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INDEPENDENT & STRONG. SINCE 1902,

FTRUSTCO BANK Trustco Bank Mortgages’
Gallery Accounts
Financing up to 97% No Borrower Paid Private Jumbo Mortgages

Investment Account or Loan-to-Value Mortgage Insurance* up to $1,500,000
Retirement Builder Low Closing Costs Friendly, Local Service Wide Range of

G h Products Available
rowth.

An aggressive investment approach
to maximize long-term growth.

Balanced.
A blended investment approach
to provide growth and income.

Fixed Income.
A lower-risk investment approach
to provide stability and income.

Since 1902, Trustco Bank has been helping build
communities one mortgage at a time. We value our
relationships with the Real Estate community and know
how hard you work to get the deal done. We want you to
know that you can trust us to work just as hard for you
and your client. We will even save them some money too.

W/ TRUSTCO
7\ BANK

Your Home Town Bank

Independent & Strong SINCE 1902.

High returns with a low investment.
A Trustco Gallery Account can make your
money grow without a large initial
investment. You also have the option to
add to your initial investment whenever you
would like. All Gallery Accounts utilize
no-load funds with no commissions for

purchases or sales and offer below average p LI New Construction Loans-
expense ratios. N Rate Locked for 330 Days from Application!

Call us at 1-800-846-1657
for a complimentary financial review.

}\‘/ Trusted by our clients
»
7N

for more than 100 years.

n l@] m www.trustcobank.com

Subject to credit approval. 1 - Applicable to our portfolic mortgage product. If you fail to qualify for that

product, you may be offered a mortgage that does have an appraisal fee, borrower-paid PMI, and a tax

escrow account. *Private Mortgage Insurance. Lender Paid Private Mortgage Insurance on loans over EEEHB“EHRG

APPLY NOW 89.5% Loan-to-Value. Please Note: We reserve the right to alter or withdraw these products or certain ]
features thereof without prior notification. NMLS #474376 Member FDIC

Investment Products - Not FDIC Insured. Mot a deposit. Not insured by any Federal Government
Agency. Mot guaranteed by the bank. May go down in value.
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If you want to nominate someone to be featured in the magazine,
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ATTORNEY

Herzog Law Firm, P.C.
Daniel S. Glaser, Esq.
(518) 465-7581
DGlaser@herzoglaw.com

Salerno Law, P.C.
(518) 229-1089
SalernoLawNY.com

BUSINESS NETWORKING
Women'’s Council of REALTORS
(518) 729-8486

WCR.org

CARPET CLEANING
Service Tek of America
(518) 584-6000
ServiceTekofAmerica.com

CLEANING SERVICE
Sparkling Diva

Cleaning Services

(518) 857-4061
SparklingDivaCleaning.us

CLOSING GIFTS
Strategic Gifting
StrategicGifting.com
(313) 971-8312

ELECTRICIAN/ELECTRICAL
CONTRACTOR

Willson Electric

(518) 935-3159
WillsonElectricllc.com

HOME INSPECTION
ACE Home Inspections
(518) 727-7091
AceHomeNY.com
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JUNK REMOVAL

Clean Green Hauling

& Removal, LLC

(518) 378-5160
CleanGreenRemoval.com

MOLD REMEDIATION
Van Dyk Solutions, LLC
(518) 677-0700
VanDykSolutions.com

MORTGAGE

AnnieMac Home Mortgage
Drew Aiello

(518) 573-2435
Annie-Mac.com/lo/DrewAiello/

Broadview

Eric Cruz

(518) 458-2195
BroadviewFCU.com

Community Bank
(716) 539-5285
Cbna.com

Homestead Funding Corp
Dean Sunkes

(518) 857-6465
CliftonParkSouth.
HomeSteadFunding.com

Premium Mortgage Corporation
Jeff Dorrance

(518) 414-6221
PremiumMortgage.com/
locations/Albany-NY/
Jeff-Dorrance

Trustco Bank
Pratik Shah

(518) 650-5774
TrustcoBank.com

MOVING & STORAGE
Arnoff Moving & Storage
(518) 463-5525
Arnoff.com

Don’s Moving & Storage, Inc
(518) 462-0697
DonsMovers.com

OIL TANK ABANDONED
AND REMOVAL

Edgeco Environmental
(518) 235-5687
EdgecoEnvironmental.com

ORGANIZING & MOVE
MANAGEMENT

Call Sheilah!

(518) 937-7908
CallSheilah.com

PHOTOGRAPHY
Doma Media

(518) 867-2246
DomaMediare.com

Metroland Photo
Michael Gallitelli
(518) 459-8050
MetrolandPhoto.com

PROPERTY MANAGEMENT
Carda, LLC

(518) 441-7331

Cardallc.com

RADON/ASBESTOS/
MOLD/LEAD

Edgeco Environmental
(518) 235-5687
EdgecoEnvironmental.com

REAL ESTATE MEDIA

Hand & Frame Creative, LLC
Elizabeth Hayes

(518) 986-3230
HandandFrame.com

InHouse Media
(518) 992-4141
In-House.Media

REAL ESTATE TECHNOLOGY
Review Sites by Mike

(518) 545-9818
ReviewSitesByMike.com

ROOFING

Lambert Contracting, Inc.
(518) 898-0962
LambertContracting.com

SEPTIC SERVICES
MG Septic

(518) 727-8699
www.facebook.com/
MGSepticLLC/

WEALTH MANAGEMENT
Iron Tree Financial

Lauren Geraldsen

(518) 261-2327
IronTreeFinancial.com/team/
Lauren-Geraldsen

THE RIGHT MORTGAGE
STARTS WITH

P

>

Drew Aiello
Branch Manager,
NMLS#: 64814

A N N I E M A C 518-573-2435

HOME MORTGAGE daiello@annie-mac.com

Philip Carr
Mortgage Loan Originator,
NMLS#: 1696455
(518) 852-5418
pcarr@annie-mac.com

© 2026 American Neighborhood Mortgage Acceptance Company LLC (dba AnnieMac Home Mortgage, OVM with AnnieMac Home Mortgage, Unify Home Lending,

Home Solution Lenders), 935 New Loudon Road, Suite 27 Office24, Latham, NY 12110. Lender NMLS ID# 338923 (www.nmlsconsumeraccess.org)(www.annie-mac.com) QL HouSNG



Meet
The

Team

Lexy Broussard
Client Relations

Kristin Brindley Eunice H. Dawson
Publisher Associate Publisher

Wendy Ross
Operations Manager

MEET MORE OF
OUR TEAM HERE!

Capital Region Real Producers Capital Region Real Producers
@CapitalRegionREALProducers @realproducerscapitalregion

Michael Gallitelli
Photographer

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the

m DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
publisher may be held liable or responsible for business practices of these companies.
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The N2 Company was named to Inc.’s
Best in Business list for Social Good —
the authoritative list of companies that
make a meaningful impact beyond profit.

y/
L Spring is a busy season for real
estate.
A A professional home inspection
uncover potential issues and
I/ gives buyers and sellers confidence
-. before closing

Here's the part we're most proud of:
The magazine you're reading is part
of that impact.

Read how THIS magazine is part of something bigger.
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g%% Community Bank

ALBANY REAL ESTATE PROFESSIONALS:

BETTER OPTIONS. YOUR LOCAL

BETTER CHOICES.

With more options and choices, we'll
help you open more inventory, negotiate
stronger offers, and offer solutions

for repairs that could be dealbreakers.
Together, we make homebuying easier
for your clients—and help you build

lasting relationships and more referrals.

WE'LL HELP YOU &
YOUR CLIENTS:

- Boost buying power

+ Expand available inventory
«  Qualify for more

+ Make a stronger offer

+ Negotiate more effectively

- Afford renovations or repairs

MORTGAGE EXPERTS:

Lucas Fiedler
Mortgage Loan Consultant
MMLS ID: 751289

lucas.fiedler@cbna.com
518-952-0146

Delmar, NY

Stephanie lzzo
Martgage Loan Consultant
MNMLS ID: 911976

stephanieizzo@cbna.com
838-250-7798

Latham, NY

Toni Zidich
Mortgage Loan Consultant
MMLS ID: 1205879

toni.zidich@cbna.com
518-380-3620

Amsterdam, NY

after purchase

- Get competitive rates & terms

(1G] ink -]

All loans and lines are subject to credit approval. Ask us
how we can make your home purchase more affordable.
Certain conditions and restrictions apply. Ask us for details.

Scan the QR code to get started
or visit cbna.com/mortgage

to prequalify, apply online,
and learn more.

LOSAL HOLFING
LEMDER
Member FDIC



the Season of

Possibility!

A clean yard leads to a quick sale!
Homeowners are spring-cleaning their yards
after winter's damage. Do your clients have
an old shed, fence, pool, or fallen tree to
remove before you list their house for sale?
We can take care of thart,

Keith Lamphere, Owner
518-378-5160
CleanGreenRemoval.

sl Junk Removal | Cleanouts | Demalition
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April arrives with the refreshing energy of spring, bringing
with it a sense of renewal and forward momentum. As the
world around us begins to bloom again, it’s a great reminder
that growth often starts with fresh ideas, strong relationships,
and the willingness to embrace new opportunities.

The Capital Region Real Producers community continues

to be a powerful example of what happens when talented
professionals come together with a shared commitment to
excellence. The stories, connections, and collaboration within
this network continue to elevate the industry and strengthen
the relationships that make this community so impactful.

We’re also excited to welcome our newest preferred
partner, Doma Media, to the Real Producers family.
We’re thrilled to have them join this incredible
community and look forward to the creativity,
collaboration, and value they’ll bring to our network.

As we move through this season of renewal, let’s remember:
“Growth begins the moment we decide to move forward.”

Here’s to a spring filled with fresh energy, meaningful
connections, and continued success.

Owner/Publisher

Capital Region Real Producers
313-971-8312
Kristin@kristinbrindley.com
CapitalRegionRealProducers.com

NG
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ARNOFF.COM

|

MOVING+STORAGE +RIGGING

~~ BEMAKERS PACE!
[MHISESERING,

Help your clients get their homes market-ready
with our Decluttering Package!
Our storage solutions make it easy to clear out
excess items, creating a clean and spacious
lock that attracts buyers.

Joseph Deeb
Relocation Specialist
jdeeb@arnoff.com

(518) 757-0657

Capital Region Real Producers - 13



RISING STAR

BY LARRA
ROQUE
PHOTOS BY
MICHAEL
GALLITELLI
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A HEAD START ON GREATNESS

At'an age when most young
adults are just beginning to think
about careers, Ethan Harris

was already closing deals. The
Latham-based agent, now twenty-
one, entered real estate the
moment he turned eighteen and
hasn’t looked back since. Driven
by confidence, curiosity, and a
deep understanding of business
fundamentals, Ethan represents
a new generation of agents who
are redefining what early success
looks like in the industry.

“I've always been business-
minded,” he says. “Even in
high school, I was competing
in sales competitions and
taking every business class I
could. I knew I wanted to work
for myself and be in a space
where the results directly
reflected the effort I put in.”

Finding His Lane Early

Ethan grew up in Nassau and
East Greenbush, New York, in a
close-knit family with two older

sisters and parents who modeled
hard work and consistency. “I've
lived in the East Greenbush
school district my whole life,”

he says. “Growing up in a
diverse community gave me the
ability to relate to people from
all different backgrounds.”

By the time he graduated

from Columbia High School,

he already knew that the
traditional college path wasn’t
his route. Instead of waiting for

experience, he decided to create
it. Within weeks of graduation,
he earned his real estate license
and joined a local brokerage
where he began learning the
business from the ground up.

The first year out of high school,
Ethan poured himself into

the work. He studied market

data, practiced negotiation,

and shadowed veteran agents
who were willing to share their
insights. “The faster I could learn,
the faster I could serve my clients,”
he says. “I didn’t want my age to
define me. I wanted my results to.”

A Mind for Markets

and Momentum

Ethan’s approach to real

estate blends youthful drive
with a mature perspective.

He studies both macro and
microeconomic trends and uses
that understanding to guide his
clients toward sound decisions.
“I care about the financial and
personal impact real estate has
on people,” he explains. “It’s not
just about buying or selling a
home. It’s about setting people
up for long-term success.”

That philosophy has already
yielded impressive results. At just
twenty years old, Ethan closed
more than $3 million in volume in
2024 across twelve transactions.
By 2025, his production had
grown to $4 million. Numbers
aside, what stands out most

is his professionalism and his
ability to think like an investor.

He purchased his first investment
property at nineteen, a move that
reflects his focus on generational
growth. “My plan is to add at least
one property a year,” he says.
“Eventually, I want to manage

my own real estate fund. I want
to build something that lasts.”

Running His Business

Like a Business

Ethan runs his operation with
the precision of a seasoned

Capital Region Real Producers - 15



entrepreneur. His girlfriend,
Lily Stewart, plays an essential
role in the process, managing
his marketing, newsletters, and
social media campaigns. “Lily
is amazing,” he says. “She’s
creative, organized, and helps
me keep my brand consistent.
She brings a level of polish

that makes a big difference.”

REAL ESTATE IS
UNPREDICTABLE. YOU CAN'T
CONTROL EVERY DEAL OR
EVERY MARKET SHIFT, BUT
YOU CAN CONTROL YOUR
ATTITUDE AND YOUR EFFORT.
THAT'S WHAT DETERMINES
LONG-TERM SUCCESS.”

Together, they have built an
online presence that mirrors
Ethan’s professionalism and
personality. His marketing

is clean, educational, and
focused on adding value for
both buyers and investors.
“Depending on your age, online

16 - April 2026

business isn’t something to shy
away from,” Ethan advises.

“It can actually help you scale
your sphere of influence. The
goal is to build raving fans
who keep coming back.”

Life Beyond the Listings
Outside the office, Ethan is
grounded by the people and
passions that give him balance.
Family time often includes game
nights, hiking, or camping trips to
Lake George, where his family has
an annual Fourth of July tradition
at Rogers Rock Campground.

“I've been camping there for
aslong as I can remember,”

he says. “It’s something I look
forward to every year.”

Ethan is also deeply committed

to fitness and personal growth.
He ran his first marathon in May
and now spends time golfing,
hiking, and enjoying football.
“Physical fitness keeps me sharp,”
he says. “It’s not just about health;
it’s about mental clarity.”

At home, Ethan enjoys time with
his two dogs, Toph, a brown
Husky, and Suki, a Norwegian
Elkhound. “They have so much

energy,” he says with a laugh.
“They keep me moving.”

He also volunteers for the East
Greenbush Veterans of Foreign
Wars, giving back to the same
community that supported
him as he was growing up.

Eyes on the Future

In the coming years, Ethan plans
to continue expanding both

his real estate business and his
investment portfolio. “My goal is
to buy one property a year for the
next five years,” he says. “That
would be around six buildings
and twelve to sixteen units total.”

He credits his growth to a
combination of faith, focus, and
perspective — values reflected
in his favorite quote: “Grant me
the serenity to accept the things
I cannot change, the courage to
change the things I can, and the
wisdom to know the difference.”

“Real estate is unpredictable,”
he says. “You can’t control every
deal or every market shift, but
you can control your attitude
and your effort. That’s what
determines long-term success.”

Providing Superior packing, storage, local and long-distance
moving services to the Capital Region.

Lo ;_'
MOVING

Call for a FREE quote today!
(518) 462-0697

donsmovers.com ® glenn@donsmovers.com

— SINCE 1952 —

What we Offer

e

SEPTIC REPAIR » EXCAVATION
SEWER REPAIR = DRIVEWAYS
GRADING « YARD
DRAINAGE CLEARING
SUMP PUMPS « LEACH FIELDS

(T =

LT e

pe
CONTACT U
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A 518-727 8689

MGsepticLLC@gmail.com

— L
-

AERIAL FOOTAGE
CINEMATIC VIDEOS

FLOOR PLANS

INSTAGRAM REELS
VIRTUAL STAGING
EVENT COVERAGE

HEADSHOTS

BRANDING PHOTOS

dframe.com

dandframe
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Outlasting The Moment

or Shayna Goodson,

real estate was

never about titles
or shortcuts. It was about
people, persistence, and
learning how to keep
going when life demanded
everything she had. As
the leader of The Shayna
Goodson Team at FIND
Real Estate in Ballston Spa,
New York, Shayna has
built a business defined
by connection, resilience,
and an unwavering belief
in showing up, no matter
the circumstances.

“This business is built on
time, energy, and grit,”
Shayna says. “In the
beginning, you wear every
hat and push through
every challenge, and that
shapes who you become.”

Born and raised in Galway,
New York, Shayna has
always been drawn to
people. She graduated from
Galway High School in 2010
and entered the workforce
early, waitressing at the

BY LARRA ROQUE
PHOTOS BY MICHAEL GALLITELLI

GOODSON

Village Pizzeria starting at

just 14 years old. Those years

proved formative in ways

she could not have predicted.

“Working in the restaurant
industry taught me
discipline and how to stay
composed under pressure,”
she explains. “Most
importantly, it taught me
how to put people first.”

The fast pace of restaurant

work sharpened her ability
to multitask, communicate

clearly, and read people

quickly. Long before
contracts and negotiations
entered the picture,
Shayna was learning the
fundamentals of service
that would later define
her real estate career.

Shayna began her real
estate career in March

2014, driven by a mix

of family influence and
personal clarity. Real estate
ran in her blood. Both her
grandmother and aunt were

Capital Region Real Producers - 19




Realtors, and the profession
always felt familiar.

“One morning, I woke

up with complete clarity
that it was time to leave
the restaurant industry,”
she says. “I wanted
something more stable,
fulfilling, and long-term.”

Encouraged by a close friend
who was thriving in the
business, Shayna took the
leap at 22 years old. At the
time, she was not thinking
ten years ahead. “Real

estate didn’t just fit into

my long-term goals,” she
shares. “It created them.”

Building Relationships
Before Results

From the beginning, Shayna
approached real estate

as a relationship-driven
business rather than a
transactional one. She found
fulfillment in guiding clients

20 - April 2026

66

I genuinely
enjoy working
with people.
This business
is about trust
and connection
just as much
as it is about
contracts.

through moments that
would shape their lives.

“Nothing compares to the
excitement people feel
when they find a place

they can truly call home,”
Shayna says. “Knowing I
helped them get there is
incredibly meaningful.”

That philosophy continues
to guide her work today.
Shayna leads The Shayna
Goodson Team at FIND

Real Estate, balancing
production with mentorship
and leadership. In 2024,

her team closed $31 million
across 101 transactions, with
Shayna personally closing
$19.4 million and 64 homes.
She is projecting similar
team volume this year,

with personal production
around $17 million.

“I genuinely enjoy working
with people,” she explains.
“This business is about trust
and connection just as much
as it is about contracts.”

A Life Centered on

What Matters Most

At the heart of Shayna’s
world is her three-year-

old son, Cole. “He is the
absolute light of my world,”
she says. “Everything I do,

in business and in life, is
centered around him.”

Motherhood reshaped her
priorities and strengthened
her resolve. Alongside Cole,
Shayna credits her sister-
in-law and lifelong best
friend, Mariah Jones, as a
constant source of support.
“Navigating business,

motherhood, and the ups and

downs of the last few years
wouldn’t have been possible
without her,” Shayna shares.

Their home also includes
Rizzo, a seven-year-old dog
affectionately known as
“Rizzo the Realtor,” who
often tags along on showings
and client meetings.

Outside of work, Shayna
thrives on adventure. Dirt
biking, snowboarding,

ATV riding, snowmobiling,
boating, and wine tastings
fill her downtime. “Any
activity that combines
adventure and quality time
with my people is where

I want to be,” she says.

When Life

Tested Everything

In 2025, Shayna faced one
of the most challenging
seasons of her life. She
lost her father, survived a
severe car accident, and
found her personal life
suddenly at a standstill.
Through it all, her business
did not collapse because
she did not face it alone.

“My team carried the
weight when I couldn’t,”
Shayna says. “They stepped
in, supported our clients,
supported each other,

and supported me.”

She is quick to acknowledge
the foundation her team
provided, naming Mariah
Jones, Krissy Clark, Grace
Bellinger, Griffin Clancy, and
Alex Royer. “Having people

in your corner matters,”
she explains. “Not just for
business, but for life.”

That experience reinforced
her belief in team building.
“Real estate is demanding,”
Shayna says. “No one should
have to carry it alone.”

Looking Forward

With Purpose

As Shayna looks ahead, her
focus is clear. She wants to
continue growing her team
and elevating the people
within it. “Watching how
buying and selling homes
has changed our clients’
lives inspired me to take that
impact further,” she says.

Her goal is to create
opportunity not only

for clients, but for her
teammates as well. “Seeing

what this business can do
for those who commit to it is
incredible,” Shayna shares.
“I want to help our team
experience that growth and
success on a bigger scale.”

The quote that guides her
reflects that resilience. “It’s
not the size of the dog in
the fight,” she says. “It’s the
size of the fight in the dog.”

Shayna Goodson’s story

is one of grit, growth, and
gratitude. From early days
in a family restaurant to
leading a high-performing

real estate team, she has
built her business by staying
optimistic, resourceful, and
relentlessly people-focused.

“No matter what challenges
are thrown at you, you

put one foot in front of

the other and keep going,”
Shayna says. “Eventually,

it all comes back to you.”

“This business is built on
time, energy, and grit.”

And through every season,

that belief continues to
carry her forward.

Capital Region Real Producers - 21
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CAPITAL REGION REAL PRODUCERS

SPRING FLING

A Season of Momentum: Capital
Region Real Producers Spring Fling

The Capital Region Real Producers
Spring Fling was a vibrant

and meaningful gathering that
celebrated leadership, connection,
and continued momentum within
our real estate community.

Held on Thursday, March 12, 2026, at

83 Bullock Road in Slingerlands, the
day brought together top-producing
agents and trusted partners for an
experience rooted in recognition and
relationship-building. The Spring Fling
theme reflected exactly what the season
represents — fresh growth, renewed
energy, and forward movement.

A defining highlight of the event was
the recognition of agents featured

March 12, 2026

between October and February 2026,
including our special 40 Under 40 issue.
Each honoree received their printed
article in front of peers who understand
the dedication and leadership

required to earn that spotlight. The
applause, smiles, and shared pride
throughout the room reinforced

what makes the Real Producers
network so powerful — a culture of
celebration rather than competition.

Beyond the recognition moments,
the event created meaningful space
for connection. Conversations
sparked new collaborations,
strengthened partnerships, and
deepened relationships that
continue to drive success across
the Capital Region market.

We extend our sincere gratitude to
AnnieMac Home Mortgage and

N

HOME MORTGAGE

ANNIEMAC \Ln/ LAMBERT
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¥/ CONTRACTING

Michasl Gallitalli, Fhotographer

Lambert Contracting for sponsoring
this celebration and investing in

the strength of our community.

We also thank Karen Glaser of
Coldwell Banker Prime Properties

for graciously providing the venue
and Michael Gallitelli and Doma
Media for capturing the moments
that allow this experience to live on
long after the event concluded.

Spring Fling was more than a gathering
— it was a reminder that excellence
grows best in community. As we

move further into 2026, we remain
committed to creating spaces where
leaders are recognized, relationships are
strengthened, and success is celebrated.

For more information on all Capital Region Real
Producers events, please email us at Info@
CapitalRegionRealProducers.com.
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MORE

TRUSTED TRADES

Recommended Trade Services for the Capital Region Real Estate Market

”~
= | -
trategicGifting

/{f&
Service-li
of Americ

CARPET CLEANING CLOSING GIFTS WEALTH MANAGEMENT
SERVICE TEK OF AMERICA STRATEGIC GIFTING IRON TREE FINANCIAL
(518) 584-6000 (313) 971-8312 LAUREN GERALDSEN
ServiceTekofAmerica.com StrategicGifting.com (518) 261-2327

IronTreeFinancial.com/
team/Lauren-Geraldsen

Do you know a business that deserves a spot on this page?

Contact the Kristin Brindley team at
Info@CapitalRegionRealProducers.com

> (all Sheilah!

MOVE IN/MOVE OUT SPECIALISTS
318.937.7908 | CallSheilah.com

WE DOWNSIZE, DECLUTTER, PACK,
UNPACK, HAUL THE JUNK & ARRANGE
TO CLEAN THE HOME

i

SPRING LISTINGS ARE BLOOMING.
LANDLORD HEADACHES ARE TOO.

Rely on Carda for:

* Tenant Screening

* Maintenance Coordination

* Rent Collection

¢ Owner Communication

“Call Sheilah! was highly recommended 1o me. She was
a pleasure to work with and executed the job perfectly.
Sheilah took care of every detail. | will not hesitate to
recommend her to others.” - Christine G.

Two Hours of
E Call Sheilah's Services are
= the perfect closing gift.

We will move your clients along
smoothly and quickly.

m (518) 441-7331

PROPERTY MANAGEMENT sERvicEs ~ cardallc.com

DO IT ONCE. DO IT RIGHT.RECET (e B[y EN ET TN EI G Ty ET Ry} E CALL TODAY!
VETERAN-OWNED, LOCAL BUSINESS

2 hour minimum
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WORK WITH ME!

For over 20 years, | have been representing buyers and sellers throughout the Capital
Region. | guide clients from contract signing all the way to the closing table. No
games, no tricks ... just dependable representation you can count on!

Daniel S. Glaser, Esq.

(518) 465-7581 — Ext. 124 | dglaser@herzoglaw.com | www.herzoglaw.com

KEEPING HOMES SAFE
IN THE CAPITAL REGION

Mold Remediation - Radon Mitigation
Oil Tank Removals - Lead Abatement

“I'm an Associate Broker, so (lucky me) I've seen a lot of mold situations over
the past fourteen years. Paul and his crew are hands down the best. Best price,
most knowledgeable, and they stand behind their work." - Suzanne P.

Learn more! EdgecoEnvironmental.com

ENVIRONMENTAL ‘
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MOLD REMEDIATION

TO KEEP HEALTI;I__Y & HAPPY HOMES AND FAMILIE§!

o

WE OFFER REALTORS &
HOMEOWNERS:
Quick estimates &

turnaround for real
estate transactions

Pre-listing mold
inspections

N

10 year transferrable
warranty

N

Improved indoor air
quality

N

Protect the
structural integrity of
a home

g o 1s A w

e, T
P

L -t
{ URMN DYH SOLUTIONS LLC ™, L

\‘@r/ (518) 677-0700 - VanDykSolutions.com - Serving Cambridge, NY & Manchester, VT
s ’ Family-Owned & Owner Operated by Jon Van Dyk

0

Powering the
Capital District &
Rensselaer County

inn |'_-;_!-,;  A |

| 2
SATTAN Tl YO0

i,

REAL ESTATE PHOTO & VIDEO

Listings Shine.

HELPING YOU WIN LISTINGS WITH BETTER MARKETING.

+ Photography + Video + Drone + Next Day Delivery

New Construction/Remodel Wiring
Lighting Installation & Repair
Service/Panel Upgrades

Generator Installation 109% o
EV Chargers YOUR FIRS: 9
Surge Protection

Marketing Trusted by Top
Capital Region Realtors

VIEW OUR WORK: = N Contact us
DOMAMEDIARE.COM - N, A for electrifyingly
BOOK: (318) 867-2246 : reliable service!

: (518) 935-3159
WillsonElectricLLC.com
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SALERNO LAW, P.C.

WWW.SALERNOLAWNY.COM

KIMBERLY A. SALERNO, ESO.
® 16 Round Lake Road, Ballston Lake, NY
® (518) 229-1089 (c)

® Kim@SalernoLawNY.com

. SalernokLawNY.com




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

FUNDING CORE

hperen Firmpraty? Tl

CONTACT US FOR ALL OF YOUR HOME FINANCING NEEDS!

If you know of anyone who could use our time for professional
home financing services, please have them give us a call!

Laura Guillerault Courtney Delaney
Licensed Loan Originator Licensed Loan Originator
NMLS# 59471 NMLS# 812681

i s18-665-9664 8 518-791-9886

% 518-227-0957 & 518-407-5958

- |guillerault@homesteadfunding.com
& |auraguilierautt.com
# 517 Broadway, Suite #202

Saratoga Springs, NY 12866

=« cdelaney@homesteadfunding.com
& www.CourtDelaney.com

" & 5Warren Street

Suite 104, Glens Falls, NY 12801
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