Hoss
(630) 546-6150
crosscountrymortgage.
com/st-charles-il-3007/
chris-hoss/

Guaranteed Rate
Dan Rock
See Page 10

Neighborhood Loans
Archie Vetter

(708) 261-5583
AVetterLender.com

Neighborhood Loans
Jeffery LaRocco
(630) 701-0179
NeighborhoodLoans.
com/Jeff-LaRocco

Preferred Rate
Sergio Giangrande
(847) 489-7742
preferredrate.
com/loan-officer/
sergio-giangrande/

Union Home Mortgage
Bill Pendley

(630) 330-5626
uhm.com/loan-officers/
bill-pendley/

MOVING & STORAGE
Advanced Moving

& Storage inc

(630) 790-2900
AdvancedMoving.com

Berger Moving & Storage
Colleen Tubacki
630-888-5278
bergerallied.com

Boerman Moving
& Storage

(815) 954-2200
boerman.com

PAINTER

McMaster Painting

& Decorating, Inc.
(773) 268-2050
McMasterPainting.com

PERSONAL BRANDING/
STORYTELLING
Persona Marketing
(847) 917-4210
ThislsAlanStern.com

PEST SOLUTIONS
Rose Pest Solutions
1-800-GOT-PESTS?
RosePestControl.com

PHOTOGRAPHY
Styles Media

(708) 212-4206
POHphotography.com

POWER WASHING
Rolling Suds

(805) 258-1518
RollingSuds
PowerWashing.com/
Naperville-EImhurst

RADON MITIGATION
DuPage Radon
Contractors

(630) 836-1918
DuPageRadon.com

REAL ESTATE VIDEO
& PHOTOGRAPHY
KDE Photography Inc.
630-244-9959
KDEphotography.com

RESTAURANT
Modern Plate
630-361-6304
ModernPlateElmhurst.
com

TITLE INSURANCE
Chicago Title
Insurance Company
(224) 242-6848
ctic.com

Landtrust Title Services
(708) 710-5580
MyLandtrust.com

VIDEOGRAPHER
Visual FilmWorks
Travis Heberling
(872) 356-8135
VisualFilmWorks.com

DuPage Real Producers - 9
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IN LOVING MEMORY OF

Dan Rock

February 22, 1972 -

Dan Rock Family Fund

We are coming together to honor
Dan's legacy and support his children
in a tangible and lasting way.

Scan to contribute.

preserve his legacy.

February 6, 2026

Real Producers invites anyone who
knew Dan to share stories,
memories, and photos of him. We’ll
be publishing a special article in
DuPage Real Producers to

WHERE DO REAL PRODUCERS
BELONG?

There is something different
about people who truly

love what they do. You can
feel it in how they show up,
continue to raise the bar for
the industry, and how they
serve their clients.

That is this community, and
it was highlighted at the
recent winter event. A huge
shout-out to our moderator, |
Maggio, and panelists, Penny
O’Brien, Nathan Stillwell,
Laura McGreal, and Michael
Thornton. Check out the
photos from the panel and
social on page 26.

We released the 2026 Real
Producers badge at our
winter event. If you have
not downloaded yours
yet, it is not too late. Being

recognized as a 2026

Top 500 REALTOR® in
DuPage County is not just

a number—in a market

this competitive, it says
something about the
business you have built

and the level at which you
operate. Scan the QR code to
request your badge.

Be sure to share it on
socials, add it to your email
signature, and feature it

on your website and in
listing presentations. Let it
reinforce your credibility
before you even walk into
the room. You earned this
recognition; make sure the
market sees it!

Andy Burton
Publisher
andy.burton@n2co.com

@DupageRealProducers

Facebook.com/
DupageRealProducers

Experienced Ch

* HOA Disputes

* Evictions

FISCH.LAW

THE LAW OFFICE OF DAMON M. FISCH, P.C.

WE ARE HERE TO HELP
www.fisch.law « 630-857-9511

DuPage Real Producers - 11



COVER STORY

cand  Meredith
Abramowicz

Next-Door Partners

BY LAUREN YOUNG
PHOTOS BY KDE PHOTOGRAPHY

“Alex and I met working at the same
brokerage and realized we lived in

the same neighborhood in Downers
Grove, but had two distinct networks.
Bringing our unique skill sets together,
we realized we could strengthen what
we offer our clients,” says Meredith Van
Syckle of her thriving partnership with
her Pierce Downer neighbor and fellow
REALTOR®, Alex Abramowicz.

What started as a neighborly
conversation evolved into a high-
performing real estate team rooted
in leaning on each other’s strengths,
shared values, and local expertise.

“There is a lot we both are passionate
about and aligned with, and that makes
us a great team,” adds Alex.

Meredith grew up in Burlington, Iowa,
where real estate was part of her family
culture. Exposure to new construction,
rentals, and home design from a young
age established her interest in real

estate early on. After graduating from

the University of Iowa with a degree in
finance, she climbed the corporate ladder
at a consulting firm, managing global
teams and handling high-stakes financials.

“Ilearned to work efficiently, anticipate
issues, and always come to the table
with solutions,” Meredith says. “I also
reported to leaders who had various
leadership styles. That’s a skill that

has carried over to real estate—
[translating into] understanding how

12 - April 2026

to communicate with clients and learn
what is important to them.”

Alex, meanwhile, who has deep ties

to the Clarendon Hills and Hinsdale
areas, found his stride in client service
through corporate concierge work
before transitioning into real estate in
2013. His wife, Ashley, a salon owner
and entrepreneur, encouraged him to
take the leap.

“My dad owned rental properties, so I
was also introduced to real estate early,”
Alex says. “I've always had a passion for
architecture, design, and construction.”

The two REALTORS® officially teamed
up five years ago and they’ve been
going strong ever since. Both credit their
previous careers with giving them a leg
up in real estate.

Meredith’s strengths include a strong
analytical background and project
management approach, and the ability
to stay calm under pressure; while
Alex’s include community connections,
construction insight, and a natural

ease with people—he knows how to
connect and respond to clients’ needs.
The contrast is exactly what makes their
collaboration so effective.

“Alex grew up locally and always has
ways of connecting people to help

our clients,” Meredith says. “Meredith
approaches everything with a high level
of professionalism and helps keep us
organized as we balance it all,” says Alex.

DuPage Real Producers - 13



“It’s so rewarding to workin a
partnership where you can capitalize
on each other’s strengths and talk
through different situations.” - Alex

“It’s so rewarding to work in a partnership where you can
capitalize on each other’s strengths and talk through different
situations,” he adds.

From first-time buyers to seasoned investors, Meredith and
Alex have made a name for themselves as a trusted team. They
are especially passionate about guiding clients through new
construction transactions, as well as relocating from the city

to the suburbs. Their local roots and builder relationships help
make complex processes feel smooth and approachable.

“It’s incredibly rewarding to guide clients through difficult
moves and see them feeling happy as they step into the next
chapter of their lives,” Meredith says.

“Trust is everything,” adds Alex. “We work with some buyers
for a long time to make sure they find what they’re looking for.
That trust has led to nearly all of our business being referral-
based now, which we’re incredibly thankful for.”

The duo also shares a common motivation: family. Meredith and
her husband, Matt, have been married for sixteen years and are
raising two boys, Luke and Logan, and their one-year-old golden
retriever, Leo. The family stays active with hockey games, golf,
and an annual football weekend in Iowa. Meanwhile, Alex and
Ashley have been married seven years and have a two-year-old
daughter, Ginny, and two golden retrievers, May and Murphy.
They love taking Ginny and the dogs on walks through forest
preserves. “We also spend two weeks a year in Naples, Florida,
to unwind and reset,” Alex says.

Even outside of work and family, both partners are involved
in their communities. Alex and Ashley own a local hair salon,
Levato Salon and Skin Lab (and two others in different states),
that keeps them locally active. Meredith has served on the
board of the Downers Grove Junior Woman’s Club for the past
three years. She recently co-chaired the organization’s House
Walk, a major fundraiser that helps fund scholarships, grants
for teachers, and other charitable support across DuPage
County. “It’s one of the most rewarding things I do,” she says.

Both Alex and Meredith are clear about what success means
to them: becoming a trusted local resource. “Success is when
someone in the community thinks of real estate and someone
who knows the local market inside and out, they think of us,”
says Alex.

Looking ahead, Meredith and Alex want to continue deepening
their presence in the communities they serve. “We love how our
work connects us to the community,” they both say. “We always
want be their go-to for their real estate questions and goals.”

14 - April 2026

Anselmo &  toDeliver Legal Services to Your Clients

WOJCICKI, LLP/

Leverage our team of Experienced Attorneys

Residential & Commercial Real Estate Contract Law.
Serving Buyers, Sellers, Investors, Developers Across lllinois

www.AnselmoLLP.com

MIKE ANSELMO VICTORIA LUPINEK MEMED NURCESKI

Partner & CEO Attorney Attorney
630-359-8560 x225 630-359-8560 x215 630-359-8560 x230
Legal@AnselmoLLP.com Victoria@AnselmoLLP.com Memed@AnselmoLLP.com

Locations - Schaumburg, Oakbrook Terrace, and coming soon... Lisle

2o

4T Contractors

HATCH MORE CLOSINGS Don’t Let Radon Kill (the dean

THIS SPRING
Elite service designed for real estate

Pinelopi Georgakopoulos -Quicker Delivery -Less Delays -Top Rated
SR. Mortgage Consultant -Less Phone Tag  -15,000 Installed -Less Surprises

pinelopi@anmtg.com

847.204.9027 s Google ag B Vo R

S | 630-836-1918
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ON THE RISE

To me, alignment means building a meaningful, profitable business
while staying true to my values, being present with my family, and living
with purpose,” says Shawanna Scott, REALTOR® with KW Innovate. “It’s
having the freedom to grow, lead, and serve at a high level while helping
others create opportunity, wealth, and confidence in their own lives.”

The concept of professional and
personal alignment is the driving force
behind Shawanna’s real estate career.
Originally from Mobile, Alabama,
Shawanna was adopted and raised

by her grandparents. Growing up as
the youngest of eleven children in

a blended family provided her with
many lessons on grit and responsibility.

16 - April 2026

“My grandparents instilled in me strong
values, a relentless work ethic, and the
belief that you earn everything you
have; nothing is given to you,” she says.
“I grew up working the land, harvesting
okra, tomatoes, peas, corn, and
watermelons. We also had a catfish farm
where I learned how to catch, clean, and
cook my fish. Those experiences taught

Shawanna
with her
family.

me discipline, responsibility, and pride
in honest work at an early age.”

After some valuable college courses,
Shawanna extended her education
beyond formal coursework into hands-
on experience, professional training,
and eventually leadership development.
Moving to the Chicagoland area
without an established network meant
Shawanna had to build relationships
from scratch. Upon arriving, she
worked as a leasing consultant and
was a Mary Kay consultant, but a

role in real estate called to her.

“My family has always owned rental
property, so I like to say I was born
into real estate,” she says. “[But it was]
When I invited my friend Rima to my
thirtieth birthday party and saw how
she was glowing because of her new
career in real estate, I knew I wanted
more for myself and my life.”

For Shawanna, that wanting more
became a deep calling and drive.

She was in the process of leaving an
emotionally and physically abusive
marriage and felt more than ready for
a fresh start. A solo, week-long thirtieth
birthday trip to Rome became a
defining time: she found the clarity and
the confidence to go for her dreams.

Over the past ten years, Shawanna has
built a thriving business and more.

Her early challenges in real estate
mirrored the kinds of adversity she had
faced in many periods of her life. She
believes these obstacles only made her
more successful.

“I've faced rejection, racism, and
moments where I was overlooked for
opportunities because I chose not to
compromise my values,” Shawanna says.
“What carried me through was faith

and perspective, as well as the belief

BY LAUREN YOUNG
PHOTOS BY KDE PHOTOGRAPHY




that life moves in seasons and how you
respond determines the outcome.”

She also credits her early mentors, Caryn
Prall and Pete Economos, who helped
shape her as a REALTOR® and as a
leader. Shawanna became a team leader
at a Keller Williams franchise, where she
helped lead agent development, training,
and accountability and supported
market center growth. “Through their
guidance, I learned the importance of
systems, accountability, and leading
with integrity while still building
relationships and community,” she says.

Shawanna
with her

youngest,
Nylah Mae.

18 - April 2026

Today, Shawanna is passionate about
building up her business and people at
the same time. Whether she’s working
with clients or mentoring others, her
focus remains on intentional growth
and that concept of long-term alignment.

“'m passionate about helping my
clients build long-term wealth through
real estate and community networks;
and helping real estate agents and
teams build big, sustainable businesses
through proven systems, leadership
development, and strategic growth; so
they can live big lives, even worldwide,
using real estate as the platform that
makes it all possible,” Scott says.

Shawanna also gives back through
Parkview Church’s missions and work
in Malawi, Africa. With them, she has
led business and medical teams to help
build sustainable businesses for long-
term, positive impact, and to bring clean
water to communities there.

“I want to help create opportunities that
last,” Shawanna says.

But family remains her anchor

and focus. Shawanna and her now
husband, Nate Scott, prioritize shared
experiences—everything from
motorcycle rides to family travels and
adventures. And with their children—
Natalia, Nathaniel, and Nylah Mae—
they are embracing a life centered on
presence rather than routine.

“Family is at the center of everything
I do,” Shawanna says. “Our greatest
joy is growing together and
experiencing life as a family.”

Looking ahead, Shawanna sees

real estate as the foundation for a
broader legacy. Her goal is to continue
expanding her impact through
leadership development, mentorship,
and opportunities that extend beyond a
single market, all while staying aligned
with who she is in every season.

“Real estate is the foundation that
supports my long-term vision,” says
Shawanna. “It allows me to create
wealth, build community, and open
doors for others while maintaining
alignment in how I live and lead.
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Schonbek fixtures that create unforgettable first impressions.

VISIT OUR ULTIMATE LIGHTING DESTINATION IN LA GRANGE

HORTONS

HOME LIGHTING

60 SOUTH LA GRANGE ROAD | LA GRANGE. IL 60525 | WWW.HORTONSHOME.COM | 708.352.2110



AGENT FEATURE

“True success, for me, is

having the freedom to walk

out of work when my

son’s school calls without

hesitation or guilt,” says

REALTOR® Kristi Gorski. “Yes, being
a business owner is part of who I am,
but being a mom is at the heart of
everything I do.”

Kristi’s path into real estate began
long before she earned her license
or became a mom. Raised around
entrepreneurship, she decided to
embark on the same path, owning
her own retail store in her early
twenties. The experience not only
fed her entrepreneurial spirit and
love for connecting with people, but
it also sharpened her instincts about
branding, customer experience,
and community building. When she
entered real estate, nearly ten years
ago now, those lessons carried over
naturally and influenced how she
approached her work from day one.

“One of the biggest advantages I've had
in real estate came from my experience
as a boutique owner because running
that business was like earning a
real-world MBA,” Kristi says. “Even
though REALTORS® are independent
contractors, many don’t operate

like business owners. I've always
approached my career differently—I
saw myself as a CEO from day one.”

20 - April 2026

Kristi entered the industry
as a second-generation
REALTOR®, initially working

alongside her mother, who has spent
more than four decades in real estate.
She started as her mother’s exclusive
buyer’s agent while growing her
skills. Their collaboration evolved
and changed with time—her mother
later launched her own brokerage,
DPG Real Estate Agency. Today, Kristi
leads her business independently
at DPG while continuing to build on
what she learned from her mother.

“[By working] with my mom, I was
working with clients from day one and
learned the importance of exceptional
client care early on,” Kristi says.

“She’s a true connector and people
person, and working alongside her
gave me a strong foundation.”

Early in her career, Kristi also
recognized an opportunity many had
yet to see: she leaned into social media
before it became common practice in the
industry, modeling her approach after
the boutique brands she knew during
her retail ownership years that used
authentic storytelling and community
engagement to grow loyal followings.

“Ilaunched my real estate career in
2016—a time when online presence in
this industry was still pretty basic. It was
mostly §ust listed,” just sold’ posts and

PEACE,
PRESENCE,
& PURPOSE

BY LAUREN YOUNG
PHOTOS BY
STYLES MEDIA

digital postcards,” Kristi says. “From
the beginning, I built my presence
not just as an agent, but also as a
local influencer and connector, using
authentic content to build trust.”

Since then, Kristi’s online presence
and profile have grown. Her online
community and YouTube show, Social
Moms of DuPage County, has become
a cornerstone of her business. It
spotlights local moms and offers an
authentic look at life in the suburbs.
Paired with a Facebook group and
monthly in-person events, her
platform reflects her belief that real
estate is about people first.

“My online channels are where my
love for community, storytelling, and
real estate come together. It’s not
just about homes. We showcase life
in DuPage County from a real mom’s
perspective,” Kristi says.

Being that real mom is central to her
everyday life, both professionally
and personally. Kristi has been with
her husband since high school,

and together they are raising four
children—ages one to seven—in
Downers Grove. Their life is busy
and deeply rooted in the community:
it’s filled with school events, sports,
and neighborhood connections. But
travel remains a priority with their
one big family trip each year.




“MY ONLINE
CHANNELS
ARE WHERE
MY LOVE FOR
COMMUNITY,
STORYTELLING,
AND REAL
ESTATE COME
TOGETHER.
IT'S NOT JUST
ABOUT HOMES.
WE SHOWCASE
LIFE IN DUPAGE
COUNTY FROM

A REAL MOM’S
PERSPECTIVE.”
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“Our philosophy is simple: if you can
survive Costco with four kids, you can
handle Spain. For us, it’s all about being
present, building memories, and doing
life together, one adventure at a time,”
Kristi says.

That same desire to be present fuels
Kristi’s long-standing involvement with
Bridge Communities, a DuPage County

nonprofit dedicated to ending family
homelessness, where she has served
on the planning committee since 2020.
“[I've seen that] supporting them

is an investment in real, long-term
transformation, not just a charity,”
Kristi says. “That generational impact
is powerful.”

It may not be surprising then to learn
that Kristi sees real estate as a tool
for both stability and impact. She
believes deeply that homeownership
is a foundation for long-term growth,
having followed a steady path of
buying, improving, and reinvesting in
her own life.

As she looks to the future and her
business continues to evolve, her focus
remains clear: build a career that
supports her family, strengthens her
community ties, and creates space for
others to thrive.

“Success is creating a business that
supports my life, not the other way
around,” Kristi says. “It’s peace, presence,
and purpose all woven together.

phlctogrqphy i

nc.

630.244.9959

Photography e Videography ® Aerial
www.kdephotography.com

KELLY LAW FIRM

HANDLING CLOSINGS
IN ALL CHICAGOLAND
COUNTIES.

PATRICK KELLY
111 E. JEFFERSON AVE., SUITE 103
NAPERVILLE, IL 60540 |

PKELLY@KELLY-LAWFIRM.COM | 630.660.4963 | KELLY-LAWFIRM.COM
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Pest-Free Peace of Mind

ANTS, TERMITES, RODENTS, MOSQUITOES...PESTS SHOW UP WHEN YOU LEAST EXPECT THEM.
WE HELP PROTECT HOMES, CLIENTS, AND CLOSINGS WITH TRUSTED, FAMILY-SAFE SOLUTIONS.

We are a local resource for
your team and clients.
Book a free Lunch &
Learn!

We'll equip you with
essential pest knowledge
to protect deals and add
value to your service.

Termite Protection - Rodent Control & Prevention
Investor & Property Management Expertise - 165+ Years of Integrity & Excellence

800-GOT-PESTS? O s E
RosePestControl.com

PEST SOLUTIONS

Great W@ST@I‘H

Your Partners in Design

GREAT WESTERN
FLOORING CO.

630-357-3331
Greatwesternflooring.com

Tile . Carpet - Hardwood - Vinyl
Laminate - Countertops - Window Coverings

24 - April 2026

-
L@

THE HOSS TEAM

CROSSCOUNT‘RY M‘OR GAGE™ ) ﬁ "" Ly

Let Yoy qu”zess B/
This Spring with the Hoss Teo

Spring is here, and with it comes a fresh wave of buyers ready to enter the market.
As activity begins to pick up, having a reliable lending partner by your side can
make all the difference.

At The Hoss Team, we are committed to helping Realtors keep their transactions
moving smoothly from application to closing. Our team combines experience,
communication, and proactive problem-solving to create a lending process that
supports both you and your clients every step of the way.

When you partner with the Hoss Team, you can count on:
» Strong, dependable pre-approvals
 Clear and consistent communication throughout the process
» A knowledgeable team ready to navigate complex scenarios
» A smooth, efficient loan experience for your clients
» On-time closings that protect your reputation and your deals

This spring, partner with a lending team that helps your business grow and
keeps your transactions moving forward.

Chris Hoss @
4 Originating Branch Manager -
— Mortgage Loan Officer

I'm o Seotsman Guide

Top Originator! (630) 884-0030 ] W with the best.
Chris.Hoss@ccm.com NORTGAE 75
myccloan.com Eﬁ

NMLS #933997

Equal Housing Opportunity. All loans subject to underwriting approval. Certain restrictions apply. Call for details. All borrowers must meet
minimum credit score, loan-to-value, debt-to-income, and other requirements to qualify for any mortgage program. CrossCountry Mortgage,
LLC NMLS3029 (www.nmlisconsumeraccess.org). See https://crosscountrymortgage.com/licensing-and-disclosures/state-disclosures/ for a
complete list of state licenses. 1057386 24P _86b046jr4



DuPage Real Producers

WINTER EVENT

Sponsored by Bill Pendley with Union Home Mortgage

PHOTOS BY KDE ) ) )
PHOTOGRAPHY AND STYLES MEDIA appreciate ] Maggio for leading such a

dynamic and engaging discussion with
Penny O’Brien, Laura McGreal, Nathan

UHJGNHD!‘*?E (! PENDLEY TEAM Stillwell, and Michael Thornton.

It was incredible to be back at Modern A special thank you to Bill Pendley
Plate for the 2026 DuPage Real with Union Home Mortgage for
Producers Winter Panel & Social. helping bring this event to life.

As expected, this year’s panel delivered We are grateful to everyone who
thoughtful insights, real conversations, joined us, provided raffle prizes,
and practical takeaways from some of and helped make it an unforgettable
DuPage’s top producers. Our panelists event. We look forward to seeing
generously shared what’s working in you again in the spring for the
today’s market, what’s shifting, and next event. Enjoy the photos!

how they continue to raise the bar. We : : %‘315 EHF :&E& ﬁg&u

B

L e
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WINTER EVENT [55Che: s REAL PRODUCERS [mm
RAFFLE WINNERS

Our Preferred Partners never
fail to deliver great raffle prizes!
Check out the winners.

Susan Colella won a Nuwave hot brew
temperature control mug bundle from James
Blandi with Green Home Solutions.

l‘Uf UCER!

Pete Cassano won a Bartesian
Professional Cocktail Maker from
Bill Pendley with Union Home Mortgage.
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We never let a good deal

FLOAT AWAY

We had a great experience with Isa, Alex, and the rest
of the Ranjha Group team! We appreciate how
professional the team is, specifically, the speed and
clarity of the communication. We highly recommend
working with them!

|‘.|I.| ]

i} e rr———
i

| pEnsd|
I' "P---—ul

g -Rolando H RANJ HA
@ - LAW CROUP
CLOSE YOUR NEXT DEAL WITH US! | 203 commercebr, Ste 210 NN -o 2 - DN o= i S ; . |
Oak Brook, IL 60523 A e o =1 . b .Y L
With over 75 years of combined experience, our seasoned staff are more than ready to take 630-277-9368 ° ranjhalaw.com Y-, 3 Jgh E
your client on a stress—free journey to the closing table! 000Mn

THE GOLD ST

IN MAGAZINE 1

Why Video Will Define Real
Estate Marketing in 2026

But don’t just take our

word for it. Take theirs. In 2026, the most successful real estate

brands won’t be the loudest—they'll be the
most impactful.

Today's buyers and sellers don't just want to see
properties. They want to feel the lifestyle,
understand the story, and connect with the people
behind the brand. High-impact video content
transforms listings into experiences, agents into
brands; and transactions into narratjves,

One of the biggest shifts in 2026 is the move from
generic listing videos to intentional storytelling.
Cinematic visuals, authentic testimonials, and
behind-the-scenes moments are outperforming
traditional marketing because they create emotional
resonance—not just awareness.

Impact also means longevity. A single well-crafted
brand film can influence perception for years, while
short-form reels drive daily engagement across
social platforms. Together, they create a layered
strategy that amplifies wvisibility, credibility, and
conversion,

in a world where everyone can create content,
impact is no longer about having more video—it's

about having the right video.
Union Home Mortgage C | NMLS 2229 | ls sumeraccess.org (UHM) and the UHM Ly Officer are not " -
a;lgrtladc-::lh the ?:a?ia:g agent or real G&r;amtsrz‘:gk:rr:ge I?rfﬁru;gof »:nﬂh@ra;ary s not rgqf:larnad b;lr:loilnwor party. FD!’ I‘Eﬁl EStﬂ t'B pl’ GfESEiDna.LS lﬂﬂkll‘lg a.head, thE

Company AZ license number: 0930335 .‘- future is clear:
scan to see what we can create together. Dor't just market hames. Create impact.

UNIONHOME

4=
g Yy

Smart Financing

Bill Pendley | Branch Manager L4

NMLS# 211969 | 630-330-5626 | BPendley@uhm.com
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Getting Deals Done

Originally from Italy, Sergio
moved to the US when

he was a child. When he
arrived, he didn’t know

the language or have any
friends. “I moved here from
Italy and started school

on my eighth birthday
without knowing how to
speak English,” says Sergio.
“It was a challenging
experience early on, but it
shaped who I am today.”

Facing and overcoming such
an overwhelming experience
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at quite a young age set
the stage for his future life
and career, understanding
that anything is possible
through determination
and hard work.

For REALTORS® navigating
competitive markets, Sergio
offers a steady presence that
is grounded in experience.
Having worked in the
mortgage industry since age
twenty, he brings decades

of institutional knowledge
to each transaction. His

BY LAUREN YOUNG e PHOTOS BY STYLES MEDIA

role centers on helping
agents move deals
forward with clarity and
confidence while ensuring
buyers feel supported
throughout the process.

“We’re a residential
mortgage lender specializing
exclusively in residential
lending,” says Sergio.

“We offer a full range of
loan products including
conventional, FHA, and non-
QM options. That allows us
to support a wide variety of
buyers and scenarios.”

That breadth means
REALTORS® can know that
when they work with clients
across different financial
profiles they won’t need
multiple lending partners.
Sergio approaches each
transaction with care,
examining the full picture
rather than relying on
surface-level qualifiers. He
and his team always work
through multiple scenarios
to find the right path to not
only serve the client, but to
also ensure that REALTORS®
can keep a transaction’s
momentum going and avoid
unnecessary disruptions.

“Every transaction gets
our full attention, [and
is] supported by both my
team and the resources
of our company. We take

a solution-oriented
approach, turning a deal
every possible way to
find a path to approval,”
says Sergio. “Where some
lenders may look for
reasons to deny a deal,
we focus on how to make
it work while mindfully
and responsibly staying
within guidelines.”

Relationships sit at the
center of Sergio’s practice.
He works closely with
REALTORS®, attorneys,
and clients to ensure
communication remains
clear and timelines stay
intact. That attention

also helps protect agents’
reputations and creates
smoother experiences for
buyers navigating what
can often feel like a very
complex process.

“For us, it’s never just about
the commission; it’s about
getting the deal done the
right way,” Sergio says.

“We prioritize long-term,
lasting relationships

over short-term wins.

Our relationships with
REALTORS®, clients,
attorneys, and anyone else
involved in a transaction,
are always more important
to us than a single deal.”

Helping buyers reach
the finish line remains
the most fulfilling part
of Sergio’s work. His goal
is to remove any friction
and stress so buyers feel

PARTNER SPOTLIGHT




confident and informed
from start to finish.

“Helping someone get into
their home is what’s most
fulfilling for us,” says Sergio.
“When clients tell us at the
end of a transaction that it
was easy and painless, we
know we’ve done our job.”

Sergio has witnessed major
changes in the mortgage
industry over the years,
particularly in the areas of
regulation, loan limits, and
technology. Those shifts
have reshaped how lenders
serve clients and collaborate
with REALTORS®, creating
both efficiencies and

new expectations.

“When I first started in 2000,
mortgage licensing didn’t
even exist. Anyone could
originate a loan, which seems
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almost unbelievable now,”
says Sergio. “The introduction
of licensing standards

has been one of the most
significant and necessary
changes in our industry.”

Despite the advances

in technology, Sergio
remains intentional about
maintaining personal
connection with everyone
involved in a transaction.
Video meetings and
consistent communication
allow him to stay accessible
while preserving the
personable interaction that
builds trust and confidence.

“The industry [also] shifted
heavily toward communi-
cating via phone calls and
digital communication, es-
pecially during the pandem-
ic,” he explains. “So for a
period of time, that personal

connection was lost. We’ve
been intentional about
bringing it back, including
through video meeting plat-
forms like Zoom that allow
for a face-to-face experi-
ence even if it’s virtual.”

Outside of work, youw’ll find
Sergio with his family: his
wife, Lisa, and their teenaged
daughters, Gabriella and
Giulia. For them, shared
dinners, attending concerts
or ball games, and traveling
together, especially to Italy

to see family there, provide
balance amid busy schedules.
Sergio’s time away from work
also includes staying active
and connecting with friends.

Looking ahead, he plans

to continue strengthening
his partnerships with
REALTORS® and their
clients. His focus remains on
providing steady guidance,
flexible solutions, and
consistent communication
to serve customers well and
build lasting trust.

“Many clients come in
expecting the process to
be a nightmare—that’s
the stigma our industry
often carries,” he says.
“When we’re able to
change that perception
and deliver a positive,
stress-free experience,
that’s a true win for us.”

To reach Sergio
and to learn more
about the services
he and his team

at Preferred Rate
provide their
clients, email

him at sergio@
giangrandeteam.
com, visit

their website
preferredrate.com/
loan-officer/sergio-
giangrande/, or call
847-489-7742.

Play Big.
Give Bigger.

Join us alongside Andy Burton, Owner of Chicago,

DuPage, and North Shore Real Producers, on

April 16, 2026, at Galleria Marchetti for

Camp One Step's Charity Poker Championship!

Raise the stakes for kids with cancer while enjoying
great food, drinks, and thrilling prizes—including a
coveted seat at the World Series of Poker Main Event in

Las Vegas.

cospoker.givesmart.com

{.} Camp One Step

BY CHILDEEN'S ONCOLOGY SERVICES

2026 Plans & Prlcmg

Let's make this easy!
Core $500, Prime $675, Prime Plus $850

**Higher the plan the higher the limits are for the major systems and appliances. Simple as that!**

Now Included in All Plans:
¥l Septic System [l Ejector Pump ¥ Well Pump
Wl Jetted Bathtub & Water Softener ¥l Rental Properties
Achosa is a true choose your own contractor home warranty company.
We pay contractors their anticipated retail rates, up to the coverage limits,
over the phone with a credit card. GAME CHANGER!

Whether your clients are looking for a little extra protection and peace of
mind or the most coverage possible, we have a plan for them!

§
Call Kim for a*100 “ “
Discount of ALL Plans! ‘ ’
NS O "

[m]*:E:[u] ACHOSA

— HOME WARRANTY, LLC —

Kim Bisaillon

Senior Sales Executive
13 Years in the Business

|

PERSONA

Marketing

Eaés,\

BLENDING IN; 1*

START -
STANDINGvUUT

. b
&

Today’s buyers and sellers choose more than
an agent; they choose a brand they trust.

Alan Stern helps real estate pros use Al, social media, and
simple DIY strategies to build their personal brand and turn

conversations into opportunities.

Alan Stern | 847-917-4210

PersonaMarketingServices.com
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TOP 150 STANDINGS

Teams and Individuals from January 1, 2026 to February 28, 2026

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
1 Tim Schiller 1 $9,332,000 10 $7,261,000 21 $16,593,000 35 Kelly Stetler 2 $1,050,000 4 $2,710,000 6 $3,760,000
2 Nicholas Solano 20 $12,303,399 0 $0 20 $12,303,399 36 Susan Cook 0 $0 1 $3,750,000 1 $3,750,000
3 Dawn McKenna 4 $8,684,500 2 $3,150,000 6 $11,834,500 37 Cindy Banks 5 $2,199,400 3 $1,420,000 8 $3,619,400
4 Bryan Bomba 5 $5,755,000 6 $5,849,000 n $11,604,000 38 Devayani Pandav 1 $925,000 4 $2,656,100 5 $3,581,100
5 Larysa Domino 3 $4,375,000 3 $6,251,172 6 $10,626,172 39 Jeffrey Proctor 1 $1,290,000 2 $2,290,000 3 $3,580,000
6 Lina Shah 5 $6,720,000 2 $2,765,000 7 $9,485,000 40 Lisa McNally 2 $3,130,000 1 $415,000 3 $3,545,000
7 Elaine Pagels 8 $5,372,900 1 $1,200,000 9 $6,572,900 41 Sabrina Glover 3 $2,010,001 2 $1,392,500 5 $3,402,501
8 Walter Burrell 2 $3,520,000 1 $2,750,000 3 $6,270,000 42 Stephen Zidek 8 $3,363,555 0 $0 8 $3,363,555
9 Kim Preusch 5 $3,560,000 2 $2,680,000 7 $6,240,000 43 Jan Morel 3 $1,790,000 1 $1,500,000 4 $3,290,000
10 Michael Muisenga 3 $4,781,027 2 $1,356,000 5 $6,137,027 44 Simran Dua 3 $1,790,000 2 $1,400,000 5 $3,190,000
1 Daynae Gaudio 13 $6,056,870 0 $0 13 $6,056,870 45 Wendy Pawlak 2 $995,000 4 $1,995,000 6 $2,990,000
12 Margaret Smego 1 $951,250 3 $5,060,000 4 $6,011,250 46 Brett Mclntyre 1 $1,960,000 2 $920,100 3 $2,880,100
13 Lance Kammes 5 $2,810,500 6 $3,054,000 1 $5,864,500 47 Charles McCann 3 $2,130,000 1 $750,000 4 $2,880,000
14 Christine Wilczek 6 $4,638,500 2 $935,000 8 $5,573,500 48 Ingrid Dillon 2 $2,877,500 0 $0 2 $2,877,500
15 Maureen Rooney 1 $853,000 4 $4,672,000 5 $5,525,000 49 Beth Burtt 2 $2,795,000 0 $0 2 $2,795,000
16 Pat Murray 6 $3,218,000 4 $2,280,000 10 $5,498,000 50 Michael Thornton 1 $766,500 3 $2,018,495 4 $2,784,995
17 Ginny Stewart 2 $5,449,250 0 $0 2 $5,449,250
8 Bridget Salela 2 $5:369,000 0 $0 2 $5:369,000 Disclaimer: Information is pulled directly from MRED, LLC and reflects production within DuPage County. New construction, commercial transactions,
19 Sairavi Suribhotla 5 $3.776,500 2 $1,578,000 7 $5.354,500 or numbers not reported to MRED within the date range listed are not included. Some teams may report each agent individually, while others may take

credit for the entire team. Data is filtered through Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume.
20 Megan McCleary 1 $3,250,000 1 $1,900,000 2 $5,150,000 DuPage Real Producers and Mainstreet REALTORS® do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.
21 Alice Chin 5 $4,193,000 2 $922,000 7 $5,115,000
22 Sarah Leonard 3 $1,514,500 6 $3,426,000 9 $4,940,500 = .
23 Linda Feinstein 3 $2,628,772 2 $2,150,000 5 $4,778,772 H E I S _‘RI s ‘ J
24 William White 3 $2,356,500 3 $2,211,500 6 $4,568,000 — J
25 Joanne Winston-Spencer 1 $3,500,000 1 $650,000 2 $4,150,000 % a&iﬂm, w6 . / 4 Y.
26 Denis Horgan 2 $1,873,500 2 $2,204,000 4 $4,077,500 S

the %a/ae 0/ the s il

27 Rafael Murillo 0 $0 1 $4,049,250 1 $4,049,250
28 Mike Berg 5 $2,202,000 3 $1,811,250 8 $4,013,250
29 Nathan Stillwell 3 $2,839,000 2 $1,085,000 5 $3,924,000
30 Stephanie Weiss 0 $0 1 $3,869,000 1 $3,869,000 LAW OFFICE OF
31 Juany Honeycutt 0 $0 2 $3,845,000 2 $3,845,000 JAMES F. WHITE, P. C.
32 Katie Minott 1 $1,920,000 3 $1,904,000 4 $3,824,000 Over 3 0 Yea rs Of Experience ™ Real ES tate
33 Joseph Champagne 1 $2,050,000 3 $1,727,400 4 $3,777,400
34 Chris Pequet 5 $3.450,000 1 $323,000 3 $3773,000 630-466-1600 | jwhite-law.com | 160 S. Municipal Dr. Suite 100, Sugar Grove, IL 60554 €
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When you need Custom Framing...

See us first to make it last.

HUNDREDS of MATS
THOUSANDS of FRAMES

Our in-depth Sprk reports provide clear energy and
solar data, streamlining the buying process and
helping you close transactions faster.

100% Archival Quality

Buyers want details. Give them the energy and
solar insights they need with Sprk
reports—comprehensive, easy-to-understand

Friendly, knowledgeable,
evaluations that help you close deals faster.

helptul and experienced Framers

Artwork, Photos, Memorabilia & More... Showcase their full

potential to buyers.

Mention this Ad to Receive
10% Off Solar Inspection
Services

Call, TEXT or email us to learn
more!

800-821-1820
Request@BrickKicker.com

If'l'llﬁﬂﬂﬁl 32 S. Stolp Ave. Aurora, IL 60506
L% 331.212.5962  wallstalk@itwot.com

HTa 2o

www.wallstalkframing.com 5
Custom Framing & Gallery o

Painting & Decorating
“Where Vision Becomes Reality”

'FROM THE HVAC
" EXPERTS IN CUSTOMER
SATISFACTION

levate Your Coverage, Empower Your Future!

dert insurance advice from a member of your local community

AUTO » HOME * COMMERCIAL - LIFE

é TRANE

It’s Hard To Stop A Trane:!

_
The Right Color-Makes Yy

All The Difference Anthony Campanella

SERVING CHICAGO & SUBURBS
Kevin McVicker, Owner Anthony@NLinsagency.com

GET A QUOTE ‘. 773-268-2050 ‘t (630)425-6943 NEXT LEVEL 630-347-9855
info@mcmasterpainting.com Nextlevelinsagency_com

Www.mcmasterpainting.com MyComforTemp.com I N 5 U R A N C E

1300 Greenbrook Blvd Suite 200 Hanover Park, I 60133
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TOP 150 STANDINGS

Teams and Individuals from January 1, 2026 to February 28, 2026

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
51 Luljeta Bajraktari 2 $1,825,000 1 $950,000 3 $2,775,000 85 Marvin Vestuto 1 $1,025,000 1 $1,025,000 2 $2,050,000
52 Lisa Wenzel 4 $2,021,000 2 $745,000 6 $2,766,000 86 Juliet Mills-Holubowicz 0 $0 2 $2,042,000 2 $2,042,000
53 Ginny Leamy 3 $1,270,000 3 $1,477,000 6 $2,747,000 87 James Ziltz 0 $0 2 $2,030,000 2 $2,030,000
54 Nayibe Garces 6 $2,739,000 0 $0 6 $2,739,000 88 Virginia Jackson 0 $0 3 $2,025,000 3 $2,025,000
55 Susan Hoerster 1 $425,000 3 $2,280,000 4 $2,705,000 89 Joe Cirafici 1 $825,000 2 $1,175,000 3 $2,000,000
56 Laura Weidner 3 $1,844,600 1 $857,500 4 $2,702,00 90 Kathleen Walsh 0 $0 1 $2,000,000 1 $2,000,000
57 Linda Little 5 $2,677,615 0 $0 5 $2,677,615 91 Kerry Turgeon 1 $315,000 1 $1,650,000 2 $1,965,000
58 Natalie Weber 1 $1,950,000 1 $725,000 2 $2,675,000 92 Mark Fischer 0 $0 1 $1,950,000 1 $1,950,000
59 Ivan Santos 8 $2,636,300 0 $0 8 $2,636,300 93 Deb Ritter 1 $1,949,220 0 $0 1 $1,949,220
60 Niko Voutsinas 0 $0 2 $2,619,000 2 $2,619,000 94 Diane Coyle 4 $1,949,000 0 $0 4 $1,949,000
61 Timothy Sotis 2 $728,000 4 $1,888,000 6 $2,616,000 95 Sue Pearce 3 $1100,000 2 $820,000 5 $1,920,000
62 Mine Beevis 2 $1,350,000 2 $1,255,000 4 $2,605,000 96 Keith McMahon 1 $875,000 1 $1,030,000 2 $1,905,000
63 Sabine Rolnick 2 $1,038,100 2 $1,559,000 4 $2,597100 97 Zachary Ingram 0 $0 1 $1,900,000 1 $1,900,000
64 Jennifer Drohan 5 $2,585,000 0 $0 5 $2,585,000 98 Tina Aronson 1 $1,900,000 0 $0 1 $1,900,000
65 Craig Doherty 3 $1,350,000 3 $1,222,000 6 $2,572,000 99 Uil Petranek 1 $665,000 1 $1,225,000 2 $1,890,000
66 John Sintich 0 $0 1 $2,552,000 1 $2,552,000 100 Marta Lazic 0 $0 2 $1,847,500 2 $1,847,500
67 Lynda Wehrli 2 $1,000,000 1 $1,500,000 3 $2,500,000
68 Tom Fosnot 5 $1,954,000 2 $504,000 7 $2,458,000 Disclaimer: Information is pulled directly from MRED, LLC and reflects production within DuPage County. New construction, commercial transactions,
or numbers not reported to MRED within the date range listed are not included. Some teams may report each agent individually, while others may take
69 Michael LaFido 3 $2,438,500 0 $0 3 $2,438,500 credit for the entire team. Data is filtered through Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume.
DuPage Real Producers and Mainstreet REALTORS® do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.
70 Amy Duong 1 $600,000 3 $1,785,000 4 $2,385,000
7 Jaeh Korwitts 1 $950,000 1 $1,400,000 2 $2,350,000
72 Steffanie Ernst 1 $1,475,000 1 $863,550 2 $2,338,550
73 Patty Wardlow 2 $1,135,000 2 $1,195,000 4 $2,330,000
I\‘ NIKO-LAW LiLc
74 Timothy Good 1 $1,112,500 2 $1,178,000 3 $2,290,500
75 Kelly Bitto 2 $1,445,000 1 $825,000 3 $2,270,000
76 Ryan Cherney 5 $2,253,995 0 $0 5 $2,253,995
77 Kim Moustis 2 $794,900 2 $1,409,000 4 $2,203,900 Let Us Assist With All Your Real Estate
78 Vipin Gulati 1 $580,000 2 $1,603,000 3 $2,183,000 Legal Needs & Questions!
79 Catherine Bier 1 $375,000 3 $1,803,900 4 $2,178,900
80 Cathy Barbaccia 3 $2,125,000 0 $0 3 $2,125,000
81 Lori Johanneson 4 $1,654,000 1 $453,000 5 $2,107,000
82  Sharad Choudhary 0 $0 6 $2,076,259 6 $2,076,259 Attorney at Law | Niko Law LLC
7808 W. College Dr., STE 4SW | Palos Heights, IL 60463
83 Rick OHalloran 3 $2,069,000 0 $0 3 $2,069,000
708-966-9388
84 Kathleen Maykut 1 $915,000 2 $1,151,999 3 $2,066,999 info@niko-law.com
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ROM CLOSING TABLES. —————

TOLSTRTABLSS. ——_ —

by Partnership

- \ Preferred Rate

|.1 JII -an Pacific Mortgage

Sﬂw ﬁWW

NMLSH 22524

(W) CHICAGO TITLE

sDonna Craft Cain PC OUR PRODUCTS ARE PERFECT FOR:

‘ e Current & Future Closings * Going Back to Past Clients ¢ Referral Gifts
h S Made Slmple e Thank You Gift after a Listing Presentation ¢ Staying Top of Mind
: e Show Appreciation ¢ Raffle Prizes * Donations ¢ Giveaways ¢ Silent Auctions

LET’S BUILD TOGETHER

Unlock Your Listing
Potential With Us

All of the above is tax deductible since it is engraved with your contact information*
Have you used our gifting strategy for something that is not listed? Share it with us and we will send you a free piece of Cutco!
*Consult your CPA

YOUR CHICAGOLAND CLIENT RETENTION SYSTEM

Helping you and your clients navigate contracts,
closings, and title issues with clarity and confidence.

Molly Manzella | Ryan Hovarth Nancy Kroll . Residential & Commercial Expertise

AVP EXECUTIVE KEY ACCOUNT EXECUTIVE : 7
ACCOUNT MANAGER MANAGER ACCOUNT MANAGER + Clear Guidance for Clients

630.464.4779 224.242.6848 630.913.1399 + Support from Offer to Closing CU ‘ CO

Molly.Manzella@CTT.com Ryan.Hovarth@CTT.com Nancy.Kroll@CTT.com DONNA CRAFT CAIN’ P. . . ._ " C UfAboveG | H’S@g ma il ‘ Com \ 5 l C |_ O S | N G G | F _|_ S
CALL TODAY TO LEARN ABOUT OUR DonnaCraftCain.com - 630.941.8650 . X
tectinologey-deiven doleutiond FERE e o el CutAboveGifts.com American made since 1949
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TOP 150 STANDINGS

Teams and Individuals from January 1, 2026 to February 28, 2026

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
101 Ben Lalez 1 $1,025,000 1 $815,000 2 $1,840,000 135 MHD Alsafadi 0 $0 1 $1,500,000 1 $1,500,000
102 Zivile Pitkiene 1 $1,500,000 1 $335,000 2 $1,835,000 136 Cathy Balice 1 $925,000 1 $565,000 2 $1,490,000
103 Grigory Pekarsky 1 $700,000 2 $1,130,000 3 $1,830,000 137 Carolyn Alzueta 2 $1,475,000 0 $0 2 $1,475,000
104 Ondrea Weikum-Girill 1 $1,400,000 1 $430,000 2 $1,830,000 138 Kelly Muisenga 0 $0 1 $1,475,000 1 $1,475,000
105 Kelley Schmidt 2 $613,500 3 $1,207,500 5 $1,821,000 139 Paul Siebert 0 $0 1 $1,475,000 1 $1,475,000
106  Mary Wilson 2 $1,818,000 0 $0 2 $1,818,000 140  Kimberly Brown-Lewis 2 $544,000 2 $911,000 4 $1,455,000
107  Edward Hall 1 $1,800,000 o $0 1 $1,800,000 141 Jude Costanzo 0 $0 2 $1,455,000 2 $1,455,000
108  Khrystyna Patel 0 $0 1 $1,800,000 1 $1,800,000 142 Bernadeta Majerczak-Ligas 2 $1,453,590 0 $0 2 $1,453,590
109  Mike Loewer 2 $1105,000 1 $645,000 3 $1750,000 143 Julie Schwager 1 $1,450,000 0 $0 1 $1,450,000
10 Ann Pancotto 1 $870,000 1 $870,000 2 $1.740,000 144 Margaret Schmidt 1 $405,000 1 $1,025,000 2 $1,430,000
m Darlene Campione 1 $535,000 2 $1,195,000 3 $1,730,000 145 Gayle Mullins 1 $775,000 1 $650,000 2 $1,425,000
12 Patricia Hill 0 $0 1 $1,715,027 1 $1,715,027 146 Ryan Liang 0 $0 1 $1,415,272 1 $1,415,272
13 Dan Stivers 1 $950,000 1 $750,000 2 $1,700,000 147 Christopher Paradis 2 $524,500 2 $885,000 4 $1,409,500
14 Maureen Flavin 0 $0 3 $1,699,990 3 $1,699,990 148 Carol Gavalick 2 $950,000 1 $455,000 3 $1,405,000
15 Terrie Whittaker 1 $800,000 1 $865,000 2 $1,665,000 149 Gina Pekofske 0 $0 1 $1,400,000 1 $1,400,000
116 Holley Kedzior 2 $1,662,000 0 $0 2 $1,662,000 150 Julie Presta 2 $1,400,000 0 $0 2 $1,400,000
17 Lisa Read 1 $1,650,000 0 $0 1 $1,650,000
18 Jay Rodgers 1 $1,640,000 0 $0 1 $1,640,000 Disclaimer: Information is pulled directly from MRED, LLC and reflects production within DuPage County. New construction, commercial transactions,
or numbers not reported to MRED within the date range listed are not included. Some teams may report each agent individually, while others may take
19 Brendan O'Donnell 0 $0 1 $1,630,000 1 $1,630,000 credit for the entire team. Data is filtered through Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume.
DuPage Real Producers and Mainstreet REALTORS® do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.
120  Cynthia Kashul 1 $334,999 2 $1,292,500 3 $1,627,499
121 Margaret Giffin 1 $750,000 1 $875,000 2 $1,625,000
122 Nancy Sliwa 2 $1,314,500 1 $305,000 3 $1,619,500
123 Dawn Grana 0 $0 1 $1,614,500 1 $1,614,500 Don 't swea t T h e C l u t t e r
124 Christopher Prokopiak 1 $309,000 3 $1,305,000 4 $1,614,000 2 " e / .
125 Hyewook Asadnejad 0 $0 1 $1,595,000 1 $1,595,000 | % We [[ ta ke Ca re O f I t!
126 Stephanie Miller 0 $0 1 $1,590,000 1 $1,590,000 -
127 Saul Ruiz 2 $825,000 1 $760,000 3 $1,585,000 F R E E E S T I M A T E S N E C O _ F R I E N D L Y
128  Lisa Byrne 2 $1,550,000 0 $0 2 $1,550,000
129 Mei-Jane Cheng 0 $0 1 $1,550,000 1 $1,550,000 C O M M U N I T Y C O N N E C T E D * R E S P E C T F U L
130 Melissa Montanye 1 $1,550,000 0 $0 1 $1,550,000 = ON-TIME < LICENSED & INSURED
131 Jonathan Darin 1 $900,000 1 $630,000 2 $1,530,000
132 BIll Hoekstra 1 $805,000 1 $706,500 2 $1,511,500 =
133 Christopher  Clark 3 $1,505,000 0 $0 3 $1,505,000 ' : L American Owned « Veteran Operated
134  Troy Cooper 2 $1,501,000 0 $0 2 $1,501,000

Ray Hill, Owner « 844-GET-JDOG e« JDogJunkRemoval.com
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SELECT
SURFACES

CLIENT KITCHEN
MAKEOVER

BERGER @SR List your client's home in no time with our Kitchen Makeover Special.
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Realtors receive a commission, and your clients receive a discount.
Contact us today for more information!

847.260.5940

135 E Van Emmon St. | Yorkville, IL 60560

9894 Franklin Ave. | Franklin Park, IL 60131 (j o~
905

www.selectsurfaces.net | support@selectsurfaces.net houzz



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

EIESHIMNHESSIOIS

Make your listings shine with professional house, roof, driveway, sidewalk, and patio cleaning.

630-448-7014

RollingSudsPowerWashing.com/Naperville-EImhurst

Making the
Chicago
suburbs shine, Satisfaction

o Suargntee
one place at y arante FREE J-zetdon o1
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THE POWER WASHING PROFESSIONALS




