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RISING STAR

it.’” That’s why Lynn knows 
how to tile, paint, and even 
install hardwood floors. “It’s 
all thanks to my parents,” 
she smiles. 

Interestingly, real estate was 
not on the radar. Instead, she 
became a schoolteacher and 
a stay-at-home mother. 

“My boys were in 
everything,” she smiles. 
With baseball, basketball, 
and football, there was 
always something to do. Her 
entrepreneurial roots began 
to blossom with her tennis 
clothing line. Let’s just say 
she mastered multitasking 
long before the term existed. 
She also dealt with life’s 
unpredictable challenges. 
When her youngest son 
went in for his 1-year-old 
immunizations, he had an 
18-hour seizure and suffered 
75 percent brain damage. 
Wheelchair-bound, he 
required 24-hour care. “I 
stayed at home and took care 
of him,” says Lynn. 

She even worked in the 
medical field for 6 years, 
advocating for (legal) stem 
cell therapy, which she 
had administered to her 
son twice in China. The 
results were life-changing. 
The 60-80 seizures a day 
were drastically reduced. 
Now her son laughs and 
can communicate through 
noises. He even started 
holding his head up. Today? 
“He’s an angel,” gushes Lynn. 
“He touches everyone’s 
heart that he meets.” He’s 
a priceless gift to others, 
embracing optimism and 
happiness in such a way that 
it impacts others.

Answering the Call 
Friends pushed her toward 
real estate for years, but she 
waited until the timing was 
right. In November 2023, she 
got her license. She hit the 
ground running.

Her first year? Rookie 
of the Year. She capped 
commissions, climbed to the 
top of her office for GCI, and 

proved that she wasn’t just in 
real estate. She owned it.

The first six months were 
intense: 70–80-hour weeks, 
classes, open houses, client 
meetings. Then she made 
herself a promise: one day 
off a week. That day became 
her perspective reset. She 
realized she wanted to focus 
on listings and interior 
design, combining creativity 
with service. That’s when 
everything fell into place.

Lynn credits Keller Williams 
Realty Partners as her 
professional home. “The 
people, the training, and 
the culture felt like a second 
family. I’m still close with 
the friends I made in those 
early days.” Expect to find 
them connecting over lunch. 
Some friendships just grow 
stronger in time, especially 
with like-minded individuals.

As a hands-on entrepreneur, 
Lynn manages her own 
marketing, Canva campaigns, 
and video production. “I’m 

LYNN LYNN O’BRIEN

Meet Lynn O’Brien

“The only place success 
comes before work is in the 
dictionary.” – Vince Lombardi 

From Mom 
to Market 
Maven

Lynn O’Brien doesn’t 
wait for opportunity to 
knock. She makes things 
happen with her drive, 
discipline, and dedication. 

Consider her a force to be 
reckoned with and wears 
multiple hats. A natural 
leader. A mom of four 
boys, a former teacher, an 

entrepreneur, a mentor, and 
now one of the fastest-rising 
REALTORS® in her market. 
She moves fast, works 
harder, and doesn’t just close 
deals. She creates them.

“I love talking to people. 
I love helping people,” 
Lynn says. And when 
she says it, you know she 

means it. Why? Everything 
she does is about action, 
impact, and results. She’s 
also very detail-oriented. 
“I had four boys. How can 
you not be?” she laughs.

Raised Right 
A competitive swimmer 
growing up, Lynn learned 
discipline at a young 

age. “Discipline and hard 
work have always been 
there for me,” she says. 
Consider it part of her DNA. 
She’s also a go-getter. 

“My Dad and Mom always 
showed me how to do things. 
They told me, ‘If you know 
how to do it, you will never 
have to pay someone to do 

BY ELIZABETH MCCABE

Discipline and 
hard work 
have always 
been there  
for me.”
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NO BULL,NO BULL,

Leverage My Expertise
& E�ciency For

Successful Transactions!

CHRISTIE ELLIOTT | BRANCH MANAGER
NMLS# 1998136

678.300.6913
CFMTG.com/Christie-Elliott     

Just Smooth Closings.
frugal,” she says. “If I can 
do it myself, I will. I want 
to implement my creativity 
in serving my clients. That’s 
when everything clicked.”

Family + Fun 
When not working, Lynn 
loves to travel. “I started 
dating an amazing man 2 
years ago,” she raves. “He 
is very spontaneous and 
likes traveling.” Traveling 
together helps them to relax 
and recharge from the busy 
demands of life. “I also love 
outdoor activities.” Hiking, 
kayaking, and finding “cool 
places to go ziplining” on her 
trips all fill her cup.

Another way Lynn relaxes? 
“I do abstract art painting,” 
she says. 

One fun fact about Lynn is 
that she’s working on a flip 
right now. “It’s in the historic 
district of Murietta,” she 
adds thoughtfully. The only 
problem? “I had to wait 4 ½ 
months for my permit,” she 
laughs. Flipping a home has 
taught her leaps and bounds. 
“Don’t purchase a home 
before 1980,” she laughs. 

She also learned where to 
purchase flips (and what 
areas to avoid). With all 
that said, she will continue 
to flip homes in the future. 
“It hasn’t deterred me from 
doing another flip,” she says.

Future 
What’s next for Lynn? “I 
would like to get into luxury 
listings,” she says. With a 
background in psychology, 
she knows it is the right 
fit for her. “I thrive off the 
psychology of it. I’ve had two 
luxury listings, and I like the 
challenge,” she says. 

She also has a few tips for 
up-and-coming agents. “Just 
stick to it,” she says. “Don’t 
give up.” 

From teacher to 
entrepreneur, caregiver to 
top-performing REALTOR®, 
Lynn is bold, fearless, and 
unstoppable. She doesn’t 
wait for opportunities. She 
creates them, owns them, 
and elevates everyone 
around her. Watch her 
continue to rise in real estate. 
The best is yet to be!

Just stick 
to it. 
Don’t 
give 
up.” 
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Real people. Real coverage. Real results.
We Shop the Market for You

• Homeowner Insurance 
• Auto & Motorcycle
• Flood & Renters 

• Condo & Landlord
• RV, Boat & Specialty 

Coverage

Call / Email Today for a 
FREE Quote

(470) 508-1494

Homeowners Insurance Made Easy!
RICO A. DIXON
Agency Owner

rico.dixon@goosehead.com

Get It Market-Ready. Fast.
Pre-list repairs + high-ROI improvements 

for top-producing agents.

IQ HOME RENOVATIONS
Your trusted pre-list contractor
for Cherokee’s top agents.

Richie Garzon
678-373-7491
 contact@iqhomerenovations.com

Sellers need repairs or updates 
before hitting the market?

We make it effortless.
From punch-list fixes to value-boosting 

upgrades, IQ Home Renovations helps your 
listings show better, sell faster, and net more.

Fast scheduling. 
Clear communication.

Quality work your clients will thank you for.

Don't Let Your
Clients Get Burnt!

Don't Let Your
Clients Get Burnt!

Client Protection Starts with a
Thorough Home Inspection.

Client Protection Starts with a
Thorough Home Inspection.

Firefighter Owned & Operated

Detailed, Easy to Read Inspection Reports 
Same-Day Turn Around

Jeremiah Lutz
404.680.8842

GraceInspections.com

Inspections You Can 
Refer with Confidence.

Drew Illes, Owner
InterNACHI Certified Home Inspector

404-615-7427      HouseCallGeorgia.net

Know the home. Protect the deal.

House Call Home Inspection delivers clear, 
unbiased inspections backed by 20+ years of 

construction experience and InterNACHI 
certification. We focus on facts, not fear, so your 

clients feel informed and your deals stay on track.

When your reputation is on the line, 
you need an inspector who’s thorough, fair, 

and easy for clients to understand.

Clear, easy-to-read reports
Fast turnaround times
Buyer & seller friendly communication
Trusted by Georgia real estate professionals
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Buddy McKinney and 212 Loans Deliver 
Speed and Certainty to Real Estate Investors212 BY ELIZABETH MCCABE

PARTNER SPOTLIGHT

LOANS
In an industry where timing and confidence 
can make or break a deal, Buddy McKinney has 
positioned himself as a strategic partner for real 
estate professionals who demand both speed and 
flexibility. As a loan originator with 212 Loans and 
a broker with NetWorth Realty, Buddy brings over 
a decade of experience bridging the gap between 
sourcing strong opportunities and securing 
reliable financing. His dual role allows him to offer 
a complete perspective on what it takes to move 
quickly in competitive markets and deliver the 
kind of lending solutions that keep deals on track 
and clients ahead of the curve.

Buddy’s path to real estate was shaped by a 
strong interest in the industry as a vehicle for 
long-term wealth building, combined with a 
background in sales and client-focused roles that 
honed his communication and negotiation skills. 
Growing up in Texas, he learned early on the 
value of discipline, consistency, and long-term 
vision, principles reinforced by mentorship from 
seasoned industry leaders. Working with clients 
through NetWorth Realty sharpened his ability to 
identify strong opportunities, while his alignment 
with 212 Loans expanded his expertise in strategic 
financing solutions. That dual perspective has 
defined his approach to building partnerships and 
helping clients grow their portfolios sustainably.

212 Loans specializes in real estate lending for 
property investors and developers, offering 
business-purpose loans including fix-and-flip 
financing, DSCR (debt-service-coverage-ratio) rental 
loans, ground-up construction loans, and other 
investment property solutions. The company uses 
private capital to fund loans, allowing for faster 
approval and more flexible terms compared with 
traditional lenders. Licensed in multiple states 
and holding an A+ rating from the Better Business 
Bureau, 212 Loans sets itself apart by operating as a 

complete lending company. In addition to short-
term rehab and construction financing, the team 
provides long-term rental solutions, enabling clients 
to secure financing based on property performance 
rather than personal income. By leveraging private 
capital and streamlined underwriting, 212 Loans 
delivers faster approvals and reliable closings, 
ensuring clients have scalable financing solutions 
for every stage of their real estate strategy.

For Buddy, the work is driven by more than 
transactions. “What I find most fulfilling about 
my work at 212 Loans is helping clients turn 

opportunities into reality,” he says. “There’s real 
satisfaction in knowing that the financing we 
provide enables borrowers to move quickly, achieve 
their goals, and grow their real estate portfolios 
with confidence.” The company operates with a 
clear commitment to communication, dependable 
execution, and delivering on promises. Every 
transaction is handled with a solutions-oriented 
mindset, ensuring borrowers feel supported, 
informed, and confident from application to 
closing. Over the years, Buddy has witnessed a 
shift in the industry toward faster, more flexible 
financing solutions that prioritize speed and 
certainty. Technology has transformed how loans 
are processed, enabling quicker approvals and 
more transparent communication, while a growing 
emphasis on asset-based lending has opened doors 
for borrowers looking to scale.

Outside of work, Buddy enjoys spending time with 
his wife, Redina, and their dog, Dixie. The couple 
loves being outdoors together, especially hiking and 
exploring the Chattahoochee River. Those moments 
of fresh air, activity, and nature provide the couple 
time to relax and connect, reinforcing the values 
of balance and intentionality that Buddy brings to 
his professional life. His personal commitment to 
clarity and dependability mirrors the standards he 
upholds in every client relationship.

Adapting to industry changes has required 
continual evolution. At 212 Loans, the team has 
embraced a solutions-oriented approach and 
leveraged technology to streamline the lending 
process. Staying closely connected with real estate 
professionals and monitoring market trends allows 
the company to anticipate challenges and provide 
timely, flexible solutions. By combining speed, clear 
communication, and a client-focused mindset, 212 
Loans remains responsive, reliable, and positioned 
for continued growth in a competitive market.

Looking ahead, Buddy and the 212 Loans team are 
focused on expanding their offerings and deepening 
their partnerships with real estate professionals. 
The goal is to continue providing financing 
solutions that help clients win more deals and close 
with confidence, whether through fix-and-flip loans, 
DSCR rental financing, or ground-up construction 
capital. Buddy’s unique position in both brokerage 
and lending gives him a practical understanding 
of what it takes to close deals efficiently, and he’s 
committed to making the lending process as smooth 
and stress-free as possible.

For top-producing realtors, Buddy’s message is 
clear: 212 Loans is built to help you win more 
deals and close with confidence. The company 
provides fast approvals, dependable closings, 

and flexible financing solutions, eliminating 
unnecessary delays and giving agents and their 
clients a stronger position at the negotiating 
table. Streamlined underwriting and direct access 
to decision-makers protect your reputation by 
delivering on what’s promised. Most importantly, 
212 Loans operates as a true lending partner, 
committed to clear communication, reliable 
performance, and helping you scale your 
production with dependable capital solutions.

Buddy McKinney and 212 Loans represent a 
new standard in real estate lending—one where 
relationships, responsiveness, and results define 
success. With a decade of experience and a 
solutions-first mindset, Buddy continues to build 
a business rooted in trust, performance, and a 
genuine commitment to helping clients achieve 
their goals. For real estate professionals seeking a 
lending partner who understands the stakes and 
delivers every time, the choice is clear.
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ALL ABOUT

FAQ

Q: Who receives this magazine?

A: The top 300 agents across the region 
beginning in Cherokee County, ranked 
by sales volume. All our Preferred 
Partners also receive both physical 
and digital copies. With thousands of 
agents in the state, being included in this 
elite group is a true distinction and a 
testament to your hard work, talent, and 
dedication to excellence.

Q: Do real estate agents have to pay for 

magazines or events?

A: NO! The magazine and events are 
FREE to agents and funded by the 
Preferred Partners who advertise.

Q: What kind of content will  

be featured?

A: This is all about you. We’ll do 
personal and unique stories on 
members in the community, providing 
you with a platform to inspire others. As 
we grow, we’ll add fresh content focused 
entirely on you. It costs absolutely 

nothing for a realtor to be featured. We 
are not a pay to play model; we write 
real stories, about Real Producers, and 
we’re always accepting nominations. 
We will consider anyone brought to our 
attention, but we don’t know everyone’s 
story so we need your help to learn 
about them!

Q: Who are our partners?

A: Anyone listed as a “Preferred 
Partner” in the front of the magazine 
is funding and fueling this community 
and is an essential part of it. They are 
the top professionals in their industry. 
They will have an ad in every issue of 
the magazine and attend our events. 
One or many of you have recommended 
every single Preferred Partner you see 
in this publication. Our goal is to create 
a powerhouse network, not only for 
the best realtors in the area, but the 
best affiliates as well, so we can grow 
stronger together.

Q: Does Real Producers have events?

A: Yes! Along with the magazine, we will 
host events exclusive to this community, 
where you, the best of the best, get 
together at local venues to socialize, 
mastermind, deepen connections, 
and better our businesses. We will 
communicate about events through 
the magazine and on social media. Stay 
tuned for info about our launch party!

Q: How can I recommend a business or 

feature story?

A: If you are interested in contributing, 
nominating realtors to be featured, 
know of top-notch Preferred Partners 
who you believe should be a part of 
our community, or would simply like 
to network, feel free to email me. I look 
forward to hearing from you!

Email: denny.faircloth@n2co.com

CHEROKEE REAL PRODUCERS

Coverage for unique properties
Some homes are straightforward. Others are not. Rural proper-
ties, large acreage, custom homes, and higher-end homes often 
need an appraiser with the right background and market 
experience.

Sometimes the issue is not that the appraiser is bad. It is simply 
that they are not the right fit for that property or area. When 
that happens, it can lead to delays, extra conditions, and more 
stress for everyone involved.

Most people will never ask about the appraisal panel, and that is 
okay. It is our job to think through the details that can affect 
your timeline and your closing. The appraisal panel may not be 
the most visible part of the mortgage process, but it is one of 
those behind-the-scenes factors that can make a real difference 
when it matters most.

The Appraisal Panel 
Why the Appraisal Panel Matters
When people think about getting a mortgage, they usually focus on 
the interest rate, down payment, and monthly payment. Those are 
important. But one part of the process that rarely gets talked about, 
and can have a big impact on how smoothly a deal moves, is the 
appraisal panel.

The appraisal panel is the group of approved appraisers a lender can 
use for purchases and refinances. It may sound like a 
behind-the-scenes detail, but it matters more than most buyers, 
sellers, and even some agents realize.

The appraiser provides an independent opinion of the home’s value. 
If that value comes in where it should, the loan keeps moving. If it 
comes in low, or if the report raises questions, the transaction can 
get more complicated very quickly. That is why having access to a 
strong appraisal panel matters.

A strong panel helps in a few important ways.

Local market knowledge
Real estate is local. Home values can shift from one neighborhood to 
the next, even within the same city. You want appraisers who 
understand the area, the sales trends, and how buyers are actually 
behaving in that market.

Better turn times
Not every delay can be avoided, but panel strength matters. If a 
lender has weak coverage in a certain area, it can take longer to get 
the appraisal assigned and completed. A solid panel helps keep the 
transaction on schedule.

More reliable reports
Experienced appraisers tend to provide clearer, better-supported 
reports. That can reduce the chances of extra underwriting questions 
and help avoid unnecessary back-and-forth late in the process.

DARIN HUNTER
Certified Mortgage Advisor 

NMLS #2239/29290

404.863.2121
Darin@mortgageright.com
www.applydarinhunter.com



9151 Currency St.
Irving, TX 75063

A real estate closing may mark the end of a transaction, but at Pacific Law Group, it 
represents something far more meaningful. It is the result of trust, preparation, care and 
it deserves more than a purely transactional approach.

That belief is known as The Pacific Promise.

At Pacific Law Group, the promise is simple: to provide more than just a closing — an 
experience. An experience built on professionalism, innovation, and a genuine 
commitment to the people behind every deal.

That experience begins with Patience and Attention to Detail. From the moment a 
contract is submitted, the team carefully reviews each file, anticipating issues before 
they arise and guiding clients and agents through the process with clarity and 
confidence.

The Pacific Promise is also rooted in Care. Buying or selling a home is a major life 
moment, and Pacific Law Group is intentional about creating a closing environment that 
feels supportive, calm, and well-managed, not rushed or stressful.

While the approach is personal, the process is powered by Innovation. Pacific Law 
Group utilizes modern closing technology that allows for secure client interaction, 
real-time updates, and transparent communication throughout the transaction. Buyers, 
sellers, and agents can easily track progress and access documents every step of the 
way.

Throughout the process, clients work with a dedicated pre-closer and closer who lead 
with Friendliness and Accessibility. The firm’s attorneys and staff are known for being 
responsive, approachable, and easy to reach, ensuring communication never becomes 
a barrier to closing.

At the foundation of it all is Impeccable Legal Work. Pacific Law Group’s experienced 
closing attorneys bring deep knowledge and proven systems to every transaction, 
ensuring deals are protected, compliant, and professionally 
executed — even when challenges arise.

And ultimately, the promise is fulfilled by doing what matters most: 
Closing the Deal.

Pacific Law Group is proud to serve as Your Neighborhood
Closing Firm, committed to strong relationships with local 
agents, clients, and the communities they serve. Because a 
great closing doesn’t just finish a transaction, it builds trust and 
lasting partnerships.

THE PACIFIC PROMISE:
MORE THAN A CLOSING

Ready when you are.
Submit your next contract at
StepOne@ClosePacific.com

THE PACIFIC PROMISE

PATIENCE

ATTENTION TO DETAIL

CARE

INNOVATION

FRIENDLINESS

IMPECCABLE LEGAL WORK

CLOSE THE DEAL!
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For a list of locations please visit
www.pacificlawllc.com/locations
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Woodstock location:
7680 Main Street. Ste 200 Woodstock GA 30188

Canton location:
231 West Main Street, Ste 100, Canton GA 30114


