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In the fast-paced world of real 
estate, first impressions are 
everything, and no one understands 

that notion better than the team 
behind HOMEstretch Fort Collins-
Loveland. Based in Northern Colorado, 
HOMEstretch NoCo is a home 
preparation company dedicated to 
helping homeowners and real estate 
agents prepare properties for the 
market with speed, precision, and 
polish. But beyond the brushstrokes and 
clean carpets is a family-driven business 
rooted in grit, gratitude, and a genuine 
commitment to the community it serves.

Founded by Nick Cora and operated by 
Rebekah Cora and Nathaniel Woodson, 
HOMEstretch NoCo offers a suite of 
turnkey cosmetic upgrades to enhance 
the appeal of any home. Services include 
interior and exterior painting, flooring 
replacement, deep cleaning, item 
clear-outs, curb appeal improvements, 
and light landscaping. These carefully 
chosen services target the areas buyers 
care most about, ensuring properties 
shine both online and in person. 

What sets the company apart is the 
efficiency and ease it brings to each 
project. With HOMEstretch, agents have 
a single point of contact who manages 
all logistics, vendors, and timelines. In 

many cases, homes are fully prepped 
within seven to 10 days, allowing 
agents to focus on selling instead of 
scrambling to coordinate contractors.

Nate describes his role as a hands-on 
project manager who lifts the burden 
from agents and sellers. “I coordinate 
all the moving parts to ensure the home 
is fully prepped in a fast, efficient, and 
hassle-free manner,” he says. This all-
in-one approach eliminates common 
headaches and delays that come with 
prepping a home for market when time 
and first impressions are on the line.

What truly differentiates HOMEstretch 
NoCo is the strategic mindset behind 
the services. Nate and Rebekah’s 
combined backgrounds in sales and 
marketing give them an edge in 
understanding buyer behavior. Every 
recommendation they make—from 

paint colors to flooring options—is 
grounded in what they know will help 
a home sell faster and for more. “Each 
service we offer addresses key buyer 
touchpoints,” they explain. “We’re not 
just checking boxes—we’re intentionally 
improving the home’s story and value.”

But HOMEstretch isn’t just about 
clean finishes and curb appeal. It’s 
also a story of family, mentorship, 
and shared ambition. Rebekah 

PARTNER SPOTLIGHT

HELPING HOMES CROSS THE FINISH LINE 
WITH CONFIDENCE

STORY BY JON GOOD  ••  PHOTOS BY A.B. CONSULTING NOCO (UNLESS OTHERWISE NOTED)

HOMEstretch
NoCo

“EACH SERVICE WE OFFER 
ADDRESSES KEY BUYER 
TOUCHPOINTS. WE’RE NOT 
JUST CHECKING BOXES—
WE’RE INTENTIONALLY 
IMPROVING THE HOME’S 
STORY AND VALUE.”

Nate Woodson
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Rebekah Cora with her father, Nick Cora | Photo provided by Jon Good

“MY DAD HAS 
INSPIRED ME MY 

WHOLE LIFE. IN THIS 
NEW PROFESSIONAL 

CHAPTER, I ONLY HOPE 
TO MAKE HIM PROUD.”

shares that launching the business 
alongside her father, Nick, has been 
a particularly meaningful journey. 
Inspired by his lifelong example of 
professionalism and hard work, she 
now has the opportunity to walk 
alongside him in a new way—this time, 
as business partners. “My dad has 
inspired me my whole life,” she shares. 
“In this new professional chapter, 
I only hope to make him proud.”

For Rebekah and Nate, HOMEstretch 
is not just a company—it’s a platform 
that gives back, uplifts communities, 
and builds a business with integrity. 
Whether they’re helping sellers 
maximize their investments or 
supporting real estate agents with 
seamless solutions, their mission centers 
on trust, quality, and results. They 
define success not by flashy metrics, 
but by consistent referrals, steady work 
for their crews, and the peace of mind 
they deliver to their partners. “Success 
is when our partners refer us without 
hesitation,” they emphasize, “which 
means we’ve done our job right.”

The journey hasn’t been without 
challenges. Like many service-based 
businesses, HOMEstretch faces the 
demands of finding reliable crews, 
managing unpredictable schedules, 
and navigating weather-related delays. 
But through strong mentorship, deep 
community ties, and a willingness 
to learn, they’ve found a rhythm 
and a loyal following. “We’re still 
growing, still learning,” they admit. 
“But we’re doing it with purpose.”

Outside of their professional life, 
Rebekah and Nate can often be found on 
the volleyball court, playing high-level 
competitive matches with a close-knit 
group of friends. The shared passion 
mirrors their work ethic—team-focused, 
driven, and grounded in community.

To further support homeowners, 
HOMEstretch also offers financing 
options, ensuring that more clients 
can access the services they need 
to maximize their home’s value. 
“Everyone deserves the opportunity 
to get the most from their asset,” 
they note, underscoring their 
commitment to accessibility.

For top-producing real estate agents 
looking for a reliable, thoughtful, and 
efficient partner to help their listings 
stand out in the Northern Colorado 
market, HOMEstretch NoCo is a 
name to remember. It is more than 
a prep service—it’s a family-owned 
operation with heart, hustle, and 
a clear vision: to help homes cross 
the finish line with confidence.

Connect with Rebekah and Nate at
rebekah.cora@home-stretch.com and 
nate.woodson@home-stretch.com.

“SUCCESS IS WHEN OUR 
PARTNERS REFER US 
WITHOUT HESITATION, 
WHICH MEANS WE’VE 
DONE OUR JOB RIGHT.”

Rebekah Cora
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Watercolor prints
professionally wrapped +
delivered to your office
Turnaround time: 3-5 days!

Turn Your Client's Dream
Home Into a Work of Art

   

Our home warranties can be a 
great comfort during move-in 
madness. With benefi ts that begin 
on Day 1 of coverage, your clients 
don’t have to worry if a covered 
household item breaks.   

Contact me for details.

Mellow Out on 
Move-in Day

fi rstamrealestate.com
Phone Orders: 800-444-9030

©2025 First American Home Warranty Corporation. All rights reserved.   FA_AD_KARENSON_MRP_9_25

Your Local Resource 

Kyle Arenson 
REGIONAL MANAGER

 970-404-5099
karenson@fi rstam.com

“Protecting Client 
Relationships, Budget 

and Time”

1-844-DBL-CHCK | mortgagedoublecheck.com
info@mortgagedoublecheck.com

Catch Hidden Fees & Overcharges
Ensure Accuracy and Transparency

Build Trust and Close With Confidence
Receive Fast, Reliable, REALTOR®-Focused Service

OUR SERVICE
ISN’T THE NORM.
And That’s the Point.
With one-of-a-kind 
mortgage review services, 
we’re helping clients buy 
homes and build financial 
confidence. Ready to lead the 
charge with us? Let’s raise the 
standard together.

Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – 
Tune in for free today

podcast.realproducersmag.com
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COVER STORY

During her senior year 
of college at the 

University of 
Evansville in 

Indiana, Rondi 
duPont, a 
volleyball 
player for 
the private 
Division 
1 school, 
accompanied 
her parents 

on a Vail 
vacation. The 

Ohio native, 
who was planning 

to attend graduate 
school for physical 

therapy, recalls her life-
altering revelation while 
driving to the airport to 
depart the Colorado Rockies 
and its beautiful, fresh snow. 
“I thought to myself, ‘I’m 
not doing grad school; I’m 
going to move to Vail,” says 
Rondi, who told her parents 
a month later about her 
intentions. “They thought 
my plan was fantastic,” she 

shares. Rondi graduated 
from college, packed up, 
and moved to Vail Valley 
in the summer of 1996.

Rondi reveals that her 
life choices tend to follow 
a theme. “I very naively 
go along in this world 
thinking, ‘What’s the worst 
that can happen?’” she 
notes. Some would call her 
self-proclaimed naivety 
a refreshing optimism, 
a fearless openness to 
experiences that has led 
her down unexpected 
and rewarding paths.

Once in Colorado, Rondi took 
on a wide range of jobs—
waiting tables, working 
as a personal trainer, 
and serving as assistant 
manager and kids’ program 
coordinator at the Club at 
Cordillera in Edwards, CO. 
She transitioned into non-
profit and corporate event 
planning, organizing major 
events across the state, 

and collaborating closely 
with chefs, restaurants, 
and wineries. She went 
on to travel nationwide, 
managing large-scale 
events and mastering 
the art of coordinating 
every last detail. 

Rondi’s ability to juggle many 
moving parts and deliver 
seamless experiences made 
her a perfect candidate for 
a real estate career. She met 
with one of her husband’s 
good friends, a managing 
broker at Berkshire 
Hathaway in Vail, and he took 
her on as his assistant before 
urging her to get her license. 
In 2013, she did, and the 
duo created a team. A year 
and a half later, life threw a 
curveball. “My husband got 
transferred to Fort Collins,” 
Rondi explains. Her bright 
outlook kicked in. “I was 
like, ‘I’m leaving a resort 
town and starting over in a 
new city, but I can do this,’” 
she states. “Piece of cake.”

A L L  I N  O N  T H E  U N K N O W N

T H E  G RO U P,  I N C .
duPont 

Rondi 

“I very naively 
go along in this 
world thinking, 

‘What’s the worst 
that can happen?’”

STORY BY JACKI DONALDSON 

PHOTOS BY A.B. CONSULTING NOCO



NoCo Real Producers • 3938 • September 2025

In January 2015, Rondi 
hung her shingle with 
Windermere Real Estate. 
The brokerage had only 
been open for one month, 
and she was the fifth agent 
to join. She departed 10 
years later and joined The 
Group in January 2025.

Reflecting on the past decade, 
Rondi credits her success 
to hosting two open houses 
every weekend until she met 
people. “I built my business 
through open houses,” she 
comments. “During my first 
year with Windermere, 60% 
of my business was from 
that avenue. I also took Ninja 
workshops and started 

farming in my personal 
neighborhood.” 

She likens her 
trajectory to 

continually 
pushing a 
snowball up 
a mountain, 
culminating 
in almost 
every year’s 
volume 
surpassing 

the previous 
year and 

multiple honors 
and awards 

recognizing her 
accomplishments.

Rondi’s favorite part of 
real estate is building 
relationships that often 
become friendships. She also 
soaks up the uncertainty 
of each day. “I love that 
this industry challenges 
me daily and that no two 
transactions are exactly the 

same,” she says, noting one 
of her most rewarding deals. 

Last year, Rondi competed 
for—and won—the business 
of an investor looking to 
sell seven rental properties 
before relocating out of 
state and using a 1031 
exchange to reinvest. She 
secured the listing and 
managed the staggered 
rollout of all seven homes, 
with six hitting the market 
within two weeks and the 
seventh shortly after. Most 
recently, she closed on the 
client’s primary residence, 
completing the sale of all 
eight properties within a 
year. The experience was 
professionally memorable 
for its scale and complexity 
and personally significant, 
as well—Rondi managed 
the entire process while 
privately undergoing 
treatment for breast cancer.

Remarkably, last year was a 
record year for Rondi. Amid 
treatment, she closed 25 real 
estate transactions (including 
eight for a single client), was 
named Top Producer for all 
of Windermere, CO, turned 
50, and traveled to Italy. ‘It 
was,’ she reflects, ‘a fantastic 
year—full of challenge, 
but also full of joy.”

Family and adventure 
play a huge role in that joy. 
Rondi has a 24-year-old 
stepdaughter who lives 
in Los Angeles, and she 
and her husband, Peter, 
share a passion for travel. 
Behind her desk hangs 
a map marked with pins 
showing the many places 
they’ve visited, and they’re 
steadily working through 
their shared bucket list—
she surprised him with a 
safari in Africa for his 50th 
birthday, and he surprised 
her with a 10-day trip to 
Italy for hers. Next up: 
Australia and New Zealand.

CrossFit is also part of Rondi 
and Peter’s daily rhythm. 
The couple enjoys hiking, 
snowshoeing, and spending 
time outdoors with their two 
dogs: George, a 4-year-old 
boxer named after George 
Foreman, and Phoenix, a 
2-year-boxer named after the 
only female fighter pilot in 
the movie Top Gun: Maverick.

Looking back, Rondi can 
see how that impulsive 
decision in college—to skip 
grad school and move to 
Vail—wasn’t just a detour. 
Rather, it was a leap of 
faith into the unknown that 
unfolded into a remarkable 
career. “What’s the worst 
that can happen?” she once 
asked. Decades later, she 
knows that sometimes, 
the best things begin with 
that very question.

CONNECT WITH 
RONDI at rdupont@
thegroupinc.com.

“I built my business 
through open houses. 
During my first year 
with Windermere, 60% 
of my business was 
from that avenue.”

“I love that this 
industry challenges 

me daily and that no 
two transactions are 
exactly the same.”
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Design 
Solutions 
That Sell

360 S. Lincoln Ave., 
Loveland

970.667.3590
LovelandDesign.com

Partner With
Us for Stunning
Floors & More 



9151 Currency St.
Irving, TX 75063

SEPTEMBER 29 & 30, 2025
LOEWS ARLINGTON HOTEL & CONVENTION CENTER

THE BEST IN REAL ESTATE - LIVE 
CONFERENCE IN DALLAS

Powered by 125 Real Producers Magazines Nationwide

Tickets On 
Sale Now!
rpelevate.com


