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Some gifts are opened… and forgotten. Others become part of a 
home, a story, a legacy. Cutco gifts fall into the second category. 

Handcrafted in the USA and backed by a Forever Guarantee, 
Cutco isn’t just a knife—it’s an everyday reminder of quality, 
thoughtfulness, and care. Whether it’s a wedding, closing gift, 

milestone birthday, or client thank-you, Cutco turns meaningful 
moments into lasting impressions. Long after the wrapping paper 
is gone, your gift is still on the counter, still in use, and still being 

appreciated—every single day.
 

Devin Gilliam
Gifting Professional

(334) 544-9758
knivesbydevin@gmail.com

Philip Tice
Gifting Professional
(256) 404-8526

philip@philiptice.com
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(205) 296-9217

mashburnplbg@yahoo.com 

Don't let your 
clients' money go 
down the drain.

Call Mashburn 
Plumbing for a 
comprehensive 

plumbing inspection 
by a professional.
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

“CHECK OUT OUR 
NEW SPONSORS!”
Cutco Gifting Professional
(256) 404-8526

“THANK YOU TO OUR 
RENEWING SPONSORS!”
Video Visions Media Marketing
(205) 621-0940
www.videovisionsmm.com

BANKING &  
MORTGAGE LENDING
SouthPoint Bank The 
Petrusson Mortgage Team
Justin Petrusson
(205) 470-8000
mortgagesbyjustin.com

FOUNDATION REPAIR 
AND ENGINEERING
Alabama Professional Services
Jordan Erwin
(205) 532-3577
alabamaprofessional.com

HANDYMAN/HOME REPAIR
ACE Handyman Services
Steve Hartman
(205) 446-1225
AceHandymanServices.com

HEALTH MARKETS
Karen Morse Insurance Agency
Karen Morse
(256) 426-0368
healthmarkets.com/kmorse

HEALTH/WELLNESS
OsteoStrong Birmingham
(205) 394-1756
www.OsteoStrong 
Birmingham.com

HEATING & COOLING
Veterans Heating & Cooling
Brian Green
(205) 535-5533
veteranshvacal.com

HOME &  
PROPERTY INSPECTIONS
Ally Property Inspections
Meredith Jones
(205) 790-4291
allypropertyinspections.com

Cotten Home Inspections
Chris Cotten
(205) 213-1821
cottenhomeinspections.com

HOME WARRANTY
2-10 Home Buyers Warranty
256-777-8306
www.2-10.com/bbell

INSURANCE AGENCY
Alfa Insurance - The Vail Agency
Jacob Vail
(205) 837-5179
thevailagency.com/

Lambert Agency Insurance
Ashley Lambert
205-454-2215
lambertagency.com

MORTGAGE
Redmont Home Loans, A 
Leader One Company
Scott Moulton
(205) 999-8217
Scott.Moulton.Leader1.com

MOVERS
Crocker Moving Services
(770) 855-0580

Two Men and a Truck
(205) 616-4573

PEST & TERMITE CONTROL
Priority Pest and Termite
Justin Russell
(205) 675-7147
prioritypestandtermite.com

PLUMBING
Mashburn Plumbing
(205) 917-0753

PRESSURE WASH/ SOFT WASH
Driveway Washing
(205) 915-0646
drivewaywashing.com

PRINTING, SIGNS, & 
PROMOTIONAL MATERIALS
Kopri Signs & Graphics
(205) 903-1642
kopripromotions.com

RESIDENTIAL MORTGAGE
Laird Lending Team - Powered 
By Canopy Mortgage
(205) 807-1877
canopymortgage.com/lo/
mattlaird

Stockton Mortgage
Craig Jemison
(205) 516-0751
Stockton.com

RESIDENTIAL 
MORTGAGE LENDER
Adam Snable Mortgage Team
(205) 370-9231
guildmortgage.com/adamsnable

TRAVEL AGENCY
Travelmation
Sarah Cook
(205) 470-5353
travelmation.net/sarahcook

Satisfaction Guaranteed  •  24/7 HVAC Service

SCAN TO REQUEST
A FREE QUOTE

T R U S T E D  E X P E R T I S E  F O R
Y O U R  C L I E N T S '  C O M F O R T

Your Dependable HVAC Partner
for Real Estate Success

INSTALLATION
REPAIR  •  AIR QUALITY

Brian Green,
Owner

(205) 535-5533
VETERANSHVACAL.COM

UNITED STATES
AIR FORCE VETERAN

AL#21006

Adam Snable | Branch Manager | (205) 370-9231
2700 Hwy 280, Suite 290 E | Mountain Brook, AL  35223 | NMLS #203825
Guild Mortgage Company | NMLS ID #3274 | asnable@guildmortgage.net

Don't Leave Anything to Chance
Choose a lender partner  you can rely on.

SARAH COOK
(205) 470-5353

WHERE WOULD YOU
LIKE TO GO IN

2026?
Spring Break is just around the 
corner and summer will be here 
before we know it! Reach out 
today and let's start planning 

your 2026 travel!

Ready to start planning? Scan here:

• Cruises
• All-inclusives
• Theme Parks
• Graduation Trips
• Family Reunions
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Local & Independent Agency | Client Focused | Competitive Rates

Your peace of mind
is our promise—protected
today, secured tomorrow.

205.871.9101
LambertAgency.com

SCAN
for more
information!

Meet
The

Team
Genny Williams
Owner/Publisher

Madeline Williams 
Relationship & Event Manager

Nick Ingrisani 
Writer

Katherine Fondren 
Editor & Ad Strategist

Elizabeth McCabe 
Writer

Phillip J. Pritchard
Videographer

Frank Carnaggio 
Photographer

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but 
remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Birmingham / Near Colonnade
4851 Cahaba River Rd, Ste 121
Birmingham, AL 35243
205-203-8755
cahabariver@osteostrong.me

Hoover
5884 Elsie Road
Hoover, AL 35244
205-593-4214
hoover@osteostrong.me

Finally: a natural way to strengthen your 
bone density while also strengthening 
joints, tendons, and ligaments which helps 
with knee pain, back pain, agility, and 
balance. Try OsteoStrong today, and 
experience The Ultimate BioHack.

Beyond the Mortgage, 
We’re Invested in 
Your Success!

Matt Laird
Branch Manager
205-807-1877
NMLS# 1040852 | AL License #61748
Laird Lending Team, Powered by Canopy Mortgage

Conventional, FHA, USDA, VA, and 
Self-employed Residential Loans

Canopy Mortgage, LLC | 360 Technology Court, Suite 200 Lindon, UT 
84042 | 877-426-5500 | NMLS Consumer Access #:1359687. All loans 
subject to credit and property approval.

THE  UL T IMATE  B IOHAC K

B O N E S | S T R E N G T H | B A L A N C E
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ongratulations 
on making the 
Birmingham Real 

Producers 2026 Top 300 Agent 
list! The list is based on 2025 
sales according to the MLS, 
and as part of this exclusive 
community of the top real estate 
agents in Birmingham, the top 
300 agents will receive the 
magazine each month and be 
able to attend our exclusive 
events for agents and RP 
preferred partners in the city. 

As part of the top 300 
agents in Birmingham, you 
will also have your own 

badge to use however you’d 
like to show that you’ve 
made it a part of the Real 
Producers community.

Missing your badge?  
Reach out to 
genny.williams@n2co.com. 

Our vetted RP preferred 
partners also have a badge 
so that agents can look for it 
and know they are working 
with the best of the best 
businesses in Birmingham. 

We can’t wait to celebrate 
your success in 2026!

CONGRATULATIONS ON MAKING THE LIST!

Birmingham Real 
Producers Top 300 Agents

BIRMINGHAM

BY THE 
NUMBERS

2026

HERE’S WHAT AGENTS  

SOLD IN 2025

18,946

TOTAL  
TRANSACTIONS

44

17
$350,416MEDIAN DAYS ON 

THE MARKET

AVERAGE 
SALES 
PRICE

MEDIAN 
SALES PRICE

$285,000

$6,638,984,399

TOTAL 
SALES 

VOLUME

AVERAGE DAYS ON 
THE MARKET

Brian Bell
ACCOUNT EXECUTIVE
256.777.8306 | bbell@2-10.com

ENROLL:
2-10.com/bbell | 720.531.6723

Coverage
your clients deserve

✓ COMPREHENSIVE. ✓ FLEXIBLE. ✓ CONVENIENT.

Add the industry-leading 2-10 HBW
Home Warranty Service Agreement

to your happy home tool kit.

Driveway Pressure
Washing

FIRST IMPRESSIONS ARE 
EVERYTHING

Call or text Cody Brownson 
205-915-0646
Cody@DrivewayWashing.com
DrivewayWashing.com

WE USE LIFTS TO CLEAN ALL OF YOUR HIGH PLACES!

10 Years Experience • Residential & Commercial • We Clean ANY Exterior Surface!

Curb appeal closes deals, so call Driveway Pressure Washing 
today and make your listing shine like new!

Justin Petrusson, VP – Mortgage Banker
C: 205.470.8000 | MortgagesByJustin.com
jpetrusson@southpoint.bank | NMLS#: 351335

3501 Grandview Parkway, Birmingham

MAKE IT A POINT
to Partner With Birmingham's

Home Loan Expert!

Local Operations • High Level of Expertise
Personalized Service
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PARTNER SPOTLIGHT

Eric Crocker saw that chaos 
up close. He knew there had 
to be a better way. In 2016, 
after years of working in 
skilled trades and within the 
moving industry, this veteran 
decided to build something 
different. Not bigger for 
the sake of being bigger. 
Better. That decision became 
Crocker Moving Services, a 
Birmingham-based company 
built on the belief: If you’re 
going to move someone’s life 
from one place to another, 
you better do it right.

Crocker Moving Services 
operates with licensed, 
insured crews and 
background-checked 
employees. Branded 
trucks are a regular 
sight across the region, 
with additional vehicles 
brought in as needed to 
handle growing demand.

More importantly, 
Eric built the business 
around transparency.

“If you are looking for the 
cheapest mover possible, 
we are probably not your 
company,” he says. Instead 
of lowball estimates that 
climb once the truck is 
loaded—a tactic some 
moving companies use—
Eric’s idea is simple: Estimate 
honestly, and if the final 
cost comes in lower, the 
customer walks away happy.

“If we tell you that it’s 
$5,000 to get moved 

and then it’s $4,000, 
we have a super happy 
customer,” he explains.

The company offers a 
full range of services 
designed to remove the 
stress from moving day. 
For some customers, that 
means full-service moves 
where the Crocker team 
handles everything, from 
packing and inventory to 
transportation and storage.

“You hire us and you don’t 
have to lift a single piece 
of furniture,” Eric says.

Other clients opt for more 
streamlined services, 
including express moves 
or partial packing. Unlike 
many national van lines 
that consolidate multiple 
households onto a single 
truck, Crocker Moving 
dedicates trucks to one 
customer at a time. That 
approach gives families 
peace of mind that their 
belongings aren’t getting 
shuffled between stops 
across multiple cities.
Beyond traditional 
moves, Crocker also offers 
“white glove” final-mile 
delivery, partnering 
with mattress, furniture, 
and cabinet companies 
to deliver products 
throughout Alabama.

A Dedicated Team 
Eric is quick to point out his 
team. “I’ve got good people 
around me,” he proudly says.

Moving is one of life’s most stressful 
events. Boxes everywhere. Timelines that 

never seem to line up. Closing dates 
that shift at the last minute. And the 

uncomfortable reality that you’re trusting 
strangers with everything you own.

CROCKER
MOVING SERVICES

Expect The Best!
WRITTEN BY ELIZABETH MCCABE  ••  PHOTOS BY VIEWTOPIA PICTURES
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Contact Them Today! 

crockermovingservices.com  

(205) 448-8505 

CONTACT

US!

Eric is joined by his operations 
manager, Anthony Boyd, also 
a veteran. Marketing Director 
Leonard Austin is also an 
asset to the company. With 
more than three decades 
in marketing and sales and 
24 years in the insurance 
industry, Leonard knows 
how to build organizations 
from the inside out. “That’s 
why I’ve enjoyed working 
with Eric and helping build 
the company,” he says. 
“Having the right people in 
the right places is crucial 
to a company’s success.”

He met Eric while working 
in the container storage 
industry and quickly 
recognized something special. 

“Eric is what my father would 
have called a go-getter,” 
Leonard says. Eventually,
Leonard joined Crocker 
Moving Services in 2019. 
Within months, the company 
was growing rapidly. 
Since then, the team has 
added multiple branded 
trucks and expanded its 
presence across television, 
radio, billboards, and the 
real estate community.

“My job is to make the 
phones ring,” says Leonard.

One of the ways he does 
that is by offering free 
three-hour continuing 
education classes for real 
estate agents approved 

through the Alabama 
Real Estate Commission. 
Crocker Moving sponsors the 
food and hosts the classes 
directly in brokerage offices, 
building relationships 
with agents while sharing 
insights about recruiting, 
leadership, and business 
development. That hands-
on leadership has helped 
Crocker Moving Services 
reach a major milestone: 
nearly $2.2 million in 
revenue in 2025, with an 
average job under $1,700.

Going Above and Beyond 
When it comes to going the 
extra mile, Crocker Moving 
Services does (literally). The 
jobs themselves sometimes 

“ONE OF OUR CORE 
VALUES IS TREATING 
EVERYONE THE WAY WE 
WANT TO BE TREATED.”

go far beyond Alabama. 
In one memorable move, 
Eric and a driver flew to 
San Francisco, packed an 
apartment themselves, 
loaded a rental truck, and 
drove the entire shipment 
back to Birmingham.

Another upcoming job 
will send the team all the 
way to Montana. Still, 
Eric believes the heart of 
the business is local.

“I have lived here for a 
while,” he says. “This isn’t 
a private equity company 
buying up businesses.”

Instead, it’s a company built 
around a simple belief. “One 
of our core values is treating 
everyone the way we want 
to be treated,” Eric says. 
“With kindness, respect, 
and dignity. Whether it’s a 
trailer or a million-dollar 
mansion.” They are elevating 
the moving industry 
with professionalism, 
putting people first, and 
exceeding expectations 
from start to finish.

If you want the best, contact 
Crocker Moving Services. 
As their slogan goes, “We’re 
A Different Kind of Moving 
Company.” Experience that 
difference for yourself!
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Your Partner for Residential & Commercial Inspections
WE'RE HERE TO HELP YOU CLOSE THE DEAL FAST!

CHI is the home of FLAT FEE INSPECTIONS. 
The fee is $380 on ALL inspections for homes under 
3,000 square feet. All homes 3,000 + square feet will 
be priced at the normal inspection rate.

Chris Cotten 
Founder & President of 
Cotten Home Inspections Inc.

CottenHomeInspections.com

205.213.1821

The smarter way to shop...
• Health 
• Medicare
• Life Insurance
• Supplemental
• Long-Term Care
• Retirement

Karen Morse
Licensed Insurance Agent

(205) 201-4972
Kmorse@healthmarkets.com@HealthMarkets.com
7001 Crestwood Blvd.  Ste 610,  Birmingham, AL 
35210

Call today for your free quote!

(205) 201-4972

©2024 HealthMarkets  50712-HM-0324

HealthMarkets Insurance Agency, Inc. is licensed as an insurance agency nationwide except in  MA. Not all agents are licensed to sell all products. Service and product 
availability varies  by  state. Sales agents may be compensated based on enrollment. No obligation to  enroll. 

 

205.235.5858
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A Legacy 
Built on 

Relationships  
& Integrity

Watkins
WRITTEN BY NICK INGRISANI 

PHOTOS BY CARNAGGIO PHOTOGRAPHY 

BROKER SPOTLIGHT

EILEENWatkins Eileen Watkins is the fourth generation of her family working in the real 
estate industry. Her family owned a real estate company, and her father was 
an interior designer who instilled in her a deep appreciation for homes. But 
even with that foundation, her path to becoming one of Birmingham’s most 

respected managing brokers was anything but a straight line.

Eileen was born in Birmingham 
and spent her formative years in 
Athens, Alabama, before returning to 
Birmingham after high school. She went 
on to attend the University of Alabama 
Birmingham, and later worked in sales, 
selling granite countertops and tile.

Her decision to switch to real estate 
came unexpectedly. After her father 
passed away, she was helping manage 
his antique store when a chance 
conversation sparked her career shift.

“The owner of a local real estate 
company came into the store inquiring 
about a chair. After negotiating an 
additional floor lamp, he asked me if 
I ever thought about real estate and 
that’s how it all got started. At that 
time, I’d never bought or sold a house; 
I wasn’t married, didn’t have children, 
and was just trying to build something 
for myself. It was just a natural fit. After 
being in the business for almost 30 
years now, real estate is part of who I 
am. It’s in my blood.”

From day one, Eileen brought something 
to the business that can’t be taught: 
empathy. She has always understood 
that real estate is rarely just about 
property. It is about life’s biggest 
transitions: marriages and divorces, 
growing families and quiet losses. Being 

a people person wasn’t just a trait; it was 
the foundation of how she served clients 
and, later, agents.

After she got married and began having 
children, her professional purpose 
deepened. The “why” that had once 
been about personal ambition evolved 
into something more meaningful. 

Now, nearly 30 years into the business, 
Eileen describes real estate as simply 
part of who she is. Her family is her 
greatest motivation, and that shift in 
perspective sharpened everything 
about the way she leads.

“My family is my greatest ‘why’. 
Through all changes in the real estate 
industry, I lead with what I feel is a 
deep understanding of just how much 
this business affects the families we 
serve. I love helping my agents and their 
families grow with their careers.”

After years of successfully selling homes, 
she felt the pull toward something more. 
She had always wanted to help fellow 
agents succeed — she believed firmly 
that success breeds success — and she 
began to envision a branch office in 
Chelsea that she could build and lead.

She took the idea to RealtySouth’s CEO 
and COO, presented her case, and they 
said yes. The Chelsea branch opened, 
and Eileen had the platform she had 
long envisioned.

“I’m very thankful to RealtySouth for 
giving me this opportunity to make a 
dream come true. I wanted this Chelsea 
office for ~10 years. It’s good to have 
short and long-term goals. I really 
worked hard for this.”

My family is my greatest 
‘why’. Through all 

changes in the real estate 
industry, I lead with 
what I feel is a deep 

understanding of just 
how much this business 
affects the families we 

serve. I love helping my 
agents and their families 
grow with their careers.”
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A year in, RealtySouth asked her to 
take on the managing broker role at the 
Acton Road Vestavia Branch office as 
well. Today, Eileen oversees 150 agents 
across both locations, and together, 
those offices move nearly $400 million 
in combined annual sales volume. 

Eileen is also a licensed real estate 
instructor and taught post-license 
courses for RealtySouth for three 
and a half years, a role that reflects 
how seriously she takes agent 
development. As a non-selling broker, 
her entire focus is on the people she 
leads. And that focus is intentional 
and deeply personal.

Eileen is known among her agents as 
a straight shooter—someone who will 
celebrate wins loudly and have honest 
conversations without hesitation. She 
measures success not by how many 
agents are in the room, but by the 
strength of the people who are. 

has also been intentional about 
investing in herself, picking 
up new hobbies and exploring 
different interests, even the ones 
she admits she isn’t very good 
at. She approaches it all with the 
same spirit she brings to her work: 
open, curious, and fully present.

Nearly three decades in, Eileen 
is still exactly where she wants 
to be—not because the road was 
easy, but because she built it with 
purpose at every turn. From a chance 
conversation in an antique store to 
managing two elite offices producing 
nearly $400 million a year, her story 
is one of clarity, grit, and a genuine 
love for the people this business is 
really about.

“Core values are what matter most, 
truly. The discipline, the relationships… 
doing things the right way. That’s the 
legacy I want to leave behind.”

“I want to continue to build a culture 
rooted in relationships and integrity; 
a place where agents can grow and 
it’s not just about their production, 
but their confidence, their character, 
sustainable careers, their reputation… 
it matters to me. I would say I’m very 
passionate about it. I love my job.”

What she has built feels less like a 
brokerage and more like a family. 
Collaboration over competition is 
not a slogan—it’s their operating 
principle. Agents hold each other 
accountable and lift each other up. 
Eileen leads with both challenge 
and care, pushing her agents toward 
long-term impact while making 
room for mental health, humor, and 
the human side of the business.

Outside of work, Eileen is primarily 
focused on her family and her 
grandson who recently turned 
nine months old. This year, she 

I want to continue to 
build a culture rooted 
in relationships and 

integrity; a place where 
agents can grow and 

it’s not just about 
their production, but 
their confidence, their 
character, sustainable 

careers, their reputation… 
it matters to me.”

PHOTO 

PROVIDED BY 

EILEEN WATKINS
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Brooke Gann, John Hale, Nancy Hale, 
Tracy Murphy, Annabelle Robinson, 
Sarah Turner, and Jaye Watts

Magnificent Seven

WRITTEN BY 

ELIZABETH MCCABE  

PHOTOS BY 

CARNAGGIO 

PHOTOGRAPHY 

COVER STORY

Behind every beautiful home is a story. 
Not just of blueprints and lumber, but 
of people, professionals who guide, 
encourage, and sometimes calm the 
nerves of families making one of the 
biggest decisions of their lives.

At Signature Homes, that story 
belongs to a remarkable group of 
seven individuals whose combined 
experience, heart, and expertise shape 
some of Birmingham’s most vibrant 
communities. Working across Bradbury 
at Blackridge, Glasscott at Ross Bridge, 
and Everlee, this team brings together 
decades of real estate knowledge 
with a shared commitment to serving 
homeowners first.

Known internally as part of the 
Signature sales team, they operate 
more like a family than a traditional 
sales force. Tracy Murphy and Brooke 
Gann anchor one side of the team in 
new construction sales. Nancy Hale, 
Sarah Turner, and John Hale represent 
the growing Primrose at Everlee 

community. Annabelle Robinson and 
Jaye Watts serve the non, non-age-
restricted sections of Everlee, including 
Everlee Village Center and Sage Park.

Together, they form a collaborative 
group that proves great communities 
don’t just happen. They are built 
thoughtfully, intentionally, and with 
people at the center.

A Team Built for Homebuilding 
For Tracy Murphy, real estate is about 
helping people step into the next chapter 
of their lives.

“Our mission is to bring together design, 
construction, and real estate expertise 
to create high-quality homes and 
vibrant communities while delivering 
an exceptional experience for every 
homeowner,” Tracy explains.

Tracy has spent 14 years with Signature 
Homes and believes the company’s 
strength lies in its integrated approach. 
Sales agents collaborate closely with 
builders, designers, project managers, 
warranty supervisors, and quality 
assurance specialists.

“Our team is more than just the two of 
us,” Tracy says of her partnership with 
Brooke Gann. “We have a community 
team that is led by Sam Russell, builder, 

“A house is made of walls and 
beams; a home is built with love and 

dreams.” — Ralph Waldo Emerson

of Signature Homes

the 

Brooke Gann and Tracy Murphy

OUR MISSION IS TO BRING TOGETHER DESIGN, CONSTRUCTION, AND REAL ESTATE 

EXPERTISE TO CREATE HIGH-QUALITY HOMES AND VIBRANT COMMUNITIES WHILE 

DELIVERING AN EXCEPTIONAL EXPERIENCE FOR EVERY HOMEOWNER
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Our culture is built 
around serving the 
homeowner first.  

It’s not about 
quick transactions, 
it’s about building 
relationships.”

and the team is comprised of a handful 
of builders, a designer, a project 
manager, a warranty supervisor, and a 
quality assurance specialist.”

That coordination allows buyers to 
move through the building process with 
clarity and confidence.

“Our fully integrated team delivers a 
seamless homebuilding experience 
from concept to closing,” Tracy says. 
“We guide homeowners through every 
step of the process with transparency, 
expertise and personalized support.”

But what truly defines the team  
is culture.

“Our culture is built around serving 
the homeowner first,” Tracy says. “It’s 
not about quick transactions, it’s about 
building relationships.”

Brooke Gann: Relationships First 
Few people embody that philosophy 
more fully than Brooke Gann. 
With 22 years in real estate and 
17 years working with Signature 
Homes, Brooke’s career began with 
a simple piece of advice. “I worked 
for Bill Hallbrooks, closing attorney, 
where I met my good friend, Johnny 
Montgomery,” Brooke recalls. “I’ll never 
forget the day he said, ‘You need to get 
your real estate license!’”

Today, helping families find the right 
home remains the driving force behind 
her work.

“Helping families find their home and 
forming real friendships along the way 
is what makes me passionate about real 
estate,” Brooke says. 

Her guiding philosophy is simple: 
“Listen more than you talk, treat 
everyone like family, and always put 
relationships before transactions.”

Outside of work, family remains her 
greatest accomplishment. Brooke and 
her husband Doug have been married 

for 31 years. Their children—Macy, Kate, 
and Tripp—keep life busy and joyful, 
with weddings and grandchildren on 
the horizon. When she’s not working 
with buyers, Brooke enjoys time at the 
family’s second home at Lake Martin.

A Mother–Son Team 
In Primrose at Everlee, real estate is 
truly a family affair. Nancy Hale and 
her son, John Hale, now work together 
helping buyers find homes in the 
vibrant 55+ community.

Nancy entered real estate nine years ago 
after a career that might surprise many 
of her clients.

“I am an RN but had an interest in 
renovating homes,” Nancy explains. 
“This led to getting my license and 
listing homes for friends, and I realized 
that I could continue to care for people 
but in a different way and combine 
those interests.”

Before that, Nancy worked as an ICU 
nurse, a role that shaped the way she 
serves clients today. “Be an active 
listener,” Nancy says when asked about 
the best advice she’s received. “Ask 
questions to better understand what is 
important to your customer.”

Nancy helped launch Hoover’s first 
adult-exclusive neighborhood alongside 
Sarah Turner seven years ago. When 
Primrose opened in November 2024, 
the team expanded again, this time 
welcoming John. 

Nancy’s greatest accomplishment in 
her career may come as a surprise. 
“Welcoming John to our team,” she says. 
“It’s a huge honor to work alongside him 
and watch as he develops his own skill 
set when serving customers. They love 
him, and it’s evident that he cares deeply 
for every customer that he encounters.”

For John, the path into real estate was 
equally clear. When asked what led 
him into the business, his answer is 
immediate. “My mom! She started 
working at Signature, and after seeing 
how much fun she was having, I knew I 
had to get involved somehow.”

Before becoming an agent, John worked 
as a sales assistant while attending 
Huntingdon College. “There is no better 
feeling than helping someone find their 
dream home and then hearing that they 
have loved living there,” John says.

Sarah Turner: Serving  
Life’s Milestones
Sarah Turner understands that moving 
often marks a major life transition.
“I LOVE helping others,” Sarah says. “If 
someone is moving, it usually reflects 
a major milestone, such as downsizing, 
moving closer to family, job relocation, 
family changes.”

Sarah has spent 17 years with 
Signature Homes, serving in roles 
ranging from design and marketing to 
sales. Primrose at Everlee reflects that 
service-oriented philosophy.

“Being part of a 55+ community, we 
have several amenities focused on this 
age demographic,” Sarah explains. “We 
have a heavy focus on Lifestyle and 
even have an Activities Concierge that 
helps coordinate our community events 
and clubs.”

Nancy and Sarah were named the 
number one agents for volume and units 
sold in Hoover in 2024. Still, Sarah says 
her greatest accomplishment remains 
her family. She and her husband Lee 
have three children: Scarlet, Violet, and 
Shores. “I love to travel,” Sarah says. “I 
am always planning my next trip.”

Annabelle Robinson:  
Finding Solutions
Annabelle Robinson approaches real 
estate with both analytical focus and  
a passion for helping families build 
their future.

After earning a Master’s degree in 
Clinical Social Work, Annabelle worked 
in the Governor of Massachusetts’ 
Executive Office for Administration and 
Finance as a fiscal policy analyst.

“I loved finding solutions for both the 
Administration and the agency that 
worked hand in hand,” Annabelle 
explains.

Today, Annabelle works alongside sales 
partner Jaye Watts, helping buyers 
navigate Everlee’s Village Center and 
Sage Park communities.

“Everlee has something for everyone, 
no matter their stage of life,” 
Annabelle says. “It’s our privilege to 
help them find the right home and 
community that best aligns with their 
needs and future goals.” One guiding 
principle has remained constant 
throughout her career. “Do the right 
thing,” Annabelle says.

Jaye Watts: People and Impact
For Jaye Watts, real estate is about 
two simple things: people and impact. 
“Helping families find the place they’ll 
raise their kids, or helping someone 
move forward after a tough chapter—it’s 
life-changing work,” Jaye says. 

Jaye began with Signature Homes 
in 2014 as a customer service 
representative handling post-closing 
homeowner needs. “I loved being 
face-to-face with people, solving their 
problems, and seeing the excitement in 
a new home,” Jaye says. Eventually, the 
opportunity came to join the sales team 
in 2016. Working alongside Annabelle, 
he helps buyers select homesites, home 
designs, and personalization options 
that match their lifestyle. “Do what’s 
right,” Jaye says. “It means approaching 
every transaction with integrity and 
focusing on long-term relationships.”

Building the Future
For Tracy, the future of the team  
looks bright.

“I see our sales team becoming the most 
trusted new construction sales experts 
in our market,” Tracy says. “Our goal 
is not simply to sell homes, but to build 
lasting relationships and help create 
communities where people are proud 
to live.”

Homes may begin with lumber and brick, 
but communities begin with people.

John Hale pictured with two of his clients
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If you've been featured in Real 

Producers and want to make 

the most of your story, reach out 

to the publisher of this magazine 

for a Promo.

A Promo is a unique promotional piece created for agents featured in 

the pages of Real Producers. A previously printed Real Producers article 

is transformed into a four-or eight-page leave-behind, laid out like the 

original article with limited customization.

A Promo is a one-of-a-kind marketing tool 

that highlights your personal brand and 

legitimizes you as an agent worth profiling. 

Use them to:

• Impress during listing appointments

• Send to past clients, friends, or family

• Include with holiday cards

• Attract top talent (brokers love this!)

• Farm your favorite neighborhoods

WHY DO TOP AGENTS
LOVE THEM?

Envelope & Letter

Fold & Tab

WHAT’S A
PROMO?
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