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AFFILIATE SPOTLIGHT

VINCENT

MOVING & STORAGE

Packed with Care, Powered by Legacy

incent Fister Moving

& Storage has spent

more than seven
decades doing something
many people dread but
everyone eventually needs.
Moving. Founded in 1953
by Vincent Fister Sr., the
company has grown from
a single truck and a modest
warehouse into one of
Kentucky’s largest and
most respected moving and
storage operations, built on
family values, hard work and
a commitment to making
life’s transitions easier.

Today, more than 73
years later, that same
spirit continues to
guide the business.

What began as a simple
idea came from recognizing
a need. After growing up
on a family farm and later
working in real estate,
Vincent saw that Lexington
lacked a dependable local
moving service. With
determination and an
entrepreneurial mindset,
he launched the company
with one truck and a 5,000
square foot warehouse.
Just two years later, the
company joined United

8 - April 2026

Van Lines, expanding its
ability to handle interstate
relocations and setting the
stage for long-term growth.

That early decision helped
shape the company’s future.
As Lexington expanded,

so did operations. By 1966,
the company had moved to
a 10-acre location, added
warehouse space and
increased its fleet to meet
rising demand. Today, the
fleet includes nearly 65
units dedicated to Vincent

Fister operations and close
to 150 across its parent
company’s three businesses.

Mike Fister, son of Vincent
and current CEO, has led
the company’s operational
growth after taking oversight
in 1975, credits his work
ethic to lessons learned long
before entering the business
world. “My work ethic was
heavily influenced by my
grandfather at a young age of
less than 10 years old,” Mike
said. “I worked on his farm
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as a young boy 10 hours a
day Monday through Friday
and a half day on Saturday.”

That upbringing instilled
values that continue to
shape the company’s culture
today. Mike still enjoys
tending to his farm, raising
crops and livestock and
sharing homegrown food
with family and friends.

The company now ranks as
the fourteenth hauling agent
for United Van Lines out of
more than 400 nationwide
and has maintained a BBB

___—___-l-.q—.—---——-.q-—-—-l-l—l.—--
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A+ accreditation since 1959.
Along the way, it has earned
five Circle of Excellence
awards and 22 President’s
Club Awards, along with
national recognition for its
drivers. Three drivers have
been honored with Driver
of the Year distinctions,
including the 2025 Logistics
Driver of the Year, an award
selected from thousands of
drivers across the country.

Despite the accolades,
leadership says the real focus
has always been people.

Anita Willoughby, president
of Fister Inc., has spent 37
years with the organization
and believes success starts
with the team. “Throughout
my 37 years at Vincent
Fister, I have found the key
to success is our people,”
Anita said. “Whether it’s
our leadership team, office
personnel, drivers, movers
or packers, every role
contributes to the ongoing
success. Building and
supporting a passionate,
forward-thinking team

will carry that success

into the future.”

That team-first mentality is
evident in how the company
approaches customers,
particularly during what
can be one of life’s most
stressful experiences.

The company operates
as a full-service local and
long-distance household
and commercial moving
and storage provider,
offering relocation
logistics designed to meet
a wide range of needs.
Leadership emphasizes
adaptability as one of its
strongest differentiators.

Bluegrass Real Producers - 9



It prides itself on creating
customized moving plans
based on budget, timeline
and how much assistance
a customer wants. Services
range from moving a

few pieces of furniture

to coordinating complex,
cross-country relocations.

Tyler Reliford, Moving
Consultant, has taken pride
in being the initial contact
point for 14 years and
believes in treating each
customer like family. “I
understand moving can be
stressful, but I want every
customer to feel comfortable
and confident throughout
the process,” Tyler said, “I
was raised to treat others the
way I want to be treated, and

10 - April 2026

that’s exactly how I approach
every move. I care for

each customer as if I were
moving my own family.”

The company also offers

a highly specialized full-
service option that is rarely
available in the industry.
With this approach, every
detail is handled by trained
professionals. Items are
packed at the origin,
transported and fully
unpacked at the destination
so the customer does not
have to lift a finger.

This flexibility allows
the company to support
homeowners, businesses
and real estate professionals
alike. For real estate agents,

66

THROUGHOUT MY 37
YEARS AT VINCENT FISTER,
| HAVE FOUND THE KEY TO
SUCCESS IS OUR PEOPLE.

the company provides what
it describes as a trusted
partner in an industry
where reliability matters.
In-person estimates

ensure accurate quotes

S0 customers pay exactly
what they are told, without
unexpected fees later.

Michael Collins, grandson of
Mike Fister, has been with
the company for almost

’»

5 years learning valuable
lessons from Mike and
Anita. “I started learning
the business by working
on the crew, packing and
moving customers all
across the state,” Michael
said. “After a summer in
the hot sun, I learned from
Anita in the accounting
department and became
the Accounting Manager
upon graduation from
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Transylvania.” He continues,
“Outside of accounting,

I am modernizing our
marketing approach,
focusing on building

strong relationships, and
creating new opportunities
to help us grow.”

Outside of work Michael
Collins enjoys golfing,
attending UK games, fishing,
and hunting. “I played golf
competitively growing

up, then in college at
Transylvania,” Michael said.
“A few weekends out of the
year, my grandfather and

I go striper fishing at Lake
Cumberland. Moments like
that away from work is what
I cherish the most, because I
know it won’t last forever.”
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Those moments reflect the
family-centered philosophy
that has defined the business
since its founding.

From one truck in 1953 to
a multi-company operation
with decades of combined
expertise, the company’s
journey has been powered
by consistency, trust and
relationships. More than
160 years of combined
management experience
now guide operations,
ensuring that while the
trucks, technology and
facilities have grown, the
mission remains the same.

Help people move
forward, one carefully
handled box at a time.

Simple Mortgage. Fewer Fees.
Lower Rates.” =

"Marcus was always willing to help. He was
always communicating every step of the way
and made the home buying process super
easy. He was confident and always helped
with possible offers on houses. Truly an
amazing worker and you guys are so

lucky to have him! We cannot thank

Marcus enough!” - Lauren

Marcus Beau Hundley
Loan Officer | NMLS# 2169498 .
859-321-5437 | 10140 Linn Station Rd | Louisville, KY StatCWIde Mortgage

Mhundley@statewidemortgage.com More than a loan.

THE FUTURE ISN'T WAITING

KRISTEN MOORE

859-547-6024
KRISTENM@ACHOSAHW.COM
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BOOK YOUR SHOOT TODAY!

« Commercial
+ Branding
o — ACHOSA * Individual

it Wwww.achosahw.com

DeiGratiaPhotography.com
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ON THE RISE

LOPETEGUI-PINEDA

“Commit your work to
the Lord, and your plans

will be established.”
- Proverbs 16:3, NIV

“I thought real estate was going to
be an easy job to get extra money,”
laughs Oxana Lopetegui-Pineda,
areal estate agent with Keller
Williams Commonwealth. “Nothing
could be further from the truth.”

After the kids grew out of the baby
stages, Oxana decided it was time
to create something of her own. She
opened a clothing boutique while
keeping her day job as a project
manager in the technology field.

“The clothing boutique wasn’t making
it,” she candidly comments. “We
needed extra money and I had to

find another way to make it work.”

She got her license in the fall of 2023
and was ready for the challenge. A
woman of character and faith, Oxana
was built for adversity. Born and raised
in Cuba, she and her family came to
the United States when she was 17. Her
husband was the entrepreneur of the
family, but Oxana was determined to
build something lasting in real estate.

As she committed her plans to the
Lord, she soared like never before.
Real estate became her foundation and
the ticket to a bright financial future.

WRITTEN BY ELIZABETH MCCABE

“It’s been awesome,” she smiles. “I
genuinely love real estate.” Although
money is what catapulted her into real
estate, she knows that relationships with
the humans she serves keep her in the
business. “That’s really truly what drives
me,” she says. “I like learning what other
people’s goals are and what they inspire
to do. I help them navigate that.” That

is rewarding and fulfilling for her.

What words motivate her? “I trust
you.” Pure and simple. “Those are

the best words I hear from a client,”
she says. “That means I have really
fulfilled their expectations.” She’s also
rewarded in five star reviews. Seeing
how grateful her clients are is priceless.

Real estate isn’t all rainbows and
unicorns. “Getting your license is the
easy part,” Oxana points out. The
hardest part? “How are you going to
generate business?” she asks. Getting
referrals and recommendations can
be challenging in the early years.

With no money to buy leads early on,
Oxana relied on what she did have:
time, discipline, and determination.
She cold-called relentlessly, investing
in coaching and learning how to
push through rejection. In short,

she learned how to focus.

“There’s a lot of ‘no,” she

admits. “But every no keeps
me going until I get to yes.”

Bluegrass Real Producers - 15



Her hard work paid off. She built her
business without purchasing leads
and had a strong year fueled entirely
by hustle and consistency. In 2025,
she’s continuing lead generation
while shifting her focus toward
social media, aiming to showcase her
personality, her humor, and what

it’s really like to work with her.

“I want people to see who I am,” she
says. “I try to make my videos fun and
authentic.” They resonate with others.
People appreciate her transparency.

She’s also realistic about the
unpredictability of the business.

“Not every transaction goes the

same way. You have to adapt and
adjust,” she says. Let’s be honest.
Navigating difficult personalities,
managing expectations, and handling
curveballs are all part of the job.

Fortunately, Oxana is up for the
challenge. “It’s a very lonely
industry,” Oxana adds. “You have
to figure out a lot on your own.”

Oxana’s goals are ambitious and
clear: serving 20 families in 2025

and aiming to double that to 40
families in 2026. But production alone
doesn’t define success for her.

“My clients’ needs come first,
regardless of what that means for
my pocket,” she says. “The only thing
that matters is their agenda.”

Her commitment doesn’t end at the
closing table. It’s all about connections.
Oxana stays in close contact long
after the transaction, reaching out on
birthdays, anniversaries, holidays,
and through thoughtful pop-bys and
giveaways. Consider that her follow-
through. She even sends clients their
closing disclosures the following
year to help with tax preparation,
something they deeply appreciate.

“I want them to know the value of
my service doesn’t end once the deal
is done,” she says. If clients need a
roofer, plumber, or trusted vendor,
she wants to be their first call.
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My clients’

needs come first,
regardless of what
that means for my
pocket. The only
thing that macters
is their agcnda.”

Time blocking, systems, and discipline
are what keep everything running.
She believes in coaching and credits
her Keller Williams program and her
coach, whom she jokes is “also my
therapist,” for helping her see her
business from the outside in. Her next
goal? Hiring an executive assistant

to support her growing workload.

At the center of it all is faith. Oxana was
baptized last year and leans heavily

on prayer, structure, and belief. “I

say ‘faith it until you make it,” she
laughs. “That’s the version I lean on.”

Family is her anchor. Married for 14
years, she and her husband are raising
two boys with intention and teamwork.

“We’re a planning family,” she says. “We

have goals we work toward together.”

Despite a demanding schedule, she
makes it a priority to be present.
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“We’re busy, but I never feel
like my kids are neglected.”

Relaxation doesn’t come easily, but
training does. Oxana starts her day at 4
a.m. and is at the gym by 5 a.m. with no
phone calls, no distractions. “That’s my
time,” she says. “It helps me let go of the
negative and feel strong and healthy.”

How does she do it all?

“I don’t know,” she says honestly. “I'm
a Christian. I trust God. I focus on

the humans I serve and I stay laser
focus on the goals.” As she puts God
first, everything else falls into place.

For Oxana, real estate was the answer to
her prayers. She found her calling and
future in real estate. What will happen
next? 2026 looks bright for this real
estate agent. With her commitment to
her clients, her relationship with Christ,
and her hustle, anything is possible.
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All that’s important, |

‘moved and transported:.

'FROM HERE.TO THERE ,

WITH EXQUISITE CARE

The Premier Movers of the Bluegrass

Partner with the only 5-star moving
team in the state!

PARTIRER
—

859.893.2602 « FromHereToThereKY.com
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“ Cluser to What Matters

Construction Loans = Lot Loans + Land Loans - Home Loans

When your client's goal is to get Closer to What Matters®, we're ready to help them get started.
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MICHELLE

March 2015, Michelle Gunter stepped

into real estate with a clear vision and
an unmatched work ethic. Eleven years later, she
stands as the Founder and Broker of Bluegrass Home
Group, one of the Lexington area’s most respected
boutique brokerages built not just on transactions,
but on results, resilience, and relationships.

From the beginning, Michelle’s trajectory was
anything but ordinary. Within her first 12 months of
being licensed, she became a top-producing agent a
milestone many agents spend years trying to reach.
That early momentum set the tone for a career
defined by consistency and performance. Since 2016,
she has ranked among the Top 100 agents in her MLS
year after year and has received multiple top-agent
recognitions from national real estate platforms.
Her expertise even earned her a feature on an
episode of HGTV, further solidifying her presence as
a trusted real estate authority in Central Kentucky.

But accolades only tell part of the story.

Michelle’s path to real estate began long before she
ever listed a home. At just 19 years old, she was
managing hotels, an intense customer-focused role
that demanded leadership, quick thinking, and
composure under pressure. She later transitioned
into travel logistics management, overseeing complex
coordination efforts until 2015. Both industries
operate at a relentless pace, 24 hours a day, 365 days a

year. That environment shaped her adaptability and
sharpened her problem-solving skills tools she now
relies on daily in an ever-changing housing market.

“I knew at 19 that I wanted to work in a fast-paced,
people-centered environment,” Michelle says.
“Real estate ultimately became the perfect fit.”

Her entrepreneurial instincts quickly emerged.
What began as a solo real estate career soon evolved
into building a team. By March 2020, she officially
launched Bluegrass Home Group as an independent
brokerage. Her vision was clear: create a firm

that elevates both client experience and agent
support beyond the traditional brokerage model.

Unlike many firms that measure success by the
number of agents under their banner, Michelle
measures it differently by production and
performance. “Success is not about how many agents
you have,” she explains. “It’s about how successful
they are.” The brokerage provides full administrative
support, comparable to having a personal assistant,
along with lead opportunities that allow agents

to focus on client relationships and closing deals.
The result? An impressive close rate per agent

and a culture centered on strategic execution.

Michelle also brings something to the table that
many agents cannot claim firsthand investment
experience. In addition to selling real estate, she
has personally owned rental properties, an Airbnb,
and retail commercial property. That real-world
perspective gives her clients an added layer of
insight when navigating investment opportunities.

Over the course of her career, she has navigated
market shifts, economic fluctuations, changes in
consumer confidence, and interest rate volatility.
Real estate, as she notes, is deeply tied to the
broader economy. Surviving and thriving in this
business requires resilience. Michelle credits
her success to work ethic and determination.
She describes herself as solution-oriented,
someone who is committed to finding a way
forward no matter how complex the situation.




For her, success goes beyond numbers.
“Success means consistently showing
up, solving problems, and making a
meaningful impact on people’s lives,”
she says. It’s a philosophy that extends
to both her clients and her agents.
Whether helping a buyer purchase a
home they once believed was out of
reach or mentoring an agent as they
grow into their full potential, Michelle
finds fulfillment in watching others
achieve what once seemed impossible.

Outside the office, Michelle’s proudest

role is being a mother. As a single mom to

two daughters, ages 19 and 16, she considers

them her greatest accomplishment and her
biggest motivation. While she openly shares

that she wishes she had worked fewer hours
when they were younger a reminder that time is
irreplaceable that reflection has only strengthened
her commitment to balance and perspective today.

When she isn’t leading her brokerage, Michelle finds
joy in music, travel, and spending time outdoors
passions that keep her grounded and inspired

amid the demands of a high-performance career.

Looking ahead, she hopes to see more collaboration
and mentorship within the real estate industry.

She believes that when agents are better

supported and better educated, clients

ultimately benefit raising the

standard for everyone involved.

At its core, Michelle’s philosophy is
simple but powerful: real estate
isn’t just about transactions.

It’s about people’s lives, their
investments, their families, and
their futures. It’s a responsibility
she does not take lightly.

Built on grit, discipline, and

an unwavering commitment

to solutions, Michelle Gunter’s
career is proof that sustained
success isn’t accidental, it’s
intentional. And through Bluegrass
Home Group, she’s ensuring that
both her clients and her agents

have the structure, strategy, and
support to succeed for years to come.

SUCCESS MEANS
CONSISTENTLY
SHOWING UP, SOLVING
PROBLEMS, AND MAKING
A MEANINGFUL IMPACT
ON PEOPLE’S LIVES.
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BY THE
NUMBERS

HERES WHAT THE TOP 300 AGENTS IN
THE BLUEGRASS SOLD IN 2025

$3,670,000,000

SALES VOLUME

9,600

TOTAL TRANSACTIONS

$12,200,000

AVERAGE SALES VOLUME PER AGENT

32

AVERAGE TRANSACTIONS PER AGENT

)

Rusty and Rachel
Underwood

PHOTOS BY RENEE HENSLEY PHOTOGRAPHY

riven, committed and

passionate, Rusty and Rachel

Underwood are a husband-
and-wife team making a lasting impact
on Kentucky’s real estate market. With
a combined 17 years of experience,
they’ve built a business rooted in

service, relationships and a shared
vision for growth.

Rusty Underwood, owner and CEO

of Christie’s International Real Estate
Bluegrass, developed his understanding
of real estate early in life. Raised in a

COVER REWIND

family of builders in Central Kentucky,
he gained firsthand knowledge of
construction before earning his real
estate license at the encouragement
of mentor Richard Flora. He quickly
discovered a passion for the industry,
energized by the lifelong relationships
he built with clients.

Originally from the Detroit area, Rachel
moved to Kentucky in 2008 to attend the
University of Kentucky. After graduation,
she built a successful career with
Tempur Sealy, specializing in human
resources and employee engagement.
Four years ago, she transitioned into real
estate, and two years ago she and Rusty
launched their brokerage. For Rachel,
helping clients achieve financial success
is a daily motivation.

Both are deeply engaged in industry
leadership. Rusty was named
REALTOR® of the Year in 2023 and
previously served as President of
Bluegrass REALTORS®. Rachel serves as
Vice Chair of the REALTOR® Community
Housing Foundation and supports
several local initiatives.

As they celebrate their two-year
anniversary, the Underwoods credit
their success to collaboration, strong
branding and a commitment to their
60-plus agents. Above all, they remain
focused on relationships, community
impact and raising the standard of real
estate across Kentucky.
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Visit BlueMoonEstateSales.com
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We get homes market-ready in just one week. Call us today.

BLUE MOON OF LEXINGTON
(859) 523-3483




