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Charlie Braden
Broker/Owner

NMLS #2409480
210.209.6792

charlie@jcharleslending.com

J. Charles Lending was started in 2022 by 
Charlie Braden after almost two decades in 
the mortgage industry.  We built JCL to give 
�G�P�M�I�R�X�W���X�L�I���F�I�W�X���œ�R�E�R�G�M�E�P���Z�E�P�Y�I���[�M�X�L�S�Y�X��
�W�E�G�V�M�œ�G�M�R�K���W�I�V�Z�M�G�I�������;�I���E�V�I���L�M�K�L�P�]��
experienced mortgage brokers who give 
top level customer service at very 
competitive rates for our clients.  
Knowledge. Service. Value.

MORTGAGE MINUTE
We are anticipating the market to be 
more active than last year. Renewed 
�T�U�Y�N�R�N�X�R���F�S�I���M�T�U�J�K�Z�Q�Q�^���X�T�R�J���§�X�H�F�Q��
�W�J�X�U�T�S�X�N�G�N�Q�N�Y�^���\�N�Q�Q���W�F�N�X�J���H�T�S�X�Z�R�J�W���H�T�S�§�I�J�S�H�J����
and we feel that there are two main reasons 
why working with a mortgage broker is best 
for your clients. Fast facts to make smart 
mortgage moves

1. Better rates and fee structure. As a broker 
we have lower margins than �R�T�W�Y�L�F�L�J���G�F�S�P�X����
and our lenders do as well. The lower margins 
mean our rates are typically at least 0.5% better 
�Y�M�F�S���F���R�T�W�Y�L�F�L�J���G�F�S�P�����4�S���F���	�������P���Q�T�F�S�����•���U�T�N�S�Y��
lower rate is $115 in  monthly savings. Or if we 
keep the payment the same the client could 
�N�S�H�W�J�F�X�J���Y�M�J�N�W���Q�T�F�S���X�N�_�J���G�^���	�����P�����L�N�[�N�S�L���Y�M�J�R��
more purchase power. 

2. We work with multiple lenders giving the 
�H�Q�N�J�S�Y���R�T�W�J���¨�J�]�N�G�N�Q�N�Y�^�����8�T�R�J�Y�N�R�J�X���Y�M�J���X�N�Y�Z�F�Y�N�T�S���N�X��
unique and one lender has a guideline that will 
�L�J�Y���Y�M�J���§�Q�J���F�U�U�W�T�[�J�I�����8�T�R�J���Q�J�S�I�J�W�X���F�W�J���G�J�Y�Y�J�W���F�Y��
VA loans or investments than others allowing us 
�Y�T���M�F�[�J���F���X�U�J�H�N�F�Q�Y�^���Q�J�S�I�J�W���K�T�W���X�U�J�H�N�§�H���U�W�T�I�Z�H�Y�X��

As a locally based broker with the resources of 
�Y�M�J���Q�F�W�L�J�X�Y���Q�J�S�I�J�W�X���N�S���Y�M�J���S�F�Y�N�T�S�����\�J���T�K�K�J�W���Y�M�J��
�G�J�X�Y���H�T�R�G�N�S�F�Y�N�T�S���T�K���X�J�W�[�N�H�J���F�S�I���§�S�F�S�H�N�F�Q���[�F�Q�Z�J��

Joyce AsSadiq
619.829.0778
joyce@jcharleslending.com
NMLS #1995039

Patrick Krawietz
210.232.0833

patrick@jcharleslending.com
NMLS # 1796957

�/�(�-�&�7�1�*�8�1�*�3�)�.�3�,���(�4�2�����a�����������������8�&�3���5�*�)�7�4���&�;�*�����8�:�.�9�*�������������a�����8�&�3���&�3�9�4�3�.�4�����9�=������������

REAL PRODUCERS PROUDLY SUPPORTS THESE IMPACT MAKERS

n2gives.com

With the help of our sponsors, this magazine supports organizations 

FIGHTING HUMAN
TRAFFICKING WORLDWIDE.

FLIPPING THROUGH THESE PAGES

SAVES LIVES.
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Listed by 
Natalee Newell. 

ENGEL&VÖLKERS

LUXURY HOME TOUR

4242 BROADWAY, UNIT 2001
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Whose story 
should we 
tell next?
Nominate a REALTOR®, agent, or 

broker to be featured in an upcoming 

issue. Email the publisher of this 

magazine to let us know why your 

nominee deserves to be featured.

Real Producers tells the stories of the 
top real estate agents in this market. 

Partner with one or multiple Real Producers magazines to reach this coveted
Top Producer audience. Visit realproducersmag.com/locations.
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Your business can reach those agents too.

RP reaches the top 300-500 real 
estate agents in 100+ major markets 

across the country (like this one).
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THE HIDDEN EDGE

In a business that never sleeps, it’s easy 
to assume that the top agents are just 
working harder or selling more. But if 
you spend enough time around elite 
producers, you’ll realize something 
deeper is at play.

They operate with intention.

They build habits that compound.

And most importantly, they protect  
their edge.

Here are a few key things top producers 
do differently — that rarely show up 
on a sales report, but make all the 
difference over time.

1. They Treat Energy Like a Currency 
While average agents focus on time 
management, top agents focus on energy 
management. They know their peak 
hours, they structure their mornings 
with discipline, and they don’t waste 
emotional bandwidth on distractions. 
From sleep and nutrition to workouts 
and mental resets, high-level agents 
invest in habits that allow them to show 
up with clarity, presence, and power.

2. They Audit Their Circle 
Top agents are fiercely intentional about 
the voices they allow around them. 
They seek out mentors, masterminds, 
and peers who challenge them to level 
up. They don’t waste energy explaining 
their ambition — they surround 
themselves with people who already get 
it. Your circle is your mirror. And for 
elite producers, proximity is often the 
real hack.

3. They Train Their Mindset Like  
a Muscle 
Ask a top producer how they handle 
a tough month or a lost listing, and 
you’ll notice the difference: they don’t 
spiral, they reframe. They don’t just 
read motivational quotes — they build 
frameworks of resilience. Whether 
it’s journaling, therapy, coaching, or 
prayer, they have tools to stay anchored 

in a storm. And in this business, storms 
are guaranteed.

4. They Stay in Their Lane — and 
Own It 
Top producers know who they serve, 
what makes them different, and how to 
stay consistent. They’re not jumping at 
every trend or mimicking what everyone 
else is doing online. They focus on depth 
over width — going deeper with their 
farm, their database, and their service 
instead of chasing everything shiny. 
Confidence comes from clarity.

5. They Build Systems, Not  
Just Sprints 
You might see a top producer running 
fast, but behind that speed is structure. 
Whether it’s follow-up systems, listing 
prep workflows, or content calendars — 
they aren’t winging it. They’re building a 
business that’s scalable, repeatable, and 
saleable. That’s the real freedom.

At the end of the day, success in real 
estate doesn’t belong to the most talented 
— it belongs to the most consistent.

And consistency is a byproduct of living 
on purpose, not by accident.

So ask yourself: What edge am  
I protecting?

What Top Agents 
Do Differently 
That No One 
Talks About



9151 Currency St.
Irving, TX 75063


