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BEYOND THE POOL. BEYOND EXPECTATIONS.

From luxury pools to elegant hardscapes and expert drainage solutions, GW Oliver
transforms outdoor spaces with precision and care. With over 20 years of experience,

we handle every detail—design, construction, permits, and even HOA approvals.
Your vision, built to last.
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Real Estate Clean-Ups & Clean-Outs
Post-Construction Clean-Ups

Luxury Residential Cleaning 
Commercial Office Cleaning & Janitorial

11824 Market Place Ave • Baton Rouge, Louisiana
toni@tonipoppins.com • (225) 333-8283

www.tonipoppins.com

Turnkey House & Bathroom 
Transformations That Move Properties

RedstickFinancial.com |       @redstickfinancial
11918 Bricksome Ave, Suite F | Baton Rouge, LA 70816 | 225-407-9250

Stated Income Programs
Bank Statement Programs

One Time Close New Construction
Mobile Homes • FHA, VA, Conv, Jumbo • DSCR

NO CREDIT SCORE PROGRAMS AVAILABLE

GEAUX
REDSTICK.

Sheridan Fay
Broker/Owner

NMLS # 1967817

Darrell “Randy” Tubbs
Loan Originator
NMLS #178782

Jadyn Brown
Loan Originator

NMLS #2701163

Kimberly Albritton
Loan Originator

NMLS #1877647

Ryan Mott
Owner/President
NMLS #876641

GEAUX
LOCAL.

Licensed in Louisiana, Mississippi, Texas & Alabama

We Are Growing!
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Where Quality and

Convenience Stick Around

The Roofing Partner Baton 
Rouge Agents Trust

 Upgrade to a Fortified Roof 
Today - Pay at Closing
0% interest. 0 payments for 12 

months. No penalties.
Save up to 50% on insurance 

premiums with a Fortified Roof!

Realtor-Focused Benefits 
FREE Pre-Listing Inspections Reports
Expert Insurance Advice
Professional Communication with Your Clients
Quick Turnaround on Repairs & Replacements
Paid at Closing 

Need a roofing partner you can count on?

 “Roof Gecko stands out as a
roofing company agents can 

trust—responsive, professional, and 
easy to work with. They know what it 
takes to support a smooth closing.”
 — Avery Moser, Top Producer | The Couv Group

Call or text Roof Gecko today and experience the service Baton Rouge is buzzing about.

Teri Huff
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This section has been created to give you easier access when searching for a trusted 
vendor. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. 
Please support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

AESTHETICS
Louisiana Aesthetics & Skincare
(225) 636-2603
www.louisianaaesthetics.com

CAR WASH
Benny’s Car Wash & Oil Change
(225) 505-4133
www.bennyscarwash.com

CARPET/UPHOLSTERY 
CLEANING
NelsonB Refreshing
(225) 921-2651
www.nelsonbrefreshing.com

CERTIFIED PUBLIC 
ACCOUNTANTS
Greg A. Kennedy, CPA
(225) 678-3885
www.gakcpafirm.com

CLEANING, MAID & 
JANITORIAL SERVICES
Toni Poppins Cleaning Experts
225-333-8283
www.tonipoppins.com

CUSTOM BUILDER
Krewe Construction
(337) 298-3663
www.kreweconstruction.com

CUSTOM POOLS
GW Oliver Construction
225-757-5577
gwoliver.com

ELECTRICIAN
Circuit Breaker Electric LLC
Michael Webster
(225) 572-7963

Steadfast Electric
(225) 281-6562
www.steadfastelectric.com

FENCING
Scott Fence USA
(225) 413-9370
www.scottfenceusa.com

FLOORING
Carpet World
(985) 774-7384
www.carpetworldoflouisiana.com

Hubbard Flooring Studio
(225) 964-7958
www.hubbardflooringstudio.com

HAIR SALON
Salon Raybon
225-756-1201
www.salonraybon.com

HEALTH INSURANCE
AGHealth Insurance LLC
(334) 354-7681
www.aghealthinsurance.com

HOME AUDIO / VIDEO
AVSS
(225) 439-7923
www.avssla.com

HVAC SERVICES
Cajun Cooler LLC
Branden Brignac
(225) 456-1335

INSPECTIONS
Paragon Inspections
Scott Guidry
(985) 519-4343
www.paragoninspectionsllc.com

INSURANCE
Goosehead Insurance
Stacey Keller
(225) 379-5111
www.kelleragencygoosehead.
com

Safesource Insurance
Aundrea Allen
(225) 300-4500
www.safesourceins.com

JUNK REMOVAL & HAULING
Tenfold Dumpster Solutions
(979) 665-7260
www.tenfolddumpsters.la

LANDSCAPING
Ground Source Landscaping
(225) 431-8442
www.groundsource 
landscaping.com

Lions Landscaping
225-335-3322
www.lionslandscapingbr.com

MORTGAGE LENDER
NEXA Lending
(337) 302-3387
www.daciabriley.com

NOLA Lending Group, A 
Division of Fidelity Bank
985-612-2132
NOLALending.com

Redstick Financial
(504) 908-3831 x102
www.redstickfinancial.com

SWBC Mortgage
Tammy Balentine
(225) 939-5958
www.swbcmortgage.com/
balentine

Synergy One Lending
Doug Bickley
(225) 266-1707

MOVING COMPANY
Relocation Solutions of LA.
(225) 931-3256
www.relocationsolutions-la.com

PAINTER
Rouge Painters
(225) 573-1736
www.rougepainters.com

PLUMBING
Express Plumbing Repair 
and Drain Cleaning
(225) 235-2131
www.expressplumbrepair.com

ROOF & EXTERIOR 
SOFTWASHING
Green Tiger Softwash
Alvin Brown
(225) 333-9795
www.greentigersoftwash.com

ROOFING
Cypress Roofing
(225) 603-4860
www.cypressroofingla.com

Roof Gecko
(225) 439-4531
www.callroofgecko.com

Top Team Roofing & 
Construction
(225) 223-5114
www.thelatopteam.com

SEPTIC SERVICES
Little Rooster Septic Service
(225) 363-0782

TITLE ATTORNEY
Fondren Blaize
Attorney Charles G. Blaize, Jr.
www.fondrenblaizelaw.com

TITLE COMPANY
Absolute Title Company
(985) 232-8917
www.absolutetitlecompany.com

Gulf Coast Title
(225) 456-4222
www.gctitle.com

VIDEOGRAPHY
Numa Films
337-371-9498
www.numafilms.com
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Charles G. Blaize, Jr.
Partner

Brett Bajon
Closing Attorney

Connie Easterly
Closing Coordinator

Darby Baronet Mann
Marketing Director

High-Quality Services From 
Certified Professionals

avssla.com
225-439-7920

AV SECURITY NETWORKING

RELOCATIONSOLUTIONS-LA.COM • 225-355-6683

HAPPY CLIENTS 
START WITH A 
STRESS-FREE 

MOVE!

LOCAL & COMMERCIAL MOVING

WHERE RELIABILITY MEETS AFFORDABILITY

EXCELLENT SERVICE AND
STRONG COMMUNICATION
Making your job easy and your clients happy

Flexible Scheduling

SAME DAY Electronic Report

10 Years Corrective Construction Experience

Competitive Pricing

Scott Guidry, LHI#10905

985-519-4343

scott@paragoninspectionsllc.com

www.paragoninspectionsllc.com

Proudly serving Baton Rouge and Surrounding Areas

225-573-1736
www.Rougepainters.com 
letsroll@rougepainters.com

Check Out
Our Reviews!

LOCAL, LICENSED & INSURED

Exterior & Interior Paint | Drywall & Trim Repairs | Cabinet Refinishing
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Meet
The

Team
Gina Miller

Publisher
Carolyn Foley 

Advertising Manager

Follow us on our Social Media 
   
 

@BATONROUGEREALPRODUCERS 
For More Information on how you can 
get involved email Gina @ gina.miller@

realproducersmag.com

Laken Foisie
Staff Writer

Stevie LeJeune
Photographer

Liz Trahan
Videographer

Breanna Pizzolato
Staff Writer
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DESIGNED FOR CLIENTS WHO EXPECT MORE

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.

225-936-5243 
s1l.com/loanofficer/doug-bickley

bickleyteam@s1l.com

Speed
Ease

Expertise
The difference
you can SEE

Synergy One Lending, Inc. | NMLS 1907235 | For licensing information, go to: www.nmlsconsumeraccess.org | 610 W. Ash Street, Suite 
1505, San Diego, CA 92101 | (888) 995-1256 | Doug Bickley NMLS#96576, Alisa Eaton NMLS# 500377, Caden Turner NMLS##2299117, 

Lainey Guy NMLS#1161484, Clayton Wood NMLS#1644450. State required licensing information: LA, GA, FL, SC, TN, TX, AL. Not 
a�liated with any government agency. All Loans are subject to underwriting approval. Terms and Conditions apply. Subject to 

change without notice.
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SHOW US YOUR

BADGE
Congratulations to our newest Top 300 Baton Rouge  
Real Producers! 

Whether you’re celebrating your first Top 300 badge or adding 
another year to the list, I’m so proud to celebrate each of you 
and the impact you make in our real estate community.

Each year, this list represents the top-producing agents in 
the Greater Baton Rouge area, and it’s always such a joy to 
welcome both familiar faces and new ones into this community 
of professionals who continue to raise the bar in our industry.

One of my favorite parts of this season is seeing so many of you 
proudly sharing your Top 300 badges across your marketing 
platforms. Whether on social media, email signatures, 
websites, or signage, it’s such a simple but powerful way to 
celebrate your accomplishments and let your clients know 
they’re working with one of THE BEST in the business. 

As you continue doing business and building relationships 
this year, I encourage you to keep an eye out for our BRRP 
Preferred Partner badges, as well. These partners are 
businesses that many of your fellow top agents know, trust, and 
recommend. When you see that badge, you can feel confident 
you’re connecting with someone who values relationships and 
service just as much as you do.

And speaking of celebrating excellence… we’re already looking 
forward to one of our favorite nights of the year.

Our Toast to the Top Awards Gala will be held Thursday, 
April 30th at City Club in downtown Baton Rouge. It’s 
always an unforgettable evening where we gather to 
honor outstanding achievements, recognize leaders in our 
community, and spend time connecting with the people who 
make this industry so special.

Be sure to keep an eye on your email and our private Baton 
Rouge Real Producers TOP300 Facebook group for invitations 
and event details as we get closer.

As always, thank you for allowing me the privilege of 
celebrating you, telling your stories, and continuing to find 
new ways to strengthen the relationships that make our Baton 
Rouge real estate community so unique.

Warmly,

Gina Miller 
Publisher
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All your coverage covered.

I have been working with Top Team for years, 
they are my go to roofing company! The 
service from A to Z is top notch and the 
people at the company are amazing. Trust 
me and give them a call for you or your 
clients roofing needs, you’ll thank me later!"  
- Michael Borne 
 RP Top 100 Realtor

check out our             reviews! Jessica Singletary, Owner
CHOOSE THE TOP ROOFER TO 
TEAM UP WITH AND GET YOUR 

DEALS CLOSED FASTER!

E XP ERT ROOFING
YOU CAN COUNT ON

Dacia Briley
MORTGAGE LOAN ORIGINATOR

NMLS#: 2170852
dbriley@nexamortgage.com

337-302-3387
www.daciabriley.com

Corporate Address: 5559 S Sossaman Rd, Bldg 1 Ste 101 Mesa, AZ 85212
Corporate NMLS# 1660690 | AZMB:0944059

���������������������������
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��������������

����	����

Investment Loans  •   Self-Employed Buyers  •   Mobile Homes  •   FHA, VA,  Conv,  Jumbo

ScottFenceUSA.com  |  225.752.7772
contactus@scottfenceusa.com             

BATON ROUGE'S
PREMIER FENCE 

COMPANY

We're Celebrating

Thank you Louisiana,
for 70 years of service!

Years In Business!

Landscaping | Lawn Care | Irrigation | Drainage | Maintenance | Design & Install | Hardscapes

Quality Lawn & Landscape Care,

Serving The Greater Baton Rouge Area
GroundsourceLandscaping.com

225-431-8442

DONE RIGHT.

5
STAR RATING
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Scott Fence
USA

BY BREANNA PIZZOLATO 

PHOTOS BY STEVIE LEJEUNE

BUSINESS SPOTLIGHT

Built by Family, 
Trusted for 

Generations

While the company’s iconic black 
and yellow signs are a fixture of 
the Baton Rouge landscape today, 
the story of Scott Fence USA starts 
over 1,500 miles away in the 
Cayman Islands.

At just 16 years old, founder Coley 
Scott left Cayman Brac for the 
United States to finish high school 
and work alongside his uncle in 
a family fence business in Port 
Arthur, Texas. It was there that 
he met his future wife, Katie. In 
the mid-1950s, the young couple 
moved to Baton Rouge, drawn 
by the industrial boom along the 
Mississippi River. With only a 
handful of fence posts in the back 
of a pickup truck, Coley officially 
founded Scott Fence USA in 1956, 
laying the foundation for the 
company his son and grandson 
now own and operate.

Coley wasn’t a man of many 
words. He preferred to let his 
work and ethics do the talking. 
As the industry evolved and 
competitors began chasing 
trends or diversifying into other 
fields, Coley stayed true to what 
he knew best: fencing. This 
steadfast commitment to the 
craft laid the foundation for the 
next generation.

In 1984, the company became a 
true family business when his 
son, Charles Scott, joined the 
team. After his father’s passing in 
2004, Charles stepped in to lead 
the company forward. Today, 

Scott Fence USA remains an all-
hands-on-deck family operation, 
with his wife, Jeannie, overseeing 
accounts payable and human 

For the 
Scott family, 
generational 

wealth isn’t about 
stock portfolios 

or trust funds. 
It was built post 
by post, through 
decades of hard-

earned expertise. 

Jeannie Scott

Scott Fence

Charles Scott

Brandon Scott
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Kristian (17), Brandon, 
Dana, Carmen (11), and 
August (19)

resources. The family legacy thus 
continuing with his son, Brandon. 

But leadership wasn’t simply 
passed down to Brandon. It  
was earned.

Newly married and living in 
Texas while his wife, Dana, 
finished college, Brandon 
worked for another fence 
company. That time away, he 
says, provided ‘a wealth of 
knowledge’ that he carried 
back into the family fold. That 
experience didn’t just sharpen 
Brandon’s technical skills, it 
gave him a deeper appreciation 
for the institutional knowledge 
held within his own family.

When he returned to Louisiana 
to join the family business, he 
found that while he brought 
new ideas, Charles provided 
the steady, seasoned guidance 
needed to navigate the industry’s 
complexities. Today, that 
partnership is the engine of the 
company. “Any time I have a 
question, he has an answer for it,” 
Brandon says. This collaborative 
spirit between father and son 
mirrors the foundation laid by 
the original patriarch. “He was a 
very classic businessman of his 
era,” Brandon says, reflecting on 
his grandfather. “He was very 
pragmatic but always looking 
to network with people.” That 
pragmatic spirit remains the 
company’s north star, even as 
it has scaled significantly in the 
decades since his grandfather’s 
humble beginnings.

Today, that growth is visible 
across the region. But the heart of 
the business remains unchanged. 

“We’re not a small operation,” 
Brandon explains. “Sometimes 
we are the cheapest option, 
sometimes we’re not. But with 
every project, we strive to be the 
highest quality at the best value.” 

Over the years, the business 
has grown to meet the needs 
of industrial and commercial 
partners throughout Louisiana, 
Texas, Arkansas and Mississippi. 
But Baton Rouge will always be 
home, and residential fencing 
remains at the heart of their 
business. “A lot of times, people 
call us when their family is 
growing or they’ve brought home 
a new pet.” Brandon says. “And 
that’s because we want to protect 
the things that we love the most. 

We have a saying: Let our family 
protect your family.’ And the peace 
of mind to let your children and 
pets play safely in your backyard, 
it’s priceless.”

Looking toward the future, Scott 
Fence USA remains anchored 
by the same integrity that Coley 
brought from the Cayman Islands 
70 years ago. While the tools and 
scale of the projects have evolved, 
the mission of providing security, 
personalized service and a sense 
of home has never wavered. The 
Scotts remain dedicated to the 
simple, foundational principle 
that started it all—Doing one 
thing and doing it better than 
anyone else.

Sometimes we are the cheapest option, sometimes 
we’re not. But with every project, we strive to be the  

highest quality at the best value.” 

Scott Fence USA 
Founder, Coley Scott



Baton Rouge Real Producers • 2524 • April 2026

• New Sod Installation

• New Flower Beds

• Landscape Cleanup

• Irrigation

• Landscape Lighting

• Gutter Cleaning

• Stump Removal

• Trash/Debris Removal

• Lawn Maintenance

• Landscaping Maintenance

• Flower Bed Design

• Wood Fence Installation

• Hardscape Construction

• Tree Trimming & Removal

• Weedeater and Blowing

• Weed Killer Application

• Pressure Washing

Ivana Acosta
Account Manager
225-726-1703
ivana@lionslandscapingbr.com
www.lionslandscapingbr.com

Ivana Acosta
Account Manager
225-726-1703
ivana@lionslandscapingbr.com
www.lionslandscapingbr.com

Serving The Greater Baton Rouge Area
Commercial and Residential
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PLUS SPECIAL FINANCING*
*Subject to credit approval.

April 3 - May 18

Spring into Style

SAVE up to $500
On select Anderson Tuftex*, COREtec*

and Shaw Floors* products.

Michael Webster
O W N E R / E L E C T R I C I A N

Circuit Breaker
Electric L.L.C.

circuitbreakerelec@gmail.com
OFFICE - 225.658.2903 | MOBILE - 225.572.7963

OPEN MONDAY - FRIDAY
SATURDAY & SUNDAY BY APPOINTMENT ONLY

License No. 65239

Minor Repairs or an
Emergency Fix,

We Will Take Care Of It

EXPRESSPLUMBREPAIR.COM

��������
��������

LMP 7834  |  LMNGF 8825
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Servicing These Areas in Louisiana

SMART ROOFING 
CHOICES CAN LEAD TO 
INSURANCE SAVINGS
We partner with agents to help 
buyers understand their options
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INNOVATIVE REALTY BY LAKEN FOISIE 

PHOTOS BY STEVIE LEJEUNE

BROKER SPOTLIGHT

The broker of Innovative 
Realty did not stumble into 
the industry by chance. 
As a student studying 
business marketing with a 
concentration in professional 
selling at Southern University 
and A&M College, April knew 
she wanted a career rooted 
in numbers and decision-
making. She considered 
both insurance and real 
estate but said the direction 

became clear when she 
purchased her first 

home at 19.

“The experience 
opened my 

eyes,” she said. Her agent at 
the time was inexperienced, 
and April found herself 
stepping in to review details 
and keep the transaction 
on track. “Instead of feeling 
overwhelmed, I realized I 
actually enjoyed it. I liked 
the negotiation. I liked 
understanding how the 
numbers worked. I liked 
making sure everything was 
structured correctly.”

That early experience 
confirmed what she 
describes as her calling. Real 
estate was not simply an 
option, it was “the direction 
I was meant to take,” she 
said. Service and sales 
were familiar territory. 
She grew up watching 
her father, Charles, work 
as a furniture salesman, 
where relationship-building 
was part of everyday life. 
Her grandfather, Irvin, 
inspired her to “work hard 
and stand on business,” 
while her mother, Cheryl, 

provided unwavering 
support. Combined with her 
love of math and strategy, 
those influences shaped 
the foundation of her 
professional philosophy.

In 2010, April faced a 
life-altering challenge. 
Her husband died 
unexpectedly, leaving her 
a widow with three young 
children; Covadis, Cayden 
and Cheniya. “It was an 
emotional season, but it was 
also a season that forced me 
to think clearly about our 
future,” she said.

At the time, she could 
not afford traditional 
commission splits. Opening 
her own brokerage was 
not about status, she said, 
but survival. “It was about 
responsibility and making 
the smartest financial 
decision for my family.”

What began as necessity 
became a defining move 

For 20 years, April Grevious has 
built her real estate career on 
strategy, service and resilience, 
guiding clients through some of 
the most significant financial 
decisions of their lives.

Every client 
deserves to feel 
informed, protected 
and valued.” 

APRIL
GREVIOUS
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in her career. Owning her 
brokerage allowed her 
to structure her business 
intentionally and lead from 
a place of empathy shaped 
by personal loss. That 
season, she said, continues 
to influence how she serves 
clients navigating major 
life transitions.

in delivering a luxury 
experience at every price 
point. “Every client deserves 
to feel informed, protected 
and valued,” she said.

When challenges arise, as 
they often do in complex 
transactions, April relies 
on discipline over emotion. 
She reassesses the facts, 
communicates clearly and 
develops a plan. That steady 
approach keeps clients 
grounded and transactions 
moving forward.

What distinguishes her in 
a crowded industry, she 
said, is her dual focus on 
strategy and empathy. She 
does not treat real estate as 
a simple transaction but as 
a life and financial decision 
requiring careful planning. 
Her clients work directly 
with her from beginning to 
end. She remains hands-on 
in negotiations and deal 
structure, anticipating issues 
before they escalate.

“I educate my clients, so 
they understand what they 
are doing and why they are 
doing it,” she said. “Luxury 
is a standard, not a price 
point.” That perspective 
is deeply personal. 
Responsibility, resilience 
and financial stewardship 
are not abstract concepts 
but lived experiences that 
shape her guidance.

Outside of transactions, 
April prioritizes community 
engagement. She 
supports local businesses, 
educational initiatives and 
outreach efforts aimed 
at uplifting families. 
Service, she said, extends 
beyond closing tables and 
into creating meaningful 
connection and opportunity.

She also draws inspiration 
from books that reinforce 

her mindset. She 
recommends “The Go-Giver” 
by Bob Burg and “Let Them” 
by Mel Robbins, both of 
which emphasize service 
and focusing on what can 
be controlled; principles she 
applies daily.

For agents entering the 
profession, her advice is 
direct: treat it like a business.

“Real estate is a business, 
not a hobby,” she said. She 
encourages agents to track 
their numbers, protect their 
reputation and prioritize 
clients’ long-term interests 
over quick commissions. “If 
you focus on learning your 
craft, serving people well and 
staying disciplined, success 
will follow.”

April is remarried to her 
husband, Albert, and 
together they have built what 
she describes as a beautiful, 
blended family. Family 
remains at the center of her 
purpose. Real estate has 
provided stability, education 
and the ability to create 
meaningful experiences, 
including travel and lasting 
memories. “For me, success 
is not just measured in 
transactions, but in the life 
I am able to build at home,” 
she said.

She credits her mother, 
stepfather, extended 
family and close friends 
as the village behind 
her achievements. Their 
support, both seen and 
unseen, helped make her 
business possible.

Two decades into her 
career, April continues to 
lead with the same clarity 
she discovered at 19: a love 
for strategy, a commitment 
to service and a steady 
presence in moments that 
matter most.

April holds several 
professional designations, 
including CRS, AHWD, ABR, 
SFR and SRS, underscoring 
her commitment to continued 
education and specialized 
expertise. But beyond 
credentials, she measures 
fulfillment by the experience 
she creates for clients.

“What I find most fulfilling 
is educating my clients and 
eliminating as much stress 
as possible during what 
can be a very emotional 
process,” she said. Buying or 
selling a home is often tied to 
significant change, and she 
sees her role as both strategist 
and stabilizer. She believes 

It was an emotional 
season, but it was also 
a season that forced 
me to think clearly 
about our future.” 
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225-456-1335 | BRANDEN BRIGNAC
CAJUNCOOLERS@CAJUNCOOLS.COM

CAJUNCOOLS.COM

Spring 
is Here

Before the Heat Hits, It's 
Time To Tune Up Comfort

CluckCluckPooPooTruck

Clean Floors.
Stronger Showings.

• CARPET CLEANING
• UPHOLSTERY CLEANING
• HARD SURFACE CLEANING
• VEHICLE DETAILING
• PRESSURE WASHING

nelsonbrefreshing.com
(225) 888-3974

Stop Stressing,
Just Call NelsonB Refreshing

Alicia Graham Allen
Licensed Health Advisor

Licensed in 28+ states

(334) 354-7681

13702 Coursey Blvd
Ste 2A

Alicia@aghealth.hush.com

Life Insurance

Dental Insurance

Medical Insurance
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Fruge’ Huff
BY HANNAH DAVIS 

PHOTOS BY STEVIE LEJEUNE

INDUSTRY ICON

L icensed with Coldwell Banker 
One, Teri Fruge’ Huff has built a 
long, steady career defined less 

by flash and more by consistency. Her 
tenure spans some of the most turbulent 
chapters in Louisiana real estate history, 
including Hurricane Katrina in 2005, the 
mortgage industry collapse of 2008 and 
the Great Flood of 2016.

“I’d like to say I’ve seen it all,” she said, 
“but life likes to throw curveballs. 
We’re constantly adapting, and that’s 
what keeps it interesting.”

When Teri earned her real estate 
license in 2000, she couldn’t have 
predicted just how many market 
cycles, natural disasters and industry 
shifts she would navigate over the next 
25 years. What she did know was how 
to stay calm, show up for people and 
keep moving forward.

Before real estate, Teri’s career 
revolved around retail and customer-
facing roles. After earning a degree in 
fashion merchandising from Louisiana 
State University, she managed a 
clothing store and later ran a jewelry 
store with her husband for more 
than two decades. The work suited 
her personality. “I’ve always loved 
interacting with people face to face,” 
Teri said. “Retail taught me how to 
listen, how to read people and how to 
build trust.”

Real estate, however, wasn’t always 
part of the plan. In fact, the idea came 
from an unlikely place…tennis courts. 
“I played on a tennis team for years, 
and I started noticing that a lot of my 
opponents were real estate agents,” 
she said. “They seemed to have so 
much flexibility. I had three young 
kids and wanted a career that allowed 
me to volunteer at school, be a room 
mother and attend field trips.” She got 
her license, and says with a laugh, “I 
haven’t played tennis since!”

Today, Teri works as an individual agent 
by choice. She prefers the hands-on 
nature of solo production and values 
direct involvement in every stage of 
a transaction. For her, real estate is as 
much about relationships as results. 
“One of the hardest things is that 
you’re in constant communication with 
clients, sometimes intensely, and then 
everything’s supposed to end on closing 
day,” she said. “One of my favorite things 
is building relationships that last long 
after the sale.”

“When Hurricane Katrina hit, you didn’t 
even have to show a house to get a 
contract,” Teri said. “Listings were going 
under contract sight unseen. Companies 
were buying up anything they could get 
their hands on.”

She remembers watching a wave of 
new agents flood into the business 

during those boom periods, only to 
disappear once the market normalized. 
“They thought selling houses was 
easy,” she said. “Once the market 
settled, they realized there was actual 
work involved.”

That ability to weather extremes has 
become a hallmark of her approach. 

Teri
is that you’re in constant 
communication with clients, sometimes 
intensely, and then everything’s 
supposed to end on closing day.”

ONE OF THE

hardest things
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She hopes clients view her as a trusted 
partner rather than a salesperson, a 
distinction she has worked intentionally 
to earn. That philosophy has fueled a 
referral-based business model from 
the very beginning. “I’ve never liked 
cold calling, so I never did it,” Teri 
said. “Referrals are my main source of 
business. If you nurture relationships, 
one transaction can turn into a pipeline 
of referrals. That’s been the biggest 
blessing for me.” Ask clients what sets 
her apart, and the same phrase comes 
up repeatedly. “They tell me I’m calm 
but fierce when I need to be,” Teri said. 
“This business is constant problem-
solving. I want my clients to feel at ease 
and trust that I’m handling everything.”

Her mindset is simple and steady: 
everything is fixable.

“I’m often asked how I stay so calm,” she 
said. “That approach keeps everyone 
else calm too. I give myself a challenge 
and if clients tell me at closing that I 
made it easy, I’ve done my job.”
That sense of responsibility extends 
beyond transactions. For more than 
15 years, Teri has volunteered with 
and contributed to Pat’s Coats for Kids, 
reflecting a long-standing commitment 
to community involvement.

Early in her career, Teri’s approach was 
recognized when she earned Realtor 
Rookie of the Year in 2001 with Coldwell 
Banker Mackey Co. But one of her 
most meaningful honors came outside 
the industry. In 1999, she received the 
Distinguished Graduate Award from St. 
Thomas More Catholic School, an honor 
selected annually by Catholic schools in 
the Diocese of Baton Rouge. “That one 
meant a lot,” she said. “It was special to 
be recognized by the school where my 
foundation was built.”

After 25 years, the variety of this 
career keeps her engaged. “Every deal 
is different,” Teri said. “Just when you 
think you’ve seen it all, something 
new shows up. Stay calm, keep moving 
forward,” and she added, “It helps to 
love what you do.”

something new shows up. Stay calm, keep 
moving forward. It helps to love what you do.”

JUST WHEN YOU THINK 
you’ve seen it all, 
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W
hen Brandon Richoux 
first earned his real estate 
license, it was not part of a 

master plan. It was a backup. 

Twelve years later and Brandon is the 
broker and owner of Smart Move Real 
Estate, leading a company built on 
relationships, character, and long-term 
vision rather than quick wins. 

What started as an alternative career 
path has become a calling rooted in 
service and stewardship. “I went to 
college for finance and thought I’d end 
up in personal finance,” Brandon said. 
“Real estate was something I got licensed 
in as a just-in-case option. I didn’t want 
to throw away four years of school.” 
That changed quickly once he stepped 
into the business.

Brandon grew up around real estate and 
lending, watching his father work as a 
loan officer throughout his childhood. 
When his father launched Smart 
Move in 2013, he encouraged Brandon 
to get licensed. The encouragement 
was practical, but the outcome was 
unexpected. “I fell in love with it,” 
Brandon said. “I realized this wasn’t just 
transactions. It was people, timing, trust, 
and responsibility all coming together.”

Today, Brandon leads Smart Move with 
intention. While production matters, it is 
not the defining metric of success inside 

BRANDONBRANDON
BY LAKEN FOISIE 

PHOTOS BY STEVIE 

LEJEUNE

COVER STORY

RICHOUX

I LOVE SEEING 
AGENTS ACHIEVE 
GOALS that felt 
like a stretch when 
they set them.” BRANDON

Excellence Without The Ego
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the brokerage. Instead, he emphasizes 
values that are harder to quantify, but 
impossible to fake. “We’re very selective 
with the type of person we attract,” 
Brandon said. “Character, integrity, and 
kindness are paramount. We want the 
Smart Move name to mean something.”

That philosophy shapes everything 
from recruiting to client experience. 
Brandon wants agents, partners, 
and consumers to immediately 
understand what it means to work 
with a Smart Move agent: excellence 
without ego, professionalism with 
approachability, and relationships 
built for the long haul. “We want 
people to know they’re working with 
someone they can trust,” he said. 
“Someone who’s focused on service 
and building lasting relationships.”

In 2025, that approach earned Brandon 
significant recognition when he received 
the 225 Awards Broker of the Year 

honor. While he is grateful for the 
acknowledgment, he views accolades 
as a byproduct rather than the goal. 
“The most fulfilling parts of my work 
now are two-fold,” Brandon said. The 
first is hearing from clients who return 
repeatedly. “When someone calls and 
says, ‘As soon as I thought about buying 
or selling, I knew you’d be my first call,’ 
that means everything,” he said. “It 
reassures me that treating people right 
from the beginning matters.”

The second fulfillment comes from 
watching agents grow into versions of 
themselves they once thought were out 
of reach. “I love seeing agents achieve 
goals that felt like a stretch when they 
set them,” Brandon said. “That moment 
when they realize, ‘I can really do this,’ 
never gets old.”

Leadership, for Brandon, is not about 
control. It is about creating space for 
others to succeed while holding firm 

EVERY CLIENT, EVERY 
LISTING, EVERY AGENT  
is a blessing from God, 
and I want to honor that 
with the highest level of 
effort and respect.”
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to shared standards. “I try not to take 
anything I have for granted,” he said. 
“Every client, every listing, every agent 
is a blessing from God, and I want to 
honor that with the highest level of 
effort and respect.”

That perspective influences how he 
approaches business decisions, even 
when they cost him in the short term. 

Brandon said he has often given more 
than required, whether through time, 
flexibility, or reduced commission, 
trusting that integrity compounds 
over time. “I can trace so much of 
where my business is today back to 
relationships or deals where I gave,” 
he said. “In the long run, it always 
comes back tenfold.” That long-term 
mindset extends to the advice he offers 

research.” Equally important, he said, 
is investing in people.

“Relationships will return one hundred 
times what you put into them,” 
Brandon said.

Outside of real estate, Brandon 
and his wife are deeply involved 
in their community through their 
role as youth pastors at Abundant 
Life Church in Denham Springs. The 
flexibility of real estate has allowed 
them to prioritize that calling. 
“There’s not another career that 
would give us this level of freedom 
with our time,” Brandon said. “It 
allows us to invest in our students.”

He is quick to credit his wife for carrying 
much of the responsibility. “She does all 
the heavy lifting,” Brandon said with a 
laugh. “I just get to show up, hang out 
with the students, and preach.”

When it comes to professional 
development, Brandon values 
mentorship over manuals. While he 
enjoys reading, he said his greatest 
lessons have come from conversations 
rather than chapters. “Mentorship and 
coaching have taught me more than 
any book, other than the Bible,” he said. 
“I’ve learned so much sitting down with 
business owners, hearing about their 
successes and failures, and seeing how 
those lessons translate across industries.”

For those considering a career in real 
estate, Brandon offers a vivid analogy. 
“Like a jet plane, you use ninety percent 
of the fuel just getting off the ground,” 
he said. “Building it the right way is 
what allows you to be sustainable.”

Chasing a deal, he said, creates 
temporary income. “A deal feeds you 
for a month,” Brandon said. “Lifelong 
relationships feed your family forever.”

agents who want to build sustainable 
careers. “Master your craft,” Brandon 
said. “Don’t fake it until you make 
it. Admit what you don’t know.” He 
believes curiosity and humility are 
non-negotiable in a profession that 
constantly evolves. “If you don’t 
know something, ask yourself if you 
can learn it,” he said. “If you can, do 
it. Become a market expert. Do your 

WE WANT 
PEOPLE TO 
KNOW they’re 
working with 
someone they can 
trust. Someone 
who’s focused 
on service and 
building lasting 
relationships.”
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