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WE HAVE MORTGAGES
DOWN TO A SCIENCE

MEET THE OWNERS

DON’T SEND YOUR BUYERS TO A BANK OR ONLINE LENDER ,
USE LOAN LAB LENDING, AN INDEPENDENT MORTGAGE BROKER

WITH OVER 50+ DIFFERENT LENDERS, LET US DO THE SHOPPING
AND GET YOUR BUYERS IN HOMES QUICKER WITH LOWER RATES!
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"Simplicity is the ultimate sophistication."
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Elevate Your Outdoor Living
From custom spas and pools to innovative features,

da Vinci Pools redefines backyard luxury

Serving Fredricksburg, Austin and surrounding areas

Amy VenHorst

PROFILES

IN THIS ISSUE

8	 Preferred Partners

10	 Meet The Team

15	 Real Producer: Sean Mooney
20	 Real Producers Recognition Logos

23	 Real Producer: Amy VenHorst
31	 Real Producer Rising Star: John Michael Perez
36	 Real Producer Cover Story: Tanya Kerr

If you are interested in contributing or nominating Realtors 
for certain stories, please email us at TeamAustin@
RealProducersMAG.com.

36
COVER STORY

Tanya 
Kerr

23

Sean Mooney15

Contents



Austin Real Producers • 76 • April 2026



Austin Real Producers • 98 • April 2026

This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

PROPERTY MANAGEMENT 
- LUXURY
Pinnacle Havens
(512) 771-9281
Pinnaclehavens.com

REAL ESTATE LAW
Robbins Estate Law
(512) 503-0183
RobbinsEstateLaw.com

RESTAURANT FOR 
CLOSING CELEBRATION
County Line BBQ
(512) 327-1959
CountyLine.com

RESTORATION - 
FIRE & WATER
All Nation Restoration
(512) 543-1297
AllNationRestoration.com

RESTORATION SERVICES
Blackhill Restoration 
& Roofing Systems
(512) 568-1449
BlackhillRestoration.com

ROOFING
ACE Roofing Company
(512) 836-7663
ACERoofingTexas.com

Blue Hammer Roofing
(512) 881-8884
bluehammerroofing.com/

Onward Home
(512) 643-0087
OnwardRoofing.com

Tarrytown Roofing
(713) 824-3620
TarrytownRoofing.com

SMART HOME SOLUTIONS
Smarter Homes of Austin
(512) 337-2716
SmarterHomesAustin.com

TITLE COMPANY
Austin Title Company
(512) 771-1195
AustinTitle.com

Capital Title of Texas
(972) 682-2728
CTOT.com

Capstone Title
(512) 672-9857
capstonetitletx.com

Championship Title
(512) 567-5442
ChampionshipTitle.com

Chicago Title Austin
(512) 691-7668
Austin.CTIC.com

CNAT Community 
National Title
(512) 474-2362
CNATTitle.com

Corridor Title
(512) 369-3736
CorridorTitle.com

Heritage Title Co
(512) 329-3900
heritagetitleofaustin.com

Independence Title
(512) 454-4500
IndependenceTitle.com

Patten Title Company
(512) 607-5020
PattenTitle.com

Stewart Title
(512) 914-2128
Stewart.com/en/ 
markets/Austin

UTILITY/HOME  
SERVICE CONNECTION
Home Connect Pathway
(830) 928-3414
www.homeconnec 
tpathway.com

WEALTH MANAGEMENT
Gagne Wealth Mgt - 
Raymond James - Jay Gagne
(317) 577-6030
RaymondJames.com/
Branches/Custom/
GagneWealthManagement

1031 EXCHANGE SOLUTIONS
ATX 1031
(512) 922-1392
atx1031.com

APPRAISER
CMA Appraisals
(512) 268-9533
CMAAppraisals.com

BUILDER - CUSTOM
Revent Builds
(512) 590-5223
ReventBuilds.com

BUILDER AND REMODELING
EAC Design Build
(512) 317-4525
EACDesignBuild.com

CLEANING SERVICE
Mistys Elite Cleaning Services
(512) 804-6163
MistysCleaningServic.us

CLOSING GIFTS
Patton Sides - Cutco 
Closing Gifts
(832) 725-0095
PattonSharp.com

CONSTRUCTION SERVICES
Four3 Construction
(512) 294-4256
Four3Construction.com

Go Time Site Services
(512) 470-0999
GoTimeSiteServices.com

CONTENT CREATOR
SignOtter Media
(773) 580-8541
SignOtter.com

CUSTOM BUILDER
Atlas Custom Homes
409-789-1771
AtlasHomesATX.com

DESIGN SERVICES
Hivehouse Co.
(832) 878-5878
HiveHouse.co

DRONE PHOTOGRAPHER
Drone Digital
(512) 809-4204
Drone-Digital.com

EVENT VENUE
Lodgewell
(512) 522-8747
Lodgewell.co

FLOORING & TILE
Total Pro Flooring
(512) 567-8237
TotalProFlooring.com

FLORAL DESIGNER
Studio Mistine
(415) 314-9464
StudioMistine.com

GARAGE MAKEOVERS
Koncept Garage
(512) 400-4266
KonceptGarage.com

HEALTH/LIFE/MEDICARE/
SUPPLEMENTAL INS.
Freedom Health Solution
(402) 680-1934
FreedomHealthSolution.com

HOME INSPECTION
TLC Home Inspections
(512) 887-2663
TLCInspectors.com

HOME SECURITY/  
TECH INSTALLATIONS
Method Media Systems
(512) 745-3381
MethodMediaSystems.com

HOME WARRANTY
Guard Home Warranty
(713) 597-0513
GuardHomeWarranty.com

INSPECTIONS
GreenWorks Inspections
(972) 802-8385
GreenWorksInspections.com

INSURANCE
State Farm - Steve Vinklarek
(512) 452-0214
steveinsures.com

INSURANCE AGENCY
Allstate Insurance - 
Paul Guerrero
(512) 541-0970
Agents.Allstate.com/
Paul-Guerrero

State Farm - Carrie Welch
(512) 263-8485
CarrieWelch.com

INSURANCE SERVICES
Augie Watkins - Watkins 
Insurance Group
(512) 452-8877
WatkinsInsuranceGroup.com

INTERIORS / FURNISHINGS
Davinci Interiors
(512) 537-3100
DavinciInteriors.com

LISTING  
PREPARATION SERVICES
Freemodel
Keely James Moore
(281) 793-0116

LUXURY RANCH LIVING
Big Easy Ranch
(979) 733-8635
BigEasyRanch.com

MORTGAGE
Jesse Lokken - PrimeLending
(312) 285-6136
JesseLokken.com

Loan Lab Lending - 
Austin Reddin
(936) 900-5636
LoanLabLending.com

The Wood Group of Fairway 
Independent Mortgage
(254) 933-9500
WoodGroupMortgage.com

Thrive Mortgage - Stacey Smith
(512) 750-4320
MortgageLoanHelpers.com

USA Mortgage Solutions 
- Zack Adams
(713) 923-0436
USAMortgageSolutions.com

Zander Blunt Team 
at PrimeLending
(512) 381-4642
ZanderBlunt.com

MORTGAGE / LENDER
SouthStar Bank
(512) 831-8782
SouthStarBank.com

MORTGAGE BANKER
David Medrano - First 
United Bank
(512) 593-1684
MedranoTeam.com

MORTGAGE PROFESSIONAL
The Beitler Team powered 
by EDGE Home Finance
(512) 689-8083
ChristinaBeitler. com

MOVING COMPANY
Greater Texas Moving
(512) 762-7269
GreaterTexasMoving.com

Limestone Moving Company
(512) 280-4696
LimestoneMoving.com

PIZZA / CATERING
Lefty’s Pizza
(512) 462-4222
LeftysPizzaKitchen.com

POOL DESIGN AND BUILD
da Vinci Pools
(737) 268-8413
davincipools.com

PRESSURE WASHING 
& WINDOWS
Proverbs 3:5 Pressure 
Washing & Exterior Cleaning
(512) 831-8295
Proverbs35pw.com

PROPERTY MANAGEMENT
CRIBS
(737) 825-6350
CribsConsulting.com

Austin Lakeway
2501 Ranch Road 620 South, Suite 250 

Lakeway, Texas 78734

Austin Northwest
6850 Austin Center Boulevard, Suite 127

Austin, Texas 78731

Austin South
1801 S. Mopac Expressway, Suite 250

Austin, Texas 78746

Cedar Park
715 Discovery Boulevard, Suite 205

Cedar Park, Texas 78613

Georgetown
800 S. Austin Avenue, Suite E

Georgetown, Texas 78626

Horseshoe Bay
9714 Fm 2147, Suite 107

Horseshoe Bay, Texas 78657

Lockhart
203 South Main Street
Lockhart, Texas 78644

Round Rock
2300 Greenhill Drive Bldg. 10-Suite 1000

Round Rock, Texas 78664

Round Rock Downtown
211 W. Main Street

Round Rock, Texas 78664

San Marcos
1913 Dutton, Suite 308
San Marcos, Tx 78666

Westlake
3801 Bee Caves Rd., Suite 110

Austin, Texas 78746

The Largest Independent Title 
Company in the United States

www.ctot.com
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Simple. Fast. Convenient.

Mortgage Sales Manager | Sr. Loan O�cer | NMLS# 568150 
Cell: 512-593-1684

Email: David.Medrano@FirstUnitedBank.com
Apply Now: www.MedranoTeam.com

David Medrano

Austin’s Leader in Lending
can tailor a mortgage specific
to you and your investment.

Meet
The

Team
Jason Shelden

Publisher 
512-921-4701
jason.shelden 

@realproducersmag.com

Emily Eyob
Operations

Erin Rystad
Content Director 

Leah Faye Blum
Photographer

Carol Whitney
Photographer

Carrin Lewis
Photographer

Elizabeth McCabe
Staff Writer 

Megan Taylor-DiCenzo
Staff Writer 

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.
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HOME CONNECT

P A T H W A Y

830.928.3414 • HomeConnectPathway.com

Lisa Hierholzer
Founder

Lisa@HomeConnectPathway.com

Your Utilities Coordinator
• Simplify your client’s utilities and Wi-Fi setup
• No cost for you or your clients
• Save your clients' time & money
• One dedicated personal coordinator

Connecting Utilities, Wi-Fi & more!

THE
RELATIONSHIP-DRIVEN

Concierge
Service

REALTORS RELY ON.
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Offering a True Concierge
Relocation Solution.

Scott@greatertexasmoving.com

512.737.8737 Greatertexasmoving.com

The comprehensive 
move for

your buyers.
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WRITTEN BY ELIZABETH MCCABE

REAL PRODUCER 

SEAN MOONEY
Where Hustle Meets Heart: 

Dominates the Market
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It Started With a Street 
Before contracts, negotiations, and closing tables, 
Sean Mooney learned the power of real estate on a 
quiet street in Westlake Hills.

He grew up in Westlake, a close-knit community 
within Austin, at a time when the neighborhood 
still felt small and deeply personal. Families knew 
one another, kids grew up together, and the sense 
of place was strong. As new neighbors moved in, 
long-lasting friendships and memories were formed, 
many of which remain meaningful to this day. That 
early experience stayed with him and showed him 
that buying a home is not just a financial decision. It 
is a life decision.

“The impact of buying a house and where you live 
can change your whole life,” Sean says.
That belief has become the throughline of his career. 
He has never chased transactions for the sake of 
volume. Instead, he focuses on people and outcomes, 
understanding that the right home can shape a 
family’s future.

Austin, Before It Was Cool 
Sean was born and raised in Austin and attended 
private school throughout his education, including St. 
Michael’s Catholic Academy. Growing up in Westlake, 
surrounded by the city of Austin, gave him a unique 
perspective rooted in a tight-knit community while 
watching the city expand and evolve around it.

He is the youngest of five children and one of sixty 
grandchildren in a large Irish Catholic family. Life 
was crowded, energetic, and loud, with cousins 
everywhere and very little quiet.

His parents moved to Austin from the Midwest in 
the 1980s and built their home in Westlake with the 
help of Emily Moreland, who assisted them in finding 
their lot. They are still in that home today. Years 
later, Sean would find himself working at Moreland 
Properties, a full-circle moment that continues to 
resonate with him.

Growing up, Sean watched Austin transform from 
a city defined by generational families into one of 
the fastest-growing markets in the country. That 
experience instilled in him a deep respect for place, 
history, and community in a city that changes quickly.

Leaving and Choosing to Come Back 
College took Sean to St. Louis, Missouri, where 
he had a job lined up after graduation. While the 
opportunity made sense on paper, it did not take long 
for him to realize where he truly wanted to be.

After returning home and spending time on Lake 
Austin, the place where he had grown up and spent 
countless hours on the water, Sean decided to move 
back to Austin full-time.

of buying a house and 
where you live can 
change your whole life.”

THE IMPACT 
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He entered the commercial real estate world, 
focusing on retail leasing. Over the next several 
years, Sean worked across Austin and the greater 
metro area, leasing shopping centers in a wide range 
of neighborhoods and surrounding communities. The 
experience gave him an in-depth understanding of 
the city’s layout, its submarkets, and how different 
areas functioned economically and socially.

While commercial real estate provided invaluable 
exposure and knowledge of Austin’s neighborhoods, 
Sean found himself wanting something more personal.

“I didn’t have the passion for it,” he says. “I wanted to 
work with people.”

Finding the Right Arena 
That clarity came at a Keller Williams event, where 
Sean realized residential real estate was where  
he belonged.

In 2016, he joined the Heyl Group, where he learned 
the fundamentals of the business through discipline, 
consistency, and hard work. Cold calling, daily 
routines, and accountability became the foundation 
of his career. It was during this time that Sean 
developed the work ethic and resilience that still 
define his approach today.

Raising the Bar at Moreland 
Sean joined Moreland Properties in 2019 and became 
part of the Cord Shiflet Group, where his business 
continued to mature, and his confidence sharpened. 
He has been recognized as a Top Producer at 
Moreland Properties multiple times based on his 
sales volume.

Two years ago, Sean invested in professional 
coaching to add structure and long-term 
sustainability to his business. His approach 
remains disciplined and intentional, 
with average annual production between 
eighteen and twenty million dollars.

In December 2024, Sean stepped out on his own 
within Moreland Properties. He is now focused on 
building his personal brand and, over time, creating 
space for other agents to grow under his leadership.
To Sean, the work has always been about people.
“It’s not about the commission or the price,” he says. 
“I really just love working with people and having an 
impact on their lives.”

What Grounds Him 
Sean is married to his wife, Kimberly, a third-
generation Austinite and pediatric nurse practitioner 
specializing in concussions at Dell Children’s Medical 
Center. They have two daughters: Charley, who is 
five, and Margot, who is three.
“They’re pistols,” Sean laughs.

Real estate demands weekends and long hours, but 
Sean is deliberate about where his energy goes. Time 
with his daughters is not negotiable. It is the point.

Sean Mooney does not sell houses for the sake of 
selling houses. He understands that homes anchor 
lives, neighborhoods shape futures, and the right 
decision can change everything. He learned that 
lesson early, on a quiet street in Westlake, and it 
continues to define the way he works today.
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BADGES ARE HERE! 
Real Producer Recognition

If you are a top 500 producer in the 
Austin market, reach out to us, and we 
will supply you with this logo to use in 
your marketing efforts! TeamAustin@
RealProducersMAG.com

If you are a Real Producers-nominated 
vendor partner, you can use this logo on 
your business card! Reach out to us at 
TeamAustin@RealProducersMAG.com!
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VenHorst
AmyALL GAS, NO BRAKE: 

WRITTEN BY ELIZABETH MCCABE

REAL PRODUCER 

DOMINATES RESIDENTIAL & 
COMMERCIAL REAL ESTATE
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Raised in Iowa, Amy attended the 
University of Iowa and has a B.A. 
in political science. After college, 
she headed to the Caribbean, then 
Washington, D.C., convinced politics 
would be her calling. “I wanted to get 
into politics to help people,” she says. “I 
realised the grind of Capitol Hill wasn’t 
where I wanted to spend my time trying 
to make an impact.”

She pivoted, earning a master’s degree 
in elementary education and eventually 
landing in Austin, Texas. The energy 
of the city matched her own, and she 
spent nine years teaching third through 
fifth grade, focusing on math, with 
Round Rock Public Schools. But when 
her daughter reached kindergarten, 
the schedule became unsustainable. 
“I couldn’t get to her school on time 
and also make it to my school,” Amy 
explains. “Something had to give.”

That moment led her to real estate, a 
career that offered both flexibility and 
ownership. “Real estate was such a great 
career,” she says. “I could have a flexible 
schedule and be in charge of my own 
trajectory.” Ten years later, she’s never 
looked back.

A Google search brought her to Keller 
Williams and to Kasey Jorgenson. She 
dropped off a resume, took a seat at a 
desk, and immediately got to work. “He 
fed me all the clients he couldn’t handle,” 
she says. Her first year told the story: 

Amy VenHorst  
doesn’t idle.  
She moves quickly, decisively, 
and with purpose. In an 
industry where many 
hesitate or second-guess, 
Amy accelerates. Residential. 
Commercial. Leadership. 
Growth. She’s all in.



Austin Real Producers • 2726 • April 2026

4

just surpassed 
100 million in 
sales throughout 
her real estate 
career. She’s 
listing-heavy and 

thrives on pricing 
strategy. “I really 

enjoy analyzing 
the data and helping 

my clients make data-
driven decisions,” she says.

Looking ahead, her focus is clear. “I’m 
definitely moving more toward the 
commercial side over the next ten 
years,” Amy explains. “Commercial 
real estate is so unique. I’m learning so 
much, and it keeps me engaged.” She’s 
enjoying retail and franchising, an arena 
that allows her to learn about the needs 
of a variety of businesses. “It’s really 
rewarding seeing the doors of a new 
store open thrive, knowing I played a 
role in helping them find the right spot,” 
she says.

Amy currently works with Jorgenson 
Real Estate and they are actively 
growing the brokerage and she’s 
excited for the future growth. Outside 
of work, she’s equally energized, 
drawn to live music, travel, water, 
fitness, and time with family. She and 
her husband maintain a long-distance 
marriage between Austin and Chicago. 
“Absence really does make the heart 
grow fonder,” she says. “We ‘intensely 
date’ each time we’re together, as my 
husband likes to say.”

At home, life is full. Her son, Liam, 11, 
has started playing the saxophone. 
Her daughter, Ella, 13, is immersed 
in theatre and choir. She also has two 
stepdaughters in Chicago, ages 14 and 
16, who love club volleyball and the 
newfound freedom of driving a car.

Amy VenHorst isn’t chasing momentum. 
Instead, she’s creating it. Strategic, 
disciplined, and relentlessly forward-
moving, she’s building a career designed 
for longevity, impact, and growth.

All gas. No brake.

7 units her first 6 months and 21 units 
the following year. She was awarded 
Platinum Top 50 Newcomer of the Year, 
served on the PTA board, and launched 
a BNI chapter that still runs today. She 
has built deep roots in the community 
through networking and volunteering. 
“I never hopped brokerages and stayed 
with my team,” Amy says. “That’s pretty 
unique in this business.”

Three and a half years ago, she stepped 
into recruiting, rediscovering the 
educator within through onboarding 
and training new agents. “The teacher 
in me found it really rewarding,” she 
says. Soon after, she made another 

strategic move: commercial real estate. 
Unable to find a trusted commercial 
agent for her clients, Amy took matters 
into her own hands. “I couldn’t find a 
commercial agent that aligned with my 
customer service,” she says. “I decided 
the best way to serve this void was to 
learn it myself.”

She earned her Texas Accredited 
Commercial Specialist (TACS) designation 
and the highly respected CCIM credential, 
one of the industry’s top designations for 
investment analysis. Today, she ranks in 
the top of brokerage, running a business 
that’s roughly 70 percent residential 
and 30 percent commercial. Amy has 

I really enjoy analyzing 
the data and helping 
my clients make data-
driven decisions.”
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Went From Heavy 
Metal To Becoming 
a Smashing Success 
in Real Estate!

WRITTEN BY ELIZABETH MCCABE

REAL PRODUCER RISING STAR 

John 
Michael 
Perez
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A Hills to Florida to New 
York. It was loud, gritty, and 
exhilarating. And while it 
didn’t pay all the bills, it 
taught him something far 
more valuable.

“I learned a lot about 
owning a business,” he says. 
“Organizing our own tours, 
negotiating with managers 
and booking agents, finding 
fans in new cities—you had 
to be proactive.”

By day, he waited tables. By 
night, he chased the dream. 
Then reality knocked. At 24, 
newly engaged, his fiancée 
said something that forced 
him to pause:
“Have you thought about 
another career outside of 
waiting tables?”

“What does that even mean?” 
he remembers thinking.

John Michael gave himself 
a deadline. If the band 
wasn’t signed to a major 
label by 25, he would walk 
away. Eight years in, one 
day, on a whim, he quit his 
restaurant job. “I couldn’t 
do it anymore,” he says. His 
manager told him the door 
would always be open.

Instead, John Michael walked 
into that coffee shop.

All In 
Real estate wasn’t a casual 
pivot. It was a leap with no 
safety net. He charged his 
real estate classes to a credit 
card. He committed fully. 
“I put my back against the 
wall,” he says. “I knew if I 
gave one thing everything I 
had, it would work out.”

The first five months were 
brutal. He didn’t sell a 
single house. What saved 
him was mentorship. “I 

had a really good mentor, 
and it completely changed 
my life,” he says. “They 
showed me how to run 
a business and that it 
didn’t have to be chaos.”

Slowly, the momentum built. 
Then it accelerated.

From Agent to Architect 
Over the past few years, 
John Michael’s production 
has skyrocketed. His 
focus has shifted from 
selling homes to building 
something bigger: a team, 
a culture, and a platform 
for others to succeed. Last 
year alone, his team closed 
$108 million in volume, now 
totaling 127 people.

“I’m really passionate about 
pouring into other people,” 
he says.

That passion extends far 
beyond real estate. In 2020, 
John Michael launched a 
local dads’ group serving 
the Leander, Anderson Mill, 
Georgetown, and Liberty Hill 
areas. What started small 
exploded into something 
extraordinary. Today, the 
group has 3,600 members.

“Dads assisting dads,” he says. 
“That was the whole idea.”

The group evolved into a 
nonprofit, raising well over 
six figures to support fathers 
in need. The impact has 
been profound, personally 
and professionally.

“We give first with no 
expectations,” John Michael 
says. “Eventually, good 
comes back. That’s our 
motto.” The relationships 
built through the dads’ 
group have translated 
into trust, credibility, and 
business growth without 

At 24 years old, John Michael 
Perez walked into a coffee 
shop, opened his laptop, and 
typed a sentence that would 
change his life:

“How do I become  
a millionaire?” 

It wasn’t a metaphor. It 
wasn’t a vision board 
moment. It was literal.

“I literally Googled it,” he 
says. “And real estate was 
one of the top options.”

Nine years later, that 
impulsive search has  
turned into a thriving 
real estate empire, a $191 
million year in production, 
a 170-agent team, and a life 
built with intention, one 
where his wife stays home 
with their five-year-old son, 
and success is measured by 
impact as much as income. 
But before the suits, sales 
volume, and ICON-level 
achievement, there was 
heavy metal.

A Small Town,  
a Loud Dream 
John Michael grew up in 
Victoria, Texas, a small South 
Texas town where he knew 
early on there had to be 
more. “There wasn’t much for 
me there,” he says. “I knew 
there was more out there.”

In 2010, he found it through 
music. He started a heavy 
metal band and moved to 
Houston, where the band 
began touring nationally, 
everywhere from Beverly 

I had a really 
good mentor, 
and it completely 
changed my life.”
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ever feeling transactional. 
Several dads from the group 
are now members of his real 
estate team.

“They don’t want to work 
with another real estate 
agent besides me,” he says. 
“Because we’re genuinely 
doing good.”

Redefining Success 
John Michael married his 
wife, Courtney, in 2014, 
young by most standards. 
Today, she stays home with 
their five-year-old son, 
Braydon, who is on the 
spectrum. One morning 
recently, at 5 a.m., Braydon 
jumped into his arms, 
and they fell back asleep 
together. That moment 
means everything.

“One of my biggest regrets 
in 2021 was being so busy 
I couldn’t spend time with 
my newborn son,” John 
Michael says. “I felt like I 
had to take advantage of 
the market. We didn’t know 
if it would come back.”

Now, he’s built a business that 
allows him to be present.

He’s partnered closely with 
a leader for the past two 
years, serving as his right-
hand man and helping grow 
the team to ICON level, an 
achievement reached by only 
two percent of agents.

“I’m not as stressed as I was,” 
he says. “I get to hang out 
with my son.”

Still Metal. Still Real. 
Despite the polished success, 
some things haven’t changed.

“I still listen to heavy metal,” 
John Michael says with 
a laugh. “I’ll pull up to a 
multimillion-dollar property 
blasting Pantera, and no one 
inside would ever know.”

He plays basketball multiple 
times a week, organizes 

pickleball games, taco 
nights, and community 
events, many of which run 
themselves thanks to leaders 
he’s empowered within the 
dads’ group.

“I don’t have to manage 
every second of my day 
anymore,” he says.

And that might be the 
greatest success of all.

From heavy metal stages 
to high-level real estate, 
John Michael Perez didn’t 
just build a business; he 
built a life—one bold 
decision at a time.

We give first with 
no expectations. 
Eventually, good 
comes back. 
That’s our motto.”
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A Heart-Driven Powerhouse

REAL PRODUCER COVER STORY 

Tanya Kerr did not build her 
business around numbers. She built 
it around impact and integrity. The 
numbers simply followed.

Before becoming one of the most 
formidable forces in Central 
Texas real estate, Tanya built 
her career in education, serving 
as an assistant principal. As a 
single woman, she purchased a 
home, renovated it, and sold it for 
$80,000 more than she paid. That 
experience opened her eyes to the 
power of real estate as a wealth-
building and life-changing tool.

Soon after, as a new wife and 
brand-new mom navigating 
leadership and responsibility all 
at once, Tanya made the decision 
to leave education and pursue 
real estate full time.

“When I looked at it, I made two 
years’ worth of my salary in one 
real estate deal,” she says. “I was 
working tirelessly in education, 
but there was a ceiling.”

That realization was not  
about money alone. It was  
about possibility.

Tanya wanted a career rooted in 
service, education, and impact. She 
wanted her work to matter and 
her effort to directly connect to 
results. “My heart has always been 
in serving and educating people,” 
she says. “Real estate gave me the 
opportunity to do what I believe is 
my calling, while also changing the 
trajectory of my family’s future.”

Along the way, she discovered 
something she firmly believes. 
Teachers make exceptional real 

estate agents. The patience, 
the ability to analyze data 
from every angle, the skill of 
explaining complex information 
clearly, and a deep commitment 
to service translate seamlessly 
into the industry.

Within just two years, Tanya  
was outperforming seasoned 
industry veterans.

Success did not soften her values. 
It sharpened them.

There came a defining moment 
when Tanya realized there was 
only one way she was willing to do 
business. Heart forward. Integrity 
first. Clients always. With clarity 
and conviction, she made the bold 
decision to step out on her own. 
Within three days, the T. Kerr 
Property Group was born.

Tanya Kerr
I S  U N S T O P P A B L E 
I N  R E A L  E S T A T E
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The team initially launched as 
all female, a reflection of Tanya’s 
passion for helping women build 
financial independence and thrive 
in leadership. Growth, however, 
has a way of expanding vision.

What began as a playful 
conversation between Tanya and 
Russ Phillips, a longtime colleague 
and highly respected leader with 
significant accomplishments, 
quickly grew into a serious 
discussion about joining forces. 
True to form, the conversation 
began and ended with one thing: 
shared values.

While the undertaking of joining 
two successful teams usually 
takes a year or more to unfold, 
this one moved with clarity and 
decisiveness. Within two months, 
the teams were fully integrated, 
aligned in leadership, systems, 
and culture.

Today, the T. Kerr Property 
Group consists of 11 agents and 
7 dedicated staff members. “It 
has been one of the greatest 
blessings of my life to work 
alongside these incredibly 
honorable, talented, and 
passionate humans,” Tanya says.

The results speak for themselves. 
Under Tanya’s leadership, the 
T. Kerr Property Group ranks 
#1 in listings sold and buyer 
representation in Williamson 
County and #2 in Travis County 
(excluding builders). In 2025 
alone, the T Kerr Property Group 
reached $110 million in volume, 
closing over 200 units with strong 
momentum continuing month 
after month.

Yet Tanya is quick to reframe  
the narrative.

This story is not about numbers. It 
is about people. Families finding 
a place to call home. Clients 

navigating grief and major life 
transitions. Strategic advocacy 
that protects their best interests 
every step of the way.

“It’s all about being heart-driven,” 
she says. “Do the right thing and 
the rest will take care of itself.”

She credits her faith, a 
commitment to taking the high 
road, and choosing integrity 
even when fighting would feel 
easier. “My natural disposition is 
to fight,” she admits. “To fight for 
what’s right, to correct injustices, 
to fix what’s broken. But at the 
cost of what?”

Instead, she chose a different 
path. “The higher road has a lot 
less traffic,” she says. Learning 
when to fight and when to let 
things unfold has been one of her 
greatest life lessons. “Goodness 
wins in the long run.”

When I looked at it, I made two years’ worth 
of my salary in one real estate deal.”
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At home, Tanya and Adam Kerr 
are focused on raising their 
daughter Lucy to be grounded 
in faith, rooted in kindness, 
and confident in who she 
is. When she is not leading 
her team or serving clients, 
Tanya dreams of traveling, 
experiencing more of the world 
beyond her calendar, and 
continuing to make a meaningful 
impact in her community.

Make no mistake, Tanya loves 
what she does. “I genuinely love 
my work, so real estate is my 
career and my hobby,” she says 

with a smile. Coaching agents, 
advocating for clients, diving into 
contracts, and strategizing growth 
are where she thrives. “I’m all in.”

Unstoppable does not mean 
unshakable. It means aligned. 
Aligned with values, purpose, and 
the commitment to do what is 
right every single time.

That is not just success.
That is leadership.
That is legacy.

* 2025 Volume of the T Kerr 
Property Group: $110 Million

Do the right thing 
and the rest will take 
care of itself.”
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(512) 881-7190
eacdesignbuild.com

Bring Your Vision to

Life
FIGHTING HUMAN TRAFFICKING

WORLDWIDE
n2gives.com

A Promo is a unique promotional piece created 
for agents featured in the pages of Real 
Producers. A previously printed Real Producers 
article is transformed into a four-or eight-page 
leave-behind, laid out like the original article.

A Promo is a one-of-a-kind marketing tool that 
highlights your personal brand and legitimizes 
you as an agent worth profiling

WHY DO TOP AGENTS LOVE THEM? Envelope & Letter

Fold & Tab

If you've been featured in Real Producers and 
want to make the most of your story, reach out to 
the publisher of this magazine for a Promo.

WHAT’S A PROMO?

DIGITAL
POTENTIAL

UNLOCK YOUR

SOCIAL MEDIA | EMAIL | WEBSITE

How does it work?

Our team of experts help your business 
stay visible, credible, and connected 
online through expert social media, 
email marketing, and website solutions.

VISIT WWW.N2.DIGITAL 
FOR MORE INFORMATION

Affordable organic social
media management

Targeted email and
SMS campaigns

Smart website design
with chatbot integration
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Jesse Lokken
Loan Originator  |  NMLS# 425953

312-285-6136  |  jesse.lokken@primelending.com

sell more homes
WITH LOKKEN LOANS

Solid relationships begin with
Watkins Insurance Group.

Privately owned. Austin based.

AUGIE WATKINS
INSURANCE ADVISOR

512-637-4406
CISR



9151 Currency St.
Irving, TX 75063

A leading general contractor company in residential and commercial construction including 
irrigation, landscaping, and concrete services. From design to completion, our expert team 

ensures your vision becomes reality.

512.294. 4256  |  OFFICE@FOUR3CONSTRUCTION.COM  |  FOUR3CONSTRUCTION.COM

F O U R 3  C O N S T RU C T I O N

&L A N D S C A P I N G

C O N S T R U C T I O N


